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FOREWORD

Under authority of Senate Resolution 336, Seventieth Congress,
second session, the United States Senate Finance Committee, for the
purpose of investigating the effects of the operation of the tariff act
of 1922 and the proposed readjustments as set out in House bill 2667,
commenced general tariff hearings on June 13, 1929, pursuant to the
following public notice authorized by the committee on June 7, 129:

Dates of hearings and tariff subomnmiaee

Schedules Date to commence Subcommittees

8aonommaW No. 1, room st Sente OffJ BUDn
IsC8ma ad June 14... .moot, chalrma Rd, Ede Kin, and Bar1.e..

-.L Junm 19 ........... rm, o R nd, ins, and I aky.
a. t s and manufatures June 2........... Reed, charman, Smoot, Edg, Kig, and Barkley.

Sub6om mie No. 9, room 81t BSaete Offi BUdIw

'& ob'' o and manb . June 18s.......... Shore rman, Smoot, Watson, Harrison,tumre amd Connauy.& S wins, and other June 1......r..... s ,c lrman, moot, Watoeen Haruron,0aesm and Connlly.
7. Istal Products and 3Jun 17t..a--- - Wtobal-rman Smot, Shortridge, Harrisan,
. Sur molass ad Junea..........o. o ch n, Watson, shoertrd Hatrron,manuftourf'o. adConnlly.

aSubwnemUa No. 8, no3 I Seate Ofic BiUfD
. cotton manufacture...... June ............ Bingham, chairman, oeene, S , Smmons,

S hu, hmp, ; te nd U e 9...ne ...... O.. O a Bl n ham, acke tt, SImmon,
IL Wool and manucture o. June 4............ Bnham, chairman, Oreen, Sackett, SImmon,and eoria.
Ia Sk and slk IoodL ....... July1 (pm.).... Sacket ,drman, Greene, DBshm, Simmons,
IA Bayonmanfacte...... uly. ........ sacketm eairmane G, reene, Blgbham, Simmon

&u snmlu Nea ., room S 41mase Ofm BuMsIi
4. Papers and books.......... Juno 18....... D4wnee cha ldran.Cour a, Ke s, Wlsh (Ma.),
. Wood and manuactursor. June 17............ Coiunrchmarmcn. Kees, Wash (Mas.),
SSan ................. June ........... ho Doeemn, Wash (Mass),

on.e-Harisna on "Valuation" will be conducted before the full committee June 12. A meetnWlconmenoat30. m. unlessotherwlenoted. Hearinufe elt, admin mbteaneooilon will be conducted before full committee at the oCua he subcommittee hearing.

Stenographic reports were taken of all testimony presented to the
committee. By direction of the committee all witnesses who
appeared after the conclusion of the hearings on valuation were to
be sworn.

The testimony presented, together with the briefs and otherexhibits submitted is grouped together as far as practicable in the
numerical order of the House bill, which has made necessary the
abandoning of the sequence of the statements and the order of
appearance.

In this consolidated volume, which includes briefs and data filed
since the publication of the original print, the arrangement of the
testimony has largely been preserved, while the new matter has been
arranged by paragraphs in the supplement at the end. The index
has necessarily been revised to include this new matter.

IsAAc M. STEWART, Clerk.
' " m
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TARIFF AOT OF 1929

SCHEDULE 2.-EARTHS, EARTHEN-
WARE, AND GLASSWARE

WEDNESDAY, JUNE 19, 199

UNITED STATES SENATE,
SUBCOMMITTEE OF THE COMMITTmE ON FINANCE

Washington, D. 0.
The subcommittee met at 10 o'clock a. m. in room 212, Senate

Office Building, Senator Walter E. Edge presiding.
Present: Senators Edge (chairman of the subcommittee), Reed,

King, and Barkley.
Senator EDGE. The subcommittee will come to order. In hearing

witnesses on Schedule No. 2 we will limit the time to 10 minutes to
each witness, unless cross-examination on the part of members of
the committee should detain him longer. But we want to give every
witness sufficient time to state his case. I do not think that can be
done satisfactorily in five minutes, and we will give 10 minutes,
although if the witnesses can state their case more rapidly the com-
mittee will feel very much pleased.

Let it be thoroughly understood, so that there will not be any
expectation of having any special requests granted for priority of
appearance, that we ill go thrugh the schedules as they appear in
H. R. 2667, from paragraph 201 through to the finish. And that
witnesses will be called as they appear upon the printed schedule.
There will be no transfers whatever made.

COMMON BRICK
ePar. 101 (b))

STATEMENT OF HON. ROYAL S. COPELAND, A UNITED STATES
SENATOR FROM THE STATE OF NEW YORK

(The witness was duly sworn by the chairman of the subcom-
mittee.)

Senator COPELAND. I do not need to remind the chairman of the
committee, certainly, about the building situation in America right
after the war. The chairman served as a member of a committee of
which Senator Calder was the chairman, to give consideration to the
housing situation in America. At that time I was commissioner of
health of New York, and the committee asked me to serve as the
chairman of a committee of health officials to give consideration to
the conditions in America. I called a meeting of all the health offi-

Scers of the large cities of the country, in Detroit, and we found a
very sad situation as regards housing.
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Later when I came into the Senate I served as a member of a joint
committee of the two Houses to consider the housing problem in
Washington. As a rult o.,th , conditions that prevailed then I
think very properly it was recommended that building material be
put upon the free list.

We have a different situation to deal with to-day. Manufacturing
has been restored in Europe, and the effect of that restoration has
been a very serious one upon industries in my section of the country.

We have in the Hudson River Valley 53 brick plants. Twenty.
one of them are idle. Those 53 brick plants were operating last year
and 21 of them are now idle, largely because of the importation o#
brick from Belgium, with which, due to the low price of labor, it is
impossible for our people to compete.

I am not going to ask you to hear Mr. Nerrie, who comes here from
the Chamber of Commerce of Beacon, N. Y. representing also the
Kiwanis Club of Beacon. If he would testify he would speak about
the unemployment in that section, the suffering which has followed
the closing of brick plants.

This is a general statement which I wish to present, Mr. Chair-
man, and now I will ask you to hear Mr. Floyd W. Flint, who repre-
sents the Common Brick Manufacturers' Association of Amencae
and who particularly represents New York and New Jersey. Ana
after him will be heard Mr. Pugh, if you please, of Virginia, who
represents the Virginia Brick Manufacturers' Association, and I think
the testimony of these two gentlemen, supplemented by the state-
ment of Mr. Nerrie which I have recited to you will show you the
necessity of protection as regards brick.

Senator REED. Senator Copeland, do you feel that this industry
needs more protection?

Senator COPELAND; I do; yes.
Senator REED. You have looked into it yourself?
Senator COPELAND. Yes, sir. This matter has been brought to

my attention through the past year by representatives from brick
manufacturers and also employees of brick concerns, as well as
merchants and citizens who are directly affected by it.

Senator EDGE. You are personally familiar-I will not ask you the
figures but will ask the men directly affected, in the industry about
that--but you are personally familiar with a large proportion of the
imports from Belgium and some other countries?

Senator COPELAND. Yes, sir; I am, and I am cruelly disturbed be-
cause it brings about a condition of unemployment which is very dis-
tressing. On general principles as the Senators know, I would be in
opposition to an increase of tariff, particularly on a thing that related
to building, but I do feel that the conditions of this industry in my
section, as well as in the country generally, are such that we should
have an increase in tariff.

May I ask that Mr. Flint be heard?
Senator EDGE. Do any of the Senators desire to ask Senator

Copeland any direct questions before he leaves the stand?
Senator KING. If he said anything I would like to cross-examine him.
Senator COPELAND. Very well; I did say before you came in,

Senator, that in my opinion-
Senator KIoN. Well, I will read it and then if necessary call you

back.
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.. enator REbD. Why postpone it sb lon? . .. . .
Senator KING. I can not cross-examine the Senator without

knowing what he has said-.
.Senator CoerA h. Letme repeit. I said this, Senator King,IebAtOr r. COPE D. -Iit

when you were not here, that I had personal knowledge of housing
conditions during the war, and assisted Senator Edge's committee

st that time in iin the conditions in other cities and it seemed
ery important indee that we might facilitate building, in view of

the housing condition in the country, to put all building materials on
the free list. It hs 'operated as regards to brick in my section in
ais way. With the restoration of conditions in Europe the Belgians
are now sending brick into our section at far less than the cost of
production in America. Twenty-one of the 53 plants in the Hudson
liver Valley are now idle because of the competition of foreign brick.

Senator KING. Do you know that they sent in 113,000 brick, of
the cheap brick, not tons, but brick, last year? Only 113,000 bricks
ss against more than 7 000,000 in the United States?

Senator COPEAND. I think the Senator is misinformed.
Senator KING. We will see.
Senator BanKLEY. Are you speaking of fire brick now?
Senator CoPELAND. Common brick.
Senator REED. I think the Senator means 113,000,000.
Senator KING. No; I do not.
Senator REED. . know single houses that contain each that

many brick.
Senator KIoN. Certainly; but that shows how inconsequential the

imports are.
Senator COPELaND. We have witnesses here, Mr. Chairman, that

I think will refute the mistaken information of the Senator. Ordi-
narily he is very accurate, but I think in this matter he is wrong.

STATEMENT OP FLOYD W. FLINT, NEW YORK CITY, REPRESENT.
ING THE COMMON BBICK MANUFACTURERS ASSOCIATION OF
AMERICA

(The witness was duly sworn by the chairman of the subcommittee.)
Senator EDGE. Mr. Flint, who do you represent?
Mr. FLINT. The Common. Brick Manufacturers Association of

America.
Senator KING. Pardon me, Mr. Chairman. I notice that a number

of persons who filed briefs in the House committee have asked per-
mission to file them now. They are not sworn to. I am going to
ask that every brief that we have accepted be withdrawn unless it is
sworn to, and that any briefs that are submitted in the future the
accuracy shall be sworn to. I am going to ask that as one member of
the committee.

Senator EDGE. Senator King, may I ask this as a matter of legal
understanding: If a witness is sworn and a portion of his evidence
is by brief that certainly is covered by his oath, is it not?

Senator KING. It may or may not be.
Senator EDGE. Well, let us settle that then. I assumed that it

would be. The witness is sworn.
Senator REED. If the witness says that the statements in the brief

re true, then his oath would cover it.
Senator KING. Surely.
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Senator EDGE. I would say that I would assume that that follows
with every witness that is sworn.

Senator KImo. And if the Senator followed what I said-I said a
number of witnesses had filed briefs before the Ways and Means
Committee and they have not testified here, and they have asked
that the same briefs, or a brief supplemental thereto,be submitted
here, and they did not testify, and I said that I was not in favor of
accepting those briefs unless they were sworn to. Put the witness
on the stand and let him swear to them before we accept any brief.

Senator EnDG. Mr. Flint, have you appeared before the Ways and
Means Committee of the House?

Mr. FLINT. Yes.
Senator EDGE. Did you file a brief there?
Mr. FLINT. Yes.
Senator EDGE. DO you propose to file the same brief here?
Mr. FLINT. No, sir. We propose to file a brief, but we propose to

file a much more condensed brief than the one we filed there, and one
which will include our additional facts which we have uncovered
since that time.

Senator EDGE. And you understand that any supplementary
brief that you file here, or any brief that you file here, you are filing
under oath?

Mr. FLINT. Yes.
Senator REED. Let me have it more explicitly. Do you now tell

us under oath that the statements of fact made in the brief which you
are about to file are true to the best of your knowledge and belief?

Mr. FLINT. Yes, sir. Shall I proceed, sir?
Senator EDGE. Proceed.
Mr. FLINT. Mr. Chairman and members of the Finance Com-

mittee, my appearance before this committee is as the representative
of the Common Brick Manufacturers Association of America. It
is our purpose to substantiate the position which we took before the
Ways and Moans Committee of the House of Representatives and
to submit additional facts which have developed since that hearing.

In the brief which we will file with your committee we will point
out that brick from European countries have been received in port
markets on the Atlantic seaboard the Gulf of Mexico, and the Pacifio
coast. Ninety-five per cent of these imports have entered the port
of New York. That district consumes approximately 20 per cent of
all the building brick used in this country. This market comprises
the entire outlet of the most important brick producing section m the
United States, the Hudson River valley.

Senator BARKLEY. I would like to know what you cover by com-
mon brick.

Mr. FLIt T. Common brick is the ordinary structural building
brick which has not been especially treated.

Senator BARLEY. How is it described in this bill?
Mr. FLINT. It is not described.
Senator BARKLEY. It comes under the head of "Other brick"?
Mr. FLINT. "Other brick"; yes, sir.
Senator BARKLEY. According to the bill it has a duty of $1.25 a

thousand.
Mr. FLINT. According to the bill that the House Ways and Means

Committee submitted; yes, sir.
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SIt also consumes a great portion of the production of the brick
plants in Connecticut and New Jersey. Because of the weight
of this commodity, it is uneconomical to transport it any great
distance except by water. Manufacturers in the districts named
or in any other district in this country are entirely dependent upon
the territory in the immediate vicinity of their plants for busiest.
* The actual cost without profit, of manufacturing brick in the Hud-
son River Valley during the years 1926 and 1927, upon which years
an independent survey was taken by Haskins & Sells, certified
public accountants, was 813.42 per thousand alongside dock in New
York. This cost is based upon figures obtained n 40 plants repre-
senting in excess of 80 per cent of the production in that district.

Senator COPELAND. Let us be clear about this. The cost of
brick made in the Hudson River Valley, delivered in New York,
you have stated to be $13.42?

Mr. FLINT. $13.42, yes. The cost of manufacturing in New
England, New Jersey, Pennsylvania, and other surrounding North
Atlantic States is higher than that of the Hudson River Valley.
Compared to this domestic cost of $13.42 per thousand Belgian
brick, our principal competitor, are sold alongside dock in New York
at the present tune for $11 per thousand, which is 18 per cent less
than our actual cost.

According to the Tariff Commission, the importers sold brick
during 1927 and 1928 at between $11 and $11.90 per thousand. The
amount first named is the prevailing price at the present time.

Senator COPELAND. Are you going to tell why the cost is so much
higher here? Is it the labor cost?

r. FLINT. The labor cost is the chief item.
Senator COPELAND. And the difference is nearly $2.50?
Mr. FLINT. Yes.
Senator COPELAND. Belgian brick is nearly $2.50 less than New

York brick?
Mr. FLINT. They are selling at less than our cost.
Senator COPELAND. Yes; less than the cost here.

. Mr. FLINT. These figures do not reveal the difference between the
actual American cost and the price at which the Belgian exporter
can place his product in our market. They simply show the existing
difference without any reference to any additional reduction in freight
rates which the Lloyd Royal Belge, the importing company, would
be willing to make in order to continue their invasion of the American
market.

Belgian brick are imported in the vessels of this company, whose
bonds are guaranteed by the Belgian Government. The director
general of the Lloyd Royal Beige has stated that the quoted rate of
$6 per thousand affords them a splendid profit, much of which they
would be willing to sacrifice in order to retain brick as freight for their
vessels.

Senator EDGE. Right there, so we can understand it: In view of
this low price of Belgian brick delivered in New York, why have the
imports of brick declined so rapidly in the last three years?

Mr. FLINT. I do not believe they have declined, sir, during the last
three years. I believe 1928 showed some less than 1927.

Senator EDGE. I have figures that have been provided by the
Tariff Commission that read as follows: "Imports of bricks not
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specialy provided for have declined in quantity as shown by the
following fgures-

Senator KNG. "Have steadily decreased."
Senator EDGE. "Have declined in quantity"--I am reading from

the statement--"in 1926, 113,000,000."
Senator KING. Brick.
Senator EDGE. Brick, yes; "1927"-I am not reading the odd

figures-"96,000,000; 1928, 79000,000; four months of 1929, 9,000,
000." Now that certainly is a steady decline of the importation of
bricks.

Mr. FLINT. I have no information, of course, pertaining to the
imports of brick this year. 1926 was the year of greatest Importa-
tion. One of the reasons, of course, for thp decline last year has been
the fact that sand-lime brick from Germany and brick from Holland
were greatly reduced. There was a slight reduction from 1928--

Senator KING. Mr. Witness, the statement just read by the Sen-
ator is corroborative of this statement which the Tariff Commission
handed me:

While the production of common building brick decreased in the New York
district from 1926 to 1927 it also decreased throughout the United States where
imports were not an affecting factor. The imports of brick n. . p. f. have steadily
decreased from 113,000,000 in 1926 to 79,000,000 in 1928, and 9 000,000 in the
first four months of 1929, as against more than 7,000,000,000 in 1927.

So, when Senator Copeland said that I did not know the facts, I
am stating the facts based upon the records of the commission.

Senator COPELAND. Well, is it not probable that the Republican
prosperity which has resulted in lowered building has had much to
do with this? The proportion of the reduction is the same, I would
say.

Senator EDGE. I do not want to interrupt the statement except
to interject this at the moment. I notice also in the same review
that "as the importations have decreased so has the domestic
production decreased."

Senator COPELAND. The proportion is the same.
Senator EDGE. Thp proportion of the decrease is about the same.
Senator COPELAND. Yes.
Mr. FLINT. It is true also Mr. Chairman, that the imports of

foreign brick during the months of January and February,I believe,
are always much less. The early months of the year are less, because
of the winter, than they are during the later months of the year.

Senator EDGE. I hope the Senator from Utah heard what I said.
The domestic production is reduced in similar proportions to the
importations.

Senator BARxKLY. That reduction was not due to the imports.
Senator EDGE. I presume it was due to the narrowed market.

Both classes are reduced.
Senator KING. Are you attributing-if what the Senator states

is accurate, and I have no doubt about it-are you attributing the
diminished production in the interior where no foreign bricks pene-
trate, to the importation of these 9,000,000 brick in an entire year?

Senator EDGE. No; not an entire year. Three months.
Senator KING. I beg your pardon; 79,000,000 brick in an entire

year?
Mr. FuNT. No, sir; we do not do anything of that kind.
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: Senator Kwm. You would not be surprised to know that a number
f the brickyards in the interior part of the country, where there has

been a vast amount of building, have closed down during the past
two or three years, would you?
.Mr. FLIT. I would not be surprised, sir. I do not believe it has

been as great as that along the Hudson River Valley.
Senator KING. Do you know?
Mr. FLINT. No sir
Senator KIN. Did you make any inquiry to ascertain?
Mr. FLINT. Not this year; no, sir.
Senator KINo. Then you have been trying to convey the impres.

sion to this committee, have you not, that the decline in the produc-
tion of brick in your district was attributable solely to this 9,000,000
imported this spring?

Mr. FLINT. No, sir.
Senator KINa. r 79,000,000 last year?
Mr. FLINT. No, sir. We are attributing that decline in production

to two facts. One is that there has been a lessening in the consump-
tion of brick, and the second has been the fact that a large number of
our plants have closed down, and they can not continue to manu.
fracture brick under present prices.

Senator COPELAND. It is only right to say in this connection that
the great decrease in buildings incident to the war has been made up
for to a great extent by the very rapid building after the war.

Senator EDGE. If the witness can be given the opportunity to
inish his statement, and then the Senators can cross-examine to their
limit.

Mr. FLINT. The Tariff Commission, referring to the Lloyd Royal
Beige, states:

A considerable percentage of the BelFtan brick imported in the United States
ma been carried y a Belgan steamship lne which is said to receive a partial
abddy from the Belgian Government. The ocean transportation charge on

brick for such steamers could not be determined.
Fifty-three plants were manufacturing brick in the Hudson River

Valley last year. To-day, 21 of these are idle, as a result of which
800 men are out of employment. One of these idle plants is the plant
which has produced more brick since 1920 than any other company
in this district. It is now undergoing receivership.

Senator COPELAND. Where is thatT
Mr. FLINT. That is the Duffney Brick Co. at Mechanicsville,

N.Y. They also own property in Beacon, N. Y.
Senator COPELAND. And it is because of that situation that Mr.

Neerie, of Beacon, was here this morning?
Mr. FLINT. Yes, sir. Many of the plants now in operation are

inning at a loss and they, in turn, are facing disaster.
Bricks are consumed principally m large centers of population, and

si port cities of the United States consume over 60 per cent of the
total brick production of the country. They have already been

tive in seeking other seaboard markets.
A great majority of brick manufacturers are small operators.

There is no combination or trust controlling the business. Competi-
tion throughout the country is extremely keen and no unfair ad-
vantage could possibly be taken of a tariff. There are approxi-
mately 1,150 brick plants scattered. throughout the country, dotting
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every State in the Union. They employ 40,000 workmen. These
live according to American standards. There are no women or
children employed in our industry. .

The price or which brick would be sold in rural districts and in.
land points in the United Stated would be in no way affected by a
protective tariff on brick, as these districts are served entirely by
local manufacturing plants in the inland and farming districts, o
do not come in competition in any way with the seaboard plants.

Manufacturers of common brick are among the largest users of
fuel in the United States. A survey taken in 1925 shows the annual
consumption of 1,800,000 tons of coal, 80,000,000 gallons of oil
2,500,000,000 cubic feet of gas. The freight bill for fuel delivered
to the plants was over $6,000,000 and the annual freightage charge
for the transportation of brick from plants to the points of usage
amounted to nearly $15,000,000. The employees of this industry
receive nearly $40,000,000 per year in wages. For materials, supplies,
fuel, and so forth, about $25,000,000 per year is expended.

The manufacture of brick in the United States is in the hands of
1,150 independent manufacturers. The control of the manufacture
and sale of brick in Belgium is in the hands of two major cartels, the
operati-on of which would not be permitted in our country because of
our antitrust laws. The Fimacor Products Corporation, closely
allied with the Lloyd Royal Belge, has the exclusive American sales
rights for one of these cartels. Mr. Jules Velge, director general of
the Lloyd Royal Beige, has stated that they expect to have a com-
plete monopol of the exportation of all Belgian brick, through
cooperation of his Government.

Domestic manufacturers of common brick have practically no
export trade. The market, to all intents and purposes, is within the
boundaries of the United States.

Many American manufacturers have already closed their plants,
due to the average importation of 100,000,000 brick per year during
the years of 1926, 1927, and 1928. American labor is suffering a loss
of employment equal to 100,000 days' pay per year.

We respectfully request the Finance Committee to recommend a
duty upon imported building brick that will equalize the cost of
manufacture and transportation between the United States and for-
eign countries. We do not appear before you to request a prohibitive
tariff, but only a protective tariff one which will no more thn equalize
the conditions between exporting countries and our own. Even
American enterprise can not compete with the wages and standards
of living of certain foreign countries.

Senator KING. How Targe did you say the imports were in 1927
all over the United States?

Mr. FLINT. I say the average for 1925, 1926, and 1927 is approxi-
mately 100,000,000.

Senator KING. May I correct you. In 1925 it was only 53,933,000.
In 1927, 96,198,000. And in 1928, it was only 77,611,000.

Senator EDGE. And in 1926, 113,000,000.
Senator Kme. I stated that before. I put that in the record.
Senator EDGE. I wanted to get them all together in one place.
Senator KINo. Yes.
Senator COPELAND. I trust the point is made clear that in the

interior the supply is furnished by local establishments. That the
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ffectof this situation is largely upon the coast where the competition

jsi great. : -.
,enator EDGno. Do~I~upd tandfth mt!_ -is;.tathy it
the changes made by the House Ways and Means CommUtA& e ch

dsfra-red 'lI oth o frin4' yTEh &pegpiwl 1t e8 this
p.ragrIph 201i,-<dary"a dityoftpStpethosifnd, tah a' er
cent ad valorem, but not less than 01.0o per thousand?.
SMr. FLINT. We believe it is imposble to designate between a
common building brick and a brick which is to be used for facing
purposes.

Senator EDGE. You do not answer the question. Then you ap.
pove of this change made by the House?
. Mr. FLINT. Yes sir.
Senator EDGE. You are here as a witness asking that that change

remain in the Senate bill?
Mr. FLINT. Yes, sir.
Senator BARKLEY. How many concerns do you say are manufac-

turing brick in the United States?
Mr. FLINT. Manufacturing common brick, I believe 1,146.
Senator BARKLEY. How many of those 1,146 are affeted by this

Belian importation?
Mr. FLINT. At the present.time I would say practically all the

plants in New Jersey, Connecticut, and New York, and some of those
i New England.

Senator BjARKEY. What proportion of the 1,146 is that?
Mr. FLINT. I would say 10 per cent. Possibly 12.
Senator BaRnLEY. What is the cost of laying rick down in New

York, on the average, by freight? That is, from a domestic brick-
yard?

Mr. FLINT. It generally costs 83 per thousand, sir.
Senator BARKLEY. What is the cost of bringing them to the United

States from Belgium?
Mr. FLINT. That is a question we have been unable to determine.

The rate which the importers contend theypay for the importation
of brick is $6 per thousand in their brief. That was during 1928.

Senator BARKLEY. The Tariff Commission states that it is $7 per
thousand. So there is a difference of $4 a thousand in the freight
charge of brick sent into New York, is there?

Mr. FLINT. I pointed out, sir, in my statement of facts that we be-
lieve and had been informed by the Director General of the Lloyd
Royal Belge, which imports practically all of the Belgian rick, that
they were willing to reduce that in order to meet American competi-
tion.

Senator BARKLEY. What is the total output of the brickyards in
the territory affected by importation?

Mr. FLINT. I would say close to a billion and a half, sir.
Senator BARKLEY. Close to a billion and a half. Then if the aver-

ae imports, we would say, are 75,000,000, or even taking your figure
100,000,000 brick; that would be 100,000,000 brick as against one and
a half billion.

Senator KING. One-half of 1 per cent.
Mr. FLINT. One-half of 1 per cent.
Senator BARKLEY. In order for that billion and one-half of brick to

compete with 100,000,000 brick you are asking a tariff of $1.25 a
thousand?
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Mr. FAnm. Because, sir that 75,000,000 brick go into exactly the
same points that most of thoe billion and a half go. And the billion
iandi..u ~amost.cmpeto with kte i prmic which thoe 75,000,060 as

. . - /  *.L..- ,- ?
... Sokut Az B3ssIfT.YaW s4e bh lenra o beyIour biek at faa
$3 to 84 a thousand higherthanthe Belgian brick, have yeo not?

Mr. FLINT. No, sir we have not.
Senator BaziLEY. Have not the average prices of your brick been

ranging over the last few years from $14 to $17 a thousand?
Mr.FLINT. Our prices last year were brought down to where at

the end of the year our best grade brick were bringing $12. Our
ordinary grade brick were bringing $11. That is the poorerbrought
the same as the imported brick bring. We can not maintain our
prices of brick.

Senator BAKLEY. You do not wish to leave the impression
though, that the reduction of the price of brick from a high rate of
$17 a thousand was brought down to $11 and $12 on account of the
importation of 100,000,000 brick?

Mr. FLINT. Yes, sir.
Senator BanKLEY. To compete with a billion and a half?
Mr. FLINT. Yes. Now of that entire billion and a half which

are produced in the States, not all of that billion and a half goes into
New York. Some of that billion and a half is in the outlying districts.

Senator EDGE. How much is consumed in the seaport, New York?
Mr. FLINT. New York City consumes about a billion and a quarter.
Senator BARKLEY. New York City consumes about a billion and a

quarter; then the other quarter of a billion is scattered over the
New England coast?

Mr. FLINT. Some places throughout the smaller cities, the smaller
towns.

Senator COPELAND. Consumed locally?
Mr. FLINT. Consumed locally, yes.
Senator BarLEY. How does the brick compare in quality?
Mr. FLINT. Between the Belgian brick and the American brick?
Senator BAdKLEY. Yes.
Mr. FLINT. Our brick and the Belgian brick both are perfectly

satisfactory for commercial uses.
* Senator BAKLEY. If the Belgian brick can be brought across the

ocean and pay $7 a thousand freight and be sold for $2 a thousand
less than New York brick, how does it happen that only 100,000,000
out of a total consumption of a billion and a half have been imported?

Mr. FLNT. I believe, sir, it is due probably to the capacity of the
boats which the Lloyd Royal Beige has. They only have a certain
number of boats. A small number of boats. I do not believe that
those boats could bring in at this time at least, unless it had more
boats, much more than 114,000,000.

Senator BARKLEY. Well, the importations have decreased?
Mr. FLINT. We do not know why they have decreased. We are

convinced they can certainly continue to undersell us.
Senator COPELAND. Even though it is a small percentage of the

total consumption, the importation of those bricks and their low
price on the market fixes the price of the American brick?

Mr. FLINT. Unquestionably such a price as the American brick
are sold in New York.

10
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jonatorBBAs Yar. The question was a little leading, but I will
itobjpct to it The Senator is not a lawyer. ,
Senator Co& ANDa . I am also a witness.
Senator EDos. Any other questions?
Senator KNwo. What is the area into which these Belgian brick

enter?
Mr. FLINT. Practically all the Belgian brick are used within the

ndius of the metropolitan area of New York.
Senator KING. Just New York?
Mr. FINT. New York and what we call the .metropolitan area.

That is the immediately surrounding districts.
Senator KING. Have you any reason-it is covering a question that

Senator Barkley asked-to give in explanation of why there has been
this great reduction in the imports if they are cheaper?

Mr. FLINT. We do not know. We are not sure they are not doing
it purposely until after the tariff is enacted.

Senator KING. Did they do that in 1928? That is, did they do it
purposely in 1928?

Mr. FLINT. They may have in the latter end of it.
Senator KIoN. Then you attribute it to some sinister motive on

their part?
Mr. FLINT. No' I say we do not know but wha that might be it.
Senator KING. You stated to Senator Barkley that it was perhaps

because they did not have ships enough.
Mr. FLINT. He asked why it had not been any greater than it

had been.
Senator KING. Yes; and you stated that it was because there were

not enough qhips coming from Belgium.
Mr. FLINT. I said because the company that imported them, the

Lloyd Royal Belge, did not have enough ships.
Senator Kiro. Well, they imported 113,000,000?
Mr. FLINT. Yes.
Senator KING. And it dropped down to the number indicated here,

seventy-odd million.
Mr. FLINT. I thought he meant why had it not been greater than

this 113,000,000, perhaps.
Senator KING. You think this one-half of 1 per cent is a danger-

ous menace to the brick industry of the United States?
Mr. FLINT. I believe it is a very dangerous menace to the brick

industry which depends upon New York City for its outlet.
Senator KING. It does not menace the interior or the area outside

of that one particular community?
Mr. FLINT. Not one bit, sir.
Senator KING. Has the drop in the bricks been as great in those

areas as it has been in the metropolitan area?
Mr. FLINT. The drop in the bricks?
Senator KING. Yes; and the reduction in the price.
Mr. FLINT. I am not prepared to say as to that.
Senator KING. The fact is that because of slowing up of building in

the United States there is more competition among the brick men and
among the cement men and among the men who furnish building
material, is that not true, except where there is a combination in
restraint of trade?
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Mr. FIN . The drop in the consumption of brick in New York
City-that is, the metropolitan area- as not evident until thi yet
We have had a very good volume until this year.

Senator KING. There has been a drop?
Mr. FLINT. Yes; there has been some drop. But there has been

no appreciable decrease until this year.
Senator KINo. Just one thing. The New York brick are made by

the soft mud process?
Mr. FLINT. Yes.

SSenator KING. While the Belgian brick and the brick in most parts
of the United States are made by what is denominated the stiff-mud
process?

Mr. FLINT. Yes.
Senator KING. You adopt the least economic process-I am not

saying that you do not have to do it, but you do it, is that true?
Mr. FLINT. That is true* yes.
Senator KINo. That isthe more costly method of production?
Mr. FLINT. Yes, sir.
Senator KING. By the stiff-mud process a stream of prepared clay

is run through and cut into suitable lengths?
Mr. FLINT. Yes sir.
Senator KINo. According to the investigation of the Department

of Labor the cost by the soft-mud process is greater than the stiff-mud
process?

Mr. FLINT. Yes, sir.
Senator KINo. You have an advantage in transportation of more

than $4 per thousand over the Belgian brick, do you not?
Mr. FLINT. We do not believe it is that great, no, sir. We would be

unwilling to state that.
Senator KING. If what the Tariff Commission states is accurate,

then it is true? If their statement is true, it is $7?
Mr. FLINT. If they have stated it is $7; yes.
Senator KING. The brick in Chicago, the common, such as we

have been indicating was sold in 1928 and in March, 1929, at $8.64
and $8.69 a thousand?

Mr. FLINT. Those brick, of course, are produced under the stiff
mud process, with clays which have many advantages over ours.
Further, that, I believe, is a manufacturing cost. The sales price of
brick in Chicago has been $12,- according to the best information
that I have.

Senator KING. Yes; that is the wholesale price.
Mr. FLINT. $8.72? M
Senator KINO. $8.64.
Mr. FLINT. The manufacturers sell them direct to the trade.
Senator KINO. You would not contradict those figures? Those 3

are the figures of the Department of Labor. That in March, 1928, it
was $8.64 a thousand? You would not contradict that, would
you? $8.64, the wholesale price?

Mr. FLINT. I would only say that they have no wholesale price
because of the fact that the manufacturer there sells direct to the
trade.

Senator KINo. Well, would you still say that they did not sell for 8t
$8.64 a thousand? th
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, Mr. FLNT. I would say that the brick manufacturers in Chicano
ve informed me that their sales price is $12 delivered on the job,

sad they do not sell brick wholesale.
Senator KIa.- The Unite States eepat et of Labor, Bureau
, Labor 8Stiisincsuniashedme.these igue per thousand whole.

.,ale; March, 1928,'*8.64; March -192i' *86.9 a thonaand. That
was in Chicgo. And in Cincinnati, $11both in 1928 and in 1929.
And in New York, alongside of the docks, towing charges to be added,
in March, 1928, was $13.25, and in March. 1929, $11.50. So that
they ar higher there than they are in the istricts to which I have
referred.

Mr. FLINT. Yes, sir. And manufacturing costs are greater, sir.
Senator KING. Manufacturing costs?
Mr. FLINT. Manufacturing costs are greater.
Senator KING. Mud does not cost any more, does it?
Mr. FLINT. No, sir, but the method of manufacturing costs more.

There you are again referring to a stiff mud plant and a soft mud
plant.

Senator KINo. Have not mechanical appliances and machinery
developed in the brick industry as they have in all other industries
in the United States?

Mr. FLINT. Yes, sir.
Senator KING. You have not been laggards in that respect, have

you?
Mr. FLINT. No, sir, we certainly have not.
Senator KING. So that by improved machinery your brick costs

ought to have been cheaper, all things else being equal?
Mr. FLINT. Cheaper than the Chicago cost?
Senator KING. No, no; as the years go by?
Mr. FLINT. Yes; except for the fact that since the war wages have

increased very materially. In the manufacture of brick labor is a
very, very important item.

Senator KING. Do you not know that in your brick plants one
laborer does more than three laborers in the Belgian plants?

Mr. FLINT. The information which I have, sir, would not indicate
that.

Senator KINO. Would not carry that out?
Mr. FLINT. No, sir; because in Belgium they again have the ad-

vantage of the stiff-mud process, whereas we are forced to use the
soft-mud process.

Senator KING. Then you use the most costly process, the soft-
mud process, rather than the other?

Mr. FLINT. We use the only process that is available to us.
Senator COPELAND. The witness has made clear that the soil does

not give itself to the other method in our section.
Senator KING We will determine that, Senator.
Senator EDGE. Thank you.
(Mr. Flint submitted the following brief:)

BaIE OF THE COMMON BBIcK MANUFAroUREBR' AssocIATIoN OF AMERICA

This brief is presented to the Finance Committee of the Senate of the United
States by the Common Brick Manufacturers' Association of America through

. the following committee selected to represent the industry: D. B. Andrews,
63310-29--VOL 2, SCum 2--2
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NorthHaven, Conn.: Ferd. V. Becker Brookhaven, Mas.m E.P. Cottle, BioN. Y. Charles F. Cippert, Detroit, Miob.; Chester P. CkhooP Salt Lake l
Utab; W. E. Dunwody, Macon, Ga.; Frank C. Ervin, Denver, Colo.; DouiT

yrevle N. J.lyd W. Flint, New Yoirk City- Herbert PF, t
eand, Ohio; a n, Pladelhia Pa.; 0. D. Hutt
NiY. JameF. ohnonRaigh 'N O.;l. O. Kleymeyrvan

4eorgeJ. L eck .New leans, .; W, Gardner Lons os, OiMao -jA
Pug No V. E.. Snke, Pitt1burgh, Pa.; Willi am NUli ChM
IcaoU; m. H. tiner, Philadelphia, Pa.; ohn tirrat, Seattle, Wash. ainh

es ddard uClevelandOhio; J. derley, Coeymans, N. Y.; G. A. Widi
INTRODUCTION

The Common Brick Manufacturers Association of America represents produo.
ers of common brick in all parts of the United States. Representatives of this
industry appeared before the Ways and Means Committee of the House of
Representatives and presented briefs and oral testimony supporting our conten.
tion that adequate tariff protection is of vital necessity to the brick industry in
seaboard markets.

It is our understanding that the briefs and oral testimony given at the hearing
before the Ways and Means Committee are part of the inormation upon which
the Senate Finance Committee will base its findings. For that reason we will
not attempt at this time to again present all the information submitted to the
House committee. We will seek only to submit additional data which is now
available and to point out the salient facts given in our earlier briefs and oral
testimony.

IMPORTATIONS

While brick have been imported from several foreign countries during recent
years, the brick imported from Belgium has caused the greatest disturbance in
the American market. Ninety-five per cent of the imported Belgian brick
entered the port of New York. In 1928 the Metropolitan area of greater New
York consumed practically 20 per cent of all the building brick used in this
country. This market comprises the entire outlet of the Hudson River Valley
and also a large portion of the output of the plants in Connecticut and New
Jersey.

It has been stated by the Tariff Commission that brick imports have been
steadily decreasing since 1926. That statement is true as it pertains to all
brick but it is not a fact in reference to Belgian brick. Importations of Belgian
brick for the past four years have been: 1925, 44,597,140; 1926, 60,907,000;
1927, 78,180,000: 1928, 60,153,000.

So that instead of steadily decreasing since 1926, imports of Belgian brick in
1927 were higher than in 1926. In 1928 they were practically the same as in 1926.
The lessened shipments during the early part of 1929 are accounted for by the
following causes:

A greatly lessened building program in the area where Belgian brick are used.
(Domestic consumption is off over 40 per cent in that district.)

Weather and labor conditions in Belgium.
Use by the Belgians of their surplus stocks in th. country.
The fact that shipments are always light early in the year owing to seasonal

conditions.
In addition to these reasons it is not improbable that the exporters might

purposely restrict their exports during the period of tariff readjustment.
Brick from countries other than Belgium were chiefly from the Netherlands

and Germany. The Netherlands brick were used for facing purposes and sold
for higher prices than the Belgian brick. Domestic manufacturers are now
producing a brick of the same color and texture as the Holland brick, and have
practically eliminated imports from Holland. The German imports were sand-
lime brick. The sand-lime brick interests have erected a large sand-lime plant
in the city of New York equipped throughout with German machinery and are
more than displacing the number of brick formerly imported from Germany.
There has been no decline since 1926 in the type of brick that has completely
disrupted the New York markets. On the coutrary the average importations of
Belgian brick during 1927 and 1928 exceeded the amount imported in 1926 and
were greater than during any preceding 2-year period.

'I
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31moT 0P IMPORTATIONS

i I already been pointed out that the majority of imported brick have been
d In the prt of New o. Because othelar number of brick manu-

Swwho pend upn tis market forth of their output this market
Soad of brick offered to*low . ."U M . - ___1ReP tly unetue market

Soeniti. s e t that the f of fnof Belgian
at prices consistently below that being secured for the fit grade Amerian

odut has made it impossible for the domestic producer to continue to dispose
d his output profitably in the only market available to him. We quote here
fom the brief submitted to the Ways and Means Committee.

"At least a majority of these dealers handling foreign brck would have preo
fend to support the American industry but found it necessary under the pressure
d constant underselling by the Fimacor Co. to have Belgian brick on hand to
compete with the Belgian brick of the Fimacor Co. and Its dealer. When the
mason material dealer gets an order for mason materials for a building he sup-
Sdes the entire job with all of its masonry materials. Competition between
thse dealers is very keen, and there is little choice in the price offered between
these dealers. In addition to selling brick for the job, they also sell the cement,
plaster, gysum. metal lath tile, and all the other hard materials going into the
erection of the building. The dealer who can offer any one of these materials
it a considerable reduction in price is likely to secure the balance of the con-
tract because of the more favorable price at which he can offer the one com-
modity. Domestic dealers found that they were not only losing the brick
sales but also part of the mason material business because of the fact that they
could not supply the American brick in competition with the imported Belgian
brick. For that reason many of them found it necessary to undertake the sale
of Belgian brick.

"The last year on which we have authentic figures as to the importation of
Belgian brick shows that 77,916,000 Belgian brick were used within the confines
of Greater New York and while that number of brick is less than 0 per cent of
the brick used in the metropolitan area it was sufficient to unquestionably lower
the sales price of brick throughout the entire metropolitan area.

"It is impossible for a manufacturer to offer brick to one dealer at a price which
is different, either higher or lower, from that at which he offers brick to another
dealer. The domestic brick used in Greater New York are supplied by approxi-
mately 60 manufacturers and are sold to approximately 80 mason-material
dealers. Every manufacturer sells to more than one dealer, and every dealer
buys from more than one manufacturer. The manufacturer may sell his brick
to two dealers in Brooklyn and three in Manhattan. Selling to these five men,
he is selling in direct competition with probably ten or more other manufacturers
and when any one of these manufacturers offers any one of these dealers brick at a
lower price, It immediately affects the entire price structure throughout the area.
Therefore, when Belgian exporters began offering their product to several dealers
who had been buying domestic brick, domestic manufacturers who had been
upplyingthese dealers tried to meet their competition by going almost as low in

price as the Belgian exporter did. As soon as the other manufacturers learned of
Through the dealer, their selling price was brought down to permit their

dealers to compete with the dealer who was buying at these lower prices. The
only effect that it had was to pull the price of brick lower and lower as the Belgian
exporters immediately offered their brick at a still lower figure."

There Is therefore not the slightest doubt that the importation of Belgian brick
and the sale of this brick below the domestic cost of manufacture has been the
direct cause of the closing down of many plants which were unable to continue
to sell brick below the cost of manufacture. The plants continuing to manu-
facture are doing so at a financial loss in order to retain the trade they have taken
years to build up and it is only a question of time until more plants will be forced
out of business by financial losses greater than they can bear.

Out of 63 plants operating last year 21 are now idle, as a result of which 800
employees have been thrown out of employment. With the lessened usage of
brick this year all of these idle plants could not have continued to operate full
time, but they could and would have continued to employ their workmen part
time if the return from their output would have permitted it. The employment
which should have been given to these men has been given to citizens of Belgium.

SIt has not alone been the volume of brick imported that has caused the shutdown
of these plants, it has been the pursuance by the Belgians of the policy of con-
tinuously underselling the American producer.
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A tarif laced upon common building brick will not affect the consumers of
brick at p*Iad pointss or at ury point not- vtded b th Im rter to the
B Ifghtest' n t0Bearb dif the *bfglight oftliefk e r:.i d. 1it 5 l ih t is tlaspalbsiWOtrlaR V ftefxcept oyay w&. ' Manfaeturi t the HUtdson 'Rtvediet dictate* entirely upb the New York
market for their output. By fno conceivable stretch of the imagination can they
go to other points to dispose of their product. It would cost the manufacturer
of brick on the Hudson River more to freight his brick to Chicago than the selling
price in Chicago, and it would cost the producer of common brick in Chican~
more to freight his brick to New York than the sales price in New York. The
manufacturer in every district depends for the disposal of his output entirely
upon the district in the immediate vicinity of his plant. There are approximately
1,150 plants in the United States manufacturing common building brick. They
are scattered throughout every State in the union, and the consumer in any
particular district must rely upon the manufacturers who are located near by for
the brick which he must use. A continuance of the importation of Belgian brick
and their sale below the American costs can have but one effect, and that is to
so lessen the output of the plants remaining in business that the cost would mount
ever higher and higher, and the ultimate result would be that instead of securing
brick at a lessened cost he would be forced to pay even higher prices for brick.
The Belgian importer has never shown a disposition to sell his brick at a price
except that just below the American selling price. The American manufacturers,
to the contrary, have been consistently striving to lower their production costs,
and because of competition with other materials have been endeavoring to supply
brick to the American building public at the lowest possible cost. Curtailment
of their output must react to the disadvantage of the consumer as well as the
manufacturer and his employees.

In seeking a tariff the manufacturer has not requested a rate which would
exclude the importation of foreign-made products. He is seeking only a tariff
that will compel importers to sell their product at a price that will permit the
American producer to continue in business. Had the importers sold their
output at American levels the industry would still be in a healthy, stable
condition.

DOMESTIC COSTS AND WAGE SCALES

This subject is very clearly covered on pages 4, 5, 6, and 7 of the brief which
was submitted to the Ways and Means Committee, copy of which is included
herewith. A survey taken on 40 plants, representing in excess of 80 per cent
of the output of the Hudson River district, revealed a cost of $13.425 per thousand
delivered to the dealer over the stringpiece in New York City.

BELGIAN COSTS

Against the cost price of $13.426 per thousand to manufacture brick in the
Hudson River Valley, the sales price of brick for home consumption in Belgium
is 140 francs or $3.88 per thousand.. In the brief filed by the Fimacor Products
Corporation they state that their cost per thousand brick alongside steamer
at Antwerp has varied from $4.30 to $4.65 per thousand. They have also said
that the freight rate on 95 per cent of all the brick imported in 1928 was $6 per
thousand; that the cost of loading on boat in Antwerp is $0.10 per thousand;
marine insurance $0.03 per thousand, and that the unloading cost in New York
was $1.25 per thousand. These items total $11.68 and $11.98 per thousand.
However, despite the fact that they claim these are their costs, the Tariff Com-
mission points out that brick were sold during 1927 and 1928 at between $11
and $11.90 per thousand.

Practically all Belgian brick are imported on vessels of the Lloyd Royal Belge
whose bonds are guaranteed by the Belgian Government. The Fimacor Products
Corporation the sales agency in this country, is very closely allied with the
Lloyd Royal Beige. The director general of the Lloyd Royal Belge has stated
that the quoted rate of $6 per thousand affords them a splendid profit, much of
which they would be willing to sacrifice in order to retain brick as a freight for
their vessels and maintain the foothold which they have already secured in the
United States. The Tariff Commission, referring to the Lloyd Royal Belge Co.
states "A considerable percentage of the Belgian brick imported into the United
States has been carried by a Belgian steamship company which is said to receive
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Spartial subsidy from the Belgian Government. The. ocean transportation
h on brick for such steamers could not be determined."
e very fully explained the relationship between the Belgian brick manufao-

turingca l, the oyd oal Belge and the Fimaeor Produots Conrpoation in
the brief subted to the Ways and Means Committee. It is highly r bleands the Fmao rodus o raoly n i
Stat the combine purchasing approximately 6,00,000 brick for American
deportation pay more than the quoted rate for home consumption (8.88

er thousand) and it is undoubtedly true that the right rate across the At ito
o the Government controlled Llo Roya yl Belge could be reduced much lower
han the quoted rate of S0 per thousand.

MMTBODS Or MANUPAOTURB

Mention has been made of the fact that brick are sold for a lesser amount in
Chicago where there has been no competition with foreign brick than the selling

ice in New York which has been severely affected by importations. We there-
ore deem it necessary to fully explain the methods by which common brick are
made.

There are three distinct methods of manufacture, namely the "soft-mud
molded process," the "stiff-zmud wire-out process," and the "dry press process."
The method used depends entirely upon the physical characteristics of the clay
available.

Soft-mud brick are those which are manufactured in molds, in which the
clay is pressed, after being mixed with water. The molds are then struck off
at the top. The mold is either sanded or wetted before the clay is pressed into
it in order that the brick may be withdrawn without sticking. If sand is used,
the brick is called sand-struck brick. If water is used for this purpose, they
are called water-struck brick.

Stiff-mud brick are made from stiff clay which is forced through a die either to
the width and length of the brick or to the width and thickness of the brick. The
clay comes out in the form of a column which is cut by wire cutters into brick of
uniform size. If the die is of the width and length of the brick, the wires cut the
brick through to the right thickness, and they are called side-cut brick. If the
die is of the width and thickness of the brick, and are cut at the end, they are
called end-cut brick.

The clays which are available along the Hudson River are soft mud clays. It is a
physical impossibility because of their composition to use any method of man-
ufacture other than the soft-mud process. Many efforts have been made to
manufacture brick in this district by the stiff-mud process, and it has been proven
beyond question that this method can not be employed with the clays available
for the New York market.

In Chicago, where clays of a different consistency are found, the stiff-mud
process can be and is used, as a result of which brick are produced much cheaper.
than in New York. In addition to this advantage which Chicago has in its
speedier manufacture of brick, it has an additional advantage in the fact that
their clays are carbonaceous and lend themselves more speedily and readily to
burning than do clays which have no carbon content. The burning time required
for Chicago clay is about two-thirds that of Hudson River clay and the machine
output per man is about two and one-half times that of the Hudson River brick.
The Hudson River plants now operating include the most modern well equipped
soft mud manufacturing plants in the world, and brick are being produced there
as cheaply as it is possible under the conditions which exist. It is impossible to
use the stiff mud process.

Belgian brick manufacturing plants supplying the brick shipped to this country
are well equipped modern stiff-mud process plants which have a very high ratio
of productivity per man with employees receiving but a fraction of the wages
paid in this country.

SUMMARY

It is evident that the building brick industry in the area surrounding the
Greater New York market has been very severely crippled by the importation
of brick from Belgium. In view of this fact and the certainty that importations
from Belgium will increase in this district and then will spread to other ports
unless forced to compete on the basis of equality with the product of American
manufacturers and American wage earners who depend upon the prosperity of
the brick industry, we most respectfully urge the Finance Committee of the
Senate of the United States of America to place a duty upon building brick that

0
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will equalize coats of manufacture and transportation in foreign countries and ourown. The amount of duty requested is the difference between the known manu.
facturing costs in the market which has been invaded ($81.425) and the cost at
which the importing combine can place their product in this market. We believe
this difference to be greater than the $1.25 per thousand placed upon them in the
proposed bill of the House Ways and Means Committee. Our Investigatons
have convinced us that the quoted price alongside boat in Antwerp can be t.
duced and that the freight rate could be very materially reduced. We are on.
vinoed that the Belgian combine is profitably disposing of its imports at $11 per
thousand ($2.42 below American costs) and wi go even lower to retain its foot.
hold in the American market. We believe that the new report of the Tarif
Commission will Indicate the need of a protective tariff exceeding the $1.25 placed
upon imported brick by the Ways and Means Committee.

STATEMENT OF 0. W. KING, HARTFORD, CONN., REPRESENTING
THE CONNECTICUT BRICK MANUFACTURERS' ASSOCIATION

(The witness was duly sworn by the chairman of the subcommittee.)
Mr. KINO. Mr. Chairman and gentlemen, I am here to represent

the Connecticut brick manufacturers. Our territory is located very
close to the metropolitan district of New York, and that is the
logical delivery point for us, taking into consideration freight rates
and distance.

We are very much affected, directly, by the importation of brick.
Some foreign brick have been brought mto our State, and it has
affected the trade with our compares so much that last year the
output was considerably curtailed m all plants. Last year two plants
were idle. They are idle this year; and this year two more plants are
idle, and one has just gone into the hands of a receiver and probably
will be idle within the next three or four weeks.

We urgently ask the support of this committee in behalf of the
arguments presented by Mr. Flint, and we want to strongly indorse
the position taken by him.

Senator BARKLEY. How many men are employed in the brick-
making industry in the State of Connecticut?

Mr. KINo. From 1,600 to 1,600.
Senator BARKLEY. What do you mean when you say a brick plant

is idle?
Mr. KING. Shut down and not producing brick.
Senator BARKLEY. Is it not a fact that every brickyard in the

country is idle some part of the time, under normal conditions?
Mr. KNo. No; not unless thpy have a breakdown of the machinery.
Senator BARKLEY. Do they not frequently have a supply on hand

that is sufficient to meet the demands for months, so that they do
not engage in actual production until that supply is released?

Mr. KING. We have what we call two styles of plants in Con-
necticut; that is, summer and winter. A plant with a drier can run
the year rouid. A summer plant has no drier. They figure on
drying' their brick out of doors in racks, and they are always closed
down, as to production, in the winter. If a plant has trade enough,
it can operate all the time.

Senator-BARKLEY. That is true of the inland plants, is it not?
Mr. KNG. Any plant.
I would like to say one thing in regard to the so-called stiff-mud

process. That can not be employed in Connecticut. If we should
use the so-called stiff-mud process, when our brick came out they
would be mud pies instead of brick. Our clay will not permit it.

18
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SSenator BanRKLj . What is the average production of Connecticut
brick?

Mr. KING. The normal production of Connecticut brick is 250,-
000,000 brick per year.

Senator Barkley. What is the average now?
Mr. KINo. Last year I do not believe we produced over 180,.

000,000.
Senator EDGE. Do you attribute this falling off in your output or

rather, in your market, as much to the importation, which has
already been fully discussed, as to the lessening of building activities?
Mr. KING. With us, I do attribute it to the importation because

a very large percentage of our brick seeks markets in New York.
Senator BARKLEY. The amount of your reduction from normal to

wlat you say you are producing now absorbs the whole 79,000,000
that were imported this last year from Belgium. You would not
attribute this falling off in Connecticut to that one item, would you?

Mr. KING. No; but a demoralization of prices makes that New
York market so that our men would have to send a couple of gold
dollars with every thousand brick.

Senator BARKLEY. That is all.

STATEMENT OF J. A. PUGH, NORFOLK, VA., REPRESENTING THE
VIRGINIA BRICK AND CLAY MANUFACTURERS ASSOCIATION

(The witness was duly sworn by the chairman of the subcommittee.)
Senator EDGE. Mr. Pugh, have you appeared before the Ways and

Means Committee of the House?
Mr. PUGH. No, sir.
Senator EDGE. This is your first appearance in the tariff investiga-

tion?
Mr. PUGH. Yes, sir.
Senator EDGE. You may proceed.
Mr. PUGH. I appear here as a manufacturer of brick and also as

president of the Vrginia Brick and Clay Manufacturers Association,
representing approximately 40 plants in the State of Virginia.

There are over 40 brick manufacturers in the State of Virginia.
They employ approximately from 800 to 1,000 men. Their annual
productive capacity is approximately 250,000,000 brick. Many of
these plants were practically compelled by the Government, during
the war, to increase their capacity to care for the shortage in housing
accommodations then existing at points of war-time activities but
which has since been supplied. Prior to the war, the Virginia brick
manufacturers carried on practically a local business. Some of these
factories are to-day shipping bricks by water to points without the
State. I believe the bulk of such shipments go to Washington, D. C.,
Baltimore, Philadelphia, and New York City. Consequently, any-
thing that affects the building situation at these points affects Vir-
guua manufacturers of brick.

Bricks have been imported into New York in large quantities.
The brief submitted to the Ways and Means Committee by the
Common Brick Manufacturers' Association of America asking that
brick be removed from the free list shows on page 9 how it is possible
for foreign manufacturers of brick to place their material in American
markets. I will not read that into my remarks here, because that page
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shows what they can do in the matter of water transportation, and
what they apparently propose to do in order to maintain the foothold
they have gained here.

Senator COPELAND. Your testimony would be practically the same
as Mr. Flint's in that?

Mr. PUGo . My testimony as to the New York situation would be
of very little moment, because I am not personally familiar with it.
I assume that the facts there stated are so.

The raw material-clary-costs very little to the foreign or Ameri.
can manufacturer. I think that answers the Senator's question, who
wanted to know whether mud cost much, or something of that kind.
Practically thb entire cost of brick is made up of labor, machinery
costs and repairs coal and freight. I am speaking now of the actual
factory costs and not of a cost that includes any overhead. Due to
our American scale of wages and living, all these costs are much higher
than the corresponding items of foreign costs.

Brick is simply a commodity and not a product for which extra
prices can be asked because of patent rights, or because it is a novelty
mn the building trades.

Cold logic will force fair-minded men to admit that once a country
adopts a tariff system, it should in fairness afford each manufacturer
compensating duties in all cases where his business is adversely af-
fected by tariffs on other articles. I do not think any economist
could dispute that fact.

Senator COPELAND. Even a Democrat would admit that.
Mr. PoUH. I, a Democrat, will admit that. I would say I con-

curred once with General Hancock who said that the tariff was a
local issue, and a friend of mine who was Comptroller of the Cur.
rency said it was worse than that; it was a personal issue.

The brief will show you that American brick manufacturers are
entitled to an adequate tariff. There is no danger whatever of costs
being unduly increased to users, because the productive capacity
of American plants is composed of small independent units indulging
in free competition with each other. On the other hand, there is
distinct danger of ruin to many brick manufacturers located in port
cities or in districts to which brick would be shipped from port cities.
Foreign brick were offered to my company by a foreign manu-
facturer at prices delivered on the dock at Norfolk at less thanour
actual costs delivered alongside of the dock.

We respectfully urge that adequate protection be given our industry.
Senator. BARKLEY. What proportion of the 79,000,000 bricks

shipped in last year came into the district?
Mr. PUoH. My district?
Senator BARKLEY. Your district.
Mr. PUon. None.
Senator BARKLEY. You have not been bothered so far, except the

prospective fear that you entertain?
Mr. PUGH. No. We ship brick to New York, as I stated.
Senator BARKLEY. What is the volume of your shipments to New

York?
Mr. PUGH. Very little. I suppose they will run around 10,000,000

a year.
Senator BARKLEY. What do you get for those you ship?
Mr. PUGH. We get at our plant $10.

20
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~ Senator Bars.LY. Then after adding freight and other charges
lht does that mean that you get in New York?
Mr. PUGH. We get for bricks delivered in New York about $15.25.

. Senator BARKLEY. Have your shipments been curtailed to any
ppreable extent by reason of the importation of Belgian brick?
SMr. PooH. Yes. You see we have a small factory. I should add,

by the way, that our brick go to New York as facing and not as com
mon brick, which accounts for that apparent high price that we get
there as compared with the New York price of common brick.

Senator BARKLY. Your facing brick in this tariff bill that comes
over from the House bears $1.50 per thousand tariff.

Mr. PUo(. Yes.
Senator BAnKLEY. How does your price compare with the price

of facing brick made in New York?
Mr. PoGu. Some of the facing brick made in New York is just

about the same price as ours, and some of the imported facing brick
are just about a dollar or so cheaper than ours.

Senator BARKLY. What is the capacity of your yards?
Mr. PUoo. My own yard is about 10,000,000 brick a year.
Senator BARKLYn. What is the capacity of the yards in Virginia,

if you know? You are president of the association.
Mr. PUGH. Roughly about 250,000,000 combined.
Senator BARKLEY. What proportion of that 250,000,000 is con-

srned in Virginia?
Mr. PUoH. The Virginia manufacturers at present are not produo.

ing over about 50 per cent of capacity.
Senator BARKLEY. That is because of the general slump in the

building?
Mr. PUGH. Partly that and partly because of the fact that our

market in New York has been curtailed.
Senator BARKLEY. That is all.
Senator REED. Mr. Pugh, I find on looking over the prices of com-

mon brick at brick yards furnished us by the Department of Labor
for March, 1929, that the price in New Britain, Conn., is stated at
$15; at Boston, Mass., $15.76; Philadelphia, $15; Chicago, $12.
Why is common brick in the inland away from Belgian competition
cheaper than it is at these seaboard towns which suffer from
competition?

Mr. PoUG. I believe I can answer that question. If you have
within the shipping radius of a factory a sufficient volume of business
to put in a very large plant where everything is handled by mechan-
ism, you can, of course, handle bricks cheaper than if you have to
have a smaller factory and have so much of your labor done by hand.
That is always true.

Senator COPELAND. Illinois mud you can use almost without
pressing, can you not?

Senator REED. Wisconsin mud seems to be the cheapest. The
price at Milwaukee is $1.

Mr. PUGH. May I add to that that the Chicago clay is a very
peculiar product, which can be burned, as I understand i 48 hours,
while our Virginia clays, for instance, take six to seven days constant
burning. And of course the coal consumption is much more with
us.

Senator BARKLEY. Do you use the stiff or soft mud process?

21



:22 * .'- TABDr Ac OP 1929i .C- , 1... "l

Mr. Puon. We use the stiff-mud side-cut brick proceed in my own
plant, and some few plants in our vicinity in Virgia also usete
soft-mud process. ,

Senator BnKLEY. But the bulk of the Virginia brick is the stil.
mud production?

Mr. PoGH. The bulk of the Virginia brick is the stiff-mud prc *
duction, side cut or end cut.

Senator BARKLEY. That is less costly as compared to soft mud.
Mr. PUoH. That is less costly up to a certain point. A soft-mud

brick machine has a definite capacity. I believe the best of them do
not make over 100,000 brick per day. Some of the stiff-mud machines
will run as high as 400,000 to 500,000 per day. And the manufac-
turer must choose between the two machmes according to the
quality of clay he has. One clay will make into a stiff-mud brick
and not into a soft mud, and vice versa.
SSenator BaRKLEY. Your plant has a capacity of 10,000 bricks a

day?
ar. PUGH. Our plant has a capacity, every working day, of 40,000

to 50,000, or approximately 10,000,000 per year.
Senator EDGE. Let me ask you another question, supplementing

the questions asked by Senator Reed with regard to the statement
from the Department of Labor. I notice that bricks in New Orleans
are $9 a thousand. There is a tremendous difference between that
and the price at New Britain, Conn., of $16. How do you account
for that difference?

Mr. PUGH. I would say that the wage rate had considerable bear.
ing on that question.

Senator EDEB. I presume that is so.
Mr. PUHo. The productive capacity per man is approximately

the same.
Senator COPELAND. Mr. Chairman, I am sure you will not over-

look the human side of this. In my section, among my neighbors
in the Hudson River Valley, there are 53 plants. Twenty-one of
them are idle, and our feeling is that we need some kind of relief.

Senator BARKLEY. Mr. Pugh how many men did you say are in.
volved in the manufacture of brick in the territory you represent?

Mr. PGoH. Between eight hundred and a thousand.
SSenator BARKLEY. What is the population of that district?
Mr. PUGH. Of Virginia?
Senator BARKLEY. Yes.
Mr. PUGH. I am sorry-I am an Ohio man living in Virginia, but I

think it is about 3,000,000. I am not sure about that.

BRIEF OF THE FIMACOR PRODUCTS CORPORATION, NEW
YORK CITY

COMMITTEE ON FINANCE,
United States Senate, Washington, D. C.

Sins: This company, the Fimacor Products Corporation, 101 Park Avenue
New York City, a domestic corporation organized under the laws of the State of
New York, is engaged in the iportation of brick from Belgium.

Whereas the tariff act of 1922, Schedule 1 paragraph 6, states as follows:
"Brick not specifically provided for: Provided, That if any country, depend-

ency, province or other subdivision of government imposes a duty on such brick
imported from the United States, an equal duty be imposed upon such brick
coming into the United-States from such country, dependency, province or other
subdivision of government."
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The standard tests conducted at Columbia University in the department of
civil engineering, New York City, showed the following results:

Absorption limit, average 11.1 per cent.
Compression strength, average 6,275 pounds per square inch.
Modulus of rupture, average 1,019 pounds per square Inch.
Freezing test loss, none.
Fire test 1,700° during 60 minutes: No visible change.
It may be seen from a comparison of the American standard requirements and

the results of the tests of the Belgian common brick conducted at Columbia Uni-
versity, that this brick is with respect to most requirements nearly 100 per cent
above the specifications of the American Society for Testing Materials for the
ery best American common brick.
It has been stated that Belgian brick could be and was imported from Belgium

at a price as low as $7 per thousand. During the years 1925 1926, 1927, 928
and 1929 (first 6 months) this company has imported from Belgium a quantity of
227,000,000 out of a total of 250,000,000 brick, or more than 91 per cent of the total
importations, and our cost price per thousand brick, loaded on trucks, at the point
of discharge from steamer during all that period has ranged between $11.56 and
$12.40 Our sales price to the consumer must include, of course, in addition to
the above cost price, profit, general expenses, commissions and delivery charges.

The prices paid during the years 1925 to 1929 to the Belgan manufacturer
per thousand brick, alongside steamer at Antwerp, have variedbetween $4.80 and
$4.65. In addition, the ocean freight for delivery at New York paid by contract
during this period, has ranged between $6 and $6.50 per thousand brick, and
pier and loading costs on trucks have amounted to $1.25 per thousand.

Since the stabilization of its currency, wages are increasing steadily in Belgium
and in the modern brick plants are as high as $3 a day. Furthermore, Belgian
brick workers under no circumstances are allowed to work more than eight hours
per working day.

Since we fled our brief before the House committee we have received definite
Information from Sundicat des Briqueteries Mecaniques de Boom et Environs
8. A., Terhagen, Belgium, one of our shippers, stating that the labor cost involved
In the production of one thousand bricks s $3 instead of $0.78 as has been stated
before the House committee.
' For a yearly average of 50,000,000 brick imported in 1925, 1926, 1927, 1928,

and 1929 (first 6 months) from Belgium, the freight paid has varied from 86 to
6.50 per thousand brick, and has been as follows: 1925 1926, 1927, and 1928,

86.60 for 166,858,500 bricks; 1928 and 1929 (6 months) $6 for 60,921,600 bricks.
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rlouae bill 2667 parph 201 (b) states as follows:S201 (1688).(b) other ik, ot pecially provided for: Not glaed,
(mDd,: .ated, vtised, ornamented or decorated in say manner, $1.26 per
toamd, glaed, enameld, painted, vitrifled, ornamented or decorated in any

apner_ per centum ad valorem, but not less than $1.60 per thousand."
W removes brick from the free list and which Imposes a rate which will

poblft all further importations.

QUALITr Or BDIOE

The common brick imported from Belgium is not a cheap, low-grade and low-
iced material. It Is on the contrary a brick of high quality, utmost resistance,
el above the standard required in the matter of aborption limit, and of an

Satirely different color and texture.
Whereas the American standard specifications for building brick, which classify

building brick as hard, medium, and soft, .set forth the following requirements:
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It has been stated that the cost of bage trnsportation from the Hudson
plants to New York is $8 per thousand. We attach photostatic copies of letters
received from stevedorin and towing companies establiin baging costs freo
Hudson River plants to Brooklyn not to exceed 80.95 to o.98 per thousud
brick.

Asalnst this advantage to Hudson manufacturers, we must labor under the
penalty of a heavy frght. This freight item amounting, on asoount'of the
very nature of the goods, to more than 50 per cent of our cost price a. I. . New
York constitutes in itself a protective barrier as shown below.

..kad t tn . . . .In suranoae. .. .......................................................... ......Interest ono .nves...mone.during..ocean..o..e............... ..........
Oat0s onnvelted mony darln oma voe ....................................

Toae .................................................................... ......... ..

The $6.89 items are the findings of the Tariff Commission.
This constitutes a standing penalty of $5.94 against Belgian brick, which

should in equity be given due regard in the drafting of our tariff.
Finally, the fear of a lowered freight rate for the transportation of Belgian

brick is groundless since these rates are governed by the North Atlantic Steam.
ship Owners Freight Conference, of which the Black Diamond Steamship Cor.
portion, the Red Star Line, the Holland-America Line, and the Lloyd Royal
Belge are members.

QUANTITY OF IMPORTS

According to the statistical abstract of 1928 (p. 745) of the Department of
Commerce, the total production of common brick in the United States from
1921 to 1927 was as follows:
1921------.....-.----------------------- 4, 448, 000. 000
1922--....------------------------------ 5 8 000,000
1923 ...........-----------------------------------..- - 282 000,000
1924--...---- --------------------------- 7,159, 000, 000
1925-------.... --------------------.. ---- - 7, 62, 000,000
1926----....................----------------------20,000000
1927...............------------------------------- ---------- 676. 00,000

Which indicates a steady increase in the volume of production.
During the period 1928-1928 the consumption of brick in New York City has

been increasing as follows:
1923----------------------......................---------------------- 961,00000
1924.-- ------...------------ ------------- 981, 000,000
1925 ----------.--------------------------- 1,034,000 000
1926--........------------------------- 1 314,00, 000
1927--.- ......-......----------------- 1280, 00000
1928.........--------------------------- 1,296,00000

During the years 1924-1929, inclusive, according to the reports of the Bureau
of Foreign and Domeetfi Commerce, United States Department of Commerce,
the total imports of common brick from Belgium in the United States were:
1924 customs, New York). --..----------------- None.
1925 customs, New York) --.. - .-...----- -- 44, 97,140
1926 calendar year 1926, vol. 1, p. 245)... .------------ 60,907, 000
1927 calendar year 1927 vol. 1, p. 255)----.. ..-------- 78180,000
1928 ouetoms, New York) ......------...- ------ --.. 60,153,000
1929 6 months) -...-....--.------------------- 7,280,000

Of which our share in New York City was:
1924..--........--------------- -----. None.
1925- ----------------------------- 44,597,140
1926--..------------..................................------------------------..........590........ 948
1927....--.---.. .....--.-------------------- 62,557,00
1928.-..--...--.--.. ........------------------ 56,731,000
1929----------..................................-------------------------------...... 7280000
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department of Commeree statistics show that before 1925 no brick was ima.
From Belgium. Further, the quantities of common brick imported from

Bgsl outside of New York City, from 1928 to 197, were as folows:

.......................-----------.............................--- Nne
1 ............-. ---- -- .......................... 8, 888, 000

*S*....------T 8,---- ------. W, 000
Compared with the total production In the United States, the erentage of

imports from 1925 to 1927 was on a basis of a yerly average of ghttenth f 1
per cent and compared with the total consum'#tion In New York, the percentage
of Imports during the years 1925 to 1928, ineluslve, was 4.98 per cent.

B1309 UX1OBTION5 FROM UVTmD STATU

During the years 1924-1927, inclusive, exportations of all classes of brick from
the United States into foreign countries, according to Department of Commeree
tatistios, were as follows:

124..---- ....... ...... .......................... 8 047000
192....... -----------...................................... ,98000
100........................................ 25,620,000
1927..-....--............................. 4, 281, 000

LIMITATIONS ON IMPORT POSSIBILITIES

The area of the United States in which foreign brick can be imported and
compete at all with the domestic product is extremely limited. We must shut
out from consideration the quantity of 4,000,000 brick which was imported into
the United States in the booming years 1926 and 1927 in ports other than New
York, because on account of market conditions, these experimental importations
had to be stopped at once, leaving to the importer very serious losses. Demands
of other cities, even on the Atlantic seaboard are taken care of adequately by
the domestic, manufacturers, where brickyaras are located closer to the cities
than they are to New York and where prices are not so high.

In Chicago wholesale prices of common brick averaged $8.72 per thousand in
1926. (Commerce Yearbook, 1926, vol. 1, p. 355.) At such prevailing prices
no common brick whatsoever could ever have been imported or sold in the United
States.

EFFECT OF IMPORTS ON PRODUCTION, LABOR AND PRICES

Production.-The statistics of the Department of Commerce cited above
show that production has regularly increased from year to, year.

Further statistics show that in New York City the consumption of brick has
varied with the valuation of building projects:

fft of
'Q a!y o Val"ution

1M.................................................................. 061, 000 .$7,418,400
1W................................................................ 91, 000 7 8700ISI....................................... .............. . ......... .. 000 , 000
La...................................... .............................. 1E814 000 1 741,000
1W................................................................ ..... 1,0

.. ..... ................................. ...... ... 6.................... 00

After the boom year of 1926 the quantity of brick consumed dropped in a much
mailer proportion than the valuation of building projects fell off in the same

period.
If there has been any reduction in the consumption of common brick in New

York in 1927 and 1928 this reduction has not been due to imports but rather to
an increased use of substitutes, such as domestic sand-lime brick, cement blocks,
secondhand brick, and to competition between old-fashioned and modern domestic
brickyards, and finally to a decline of new building projects. The imports of
common brick from Belgium dropped by approximately 26 per cent during 1928.

Can it be said, when total Imports do not exceed eiht-tenths of 1 per cent of
the total production of the United States or 5 per cent of the consumption of the
limited area of New York City, that these imports could reasonably affect
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domestic production? Is it conceivable, when 6000,000 brick were ported
from Belgium in one year and 63 plants were. working In the Hudson River
district, that the importations of the first five months of 129, amounting to7,26Q,000, could close 21 plants in that district, as was stated before your co.
mLtee? 8ince the 1st of June, 1929, our imports have been entirely stopped
due to the fact that we have been unable to purchase any brick from any of the
Belgian manufacturers at prices which would enable us to sell them in thismarket even at cost.

Labor.-It was stated that 800 brick laborers were unemployed today in the
Hudson River district, when brick importations from Belgium are stopped

If we take as a basis the year 1927, in which importations of Belian brick
were at their highest and amounted to 78,180,000 and bear in mind the fact
that the average laborer can make 1,000 bricks a d uri 300 working days
a year, we come to the conclusion that this 78,180,000 divided by 1,000 by 300
would equal the work of 260 laborers; and. t is at once obvious thatese imr
tations could not have effected the status of 800 brick laborers of the Huds
River district.

As against this, however, and as a clear indication that American labor has in
no way been affected by these Importations, Department of Commerce statistics
show that the number of men employed and the wages earned have steadily been
Increasing. Viewed from this angle, i is difficult to see how these imports can
effect the 6,600 men employed in the brick industry along the Hudson River or
the total of 102,777 employed in the clay products industry in the United States.

During the period in which our company has been importing Belgian brick
a sum of approximately $640,000 has been paid to stevedores and members o
longshoremen's unions in connection with the discharge of the brick from vessels
to point of discharge. Likewise, an additional sum of $720,000 has been expended
in connection with loading and trucking brick from the point of discharge to
destination. These two sums together aggregate $1,360,000. If any duty
whatsoever is placed upon Belgian brick, such duty will be a prohibitive measure
and stop at once all importations of this commodty. As a consequence, long.
shore workers, brick handlers, and loaders will be affected to a much greater
degree than the few brickmakers we have pointed out above who might be
affected by the continuance of such importations.

Price.-The very nature of imported brick has never permitted of and never
will permit of its disposal outside a limited trucking radius from the pier of dis-
charge. In fact, New York being the only port of importation and the discharg.
Ing pier being situated in Brooklyn, Belgian brick has never been sold in quantities
outside of the limits of the Borough of Brooklyn.

Notwithstanding this, even in the local market of Brooklyn, prices of Hudson
River brick have never been affected by imports of Belgian brick. We wish to
point out here that there is a difference in marketing domestic and imported Belgian
brick. Whereas, the dealer pays for Hudson River brick $11 a thousand delivered
at his yard on his trucks, he has never paid less than $11.50 per thousand brick
c. i. f. our yard, which means that he is compelled to pay an additional loading
charge of $1 per thousand in order to place the brick on his trucks plus the truck.
ingrate from our yard to his own yard.

Therefore, since Belgian brick is sold at a slightly higher price, it is evident that
prevailing low prices are due not to these imports but to the competition waged by
modern equipped Hudson plants against old fashioned Hudson plants using
antiquated machinery and obsolete methods.

Furthermore, what has been said regarding production must also be said with
reference to price; that is, that brick prices have had to follow the trend toward
lower prices of brick substitutes, such as sandlime brick, cement blocks, hollow
tile, etc.

TRADE BALANCE BETWEEN BELGIUM AND THE UNITED STATES

Brick exportations from Belgium have greatly aided in stabilizing one of the
country's important industries and have had a far more salutary effect upon the
business and buying power of that country than a duty upon its small brick
exportations could have upon the brick industry of this country.

In spite of these exportations t brick, vessels coming here from Belgian ports
arrive on an average of 80 per c.mt empty and sail from the United States to
Belgian ports loaded to capacity. The trade balance between the United States
and Belgium for the years 1921-1927, inclusive, is as follows:

'-Ws
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Exports from Import from
United State BelumLn.
to Belgum United State

i A............................................................ s00
SI....................... 3000 80 000

l............. ....... -..................................... 11 0 000 7204000

It may thus be seen that a great rise in balance of trade in favor'of the United
fites occurred in and after 1925, the year in which brick importations were
bIn. Cutting out imports of Belgian brick by a slight duty for the benefit
ofa domestic monopoly and to the detriment of the ultimate consumer and tax-

yer, will place the country of Belgium, where our domestic industries expect
toontinue profiting by increasing exportations, in an even more unfavorable
portion, so far as trade balance is concerned.

We submit, therefore, that the conditions amply warrant the continuance of
common brick upon the free list by striking out paragraph 201 (b) from the House
d Representatives bill 2667, and we respectfully request that the provisions of
ectlon 15, paragraph 1536, of the tariff act of 1922 be continued as heretofore.
Respectfully submitted.

FIraCOR PRODUCTS CORPORATION,
J. NEWTON VARD, Secretary.

Sworn and subscribed to be fore me at New York City, this 24th day of June,
1928.

(lAL.) GEO. F. BRELSFORD,
Noltary Public.

Commission expires March 30, 1930.
We beg leave to incorporate herein our brief submitted to the Committee on

Ways and Means of the House of Representatives together with the exhibits
anexed thereto and exhibits hereto attached and marked "No. I and 2."

FIMACOR PRODUCTS CORPORATION,
J. NEWTON VARD, Secretary.

Sworn and subscribed to before me at New York City this 24th day of June,
1929.

([SAL.] GzO F. BRELSPORD,
Notory Public.

Commission expires March 80, 1930.

EAST COAST STEVEDORING Co. (INC.),
New York City, March 8, 199.

FuAConR PRODUCTS CORPORATION,
New York, N. Y.

(Attention Mr. Robinson.)
GENTLEMEN: We are pleased to confirm our conversation of even date wherein

we quoted you the following prices on cargoes of brick moving from Pier 2, Erie
Buin, to Haverstraw:
For charter of scow (per day).--..---------------------.------ $15
Towing to alongside steamer, Erie Basin.----------- ---.--.. --------. 15
Towing from Erie Basin to stake boat, North River-- ...---------------- 25
Towing from stake boat, North River to Haverstraw and return light to

North River -- --------.... .------... .--------- - 220
It is our understanding that you are contemplating shipping loads of 500,000

brick from Erie Basin to Haverstraw, and we believe from the information as
furnshed by your good self, the charges would sum up as follows:
Erie Basin tow ----------------------------------------- $1
Ttwing to stake boat---..--------------------------------- 2
River towing---------........ ------------------- -------.--.. 220
Charter hire 14 days at $15 per day-------------------------- ----. 210

470
Thanking you for this inquiry, we are, yours very truly,

EAST COAST STEVEDORING CO., (INC.),
Per F. KELLY, Vice President.
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CoNNEBB MARINE Co. (IN.)
Neto York, March 7, 19g.

PBINACORa PRODUeCT CORPORATION,
Neo York City.

GENTLEMEN: Confirming telephone conversation of even date, we submit the
following prices for the towing and boat hire of a scow New York to Haventrw.Charter hire of boat, $15 per day all other expenses, such as wharfa ,eo.,
for your account. There will be a charge of $16 to tow the boat to EreBsin
a charge of $25 to tow the boat to Cornell Stake Cornell's charge is $225 t
Haverstraw, with a charge of $17.60 in and out at Haverstraw, and on the returnof the barge to New York there will be a charge of $15 from the stake boat to
wherever we may request you to land this boat.

Trusting this is the Information you desire, we are, yours very truly,
CONNZRS MARINE Co. (INo.),
J. HERMANN, Ja.

BRIEF OF THE UNITED BRICK AND OLAY WORKERS' UNION
Hon. REED SHOOT,

Chairman Senate Finance Committee, Washington, D. C.
HONORABLE SIR: The membership of the United Brick and Clay Workers

affiliated with the American Federation of Labor, following the declaration o
both political parties and the addresses of the candidates of both parties,expected that with the subject of tariff protection being taken up by Congress we
would have but little trouble in securing the adoption of legislation which would
make it possible for the product of our labor to be placed upon the American
market at least on an equal basis with the product of the labor of foreign workers.

Our organization is composed of hard working, Industrious men. We are
dependent upon the success of the American brick industry for our livelihood.
Our families are dependent upon our labor being employed for their happiness.
Our membership will not profit, except in so far as possible steady employment
may be regarded as profiting, by the placing of a fair and adequate tariff duty
on common brick.

There is a difference in the wages paid to workers in Belgium, where our
competition is coming from, as compared to the wages paid to our members
along the Atlantic coast plants, so that the American brick cost at least $7 per
thousand additional due to the difference in labor costs.

Ordinarily the transportation costs would give us some protection against
the competition of this foreign labor. However, your committee can easily
ascertain that these common bricks are being transported either as ballast directly,
or with the steamship company, subsidized by a foreign government, being the
sole selling agency and purchasing these bricks in Belgium for $4.30 per thousand
along the dock in that country they can charge themselves such costs for the
transporting of these bricks as they care to and still undersell the product of our
labor to such an extent that our members are forced into idleness.

Our workers in the Atlantic coast plants have already accepted reductions in
wages in order to make It possible for the product of our labor to be sold in com-
petition with the product of foreign labor at points In some cases lees than 10
miles from the brickyards where our members are employed.

We note with much surprise the unfair attitude of some Members of Congress
toward the product of our labor. We, having some knowledge of the brick in-
dustry, sincerely believe that the adoption of a tariff rate of $3 per 1,000 will
not increase the price of common brick an additional penny to the builders ex-
cept along the Atlantic coast, where our members are threatened with either
enforced idleness or with the acceptance of wages and working conditions comr
parable with those in effect in foreign countries.

The adoption of a tariff policy by the American Congress which would force
the American wage earners down to the level of wages, working conditions and
standards of living of the workers in Europe and Asia would be a betrayal of the
promises of both political parties and the candidates of those parties.

This statement is additional to the testimony which I gave, and the facts and
appeal contained in my brief which i filed with the Ways and Means Committee
in behalf of the membership of the United Brick & Clay Workers.

We earnestly appeal to the members of the Finance Committee and, through
your committee to the Members of the Senate, to place a duty of not less than
$3 per thousand on foreign-made common bricks.
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1o1ful that our appeal will receive favorable consideration from your
ogmittee the Members of the Senate, and Congress.
Reqetiully submitted.

UNITED BRICK & CLAY WOBKanE UNION,
Chicago, Ill.FaNK KASTEN, President.

BRIEF OF SPRINGER'S BRICK CO. (INC.), NEW YORK CITY

faIANs Comr mITa
United States senate, Washington, D. C.

Sim: Our company, the Sprenger's Brick Co. (Inc.), 155 East Forty-second
Street, New York City, a domestic corporation organized and existing under the
aws of the State of New York, is engaged in the importation of face brick from

Holland.
In view of the removal of brick from the free list as adopted by the House of
representatives, we wish to bring before your committee certain facts and con.

ditons as relate specifically to the importation of face brick from Holland.
1. Description of Holland face brick.-The peculiar method used in the manu-

cture of Holland face brick give this product the appearance of a brick that is
made by hand. The raw material used in the manufacture of this type of brick
an not be found anywhere in the United States. The bricks are entirely differ-
et as to texture and color from those manufactured domestically. The colors
d Holland face brick vary from light to dark red, salmon, blues, blacks, and also
dinner type, and therefore not this particular type of brick nor the particular
olors of the brick can be exactly duplicated by the domestic manufacturer.

Thus it is evident that Holand face brick does not compete directly with the
domestic product.

Architects frequently visit foreign countries for the express purpose of study-in foreign brickwork about which so much is written in numerous architectural
publication. On their return they frequently incorporate in their work certain
features which can only be carried out by the use of, for example, Holland face
brick. As a result of its peculiar adaptability to the work in hand as well as to
it esthetic qualities and distinctive colorings, the architect has an opportunity
to adequately display his talents in the art of brick work which can not be ex-
preseed by the use of domestic face brick.

2. Face brick versus common brick.-Permit us to point out the difference between
the face brick as imported from Holland and the ordinary common brick. Hol.

and face brick is used for facing purposes only and in certain types of brickstructures, such as private dwellings, country homes, garden apartments, etc.,or where an architect is desirous of securing certain architectural effects and is
willing to pay the price to obtain those results. Therefore, this type of brickrold on such a basis that there is only very limited competition with any of the
domestic products. Common brick is used in any and all types of brick struc-tres as for example, in sky-scrapers, apartments, etc. in court, side and rearnws as well as backing up face brick, and, therefore, sold on a competitive price
3. Quantity Holland face brick imported.-From the Netherlands:
-------------------------------- .- ......... 28,386 0001928 ------------------ 1 479 ,000

1-28-------------- --- ---------------------.......... 11000 000
From this table it will readily be seen that the quantity of Holland face brick

bought into the United States has been steadily decreasing as is shown for the
year 1926, 1927, and 1928. This quantity of face brick represents less thanonehalf of 1 per cent of the total quantity of face brick manufactured andseed in this country.

SPotential market for Holland face brick.-Holland face brick is used only incertain types of buildings such as private dwellings, country homes, and gardenrputments where the architect desires certain esthetic and architectural effectsich he can only produce by the use of this type of brick. Therefore, it canrmdily be seen that our market is very limited as we only render a service whichan not be duplicated by the domestic brick industry.
Also the peculiar features of the raw product and the special burning and dry-ng process used in the manufacture of Holland face brick practically eliminate

63310-29--voL 2, scu 2---
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efflorescence on the outer walls in cold weather which is an additional featu
why architects specify Holland face brick in their work.

6. Labor hours lost.-It has been stated that the American manufacturers cm
plain about the number of labor hours lost to American labor due to the inber.
tation of brick. While this may be true to a certain extent for the brick nldustry
as a whole, our contention is that very little if any loss of labor hours is due to
the very small importation of Holland face brick. Besides many hours of laborare gained by the longshoremen, as for example, in a city like New York. Die.
charging a steamer of brick to the dock requires a large force of laborers; thenagain, much labor is required for hauling it to the storage yard and subse
quently have it loaded and trucked from the storage yard to a building opera.
tion. All of this handling and rehandling is done by hand with brick tongs.

In a large city like New York, where these brick are imported, labor conditions
are very acute. As a verification of this statement rmit us to refer you tocopy
of Traiff Readjustment of 1929, hearings before the Committee on Ways and
Means House of Representatives, page 7499, Exhibit F, which is an appeal of
the International Longshorew 's Association to prevent Congress from puttin
a restrictive tariff into effect, thereby causing their present struggle for a liveliho
to become much more severe than it is at the present time.

6. Living condition standards.-While it has been stated before the Ways and
Means Committee that the wage earner in European brick plants earns lower
wages, resulting in living conditions far below those of the wage earner in domestic
brick plants, this does not apply to conditions in Holland. Wages in the Holland
face brick industry have the same purchasing power as those paid in the brick
industry in the United States.

The Social legislation in Holland is exceeding strict. Forty-eight hours com.
prise a full week with no overtime allowed; no one under 16 years of age can be
employed. Living quarters are on a par with those of a wage earner in a domestic
brick plant; their homes being substantial brick structures with flower and vege.
table gardens, etc.

7. Testimonial letters.-Inclosed you will find letters from architect and builder
and from which you will note they are emphatically opposed to any duty being
placed on Holland face brick. Many more letters substantiating our claims could
be included but suffice these to answer your purpose.

8. Summary.-Holland face brick does not enter into competition with the
domestic brick. Only small and decreasing quantities are imported.

We therefore beg you kindly to retain brick on the free list or to classify face
brick separately as is done in the trade and to place face brick on the free list.

Respectfully submitted.
SPRENGER'S BRICK CO. (INC.),
WM. EEFTING.

MOUNT VERNON, N. Y., June 11, 1929.
SPRENOER BRICK CO. (INC.),

New York City.
GENTLEMEN: Word has reached me to the effect that a duty is about to be

placed on foreign brick imported in this country.
I have used Holland face*brick on various operations for the reasons that I

find they have very little efflorescence and are more dense and far superior in
textures and colors than the domestic brick.

I am very much opposed to any increase in the price on Holland face brick
caused by duty.

Very truly yours,
Louis LEVINE.

MOUNT VERNON, N. Y., July 9, 1929.
SPRENGER'S BRICK Co. (INC.),

New York, N. Y.
F DEAR SIRS: My attention has been brought to the fact that an effort is being

made to place a duty on the importation of Holland bricks.
i'I have used a large quantity of this brick on several of my operations, and
anticipate using more on future operations, inasmuch as I find them very dis-
tinctive in quality and color and entirely different from any face brick manu-
factured in the United States; therefore I sincerely trust no burden such as cus-
tom duties will be added to make the use of these prohibitive in this country and
that they will be left on the free list.

Very truly yours,
AUousT F. ALTIEBI.
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u0 OIF THE NETHERLANDS CHAMBER OF COMMERCE IN NEW
YORK (INC.)

m * fNU'CE COMMITTEE,
or United States Senate, Washington, D. C.

O7 sNTLEMEN: Under the present Fordney-McCumber Tariff Act of 1922 no
S mprt duty is levied on building brick.

r Under the proposed new tariff act as adopted by the House of Representatives,
Sduty of $1.2 per thousand is placed on common building brick.
S We herewith request your honorable committee to make a distinction in the

S ew tariff act now up for discussion before you between face brick and common
brick and to leave imported face brick on the free list, as at present, for the fol-
aowing reasons:

1. Both the manufacture and use of face brick are essentially different from the
manufacture and use of common brick. The cost of manufacturing face brick

of is about 50 per cent higher than that of common brick and frequently calls for
different raw materials.

Face brick is used chiefly for ornamental or decorative purposes because of its
different texture, color and hardness, while common brick is used simply as any

L od ther building material.
erd  2. Face brick is imported from Holland and from no other country. Unlike

t common brick imported from other countries, it is never shipped as ballast,
therefore pays a high freight rate. Its stowing in the ship's hold is done care-

S fully and at great cost; it is neatly stacked by hand so as not to damage it.
3. Dutch face brick is demanded by architects in New York City and two or

Three other points along the Atlantic seaboard, mainly because of its peculiar
Texture, color, and size, not found in American made face brick.

itic 4. Imports of face brick are but an infinitesimal part of the domestic produc-
S tion of America and are gradually declining as may be seen from the following

statistics of imports: der Imports

iog 1926...---------------------------------- - 23, 245, 000
uld 1927----- ------- ------------------------- 21, 197, 600

1928----------------- ---------------------- 9, 215, 000
;he 5. A precedent for differentiating face brick from common brick may be found

in an official explanation of the Treasury Decision No. 41604, whereby the dutyace of marking imported face brick from Holland is not made obligatory because it
is not of standard American size, while common brick must be so marked.

In view of the above we request your Honorable Committee to recommend to
the Senate that face brick be retained on the free list.

Respectfully,
THE NETHERLANDS CHAMBER OF COMMERCE IN NEW YORK (INC.),
NEIL VAN AKEN, Secretary.

be TILES

in [Par. 202 (a)]

STATEMENT OF LOUIS GOLDEY, NEW YORK CITY, REPRESENTING
THE FOREIGN TILE IMPORTERS' ASSOCIATION

(The witness was duly sworn by the chairman of the subcom-
mittee.)

Mr. GOLDEY. I was asked to come down here to represent the
ng Tile Importers' Association.

S Senator EDGE. Did you appear before the Ways and Means Com-
mittee of the House?

b. Mr. GOLDEY. No, sir.
us- Senator EDGE. Did anyone representing your association appear?nd Mr. GOLDEY. Mr. Muller appeared before the Ways and Means

Committee of the House.

J!
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Senator EDGE. Did Mr. Muller file a brief with the Ways ad
Means Committee of the House?

Mr. GOLDEY. Yes.
Senator EDGE. Are you filing any additional information not con.

tained in that brief?
Mr. GOLDEY. We have here some information in refutation of

some statements made recently in connection with tiles and we would st
like permission also to file a brief with your committee. 5

Senator EDGE. We do not want that same brief, unless you have
some additional information. There is no use spending the Govern.
ment's money printing the same brief twice. il

Mr. GOLDEY. The information we would have in our brief would
be information not originally incorporated in the first brief. du

Senator EDGE. That is all right. We are entirely ready to accet de

any additional or supplemental information in addition to the brief
originally filed. You want to file a brief. Is there any oral testimony w

you desire to give? fo
Mr. GOLDEY. We would like to make a statement and then file a

brief.
Senator EDGE. Proceed with your statement.
Mr. GOLDEY. We import tile, which is an essential building mate-

rial, and is increasingly used in connection with residences, hospitals,
and other construction work. The proposed increase would eliminate
any further importations of tile. The proposed increase will vary
from about 12 or 14 per cent to 25 per cent over the present rates.
If it is the object to eliminate all importations of course that will
serve the purpose. The present rate averages about 50 per cent. A
further increase will practically create a domestic monopoly in the
tile industry.

At the present time the domestic manufacturers have a monopoly
at interior points, and we are only in a position to compete at the
eastern seaboard and western seaboard points. The records of the
various companies prove very clearly that the domestic industry has
been in a highly prosperous condition for a number of years.

Senator EDGE. Have you any figures there to substantiate that,
and figures on imports?

Mr. GOLDEY. Here are some clippings from the Wall Street Jour-
hal. A statement is made concerning a leading factor in the industry.
It says, in part:

Demand for the company's products is increasing constantly, incident to
greater construction and to the development of new uses.

The four plants of the company are operating at capacity and on a profitable
basis.

This clipping is dated August 30, 1928.
Encaustic Tiling's financial position has been improved by repayment of bank

loans and retirement of preferred stock.
Retirement of preferred of about $1,800,000 par value has been accomplished

within the past year, the last 4,410 shares being redeemed early in the current
year.

These clipping are all along the same line, indicating that the
company is working at capacity and producing about 25 per cent of
the entire domestic production of tiles.

Senator BARKLEY. What is that company?
Mr. GOLDEY. The American Encaustic Tile Co.
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Senator BARKLEY. Is that glazed or unglazed tile?
Mr. GOLDEY. Both. The American Encaustic Co. manufactures

verv kind of tile in this country.
We will leave these clippings with the committee.
Senator EDGE. The imports have increased, according to this

statement, from something over 2,000,000 square feet in 1924 to
5,000,000 square feet in 1928.

Mr. GOLDEY. Yes.
Senator EDGE. What have you to say, if the imports have so

increased, as to why there should not be a higher range in duty?
Mr. GOLDEY. The principal reason for the increase in imports is

due to the fact that the domestic plants were unable to cope with the
demands, and the importations took care of that shortage. The
fact is that we have had a very large building movement during the
last seven or eight years. The domestic factories were not prepared
for it, and they have been constantly increasing their production.
In spite of all those increases, they disposed of all their stocks.

Senator EDGE. What is the increase that has been allowed by the
House over the existing law?

Senator BARKLEY. From 8 to 10 cents per square foot, and from
45 to a minimum of 50, and a maximum of 70 per cent ad valorem.

Mr. GOLDEY. Yes. That increase runs from 12 to 15 per cent over
the present rates.

Senator EDGE. I still would like to have a little more of a general
explanation of why, under the theory of protection, it is not absolutely
essential to have a higher duty, if the condition is as you agree it is,
with constantly increasing imports. Do you mean to suggest that
the Anerican producer is not able to produce that class of goods?

Mr. GOLDEY. No, sir; he has not been able to take care of the
demand during the past few years, and evidence of that is the con-
stant increase in production. I do not know what the exact in-
crease in production is, but I should say, just at a guess, probably 30
to 50 per cent over the production back in 1923.

Senator EDGE. In other words, the American producer has in-
increased his production, and at the same time the imports have more
than trebled.

Mr. GOLDEY. In order to take care of the shortage, particularly
during the seasonal periods of the year, running from about May
to October.

Senator BARKLEY. In the last six years the imports have increased
from 3,064,000 square feet to 5,248,000 square feet.

Senator EDGE. They have substantially increased.
Mr. GOLDEY. We are basing that on no imports at the beginning

of that period.
Senator BARKLEY. 1922 was the first year in which there were any

imports at all.
Mr. GOLDEY. Yes. Prior to that time the domestic production

took care of the demand.
Senator EDGE. The figures for 1924 are 2,299,000 square feet;

for 1928, 5,267,000 square feet. It has more than doubled, in other
words.

Mr. GOLDEY. Another factor to be considered in connection with
the increase in imports during 1927 and 1928 is the destruction of one
of the leading tile plants in the Ohio district, the Empire plant,

Ir _
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which was ruined by fire. They bought from one of the imported
a considerable quantity of tile to take care of their demand. n
addition to that, we import a class of tile which has not as yet been
produced in this country, at least to any extent. Some of the fa-
tories, we understand, here are experimenting with it. It is a clam I
of decorated colored tile.

Senator EDGE. What proportion of the tile that is imported would Ie

you say, under oath, can not be produced by American producers
Mr. GOLDEY. I think that with proper study and experimentation

they can produce all tiles, because we have very efficient ceramists so
in this country. But, as yet, they have not produced to any extent
the class of tile which we import m large quantities-what are known
as art glazed tiles. in

In addition, three or four of the factories are themselves importers re

of tile, or take considerable quantities from importers.- do
Senator BARKLEY. What percentage of the total consumption of

tile in the United States is constituted by this importation? m
Mr. GOLDEY. The total imports? st
Senator BARKLEY. No. What percentage of the total consump.

tion is represented by the total imports?
Mr. GOLDEY. About 6% per cent, in quantity and value.
Senator BARKLEY. How many tile factories are there in the country,

do you know?
Mr. GOLDEY. There are about 12 or 13 large factories and probably

50 very small plants scattered throughout the country, which cater
chiefly to more or less local consumption.

Senator BARKLEY. If you can estimate, wlat will be the average
ad valorem tariff on this tile, if the House bill should be adopted,
of 10 cents a square foot, and a maximum of 70 per cent ad valorem?

Mr. GOLDEY. I can say very faithfully that it will eliminate entirely
the importation of various kinds of tile, and also practically make it
impossible to import very many tiles. .o

Senator BARKLEY. Will that include the elimination of the tile t
you say is not now made in this country? o

Mr. GOLDEY. It will permit the importation of a very small quantity I
of that, but with the tendency in the matter of prices during the past
six months that increase in duty will eliminate that also.
* Senator BARKLEY. Has there been any slump in the tile business im

in the last two or three years?
Mr. GOLDEY. 1928 was the largest year in the history of the tile i

industry, I believe. 1927 fell off a bit, due to a falling off in consump-
tion, residential work, and other work where tile is a large factor. of
1926 was the largest year previous to that, I believe.

Senator BARKLEY. Does this tile referred to include roofing?
Mr. GOLDEY. So far as I know, no roofing tile is imported.
Senator BARKLEY. That is all.
Senator EDGE. You are speaking in answer to Senator Barkley's du

question, from the standpoint of an importer answering questions as st
to the domestic situation, are you not? I am not criticizing it. I am e
simply trying to have the record straight. I mean, you are repre- t
senting a foreign tile importers' association.

Mr. GOLDEY. Yes. of
Senator EDGE. And the questions have been propounded to you as

to the condition of the domestic industry.

I -
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o Mr. OOLDEY. Yes.
Senator EDGE. And you have given those figures from your state.

1met, or from memory.
. Mr. GOLDEY. These figures are from Government reports, so far as
I recall. I believe the Tariff Commission will verify them.

Senator EDGE. There does not seem to be anyone on the list here
representing the domestic tile producers.

Mkfr. GOLDEY. The domestic industry did not appear before the
Ways and Means Committee. They filed a brief, which was refuted,
so far as facts and statements were concerned.

Senator EDGE. According to the memorandum I have here-and
I am also utilizing a representative of the importers to get some
information, Senator-according to the memorandum I have, with
regard to the hearings before the Ways and Means Committee, the
domestic floor and wall tile industry appeared, or filed a brief.

Mr. GOLDEY. They just filed a brief. The brief contained state-
ments which were not based on facts, which were refuted by our
statements in connection with the various items.

Senator EDGE. Does your brief discuss their brief?
Mr. GOLDEY. Yes.
Senator EDGE. And the brief you are now filing--
Mr. GOLDEY. The brief we now file-if we repeated the refutations,

we would be merely repeating the brief.
Senator EDGE. We have the original brief, of course.
Mr. GOLDEY. I want to bring out a point I read in the newspapers

about a week ago, with regard to a statement made before your
committee in connection with valuation, by a former member of the
Tariff Commission, as I understand it, saying that German tiles
were being sold in this market at 40 per cent under their domestic
p-es. That is not a statement of fact, to the best of our knowledge.
The Treasury Department, about two years ago, I believe, made an
investigation of that condition in Germany, and ascertained that
there was a variation of about 10 per cent, with the result that we
now add 10 per cent to our costs in order to make appraised value;
so that there is no difference between their domestic selling prices
and their export prices, in this market.

Senator EDGE. Does your brief go into the actual cost of your
imported goods delivered at the poCts on this side?

Mr. GOLDEY. Yes, sir. On many of the things, even at the present
rate of duty, our costs are higher and we are only able to sell them in
very small quantities, among favored customers, but the present rate
of protection-

Senator EDGE. That does not apply to the totals, because we have
already gone over the rapidly increasing imports.

Mr. GOLDEY. Due chiefly to the shortage at seasonal periods of
the year; due in one year to the destruction of one of the factories;
due also to the fact that we import a large quantity-that is, a sub-
stantial quantity of our imports consist of tiles which are not at pres-
et being manufactured in this country. We created a demand for
those tiles.

Senator EDGE. Relatively, how much of the total imports consist
of that particular tile that is not produced here, approximately?

Mr. GoLDEY. I should say 50 per cent.
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Senator EDGE. 50 per cent, then, consists of tile not produced in
this country?

Mr. GOLDEY. Not at present manufactured in this country.
Senator EDGE. Are they attempting to provide a formula to manu.

facture it?
Mr. GOLDEY. So far as I know, one of the factories---
Senator EDGE. What do you call this particular tile?
Mr. GOLDEY. They call them art glazed. They have varied effects

and more than one color in the same tile. There is a substantial deo
mand for them in connection with residential work, in order to get
away from the ordinary tiles that have been largely used heretofore.

Senator EDGE. Are there any further questions?
Senator BARKLEY. That is all.
Senator EDGE. That is all.

STATEMENT OF LUDOLPH MULLER, NEW YORK CITY, REPB.
SENTING THE FOREIGN TILE IMPORTERS' ASSOCIATION

(The witness was duly sworn by the chairman of the subcommittee.)
Mr. MULLER. I just came here, Mr. Chairman in case the Sen.

ators wanted to ask any questions. I appeared before the Ways and
Means Committee. I just asked, at the time, that we be permitted
to file a brief, which we did.

Senator EDGE. You appeared before the Ways and Means Com.
mittee, did you?

Mr. MULLER. We filed a brief. That was all that happened
before the Ways and Means Committee. We then got our data from
abroad and filed a brief.

Senator EDGE. As I understand it, you represent the same view.
point and the same association as the previous witness.

Mr. MULLER. That is correct.
Senator EDGE. Do you have anything of a supplementary nature

to offer in addition to what he has already testified to?
Mr. MULLER. I do not think so. I thlik it has been covered. I

can only say that while the importations have increased, the domestic
production has increased in the same way, practically, in the last few
years. The domestic factories also have imported tiles from abroad.
t is not only the importers, but also the domestic producers.
SSenator BARKLEY. Have they sold them as domestic products?
Mr. MULLER. No, sir.
Senator BARKLEY. They have sold them as imported goods?
Mr. MULLER. Yes, sir.
(Mr. Muller submitted the following brief:)

BRIEF OF THE FOREIGN TILE IMPORTERS ASSOCIATION OF AMERICA, (INC.)

1. Tile ap essential building material.-Tiles are used increasingly in homes,
chtels schools, hospitals, apartments, dairies, abattoirs, etc.

2. domestic tile industry enjoying record prosperity.-(a) American Encaustic
Tiling Co. (Ltd.), the largest clay products unit in the world, producing about
26 per cent of entire domestic production, declare 100 per cent stock dividend
in 1929, after increasing dividend on common stock from $2.40 to $3.40 per
share in August, 1928, and in November, 1928 increased the dividend to $4 per
share. (See clippings from Wall Street Journal filed with subcommittee at
hearing on June 19, 1929.)

(b) The Rossman Corporation is a consolidation of four tile establishments
showing steady and substantial profits according to prospectus issued at time of
merger two years ago.

I own
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S() According to confidential reports issued by R. 0. Dun and Bradstreet,
oter domestic tile factories show continued and substantial profits.

() An editorial from June, 1929, issue, Tile and Tile Work, trade paper of
te industry, reads in part as follows:

uHardly a week passes but that a report reaches this desk telling about this
factory or that factory greatly increasing its production. It can be safely said
that virtually every tile factory in the United States is now working full time
and several of them have found It necessary to engage double shifts to keep up
it the demand. We prophesy that the production and consumption of tile

for the current year will in volume and money greatly exceed the fondest ex-
pectations or estimates of any so far made."

The editorial further states that "Good sized melons are being cut by almost
every factory."

) Steady and substantial growth of Industry is clearly indicated by follow
angqantity of domestic production (Summary of Tariff Information 1929,

Square feet
1919--------------------------------------------.. 24,08,473
127..--- --------------------------------------.............. 90612072

The 1927 decrease in production as compared with 1926 is attributed to de-
struction by fire of the plant of the Empire Floor & Wall Tile Co.

3. Imports small in amount and importance.-(a) Causes of imports:
(1) Inability of domestic production to satisfy demand particularly during

seasonal periods notwithstanding tremendous increase in domestic production.
(2) Introduction and popularity of new imported tiles not manufactured in

the United States.
() Total imports never exceeded 6 per cent of total sales in the United States.

Ic increase in domestic production exceeds increase in importation.
The 1928 increase in imports was due chiefly to shipments of imported

tie to domestic factory of plant destroyed by fire in 1927.
(e) Substantial quantities were imported directly, or purchased through
prters, by some factories in the United States.
( Ten per cent of imports represent Quarry Tiles in which we have no interest

Santherefore figures of imports should be reduced accordingly to obtain approx-
imate comparison.
) 4. Comparative costs of imported tile with domestic production costs.-(a) Sum*
mary of Tariff Informnation, 1929, is misleading in price comparison. It com-
pares import cost f. o. b. foreign port of shipment with domestic list selling price
.b. factory. The following figures give a more accurate comparison of the

principal item specified in Tariff summary:

United States price f. o. b. factory
8 by 3 inch white wall tile:

Commercials-........ .......-------------........ .... . . 0. 2
Specials----------- --------..----------------------- .18

Import costs es warehouse New York
6 by 8 inch white wall tile:

First -----econd .... -------- ---------........ 0.25
Second............--------------------------------------................. .21

Comparison of figures should be made 'ith total costs ex warehouse New
York on imported tile and actual average selling prices of domestic factories.
Any other comparison is thoroughly misleading.

(6) A substantial item of import is colored tile: Total import cost ex ware-
house is $0.47 per square foot as compared with actual selling price of domestic
factories ranging from $0.35 to $0.55 per square foot. Colored tile in the New
Yorker Hotel job, New York City, was sold during the last few months at below
$0.40 per square foot. Import cost of $0.47 per square foot does not include
overhead or profit but represents actual cost.

5. Labor and machinery.-(a) Labor and machinery in tile plants abroad
inefficient as compared with American labor and machinery.

(6) Up-to-date tile plants in the United States use tunnel-kilns, power presses,
siing machines, conveying equipment and other modern appliances, most of
which are not at present employed in European plants.

(c) Wholesale adoption of labor-saving equipment by United States plants
ha greatly decreased production costs of domestic plants.
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(d) Low paid Mexican labor employed in tile plants on west coast of UnitedStates according to report from Fred . Dean, which reads in part as follows:
"You have already shown in your original brief that, owing to the installationof modem machinery, the domestic tile manufacturers have been able to great

Increase production with less labor cost. One fact that we didn't bring outthat here in California, at least, the tile manufacturer employs a large percent
of woman labor and of these women a majority are low-paid Mexicans Itried once to determine the exact number of Mexican women employed in the
local tile plants, but for obvious reasons I could never get accurate statistic.I do know from my various visits through the plants that the percentage of
Mexican labor is very high."

6. Few domestic facoris aed by tarif.-(a) While the Department of
Commerce (November 7, 1928) shows 62 establishments reported manufacturing
tile in 1927 in the United States, only about 15 plants manufacture the class of
tile similar to the larger portion of imported tiles.

(6) The domestic industry has a complete monopoly in all inland areas, in.
eluding the whole midwestern area.

7. Accusation relative to undervaluation of imports.-(a) Statement made before
Senate Finance Committee on June 12 by William Burgess former member
of Tariff Commission to the effect that German tile was sold in the home market
at a price 40 per cent higher than export prices to the United States is absolutelyincorrect and Is clearly disproved by investigation of Treasury Department in
1927. That investigation, after taking into consideration f. o. b., packing,
taxes, etc., costs, concluded that there was a difference of 10 per cent between
German prices in the home market and export prices to the United States. As
a result all entries of German tile at present must add 10 per cent to invoice
price in order to make valuation.

8. Summary of tariff information, 1909.-This report states that imports
consist largely of white glazed wall tile and trim, but figures obtained by us
from those firms who import white tile indicate that the imports of white glad
wall tile are less than one-fifth of the total imports.

9. Advantages obtained from imports.-The Introduction of many kinds of
new tiles and the popularizing of these tiles through efforts of importers has
stimulated the demand for other tiles manufactured in the United States.

10. Rates of duty.-(a) Present rates averaging 50 per cent prevent the wider
use of tile in various farm establishments such as abattoirs, dairies, etc., and also
in very low priced dwellings in farm areas.

(b) Pcosed increase averaging 15 to 25 per cent would act as an embargo
against further importations of most tile and would create a complete monopoly
for domestic industry.

(c) Continued growth and prosperity of domestic industry and Inability to sat.
Isfy demand indicates that present tariff affords more than sufficient protection.

11. Conclusion.-Any increase in the present rates will violate the policy of
the administration as to the purpose of present tariff revision in view of the fact
that the industry is at present enjoying and has enjoyed for a number of years
past the greatest prosperity in ts history. If the function of the tariff is to
provide a rate inadequate to afford protection to the industry, then the present
rates are 25 per cent excessive. A reduction of 25 per cent in the present rates
will provide ample protection and inore than equalize comparative costs. We
therefore request a downward revision as follows:

Tile valued at not more that 80.40 per square foot, 80.08 per square foot but
not less than 30 per cent nor more than 45 per cent.

Tile valued at more than 80.80 per square foot, 387) per cent.
Any further information which your committee may require can be obtained

from Ludolph Muller, care of Hansa Co., 131 East Twenty-third Street, New
York City..

LUDOLPH MULLER, President.
COUNTY or NEW YORK,

State of New York, as:
Mr. Ludolph Muller, being duly sworn, deposes and says that he is the president

of the Foreign Tile Importers Association of America (Inc.); that he has read the
foregoing statement; and that all the facts therein contained are true to the
best of his knowledge, information, and belief.

LUDOLPH MULLER,
President Foreign Tile Importers Association of America (Inc.).

Sworn and subscribed to before me this 15th day of July, 1929.
BENJAMIN BERNSTEIN,

Notary Public.
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uBIEF OF THE WEST COAST TIE IMPORTERS ASSOCIATION,
LOS ANGELES, CALIF.

This brief presented by the tile importers of the Pacific coast is for the purpose
of entering rotest against the proposed increase in duties on tiles as submitted
gn H . . 7

The data upon which this protest is based and the justification for it, appear in
the printed hearings concerning paragraph 202 before the Ways and Means
Committee of the House of Representatlves, and are hereby referred to and made a
part hereof.

The Information as presented by the tile importers and as borne out by the
Tarif Commission on pages 426-432 of Summary of Tariff Information, 1929,
on tariff act of 1922, Schedule 2, show two facts conclusively:

1. The tile manufacturing industry of the United States is enjoying and has
every reason to anticipate a continuation of highly prosperous conditions.

2. Imported tile in 1928 constituted only 6 per cent of the domestic produc-
tion; a quantity which in no sense threatens the dominant position now occupied
by the domestic industry.

In view of these basic facts any increase added to the present high tariff can
have but one effect, namely: To lead to a complete monopoly of the American
market in the hands of the domestic producers. It is the sincere belief of the

gnatories hereto that such a condition would be intolerable to American
economic principles and ordinary fair play, and further, impose an unjust burden
upon the ultimate consumers of tiles.

WaaT COAST TIL IMPORTERS ASSOCIATION,
By J. J. KESSLER,

West Coast Tie Co.
OUBR F. ERNSTER,

Burnham Tile Co.
F. H. BLUMENTHAL,

Ticla Tile Importing Co.

HITTER FROM THE NATIONAL TILE COMPANY, ANDERSON, IND.

Hon. JAMEs E. WATSON,
United States Senate, Waehington, A,^

MY DnAR SNATOR: The tile ifda your support and active
help in obtaining a sufficient tin tile importations,
sad I am taking the libe mation touching
pon the high po much f you

would intercede our Committee,
namely, Senator Sm porat e in the House
bill. to

In reporting 4ff tfi andi mitteeaeotWeasve b redtol nd

oor tile,e f to t he
importer has an e. ~ 922 are
lnuffielent to p dstry . The
rates have been Increased Ii Aer.

We appreciate advan rt our reco lon for a
redrafting of the was. we do moment
recede from our o u tpar tten there
seems to be little c g thiW w of ar political
aspects. We have cOib1a Uislon that to follow up
the intial move made and Means Co house in leaving
the wording of the par, id securing merely
an adjustment in the ra* wt gkh items of foreign
competition. The two ame'ndm t ch we seek to enlist
your support are, first: An increaseItMftio 'yalorem rate from 60 to
60 per cent and secondly; the insertion Abt b he first section of the para-
graph of the phrase, "trimmers and strips, four-tenth cents per square inch."

BEST AVAILABLE COPY
I, ......
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The need; for these amendments was substantiated in our brief to the aI,
committee with comparative wage scales, tabulations of comparable pr
similar informatioL. The following is our recommendation for the wordinfll
the paragraph and represents the very minimum below which our industry ea
not go without certain detrimental effects upon production and employment

"PAR. 202: (a) Tiles, unglazed, glazed, ornamented, hand pain ted: OM
vitriied, semivirfed, decorated, encaustic ceramic iposaio, flint l eSt,
bossed, gold decorated grooved or corrugatd, and all other estih tl.
tilng by whatever name known (except pil tiles, but Inoluding tiles wholly or

art of cement), 10 cents per square foot, but notless than 60 nor amote
0 per centum ad valorem; trimmers and strips five-tenths cents pr sqre t.

S(b) Mantels, friezes and articles of every description off o,
posed wholly or in chief value of earthen tiles or tiling, except pll e, 0mr
centum ad valrem."

Change in isd valorem minimum.-There is no Justification for a division of tiles
In two groups, those valued less than 40 cents and those valued.at more than
10 cents, inarnuoh as over 90 per cent of all tile imports are valued at less than
40 cents per luare foot. The minimum of 60 per cent should be made appileale

% to all tiles covered in this paragap h except trimmers and strips. The munt
rate stipulated in the House bllu if 6 per cent. This increra to 60 p t in
the ad valorem minimum wil barely enable us to compete in the ajor item t
importation without assuring actual protection, and still leave unglued t
such as vitrified, semivitritfed, encaustic, flint, spar, etc., with about onequrts
of the protection that would be necessary to equalize the competitive differetil.
Fbrtunately the volume in the latter elass Is not as great as that of the glated
importations. The principal items against which we seek protection are the
so-called matt glazed and bright glazed tiles brought in in ever Increasing volumes
from Germany for which the following are comparable prices, f. o. b. New York
exclusive of duty:

Dometic Foeign DiIe

Statt a7sa .a .......... ............................................ L.8 949 "'
BrfLti eameli:: ac ...................................... . 8

Even with this Increase in the minimum ad valorem our industry would enjoy
no more than about one third of the protection it actually needs for complete
equalization.

Separate rate/or trimmers and strips.-As our Industry pointed out to the Ways
and Means Committee the regular rates applying to tiles can not be made to
cover so-called trimmers and strips which are really handmade pieces that are
largely hand pressed, hand and hand decorated and require a much
greater number of handling by skilled and unskilled labor during the process of
production than other kinds of tiles. Consequently the domestic manufacturers

'with wage scales 4 to 5 times higher than those of the foreign manufacturer
is at a considerable disadvantage unless a separate and specifo duty on these
articles Is stipulated in the paragraph. In 1922 our industry did not have to con*
tend with this competition and he paragraph consequently made no provison for
it, but in the last few years the importers have taken advantage of this deficiency
in the 1922 bill and have brought in great quantities of these articles on the square
foot rate of duty which has made it absolutely impossible for the domestic manu-
facturer to sell the same articles in competition with the foreign-made articles.

I should point out too, that our industry Is in position to meet any domestic
demand and there is no type of the imported tiles which could not be produced
and sold in this country if a slight advance in the duty were granted. In fact
within the last two years there has gradually developed a considerable idle
plant capacity. It is also si nificant that the importer does not sell at a low price
to benefit the public but ust low enough to take business from the domestic
producers and the slight difference in price is not passed along by the inter-
mediate buyer to the public. The home builder pays the same price for foregn
tiles as for domestic goods. Incidentally the type of tiles which this paragraph
covers has nothing to do in one way or another with the farm problem became
tiles are used entirely in urban communities.

I should add that the average monthly importations of tiles in 1929 increased
75 per cent over those in 1928. The importations In 1929 were 558 per cent greater

I
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W: In 1922, while the domestic industry in the same period and in spite of
ndous building activity enjoyed an increase of only 80 per cent.

My company represents the largest tile producing unit in Indiana. We
Aiad upon the market represented by the Atlantic and Pacific coast cities, where.
ftrtton are concentrated, to absorb a substantial portion of our production.

skaow that our business is seriously affected in these markets by the increasing
WOdNof. im portations and we trust that our appeal for relief will meet with your
.-. besrte support. We are ready at any time to substantiate and enlarge any
jthe statements made herewith and in any form that may be necessary.

Yours very truly, Tav NaUONAL TIya Co. (INo.),
By L. 8. JoNse, President.

Was PARAGAPR IN HAWLBT BILL AS PASSED BT TB HOUSB, 1929, WITH
C. O BOTIONS

AP. 202. (a) Tiles, unglazed, glazed, ornamented, hand painted, enameled,
ttied, semivitrifed, decorated, encaustic, ceramic mosaic , flint, spar embossed,

Sdecorated, grooved or corrugated,nd all other earthern tes and tiling
whatever name known (except pill tiles, but including tiles wholly or in part
cement), 10 cents per square foot, but not less than 60 nor more than 70 per

4atum ad valorem; trimmers and strips four-tenths cents per square inch.
(b) Mantels, friezes, and articles of every description or parts thereof oom-

powd wholly or in ohie value of earthern tles or tiling, except pil tiles, W per
mtumn ad valorem.

QUARRIES

[Par. 80S (a)]

pfATIMENT OF . . COUSINS , REPRESENTING WILLIAM H.
BEVIS (INC.), NW YORK CITY

(The witness was duly sworn by thechairman of the subcommittee.)
Senator EDos Whom do cousins?
Mr. COUSINS. I rep Inc.), and also

Mart & Lawton. I a somewhat
bilar business, I not come

down and go over sim hem, and
te said w hp

senator Eted as
presenting "qu ris the

graph we ular
put of the pa

Mr. COUSIN
Senator EDI am

MWrely skinMr. Cousi

enator ED# gquarries ed in
pir own way. c

Mr. COUSINms. h not g
isto the question t a which I
tuld like to do at
'Senator EDOG. Be ou a couple

general questions. ties you rep-
bent, quarry products, n the last seven

ears?
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Mr. COUSINS. Of course, seven years ago there was very litt br
being done on the other side. I have records only from about 1923 r
and 1924, and they are practically stationary since that time. V

Senator EDGE. The imports?
Mr. CousINs. Yes. The available records I could get on quarries i

started with 1924 showing an importation of 605,000 square feet. b
Senator EDGE. our commodity is what you term " quarry tile," l 0o

that it?
Mr. COUSINS. That is right, sir. Did you want those figures, or st

have you the figures before you? Mu
Senator BARKLEY. Why not let him make his statement? is
Senator EDGE. Make your statement. t
Mr. CousiNs. The importation for 1924 was 605,000 square feet: thb

for 1925, 530,000; 1926, which, incidentally, was the year of the coal
strike, when it would be expected they would decline, was 400,000; the
1927 was back to 600,000, just short of the figures for 1924. The
figures for 1928 I have never seen. I have never been able to obtain
them. i

Senator BAxRKLY. They were 873,428. You speak of imports? t
Mr. CovsINs. Yes. That is quite a diminution.
Senator EDGE. That is reduced considerably from 1927-597,000.
Mr. COUSINS. Yes.
Senator EDGE. What do you want that is different from the bill as ll

passed by the House? Sta
Mr. Cousins. We would like to have quarries kept as a separate

unit; that is, made an exception to the regular tile tariff. Heretofore
the have had a duty of so much for tiles, except quarries and pill tiles,
and they have recognized that quarries should not justly be put due
under the same tariff, under the same rate. Tb(

This year they have eliminated that exception, and thrown quarries for
into a very high duty, which is used for tiles, which are very much oth
more valuable, very much easier to handle, less expensive to trans.
port, and so forth. be

Senator EDOr. In the 1922 act the duty was 3 cents per square i
foot but not less than 30 per cent ad valorem. me

Mr. CovsINs. That is right. op
Senator EDGE. Now, with this transfer to paragraph 202, you come

under this maximum of 70 per cent, or whatever it might be? mo
Mr. CousINs. That is right. ' •
Senator EDGE. You object to that extra duty? Nev
Mr. COUSINS. We do, sir. the
Senator EDGE. Go ahead with your statement.
Mr. CoasINs. A part of this has already been brought out. I do our

not want to waste your time. inch
I am president of William H. Revis (Inc.) of New York, and also 30

speak for Messrs. Mart & Lawton, of New York, the two remaining qa
firms doing a regular business in the importation of quarries. co

Since the definition of quarries is not always thoroughly understood, ad
I should explain that quarries are heavy slabs of burned clay used for de
flooring and paving and are not decorated in any manner. Quarries Am
are made from the same material and in much the same manner as as
face brick, and to a large extent are manufactured by makers of face cost

I
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brick Previous tariffs have recognized that quarries can not be cor-
dtly placed in the same classification as tiles since the valuation is

,r low and their bulk and weight compared to the unit of value
,silts in a barrier against importation. The handicap against
imported quarries is increased owing to the fact that these must all
be packed in crates for shipping, whereas the domestic quarries are

o~essfully shipped loose in car-lot quantities.
Before going into the specific question of costs, we will give a brief

statement showing that the sale of domestic quarries has increased
many times during a term of years, whereas the opposite is true of
imported quarries. Practically all imported quarries come from the
town of Ruabon in the northern part of Wales. Fifteen years ago
there were five Ruabon factories producing quarries; in 1921 there
were four, and to-day only three factories remain. Fifteen years ago
there were a number of concerns and individuals importing Welish
uarries. This was reduced to four in 1921, and to two at the present
mne. Against these declining figures must be shown an exceedingly

mall American industry 15 or 20 years ago, with probably two or
ree factories producing probably less than 50 per cent of the quar-

ries being used.
To-day there are a considerable number of large and up-to-date

factories producing domestic quarries. These factories account for
all but a very small proportion of the quarries used in the United
States and in addition are able to take care of some export business.

Senator EDGE. What is the percentage of imports to domestic
production?

Mr. CousINs. I am not able to get the figures of domestic pro.
duction, because all the figures I have seen put all floor tiles together.
They count quarries as floor tiles. The last figures that I had were
for 1927, showing about 20,000,000 feet all together, but that included
other kinds of floor tiles.

An example of how the domestic factories are able to compete may
be cited in a recent order negotiated by our firm for a domestic
factory whom we also represent. This order was from the Govern-
ment for delivery to the Panama Canal and was obtained against
open competition.

We attach hereto four exhibits, each of which refer to the fout
most common sizes in which quarries are used. It is shown that

under the present tariff the bare cost of 6 by 6 Welsh quarries in
New York amounts to 20 cents per square foot and the cost under
the proposed bill would be 25 cents per square foot. Please note
that these costs do not include trucking, warehousing, overhead for
our English shipping office, overhead for our American organization,
including sales force and profit, which brings our selling cost up to
30 cents per square foot in competition with our price on American
quarries of 17, 15, or 10 cents per square foot for select, standard, or
commercial grades, which price includes not only the cost, overhead
ad profit of the factory but also includes our profit oa the sale of
these goods. In taking the cost of 6 by 9 quarries, which is the size
almost always used for promenade roofing purposes, the difference is
even greater. Welsh quarries of this size under the present tariff
cost 31% cents per square foot on dock in New York without any

48
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handling, insurance, overhead, or profit. The new bill will mean
cost of 35% cents under the same conditions. To these high cos
must be added the usual expenses of doing business, which brings the
price of 6 by 9 Welsh quarries up to 38 cents per square foot at New
York. The domestic factory price is again 17 cents for the select
grade and 10 cents per square foot and in some cases even less for the
bulk of this size which is commonly used for roofing. Nine by nine
Red Welsh quarries cost 25% cents under the present tariff or 31 cents
under the proposed tariff with a retail sales price of 33 cents against
the domestic retail sales price ranging from 24 to 12 cents.

The fourth comparison completin the commonly used sizes refers
to 4 by 4 Quarries, the cost of the Welsh being 27 cents per square
foot on dock New York, or 32 cents per square foot on dock New
York under proposed tariff, with a retail sales price of 41 cents per
square foot. The retail sales price of the domestic is 20 cen down
to 10 cents. The prices we have given you can be relied upon as the
correct prices, but we wish to note an exception, that is, one domestic
factory is now producing what is known as an Improved Quarry
which is hand finished after being burned. I believe that the price
of these improved quarries is 4 cents per square foot above the regular
domestic prices. The one exception noted is, I believe, a matter of
experiment and does not establish domestic prices.

Considering the high cost of imported quarries, even under the
existing tariff, it is almost inconceivable that a new tariff would

ropose increases averaging five (5) cents per square foot on these
four commonly used sizes. This effect has been obtained b a
practically unnoticed and probably erroneous deletion in the wording
of the schedule. Schedule 2, paragraph 202, tariff of 1922 a copy o
which is attached, excepts so-called quarries or quarry tiles red or
brown, measuring seven-eighths inch or over, from the classification
governing ordinary tiles, and in view of the obvious difficulty of im-
porting heavy but inexpensive material of this sort, allowed a special
duty on quarries of 3 cents per square foot but not less than 80
per cent ad valorem. The proposed tariff throws quarries into the
same class with glazed, ornamented, hand-painted enameled, dec.
orated, embossed, and so forth, tiles calling for a duty of 10 cents
per square foot but not less than 50 nor more than 70 per cent ad
valorem.

The comparison of prices which we have given shows the working
of the present tariff and also the proposed tariff and we ask that
consideration be given to our plea for relief. The statements and
figures which we have made and given are conservatively correct as
can be ascertained from almost any source. We also offer a letter
from William H. Jackson Co., of New York and Chicago, probably
the largest and best known firm of tile contractors in this country.
This letter states, in part:

If an architect specifies quarries, no one would ever figure imported quarries
because the difference in price would be enough to lose the job.

The letter further states:
That due to the difference in price between the foreign and domestic quarries

the use of Welsh quarries is negligible in comparison to 20 years ago.
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I
Senator EDoE. Does your firm William H. Revis (Inc.) represent

the Welsh quarries, or are you selling agents for the Welsh quarries?
Mr. CousiNS. We represent one of the factories, J. C. Edwards
td.). We have represented them for 30 years.
Senator BARKLEY. What proportion of the total consumption of

uarries is represented by this 373,000 square feet imported m 1928,
1 you know?

r. CoUSINS. That is very hard to say. I have asked one or
two people better able to jude than myself, because they are on the

g end of the business, and they have suggested that probably half
of alfloor tiles are quarries. I think that is very conservative, so
that you would take the total number of floor tiles produced in the
United States and divide by two, and that would give you a com-
paison with the imported figures, which you have.

Senator BARKLsY. Is this 878,000 square feet a large or small
percentage of the total?

Mr. CoasINs. Very small. In 1927 the domestic production
wu 20,000000 feet.

Senator BARzLaY. It would be about one-fourth of 1 per cent?
Mr. COUSINs. No. It would be more than that. You have
s3,000 against-have you the domestic production in 1928?

Senator BARKLEY. No, sir.
Mr. CousiNs. We will have to assume it was about 20,000,000.

Assuming that it was the same as 1927, it would be 373 000 against
about 10,000,000, we will say, or probably one-thirtieth, or around
s per cent.

The exhibits referred to by the witness rP- as follows:)

EXHIBIT A

Typical invoice, 6 by 6 red Welsh quarries

1000 6 by 6 red quarries at 117/6-.................... £615. 0
le 10 per cent.. .----- - ---.-------------..... .. & 17. 6

52.17. 6
00 orates at 18 pence.............................. 11. 0. 10

58 18. 4=$311.05
Duty under present tariff -....... -.......-....-- ........... 98.30
Fight to Liverpool -------------------------------------- 28.89
Ocen freight. -----------------.. ... . ------------------ 64.59

497. 8

Equivalent to 20 cents per square foot on dock, New York.
811. 05

Duty under proposed bill ----.... --......------------------- 217. 70
eight to Liverpool......--------- -----... --- -------. 2& 89

Ocean freight...--...--....--- ------------ ---- -... 64. 9

621. 78
Coat per square foot on dock, New York, 25 cents.

46



46 TABIIT ACT OP 1989

ExmHIIT B
Typical invoie 9 by 9 red Welh quarries

2,016 pieces 6 by 9 red quarries at 230/---.. -........... £23. 3. 8
Les 10 per cent.------. ----------------------.---. 2. 6 4

20 17.4
112 orates, at 18% pence..--...------------------------ 8. 12. 8
Duty under the present tariff......................-.....- ....... 43. 20

29. 10. 0 14 36
Fright to Liverpool ......................................... 14. 48
Ocen freight-...........................................-----------------....... 5. 77

237.01

Equals 311 per square foot on dock, New York.
143.68

Duty under proposed bill-...-..............-......... . 7, 60
Freight to Liverpool............................... 14. 48
Ocean freight...............................................-------------------------------------.. 6.77

269 41
Which equals 35% cents per square foot on dock, New York.

EXHIBIT C

typical invoice 0 by 9 red Welsh quarries

5,008 pieces 9 by 9 red quarries at 322/6 .......----.-- £80. 15. 1
Less 0 per cent---... ---- ----------------- 8. 1.6

72. 1. 7
318 orates, at 13 pence......------------------------- 16. 19. 1

89. 12. 88436. 20
Duty under present tariff ............................................. 130.80
Freight to Liverpool............................................. 43. 11
Ocean freight..----------..... .--------..------- . 107.80

717.41

Which equals 25% per square foot on dook, New York.
436, 20

Duty under proposed bill...--------------------- 281.70
Freight to Liverpool--.... --------------------. 43.11
Oceqn freight. -------- ----------------------- - 107. 0

88. 31
Whlch equals 31 cents per square foot on dock, New York.

ExHIBIT D
Typical invoice, 4 by 4 red Welsh quarries

8,000 pieces of 4 by 4 red quarries, at 77/6............... £19. 7. 6
Less per cent.............................1. 18 9

17. 8 9
Packing 50 crates, at 13 pence..---..........--------- . 2. 14. 2

20. 2.11- 89804
Present duty...--------------------------------- 209.40
Freight to Liverpool .............. -------------------- 6.06
Ocean freight...........------------------------- 17. 12

160.62
mlzmmm
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qucmUal 27 cents pbr square foot free on dock, New York. &$9. 04
nty under proposed bill.--...- --- -------------.-..-........ 5.

Feiht to Liverpool..--------------------- --- - 6. 06
0a freight -.- -----.... --------------------------- -- 17. 12

17. 77
Or 82 cents per square foot free on dock, New York.

EXHIBIT E

SOCHDUL 2, PARAGRAPH 202, TARIFP OF 1922

Tls, unglazed, glazed, ornamented, hand painted, enameled, vitrified semi-
ifled, decorated, encaustic, ceramic, mosalc, flint, spar embossed, gold deco-
sd, grooved or corrugated, and all other earthenware tilesand tiling by what.

ver name known, except pill tiles and so-called quarries or quarry tiles, red or
brow and measuring seven-eighths of an inch or over in thickness, but including

Swholly or in part of cemen valued at not more than 40 cents per square foot,
Scents per square foot but not less than 45 nor more than 60 centum ad valorem;
vlaed at more than 40 cents per square foot, 50 per centum ad valorem; mantels,

reses, and articles of every description or parts thereof, composed wholly or in
def value of earthenware tiles or tiling, except pill tiles, 50 per centum ad
valorem; so-called quarries or quarry tiles, red or brown, and measuring seven-
dehths of an inch or over in thickness, 8 cents per square foot, but not less than
xper centum ad valorem.

WM..H. JACKSON Co.,
Newo York, June 14, 1989.

Wu. H. Ravws (IN.), New York, N. Y.
(Attention Mr. Couzens.)

DaAR Sin: With reference to your request of June 15 regarding the quarry
dtuation, we would say that as regards a general comparison of the prices of the
foreign and domestic quarries that to-day "if an architect specified quarries"
no one would ever figure imported quarries because the difference in price would
be enough to lose the job if any considerable amount would be required.

Furthermore, in our opinion, due to the difference in price between the foreign
nd domestic quarries, the use of Welsh quarries as in comparison of 20 years

go has become almost negligible. Frankly, we can not see any reason why duty
iould be raised on these quarries, as it is a well known fact that they are to-day

so much more expensive than the American quarries that where the prices at all
enter into equation the American quarries are immediately taken.

Trusting the above information is satisfactory to you, we are,
Very truly yours,

WM. H. JAesON Co.
W. J. WAGNR.

Tile Department.

CRUDE MAGNESITE
(Par. 2041

STATEMENT OF NELSON FRANKLIN, WASHINGTON , D C, REPRE-
SENTING MAGNESITE MINERS

(The witness was duly sworn by the chairman of the subcom-
mittee.)

Mr. FRANKLN. I shall occupy only a few minutes of your time,
dr.

Senator EDGE. Mr. Franklin, you represent the tungsten miners?
Mr. FRANKLIN. No. I represent the magnesite miners.
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Senator EDGE. You are appearing before the committee to testify
in connection with paragraph 204?

Mr. FRANKLIN. No. 204; yes, sir.
Senator EDGE. Did you appear before the House Ways and

Means Committee?
Mr. FRANKLIN. We did. I appeared.
Senator EDGE. Did you file a brief with them?
Mr. FRANKLIN. I did.
Senator EDoE. Are you proposing to file something supplemental

to that brief? We do not want the same brief.
Mr. FRANKLIN. No; it is not the same brief. It is on a different

matter, on a different controversy.
Senator EDGE. Then, as a matter of fact, you have not filed a

brief on this particular subject with the Ways and Means Committee?
Mr. FRANzr w. Not the subject I want to talk about.
Senator EDGE. That is what I asked you.
Mr. FRANKLIN. I appeared before the committee and only asked

that the same rates that were now existent on all the products of
magnesite remain.

Senator EDGE. Let me get this straight.
Mr. FRANKLIN. Perhaps I can explain that.
Senator EDno. The House bill proposes a raise from five-eighths

of a cent to fifteen-sixteenths of a cent a pound, is that correct?
Mr. FRANKLIN. On which commodity?
Senator EDGE. On the caustic calcined magnesite.
Mr. FRANKLIN. Yes.
Senator EDGE. On crude magnesite, five-sixteenths of 1 cent.
Mr. FRANKLIN. That is what I wanted to talk about-the crude.
I asked before the committee, that the rates as proclaimed by

the President in November, 1927, remain. The Tarnf Commission
had just completed an investigation and recommended the full raise
of 50 per cent on crude magnesite and caustic calcined magnesite.

Senator EDGE. What would that 50 per cent have reached?
Mr. FRANKLIN. On the crude, the 1922 act provides for $6.25

per ton, and the present raise of 50 per cent made it $9.375 per ton.
For some reason they did not proclaim the duty on crude magnesite

that was proclaimed by the President. They did not provide for it
in the bill, I should have said, as proclaimed by the President.

Senator EDGE. Let me et that straight. The House bill provides
for crude magnesite five-sixteenths of 1 cent a pound.

Mr. FRANKLIN. hat means $6.25 per ton. The President had
proclaimed in November 1927 a raise of 50 per cent on that.

Senator E )GE. Which would have made it---
Mr. FRANI:LIN. The $6.25 is what was provided by the 1922 act.

The increase of 50 per cent makes it $9.375.
Senator EDGE. The House has retained the old schedule without

the presidential increase.
Mr. FRANKLIN. Yes, sir. It retained the raise on the caustic

calcined, which is the finished product of the crude magnesite. They
retained that rate as proclaimed by the President.

Senator EDGE. I see, yes; but they did not on the crude.
Mr. FRANLIN. They did not on the crude.
Senator EDGE. You are here to protest because of that fact.
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. , Mr. FANrN. YesT sir; because there, are some new conditions.
,there is,a very large deposit, about 300.miles south of San Diego, in
Lower California, Mexico, of a very high grade amorphous mag-
nesite, which has laid dormant there all the time, and it is now
financed, Mr Cairman, and the. machinery is going in on the ground.

The freight rate from that point, for instance, into Los Angeles or
Sin Francisco, is about $2 a ton. If the rate of $6.25 is left in the
bill on crude magnesite, we are out of business in California,on account
of that low freight rate from that property in Lower California,
Mexico, where the wages are low, of course, also.

Senator EDGn. What is your record of the percentage of importa.
tions to the domestic production? Have you the record there?

Mr. FRANKLIN. On crude?
Senator EDOn. On .crude. I am speaking now entirely of crude

magnesito.
ir. FawIN . Of, crude magnesite, last year there were 900 tons

brought into the country.
Senator BAnaKuY. The Tariff Commission report shows that the

nmportations of crude magnesite have fallen off from 61,000 tons in
1922 to 762 tons last year. In view of that decrease almost to the
vaning point, how does that seriously affect the market for it in the
United States?

Mr. FRANKLIN. Senator, most of the magnesite comes in now as
a finished product, either as caustic calcined, or as dead burned, which
is another product. ,.

Senator BARKLEY. The importations of caustic calcined in 1923
were 11,229 tons; in 1927, only 108 tons; but last year, 5,472 tons.

Mr. FRANxxxN. Yes, sir; on caustic caloined; . .,
Senator BARaLBY. So that there is a decree- there.
Mr. FRANKLIN. Yes, sir.
Senator BARKLEY. Of 60 per cent?
Mr. FRANKLIN. There is. an extra duty on that. Is Was raised

from $12.50 to $18.76.
Senator.BARKLEY. What I am getting at is that the importations

of both rude and caustic calcined, having fallen off considerably in
the last seven years, I do not see why-

Mr. FRANKIN. That duty of $9.375 is now in existence. Thp
House bill proposes to put it back to the 1922 figure of $6.25.

Senator BARKLEY. I do not see how any, duty can very much affect
the situation whenyou have such small importations.

Mr. FRANKLIN. It would not, except for th) fact I am telling you
about, this new development in Lower California, Mexico. That is
now financed and machinery is going into the plant at this time.
They have erected a plant there for operation of that property.

Senator BARKLEY. Where is it financed?
Mr. FRANKLIN. In California.
Senator BARKLEY. With American capital?
Mr. FRANKLIN. Yes.
Senator BARKLEY. Are the same people interested in it that are

interested in this California deposits?
Mr. FRANKLIN. They are not. That is why we are appearing here.
Senator BARKLEY. They got in ahead of you down in Lower

California.
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Mr. FRANKLIN. If that stuff comes in from Lower Califormi' we
are out of business on crude, and also on caustic calcined, for the
Pacific coast. We can not enter the Atlantic coast trade on a duty
of $9.375 on crude magnesite.

Senator BARKxnY. When was this deposit opened up?
Mr. FRANKLIN. It has been known for some time, but was not

financed.
Senator BARKLzY. Have they actually imported any yet?
Mr. FRANKLIN. They have mined some stuff.
Senator BARKLBY. But they have not imported any into this

country yet?
Mr. FRANKLIN. No; they have never had the machinery there

on the ground to operate.
Senator BARKLEY. So, you are seeking protection against a future

possibility instead of a present danger?
Mr. FRANKLIN. It is absolutely gomg to be a fact. When the House

reduced the rate to $6.25 they immediately financed that property.
Now they can import that stuff into California, and we will lose

our California trade for crude magnesite, which is put into epsom
salts, pipe covering, and so forth.

Senator BARKLY. In other words, this financing development has
occurred within the last three months?

Mr. FRANKLIN. Yes, sir.
Senator EDGE. The 1928 report of the total value of the imports

is only $132,000, and that showed a decrease under any previous year.
Mr. FRANKLIN. We had a higher duty in 1928, Mr. hairman, and

the imports were lighter.
Senator EDOB. When did this go into effect?
Mr. FRANKLIN. Do you mean on the crude?
Senator EDGO. 'No; on the caustic.
Mr. FaANKLIN. That is a different proposition.
Senator EDEO. Let us see how it is on the crude.
Mr. FRANKLIN. On the crude, less than 900 tons total came in.
Senator BARK EY. There was $6,264 of the crude in 1928.
Senator EDOn. It is really negligible, is it not, as a matter of

business?
Mr. FRANKLIN. There is not much crude brought in, unless it t

would take this low rate of $6.25. There was crude brought in up to
the time the rate went up to $9.875; a good deal of crude. P

Senator BARKLEY. Was there any effort made to finance this In
Lower California proposition while it was $6.25, before the present
raise?

Mr. FRANKLIN. I do not know.
Senator BARKLEY. When was that raise made?
Mr. FaANKLIN. To $9.876? In November, 1927.
Senator BARKLBY. It has been in effect a little over a year. I do hi

not want to ask any further questions.
Senator EDGE. I juat wanted to get this straight, in order to help to

write the bill. I have the crude magnesite in mind.
Mr. FRANKLIN. Yes sir. po
Senator EDGE. On the caustic calcined magnesite, this change from ea

five-eighths to fifteen-sixteenths of a cent a pound is, then, the same
as the President's proclamation.

Mr. FRANKLIN. On caustic calcined. a
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. Senator EDGE. Yes. I am talking about the second item.
Mr. FRANKLM. Yes, sir. That corresponds to the proclamation of

the President.
Senator EDGE. Will you explain, then why in the case of the second

itam, the one that is the same as the resent's proclamation, the
imports of----

Mr. FNKLIN. Caustic calcined.
Senator EDGE. Ye--have also declined in about the same pro.

portion. The crude has been reduced considerably more than that.
Mr. FRANKLIN. Yes.
Senator EDGE. Your point, then, is that if the President's proo-

lanation on the second Item with the imports not having shownjas
reat a decrease, is to stand you should also have it on the first.
ean not follow your logic. There does not seem to be any competi.

tion at all, so far as crude magnesite is concerned.
Mr. FRANKLIN. There is not so much competition on the Atlantic

coast, Senator, but the competition is in the only place that we have
a market for our crude magnesite, on the Pacific coast. We can not
market a pound of it, under the 89.375 duty, on the Atlantic coast.
If the duty is put back to $6.25 from $9.375, we will lose our Call*
formia market for crude magnesite and at the same time, our Call.
fornia market for caustic calcined magnesite, which is made from
the crude.

Senator BARKxLE. Why should there be the same duty on a raw
product as there is on the refined product?

Mr. FRANKLNm. There is not the same duty.
Senator BARKLEY. I thought you said that the President's pro-

damation raised the duty on crude to fifteen-sixteenths of a cent.
Mr. FRANKLIN. It raised the duty on it to equal $9.375 a ton.
Senator BARLEjt. That is a 50 per cent raise from what it was.
Mr. FRANKLIN. Yes. sir.
Senator BARKLEY. Fifty per cent above five-eighths would be

ifteen-ixteenths.
Mr. FRANKLIN. Yes.
Senator BARrLEY. So that you are contending for the same rate

on the crude that you are on the refined. What is the reason for
that?

Mr. FRANKLIN. Our rate on the refined was $12.50 before the
President's proclamation. Now it is $18.75. I have not the figures
in front of me.

Senator BARKLEY. It is fifteen-sixteenths of a cent a pound.
Mr. FRANKLIN. On the caustic calcined.
Senator BARKLEY. Yes, sir; fifteen-sixteenths of a cent.
Mr. FRANLIN. It is $18.75 a ton.
Senator BARKaLY. That is because the price of the refined is

her.
MrI FANLIN. Yes, sir. It takes two and a quarter tons of crude

to make one ton of caustic calcined.
Senator BaRKLEY. In other words, fifteen-sixteenths of a cent per

pound, which this bill carries, and which the President's proclamation
carries on the caustic, is the same as you are asking on the crude.

Mr. FRANKLIN No sir; it is not. I am asking for $9.875.
Senator BARKLEY. I am not speaking of it in terms of dollars. I

am speaking of it as this bill expresses it-crude magnesite, five-
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sixteenths of a cent a pound. You are asking for a 50 per cent ain
crease over that, which is the tariff in effect now by presidential
proclamation, and if you take five-sixteenths and add 60 per cent
to. it--

Mr. Fat"Nim. I do not think you understand that.
Senator BARKLEY. I was thinking about five-eighths instead of

five-sixteenths. I was figuring on the basis of five-eighths instead
. of five-sixteenths.
.Senator lDOB. I do not want to argue your presentation with

you, but on the basis of the tariff information, it would seem to me
.that the House bill followed that very distinct difference between
imports. If your brief covers these additional reasons you have
given us---

Mr. FiAxiUIN. Yes, sir; it does.
Senator Enoz. As to wherein the House has made an error
Mr. FRsNLIN. Yes, sir.

SSenator EDEo. It would seem to be in proper proportion.
Mr. FRANKLIN. Yes, sir.
Senator EDGn. Then; you will file that additional information?
Mr. FRANKLIN. I will, sir.
Senator EDGE. Is that all?
Mr. FANxxuN. That is all, Mr. Chairman. Thank you. The

reasons are all set forth in here.
By the way, Mr. Chairman, these briefs were sent to me a few

days ago from the producers in California. I am very familiar with
all the facts contained in these briefs, and I can swear that they are
correct.

Senator EDGE. They will go in under the decision this morning.
You are making the affidavit as to their accuracy.

Mr. FRANKLIN. I know them to be true, although I did not sign
them. They are signed by the companies producing this stuff.

(The briefs referred to are as follows:)

BRIEF or C. 8. MALTBY, SAN FRANCISCO, CALIF.

JUNE 4, 1929.
FINANCE COMMITTEE,

United States Senate, Washington, D. C.
* GENTLEUEN: The proposed tariff act of 1929 contemplates reducing the duty
on crude magnesite from fifteen thirty-seconds of a cent to five-sixteenths of a
cent per pound. This fem is covered in paragraph 204, page 29, of the proposed
tariff act of 1929, H. R. 2667.

At the present time it is not possible for California producers of crude mag.
nesite to compete with the imported in the eastern markets. Our only market
for crude magnesite is for local consumption in the State of Carlfonia. This
market is threatened by a Mexican deposit of magnesite which is about to be
opened up and worked, and the magnesite is to be shipped into California for
calcination and for marketing as crude magnesite.

This Mexican deposit is in Lower California, about 800 miles south of San
Diego, situated right on tidewater. The freight rate from there to San Diego,
Los Angeles, or San Francisco is $2 pr ton. This freight is cheaper than the
railroad freight from the property I am operating at Livermore, Calif., to Los
Angeles. My railroad freight for this haul is $5.90 per ton. In addition, as the
mine is 85mies up in the mountains from the railroad, a trucking charge of $4
Is involved, making a total transportation charge from the mine to Los Angeles
of $9.90 a ton, giving transportation differential in favor of the Mexican pro-
ducers of $7.90 a ton to one of the principal consuming points on the Pacific
coast. A group of operators in Los Angeles has organized to operate this prop-
erty under the existing duty, and has calculated that it is possible to market
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adr product in this State, as well as eastern markets, under the present tariff

We therefore strongly recommend that you keep the tariff at its present levels
rather than reduce it, making it just that much easier for this particular Mexican
depcdt to come into our own State and take what little business we have in this
IStte away from us. It is not necessary to call your attention to the comparison
f wages pid in Mexico and the United States, as operating conditions there are
undoubtedly much lower because of low wages than here.

The metal section of the Tariff Commission made an exhaustive study of
mgneite conditions preceding the increase in duty on November 10, 1927.
They found that it was necessary to increase the then existing rate on magnesite,

oad notwithstandlg this we still have serious competition from foreign producers
ia all kinds of magnesite. We also iand that the crude-magnesite tariff particu-
lrly is not high enough to give us an opportunity to market any of this particular
commodity in the Middle West or Atlantio ports whatever, and it would be a
severe blow to have what little market we are now enjoying in California lost
because of a lowering in the present rates.

I trust you will give this matter your serious consideration and have the
present duty stand as recorded.

Yours very truly,
0. 8. MAVaTB.

BaIEz or THE SZEnaa MAONEBITE Co.

San Francico, Calif.
FINANCE COMMITTrE,

United States Senate, Washington, D. C.
GBNTLEMEN: Our attention has been directed to your proposal to reduce the

import duty on crude magnesite from the present one of $9.87% per ton to $6.25
per ton and in this brief, we expect to prove the necessity of keeping the duty on
rup at 9.8734.
Reference to import tonnage figures for crude for the year 1928 discloses that

over 900 tons were imported to the Atlantic seaboard whereas we were unable to
move any tonnage of crude to that district. Our quotatios being declined with
statements that our prices were too high, showing that even with a duty of

0.87% per ton, transportation costs from our mines to At.Antio seaboard pre.
vented us from competing with foreign. Obviously, a lowering of the present
duty would result In still further advantages to the foreign producer and will
aow him to reach out for further business in this line.

In California there are various industries requiring crude magnesite. This is
ued for the production of Epsom salts, carbon dioxide gas manufacture of

agnesia pipe covering, etc. These industries are using crude magnesite pro-
duced in our mines and there is now a movement on foot to take that business
sway from us even at the existing rate of $9.87% per ton. This competition is
below offered by operators who are busily en In forming an organization
to produce at a large deposit in Lower California, Mexico. We have positive
information that they are now engaged in arranging for supplies, labor,. etc.,
aid that they have already succeeded in obtaining a low steamer freight rate
to New York and Pacific coast points. These rates are $2 to Los Angeles and San
Francisco, and $8 to New York. Crude magnesite being a hard mineral is not
subject to any deterioration in transit and can be loaded bulk aboard steamers
and transported at extremely low fgures.

The deposit above e referred to is quite an extensive one containing an excellent
Made of magnesite. Its nature is such that It is merely a quarrying and steam.

Mhovel proposition, and can easily be put aboard steamers at a total cost of $1
per ton. This means that even with the present duty of $9.8734, they will be
able to deliver crude magnesite to either San Francisco or Los Angeles for $12.37)1
per ton, which is made up as follows:
Cot of mining--......--...----.------------------- $L 00
Frelgh; to Los Angeles or San Francisco --...------.............. 2.00
Doty-..-. ...-............... ................. 9. 87

Total.... .......................................... 12. 37
Our cost of transportation from our mines at Porterville to both Los Angeles

and San Franc!sco is $4.28 per ton so that if we were obliged to quote same
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delivered prioe, It would fire only 88.09) . o. b. our plant at PortervaWhat this means to us canbe eay asertained by our costs of pDI uoUn
determined by the investigators of e United States Tariff Coi o

The above competition Is not merely a threat, for as above stated w ha.positive information that this new company Is enad na perteotig Its o f,on and arranging for supplies and labor. Were It no for the Paoflo odemands for magneate we would unquestionably have been out of budoealong o as foreign omptition n the East is so severe that we ould not opernt
proftably in tht territory alone. Even at the existln rate of $9.87, It be.comes very apparent that our local business serious threatened adchange in the present duty I merely going to result n s~ further benet to toforeign producer. It Is absolutely essential for us to keep our losal burine band we dnoerey trust tha upon further review of the iltuatlon which weoutlined you wU deoode that f is necessary to keep the present duty of $9.~per ton on rude magnealte.

Trusting that you will give this your favorable consideration, we areRespetfully yours,
SIaaA MANSA B Co.J. A. BERNHBARD

Vice Pre.wde.

CEMENT

(Par. 806 (b)] the

STATEMENT OF W. M. BICHABDSON, PHILADELPHI A, PA. REP .
BENTING OBMENT IMPORTERB' 0011MMITE

(The witness was sworn by the chairman of the subcommittee.)
Senator EDGE. You represent the Cement Importers' Committee;

is that correct?
Mr. RIOHADneON. Corret. me
Senator EDGE. Did you appear before the House Ways and Means

Committee?
lr. RIOHABDsON. Yes, sir. We appeared and made an oral

str tement. We also filed briefs.
Senator DGEn. Do you propose to file a brief before this committee?
Mr. RIoCARDsoN. I would like to file a new brief with you, cover.

ing some questions I would like to clear up.
enator DO,;. A brief supplementary to that already in the record? l

Mr. RioaHa 'rw. There are some fctse that I want to get a little ?
more clearly in the minds of this committee.

Senator EDon. W'll you do that through the brief, or orally, orboth? ' V
Mr. RICHARDSON. I would like to do both, if you will permit me. i v

Senator EDE. Proceed. o
Mr. RICHARDSON. When we appeared before the Way and Means

Committee, at that time cement was on the free list subject to coun. S
tervailin duties. The committee has now placed cement on the
dutiable list, subject to specific duty of 8 cents per hundred pounds.

Senator EDOA. In other words, for the record, the House has trans.
ferred R oman, Portland, and other hydraulic cement, under paragraph
205-B, from the free list, to carry a duty of 8 cents per hundred
pounds.

Mr. RICHARDSON. Including the weight of the container; that is, 455the bag. r
Senator EDGE. Yes. You are appearing before the committee in sh

opposition to that. . p
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SMr. RICARDno N. In protest; and asking you gentlemen to correct
tit situation and put cement where we think it properly belongs.

Senator EDGE. Proceed with your argument.
Mr. RIHARDSON. After we appeared before the committee the

president called the Congress into special session, as we understand
it, for the specific purpose of granting farm relief and also suggesting
limited changes in the tariff. I make mention of this because I want
to elaborate on some of these particular features, as they affect our
business particularly.

The President calls our attention to these facts:
In considering the tariff for other Industries than agrloulture, we fnd that there

hAve been economic shifts, necessitating a readjustment of some of the tariff
schedules.

That might be correct. We do not protest that, in a general way.
We say to you gentlemen that we do not think cement belongs in that
lass; that is, for any readjustments.
It would seem to me that the test of necessity for revision is, in the main,

whether there has been a substantial slackening of activity in an Industry during
the pat few years and a consequent decrease of employment due to Insurmount.
able competition in the products of that industry. It is not as if we were setting
up a new basis of protective duties. We did that seven years ago. What we

eed to remedy now Is whatever substantial losses of employment may have
multed from shifts since that time.

In that connection I would like to point out, by facts and figures,
that the cement industry has expanded tremendously. There has
been no actual loss. The curve has been upward so far as employ-
ment in that industry is concerned.

The President also points out:
In determining changes in our tariff we must not fall to take into account the

broad interests of the country as a whole, and such interests include our trade
relatons with other countries. It Is obviously unwise protection which sacrifices
agreter amount of employment in exports to gain a lesser amount of employment
from imports.

We want to tell you, gentlemen in that particular sense, that
some of us are general exporters and general importers. We should
like to have you give some consideration to the fact that we must
sell some stuff to Europe and, in return for that, we must buy some
stuff from Europe.

I think almost every well-informed Senator must know that cement
is very generally used; that you can hardly think of health or safety
or comfort in this Nation without first thinking of cement.

I want to point out, in particular, that 18 per cent of all the cement
shipped from the mills in this country is actually consumed on farms;
and that about 20 per cent or 25 per cent is used entirely in the con.
struction of roads and highways. A total of 84% per cent of all the
cement consumed is used in that sort of work, including harbor
improvements, piers, bridges, dams, sewers, hospitals, homes, and
echoolhouses.

We particularly want to point to the expansion in the industry
since the present act of 1922 was enacted into law. In 1928, 175 -
455,000 barrels of cement were shipped from the mills. In 1922,
when this act became effective-the present tariff act-there were
shipped from the mills 117,701,216 barrels. So that their annual
expansion between those two years has been 57,753,784 barrels.
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'1ne imports in 1923 were 1,678,636 barrels. The imports in 1928
were 2,283,351 barrels, showing a sligtj increase of 600,000 barrel,
in round figures, as against an expansion in the American industry
of 58,000,000 barrels, i round figures.

The exports in 1928 from the American mills were 824,000 barrels
in round figures. In 1923, the year following the enactment of this
legislation, when it became effective-referring to the 1922 act-the
exports were, in round figures, 1,000,000 barrels, so that the American
mils have lost some 200,000 barrels, as compared with 177,000-. W

Senator EDGE. Where do the American mills export to?
Mr. RItHARDsoN. To Central America and South Am leoa

principally, and to the West Indies, the natural place for. them to
make shipments.

A very important item that I want to call to your attention is that
they have broadcast-I am speaking now of the publicity bureau of
the American cement manufacturers-statements to the effect that
the American markets are being flooded with shipments of foreign
cement, and that they are losing their markets to this competition
from abroad.

The total imports, including the years 1923 to 1928 inclusive, have
been slightly under 15,000,000 barrels. During that same period---

Senator EDGE. You mean the total of the five years?
Mr. RICHARDSON. The five years inclusive. During that same

period the total shipments from the American mills have been prac.
tically 950 000,000 barrels.

Senator EDGE. That is for domestic and export both?
Mr. RcHARDnsoN. No. The exports are not included, as I under.

stand it. That is 950,000000 barrels, and yet these men would
have it appear that we are injuring their business, featuring the fact
that that 15,000,000 barrels is a tremendous amount of busines.
We think it is very small. We have taken the Government figures

Senator EDGE. What is that figure again-15,000,000 in a range of
how many years?

Mr. RICHARDsoN. Including 1923 and 1928-six years.
Senator EDGE. There were approximately 15,000,000 barrels im-

ported and how much produced and sold domestically?
Mr. RICHARDSON. Slightly under 950,000,000 barrels. The exact

figure, as given by the Goverment department, is 948,000,000
barrels, or.practically 950,000,000 barrels.

Another very important fact that I should like to impress upon
your minds is that these mills which have met the competition of the
imported cement-every one of them in groups in the north and south
Atlantic territories, in the Gulf territory, and also on the Pacific
coast-have also increased their production and shipment. I am
quoting the figures of 1927, as given by the Bureau of Mines, Depart-
ment of Commerce, where they say that the only districts that did n
not increase their production and shipments in 1927 were those located M
in the central part of the country, where there is no possibility of b
foreign competition.

Senator EDGE. What is your explanation of the possible proteo .
tion that may be needed, just for the sake of hearing your viewpoint,
with respect to those on the east coast as compared to those inland,
in view of the almost prohibitive freight rates for the transportation
of cement?

A
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Mr. RICURDeON. I woul4 say that there is no niUl or manufao-
fgnwho pan honestlyy claim that.he'needs protection, for this reason.

can manufacture cement in a modern ll, in our 'ion at as
Wa cost as it can be produced in any part of the wrld iand can
ip the stuff cheaper from his mill to hs niatiral market, at a lower

cos price than any man can import it.
Senator E zO. He can not produce it at .as low a cost, when we
noie the differee in the expenses of production on al comr

oisties, as represented by;wges and other conditions.
Mr. ICoHARDsoN. Senator cement is rather a different commodity

from the usual manufactured product. It is a very simple process.
Vey little if any labor can be used in manufacturing cement.

Senator IEDG. You say labor can not be used?
Mfr. RIOHABDsON. Very little. I meant thtotal cost is very sliht.

It is a machinemade product from the time it is quarried until it is
put in a car for shipment. The same system is used in this country,
a the good mills, as is used in Europe.

I do not believe it can possibly amount to any sum of money that
would impress you as thinking that the labor cost should be given
consideration.

Senator EDGE. Are you familiar with the difference, if any exists,
between the cost of cement, the retail price of cement, in New York,
for instance, as compared with Chicago?

Mr. RIcHARDsoN. We may have these prices in some figures I
have here. I am not sure. But I would say, Senator, that the prices
are practically the same. That is explained in this way, I think.

The American cement manufacturers are very clever men. They
are very intelligent men, and they have found a way, through some
understanding or through some agreement, to make an exact selling
price i any given zone, at any given place, at any given time, any.
where in this country.

Senator EDGE. Iave we a price schedule here for the different
sections?

Mr. RIcHARDsoN. I think I have it.
Senator EDos. I have it right here. I had not reached it. I

was trying to listen to your testimony and look over a brief at the
same time. I ask that question for information, as I ask all ques-
tions because it occurred to me that even though the imports are
smal, as demonstrated by the record, if they stop at the seaboard,
it mght compel a lower price for the American product there than
blan, because the competition would not exist in'and.

Mr RICHARDsoN. I can explain that to you ia this way: The
American manufacturers have made up their minds that the Ameri-
can market belongs to them, and that they are not going to tolerate
any competition. They are very rich. They have tremendous
reserves of money and they are making a lot of money with well-
managed properties. They decided to eliminate this competition,
to make special zones, special city prices, and so forth, in order to
make it unprofitable for an importer to trade, the theory being that
they will keep that price reduced to that level until the time when the
importer discontinues doing business.

Senator BARKLe. Do you mean that they had a general under-
tandin among themselves to fix prices, so as to eliminate
competition?
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Mr. RICHAaDSON. T think that is a very reasonable conclusion
Senator BARiEaY. That is a very interesting development, f

that is true. Whatever may havo been the method, you mow that
the price has been fixed at practically the same point in all sections
of the' country?

Mr. RICHARDSON, Prices in the different sections of the count ry
may vary. For instance, the Philadelphia price level will be at one
point. New York prices will be at another level. Pittsburgh prices
may be another one; but you will find, if you examine the statics
and records, and, as a matter of fact, if you examine the prices they
filed themselves with the House Ways and Means Coinmittee, that di
there is exactly the same price--

Senator EDGE. Just as a general comparison at this point in the vi
record-because it will probably be referred to by Senators when
we consider this in its finality-the tariff record from the Tariff 1
Commission shows a range as follows: At Philadelphia, $2.35 per i
barrel. That is on the seaboard. Chicago, $2.25. That is 10 cents ta
cheaper. St. Paul, $2.44; Boston, $2.08; Charleston, S. 0. $2.05.
There is a range from $2.05 per barrel at Charleston, 8. 0. up to
$2.65 for St. Louis, which is the highest.

Mr. RIcHARDsoN. I want to make it clear in your mind that
they are net prices. They really got higher prices than that. The
are less discounts. I think Philadelphia is $2.55, less those trade
discounts.

We want to point out to you that in the last few years these Ameri.
can manufacturers, who are appealing to you to assess a prohibitive h
duty on imported cement, have built new mills in Maine in Pennsyl-
vania, in Virginia, Florida, Louisiana, Texas, California, Washington,
and Oregon, and their production has been on the upeurve in all
districts. bl

Senator EDOE. Do you know whether those mills are running at
practically full time, or not?

Mr. RRIHARDSON. I think the Government figures that we have k
last seen show that they have operated, as an industry, something t
like 75 per cent unless weather conditions upset them ind we
understand, as a big industry, that that is a very remarkable, Aord.

In 1926 and 1927-because this pressure on you gentlemen I know in
has been mostly from Philadelphia-I want to point out to you that
right outside Philadelphia they have built a new modern mill that is
operating 100 per cent, and they meet the competition of the imported
cement in Philadelphia. '

Senator BARKxLY. What company built it? P
Mr. RICHARDSON. It was an individual, Colonel Fuller. He also

owned and operated a plant at Allentown; one of the best informed
men and the' most successful men in the cement industry. pa

Senator EDGE. Is he the builder?
Mr. RICHARDsoN. He was the builder and operator. I
Senator EDno. I mean, is he connected with the Fuller Construc-

tion Co.? t
Mr. RICHARDSON. No, sir. -
I want to point out to you that another mill was built at Bath, Pa. di

The production of those two mills was 4,000,000 barrels. That is
double the imports to all American ports, including Porto Rico and w
Hawaii. And yet those same men tell you that they are being
injured because of these importations.
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In 1927 the shipments from the American mills which supply the
North, the South, the Gulf and the Pacifi coast ports, and whlch meet
be competition of the imported cement, were 91,000 000 barrels.
The Pennsylvania, New Jersey, and Maryland mil are the ones

hat are complaining the most bitterly about this competition, par.
i ularly our friends in Philadelphia. The shipments from that State
aone were 52,000,000 barrels.

Senator BARKLEY. How much was that over and above their
domestic consumption, do you know?
-Mr. RICHARDSON. You mean the domestic consumption or pro*

duction?
Senator BARKLEY. What is the total production of the Pennsyl.

vania mills?
Mr. RICHARDsoN. Somewhere in that neighborhood-perhaps

1,000,000 barrels or more above that. But the point I want to make
i that the Pennsylvania mills are complaining about these impor-
tations. Congressman Watson, in his statement on the floor, raised
the question--

Senator EDGE. You are speaking of something that happened in
the other House?

Mr. RICHARDSON. I was referring to Congressman Watson.
Senator EDGE. Let us not go into something that was said in the

other House.
Mr. RICHARDsoN. He made this statement, and raised the question,

"Shall we close the Pennsylvania mills?" in appealing for votes for
is recommendation.
I want to point out to you that the shipments from that district

were 52,000,00 barrels in 1927, and that represents about 25 per
cnt of all the cement manufactured in the United States; so they
have not suffered very much.

I would like to read, for your information--
Senator EDGE. We want to gve you all the time you really need

but, of course, we will have this brief. You are not going to read
this brief to us, are you?

Mr. RICHARDSON. No; I am just going to give you these figures.
The Lehigh Portland Cement Co. is the largest cement company

in the world, and the largest also, of course, in this group of mills.
From 1889, when they were incorporated, until 1928, they have paid
dividends regularly on their common stock, averaging about 6 per
cent. During that same period they paid 478 per cent in common
stock dividends, equal to approximately $17,760,000. In 1928, the

feeding year, they paid 100 per cent in preferred stock, equal to
62,00,000.

One of the other large units, the Atlas Portland Cement Co., have
paid regularly 8 per cent on their preferred stock, and in some years
4 per cent on their common. They have paid m stock dividends,
dance they have been operating, 92% per cent.

Senator EDGE. You say some years they paid 4 per cent on the
common. What is the average, so long as you are giving the balance
sheet? What has the common stock gotten out of it in the way of
dividends?

Mr. RICHARDSON. A minimum of 4, and some years 8. On as
average, I should say 6, or perhaps 7.
. Senator EDGE. You would say they were entitled to 6 per cent,
would you not?
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Mr. RIoCARDBON. Yes.
Senator EDne. At least.
Mr. RICHARDsON. Certainly. I think that any stookholder a

entitled to good earnings on his investment.
Senator EDGB. In an industrial enterprise you usually expect a

have a little higher dividends than you do ia banking, for instance.
Mr. RICHARDSON. And I subscribe to that theory.
Whitehall is another Pennsylvania company. They have paid

on an average, 17 per cent on their common, and they have also a"
166 per cent in stock dividends.

Here is another very interesting statement I would like to mae.
If you had invested 86 000 in 1889 in 100 shares of common stock
of the Lehigh Portland Cement Co., on the present market your stock
holdings would be 3,428 shares of common stock. These calculations
were made up on a market value of 60. It has since declined a few
dollars. When. these calculations were made that was the market

rice, a few months ago, when we appeared before the othercommittee.
The market value at that time would have been $205 000. The
preferred that you would hold, 1,711 shares, would equal about $184,.
788, and you would have received in cash dividends $256,286, or a
total of $646,000, in round figures on an investment of $5,000.
We missed some chances. We ought to have been manufacturing
cement instead of importing it.

In 1928 the total dividends paid were $1,125,870 on their common.
Their cash on their preferred was $1,837,468. The total cash divi.
dends were $2,663,300; the preferred stock dividend was $22,517,400.

The total dividends in 1928 were $25,180,703.
Senator EDGE. Do you know, as a matter of fact, if you have the

information, as to whether all those profits shown on the balance
sheet you have read were made from the production and sale and
marketing of cement exclusively?

Mr. RICHARDSON. That is our understandin.
With respect to labor costs, they said that labor was being injured, 0

and the working man was being cut out of work, losing his wages.
We want to particularly impress upon you gentlemen that we
importers pay more to labor than any cement manufacturer pays-
twice over, tonnages considered, because we employ stevedores and
riter-front workmen, the highest paid class of workmen in the world.
Our work is labor. We can n6t use machines. We must use com.
mon, ordinarily, hard labor.

Am I tiring you a little?
Senator EDGE. No; but we have had a sort of limit of 10 minutes.

You have had 25 minutes. I will have to extend the same considera-
tion to the other side. I want you to reach a conclusion as soon as
you conveniently can.

Mr. RICHARDSON. On the question of manufacturing costs, I want
to quote a man who is well known to most people in this country,
James A. Farrell, president of the United States Steel Corporation.
In an authorized interview published in the Washington Herald
Sunday, December 23, 1928, he says, "We can meet foreign cometi.
tion because we manufacture more cheaply in spite of-or perhaps
because of-high wages.

In considering that statement I want you to keep in mind that the
Steel Corporation owns, controls, and operates the Universal Portland

!
",.
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gewot Co., one of the largest unite in the industry, with a total
notion of 18,000,000 barrels.
Senator EDGE. All those statements are contained in the brief?
Mr. RICHAmDSON. Yes. Another point I would like to impress
on you at this time is that the importer's market is very limited.

San go only as far as we can truck cement, generally, from the
1. railroad transportation is precluded, because of rates.

Senator EDGE. Is that not true of producers on the seaboard, in the
pie way?
Mr. RICHARDsoN. I think their rates are not so exorbitant. I think

the railroads make an effort to protect the industries on their lines.
Senator EDGE. You think the railroads give the domestic producers

of cement different rates than you would get?
Mr. RIOBARDSON. I think the rate structure is made to move the

other way, eastbound, and they are not going to incorporate any
stractive tariffs to move stuff westbound. As an illustration, in

hiladelphia I can not move stuff on a car two blocks without paying
Scento a hundred pounds, or 86 cents a barrel. Cement producers
py 40 cents per barrel to bring cement from the Lehigh district to
the same spot. I have to truck it from a pier. I am not complaining
to the railroad about this program, but that is the situation the
importer is confronted with m almost any industry.

Senator EDGE. But if you were shippmg from New York to Pitts*
burgh or some interior point in Pennsylvania, you would pay exactly
the same as the American producer, would you not?

Mr. RICHARDSON. He can not ship that way.
Senator EDGE. He can not ship that way?
Mr. RICHARDSON. No. The shipments are made the other way,

Stbound, very generally. The Pittsburgh mills, as an illustration,
p east, and they go west within a certain radius.

Senator EDGE. This is very interesting. I must admit my ignor-
mae of it. Do you mean to say that a producer of cement could not
lnl or ship an allotment of cement from Philadelphia to Harrisburg,

for instance?
1Mr. RICRDSON. Harrisburg would be different. From the Lehigh

&trict to Harrisburg might be within his circle, but certainly not
aieburgh.

Senator EDGE. He could not ship beyond that?
Mr. RICHARDSON. I doubt it.
Senator BaRELEY. You mean it is not economical or profitable to

dip it?
senator EDGE. I realize that, if that is his answer; but I did not

Understand that that was his answer.
Senator BARELEY. I did not understand him to mean that there

wa any physical impediment to shipping it.
Mr. RICHARDSON. The rate structure prevents it.
Senator EDGE. I understand that perfectly well. We all realize

that.
Mr. RICHARDSON. It can be done; yes.
Senator EDGE. You were inferring that the domestic shipper had

a advantage over the importer through the use of the railroads.
Mr. RI6iHARDsoN. On the use of the railroads.

i ,nator EDG. How?
i s.810-2-Vo r. n, o 2 .--
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Mr. RICHARDSON. Because he handicaps me. He will not takei[
freight even for a short distance-a switching distance--withot
penalizing me the same rate he charges a mill to ship, say, from the
Allentown district to Philadelphia.

Senator BARKLY. In other words, you have to pay the same rate
to ship a few blocks that the other fellow pays to ship 100 miles.

Mr. RICHARDSON. Exactly. For that reason I have to truck my
product.

Another very serious problem we are confronted with, gentlemen,"i--
Senator EDGE. You will have to stop in a very few minutes. I

can not give you more than 30 minutes.
Mr. RICHARDSON. Shut me off whenever you want.
Senator EDno. You are rambling right along. I do not want to

be discourteous, but we must come to a finish.
Mr. RICHARDSON. There are only three countries from which we

can import cement at the present time. They are England, Bel.
gium and Denmark.

I do not want to tire you.
Senator EDGE. It is not a question of tiring us. It is a question

of treating everybody alike. Senators are not supposed to get tired.
Mr. RICHARDSON. The exports to those countries are 8906,000,00.

The imports from those countries are $427,000,000. There is a trade
balance against those countries of $000,00000. I maintain that it
is unfair to ask Europe to buy from us and not permit them to sell
to us.

Senator EDGQ. I am not going to argue that with you, because
that is a great international problem, not directly related to any one
commodity. We have to work that out from many, many angles.
We might answer that to some extent by saying that we are spend.
ing billions and billions of dollars, through American tourists over
there in all those countries, and that that helps to balance the trade.
But, as I say, that is outside the scope of this hearing.

Mr RICHARDSON. Another very strong objection we have to the
proposed tariff in the House bill is this. If you gentlemen do not
put that back on the free list you will give the American mann.
facturers a monopoly of this market. There is no other result poe-
sible. They already have 98% per cent of all the business. We have
never exceeded 1N per cent: The figures have never exceeded that
total.

Senator BARKIBY. This tariff as carried in the House bill amounts
to an embargo?

Mr. RICHARDSON. It is a prohibitive, embargo tariff. I thank
you very much.

(Mr. Richardson submitted the following brief:)
Baar or THu IMPoaIRTa or CBUMNT

Hox. REnD SMOOT,
Chairman Finance Committee,

United States &nate, Washington, D. C.
SI: Schedule 15, paragraph 1848, of the tariff act of 1922, which places cement

on the free list reads as follows:
"Cement: Roman, Portland, and other hydraulio: Proided, That if any

country, dependency, province, or other subdivision of government impose a
duty on such cement imported from the United States, an equal duty shall be
imposed upon such cement coming into the United States from such country,
dependency, province, or other subdivision of government."
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Sfbedule 2, paragraph 205 (b), in House bill 2667, which removes cement from
bs free It and penalzes all Importations, read as follows:
"Roman, Portland, and other hydraulic cement or cement clinker, 8 cents per

eM hundred pounds, including the weight of the container; white nonstainng
ortland cement, 8 cents per one hundred pounds, including the weight of the
ontainer."
0n behalf of the importers of Portland cement, located at the principal Atlantic,

Oslfand/or Pacifil ports, we wish to protest against and object to the imposition
di duty of 8 cents per 100 pounds, including the weight of the container, on

ancfd cement, for the following reasons:
The Congress was called into special session by President Hoover to redeem two
ds given in the last election-farm relief and limited changes In the tariff.
In his message the President said:
"In consderng the tariff for other industries than agriculture, we find that

there have been economic shifts necessitating a readjustment of some of the tarilf
oebedules.

It would seem to me that the test of necessity for revision is in the main
whether there has been a substantial slackening of activity In an industry during
t past few years and a consequent decrease of employment due to insurmount-
*bl competition in the products of that Industry. It is not as if we were setting
up new basis of protective duties. We did that seven years ago. What we
ild to remedy now is whatever substantial loss of employment may have resulted
rom shifts since that time.
"In determining changes in our tariff we must not fail to take into account

the broad interests of the country as a whole, and such interests include our
ade relations with other countries. It is obviously unwise protection which

series a greater amount of employment in exports to gain a less amount of
gployment from imports."

UBB 0 O OBUMBNT

The farms of the country use 18 per cent of all the Portland cement consumed
a the United States, while 66) per cent is used in the construction of public high-
nw (National and State); bridges and dams; harbor improvements-piers;
whuves and docks-streets, sewers; hospitals' homes* schoolhouses and other
pMu~o and commercial buildings, making a total of 84i per cent of the entire
eoumption.

ertanly there can be no measure of relief contemplated for the farmers of this
Santry by removing cement from the free list; on the contrary they would be

erely penalized.
PRODUCTION

The official statistics compiled by the Department of Commerce (mineral
ttistis division) show that the American manufacturers have enjoyed enormous

hbremse in the volume of business since the enactment of the present tariff act.
wieh became effective September 21, 1922, vis:

S1928 (159 mills being operated) shipments from the mills were.. 175, 48,000
h1922 (118 mills being operated) shipments from the mills were.. 117,701, 216.

Increase........................................... 7,768,784

b 1928 Imports into the United States (all ports of entry) were.... 2 28,351
h 1923 Imports Into the United States (all ports of entry) were... 1878636

Increase........................................... 604,716

b 1928 exports from the mills of the United States were......... 824,56
I 1923 exports from the mills of the United States were......... 1, 001, 688

Decrese.... ...................................... 177, 032
Rom 1923 to 1928, inclusive, the total shipments from the American
nis were-.- .......................................... 948, 761, 697

Ie total imports at all ports of entry in the United States include .
blg Hawaii and Porto Rico) ..--........ ................. 14,910,806
This proves that the American manufacturers of cement have enjoyed a most

s erf.ul period of development in their industry and can not fairly or decently
dmathat the importations of cement have injured them.
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And it would seem, from the very careful analysis by districts made by the
same bureau, that the American mills, particularly those which have hd
meet the competition of imported cement, actually have not suffered at all a a
result of it-on the contrary, they have actually increased production enormously

The Bureau of Mines, Department of Commerce, in its pamphlet entited
"Cement in 1927" (p. 272), states:

"In 1927 Florida and Louisiana, with one new plant each, were included for i
the first time in the list of producing States. Of the 29 other States in whih s
Portland cement was manufactured In 1927, all but 10 showed increases in both o
production and shipment as compared with 1928. Al the commercial district, up
excepting western Missouri, Nebraska Kansas, Oklahoma, Colorado, Montas
and Utah, showed Increased production and all but the last-named showed
increased shipments; the gain In both production and shipments ranged from 1 to
28 per cent. The net change for the whole country was an Increase of per cent
in production and of 6 per cent in shipments. The roduction of 17 206 .18
barrels of 376 pounds net Is equivalent to 892,826,052 sacks; 29 073,0 lo
tons or 32,562824 short tons. In 1927 production exceeded s9pments by
1,341,785 barrels." C

Durig the past few years new mills have been constructed In Maine Pennsyl.
vanla, Vrginia, Florida, Louisiana, Texas, California, Washington, an Oregon,
and the production generally Inoreased in all districts

This program of expansion would seem to prove that the cement Industry
does not require any additional protection at this time in the form of a prohibitive
tariff.

During 1926 and 1927 two new mills were built and placed in operation in
Pennsylvania (adjacent to the seaboard) with an annual capaolty of 4,000,000
barrels. Other mills in this same territory also have increased their production;
modernizing their plants, as well.

In 1927 the shipments from the American mills, which supply all North and
South Atlartle, Gulf and Pacifio coast ports were 91,448,62 barrels. Out of
this total, the mills located In Pennsylvania, New York, New Jersey, and Mar.
land shipped 62,187,681 barrels. The total importations at all of o ent in
the Unled States, including Porto Rico and Hawaii, were only 06,780barrels.

From this statement of facts it can be plainly seen that the American mlls
which have felt the competition of imported cement have enjoyed a period of
wonderful prosperity.

The annual production of the two new mills placed in operation in eastern
Pennsylvania the last two years (4,000 000 barrels) actually exceeds-in ft,
nearly doubles-the total importations at all ports of entry in the United States,
Including Porto Rico and Hawaii.

FINANCIAL REPORTS

Prom the available statements that have been published by bankers and
other authorized agencies, it would seem that where the mills have had the is..
benefit of good management and their plants are properly located geograsphlcly
(where fuel and raw materials are available in sufiient quantities) the dustry u
as a whole has made returns to stockholders n the form of cash or stock dividend,
that are astoundingly large. Very few of our other important ndustries have
enleyed iuch prosperity. IL

Your attention Is directed to the dividend-paylan records of some of the ..:
American companies, which are made a part of this brief. I:

The Lehigh Portland Cement Co. has paid cash dividends regularly since
its organization In 1889, including 1928, on an average of 6 per ent on its comr. a..
mon stock. During the same period it ha also paid a total of 478 per cent in *L.
common stok, equal to $17,748,150 and, in 1928, 100 per cent in 7per cent t
oumultlive preferred stock, equal to $22,517,400 ...

The Atlas Portland Cement Co. has also paid dividends on its preferred stock
since its Incorporation in 1899, including 1927 on a basis of 8per centperannum and
regular dividends on its common stook, the minimum 4 per cent and, in some yearn, ...
8 per cent. During the years 1920-1924, stock dividends amounting to 92 per
cent were paid. Dividends also have been paid regularly during 128, but the
actual figures are not available at this time.

The Whitehall Portland Cement Co. since 1915, including 1927, has paid
cash dividends on an average of approximately 17 per cent per annum on its
common stock or a total of 218 per cent during that period. During the ye
1920-1923, Inclusive, they also paid a total of 156 per cent in stock divided.

-«lBi
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s also known that other well-manaed properties have shared n the general
... tv; but as n many cases their stock is owned and controlled by private

j i and corporations, being closely hld, their earntag records are not
r LB0HI11 POBRTLAND OBUMINT CO.

. 4o"ty: Reported productive capacity 28,400,000 barrels, 20 plants located
SnyvanIa, New York, Indiana, Illinols, Iowa, Kansas, Washington,
n, Virgina, and Alabam. Ths company's reported productive capao.

Sproximately 12 per cent of the country's total reported productive

ub. tpon, Nov. 80, 1928:
" ont assets (Inludes oash iteme, $12,718,78)............ $10, 27, 805
Cent liabilities................................... 2,810,466

Net current assets ......... ........................... 16, 02,889

rrnt assets $8 plus to $1 liabilities.
(wjo Nov. 80, 1928:

feared tok (par $100)............................. 21,696,700
Common stook (par, $80)................................ -17 400
surplus -- ..................................... 824, 182

et n (published reports June 12, 1929):
Net Income for year ended May 81, 1929................... 4, 108,67
Net income for year ended May 81, 1928................... 8, 95, 041

SNet gain for year ended May 81, 1929.................. 4, 108, 567
Dividends preferred stock 7 per cent ................... 1, 518,769

Balance available for dividends on common stock ......... 2,689,798
Represnts $5.75 per share on common stock, par $50.
The rnt quarter 1929 earnings were equal to $5.74 a share on

roek after allowing for preferred dividends.
the common

Divided paid by Lthigh Pord&ta Cement Co.
[Orgpmlsed No0vmber S, 189)]

Cah dividends Common stock dividends
Yuar -----

YRte Amount Rate Amount

P.? -u Peot

............................................. I 6 8o2000 8 43,000600
.":::::^^!.^^^^^.. a stoo s Ioooo

... .. .... 6...... .................. 3 4 2111 0 . s 0.
....................................... .... 1 80.00 ..................

......................................... ... ........ .................
......................... 11 ............. . .. .0 .

S............................... 4 e~a o . ..... .............

S........................................ a 47 ... ....................
......... 4..9 0.............. . .... ................

.............................................. . ..................................................... ..... .... ... 6 s .o . ... .....................
it I.....0 .... 0 ................................... o a0 .......... ..............
au .............................................. agS 61.00 .................

.... .................. ...... ............... 7942 ... ...........

...... ............... ...................... .... ............S................................................ o6 87u 0 ........ ...............a e..................................... ............ 7 1& .......... ................
U. ...... ... .............. .......... 0 ...... 6 7 .61&00 ......... ............

I ......................................... ....... 6 87,61&00 2 ,50 2.8,800.00
EL ........ ............... 0.......... . 6 137, 251.2 25 4,407,260.00
t ........................................... 4 ti 18.00 ....... ............

7. . .. o..o... .. ..... , 6 .... ..... ........

S............................................... 6 7s.8.00 ......... ................

To ............ ................ ........... .......... 1 .37.001 17o74 00

PtWernd stock: Stock dividend (100 per cent), $2,617,400; cash dividend (7 per cent), $1,837,433.

:::::::::::::::::::::::::: e o.........
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Total dividends paid 1928:
Cash common stock................................... $1, 12 870 o
Cash preferred stock........--- - ......--..... --------------- ,84300

Total cash dividends..... ----.----. -----------.... ---- 08
Preferred stock dividend...............................2217 40

Total dividends 1928 ----. ---- .--------.. .... . 24 180, 70&
Five thousand dollars invested in 1899 for 100 shares of common stock on prednt

market:
Present holdings through stock dividends--

8,428 shares common stock at 680 ------...... --... --.. .. 20 880.0
1,711 shares preferred 7 per cent, at $108-............... 18, 78&8.

ash dividends.....--....-----------...- - --- -...... 2 8,286

Total................................................ 64 40
(Source of above Information Moody's Manual 1928, and statement of Frank

H. Crehore & Co., 74 Broadway, New York, N. Y.)

DIVIDEND RBEORD OF THB ATLAS PORTLAND COMBNT 00.

(Published by Prank H. Crbore & Co., 74 Broadway, New York)

Since 1899 the year when The Atlas Portland Cement Co. was incorporated,
cash dividends have been paid on the common stock as follows:

Number
Year Amount paid Annual rate s *hwt ut. 1

180...................................... a2, o 0 4 per cnt ( quarter) ...... 411900.................................... 0 4 p t........ 41 I 0.00 c
101............. ........... ...... 0. 64ZO 00 d .... o. ........ .... 
190......................................... o000 4 pr ent and 0 per ceat

extra.
1ow..................................... 24800.0 4 per cent................. 4a
104 ........................................ 291,0f0.00 ..... do................. 000

190w................... ...... ......... .... 4 0 4 per cent and 1 per cent 8a
extra.

1W07....................................... 4 000 00 8 per cent................... m 1
1908.......................................... s ooo0 .......... ... m 1
1909................................... 68000.00.. ....... sa....
10.................................... 42000.00 8 percent (to htay )........ I1
1910-1919 common dividends suspended on

account otxpendltures for lantextensions.
19)1 (September and December)............. 2 7 0 . 00 6 per cent............... 1100....
1920 .................... ................... .00 00 ..... do................... 110,000
1921..................... ................. 00 4perd nt................. 1
0192................................................0000 .do ................ S 1

1923.................................. ,a000.00 ..... do............... 194................. ........ ......... 1, 800B 4 ent and p cent.... 8,SM i1109 ..... ..... .......... ............. 00 .. . ......... .117 1
19 ........................................... 81.00 and I tra.. ............ 17 1I
1927................................... ....... 851. ..... do..................... l 11

1 084,6883.00

a May, 1925, par value of common changed from $100 to no per on bals of new sbare for 1 hare ofold.

Stock dividends in common on common stock: Per ct
1920 ..--...- ..---------------- -----..-- ..-----..-- .. 60 19
1922....................... .. ..... ..... . 20 19
1923--...................--------------------............... 10
1924...- ------ --------- I.-------------. 12

Through stock dividends and subscriptions, an original investment of 100
shares in 1899 has grown to approximately 2,000 shares and has received

837,931.07 in cash income.
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Qaterly preferred dividends at the rate of 8 per cent annually have been

ularlysince incorporation.
Dvi eds have been said regularly during 1928.
The Atlas Portland Cement Co. of Texas, a subsidiary formed in 1928, Is con.
utifg a plant near Waco, Tex., to have an initial annual production of about

1000to barrels. Company's production is 19,000,000 barrels per annum.
WBIT ALL COMMENT MANUrACTURING 00.

(' ource, Moody's Manual, 108M , I
!

Plant: Cementon, Pa.
Capacity: 2,000,000 barrels per year ($1.10 per barrel output).
OCpital: $1,5000 common, par $50 (89,700 shares); 800,000 preferred

7 per cent, par .
} Cash dividend paid

rba~ sre (par $50)
1918.........-.................--......... 8lo00
1919......................................................... .00101....................................................... 8.00

1918........................................................... 00
1919........................................................ 8.00190 ....................................................... 4.00
1921...... ...............- - ---- --...................... .00
1092 ......................................................... .00
1925--------------------------- ----- 28.00
192...................... ........................ 8.00
1927...................................................... 00

10Total...................................................... 87.00

... .............................................. 8.08

198.... .................................. .40

1t 7 ........................................................... 7.00Stock... .............. ........... 7.00

Average per share per year................................... t 58

1917............. .................................... 1.00
118.........................................................--------------------------- 1.00
191.... ............................................. 4.0
1..........--------------------------------...................................... .80
10.........................................................------------------- 1.00
1................ ............. ......... 8.00
1.. ............---------------.....................---..............--- 8.50
1924................. ...................... ............... .... 8.50
1925.. ................................................. 8.50
10 ............................................................. 24.00
1.......................................................... 16.80

Total ...................................................... 72.00
$8.50 average per year.

Stock dividends
Per cent

120............................................................. 100
1922...................---- ---- -- --....................................... 8
192\... .. ....................... ..................... 20

oo16 mm..om..~~~ . II~~~~~ .,, . . . .m...m. . ........ $a o
.dl o. 00 . m o ~ o~m m m m m .. a
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Cash....................................... , 088
Marketable Mseuritles .......... ............. I, 076
Cll loans....................................... 800 000
Aeoounts and notes reeivable..................... 7110
Inventorie...................................... 2,848, 70
Working funds and advanoes.................... 18 744

Total ourront aset................................*... $10, 8s 08
Land, building, equipment, eto., les depreclation.... 2, ", 771
Invetments.................................... 1 16
Ppopyment ............. .............. 8, 989
Work In pro ................................. 8 074

8, 18~ 000
Total asset.................... ..................... 88,46,088

LIABIUTIUG

Accounts payable.............................. 447,728
Wag payable .................................. 49

T reserve.................................. 404,47
vidends payable........................... 88,260

Total current liabiltles............................
Insurance reserves.............................. 896.0
Other rerve................................... 180, 766

CAPITAL

Preferred tookk; ........... ... ........ 0000
Common stook........... ............. 24 ,18400
Profit and low surplus ....................... ,17 469

1, 482, 408

727, 718

81. M0y7 96

Total labUiliti and capital.............................88, 468,088

Inoreas In capital took:
1927, 892,800, no par common ......... ............
1928, 711,000, no par common............................

19,784 000
24,184 500

Proceeds from additional took sold during 1928 were used to acquire new plant
at Birminsham, Ala.
Cash position Deo. 81, 1928: Current assets (include cash items
of , .4.............................................. $1 3 08Current lle............................. ........... 10,8808

Net ourrentasset(rrentassets$7 plus to $1ofliabilities).. 8,00 68
Alpha Portland Cement Co., Incorporated January 21 1910 owns and operate

nine plants located in Pennsylvania, New York, Wes trfinma Miht
Illino, Missouri, Ohio, and Alabama. Reported capacity, 12,00,00 barb.

'TABIP ACT 01 1029

ALPHA PORTLAN OlIMt 00o.

Bdlanle se DOms r bS, O199
ISeorm Bstmad OcpoInsto aPortW)
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Iarning anid dieind record, Searo .usd DecmoW 51

q00

amn lou lox lox M Ion

W, 8t 11,706 M M il "I %1 20.2050*06,

.....L..........382 93S 4U4 -%$KOOs 8608suO 40Am Oas

2U dperoeWt .cfo ......... . , 101Kjq o oa Wos
$004 a 4ivi dea ...... ... 13 1636

OM OL P3303 fearnlng or $8e4ar ewh w w4Md Da. 31,19A.

INT3DKATIONAL 0333K? CORPORATION

Corn. ZMen.

144mttae MaS $31

isad have'62
earne tw 6c 311 1 22ar co mo 0pr l4 t '1: AU In

04lc the mao 1eetmeawa1weprc -6ge Phoeni

valet o ~fe cetMainaie on ca1a9toAne11 a oerdo aem

X"61000.tit
De 1 , 1928:r"assets ~ PCA (ictde cash, h7288).........4 272,559

26u -ntvaltoe........................84528
Net~~~~~~ I curndue cretast 66 o*S of cunt Ha.Mbi"ems).....................197,7
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RIVRSBIDM OUMBNT CO., LOB ANOBLUS CALIF.

(Su0ceed Riveslde Portland Osmat Co., April, 1S8)
May 1, 1928:

Current assets (includes cash, $1,351,049) ................ A 1a
Current liabilite............. ..-- ......--......... :------ 828, 87

Net current asset (oprrent assets $8.80 to $1 current li.

Capital: bilities) ............................................. , 824, 4
Apr. 27, 1928, stockholders of Riverside Portland Cement Co. receive for

each share of took the following shares of sock of the Riverlsde Cement
Co.-

1 share first cumulative $6 preferred no par.
4 shares class A common,
4 share class B common.

Divident record: Prbm
Paid on 100 par stock, 191-1928.............................
Extra cash dividends- I

1920-1925. . ............ .... . ...........
1926-1927 ..................................................
1928................- -.............. a- . aStock dividends:

May 18 1921.........................................per ent.. 100 b
Feb. 15,1928............................................do....

(Authority, Standard Corporation Records and Moody's.)

BUPIRIOR PORTLAND OMM3 NT CO.

Incorporated in 1925 In Washington. CapacIty, 1,500,000 barrels.
Earnngs of company for November, 1928, were reported to be $98 80 after

dereciation, depletion, and Federal taxes, against $16,988 for November 1927
bringing total for 11 months of current year to $969,860 against 8892,44 for
same peod of 1927.

Wall Street Journal, March 25, 1929: Estimated January earning-comp any
Is understood to have earned net in January, 1929, of approximately $28,00
which is the highest January earnings figure reached in the past five years.

n rsi o, si e sw $it W I

7 a rtdk l stas, 10a000a... st .................... , as473

ToW apitl stock d urplu..................................... 8sj3 M 4
ClIB Dstock pMv h Lare....L............... ........... .

0Ma B stock LrMad in value $2.00 per share U ret uof sue ul operation s duri s 10.

LABOR COBTS COMPARED

The Portland Cement Association, its members (the American manufacturers) P
its subsidized and other agencies, whose activities it controls, during the pa
few years have arranged to have published and have given wide circulation to In.
accurate, misleading, and wilfull malicious statements, with the Idea of creating he
the Impression In the public mid that American workingmen have been and now !
.are actually sfferlng a loss of wages and are threatened with a possible lowering li
of their present standards of living, as a result of the importations of cement anto
the United tates.

SIt is known by those who are well Informed on the subject that cement is a
machine-made product. Very little labor can be or is used in modern plants, for i
the reason that from the time the raw materials are quarried until the finished L
product i-acetually placed in cars for shipment at the mills, it is handled by ma.

Sohinery and/or labor saving devices.
And the scale of wages paid to labor at cement mills actually Is lower than that

paid by importers to the r workingmen, who In all cases are stevedores and/or
river-front workers, whose scale of wages is higher than that paid to the same
character of labor in any other Industry.
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porters are compelled to pay stevedores 85 cents per hour: foremen, $1.25
bour checkers, $6.80 per day; straight time, and to their other labor a minl.

im of i5 cents per hour straight time, with a 80 per cent increase for all over-

Importers, by the nature and character of their business, are compelled to
kftTheir cargoes carefully discharged by stevedores at all American ports, and

ed bag by bag into sing In the holds of vessels; rehandling it from the ship's
de; trucking and piling it In warehouses and when making deliveries to their
tners, to rehandle t again in small units, by hand trucks for loading It Into

automobile trucks, drays and/or railroad cars, which Is a very costly operation
but one that is unavoidable.

We wish to particularly emphasize and direct your attention to the fact that
tM total quantity of cement imported yearly approximtely equals only the
easiua output of one single modern cement mill n the United States, which
mplovs about 260 men.
ftiUll be clearly seen from this statement of facts, that the actual labor costs
d any Importer of cement are very much larger than the wages paid by any
Amerlcan manufacturer for the same clas of work tonnage considered, for the

Good reason that the number of men employed s very much larger and the
of wanes is very much higher.

We also now that some of the American companes, particularly In Texas and
Southern California, employ cheap Mexican labor and show no consideration for
tb welfare of the American workingmen whom they profess to be concerned about
is their campaign of publicity to have cement taken from the free list.

MANUFACTURING AND 8ELLING COSTS

The statement made by Mr. G. 8. Brown, representing the American Portland
mcaent industry, before the Committee on Ways and Means that the cost of

iuutfacturing cement in the United States, in the mills which are adjacent to
ad supply the seaboard, Is 78 cents per barrel more than the cost of Belgian
ement, both costs being taken at the mills, should not be taken seriously.
its our firm belief that cement is now being and can be produced in the modern
lls, where raw materials and fuel are available in sufficient quantities, at as

bo or even lower costs than it can be manufactured in any other part of the
word.

We are supported in our position by no less an authority than Mr. James A.
Ill, president of the United States Steel Corporation in an authorized inter-
iew, published in the Washington Herald of Sunday, ecember 28, 1928, who

no, We can meet foreign competition because we manufacture more cheaply,
I plte of-or perhaps because o--high waes."

In connection with this statement, It mute borne in mind that the Universal
rtland Cement Co., one of the very larest producers of cement in this country

(nual capacity estimated at 17,800,000 bae) is a subsidiary of the United
t 1 Steel Corporation.
It Is know by those who are well Informed that cement can be placed in the bins

t ny modern mill, at a cost of not exceeding 80 cents per barrel, which includes
al known overhead-interest on investment; labor; depreciation and depletion,

Wich added to the cost of packing and shipping; rail transportation and selling
upenses and administrative costs, which would e the same in the case of the
importer, makes the delivery cost, say, Philadelphia:

Par barrnel
Cot in bins at mills ............................................... 080
heklng and shipping............................ ........ 05

transportaton................................................ 40
bing a administrative ........................................ .20

Manufacturers' delivered cost price.........-................ 1.45

SIllng pri e-..........-.---- .......-..-...................... 2. 85
l I0 cents refund on bags, 10-cent trade discount, 10-cent cash dis-

ount.......................................................... ,60

Net selling price........................................... . 95
Im delivered oost............................................... 1. 4

Net profit.................................................. .50
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While the selling price to dealers and contractors in New York and da
territory is lower than in Philadelphia, it is also known that the trans1uj
costs are very moderate, especially from the Hudson River mills, which'a
some cases, own their facilities (bares) for transportation by water. It can ~
assumed that a very satisfactory marin of profit s made by the mills supa ll
New York and ad ent territory whether shipments are made from thenfo
In the Lehigh Valley district in Pennsylvania and New Jereey or the Hudsoa
River mills. The American manufacturers claim, that they are elhing cemat
at an actual loss, is obviously incorrect and absurd on its face.

COMPARATIVE TRANSPORTATION COSTS

The American manufacturers have circulated reports and caused to be pub.
lished, misleading articles claiming that Imported cement is carried as "Ballat"
by ocean-going vessels, which means that it is transported at a very low cost or
practically free of cost.

Such statements can be made only by misinformed persons or those who would
deliberately and maliciously make an effort to injure others.

Cement pays the current market rates for tonnage. When full argoes a
shipped the steamers are chartered In the world markets of New York London
Oso, Copenhagen, Hamburg, and/or Antwerp, where vessels are offered; freight
engaged and tonnage trade n like other commodities.

n the case of full cargoes cement pays as much as or more than similar frelhte,
such as iron ores china clay, kainite, eto., which aro imported on a very laM
seale nto the United States.

When parcels (less than full cargo lots) are shipped on regular lines stamer,
and/or operated by American companies of the United States Shipping Board,
full rates are paid.

It must be remembered that vessels can not be operated successfully or profit
ably unless they have cargoes to carry westbound as well as eastbound. In the
ease of some oT the American companies who operate Shipping Board vessel,
these lines were organized at heavy costs and expense to the taxpayers, in order
to give reliable service which would enable Amerocan manufacturers andor ship.
pers to develop their business and to compete in the markets of the world.

The rates paid for cement, westbound from the exporting countries in Europe
to the United States ports, compare favorably with the rates paid on gran
(wheat rye, corn, barley, oats) exported from the United States to the same coun.
tries. It very frequently occurs that a vessel carrying cement to the United
States carries back to Europe a full cargo of grain. The same steamers which
transport cement in parcel lots (less than full cargoes) from Europe to ports in
the United States carry back composite cargoes of grai, lumber, cotton, cotton.
seed meal, tobacco, lubr'ating and fuel oils, canned goods, packinghouse prod.

onts, machinery, automobiles, eto., in many oases at lower rates than are ehied
for the transportation of cement.

The rates paid for ocean transportation from Antwerp, Belgium, to North and
South Atlantio, Gulf and/or Paifoi coast ports would range from 80 cents to 78
cents per barrel. This represents approximately 28 per cent of the average
e. I. f. price. It Is generally known that ocean-borne commerce always is trans
ported at moderate rates.

Certainly it must be admitted that freight charges.whokh represent such a
percentage of the cost price, laid down at an American port, precludes the idea of
cement being carried as "ballast" frelaht.

On the occasion of the public hearings before the Committee on Ways and
Means and in the briefs filed by the American cement Ineustry, it was claimed by
their spokesman that it cost the American mills from 88 cents to $1.16 per barr
more to pqt their cement to American ports than it cost the Belgians. This
statement can not psbly be made in good faith and is absurd on its face for the
reason that the freight rate from the American mills in the Lehigh Valley district
to, say, Philadelphia, is 40 cents per barrel. The ocean freight from Antwerp to
Philadelphia will average from 40 cents to 80 cents per barrel, to which must be
added the cost of transportation from the Belgian mills to docks In Antwerp.
It can very plainly be seen that the freight rates penalise the Belgian product.

An analysis of the freight rates from the Lehih Valley district In Pennsylvania
to, say, New York, as compared with the rail and ocean transportation costs
from the Belgian mills to the same port, would show about the same compare-
tive penalties against the foreign product.
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.I t known that the water rates from the Hudson River mills by barge to
oir York and adjacent territory, are very moderate (the facilities being owned,

in some cases, by the American mills).
Th freight rate from the Hydson River mills to the Boston market compare

bvorbly with the rail and ocean transportation charges from the Belgian mill
to Boston, as wo ll.

In cera.n New England territory, which can be reached by water from the
BHdson River mills, especially when their own facilities are used, the freight
rts charged are very moderate and, thereby, absolutely exclude the foreign
competition.

Your attention is particularly called to the fact that in certain port cities where
eminent is Imported-Norfolk Va Tampa, Fla., New Orleans, La. Houston,TIx.-mills are operated by the American manufacturers and, for this reason,
tunportation charges could not, properly, be given consideration in these

IMPORTERBB MABKETS VERT LIMITED

Cement which Is imported can be shipped only very short distances from thepirs on which It is discharged from ocean vessels.
e railroads make it impossible to ship by rail by charging prohibitive freight

at
At the port of Philldelpha, for example, the minimum freight rate at which agrload of cement can be shipped by rail the minimun distance, is 9 centsper

100 pounds, or 84.2 oents per barrel. Therefore, the importers at Phade
sn eonined to distributing oement to within a radius of trucking distance fo
tbhr peers. In some cases this does not extend to the actual ity limits.Ueerally speaking, this situation is duplicated at all other portant ports,

tMogh the restricted sone and/or distances vary slightly.
DuOr the years of 1925 and 1926, when the tonnage from Europe reached

t l figureA-approximatel 8,00000 barrel-a serious shortage existed atth Atlantic and Gul pr, due prienpally to the failure in rail transortation.
Te American mills .located in southeastern territory were unable to supplyte demand. Some of the American manufacturers shipped by water from

thr plants in Canada, Pennsylvania and Texas, to relieve the situation. Ay substantial premium was paid by the consumers for this cement as compared
wi the prices named by the southeastern mills. It it had not been for the
*ppy of imported cement from Euprope, public improvement work wouldei ben seriously delayed, If not abandoned, during that period

At the resent time some of the American mills in southeastern territory in.
during Florida, actual secure h rer prices net the mill for their product heretsymeet the competition of the orein cement, than is the cam where tey arelfAping long distances by rail to interior points.

The American manufacturers, members of the Portland Cement Association,Is order to exclude the foreign product have ado ted a policy In certain ports.aor zones, of making especially low prices, with the intention of destroying
business of the importers by making it so unprofitable that It would no beposble for them to continue handling oement,

If their policy succeeded and the importation of cement were seriously ourtailed,
a entirely eliminated, they would have absolute control of all the cement busl.am n the United ares and then would be In position to demand and secureprices they cared to dictate,

IT generally known and conceded that there is very little, if any, competitionmonghe Amerian mills. All of their rices are exactly the same n any given
t tory; the sa emallowances being made for cash discounts and to dealer andfor the return of empty bags.
We think that the consumers and taxpayers e entitled to he small measureprotection against Inflated prices that imported cement affords them.

RBEOIP00OOAL BUSINE

The offIcial statistics, published by the Department of Commerce (mineral
obtistics division), will show that the shipMents from those countries penalised

ycountervailing duties (which vary conederably)-.France, Germany, Norway4mden, Poland Italy-have been practicallyv nl.
Cement can be imported nto the United ate, free of duty, from only threeoutrlsW-England Belgium, and Denmark..

.Wemust anticipate realiation in the form of additional-perhaps prohibitive-
s on shipments of American raw materials and/or manufactured goods whichs being bought freely by those same countries at this time.

I
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Your attention is called to the tremendous trade balances against Eurolp (a
the favor of the United States.
In 1928 the exports amounted to-

England................................ $847, 277,000
Belgium..........................----....... 111, 86000
Denmark--........................ 47, 178,000

Total ...........................------ -. $908, 1,000
The imports during the same period were:

Enland................................. 34848 000
Belgium.................................. 7I 000
Denmark................................. 94 000

Total--- .............------------------------------ 42747. 000

Making a balance in favor of the United States of......... 478.889, 000 t
The imports of cement from these three countries, during the past two yea.

have amounted to approximately 2,000,000 barrels, or approximately $4,,000000
yearly.

DUMPING
The American manufacturers filed a formal complaint with the Treasury

Department, in the year of 1924, claiming that the Importers were violating the
dumping provisions of the present tarln act. The department ordered abd
carried out a very extensive and far reaching investigation of the involved ques- -

tions in the various exporting countries of Europe and, at a formal hearing in
Washington, on June 6, 1924, the American manufacturers made practically the
same claims as they are making to-day, concerning low wages, unfair competition,
injury, etc.

After careful consideration of all the evidence resented by and on behalf of the Bot
the parties in Interest, the Secretary of the reasury found that a finding of
dumping is not Justified and has declined to issue such a finding. Appraiing
officer concerned have been notified accordingly.

MONOIOLT S
If cement is removed from the free list, subject countervailing duties it will it

preclude further importations of this very necessary commodity and will auto.
mattcally create a monopoly which can benefit only the American manufacturers, .
who now control and who always have controlled over 98 per cent of the Amer. gPin
clan market and whose profits are already sufficiently remunerative to satisfy ind

any reasonable group of stockholders and/or Investors. with
Immediately competition is elimated, it is reasonable to anticipate an advance M

in the selling price of the American mills to at least the amount of the duty-
80.4 cents per barrel-proposed in House bill 2667.

On a basis of last year's shipments, this would mean approximately $50,000,000 othel
which would be borne principal y by the farmers and taxpayers in the form o M
public improvements, road building, homes, public buildings, etc.

We are firmly convinced that the propod tariff of 8 cents per 100 pounds P
including the weight of the container, 0.4 cents per barrel, on Portland cement Iras
at this tme will do a two-fold injury; first place all consumers and users of cement the
at the mercy of the American manufacturers, members of the Portland Cement lo
Association, and secondly needlessly Injure and unnecessarily offend some of our ht
best international friends (buyers).

It seems incredible to us that serious consideration could be given to the appeal ame
of the American* manufacturers of cement to place a prohibitive duty against upon
further importations, and we earnestly petition your committee to restore cement b 0,
to the free list subject countervailing duties as privlded for in the present law, by m
striking out the amendment proposed in H. R. 2667.

Respectfully submitted. upon
Qement Importers' Committee, by William M. Richardson, chairman, ot b

Booker & Co.. George V. Booker, President Tampa, fla.j Wll A
bur Ellis & dCo Seattle Wash. Jenny & Lux Boston, Mass.; t
Portland Stone Ware C. Frank W. Clark, Manager, Boston
Mass. L. E. P. Giffry, ew Orleans, La.- Ferroorete Import 8eni
Co., F. . Hollander, President New York N. Y. Fimaeor Prod- Mr.
uots Corporation, Hubert M. rove, President, New York, N.Y.; 16
Philadelphia Export Co., William M. Richardson, Prelsdent,
Philadelphia, Pa.
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ftATERK T 0V . 1. HOLLANDER, REPRESENTING THE F1RRO
CREATE IMPORT 00., NBW YORK CITT

(The witness was duly sworn by the chairman of the subcommittee.)
Senator EDG. You appeared before the Ways and Means commit.

tee of the House?
Mr. HOLLANDER. Yes, sir.
Senator EDGE. Did you file a brief before that committee?
Mr. HOLANDER. Our committee did, through Mr. Richardson,

Sreceding witness as chairman.
Senator DGos. Mr. Richardson represents the same association

and the same viewpoint as you do?
Mr. HOLLANDER. Except in different companies and from differ.

eat countries. I represent English mills.
Senator EnoB. Do you propose to present a supplementary brief

to this committee?
Mr. HOLLANDER. No, sir.
Senator EDGE. Then state just what you want to state to the com-

mittee, as briefly as possible.
Mr. HOLLANDER. As briefly as possible, I would like to elaborate

Little on some of the things my colleague, Mr. Richardson, has said,
ad I would like to have the opportunity of contradicting some of the
things the other side have stated.

Senator EDos. Mr. Hollander, let me say this to you very frankly.
Both sides of this controversy in connection with cement were heard.
At great length yesterday. You were here.

Mr. HOLLANDER. Yes, sir.
Senator EDUn. We gave each side 30 minutes. If I give you

additional opportunity to try to rebut the testimony of the last
witness in fairness then, I must give the other side-because they
have already asked for it-additional time. I see no object to be
pined. We are not trying a case here. If you can give, directly
ad affirmatively, any evidence that has not been given by previous
witnesses, very well, but that is all we want.

Mr. HOLLANDEIR. That is all the opportunity I shall ask.
Senator EDGE. If you go into another line, I will have to call the

other witnesses.
Mr. HOLLANDER. In the first place, quotations have been made,

presumably from having read data furnished by the Tariff Comr
mission, from that document, stating that the spread of costs between
the imported cement and the domestic at a given point on the
aboard, was from 88 cents to $1.16. I would first like to correct
ht impression by saying that this figure is not based upon tho
mue figures in both cases. The $1.16 spread is based, apparently,

upon the fact that the imported product is simply figured based upon
it o. . .f. value at a dock, before any further expenses have been
incurred whereas the American competing product has been based
upon delivered prices, including the profits of the mill, which have
not been figured into the other case, of the imported material.

After the material arrives at the dock, there is always stevedoring
to be paid for, which is a very expensive item.

Senator REED. About how much?
Mr. HOLLANDER. Stevedoring runs from 80 to 90 cents a ton say, t

r 16 cents a barrel, roughly speaking. There is stacking on the docks;
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in many cases lighterage to points where yards ar situated; three i
delivery to be made in trucks to the actual jobs of construction that aare going on; there are the profits of the Importer to be figured ha 0overhead for business, and various other incidental expenses, wlch at
have not in any way been shown in this spread, and the diespaitbetween the two is infinitely less, almost to the vanishing noint.

Senator EDGE. In order that we may get this thinU In a omr-
parative way that will be of help to the committee, I will pass to you
a report of the Tariff Commission, not the statement of any previous Bwitness. I would like to have you to go over it. It refers to the
spread from 73.46 to $1.16. If you care to riticize any item there
directly, please do so. That is the report of the Tariff Commission beto the committee. *

Senator RED. If I may interrupt you, I may say that the Tari
Commission tells us that the costs of production submitted by the as
domestic producers practically agree with the costs calculated by the
Tariff Commission from data obtained through correspondence withmore than 100 domestic mills; so that that first column, showing the
domestic average cost delivered, does not include the profit to the
manufacturer. hc

Mr. HOLLANDER. Yes, sir. I will take New York, with which I h
am most familiar. I notice the price here is $2.82.

The price in New York at the present time is $2.48 per barrel, less r
two tens. The dealer has 10 cents discount and 10 cents for cash
.payment, making 20 cents. There is 40 cents more deducted for the
sacks when returned, which means that the total net price to the
dealer in New York is $1.88, and not as it appears here, $2.82, which cit
includes the sacks, which are to be rebated.

After that point the dealer then has to make the delivery In his
trucks. t

Senator RIED. Are the sacks rebated by the cement companies?
Mr. HOLLANDER. The cement compares; when the sacks have

been returned in
Senator REED. How about the imported cement?
Mr. HOLLANDER. So far as ours is concerned, it comes in paper ne

sacks, and there is no rebate. It is net. That is done because the BI
cement is conserved better for long distances in paper than it would
be in cloth. It absorbs less moisture.

Opposite this, in the second column, I notice the foreign cost i
delivered is $1.76. That does not represent anything for the dealer.
We will suppose that a large supply house in New York City is pur-
chasing that cement. They have no profit in that price yet. The
purchaser has nothing in the way of overhead expense and, fhe had, I
can only guess at what it would be. It would bring it to something
over $2 according to what the ideas of profit were, whether he chose
to do a large volume of business at a small margin of profit, or a small
business with a large profit. qlV

So that figure would be modified by the amount of profit that the
dealer puts on, and his delivery charges in trucks. I think that
answers the question.

Senator KiNO. You mean from the boat to the wholesaler a
Mr. HLLANDER. It has to go from the boat to the dealer's yard

and be stacked in that yard until the orders come in for truck-load
deliveries, 200 or 800 sacks at a time.

76.



ABTH , BAIBTHNWAE, AND OLA8uWAB

Senator EDo. If you will turn to the next page here dealing with
Similar situation, this information is furnished us by the Tarif

mmmission, representing the cost of the delivery of domestic cement
Various ports, and the estimated Belgian delivered costs at the

one ports; and the difference between the two is represented in the
ls column. If you have any criticism of those figures we would
ke to have it.
Mr. HOLANDER. I do not come here with the idea of criticism,

Senator.
Senator EooN We went the facts.
Mr. HLu.AhND . On that particular point, I take issue with that,

because I do not think all the figures have been included in the
imorted price.

enator Enoa That is the reason I have passed over to you our
authority-not the authority of the previous witnesses. We are
naing over the authority from a governmental board, and we would
ieto-ave your criticism of it.

Mt. Ho imNDa. Of course, I take issue with this column 1, the
aot of delivery in New York, unless it is well understood that that
includes a very large percentage of profit to the American mill,
which does not show here, when it says "cost delivered, domestic
cement, to --- ," and then follow the various cities. There is a
large profit there, figured according to the cost of production at that
aticurar plant. There is some range of cost. It varies, naturally.
Senator EDGE. Do you agree that there is a considerable spread

araing, I think, something like 70 cents, in most of those seaboard

Mr. HOLLANDER. Nothing like that.
Senator EDno. You do not agree that there is a difference between

the costs of approximately 70 cents
Mr. HOLLANDE. Absolutely not.
Senator Eoon. Then, your position is that the Tariff Commission,

in their investigation, are in error I
Mr. HouLLaND. I would not say that. I would say they have not

included the same items in both cases. Perhaps I can make it a
little clearer by showing you the way the Government shows the
reports every month. You will notice--

Senator Eo. I am informed by the expert from the Tariff Com- .
mission that these figures represent the cost of production without
profit taken in either event.

Mr. HOLANDER. Of course, I will take issue with that, because the
cost prices of the domestic mills are far less than these stated here.

Senator REm. How do you know that
Mr. HOLANDER. I can go so far as to say this Cement is a

machine-made product. Labor is a very small percentage of the cost.
If you take for granted a modem equipped mill situated in Penn-

sylvania, or in Europe, or in any other country where the materials
are equally close at hand to justify the situation of the mill at that
point, there will be no difference whatever in the costs, in whatever
country it is manufactured, except for the item of labor, because the
machinery used all over the world in modern mills is practically the
ame. The same machinery concerns furnish it.

010-29--voL 2, seED 2--4

77



78 TAIr AOcT or 199 l

Senator EDn. What percentage of the cost do you attribute to 0
labor B

Mr. HOLtANDz. Based upon the English production, it would be a
something under 16 per cent of the cost. Roughly speaking, the go
cost of cement, in a general way, is about 80 cents a barrel, and it
depends very largely upon the modern equipment or obsolete equip.
ment used by a mill. The figure of labor mounts very considerably
in an obsolete mill, using antiquated methods. I do not think those
things have been taken into account here.

Furthermore, the Government reports are on c. I. f. values. They
give in one column the importations in barrels and in another column
m values. The values are never indicative of the true cost of the 90
cement, because we are checking them up every month. This is the th
reason. Some importers purchase on the basis of paying the freight I-
after it arrives here. Consequently the consular invoices have gone
through without the freight being included. The freight items a
very big item in the cost. t

Other importers get a . i. f. quotation, which includes the freight E
when it is landed. Consequently there is a variation here between
Belgian and Danish cement. Dividing the value by barrels, it will
run all the way from $1.10 to $1.70, In the one case freight has been
included, and in the other case it has not. But the assumption is,
when these figures are issued that it is the c. i. f. figures in both cases.
It is impossible that it should be.

Senator KINo. You stated 80 cents a barrel for manufacturing
cement. Is it not a fact that a few years ago they could manufacture
cement, particularly in the interior points, for very much less? I
know, m my State where they have marl beds, it can be manufac. the
tured for very much less.

Mr. HOLLANDER. Very much less. On that subject I may say that T
prior to the war American cement was being sold in New York City-
I quote New York because I am familiar with that market-at about T
$1.28 f. o. b. cars. To-day it is sold under the same conditions at i
$2.48 f. o. b. cars, being nearly 100 per cent advance in selling price. r
There can be no possible advance in the cost of producing that cement por
except in so far as the labor item is concerned. a

Senator KINo. Is it not a fact that during the past 10 or 15 years-
and I speak with knowledge of.some of the cement plants in the see
interior and the West-that by reason of improved methods, ma. ov
chinery and mechanical appliances the labor cost has been reduced

Mr. HOLANDER. Gradually.
Senator KINo. The number of manual laborers has been reduced

very much because of the improved mechanical appliances.
Mr. HoWANDER. That is my belief, although I am not a mill man

myself. But I understand that, and I have heard that for the last s
three or four years. They have materially reduced the cost of pro.
duction through modern methods.

Senator KINo. Is it not a fact that annually-and perhaps
oftener-the cement manufacturers of the United States meet in e
conference or otherwise, and immediately afterwards the prices ma
are substantially uniform in the various parts of the United Statest ow

Mr. HOLLANDER. Senator if you will bear with me I would like *"
to read from the testimony I gave before the House committee. They T

ship
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ere rather pressed for time also and I was cut off. They requested
me to write a statement giving any additional information that I
hd. If you will permit me to read this, I would like to have this
go into the record.

Senator EDoE. Let me have that statement I handed you.
Mr. HoLLANDER. Yes, sir. It bears on the question asked.

[Beading:]
KIgdly permit me to add the following information to the testimony given

y e before your committee on February 20, 1929.
In sp.te of the contention of the manufacturers It is unquestionably a fact

tht all the cement companies charge the same price for their product deliv.
eed at a given locality, such as New York, Philadelphia, or Newark, N. J.,
sot to mention many other points. This statement can be substantiated by
t e Federal Trade Conmiseson, who have had their agents recently Investigat-
B the dealers' prices in New York City.
To my personal knowledge the price of cement delivered to the dealers In

New York City, purchased from any one of the 17 mills supplying this market,
is uniformly $2.48 per barrel, less the usual discounts and rebate for sacks
retmed, when shipped in cloth. This price has been in effect for at least two
ears. During this time theer has not been imported more than 75,000 barrels

rmage per year for the period mentioned, although the market in Greater
New York absorbs greatly in excess of 1000,000 barrels per year.

That is from the Department of Commerce figures.
Senator KINO. You mean that is the entire importation from

Europef
Mr. HOLLANDER. The exact figures are 74,000 for one of those

years and 79,000 for the other. Therefore I made a rough calcula.
tion of the average.

Senator KINO. What is the domestic production
Mr. HOLLANDER. I am coming to that. The average per year for

the period mentioned was 75,000 barrels although the market in
Greater New York absorbs in excess of 12,000,000 barrels per year.
The percentage of that is a little over 1 per cent. [Reading:]

The 17 or 18 mills supplying the New York market manifestly have a great
divergence In cost of production, due to modern or old equipment, nearness
of the plant to the source of fuel supply, and the quality and proximity of
raw materials; and there is also a great divergence in the cost of trans
portatlon from the mills situated at various points to the New York market,
as clearly indicated from the letters of public carriers as herewith attached.

Senator REED. Let me understand about the imports. I do not
see what you mean by that. The imports are represented to us at
over 2,000,000 barrels.

Mr. HOLLANDER. Yes, ir for the country as a whole. We are
leaking of the port of New York, and comparing it with the
1(000,000 barrels absorbed from the domestic market in that city. I
think that what follows is quite important for your information.

Senator EnoE. That is correct, is it not, that the importation of the
country is 2200,000 odd barrels

Mr. HOLLNDER. Yes, sir. [Reading:]
The 17 or 18 mills supplying the New York market manifestly have a great

divergence in cost of production, due to modern or old equipment, nearness of
the plant to the source of fuel supply, and the quality and proximity of raw
materials; and there is also a great divergence In the cost of transportation
from the mills situated at various points to the New York market, as clearly
ladicated from the letters of public carriers as herewith attached.

Then I placed before the committee letters from the Hudson River
shippers.
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Senator EDon We had every line of that evidence put in yesterday
I do not want to be discourteous, but you were here, and you hear
it all go in the record. yesterday. If we are going to reopen the
whole thing--

Senator Kro. I asked a question, Mr. Chairman.
Senator Epo. In fairness, we would have to give the other side

an opportunity to rebut it.
Mr. HIOAND a. I agree with you. I think it is perfectly fair that

they should have that opportunity, but I am trying to answer more
briefly by quoting from this document.

Senator EDOB I do not want to cut you off, but you were here
yesterday and heard all of it.

Senator RamE Was mention made yesterday of the Supreme Court
decision?

Mr. HouANDEr. That was mentioned; yes, sir.
There is one paragraph here that I think is pertinent, and that

is that I have placed on file with the committee these different
quotations by the American Cement Companies prior to January 18,
1927. They were all $9.55, and on January 18, 1927, all those same
companies quoted .the New York dealers the new price of $9.48.
If that does not show unanimity of opinion and agreement on prices,
I do not know what it is. I am not discussing the legality of the
question. I am simply stating what was actually done.

Senator EDO. Is it not true also that transportation enters bat
little into the cost, because of the tremendous cost of freight rates for
carrying this heavy material, and that in all these different sections
where the price is very nearly the same, it represents the production
of the section

Mr. HouANDER. I do not think that is quite so, Senator because
the Hudson River mills come down by water, and the freight rate
there, as I understand it, is between 8 and 19 cents a barrel where
the freight rate by rail from the Pennsylvania mills is something like
thirty-seven and a fraction cents per barrel.

Senator EDOa My understanding, from one of the previous wit.
nesses, was that the railroads would not transport cement westward
beyo 4 a certain very limited territory.

Mr. HOLLANDER. t is not that they would not, but the cost would
be prohibitive.

Senator EDB. They do not;'and, as a matter of fact, one of the
witnesses indicated, if I am not mistaken, that it was a condition
that the railroads announced, that they would not transport cement
that way.

Mr. HOLLNDER. Not to my Inowledge.
Senator KINo. The railroads would not have any authority to do

that. *
Senator ED o. Perhaps they would not, but it is a general under.

standing, apparently. C
Mr, HOLLANDER. Mr. Chairman, you asked Mr. Richardson an-

other question yesterday, with which he apparently was not familiar,
and that is this question: "Is there any advantage shown to the
American producers in rail freights over the importers" The
answer is yes, for this reason. They have what is known as a corn
modity rate. They can ship from the mills in eastern Pennsylvania,
if they so elect, to Chicago, for 60 or 70 cents a barrel. If we
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twnpted to do the same thing from New York to Chicago, the price
ouf be about $1.80 a barrel, because there is no commodity rate

,plying, and if we trh d to shi from New York into the Pennsyl.
ana district, it would be nearly three times, or at least two and
one-half times the price from te mills to New York, where the
commodity rate applies. So, in that sense, there is not an equality

of freight rates.
Senior Ram. How far inland does the imported cement gett
Mr. HOLLANDER. It never gets inland by raiL It would e pro-

hibitive. We can only ship by truck, within what might be called
trucking distance of the different ports.

Senator KINO. So the differential is against you.
Mr. HoLLANDE. Absolutely, It could not be put on car and

shiDped on account of the prohibitive cost of the freight.
e nator Eoo. Then the duty on cement, as provided by the House,

of 8 cents a hundred pounds, or 80 cents a barrel, would not, in any
way, shape, or form interfere with the producers of cement inland

r. HOLLANDER. I could not answer that question.
Senator EnoB. I thought you did answer itl I thought you already

had answered it, and I was merely trying to emphasie it.
Mr. HOUANDER. The producers inland, you say
Senator EDon. Yes; cement producers inland. If the importations

an not reach them, then the duty on the importations would cer.
tainly not affect them.

Mr. HOLLANDR. It would not affect them; no, sir. It would affect
prices materially, however.

While I am on that subject I want to bring to your attention
another statement that was made, in regard to tle shutting down of
mills due to importations. It must appeal to anybody as being
absurd that where the total imports are a little over 2,000.000 bar.
rels, and the product of one well-equipped mill, we will say, is

000.000 barrels, that, therefore, you must ascribe all the difficulties
of ll the mills to the importations. It might be difficult if that one
mill happened to be located where the whole mass came in, but if
you will take the territory involved in the eastern Pennsylvania
district, and in Maryland and New York the total shipments from
those mills are 52,000,000 barrels. The total imports to the cities
involved in that territory, of New York, Philadelphia and Boston,
amount to only 710,000 barrels, roughly, as against 5 000,000 pro.
duction. Again, you will find the same percentage, which was denied
yesterday, of 1% per cent of imports, as related to total production.

The attempt was made to say that while that was the true and
arithmetical percentage of the whole industry, it did not apply to
the points where the mills were most affected. It is only 1% per
cent m that district.

The next statement that was made was that certain mills had
dosed down because of these imports. Last August the International
Co. issued pamphlets of its own printing, stating that their mill at
Nazareth, Pa., was obliged to shut down due to the competition of
foreign cement. As a matter of fact, that mill was shut down for
no other purpose than for reequipment with modern machinery.
They took advantage of that fact to spread propaganda among their
customers and the public at large.



Senator KINo. Are they putting in new machinery
Mr. HouLANDE Yes, sir.
The next point is that instead of putting on the stand yestrda

the representative or president of one of our great, proerus,
well-managed companies, Mr. Kelley took the stand.Mr. Kee
company, I suppose we all know, has a great many disadvantage
and obstacles to overcome. He spoke about shutting down again,
due to foreign competition.

Senator S. Where is he located
Mr. HOLLuNDE. He has mills, I believe, at Hagerstown, Md., on

in the Catskill--I will get that information for you exactly, sir
and one up on the Hudson.

Senator REB. That is enough.
Mr. HoLtANDER And there is a third one. I can not recall just

where it is.
The fact is that the relation of property valuation to the barrel

capacity of the mill, in the case of the Lehigh Portland Cement Co.
is $1.28 per barrel. In the case of the A[pha Co. it is $1.80 per
barrel, and in the case of the International it is 2.10 per barrel
The North American Co., represented by Mr. Kelley yesterday, has
a capitalization that represents a figure of $8.09 per barrel, baaed
on the barrel capacity. In other words, there is a tremendous load
for any cement mill to assume, on which to base a profit.

Ser ator KINo. That is the book statement?
Mr. HOLANDER. That represents the capital investment compared

with the barrel capacity of the plant.
Senator KINo. But is that actual cash invested in-
Mr. HOLLANDE. Cash and obligations assumed.
Senator KrNo. Then, he took over some other companies?
Mr. HOLANDER. Precisely. In 1925--
Senator KIXo. For the purpose of wiping out a little domestic

competition
Mr. HoLANmDR. I do not know the purpose.
Senator KINO. And then issued new stock t
Mr. HOLLANDER. Yes, sir. In 1925 that very thing was done.

Three mills were taken over, merged, and I suppose recapitalized.
From the published statements, it appears that upwards of $,000,000
were invested in their preferred stock, and something between
$7,000,000 and $8,000,000 of obligations wore assumed from the old
owners.. Then new stock was issued, and a merger was formed.
Naturally there is a very heavy bonded indebtedness for that com.
pany, which means that the annual bond interest and interest on

referred dividends of the Atlas Co. amounts to only 1 cent per
barrel; for the Alpha Co., another well-managed company in
splendid condition, it amounts to 1.1 cents. For the International
Cement Coiporation it amounts to 41 cents; but for the company in
Maine it amounts to 18.6 cents.

Senator REED. Of fixed capital charges per barrel of production?
Mr. HOLLANaR. Precisely. Consequently, I maintain, with that

18 cents, based upon their capacity production of 4,000,000 barrels,
if they had sold 4,000,000 barrels, with that item wiped out, they
would have had 18 cents per barrel more, which would have been a
magnificent profit for them on a $5,000,000 company. They would
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ae had $700,000 odd applicable to dividends, which would wipe out
t previous bonded indebtedness.

Senator KINo. I was absent yesterday. I do not know what has
into the record. I wish you would prepare a statement; make

necessary investigation before the hearings close, and come back
gain with that statement, giving all the information you can obtain,

kfom Moody's Manual or otherwise, for all these cement corporations
ad companies; whether they are owned by corporations, partner.
asin. or individuals along the Atlantic coast here, who are asking
for'tis tariff; the amount of capital stock; the amount of watered
stock; the amount of preferred stock; the amount of bonded indebt-
enes; whether a merger was formed; which companies merged,
ad what increase in capital resulted from those mergers; their
dividends, and all the facts.

Mr. HOLLANDER. How much time have I for that?
Senator Eoo. We will decide that later.
Mr. HOLLANDiR. I do not mean to-day, buc--
Senator EDOB. Your idea is to prepare a brief
Senator KINo. No; not a brief, but to prepare a statement and

ome back here and present it.
Senator EDo. You are entirely satisfied that the representatives of

the domestic industry also will be given an opportunity, if they care
to snd a representative here

Senator Kixo. Senator Edge, you can ask them to produce any-
ting you please.

Senator Eon. They have not had an opportunity to answer this.
It we want to get the fects, we want both sides.

Mr. HOLLANDEs Certainly.
Senator Eoo. I will announce that the representatives of the

domestic companies may also have a witness here, if we are going
nlto the finances of these companies.
Senator Krxo. I am going into the finances of these companies

because I know something about them.
Mr. HouLaxDz. I shall take only a minute more of your time. I

want to show you two more documents along the same line.
Senator EDno If you are coming back again, I wish you would

make it short.
Mr. HOILLNDEa. This will not refer to the Senator's question.
Another mill that has been complaining in its propaganda about

the foreign competition ruining their business was the Lawrence
Cement Co., a new mill established in Maine a little over a year ago.
I am submitting this letter for your files. [Reading:]

LAwasnc Poaurno CmaWT Co,
Boston, Mea., farca II, 19s9.

OGmnurna : In New England it is "Dragon "-000.000 barrels of Dragon
wr old in New England In 1928; 1,000,000 barrets will be sold in 1929.

During 1028 more Dragon was used on New England highways than ever
beore and was sold through Dragon dealers

Road contractors found that with Dragon they could open the road earlier-
DO admixtures were needed-practically overnight freight delivery service, and
highway department tests showed practically 28-day strength in 7 days.
* The cement that speeds up the work and cuts down the cost is what a

tcotractor wants.
, The brand of cement that saves a contractor money Is what the dealer wants.

Dragon tests 40 per cent above the standard.



New England people are reallsing that If New England materials a achased, the loney remains and benefits New Igland. One of the alog ,the New England council is, "New England makes Quality products."
Very truly yours,

WALr B. Bows
Di**t aSil r MNSeg,

That is the statement of a mill that they say has to shut down on
account of foreign competition.

In other word, these poor 9,000,000 barrels that come in throu .
out the whole country, from the Atlantic to the Pacific, are made 1e
scapegoat for every little mill that happens to be a "lame duck " or
happens to be staggering under a load of bonded indebtedness.

The last statement is from the merchant marine. I am'oi topresent to you, for your consideration, a letter from Moore &A rmack (Inc.), operating one of the Shipping Board Lines. They
bring cement in from the Scandinavian countries. They explain tht
any duty on cement would prohibit its importation, and consequenty
they could not bring in one of the two things they have for west
bound freight, wood pulp and cement, failing which they must in.
crease their eastbound freight on American products.

(The letter referred to is as follows:)
Moons & MoOoaMAx (Ina),

New York, Jaue 18, I m.
Hon. RamB Smoot,

Ohafd rm Senate Pfnnoe Commitee,
Washpngton, D. 0.

DRA Sm: The House of Representatives has passed a bill imposing a duty
of 8 cents per 100 pounds on importations of Portland Cement.

As operators of American flag vessels from North Atlantic ports to ScandlaL.
vian and Baltic countries, we most strenuously object to an imposition of duty on
Portland Cement for the following reasons:

Prior to the Inception of the United States Shipping Board there were no
American vessels operating In this trade. Under section 7 of the act of 100
the United States Government created what Is now known as American cantle
Line, having determined that It was an essential service for the promotion of
foreign commerce to the United States as well as the steamers engaged therlM
being valuable auxiliaries to the United States Navy.

There are 10 Amercan vessels engaged in the trade. These vessels carry to
the Scandinavian countries full cargoes of miscellaneous manufactured mate
rials, grain and other farm products. The Inauguration of this service to the
Scandinavian countries has Increased the exports of our manufactured products
as'well as farm products to enormous proportions. (See Department of Coam
mere report for the year of 1927.) '

The return cargoes from these countries are practically limited to wood pulp
and Portland cement. Any tariff or trade barriers which would restrict the
Importation of the commodities would necessarily mean the returning of ear
vessels without cargo thereby compelling an Increase In outward freight rate
to pay for the round voyage. This increase, of course, would fall on the ex* P
porters of our manufactured products, grain and other form products, and In e
many Instances would be sumiclent to defeat their sales to the Scandlnavian d
countries by reason of the competition with oher foreign countries.

During previous years the total voyages made averaged about 80, but during
1920 and following years under the postal act we are compelled to have
voyages a year to the Scandinavian and Baltic countries, with the result that a
we must seek additional return business in order at all times to be competitive,
and Portland cement Imports are therefore essential to us In this trade.

In our opinion It would be commercial suicide, both to the Amerlman eM
porters and the American merchant marine, to place a tariff on Portland
cement, c

The present rate of freight paid on Portland cement to the United States is
$8.16 per ton, which to the commercial rate.
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pgMdet Hoover, in calling the special season of Congress in reference to
s revidon said:
It wold seem to me that the test of necessity for revision to a the main
cr there has been a substantial slackening of activity In an udustry

t e past few years, and a consequent decrease of employment due to
imomantable competition In the products of that ndstry. It Is not as If
uM- settan up a new basis of protective duties. We did that seven years
What we need to remedy now s whatever sutantial loss of employ*

Smay have resulted from shifts sance that time.
*s determining changes o our tariff we must not fall to take nlto account

ioear interests of the country as a whole, and such interests Include our
relations with other countries. It Is obviously unwise protection which
IWes Na greater amount of employment It exports to gala a less amount of

mone nt from Imports."
frw studies that we have made the domestic Portland cement Industry does

it ed the protection of 8 cents per 100 pounds.
Ia 1iO1 the total annual business of the domestic Portland cement Ildostry

was 9g5o,000 barrels. The total business in Portland cement in the United
t for the T-year period from 1022 to 1028, Inclusive, has been 1,00,785.15

rKls, of which 15im6m barrels were imported, and of this quantity about
tt r cent went to Porto Rico, a territorial poeon of the United States. In
oer word, the Imports amounted to about 1% per cent of the total business of
SOUnlted States, and f the exports are offset It will be about one-batt per cent

Sthe total business of the United State. Taking the year 121 as an average,
tm bmnem has nlcreaaed 41,18815 barrels over and above.the requirements
d the year 1921, of which Increas in business 808.020,878 went to the domestic

odutn and 15M9%7 barrels were Imported
Ibe industry has been prosperous as a whole, and In this aspect you ar

eenred to the dividend record of the principal companies engaged In this

e goree quoted are figures obtained from statistics by the Department of
OMaerce Washlngton, D. C
Ay duty placed upon Portland cement will give the domestic industry a

mooopoly to the detriment of the farmers of the country, the general consumer,
Sd the development of the American merchant marine

Tours very truly,
Moosa & MomuAox Co (Iwo.), Ageni.
A. V. Moom, Pr0efen.

Senator EDGE. In that connection, are you familiar with the state.
ment that is frequently made-I know nothing about its accuracy--
that Belgian cement comes over in foreign bottoms as ballast, with.
ot paying any, or, if any, a very slight transportation charged

Mr. HoANDER. Mr. Chairman, when the expression " in ballast"
Used, if the intention is to create the impression that it comes over

free, it is an absolute falsehood. There is no such thing as coming
over in ballast free. I would be very glad to find any steamship
company that would take it. We pay what we call the Atlantio
Conference rates, 14 shillings per ton. About $8.40 is the price we
pay for our cement. That, translated into barrels, means about 66
cents a barrel, coming from the Thames to New York Harbor, Phila-
delphia, or Boston.

Senator EDo. If you have anything you want to prepare to put
i the record, put it in the record, but we can not drag along all
morinf.

Mr. HLANDmER. There are a few things I would like to have cor-
cted, but I think you have been very indulgent.
Senator EDOE. You have been invited to come back before the

committee again, by one of the members.
Mr. HOLLANDER. When will that be, sirt

SSenator EDOB. After we complete the rest of the hearings.
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* Senator KINo. Probably two or three weeks.
Mr. HOLLANDR. Two or three weeks from now I
Senator Kwo. Yes.

SMr. HOLLANDER. Then I will receive notice to that effect
Senator K]ro. No. You must come when you get it ready.
Senator EDo. The burden of responsibility must be on the.otht

side, not on us. We have too many things to think about,

STATEMENT OF FREDEICOK W. KELITN , NEW YORK CTm, BIPI.
8ENTING THE DOMESTIC OIEMET INDUSTRY

(The witness was duly sworn by the chairman of the subcommittee.
Senator EDGE. You represent the cement industry, as I understand

it-that is, the domestic cement industry.
Mr. KELLEY. The domestic cement industry; yes, sir.
Senator EoDE. You are also directing your testimony to paragraph

205-(b).
Mr. KELLBY. I think that is the technical definition, Senator.
Senator EDGE. The same paragraph that the previous witness

discussed?
Mr. KaLLB. Yes, sir.
Senator EDGE. You may have 80 minutes, in view of the fact that

I understand you represent the other side, if you need 30 minutes.
I give public notice now that I am not going to be so lenient hereafter.

Mr. KLLEY. Recognizing that the committee already have a
great many witnesses to hear in a short time, we have prepared this
statement, of which I have handed you a copy, and in whioh we
have endeavored to discuss matters that appear to have arisen out
of the discussion since we filed our other briefs with the Ways and
Means Committee which I understand are a part of this record.

Senator EDGE. In other words, this brief is supplementary to the
brief you have already filed?

Mr. KELLEY. Supplementary to the other.
Senator Edge. Very well. We will accept this one.
Mr. KELLnY. It has been my purpose not to discuss in detail the

other briefs, and unless you prefer, I will not even cover fully this
statement, but will touch upon certain of the high points that I think
perhaps would be most pertinent now.

Senator EoDG. Without directing in any way your method of pre
renting your evidence, you have heard the situation as presented by
those who oppose the suggested increase in duty. I will be glad to
hear you, in your own way, from the other angle.

Mr. KnLrLY. With your permission, then, will just follow out
this method..

We have'first endeavored to cover the matter of injury to the
industry. In the first place, we want to emphasize the point which
was made by the chairman of the Ways and Means Committee that
the duty imposed will fall far short of affordig protection to seaoard
mills, which alone must meet the competition from the foreign product.
The question arises, Shall we close the cement factories along the
.Atlantic coast?

The fact is that in 1927 the briefs which we filed,-and which were
very carefully prepared, showed that approximately 18.000,000
barrels were sold in these seaboard markets below cost. In other
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ors, that was 80 per cent of the cement which we sold in those
mrets, and was approximately 10 per cent of the total American
puoducton.
SThere has been a great deal of mention made in the discussion
do the 1I per cent, which is the arithmetical figure which the
imports bear, approximately, to American production. The fact

Sas I think has been brought out in many ways, that cement does
sot move freely about the country. It is rather limited, because of
it very low unit cost, the heavy proportion which transportation
bers to its delivered cost, and consequently it is the industry along
th coast that has to bear the brunt of the foreign importations.

The percentage which the foreign importations bear to the cement
that meets it directly in competition is about 10 per cent in those
markets, and rises to approximately 60 per cent in some markets.

With that picture I think it is quite easy to see that the results
are very much more serious than would appear if cement were a
product that could move freely over the entire country so that the
entire production could be used to meet the competition.

Senator EDON. We want to get information as we go along. You
do not mind interruption occasionally, do you?

Mr. KELLY. Not at all, sir if it will help you.
. Senator EDOB. You speak of the seaboard output being at a loss.
You have just heard me read into the record, while the previous
Vitness was testifying, the prices, showing that the seaboard prices
varied only a few cents from the inland prices. How do you explain,
if there is a loss on the seaboard, that there is not a loss inland?

Mr. KaLLtn. I think the facts are that there is enough difference
to make a considerable loss.

Senator EDOB. I wish you would explain these things.
Mr. KnLLTr. The very fact tha t it s appreciated even in Belgium

ib shown by a statement by the National Bank of Belgium, which is
included in this record, which I want to bring to your attention,
which is as follows-this is in the official bulletin of last year of the
National Bank of Belgium:

As the price fght carried on by the American cement mills bear on an impor-
tat tonnage, it i causing them considerable los, quite out of proportion to the
mslt to be attained.

We are not alone, in other words, in feeling that we are decidedly

There have been some figures quoted this afternoon of certain
companies in the industry who showed profits and prosperity. Un-
fortunately these do not represent a very large proportion of the
industry. It is shown in here that the earnings, particularly in north.
eastern and southeastern districts, which are most vulnerable to the
imports, have distinctly fallen off. That shipments have decreased
and in many places plants been shut down. As of April 80 there
were six large seaboard mills shut down which, of course, involved
much loss of employment and profit. I do not mean to say that
these decreases and these shutdowns were entirely caused by the
introduction of foreign cement, because we know that in certain
sections there has been a decrease in building operations, but I do
want to point out that under those very conditions the effect of for-
ign cement is very much more serious than it would be under pros-

perous conditions.



88 TABR ACT 09 19S9

Now, I can testify in my own case that n an experience of 2g
years, this winter was the first time that one of the plants inay
relatively small company had to be shut down and that the other
two plants of the total of three cement plants were shut down for a
month or more.

In our own case we first felt the effect of foreign competition
seriously in the latter part of 1926 and 1927. The effect in net
earnings was that in 1927 on a later volume of business our eaE
dropped to nearly half those of 1926, and in 1928 with both volume
of business and earning reduced we had to drop one of our quarter
preferred dividends in 1927, three in 1928, and we have not pea 5
any in 1929. This was in the face of lower cost, but the market
prices fell away fast, due to unequal cost advantages of the foreign
cement.

Now another point I want to cover, which is covered in this brief
more fully, and I want to touch on it merely is the probable effect
of a duty particularly in raising prices in the interior. We have 8
shown somewhat fully that the course of prices in the interior and
the seaboard has in certain years been in different directions. They
have been decidedly, over periods, in different amounts, and dur.
ing the period when the imports of foreign cement have affected t
us most at the seaboard and there has been a very precipitate drop,
there has been a very minor drop in the interior. I thik that has
been pretty well agreed upon by the testimony as I have heard it,
but I want to make that definite and call your attention to it more
fully here. Supplemental to that I would like to file, though I do
not think iis necessary to read, letters from several men in the
industry who, I think, are familiar with such things, and who testify
to the same effect.

(The letters submitted by Mr. Kelley for the record are as follows:)
Laion PonmaAND Clausm Co.,

Afentofn, Pa., June , 10#.
Mr. F. W. Kg , P,

President Nor Ameican Cement Corporation, o
Albany, N. Y.

DaAR M3. KsLLU: Having In mind your appearance before the Senate Finance
Committee later this week on behalf of the cement industry to request a tariff
on Portland cement which will adequately protect the product as against Euro.
pean importations, I desire to state that, in my opinion, a tariff of8 cents per la
hundred pounds as provided in the Hawley House bill is not ufficient to equauie
the difference between the labor cost in Belgum and the United States. y

In some seaboard markets a duty of 8 oents per hundred pounds will simply
lesen the losw whloh American manufacturers are not subjeed to.

Cement, because of its great bulk, can not be economloally transported any
ereat distance. Foreign cement has, therefore, never reached the markets o I
the Middle West. A tariff on cement may to a certain limited extent affet
prices in the seaboard markets. I am convinced, however, that it can not and e
will not affect prices in the great agricultural States such as Minnesota, Iowa, f

ansas, Nebraska, and the Dakotas.
Among other plants in various States, the Lehigh Portland Cement Co. owns de

and operates two up-to-date well-equipped cement plants in the States of Iowa
and Kansas.and should, therefore, be familiar with possible price trends as
related to a tariff on cement.

Yours very truly, L s PORn C
LEHIOB PoastAJD C.IoNT Co.,
E. M. YoUNo, President. T

S
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CoNsornLuD CmsauW CoaMPOTowN,
Chie so, Juner 1, 19.

gR BUnD SNOOT,
CArman Committee on Finance,

United 8tma Bsmoute, Washington, D. C.
puDB SI: With reference to proposed tariff on imports of cement, I would
a that from my knowledge of an experience in the cement business in the Middle

y1 there is no likelihood that an Import duty will in any way affect the present
Sof cement to the farmers n the Middle West, nor will it operate in anyPs to raise the price of cement to any other consumers.
"Oerproduetion in this whole area and highly competitive conditions resulting

tregrom tend to keep pries where they are or to put them to a lower point. The
1id2 West is not and ean not be affected by cement brought Into either Atlan.

, Ouf or Patfio seaports.
Bespectfully,

Jonw L. SaNmoa, Presden.

HAWKST2 PORTLAND CBUNT Co.,
Dee Moine, lowa, June 6, 199.

Boo. HuNRm J. ALLEN,
United tSta BSenate, Washington, D. C.

MT DtAR SENATOR ALVN: The question of a duty on Import cement is up
for consideration by the Senate, a fact with which you may be all too familiar.
t seems that certain Senators and Congressmen from the agricultural States In
tb Middle West are opposed to a duty on foreign cement, and, If I am correctly
formed, It is because they feel that the making effective of such a duty would
hve a tendency to Increase the cost of cement to the farmer. '

This company's direct interest in the matter of a duty is not very vital, be-
ome of our location so far from the seaboard. The price of cement to the

farmer in Middle Western territory could not possibly be affected by an import
tudi on cement. In all fairness, t seems that the mills located within a few
hundred miles of seaboard should have a fair protective tariff and that would
be my view were I to sever my connection with the cement industry to-morrow.

The impression may prevail with you that the industry as a who e, I in very
rperous condition and does not need help in the matter of a tariff. However,

i you will analye the history of the individual cement companies, with very
e exceptions you will nd that over a period of 20 years the industry has not

been as prosperous a it appears from the dividend paid during the lst 10 or
Syeays. Take this company's history, or instance; our plant commenced oper-

ston in 1910 and was then known as the Iowa Portland Cement Co. The stock
was subsribed and paid for as far back as 1908. Until company was reorgan*
ued In 1918 not a cent of dividends was ever paid, and at the time of the reo.r
snltion, if you will recall, the original stockholders voluntarily accepted stock

i the reorganised company on basis 25 cents on the dollar of ornal investment.
Tking the loss of 76 per cent suffered by the original stockholders, plus loss of

ateres t per cent on their money for eight years, presents a fa different
pue of the operations of the company from Its beginning than It had by
viewing the returns for the past 10 or 12 years.

mesi s the history of this company you are undoubtedly familiar with the
ft that there were probably a half dosen companies in Kansas that went broke.
Iam sure you want to be perfectly fair in this matter, Senator, and that is whySm trying to present my views of the situation to you. I am completely con.
dent and absolutely positive that the establishment of an import duty on

cement can not and will not affect even to a small degree the ost of cement to
farmers in the Middle West.
Hoping for favorable action on your part when the matter comes up for final

deci and with kindest personal regards, remain,

HAwarBT PonRTLND CMBmrN Co.,
C. B. CoNDoN, Geral Manager.

Mr. KLLEr. The next point is competition in the industry.
There has been a great deal said about monopol, and it is a very
asy thing to say. They have apparently lost sight of the fact that
the cement industry some little time ago was subject to very many
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attacks on this point. There was a ase tried that went through to
the Supreme Court. Many weeks were spent in the trial, and mrnay
thousands of pages of testimony were taken. The net result was tht
Supreme Court, in decision 268 United States, page 288 cleared the
industry of any charge of monopoly or restraint of trae. I quote
that so that any one interested can go to the facts and ge them.
The fact is that there is no understanding and agreement. Thee is
keen competition, and I believe that has een found by other bodies
who have investigated the matter, and will continue to be so found

The matter of uniform prices is one of the reasons why apparentl
it is alleged that there must be some sort of monopoly. Now it is tu
in the iidustry that in general at a given time and place the quote
tions for cement are substantially uniform, and I believe it to be
inevitable in the industry. If you will refer to the diagram on
page 10, which is copied from a Chicago paper some little tune ago,
It illustrates quite simply just how prices are made up. M is shown
to be the market. Mill are X, Y, and Z.

These mills are obviously at different distances and that means
different freight rates. We all know that freight rates are roughly
in proportion to distances. The mill "X" being the nearer, i the
one that naturally would be expected to dominate in that market.
If it set a certain figure as what it should get for its product at the
mill the other mill have got to shrink their price they get in order to
reach the same market and compete, because cement is practically
a standardized commodity and price controls. Unless it is desidr
I am not going to go into that more fully at this time. I think it is
pretty clear.

Also in our brief we quote certain quotations from a book by
Prof. Henry Parker Willis, which shows how in a given case a cement
plant will realize as its net prices from any sales figures that vary
over a considerable range.

This, again, is also covered in the opinion of the Supreme Court,
of which I have spoken before, and I think shows very conclusively
that this whole matter, after having been fully covered is indicated
as being a necessary condition in such an industry.

Senator EnoN. May I ask you a question right there?
Mr. KELLfY. Yes, sir.
Senator EDnG. The House bill, of course, as you well know, allows

8 cents per 100 pounds which approximates 80 cents a barrel. Have
you asked for a laerr inrease than that in your appeal to the House
Was and Means Committee?

Mr. KELLY. Our briefs will show what we ask for; yes Senator.
Senator EDOE. The reason I wanted to bring it in at this point is

I wanted to ask you upon what you based that request. Have you
an accurate' statement of the costs of production in Belgium and
delivery at these various ports as compared to your cost of production

Mr. KELLaY. We have.
Senator EDGE. I have that prepared by the Tariff Commission,

and it seems to me such fact will be of particular use to the committee
and I just want to know how they compare to your facts.

Mr. KELLBr. It is my understanding, Senator, that they substan.
tially confirm the facts which we submitted in our briefs, and which
are a part of your record.
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SSentor EnoE. In other words, ust for example at Boston the.
i delivered, domestic cement, is $2.55 a barrel. The price of
Ki.an cement alongside of dock at Boston is $1.85 a barrel. That
rodive a range of 70 cents. Is that the correct proportion?
Mr. KLLzr. Approximately. Our figures show $2.5 4 8 0 and

$1.7678, or a difference of $0.7782.
Senator EDGE. As a matter of information for the committee, it
ems to me that is the most important information, rather than some

o this. You can give us what you wish, but I would like to have
t s tariff report either agreed to or disputed by you.

SMr. KLLEY. It had been my understanding that the accordance
10 as close as probably could be reached where certain figures
Md to be estimated, and the figures as shown by our comparisons
how that there is a minimum spread of $0.8817 and a maximum
prad of $1.1621. I might say, Senator, that these figures in these
defs are the result of a little over two years' work in which were

involved a number of experts. Men were sent abroad and Professor
Adams of Yale is the man who worked up our final figures. We
believe them to be accurate.

Senator EDGE. All right. Let me ask you another question which
we have asked everybody else. Admitting the spread and difference
In the cost of production in Belgium delivered to our ports, plus
transportation and the cost of transportation here, why have the
imports decreased?

Mr. KELLEr. Have they decreased markedly?
Senator EDGE. Well, I read from the record of some previous

witness indicating that fact.
Mr. KLLE. I think with the exception of one year, in which

railroad transportation in this country rather fell down, and that
perhaps made a difference, that they have been fairly uniform.

Senator EDGE. According to the statement made by the Tariff
Commission, which was al discussed by the previous witness, and
for the benefit of the committee, I would like to have your view of it.
Summarized it is as follows: In the year 1925 the importation was
.M,000 barrels; in 1926, 8,232,000 barrels. That is approximately
the same. In 1927 it was reduced to 2,049,000. In 1928, it went
up arm a little, 2,286,000 barrels. Four months in 1929 is 509,000
barrels. The four months, I presume, comparing it with 1928,

b88000 barrels. It has decreased, according to these figures, about
R per cent. In view of all this we would like to have your explana*
don of it.

Mr. KELLY. As to the figures in the years up to 1929, t is my
understanding from the figures you have just read that except in the
one year, when, I think, American railroad transportation rather fell
down they have been in the neighborhood of 2,000,000 or 2,500,000
bare, or thereabouts. There has been a slight varition there.

Senator BARnzLE. The falling down in railroad transportation
would have nothing to do with the importation, would it?

Mr. KnELLt . I think it did in that case when it was difficult for
the American mills to get transportation for cement to certain ports,
particular in the Southeast.

Now as to the figures this year. If you will note further, that
while there was a minus of 42 per cent for the four months this

ar-and those, of course, you recognize were in the spring months

~ _ L(
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.when the total amount of cement is perhaps less than another
time of the year, it wa also minus 56 er cent in value. 'Ard
I think, brings in one of the great troubles to which ournd
subjected. it s not entirely a question of volume by any meansbt
it i a question of a product which is produced under condition s
permit costs that are perfectly impossible for us.

Doctor Adams's statement in our brief shows that there is a diff
ence of some 73 cents a barrel in the costs at the mills. The an
one or two points that have appeared recently. One as to the change
in the unit cost of labor being stated as some 80 to 40 psrot
Our brief shows it to be actually a change of 12 per cent, which I
think compares rather closely with what has been the rate of chuea
from the usual unit of 1914 to the present time.

There has also been some discussion I think, on the floor of the
Senate in regard to certain prices in New York City. Now New
York City is of course only one of the many ports that are entered
And it was shown that the price in New York had been reasoabl
constant over I think two years plus. Now it just happens tFhat
personally am unfortunately in a position where I know sometqng
about that.

In the early part of 1927, in an effort to curb the growth in lmoa.
nations of forein cement we set a price at the mill whioh serves
territory particularly, and it proved to have been so low that for
twoyears that mill has been in red. Obviously with those conditions
we do not want to go any lower. We can not go any higher as long as
competitive conditions are as they are.

Senator BARKLnY. What mill is that?
Mr. KnLLr. That was a mill of our company on the Hudson

River.
Senator Baxnrv. What is your company?
Mr. KLLY. North American Cement Corporation.
Senator BantrLY. How many mills does it have?
Mr. KzLLrY. Three.
Senator EnoN. I understand that the domestic production has

likewise increased in the last year or so. Is that correct?
Mr. KBLLzY. The domestic production in total has inxresed

Senator EDN. Oh, increased?
Mr. KzLL . Increased lightly.
Senator EDO. I was reading from this same report, and I thought

that might in some way explain the lowering of imports that likewae
the domestic production had decreased.

Mr. KaLLBY. Last year the domestic consumption in the parties.
lar northeastern territory that I know about fell off about 6 per cent.

Senator EDon. I am not talking about the entire country. I am
talking about the seaboard. This specifically says eastern Penns
vania, New Jersey, and Maryland; 1927, was 42,687,000 b ls
and in 1928, 89,000,000 and then Vrginia, Tennessee, Alabama,
and so.forth, 16,000,000 n 1927 and a littleless in 1928. And Call
fornia the same way, a little less.

Mr. KLLBY. One other point I would like to make Senator, in
answer to your question about the falling off of imports. Along in 1927

particularly the industry made a very heroic effort to tr and curb the
amount of imports. Making in many cases prices tat resulted
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ag loes about which I have spoken. I think that had a very
iis effect in reducing the amount that would otherwise have

ement is, I believe, the lowest rice per pound commodity of
y highly manufactured product. I believe we show in these var.

pe that the iadusr has been diligent in keeping cost and
Mit]y up and in promoting sound uses for its produo. We be.

i t it has done all it can to meet this sltustion. The dis.
ntagesn in cost competition are due not to ineffioienoy but the
Levels in a business whee there is little opportunity the use

D aauOl ~kill, so that unskilled labor is opposed on a man-hour
is. Here the difference is too great to be overcome except by a

i. Cement is now on the free list. Other industries have a
tf to equalize labor cost and to keep the proper balance in Amerl.

industry, which I think is recognized byal as necessary to pros
r. We have tried to give you very fu the facts and gures,

md urge you to accord to us adequate relief.
Senator EDOD. Are you satisfied with the raise that is given you

by the Rouse?
Mr. KLanY. The briefs a submitted cover very fully the facts

ad figures. I am not satisfied by the amount given in the House
CL The facts have not changed since those figures were submitted.

Senator BAn taT. What rate is it you asked?
Mr. KmaLLT. We asked for a rate of 22 cents a hundred which

would, according to the statistics given in the brief, protect aosut 61
_ pr cent, I think, of the markets in which the foreign cement has
_ nterl.

Senator BAr zta. You want it taken from the free list and put on
22tcent basis instead of 8-cent basis as carried in the House bill?
Mr. K LTnr. Yes, air.
Senator Enos. You base that upon this spread of the difference in

the ost of production at home and abroad as presented by you in your

Mr. Ka nr. Yes, air; we do.
Senator Enos. And to some extent checked up by the Tariff

Chmmiesion
Mr. KBurnY. We do yes.
Senator BaBarL. What is the proportion of the labor cost to the

otal cost of producing cement?
Mr. Kan T. I will try and find you that in this brief, Senator.

Ith Table 11 in Dootor Adams's brief.
Senator BAnIB ar. Is that included in this brief you have handed

Mr. KLLTn . That is not included in this, but it is in the records in
e House hearing. This is what Dootor Adams says in summing

p there, if I may read it readingg:
In this comparison It appear that in total costs of production-Including
lg expenses and imputed Interest-the Belgian producer has an advantage
e th producer the American seaboard bf over 78 cents a barrel. Of thi

lmeace 21.1 cente-or nearly 80 per cent-Is accounted for by the substantially
e scale of wages paid n Blum.
The low level o wages in Beium, however, l also respondble for most of theSdifferen ow in coast of production since a large part of the coot of items othere direct labor goes to workers In other iunduariee from whom the cement

Mtry purobase goods and services.
68810-2-vToT , soma -- 7
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Senator BA LT. That does not answer my question, has
I was not asking about a comparative scale. I aked 2
proportion of the total cost of domestio production of e aw
represented by labor cost? Are you not able to state it from oo
own experience?

Senator EDGO. In other words, in tour accounts of 100 pereat
cost of production, how much is labor?
. Mr. KnLBr. I want to try and get that. On page 12 of tha
book, Senator, you will find te details. And on page 14 he sum Itup. At least 80 cents is direct labor, outside of the other indime
lubor items. That i something over 20 per cent of the feumi po
show on page 12.

Senator BaKar. You questioned the correctness of the 8~U
submitted by the previous witness as to the profits of these vario
companies to whom he referred?

Mr. KzLLmT. I have no direct knowledge on them, but I do state
that the profits of a few companies do not fairly represent the cement
industry.

Senator BArnLry. Well, these are, I suppose, the largest compa.
nies in the industry, in the country?

Mr. KuzLLr. Yes.
Senator BArnL y. What proportion of the total products do they

produce? oiMr. KaLLar. They have about 10 per cent. I mean the lamest
company has about 10 per cent. Wd

Senator BAnErYB. Which is that?
Mr. KnLLY. That is the Lehigh Co.
Senator BAnrKLY. Ten per cent of the total production in the to

United States? a
Mr. KaLL r. Yes. And that company, however, has plants well

distributed throughout the United States, a ver considerable po r..
tion blng in the nterior, and hence unaffeted by these conditions.

Senator BA KLnr. There are various so-called Portland cement 8
mills all around over the country. Do they all belong to one con.
corn or are they different? T

Mr. KBLL r. There are 94 companies, as I recall, with 157 plants oe
or thereabouts.

Senator BAnJILr. Is it' true that the name "Portland" is do. e
scription of a cement? It does not necessarily mean the ownehbip a
of the company?

Mr. KnLLrT. Portland cement is a name which was given to a
product patented just a little over a hundred years ago hi 1824, and
it was named "Portland" because the color of the product when et,
resembled the building stones of the Island of Portland, England. So T
it is a kind of cement and not a brand. There a aa lare number of
brands. s

Senator BAnLnEr. Are you able to state what proportion of the at
total product is represented by the output of these companies me- beti
tioned in the previous witness's testimony? Have you seen that list 0

Mr. KELLET. Why, I made some notes.
Senator EDe. It is in this book which that witness gave us. I

asked a question of the previous witness-I do not know that you a i
can answer it with any more knowledge-whether the profits repre-
sented by the statement particularly how in stock dividends, not
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muohb in dividends on common stock or preferred stock, bu in
0 dividends, whether their industry represented any activity

the production and marketing of cement that would be
,ountable for extra profit?

~KT~.urY. I have no knowledge on that subject, Senator. I
W certain it if it is of any importance to you.

senator EDeO. Well, I was ust curious.
.&Mr. Ka .r. Answering your question as to the proportion of

*W- companies Senator, in total production, I would make a pretty
d g s as being sometng a little less than one-third of what was

podued last year. Somewhere between 25 and 80 per cent, I will

Mr. Kelley submitted the following brief:)
Buar or Aunaro'A CuYINv MANIw OTAOwM

I0.a BURsD S T,
Cotrm(anu iance Commiam,

United wa o se, Wahnfto, D. C.
Dur Sm: The underlined American manufacturers of Portland cement,

M voting approxmately 94 independent companies, with 167 active plants n
itate, lask atan ad eute tariff duty be placed on Portland cement, which
ho been on the free lat sione 1918.

portin data for this request were presented before the Ways and Means
ttee o the House of Repreetatives prior to the framing of the bill under

&guslon. Thse data compared a thoroughgoing tud of the American cement
try and its principal foreign competitor, the Belium industry. It was

a ud up and confirmed by experts of the United States Tiff Commision
d i now In the hands of uhi committee.
Our parent purpose in appearing s prinolpally to discus certain considers.

gto whioh have been given prominence since that time and which emphaalse
tim ponte:

1. Te aboard section of the American industry has been seriously Injured
f foean competition, resulting n a large measure of unemployment.
t A duty on cement should not be expected to Inrease prices of cement away

bet aport markets.
& The American cement industry operates under conditions of free and keen

cpetition.
4 Uniformity of price to the consumer is the result of such competition.
The need for a tariff duty on cement was conceded by the Ways and Means

Omittee in its report on the pending bill in the following words:
"The domestic producers and the United States TariR Commission have
oin that the differences In cost of production in mills adjacent to the ses-

oard and that of Belgium cement (including transportation n both the domestic
ad foreign products to seaboard points In the United States) range from 88 oents
tell1.1 per barrel, depending upon the point at which comparisons were mado."
(P. , committee report.)

DIaoosM oFN or o0 m ILnaL

The cement pararaph in the House bill carries a duty of 8 cents a hundred
pnds. or 80.4 oent a barrel. This is leu by 8 oents a barrel than the fgure
WUeh the Tariff Commission and the Ways and Means Committee found to be
tk minimum protective requirement for cement and is 80 cents a barrel les than
tb maximum protective requirement as indicated by the proven dferences
between American and Belgi a delivered costs. (P. 26. House committee report.)

Of this duty Mr. Watson, of Pennsylvania, chairman of the subcommittee of
t Ways and Means Committee, which framed the cement schedule, said, in

ate In the House on May 10:
"The duty imposed will fall far short of affording protection to the seaboard

aI, whoih alone must meet competition from the foreign product.
There are 188 mills in the United States, of which 8 are located along the
. The question arises, shall we close the cement factories along the

coast?"

I
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The duty proposed In the House bll, therefore, s in no phetical sens a prot
tve duty. It 5 the same duty carried, largely for purposes of revenue. n te
lon period from 1890 to 1918 when cement was on the proteted list, so ealed.
(Tble XI, p. 8828 House hearing.)

It 1s 48 eent a barrel le than the different between American and Bb
ml costs of producing oement, disregarding transportation charges (P,3S
House beans) M

It 66 ant a barrel le m tha the demonstrated read between the publsd
mm prices of the two industries. (P. 8812, House heaing)

It I 89 oent a barrel les than the average spread of deUerd ootse at the elht
American ports which the report of the House ubommittee listed as resel
88 nr oent of all ement imports in 1928. (P. 28, House committee report.)

The cement Industry before the Ways nd Mans ommite proved
1. That the duty asked would equas foreign om tition upon ly

cent of the foreign cement consumed in this country. (.888, ouso heari.)
2. That Beum cement manufacturer a protege by cartel agreenet

through which ey a able to Af prices limit produeton, and allocate market.
(P. 82, Hous heing.)

8. Foreign cement Is or1 n seaboard sections of the American cement Indutry
to sell nery 1,000,000 brrl annually at below cost. This is 80 per eot of al
American cement sold in seaboard markets and nearly 10 per ent of total
American production. (P. 8868 House hearing.)

4. As a result of this co etton 48 per cent of American mills shipping to
seaport markets operate at & lo. V , p. 88M, Hou hearings.)

DAMAGE TO OMBINT INDUSTaT

The comparatively small ratio which imports of cement by volume, bear to
total American shipment, is of purely academy Interest in determine whether
the American cement dutry need a protective tariff duty. Damage to the
industry resulting from import of cement is the only practical criterion whether
suoh Imports represent one-tenth or ten time the volume shown. hat this
volume has been sufficient to aoompish the injury to the American Industry
complained of, due to dislocation of prioe and sale at a los, is fully reoognised
abroad. The National Bank of Beum in Its official bulletin lat year, com.
menting on the cement situation, stated:

"As the price fight carried on by the Amerioan cement mlls beast on an
important tonnage, It is causing them considerable oss, quite out of proportion
tothe result to be attained." (P. 8811 House hearings.)

Allegations of general prosperity the oement industry have been advanced
as a reason for denng he tarff duty asked by the Amerian cement manu
faoturers. Enouroain finanal statements of ve carefully selected corn.
panis were made art of the House hearings on the pending tariff bill.

Of these five comane three have large plant s atInlnd pon as a l a sin
seaboard territory, and tus have been e to lsen the effect of seaboard
loses by sales in interior markets. Such companies represent a very mal
minority of all companies operating at aboard.

Of 49 companies with plants at seaboard, only 6 have Inland and ts. The
great weight of foreign competition therefore fallt on mall company by far the

greater part of whose production must be marketed in direct competition with
ow costs foreign oement.

Companies with both Inland and seaboard production have 48 per cent of their
plants or mills boated inland and free from foreign competition. The seabord
plants of these companies represent only 27 per cent of all aboard plants directly
affected by foreign competition.

On April 81 large seaboard mills had entirely suspended production of
my Portand moment. Four of thee are in the 86utheast, where, because of

rail charge from mill to seaboard, the American market are most vulner
tb o invasion by foreign emet.

These mills include one of the signal Mountain Portland Cement Co. at
Chattanoog.Tenn., one of the Pennsylvania Dixie Cement Corporation, at
Kngsport enn. and two of the Lone Star Cement Co. at Birmingham and
Denmopoi, Ala. in the southeast, and two mills of the Giant Portand Cement
Co., in the LehIh distrit in eastern Pennsylvania.

In addition to these actual shutdowns with their consequent complete loss of
employment to hundreds of workers, many seaboard mtll now in operation have
gone through long periods of suspension, whh can readily be translated Into
terms of unemployment and stagnation
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Cmnt is old at a lower price per pound than any other highly manufao
toed comodity; t net the manufacturer an average of ss than one-halQent

a!caim that a price InereaM at seaboard can be carried back to Inland
t to an economic absurdity. The history of the cement industry clearly

AIstrMates that seaboard and inland cement price truture are indeendant
deb other.

I order to asume that erased price at seaboard would be refeoted in
birased price at inland points, it would have to be shown that depressed
* at seaboad have been re ted in depressed prioe land. The l t is,
Shown by Government statistlc (Mineral Resources of the United State

Wl-19I), Inland prices have ben leat stable in years when aboard oriee
fe ann*

Te trend of cement price has. been consistently downward throughout the
itory of the Industry. In Inland as well as aboard markets this general

tn d has been aooompanied by sharp variations from time to time, due both
t Zaeral and local economy conditions.

recent depressed prices at aboard had affected prices Inland, such effect
o Inland prices would be proportionate to the distancefrom seaboard. A study

d cement pries for the year 1920 to 1927 shows that price reductions have
e buentybeen mr at points far from aboard than at points near seaboard.
T bowing table compares the wholesale prices of Portland cement deliv

gd In carload lots as of 19eember 192, and December 1927 (Mineral Re.
Mures of the United Sttes, 1917, at I, pp. 269, 298, t. . Dpartment of

Commercee:

city D@o Net
New Yook 11?

KI l t. Mo................................................................ 1 -9B
n................................................................ 307 -10

-I i I . -1.

... No abea

tese conditions it I obvious a tariff duty on cement can not afet the price of
ament in these cities.

Dividing the years 1920-1927 inclusive, into two periods, the period in which
oreid cement did not espeally disturb seaboard markets, and that n which

foren cement did disturb seaboard markets, t will be seen that the price condi.
os at seaboard were In no wise reflected in price conditions inland. In the
rt period--1920 to 1924-seaboard pries dropped a net of only 15 oents, while
land prices dropped 28 oents; and In the second period-19M2 to 1927-eeaboard
e dropped pr lately, 85 cents, while nland prices not only remained

than seaoard but firmer than they had been in the preceding period,
dropping only 15 cenis.

tnd Swbord

I......... .. .. - -
.......................................................................... -8 -15
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During poth periods the amount and sometimes the direction of price chaamdiffered in each territory.
The exces capac ty of the Inland cement Industry Insures that local compeUtiv

conditions will continue to govern price trends, and inland price levels w
continue to be independent of seaboard conditions. Government statisis dow
that in 1927 seaboard plants operated at 78 per cent of capaty, while interior
mills operated at onl 74. per cent of capacity.

That the deterrent effect upon price increases which excess of capaty ovr
sales naturally imposes will continue at Inland points, regardless of tariff acUoo.
is Indicated by the fact that stocks on hand on May 81, of this year were I
per cent greater than on the same date last year, according to overment
statistic Just published.

These statistics also show that in the twelve months ended May 81, 1029
the industry operated at 70.2 per cent of capacity as against 78.9 per oft, for th
12 months ended May 81, 1928.

From the foregoing it must be ear- .
1. That the movements of inland and seaboard cement prices have been Jode

pendent of each other, both with foreign competition and without It.
2. That this independence of the Iland prie structure is based entirely oa

local conditions of supply and demand.
A duty on cement, therefore, can not be expected to Increase Inland cement

prices.
COMOPION IN TSY AMBRICAN INDUSTBT

Reference has been made during discussion of the pending bill, to an alleged
American cement trust or monopoly in restraint of trade. American cemen is
produced by approximately 94 Independent companies, the largest of whlch pro
dues approximately 10 per cent of the total. The aim and tendency of monopoly
or restraint of trade is to Increase pries by restraining or limiting producon
Over a long period of years, prices for American cement have treded steadily
downward and overspaeity to produce has as steadily Increased.

The ratio of production to capacity for all American mills has dropped from 80
per cent in 1922 to 70 per centn 1928.

The average mill net return has ranged downward from $2.02 a barrel in 1920
to $1.60 In 1928.

The United States Supreme Court in the so-called cement case in 1928 cleared
the cement industry of any charge of monopoly or conspiracy in restraint of
trade. That decision will be found in 268 United States, page 88. Sce
that decision there has been no change in the organisation, practices or market
ing methods of the cement industry which in any way vitiate that vindication.

UNIFORMITT OF PRIOus

Uniformity of prices in a standardized commodity sold to fully informed
buyers is the best evidence of unrestricted competition.

"There Is for all practical purposes a unanmit of opinion among economists
that with a standardized commodity and conditons of effective competition
there is the strongest sort of tendency to uniform price." (Testimony of Dr.
Thomas S. Adams. professor of economy, Yale unlverst. Cement cse,
United States District Court, Southern Distrit of New ork.)

Cement is highly standardized both as to quality and process of manufacture
and price is the controlling factor In making sales. Ninety per cent of all cement
sold In this country is sold to or through building material dealers who a
necessarily expert buyers. Sixty per cent of this cement is sold for specify
jobs so that manufacturers prices come Into comparison with each other upon
almost every constrution job of importance. This makes for fully Informed,
keen competition and the delivered prices are necessarily substantially uniform
on any particular job or offering.

Such uniformity, however, is in the price quoted to the consumer at a given
time and not in the net return received by the manufacturer. Neither prices to
users nor net mill returns have generally been uniform at one place over a period
of years or in several places at the s*ae time.

Thus, according to Government statistics average wholesale delivered prices
at Atlanta ranged from $2.69 a barrel In December 1921 to $2.85 a barrel n
December 1927 at Chicago, from $1.97 In 1921 to $2.05 In 1927 at Boston,
from $2.61 In 1l2 to $2.88 In 1927; at Dallas, from $2.65 in 1921 to $2.05 nl
1927; etc.

98
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: l the same period mill net returns have varied: Alabama, .02 in 1921 to
Sln 19; Illinois, $1.74 in 1921 to $1.60 in 1927; Tmex, 2.86 In 1921 to

SIt bolutdy essential that a manufacturer should maintain his aenole
hout his territory. He can not supply them with cement one day and

aw from their market another but must be pre d constantly to offer
ior at as low a price as any oompetitoor r ele withdraw from the market

Soder to get minimum cost, mill must operate at high capacity. Partly
Stotal shutdowns mean heavy increase n cost. Thus ement sometimes

sold at or below cost in order to kep mlle in operation. In market where
fetn cement enters thee s also the desre to hold a plae In the market looking

Stog time when the tariff will retree fair eompetitve conditions .
By reason of the fact that in the ase of a bul commodity like cement trans

on necessarily so large factor the dvered price of cement usually
ithe mill price of the mill nearest the Involved plus the actual cost of trans.
rton from that mill to the job. ght rate are published and frequent

of prioeesat bidding. on construction obs keep all persons fully Informed
towhat mill prices have been made by each plan.
The following diagram and explanation taen from an article in the Real

btate News, of Chcago, helps make clear how cement prices are made:

" M. MMibRA,

"A simple illustration of cement competition may be cited thus: A B, and 0
ie eement makers, with works at X, Y, and Z, repectlvely. Each aeeks business
st M, a town with a 80-oent freight rate from X, 40 center from Y, and 8 cents
from 5. This gives A as 85ent advantage over 0 and 10 centse over B. A
jures he can sell at, say, a mill price of $1.20, so adds the 80 cents freight and

quote $1.80 at M. Then if B and 0 want to do business at M they must at
MAt meet A's price, requiring B to go 10 cents below A in his mill prioe and 0
to go5 cents below A in his mill price. Unless B and C can make the mill price

Aerifoes required by the market at M as made by A's $1.50 price then A will
sonopolise the market at M up to his capacity to supply that market. * * *"
* The decision of the manufacturer, therefore, is not "At what price will I take
the business?" but "Can I afford to take the business at the prevailing price?"

The following statement by an Ameriean cement manufacturer taken from
Prof. Henry Parker Willis's book, Portland Cement Prices, is typical of the
epeine by the entire industry:

'Althoug our base price wat $2.10 (for a given year) we averaged for our
cement sold from $1.72 to $1.86 per month. We ship our product in alldirections,
In competition with many mills. Obviously, the nearer our market points ap-
proach such mills, the more freight we would ave to absorb in order to meet our
competition at such pointe; albeit the mill or base pries of some of our competitors
Mibt be higher than others, thus correspondlnly diminishin the amounts we
would have to absorb to meet such competition.

The following quotations from the decision of the United States Supreme
Court in the eement case (268 U. . 688), previously quoted in connection with



100 TAIP ACT o0 19 '

the vindication of the Industry in the antitrust cas, ae partlcularl , nt
"It ls conceded that there Is a substantial uniformity of price o enS* It appear to be undisputed that there were frequent chan Inof

and uniformity has resulted not from maintaining the rice ati xe d bt
In the prompt meeting of hangs in prices b ompeu elle. A
great volume of testimony was al ven d ng h onomlts in up
of the thesis that in the oase of stand ed product sold wholese tou
informed rofesional buyers, as wer the deaers in ement, uniformity of
will inevitbly result from active, free and unrestrained competition, theGovernment m its brief conede that 'undoubtedly the pri of cement wouid
approach uniformity in a normal market In the abence of all combinatlo

atweeun the manufacturers."

PRBVTNTIVM AOTIOW N3BD2D

It s clearly recognized that the protective tarif polly must operate as apreventive of industrial disasterr,as well as a remedy. The suspensions in a
some plants and reduced operations in others while serious and demanding Creotive measures, are most important as Inditing the Injury which looauy
may be expected to follow a continuation of such trade conditions.

DIportailon of foreign cement was limited to the relatively mall total of two
and one-half million barrels last year, solely by the action of American uanufa .
turors in selling millions of barrels of cement at seaboard below cost, therebyrestriting the American market and discouraging expansion of the Ivalson.
European manufacturers, all of whom can produce and deliver cement In Amer
loan seaboard markets at less than it costs American manufacturers to deliver to
the same markets, are capable of expanding their present production by 72,000,000
barrels (p. 8815, House hearings), or nearly three tlmes the total sport con* f
gumption of the United States.

That a large part of this available European surplus has not been turned into athe American markets, has been due to the willingness of the American manu. a
facturers to accept losses, pending expected tariff relief, and to continue to seln
cement at below cost.

That the American manufacturer can not continue indefnitely to hold the
fort and sell cement at a loss In seaport cities, ses without syig. He must
have tarlf protection or go to the wall in seaboard markets. Hehas temporary
stalled o, at the cost of many millions of dollars, a large part of the unemplo.
ment and stagnation which otherwise would be the logical result of these candt
tons and which the protective tariff poloy Is desned to prevent. Other t
American industries have a protective duty to meet similar conditions. The
cement industry needs an adequate tariff to sure the balance with other Indus
tries necessary to the prosperity of all. It looks for tariff relief. It should
relve it promptly and ungrudgingly from this Congress.

Respectfully su bmitted. ei
abriel 8. Brown, president Alpha Portland Cement Co. Easton Pa.

John R Morron, president Atlas Portland Cement Co., North mi
ampton, Pa.; D. L. Carpeter, president Beaver Portland Cement
Co., Portland Oreg.; Charles F. Conn, president Giant Portland I

RCement Co., Philadelphia ,Pa.; H. Struokmann, resident Iter
national Cement Co ration New York, N. Y.* Edward M.
Young, resident Legh Portland Cement Co. Alentown, Pa.;
Blaine Smith, present Pennsylvania-Dxie bment Copor.
tlon, New York N. Y.; E. P. Lucas, president Superior Porlnd
Cement Co., Seattle, Wash.; John L. Senior president Con D

.solidated Cement Corporation, Chicago I.; Morrs Kind, s* .
dent Hercules Portland Cement Co. Phildelphia, Pa.; Frk
H. Smith president Lawrence Portland Cement Co. North.
ampton, Pa.; Frederick W. Kelley president North America
Portland Cement Co., Albany,. N. Y. John Treanor, president
Riverside Portland Cement Co., Los A , Calif.
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PLASTER OF PARIS STATUARY

(Par. o06 (d)]

=lr0 O1 AIFAr LAOAOTUIP TBEB8 OF PLASLTE OF PAMI
STATUABRY

T rt o whieh we have to make In this matter ie that pr a
o(dotheof 1929 read, not a atr towit: "Statue, stuWtt
iab e, made wholly o he value of p of p not pea
poed for per centum ad valorem," but th it be amend so ato read

Sfollows: 'Ststus statuette and bas-rellef, cat, pressed, molded, or

he reason why we are asking that t read this is that at the present time,
M statues ar imported whioh are made princpaoll of burlp or some fibrou
trlak , with more or less plaster of pari and as e ecton now reads, these
tues would take a lower rate as they have only a little plaster of paris on the

terror. All of these statues are in direct competition with each other. They
o all ued for the ame purpose, all ae imported from the same sources of

sppy and enter our sam market and enjoy te same low wage rates. There*
limit thes st tues, statuette, and b.e-rellefs, to those made n whole

a part o plaster of pari would permit similar artioles, whoee chief component
d tu was another material but having the same us to come in at lower

You will notice that under par ph 1408 of the act of 1929, that artiles
made of papier-mache, or paper pulp, or manufactures of paper pulp or manu
fae of panler-mache, carry a duty of 2 per cent and again it should

happen that the chite component of ialue here is burap, it would, I believe,
ome in at 40 per cent under paragraph 1028. Therefore, t must convince your

ammittee, the neceeity of the pro poed cause, whether you follow the phraee
ly which I have sugeted, or whether you use another phraseoloy. If the

expert would dtcus with us the phraseology (not the rate) before final adoption,
It would prevent a competitive etetue, made in a slightly different way, from
-euring an advantage At the present time, this would enable a competitive
artue, made in a lightly different way to eeeure an advantage.

I might ay, however that to this paragraph there should be added a different
nb applying to the different alses of the said status etatuettes or ba-selefs,
t1at isttuar under three feet should bear a much gher rate than those over
three ft. The statuee which are not used by churches but which are used as

remlums for subscriptions, for magainee, which ar peddled from door to door,
ve a much greater different between the forein and the American cost,

thsa the larger stues, that is, thoee over three feet which are generally known as
huroh statuary.
Your attention is called to page 778 of the tariff hearing, where reference s

aude to the figures on the foreign and American 56 foot statue. (See the costs
d Daprato tatry Co. of Chiago, Ill.) The coete of A. Daprato Co., of
Boston, Mass., on thi 5 toot statue, are as follows:
casting material.................................................
Iting labor.......................................... ....... & 49
In ng material............................................... 1
DIs labor ........... ............................. 2 0

material............................................--
Decorating labor................................................. 2 45
hToking material.... .................................. 0
Packing labor.................................................. &

Total.....................................................
Overhead, 80 per cent........ .............. ............ S

Total cost.................................................. 81. 48
Sdlng price ...................................................... 107 00

The foreign selling price of this same 58 foot statue, landed in America, is
about $60.
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The costs of A. Do Prato Co., of Boston, Muas, on the 4j foot "Little flower
are as follows:
Casting material ......................................--- L 7t
Coating labor..................................................... &
Fishing material..........................................

.inlabor............................................." -- -
Deoratg teral..................................bor..... .. ---Decoratng labor ......................................... ...... i 85
Packing material........... 0............................ .....Packing labor .... ............ ..........

Total... .................. ....... ...... ........ 8. 81
Overhead, 80 per cent ............................... IL 88

Total cot................................................. L 4
Selftg price ...................................................... 720

You will note In the costs of the Daprato Statuary Co., hereinabovo set forth
that the' Save added 40per cent for overhead, This 40 per cent conssist
handling. mold and mode advertising, selling expense, power, light, surane
and everyhng that enters nto the expense or running a busine, and Include
also the cash count of 8 per cent allowed to customers who pay within one
month.

Your attention is called to the fact that the correct figure for the cost of theT. M. O'Connell & Co., of Philadelphi Pa., as shown on page 788 of the
hearings before the Ways and Means Committee should be 18.85 and not
882.56. This is because, through error, an item of $6 for casting was omitted
from the cost statement.

The Daprato Statuary Co. further Informs me that in some cases where they
allow a 80 per cent discount to their dealers that the cost of the statue i so low,
in allowing a 80 per cent discount, they sufer a los on that particular item
but they have to do this in order to carry a full line.

The costs of the American Altar & Statuary Co., of Chicago, Ill., on a 5% foot
statue is $62, their wage rate being $56.

The St. Paula Statuary Co., Informs me that their price on the 5-*fock statue
is $72, their overhead being figured at 26 per cent. The selling price which
there ask is $103.

Your attention Is further called to the American cost of manufacturing a 4*
foot statue entitled "St. Theresa," at the plant of the T. M. O'Connell & Co., of

ladelpi Pa. The testimony concerning this statue will be found on pae
1782 of the hearings before the Ways and Means Commieee.

The cost of American manufacturers on a 4-foot su, entitled "Little
lower," are as follows:
The costs of the Daprato Statuary Co., of Chicago, Ill., are:

Casting material--- -----...- I...................... L 96
Castik labor... .. .. . ...................... & 78

noshrngs material ................................................ .4 4
Finishing labor---........ ----------------- --------------... ..
Decorating material .. .-... -------------.................. & 0
Decorating labor-.......- ----------.... ---...-.......... 17. 61
Packing material---------.-- -------------------........... &
Packing labor ------------------------.... -- ------------..... 2.

4& 87
Overhead, 40 per cent..------..-.........--....-..-....-....17.66

. .Total costs-----.-.-..-.-...-.-......................1.42
Selling price------------------............-. ----- 89.00

I am informed by the St. Paul Statuary Co., of St. Paul Minn., that their
costs on the4J-foot statue, "Little Flower," competitive to those herein referred
to. are $50.15. Their selling price of this statue is $76.

I am attaching hereto a photostati cop of an invoice from PieraccinlPelller,
of Tours, France, in which they offer pri es as low as $8.07 in American money
plus 10per cent for a statue costing the American to manufacture $26. The

rm of Pieracolni-Pellsseer are the largest mporters from France.
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T . O'Connell & Co., of Philadelphia, Pa, informs me that the cost of manu
tnit the statue which sells for 8.87, plus 10 per cent as shown in the in*
"0 foPlPeraccint-Pelssier, heretofore referred to, costs them to manufacture
SAmerica, including overhead, about $28. They also tell me that the 80 centi*
Wter statue is sold by the foreign manufacturer at 82 per cent and their cost is
aPer cent. An 4nh statue i sold by the importer for 18 events and costs the
1aan to manufacture, 29 cents.
On the 6)J Inch statue the costs of manufacturing as shown in the brief filed
e 2I eants, and we now ind that thee statues are being mported for 9 center.
o greatest importations are among thes small statues.
I would further oall your attention to the importations of Spanish statues-

are now making a drive for the American market. I would say, too, that
fs of the importer is greasing. In 1926 they sold 94 statues to one firm

E United States. In 1927 they sold 874* all of them were from 40 inches up.
li shows how competition s Inreasing. Bee letter attached.)
You will notice that if the American manufacturer sold these statues without
profit he would have to sell them for les than the imported statue and the
ported statue pays at this time, a tarif of 85 per cent, so you can see he neoese
r of an increase to not less than 78 per cent on the small statues.
You will further note here that a tariff of 80 per cent on statues over three feet
ll be a help to the American, particularly f free importation to churches is

daled, will be requested under the free list, but which will not prevent impor.
atin and we do not think will increase the cost to the consumer, to a sub.
diat extent.

You will notice that on the small 7-inch statues (costs below) there are vastly
dfeent costs of production and the cost of the imported articles.

You will notice, also, on the 7-inch statue the costs of the German is $4.50
sad the American cost is $7, but if you will go to the 24-inch article you will

tld that the German price is 886.0 and the American price $80. (See p. 7788.)
It must not be forgotten in comparison of these prices, that tnese ae prices
saded, and they have already paid 85 per cent duty. Paying 85 per cent duty

the foreigners still enjoy an advantage on the small ese statues of about 75 per
eat on the 7-inch statues. On the larger statues he enjoys an advantage of
bout 40 per cent, so you can easily ee that if you add taiff of 76 per cent he

would till have an advantage, because it would only be an increase of 40 per
ot, based on his foreign selling price. It would not cause the buyer to pay
a more, for the importer sells his merchandise at as high a price as he can and
dl meet American competition. I am reliably informed of a statue invoiced
at about $9.60 on which a tariff of 88 per cent was paid and which was sold to
te church by the importer for $85 or $40.

No tariff that you could possibly fix, considering the circumstances in the
miter, would exclude the foreign producer.

I am informed by the European Statuary & Art Co. of Milwaukee, Wis. that
tby now have in their employ two men who lately came from --- . These
mo were engaged to do the same work as they did there. They are receiving
1.10 per hour in America and in - they received $1 per day for their

We desire also to correct the wage rates paid in Philadelphia by T. M. O'Con*
dl 6 Co. Their wage rates are as follows:

Per week
lsh painters ......----------------------------------- $40 0

CteIs.-..-.......-------------------------------------------.................. 8- 40
ishers...................................... ................... 80-40IoLlbber .............. 80- 40

hiters ....................................................... 80- 40
Th is to correct a statement made in the brief filed before the Ways and

Mans Committee.
The comparative wage costs between Germany and America appear on page
82 of the t heroin before the Ways and Means Committee. It no con.

deratlon is to be given here except the diference between the costs of production
the difference between the American and foreign selling price, then a tariff of 100
per cent would be justified on all of the products affected by this paragraph.

The production of the ivory or small statues in America under the Inadequate
arif of the 1929 act has been reduced until the production of one firm is about
Pr wr cent of what it was prior to 1922. This also applies to the manufacture of
the crib sets. This American firm, prior to the act of 1922, was producing 1,000
acb sets per month and are now making practically none.
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One firm discovered that crib sete which cost them $92 to manufactMareimported for 80. They also advise me that the wages, which are oompeUW
average from 16 to 20 francs per day.

I would further call your attention to the fot that thee was not an Imout
or user who ppeared before the Ways and Mean Comm ee on o
application, though we asked more than we got, no one there rse a oi
protest, nor did any one challenge our statements.

Your attention is further called to the feet that the 46-foot statue, referred toIn the brief lied with the Ways and Means Committee, is really a N8oot stk
Respeotfuly submitted. .

PBases J. 8mTB ,
Altorne for As Amerfane Plawr of Paris 8teaur Meadnfwa.

(The photosttio copy referred to has been filed with the con.
mittee.)

StAru or Nsw JxUns
County of ~hbmdwd:

Franois J. Smith, being duly sworn sooording to law, upon his oath depose
and say that he the attorney for the manufacturers ssoolated under the name
of Plaster of Paris Statuary Manufacturers, and that the matters and things
forth in the within brief of hie own knowledge ae true, and those st forth oa
Information conveyed to him by others, he believes to be true.

FRANCmI J. SMIE.
Sworn to and subscribed before me this 8d day of July, A. D., 1929.

MARnoGAR C. BVou,

My commission expires Aug. 81, 1980. P i

OGNAnR & Co.,
PA "drdphiat PaP, February Ii,1ion.

B. R. FmiKr Co. (INc.),
N0 Oriswns, La.

GaO musur x: We have your letter of February 7. We allow 8 8 per cent
discount to the trade, on your line of Spanish imported statuary. Prices ae
f. o. b. Philadelphia. However, If you take up our line we could quote you
prices f. o. b. Nw Orleans, as there Is a line direct from Barcelona, Spain, to
your city, and as we understand freight rates a about the same.

Inolosed herewith we will find the catalogue of the general list of models, price As
list, and selling talk about these 8panish statues. We will be slad to let you Ci
have a set or two of the same models shown on real photograph these could
be used for your salesmen and also in your store. If you wish to rculare these
statues we could mail you 600 or more olroulars with your name and address s
printed on. We would be glad to have you listed on the ad which we are having
on the Catholic Directory. We have now 14 of the largest dealers handling our
statues. The name of each will be listed on the ad.

Without doubt you oould have the same or larger success other dealers are
having in each of their respective territories. All you require is to take up the
sales of these Spanish statues actively, and for this we would suggest you to
order few models for display in your store. This is the real and best way to
show the fine quality of workmanshiP, ld decorations, and unsurpassed olor.
ing of our statues. The photos, while they show very ine models and exquisite
work, in reality they do not make justice to the statute itself. You will agree
with us if or when you have seen some of these statutes.

The increase in sales is the best argument for their success. In 1926 we sod per94 statues. In 1927 we sold 874 of them, all from 40 inches up. p
We hope you will decide to start with our line and that we will receive word

from you it your earliest possible moment if you wish us to add your name on
the ad of the directory. We need you in Louisina and southern territories for
our sales. Please let us hear from you. a

Very truly yours, s M .
JAS OsNABD,
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PUMICE STONE

wJ H IUHOM. a 00., Ae

(The witness was duly sworn by the chairman of the subcom.
sittee.)

Senator Eon You represent whom
Mr. Gowz. James H. Rhodes & Co., of Chicago, IL; the National

pumice Stone Co., of Long Island City, N. Y.; and the K F. Grif-
fths Co., of Jersey City, N. J.

Senator EDGE You are here to discuss what itemt
Mr. Goms. Paragraph 200, pumice stone, in behalf of all the

American grinders of pumice stone.
Senator Eoon You represent all the American grinders of pumice

tonet
Mr. GoTzr. Yes.
Senator EDON. Did you appear before the House committee
Mr. Gorz. I appeared before the House committee, representing

my own company, but not all the American grinders.
Senator EoN. Did you file a brief before, the House committee)
Mr. Gowrz. I filed a brief before the House committee.
Senator Eno. Do you propose to 1le a supplementary brief here
Mr. Gowm. Yes, sir. As a matter of fact, I have just filed it.
Senator Eoa. In addition to the brief, is there any oral testimony

you would like to give!
Mr. Gorn. Yes, sir. That is what I would like to do now.
Senator EDGE. Make it as brief as possible.
Mr. GorE. I mentioned that there are only three American

grinders left. They are our own company, James H. Rhodes & Co.;
ihe National Pumice Stone Co., of New York City, with mills at
Astoria and Long Island City; and K. F. Griffiths & Co., of Jersey
City, N. J.

Senator EDO. What do you appear before the committee to
secure The House bill, as I understand it, has not changed the
existing law.

Mr. Gown. No, it has not. We seek one change in the existing law.
and that is a chang on pumice stone, wholly or partly manufactured.

The present tariff on pumice stone, wholly or partly manufacture,
s 0.55 cent a pound, which is $11 per 2,000 pounds.

Senator KINo. That is on what
Mr. Gonrr. Wholly or partly manufactured pumice stone.
Senator Enos. That is the existing tariff
Mr. GoETz. The existing tariff is 0.55 cent a pound, which is $11

per 2,000 pounds. The tariff that we seek is 1 cent a pound, or 20
per 2,000 pounds.

Senator KINo. You want to increase it.
Mr. GonrT. Increase it from 0.55 cent to a full cent, or from $11

a ton to $20 a ton.
Senator Eno. You want to increase it from the present tariff of

11 a ton.
Mr. Gowr. To $20 a ton, on wholly or partly manufactured.

105
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In 1920 there were Ae grinders of .pumice stone in the United
States. At that time one grinder failed. His business was bought b
a jobber, and two others discontinued business in 19 and f,

New York.
Our cost of reducing pumice stone, ground, in the United States,

is $40 per pounds.
Senator KIxo. Mr. Witness, do you know that in the State of

Utah and in the West they can take hard stone, or stone out of the
mountains, and grind it into the finest powder, and run it through
the mill for a dollar a ton What do you mean by telling me about
$28 a tont

Mr. Gomr. I will tell you. In answer to that, I have filed with
this committee a certified statement of cost, sworn to, and we would
invite your committee, or its delegates, to make an audit of the cost
of grinding of anyone of these grinders I represent. There is ab.
sorption in grinding pumice stone. There is some waste. There is the
co of barreling it. I do not know about the low cost of grinding
of a dollar a ton. I do know this, that you can not grind pumic
stone for a dollar a ton.

Senator KwIo. Let me call your attention to this. They take a
mountain; they mine it, break it down, handle it with a steam shovel,
load it into the cars, transportit to the mill, grind it, and have the
most perfect modem machmery to grind it to a pulp; run it through

Sthe flotation process, and separate the copper. That is all there
Is--

Mr. Gorrs. That is an entirely different proposition.
Senator KINo. Let me finish. They get rid of the waste, and do

everything for less than a dollar a ton.
Mr. Goms. It is an entirely different proposition.
Senator KwIo. Now, you talk about $2 a ton for taking pumioe

stone and grinding it.
Mr. Goam. No. You misunderstand me.
Senator KrNO. All right.
Mr. Goms. In the first place, we do not bring in foreign-ground

pumce stone and grind it. We bring in the roc pumice stone. We
bei with the same raw material that the Italian grinder begins
with. This rock must be brought over here. It must e selected; it
must be crushed, dried, screened once through wire, bolted three times
through silk, and packed into paper-lined barrels. You can not
grind a pound of pumice stone without getting a percentage of each
of 14 grades. The demand on the part of the trade that consumes
this pumice stone is not consistent with the manner in which you
must prodltce it. You must have distribution. You must Imow
where to place the varying quantities of the several grades yoo ot tain.

Senator KINo. It is all done by machinery, is it not, and mechani.
cal devices
* Mr. Goz. Not all by machinery.

Senator KINo. The substantial part of your grinding is done by
machinery.

Mr. Go6ns. The grinding is done by machinery, yes.
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senatorr Ki . And ou. handle by belts and machinery.
Mr. Gorn We handle it by belts and conveyors, but it requires

sOe direction to know how to handle this stuff to get. the mamum
of the desirable grades and the minimum of the undesirable grades.
.Senator E am. ou ask for an increase from $11 to $90 a ton, on
as wholly or partly manufactured grades.

Mr. GoTO. That is right.
Senator EDo. The imports in that particular grade have been
du increasing until 1928, which shows a total of 8,895 tons

io as against 0 the year before, and so forth. But I
Sin connection with unmanufactured pumice stone, which is

aled at $15 or less per ton and which now carries a duty of one-
toth of a cent per pound, the imports have been continually
is reading. Last year there were 9,06 tone, which is more than any
other year with one exception. Why have you asked for an increase
ia the duty on the third class, but not on the first

Mr. Gooa. Have you the Agures for 19979 My figures do not go
pto 1098. Haveyou the figures for 19971
SSenator EDn. Yes.
Mr. Goa. The figures for 1927 are about 8,500 tons.
Senator EDOB You are speaking of the unmanufactured?
Mr. GoZ. Of the unmanufactured.

SSenator'Eem. 7,881 in 1997 and 9,206 in 1928. You are satisfied
with the duty, apparently. You have no request for an increased

Mr. Goas. No.
Senator Eom. And yet the imports are substantially increasing,

a I have pointed out.
Mr. GoWZ. I think you are making a comparison, Senator, of

aly one year. In 1929-I do not have the 1928 figure--
Senator EDm. That is the one large year, but that is the only

ear. That was 10,000 tons. Every other year has been less than
1928, except 1928. I have already pointed that out. You are satis.

ed with hat duty, and yet you come down to the wholly or partly
manufactured trade, and the imports are very much less, and you
.e asking us for an increase. I am wondering on what it is based.

Mr. Gows. I started to tell you. In 1928 and 1927 two grinders
of pumice stone discontinued.

Senator KIo. In order that I may understand, you are asking for
n increase of nearly 100 per cent on $48,471 worth. That is all

that was imported under that item; and you are demanding this
increase of nearly 100 per cent, just because of the importation of
$48,000 worth, is that right

Mr. GowEr. I do not know what the figures are in dollars and cents,
but the importations of even our raw material are not very great.

Senator Kno. $48,471, according to the Tariff Commission infor-
mation.

Mr. Gons. That is for 1928.
Senator KmN. 1928.
Mr. Gonz. What were the imports of unmanufactured, valued at

$15 or less per ton?
Senator Kma. $9,400 worth.
Mr. GoeZ. There is not a great amount of money involved in

either the manufactured or the unmanufactured. They are fairly
dose, as matters of that kind go.
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Senator Knrs How much is manufactured in the United States b
by all the companies

Mr. G Os. By all the companies
Senator Kr;e Yes. t
Mr. Goms I would say 1719 unds. Senator Edg had the

figure for 1998. I have t oly
Senator INGe, How many milionst
Mr. GOsm Seventeen million five hundred and nineteen thousand

pounds or aboL. 8500 tons. f
Senator Kmo. And the only mportaton is 8,000 tonst
Mr. GoJrs. I do not understand about the two or three thousand i

tons. ti
Senator KIe. Three thousand eht hundred and twent-five tons, a
Mr. Goms What does that 8,000 tons represm-the manu.

facturedI e
Senator Kno. Wholly or partly manufactured. In other words, 1

the small amount that I have Just called your attention to is the flor
in the ointment, as aapint which, or to provide for which, you an
this 100 per cent increase in duty, although you manucture
17,000,000 pounds.

r. GO . Eight thousand five hundred tons. do
Senator KmN. All right. W
Senator Rmw. The domestic production is 8,00 tons; is that right to
Mr. Gecas. Eight thousand five hundred tons. By domestic pro P

duction is meant the Italian pumice stone ground here Thas

r aStor RD. You t your raw material from Italy?
Mr. GoTm. From I y. We begin with the same raw material th

they begin with. e
Senior R . That is why you do not want a tariff on the raw dt

material.
Mr. GoE . We have a tariff on the raw material.
Senator RuED. You do not want any more tariffs duc

Mr. Gown. We do not want any more tariff on the raw material.
Senator BAwLNTr. You would like to have that taken of, would
ou. You would like to have the tariff on the raw pumie stone

that you import removed, would youth
Mr. Goi. No. Po
Senator EDms. He has made no application for it. I asked him

that question.
Senator KING. Why shouldd it not be removed 9
Mr. Goarz. We think the Government is entitled to some revenue.
Senator KINo. Just for revenue purposes
Mr. Go rZ. Yes.
Senator KNo. There is no protection involved
Mr. Gores. No.
Senator KINo. You are solicitous for the w lfare of the Govern- pro

mont in that regard. I
Mr. GofTz. Yes, and in many other regards that we are not ex-

pressin here.
But here is the point. This foreign ground pumice stone can be

laid down for $8 to $26. If the taiff on pumice stone is increased "
from 0.55 of a cent to 1 cent a pound, that could still be laid down

1
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bi at from $8 to $85 a ton, compared with our cost of $40 a ton.
e Italian ground pumice stone would still have an advantage over
Scost, to the extent of 90 per cent. Thiais not an attempt to bar
Sthat comes in here from abroad. It is an attempt togive us a

ir opportunity of competing with it in the markets here.
Senator BaXr Tr. In spite of this importation, the Tariff Com

mission figures show that during the last 20 years there has been
A gardual l remsee in the domestic production each year, increasing
bfm 15,000 tons in 1909 to 58,000 tons in 1927.

Mr. GdoI. I do not know. I suppose it is because the country
Growing. The automobile industry has been growing since that

time, and they are large consumers of pumice stone, and always
hae been.

Senator BIALmBr. That may account for some of it, but even in
the last two years there has been an increase, from 40,000 tons in
1~9 to 8,000 tons in 197. In two years it jumped over 18,000 tons,
or nearly 88% per cent. Would it seem that this importation has

materially interfered with the domestic production
r. GomE. It has, in more ways than one.

In the first place, it has been termed " American process" pumice
done, and a great many people were misled into believing that it
was American ground Italian pumice stone, until steps were taken
to prevent its being misrepresented as American ground Italian
pumice stone. The Italian grinders have lately improved their prod.
uct somewhat, so that it more closely approached the American
ground Italian pumice stone than ever before.

Senator EO.i As I understand your figures of production, under
this heading of wholly or partly manufactured, the importations
are about one third, or a little more than a third of the consump.
tion.

Mr. GomE. I did not catch that. What was the questions
Senator EDn. What is the total production of the American pro-

ducers of this particular grade?
Mr. GoEi. In 1927 it was 8600 tons.
Senator Eno.. In 1927, 2,000 tons were imported, and in 1928,

48,5; so that if you continued your production, with some slight
icreses, fully a third of the domestic consumption would be km-
ported.

Mr. GoaT. It is manufactured in southern Italy, where the labor
wage rate is very low.

Senator BazMrrr. How much money is invested in the pumice
stone industry in this country

Mr. Gomrs. Our plant cost us $800,000. We have about $1,000,000
in net asset in our company.

Senator BAmLar. How many companies are there
Mr. GowzT. There are only two besides ourselves. I would say that

probably half a million dollars would cover both the other com.
pmies; probably a little less than that.

Senator BaJ ar. About $1,500,000 altogether.
Mr. Goem. Yes. It is not a big industry.
Senator EDME. Are there any further questions Have you finished

your statement?
Mr. Gors. I will complete it in just a few moments.

6881--20-vor , 80Hm 2--8
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SIt has been represented by our adversaries before the Ways and
Means Committee-and our adversaries consist of just two imported
iho filed a joint brief-that foreign-ground pumice stones not
really in competition with Amerian-ground pumice stone. .That isonly half a fact. A great many industries prefer the pumice stoe
ground in this country because it is a better product. It hhas ss
iron in it* it is lighter n weight for a given cubic capacity, and so
forth. However, there are a great many other industres which
would like to use American-ground Italian pumice stone, but they
are unwilling to use it at any such diferencein price as is represented
by the difference between the cost of the im ored pumice stone from
Ital and the cost of producing it here. But the would be inter.
este in buying American-ground Italian pumice stone if America.n
ground Italian pumice stone commanded only a reasonable advance
over the cost of the Italian pumice stone. The more you check up
the figures the more my statement will be proven. I have stated that
even if this tariff is granted us our cost will still be 25 per cent higher
than the cost of importing the pumice stone ground by Italian labor.

Senator KMxN. Did you testify before the House?
Mr. GOa. Yes.
Senator KINo. You filed a brief there
Mr. GorrZ. Yes.
Senator Kixo. The Ways and Means Committee did not yield your

solicitations?
Mr. Gows. They did not yield to our reuest, I am sorry to say.
There is another point I would like to cover. It may occur to you

gentlemen. Our adversaries did not appear before the Ways and
Means Committee but they filed several supplemental briefs. One of
their supplemental briefs was filed so late that it was in print before
we knew about it, and we had no opportunity to refute it. They
pointed significantly to the fact that I have already mentioned, that
two grinders of pumice Ptie in this country had discontinued
stating that these two grinders discontinued, not because of lack of
profits, but rather due to advancing age and independent incomes.

Senator KINo. Assume that two have discontinue The output
has increased every year, so there has bee no diminution in the
output..

Mr. GomrZ. If that were net so, then the other grinders would very
rapidly go out of business, because they are up against the same
proposition these two were up against.

Senator KNo. It is true, is it not, that the domestic production
has increased right along?

Mr. GoErI. I would not say it has increased right along.
Senator RmED..The figures show the contrary.
Mr. Goms. In 1927 the production of pumice stone here repre-

sented a falling off of 80 per cent as compared with 1928, according
to these figures obtained from the Department of Commerce.

Senator BAmKLEr. You stated a moment ago that two concerns
had gone out of business. You bought them, did you

Mr. Gonrz. We bought them.
Senator BARnLET. That is the way they went out of business#
Mr. GomET. No, that is not the way they went out of business.
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.re facts are that for the past 62 year, except for the duration
of the war, T. Van Amrine Son made no money in the pumice.

a What ithMr. .Guy Van Amringe may have was
inherited with real estate from his father. He discontinued grind.

Sstoe to enga in .the laundry business at Mamaroneck,

.Mr. F. H. Holman, who controlled B. J. Waddell &.Co., conducted
losing business for. years and by his own statement had a most
eager income when he retired. The Federal Income Tax Bureau's

records will undoubtedly show how little profit these corporations
bad been making up to the time of their difoontinuing.

Senator Bazunr. You are seeking to leave the impression on the
committee that these concerns had gone out of business because of
competition of foreign imports when, as a matter of fact you had
sorbed them. Don't you think y ou oght to have stated thia
Mr. Go. I had no opprtuity. r have it right here. I was

coming to it when you anticipated it. As I say, our adversaries,
these concerns, pointed significantly to the fact that we had bought
out this concern. That is the thing I wanted to refer to.

Senator Enom. Go on with your statement.
Mr. GomZ. In closing, I just want to make one other statement,

that if the grinding at pumice stone in this country were a lucrative
business, these importers of pumice stone, who have opposed us and
who have been in the business of importing for several decades, *
would have been in the business of grinding. Does it not seem
reasonable that i it were a lucrative business, these gentlemen who
have been in the business of importing for w long, who know the
business thoroughly, and know the trades that consume pumice
stone-does it not seem more reasonable that they would engage in
the business of grinding pumice stone
. Senator Bamlar. I am not arguing with you. I am trying to
get at the facts.

Mr. GoTZ. Doesn't that seem reasonable
Senator EDOB. You make your own statement, and we will reach

our judgment afterwards.
Mr. GemT. Gentlemen, I have not anything further to eay.
Senator REEn. I want to ask you a question. The biggest importer

is a Chicago concern, is it not
Mr. GoErm. That is my concern.
Senator REED. What is its name?
Mr. GoEr. James H. Rhodes & Co., Chicago, Long Island City,

and Jersey City.
Senator RmED. I am not talking about the unmanufactured pumice

stone. I am talking about the manufactured pumice stone.
Mr. GoZm. What is the name of that company, may I ask
Senator REE. I do not know. I am asking you.
Mr. Gors. The biggest importer 9
Senator REr. Of manufactured pumioe.
Mr. Gozr. I do not know who that could be in Chicago.
Senator RmD. Do you own deposits over there in Sicily and other

>Iaoes
Mr. Goe . No. It is a free market Anybody can buy the raw

material, or the finished product. Gentlemen, I want to get this

aIn t
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impression elear. We also import the manufactured pumoe one
and the raw material which we grind.

Senator Kao. You are both an importer and a grinder, then
Mr. Gorms Yes.
Senator Ramn On which would you pay more duty if we adopted

your suggestion
Mr. G~or. We would pay more duty on the finished product that

we import; and we are considerable importers of the finished product
Senator REED. Do you operate any factory in Sioily or ay of

those places?
Mr. Gors. No. We have warehouses where this stu is stored.

It is a very low-price commodity. The whole formation of the
island is just one volcanic rock.

Senator Eoom Is there any production in this country at all, or
any of the rock that i satisfactory for grinding

Mr. Go=s. No. That came up in connection with the last trif.
They produced some in Californfa but the trade would not accept it.

Senator EDoa Why do we have one change to a centp pound on
the raw material-you answered that before; you said for revenue
purposes

SMr. GoMr We do not complain about that, because it is a matter
of giving the Government revenue. There is nothing here to com.
pete with the Italian pumice stone. Italy is the source of the world

* supply of pumice stone.
Senator MED That is all.
(Mr. Goets submitted the following brief:)

Barw or JAs. H. RBoose & Co. AND OrTMas

mRANcm CouMrrru
United States enate, Washinto D. 0.

Ronoa Au Bas: Paragraph 900 of the tariff act of 1922 reads:
"Pumice stone, unmanufactured, valued at $15 or les per ton, one-tenth of

1 cent per pound; valued at more than $15 per ton, one-ourth of 1 cent per
pound; wholly or partly manufactured, flftyfe one-hundredths of 1 cent per
pound: manufactures of pumice stone, or of which pumice stone is the con*
ponent material of chief value, not specially provided for, 85 per centum ad
valorem."

Tarff desired:
"Pumice stone, unmanufactured, valued at $15 or less per ton, one-tenth of

1 cent per pound; valued at more than $15 per ton, one-fourth of 1 cent per
pound; wholly or partly manufactured 1 cent per pound; manufactures of
pumice stone, or of which pumice stone is the component material of chief
value, not specially provided for, 85 per centum ad valorem.

We earnestly request that the tariff on manufactured pumice stone be in-
creased from fifty-five one-hundredths of 1 cent per pound to 1 cent per pound.

Reason: Because the tariff of 1922 does not adequately protect the American
grinders of punr.ee stone against the cheaper labor of Italy, two out of Are
American grinder have discontinued operations and gone out of business since
the tarfR of 1922 was enacted.

In 1920 there were ive grinders of Italian pumice stone in this country. One
of these failed and was purchased by a Jobber of pumice stone; two others
had been losing money since 190 and therefore discontinued business in 190S
and 1927, respectively; they were unable to compete with the pumice stone
manufactures of Italy because of Insuffelent tariff protection.

Especially during the past 10 years the cost of crude material In Italy as
well as the ocean freight has been much higher than it was In 1918, and In
addition to that the American grinder' cost of labor, etc., is today from 100
to 200 per cent above the cost of the labor and material In 1018.
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UnAer the present tariff pmice stone, ground L\ Italy, Is delivered at the
dks in New York, duty paid, at prie raring from $28 to $26 per to.
55 crude pumce stone ued for ending In our mils costs from $1 to $2
pir tono duly paid, New YortL The cost of labor, package rent, power, ete.,

s nry to powder the crude material and prepare It for the market adds
other 18 per ton, so that our finished cot of the powdered pumice In bags
avmmae per too.

Ws In spite of the fact that at considerable Investment Improved machinery
ass been Installed, produng powdered pumice stone much more economically
a In 1921* In fatt, under 1921 conditions and with the equipment then in
as the American grinders of pumce could not survive today.

Al we ask Is to bring the duty*pad cost of the pumice stone manufactured
a Italy to a igure nearer the cost o the product manufactured In the United
gstat and with the requested nrease In duty on the manufactured pumice

ooe gmnd Italy could till be laid down, duty paid, New York, for from
t to $per ton, compared with the Amercan grinder' cost of unmanutao

IMd--$o to $24, duty paid-and compared with the Amercan grinder' coat
ct the inihed product of $40 a ton.

It will be see therefore, how reasonable a request this , since the American
gwders' cost wail ll t obe 20 pe cant above the duty-paid cost of the foreli

rodpumice.
As far a revenue s concerned, the Government will nquestionably receive

greater revenue than at present, because the Importation of the puce pow*
ird In Italy will not decrease materially. However, even it importation

a manufactured pumice stone should decrease to one-half of the present
tenage imported the Government would receive the same total sum In duties, if
the rate on the manutatured pumice stone is increased to 1 cent a pound.

Moreover, If the Importation of manufactured pumice stone decrees, then
the Importation of unmanufactured pumice stone will increase and, ot course,
the customs revenue on the unmanufactured will be greater, so that both the
Government and the trade In general would be assisted considerably and
American industry would be encouraged.

May we be permitted here to refer to the supplemental joint brief filed by
Charles B. Ohrystal Co and Whittaker, Olark & Daniels, Importers of Italian
ground pumice, which brief appears on page 1071 of Volume II of the Ways and
Means tariff hearings

In seeking a tarf n Imported manufactured pumice stone that shall be
lower, even, than that provided for In the Underwood Tariff, these Importers
have stated that pumice stone ground In Italy Is not competitive to pum.ce
stone round in the United States, and have offered In support of their teetl

oar letters from tour consumers of pumice stone.
We are confident that your committee will not be misled on this Issue merely

because four consumers of pumice stone have expressed a preference for
American ground pumice stone. Obviously, It a great many more than four
consumers of pumice stone did not prefer American ground pumice to the
cheaper Italan ground pumice stone, there would be no American grinders
of pumice stone.

Admittedly, for a number of purposes, the pumice stone ground In the United
States Is demanded, but It Is also true that for a number of other purposes
American ground Italian pumice has no opportunity to compete with Imported
Italian ground pumice because many consumers who prefer American round
Italian pumice stone and who would willingly pay a slightly higher price for
It, wil not pay the difference in price made necessary by the difference in the
American grinders' cost and the Importers' cost of Italian ground pumice stone.

Even under the tariff that we seek the American grinders' cost will still be
S per cent above the duty-paid cot of foreign ground pumice.

Production cost: In the brief referred to these importers of Italian ground
pumice stone hive challenged James E. Rhodes & Co.'s cost of production, and
therefore James L Rhodes & Co., and we respectfully invite your committee or
Its delegate to audit our books If there Is any doubt of our veracity. Moreover,
appended hereto Is a duly notarled certificate of cost made by certified public
accountants.

Packing: Contrary to what these Importers assert as to their cost, however,
by far the great bulk of foreign ground pumice stone Is sold in bags-not, as they
state, In barrels-while fully 90 per cent of all American ground Italian pumice
stone sl sold n barrels. This statement may very readily be confirmed In the
trade
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Amperfosa grfiders dwo*ftlwig.-By supplemental brief to the Ways an
Meons Committee our adversarles the Importers of pumce atone gro~w 1
foreign labor, have stated that the two American grinders of pumice stone who
discontinued operations did so by reason of advan :ng age and lndepeoat
incomes, and they further refer to the fact that their businesses were purchased
by James H. Rhodes & Co.

The facts are that for the past 25 year, except for the duration of the war
T. Van Amrlnge & on made no money In the pumice stone business.

What wealth Mr. Guy Van Amrnge may have was Inherited with real etate
from his father. He discontinued grinding pumice atone to ngage in the
laundry business at Mamaroneck N. Y.

Mr. P. H. olma, who controlled R. J. Waddell & Co., conducted a lodn
business for years and by his own statement had a most meager Income who
be retired. The deal Income Tax Bureau's records will undoubtedly abshow
bow little profit then corporations had been making up to the time of tair
discontinuing.

Does It not seem reasonable that it the grndindg of pumice stone wre a
lucrative busines, these petitioners for a low tarff on manufactured pume
stone-Charles B. Crystal Co. and Whittaker, Clark & Danlels-would have
engaged in the grinding of pumice stone? They have been Importing pualce
stone for several decades

Respectfully submitted.
JAus H. BRoem & Co.
F. L. (lor, Vice Pretde.
NATIONAL POMISC BTOI (C.,
SoL PuaWn, Vioe Pr"Udet.
K F. Gmrrrres & Co,

. 0. O rrrs, Presdent.
OHICAGOO June 17, 1099.

Mri. .L GOon,
Hotel Willard, Waehngto, D. 0.

DamA Sm: Pursuant to request of Mr. A. J. Roth, we are submitting herewith
a summary by James H. Rhodes & Co. for the fical year 1928.

Pounds of pumice produced, 9,254.000.
Gross cost of pumice produced, $109,577.18.
Cost per pound to produce, $0.0166.
We hereby certify that the above figures have been taken directly from the

cot records of the above company and, In our opinion, reflect a fair average
cost per pound for pumice produced.

Respectfully submitted.
BUOcHAII SIEans & Co.,

Per W. H. HA]BrsoN.
Sworn to and subscribed before me this 17th day of June, 192.
[(suL] COLmaB c H. Rvmua,

Notary Pswcf.
My commission expires April 18, 1983 N. P .

STATEMENT OF LEVI COOKE, WASHINGTON, D. 0., REPRESENTING
WHITTAEBR, CLABK & DANIELS (INO.), NEW YORK CITY

Mr. Cooxa. Mr. Chairman, on behalf of Whittaker, Clark &
Daniels (Inc.), of New York, and Charles B. Chrystal (Inc.), of
New York, we should like the privilege of filing a brief of this topic,
if so advised, against Mr. Goetz's position.

Senator Emos. In doing that, your brief will supplement that in
the House, so that it will not be a repetition of that

Mr. Cooxz. If they are so advised. Very possibly they will rely
on the brief in the House.

Senator EDOB. The brief will be received; and will you have it
under affidavit, please

(Mr. Cooke subsequently submitted the following brief:)
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Bam or WMarraxmi, Orau & DA aes Nsw Yoax Cmr

or orWAsBINOTWO n
. Dmot of ColsfwMO, ae

SCharles B Chrystal, being first duly sworn, deposes and says that be is I
ps.ui ent of the firm of Charlee B. Chrystal Co. (Inc.), New York City, and I
tlt company, with Whittaker, Clark & Daniels (Inc.) filed with the House

aus and Means Committee a brief and supplemental brief opposing Increase
tdaty as requested by Frank L. Goets of Messrs. Jas. H. Rhodes & Co., on
Pmale stone, per paragraph 200 of the tariff act of 10U2. It is further stated
*at alant was present at the hearing before the Finance Committee on June
,i 190. subcommittee dealing with earths, earthenware, and glassware, and

aud Mr. Goets testify In renewal of his request for an increase of duty.
Alant states that for his own company and in behalf of Whittaker, Clark &

DNaels (Inc.), the two Importers referred to by the witness Qoet., he rests
Iwa the premetation made In the House of Representatives Ways and Means
Onalttee In opposition to an increase of duty.

orther stating, however, afant In response to request and suggestion of
gmator King now states In this affidavit form as follows:

*Mesrs. Jas. IL Rhodes & Co., through their Mr. Goets, evidently had in
mtnd leaving with your committee the Impression that the two Arms whom he

mnatooed as having discontinued operations did so because they were losing
0moey. As a matter of fact, the two concerns, T. Van Amringe & Son and

t, . Waddell & Co., of this city, were very prosperous through their establish.
mot in the Amerlcan-ground pumice business of over 60 years, sold their
baldness to the witness (Jas. H. Rhodes & Co.) only because the principals

slhed to retire due to advancing age and independent ncome. These firms
did not discontinue operations because they were losing money, but were bought

r bJaa. H. Rhodes & Co., which created a virtual monopoly of American.
imoud pumice in this country; and it is only logical to believe that in their

den for a prohibitive advance in duty they wish to complete their position."
The foregong paragraph appeared in the unverified brief of afiant's com.

pay and Whittaker, Clark & Daniels (Inc.) as filed in the House Ways and
Iean Committee. Affant states that to his knowledge the two frms of T. Van

Amrdge & Son and R. J. Waddell & Co. were long established and prosperous
eocerns in the ground-pumice trade and known for many years as the leaders
ia the industry; the absorption of the former occurred some months prior to
the absorption of the latter, but the taking over of these two firms by Goets's
Company gave to the latter a substantial monopoly and certainly a dominant
badership of well over 50 per cent of domestic production in ground pumice
ane within the United States. This affdavit is filed in verification of the

fct as stated in the House Ways and Means Committee, and affant, after
bearing Mr. Goets's testimony, finds no occasion to modify the statement.

CHAMPs B. COHISTrrA
Subscribed and sworn to before me this 20th day of June, 1920.
([^Brl Manvia A. Tixa, Notary PubUo.

CHINA CLAY OR KAOLIN

(Par. so07

ATEMENT OF HENDERSON INCHES, BOSTON, MASS., REPRESENT.
ING IMPORTERS OP ENGL SH CHINA CLAY

(The witness was duly sworn by the chairman of the subcommittee.)
Senator EDO. Whom do you represent Mr. Inches
Mr. INCwoE. I represent the English China Clay Sales Corpora.

tion, Hammill & Gillespie (Inc.), and John W. Higman Co. all of
New York; A. M. Meincke (Inc.), of Chicago, Ill.; Paper Makers
Importing Co., of Easton, Pa.; and John Richardson Co., Boston,
Mass., which is my concern.



We appeared before the House Ways and Means Committee, ad
presented a brief at that time. I request permission to file a brief,
Which is a new brief.

Senator EDno. The brief you desire to file here is supplemental
to the brief filed before the House committee

Mr. INcnas. Yes, sir.
We are presenting a petition for the removal of the duty of $*80

per ton on imported clay.
I wish particularly to draw the attention of the committee to the

fact that the producers of domestic clay are divided in regard to any
increase in the present tariff.

Senator KxN. That is, any tariff at all, you meant
Mr. INxoss. Yes, sir. We have joined with us the firm of Mem.

Moore & Monger of New York, importers of English lay. Their
statement before the House committee was that they imported about
61,000 tons in 1928. They produce approximately 70000 tons of
domestic clay, as stated in their brief. That is approximately one.
sixth of the total production of china clay in the nited State. I
understand that they have now leased another mine, and will produce
a larger quantity.

Senator KiNO. In the United States?
Mr. INoBE. In the United States. This firm definitely states that

domestic clay producers are making excellent earnings, and have no
right or reason for demanding further protection.

The position of this firm is borne out by the fact that the produce.
tion of domestic filler clay has increased from 2868,08 tons in 1990
to an estimated 500,000 tons in 1998 a a of 86 per cent. During
the same period the importation of nrlish clay dropped from 861.
800 tons in 1920 o approximately 980,000 tons in 1998 a drop of 99
per cent.

Senator KINo. I have a statement here to the effect that the total
imports from England in 1028 were only 60,000 tons.

Mr. IxomHs. I do not think that is correct, sir.
Senator KINo. It was obtained from the tariff research--60,000

tons importation.
Mr. INoHES. No no; that is wrong.
Senator EDoE. Of what, Senator?
Senator REED. 807,000 short tons were imported altogether in 1928.
Senator EDGE. Which is right?
Mr. INCHES. What do you say about that [addressing Mr. Kocb]t
Mr. KocH. Three hundred and seven thousand.
Mr. INCHEs. I am perfectly willing to accept those figures.
Senator EDOz The figures we have did not seem to agree with

yours, and I wanted to know if you knew just what the importations
were.

Mr. INCHES. Shall I continue
Senator Eon. Go right ahead.
Mr. IxomHs. Now I want to draw your attention to another thing.

There is in the Unied States just one type of coating clay; and r.
Edgar, who is our opponent, says in his brief that in 1995 they sold
797 tons of this clay. In 1928 the sold 91,459 tons of this clay,
which makes an increase in business in the case of the domestic coat.
ing clay of 2,700 per cent in the three years. He confidently predicts
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that he will produce 86,000 tons in 1929, which is an increase in four
ym of 4500 per cent

I think it is only fair to say that he controls all the patents for the
oduction of coatng clay in the United States. We have not found
btany one else can produce that clay. He controls the whole

business.
Senator Eoo&. Who is this?
Mr. I Ns. This is Edgar Bros. Mr. Edgar has generally

been the principal spokesman for the domestic people.
Senator KIxo. They control what.
Mr. INoH . All the patents covering the production of domestic

day. Mr. Edgar says the tariff has been and still is inadequate; but
if you can make an increase of 4,500 per cent in four years, it does
ot amount to anything.
Senator Kuno. The man who controls all the patents says that he

thinks he ought to have a little increase)
Mr. INCmE. He wants an increase of 50 per cent.
Senator BannKr. The bill does not give st; does itt
Mr. INxom. Well, gentlemen, you have the bill before you now.
Senator BaKLTr. I mean, the House bill does not give itt
Mr. INxoS. No.
Senator EDns. As a matter of fact, just for the record, the House

bill has not made any change.
Mr. IXcate. That is perfectly true.
Senator EDn. Excepting to include feldspar, in which you are not

interested, and fluorspar, which is in the same paragraph.
Mr. INcHs. I am not interested in that.
Now I want to draw your attention to the fact-and we have

agres to support it-that, using all methods of transportation,
Gorgis clays can be delivered to any point in the United States
from 60 cents to $7 a ton cheaper than the imported clay. It must
be perfectly obvious to any reasonable man that a paper mill would
use the cheapest material if they could. They would be foolish if
they did not, because out in Kalamazoo the difference is about $6
a ton.

The question naturally arises, "Is there any real competition be.
tween the English and the domestic clay?" Our answer to this
question is that there is not; and the best evidence of this fact is the
opinion the paper manufacturers themselves expressed in their brief,
submitted to the Ways and Means Committee of the House of Repre.
sentatives, January, 1929. They are the only people who actually
know the answer to this question. Their continued success depends
completely on the correct answer. Naturally the domestic producers,
interested in marketing their product, do not belittle their wares.

Senator Kmo. They say there is no competition
Mr. INcs. The position of the paper manufacturers is definitely
en in the fact that 100 per cent of those using English china clay

infist that there is no competition between the two.
Senator EDOm. Why is there not any competition, if 807,000 tons

are imported
Mr. INcuE. The answer is just this: If a paper mill wants to

make fine papers high-grade papers it has to use English clay.
The same mill will use both types of clay; do you see what I mean
For their low-grade papers they will use domestic clay. For the
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hgh-grade pars they will use English clay, and they wil be r
obliged to use English clay whatever happens.

Senator KIxo. The English clay is superior for the high.grade '
paper i

Ir. INrc . It is superior on account of color. It is white. That d
is the main thing in producing paper. po

Senator KINO. The earth content is substantially the same
Mr. INonEs Well, it is a question of grit.
Senator Kiro. A little more silicate the
Mr. INxaHE. I do not think there is much difference. I think they the

are about the same. At least, there is no protest from the mill, or
anything of that sort. We have here a st of rates showing the
price advantages of domestic clay. t

Senator Kro. It is in your brieft i
Mr. INomHS. Yes; the whole thing is there. In regard to potting

clay, the price advantage is for the Georgia potting clays. They
have a greater price advantage than the paper clays have at the
various important points of consumption.

Senator KIxo. The imports then, do not come in competition at
all with the potting clay of a rgia?

Mr. INxoHe. They use it for certain purposes. When they have do
got to use imported clay, they have got to use it. There s a bi
differential there; and there is no reason why a concern that could
use a cheaper material would use a more expensive one.

Senator EDr You have not any objection to the present existing
duty of $.50 per ton? Or

Mr. INCHES. I think it is high. They do not need that protection.
I do not think they need all that duty.

Senator Emr' That has been the existing law; has it nott
Mr. INoml . That is the existing law; yes. p
Are there any questions you wish to ask
Senator EDos We shall be glad to have you leave your brief, wit

unless you have something you care to add.
(The portions of the brief not included in Mr. Inches' oral state.

ment are as follows:) I.
On page 1155, supplemental brief of January 1929 of the domestic

clay producers, Mr. Edgar states:
An American coating clay was first.successively introduced about the middle o

of 1925. The growth in the use of American coating clay is shown, by years,
as follows: 1925, 797 tons; 1926, 5,510 tons; 1927, 16203 tons; 1928, 21,450 tons. .

According to the statements of the paper manufacturers in their own brief,
about 72,000 tons of English coating clay was Imported in 1028. It can be
predicted with confidence that at least 80,000 tons of domestic coating clay will
be produced and sold In 1920, which will represent fully half of the amount of
English coating clay brought into this country in 1028, and will serve folly

oa refute statements made as to the Inferior quality of American coating
clay.

Accepting Mr. Edgar's statements as a fact, this is an increase in at
business for domestic coating clay of 2,700 per cent in three years. tha
Mr. Edgar also confidently predicts that the total increase in four i
years will be 4,500 per cent. This tremendous progress has been Y
made despite the claim by Mr. Edgar that the tariff has been and
still is inadequate.

SWe think it is only fair to say that there is only one domestic coat- th
ing clay, and the firm of Edgar Bros. completely controls all the ae

r'
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tents covering ts preparation. It is quite obvious from the
res given by r. Edgar that his costing clay would continue its

did process without the assistance of any tariff.
ln our brief we are presenting tables showing that the domestic

dlay have at the present time a price advantage at practically every
pot of consumption of approximately 60 cents to $7 a ton.

The position of the paper manufacturers is definitely seen in the
feet that 100 per cent of those using English china clay insist that
there is no competition between the two. Seventy-two per cent of
those using domestic agree with this position and have also signed
their names to the brfef. This is because the determining factor
in using either domestic or English clay is the quality of paper which
the mil desires to produce. This accounts for the fact that some
mille actually use both grades, despite the difference in the delivered
ast in favor of the domestic.

The peti"oners submit that the domestic producere-
1. Now have a tremendous advantage in price.
& That manufacturers must use English lay in their finer papers,

orardless of cost
. That the importation of English clay does not in any way injure

domestic clay in its pvcper market.
We respectfully request that the present tariff of $2.50 per ton

be removed.
Senator KINo. Let me see if I understand your situation in a word.

Your position is that substantially the only clay that comes from
Great Britain is that which is used for the higher-grade paper

Mr. INCEs. For the higher-grade paper in the paper business.
Senator EnoE. Is any of it used for pottery at allf
Mr. INoaCs. Oh, yes; they use a very considerable quantity in

pottery.
Senator EDoz. That is what I thought. How does that compare

with the domestic production Is that a subject of competition
Mr. INoHms. The Georgia clays have a price advantage at all im-

portan points where they use clay for pottery of from $8.65 to
.18 over English clay.
Senator REED. Not i Trenton, according to the Tariff Commission.
Mr. INCHE. They do have an advantage of $8.65. I spent hours

on those tables, and I am confident they are correct.
Senator REED. The delivered cost of potting clay at Trenton,

N. J., including all transportation-
Mr. INCHES. Froa where ?
Senator REE. From North Carolina, was $22.01.
Mr. INCHES. That is correct.
Senator RED. From Florida, $21.768 from England, $19.66.
Mr. IoNCHE. From Florida'and North Carolina the domestic clays

may be said to have a disadvantage of 86 cents. I want to call your
attention to this fact, however, which we brought out in our brief-
that the domestic producer says that he can produce his clay for $8
in spite of the fact that he sells a great deal of it for $6, and has for
years, and almost all the balance for $8; that those Forida clays
are sold for $18.25, which shows $5 profit; that the North Carolina
days arp sold for $16 which shows $8, or 100 per cent profit. In
their brief they do not tread on that point very long, because their
customers might think, I suppose, that they were gouging them.
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Senator Ra. Is that $16 at the mine s"
Mr. INHosm. $16 at the mines.
Senator Kao. And that is just the raw product as it comes outt
Mr. IN os. Yes; just as it comes out of the mine and goes into d

the cars. That is used for special purposes.
Senator EwaO What is the proportion of this three hundred thou. -

sand odd tons of imported Englih olay which goes into the produce.
tion of high-grade paper, where we do not produce the raw material
ad4 that which goes into the production of pottery, where we o
produce the raw material

Mr. INeoms. I can not give you the exact gure.
Senator Enos Approximatly
Mr. INCrH Between 50 and 60 per cent goes into paper, and

somewhere around 80 per cent goes into pottery. Now, want you
to be sure about those North Carolina clays, because they are special
They get a tremendous price for those clays

Senator KINO. Because they are superior
Mr. INCHES. They are better for certain purposes. That is why

they can ask more. They ask twice the cost of production on one
and $5 more than the $8 cost of production, if you accept their fig.
ures, on the other. l

Senator REED. It does not much matter what we do with the
duty, so far as that is concerned; they have a monopoly I

Mr. INwoae. Without any duty at all, they would sell.
Senator KrNo. I deduce from your testimony-correct me if I am

wrong-that so far as adequate protection for home industry is
concerned, there should be no duty upon china clay I

Mr. INCHEs. I do not see why. If there were no duty on china
clay there would be a few points in Maine which the English clay t6
could reach cheaper that is all; perhaps one or two in northern Wpa
New York. Georgia is something like eleven or twelve hundred miles P"
from Maine. After all, they can not expect to have the entire market
of the United States.

Senator KINo. You have discussed these questions in your brief t M
Mr. INCHE. I have; yes, sir.
Senator EDos. File the brief. rl N
(Mr. Inches submitted the following brief:)

BarnU or Iuron' or EN oLMa OHlr CLAyT dgu

Statement of tariffs imposed on chtna cla

Per gross ton by tariff act-
August 27, 1894---------------.................................................----------------------. $2.00 The
July 24. 18 .................................................. tothe
July 24, 1009, paragraph 90...----- ---------..--- ..... 2. 60
July 24, 1918, paragraph .................................. 1.25 y
July 24, 1922, paragraph 251 ...................................... &0 Ia

SZXIIIPL TION or M8s

China clay or kaolin is a raw material. It Is prlnc.pally uAed by papea
makers for lling and coating papers. Its next largest use Is In the manufacture
of pottery. Considerable quantitiee are also used In the manufacture of paints,
colors, linoleum, table oilcloth, shade cloth, ultramarine and as an adulterant (1)
In rubber.

udc
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gul sownr Te a0 ooNIIsro or DOMSmTO AND WoruIa CaIWA CLaT aI T
upu BITATI

ae number of tons of English china lay Imported Into the United States
audt domesticl production of paper and pottery delays n each of the years
s to 19f and 928 estimate were as follows:

Chins dar chin do

Ye
ebort tos alVm Sort tom Varm

...................................... a• -... ******.***************2 ' *i

I Msuatimd by Goiorwmat. * EBisted by petto nm

IOsw figure were procured from the Mineral Resources of the United States
r 19a-Prelilaary Survey pbtlabed by the Superintendent of Documents,

gosr meant Printing 1Of0ce Washington, D. 0.

Tra OIIN AND TBANOPOTATION OF oNoIOR CHoINA CLAY

practically all the English china cla that is Imported Into the United States
ame from the neighborhood of St. Austell, Cornwall, England. The day is

ved by rail to the port of Fowey, from which It la shipped n cargo lots to
m principal Atlantlo ports. Ships carrying English china clay are chartered

the open market, and the ocean freight rates obtainable reflect the Influ.
me of the rates charge don such heavy bulk commodities as coal, wood pulp
aphur, etc. During the summer, a few cargoes are shipped to Great Lakes
pts direct from ngland.

QUESTION AT ISSUE

The question at lssue is perfectly simple and can be stated with the utmost
hwity.

first, the price of English clay compared with the selling price of domestic
day shows that the English clay sells at a substantially higher price than
dmestle at practically every consuming point

Second, that domestic clays are not of high enough quality to meet the
demands of a very large proportion of the manufacturers using clay in the
Iatted States.

nouasno sIaM IN $SSAOBuBMNT ovE TABUT INCnABBe

The petitioners respectfully wish to draw the attention of the committee
to the fact that the petitioners have been Joined by the firm of Messrs. Moore &
Munger, 88 Rector street, New York, N. Y., who are large Importers of English
tiy and also one of the largest producers and shippers of domestic clay. This
Ia sells something over 70,000 tons of domestic clay per year. This amounts
t approximately one-alth of the total production of domestic clay. They have
gIen us to understand that the domestic producers are making excellent
wainge and have no right or reason to demand further protection.

PlOBM ADVANTAGOSB NOTED BT DOMESTIC CLAY

(1) For purposes of fair comparison English clay . o. b. wharf Is domestic
day o. b. mine because ocean reight and duty are integral parts of the price,

m combined with the inland rail from Atlantic port Is comparable with the
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rail haul from domestic mine to consuming point. These current prices t
so reasonable that they have not bee attacked by our opponents in either of
their brlets presented before the Ways and Meana COoam ttee of E oue. ..

On this basis, the prices of domestic and aglish clays per ton of I000
pounds compare as follows:

It s well known that Imported day has a moisture content of 10 to 1
ent and domstle clay from 8 to 5 per cent. We felt that a committee po=tb

not tmlliar with the chinaclay situation might consider an adjustmet o
an additional 7 per cent somewhat of a rennement. This s not considered a
refonem t by manufacturers of paper, however who have to pay or moisture
instead of day, and In their tables they have speeaeully noted the ditere
which epreents to them a distinct additional expense in the BnUlb
clay. Whether this Item of moisture content is Included or not, domestle
and coating clays have a price advantage over nglish clay n excess of $L40
per ton t. o. b. Atlantic port.

On page 1157, Tariff Readastment, 192, our opponents do not question the
present prices but do allege that nglih clay in 1P and 1925 cost $1018 per
ton of ,000 pounds at Atlantle ports. This cost s based on an ocean freigt
rate of 15s., and their contention ls that In case the necessity hould arise, to
prevent any large ahrikage in the volume of Imported clay, the ocean freight
rate could be reduced from 15s. to os. d. It Is only fair to say that elther
producers nor Importers can nfluence In any way ocean freight rates. No pro-
ducer nor Importer owns or has any Interest In any vessel, and all vessels
must be chartered In the open market. They further contend that It such a
reduction Is made to Os 6d., the alleged price of $1018 would be reduced by
$1.88; furthermore, that the English Government is considering the reduction
of rates to English mine, which would result In a saving of 48 cents w
ton in the cost of clay. Having reduced these two Items to a not ton basi
they subtract $1.8 from $1018 and give an entirely false f o. b. Bnglsh-fUer
price of $855 per net ton. No Englsh clay was sold at anywhere this price.

Table Aow~f ooena freight rates paig during 1 8 to 1928, ftolwei

(Prices paid are i silng sad peo)l

Lowenu MW MW

the year the yar

.. e . 4.
19 ................................ .......................... .............. 14 Ii 6
1am o... .. .. ........................................................... is is

1 7 ...... ............. 1 I1s S

It l nluconcelvable that English clay could be delivered at the price sug-
gested. It Is not fair to attempt to establish a comparative price on a purely
fictitious basis, and the only excuse for It is that the domestic producers can
not afford to admit the actual facts. It si gnificant that they do not dispute
the current prices which are substantiated by the paper manufacturers In their
brief as the prices they actually pay. No tariff can be adjusted to meet the
vagaries of a prejudicial bias.
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fpi ehIowi prfr edntey s woWd by ometo proewre on ausu ma
iap de at pr4e 4 oonwmftl noW thrawho ts Pas ed UU te se

--------- * --- ----- 1fry- ----

Ndon Nd. . No R s N .* ............. 8 I i uioo . io .............. l1 I ,d ********* * * ******
C.t.............. i ., Cto .O....... i

M*..* .. .. . i . .... ..........

.... . ...........

tia.: 3 S '4' * * i w N ............ .

S ...... ............

IL 1 11

I Rum o Mo j.ir l ay to two lm Mn S.. utI.n ruWateu routs
****Q&# *s 14 a ,,,,owals,,,,, yl .

An examination of this table will show that there are 2T points where
dmestlo Slier has an advantage of over $2 per ton, and of these 20 polnot
air an advantage of over $ per ton.

s81ilarly, at points using coating clay, there are 85 with an advantage of
ver ( per ton In favor of the domeslc, and of these 0 show domestic clay

a advantage of over $6 per ton.
Tfe advantage of the domestic producer is narrower In New England,
claly Maine, than In any other point In the United States, and their

pIdpal object Ia to reach two large users In this area. For this reason
los they are advocating placing an additional tariff burden on 100 per cent

Ste mills that are compelled to use Imported English clay; this in spite of
te fact that both these mills have declared over their own signature In their
bri before the Ways and Means Committee of the House that they can not and
wil not use domeste lay in their high grade papers

SHIPMENTS TO THB ORAT LAKMS

Our opponents In their brief make great point of the fact that in recent
pr shipments have been made direct from England to Great Lake points-
maely South Haven, Mich., Milwaukee, Manitowoc, and Sheboygan, Wis. It
b suggested by Inference that this movement results in very considerable
aving to the users of English china clay. As a matter of fact, It does not.
It slightly reduces the price advantage enjoyed by the domestic producer.
Oly a very few points can be reached from these ports. One of the principal
polt is Neenah, Wis., and even here domestic clay has an advantage
(t $.05 per ton, which Is the lowest advantage enjoyed by them against this
method of delivery. Whereas to the important point of Kalamasoo, the
oiestle advantage Is $4.16 per ton on alter clay and $586 on coating clay.
It therefore seems that the alleged threat to domestic producers by means

T the Lake shipments is purely Imaginary.
We append a table to show the actual price advantage to domestic clay at the

nrous points In question.

I
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Ta Ne howo i price admvotage enoyo by domstio producers on ai asqcoating clays at points sermw by sMpmWet from Labe porter

Plao of delvry

....i.....................................

P"NO COLATS

The imported potting clay coats 17.88 per ton of ,000 pounds . o. b.c
Atlantic port against an f. o. b. mine price of $10 for Georgla potting. TIub
the Imported product starts with a handicap of $7.88 per ton. We append a
table to bsow that the price disadvantage of Onglish eay varies from p
to $8.66 per ton at the Important potting centers. There are certain dome.e
potting clays produced In Florida and North Carolina which for certain eal
purposes potters have been willing to pay slightly more than for English a
It must e borne in mind that the domestic producers themselves admit In
their supplemental brief that the average cost of producing clay s $8 per ton.
For these special clays they get from $18.25 to $10 per ton at the mine.

Table ehoWqng price advantage enjoyed by Georpga pottffg otey t ofmporfest
ooneuming point

Place of delivery: Net te
East Liverpool, Ohio........................................... $
Sebring, Oh . . .................................... i.0
Tiffin, Ohio--.... ---------............................. a
Steubenvllle, Ohio ----------....------------. ----------. 4.64
Zanesville, Ohio.................................... a
Wheeling, W. Va -..........----...................--------------------------....... 4.64
Kokomo, Ind ...................-------------------------.. 1
Chicago, III..----- --... -------------. & 06
Perth Amboy, N. J -----..........-- ------- --------------. . 8.
Trenton, N. J .......------------------------- -8.- 6

TH DOMmBTIC OLAT IIDU58TY HAS PROSPEBED

We think it may be fair to assume that an increase in the tariff on any
commodity is not Justified unless it can be shown that the fair market for that
commodity is being Injured by the importation of a competing article. Are
there any signs whatsoever that the market for domestic clay has been limited
by the imported material? On the contrary, the production of domestic clay
has expanded from 28,208 net tons in 1920 to an estimated 500,000 tons In 1928,
a gain of 88 per cent. The situation with regard to the importation of English
clay has not been nearly so fortunate. In 1920 there were 361,800 net tons
English clay imported, and in 1928 the importation Is estimated at 280000
net tons, a decline of 22 per cent.

AMEICOAN COATING CLAY

The expansion In the production of domestic coating clay has been almost
unbelievable. On page 1155, Supplemental Brief of January 1029, of the do.
mestli clay producers, Mr. Edgar states:

" An American coating clay was irst successfully introduced about the middle
of 1925. The growth In the use of American coating clay Is shown by years,
as follows:
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Tons

. .......-- --- - - -- - ---------- - - ------- -- '?S:.:::.... .. .. .. ... .... .. .. .. ... .... .. . 5,610
-------.--------------- ------- 21, 208

-o rdlg to the statements of the paper manufacturers in their own brief,
t .000 tons of EBnglsh cotiag clay was Imported In 192& It can be
'"ed with confidence that at least 86000 tons o domestic coating clay will
redwoed and sold In 199, which will represent fully bait of the amount of
Ub coating clay brought into this country in 1928, and will serve tally to
te statements made as to the Inerior quality of Amerlcan coating clay.

Spear manufacturers' brief reera to American coating clay and Its use
omla ' The facts speak for thmsaelve. An cmplishment of 25,000

production n the sbot space of three lme out of a combined mage for
Sand Imported coating cay of approximately 100,000 tons to no mia

,uwge and the product can not be teamed Ia Ianomal.' It must of maees
be at least eua to the product It dsplace."
mutiag Mr.. dar statement a a fcet, this an increase nl business for

Sof , per cent In three year Mr. J r also confdently pre.
that t total grease in four rear will be 4A0 per cent. This tre*

a progress has been made despite the claim by Mr. Ibar that the tariff
been and still ln Inadequate.
we take Mr. Edgar's statement at Its face value, It will be seen that he
rates that the total use of English and American coating clays is 100,000
a year. We believe tthis fgure to be corret. Therefore, it is a simple

tar to figure that within the next three years, American coating eay will
reduced in sufolent quantities to oust completely the Imported day. If
is true, then and all the mills which believe they hae to use Bnglish coat.

da are within three years to beoome the good customers of Mr. Mdars Arm,
old seem to be only a atter of courtesy for.r.. Bdar, Instead of being the
se sl spokesman for the petition tor an laereae to duty, to take the poel-

the du s o longer necessary as he is about to supply the msantfac
mn of costing paper In the United States within such a short space of time,
Is think it is only fair to say that there is only oe domeste coati ay
the frm of Edgar Bros. completely controls all the patents covert ISt

ration. It is quite obvious from te gues.given by Mr. Bdgar that his
idg clay could continue its splendid progrp without the assistance of any

COUMPTION RWNA KNGLUH01 AND DnOMWTIC Ta

be question naturally arises, "Is there any real competition between the
Ush and the domestic clayr? Our answer to this question is that there Is
and the best evidence of this fact is the opinion of the paper manufacture
themselves expressed In their brief, submitted to the Ways and Means

nnlttee of the House of Representatives January, 1920. They are the only
4e who actually know the answer to this question. Their continued success

mes completely 6n the correct answer. Naturally the domestic producers
meted In marketing their product do not belittle their wares. The position
te paper manufacturers is defately see n the tact that 100 pe cent of
M ursig Rgllsh thina clay Insist that there Is no competition between the two.
Wtytwo pDer cent of those using domestle agree with this position and have

gned their names to the brief. This to because the determningr factor
ung either domestic or English elay Is the quality of paper which the mill
ds to reduce. This accounts for the fact that some mills actually use

rades, despite the difference n the delivered costs in favor of the domestic.
Ds pe 115 of the Supplemental Brief of the Domestic Producers, Tariff
adjustment, January, I , a list Is given covering th names of t2 mills who

Amerlcan filler clays. While all of these mills do use domette filler. we
ak It should be ,pointed out that 11 of them use Bglish clay In their

lrade paper, a fact omitted from the statement of the domestic producers,
sil of them have signed the brief.

Oa page 1158, Tariff Readjustment, 1929, the domestic producers state as
-M:
RBen though all the members of the Ways and Means Oommlttee may not bealliar with the paper industry, certainly such names as the West Virginia
6810-2--voL 2, scnu 2--9
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Pulp & Paper Co., Champion Coated Paper Co., Castanea Paper Co., Brlu
Paper Co., Kimberly-Clark Co., Allied Paper lMlls, and many others u
domestic filling clay stand out as being leading manufacturers, and the ern
of the paper they make is recognized everywhere as equal to the quaji
paper produced through the exclusive use of English lling day."

It is worthy of note that four of these mills are regular users of EnUsih dqa
and all of them have subscribed to the paper manufacturers' brief. Mr. Tmbom
Luke, vice president of the West Virginia PulP & Paper Co. Is one of the me
mittee of three appointed by the paper manufacturers' clay conference cooam t
tee to oppose the increase In duty on English clay before the Finance Co0mnlt
of the Senate.

On page 1153, again, the domestic producers state as follows:
" In referring to the quality of American clay, those paper makers who sate

their high grades of paper can not be produced except with English day at
perhaps unconsciously, belittling the qualities of paper made by those pape Da
using domestic clay."

The answer to this suggestion is that 72 per cent of those using domeece dy
have subscribed to the brief and do not feel that by so doing they are belittli
the grades made by themselves or others using domestic cay. To attempt to
divide the paper manufacturers into two antageihitle groups according to tbe
quality of paper produced is perfectly futile, because there is no such didtag
line In the industry. More often than not the same mills produce both pntde
of paper.

of MMARY

Summing up the position of the Importers of English china clay, we can not
discover any real reason for an increase in the present duty of $250 per long
ton. Indeed, all the facts point the other way, namely, that it should be re
moved. If the imported material were underselling domestic clay and gradually
supplanting It, thus undermining a domestic industry, we could not come before
your committee with absolute confidence in the justice of our case.

It is simply a matter of ordinary arithmetic that at every point of entry Into
the United States as well as at practically every consuming point, domestic
day enjoys a very considerable price advantage. These prices are not matter
of conjecture but are substantiated by the users themselves If the podtlo
were reversed and the English clay could be delivered at a lower price, tbh
Arst and basic reason for tariff protection would have been the crux of the
domestic producers' position. They omit it because it does not exist, and no
amount of camouflage can conceal the fact that taken grade for grade and
point for point, domestic clay Is available practically everywhere at a much
lower price than the English.

Their price advantage is enhanced by an advantage In transportation.
Whereas the importers have to contend with the hazards and delays Incident
to ocean navigation, moving large quantities.of clay in bulk In one shipment,
so as to secure a charter and thereby, necessitating large storage facllitle ln
the various mills who have to use English clay, the domestic producers serve
by splendid rail facilities enjoy quick accessibility to all markets In quantities
large or small, shipped promptly or regulated over a longer period.

In view of these facts, why do consumers use any English clay at all? They
use It because they have to have it, and for its superior qualities are willllng
to pay the higher price. It is not conceivable that an industry like the paper
industry representing $874,876000 and employing over 45,000 men would co*
tinue to pay this additional premium if it did not feel repaid In the superior
quality of paper manufactured. Why put them to the necessity of paying more
than they do now* on a purely fictitious supposition that by so doing we ar
helping , crippled domestic industry, and so raise the cost to the ultimate
consumer of a product as universally necessary as paper.

As evidence of the weakness of the case presented by the domestic producers,
it should be remembered that one company which produces approximately one
sixth of the domestic clay used in the United States has Joined the Importers
nl this petition, convinced that a request for additional duty is unnecessary,

unreasonable, and unjust.
Submitted by English China Clays Sales Corporation, New York,

N. Y.; Hammlll & OGllesple (Inc.), New York, N. Y.; John W..
Higman Co., New York, N. Y.; A. M. Melncke (Inc.), Chicago.
IlL; Moore & Munger, New York, N. Y.; Paper Makers Import-
Ing Co., Easton, Pa.; John Richardson Co., Boston, Mass.

I__
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gTETEMET OF H. B. MIL8S, NEW YOBK CITY, =EPrESENTING
THE PAPER MuANUACTUAERS' CLAY COMMITTEE

(The witness was duly sworn by the chairman of the subcom-

Senator EDGE. Whom do you represent, Mr. Mills
Mr. Ms. Manufacturers of paper and paper pulp who use im-

ported china clay.
Senator EDGE. Before you start your testimony, let me ask you

whether there is anyone here at all, so far as you know, represent-
in the domestic pottery interests?

Mr. MnL. No, sir; I do not know.
Senator EDOB. Did you appear before the House committee?
Mr. MILL. Yes sir.
Senator KINO. Is this china clay?
Mr. MI s. Yes.
Senator EDE. And you propose to file a supplementary brief

with us?
Mr. MLLs. Yes, sir.
Senator EDGE. Do you care to discuss it orally?
Mr. Mts. I should like to do so.
Senator EDGE. Go ahead.
Mr. MIL. Appearance is made on behalf of 54 manufacturers of

200 kinds of paper and paper products, consumers of imported and
domestic china clay to the extent of 100 per cent of the former and
Super cent of the latter.

Paper-makers' clay should not be confused with clay used in the
manufacture of yellow tile for building purposes, or common brick,
or fire brick and other refractories, deposits of which are found in
almost every State. There is nothing m common, either as a mate-
ril or a tariff item.

In tons used, paper-makers' clay ranks next to pulp wood and coal.
or whatever form of power is used. In the manufacture of print-
inpapers clay is 22 per cent of the finished product.

Senator REED. In weight or in cost
Mr. MILLS. In weight.
Senator KINo. Is that possible?
Mr. MnLa. Yes, sir. It is important as to purpose served and as

a manufacturing expense. As a raw material it may be classed with
palp wood and wood pulp, both basic materials used for paper, ad-
mitted without duty.

Imported clay comes from England, and receives only a washing
and drying process before shipment. Domestic clay is produced in
the South, chiefly in the State of Georgia.

Common, or filler clay, is a component part of the paper itself.
Best, or coating clay, is much whiter in color, finer in texture, and
commands a much higher price than the common.

Senator KImN. You differentiate between the coating clay and the
iler clay, which is a component part of the paper, and which, as

you say, constitutes about 30 per cent of it?
Mr. MILLS. Yes, sir; 22 per cent.
Senator KINO. Twenty-two per cent in weight?
Mr. MiLLs. Twenty-two per cent. The common or filler clay, as

I ay, becomes a component part of the paper itself. The coating
day is a mixture. It goes into a solution.
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Paper manufacturers buy clays to an established standard which
experience has shown is best suited for their individual requirement.
They never buy it merely because it is clay, nor solely on a pries
basis.

The main questions at issue are (1) do foreign clays menace he
domestic industry, causing slacking in production and unempfty.
ment, and (2) will the domestic give equal satisfaction to, andi
it be successfully substituted for, the imported I

It is believed that all statements made herein as to prices and
production can be verified by data in possession of the Tariff Con.
mission.

On a moisture-free basis (domestic clay contains about 5 per cent
moisture, and imported 12 per cent), the price of domestic con.
mon, or filler clay, is $8.42 per net ton, f. o. b. cars Georgia shipping
point; imported common or filler, average price $15.28, f. o. b. cars
United States port of entry.

Senator KI o. That is the same quality of clay?
Mr. MiLs. The same quality of clay.
Senator KINo. In Georgia it is $8 plus, and the British price is $15.
Mr. MIus. Plus.
Senator KINo. That is, with the tariff
Mr. MILLu. Yes, sir; f. o. b. cars.
Senator RmE. That is not a fair comparison, because the Georg

clay is not used at the point at which that price is made. At what
figure is the Georgia clay quoted at New York?

Mr. MIuL . At New York
Senator REED. Yes.
Mr. MuLL. Well, New York may not be the consuming point.
Senator REED. Give us some common point.
Mr. MILLS. If you will just let me proceed, I will cover that later.
Senator RmA. I beg your pardon.
Mr. MILLS. Domestic best, or coating, is $18.68; imported, average

price, $22.28.
In order to follow the comparisons through to the consumer, pages

1096 and 1097 of transcript of testimony show the price advantage
of domestic to 40 destinations, typical of the paper industry as a
whole. The difference in the shipping-point prices holds good, sub-
ject only to the difference in the respective freight-rates.

At 34 consuming points, representatives of the entire industry other
than New England, domestic clay has an average price advantage
of $6.05 for the filler and $7.70 for the coating.

Moisture-free basis is attacked by the domestic producers as a
"fallacy " (. 1158). However, it is always used as a sales argu.
ment; and in the appendix of our brief to be filed with your tom-
mittee is a copy (In part) of an advertisement by Edgar Bros,
domestic producers, reading:

Our clayn are preferred . . . because of their brilliant color, absolutely uni-
form quality, low grit, and freedom from moisture....

Another part of the same advertisement appeals to paper manufac-
turers not to assume the "burden" of the $2.50 per ton duty on
imported, obviously meaning that $2.50 per ton may be saved by
using their clay.
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An advertisement of another domestic producer, the B. T. Vander-
lt Co., in the appendix of our brief to be filed, reads:

rokee Kaolin, an American product from the State of Georgia. The de-
gra cost Is from 8 to 10 dollars les than that of Imported China eays.

Senator KINo. That is in their advertisement
Mr. MILa . Yes, sir.
Further, domestic producers know that the price of the imported

iler clay was increased $ .per ton for 1928 deliveries. This in-
acese has remained continuously in effect, and applies to-day.

Senator KINo. Let me see if I understand you. The domestic
dy, then because of-this advance which has been maintained, was
eold for that much more than the foreign clay, imported clay; or
did the importer reduce his price to meet the competition I

Mr. MIms. The importer increased his price on his particular
quality of clay, known as filler clay, an average of $2 per ton in
1928. Consequently, the domestic producers have the advantage of
that $2 increase at the present time.

Quoting from page 1155 of transcript of testimony, domestic
producers state:

Domestic coating clay possesses greater fineness of pnrtlcles greater covering
plity, opacity and plasticity, and a uniformity of color that has never been
euUtled by any Imported clay.

They assert also that it gives just as good results as English clay,
ad can be substituted for it.

No paper manufacturer would hesitate to give preference to do-
aestic coating clay if it would improve the quality of his product,
or even produce results equal to the imported, since it is much lower
in price, just as none would use it at any price if it had an adverse

fdect on quality. A superior costing clay, such as the domestic is
aid to be, needs only to prove itself to receive the hearty com-
mendation of the paper trade, whatever the price.

However, it is the business of paper manufacturers to know clays;
and they know there are many grades of paper and paper products
tiat require the use of imported clay. There is absolutely no
aturatcolored best or coating clay found in the United States.

The nearest approach is a domestic bleached crude clay manufac-
tred exclusively by the firm of Edgar Bros., who enjoy a monopoly
of it under patent-rights ownership of the process.

As to the difference in clays, testimony is offered from four differ-
eat and authoritative sources:

1. Volume 4, Manufacture of Pulp and Paper, a Textbook of
Pulp and Paper Mill Practice, prepared under the direction of the
joint executive committee representing the pulp and paper industry
of the United States and Canada, published in 1924:

It is widely believed that for other reasons besides color English clays are
operior to those found in America; It is generally held that the desired quall.
tis of finish, feel, opacity, and Ink-absorbing qualities can not be obtained by

tang American clays alone.
2. From the domestic producers themselves, quoting Edgar Bros.

in their letter of July 10, 1928, to the Oxford Paper Co., in an
endeavor to sell their coating clay:

A number of coating mills have found that our II. T. coating clay has merits
that makes It an attractive product to replace the English coating clay now
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being used, both as to the clay itself and on the question of price; but phmIW
differences In the working qualities of our clay, compared to the .illsh, bavproven obstacles to its use.

The letter is quoted in full in the appendix of our brief. It will benoted that in approaching paper manufacturers who have a knowl.
edge of clays their position is vastly different than it was with the
Ways and Means Committee and directly contradicts their testimony.
Note also the reference to price advantage.

Quoting domestic producers, page 1159, under the caption "aail
and water Routes to New England ":

Our experience has shown * * * that the volume necessary to be movedat one time (by vessel) is too great to make the experiment a practtcll ef.
Business has to be built up in a small way, finally building up a volume sgl.
clently great for rail and water movement. This Is a matter of poedblyseveral years and is a part of the educational program heretofore referred to
in our brief.

Senator EDGE. I do not want to interrupt you but you are just
reading a brief. I thought you said you wanted to make an oral
statement in addition to your brief. Of course, we shall get all the
brief in the record. If there is something that you want to explain
to us, unless the Senators want to hear the brief read, I would suggest
that you file it.

Senator BARKLEY. Let me ask this question: The House bill made
no change in this tariff

Mr. MIL. No.
Senator BAwRzLY. There is nobody here asking for a change.
Senator EDoE. Exactly. As I understand, your position is exactly

the same as that of the witness who preceded you, that you do not
want the figures changed?

Mr. M Is. We are going to say that we believe putting the tariff
on this English china clay back to the 1918 tariff is not justified.

Senator EDoE. Oh, I see; you are objecting to that?
Mr. MILLS. We have approached the matter from a somewhat dif.

ferent angle than the importers who are concerned with import clay
not only for the paper industry but for the pottery industry and other
industries that use it.

I have some more matter here, and if you can give me five minutes
I think I can get through.

Senator EoDE. All right. We want to be courteous; but I thought,
in view of the fact that the paragraph has not been changed, that
we might save time.

Mr. MIbzL. As a means of reducing the freight rate, domestic pro.
ducers made a definite, delivered price which would effect a reduce.
tion of $2.50 per ton by the use of the rail and water route. This
proposition was for prompt shipment of clay, contingent only upon
sufficient tonnage from one or more paper mills to load a vessel.

The quotation is an attempt to minimize the advantage to be
gained through the rail and water route, which is practicable and
available at any time. Domestic producers now place a time-limit
of three years in which to convince New England manufacturers
that their clays can be substituted for the imported, which clearly
is a candid or unintentional admission of the difference in character
of the two clays. In the interim they ask that these paper manu.
facturers, for their share in the educational program, be made



EARTHS, EABTHENWAtE, AND GLASSWARE

to py 50 per cent more duty, despite the claims set forth for their

superior coating clay, and irrespective of the injustice to paper mills

~nall other territory where the domestic producer already enjoys a

very great price advantage and obviously needs no increase. By
ttSon of forcing an increase of $1.25 per ton to the users of im-
orted clays, the domestic producers could increase the price of
heir product, thereby bringing about a general increase m paper
manufacturing costs; and it is their avowed intention to make such

an increase in their own product if they are successful in their ap-
pication.

3. From the paper manufacturers' standpoint: Pages 1098 to

1103, transcript of testimony are statements from manufacturers of
their experience with domestic clay as compared with the imported.
One is quoted as typical of coating clay and one of filler clay.

Rex Paper Co., Kalamazoo, Mich.:

Statement that domestic clay could be substituted for imported clay for the

manufacture of all grades of coated paper is absurd. We, as manufacturers,
phatically state that we could not use domestic clay for the grade we

manufacture. The color and quality are not to be compared.

Jessip & Moore, annual usage 9,000 tons of filler clay:

We are manufacturers of high-grade book papers with five mills located in
Delaware and Maryland. We have been using large quantities of English

hina clay, as domestic clays were found unsuitable for such purpose. English
China clays are not strictly competitive with domestic clays, and tariff pro-
tection is not necessary.

Senator KINO. Speaking for myself, I do not think it will be
profitable to read what those manufacturers state, because they are
ll in accord, I presume, that there is a superior quality of English

day for coating purposes. I assume that they would all testiy in
the same way.

Mr. MILS. Yes, sir.
Senator EDOE. And, as a matter of fact, the Tariff Commission

states that that is the case.
Senator KING. You had better skip that.
Senator EDGE. If you will file the brief, we will give it every con-

sideration, unless you have something to add.
Mr. MILLS. I have not anything to say in addition to what is here.

I thought if you would listen to the summing up of my points in the
brief, it would give you a better idea of my position.

Senator EDGE. Go ahead and sum it up.
Mr. MILLS. If you hear me personally, I thought it might perhaps

be more effective than reading the briefs themselves.
Senator EDGE. We shall study these briefs. We can not reach our

conclusions entirely from our examination of witnesses. That is
what the briefs are for.

Senator KING. Your position, in brief, is this, then-that for paper
coating purposes the English clay is superior?

Mr. MILLS. Our position is this: -
Senator KING. Can you answer that yes or no? Please let us get

right down to brass tacks, and get through.
Mr. MILLS. In many grades of paper.
Senator KINO. You are in favor, then, of not increasing the tariff

upon the clay which is imported?

181
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Mr. Mus. The position.is this, briefly,-
Senator IX& e. Do you favor increasing the tariff '
Mr. MI.LL No, sir; wa.do not.
Senator KIC o. Upon the contrary, if I have correctly interp 'I

your testimony, you think that the situation is such, in view of tl
better freight conditions obtained from the South, and the cheepn
with which it is produced, that there might with propriety, wit fut
any challenge at all to the domestic manufacturer or produce, be a
reduction in the $2.50?

Mr. Mu s. Yes sir.
Senator Eoz. Thank you, Mr. Mills.
Mr. Mmia. Thank you.
(Mr. Mills submitted the following brief:)

BBIm Or MANUrACTUBss OF PAPEB AND PAP= ARTICLES

There has been brought to our attention an undated supplementary brief pub.
listed by the American Mining Congress and filed with the Ways and Means
Committee sometime In March.

While this supplementary brief Is signed by seven domestic clay prodfcer
three of the companies are owned by one concern, three by another, and the
other is an independent producer.

It should be noticed there is nothing in the brief itself to Indicate that It is
sponsored by or has the endorsement of the American Mining Congress, although
on the title-page it is stated that it is published by that organisation.

The position of the domestic paper manufacturers that domestic clay is not
always a satisfactory substitute for the imported is fully confirmed by the po.
ducers of domestic china clays in a letter addressed to the Oxford Paper Co,
New York City, by Edgar Brothers, signed by Harold T. Edgar, treasurer,
dated July 10, 1928, representing three of the petitioners for an increasing
the present duty on Imported china clays, in which the following statemat
occurs:

"A number of coating mills have found that our domestic H. T. coating clay
has merits that make it an attractive product to use to replace the Boglis
coating clay now being used, both as to the clay Itself and on the question ao
price; but physloal differences in the working qualities of ou cr ay compared to
the English have proved obstacles in its se." (Italics ours; original letter at
the disposal of your committee; copy In attached appendix.)

This very mild characterization of the physical difference of the two clays
directly contradicts the following testimony given by Mr. D. Raymond Edgar,
of the firm of Edgar Bros., before the Committee on Ways and Means;

"We have been given Information and have letters in our brief to Indicate
that itis giving Just as satisfactory results as the English coating clays."

The domestic paper manufacturers heartily subscribe to the analysis of the
situation, as shown in the above-mentioned letter; it Is in full accordance with
their experience and is exactly one of the angles which they presented to the
committee in their testimony and brief.

The price advantage of domestic clay as compared with the Imported, another
angle presented by the paper manufacturerM, is likewise confirmed by Edgar
Bros in the letter referred to and In a page advertisement in the 1928 issue of
the Paper and Pulp Mill Catalog of Paper and Paper Milt Machinery, Equip-
ment, Chemicals, and Supplies, in which they state that the present Import duty
of 2.50 per ton imposes a "burden" tn consumers of clay; and also by the
R. T. Vanderbilt Co.'s advertisement that their domestic clay costs $8 to $10
per ton less than the imported. (Copies of such advertisements appear In the
appendix.)

We are quoting below, giving page reference, the statements we question in
the domestic producers' supplementary brief, as published by the United States
Government Printing Office in hearings before the House Committee on Ways
and Means:

Page 1150. "Paper manufacturers, in their testimony, have espoused the
cause of the English clay importers."

Answer. Paper manufacturers have a decided interest in the raw materials
they buy. They buy and use large quantities of clay, both domestic and Im-

1

*'< 
r
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i, and have a legitimate concern in the matter before your committee.
Ie are espousing their own cause n :the Interest of the products demanded

S&elr customers at a reasonable cost.
.1151. "Prejudice represents the greatest problem In the way of full

jejlpment and use of Amerloan clay "
answer. The domestic paper manufacturers' brief discloses not prejudice

atst American clays ibut a sincere desire to determine it they can be sub-
jLed for the imported. Reasons for their inability to use domestic clay are

aI their original brief by 42 paper manufacturers who have tried and
larded it. The charge of a dlsinllnation or refusal to give domestic clays

omsideratlon is refuted by the extensive use of domestic clay, where it can be
Wed to advantage, and is also refuted as authoritatively as men of integrity

gad expert knowledge of their requirements can express their convictions in
e many cases where it has been tried with unsatisfactory results. Domestic

tays are much lower priced than the Imported, and prejudice stretched to the
pint of sacrifice of large savings is not the practice in any Industry, especially

ch a highly competitive industry as paper. Back in 1916 "prejudice" and
other major arguments now advanced by the domestic producer were dis-
egarded by the Interstate Commerce Commission, whose decisions will be
raerred to later.

Page 1151. "The testimony given in opposition reveals a surprising lack of
information on the part of consumers as to the far-reaching developments in
toality of American clays that have been effected in recent years. That those

esogmers less favorably located as regards domestic sources of supply should
be most active In opposition and least Informed as to the qualities of American
days s not surprising, and a careful analysis of the paper manufacturers'
iklef makes it apparent that the bulk of the opposition comes from that
carter. Those paper manufacturers who are so geographically located as to
ie anfamlliar with domestic clays * * *."

Answer. Paper manufacturers are located In every State in which clay in
guestlon, either Imported or domestic, is used-from West Virginia to Minne-
ota and Wisconsin and the New England States. Neither opposition to the
duty Increase nor lack of knowledge of the characteristics of domestic clay
mr confined to any particular section as disclosed by the paper manufacturers'

original brief.
New England paper manufacturers are referred to, by implication, as not

beiog favorably located with respect to domestic clay supply by reason of the
lng rail haul from the South; but it is inaccurate to state that they especially
ae unfamiliar with the quality of domestic clays. They are attached-

L Communication to the Oxford Paper Co., H. B. Mills, manager purchasing
department, from Edgar Bros., dated May 81, 1928, referring to samples of
domestic clays, "as per your request."

2. Communication to the Oxford Paper Co., attention Mr. Spear, Rumford,
Me, from Edgar Bros., dated November 10, 1028, with regard to a test to be
made of samples left by Mr. Harold T. Edgar and referring to samples pre-
loosly supplied for laboratory test through Mr. Mills. In order to make a

petieal run, a carload of domestic coating clay was ordered following Mr.
Idgar's visit to the mill.

8. Communication to the Oxford Paper Co., from Edgar Bros., dated July 10,
M28, in which mention is made of the price and physical differences in domes-

te and imported clays, previously referred to herein.
(Originals are at the disposal of the committee.)
The Oxford Paper Co. is located at Rumford, Me., and it is believed the

letters will carry conviction that the domestic producers have recently informed
at least one New England mill of the quality of their product. Mr. Roger D.
Ilith, president of 8. D. Warren* o., Cumberland Mills, Me., a member
of our committee, will give the same assurance for his company, one of the
largest in New England; and the paper manufacturers' brief carries similar
statements from other New England mills.
Page 1153: "This further points to the very obvious fact that adding to.

father all of the filler clays, I. e., 225,000 tons and 91,800 tons, the total con-
aomptlon is 316,000 tons; and of this grand total only 17,100 tons or 5.4 per
omt, is English filling clay used outside of New' England."

Answer: It Is difficult to find In this statement argument for the need of
an additional duty on Imported clay within the territory referred to. It cor-
roborates one phase of the paper manufacturers' brief (p. 83) that "domestic
day dominates the market wherever it can be used to advantage." All argu-
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meats for a higher duty on filler clay, in all of the territory other than New
England, are thus nullified by the domestic producers themselves.

The New England situation Is covered very thoroughly in the paper mann.
facturers' brief, pages 83 to 87. It involves thegeographical location of these
mills with respect to the sources of supply, represented by long freight hauls of
from 1,000 to 1,400 miles, and freight rates of from $7.92 to $9.13 per ton trom
Georgia clay fields, as compared with distances of from 7 to 86 miles, with
freight charges of from 70 cents to 2.0 per ton from the Atlantic seabord
norts of Portland and Boston, and the fairness and reasonableness of the propo.
sition that an additional duty on clay s justified solely to deprive the New
England manufacturers of the benefit of their proximity to the seaboard ports
and solely in the Interest of the Southern clay producers.

Domestic producers, parties to the brief, claim the right to the lower freight
* rates they admit they enjoy to certain destinations by reason of their "geo.
graphical conditions." (See p. 789, caption " Competition," Mr. Edgar's brie.)
They can not consistently hold that the same natural rights they claim for
themselves should be denied the paper manufacturers of New England.

Students of economics and transportation tire aware that New England in.
dustrles have a much longer average haul and pay higher average freight
rates than industries enjoying a more central location. To deprive the New
England manufacturer of his natural accessibility to the seaboard, when he
Is so greatly handicapped by rail, Is not equitable. Furthermore, there is an
analogy in the demand for an adjustment of the tariff which will serve to
equalisl differences In geographical locations, and regulation of railroad freight
rates for the same purpose.

The latter proposition has been before the Interstate Commerce Commission
at various times, and at least once before the United States Supreme Court,
and has always been rejected as unsound. The southern clay producers them.
selves presented this very question to the commission In 1010, Case No, O02
In the matter of import and domestic clay (see Appendix). In that case, the
commission said:

" It s not within our province to require carriers to adjust their rates so
as to equalize natural or commercial advantages."

In Royal Milling Co. v. Great Northern Railway Co. (52 . 0. 0. 151, 158)
the commission said:

"In speaking of the act to regulate commerce the Supreme Court said in
SInterstate Commerce Commission v. Diferbaugh (222 U. 8. 42, 40): 'The law
does not attempt to equalize fortune, opportunities, or abilities,' We have
frequently held that we are without power to equalize natural or commercial
disadvantages."

It is worthy to note that In its decision In the matter of Import and domestic
clay the commission summarized from the testimony every major argument
advanced by domestic producers in the present case, finding:

1. That imported and domestic clays differ in physical characteristics and
require different treatment in manufacturing processes.

2. That Imported clays are of better color.
8. That the cost figures of imported clay furnished by domestic producers

were not dependable.
4. That claim of "prejudge" against domestic clays on the part of paper

manufacturers was not sustained.
Included in the appendix to this letter are excerpts from the commission's

decisions in other cases, In which it has been consistently held that the advan-
tages or disadvantages of location can not be offset by freight rate regulation.
The principle applies with equal force to attempts to acemoplisl the same par.
pose through tariff .regulation.
SPage 1154: "One of the most extraordinary statements made comes under

the subtitle Origin of Import Clay.' Under this heading statement is made
that domestice clays have just one grade for filler, and the English clays do
not conform to any single color, texture, and other characteristics.' Since
.when did nature produce clays with no variety in color, plasticty, fineness of
particles, chemical analysis, etc.? As a matter of fact, American clays probably

-vary to as great a degree as the English."
Answer. This is not a literal quotation, and on account of the facts In the

ease it is suspected that It was purposely deleted in an important respect
Paper manufacturers' brief states: "Unlike the domestle product, which is
offered to paper manufacturers In only one grade for filler, and in only one
grade for coatlng purposes (Itallelzed sentence omitted by domestic producers)
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Sgaglish clays' do not conform to any single color, texture; and other

ose statements are correct, and are made with reference to clay for paper-
akLg purposes, as stated.
t can not truthfully be denied that there Is but one domestic coating or best

a produced or manufactured. It is not a natural colored clay, but is bleached
tone uniform standard under patent rights controlled exclusively by a single

0mest. producer, Edgar Bros., who enjoy a monopoly. It can be procured
oegh no other source. On the other hand, imported coating clays are
taural-colored clays and available in many shades.
In common or filler clays for paper-mill usa the domestic producers offer

a washed clay. A request to the importers to match a particular sample will
eait in several from each, and it is a common experience for the paper manu-
aeturer to be offered a total of 15 or 20 samples from the various importers

frtm which to mpke a selection.
paper interests, parties to their brief, manufacture 200 different kinds of

lper and paper articles, and attach great importance to the selection of the
rigt quality of clay. The statement made with respect to the much wider
range of imported clays Is correct.

Page 1154: " Under the heading, ' Import clay not a manufacturing product,'
ttement is made that ' Import clay is a raw material.' It is further con-
taded thai American clay is not a raw material."

Answer: An incorrect quotation. Statement referred to appears on page 0
o paper manufacturers' brief, and reads in full: "Inmported clay is a raw ma-
teal. The only treatment it receives prio. to shipment is a washing proe-
s, to eliminate foreign matter such as mica, grit and other substances of the

iOll, and a drying process to reduce moisture."
This short paragraph was inserted to indicate the character of the finished

material Nothing is said about American clay not being a raw material, as
charged, although it is a fact that certain domestic crude clay is converted to
te better colored coating clay by a bleaching process, and to that extent
aMoally undergoes a manufacturing process.

Imported day is properly classed as a raw material; somewhat less so than
plpwood, and much more so than woodpulp, other necessary materials used
to paper making imported without any duty.

Page 1155: "Seemingly in an endeavor to show that imported clay is a
manufactured and not a raw material, domestic producers state: 'Attention
is called at this point to the fact, which is well known throughout the paper
trade, that most English clays, whether for filler or for coating purposes, are
yed with bluing, whereas the domestic clays are of natural color.' "
Answer: This is greatly exaggerated and substantially incorrect. Coating

days are never blued; filler clays are blued to the extent of 5 or 10 per cent.
The Appendix includes:
1. Copy of letter from English China Clays Sales Corporation, represent*

iog the largest producers of English clays, denying that any of their clays are
bued

2. From Atterbury Bros., importers, to the same effect.
& From John Richardson Co., importers, that one or two of their clays are

blued but the great bulk are not artifically colored.
4. From Paper Makers Chemical Corporation, that only 5 to 10 per cent of

tbeir clays are blued.
5. Moore & Munger, importers, reported verbally that perhaps 5 per cent of

their clays are blued.
(Originals of the letters are at the disposal of the committee.)
Page 1155: "The growth in the use of American coating clays is shown by

ears as follows:
Tons

g.. --------..........- /... 797
----..------.----------------.------------ , 016

12..-------------------------------- --------------------- 16,808
18 ----------- ------ ..-- .--.-.-... ----... . 21,000

"It can be predicted with confidence that at least 36,000 tons of domestic
eating clay will be produced and sold in 1929, which will represent fully half

ot the amount of coating clay brought into this country in 1928."
Answer: This statement, coupled with the domestic clay producers' other
ttement previously referred to herein to the effect that domestic filler clay
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constitutes 95 per cent of the entire consumption in all territory otWde at
New England and considered In connection with their capacity prodgeton isproof positive that the domestic day industry is not menaced and that no tn.
ther duty Is Justified on the Imported.

With respect to coating day, sales of which in 192 will equal onehalt eo
the total Imports of English clay In 1988, the following broad, uuauSti
guarantee Is given.

Page 115: "It possesses greater eneess of Individual partclee greater
covering quality, opacity and plastlclty, and a uniformity both of color and
Individual particles which has never been equaled by any Imported lays."

Answer: In other words, an Infinitely superior article Is offered. Broadly
speaking, the paper industry is never in a static condition; a basic necemity
Is extensive research and laboratory work to develop better methods of mOuu.
facture and an Improved product Clay Is used very largely as a raw material
an' is fairly expensive-imported coating clay costing from $25 to $80 per ton,
dolvered, price varying according to the railroad freight rate to destinaoto.

No paper manufacturer would hesitate to give preference to domesti coatina
clay If it would improve the quality of his product, or even produce results
equal to the Imported, since it is much cheaper In price, Just as none would use
It at any price it it bad an adverse effect on quality.

There are many paper manufacturers who buy the best raw materials avail
able, whether It be day or other commodity. A better coating clay, such u
domestic is said to be by the producers, needs only to prove Itself to receive
the hearty commendation of the paper trade, whatever the price.

Page 1158: "It is stated that during the fall of 1924 unrestricted competition
broke out among the English producers, resulting in 'price reduction of from
$2.50 to $5 per ton ; and reference Is made to the efforts of the domestic
producers to invoke Government aid through the antldumping law to stop 'the
wholesale attempt to annihilate American producers. "

Answer: Quite naturally, paper manufacturers can furnish your committee
with reliable information regarding the price level of Imported clays they buy.
The actual price reduction In their clays In 1924 amounted to 5 shilllng, or

1.25 per ton. There was no reduction of $5 per ton. There was no reduction
Excess of $1.25 per ton In paper mill filler clays. There was no reduction

whatever In the coating or best clays. Moreover, the reductions made were not
directed solely to annihilate the American producer, but were universally appll.
cable. That the reductions did not adversely affect American production Is
evidentcl by the following figure from the Department of Commerce:

ToM
Domestic production, 1924. -------..-..- --------------...- 82,611
Domestic production, 1925 ---.......------------ ----------- 88,819

These price reductions remained in effect until the 1927 shipments, inclsire,
but domestic production continued to gain, as follows:

ToM
Domestic production, 192--------.............-------- --......-------- 432,15
Domestic production, 1927........-------- ---------------- 450,000
Domestic production, estimated, 128.................-------------- 00,00

At no time during the fall of 1024, or during the years 1925, 192, and
1927, when the price reduction on Imported clays were effective, did the
domestic producer find It necessary to reduce his prices to meet the so-alled
annihilating competition.

Prices of Imported filler clays were advanced $2 per ton for 1928 shlpments
which the domestic producers also know, but strangely forget to mention.
There higher prices apply to-day, and serve to increase the advantage of the
domestic producer to the same extent as would an equalized Increase in duty.

Page 1157: " Domestic producers give what purports to be the actual delivered
cost of Imported clay, Including profits, on cars Atlantic ports, namely, $10.18
per net ton. The production cost is given as $4.25 per ton, said to have been
computed by the American Mining Congress."

Answer: The alleged $4.25 per ton production cost is not authenticated.
When and in what manner it was compiled, by whom and for what purpose, and
to whom originally submitted, Is not given. As shown In the preceding pages
the Interstate Comlnerce Commission did not accept the domestic producers

SYear following price reduction of Imported clays
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giteat as to the production cost of English clay In the case before them,
0 that "no definite evidence on this point was Introduced."
1ite brief filed with the Ways and Means Committee by the American im*

pir of English clays, the price of common, or miller clay, Is given at $1840
p et ton and for coating clay $19.65 per net ton, . o. b. cars Atlantic port

otry, equivalent to $15288 and $28.1, respectively, on moisture-dry or bona
l clay basis. The Tariff Commission has confirming price data.

Domestic clay producers, owing to the much lower price of their product,
he been making great Inroads on the Imported clay buslnes. Under scbh
bensitances, it is not reasonable to believe that the English producers would
t reduce their prices to the consumer If they could profitably make deliveries
t the lower price, $1018 per net ton. The assumption that they could reason*

sT afford to make a substantial reduction In price but are unwilling to do so,
peeerrlg rather to be deprived of a lucrative business Is not tenable.

Ai a matter of fact, the English producers took the exactly opposite course
, asking an Increase of $2 per ton on filled clay effective January, 1928,

r the reason that operating costs demanded an Increase rather than permit-
do a reduction.
a le 1157: "Reference Is made tp the probability of an ocean freight rate
I 6d. on Imported clay shipments, and the alleged delivered cost of
u8s per net ton, f. o. b. cars, Atlantlc ports, is reduced on this account by

p to which Is added a still further reduction of 48 cents on account of an
dlegd reduction in the British tax, domestic producers finally reducing the

e cost to $855 per ton."
rae 1157: "It Is pointed out by the Englishman himself that the ocean

eight is a ballast freight * * * and It does not require argument to con-
tee one that in case the necessity shall arise to prevent any large shrink-
op in the volume of Imported clay, these rates will be reduced again."

Answer: The record does not show that the Englishman has said anything
whtever about a so-called "ballast" rate; but it he is to come to the rescue of
I jeopardized business, due to a " large shrinkage" through being able in
gea unknown manner to obtain a reduction In the normal rates demnded by
vgM owners, it is quite time that he did so, as there is no doubt he has sui.
ered Jat such a shrinkage.
Ihere Is submitted in the Appendix, a statement from Messrs. Simpson,

feme & Young, steamship brokers, who arrange the charters for all steamer
tfoes of Imported lay. The domestic producer does not charter steamers
fr the transportation of Importedr clay. The English producer has no control
er these ocean freights, which are negotiated by the steamer broker, acting

fr the American importers, and the vessel * an rate flutuates,
g upon the demands of comm rate uate

oemirs chartered for Imported " by which
i mant only sufleint tonnage to t taken
at a nomlaal rate, but with full "It
awam should desire outare
dPid to pay an equal ma h a
nae for other commoditl ,Oeti 't& C t"e
to 192 to 1928, nlual t
d 1 f an two CMase
In 1928 they fluctuated
ap level. Ocean tre
te 9. Od. ocean rate

livered cost of import pu
gs I8: "A com

b ows at a few speel tn S

Anar: These so-ca
$t per ton productlo
ikh Is much too low,
at iblchr certainly doh
stirely without merit. per
eigial brie, comparattte a'd th 4ld
am give to 40 destination e of a et, t
W"Moto the .etatle on for

ahotlon.
On page 0 of the paper manue i S'made to.
ature in clay, In part as follows
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,,"The paper manufacturer is interested in the amount of clay he recelve,
lie can not use the moisture which is a part of the clay that he purchase. The
domestic clay averages only about 5 per cent moisture, whereas the impored
clay averages more than twice as much, about 12 per cent."

Domestic producers attack the moisture factor as follows:
Page 1158: "Another fallacy used in the opposition brief to swell the I4

ference between the selling price of imported clay and that of America s
is because of the additional moisture in English clay * * * It is only
necessary to point out that at a cost not exceeding 25 cents a ton the extra
moisture could be removed from the English clay."

Answer: The effect of moisture on price is not always treated as afiacy
by domestic producers. The page advertisement of Edgar Bros,, herelnbefore
referred to in pointing out that the present duty of $2.50 per ton on imported
clay is a "burden" on consumers, also. contains the following statement:.

"Our clays are preferred by discriminating buyers because of their brilliant
color, absolutely uniform quality, low grit content and freedom from moistre,,

As the domestic producer emphasizes the advantage to the conasum In
using clay with a minimum of moisture, a statement that Is entirely corrc
and as domestic clay is full 100 per cent clay whereas imported clays average
only 88 per cent clay, It naturally follows that the 12 per cent useless moisture
or water content in imported which the paper manufacturer can not use mult
necessarily be reflected in the money value of the clay actually received.

Paper manufacturers were under the impression that domestic clay con.
tained 5 per cent moisture, and figured delivered prices on that basis. The
practical effect of no-moisture domestic clay is to increase its price advantage
over the imported by an additional 5 per cent.

The domestic producers' assertion that "at a cost not exceeding 25 cent
a ton the extra moisture could be removed from English clay" is not supported
by proof and is no doubt another example of guess-work belonging in the same
category as the unsupported cost of production and glaringly Incorrect de.
livered price figures of imported clays.

Page 1159: "Certain railroad freight rate reductions on imported,clay
United States port of entry to destination, are cited to show that the ful
measure of the present duty has been reduced to the extent of such freight rat4
reductions, as an argument for an increased rate of duty."

Answer: That substantial reductions were made in the domestic freight
rates to the same and other destinations is well known to domestic producers
and reference thereto must have been purposely omitted.

Reduotfons in railroad freight rates, on domensfo cay from Georgia

. ' ffective ffeEtve Eff dlve Rdu
8picaled dettlation 19* Jal 4, tla

(net to) I S (ent )

asM ton MOhio........ .......................................... 04 (4. 6 4
fedanasooMeh.................................................. .. 0.0m aH 4
Chlsto, i....................................................... A s &80 4
Niagsta, Ws..,.................... ........................... 7.0

iTrif authority, J. . les'. Tariff No. 7.0STariff authority, 1Jr. No Glean' Tstt LNo . 0
TO .,9 , .L, 01 ,V . 0.,

. The reductions in the import clay freight rates to these same destinations
were 40 cents, 30 cents, 40 cents, and 40 cents, respectively, so that the changes
in both resulted in .a net betterment, for domestic clay, and not, as stated, in
a nullification,of any part of the duty..

The position of the domestic producer is actually improved by the price
increase of $2 per. gross ton in the imported common . or filler clays herein.
before stated.,
. Page 115.9. 'Domestic producers discuss a rall-and-water route to New Eng-,

land as a means of reducing the allrall rates and therefore; the price to
consumers, but 4tate it will be a, matter of 'possibly several years'.;e fore
it can be utilized as such route must await 'the educational program heretofore,
mentioned.An our brief.' " ,d , a d . , ...

Answer: Certain domestic producers made a defnite delivered price to New,
England mills which would effect a reduction of $2.50 per net ton in the all-rail
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ni by the use of the rail-and-water route, contingent only upon securing sufBf
dnt tonnage to load a vessel; a not unreasonable expectation provided domestic
d' was acceptable, inasmuch as the mills approached are large consumers of

l have ample storage facilities, and are accustomed to receive clay in large
qiastites. The proposition was not contingent upon an educational program

Sjfny length, but was for prompt acceptance and prompt shipment of clay.
,he use of a ral-and-water route is entirely practicable and available at
y time. However, domestic' producers now allow themselves several years

in which to convince New England manufacturers that their clays can be satis-
atoriy substituted for the imported, which Is either a candid or unintentional
aidsslon of the difference in the character of the two clays. In this interim
atiuask that paper manufacturers, for their share in the "educational pro-

a" be made to pay an additional duty of 50 per cent.
On page 23 of the domestic producers brief almost a page is used to explain
e importance of this 8-year campaign, despite the claims set forth in other

arts of their brief for the superior quality Of the domestic clay for paper.
11 ause.
page 1161 in an effort also to explain the advertisement of the B. T. Vander-

bMt Co., domestic producers, that domestic pottery clays are sold from "$8
to$10 per ton less,than the imported," although the correctness of that state-
mnt which presumably is true, since they so advertise, is not even remotely

"g1 1161: " e cost of production domestic delays. ' The cost of $8 ncluded
pottery ays, a good part of which cost several dollars a ton or more to produce
tai the socalled paper clays.'

Answer: In such case, there is presented the inexplicable' and paradoxical.
dtnation of the American producer demanding an increase in duty on a material
which sells for as much as "$8 to $10 less than Imported chiufa clays"
(see Vanderbilt Co.'s page advertisement In Appendix), and which obviously
aeds no increase under such circumstances, and a sales policy which sacrifices
reene while at the same time having the power to increase it through a price
airnce without fear of disturbing consequences: Paper clays must be over-
pricd on a proper system of allocation of production costs. It would seem

ijmestic producers could afford to reduce prices to the paper industry and
increase prices to the pottery industry, which would bring about a more equi-
table relatioWashp.

Page 1162. " inclusion * * *. Given proper protection, American clays
as be further improved, to'the point where no Bnglish delays will be needed in
this country."

Answer. In effect, the same statement was pe the domestic producers
in 1916 In their rate case before tle In mission: Quote:
"They (the domestic pr6diters) and that
ervezyear they are sqci g neej
slnt their prtlet can;ei 'oe

At that time the duty :*s act
of 1918. Domestic prod the
tari act' of 192 event
toimport certain qU little
sa such clays now cons
'I Is the Inevitable eo

of.the cay used in th
aeolutely no natural-
the niaest approach t
mnmfactued excluslv
peet ton, f. o. b.cars
to for Imported Ooatin

Page 1158: "Moore&
certain other domestic
day. They were subjpqt

'This company Is citd
position is, accoki t t e e
clays are now adut pu
Puy is one, of the t iget * cts
were put In the record un dand
profits of the company In mprtproit

omn their leased mines in Georgia coner-
:1 the tariff requirements of the dom clueless'
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"Moore & Munger replied to the charge of self-ainterest and an opinion with.
out value in a letter to Congressman Hawley, dated March 22. They state
that they lease, control, mine, and operate three important mines In the State
of Georgia; that they are producers of clay and know whereof they speak;
that their shipments In 1928 totaled 70,000 tons; that they were ale to
produce and sell this quantity at a satisfactory profit and that their mines ar
operating to capacity That they can do more business and are negotiatag
for additional facilities; that they are not embarrassed by the $2.50 duty on
imported clay, and find no necessity for asking a higher rate. That domestic
clays including those produced; by themselves, can be furnished consumers at
a lower price than English to practically every Important point of consmptlon
that there is no diffeulty whatever In displacing certain grades of Engljsh:clays;
that they do not require additional duty on Engllsh clays to either sell more
domestic or to increase the price of domestic when necessary; that if their
competitors in domestic clay wish, to Increase their price, wh ch they believe
to be the purpose back of the application for an increased duty on imported,
there is no reason why they should not do so at once. Consequently, they con.
strue the movg on their part as an effort to embarra the Importers of clay to
the extent of Another $125 per ton duty, compelling them to pass this increase
on. to their customers, most of whom: are: buying English clay because they
must have it in their business. The remainder of the nglas clay. business
which may be acquired by American clay producers is procurable as soon as the
quantity and quality of the latter Is available. It Is not .a question of price.
Doestio clay .s.alreidy eonjoyis apenormoustayantage."

Moore & Munger sustain the position of the paper manufacturers on every
point Involved! in. thls. issue. Copy of their letter to Congressman Hawley Is
Included in the A ep.di.x..

Conclusion: Paper and paper products, in some form, serve all of the people,
and there is a vapt, public interest in maintaAinng reasonable pr:ces. This
principle, s recognized In the tariff act by the admission, duty free, of pulpwood
from Canada aad wood. pulp from Canada and Europe, both bas:c and extea-
sively used raw materials in the manufacture of many grades of paper. The
very suggestion, of a monopoly of either would be. Instantly rejected; yet
domestic clay producers doing a capacity business and yearly increasing, their
production regard Imported clay, which is as essential as either pulpwood or
wood pulp as a legitimate target for monopolistic efforts.

It should be remembered that the present duty imposes a manquacturing cos
of from 55 to .76 cents per, ton of paper product, depquding upon the character
of such product; and' i will not be contradicted, and can not too often or too
greatly be emphasized, that the leaders of the domestic clay group who are
most aggressive aad'.Insistent uponp a. duty increase, control the only grades of

'better, or coating.cla., produced .n the United StAtes; that this clay s largely
in the. experimental stage as a manftitred product, rather than being a
natural-colored clay as are the inported coating clayst that the producer has,
over his own signature, recoglsed, that obstacles exist in the. eftrts to substitute
it for Imported coating clays, wlile vety many paper manufacturers are not
only thoro l coversat with S uch obstacles, but k and Insist that they
caunot'ue dMAetic cp d.lay, a~4ldmst rey upon the,aported to maintain
the d*irte EIOmW o pyodUct). " .. ' ,

On the merits of the case, d~fe paper mrufaaacturer repeat the request made
In their or.igal brie Sauely:1

tr, tiby reamina oft'tl e g'tEtadvatag now edaoyed by the domestic clay
prbdueet O jrernl cont g t necessity exists for an increase in
the present ttor clays or kaoli,

2; Tiat t o telt' used the Ipper ndtutair sa neeessar raw mate-
rlal, not 1t tt ta tes,. br which there is no eqilet In the

Untd id. t it is not cbmpettilve with the obibS.product...
st r abkmoo. . rn,

ftboat I Wirrta,
Sfd tw A, . IWtar C0o.;

Tf$OAS LvXV,
• W "Ho . B.MmvsVre,0Isestegt W' 1eq~. Paper Co.;

Manager PurJ'Oran Deprtment Oeford Paper Co.,
. . nmfttee, Paper Mpnufacturers' Cloy Coeferees,
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' B OIIo BOS. Co.,
New .or I, Jfuy 16 19 8.TANsSPua Co:,

S New York.
(Attention Mr. Mills.)

OtrTzMaN: A number of coating mills have found that our domestic H. T.
edttng clay has merits that'make it an attractive product to use to replace theEh coating clay now being used, both as to the clay itself and on the quest.i ati ng cal dierences In the work hg alltUes.ofo' eoU y com.

ngi ae proved an oslitacl In Iats use. ' .Mr. Edwin Sutermelster, of S. D. Warren Co., has made a very thoroughritory investigation of all or clays as compared to the Egtlahclays of athftr quality, and this has particular value to' s at this time with regard
to I T. coating clay.

Of course, this report was made on a laboratory scale and will undoubtedlyd modification on a manufacturing scale. Nevertheless, the suggestionsthbein contained should form a working basis of considerable value. We are
ery hopeftl tht suggestions made as result of his work will prove beneiclalto you in the use of our clay.
It you are Intersted, we hope that you will preesnt this portion of Mr.Satermelster's report to your laboratory for their attention, and we Inviteyirwritten, comments on such problems' a- may develop so that we maybep you by presenting any further difaelties that may present themselves toWr.Outermester, keeping your name confidential it you so wish, in the hope thatiw help may be of service.
Aw Itng your further comments with Interest, we are,

' tre very truly,
. * EDGAR BBos. Co.

HAROLD T. EDGAR,
Treasurer.

EDGooA BRo. Co..
Mr. Ne. .u ork, May 81, 198.a B. MILLS,

Manager Purcw asv, g Department, Otford Paper Co., Newo York Ofty.
Dma Mr. Mitr: The writer has Instructed our mines to ship you, for yourattlntlon, a sanpleof our K. B. fller clay and, a sample of the . T.coating clay,Ur your request.

IFopg we ma~ be permitted to alp, you a: trial' car ot etach o' theee twoffdei of. elays and thanking you. for' your .conldemtfion anad desire toc dbs rth. u1s, I am
-...Yos vuery truly,

' ; " noiMa BtoeB Co,
"!i! ' * 5Bra T BoA tO

^ ," ,: • ~ ,U sBeadB o .n O

^ Pm .lIrek.yoianaerIw £4 8&
,, (Attention M. Spear.)

Sniauaw: You will recall that the writer left with you samples of our.es,,etAl ,an hia gMb Wrde fllfl clag as wel sa that of our K B. fillerds~.be i o wMa are superloa to thefemer clay tested at your laboratoryirktbrtevlslt o .Mr., Mills.
aha T. clar eosts$.', minet an:the. B. clay 950, mines.s the cotraei g season Is on for both buyros and sellers, w would greatlyproewelatit t you.cold find' Itt atall possible to make your verdict, and we4. e'itr twe -may be- permitted to make, a trial shipment of several Tare4bh or one of the samples Indicated In this letter.
ot customers are such a satisfied lot, both as to quality of clay we ftrnish.Im nd the service rendered, that we are sure you once get started oir willI~Ml0bered In that category.

S: 0810--voL 2, SoCD 2--- 0
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Furthermore, we are put to some embarrassment in trying to make arrange.
ments with 8. D. Warren Co. for boat movement if we can not determine
within the,next few weeks as to whether we may count upon some measure of
business from the Oxford Paper Co.

I would greatly appreciate it if you would call to Mr. Coke's attention that
the car of our H. T. coating clay, packed in paper-lined burlap bags, was shipped
on November 2 in car M. & 0. 23176. We would appreciate knowing the date
of arrival of this clay and as Indicated at the time of our v'sit we would very
much like to have Mr. Calliihan present when you ran this clay through as
we are certain be can be of very considerable service to you at that time.

I am going west Sunday tp be gone about 10 days and most of tt tIme
Mr. Calighan will be with me making' emonstrations at several coating js.
in the West.

Both Mr. Callighan and I have mentioned several times the extremely.
pleasant visit that we enjoyed With you and Mr. Coke, and trust tpat this s
just the beginning of further pleasant relations.

With personal regards to you both.
Very truly yours,.

Eooa BROS. CO.
HAoLD T. EDOA reoeurer.

INTEBSTAT COMMEBOe COMMISSION, VOLUMa XXXIX

No. 6592. In the matter of import and domestic rates, clay. Submitted April
10, 1916. Decided April 27, 1916

Because of informal complaints flied with the commission to determine the
propriety of the import rates on English clay from' 'Gulf ports and North
Atlantic ports to points in central freight association territory, which were
lower than the domestic rates on clay mined in the State of Georgia to the same
destinations, a hearing was held under the general order of the commission
which provides for an investigation into the rates, practices, rules and regula.
tions governing the transportation of imported property and the relationship
between the rates for such transportation and for transportation of similar O

property originating in the United States. 'U
Held, That the present adjustment has not been shown to be unjustly dis. U

criminatory against domestic traffic.
* * * ' ' ' 0'

No. 6592. In the matter of .mport and domestic rates
duiThe development of the Georgia clay fields began approximately 15 yeats

ago. From the outset Georgia producers have encountered numerous dfilculties, -
other than freight rates, in attempting to supplant the English clay-In Amerlean
markets, of which the principal are: (1) English clay haslong been recognied
as the standard productof its kind in- the world. When the domestic industry
In Georgia was.in t.Inftancy, manufacturers accustomed to the use of English In
clay had already located in central freight association territory and in the New do
England States and were using only imported clay. Their factories were also q
equipped with machinery especially adapted for working this clay, and this
condition exists ta great extent to-day. (2) Color is an essential element for
good d~a,.prticularly. in the pape Industry. English clay o, the better.quality, h
is much whiter than Georgia clay and for this reason i er . The Iaported th
clay is also of a fragile, brittle structure, that is not 'plstc, Georgit clay is o
tough and the application to it of water makes a stiff mud. The manufacturers
have to overcome this difficulty by a thorough beating process. It is asserted 43
that domestic clay required five times as much beating as does the imported Oo
article in o'der to put it in proper slip form. (8) A number of the managers m
and superintendents of, potteries, tile works, and paper mills in the territory te
under consideration are accustomed to the use of Englsh clay and favor its tha
use. The operators say that this prejudices ' a serious'obstacle to attempts to
Introduce the domestic clay. One of the operators' witnesses admitted that they n
would still have these difficulties to surmount if the domestic and import rates ath
were the same . C

It 's asserted that the cost of mining clay in .England is somewhat less than ' L C
in Georgia, but no figures or definite evidence on this point were introduced : tat

:. .. :. ' ; -
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e operators deny that English clay is in any way superior to their product,
4pt in color, and assert that if the transportation costs were the same there

would be no difference in the value of the two commodities at the point of
consumption. They admit that their business is increasing and that every year.

tey are securing new customers who have never before used any but the
nglish clay. It is stated that 60 per cent of the output of Georgia clay has

supplanted imported clay. The total output, from year to year, of their
operations as a whole has not been shown. The operators say that the preju-

die against their product can be overcome by its increased used, but that to
introduce it into industries formerly using only English clay it has been neces-
my to make sacrifices, in the nature of quoting prices lower than those on
te imported article; that in time their product will largely, if not entirely,
supplant the English clay, but that for the present they have enough natural

obstacles to overcome without the carriers giving them more, and that in
erner to surmount them it is necessary that they have all possible assistance
a to rates, and in other ways. It is not within our province to require car-
ders to adjust their rates so as to equalize natural or commercial disadvantages.

mraOTS Or DECISIONS OF INTERSTATE COMMERCE COMMISSION AND STATE COM
MISSIONS IN RR ADJUSTMENT OF RAILROAD FBEIHT RATES TO EQUALIZE DIFFEB-
g9iC IN LOCATION

0. H. Young, et al., v. Chicago, Indianapolis & Louisville Ry. Co., et al. (89
.0. 0. 428, 436): "We have consistently found that it is not our function to

equalize, by means of rates, natural or commercial advantages of location."
Western Coal Rates (80 I. C. C. 383, 461): " Equalization of commercial

advantages and disadvantages through equalization of rates from competing
points of production, irrespective of the transportation services performed, is
ot our function."
Baltimore Chamber of Commerce v. B. & O. R. R. Co. (221. 0. . 596, 603) :

'It is not within the power of this commission to equalize economic conditions,
a to place one market in a position to compete on equal terms with another
market as against natural advantages. Nor have we the power to require rail
road, in the face of varying trade conditions, to adjust their rate schedules in
ach manner as to insure a market the continuance of a trade it has once
enjoyed. The requirements of the law are that transportation rates must be
reasonable, and must not be unjustly discriminatory or give undue preference."

Railroad Commissioners of Kansas v. A., T. & S. F. Ry. Co. (221 I. 0. . 4Q7,
410): "The commission has often said that it can not require of carriers the
establishment of rates which will guarantee to a shipper the profitable conduct
of his business The railway may not impose an unreasonable transportation
charge merely because the business is so profitable that he can pay it; nor,
eorereely, can the shipper demand that an unreasonably low charge shall be
acorded him simply because the profits of his business have'shrunk to a point
here they are no longer sufficient "
B'yal Milling Company v. Great Northern B Co. (52 .L 0. 0. 151, 150):

4In speaking of the' act to regulate commerce, the Supreme Court said, in
Interstate Commerce Commission v. Diffenbaugh (222 U. 8 42,48) : ' The law
does not attempt to equalize fortune, opportunities, or abilities.' We have fre-
quently held that we are without power to equalize natural or commercial
disadvantages."

Wyeth Hardware & Manufacturing Company v. Atchison, Topeka & Santa
h By. Co., et al (39 I 0. 0. 097, 700) : "The commission has repeatedly held
that it has no authority to remove by rate adjustments the disabilities oflocation." '

GOidcamp M111 Company v. Norfolk & Western By. Company (89 1. 0. 0.
488, 444, 819): "The history of rates on grain, gain products, and hay from
Colmbus, COinnati, and Ironton to West Virginia points, and varying bols
empoyed, together with varying distance scales of rates adopted by defendant,
iirish no justification for the apparent disregard of the natural advantages
that belong to Ironton by virtue of its location." .

Vermont Snath Company 9. Boston & Maine Railroad et al; (142 I. 0. 0. 275,W) : " We have repeatedly found that carriers may not be required to equalizenatural disadvantages, stch as location and cost of production."
Colorado Portland Cement Co. v. Ahnabee & Western Ry. Company et al. (142L 0. . 59, 604): "A rate disadvantage Is not proved undue by the merestatement of it. Any advantage in rate levels enjoyed by complainant's com-

' .
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petitors is warranted as the result of their location in territories found by u
to enjoy more favorable transportation conditions. The law is not an equlali
of fortunes, favors or opportunities." (Interstate Comm. Com. v. Diffenbaugb,
mW . 8. 42.) - DI

ENxLIsH CHINA CLAY SALE CORPOATIOx,
New York, March 88, 929., se

Mr. H B. MILL.,
Oford Paper Co., New York.

DEAn Ma. MLLu: This is to confirm conversation and statement made to you t
today, In reference to our clays shipped from Cornwall, England, to the effect
that our clays are absolutely natural clays, and are not blued or tinted with any w

artificial coloring.
English China Clays (Ltd.), whom we are representing in this country, are

the largest producers of clays in England, and the statement made in the
American Mining Congress brief that most of the English filler grade days are
artificially colored is absolutely false and untruthful.

Very truly yours, to
ENoLrs C OMNA CLAY 8ALEs CoaBPRAToN,
8. GOLDMA, President. a

at

PAMP MAKERS IMPOrBTIN C0o i1
Easton, Pa,, March 26, 1929.

Mr. H. B. UMILL,
Manager Porchase, Oxford Paper Co., New York.

DEAB SI: In reply to your telegram of March 25, and as per phone con-
versation, we would roughly say that the percentages of blued English china
clay would run in the neighborhood of 8 to 10 per cent.

We are checking into this matter more thoroughly, and hope to have some
definite figures a little later on.

Very truly yours,
PAgM MAKERS IMPOrTING C0. (IC.).

It
JoNm RUIOAaDSOu Co.

Bosto Mos., March 28, 199.
Mr. H. B. MILs,

Manager Pwrchaelng Department, Osford Paper Co., New York p
Dim Sm: We Import one or two clays whih we knmo are blued, b t the

great bulk of our imports we believe not to be in any way artificially elori all
The assertion of the domestic producers that oaet Sngls clays are blued

Is not correct. Where bluing. it used, it is more often than not used sirap.
litloly. '

Yours very truly,
JorN Eleoasnox Co; ,
HmWanrs Inca, Dtveasntwr.

ATBoIaY Bios.,
New York, March 26, 199.

Mr. H. B. MIUsal,
Magne r Puroeagwfg Department, .Oford Paper Co., New York.

DEAR S': 'Answering your favor of the 2 d, regarding Englibh clays for
filler purposes which are blued, would say that as far as our Imports are eo-
cerind; this statement is Incorrect. The American paper mantseatrer prefer
to put in his own blue himself.

Yors tl ArmmaB Bsom (lSo.)r t
H, B. Airsaur. del

4 01
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SIMPeoN, Spenoz & YOUvo,
New York City, March 28, 1929.

gon. H. W. WATSON,
Ohanmoan Subcomnfittee, Committee on Waye and Messe.

Dr. FVw WA L. KocH,
U1ied States tariff Commision, Waesagton, D. 0.

Sm: Referring to the brief filed by the American Mining Congress regarding
gebesle 2, pararaph 207, clay, In which a statement was made by. the Amerl-

an Mining Congress that clay was carried by steamers or vessels as ballast,
we desire to say that this statement Is evidently made without a thorough
knowledge of the subject. Whilst it may have been true that the majority of
essels during the war preferred some form of deadweight cargo as ballast,
he construction of vessels since that time has enabled them to make trans-
Atlantic winter crossings without the aid of such ballast cargoes, with the
esult that the number of ships seeking deadweight cargoes such as clay has

teen considerably reduced, practically to a minimum.
If owners should desire nutward cargoes from Europe, the clay cargoes are

obhged to pay an equal market rate to that which charterers are open to take
tonnage for other commodities.

It has been stated that vessels have been chartered for china clay as low as
s 6d. This, however, is absolutely Incorrect, as no vessels have been chartered

at this rate since the war, and in substantiation of our statement we herewith
give you a list of freight rates showing the range at which vessels for china

lay have been fixed for the years commencing 1922 to the end of 1928, as
follows:

Lowest Bight
rate naid rate ad
during during

the year the yar

a. 4. . .
............................ ...................................................... 0 7
.................................................................... 12 6 18

............ 00.... . ............ e......... *......... ....... 13 0 17 6
ls ................................ ........................... .. ............... 12 6 16 6
i"L ......................................................... .. 1. 6 21 9
tW .................... ... ..................................................... 1 0 18 6
1 ............................................................................. 1s 0 16 6

In connection with these charters, we would point out that same comprise
practically the whole of the vessels chartered for this business, as we act as
bartering brokers for the principal people in the business who charter nearly

all of the tonnage.
SAt the present time we are paying 14e. for tonnage, and while an occasional

bat might be secured a few pence below this rate, we have been told by the
majority of the principal owners that they prefer to send their vessels out with
water ballast rather than accept less than 14s.

Yours very truly,
Sxursaoa SrBNc & YOUNG.

(Etract from page advertisement in the 1928 issue of Paper and Pulp Mill Catalogue of
Paper and Pulp Mill Machinery, Equipment, Chemicals, and supplies]

dpar Brothers Co, chemical and raw material section, 458. Edgar Brothers
Co, 50 Church Street, New York City. Highest grade domestic coating and

liler clays. Clay; 800 tons daily.

SOME ADVANTAGES IN THE USE OF eDOAB CLAYS

1. Import clay must now bear an Import duty of $2.50 per ton. Why accept
this burden when we can supply your needs with a domestic product, with
deliveries as required?

At Our clays are preferred by discriminating buyers because of their brilliant
lor, absolutely uniform quality, lw grit content, and freedom from moistures.

I
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MooRE & MUNGE,
New York, N. Y., March S3, 19m. o

Congressman HAWLEY, .
Ways and Means Committee, Washington, D. 0.

DEAB SIB: In the matter of tariff on china clay, Schedule 2, paragraph 207,
tariff act of 1922, in connection with which hearings have been held and briefs
submitted by producers of domestic clay and importers of the foreign product.
Permission was granted, for reasons unknown to us, allowing supp'enetary
brief to be submitted by domestic clay producer through the American Mininog
Congress. We have not seen the brief, but have been Informed of a certain
paragraph appearing in which our name is captioned and certain statements
made as follows:

"This company is cited as a representative producer of domestic day. It E
position is, according to the brief filed by the paper manufacturers, that domestic
clays are now adequately protected and need no further protection. This coin- an
pany is one of the largest importers of English clay. Such a statement can 10
therefore not be considered without acknowledging a self-interest in the welfare mi
of the imported clay which dictates it. If all the facts were put in this record,
undoubtedly they would reveal that the business and profits of this company ,i
imported clay so far outweigh the business and profits from their leased mines in
Georgia as to render an opinion front them concerning the tariff requirements of
the domestic clay industry utterly valueless."

We are moved to immediately refute their statements and to call to your
attention the extreme to which they have gone, drawing certain conclusions
when they are without facts before them. thus tending to milslead and confound.

Although our position was set forth in a single paragraphh whh will be
found on page 0 of the Summary and Brief submitted by the importers of clay t
(See Appendix 1), we wish further to clarify our position by giving you the
facts in the case the truth and accuracy of which is affirmed by the writer
and whose signature as a partner in this lirm is below. We lease, control,
mine and operate three important mines in the State of Georgia and we are
producers of clay and know whereof we speak. Our actual shipments of li
Georgia clay for the year Just ended total 70,000 tons. We are able to produce reli
and sell this quantity at a satisfactory profit and our mines are operating at to
capacity. We can do more business and are negotiating additional facilities.
We are not embarrassed by the present duty of $2.50 per ton on English clay;
we shall not be embarrassed if the present duty remains unchanged and find id
no necessity for asking a higher rate. C o0
SOur Imports of china clay for the year just ended total * * * just under i
55,000 tons. This business is fully as attractive to us if not more so because
the usage of English clay is wider in scope than domestic although because of
the severity of the competition offered by domestic clay producers, imports of
English have declined steadily for several years culminating with a very severe i
drop in imports for the year 1028. Domestic clays, including those handled rate
by ourselves, can be furnished consumers at a lower price than English to prac.
tically every important point of consumption, ranging from 50c to $6.50 per F
ton, the actual saving being dependent upon the destination. Mills that bene-
fit principally are those where the savings is fully $8.00 per ton and because CO
of this enormous advantage, there has been no difficulty whatever in displac-
ing certain grades of English clay. We refer to the statement that "we can do m
more business and are negotiating additional facilities".

We do not require further duty protection against English clay to either
*sell more domestic or to increase the price of domestic clay when necessary. l

We believe our competitors, those contending for a higher duty to "protect w
their interests and to permit them to expand, etc." wish to increase their price
50t per ton and there is no reason whatsoever why they should not do so at
once. Consequently we simply construe the move on the part of other domestic
clay producers as an effort to embarrass the Importers of clay to the extent
of another $1.25 per ton duty, compelling them to pass the increase on to their ltd
customers most of whom are buying English clay because they must have it
in their business. What remains of the English clay business which may be
acquired by American clay producers Is procurable as soon as the quantity
and quality of the latter is available. It is not a question of price. Domestic
clay Is already enjoying an enormous advantage.

In other words we consider the demand for higher tariff unwarranted and bf.
unjustified and as stated above, we know whereof we speak.
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. In light of the above our Interests in bdth English anid domestic clay and
our efforts to enlarge the ipodtlction uad sale o gthe domestic product, we ask
you to please judge of the character of sppplicant's remarks concluding with

* # "as to render an opinion from then cnecerinig the tariff requirements
of the domestic clay industry utterly valueless." |SWe have no selfish motive in taking the position we have assumed except-
,ag as it may disturb one industry without benefitting another.

We thank you for your courteous consideration of this lengthy but very
acessary communication.

Respectfully yours,
MooaE & MUNOnR.

Appendix 1: Petitioners respectfully draw attention to the fact that they
ire now joined by Messrs. Moore & Munger, 83 Rector Street, New York.
p. Y., who' are large Importers of clay and also one of the largest producers
and shippers of domestic China clay, producing and selling from 70,000 to
100,000 tons annually. They protest any attempt to increase the present tariff
and declare no necessity for further duty protection.

STATEMENT OF CHARLES H. HERTY, NEW YORK CITY, REPRE-
SENTING DOMESTIC CLAY PRODUCERS

(The witness was duly sworn by the chairman of the subcom-
mittee.)

Senator EDGE. Mr. Herty, if you have a brief will you please file
it, and state as briefly as you can what you have to say.

Mr. HERTY. Mr. Chairman, I am going to speak to you for a few
moments today about an industry which I think under the strictest
interpretation of Senator Borah's resolution with respect to farm
rlief would come under that classification, because while the farm
relief bill which has passed the Senate and has now been ratified has
to deal with the marketing of surplus crops and stabilization, I am
talking to you about a set of farmers who have not any surplus be-
cause the boll weevil down in Georgia, which is my native State, has
committed such ravages that many of these farmers are only finding i
sufficient to buy meat and bread through occupation in the clay in- r

Sdstry. Anything that can tend to strengthen that industry and r
arand it is directly to the benefit of the industry in which they work.

Io the next place, we are asking, Mr. Chairman,'that the present
rate of $2.50 be increased by 50 per cent, namely, to $3.75 per ton in
paragraph 207.

Senator EDGE. Did you appear before the House Ways and Means
Committee and make the same request?

Mr. HERTY. The producers appeared in the person of Mr. Ray-
mond Edgar, one of the chief producers in Georgia. Mr. Edgar
unfortunately has an organic trouble and his doctor has forbidden
him to appear under any condition of strain. He was here on
Wednesday to give what help he could. He almost had a stroke in the
Capitol Building Wednesday afternoon, but we got him to the train
ad right off in time. I am appearing, therefore, in an emergency

h'behalf of these producers who came to me on Monday, Senator,
rid asked me if I would undertake their case in view of the fact that
Mr. Edgar's doctor had refused to let him appear.
'Senator EDGE. Are you filing the same brief that Mr. Edgar pre-
ited before the House Ways and Means Committee hearings?
Mr. HERTY. No. But I would like to ask the courtesy of filing a
dd.

ki&bf* a



148 TABIF ACT or 1929

Senator EDGE. It will have to be done to-morrow because therecord
goes to the printer in 24 hours after the hearing.

Mr. HERTY. I will do the best I can to get that brief ready.
Senator EDGE. All right, proceed.
Mr. HERTY. Mr. Chairman, first of all before -any industry can

come before a congressional committee and ask for relief they a-ve
got to show that they can take care of American needs. There is
abundant evidence in Government publications that there ae suffi-
cient clays in this country to completely take care of American con-
sumption. That testimony is also corroborated by the testimony of
prominent Englishmen who have been over here inspecting this
industry. So I think I can safely say in one word that we have abun-
dance of clays to take care of the whole needs of this country.

Let me tell you, Senators, just a few words about the operation
of this industry, because it is necessary to get this picture in mind to
understand this application. Prior to the war, clay was mined down
in the Southeastern States in a very crude way. Dirt was dirt, and
a man shoveled his clay out and sold it to anybody he could under
the best circumstances he could. It made criticism, naturally. It
was not refined. But the pressure of the war period led to more
intensive application.

Following the war and the pressure that had been on for the clay
in this country, the producers set about to improve their methods
through scientific research, through introduction of new manufac-
turing processes, through a study of how to classify their clays, to
plan for and purify them, so the industry has been built up. There
is an abundance of testimony as to the quality of those clays. And
the very fact that they have increased the mdustry to its present
output where it has taken care of practically half of the needs of the
country to-day shows that the clay has found good use. There is
the testimony of a chemist such as Mr. Spence, the former president
of the technical paper and pulp industry, of the increased number of
users. In fact when it comes down to the question of the quality of
the clay, Mr. Chairman, I feel we have passed that point in the
industry. The clays when properly bought and all meet every need.

In addition to that, in recent years they have gone on from the
crude filler clay to the coating clay and here is an industry which has
developed with extreme rapidity due to refined methods, and which
will eventually be able to take care of all the coating clay needs of
this country.

Mr. Chairman, I thought if it would be of any interest whatever
to the committee to get some idea of this industry that I would bring
with me this morning some photographs of some of the operations in
Georgia and some of the operations in Florida, to let you see not only
the operations, but some of the difficulties we are under in Floridas
where clay, like a good deal of their other Florida real estate, .is
frequently under water. This is a scene from the Georgia production
of clay [exhibiting a photograph]. Here is one in the Florida pro.
duction. I have a number of others in case you wish to see them.

I just happened to receive yesterday in my office in New York
samples of some of the clays down there from a man whose mine
I visited about five years ago. I will exhibit those in case you wish
to see them. That is the product coming out of one of the mines
there.
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liiftlator EnOB. Mr. Herby, lbt us ge down to the:basic facts. We
iUseethe importance of the nduty, sand some of us want to pmote6

all domestic industries as far as we feel it tood business and wisdom.
ow do, you explain the falling, off of. imports in competition with

your local production and at the same time you ask for 60 per cent
duty?

Mr. HERTY. First of all by the fact that our producers have im-
wved their product. They have spent money and learned how to
oit. They have learned how to improve theproduct, and therefore

have overcome the objections that have been rightfully raised by
may of the users in the. past. They have now got the product
improved. An abundance of paper manufacturers to-day are using
the domestic clays in preference to imported clays.

Senator EDGE. That is just the point. Let us follow that along.
Ifrthey are using them and you have improved the.production, and
tbe. imports we must admit are decreasing, why do you need an
additional protection?

Mr. HBRTY. I think the.imports are decreasing very slightly. The
consumption is increasing. The figures on imports are very con.
fusing. The Tariff Commission in ts survey which they presented
to the Ways and Means Committee this year at its hearings gave
certain figures on page 453. The- total there of crude and washed
de is 274,000 tons. I asked Mr. Watkins of the Tariff Commission
if there were any later figures, and he said there were something over
300000 tons this last year.

Senator EDGE. We have the latest figure just handed to us since
we have been in session. In 1928 the value is $2,962,269. I am
not speaking of tons, I am speaking of value, which is practically
he same as in 1927. Previous to that for four years it was over
$8 000,000 imported.

Senator KING. 1928, 274,878 tons, and for the first four months of
this year it is only 70,000 tons, so there is a constant decrease.

Mr. HBRTY. Last year was how much, Senator?
Senator KING. Two hundred and seventy-four thousand tons.
Mr. HERTY. Two hundred and seventy-four thousand tons last

year?
.Senator KING. Yes; and it has been as high as 353,000 tons.
Senator EDGE. I was speaking in value and Senator King is speak-

in in tons-the same result.
:Mr. BRTY. Here is the actual situation that justifies this increase,

Mr. Chairman.
Senator KING. Let me ask you this question. Is it not a fact that

in 1913 and 1921 requests were made before the Committee on
Ways and Means for a tariff, and in the tariff act of 1913, paragraph
706, it was there reduced to $1.25 a ton, and in 1922 it was increased
to $2.50 per ton, where it now stands?

Mr. HERTY. Yes, that is right.
Senator KING. So for a long time it was nothing, and then, $1.25

and now $2.50?
:Mr. HERTY. Now $2.50.
ieator KING. and now you want it increased to what?
Mr. HERTY. $3.75. The very same request that was made to the

JWF Commission in 1924. The producers went before the Tariff
SC~ ion and asked them under the flexible provisions of the tariff

if they would not give them a 50 per cent increase of duty; that

U9
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application was made, investigations have' been made by the:Taria t
Commission as to the cost of production, and no action has been taken t
as yet by the Tariff Commisstoh on that request. Eg

Senator EDGE. You say you have an application under section 816 thil
Mr. HERTY. That was made in 1924. ., Co
Senator EDGE. That has been there since 19247 te
Mr. HERTY; Yes- since 1924. the
Senator EDGE. These figures are more or less secured by the Tariff dot

Commission in their investigation of your application?
Mr. HERTY. Mr. Watkins tells me that th get those figures each

year from the Department of Commerce. The costs of production dut
and all are in the hands of the Tariff Commission. They have been baa
through the books of the manufacturers and have gotten at that, so
I think you have the official figures there. e

Senator KING. Let me call your attention to this, that in 1918 wva
the production in the United States was only 179,000 tons. I will tha
not give the odd figures. In 1919, 152,000 tons; in 1920, 268,000 ad
tons. Then coming down a little further, in 1922, 275,000 tons; in the
1923, 336,000 tons; in 1925, 367,000 tons; in 1926, 432,000 tons; in
1927, 450,000 tons; in 1928, 500,000 tons. So there is a progressive
increase.

Mr. HERTY. Yes, sir; I am happy to say, and I hope it is going to
progress still further. Now notice in the adjoining column, Senator Abn
King, if you will pardon me, that the values of these clays have that
decreased from $0.65 a ton in 1919 down to $8.11 in 1927. I do mat
not have the values for 1928. S

Senator EDGE. The imports as compared to the domestic production froh
are a little more than one-third? r

Mr. HERTY. I do not know. I have no figures of imports other tm
than these. T

Senator EDGE. Following Senator King's statement that there are I
five hundred and some odd thousand domestic production and the $
imports are in the neighborhood of 274,000 tons, that is just about

Mr. HERTY. Yes, sir, it means that the industry is coming strong A
in this country. N

Senator EDGE. Well I mean that about one-third of the clay or
kaolin used in this country is imported? old

Mr. HERTY. Yes, roughly. It b
Senator KIGo. I find that not only did the tonnage increase but $12

the value increased from $1,459,000 in 1918 to $3,650,000 in 1927. y
Mr. HERTY. Yes, sir, but the value per ton is lower.
Senator KING. Well, I am not sure about that. t
Mr. HERTY. Here are the Tariff Commission's figures on that,

Senator. You have them there.
Senator KING. There ought to be a progressive decrease with the

increased application of machinery. ConMr. HERTY. There is. Look at this table right here, Senator, for.
the value per ton.

SenatorEDGE. Have you any figures to put in the record accurately 11.2
showing the difference in cost of production per ton as compared
to the foreign, English, clay delivered in New York?

Mr. HERTY. Senator, I have only come into this question since
Monday. I learned that the Tariff Commission had been through* • . . • ' ' " .
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t books of our producers and gotten our costs in connection with
t', investigation. That they have also made investigations in

ngland. And my only answer that I can give you and the on!y
thing I have is what appeared in the briefs before the Ways and Means
Committee, but in view of conflicting statements throughout that
testimony I thought the best answer I could give to the question' of
the cost of production is to say, gentlemen, that the Tariff Commis
eion has these figures, and you have got them, regardless of any
preudiced statements that may be made one way or the other.

Senator EDGE. Of course that is fundamental. In figuring out the
duty whether the duty is ample or otherwise, it naturally must be
baed on the cost laid down in New York or any other port.

Mr. HERTY. I asked the Tariff Commission representatives if I
could get the figures on the domestic cost of production because I
wanted to bring you the official figures from them. They told me
that this cost had not been certified to yet by the entire commission,
sad they could not be made public, but they would be available to
the committee.

Senator EDGE. We will get it from them.
Mr. HERTY. You can get it from them.
Senator EDGE. But I thought you had your own statement.
Mr. HERTY. I have tried to get them and they are not available.

And as long as they are taken right from the books of the producers,
that is thebest answer to the question of cost. The producers' esti-
mate of $8 valuation is an average on the clays.

Senator EDGE. This would be helpful in our final decision [reading
from page 454 of Summary of Tariff Information]:

The English prices, for Instance, ranged in 1927 from $5.20 to $14 per short
ton . o. b. Fowey.

That is where it was produced, I suppose.
Mr. HERTY. That is the port of shipment.
Senator EDGE (continuing reading):
The most significant general price comparison can be made upon the basis

of paper filler clay of common and medium quality, which is the leading kind of
day consumed in the United States. Such clay-

Now this is the point-
sold in Georgia in 1927 at about $8 per short ton f. o. b. mine; and in England
at about $6.08 per short ton f. o. b. Fowey, which English price included an
average freight charge from the mines to the export shipping port (Fowey) of
$1.20 per short ton.

You get the spread there from $6.08 to $8 in Georgia. Do you
question those figures? They are very important in considering a
duty.

Mr. HERTY. So far as I know I do not question them, Senator
Edge. I think the Tariff Commission is very careful.

Senator KING. Mr. Herty, the figures prepared by the Tariff
Commission show as follows: Take Kimberley, Wis. The price f. o. b.
for English is $13.12. Then the inland freight is $7.70, making a
total of $20.82. Where as Georgia clay could be shipped there for
$15.25. You have an advantage there of $5.

Take Kalamazoo, Mich., the price, $13.12, and then the inland
freight, $5.50, making a total of $18.62. Georgia clay can be shipped

9 for $414.1

161
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, :Chillieothe Ohio, English clay, $17.82; $1.80 Georgia clay. IYou
have sa advantage toee of the difference between $113.30 aun.$1

SHamitonOo, $18.22 Engl sh cl I412.66 Geo rg"day a
Niasgar FaUs N. Y., $16.72 E dlisl day; $14.62 Geoirgel ay.*
Glen Falls, N Y. $17.22 Engl ay; 16.2 Georgiacly
Piedmont, W. Vs, $16.82 English day, as against $13.59 in ftvor

of the Georgiaeiday. .
Johnsonburg Pa,, $16.52 English clay; $14.80 Georgia clay.
Providence,. d., $15.50 English elay as against $13.40 Georgia

clay., And so on. What are you asking for, may I ask? What do
you want, the whole earth?

Mr. HERaY. No; I want some Georgia earth. If the committee
will listen to me and give me your attention for just one moment. is

SSenator EDGE. All right, we will give you our undivided attention. o
SMr. HaRTY. I have prepared a map showing that wherever Georgia

clays, I mean Southeastern United States lays, have any advantage *
in freight rates that the prejudice has completly disappeared against i
them and the market is increasing right along. I have marked zone 1. t
May I present you that map?

Senator KINo. I shall be happy to receive it, and I have called It
your attention to zone 1 there, that you have a differential there in
your favor of from $3 to $5. You have an advantage there of $5. t

Mr. HRTY. Yes. All right, look at zone 2, Senator. In zone 2 the
domestic industry has made progress. They are getting a good many dc
markets in zone 2.

Senator KINa . I am familiar with that. to
Mr. HERTY. But now the whole point of this story is zone 3, New of

Eagland.. ,
senator' KIN. And in zone 3 there has been a recent reduction inall

freight rates of $2.50, as was testified yesterday, from Atlanta, Ga.,
up to the New England States. m

Mr. HERTY. From the Interstate Commerce Commission?
-Senator KING. No, by the utilization of water transportation one

of the witnesses yesterday stated that they were now getting trans-
portation $2.50 cheaper. Rail and water.

Mr. HERTY. No, Senator. They hope some day they can get it
there -when they can get production up high enough, but it is not
there yet. in

Senator EDGE. Have you anything that you want to further put
into the record, because we will not cross examine you any more.

Mr. HERTY. Just a few words more Senator. We are asking fjr .
protection of an American industry. Under the doctrine of protection k
I think American manufacturers are entitled to a fair show at the
American markets provided they are alive and wide-awake. Now
they have not got the New England market. They are hoping to get
it.

Mr. Chairman, let me emphasize this fact: The addition of a
duty does not mean a necessary increase in the price of a product.
That is shown by the fact that while Congess leave $1.25 more for
protection under the Fordney-McCumber Act, the value of the clay
has decreased. And that is true in many other lines of industry.
That is true in the chemical and the dye industry. That addition in
the duty does not mean an addition in the cost price necessarily.
Mass production, improved methods, and competition, Mr. Chairman,
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tider the system we live under ,in this country under the Sherman
uititrust laws protect the purchasers.
My contention is, and I believe you will agree with me, that pro-

testing American industry suffiiently to give them a fair show at the
American market, that as long as tat protective tariff principle is
backed by competition under the Sherman antitrust law domestic
V0mpetition is going to protect the consumer.

y theory is that we ought to have;economic independence in this
country. We were shut offn from them during the war and suffered.
Tit with the home industry covering all needs here, that the con-
sqers in New England who now seem opposed, some of them, to
tisincrease in dutyshould not ake that view. I think we are alking
is their behalf, because in the long run I think it is going to mean
cheaper clay for them as we get through the railroads better rates
ttas we now have. When we get a sufficient volume of business
developed in New England to make water shipments, so that we
sn get down there at a cheaper rate. But the domestic competition

reduces these costs.
Senator EDE. Mr. Herty, that is not applicableto .this hearing.

It is a question of existing conditions, .and not what may happen.
If you have any furthr testimony that relates directly to the ques-
tion of duty give it to us inive minutes, for I must stop you then.
You have been on for 80 minutes on a schedule that we have already
dosed, and it is not fair to the other witnesses.

Mr. Hmznr. On October 1,1929, the British producers are going
to be rebated 45 cents per ton on their production under the action
of the British Government. Now there is a factor which has not
prevailed in the past. It is all in the official records. I have them
all right here. On October 1 there is going to be a direct rebate
tb.them of 45 cents per ton. That is a direct charge against our
manufacturers as far as competition is concerned.

Senator KIo. What you mean by that is that there has been a tax
in Great Britain, and they have been reducing the tax

Mr. Hlir. Yes. But that tax has been reduced, and the tariff
that we have been living under and building up our business under is
not going to cover that.
.'enator KINO. We have been reducing the taxes on incomes of
individuals and corporations, have we not, materially since the wart

Mr. HERTr. But this is a direct reduction on a particular industry,
an the clay industry.

Senator Kwo. Well, there have been direct taxes. We had taxes
here upon excess profits that went particularly to the corporations
and we have cut all those off. We have reduced the corporation
taxe, we have reduced the personal income tax so that the manu-

0tctiuers, whether as individuals or corporations, have had their
tues reduced more than 100 per cent.

Mr. HEay. Mr. Chairman may I emphasize one more point in
inclusion, and that is this: What effect does this increase that we
sI asking for have on the consumers of this country I figured that
out. On a filler clay, Mr. Chairman, it represents a cost of only six
*'hundredths of 1 mill per pound of paper. It means an increase in

Son a ton of paper of only 11 cents. On coated paper, which
higher grade of paper, it means only an increase of 88 cents a ton.
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Senator EDG. What proportion of. your product goes to paper and
what proportion, roughly, in pottery V

Mr. H tr. I should say that at least probably 60 per cent of it
goes in aper. As to the pottery, Mr. Chairman, I am very happy IW
to say tat none of the potteries areopposing this increase in duty
I like the stand of the president of their association who said befor
the Ways and Means Uommittee that he did not believe in low tariff &
on raw material and high tariff on finished products. I like the test.
mony of the president of the Paper and Pulp Association, Mr. Ever.
est, when he appeared before the Ways and Means Committee when 0
he said that he believed in protection for all American industry.
And that is all we are asking for, to give us a chance to get into u dat
American market that right now, as a matter of fact, we can not p
get into. W

Senator KIao. While you are eulogizing the pottery people, I
have got the facts here about the differential in favor of the Ameri. 7
can producers. I have got the freight rates from England, and W
their sales here. ka

Mr. HERm . The differential in what?
. Senator KDo. In favor of the United States producer. pod
SMr. HEBTY. That is going to be a question of education. They

are using American clays more and more. We have got to go up
against the prejudice of those who are accustomed to using old
things. But the potteries are not opposing this increase.

Senator EDE. Do not tell us that. We have letters here from
the potteries absolutely opposing it. Let each witness speak for poP
himself.

Mr. HErr. I am only speaking about the public records before
the Ways and Means Comnmttee. _

Senator Enos. Speak for yourself and let each other witness speak iapo
for himself.

Mr. HElTT. I understand no potteries appeared here to oppose it.
Senator EmE. I have letters here opposing it from potteries.
Mr. HERBT. You have letters opposing it, but no one appeared At

before the Ways and Means Committee hearing. r
Senator KINO. We will interpret it. tel
Mrt. HRr. I can only judge by the public records of what took a tb

place. me
Senator EDoz. Thank you, Mr. Herty. O
Mr. Hmrrr. Thank you very much for your courtesy.
(Mr. Herty submitted the following brief:)

AsBBIaw or TnH AMUOAN PBODUERs OF KAOIJN OB CHINA CLAY

We, American producers, beg to request that this subcommittee of the As

Senate Finance Committee recommend that in Paragraph 207 of H. B. 2867, the Ame

rate of duty on china clay or kaolin be changed from $.50 per ton to $8.75 per a
ton. The reasons which we believe Justify such an increase are as follows: mI

1. That while the present rate of $2.50 Is an Increase of $1.25 over the rate Al
In the act of 1918, nevertheless it Is the same as prevailed In the tariff acts tm 0
of 1897 and 1909 when labor, fuel, and other costs of manufacture. were far
below present costs.

2. The location of the clay deposits in the United States Is such geographl-.
cally that It Is impossible for producers to reach a large portion of the con- t
surfing territory in this country under terms of equal competition with English
imported clays.

"^ *
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The geological and structural character of these American clay deposits
Compared with those of England require more expensive methods of mining

SpMocesses of manufacture.
4 EPgils clays are brought to America as ballast and therefore at very

m rates, while American railroads at ports of entry, In competition for this
wde, have given to these Imported clays a more favorable classification
i therefore a lower freight rate basis than they have given to American

Our domestic industry in its efforts to reach all American markets under
o strong competition which exists to-day Is faced with a new policy publicly

gaounced by the British Government, to take effect October 1, 1929, of a
reduction by three-fourths of the present British direct tax on clay. This means
direct handicap on American producers amounting to 45 cents per ton.
( In the tall o 1927 the British clay Industry was organized into an asso.

dtion known as " Associated China Clays (Ltd.)' whose publicly announced
pUey It to fix prices and regulate production. Any attempts to meet this by
galpar organization in this country would be In direct violation of the Sher-

aU antitrust law and the Clayton Act. Adequate protective tariff is the only
arwer to such European industrial policy.
T. The American industry as the newcomer in this field has had to expend

lare amounts, In research work on improved processes of manufacture and
bha carried a constant burden of overcoming prejudice against the use of a new
product. This educational work, from the testimony given before this com-
d ttee, must be continued and constitutes an additional charge upon American

jpoducers.
& The published data of the United States Tariff Commission shows that

IAerlcan producers have taken no undue advantage of the change in the Ford-
u.McCumber Act from $1.25 to $2.50 per ton, as these ofilcal records show a

castant decreased value per ton of American product under this increased rate,
: Melting from the American system of domestic competition.

f0 Increased utilization of American natural resources will give further em*
' loyment in the territory now stricken by the ravages of the cotton boll weevil.

HISTORY OP LEGISLATION

The rates of duty on kaolin or china clay since the industry assumed any
importance are as follows: r tnPer ton
Aet of 1897---------------------------------------- $2.50

SActof 1909 .------...--------------------.. ..-. 2.50
SAct of 1913-.----------- ---------------.----- 1. 2
SAt Of 1922............ -....................------.. 2. 50

SFom these figures it will be seen that despite the increased costs of the par*
ticlar Items of expense and manufacture involved-namely, labor and coal-
it the present time as compared with the earlier years the rate to-day is the
ume as It was in the acts of 1897 and 1909. In many other lines of industry
Congress has recognized repeatedly the necessity of overcoming such handicaps
by adequate advances in tariff rates.

QUANTITY AND QUALITY OF AMIEICAN CLAYS

As to the quantity of American clays, there Is no contention by anyone that
the American deposits are not ample to take care of American needs.

As to quality, however, New England consumers state that they can not use
American clays. The contention could come from no other source because of
th simple fact that outside of New England 94.6 per cent of the clay used

r Aling paper Is American clay.
liUg olays.--The statistics Inserted into the record of the hearings before

t Committee on Ways and Means by Mr. H. B. Mills (pp. 1110 and 1111)
pre this point. Mr. Mills stated that at a conference of paper manufacturers
aled to consider a possible advance In the duty on China clay, he calculated
there were present 50 per cent of the consumers of domestic clay and 100 per
oet of the consumers of imported clay, and that the statistics were accumu-

Udt from these sources. Based on these accumulated statistics, he filed tables
(ronaumption. The following facts are taken from these tables. The total

*fe 
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consumption of imported clay for filing purposes for 1928 was 91,800 toni .ge
itemizes the consumption of each of the mills making these returns. :Thhi tin
shows that of these 91,800 tons, 74,000 were consumed by mills In New a' gi6&
and only 17,000 tons were consumed by mills outside of New England.

The returns of consumers of domestic liys, 60 per cent of wftom tieWttewere represented, show a total consumption of 16.,000 tons of domestic etiS
all of which consumers were located at points outside of New England.; As n
total consumption of American filled clays is approximately 225,000 tons, tb
plainly evident from these figures that paper manufacturers outside oftNew
England territory use 225,000 tons of domestic clay and only 1,'00 tested
English -clay. Paper manufacturers in New England use W4,000 tons of BEdgsh
clay and no American killing clay. Further comments are unnecessary.

0(oatf olaes.-American clays unlike English clays are Improved in quality
by additional processes of manufacture. Every step-up in the quality means
additional plant investment Every step-up in the quality means additional eoat
of manufacture. The question as to whether American delays can be improve
to compete with the higher grades of English clays is not suppositltios, because
already this Is being done. The development is recent. Yet, In 1928, AmerIan
producers supplied 21,459 tons of these higher grades of clay, or approximateb
29 per cent of the total consumption of coating clays. One of the tundamentai
reasons for requesting the increase in duty is to afford protection for the e.
velopment of this growing industry.

Pottery ftcla.-As to the high quality of pottery clays, this is attested by
oflela government statistics which show that in 1927, despite the handicap
higher delivery cost, domestic producers, in North Carolina and Florida, Where
praettcally only pottery clays are produced, were able to deliver a little more
than 60,000 tons. It is a fair assumption that, given additional protection
which will put them in a better competitive position, this producton can be
Increased. American producers have been assured by potters that if delivery
costs of American clays could be reduced they would increase their consumption
of American clays.

coMPOmVu MABKErING BRESTICTED BY OBOGBAPRICAL LOCATION

The great bulk of domestic clays is situated in the extreme southeastern part
of the United States-namely, South Carolina, Georgia, and Florida-far re
moved from important consuming centers of New England. The distance of the
haul, even granted freight rates which could be reasonably expected as fair to
the railroads, makes the delivered cost of these clays so high in this territory
as to preclude competition by the domestic producer with English clays under
the present tariff.

The cheapest transportation cost to New England points at present la the
all-rail rate. Two instances of comparative delivered selling prices will suffice
in illustration. We will take the two extremes of this territory.

Total OMrent Total
Currntdometioelling Freight deliv Frht deliver

price .o. b. mine rate sere
price price price

Fitchburg Mass...... 8 per net ton (2,000 Ibs.).... $7.81 $15.81 $12.50 1 $.30 $1.80
Rumford als, Me ... ..... do .................... 108 180 120 2.50

i From Boston. *

The argument of importers and others opposing an increase in the present rate
of duty on china clay or kaolin is built up on the theory that current selling
prices of American clays as compared with current selling prices of English
clays prove the American clays have a price advantage in all of the conum-
ing territory except New England, and that even in New England the disad-
vantage of the American producer is but slight. Statistics .built on current
selling prices prove nothing. Unfortunately, we have no data on ,,st of
FWA 1h production but we do have a measure of the extent to which they can

ce prices as shown by official Government statistics of imports and values.
To illustrate this, the following figures are taken from Government reports:
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• * Imports of ohMe clay

: Ymr Short tons Vaue "do

......... 8129 0919.00 097......... ........ :8......... ....................... 3 ,12 3,1 ,45 .00o
................................................ ......... ..... 37,2 is sm. 00 .S... 8.1969.M...... 89%319 4

.37, 2,968,289.00 t.64

t interpret these figures correctly it must be remembered that in the summer
g 19 the English trust dissolved and intense competition immediately ensued
Mween English producers. Drastic cuts in prices of those grades of clay comingbM competition with American paper killing clays took place. It was on thesePdae of clay and with the object of recapturing the American market thatta violent price cuts were made. The unit value shown in these GovernmentAtlcs which are' calculated on the total importation show a decline from5 ai 1M2 to only $8.58 In 1925, or $1.17 per ton. The actual cuts were made
*a on the competitive clays as at that time the development of the higherpes t coating clays by American producers had not begun. CalculatingSishrinkage of value on these filling grades of clay, where it belongs and onig grades the drive was made, clearly proves the cuts in price on thoseiaes averaged approximately $8 per ton. It was common knowledge in thetad at that time that the cuts. ran from $2.50 to as much as $4 per toni dgi1g upon the necessities of the individual English producer to secureuness in America. No better illustration could be had of-the ability of theiglish trust to manipulate this market than these Government statistics, for&y dearly show that when the price cuts were made imports increased andro the Associated China Clays (Ltd.) was reformed in the fall of 1926 andpe thereby restored, imports promptly decreased. Can the tariff be fixed,krd on current selling prices in the face of these illuminating facts?t Is true that even if your committee should grant our request for an in.ai to $3.75 per ton we will still be under a handicap in certain sections ofi' England, but it is our hope that we can reach eventually all of theseists on even terms of competition through decreased overhead costs due toeased production under our present plant capacity, through possibly moreSberable freight rates which the Interstate Commerce Commission may grani,Snm through the building up of a sufliclent volume of business in New Englandito enable full coastwise cargo shipments to New England ports.b other most important point is that of the total tonnage of paper fillingd es used in the United States, 30 per cent is used in New England territory,n which, the above testimony shows, the American producer is barred underI present tariff.
t the hearing this morning, we were completely surprised by a statementae by Senator King that our industry had been granted a relief of $2.50 on

ion with the Freight Traffic Department of the Southern Railway systemIu asked to be advised as to when such reduction was made. The followingeer has just been received from Mr. P. D. Claggett, the freight trafflu wsger of the Southern Railway system.
SOUTHERN RAILWAY SYSTEM,

FBIOHT TBA-IO DEPARTMENT,
TVuhington, D. O., June 21, 1929.

i adjustment: Clay from southeastern and Carolina territory to New
b~id3 B territory.

coImio Olub, Washington, D. 0.
Dua Sin: Referring to your Inquiry in connection with rates on clay fromWoa and southeastern shipping points to New England.are aware of no contemplated change In the present rates on clayftiotheastern and Carolina shipping points to New England territory,

4.1t2all or rail and water.
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I am quoting below the present all rail and rail and water rates fromBath-Langley group and from Gordon, Ga., to Boston, Mass. These rates are
published in Agent Glenn's I. C. . A-12, which became effective on July.127. As a matter of information, the same rates were effective prior to July 5
1927, In Glenn's I. C. C. A-588 and have now been brought forward in AgentGlenn's 1. 0. 0. A-710, which is published to become effective June 25 1929:

From Bath-Langley group to Boston, Mass.: All rail, $7.81; rail and water
$5.53. (This rate applies for dock delivery. Applicable via Charleston, . , pr
and Clyde Line.)

From Gordon, Ga., to Boston, Mass.: All rail, $7.02; rail and water, $5.3, d
(Applies for dock delivery. Applies via Savannah, Ga., and Ocean Steamshp
Co. The minimum weight in connection with the above rates is 50,000 pounds.
The all rail rates apply on shipments in bags, barrels or in bulk. Bail and
water rates apply on shipments in bags or in barrels,)

I might add that the above rates also apply to Portland, Me.
Yours very truly, p

F. D. CLA oT, r,
Freight Trafuo Manager, Pa

It will be noted that a rail and water rate of $5.53 is quoted to Boston, e

Mass., but It will also be noted in Mr. Claggett's letter that this rate applies to tt
shipments in bags or in barrels. Clays now are shipped, both from England and te
from southeastern territories, only in bulk. To make shipments In bags would
require an additional cost on the American manufacturer of $4 per ton,
and in barrels of at least $0 per ton, thus making this apparently lower rate
actually the highest rate as to selling price at point of consumption. More.
over, this rail-and-water rate would deliver the shipment only to New England 19
ports, to which would have to be added Inland rate, showing clearly the imprae. "P
ticabllity of considering the existing rail-and-water rates. The original of Mr. Il
Claggett's letter is attached herewith, to,

to
HANDICAPS IN THE MINING AND MANUFACTURE OF AMERICAN CLAYS NI

In England, on the removal of the overburden, clay beds are found of depths W
extending frequently to as much as 200 feet. In the United States there is *os
equally as much overburden to be removed, but the thickness of the clay in
strata will notp average more than 18 feet, thus adding greatly to the cost of I,
mining American clays through the relatively greater amount of overburden a
per ton of clay produced. tal

British clays are so loose in their texture that they readily permit of ho
hydraulic mining, thereby lessening the labor costs involved in removing the ith
clay from the pits, whereas in America the texture of the clays is so dense I
that hydraulic mining is impossible and it is necessary to resort to the more
costly methods of mining by hand, or under the most favorable circumstances, f
by steam shovel, with the additional cost of breaking up this mined material wo
when it reaches the mill. Because of their texture another added cost is the
extra steam required for dewatering and drying the American clays.

English clays occur in layers which, when hydraulically mined, are naturally
produced' in marketable forms in varying grades. In America the higher
grades can be produced only by further refinement so that every step-up in he
quality means additional cost of manufacture.

As to the rate of wages in England, this was stated on the floor of the House k
of Commons on April 20, 1928 by Mr. Betterton as 1 shilling per hour for
china clay workers and 1 shilling 1 pence for semiskilled. In contrast with
this, the books of our producers show the average wage in American plants is d
35 cents per hour. slt

BATE REDUCTION IN ENGLAND mt

In our persistent efforts to reach as many American markets as possible, we I
have been aided in the competition with the English product by a diret tar, w

termed a-" rate" by the British Government, upon English clays of 60 cents
per ton. Definite announcement has been made in British trade journals that
on October 1, 1929, the new policy of the British Government will be inaug-
urated which will reduce this tax from 60 to 15 cents.

It has been frequently stated in public addresses in England that through
this reduction in the tax the English clay producers will be in better position a
to compete with American clays. This is a specific tax on clay and is entirely
outside of the question of the general taxation system of the British Govern
ment.
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PBICE FIXING IN ENGLAND

In the fall of 1928 there was organized in England Associated China Clay
(Ltd.), a trade association comprising practically all of the English producers.
I connection with the formation of this association, the British publication,
The Chemical Age, in its issue of September 10, 1920, states frankly that, " The

objects of the company are * * * the improvement or maintenance of selling
prices " And in the same issue it Is editorially stated that "the organization

which the china clay producers have now decided to set up and whose func.
tons will not commence to operate until three months' hence, will concern itself
not only with the pricing the clays of its members but also with other matters
esential to the prosperity of the Industry." This, of course, is their privilege
oad perfect right, but It is a policy which If practiced by American producers

would lead immediately to Federal prosecution. Here is a national monopoly
pure and simple with advantages which the English producers consider of
geat benefit to them, but it is a system entirely opposed to the spirit of our
land, and our only protection against such seeming advantages is the increased
protective tariff rate for which we petition you. With this situation before us,
we feel that it is to the interest of those consumers who now oppose our appli-
ation that they receive the benefit of competition between the American and
the British industry which can not now exist.

INCREASED TARIFFS DO NOT MEAN INCREASED PRICES

We desire to refer you to page 453 of the Summary of Tariff Information,
192, on the tariff act of 1922, Schedule 2, in which It is shown in the table of
*'Production and values " that while the American industry since 1910 has stead.
ily Increased its output, it has also, as shown in the column headed "Value per
too," decreased its charges to American consumers. There has been no effort
to utilize the increase given in the Fordney-McCumber Act to "boost" prices
cause of this increased protection but only to extend markets. On the con.
trary, improvements in methods of production and keen competition between
domestic producers have resulted in savings which have been passed on to the
consumer.
In connection with this table, setting forth the progress of the American in.

dstry, may we call the attention of the committee to the fact, as stated in the
text of the commission's report, that the quantities given are for " china clay or
kolin, all kinds and grades " ? The production of clays coming into competition
with Euglish clays is far less, amounting to not more than 850,000 short tons
la the year 1927, as compared with the import figure of 339,000 short tons, thus
showing that the American industry has been able under the present tariff
to gain only one-half of the American market. We are quite certain that a
careful survey by the Tariff Commission, having clearly in mind only those

pades of clay coming into competition with the English clays imported under
his schedule, would substantiate these figures.

EMPLOYMENT RELIEF IN BOLL-WEEVIL TERRITORY

The American china clay industry is located in that portion of the South
were agriculture has been prostrated by the ravages of the boll weevil. There
k ns question among these people of farm relief through stabilization of prices
d surplus crops. They can not raise even a normal crop. Many farms are
deserted. Fortunately, a means of livelihood has been found by employment in
the clay industry. Favorable action by your committee on our application will
reslt in a further expansion of this industry and thereby give further employ-
met to the people of this afflicted section and their dependents. The output of
this industry will have to be doubled to supply all American needs. It is to
forward this American development that we ask your aid.

W QSBT FOr INCREASED TARIFF PROTECTION THROUGH THE FLEXIBLE PROVISIONS OF
THE TABIfP ACT

On November 8, 1924, we made formal application to the Tariff Commission
o. an Increase of 50 per cent under the flexible provisions of the tariff act.
Vedld this with a full knowledge that our books and records would be subject
to aminatlon by representatives of the Tariff Commission. This has now

A'I
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been done, and while the Tariff Commission has not yet been able to take formal
action upon our request, because of pressure along other lines of Investigal ot
nevertheless, full details of our manufacturing costs, etc., are in the hands of b
the commission. This is confidential information and therefore.Is not inser e
In our brief or testimony, but is, of course, available to members of yourcommittee.

We feel that by our request to the commission we have proved the good flth
of the request we now make to you.

EFFECT Or INCREASE ON CONSUMER

If we assume that the full burden of the increase asked for is laid upon
the manufacturing consumers or the general public, what would it amount to?In the case of book paper at 7.2 cents per pound, with a 19 per cent loading
of filler clay, the increase would be only five and three-fourths hundredths ofa mill per pound, or on a larger basis, only 11% cents extra per ton of paper.In the case of coated paper, carrying a 16 per cent coating of clay, the increasewould be only 33 cents per ton. But we have already shown that under theincrease given under the Fordney-McCumber Act no burden was thrown upon the
consumers, but on the contrary, through the stimulation of the industry dueto that increase, consumers received a reduction of price.

Respectfully submitted.
EDOAB BROS. Co., NOBTH AMRjICAN CLAY CO.,
EDOAB PLASTC KAOLIN Co., GEORGIA KAOLIN Co.,
LAKE COUNTv CLAY Co., COLD SPRING MINING CO.,
R. T. VANDEBILT Co., HArBIS CLAY CO.,

By CHARLES H. Hnr. nit

CRUDE FELDSPAR
[Par. 207]

tiue
LETTER FROM THE CONSOLIDATED FELDSPAR CORPORATION, arti

TRENTON, N. J. Oy
JUN 21, 1920.

Hon. WALTERE E. EDo,
Senate Offce Building, Washington, D. 0. f

DEAR SENATon: In compliance with your instructions of Wednesday, I am
setting forth some of the facts in regard to the proposed tariff of $1.50 per ton
on Imported feldspar.

.There is no feldspar imported into the United States from any other country Ml
than Canada. If you will take the trouble to look up pamphlet issued by the Se
Bureau of Mines, Department of Commerce, Feldspar in 1927, published Octo- mMher 2, 1028, you will see that in 1927 there were only about 25.0O0 tons im-
ported from Canada, about one-eighth of the total tonnage used in the Unite I
States.

The feldspar imported from Canada contains a high percentage of potash and Mr
is a very pure spar, used mostly by the manufacturers of high-voltage lsu:a. jit
tors. No feldspar in the United States can compete favorably with this spar,
with the exception of that from the South Dakota mines. The freight rates
from South Dakota to the eastern markets are prohibitive for the use of this
feldspar by the manufacturers of these insulators. Sen

The average price of ground domestic feldspar is about $14. The price of
Canadian spar is on an average of $20. The average freight rate on spar fro p
Canada to the plants using it in the United States .is from $5 to $6. fhe
proposed freight rate from South Dakota is In the neighborhood of $12 to
$14. S8n

I believe the proposed tariff would do none of the feldspar producers any good Mr
and would only work a hardship on the few users of Canadian feldspar, as
they are almost all compelled to use this class of feldspar and it would cost
them a great deal more to bring the South Dakota spar to their plants than M
it would to pay the $1.50 additional on account of the tariff.

. ^B !Kn
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i there are any other questions that you care to take up with me in regard
dtai matter, I am at your service and am awaiting your call to come to Wash-

Siton when you want me.
Very truly yours,

H. P. MAoEBUM, m.President.

DIarCT OF COLUMBIA:
personally appeared before me, a notary pubic in and for the District of

unombla, H. P. Margerum, who, being by me first duly sworn, deposes and says
tht the statements contained In the foregoing letter addressed to Hon. Walter
g age are true to the best of his Information and belief.

H. P. MAuGERUu.

Sworn to and subscribed before me, thfs 28th day of June, 1920.
(rAL,] CHALraS F. PAC Notary Peblo.
My commission expires February 18, 1931.

FULLER'S EARTH AND ACTIVATED CLAYS

[Par. 9071

IATEMENT OF A. H. SALOMON, REPRESENTING L. A. SALOMON &
BRO., NEW YORK CITY

(The witness was duly sworn by the chairman of the subcom-
aittee.)

Senator EDE. Mr. Salomon, whom do you represent?
Mr. SALOMON. L. A. Salomon & Bro., of New York City.
Senator EDGE. And you are appearing to discuss what
Mr. SALOMON. I am appearing to discuss fuller's earth, with par-

ticular reference to a new phase which has arisen in the fuller's.
arth business; that is, the commodity which is known as bleaching
day or activated clay.
Senator EDGE. This is contained in paragraph 207?
Mr. SALOMON. It is entered under the same paragraph, for lack

of another paragraph, in the present tariff bill.
Senator EDGE. What heading would it come under as fuller's

earth?
Mr. SALOMON. Paragraph 207.
Senator EDGE. Apparently, the paragraph as the bill came over

from the House makes no change from existing law.
SMr. SALOMN. It does not.
Senator EDGE. It is still $1.50 per ton? .
Mr. SALOMON. No; that is the unwrought. We are particularly

interested in the powdered fuller's earth, which is $3.25 per long ton.
He importations of the unwrought-that is, the lump fuller's
arth-are exceedingly small.
Senator EDGE. Unwrought and unmanufactured?
Mr. SALOMON. Yes.
Senator EDGE. Is that the same classification?
Mr. SALOMON. That is the $1.50. There is very little imported.
Senator EDGE. You are not interested in that, particularly?
Mr. SALOMON. Not enough to go into detail about it.
Senator EDGE. What do you appear about?
Mr. SALOMON. Powdered fuller's earth, wrought fuller's earth,

wught or manufactured, $8.25 per ton.
S.;ator EDGE. Where is that

j SALOMON. It is right there. It follows it.
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Senator EDGE. I see-line 19, $8.25 per ton. That is also the
rate under existing law?

Mr. SALO.ON. Yes, sir.
Senator EDGE. Proceed. Did you appear before the House com.

mittec?
Mr. SALOMON. I filed a brief.
Senator EDGE. And what do you propose to file here-an addi.

tional brief
Mr. SAOMON. I am just passing over fuller's earth, and I want to

talk particularly on activated clays, which are a closely related prod.
uct, really a new product, but which enter under the same paragraph,
not specifically provided for, at the present time.

Senator EDGE. What would it come under-wrought or manu.
factured at $8.25 per ton? of

Mr. SALOMON. Yes, sir.
Senator KNwo. You call it activated?
Mr. SALOMON. Activated or bleaching clay; and it is entered at l

present under that paragraph.
Senator EDGE. Is your appeal for a raise or a lowering of duty? th
Mr. SALOMoN. No; we are satisfied with the present rate of $3.25.
Senator EDGE. Well, to proceed, briefly, there is no proposition to mm

change it so far as the bill is concerned
Mr. SALOMON. Yes; but there will be one, because the next speaker te

no doubt will ask for it.
Senator KINo. For an increase or a decrease.
Mr. SALOMON. For an increase, naturally.
Senator KING. Are you for that? not
Mr. SAoxoMN. No; I am not, but the next speaker no doubt will

ask for it; and I am anticipating what he is likely to say.
Senator KxNo. Why do you not wait until the other speaker is

heard? as
Mr. SALOMON. I do not have a chance to do it. co
Senator BARKLEY. It seems to me that where the House bill makes E

no change in the present law, the man asking for a change ought to
be heard first, so that his opponent would be in position to refute what _

he says.
Mr. SALOMON. I think so, too. I ha
Senator EDGE. Then suppose we hear your adversary first. SOm
Mr. SALOMON. I am quite satisfied. S

STATEMENT OF W. S. BAYIS, REPRESENTING THE FILTROL e
CO., NEW YORK CITY dess

(The witness was duly sworn by the chairman of the subcommittee.)
Senator EDGE. Mr. Balis, you heard the preliminary conversation. Mr

Whom do you represent?
Mr. BATLrs. I represent the Filtrol Co., of California, Los Angeles. M
Senator EDGE. And you are appearing to discuss fuller's earthly? hat
Mr. BAYLIS. No; not fuller's earth. S
Senator EDGE. What, then? Mr
Mr. BAYLI. Activated earths. S
Senator EDGE. But it comes, as I understand, under the description Mr

of fuller's earth, wrought or manufactured, now carrying a duty of Set
$8.25 per ton. Is that right . r
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r. BAYUs. Yes, sir. I am appearing before you to ask for a re-

&dasification, because there is no proper classification for this com-'
modity.

Senator EDOE. What is the name of the commodity, against
Mr. BAauS. Filtrol is our brand name.
Senator EDGE. But, I mean, what are they
Mr. BarMs. They are activated absorbents.
Senator KINo. It is simply fuller's clay?
Mr. BAY s. It is not at all.
Senator REED. What is it?
Mr. BAMis. It is anhydrous aluminum silicate, which is treated

with acids or other activating materials to make it a very powerful
absorbent for decolorizing and purifying and bleaching all kinds
of oils-animal, vegetable, and mineral.

Senator REED. So it is used for the same purpose?
Mr. BaTIM. Except that it goes away beyond that. Nature has

activated fuller's earth. You can not give fuller's earth a chemical
treatment to improve its activity, nor can you take any clay and do
that. This is a special mineral which is only found in a few places,nd it is submitted to a chemical treatment which activates it very
much more powerfully than fuller's earth exists in its natural state.

Senator EDGE. You say it is only found in a few places. Right
there is it produced domestically?

Mr. BAYus. Yes; we produce it on the Pacific coast.
Senator REED. Anywhere else in the United States?
Mr. BATus. Nowhere east of Arizona; no, sir. The materials are

ot found anywhere else except in California, Arizona, and Nevada
at the present time.

Senator REE. Where is your principal market
Mr. BAYLis. Our principal market is in the Middle West and the

East-all of the animal and vegetable-oil refiners, those producing
cotton oils, tallow linseed oils, and the petroleum refiners.
Senator EDrE. Is there an amount imported?
Mr. BAY s. It is just beginning.
Senator EDGE. Is there any record of the tariff?
Mr. BAYLs. Yes. I have a brief here which I am submitting.

I have here some copies of my text, and in the main brief I havesme data.
Senator EDGE. You will file that brief?
Mr. BAYU. I will file it; yes, sir.
Senator KzIN. Let me ask you a question, if I may. This iseasified as fuller's earth?
Mr. BArns. At the present time.
Senator KINo. It is a clay?
Mr. BArns. It is a claylike mineral.
Senator KINo. What is the name of it?
Mr. BAnas. Smectique, montmorilianite, or a class of bentonite.
hat is the raw product.
Senator KINo. It is not igneous formation?
Mr. BAYLS. No; it is a volcanic formation.
Senator KNRo. It is a volcanic formation?
Mr. BAYas. It is a redeposition from a volcanic formation.Senator KINO. Then it is not fuller's earth?

r. BArYs. No.
iator KINo. You claim then it is a new mineral?
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Mr. BATus. Yes.
. Senator EDon. You are asking to have it taken from 207 and put
in a separate classification by itself?

Mr. BAyIS. Yes.
Senator KINO. Have you a chemical analysis of it?
Mr. BAPrs. I do not have one with me, but I can furnish it to

you. You can not, however, tell anything from the chemical
analysis.

Senator KINO. You can tell what the content is?
Mr. BaYus. You can not differentiate by chemical analysis.
Senator KINo. Then what is there in this so-called activated clay

which differentiates it from the other clay if you can not tell them
apart chemically as you say?

Mr. BArUs. The only difference that we know about at the present
time is that one will take a chemical treatment which will increase
its activity, whereas the other is not increased.

Senator KINo. There is nothing chemically that distinguishes
them

Mr. BAYa s. No.
Senator BARamYr. In other words, you can improve on nature

with this, but you can not improve on nature with the other
Mr. BaYUr. That is the idea exactly.
Senator KINo. Does it contain some undiscoverable element like

electricity?
Mr. BATus. Not that I know of.
Senator KINo. You mean to say then that it contains something,

though it is cly, that makes it a different chemical product?
Mr. BAYUS. We do not know how the clay was formed, but when

we treat it with acid you can see it open up its pores. After that
treatment the clay is very active.

Senator KzNo. Active as what
Mr. BAYus. As an absorbent.
Senator KINo. As an absorbent?
Mr. BAYUs. As an absorbent, which has the property of removing

colloidal substances from oils and coloring matter from materials.
Senator KINo. Clay is used for that purpose

-Mr. BArIs. No; only fuller's earth.
Senator KINo. I mean full's earth?
Mr. BA YI. Yes.
Senator EDGE. If reclassified what rate of duty are you asking for?
Mr. BAYUIS. I am asking to have it converted to an ad valorem

duty. It is similar in one way to activated carbons. Activated car*
bons are made from products, such as coconut shells or kernels like
apricot kernels. When it is treated it is much more efficient than
wood charcoal or bone charcoal.

Senator EDGE. If a rate ad valorem what rate do you ask?
Mr. BAYus. Forty per cent.
Senator EDGE. What would that mean specific on the price, as far

as the average price is concerned?
Mr. BAYLS. Something around $15.
SENAToR EDGE. That would mean $15 a ton?
Mr. BAYLU. $15 a ton ,possibly to $20.
Senator EDGE. $15 to $0 per ton
Mr. BAYuS. Yes.
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iiSenator EDE. Insteadof $8.259 ' :
cM.BATse . Yes. . '

enator EDGE. I want to direct your :ttnto to tbia, that the
operations last year were something around 900 tons, and they

* t brought in under all four classes as near as we are able to: e8s
C: iynwrought, clay wrought, fuller's earth upwrought and fullers
earh wrought.. Most of them iv6e 'brought iit as fuller's earth
wrought, taking $3.25 .' : .

Senator KIxo. Now you want to increase from $3.25 a ton up to
$20a ton?

Mr. BArus. Up there somewhere.
Senator KINo. More than 600 per cent.
Senator EDGE. Up to 40 per cent ad valorem.
Mr. Bayus. The point is this. These products have been brought

i txider classes where the average value ranges from about $11 to
$15 or $16 a ton. These commodities range from $45 to $55 a ton.
That is the difference in the value of the commodity.

Senator BARKLEY. What is the amount of domestic production?
Mr. BAimI. Last year it was about 10,000 tons.
$enator BAUKLEY. Has that been supplying the domestic demand
Mr. BarUS. Yes. I think I will qualify that and say it is a new

industry. The animal and vegetable oil industries have always been
treating their oils by what we call contact methods, using fine earth.
They mix a small quantity of the earth with the oil'and treat it
under temnerature control and then filter through a'ilter press.
Before th( advent of these materials the petroleum refiner used large
bodies of coarse meshed earth and percolated the oil down through it.
To-day, because of these new materials the petroleum refiner can

se the same methods that is, contact the oils in similar manner to
that always employed by the animal and vegetable oil refiner.

Senator EDGE. Give us the comparison of those prices again. What
w ald this type of fuller's earth retail at per ton

Mr. BAYLS. Our price has been on the average $60.
Sepator EoE. $60 a ton?
Mr. BAYr s. Yes.
Senator EDGE. What is the average retail price of the wrought

earth type or manufactured?
Mr. Bars. They have been offering the foreign earth at from $5

to $10 a ton less.
Senator EDG. $5 to $10 a ton less, and yet you are asking for $20 a

on duty?
'Mr. BAYTIS. Our price has averaged around $60 point of origin.
Senator EDGE. Compared with retail prices?
Mr. BAUYI. Our price is $60 plus $8.40 freight to New York; that

woud be $68.40.
Senator EDbDo And wrought, manufactured?
fr. BAias. Is offered as low at $50 New York, duty paid.

'Senator EDGE. As low as $50?
Mr. BAYLIS. Yes.
Senator KING. Let me ask a question. You mine this just like

you do other clay?
Mr. BAYUS. Yes.
Senator KING. You do it by steam shovel or by hydraulic methods?
Mr. BAYrs. We mine it by steam shovel mostly, like we do coal.
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It is a blanket formation. We chamber mine it like coal. The it
is shipped to Los Angeles into our chemical plant and tunderges a
treatment chemically. It has a heavy loss.

Senator KwIo. I want to get the method of mining first. In the
intermountain region, as you know, we mine there at all the way
from 80 cents a ton up to several dollars a ton, just formining.

Mr. Barus. Yes; that is a very large volume in those cases
Senator KINO. Is this a blanket formation?
Mr. BATUS. Yes.
Senator KINo. Is the vein near the surface?
Mr. BarYs. The vein is near the surface, yes.
Senator KINo. How near the surface?
Mr. BaruY. With an overburden averaging 8 to 20 feet.
Senator KINo. Do you remove the overlurdenI
Mr. BATus. In some cases where it is thin we do, and in other

cases we chamber mine.
Senator KIN. Do you sink a shaft and run along the vein?
Mr. BALTs. No, we go into chambers like we do with coal.
Senator KING. Like you do with coal?
Mr. Barns. Yes.
Senator KiNo. What is the depth of the vein at which it can be

easily mined
Mr. BATre. Three feet.
Senator KING. Is it lenticular?
Mr. Barus. It seems to be very uniform.
Senator KImo. Very uniform?
Mr. BATus. Yes.
Senator KINo. What is the formation?
Mr. BasUe. It is blanket.
Senator KINO. No. I mean the rock. Limestone or quartzite or

porphyry or what
Mr. BATms. No, it does not seem to be. You know where those

buttes are in Arizona, for instance?
Senator K IN. Yes.
Mr. BarTs. One deposit lies just below the top and runs back.
Senator KINo. Well then the mining cost, it seems to me, would

be low.
Mr. BAYrs. We put it on the cars for around $5 to $6 per ton.
Senator KrNo. ou are paying too much.
Mr. BATLe. It is a young industry, you see, although we are in-

creasing very rapidly.
Senator MKIN. Your cost will be reduced with the increase, of

course?
Mr. BAYLs. Yes.
Senator KINo. You put it on the cars for $5?
Mr. BAUrs. Yes, between $5 and $6 now. Our freight to Los

Angeles is $5.60. So it costs us between $11 and $12 to Tay it down
at Los Angeles. Then on top of that there is a loss by manufacture
of 80 to 40 per cent.

Senator KNo. You subject it to an acid treatment?
Mr. Barns. Yes.
Senator KINO. What is the acidt
Mr. Barus. Sulphuric,

166



DEATHS, EATHENWABE, AND OLAs8WAE 167
I
V.

Senator Kwo. That is pretty cheap.
Mr. BATLI. No; pretty expensive out there.
Senator KINo. What waste is there in the sulphuric acid in. the

treatment of a ton of this?
Mr. BAse. The loss is between 80 and 40 per cent in weight.
Senator KINo. Does thvt develop the activated clay?
Mr. BarTs. Yes.
Senator KINo. The sulphuric acid?
Mr. BAruM. That is correct.
Senator BABmLE. Do you substitute anything else for this 80.or

0 per cent loss?
Mr. Ba Us. No.

SSenator BARKLEY. It is an actual withdrawal of that?
Mr. BAYus. It is an actual withdrawal of that much actual weight.
Senator BABgET. As soon as you get that extraneous matter out

it tets active?
Mr. BAlus. Yes.
Senator KrNo. Other clays are treated to several baths of acid

before they are utilized, are they not-fuller's earth, I meant
Mr. BAYTL. No, you can not activate fuller's earth.
Senator KMN. No, I say fuller's earth in beivg applied to the

nrious uses for which it is applied is subjected in many of the
processes to acid treatment?

Mr. BA ms. No.
Senator KINo. What treatment is it?
Mr. BATus. It is not given any treatment.
Senator KINo. Do you mean to say that the wrought fuller's

urth is used without any treatment at all
Mr. BAYUs. Yes, sir; that is correct. Wrought fuller's earth, as

even in the tariff, merely means that the earth is mined and washed
d dried. That is all.
Senator REED. What. is the best freight rate you have been able

to et to the Gulf ports?
Mr. BaTUs. I have here from the steamship companies the freight

rates. I think the rate to Gulf ports is 35 cents a hundred. And $7
I ton.

Senator REED. $7 a ton?
Mr. BAiUS. Yes.
Senator REED. That is from Los Angeles, is it?
Mr. BAiSe. Yes.
Senator KINo. Through the canal?
Mr. BArUs. Yes.
Senator KINo. $7 a ton?9
Mr. BATns. Yes.
Senator REED. And how much to New York?
Mr. BA US. The rate to New York runs 88.
Senator KINo. Thirty-three what?
Mr. Barns. Thirty-three cents a hundred?

* Senator KrNo. Thirty-three cents a hundred?
Mr. BarLs. Yes; $6.60.
Senator KINo. $6.60 a ton
Mr. BATUs. Yes. There is a little differential on account of

monms; they charge a little more going into the Gulf on account of
Ims, and so on.

t
A
*
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Senator REED. Less to New York than is t tothi Gulft -
Mr. BaYeS. That is correct; yes.
Senator KIMo. What is your rail freight?
Mr. BAYLis. Rail freight to Chicago is $12.
Senator EDGo. You say up to date there has been very little impor-

tation of this particular commodity?
Mr. BAYUs. Yes. You see here is the situation. The petroleum

refiner has always percolated the oil, but he is being educated to usethe contact method.
Senator EDGE. You are simply anticipating?
Mr. BAYUS. There is a menace right now.
Senator KINO. Nine hundred tons is all they have imported from

the beginning. .
Mr. BaTiS. It has just started in the last few months, and now

they are taking some of our customers away from us.
Senator EDGE. In the East?
Mr. BAYns. Yes. We merely ask a renewed classification and a

value put upon it. a
Senator EDGE. All of which.is set out in the brief?
Mr. BAxLIS. Yes; all of which is set out in the brief.
Senator EDOE. Thank you.
(Mr. Baylis submitted the following brief:)

BRIEF OF PI OL CO. OF CAIFORNIA

SENATOR WALTER E. EDOE, to
United States Senate, Washington, D. O. Wo

GENTr.BMN : We respectively call your attention to the fact that since 122
there has grown up in this country a new Industry-that of the manufacture .
of a powerful adsorbest clay mineral used principally by producers and refiners
in decolorizing, refining, and otherwise purifying all kinds and grades of
animal, vegetable, and mineral oils.

The history of the art is somewhat as follows: All vegetable oils, such as
cotton seed oil, coconut oil and other similar oils which are intended for edible
purposes, are first treated with caustic alkalies for the purpose of siponlfying
and removing the free fatty acids of the oil so as to neutralize it. Following
this treatment the oil is decolorized or bleached, after which it is deodorized
and is then ready to be used in the manufacture of compound or silad oil.

Oils used in the paint and varnish industry are treated in a similar manner;
linseed oil, for instance, is either treated with caustic to neutralize the free
fatty acids and is then bleached or fs treated with acid and then bleached, de. P
pending upon whether the oil is to be used for varnish or lead grinding. Oils
of similar character or for the same purposes are treated in a l!ke manner. B

In the soap industry vegetable and animal oils are treated in a similar manner b
preparatory to their use in the manufacture of soap. Take for instance tallows: c
Some tallows are merely bleached or decolorized as a preliminary step to soap I
manufacture; other grades are first refined and bleached.

Lard is also bleached or decolorized and purified. I
The decolorlzing or bleaching of these oils has been and is accomplished prin-*

cipally by the use of fuller's earth. I
Fuller's earth is mined to a large extent in this country. Also there is some 11

considerable tonnage of fuller's earth imported, principally from England, bf
so-called English fuller's earth. I

There is a duty under the present tariff on fuller's earth (unwrought or un-
manufactured) imported Into this country of $1.50 per ton (par. 207, tariff act I
of 1922). <

There is also a duty under the same tariff on fuller's earth (wrought or m
manufactured) of $3.25 per ton. s

Imported fuller's earth ranges in price from $20 to $25 a ton ex dock at 4
ports of entry, duty paid.
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SIag earth is used to treat the above-described oils by so-called. contact
etibods. Fine earth is used, that is, earth commonly ground to pass through

1n9.sh sewe, and mixed into the oil under certain temperature control and
ie& altered.
Io the petroleum Industry all products are subjected to a treatment with

irtb, with the exception that coarse earth-that is, earth passing a 16meah
Imee but retained on a 30-mesh screen, or else an earth passing a 80-mesh
gen and retained on a 60 or 90 mesh screen-Is used. The oil is passed

ough large bodies of this coarse earth. This is known as percolation. This
pretice, which has been in vogue for many years, is being abandoned for so-

lled contact methods similar to those used in the animal and vegetable oil
jtdlatries, principally for the reason that it is now possible to treat the oils
with more powerful materials.

In the western part of the United States there have been discovered deposits
f claylike mineral which when given a certain chemical treatment produces
.a adsorbent material of the utmost power for use in decolorizing and other-
le refining and purifying all kinds of animal, vegetable, and mineral oils.

It is necessary to treat all oils with this material by so-called contact methods
cause when finally manufactured it is a fine powder. This claylike mineral

matter being given a chemical treatment is much more powerful as an adsorbent
ad decolonizing material than either imported or domestic fuller's earth.
A great deal of time and effort and very large sums of money have been

mended by certain domestic companies in developing these deposits and
Akling plants for the production of this new adsorbent, and to-day large

Somage Is being consumed in this country and some small quantities are being
ported.

or a number of years similar products have been mined and manufactured
into adsorbents in Germany principally. Before the war some small importa-

ons of these products were made. The domestic industry was started In a
agunercial way in about 1921 and 1922, and has grown to substantial volume
doe that time. It called for a great deal of pioneering and great sales effort
to introduce this material into the refining Industries, for the reason that
cause of. t being a manufactured product It had to be offered at prices much
ilber than those prevailing for the cheaper and less efficient materials. This

ort has cost many hundreds of thousands of dollars, with the result that
aay the domestic activated adsorbent is established and a very definite

i mand has been created for it.
In the last three or four years, taking advantage of the pioneering and

Wuae of the domestic product as an adsorbent, importers of similar prodgets
Wie been offered the Imported article in direct competition with the domestic.
:Te importations have been small but are rapdly increasing, a number of
lge refiners Investigating the foreign article in comparison with the domestic,
odt some consumers of the domestic article have been lost to the American
produers.
The price on the domestic manufactured adsorbent material has been ranging

iound $00 per ton f. o. b. points of origin on the Pacific coast. The imported
pdect Is being offered ex dock port of entry, freight and duty paid, at prices
aewhat less.
Paragraph 207 of the tariff of 1922 provides duties, among others, as

tm:o:
Gays, crude, unwrought or unmanufactured, not specially provided for, $1

M ton.
Cays, wrought or manufactured, not specially provided for, $2 per ton.
rller's earth, unwrought or unnanufactured, $1.50 per ton.
Wller's earth, wrought or manufactured, $825 per ton.
I find upon'examination of the records In the Department of Commerce that

So average value (foreign) per ton of clays, crude n. s. p. f., is $11 plus. The
Iport classification of this commodity is 53098, and that during the period
hm January 1, 1928, to May 1, 1929, 47,241 tone were imported into the United

T'also find from the same records that the average value (foreign) per ton
4 clays, wrought or manufactured, n . p. f., is $15 plus per ton, and that
dring the same period 8,506 tons were imported. The Import classification on
t commodity Is 53009.

Also find from the same records that the average value (foreign) of fuller's
.$, unwrought, is $14 plus per ton and that during the same period 802 tons,

* .* ,
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approximately, were Imported. The import classification on this commodity is
83090.

I also find that the average value (foreign) per ton of fuller's earth, wrought
or manufactured, is $15 plus per ton and that during the same period 7,741
tons, approximately, were imported. The import classification of this com-
modity is 58094.

I find that under import classification 53098, in addition to the above, there
were 8 tons of a commodity which, judging from the price, is apparently an
activated adsorbent imported, and that the average value per ton of this com-
modity under this class is $62.80 and that a duty of $1 per ton was assessed.

I find that under import classification 53099, in addition to the other im-
portations under this class, that there were 18 tons imported, which, judging
from the price, are presumably activated adsorbents, and that the average price
per ton was $51.40, on which a duty of $2 a ton was assessed.

I find under import classification 53090 that during the same period 149 tons,
approximately, were imported, which, judging from tho price, are presumably
activated adsorbents, and that the average value per ton was $46.61, on which
a duty of $1.50 was assessed.

I also find under import classification 53094 that in addition to the other
importations under this class there were 901 tons imported, which judging from
the price are presumably activated adsorbents, and that the average value per
ton was $55.30, on which a duty of $3.25 per ton was assessed.-

I also attach sheets showing the importations under these four classifica-
tions during the period mentioned, January 1, 1928, to May 1, 1920, as taken
from the records; also a sheet itemizing of doubtful classification wh'h may
possibly have been activated earths because their foreign value ranges in value
considerably above the value of the classes under which these commodities
were imported.

Because of the fact that the deposits in this country lie principally in the
States of California, Arizona, and Nevada, and the greater part of the animal,
vegetable, and mineral oil refineries are located in the central and eastern
parts of the United States, the freight rates from the sources of origin and
the points of manufacture are high in comparison to the freight rate on the
imported article, which is $8.50 per ton. In fact, the average freight rate on
the domestic product is considerably in excess of the combined freight and
import duty on the foreign product.

Commodities ordinarily Imported under classifications 53098, crude clays
n. s. p. f. and 53009, clays wrought or manufactured n. s. p. f., would not be
competitive in any sense with either fuller's earth unwrought or fuller's earth
manufactured or with either the foreign or domestic activated materials.

The domestic chemically activated adsorbents have, generally speaking, an
efficiency in the ratio of 1 ton to 8 tons of fuller's earth. The manufacture
last year of the activated adsorbent in this country was slightly in excess of
10,000 tons. The mining and sale of fuller's earth is approximately 800,000
tons per year. The manufactured product, however, does not displace fuller's
earth in the above ratio entirely for the reason that, being more powerful, cer-
tain refinements in processes have been perfected and results and economies
made possible with the manufactured product which are not possible with
fuller's earth. Therefore, a place in the industries affected has been found
for products of this kind, aside from their general use as decolorizers as
compared to fuller's earth.

As to the classification of the manufactured or treated adsorbent, I respect-
fully call your attention to the following facts:

The mineralogy of fuller's earth as described by Hally and others is argile,
smectlque, smectis, fuller's earth, walkererde, la terre a foulon. earth of Sar-
dinia. emolite. etc., but all of these materials have a general classification as
principally hydrous aluminum silicates, hydrous magnesium aluminum silicates
or hydrous calcium magnesium aluminum silicates.

Fuller's earth is a natural adsorbent and is not treated in any manner to
increase its efficiency. In fact it does not respond to any known treatment.
This should not then be confused with classification 53094, fuller's earth
wrought or manufactured. This does not mean a chemical treatment but
merely a washing and drying and classification as to fineness.

The deposits in the western part of this country have the same general
classification, but it is to be particularly noted that in their natural state they
do not have any adsorptive properties. They do not even compare with fuller's
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t. + They must therefore be given a chemical treatment to bring out these
jpeties. In other words, nature has activated fuller's earth. It is im*
,Alme to improve the work of nature on fuller's earth by any chemical treat. i

i known. On the other hand nature has failed to activate the raw material
Swe have discovered can be activated and given a property similar to

otof fuller's earth but much more powerful. Our contention is then that
ats products should not be classified as clays crude n. a p. f. or clays

wsght or manufactured n . .p. or fuor's earth unwrought or fuller's
wroughtt or manufactured, but that they should be given an entirely new

ultaecatlon and a duty assessed against them in proportion to their value.
Ee has been a duty on unwrought as well as wrought fuller's earth as a
Iectlon for the domestic producer for some years. Also varying classes of

ey materials have been protected by an import duty, and we therefore ask
a sufficient duty be assessed against these new commodities which will

ji~lucent to protect a new and developing industry so that valuable deposits
This country may be utilized and turned into materials of very considerable

lntmirial value.
.hbe Importers of the foreign commodity have been very active in the last

fl months, and, while the importations up to the present have been small,
Iae is every evidence that unless a proper duty is assessed they will increase
Materially, and certain concerns who have been interested In the domestic
.odlty are planning on importing large quantities, one refiner particularly

juijng on bringing In as much as 200 tons a month.
Se copyrighted brand name of one of the principal domestic manufactured
atvated adsorbents is Filtrol, manufactured by the Flltrol Co. of California,
At Los Angeles, Calif. There are some other concerns engaged in the same
lie and others undoubtedly planning ou entering the same line. The brands
f some of the Imported manufactured adsorbents are Tonsil, Frankonlt,
irra Asll, Top Notch, Diamond, Burg, and others.
SAttached hereto is a map showing the deposits belonging to the Filtrol Co.

b(f allornia. I also attach a description of one group of deposits owned
by this same company. I also attach some letters from some of the steamship
ompanles showing the freight rate from the Pacific coast to the Atlantic

cost and Gulf coast ports. I also attach a letter from Helpliug and Campbell,
ls Angeles traffic managers, showing some of the all-rail rates from Los
Angeles to-various points in the United States. I also attach a statement of
tbe secretary of the Filtrol Co. as to the cost of manufacturing a ton of Filtrol
during the year of 1928.
SMay we respectfully, then, ask your consideration for a new classification

coverlng commodities of this character and that this classification be made
to cover somewhat as follows:

B Hydrous aluminum silicates, hydrous magnesium aluminum silicates, hydrous
sldim magnesium aluminum silicates, chemically treated with acid or other

activating materials so as to produce an activated adsorbent to be used as a de-
cleoriser, purifier, and refining material for the treatment of all kinds of ani-
ml, vegetable, and mineral oils, and in addition that a duty be assessed upon

products of this character commensurate with their economic value.
SA product somewhat similar in general has been manufactured in this country

to some time as well as in foreign countries and the industry has been pro-
eeted by a duty. I am referring to activated carbons so-called which are car-
as produced by chemical treatment of materials such as coconut shells. The

hty on activated carbons in the present tariff is 20 per cent ad valorem. In the
Ikf under consideration it has been advanced to 45 per cent ad valorem.
fIht I suggest that on activated adsorbent materials made from claylike min;

,ras that you consider a duty of 40 per cent ad valorem?
Unless some such new classification is made and some such duty imposed
ion the importation of these commodities from foreign countries not only is

9 further development of a very important industry in this country employ-
.g large sums of money and many people going to be materially curtailed, but
Io It is our belief that they will interfere with and greatly restrict the mining
ad use of domestic fuller's earth.
Respectfully submitted.

FLTROL Co. or CAOLIFORA,
By W. S. BAYLIs, Vice President.
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Record if imports January 1, 1988 to April SO, 10 ,

Full's Prller's Craude wearth un earth man- clays 5wrought uactured n. a.p. f.
u. s. p.

1. Number ofImport classiflcaton..................... 300 83094 6a3098
STotal tonnagelnpoted exclusive of that considered .

as activated earth............................... 80 7,741 47, 1
3. Total valuation of above............................ $4423 lI

i Average value (oregn 1)p ton................... $1 plus 1 us l plus. Tona e of iompao w h arei obviously Improper ly
claos ed thereunder and which Imparts presum-
ably areactivatdearthsbecauseofthe higherprices. 149 01 8

6. Tota value of tonnage under (5)..................... 6 3 $4 1 $187
. Average value per ton ............................... 61 i

8. Duty paid per oo........ .......................... 0 25 $1

Class 68089-Clays, crude, n. s. p.f.

Value at Value D
Date Origin Entry Tons Vren Value D

port l'^ to perta

1928
A. l........ . Misellaneous..... M ellaneous....... 0 9

................ do................do.............. 731 60 1
une................ .... do..................do .............. 4.204 30 8

July....................do..................do ................ 412 37 8 9 1
August.............. Canada.......... ..... do.............. 43 21

Do............. England.......... Sn Fransco....... 0 424 8
Do............do........... Los Angeles........ 22 1 0
Do ................. do........... Philadelphis........ %832 297 10
Do............. ..... do............ Maine......u....... 109 1103 30 1Do............. Germany......... Mryland............ 313 4,160 3
Do... ........ do......... Philadelphia......... 809 016 6- I
Do.................do............. New York.......... 232 372 22

September......... Msoellaneous..... Miscellaneous....... 90 8 177October..................do................do............... ,463 44,18 ..........
November...............do..............do.............. 181 1,447
December................do............. .....do............ 679 3107 +

January............ ... do ............ M.d...... .. 22 2477s 11 1
ebruary........... England.......... Phladelphia........ 274 2483 10 I

Do............ ....... .... ..... New York.......... 1 78
Do............. ermany.......... Maryland........... 421 068 1
Do.................do...... .. Philadelphia........ 246 138 8
Do..................do............. New York.......... 91 1,113 12
Do.............. France.... do ......... do............... 2 60 2

March............ England.......... Virginia............. 1,040 ,942 8+ 1
Do...................do............ . Philadelphia........ 948 8867 9+ 1
Do............................Maine............. 30 44 11 1
Do.............. Oermany........ Maryland........... 272 62 3+
Do............ .....do............. Phlad ........ 761 ' 290 4
Do...................do............. NewYo ..........

April............... MiaceUaneou..... M selaneous....... 1,706 1S,0 I

47,241 814,00 12

On account of prce presumably activated. Bleaching earths imported under cld
85098, or crude days, n. e. p. f.

Date Origin Entry ToS forVu VlPerson per No

19209
ebruary........ Canada......... Rochester........... 2 87.00 &84. S

March.......... . Yugoslavi...... Chicago......... . 1 100.00 .

8 187.00 62.3
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Claos.68099-Clays wrought or manufactured, . a. pf.

;., Date

Do..
jaary.......DoY. .......

Do............Do...........

Do ............
DO............

Do.........
Do.........

DO..............Do ............

Do.............

Do........
Do..........

Do.............

Dome...........

De0tmber.
Do.........

Do ............

Do...........
Oober............
Novembr..........
Deounbr.. ...

Do...........

Jauary.......
Do...........

Do.............

;,zliut Entry Tons

i - ______ I

Miscellaneous.....
Germany .........
England .........
France............

SCanada..........
England..........
.... do............Oermany.........

..... do ............
Engl.....ando............

erman...........
England .........
German .---E lang ........
Canada...........
Germany ......
Cancer .........Egland.......
Germany........
Canada...........
.....do............
Germany........
Canallda....s.....

..... do ...........
France ........
Oermany.....:...
Miscellaneous.....
.....do............
Canada ...........
Germany .........

Miscellaneous .....
Germany.........

Canda .........
Germany ........ 1
France............

Miscellaneous.......
New York.........
Maine ..............
Chicago...........
Washington.........
.....do.........
Maryland...........
New York..........

.....o.............

.....do.............

...............

New York..........Maryland......Washington.........

New York..........Washington.........

New York.........

Miscellangeous....

.arland ..........

New York..........
Washington........
Ma ine ...
Marylan:::.::::.
New York............

..... do............
Washilngton ......
New York ..........

Miscellaneous .......
New York..........
..... ..........

Washinglon .......

New York .......
Maryland...........

g8
62

241
1

16
60
68
21
45
10
3
1010
7

62
10

847
43
10
25
1

17
8

45
81
72
7

69

I.

Vu at Value y
r Per ton perton

I I -.,am
81,032

1,286
2616

27
25
39

178
1,306
1,566

292
888
190.
23
23

250
114

No

1,272

2,240
8486
211
289
16

245

888

1,290
122

1,345

$20+
20+
10+
27
25
8-
21
23

14

19t
8-

20+
&Os0
a+

11+
16
14
19+
18+
19+

I-

22

331 4,849 14+ 2
33 739 22+ 2

174 2,642 15+ 2
506 7,627 15+ 2
38 438 12 2
30 697 23+ 2

90 13,268 1 2

43,06 53,239 15.10

Os account of price presumably activated bleaching earth imported under class 6099,cays wrought or manufactured, n.. . p.

Date

1928

DAu...........

amrrrr

Origin

I I

ermany........
ZEngla n....

Germany.........

E I on Value at
entry Tons oregn

port

$292
203
61
3"

86

609

New York..........
Philadelphia ........
Ohio... ... ..
New York ..........

Maryland...........

68810-2--Voz 2, BeorE 2--

5
6

S1

1

Value Duty
per ton patoper ton

$6&40 $2
40+ 2
51 2
37 2

86 2

61.4

178

---

II
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Class 5s090-Unorought or unmanufactured fullr's earh

198
Mar.............. Englad.......... Wasn n......... 2 L

Do ...... ........ ........... New York.......... Is 16 I.
May ................ ..... ........ ............... 25
uly ......... ............. .......... ok ... . 339

.............. ..... do ............ ..... do ............... 110 LM 1 .
epdber.......... m.....do ......... .....do............... 20 2609 19 .g

November.......... Germany......... Phadelph a........ 83 W 19 1.5
December........... Enlasnd.......... New York.......... 6 88 17. .

1929
Januarr............. Fran ce............ Ph adeha........ 1 12 12 .
March .............. Jpan............. Washi ngn......... I 48 4 1.,

Do............. England......... NewYo ..rk.......... 45 60 +
April.....................do................... do............... _ _ 83 l+ a02 4,3 14+

6090 as tmwrought or unmanifas ued fuller' earth

Date Orgiln Entry Tons p a t

1928
March.............. England.......... Maryland......... 1 $8 86 $.L

Do.............. Germany......... New Orleaons........ I 65 .M
Do...................do............. New York.......... 3 138 46 I.5

Arl......... d.......do..................do.............. 10 52 05+ Lao
................ England........ . "................. 1 6 6 15

Au ......... ermany........ New York.......... , 47 L
Otor............. .... do.................do............... 334 68.8 1.5
December.................do................do.............. 5 19 43+

193

Class 6S 090-Manufactured fuler's earth

SVr Tons alue at var l
Dae Origin Etry T.. fo n Vr t n aA Gerramy.... 111; vpo1 wo 1 47 o n

0 :re;.* . ..... .... o ...... :::.... d ........... 6 M 6&8 1.8

1928
January.............

Do...Do.............
Do............

PDo ..... 0......Do.............

Do ............Do..... ...

Do .............

DO..............

Do ...........Do.............Do............

Do............
DO............

Do.........

England..........

...... .. .......

..... do...........

.... ..do.......
:::....do..*......*
..... do...........

..... do.......

..... do................. do............

..... do..........

.... do........ll,

. do.O...........

'.....dO....'.'.'..o..... do........ o.

Oreon..............

Maryland.........
New Orleans........
New York..........

..... do..............

..... do .......
New Orleans........
San Francisco.......
Los Angeles........
San Francisco.......
Los Angele......

New York ........
Philadelphia.....

Galveston.......
Now York..........
New Orleans........
Virginias.............
Phiadelphla........
Massachusetts......

20
25
20I
110
45
80
20
90
65
35
76

20
430
s051

610
25
20
60

Wl 00$341.00

19.00
84000
700.0

33.00
1,443.001,80o00

1,23300
6080

75&00

36.00

4.5356

273.6

36.60

$8t
11. 0

19

1 U

.197.60

1a

is
IL

10+.

15-+

3.
8.218&1

8.53.21
3.28
&Z
8.25
8.
a
8.25
8.25
8.25
8.25
8.2
8.26
8.25

.25
3.25

'''

MJam

Fbn
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Cla 58004--Manufacuredfuller eart--Continued
-

Date

198
S.......

...........
DO.............Do ............
Do.........
DO.........
Do.........

OB ... ..ee.....
Dot..........
Do.............

Da .............
DOr.............DO......... ..
Do.............

DO .............
DO...........
D.:::.....

DO.............
Dope............Do..........Do.............

Do.mber..........

Do............
Do............

Do..... ...

Do...........
Do............
Do.............

Do.............

Do.............

Do.............
Do..............DO ..........

Origi Entry Toes

I ------- I 1

England..........
..... do............
.... do............
.... do............
.... do............

.....do............

.C ad.........
England .........
... d ..........
.. do...........

n..do o.
no.dO ..........

0.4.oo.......
.... o...&.......

..... do...........

.... do .....
..... 40do...........
.. o.do............
..... do ................do.. ...

................

o.. ..do.........
..... do. .. ............ do..........
.....do................do.................d0 ............

.....do...........
....do..... ......
.... do..........

E.4g0n..........

1929
January ......... ..... do............

Do....... ..... do............
Do.................................
Do ................ do...........
Do.............. erman ............
Do............. .. do ..........
Do........... Franc............bruar........... England.....o.......
Do ............. do ..........
Do..................do ..........
Do................... do..........

Mab.................do ...........
Do.................do............
Do ................ do...........Do..........do.........do............
Do...................do...........

Aprildo....................do.... ...
Do...................do............
Do...................do.......

( 7 ).............o.

:::::::...........
S................

... ............

(?).

.. O.......o...
.i.a.............

Nhew Yor.........

Now st......:::

san Orlanc......

Masausett..o.....

Los A .."'"".

GrVu........

Galveston...........::
New Orleans........

h Yorkph........

New Orsk........

San Faw si ..:::::::
Massachusetts.....

Los A rng .. oo...
Galveston..........
Now Orleans........

Philadelph........New York..........
Massachusetts ......
Los An es.........

Galveston...........
New Orleans.

Ban Franisco. .

New Orleans........
Philadelphia........

New York..........

Massachusetts......

San Fanrk........

avestn e..........

New Orleans........

Phladep . ........

New York..........

Masas tts ......

New Orleans........

Phladelphia.....Nsnw Y rk...New Orleans........
Philadelphis........

San Franelseo.......
New Orleans........
Philadelphis.......

Massachusetts......
New Orleans........
Philadelphia........
New York..........
Mascuet...
New Ola....

Phadale....

25
S218130

20so85
40
10
25
s2

25
20
05
25
65
20

so
25
20so

70
180

70
76
220
60
00
0o

125
25

70
60
85
20

140

40
749
80
85

120

25
40

10
120
20o

141
85

1103
85
40
5

630
40

183
45
61
20

20S

Value at Dupor pettn per ton

0S04.00
41700

41100
90200
00 00
54L00
820.00
27 00

236.00
010 00
1700
840 00
1M 00
68f00
4100

20600
41 300
240.00

1. 75LO
1 05100

7261 00

422.00
0,880.0070.S00
1,47.00

377.00

81800

oo6.so

701.00o
1,8000

1,833.00

206.00

3, M.000

1,717.00

23000

1,803.00
310.00

616.00breS.oo
1, S 3.00
1,0 600

0S.0083.00
8,187.00

1,00900
081.00
838.00

230.00

2,8S.00
4K00

88.00
XB87.00

1.

lit17

18

16

11

17

124-

16

12

I.

16

10

16

it+

1.1

It16
15

21

14
10

13+

16

11+

14.8

10

16-

14.7
16.8

17.2
15+
12.1
16.81
10

10+
14+ *
15+
16+
10
14+

7,741 l118500 18+

3.25
& 25
a8.2
8.25
&25
as8.258.25
8.25
a8.
3.2
&82
a8.s
.& 25

8.2s
ss25

& a
8.268.25
Sas
& 25
&.25
& .2
8.25
8.258.&
8.25
&825&25
8.26
3.2s
8.2
8.25

&ss

8.25
8.25
8.25
s25

8.25
.258.28.25
&.2

L.25

8.25
&s25

a& ss
8.253.25

8.2s8.2
8.128.26
8.25
&25

.a25
8.258.25
8.25
S.25
& 8.258.26
8.26

3.25

Q_ -
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On account of price preumably activated blaci eat imported under doa58094, aemanufacturedf ulter earth

Dae

1928
January.............

ebruary...........
Do.

Do.............Mar..............
Do...........

a,-:::::::::::::
Do.............

June ...............
Do.............

July...............
Do.............
Do.............

Do..............

AuDo.............
Do..............

October.............
November..........

Do...........Do.............
December..........

Do.............
Do.............

Do............

Do.............Doanuary............Do.............
Do..........

Do.............
March.............

Do..............
April..............

Do..............
Do..............

Orignl

Germany.........
..... do. .......
.....do..........
..... do............i

..... do............

.....do.......

.... do.........

.....do... .......... do.......
..... do..........

.... do....... .......... do...........

.....do.... ........

..... do............

.....do............

.....do............

..... do............

.....do............

..... do............
...... do............

.....do............

.....do...........

..... do............

.....do............

.....do. ..........

England.........
doGerman ........

..... do..... .....
..... do.............

..... do... ..........

..... do.............

.....do...........
....do.......
...do........

Entry Ton
Value at

New Orleans........
New York..........
Oalveston...........
Massachusetts......
Philadelphia........
New York..........

o....dod o . ........
..... do..........I
..... do ..............
New Orleans........

Philadepbs........
New OrkL .......
G.oi..............

New Orl..s........
New Orleans.......

South Carolina.....

Philadelphia........
New York..........

Maw Oacusetts......
.e.s...........

Floo............

New Orleans........
South Carolina.....

hMarlad ........
New York.........

San Antonio...

New York..........
..... do .............
Obhio ................
New Orleans ........
South Carolia ......
Maryland..........
New York ..........
San Antonio ........
New York ..........
MaryIsand ...... ....
New York..........
Massachusetts......

87& 00

656
186

4
48
66
4I+
47. *
44. I

41
42

U7

42.6
47.7
46

$16&00
68a 00
801.00
914.00
784.00
267.00
6& 00
65K 00

S,842.00
7W0018 00
993.00
14.00

1,843.00
68200

, 043.00
1,023.00

212.00
247.00

1,00.00
421.00
853.00

2W141800
92.00

717.00
96 20& 00
1,671.00
2212.00

437.00
839.00

1,434.00
60.00

1,420100
1,820 00

6M02500
872.00

rValuon

Pertt 

0 4841. 00 5.3.

Items of doubtful classification which are suspected to be possibly activated earths
CLASS 83090, UNWROUOGT FULLER'8 EARTH

Daoe Origin Entry Tons Value Value

March, 1929............ .......... Japan....... .. Washilangton....... 1 $48 $

CLASS 6809, MANUFACTURED FULLER'S EARTH

November, 19...................... Omany......... New York........ 749 $14,87« $21

CLASS 3098 OCRUDB OLAY8, N. 8. P. F.

August, 1928..... .......... Germany.. New York........ 872 2+
Fb ................. rance....... ..... do........... 0
Marc, 929......................... Germany ............. do....... 22 2

CLASS 6309W, OLAYS MANUFACTURED, N. 8. P. F.

62 $1,286
1 27

10 250 25
a 1,845 22
833 789 22
80 07 28+

$Is
3.5

3.5
3.5

&

.26

ar

335
8.2
3.a
3.a

3.5
3.35
&8.5

3.5

&8

8.25

3.5
a3.
3.5
aZ
a
32,5

&25
3.5

3.25

&N

3.2

3.25

3.25
& x

February, 1 .28. ................. German......... New York........
Do.............................. ............ C ... ...

May, 198..................... England.......... Unite State.....
December, 19.28................... ermany....... New York........
February, 1929............................. .... do .........
April, 1929...................... ..... do............ ..... do..........

I I I I

I 47.8
48.6
49
47.2
48.5
44
47.8
40
49+
46
487
54.5
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Iporafions of fuller's earth and German days as taken from the records of the Oil,
Paint, and Drug Reporter June 8, 199

Port ConsigneeDt.

o o ...........
" g..........

yO ..........

Do..........
.Do ..........

IM r..........

Apr.1&.
SDo...........

a.........-

Do..........

Apr. ..........

;Do...........
Do..........

Do..........

Do..........

Origin Quantity

London...... 90000 pounds fuller's
earth.

Bristol........ 100,000 pounds fuller's
earth.

Bremen....... 80 bas day.

..... do........ 5 bags day.

......do........ Do. 

................
London....... 300 bags fuller's eart..
Bristol.... .... 5.000 pounds fuller's

I earth.
London ....... Do.

..... do........ 20000 pounds fuller'i
earth.

Hamburg..... 1,050 bags day.
..... do........I 200 bags clay.
London....... l0,000 pounds fuller's

earth.
..... do........ 510 bags fuller's earth.
Bremerhaven. 100 bags clay.
Bristol........ 12000 pounds fuller's

earth.
London....... 130,000 pounds fuller's

earth.
140,400 pounds fuller's

earth.
Hamburg..... 336 pounds day (180
Osaka ........ bags fuller's earth.

Imports, manufactured or wrought fuller's earth

Actual or
Long tons Per ton computed

rate

Per ent
10 ................................... . ... 120 $1 8 75
01................ ............................................... 102 12.94 11.

................................................................... 269 13.70 1005
Juar to September, 1922........................................... 62 14.12 1063

nbr to geembr, 1922....................................... 383 14.93 21.77
M................................................................... ... 7,058 14.98 21.70

........................... ........ ....... ........................ 255 14.24 22.81
1Im5................................................................ 6,64 1&0 20.83

............................................................ ........ 7,98 1& 21 21.37
7.................................................................. 0277 16. 0 196

Is ................................................................. 4 6.463 3 16 167

I Value at foreign port of purchase.
Datym3.25 per ton.

Imports, unwroughtfuller's earth

Computed
Year Long tons Price or actual

advalorem

Per cent
H19t............................. ................... 333 12.92 &8
IM ...... ......... ...................... ...... .... 1,355 14.41 . l
IM1................................................................. 431 14.32 &2

uar o September, 192........................................... 28 1274 &8
erto December, 1922 .......................................... 274 14.0 10.28

l ....... ..................... ............................... .... 73 14.40 10 42
...................................... ......... .................. 264 12.82 11.70

10M................... ....... ........................ .. 192 13.4 11.00
ow.................................................................... 1I 1&24 9.24

.................................................................... 491 11.67 197
S.................................................................... 316 21.23 7.06

Duty-1.0 per ton.

New York .... Salomon.................

..... do.............do......................

New Orleas.. National Cotton Seed Prod.
nets Corporation.

..... do........ Swift & Co.................
..... do .-..... ! Gulf Valley Cotton Ol Co.
None........................................
Seattle........ Balfour, Outhrie & Co......
New York.... Salomon...................

..... do....... C. B. Chrystal & Co.......

..... do ....... Salomon ....................

.....do.............do............... ....

..... do........ E.V. Berner & Co..........

..... do........ Salomon.......... .......

New Orleans. F. K. Iligblee..............
New York .... Strahl & Pltsch.............

..... do........ Salomon...................

..... do ............do.....................

..... do........ C. B. Chrystal Co. (Inc.)...

..... do........ Central Union Tr. Co.......

Seattle........ . Holmes Drug Co.........

v~ ~
.

2 12:
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Unwrought fuller' earth, United 8lates poduJion
From Do n ffl'1S=. "wow of Stsumm"--

Year Quandtiy Vue p
ton Yar Quanuty Vajwr

g119*-- ........ M145 $1& I - ----
. ........ ..... ,.......... 45 . 10--4 + aIK .00 1 ...s. .. s.: IUg1..................... ........

Imp0ot entered for consumption in the United late during the calendar ears O

and10n' "arthn yue farttL
UD~O at a wouht at

STos Value Ton Value

.. " ".--"""""---- -----.... 41 , 7n

enDU a r 1 5k -3 7 74A nI ... ... ... ............................. 929 9.p ,.. ....... 424 1 1,185

PATROL CO., LOB ANGBLES, TERACRAPI OROUP
Location: In Kearn County, Calif.Legal description: All of setion 84, township 31 south, range 34 east, Mount TDiablo meridian all f section 2th, rage 4 east, MountDiablo meridian. ship
Area: 1,280 acres.
Railroad connection: About 6 miles northerly from Eric, a siding on the main Dline of Southern Pacifi Railway Co.
'proximate elevation: About 5 000 feet.simated tonnae: Over 3,000,600 tons.Production to da: 8,00 tons. TImprovements: Open cuts, quarry facings, and ore roads.Cly deposit occurs in tilted bedding planes with a very uniform thickness of6 to feet, which Is unbroken over a large are, except for slight i o faultings. ,The tonnage has been variously estimated at from 1,500,000 to 00o00,000 tons,but suffient development work has not. yet been performed on the propertyto arrive at a definite tonnage measurement, although this company bases the

En
Los Angeles, Calif., December 31, 18,ST. L. Henderson, secretary of the above-named company, do hereby certify litha the attached statement covering the prodution cost of t44.89 pr ton forthe manufacture of filtrol during the period beginning January 1, 1928,, and end. ToIng December 31, 1928, is a true and correct atemen reoed in the books.of the company.

T. L. HBNDERSON.

poll
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Deai of oOerati.on, manuftaurin

ued -(charged off).--- ....................am.ed .. . ........................
seg o1at
4010 06
49,802.08

SUk use 121& 15
PaPer-.... ---.................... . 17,022.78

blsI ........- .... 177.78
Laboratory ---..-------- 1,880.28

labor:
Piant.......... ....------------- 47, 152.47
Laboratory -------------- ................. 9,409.73

b175.................................. . 27.15
~Shd........ ... -..... . 119 466.07

Pwer... ..........--------.. --------.. 757. 18
t----- -------------- 8.281................ ... 52 5.00Riet:::: -- - -- -- 1 626.-00------

ker rent---------------.............---------------- 420 00
liablity insurance........----------. 2,009.78
Water.................... 1,0.--------------------0.89

Bioellaneous operation....................----...... 872.71

$2 4 4 , 814.81

19,187.88

8,457.96

6, 62. 20

4. OR_ 1

Total -----......----------------------. 867,454.68
Les charge offs........ . ---------------------- 49, 010.06

818,444. 62

Ton cost, regular............................
Administration cost-...-------------. 24, 20.16
Ton cost------..............---------........--..-------------
Sellng cost.------- ---------. - -- ---- 28,229. 87
Ton cost..--------------- --------------
Depreciation cost .........----- ------ --- 23,411. 98
Ton cost----.....................-------------------........-----.....
Interest cost --. ----------- --- 1,644. 1
Ton cost-----......................------------..............--------

Material charge off ------ .---------------. 49,010.06
Ton cost..... -------------------------------------

Filtrol actual cost per ton, year 1928.--------------

82.11

2.47

2.84

2. 8

t17

89.95

4.94

44. 89

0. T. HELPING-P. H. C&aPBBar,
Los Angeles, April 8, 190.

FWraOL Co. or CALIFORNIA,
Los Angees, Calif.

GNtLumBnN: "Rates on [filtrol from Los Angeles to points east via all rail
lines." Item 1898, Transcontinental Freight Bureau, eastbound tariff No.
8-Y, provides carloads rates, minimum 80,000 pounds as follows:
To-

Group'A B, C -----.. .----------- cents per hundredweight.- 85
Group -1........................-----------------------------..........do.... 68
Group D, E, G, H, J ----------.-----.. do --.. 60
Group K, L, M......---------------do -- 85

A general description of the territory covered by these groups is as follows:
A. Eastern part of New York, all New England State, eastern Canada

eastern part of Virginia and West Virginia, easern part of Pennsylvania and
points east of Pittsburgh and Buffalo, eto.

01
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B. W't arofNew rki~'k andeeylvaul rn part of Ohio, western
- s-Cada Pittsburgh, Buffalo, etc.

C. Western Oh o, eastern part of Indians and part of MIhigan, Cinoinnat
Toledo, Detroit, Indianapols, etc. I

0C-. Western part of Indiana.
D, E, F, G, H, and J. All points, Chicago and west including Mississippi

River points and west, New Orleans, Memphis, Cairo, St. Louis, St. Paul, Kansas
City, Denver, etc.

K. Parts of Florida, Georgia, North and South Carolina, Tennessee, and
Virginia.

L. Parts of Alabama, Florida, Georgia, Kentucky, North Carolina, Tenmese,
and Virginia. ...

M. Parts of Alabama, Florida, Georgia, Kentucky, Louisiana, Mississippi
Tennessee, Louisville, Mobile, etc.

Item 4530-A, Pacific Freight Tariff Bureau Tariff No. 26 N, provides rate of
27 cents per hundredweight minimum 80,000 pounds on clay from Chambers,
Ariz., to Los Angeles.

In processing the crude clay into fltrol there is a shrinkage of from 25 to 80
per cent account the moisture which is eliminated. This fact should be taken
into consideration in figuring your cost of production.

Yours truly,
P. H. CAMPBELL.

AMERICAN-HAWAIIAN STE smHIP Co.,
Los Angeles, Calif., April 9, 1929.

The FirTROL Co. OF CALIFORNIA
Los Angeles, Calif.

GENTLEMEN: Confirming our telephone conversation of this date, I wish to
advise that the conference rate on filtrol eastbound from Los Angeles Harbor to
North Atlantic ports of call in the United States is 0.33 cents per 100 pounds in
carload lots, as per item No. 410, Eastbound Minimum Rate List No. 1.

Yours very truly, STAFFORD ARLOW,STAFORD HARLOW,
Assistant Distric Manager.

LucKENBsAC STEAMSHIP Co. (Inc.),
Los Angeles, Calif., April 9, 19s9.

The FILTROL Co., Los Angeles, Calif.
SGENTLEMEN: In line with your recent inquiry, we are pleased to advise that

the present carload rate on iltrol, in bags, from Los Angeles Harbor to New
Orlbans. Houston, and Mobile is 85 cents per 100 pounds, minimum carload
weight 24,000 pounds.

Thanks for the nquiry, and If we may be of any further service, please advise.
Yours very truly, ASA. W. SMITH

Assistant General Freight Agent.

LUCKENBACH STEAMSHIP CO. (INC.),
Los Angeles, Calif., April 9, 19*9.

The FILTROL Co., Los Angeles, Calif.
GENTLEMEN: In line with your recent inquiry, we are pleased to advise that

the present carload rate on filtrol, in bags, from Los Angeles Harbor to New
York, Philadelphia; and Boston is 33 cents per 100 pounds, minimum weight
24 000 pounds.

hanks for the inquiry, and if we may be of any further service, please advise.
Yours very truly, W. S|I

Assist Generl Feght AgentAssistant General Freight Agent.
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gTHgBR STATEMENT OF A H. . 8ALOMON, BBPRBESETING L. A.
SALOMON & BRO., NBW YORK CITY

(The witness was duly sworn by the chairman of the subcommittee.)
Senator EDB E. You are appearing to discuss fuller's earth?
Mr. SAOMON. Fuller's earth an activated clays.
Senator EDGE. Paragraph 207. If you can present your views

tistfy, the committee will appreciate it.
SMr. SaLOON. It will not take very long.
The brief filed by ourselves and the Fred K. Higbie Supply Co. of
hicago, with the Ways and Means Committee shows that English

fller's earth, which constitutes the bulk of the importations, is not
competitive, on a price basis, with domestic fuller's earth, and that
importations are merely possible becasue of the superior quality of
the imported product.

Bleachin clays, or activated clays, are a different product than
fuller's earth. These clays in their natural state have a low bleaching.
value but by acid washing their bleaching activity is greatly increased.
The first bleaching clays were made in Germany, and some small
importations were already made prior to the war. About nine years
ago an American company the Filtrol corporation, of Los Angeles,
tarted to produce similar bleaching clays on the Pacific coast. As

far as we know this is the only American company producing acid-
treated clays at esent.

There i absolutely no connection between activated clays and
activated carbons. They are distinct products. Only certain types
of days can be used advantageously for making bleaching clys.

According to "Technical Publication No. 207 " published by the
American Institute of Mining and Metallurgical engineers, New York
City, of about 40 earths which have been tested only very few have
been found to be suitable for acid treatment. On page 17 the report
mads:"Of several clays tested, only montmerillanite, when acid treated,
gave a product which had good bleaching action." This type of clay

mas only been found so far in the far West and Pacific coast, which
localizes the production of American bleaching clays in this territory,
although their principal market is east of the Rockies. German
bleaching clays are not made from montmerillanite, but they are a
distinct clay found in Bavaria. The Filtrol corporation, of Los
Angeles, has, since its establishment, enjoyed a practical monopoly
of this trade. Importations from Germany are relatively small.
In 1928 and the first five months of this year the importations were
about 1,000 tons.

Senator KING. In 1928?
Mr. SALOMON. In 1928 and the first five months of this year.
Senator KING. A thousand tons?

SMr. SALOMON. About a thousand tons. This quantity would still
only represent about 10 per cent of the domestic production of 10,000
tons, which is already in the hands of one corporation.

We have been paying a duty of $3.25 on bleaching clay, which is
$1e same rate applying to fuller's earth. As the present tariff does
not make any special provision for bleaching clays, and the other
types of clay provided for in the tariff have no relation to bleaching

tys, the rate applying to fuller's earth is the only one available.
The present price of German bleaching clays is $55 to $60 per ton,
exdock.
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Senator EDGE. Right there the previous witness agreed with ythat it was arbitrarily placed under this heading, and his desire i
that it be reclassified.

Mr. SALOMON. I shall make the same request at the end of my
argument. I tlWnk it would be better, to avoid confusion.

Senator EDGE. Are you also entering into the same request that
the duty be raised from $3.25?

Mr. SALOMON. No. I am merely requesting that it be reclassified
without changing the duty merely to avoid confusion, because there
has been some bleaching clay imported as powdered clay, paying a
lower duty, which is manifestly unfair to the domestic producer as
well as to the importer who classified rightly under the fuller's earth
schedtile.

The present price of German bleaching clays is $55 to $60 per ton,
ex-dock.

Senator KING. Ex what?
Mr. SALOMON. Ex-dock. That means ex-dock at Atlantic ports,

or Gulf ports. The freight rate is the same.
. Senator KINO. You mean at the port in the United States?

Mr. SALOMON. At port of entry. We understand that there have
been some inferior brands of bleaching clays, usually mixtures of
activated and powdered crude bleaching clays, offered at $40 to $45
per ton, but these are not comparable m quality to filtrol, which is
considered the standard. As far as we know only small quantities
of the cheap grades have been imported, nor do we believe that con.
siderable quantities ever will be imported, as there is not sufficient
difference between their bleaching activity and that of the ordinary
types of fuller's earth, which is obtainable here at extremely low
prices.

The process of making bleaching clays is largely mechanical
and involves the employment of comparatively little, and mostly
unskilled, labor. We doubt whether there is any considerable dif-
ference between the cost of crude clay here and abroad, nor in the
cost of sulphuric acid and fuel, the only other raw materials used.
The through freight from German factories to New York, plus the
duty, is at least 50 per cent more than the freight from Los Angeles
to New York. It seems likely that the relatively high price which
American consumers have paid for American bleaching clays in the
past was due largely to the monopoly which the one company in the
field enjoyed for a good many years. If we bring over German
bleaching clays at advantageous prices, the principal beneficiaries are
the American manufacturers using them, in particular the petroleum
refiners, who are by far the largest consumers, and depend on cheap
raw materials for successful plant operation, to enable them to com-
pete in foreign markets.

It would be manifestly unfair to make the oil industries of this
country depend on one source of supply.

The House bill retained the present duty of $3.25 per ton on
fuller's earth, and we petition your honorable committee that this
rate be retained also in the Senate bill. Although fuller's earth and
bleaching or activated clays are used for similar purposes, they are
distinctly different products and should be considered as such for
tariff purposes. We would recommend that a separate classification
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be inserted in the tariff, and would suggest that paragraph 207 pro.
vide for activated or bleaching clays.

Senator EDGE. How is that? Let me write that down. What
is it?

Mr. SALOMON. For activated or bleaching clays at $3.25 per ton.
We consider this rate of duty sufficient to give ample protection to
American industry, which, in this case, is only one producer.

Senator KING. I do not see any sense, if you will pardon me for so
saying, in subdividing where you maintain the same duty, because
you can deal with this other material to which you refer in some other
paragraph, such as white chalks, or something that you mentioned a
few moments ago.

Mr. SALOMON. That is not the point, Senator. There have been
importations made of bleaching clays, and they have been classified as
powdered clay, powdered clay paying a duty of only $2.50 a ton. It
is unfair to us, as well as to the Filtrol Co., that some importers
bring over bleaching clay at $2.50, and others pay $3.25 a ton.

Senator KING. Let us deal with powdered clay when we come to it.
Mr. SALOMON. Powdered clay is an entirely different proposition.

This is entirely different from powdered clay and fuller's earth. It
is a new product that was not in existence at the time of the last
tariff.

Senator KING. If there is some menace by reason of powdered
clay coming over at a lower rate of duty, let us deal with that in
some other paragraph, or in this paragraph.

Mr. SALOMON. This commodity, by virtue of the similarity of its
application, is much more closely related to fuller's earth than to
clay. It has no relation to clay.

Senator KING. You call this bleaching clay. Is it used for bleach-
mg cloth?

Mr. SALOMON. No, sir. This material is only used for bleaching
oils, and its principal outlet is the petroleum industry, and bleachers
of other oils, such as soap manufacturers, and the like-linseed oil,
and industrial oils.

Senator KING. What chemical properties, or what chemical ele-
ments enter into this thing to make it different from other clays?

Mr. SALOMON. There are no chemical elements. It is the physical
properties of the clay. There are a thousand different clays, and
you can activate them, and you would not get what you get here.
You can take fuller's earth, which is a strong bleach, and which has
heretofore been used primaply for the same purpose; you can activate
itand you will not get the same results as if you took these special
days and activated them.

Senator KING. You use the word "activate," in a generic sense,
to mean the washing by acid of the clay.

Mr. SALOMON. Yes, sir. It activates it and increases its bleaching
activity.

Senator KING. It merely means that the hydrochloric acid-
Mr. SALOMON. It can be done with hydrochloric acid, and it has

been done.
Senator KING. It gives to it more powerful qualities as a bleacher?
Mr. SALOMON. These particular bleaching lays are no good by

themselves. They are only good after they have been activated.
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J " iiiit one more paragraph. Neither the Filtrol Co. nor the America
producers of fuller's earth appeared before the Ways and Mean
Committee, nor filed briefs, and we can only assume that they were
satisfied with the present rate of duty.

(Mr. Salomon submitted the following brief:)

Bmari oi L. A. 8ALoMON & Bao., Naw YOBa CITY

The brief filed by ourselves and the Fred K. Higbte Supply Co., of Chicago
with the Ways and Means Committee shows that English fuller's earth, whCg
constitutes the bulk of the importations, is not competitive on a price basis
with domestic fuller's earth, and that importations are merely pc-..ble because
of the superior quality of the imported product.

Activated and bleaching clays are a different product than fuller's earth.
These clays in their natural state have a low bleaching value, but by acid washing
their bleaching activity is greatly Inreased. The rst bleaching clays were
made in Germany, and some small importations were already made prior to the C
war. About nine years ago an American company, the Filtrol Corporation, of
Los Angeles, started to produce similar bleaching days on the Pacific coast.
As far as we know, this is the only American company producing acid-treated
clays at present.

There is absolutely no relation between activated clays and activated carbons.
They are distinct products.

Only certain types of clays can be used advantageously for making bleaching
clays. According to Technical Publication No. 207, published by the
American Institute of Mining and Metallurgical Engineers, New York City, 81
of about 40 earths which had been tested only very few have been found to be
suitable for acid treatment. On page 17, the report reads: "Of several clays
tested, only montmorillonite when acid treated gave a product which had good
bleaching action." This type of clay has only been found so far in the far est it
and Pacdif coast which localizes the production of American bleaching clays to
this territory, although their principal market is east of the Rockies.

German bleaching clays are not made from montmerillanite but from a special at
clay found in Bavaria.

The Filtrol Corporation, of Los Angeles, has since its establishment enjoyed a t
practical monopoly of this trade. The importations from Germany are relatively
small and in 1928 and the first five months of 1929 together amounted to about o
1,000 tons. This quantity only represents about 10 per cent of the domestic
production of 10,000 tons which is all in the hands of one corporation. We have
been paying a duty of $3.25 on bleaching clays which is the same rate applying to
fuller s earth. As the present tariff does not make any special provision for me
bleaching clays and the other types of clay provided for in the tariff have no
relation to bleaching clays the rait applying to fuller's earth is the only one avail.
able. me

The present price of German bleaching clays is $55 to $60 per ton ex-dock m
Atlantic or Gulf ports. We understand that there have been some inferior
brands .of bleaching clay, usually mixtures of activated and powdered crude ts
bleaching clays, offered at $40 to $45 per ton, but these are not comparable in
quality to Filtrol, which is considered the standard. As far as we know, only do
small quantities of these cheap grades have been imported, nor do we believe that
considerable quantities ever will be imported, as there is not sufficient difference ad
between their bleaching aetivlty and that of the ordinary types of fuller's earth, ash
wlich is obtainable here at extremely low prices.

The process of making bleaching clays is largely mechanical and involves the
employment of comparatively little and mostly unskilled labor. We doubt
whether there is any considerable difference between the cost of crude clay here
and abroad, nor in the cost of sulphuric acid and fuel, the only other raw materials
used. The through freight from German factories to New York plus duty is at
least 50 per cent more than the freight from Los Angeles to New York. It seems
likely that the relatively high price which American consumers have paid for
American bleaching clays in the past was due largely to the monopoly which th e
one company i the field enjoyed for a good many years. If we bring over Ger-
man bleaching clays at advantageous prices, the principal beneficiaries are the
American manufacturers using it, in particular the petroleum refiners, who are
by far the largest consumers and depend on cheap raw materials for successful
plant operation, and to enable them to compete in foreign markets. It would
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be manfestly unfair to make the oil industries of this country depend on one source

The use bill retained the present duty of $3.25 per ton on fuller's earth and
we respectfully petition sour committee that this rate be retained also in the
enate bill. Although fuller's earth and activated or bleaching clays are used for

similar purposes they are distinct products and should be considered as such for
tsiff purposes. We would recommend that a separate classification be inserted
is the new tariff bill and would suggest that paragraph 207 provide also for "Acti-
vated or bleaching clays" at $3.25 per ton.

We consider this rate of duty sufficient and to give ample protection to Amer-
irno industry, which in this case is represented only by one producer.

Neither the Filtrol corporation nor the American producers of fuller's earth
appeared before the Ways and Means Committee nor filed briefs and we can only
assume that they were satisfied with the present rate of duty.

Respectfully submitted.
AnoLPH H. SALOMON

(For L. A. Salomon & Bros.).
Crrr or WASHINGTON

District of Columbia, as:
Subscribed and sworn to before me this 20th day of June, 1929.
[(sAL.] MAnVIN A. TrYB, Notary Public.

AFFIDAVIT OF HARRY F. ABBAMS, MANAGER, VACUUM OIL CO.,
NEW YORK CITY

STATE or NEw YORK,
County of New York, as:

I Harry F. Abrams, being duly sworn depose and say:
hat I am employed by the Vacuum Oil Co., a New York corporation, having

its principal office at 61 Broadway, New York, as chairman of its manufacturing
committee and as New York manager of the company's Olean, N. Y., refinery.

That the Vacuum Oil Co. at an expenditure of over $400,000 recently installed
at its Olean refinery equipment for contacting of cylinder oils, based on repre-
sentations that by use of a domestic decolorant said contacting process would
prove considerably more efficient and economical than older methods.

That such equipment has been in operation for several months, and as a result
of this operation it has been clearly demonstrated that the continued use of the
equipment in connection with the domestic diecolorant would not be justified
because uneconomical.

That it has been found, however, that by using in connection with the equip-
ment an imported bleaching earth or decolorant which originates in Germany an
appreciable reduction in operation costs can be realized over those obtained from
the use of the domestic product, which fact makes it very probable that the equip-
ment used in conjunction with the German product could not only be operated
profitably but also in a manner to justify the large expenditure; that this belief
is predicated on the fact that the imported material is available at a laid-down
cost lower than the laid-down cost of the domestic product in addition to which
a commercial test run shows the imported material to be more efficient than the
domestic product.

That any increase in the cost of the imported material will, therefore, affect
adversely the operation of such equipment and may result in the necessity of
shutting down the equipment referred to.

HAnar F. ABRAMs.
Sworn Jo before me this 26th day of June, 1929.
[sEAs.] W. Da FOREST UNDERBILL,

Notary Public.
Commission expires March 30, j191.

i,
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CRUDE SILICA

[Par. 207]

STATEMENT OF THOMAS P. LITTLEPAGE, WASHINGTON, D. O,
REPRESENTING THE NEVADA SILICA CORPORATION

(Also pea. imlOJ

(The witness was duly sworn by the chairman of the subcom.
mittee.)

Senator EDGE. Mr. Littlepage, you represent the Nevada Silica
Corporation?

Mr. LITTLEPAGB. I do, Senator.
Senator EDGE. You wish to speak on paragraph 207?
Mr. LITTLEPAGE. Yes, sir.
Senator EDGE. All right; go ahead. From what angle do you

speak of paragraph 207?
Mr. LITTLEPAGE. I desire to make a suggestion on a definition of

a tariff in reference to silica, and I will state to the committee a
situation which will perhaps make it clear. of

Going back to the tariff bill of 1922, paragraph 207 of the tariff act
of that year provides, among other things:

Silica, crude, not specially provided for, $4 per ton. T

Paragraph 1675 of the same tariff act, which is a part of the free w
list, says, among other things: co

And sand, crude or manufactured. i

That, among other things, is on the free list. of
This situation arose: I am the attorney for the Nevada Silica B

Corporation which is located in the State of Nevada. This so-called
Belgian sand was coming into the Pacific ports free of duty. It was
used for the manufacture of glass. The matter was called to the
attention of the Treasury Department, and the Secretary of the
Treasury referred the matter to the Bureau of Standards and the et
Geological Survey; and in a circular signed by the Acting Commis.
sioner of Customs and the Acting Secretary of the Treasury, dated Th
June 15, 1928, the Secretary of the Treasury says, among other things: lur

The department is in receipt of a letter from the director of the Geological kn,
Survey, Department of the Interior, in which he states that low grades of sand
for concrete work and similar uses are not dependent in any way on its chemical
composition although a certain range in size of grain and freedom from certain we
clay and other minerals is desired, but that high-grade sands, especially those
for glass manufacture and fluxing, must cons as nearly as possible of pure
silica, and he concludes his letter with the statement that any material "pure
enough to be sold as silica" or "glass sand" to the glass manufacturer or as silica
flux to the metallurgist is, in his opinion silica as distinguished from the sand rs
used for structural purposes. The opinion of the director of the Geological
Survey is in accord with a letter received from the director of the Bureau of
Standards, Department of Commerce, and he concludes his letter with the state.
ment that only that form of silica or sand should be admitted duty free as is
suitable for and used chiefly for the making of concrete, mortar, and other to
structural work. the

Senator EDGE. There can not be any question about that. What
is yourpoint?

Mr. LTTLPAoB . I will come to it. AP
put
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-The Secretary of the Treasury made that ruling, holding that this
begin sand that was being imported out there and used for glass

as ilica, and therefore subject to the tariff of $4 per ton. He
reached that conclusion and made that ruling after he referred the
matter to the two departments of the Government that ought to
know about it. Therefore the Nevada Silica Co. made their prepara-
tions to furnish the markets on the Pacific coast with silica. They
have high-grade silica there that is suitable for glass-manufacturing
purposes and they proceeded to make their arrangements and plans
to furnish that silica. The Secretary of the Treasury then told us
he was going to reverse.this ruling and put it back on the free list, so
I promptly went into an equity court and enjoined him. The Gov-
ernment filed a motion to dismiss the bill. It came to an argument
on that motion, and the court, without hearing the matter on the
merits, dismissed the injunction; and I have now taken the matter
to the court of appeals.

Senator EDOG. It is still pending, then?
Mr. LITTLEPAoG. It is pending m the Court of Appeals; but here

is the point: This provision in section 207 either ought to say "silica
or sand suitable for making glass," or in the free-list it should say
"and sand not suitable for making glass."

Senator EDGE. What does it say in the free-list?
Mr. LITTLEPAGE. It says, "and sand, crude or manufactured."

That is all it says. Otherwise, this provision of the tariff law is not
worth anything; and they are not importing any silica now of any
consequence. I do not think there is any imported. They are
importing thousands of tons of this. glass sand which the Secretary
of the Treasury said the Director of the Geological Survey and the
Bureau of Standards said was pilica.

Senator KINm. Then you want a high tariff on a little sand that
is brought over to make glass? Is that correct?

Mr. LITTLEPAOE. No; we are simply asking that this tariff act
that is already in effect be defined so that it amounts to something.

Senator EDGE. What does that particular grade of silica or sand
sell for in this country, in San Francisco?

Mr. LITTLEPAGE. I do not know, Senator. I expect to have Mr.
Thayer, the president of this company, here. He is a skilled metal-
lurgist, and a graduate of the Colorado School of Mining, and he
knows all about this; but he could not get here.

Senator EDGE. You see, without cost-information or anything else,
we can not arbitrarily put it under a duty of $4 a ton or $7 a ton.

Mr. LITTLEPAGE. It is already there.
Senator EDGE. It is there, and it is not there.
Mr. LITTLEPAGE. But the Secretary of the Treasury said, in his

first letter, that this was silica.
Senator EDGE. What was his explanation of the reversal?
Mr. LITTLEPAGE. No explanation-none at all.
Senator EDGE. Expressing my own personal view, I do not like

to legislate on any subject that is before the courts. That is before
the courts now for adjudication; is it not?

Mr. LITTLEPAGE. Well, it is a question now, Senator, since this
has been put back on the free list, just what the legal status of this
appeal would be because after I took the appeal the court of appeals
put it back on the free list, and we have a little different legal status

i'
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now* and I do not know. The point is that this provision of the te
law here-"silica, crude, not specially provided for, $4 per ton .4
not worth a thing unless you define it.

Senator EDGE. I think there is a great deal in what you ay. Did
you present this matter to the Ways and Means Committee?

Mr. LITTLEPAoE. No; I was out of the country, Senator. I was
down in Panama when this hearing was held, and Mr. Thayer was
out in Nevada.

Senator EnoG. Then this situation, this confusion, was not in ay
way presented to them?

Mr. LITTLEPAO. It was not.
Senator EDGE. Have you prepared a brief stating what you have

presented orally?
Mr. LrrLEPAGE. No; I have not. I have here my brief in the

court of appeals.
Senator EDG. Well what you have stated is in the record.
Senator KINa. Mr. Littlepage, I have an affidavit here, which I

am going to read to you. It was just handed to me:
Charles C. Cole, being first duly sworn, deposes and says: That he Js a male whit4

citizen of the United States of America, over the o majority: that he is now
and during the continuous period of more than eight years last past he has been,
the duly elected qualified and acting president of the Illinois Pacific Glass
Corporation and of the Illinois Pacific Glass Co., to which the Brst-named
corporation has succeeded in the ownership, conduct and operation of a glasw
manufacturing plant in the city and county of San Francisco, State of California.

That the Illinois Pacifi Glass Co., and the Illinois Pacifi Glass Corporation,
successively, have been engaged in the business of manufacturing glass during the
period of more than 30 years, last past; that during the period of 10 years,la
past the said companies successively have purchased and consumed, in the man.
ufacture of glass, an average quantity of 20 000 tons of sand per year; that during
said period of time the glass sand purchased and consumed by said companies ha
been imported from the Kingdom of Belgium exclusively; that for sundry and
divers reasons the importation of glass sand from Belgium has been and still is
inconvenient, wasteful, and uneconomical and that said companies during said
period of time have been diligent, thorough and alert in the investigation ot eae
and every possible alternative source of the supply of sand suitable for glass
making.

That prior to the commencement of the present action your afflant had no
knowledge and the Illinois Pacific Glass Corporation had no knowledge, of the
existence of the plaintiff corporation; that said plaintiff corporation has not
offered, directly or indirectly at any time, to furnish or to supply to the Illinois
Pacific Glass Corporation a single ton of sand of any kind, quality or description;
that aflant is informed and verily believes that said plainti corporation ha not
produced nor sold, nor brought to the city and county of San Francisco one
single ton of sand of any kind, quality or description; that afflant is informed and
verily believes that plaintiff corporation has not sold in the State of California,
nor brought into the said State of California one single ton of sand of any kind,
quality or description.

That during the period of two years last past afilant and the Illinois Pacifio
Glass Corporation have fully investigated, and is fully informed concerning
the deposits of sand in that certain portion of the State of Nevada lying in ana
about the townships of Las Vegas and Overton-

That is where this company is?
Mr. LITTLEPAGE. That is where it is.
Senator KING. I am familiar with that country myself. (Reading:J

Including the property which is leased unto the plaintiff corporation and which
is -the property referred to in the complaint of plaintiff on file herein, that no
prt of said sand deposits is now available for the use of the Illinois Pacific Glas

Corporation, and that no part of the same can be made available for such qSe
unt after the expiration of a considerable period of time, nor without the expend-
iture of a very considerable sum of money for machinery and equipment for the
mining, washing, classification and handling of the sand contained in said deposits.

0
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S'1t by reason of the fact that 40 per cent of said sand consists of fines, or
0lhet tJoo mall for use in lass making, the said sand will require the use of

iflcatlon, or mechanical separation of said fines, before the said sands can
bhoade suitable for use in glass making.

Tbat by reason of the fact that said sand deposits and the whole thereof are
entered with streaks of iron oxide whih prohibitively deleterious to the

ture of flint glass, the action and exclusion of said ron oxide from
d sanuds must be devised and carried into operation and effect before the
d sands can be made available for use in flint-glass making.
That the current market value of glass sand in the city and county of San

noisoo is the sum of 4.15 per ton, free on board ars in said city and county.
That the current cost of shipping glass sand from as Vegas Nev to the city
sad county of San Francisco s the sum of $5.20 per ton for freight only, exclusive
dal costs of haulage to railroad, loading and handling.
.That the furnaces of the Illinois Pacifi Glass Corporation are in continuous

mention during 24 hours per day and during 7 days of each week throughout
a year, ruling for such operation the supply of 90 tons of glass sand per diem;

tt any defcienoy or interruption in said supply would inevitably result in the
total loss and destruction of said glass furnaces; that the source of supply of
ad glass sand is required to be safe, sure, reliable, and continuous; that by
reason of the wide distance separating the present source of supply, ther would
meessarily be a considerable delay and loss of time in resuming the same after
a interruption for any cause, and a possible permanent loss of the shipping
mae required for the transportation of said glass sand from Belgium to the

y and county of San Francsco.
That afflant is informed and verily believes that the plaintiff corporation has

not produced and has not shipped one single ton of glass sand or any sand of
sy kinda, quality or description from the leasehold described and referred to in
tb compant on file herein; that the sole and only activity of the plaintiff
corporation to the date of these presents has been the desultory construction of a
won road intended to traverse the distance of 4 miles from said leasehold
(o th railroad; that there is no possibility that the plaintiff corporation will be

abl to produce or ship sand of any quality or kind from the said leasehold within
say period of time that is capable of estimation.

Mr. Littlepage, is there anybody in your company who will make
n affidavit that that sand is free from iron?
Mr. LITTLEPAGE. There are two things about that affidavit,

Senator. In the first place, he proves by that affidavit exactly
what I am saying-that he is importing this Belgian sand for glass,
which is silica, and he is not paying any tariff on it. Therefore,
that sustains exactly what I am saying to the committee.

Senator Kme. If he paid a tariff on it, then he could not have
built up the industry down there.

Mr. LITTLEPAG. Then you ouht to wipe out this provision here
of any tariff on silica, because it is not being enforced. That is the
function of the Congress, if they want to do it.

Senator KINm. What is the capital stock of your company?
Mr. LITTLEPAoG. I do not know.
Senator Kmo. Who are the officers of it?
Mr. LmzILnPA . George A. Thayer is the president.
Senator KIN. That is the son of the Secretary of the Senate?
Mr. LTTLrEPAGE. It is. He is a skilled metallurgist, and a graduate

of the Colorado School of Mining.
Senator KINo. What other officers are there?
Mr. LrrILEPAGE. I do not know who they are, Senator.
Senator KiNO. What money has been invested?
Mr. LrrTLEPAE. I can not tell you, because I do not know that.

Iwas employed to handle this case in court, and Mr. Thayer intended
to be here with all the information. Mr. Thayer has had that sand
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or silica tested out; he is an expert himself, and it has been reported
highly suitable for this purpose. I know he has had the tests made,
and he tried to get--.

Senator EDGE. Irrespective of his mine, do you know whether
there are other silica mines in that range around there, lots of them?

Mr. LITTnEPAOF. Senator, I will just have to ipve you Mr. Thayers
word. He tells me there is a lot of very fine silica in the West that
is suitable for this purpose, and he has tested it, and he had samples
of it up here and had it tested. I am very sorry that he could not
come here, because I can only give you the legal situation of this,
but he can discuss it from the technical standpoint.

Senator EDGE. The question is one for the committee as I see it,
to study, with as much accurate information as it is possible to secure
from the Tariff Commission, whether this sand will answer the purpose
and whether the Belgian sand is in direct competition with it.

Senator KING. I find here in the House hearing, on page 9378, a
statement by Judge DeVries, a former member of the court.

Mr. LITTLEPAG . Yes; he represents the importers.
Senator KmNG. He presented the report of the president of the

company, in which he states that they have built up a large business
there:

One of these factories alone, publicly owned by share-holdin, represents an
investment of about 85,000,000, and furnishes employment directly to about
T50 people. There are seven glass factories in all engaged in making glass con
trainers on the Pacifio coast, the total investment therein approaching $20,000,000,
and the pay rolls supporting 3,000 persons.

Senator EDGE. What is the actual wording that you think would
clarify this paragraph?

Mr. LITTLEPAGe. I have not the provision before me, but--
Senator EDGE: It reads in this way:
Silica, rude, not specially provided for $4 per ton; silica, suitable for use as

a pigment, not specially provided for, $7.0 per ton.
Mr. LITTLEPAOE. After "silica," "silica or sand suitable for glass

manufacturing"; because you see, Senator, the situation that is set
out there. This is coming in here, and this provision of the tariff
law is not being enforced. Now, then, it is a matter in the wisdom
of Congress whether or not they want that; but if it is there, as it
is my position is that it is not being adhered to; and the Secretary
of the Treasury, in tihs letter wlich I will hand to the reporter, in-
vestigated this, and sent it to the two scientific bureaus of the Govern-
ment that ought to know, and they reported to him that it was
dutiable.

Senator EDGE. There are two types of silica mentioned in this
paragraph. Now you want to put in a third type. That is the whole
question-if it properly comes under that interpretation.

Senator KI'NO. To be frank, you want to compel those glass fac-
tories down there that say that your sand is not fit for use-to use
your sand by putting on a duty that will prohibit them from getting
it from abroad. That is the fact; is it not?

Mr. LITTLEPAGE. Why, of course we would like to sell them silica.
Senator EDGE. The fact is that they want to sell American silica.
Senator KmIN. We have millions of tons of sand in Utah, and we

would be glad to sell it.
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Mr.~I. LITTLsPA . Senator, if you have silica in Utah-and I think
ou have, and I think you have it there suitable for glass-then this

rovision that is in the law now passed by Congress ought to
b enforced, or it ought to be wiped out; and if there is any question
sbout it, if this tariff provision providing for a tariff on crbde silica
is not plain, then it is the duty of Congress either to repeal it or to
define it; and I am suggesting that you define it-that is all.

FLUORSPAR

[Par. 907

iffTEMENT OF . . . COCORD, BEPR RENTING THE UNITED
srATES SMELTING, BERFlII & MINING CO., NEW YORK CITY

S(The witness was duly sworn by the chairman of the subcom-
mittee.)

Senator EDGE. Mr. Colcord, you represent what organization?
SMr. CoLcoRD. The United States Smelting, Refining & Mining Co.
Senator EDO. Your are here to discuss what paragraph in the

tariff bill
Mr. COLCOaD. Paragraph 207, fluorspar.
Senator EDGE. Did you appear before the House committee?
Mr. CoLcoaD. No.
Senator EDGE. A I read paragraph 207, the only change in exist-

ing law is that they have added " crude feldspar, $1.50 per ton," and
down farther they have increased fluorspar from $5.00 to $8.40 a
ton. You are here to discuss that

Mr. COLCOD. Yes.
Senator EDGE. All right; go ahead.
Mr. CoL Cor. The Tariff Commission held a hearing on the subject

of fluorspar, and on their recommendation the President increased
the duty on a certain grade of fluorspar from $5 per short ton under
the 1922 tariff to $7.50 per ton, and did not increase the duty on tho
two other grades of fluorspar, namely, ceramic and acid. Before
the Ways and Means Committee no differentiation was made in these
grades.

The tariff act of 1922 carried a duty on all fluorspar of $5 per
short ton. An investigation on fluorspar was instituted by the
Tariff Commission on January 8, 1926. Public hearings were held
n July 22 and 23, 1927, and a final report was issued by the com-

mission on October 1, 1928, and the President issued a proclamation
n October 17, 1928, increasing the duty from $5 per short ton to

$J.50 on fluorspar containing not more than 93 per cent calcium
luoride.

The commission's report recognizes and considers three grades
of fluorspar namely, (1) acid, (2) ceramic and (8) metallurgical,
which classifications coincide with trade practice. Metallurgical spar
contains 85 per cent and upward of calcium fluoride. Ceramic

r contains not less than 95 per cent, calcium fluoride, and acid
not less than 97 per cent. The commission recommended an

grease of $2.50 per short ton on the metallurgical grade, but no
increase on the ceramic and acid grades.



We protest against the increased duty on acid spar particularly,and against that on ceramic spar, for reasons stated hereafter.The fluorspar producers before the Ways and Means Committeeasked that the existing duty be increased from $7.50 per short tonto $10. The statement of the witness, Mr. Jones, to the com.
mittee, perhaps rather artfully omitted to state that the $7.50 dutyapplied only to metallurgical spar containing less than 98 per centcalcium fluoride; in fact, his whole testimony considered only metal.
lurgical spar.

It is only in the brief submitted to the Ways and Means Committeethat we find any mention of ceramic and acid fluorspar; and thisbrief was not available at the time of the hearing. Furthermore
the brief and the Tariff Committee report cover 80 pages o
fine printed matter, with many cross-references; and it is easy to
believe the committee could and did not give it the consideration that
the Tariff Commission did, and, relying on the statement of the
witness that the present duty on fluorspar is $7.50, simply changedthe $5 duty figure in the 1922 act to $7.50, leaving the wording ofthe 1922 paragraph 207 intact. We, therefore, can not but feel that
the Ways and Means Committee, due to the volume of their work
and pressure of time, failed to note the differentiation between
grades as made by the Tariff Commission; and we are asking you to
rectify this almost obvious error.

I would like to take a few moments longer to point out the higi
points in the testimony of Jones in the brief of the fluorspar pro-
ducers, and in the report of the Tariff Commission bearing on this
subject. Jones states (p. 1165) that the production of fluorspar in
the United States is 125,000 to 180,000 tons, and the consumption
180,000 to 200,000 tons; that about 85 per cent of this consumption
is used in the steel industry (metallurgical spar). This leaves about
85,000 tons for ceramic and acid spar. In the brief, page 1167, quot.
ing verbatim:

The American producers are primarily interested in the metallurgical grade,
usually sold in gravel size, and commonly referred to as metallurgical gravel.
This represents by far the largest proportion (about 85 per cent) of the Amer.
lean production. It also constitutes the major portion of the Imports. It Is
the "bread and butter" of the American industry. It is also the grade in which
the post severe foreign competition is encountered.

It seems clear, then, that the.ceramic and acid grades represent
the cream of the industry; and still they ask for additional protec-
tion on this cream business. It is cream business. Here is what the
Tariff Commission says, page 1184:

These grades (ceramic and acid-parentheses mine) are the most valuable, I
but in terms of out-of-pocket expense of production they cost the least. Add a
fluorspar, for example, sells in the United States for about $80 per ton, and
' costs " on the average about $15 per ton. a

The Tariff Commission also says (p. 1185),. .ferring to the various em
chemical grades of fluorspar: to

Such market prices are determined by the relative scarcity of the different du
.grades, and not by the physical diflculty of their production. pp

I wish to emphasize that these grades, ceramic and acid, cost $15
and sell for $80 per ton, and still they ask additional protection. On
the basis of these facts, we asked before the Tariff Commission for ne

Ir
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Reduction from $5 to $2.50 on acid-grade fluorspar, and think we
ere justified. At the moment, it is a question in my mind as to

whether we should not now ask for a $2.50 duty on these grades, or
even that all duty on these grades be removed.

Now, let us see what new information we have on ceramic fluor-
spar.

The Tariff Commission reprt states, page 1186, that ceramic fluor-
spar can be produced in adequate quantities in the United States,
;nd that there was an indequacy of domestic acid fluorspar.
Although this question of adequacy of domestic supply of ceramic
and acid spar was not the basis for the refusal of the Tariff Conm-
mission to recommend an increase of duty on these grades of fluor-
spg, still the fluorspar producers' brief, page 1168, might lead one to
tiink so. Here is what they say, referring to the ceramic grade:

There is an ample supply suitable for its use.

And, again referring to themselves, they say:
They are now supplying 90 per cent of the total domestic consumption and

are able to accumulate large stocks of ground spar at the mills.
This is cream business. They have 90 per cent of it and want

additional duty so that they can get the other 10 per cent* and what
does this 10 per cent amount to We turn to the report of the Tariff
Commission, page 1181, and find, in 1926, 1,772 tons imported, and
thefirst six months of 1927, 977 tons of ceramic fluorspar, or, say,
SO00 tons per year. Or, in other words, if 2,000 tons per year is
10 per cent of the consumption, the domestic producers are selling
18,000 tons, and they ask protection to get that other 2,000 tons. The
total consumption looks too high.

Now, as to acid fluorspar there was an adequate supply, as ad-
mitted by the domestic producers at the Tariff Commission's hear-
ings. They now claim, page 1168, that through new and improved
processes a satisfactory grade of acid fluorspar is obtainable, and in
practically unlimited quantities, and (p. 1169) that these new
processes increase the cost of producing this grade of spar. There
was imported in 1926 and the first six months of 1927 (Table 9 p.
1181) 9,054 tons and 2,680 tons of acid fluorspar, respectively. Theconsumption in 1925 (p. 1177) was 15,016 tons. We do not believe
At consumption has materially increased since that year, and for the
rst tune we shall use an estimated figure. We estimate that impor-

tations of acid fluorspar are not now in excess of 4,000 tons per year.
If we are correct the domestic producer gets 11,000 tons of the busi-ness against 4,000 tonsjmported. Referring to the cost of this grade
against selling price-namely, $15 cost and $80 selling price-the
profit was certainly sufficient to induce these producers to use better
methods of recovery; and now that they have captured over 70 percent of the business, the cream business, they ask for $2.50 more dutyto capture the other 80 per cent of 4,000 tons. Why did the pro-
ducer install improved methods to get more business if it was notprofitable, and could only be made so by additional protection?

We believe the answer to that question is as follows: One producer-consumer of acid fluorspar could produce 95 per cent grade, andneeded 98 per cent. They shut down their plant and sent their
superintendent to the Missouri School of Mines to study flotation,

1983
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and a way was found to accomplish the result. These people were
after the 98 per cent grade, and it paid them to do it; but they did'
not primarily do it to supply the hig grade to the general consumer.
Now, about the other producers, and they are not many: They im.
proved their process not to produce the higher grade, but to improve
their grade of metallurgical spar, for the igher its grade, the higher
its price. Their process is one of net concentration; and it is a well.
known fact that in such a process there is first produced a high-grade
product, followed by products of lesser purity. The high-grade
product may be small in quantity, but it is also the cheapest to pro.
duce. So these producers, in their effort to improve the grade of
their metallurgical spar, have only incidentally increased their out-
put of acid spar; and the increased cost of their operation should
stand against the metallurgical spar, for which they receive a better
price.

I learned yesterday that the reason the fluorspar producers asked
for an increased duty on all spar was that metallurgical spar was
being imported of over 93 per cent content, and therefore paid the
lesser rate of duty. I think the producers will readily admit that
they are not asking for an increased duty on ceramic and acid grade
spar, but only wish to prevent metallurgical spar containing over
93 per cent calcium flouride from coming in at the $5 rate. It re.
mains, therefore, for them so to define metallurgical spar in other
terms than its calcium fluoride content, and allow the higher duty
to remain on metallurgical spar, and not drag in ceramic and acid
spar and penalize these grades in order to shut out metallurgical
spar. We say, let each grade of fluorspar stand on its own feet. th

The company I represent is a user only of acid spar, which, being
of somewhat higher purity than ceramic spar, is sold at a higher
price. The proponents might be willing to say that spar containing to
over 96 per cent should bear the lower rate, which would leave acid
spar unaffected, but it would affect ceramic spar; and if the duty on
this grade were increased $2.50 per short ton, its selling price would
be increased correspondingly. The price on the acid grade would
also go up to preserve the differential between these two grades, be-
cause they would say, "Why sell a pure product at the price of a
product which is less pure? '

We therefore protest against an increase in duty on ceramic and co
acid fluorspar above the present rate of $5 per ton. We further
would ask the committee, in view of the facts presented, to consider lr
a reduction or abolition of the duty on these grades of fluorspar.

Senator EED. Tell me precisely what it is that you ask. 19
Mr. CoLcoiw. We ask that the present duty of $5 on ceramic and th

acid spar be continued. of
Senator REED. Just what the House has done?
Senator EDGE. No.
Senator KING. They confirmed the presidential proclamation. sioi
Mr. CowLoaD. I beg your pardon, Senator; they did not. E
Senator KING. Oh, I beg pardon. r

Mr. COLcono. The presidential proclamation increased the duty
$2.50 on metallurgical grade spar which is below 93 per cent. 9

Senator REED. And you do not object to that 91

IMAr. COLCOaD. No.
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,Senator -EED. All you object to is the action of the House in
rsrd to the acid spar and the ceramic spar
Mr. COLOOD. Yes.

,.Senator EDm. The House raised the rate from $5.60 to $d.40
per ton?
*iMr. CoLWRD. Yes.
Senator EDOE. And you wish it to remain as it is in existing law-
.o sato n
Mr. CoLoRD. That is exactly it.

. Senator BARKLEY. The House bill makes no distinction between
the different grades; it simply says "fluorspar, $8.40 per ton." That
includes all grades, does it not
: Mr. Cou oD. That includes all grades and it is the wording of the

192 tariff.
Senator Km. Why should there be a distinction between them

.simply because one has a little more acid in it than the other
M r. COLOoD. The selling value,is materially different.
Senator KIwo. The production is. the same, is it not
Mr. COLCOBD. No" it is a decidedly different proposition. There is

a consumption of about 200,000 tons of fluorspar in this country.
Senator Km~ That is of all qualities?
Mr. COMORD. Of all grades.
Senator Kmo. Two hundred thousand tonst
Mr, Cowon. Two hundred thousand tons.
Senator KINo. It is used largely in smelting?
Mr. CowCoRD. In the steel mdustry. From thirty to thirty-five

thousand tons is used in the ceramic and acid business.
Senator KING. For manufacturing what acids?
Mr. COLCORD. Hydrofluoric acid. The balance of about 165,000

tons is used in the steel practice.
Senator KImN . This, of course, would increase the price?

.Mr. CowomD. This would increase the price.
Senator KINo. And there would have to be a compensatory duty

carried over into the steel schedule, I suppose?
Mr. COLCORD. I do not know about that, Senator.
Senator Kmo. Proceed.
Senator EDGE. What proportion of the total production used in this

country is imported?
Mr. CowOBD. About one-third; but that is mainly in the metal-

lurgical spar.
Senator BAnKLEy. The Tariff Commission report shows that from

1911 to 1920 there was an average of 199,847 short tons produced in
the United States, and that from 1921 to 1925 there was an average
of 111,782 short tons produced in the United States.

Mr. CoLrzRD. What table is that, Senator?
Senator BA slnr. The table on page 459 of the Tariff Commis-

sion's report.
Senator EDGE. In other words, the production in this country is

rapidly decreasing, and the importations remain slightly under, for
that same period--

Senator Ba1RmIU . The importations increased from 6,000 tons in
1919 to 63,000 tons in 1927 41,000 tons in 1928, and in 1928-29 theamount of importations fell off to a few hundred tons, probably due
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to the increase in the tariff; but there was an increase from 6000 tons
in 1919 to 67,000 tons in 1926 and 68,000 tons in 1927.

Senator KINo. Then it dropped to 41,000 tons.
Senator Baumm. Then it dropped to 41,000 tons, and then to 757

and 107 tons, respectively.
Senator Enp, .Why should there not be an increase in duty, in

view of the figures just read by Senator.Barkley
Mr. COLOORD. He is speaking of metallurgical spar. He is not

speaking of acid and ceramic spar,
Senator EnoE. Where is the acid and ceramic spar? There is no

use of comparing with something that we have not under considera-
tion.

Senator BABar. This includes all sorts of spar. It does not
separate them.

Mr. COLOOmD. In Table 9 of the report of the Tariff Commission
you will find the figures of metallurgical spar, acid, and ceramic.

In 1925 there was an importation of 87,000 tons of metallurgical
spar; in 1926, 64,000 tons* and the first six months of 197,80,000
tons, or at the rate of 60,000 per year.

In the case of acid spar, in 1925 the importations were 9,000 tons
(I am leaving off the odd figures);.in 199;, 9,000 tons; the first six
months of 1927, 2,680 tons. They are at the rate of about 5,q00 tons
for 1927.

Senator KINo. You are speaking now of the so-called acid fluor-
sparF

Mr. COLORD. That was the acid fluorspar.
In the case of ceramic spar, in 1926 the importations were practi-

cally 1,800 tons; in 1927, 1,700 tons; the first six months of 19i,
977 tons.

It is the metallurgical spar in which the producer is interested, as
is shown in the statement of the witness Mr. Jones in the hearing
before the House committee. He does not mention acid spar or
ceramic spar.

Senator BARmLE. You are asking that fluorspar be separated into
metallurgical, ceramic, and acid

Mr. COLooD. Exactly, the way the Tariff Commission separated
then.

Senator BARKLEY. And that the rate be retained at $5.60 on the
ceramic and acid?

Mr. CoicoRD. Yes, sir.
Senator BARKLEY. What proportion of the total production and

total imports is made up of acid and ceramic? ti
Mr. CoLcORD. Of the total consumption in this country, 15 per

cent is ceramic and acid. These are the statements of the pro.-
pone It's own witness.

Senator BARKLEY. Of the total consumption of 200,000 tons, 80,000
would represent- tw

Mr. COIcoRD. Thirty to thirty-five thousand represents ceramic in
and acid grades. as

Senator BARKLEY. What is the comparative cost of producing acid
and ceramic fluorspar with metallurgical fluorspar? re

Mr. COLCOnD. The Tariff Commission holds that the cost of pro- an
ducing acid and ceramic spar is less than the cost of producing the
metallurgical spar.
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Senator BABRLET. How much less?
Mr. CoLcoRD. I could not find it quickly here, but I think it is a

matter of a dollar or two.
Senator BARKzLE. From what country does the acid and ceramic

spar come, chieflyG
Mr. CowORD. South Africa, Germany, and England.
Senator BARKLEY. The Tariff Commission reports here that the

cost of producing metallurgical fluorspar in the United States is
$20.64 per ton, and in England $7.15. Would you say that the same
portion would hold as to the production of ceramic and acid

Mr. CowORD. There is no way of knowing, Senator.
Senator BARnLE. Well, broadly speaking? I am not asking you

to be precise.
Mr. CoLcORD. I do not think it would necessarily hold, because

a large amount of acid spar came from South Africa; and the loca-
tion of the mines, and the difficulty of getting to the seaport, plus
freight, would not show that same difference.

Senator BARKLEY. Would the freight from South Africa be greater
than that from England and Germany?

Mr. CowORD. Yes.
Senator BARKnLr. Is it true that a large part of this fluorspar

that is imported is sent over as ballast in ships on which no freight
is paid?

Mr. CoLcORD. No.
Senator BARKLEY. When did that situation change?
Mr. CowooRD. I do not think it ever existed, Senator.
Senator BARKLEY. I am not stating that as a fact; but I did

understand that some years ago fluorspar was shipped into this
country as ballast on ships. Whether that is true or not, I do not
know.

Mr. COLCORD. There might be a bit of truth in that in the case of
gravel fluorspar, although I do not believe it; but not on acid spar.

Senator EiOE. This type of fluorspar is mined mostly in Illinois
and in that section?

Mr. COLCORD. In Illinois and Kentucky.
Senator EDG. By the arrangement of the House bill, does that

come under the last item on line 22, where the rate is changed from
$.60 to $8.40 per ton? Does that cover the type of fluorspar that
comes from that section near Cairo and down there?

Mr. CLooRD. They produce all three grades.
Senator EDGE. All three grades-yes. According to the informa-

tion furnished to us by the Tariff Board, little acid fluorspar is pro-
duced in the United States, and imports are required to supplement
domestic production. That is all right so far as acid fluorspar is
concerned. I think you have testified to the same effect. What I
should like to know is this: If it is not acid, then it must be the other
two types. Now, on that there should be a duty; there is no doubt
in the world about that, because the imports are almost 100 per cent
as they figure out here. The imports are very, very high.

Have you, in your brief, separated those three types, so that in
rewriting this bill we can properly protect that production in Illinois
and Kentucky, which unquestionably deserves and needs protection
as I see it?
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Senator KrNo. Well-
Senator EDGE. I mean to say, if anything needs protection. I am

not fundamentally or traditionally arguing with your viewpoint.
Senator Krmo. So far as the evidence now shows, I do not think it

does need it.
Senator EDOE. I think my friend from Kentucky will partially

agree with me this time.
Senator BARaY,. I have some interesting letters on the subject

which I will submit later on.
Senator EDG. Yes. I have a little knowledge outside, but I can

not divide these three classes in my head. Does your brief go into
that

Mr. CozoaD. I want to talk to you now and make you understand
it if I can.

Senator EDEo. That may be very difficult.
Mr. ComORD. That is the whole essence of our argument.
Senator KING. I suggest that we let Mr. Colcord go ahead for five

minutes without interruption and see if he can make us understand it.
Senator EDao. All right; you have five minutes for that purpose,

Mr. Colcord.
Mr. CouORD. I should like to answer Senator Barkley. He spoke

about the cost of producing metallurgical spar and acid spar. I want
to bring out right here that metallurgical spar sells for $18 a ton
and acid spar sells for $30 a ton; and the cost of production of acid
spar, according to the Tariff Commission, is $15 a ton. There is a
spread of $15 between the cost of production and the selling price.

Senator BAaRmL y. Is that the domestic cost?
Mr. CoxomRD. The domestic cost; and the Tariff Commission states

that the selling price for acid spar bears no relation to its cost of
production but is due only to the scarcity of supplies. a

What happens is that the importer finds the market here is $80 for
acid spar, and he asks $80, regardless of what it costs him to produce.

Senator KINw. They go up to the top of the tariff?
Mr. CoLCoR. Yes. th
Senator KINo. To be sure. Go ahead.
Senator EDGE. Do you question this:
The production of fluorspar in England has been at low cost because the th

ore has been largely recovered from the dumps and abanadoned workings of
old lead mines. i

Do you question that?
Mr. CowLORD. I do not, because they are referring to metallurgical th

spar.
Senator EDGE. I understand; and that is what I am referring to.
Mr. Coo. I am not discussing metallurgical spar. w
Senator BABLE. Are not metallurgical, ceramic and acid spar

all three taken out of the same mine? sc
Mr. COLCORD. Yes.
Senator-BARmEr. They dig the same amount of dirt, and, what- ant

ever it is, they dig out the mineral and then separate it after it is
due outf

Mr. CoLooRD. Yes.
Senator BAnRK . It costs just as much to dig one out as the other. con

The cost probably may vary in the processes of separation.
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SMr. COLCOD. Take one of the plants in Illinois, for example:
They mine the three grades of fluorspar. When it comes out of
the mine it goes over a travelling belt, and they pick out by hand the
acid grade. They have no further cost on that. Their cost is
finished.

Senator KINo. It is just like this crude ore that comes out of the
mine, and you have experts there who can take the ore that has
10 per cent metallic content and put it in one pile, and put in
another pile the ore that has a metallic content of 0 per cent. They
are so expert that they can tell at a glance.

Mr. Co6uOD. A few pickers along the belt will sort tons a day.
Then they go to work and treat the spar to raise the grade for metal-
lurgical purposes.

Senator KO. The mine cost is the sameI
Mr. CoComD. The mine cost is the same.
Senator KINO. It all comes out at the same time.
Senator RED. Now we have got that clear. What does your

company use this for?
Mr. COLCORD. We use it in the manufacture of hydrofluoric acid,

which is used in the cut-glass industry and in the soap industry.
We also use it in the process work.

Senator REED. Do you use the acid spar?
Mr. COLCOmR. We use the acid spar.
Senator REED. You are not interested in the ceramic quality
Mr. COLCORD. No; but the reason I mentioned ceramic spar is that

ceramic spar sells for about $2.50 below the price of acid spar. They
use a 95 per cent grade, and the acid spar is a 97 per cent grade.
If you give them a duty of $2.50 on ceramic spar the price o acid
spar will go up $2.50, because they will say, If you will not pay
us a premium over what we get for ceramic spar, you can go fish"
.Senator EDGE. Are there any further questions from the committee
I think we have this pretty clearly now.

Senator KINO. As I understand, they charge a higher price for
that which has the highest metallic content of fluorspar or of acid?

Mr. COLCORD. Yes.
Senator KINo. The mining cost is the same; the reduction cost is

the same; it is simply a question of the grading
Mr. COLCORD. Anid the grading is the cheapest part of it. I mean

it is less on the acid spar than it is on the other.
Senator KINa. Is there any wisdom in having a tariff at all on

this article
Mr. COLcoRD. I do not know.
Senator KINo. Of course, you are speaking just for the part in

which you are interested?
Senator EDGE. You are interested, as a matter of fact, only in the

acid spar?
Mr. CoLcooR. The acid spar. We have bought practically our

entire requirements for 25 years from the domestic producers.
Senator KrNO. Is this article essential in the steel business?
Mr. CoLcoRD. Absolutely.
Senator EDGE. If you will file your brief we will give it further

consideration.

199



200 TARIFF ACT OF 1929

BRIEF OF FLUORSPAB PBODUOERS OF ILLINOIS-ENTUOCKY FIELD

The FINANCE COMMITslm
United States Senate:

The present duty on metallurgical fluorspar is $8.40 per gross ton ($7.0
per net tou), this rate having been established pursuant to proclamation of the
President under section 315 of the tariff act, and having been increased from
a rate of $5.60 per gross ton ($5 per net ton), as provided in the tariff act of
1922. The present duty established pursuant to presidential proclamation
became effective November 28, 1928.

The House bill (H. B. 2667) continues the present duty of $8.40 per gross
ton ($7.50 per net ton) and makes It applicable on all grades of fluorspar.

The fluorspar producers of Illinois and Kentucky have not asked to appear
before your honorable committee and will not submit a detailed brief, inasmuch
as the committee has announced that It Is desired to avoid repetition of testi-
mony or briefs. A complete brief in support of the domestic producers' tariff
request was submitted to the Ways and Means Committee of the House (printed
In House hearings, Vol. II, pp. 1163-1195). On behalf of the domestic pro.
ducers we submit herewith statement of such developments affecting the
industry and its tariff problem as have occurred since the House hearings.

IMPORTS Or METALLURGICAL SPAB ANALYZING OVER 0 PER CENT

The Tariff Commission's findings and the presidential proclamation increasing
the duty on fluorspar were limited to fluorspar containing 93 per cent or les
calcium fluoride and the higher grades were continued at the old rate of duty.
This was primarily for the reason that the commission did not have satisfactory
statistics showing foreign costs of the higher grade of fluorspar. It was also
true at the time of the hearing before the Tariff Commission that the domestic
production of acid fluorspar, the highest grade, was insufficient to supply the
domestic requirements.

Since the House hearings there has been increasing evidence of the fact that
the 93 per cent dividing line established by the Tariff Commission is improper
and that the additional duty intended to be assessed on fluorspar for metallurgy.
cal uses Is being evaded by the Importation of a metallurgical grade analyzing
over 98 per cent.

It is currently reported that a steel company at Youngstown, Ohio, has
entered into a contract for the purchase of its 1929 requirements of fluorspar to
be imported from Germany and to analyze over 93 per cent thus escaping the
Increased duty under the presidential proclamation. A like contract is re-
ported in the case of a steel company in West Virginia.

Import statistics for the first four months of 1929 show that Germany, which
was the principal country supplying imported metallurgical spar during the 2!
past two years, has sent 2,200 tons of fourspar at the lower rate applicable to o
that analyzing not over 98 per cent. Much of this must have been metallurgical
fluorspar as Germany is not a substantial producer of the acid spar. The invoice
value at which this spar was entered also indicates that it could not have been
the higher grade but that much of it must have been the metallurgical spar.

DOMESTIC PRODUCTION OF ACID FLUOBSPAB NOW AMPLE

Since the hearings before the House committee the new plant in southern
Illinois for the.production of acid fluorspar through the concentration of low.
grade ores using a froth flotation process has experienced three months of
successful commercial operation, the plant being put into operation on March 19,
1929. This operation has served to prove the complete success of the process.
That plant alone now has sufficient capacity to supply the entire domestic
demand for acid grade of fluorspar. As the reserves of ores of the character
being used in this new process, are ample, any further Increase in domestic
requirements for the acid grade can easily be met by new additions to this
plant or by the erection of similar plants at other places. Therefore, it is no
longer necessary that the United States be dependent upon the uncertain
sources of supply of foreign acid fluorspar.



EARTHS, EARTHENWARE, AND GLASSWARE 201

IAVUY 1POrATION8 or MErbALLUrBOAL FLUOWPAB Pmoar TO INCINsa IN DUTT

During 1926 and 1927 while there was pending before the Tariff Commission
te investigation of fluorspar, large quantities of foreign fluorspar were im-

ported into the United States, these imports being considerably in excess of
Wrent requirements and being made for purposes of stocking in anticipation
d increased duty. By reason of these large imports in 1926 and 1927, the
iaports of 1928 were low and there has been little necessity for additional
i orts since the increased duty became effective on November 28, 1928. It is
reported that one of the largest consumers of imported fluorspar had on hand
aiul year's supply at the time the new duty became effective.

Therefore, it has been impossible to learn from experience to date what may
be the effect of the increased duty upon imports of metallurgical fluorspar.
Ike small quantity of importations the past six months should not be taken
a an Indication that the Increased duty is adequate to prevent large foreign

naportations, because as sop. p the existing stocks are consumed, it is quite
likely that importations will be resumed on a large scale similar to that pre-
nalng before the increased duties became effective.

INCBASED BATES BSOULD APPLY ON ALL OADEB OF FLUOB8PA

As it is now clear from the experience of the past few months that the
division of fluorspar into two grades, one above and one below 98 per cent

cletem fluoride, results in evasion of the increased protection intended for
aetallurgical fluorspar, and as the domestic production of acid-grade fluorspar
i now adequate to meet all domestic requirements, there remains no reason
for the classification of fluorspar into two grades as established by the presi-
dential proclamation. This was recognized by the House in the pending bill
fs making the duty applicable to all grades.

The Tariff Commission's investigation showed a difference in cost at Pitts-
bIgh of $11.35 per gross ton and at Philadelphia of $17.06 per gross ton, these
bing the advantages of the imported foreign metallurgical fluorspar. (See
commission's report printed in House hearings, table 24, at p6 1198.) It is
quite clear from the commission's report that, although precise statistic
of cost of producing foreign fluorspar of higher grades were not available, sub-
stantially the same advantages exist in favor of the foreign cost of higher
grde fluorspar as in the cost of metallurgical spar.

These differences in cost of production as.established by the investigation of
te Tariff Commission completely Justify the request presented by the domestic
loorspar producers to the House Ways and Means Committee. The duty
tbould be made applicable, as has been done by the House bill, upon all grades
of florspar. If full protection is to be given this industry, the duty should
be made equal to at least the minimum difference in cost as shown by the
Tariff Commission's investigation. Certainly there can be no ground whatever
for any reduction of the duty contained in the House bill.

Respectfully submitted.
0. H. Jones, B. . Allen, Ben E. Clement, committee representing

fluorspar producers 4n Illinois-Kentucky field, including the fol-
lowing-named companies: John G. Bellamy, Marion, Ky.; Butler
& Haynes, Marion, Ky.; Crook Mining Co., Oliver, Predonla.
Ky.; Eagle Fluorspar Co., Salem, Ky.; Fairview Fluorspar &
Lead Co., Marion, Ky.; Kentucky Flourspar Co., Marion, Ky.;
Guggenhelm Mining Co., Marion, Ky.; Holly Fluorspar Co.,
Marion, Ky.; Henry & Frayser, Marion, Ky.; Haynes Fluorspar
Co., Marion, Ky.; Independent Fluorspar Co., Marion Ky.;
Keystone Fluorspar & Lead Co., Hopkinsville, Ky.; Pope Mining
Co., Louisville, Ky.; United Mining Co., Lola, Ky.; Hillside
Fluor Spar Mines, Chicago, Ill.; Rosiclare Lead & Fluorspar
Mining Co., Rosiclare, III.; Benson Fluorspar Co., Chicago, Ill.;
Chicago Fluorspar Co., Carmi, Ill.; Clark & Knight, Roseclare,
Ill.; Dubois Fluorspar Co., Eclhorn, Ill.; Dimick Mining Co.,
Rosiclare, Il.; Outwater, Schwerin & Barnett, Elizabethtown,
Ill.; A. B. Thomas, Elizabethtown, Ill.; Pigmy Mining Co.,
Marion, Ky.
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UNMANUFACTURED MICA
[Par. 808)

STATEMENT OF H. M. UBBAN, SPRUCE PINE, N. C., REPBE
SSENTING MINERS AND PRODUCERS OF DOMESTIC MICA

(The witness was duly sworn by the chairman of the subcommittee.)
Senator EDGE. State the interest you represent.
Mr. URBAN. I represent the Domestic American Mica Producers

Association.
Senator EDGE. Did you appear before the House committee?
Mr. URBAN. I did.
Senator EDGE. Did you submit a brief?
Mr. URBAN. Yes, sir. I submitted three briefs.
Senator EDGE. What do you propose to submit to this committee?
Mr. URBAN. I would like to resubmit those three briefs. I have

made references to them in this sheet.
Senator EDGE. You do not mean to say you want them reprinted?
Mr. UBAN. No, sir. I simply give you the references so that they

will be available.
Senator EDGE. That is satisfactory. Do you want to read that to

us?
Mr. URBAN. I do not think it is necessary unless you wish me to.
Senator EDGE. Perhaps you had better read that.
Mr. URBAN. These are the references to the briefs to be resubmitted

before the Committee on Finance of the United States Senate:
Seventy-first Congress, first session. p

elating to mia, Schedule 2, paragraph 208 (H. R. 2667).
Briefs for miners and producers of domestic mica, submitted before the Com.

mittee on Ways and Means, as reported and printed in Tariff Readjustment,
1929, hearings before the Committee on Ways and Means, House of Representa
tives, Sevent eth Congress, second session Volume II Schedule 2, paragraph 208

Brief of the Miners and Producers of Domeesti Mia, appearing on pages 1211
to 1218, inclusive except strike out "Recommenced claifation and rates,"
assetout In the brief, and substitute the following:

- M oa, unmanufactured, 15 cents per pound specify and 25 per cent ad O0
valorem--."

Senator REED. That is on unmanufactured mica? Pb
Mr. URAN. On unmanufactured mica, 15 cents per pound-- .
Senator KING. Under the present law mica, unmanufactured, dea

valued at not above 15 cents a pound is 4 cents a pound.
Mr. URBAN. Yes.
Senator KING. Do you want that changed? p
Mr. URBAN. No. I want to substitute exactly what I have wh

here; in other'words, 15 cents a pound specific duty for any unmanu. s
factured mica, whatever its value may be.

Senator EDGE. YOU are asking for a specific duty of how much?
Mr. URBAN. Fifteen cents a pound.
Senator-KING. Instead of 4.
Mr. URBAN. Instead of 4.
Senator EDGE. Four is the existing law.
Mr. URBAN. Four cents is the present rate on mica up to 15 cents a

pound, without any ad valorem. Above 15 cents a pound there is an
ad valorem duty of 25 per cent. ,a

Senator EDGE. Two cents a pound has been added.

e 4



EARTH, EABTHENWARE, AND OLASSWARE

:Mr.-URBAN. The recent House bill has added 2 cents specific on
that.

Senator KINo. That is, you want it increased from 4 to 15 cents.
Mr. URBAN. I want 15 cents a pound specific duty on any mica that

may be brought in, in addition to the 25 per cent ad valorem, which is
the present rate.

Senator KING. That would increase the tariff how much on that
item? That would be more than 250 per cent increase, would it not?

Mr. UsBAN. No; wait a minute. You are importing mica there
that is worth 50 cents, 75 cents, a dollar, and $2 a pound. We only
ask 15 cents a pound on that.

Senator KING. You are asking, on all unmanufactured mica valued
asnot above 15 cents a pound, that the duty be increased from 4 cents
* pound to 15 cents a pound. You want to increase that from 4 cents
to 15 cents a pound.

Mr. UBBAN.'On that low-priced mica. . .
Senator KINo. Exactly.
Mr. URBAN. Yes, sir.
Senator.EDGE. Let us come down and get it all. On mica valued

above 15 cents a pound the house bill provides 2 cents specific and
a per cent ad valorem.

Mr URBAN. The recommendation is 15 cents a pound specific,
and 25 cents a pound ad valorem.

Senator EDGE. The "2" changed to 15 again.
Mr. URBAN. Yes, sir.

.Senator REED. Let us consider the need of it.
Senator EDGE. I was going to, as soon as I found out what his

proposition was. Are there any other changes?
Mr. URBAN. Mica splitting not over 0.0012 inch in thickness,

256per cent ad valorem. -
Senator KING. What is it now?
Mr. URBAx. Thirty per cent.
Senator EDGE. You want that reduced?
Mr. URBAN. I would suggest that would be fair, That is a matter

on which I do not care to present any argument.
On mica cut or trimmed to approximate size or pattern, mica

plates and built up mica and all manufactures of mica, or of which
mca is .the component material of chief value by whatever name
described or provided for elsewhere in this act, 40 cents per pound
speci;c and 50 per cent ad valor6m.

Senator EDGE. Let me ask you a question. Does that take the
place of the language in the existing bill, which simply says "by
whatever name, and to whatever use applied and whether or not
named, described or provided for elsewhere in this act, 40 per centum
ad valorem"?

Mr. URBAN. Yes sir.
Senator EDGE. Without any specific?
Mr. URBAN. Yes.
Senator EDGE. The suggestion you have made takes the place of

that?
Mr. URBAN. Yes, ir.
Senator EDGE. What is it you ask in place of the 40 per cent ad

alorem?
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Mr. URBAN. Forty cents a pound specific and 50 per cent ad
valorem.

Senator EDGE. Now, you have one other item in the House bill-
waste, scrap, and ground mica.

Mr. URBAN. On waste, scrap, and ground mica, 20 per cent ad
valorem. That has already been allowed, I believe.

Senator EDGE. You want that to remain as it is?
Mr. URBAN. Yes.
Senator EDGE. These are the requests of the representatives of

the domestic mica industry?
Mr. URBAN. Yes.
Senator REED. Let us see about the necessity of this.
Senator KIN. First call his attention to the fact that they ex-

ported 3,6Q1,587 pounds last year, or just a little less than the
imports.

Mr URBAN. I am very glad that you brought that up in the
beginning.

Senator EDGE. Senator Reed has been studying it while I have
been asking the questions. If he will continue the examination, we
will listen to him.

Mr. URBAN. That is shown on page 466 of the summary of tariff
information. The figures are correct, and consist entirely of ground
mica, valued at from 7 to 11 cents a pound, or 6.2 cents per pound.

Senator REED. The exports in 1928 were 3,661,000 pounds, valued
at 6.2 cents a pound?

Mr. URBAN. Yes, sir. That consisted entirely of ground mica,
made from mica scrap or waste, which it is necessary to produce
around any mining or factory operation.

Senator REED. The imports of that same kind of ground mica were
as high as 1,867,000 pounds in 1923, and they have completely dis.
appeared.

Mr. URBAN. Yes, sir.
Senator Reed. So that in 1928 only 150 pounds were imported.

That is right, is it not?
Mr. URBAN. Yes, sir. That seems to be correct.
Senator Reed. With regard to the unmanufactured mica the

domestic production appears to have fluctuated a good deal, but on
the whole, it appears to have increased over the past 15 years. That
is right, i it not?

Mr. URBAN. It appears to have increased?
Senator Reed. Yes. C
Mr. URBAN. Not in percentage of consumption, by any means.
Senator REED. I see that in some years the average for peace-time a

years seems to have been about 4,000 tons, but in the last four years
the domestic production has been 5,400 tons in 1924; 10,500 tons in
1925; 8,700 in 1926; and 7,000 in 1927. The imports of unmanu-
factured mica have at no time in the past five years been much as 500 p
tons, according to this.

Senator BARKLEY. The highest was 314. P
Senator EDGE. Is that your understanding? I
Mr. URBAN. That will require an analysis; if your will allow me P

to analyze those figures.
Senator KING. Answer the question.
Senator REED. Wait a minute. Tell me whether I am right.
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Mr. URBAN. In round tons, that is true; yes.
Senator REED. In 1928 the imports--
Mr. URBAN. Of unmanufactured mica--
Senator RUED. The imports of unmanufactured mica in 1928

below 15 cents a pound, were 29 tons?
Mr. URBAN. Yes, sir.
Senator REED. In the same year what was the domestic produc-

tion? It is not given in this sheet.
Mr. URBAN. It is not given.
Senator REED. Do you know what it was?
Mr. URBAN. Not below 15 cents a pound; no, sir.
Senator REED. In the same year---
Mr. URBAN. I can tell you it was 1,300,000 pounds, but I have no

tgures in this book to confirm that. I can make that statement,
however.

Senator REED. The imports of mica over 15 cents a pound last
year were 242 tons; that is to say, the total imports were 271 tons,
while the domestic production was about 8,000.

Mr. URBAN. That is all qualities of mica. There is no segregation,
and no classification in that. It is eminently important that those
figues should be analyzed.

Senator REED. That is unmanufactured mica.
Mr. URBAN. Yes, sir; of all kinds.
Senator RaEe. These figures given by the Tariff Commission indi-

cate an increasing domestic production and a declining scale of im-
ports. Why should you have to multiply your duty 250 per cent in
arder to protect you?

Mr. URBAN. I will be glad to explain that for you in detail.
Senator EDGE. Go ahead and explain why you need 300 per cent

or 250 per cent increase, in view of the lessening of your imports.
Mr. URBA. All right.
Senator EDGE. Stick to that for a moment.
Mr. URBAN. We will take the 1,512,000 pounds domestic produc-

tion in 1927, as shown in this table on page 464. That is shown as
sheet mica.

Senator REED. Yes.
Mr. URBAN. That consists of small punch mica and sheet. In

other words, there is no division as to value or size or quality in the
domestic production.

I have before me an exhibit made up of a representative North
Carolina mine for the year 1927, an exhibit of production, showing
the values and cost. This exhibit was made up more than a year
ago, and the information set up was, of course, not for such use as
we are making of it to-day. But we can draw from this certain
figures which ill give you inside information as to the character of
the mica mining industry and give us an immediate method of inter-
preting that figure.

This particular mine produced, during 12 months operation, 316,000
pounds of block rough mica crystals, as they were taken out of the
mine. Of that amount, 67 per cent was scrap, which, if you will
pardon me a moment, went to produce this 3,600,000 pounds that was
exported. That is worth 1 cent a pound or less to the miner; 28 per
cent of that production was punch mica, small pieces suitable for
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punching small washers up to 2 inches, of an inferior grade. Four
and one-half per cent was sheet mica, representative of and com
parable with the second section of your table on page 465, only.

Senator REED. What do you mean by the second section?
Mr. URBAN. I mean the second section, values above 15 cents a

pound. That was sheet mica. Four and one-half per cent of all the
nica produced is in the same class as that mica represented in that
table of exports.

If we then consider the punch and sheet mica, which are the figures
reported to the Bureau of Mines and assembled under this item,
1,512,000 pounds, of that amount, 86 per cent was punch, worth 6
cents a pound; 14 per cent was sheet, worth more than 15 cents a
pound. As a matter of fact, the average value of that sheet from that
mine was 98 cents a pound. The average value of the punch, 86 peri
cent of that material, was 5 cents a pound. That should at once-
show us how to analyze that figure and compare the quantities in
these two tables, should it not?

If we accept those figures as being authority, and representative,
which they are, then we turn to a particular analysis of that figure
which you read; it is something like this: Starting. with the 1,512,000.
pounds of domestic production, known as sheet, which is sheet and
punch, in 1927, I have just shown you the last figures available; 86
per cent is punch or 1,300,000 pounds, the average price of which
is 5 cents a pound. The value would then be $65,000.. The value
of the original amount, as shown, was $212,400. Therefore, sub-
tracting those two, the value of the sheet, the class of mica on which
we are asking protection, would be $147,482, and there would be
212,000 pounds of it.

In our brief filed with the Ways and Meana %ommittee, on page
1216, there is a table which has been prepared and set up, which
shows how to compare United States classification of the mica which
is given in that table with India grading, as given on the imports.
That table states that in preparing mica classed as American grade,
to compare with India, it will lose from 20 to 40 per cent, which is
true. If we assume that it will lose 30 per cent, which is still on the
safe side, that 212,000 pounds of domestic sheet which we arr now
dealing with will represent 148,400 pounds of sheet mica trimmed
and prepared exactly according to. this classification on the imported
side of this.sheet. The value of it will still be $147,462. The value
per pound will be 99.4 cents.

Senator EDGE. Let me get down to what I consider the practical
aspects. Are there enough mica deposits in this country, known and
being worked, to supply the demand for mica in this country of the
quality necessary, without any importations?

Mr. URBAN. I would say yes. That is my personal opinion. You
will have expert opinion on that later in the day, however, I will
simply unhesitatingly give you my opinion that there are.

From that analysis and the prices we have developed, we can go
further and draw another conclusion, which is eminently important.

It has been stated frequently,, and a great many people believe,
from the prices shown in these statistics, that American mica is
extremely inferior when compared with imported mica. You would
judge that from reading this. It is worth 14 cents a pound. Over
here it is rorth 67 cents a pound. I have just shown you how the'
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ptlof the mica in this 1,500,000 pounds comparable with that is
worth 99 cents a pound. We can go further than to say that it is
equal to it. We can say that the average--

Senator EDGE. Would you have a market for the cheaper grade
which it is necessary to mine to get this good grade? You get only
about 4 per cent out of your product.

Mr. URBAN. That is a matter on which the tariff has an effect. We
will consider that for just a moment, if I can finish this one statement
I am about to make.

Senator EDGE. You will have to conclude in 10 minutes.
Mr. URBAN. We can readily draw from the figures the conclusion

that American mica is not only equal to foreign mica, according to
these tables, but that it is superior, because it is selling at a higher
price.

I will have to hasten along.
Senator EDGE. You will have to hasten along.
Senator REED. The House gave you an additional 2 cents

specific?
Mr. URBAN. Yes.
Senator REED. On your high-class mica.
Senator EDGE. As I understand it, you have filed three briefs

with the House, and you are filing those three here now.
Mr. URBAN. Yes sir
Senator KING. The committee did not do it. It was put on the

floor of the House. The committee rejected all your pleas, did
it not?

Mr. URBAN. I think so.
Let us make one other analysis of these same figures. A further

analysis .of these figures, which are indisputable when properly
interpreted, shows that in 1927 the United States furnished only
16.2 per cent of its requirements of sheet mica, unmanufactured
mica, falling in this class, which is the important item of import,
and for which we are asking 15 cents a pound specific duty; 83.8
per cent of the mica we used was imported. In other words, if the
production of the United States was increased three times, we would
then be furnishing only one-half of the mica we use. It is our belief
that if we were granted the protection asked for by this revised
schedule of rates, in two years, or in a very short time, the United
States would be producing at least one-half, and probably two-
thirds, of the mica it uses. This would give employment to three
or four times the number of people engaged in the industry at the
present time, and would in some measure allow us to take care of
the advance in wages which is gradually creeping over those sections
where mica is produced.

Senator BARKLEY. Is not the industry as a whole prosperous?
Mr. URBAN. No, sir; it is not.
Senator KING. Who produces mica in the United States?
Mr. URBAN. North Carolina, Georgia, Alabama, and New Hamp-

shire.
Senator KING. Take North Carolina. Which firm do you repre-

sent?
Mr. URBAN. The Spruce Pine Mica Co. is the one I operate.
Senator KING. Where is that?
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Mr. URBAN. Spruce Pine, N. C. We have a group of mines in thi
mountain regions surrounding Spruce Pine.

Senator KING. How long has your company been in existence?
Mr. URBAN. Five years.
Senator KINO. How much actual money was put into your con.

pany--not stock sold, but money put in.
Mr. URBAN. $200,000.
Senator KINo. At what do you value your plant, your holdings?

You put in $200 000. Now what have you?
Mr. URBAN. We have $200,000 worth of real assets, mica stocks and

properties.
Senator KING. How much more?
Mr. URBAN. Practically no more.
Senator KINo. That is all you have, then?
Mr. URBAN. Yes.
Senator KINa. Your capital is $200,000?
Mr. URBAN. Yes.
Senator KINo. What was your production for 1928, or what were

your gross sales?
Mr. URBAN. $85,000.
Senator KINo. On a $200,000 capital?
Mr. URBAN. Yes, sir.
Senator KING. Do you have machinery?
Mr. URBAN. Yes, sir.
Senator King. Modern machinery?
Mr. URBAN. Yes sir.
Senator KING. With the use of modern machinery your labor cost

is small.
Mr. URBAN. Oh, no; not in the mica business. In the mica business

there is a minimum of 85 per cent labor.
Senator KIN. Eighty-five per cent labor?
Mr. URBAN. Absolutely; and 15 per cent of supplies would more

than cover it. It is mostly hand work. Pay rolls constitute 85 per
cent of the cost, from the mines to the processed material.

Senator KINo. Is that skilled and common labor?
Mr. URBAN. Yes.
Senator KINm. What do you pay your laborers?
Mr. URBAN. From 15 cents an.hour up to $3.75, $4.50, and $5 &

day.
senator KINo. How many employees has your company?

Mr. URBAN. We will average from 60 to 100.
Senator KINd. Is it 60?
Mr. URBAN. I say, it will fluctuate from time to time.
Senator KINO. Below 60?
Mr. URBAN: No, sir.
Senator KIN. Your gross sales for 1928 were $85,000.
Mr. URBAN. Yes sir.
Senator KING. What proportion of that $85,000 would come in the

classification of that which was sold-the 3,661,000 pounds that were
sold?

Mr. URBAN. That was exported?
Senator KING. Yes.
Mr. URBAN. Not a pound.
Senator KING. Did you not expert any?

I
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Mr. URBAN. Not a pound. I sold my scrap to scrap grinders, and
ultimately it may have been exported.

Senator KING. What proportion of it did you sell there that may
have been exported?

Mr. URBAN. Sixty-seven per cent of everything I produced was
sold as scrap; absolutely waste.

Senator KING. It was not waste.
Mr. URBAN. It was waste to me.
Senator KINo. You got something for it.
Mr. URBAN. Oh, yes. I got something for it. It is classified as

waste in the schedule.
Senator KING. Is that the character of product that would come

under the sale here at 6.2 cents.
Mr. URBAN. After it is manufactured; after it is ground; yes.
Senator KING. Where was that sold?
Mr. URBAN. I sell mine locally, to local mills in that section.
Senator KIN. And they export it?
Mr. URBAN. They export it.
Senator KING. You do not export it, but they do.
Mr. URBAN. They do.
Senator KmIN. In mining your superior quality you produce the

inferior or vice versa.
Mr. URBAN. You must do that; necessarily so.
Senator KING. Exactly. So that one is a by-product of the other,

whichever way you want to put it.
Mr. URBAN. Yes.
Senator KIN. The good is the by-product of the poor, or the poor

of the good.
Mr. URBAN. Yes.
Senator KINa. But you got something for all of it.
Mr. URBAN. Yes, sir.
Senator KING. Is it on the surface?
Mr. URBAN. Oh, no. Our mines go to a depth of 700 feet.
Senator KING. Do you have to hoist?
Mr. URBAN. It is all solid rock. It must be blasted and shot with

dynamite. It is very slow, laborious work, very expensive and
uncertain.

Senator EDGE. Your justification of what would seem to be a very
unusual increase in the rate of duty for an article that does not sel
above 15 cents a pound-in other words, you ask for a duty of 15
cents a pound-

Senator KING. And 40 per cent ad valorem too.
Senator EDGE. Not on that particular grade. That is over 50.

As I say, your justification of this increase must be based, then,
absolutely and alono upon the tremendous amount of work you do,
and the oss you incur, to get 4 per cent, or thereabouts, of an article
that is profitable. Is that your general answer to my question?

Mr. URBAN. That, of course, represents the cost of the domestic
material; but the price-

Senator EDGE. I would like to get a "yes" or "no" on that. Why
can you justify a 15-cent specific duty, and on other grades a rate
of 40 per cent ad valorem-

Mr. URBAN. On account of the cost of production.
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* Senator EDGE. Does that represent the cost of production of those
less expensive and more expensive products of mica, as compared to
the Indian product?

Mr. URBAN. Yes, sir. That is exactly what it represents. Our
wages are a little more than ten times as high as they are in India.

Senator BARKLEY. Will that not amount practically to an embargo?
Mr. URsaN. No, it will not. While 15 cents appears high on

mica worth 15 cents a pound, the majority of the mica imported
is shown to have been worth 67 cents a pound, or, when the duty is
added, 80 cents a pound. So instead of two or three hundred per
cent increase you are making a 20 per cent increase, on the average.

Senator BARKLEY. The imported mica is not competing with this
mica below 15 cents a pound, is it? It is of a different quality.

Mr. URBAN. This is 15-cent mica here, and everything that s----
Senator BARKLEY. You are speaking about a specific duty of 15

cents a pound on a product that is worth 15 cents a pound, and you
are comparing that with a product that ia imported, that you say
brings 67 cents. Is that a real comparison?

Mr. URBAN. Thp figures I have set up are real comparisons. With
the production of the necessary low-grade mica-to get any kind of
mica you produce a large amount of low-grade stuff, for which you
must hve a market. There is certainly no occasion to import any
of that kind under any circumstances.

Senator BARKLEY. Is there any of that kind being imported?
Mr. URBAN. There is some of it being imported to-day, under the

present tariff, considerable of it.
Senator BARKLEY. What does that bring in this country?
Mr. URBAN. It is quoted here at 8.1 cents, 13 cents, and so forth.

There were 57,000 pounds in 1928, and 217,000 pounds in 1927.
Senator REED. It was 29 tons.
Mr. URBAN. Yes, sir.
Senator EDGE. As I understand it, in addition to your testimony

you want to get into the record the answers to two or three questions
from representatives of the Bureau of Mines.

Mr. URBAN. Yes, sir.
Senator EDGE. Are you through with your presentation?
Mr. URBAN. I am, with the following statement, that whatever

tariff is written, the tariff on manufactured mica must be at least
twice as much as it is on the crude. If that is not th case, then the
manufacturing industry will immediately be moved abroad and we
will be in worse shape than we are to-day. If you give us protection
on crude mica and do not protect the finished product, the manufac-
turers will simply go across the water, and we will be worse off than
we are to-day. There must be a balanced tariff.

Senator EDGE. Is not this a balanced tariff?
Mr. URBAN. As I have it set up.
Senator EDGE. Is it not a balanced tariff so far as paragraph 208

has now been prepared, except on a lower basis?
Mr. URBAN. By no means; no, sir. It is not a balanced tariff at

all. There are manufactured articles coming in regularly and
constantly.

Senator KING. Mr. Witness, Senator Reed has just called attention
to the increase from 6,172 short tons in 1913 to 7,036 tons in 1927.

Mr. URBAN. Yes, sir.
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-Senator KING. Did you increase your product this year?
Mr. UBAN. Somewhat yes, sir; a small amount.
Senator KING. In 1928 it was greater than in 1927.
Mr. URBAN. A small amount; yes, sir.
Senator KING. And 1927 was greater than 1926.
Mr. URBAN. About the same.
Senator King. And the other producers have likewise increased

their output, as is shown here.
Mr. URBAN. I would not say that is the case, because-
Senator KING. The figures show-
Mr. URBAN. That is absolutely total production. That is all

grades, waste, good bad, and everything.
Senator KINo. The total production has increased from 6,000 to

7,000.
Mr. URBAN. If those are the figures they are indisputable.
Senator KING. You mentioned your firm, with a capital of $200,000.

What other firm if there that is producing? Let us have some of
them.

Mr. URBAN. There are a great many independent local miners.
Senator KING. What do you mean by "independent"?
Mr. URBAN. Individuals who are operating mines; not as a com.

pany, but simply as individuals. Ninety per cent of the mining, or a
Seat deal of it, is done in that way. Also mica is produced as a

by-product in feldspar operations.
Senator KING. Of course, they would get the benefit of this tariff,

although it is a by-product from something else.
Mr. URBAN. It is a by-product, but it means that there is a question

as to whether or not you can afford to operate the two.
Senator KING. It is a by-product.
Mr. URBAN. Yes.
Senator KING. What other company is there of any magnitude-

because I suppose they picked out the.best company, and the biggest
ompany, to be the exponent of their needs here.
Mr. URBAN. By no means.
Senator KING. What other company is there?
Mr. URBAN. The Asheville Mica Co. are buyers and manufac-

turers. They are not miners at the present time. They are large
manufacturers and buyers of mica. They will take anything that
is offered them to supply an immediate market for the miner, with-
out which the miner could not operate at all.

Senator KING. Do they sell?
Mr. URBAN. Yes, sir.
Senator KING. On these prices-the market prices?
Mr. URBAN. Yes, sir.
Senator KING. Were their sales greater in 1928 than they were in

1927?
Mr. URBAN. I could not answer that.
Senator KING. Are you not sufficiently in contact with them to

determine whether their company is expanding or whether they are
contracting?

Mr. URBAN. They have a representative here. I could not attempt
to answer that. They have a witness in the room, if you care to
hearhim.
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Senator BARKLEY. You stated a moment ago that unless this
tariff were put on the manufacturers of mica would be likely to go
abroad.

Mr. URBAN. I said- that if you do not give us a balanced tariff,
if you put too much of a duty on unmanufactured mica, without
protecting the manufactured product, they will simply get the un.
manufactured material abroad, manufacture it, and bring it in under
the lower duty.

Senator KING. You have not been doing that.
Mr. URBAN. That is being done every day; yes, sir.
Senator KING. The amount of manufactured has increased, as

well as the unmanufactured.
Mr. URBAN. The amount of manufactured has increased?
Senator KING. Yes.
Mr. URBAN. They have both increased. The consumption of

mica has increased considerably.
Senator KING. Exactly.

STATEMENT OF F. W. HORTON, MINERAL ECONOMIST, UNITED
STATES BUREAU OF MINES, WASHINGTON, D. C.

(The witness was duly sworn by the chairman of the subcommittee.)
Senator EDGE. You are the mineral economist of the Bureau of

Mines, are you not?
Mr. HoRToN. Yes, sir.
Senator EDGE. Your testimony is, as I have indicated, a part of

Mr. Urban's testimony, because you are not on the list. I do not
want to go into any long details. I am just going to ask you these
two questions.

Are our domestic mica resources of sufficient size and extent, if
developed, to provide for domestic consumption? What does your
investigation demonstrate?

Mr. HORTON. It demonstrates that they are. I have prepared
here just a brief statement which it would take me only a few min.
utes to present.

Senator KING. I suppose there would be no impropriety in adopt-
ing the view expressed by the President, who recently said that we
must not mine all oil, but keep a little for the future; and we must not
exhaust all our forests, but keep a little for the future.

Mr. HORTON. There is no danger of that in the case of mica.
Senator EDGE. Have you prepared a brief statement in answer to

this question?
Mr. HORTON. Yes, sir.
Senator EDGE. You have anticipated the question?
Mr. HORTON. Yes, sir.
Senator EDGE. One other question. How does the quality of

domestic mica compare with that of foreign mica?
Mr. HORTON. I think the next witness, Doctor Silsby, from the Bu-

reau of Standards, will be able to answer that better than I. I am not
particularly well acquainted with foreign micas.

Senator EDGE. Proceed with your statement.
Mr. HORTON. May I preface may answer by saying that in Novem-

ber, 1928, I was engaged by the United States Bureau of Mines to
make a survey of the mica deposits of this country. This work was
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undertaken at the request of and in cooperation with the mica com-
modities committee of the War Department to ascertain the extent of
our domestic deposits and to determine if possible whether the War
Department could expect to obtain a sufficient supply of mica from
our own mines in the event of a war emergency.

My investigation has so far been confined principally to a study of
our domestic deposits. Mica occurrences are widespread in this
country and deposits of at least potential commercial value are known
to exist in 20 or more States. Within the past seven months I have
examined perhaps 75 representative deposits in the following States:
Maine, New Hampshire, Connecticut, Virginia, North and South
Carolina, Alabama, Georgia, New Mexico, and South Dakota

I have not as yet seen any of the mica mines in Idaho, Montana,
Colorado, Wyoming, and Nevada which have important deposit.
I can, however, state that in my opinion our mica resources have as
yt been hardly scratched, notwithstanding the fact that the mica
industry began in this country as early as 1840 in New Hampshire
and soon after 1868 in North Carolina. Many promising deposits
in the States I have visited have been opened to only very shallow
depths and are by no means thoroughly prospected, while other
deposits have had no development work worth mentioning ,done on
them. The extent of mica-bearing pegmatites is enormous and
hundreds of deposits occur in the pegmatite-bearing areas of New
Hampshire, the Carolinas, Georgia, Alabama, New Mexico and
South Dakota. These deposits as a whole are only partially devel-
oped. It is my opinion that with prices of mica that would induce
capital to invest m mica mining, that a domestic production suffi-
cient to meet the principle demands of this country for sheet mica
could easily be met and maintained for years. Of course, it must
be understood that it would take some time for the industry to develop
to this point but it would probably do so within two or three years.

I am but little acquainted with foreign micas but with respect to
quality I am told that our domestic micas compare favorably with
them. Dielectric tests which I have had made through the coopera-
tion of the Bureau of Standards on 36 samples of domestic micas as
compared with foreign micas from India, Africa, Brazil, Argentina
and other countries, show no notable differences, and from a visual
examination it is practically impossible to differentiate between
Indian mica and domestic mica; this, of course, on comparable grades.
For example, I am handing the committee four samples of mica,
one from India, one from Georgia, one from North Carolina, and one
from New Hampshire. It is difficult even for an expert to tell them
apart.

Practically all grades of Indian mica can be matched almost
exactly with our domestic micas both in regard to color and stain
but it would seem that the average domestic mica is whiter than
the average Indian mica and that the average Indian mica has more
of a ruby tint than our average domestic mica.

In 1927 the production of domestic sheet mica including "punch"
or small sheet reported by the United States Bureau of Mines
amounted to 1,512,492 pounds, but of this all except about 198,000
pounds consisted of "punch." This 198,000 pounds of domestic
sheet mica is comparable with the 558,595 pounds of imported
unmanufactured mica valued above 15 cents per pound brought into
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this country during the same year, with this exception, that the
domestic article would lose from 20 to 30 per cent of its weight if
brought to India grading. It must be understood that our domestic
sheet is not prepared as closely as imported micas with reference
to the removal of cracks and angular areas. Without any correction
for grading these figures show that there was practically three times
as much foreign sheet mica imported in.1927 as was produced from
our own mines, or, in other words, foreign micas supplied about 75
per cent of our sheet mica market.

Senator KIN. But, in producing the sheet mica, we were producing
the other qualities, the export of which was 3,662,000 pounds in
1928.

Mr. HORTON. Certainly, sir.
SIf account is taken of the fact that the foreign sheet mica is more

closely trimmed (and consequently yields less waste in manufacturing)
it is evident that we are actually dependent upon foreign courses for
considerably more than 75 per cent of our sheet mica. With regard
to mica sphtings which are used for the manufacture of mica board
and built-up mica we have been wholly dependent upon imports.
The imports of scrap ndica are not shown separately in the Department
of Commerce statistics, but I understand that even in this category
about 4,000 tons were shipped in from abroad last year.

It is not within the province of the Bureau of Mines to make
recommendations with regard to tariff policies and I have no opinions
to express either for the bureau or for myself as to the proper duties
on mica in any of its forms. I am making no study of foreign costs
of production and as yet I have very little information with regard
to domestic costs. I submit as my individual opinion that a few
domestic mines can operate profitably at present prices and that
higher prices would result in a substantially larger domestic output.
As I have stated, my investigations have revealed no inherent differ-
ences in quality as between foreign and domestic mica of comparable
grades.

This concludes my statement, but if I have failed to make myself
clear or if the gentlemen of the committee have any questions with
regard to my examination of domestic deposits, I shall do my best to
answer them.

Senator KINO. The electrical industry consumes a large part of
this, does it not, Mr. Horton?

Mr. HORTON. Yes, sir.
Senator KING. And, of course, any increase in the price would be

reflected in an increase in the costs of the companies which use it.
Mr. HORTON. It would, but to a very moderate extent, because

the individual element in which the mica is used is usually low priced.
Senator KINo. All right.

STATEMENT OF DR. FRANCIS B. SILSBBE, PHYSICIST, BUREAU
OF STANDARDS, WASHINGTON, D. C.

(The witness was duly sworn by the chairman of the subcommittee.)
Senator EDGE. Doctor, what position do you hold?
Doctor SILSBEE. I am a physicist in the Bureau of Standards.
Senator EDGE. I understand that you have made comparative

tests as to foreign and domestic micas. Have you?
Doctor SILSBEE. Yes, sir.
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Senator EDGE. What is the result of that inspection as to the
quality of the domestic and foreign micas?

Doctor SILSBEE. In these tests we have found no measurable
difference or appreciable difference between micas from the various
sources. I should point out that the measurement only covered
dielectric strength, and the ability to get clean and electrically good
films from a given weight of material. Those are the two most
important applications for electrical appliances, which are perhaps
the most important applications. We can not say sweepingly that
there is no difference m any respect between the micas, but in these
two important properties we have found no differences.

Senator EDGE. These are professional witnesses as to the quality.
Senator KINo. You do not say-I ought to have asked this question

of the other witnesses-you do not say that the quality of the domestic
production is the same as the quality of the foreign production?

Doctor SILSpEE. That the material, as a material, is the same.
We have no data on the relative amounts of scrappings, punchings,
and sheet.

Senator EDGE. On page 1243 of the House hearings I find this
statement:

We can not use domestic mica. During the year 1923 we bought several
thousand pounds of domestic mica, and bad to reject practically 50 per cent on
account of defects, such as softness, hair lines, mineral stains, and low dielectric
drength.

You mentioned dielectric strength.
This mica can be purchased much lower, and it would be to our advantage

to use it if it had properties suitable for electrical insulation. During the time
we were buying domestic mica it was necessary for us to augment our supply
with imported mica, as the domestic sources could not produce enough mica
to take care of our needs.

Is that true?
*Doctor SILBBEE. It was not true of the samples submitted to us

for test.
Senator KING. Do you mean to say that this is not true? You

only base your testimony upon some samples that were exhibited
to you?

Doctor SIISBEE. Yes; that is all.
Senator KING. Who brought those samples to you?
Doctor SILSBEE. In 1918 some samples were sent by the War

Industries Board and recently by the Bureau of Mines.
Senator EDGE. Aie here any other questions?
Senator KING. I think that is all.

BRIEF OF THE NEW HAMPSHIRE MICA AND MINING CO.,
KEENE, N. H.

FINANCE COMMITTEE,
United States Senate, Washington, D. C.

HONORABLE SIRs: We respectfully submit the following request for changes
covering the tariff on importations of mica, under the present law, paragraph No.
208, and request the tariff act be changed as follows:

Mica, crude knife or thumb trimmed, only.-Up to 26 cents per pound in value,
25 per cent ad valorem and 121 cents per pound; from 26 cents to 52 cents per
pound in value, 25 per cent ad valorem and 20 cents per pound; from 52 cents
per pound and over in value 25 per cent ad valorem and 25 cents per pound.

Mica, random thickness.-Cut to size, trimmed to any shape or pattern, stamped,
punched to any shape or form, mica plate, and built-up manufactures of mica,
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or as parts of machinery and/or as parts of machines of which mica composes
over 50 per cent in weight or value, 60 per cent ad valorem and 80 cents per
pound.

Muscovite mica splitting, not cut to size.-Under 0.0012 inch thick, free; 0.0012
inch and over in thickness, 40 per cent ad valorem.

Phogopite mica splittings, not cut to sise.-Under 0.0016 inch thick, free; 0.0016
inch and over in thickness, 40 per cent ad valorem.

Mica films, or splitting cut to size or mica cut to size and split to an approxt.
mate thickness, 100 per cent ad valorem and $1 per pound.

Mica waste or refuse 1 cent per pound.
Ground or pulverized mica, 2 cents per pound.
Our request for an increased tariff on mica and mica products is based drli

marily upon the difference in wage scale existing in India and that in the United
States.

For the year 1928 we submit the following information as to the cost of mining
and splitting of the rough block mica and preparing and bringing it to the thumb.
trimmed state in our mining operations in New Hampshire: pW cnt
Mine labor--...---.-. --.----------.------------ 61
Labor sheeting block mica .--------.-------------------------.-- 19
Supplies and repairs....-----......---------------------------------. 15
Depreciation machinery, etc..........------------------------------- 4

The item of property depletion has not been taken into consideration as it is
impossible to lay before the committee comparative charges for property depletion
here and abroad.

New Hampshire wage scale.-Mine laborers, $4.60 per day (9 hours); mica
sheeters, $2 to $2.60 per day.

India wage scafe.-Mine laborers: Men miners $0.12 to $0.15 per day; women
miners 0.05 to $0.09 per day. Mica shearers, 0.09 to $0.18 per day. (Refer.
ence: Ways and Means Committee, House of Representatives, vol. 11, Schedule
2.)

You will note from the foregoing that the cost of production of mine mica in the
United States is labor 82X)o per cent, and while the percentage is probably higher
in India due to the fact that they are not equipped with modern mining machinery,
it can readily be seen, with the wage scale that ls in effect in India, that it places
the Indian producer in a position of being able to undersell the American producer
by several hundred per cent. The only mines that can be operated successfully
in the United States at the present time are those which are unusually rich in
mica and where mining conditions are ideal. The cost of production of mica is
primarily one based on the cost of labor.

Production of mines.-The mine production in the United States is classified
as sheet mica punch mica, and scrap. In India the product is sheet mica. The
equivalent of the punch mica is manufactured into the cheaper varieties of
splitting, and the scrap in most instances is thrown away.

The miner in this country prepares his product for sale to the dealer usually in
the state called "thumb trimmed." In India the miner "knife trims" his mica,
cutting away from 30 to 80 per cent more of a piece of mica than does the American
miner. The wastage varies generally according to the size of the sheet of mica.

We particularly wish to call your attention to the fact that a comparison of
prices at which India sheet mica is sold and prices at which American sheet
i~n! is sold is not available until the American product is brought to the same
state of preparation as the product of the Indian miner.

We wish to take up the Summary of Tariff Information, 1929, on the tariff
act of 1922, Schedule 2, as compiled by the United States Tariff Commission,
and cail particular attention to various statements as therein set forth. We
quote from page 467, paragraph 1, beginning with line 3: "Under the tariff
act of 1922 imports provided about one-third of the domestic supplies of sheet
mica, one-fourth of domestic supplies of splittings, ground, and scrap mica taken
together, and from this it would be deduced that one-third of the sheet mica used
in the United States was imported and only one-fourth of the splittings, ground,
and scrap.mica were imported, and this is entirely incorrect and misleading.
The last figures available of the production in value of Muscovite mica produced
in the United States is in the year 1927. The figures given below are those taken
from the Summary of Tariff Information, 1929, on pages 464, 465, and 466.
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page 464 gives the United States production of sheet and scrap miva:

Sweet mica..----.------ -------------------------. pounds.-. 1,12 492
Vue -------------------------------------------- 212 482
Unit value per pound-----------... ------------------- $. 14

The Tariff Commission has included with the sheet mica, the punch mica, the
value of which is $0.04 to $0.10 per pound, depending on the quality. The
vege value, we should say, would be $0.07 per pound. The Bureau of Mines,

Department of Commerce, states that approximately 198,000 pounds of this
112492 pounds was sheet mica and the remaining 1,314,000 pounds was punch

mica and that the value of approximately 198,000 pounds of sheet mica was
approximately $117,000, while the remainng 1,314,000 pounds had a value of
Approximately $94,900.

The average value per unit of the sheet mica produced in this country was
50.59 per pound in the thumb trimmed state. A letter from the Bureau of Mines

yving the figures on the receding page is herewith attached.
From the above you will note that the Tariff Commission has failed to properly

dasify the domestic production and that the average value per pound of $0.14
for the year 1927 is entirely misleading.

Referring to tables on pages 464 and 465, Schedule 2 of the Summary of Tariff
Information, 1929, by the Tariff Commission, together with the information con.
taned in the letter from the Bureau of Mines dated June 26, 1929, we give the
folowing table with explanations:

UNITED STATES PRODUCTION Of MUSCOVITE MICA FOR TUB TBAR 197

SAee mica.-198,000 pounds (approximately); value, $117,000. Imports for the
r1927: (1) Value less than $0.15 per pound, 217,712 pounds, value $24,381;

dut collected, $8,708. (2) Value above $0.15 per pound, 558,595 pounds; value,
8,95; duty collected, $72,239.

Punch mica.-1,314,000 pounds (approximately); value, $94,900. Imports for
the year 1927: None.

Mica splittings.-3,456 pounds; value, $155. Imports for the year 1927:
2,588,253 pounds; value, $1,123,808.

Scrop mica.-6,280 short tons- value, $110,189. Imports not listed by Tariff
Commission, although we are quite positive that there were importations of scrap
mica.
Imported mica:

Total of sheet mica imported (pounds)--..------------------ 776,307
Value..... --------------------------------- $313336
Average value c. i. f. duty not paid imported sheet mica (per pound). . 4 1o
Duty paid on 776,307 pounds...... .---------------- 102.438
Average duty collected (per pound)...........-------- . 13 o
Total average cost of imported sheet mica per pound duty paid at

seaport.------------------------ . 59%o
Practically all imports of muscovite sheet mica are knife trimmed.

Domestic mica:
Average cost per pound of domestic sheet mica, thumb trimmed. $0.59
Approximate amount of wastage incurred in bringing the domestic

thumb-trimmed sheet mica to the same stage of preparation as
the imported muscovite mica, a low estimate of, per cent wast-
age is -------------------------------------------- 33%

Cost of domestic mica, knife trimmed, in the same state of prepara-
tion as Indian mica (per pound)--.....................--- $0. 88%

(To this must be added approximately $0.20 per pound average for labor in
trimming this mica.) Total, $1.08% per pound unit value as against the imported
average cost of $0.59%o per pound.

DEPARTMENT OF COMMERCE, BUREAU OF MINES,
MWashington, June 26, 1929.

Mr. W. E. BLOOD,
The Willard, Washington, D. C.

DEAR MR. BLOOD: I have your letter dated Washington, D. C., June 25
regarding the quantity and value of sheet mica, exclusive of punch mica, and
the quantity and value of punch mica produced in this country in 1927.
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Figures covering this production are as follows:

Pounds VJlue
P

nags"M
Kind

Punch mica...................................................... .311.26 4,s so 107wheet mica larger than puneb..................................... 1.. 70 117,471
Unt splttl.................................................. 4 . IN ...........

Total....................................................... 1,512492 21 48 ..........

Very truly yours,Very truly ours. P. HooD, Acting Director
(For Scott Turner, Director).

Punch mica.-This type of mica is used principally for the manufacture of mica
washers and small punched parts where the finished piece can contain som,
imperfections, cracks, etc., with the exception of the clear punch mica which is
used in the manufacture of discs and such parts, but the bulk of the United
States production of punch mica is used for washers and small punched parts
where imperfections are allowed and there is very little mica Imported to be
manufactured into the cheaper grades of washers.

Mica splitings.-The bulk of the splittings imported comes from India and the
type of mica which we know as punch mica is generally manufactured into the
cheaper varieties of splittings in India. It is Impossible to manufacture Mus.
covite Splittings in this country and compete with the Indian splittings due to
the difference in labor cost. Splitting labor in India receives $0.04 to $0.09 per
day and the same type of labor in the United States would receive from $2 to
$2.60 per day. The average value of India mica splitting c. i. f. United States
ports runs approximately from 4 annas per pound ($0.10) to 4 rupees per
pound (81.44). By far the largest quanity (in weight) of splittings imported are
those of the cheap variety which sell from 5 annas ($0.11%) to 6 annas ($0.138)
per pound c. i. f. United States ports.

Scrap mica-Practically all of the production of scrap mica in the United
States Is manufactured into ground mica by either the wet or the dry process the
wet ground product going to the wallpaper trade for decorative purposes and the
rubber trade for various manufacturing purposes, and the dry ground product
going principally to the roofing manufacturers.

Referring again to the Summary of Tariff Information, 1929, page 467, para.
graph 1, we do not understand why splitting, ground mica, and scrap mica are
taken together as splitting are not competitive with either ground or scrap
mica, the imported splitting being used mostly for the purpose of the manufac.
ture of mica plates boards, moulded shapes, tubes etc.

On page 466 of the Summary of Tariff Informtion, 1929, exports are given as
3,661, 87 pounds; average value per pound $0.02. This value of $0.062 per
pound would indicate that this is largely ground mica. Undoubtedly, included
in this is mica and mica plate which -has been exported as parts of machines.
The exportation of sheet mica or as fabricated parts of mica in weight is negligible.
Our principal product of exportation is what is termed wet ground mica and
the principal reason that this product Is an exportable one is due entirely to the
fact that there are no wet grinding mills in Europe and that the Europeans have
not as yet learned our method of wet grinding.

We understand that the Bureau of Standards has pronounced domestic mica
as being the equal of the imported mica.

The figures as given above covering the difference in wages between the
American and Indian standards (India being by far the largest producer of mica)
will clearly substantiate our claim that the miner of mica in this country is
entitled to all that we have asked for in the way of tariff protection, and, un-
doubtedly, more, and the figures taken from the Tariff Commission's summary
would clearly indicate sales conditions as exist in the mica business.

It must be borne in mind that the European demand for mica and the prices
paid in Europe have considerable bearing upon the sales price of foreign mica to
this country.

From the briefs that we have seen and that have been submitted to the Ways
and Means Committee, and one which we signed in conjunction with some of the

>
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other producer, we feel that it is not necessary for us to go Into the question
of valuable supplies, qualties etc., as all of this information is contained in other
bilefs and also can be secured by the committee from the government records of
the Department of Commerce, Bureau of Mines.

The position of some of our opponents, on the other hand, is that raw material
shoulder placed on the free list with a tariff of 110 per cent placed on the partly
manufactured and 200 per cent on the specially manufactured. See Hearings
before Ways and Means Committee, House of Representatives, volume 11,
Schedule 2, testimony of James F. Garneau, page 1220, as follows:

"Mr. GARNER. All you ask of this committee is to put the raw material of
North Carolina, Vermont, and the Dakotas on the free list and give you 110
per cent on the partly manufactured and on the specially manufactured 200 per
cent?

"Mr. GARNEAU. Yes, sir."
The distinction between our position and- the importers position is that we

request an adequate tariff for the protection of the producer of raw material in
the United States while they request that raw mica be put on the free list. We

e that the manufactured product and fabricator of mica parts should receive
usto tariff protection.

ae have dealt with the ales price using the last United States Government
compiled figures for the year 1927 as a comparison between American and foreign
mica. This also substantiates our claim to .the tariff protection that we have
requested. If granted the increased protection which we have requested, we
feel sure it will enable a number of mines to be opened In this country on a pro-
itable basis which, at the present time, it is impossible to operate, and should a
future need arise in case of war this country will be in a position to produce
large quantities of mica and we feel that the requested amount of tariff protection
is a minimum of that which may start the mica mining industry again in this
country.

We have also requested the same relative increase on fabricated and manufac-
tred mica parts in order to insure a benefit to be provided by the Increase on the
duty of raw mica otherwise, all the raw mica which is protected would have no
market here as the manufacture of fabricated and manufactured parts would
secesearily pass abroad.

We have not requested any duty on mica splittings as it is impossible, under
t conditions, to produce them in competition with India and other coun-

We are hereto attaching samples as follows: Sample No. 1 being knife trimmed
India mica, sample No. 2 being thumb-trimmed domestic mica.

When the sample of domestic mica is knife trimmed, it will produce approxi-
mately the same piece as the knife trimmed sample of India mica, as represented
by sample No. 1.

Respectfully submitted.
NEW HAMPSHIRE Mil.C & MINING CO.,

By W. E. BLOOD.

STATEMENT OF ALLAN GERDAU, REPRESENTING THE OTTO
GERDAU CO., NEW YORK CITY

(The witness was duly sworn by the chairman of the subcom-
mittee.)

Mr. GERDAU. I represent the Otto Gerdau Co., of New York City.
Senator EDGE. Did you appear before the House committee?
Mr. GERDAU. I did, sir.
Senator EDGE. Did you present a brief there?
Mr. GERDAU. I did, sir.
Senator EDGE. What is it you desire to present to this committee

that you have not presented to the House committee?
Mr. GERDAU. We wish to refer for 10 minutes to paragraph

208-mica, unmanufactured, valued at not above 15 cents per
pound, 4 cents per pound; valued above 15 cents per pound, 25
per cent ad valorem.

Senator REED. Plus 2 cents.
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Mr. GERDAU. That is suggested in the House bill. That is not
the present duty.

Senator EDGE. But that is the bill before us.
Senator REED. That is the bill before us.
Senator EDGE. Very well. Proceed in your own way to discuss

your view of the bill before us.
Mr. GERDAU. Thank you. I shall try to be through in 10 minutes.
Senator KING. May I say, before you start, that if you care

to make any comment upon the testimony of the witness who
manufactures mica down in North Carolina, I should be glad to
have you do so.

Mr. GERDAU. I am going to ask to make an exception. We gen-
erally never refer to competitors. I will refer to some of their state.
ments afterwards.

Senator KING. All right.
Mr. GERDAU. Our company has been established since 1872. We

specialize in the distribution of domestic and imported raw mica.
We have always understood that tariff legislation desired suitable

duties on manufactured goods to adequately protect American fac-
tories and labor against cheaper foreign labor, and importations of
raw materials not produced in this country duty free to enable our
factories to compete in the world markets.

We have consistently supported this policy, even if it meant a loss
to ourselves.

As one example, we were agents for one of the largest German cut.
lery houses, probably one of the largest cutlery factories in the world.
When the present duty was proposed we did not come to Washington
and oppose it, because we knew that our cutlery was selling below
American cutlery because of cheaper German labor. That article
has been completely wiped out. We would never appear before any
committee arguing only for our pockets if it were at the sacrifice of
American labor.

Mica is a name given to a group of minerals of different texture and
different working qualities, but related in structure and physical
properties.

Mica is found in the United States, India, Argentina, Brazil, Africa,
Madagascar, and elsewhere. It varies in quality according to the
different geological conditions in the different countries, and it is put
to'different uses according to its different qualities.

For instance, the Indian mica is used extensively for high-tension
electrical work, as dynamos and radios. The Argentine mica gener-
ally contains a mineral stain, and very little of it will withstand more
than 750 volts. The American mica contains hair-line cracks and
wavy surfaces and splits unevenly.

Domestic mica and imported mica do not compete. The domestic
mica is used'for stove windows, washers, and where no great insulation
is required. Very little foreign mica is used for this purpose, because
it sells at half again the price of domestic mica. I do not believe
that more than 10 per cent of the total imports are used for low-grade
insulation.

That domestic mica is one thing and used for one purpose, and
imported mica is used for another, we are in an excellent position
to judge. We sell both. We would gladly sell only the domestic
if we were able to, but it would be ridiculous to offer a domestic
mica where the imported grade is necessary.

- I
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Senator EDGE. Right there, I do not want to interrupt you, but
Iam very much interested in what you are saying. What do you
suign as the reason for such a large importation of the cheap mica,
then?

Mr. GERDAU. May I come to that within 30 seconds?
Senator EDGE. I am very anxious to hear the answer to that.
Mr. GERDAU. This fact was brought out, substantiated in the

hearings before you in 1921 by such large and nationally and reputably
known houses as the Bosch Magneto, the Columbia Graphophone
and Charles P. Storrs, who was the Government administrator of
mica during the war. This is in answer to your question, sir: Whereas
the domestic mica and the foreign mica do not compete, what do
compete are the low-grade articles with the high-grade articles.

For instance, I believe that 80 per cent of the domestic mica
passes through four manufacturers who make low-grade mica articles.
Mr. Urban is one of those four; the Asheville Mica Co. is another
one; Schoonmaker is another. I do not know what their object is,
but I believe that if they can exclude all high-grade mica they will
have a clear lield for their low-grade mica.

As an illustration, on an electric iron, if you use a good mica it may
last a great number of years. If you use a low-grade mica it might
last a month, it might last a year, but sooner or later you are sure to
have a short-circuit and a blow-out.

I do not believe that the domestic miners number 200 men in the
whole country. I know for a fact that one mine that produces one-
seventh of the entire production does not employ more than 10 or 15
men.

Senator KIeG. Where is that mine?
Mr. GERDAU. That is the New Hampshire mine, Mr. Blood's

mine.
Senator EDGE. Right there, what is your answer to the two experts,

one of whom compared quality, and the other one of whom discussed
the quantity?

Mr. GERDAU. May I bring that out later? I am going to come to
that, too, in a moment.

Senator EDGE. All right. I just do not want you to forget it,
because we would like to know about it.

Mr. GERDAU. You do me a favor in asking me, and I just want to
to bring out one other point first. I do not want to forget it.

Whereas the domestic miners number, I believe, not over 200 mon,
the manufacturers of mica articles run into the thousands; and at the
present time these manufacturers are having difficulties, not only
because of the lower foreign labor, but because none of the countries
that manufacture mica in a large way have a duty on their raw mate-
rial.

In other words, the German manufacturers are beginning to send
in their articles. They have the advantage of no duty on their raw
material and cheaper labor. For that reason we should like to ask
your committee to study whether or not the manufacturers of mica
parts have adequate protection at the present time. We specifically
wish to request that there should not be a duty on the raw material,
because we consider it unnecessary and only a harmful burden on the
manufacturers of mica articles.

63310-29--voL 2, SCHR 2---15
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Senator KINo. How many employees are engaged in manufacturing
products from mica?

Mr. GERDAU. It is a guess. I know it runs into the thousands; I
do not know how many. I have been told-I do not like to give that,
because it seems like such a terrific number.

Senator EDGE. In other words, so that I do not misunderstand
you, in the latter part of paragraph 208, now carrying 30 per cent and
40 per cent ad valorem, you recommend an increase. That reads
"mica plates and built-up mica," and so forth. Is not that the
manufactured mica?

Mr. GERDAU. Yes, sir. In the case of that particular item, I
know that certain articles are being driven out of this market. I
am not sure what the duty should be. We only ask that it be
investigated.

Senator REED. Mr. Gerdau, may I interrupt you, or would you
rather complete your statement first?

Mr. GERDAU. May I go on? I shall be through in two minutes.
Senator REED. Yes.
Mr. GERDAU. In conclusion I should like to make an exception

and refer to certain statements that have been made by our com-
petitors. That is comething that our company hates to do. We
have been trained never to talk about competitors. In this case,
however, because I believe some deliberate attempts at misrepre-
sentation have been made, I should like to quote definite statements.

For instance, one of the men before the Ways and Means Com-
mittee stated:

The writer was born and reared in the mica section of North Carolina and
has noted the effect of low tariff on mica, and since 1920 has seen the domestic
industry, in which I am engaged, growing less and less, although the consump-
tion of mica in the United States has greatly increased during the same interval.

If that were true, it would deserve sympathy; but it is not the
truth. In 1922 the North Carolina production was 544,000 pounds.
In 1926 it was 700,000 pounds-a healthy increase.

In 1922 the production in New Hampshire was 475,000 pounds.
In 1926 it was 1,371,000 pounds, a tremendous increase.

Senator EDGE. Have you any figures for 1927 and 1928?
Mr. GERDAU. No; I have not, sir. I am going to try to find out

if-we have figures, and I will telegraph them to you if they are out.
At the time we got these figures they were not out.

Another representative stated:
Only 20 per cent of the mica used has been produced at home.

In other words, that the quantity of mica imported is four times
the quantity of the domestic mica.

What is actually the case? This man is using dollar figures for
quantity figures. Only one-quarter of the raw sheet mica which this
man was talking of at the time is imported, but that one-quarter
sells for three or four times the value of the domestic mica.

Senator KING. Because of its superior quality?
Mr. GERDAU. Because of its superior quality.
I want to mention that somebody believed that when this state-

ment was made the man might have been referring to splittings.
He made it under the heading of "raw mica." Splittings is some-
thing which I do not believe our company handles. Splittings is a
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totally different article, and it is under a different heading there and
has a different duty. If he includes that, then that figure of three
or four times would be true; but he brought it in under the raw mica,
and I believe he was really using the dollar figures.

The same representative made the statement that in India the
price of mica was 5 cents per pound.

I have not been in India, although I have been around the world
five times; but I do know that the customs figures show that the
average price of Indian mica before paying duty is 85 cents per pound
That means with a duty of 26 per cent, plus at least 20 per cent hand-
ling expenses. If we get a consignment of mica, we charge a 20 per
cent commission for handling it. The expense is, at a minimum,
20 per cent. I believe it is higher. That would make the average
selling price of Indian mica at least $1.50 a pound.

Senator EDGE. You are importers of mica. Is that your only
business?

Mr. GERDAU. No, sir; it is a very specialized business. We have a
separate department and separate experts to handle it.

Among other statements that were made again to-day was the fact
that certain varieties of domestic mica are equal in quality to the
India varieties, both for use in stoves and for all electrical insulations.
That is the literal statement that was made in 1921. A similar state-
ment, with the same meaning, was made to-day; also that prices
govern use.

I want to particularly state under oath here, and emphasize again
that I know I have taken an oath, that the imported mica is different.
While it appears to be alike, I will also show you samples that look
exactly alike but are totally different, and could not be used for
high-tension work.

Senator EDGE. Then the experts here are mistaken?
Mr. GERDAU. I believe, sir, what has happened is-I am very glad

you mentioned that---
Senator EDGE. I asked you that question before.
Mr. GERDAU. There is a certain percentage of high-grade mica

produced in this country. I know one of the men who had the NewHampshire mine before Mr Blood owned it. It was such a smallamount of high-grade mica that they did not even assort it. I believeit is being assorted to-day. The man to-day mentioned only 4 or 4%per cent of the domestic mica being this highgrade mica. I believe
he is underestimating it. I believe it is as high as 10 per cent; but
I do not believe that more than 10 per cent is fit for that purpose.
On the other hand, I am sure that very little of the mica that is
imported is used for low-grade insulation. We can not compete.I am also sure that to our customers we can not sell the one for theother; but to make sure that we must be right, if the Government
made a survey and went to houses that are well-known and estab-
lished, beyond a doubt they will tell you that they could not use thedomestic mica for the other.

Senator KING. To whom do you sell this superior grade of mica?
Mr. GERDAU. To manufacturers of various electrical appliances.
Senator KINa. If they could get that cheaper at home, why would

they not take it, if it was as good a quality?
Mr. GERDAU. They certainly would, sir.
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May I mention the fact that the next witness, I believe, will be one
of the four men who manufacture a low-grade insulation.

Senator KING. We will wait for the next witness.
Mr. GERDAU. I think he is going to mention that; and what I

want to oint out is that it is a competition between the articles.
May in closing remind you that two articles may look alike

and yet e very different. For instance, take these two grades of
Indian mica: Those two grades are totally different, and you can
not use them for the same purpose.

Senator KING. These are all Indian mica, are they? They look
alike.

Mr GERDAU. Yes, sir. Now, I want to emphasize to you how I
know this.

We deal in practically all micas. When we bought out a concern
that had been importing exclusively Argentine mica, that man could
not handle the Indian mica for us for years. We had to train the
man so that he could handle it. Vice versa, a man who has been
handling one mica can not change and handle the other.

Senator KINo. Let me ask you a question right there: It requires
experts, does it, to determine the different grades and qualities?

Mr. GERDAU. Yes.
Senator KING. Do you sometimes sell perhaps by mistake or

otherwise or because the purchasers think that perhaps a different
grade will be satisfactory a grade of mica which you afterwards
discover or the purchaser discovers is not suitable?

Mr. GERDAU. It should not happen. It does happen; but the
thing is so technical that we almost always send it to a customer that
we have had for years and years. We first send them a sample of the
lot. It varies so tremendously that we ourselves can not just go and
buy Indian mica by name and classification. We must see the sample
to see the exact number of air inclusions. This is split into very fine
parts.

I should like to mention and emphasize one thing as a reason why I
think your committee should weigh this very, very carefully:

I think that mica, even without a duty, faces a very doubtful fu.
ture. They are experimenting for substitutes, and most of the wit.
nesses who appeared before you in 1921 are no longer using mica, but
are using substitutes. I refer to the Columbia Graphophone people.
I do not believe the Bosch Magneto people use it in spark plugs.
They are using porcelain. For msulation they are beginning to use
fiber. I am sure the article can not stand an additional burden.

Senator EDGE. You said a moment ago that you thought there was
more than 4% per cent, probably 10 per cent, of high-grade mica pro-
duced of the total that is produced in this country.

Mr. GERDAU. Yes, sir.
Senator EDGE. If that is correct, do you mean to say that this 10

per cent, then, is of a sufficient texture and quality to be used in the
i hest-grade electrical work, just the same as the Indian mica?
Mr. GERDAU. Yes, sir; I believe that 10 per cent is.
Senator EDGE. Then, if it is 10 per cent rather that 4% per cent,

as the witness testified in his own behalf, would it not be possible,
with protection, to secure enough in this country to provide the
domestic demand?
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Mr. GERDAU. I believe that our War Trade Board, during the
war said "no." I know that the very witness who claimed today
that it would be possible mentioned before the Ways and Means
Committee that he had no idea how much mica was below the earth,
nor did anybody else. I do not believe that they could produce
enough to take care of the requirements of this country.

Senator EDGE. Do you think that the specific and ad valorem
duties that they suggested, representing the difference between the
cost of your mica imports here and the mica produced domestically,
are a fair estimate of the difference? You agreed at the outset that
the protective-tariff policy was correct.

Mr. GERDAU. Yes; on a raw material, sir, if it competes with this.
I do not believe, essentially, that the imported mica does compete.
I am absolutely sure that if I should be wrong there I am benefiting
thousands of people who are engaged in the manufacture.

Senator EDGE. But if the raw material is produced here just the
same as any other raw material, then why should it not be protected?

Mr. GERDAU. I believe that, grade for grade, 10 per cent of the
domestic mica might be used in place of the foreign mica; but I
believe the foreign mica will sell at a higher price. The witness
witness testified to you 9 cents. That sheet cost $12 a pound, one
of those sheets that you have before you.

Senator REED. This one [indicating]?
Mr. GERDAU. This one. This is some domestic mica, here.
Senator EDGE. You will admit that 10 per cent of the domestic

mica is comparable to this high-grade foreign mica?
Mr. GERDAU. Yes, sir; but Iam quite sure that the imported

mica sells at a higher price than the domestic, even if it is the same;
and I do not believe the domestic mica needs the price protection. I
believe that one high-grade m'n testified before the Ways and Means
Committee that his mine required no protection.

Senator EDGE. That would be up to the purchasers who use it for
electrical purposes?

Mr. GERDAU. Your own miners confess that they have not got a
great deal. I am giving him the benefit of the doubt when I raise
the percentage from 4% to 10.

Senator EDGE. I think that was very liberal of you; but the reason
I have asked you that question is because, if it is 10 per cent, I can
see some reason for protecting the raw material.

Mr. GERDAU. May I mention one thing-that they have admitted
that they do not produce a great deal of this clear mica. When they
asked for a reduction in splittings they stated that for splitting they
did not have the mica in this country. For splittings you use the
small sizes of clear mica; and if you have not got the small sizes,
how in the world are you going to get the large sizes? *' IIF I

I will explain to you why I believe they admitted, that for splittings,
they did not have the mica: I

I believe that they and the manufacturers have come to a common
understanding that if the one will ask for a duty on the manufactured
article, the other man will come and ask for reductions in splittings.
Why in the world should this man, who has no interest in splittings
otherwise, ask for that reduction?

Senator REED. Do you believe in reducing the duty on splittings?
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Mr. GERDAU. I do not handle splittings except in a very small
degree, and we are not expert on that. I do not know, sir.

Senator KING. "Mica, unmanufactured, valued at not above 15
cents per pound, 4 cents per pound"-the present law. Do you
think that is satisfactory?

Mr. GERDAU. On the basis of the raw material, I think you are
placing a hardship on the manufacturers. If you want to help the
miners in that way-you are doing it. I do not believe the article
needs that duty.

Senator KINo. But, at any rate, it ought not to be increased?
Mr. GERDAU. It certainly should not be increased.
Senator KING. If it were increased, it would be disadvantageous to

the consumers in the United States?
Mr. GERDAU. And absolutely unjustifiable.
St nator KING. And the manufacturers of the raw product preparing

it for use in the electrical and other industries?
Mr. GERDAU. Yes, sir.
Senator King (reading):
Valued above 15 cents per pound, 25 per cent ad valorem.

Mr. GERDAU. Now they have suggested an increase of 2 cents more.
Senator KING. Yes; but I am reading the old law. What comment

have you to make upon that?
Mr. GERDAU. I do not believe that the raw material should be

taxed; or, if it is taxed, it should not be taxed so excessively. Twenty-
five per cent is a tremendous duty. If you are doing it just because
they have to use it, we will still import the mica. We will continue,
I hope, importing about as much as we are now; but what will happen
is that the manufacturer will find it harder to compete against the
foreigner who has no duty.

Senator EDGE. But your theory is that raw materials should not
have a duty even when they are furnished in this country.

Mr. GERDAU. No; I will tell you, sir, what the situation is. I do
not believe, though I do not know for a definite fact, that the foreign
competes with the domestic. I am not absolutely sure of that. It
seems like a terrific duty on the thing.

Senator KING. The increased cost, of course, would be carried into
the industry that would have to purchase. it.

Mr. GERDAU. Do you know that our selling price for the mica we
handle is about $2.50 a pound sir? It is such an expensive article
that I believe you will find substitutes used more and more. As I
say, in eight years there has been a large change. I know that all the
large electrical concerns to-day are continually experimenting, trying
to find substitutes.

Senator KING. What large company of reputable standing is using
your product? I do not want to inquire unnecessarily into your
business.

Mr. GERDAU. May I send you a list of a lot of them? I do not want
to select any particular one. We sell to some of the largest ones.
I hate to give another man's name without his permission. May I
send you a list after having asked permission?

Senator KING. I thought perhaps we might call some person who
is a large user of your product, and is familiar with the local product,
and get his testimony.
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Senator BARKLEY. He said there was a witness here.
Senator KING. If there is a witness here very well.
Mr. GERDAU. For instance, one of th largest electrical houses in

the country uses it. I do not know whether I am justified in giving
their name or not. I will send you a list of names, if I may, with their
permission.

STATEMENT OF JAMES F. GARNEAU, REPRESENTING THE STORRS
MICA CO., NEW YORK CITY, AND OTHERS

(The witness was duly sworn by the chairman of the subcommittee.)
Senator EDGE. You rprpresent, according to the record here, the

Storrs Mica Co., of New York City.
Mr. GARNEAU. That is the concern by which I am employed as

an officer; but I represent the consumers and manufacturers as listed
in my brief before the Ways and Means Committee, namely, the
Ford Radio & Mica Co.; the Colonial Mica Co.; Eugene Munsell &
Co.; Hirsch Mica Co.; Mica Parts Manufacturing Co.; Flexible
Shaft Co. of Chicago; Wireless Specialty Apparatus Co. of Boston;
the Splitdorf Electrical Co. of Newark, N. J.; the Waters-Jetter Co.
of Minneapolis; the L. F. Benton Co. of Vergennes, Vt.; and others.

Senator EDGE. In other words, you represent the consumers of
mica?

Mr. GARNEAU. The consumers of mica. They have asked me to
appear before you.

Senator EDGE. You say you filed a brief with the Ways and Means
Committee?

Mr. GARNEAU. I filed a brief with the Ways and Means Committee.
Senator EDGE. Have you a brief to file before this committee?
Mr. GARNEAU. I have just returned from abroad last week, and

I have not had time to prepare one. I would- ask permission to file
one within the next day or two.

Senator EDGE. If I may be permitted by the committee to make
this suggestion to you, I think it would result in saving time.

You have heard the previous witnesses. You have heard the repre-
sentative of the domestic mines. What we should like to know from
a representative of all these industries that must buy mica is as. to
whether than can secure a proper type of mica from the domestic
mines; or, if not, if it is necessary for them to have the imported mica.

Mr. GARNEAU. I believe, Mr. Chairman, that one of the members
of your committee here read part of a letter from the Chicago Flexible
Shaft Co. wherein they stated that they positively could not use and
had to reject 50 per cent of it. I desire to take the opportunity here
to read again a letter from the Wireless Specialty Apparatus Co.,
which is one of the largest manufacturers of radio condensers for trans-
mission and reception in America. They are a subsidiary of one of
the large electrical concerns. They state:

In response to yours of January 21 wish to say that we most vigorously oppose
any increase in the present tariff on imported mica. both block and splittings.
We can not see that an increase is justified from any point of view, because as
far as our own consumption of mica is concerned the amount of domestic mica
which is suitable for our work is negligible. We must depend almost wholly
upon foreign mica. We consider the present tariff to be very substantial, and
any increase in it would very materially affect us.
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I could quote further, but that is enough to give the information.
Now, I should like to present this one case as to the possibility of

the representatives or experts of the United States Government, with
all due credit to them, passing upon samples submitted to them. Yo
can not judge the type of a ton of mica from one sample. In the case
of any mica that is produced, I can pick out a fine piece and claim
that that is a sample, if I desire to show favor to the domestic pro.
ducer. I dare say that one desiring an increase in the tariff would
give an inferior type of mica in order to convince you of the necessity
of an increase.

These manufacturers all consume mica. The final analysis of it
is that to-day, or at least in the last seven months, our industry or
our business has suffered from a scarcity of mica. There is a scarcity
of it in India. There is a scarcity of it all over the world. The
question is, if this mica is obtainable in this country, why have they
not in the last seven months succeeded in producmg some of this
high type of mica that has increased almost a dollar to a dollar and
a half per pound, whereas we have to go abroad and buy it?

Fortunately, I was connected with the United States Navy during
the war as assistant to Mr. Storrs, who commandeered and supplied
mica to the United States Government and to various branches of the
service; and notwithstanding we did all in our power, with the help
of the whole industry, we failed to get the results from the domestic
mica; and they published a report on mineral resources for 1918 which
positively states that at that time, no matter what they did they
could not encourage any further domestic production. Wat is
below the ground they did not undertake to say. I would not ven-
ture to say that i is not there nor will anybody else; but under the
conditions, whore we have had a diminishing demand and not even
an adequate supply from India, why has not the material been pro.
duced in this country?

Senator KING. What do you say as to the difference between the
domestic and the foreign mica?

Mr. GARNEAU. We produce in this country, as far as my experience
goes, about 3 different types of mica. Mica from all countries out-
side of the United States is prepared to a certain classification, com-
mencing with the figure 1 and going to the figure 6, which represents
the smallest size of mica. The smallest size of mica which we can
buy abroad to-day, which we classify as grade No. 6, which measures
in surface area from 1 square inch to approximately 2% square inches,
costs us abroad 1 shilling a pound. That is for a fairly good electrical.
insulation mica-25 cents abroad, which I consider to-day a low
price, because I paid for the same material, on my recent trip, 1 shill-
ing and 6-pence.

Senator EiDGE. What does it cost delivered in New York?
Mr. GARNEAU. That cost me, laid down in New York City, about

38 cents a pound for that one particular type of mica.
Senator EDGE. What is the price charged for domestic mica that

you think is comparable to it?
Mr. GARNEAU. The domestic punch mica, as the domestic producer

calls it-he classifies practically everything into a price and calls
it "punch mica." Punch mica may be anything from one to three
square inches or upward. If he can buy it at a price, he classifies
that as punch mica. That mica, as has been testified, sells for about
5 cents a pound. They punch washers and disks out of it.

228



EA3THS, EApBT A WABE AND GLASSWARE

Senator EDGo, That is not comparable. You would naturally
buy 5ents-a-pound mica rather than 33-cents-a-pound mica if you
would do it.

Mr. GARNEAU. I am telling you that if they can use it--
Senator EDGE. There are other types you can use. What are

they?
Mr. GAhNEAU. The types they can use?
Senator EDGE. The types you can use.
Mr. GARNEAU. I should say that if they produce in this country a

quality comparable to that, I would pay the identical prices that
we pay abroad, because I have no preference to buy abroad if I
can get it in this country.

Senator EDGE. You say "if it is produced." Are we to under-
stand that in your judgment it is not produced?

Mr. GARNEAU. In my judgment it is not produced. I am not a
mineror a minig expert; I do not venture to go into that part of the
subject; but I do know that my experience during the war was that
they could not produce it.
. Senator EDGE. Can you get it now in the American market, the
domestic market?

Mr. GARNEAU. No, sir.
Senator EDGE. You can not buy it in the domestic market?
Mr. GARNEAU. We can not buy it in the domestic market in

quantities. To cite an example, the condenser people to-day in
wireless apparatus are buying and using an inferior grade-they
formerly used a high-grade foreign mica-because they can not get
a good mica m this country.

Senator KING. What are they paying for it?
Mr. GARNEAU. They are paying as high as-my last sale the other

dqf was 2 tons at $3.75 a pound.
Senator KING. If you could have gotten anything that would have

answered the purpose in this country, you would not have paid that
price; would you?

Mr. GARNEAU. If it was obtainable in this country and the
demand was as it is to-day, if it was of equal quality they would
pay the same price.

Senator BARKLEY. Was that domestic or foreign mica?
Mr. GARNEAU. That was foreign mica. When I say "$3.75 a

pound," they consider it a high price.
Senator BARKLEY. That is the high-grade mica?
Mr. GARNEAU. That is a high-grade mica, used for a condenser

filler. Mica runs, for a good quality, according to its size, up as high
as 8 to 10 dollars per pound.

Senator EDGE. Do you use any domestic mica at all-these con-
cerns that you represent?

Mr. GARNEAU. I do not, sir.
Senator EDGE. Do they not use any domestic mica-any of the 10

or 15 concerns you mentioned?
Mr. GARNEAU. One concern wrote me that they did not, and I was

contradicted in my last statement before the Ways and Means Com-
mittee, and they did state that they used a small quantity of domestic
mica. That was the Manning-Bowman Co.

Senator EDGE. I understand that your business is solely that of an
importer of mica?
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Mr. GARNEAU. An importer of mica. We formerly were in the
manufacturing business, manufacturing chimneys, using imported
mica; but we gave it up entirely because we could not compete with
the domestic producers.

Senator EDGE. Then you are in the same business that Mr. Gerdau
is in?

Mr. GARNEAU. We were manufacturers for 27 years, and then we
discontinued the manufacturing business because we could not com.
pete with the domestic producers and manufacturers.

TESTIMONY OF S. HERBERT BROWN, REPRESENTING THE ASHE.
VILLE MICA CO., ASHEVILLE, N. 0.

(The witness was duly sworn by the chairman of the subcommittee.)
Senator EDGE. You represent the Asheville Mica Co.?
Mr. BROWN. The Asheville Mica Co.
Senator EDGE. Asheville, N. C.
Mr. BROWN. Yes, sir.
Senator EDGE. Is your company a producer of mica or purchaser

of mica?
Mr. BROWN. We are a purchaser and a manufacturer only.
Senator EDGE. You do not own or administer mines?
Mr. BROWN. Not the Asheville Mica Co.; no, sir.
Senator EDGE. Do you deal solely in domestic mica?
Mr. BROWN. No, sir.
Senator EDGE. Both domestic and imported?
Mr. BROWN. I will give you the history of it.
Fifteen years ago I purchased 98 per cent of domestic mica and 2

per cent of foreign mica.
In 1928 I purchased 45 per cent domestic mica and 55 per cent

foreign mica.
The first five months of this year I purchased 70 per cent foreign

mica and 30 per cent domestic mica.
We are buyers and manufacturers. I do not care what the price

is. I try to buy in the cheapest market. I will buy domestic mica
if I can get it cheaper, or I will buy foreign mica if I can get it cheaper.

Senator EDGE. Why did you give up the domestic for the foreign
mica? Tell us that in your own way.

Mr. BRowN. Yes, sir; I will. I think you ought to have a picture,
possibly, of the whole mica situation, which you gentlemen have not
got. I do not know whether you can get it in the way I will explain
it. I am not a very good speaker.

At the mine, the mica is divided into three classes. One is the
refuse or waste or scrap, whichever you call it, which is 70 to 75
per cent of the output of a mine. From 65 to 70 per cent of the
balance of punch mica, small stuff that you cut into little washers
and punchings and forms, etc. The balance, about 8 or 10 per cent-
it may even run in some cases as low as 4 per cent-is sheet mica.

The miner has to get rid of all those three qualities. If he does not,
he is down and out.

The scrap mica is used for ground mica. The punch is used for
small washers.

Now, in India the miner is in the same situation. He has to get
rid of his small punch mica-small sheets or punches, we call them.
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The reason he can get rid of that is because he takes it and trims it
and splits it with 5 and 10 cent a day labor, and exports it over here
at the rate of five or six million pounds a year; and he gets rid of it
in that way.

Senator EDGE. Let me ask you whether we should not protect our
domestic producer against that 5-cent labor that you speak about?

Mr. BROWN. If you gave me 500 per cent protection I could not
keep it out, because I could not afford to do it.

Senator EDGE. Why not?
Mr. BROWN. Because the labor in this country is too high.
Senator EDGE. I say, if the duty represented the difference between

the cost in India and the cost in the United States, would you not
use the mica produced in the United States?

Mr. BRowN. Yes, if I could; but I can not use it for that particu-
lar purpose. My labor cost is too high to use it for that particular
purpose. If I had 400 per cent duty on splittings coming in to this
country, I could not manufacture it in competition with the split-
tings of India.

Now, I do not ask that. I am willing to let it come in at whatever
you gentlemen say-25 per cent, 30 per cent, whatever revenue you
want to get for the Government-but all I ask you for the domestic
producer is to give me protection on my 5, 7 and 10 cent punch,
and my largest sheet, which is only 4 or 5 per cent, and then we can
lift up this domestic production; but unless you do that we are
going back.

Senator EDGE. Please say that again. How can you lift up the
domestic production?

Mr. BROWN. By putting on a specific duty of, say, 15 cents a
pound and 25 per cent ad valorem on punch and upward. Do not
distinguish between 15 cents a pound and below and up. It is not
fair.

Senator BARKLEY. You want 15 cents a pound duty on all of it?
Mr. BROWN. I want-I should like to see that. It does not make

a penny's difference to me, gentlemen, whether you put no duty on it
or a high duty on it. I am speaking for my neighbors and my friends,
with whom I have dealt for 30 years.

Senator EDGE. Do you agree with Mr. Urban's position, then?
Mr. BRowN. In that respect I do.
Senator EDGE. In what respect? Do you agree that mica, unmanu-

factured, valued at not above 15 cents a pound, should have a specific
duty of 15 cents? Do you agree with that?

Mr. BRowN. I think that all punch mica and sheet mica should
have a specific duty of 15 cents a pound and 25 per cent ad valorem;
make no distinction.

Senator EDGE. "Valued above 15 cents a pound"-is that what
you call punch?

Mr. BROWN. No, sir.
Senator EDGE. Thn you are simply speaking for the lower schedule

under 15 cents per pound?
Mr. BROWN. No, sir; I am not.
Senator EDGE. Then I do not understand you.
Mr. BROWN. Give me 15-give them, not me; I do not care what

you give-give them 15 cents a pound on all sheet mica of any value,

231



TARIFF ACT OF 1929

punch and sheet, whichever you want to call it-15 cents a pound;
plus 25 per cent.

Senator BARKLEY. I thought you said a little while ago that if you
got a tariff of 500 per cent you could not keep it out.

Mr. BROWN. No, sir; you have got it entirely wrong.
Senator EDGE. Have you a brief giving your views?
Mr. BRowN. No, sir; I have not.
Senator EDGE. Go on, then; let us see if we can get them.
Mr. BROWN. The splittings that I am speaking of, sir, are made

from this very small sheet, or punch, as we call it. The labor is so
high that we can not possibly manufacture those things; so if you
put any du',y on that it does not make any difference to the domestic
miner, providing you put it on the raw material. The splittings is
a manufactured article.

Senator BARKELY. It is?
Mr. BROWN. It should be what we call a manufactured article.
Senator BARKELY. That is all I want to ask.
Senator EDGE. I should like to get it a little clearer. We have had

one producer here who asked us for specific duties that you probably
heard. I tried to follow you, and I thought you agreed with him.

Mr. BROWN. Fifteen cents-I do, sir.
Senator EDGE. And I want to find out on which item you want the

duty placed. Let me read them, and then you tell me.
Paragraph 208: Mica, unmanufactured, valued at not above 15 cents per

pound, 4 cents a pound.

Mr. BROWN. Yes, sir.
Senator EDGE. What would you do with that?
Mr. BROWN. I would make that 15 cents per pound, plus 25 per

cent ad valorem.
Senator EDGE. That is more than he asked.
Senator REED. No; that is just what he asked.
Senator EDGE. Oh, yes.
Senator REED. And in 1928 the value of that per unit was 9.1

cents per pound; so that would be a duty of 190 per cent ad valorem.
Mr. BROWN. Because 75 per cent of that whole value you have

given, sir, is punch mica, very small stuff that we must protect to
keep the manufactures of India out of here.

Senator REED. That is protecting them with a vengeance; is it not?
Senator EDGE. Now, coming to the higher grades, on the next

grade, valued above 15 cents per pound, the House has fixed a duty
of 2 cents 1er pound and 25 per cent ad valorem.

Mr. BROWN. Yes, sir.
Senator EDGE. What would you do with that?
Mr. BROWN. I would make it 15 cents a pound.
Senator EDGE. Then you practically agree with Mr. Urban?
Mr. BROWN. Yes, sir.
Senator BARKLEY. If you are so greatly interested in the welfare of

the domestic producer, why have you increased your use of the
foreign mica from less than 10 per cent to over 70 per cent?

Mr. BROWN. I will tell you that-because they are not producing
it down in the South. The mines are going down.

Senator BARKLEY. As the mines have gone down your importations
have increased?

Mr. BROWN. Yes, sir.
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Senator BARKLEY. How long have you been in the business?
Mr. BROWN. Thirty years.
Senator BARKLEY. How long have these mines in North Carolina

been open?
Mr. BROWN. Since about 1865.
Senator BARKLEY. When did they begin to go down?
Mr. BROWN. I should say they have gone down greatly in the last

two or three years. Lot me add this----
Senator BARKLEY. Before they started to go down, you were

increasing your importations from abroad, because, you said-
Mr. BROWN. The business of the country is increasing, sir.
Senator BARKLEY. But I understood you to say, earlier in your

testimony, that you could not use this domestic production to the
same extent that you could use the foreign production.

Mr. BROWN. No, sir; I did not say that. If I did, I certainly gave
you the wrong impression.

Senator KING. Did you not hear the witness from North Carolina
say that he had started in his business with a capital of $200,000?

Mr. BROWN. I did.
Senator KING. And had increased the production every year?
Mr. BROWN. Yes, sir.
Senator KING. And it was greater last year than the year before?
Mr. BROWN. That is his own particular mine.
Senator KING. And did I not ask him about the production of

others in the same vicinity?
Mr. BROWN. Yes, sir.
Senator KING. And his testimony was substantially the same?
Mr. BROWN. Yes, sir.
Senator KING. That is all.
Mr. BROWN. Now, let me say right there, because the importation

has gone up, the mining of mica is becoming a by-product of feldspar.
Senator EDGE. Yes; but I can not understand the reason, as Senator

Barkley has suggested, why you have bought 70 per cent of your
mica to serve your customers from abroad, when a mine right near
you in the same State has increased its product in the last few years.
Why did you not buy it from him?

Mr. BROWN. Because I can buy it cheaper abroad, sir.
Senator EDGE. That is just what I wanted to find out. Then

your whole reason for buying this mica from abroad is that the local
mine is not protected?

Mr. BROWN. Because it does not produce enough for my business.
Senator BARKLEY. You want to help your neighbors if it does

not cost you anything. We are all more or less that way.
Senator EDGE. Are there any questions?
Senator KING. I have none.
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BUILT-UP MICA
[Par. 908]

BRIEF OF MANUFACTURERS OF BUILT-UP MICA
The COMMITTEE ON FINANCE

United State Senate, Washington, D. C.
SIRs: The subscribers to this brief are manufacturers and sellers in the United

States of built-up mica, mica board, or mica plate. Briefly the raw material
used in the manufacture of mica plate is, first, mica splitting not over .0012
inch in thickness. These splittings are imported chiefly from India, but also
from Madagascar. They are there produced by a hand process by which the
natural or block mica is split, largely by women and children (Mica in 1918,
published May 24, 1920, by the United States Geoloical Survey, p. 659), into the
very thin films known to the mica trade as mica splitting secondly, shellac, and,
in some instances, synthetic resins, which are used as a binder.

In manufacturing the raw material into the finished product, the splitting
are laid irregularly so as to overlap the one over the other by specially devised
machines, and sometimes by hand. The binder, generally shellac is then thinly
and evenly spread in dry or liquid form over the layer of splittings and alter-
nate layers of splittings and binder applied until the required plate is brought
to the required thickness. This is then dried and compressed under heat and
cut generally to a standard size of plate 18 inches by 36 Inches.

The finished plate is chiefly used for commutator segments and armature
rings in dynamos and motors; also for tubes, washers, heating elements, trans-
formers and other insulation, and for a variety bf punched, cut or molded in.
sulating parts.

The mica "splittings" used for segment work must conform as nearly as pos-
sible to copper in hardness, and for other work they must be flexible, fairly soft
and free of cracks. Mica of these types is not produced in this country, and
even if deposits of such mica were discovered, the cost of splitting would prohibit
its use.

ITEM AND PARAGRAPHS IN WHICH SUBSCRIBERS ARE INTERESTED, CHANGES IN
DUTIES RECOMMENDED, REASON FOR SUCH RECOMMENDATIONS

The provisions in the tariff act of 1922, approved September 1, 1922, cov.
ering our raw material and products are found in Schedule 2, paragraph 208;
and changes made therein by H. R. 2667 are shown in italics as follows:

"PAR. 208. Mica, unmanufactured, valued at not above 15 cents per pound,
4 cents per pound; valued ibove 15 cents per pound, 25 per centum ad valorem;
mica, cut or trimmed, and mica splittings, 80 per centum ad valorem; mica
plates, and built-up mica, and all manufactures of mica or of which mica is the
component material of chief value, by whatever name known, and to whatever se
applied, and whether or not named, dpacribed, or provided for elsewhere in this act
40 per centum ad valorem; waste, scrap, and ground mica, 20 per centum ad
valorem."

Briefly, our raw material Is subject to a duty of 30 per cent ad valorem. In
order to manufacture a pound of our finished mica plate, approximately 1I
pounds of mica splittings, our raw material, is requiied, and where our finished
product consists of punched segments or mica rings, the wastage is such that as
much as 4 pounds of mica splittings are used in the production of 1 pound of
such finished.product. On our finished product when imported there is only a
duty of 40 per cent ad valorem, which is obviously inadequate. We respectfully
suggest that the mica paragraph, now numbered 208, be changed to read as
follows:

"Mica, manufactured, valued at not above 16 cents per pound, 4 cents per
pound; valued above 16 cents per pound, 25 per centum ad valorem; mica split-
tings above 0.0012 inch in thickness, 30 per centum ad valorem; mica, cut,
punched or trimmed to size or pattern, mica plates, built-up mica and all manu-
factures of mica or of which mica is the component material of chief value, by
whatever name known, and to whatever use applied, and whether or not named,
described, or provided for elsewhere in this act, 50 cents per pound and 40 per
centum ad valorem; waste, scrap, and ground mica, 20 per centum ad valorem.

I
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sment was a country

.Since the the Com
aittee on Wr o bu having its
plant at Tol 6 the pue als from
manufacturers d cents from a
forgn source at I o , g the period
following 1922 fo ure coed the nited
States market, the opportunity until
very lately. Possibly ers did not haveth many ingenious ma united States in the
manufacture of mica. We rmed that comparable
machines, if not in fact copies, broad. We ask, therefore
that the manufacturers in this country an e labor employed by them be not
raked to wait until their business and employment have suffered disastrously
from insurmountable foreign competition, but that adequate, fair protection be
accorded at once.

BEST AVAILABLE COPY

I
Mica splittings under 0.0012 inch in thickness should pay no duty and there-

fore there should be added to Title II, free list, Schedule 15, additional paragraph
t proper alphabetical order, as follows:

A pB. -. Mica splitting less than 0.0012 inch in thickness."
The manufacturers of mica plate and built-up mica should not be required to

pa a duty on the mfca' splitting which form the principal part of their raw mate.
ia and which must, in order to be used in the manufacture of their product, be
d thickness less than 0.0012 inch, because all our foreign competitors, manu-
faturing in Germany, England Czechoslovakia, Japan, and Switzerland, obtain
their raw material (mica splitting) without paying any duty thereon, so that
even if other conditions were equa, we would e unable to export our finished
product in competition with mica manufactured in foreign countries. In other
words, we must be given a chance to obtain our raw material on equal basis with
our foreign competitors, in order to engage in foreign trade. The expense of
keeping track of the raw material used individual cases and through the factory
processes makes it impracticable for us to attempt to obtain this advantage
trugh rebate, which might be obtainable on reexport of the material when in
the manufactured form. The domestic market is from all appearances at present
developed to very nearly its fullest extent. For many years no new uses have
been discovered for mica plate or manufactures made thereform, so that, in order
to give the mica manufacturing business a chance to grow, it must be given an
opportunity to engage in export. No domestic producers of mica can be in any
way injured or affected by allowing us to import free of duty mica splittings of
less than 0.0012 inch in thickness, as no such splittings of the kind and nature
required in the manufacture of plate are or can be produced in this country.

Our manufactured products in the form of rings and segments form essential
parts of all direct-current motors, commutators, and dynamos, and we are willing
i pass any saving that we may obtain from having our raw product placed on
the free list along to these manufacturers who are our customers, in order to help
build up the export trade in these finished products, being content for our part
with the chance which we will obtain of entering the foreign field.

We also request an increase in the duty on our finished product under the
description of "mica plates, and built-up mica, and all manufactures of mica or
of which mica is the component material of chief value," from 40 per cent ad
valorem to 50 cents per pound and 40 per cent ad valorem. While we have not
proposed any other specific chan raph, we do not wish to be
derstood as opposing anf or protection which

the domestic miners ma a in which they are
peculiarly interested.

The reason why w ilt-up mica and
all manufactures of .. .. trial of chief
value should be I te per pound
ad 40 per cent duty nih us with
adequate prote ears after

agee passage of of 1922 reciabl
In the United It
onl lately th eat lower
prices were cip ny. In
one typical u off mnts
Sanaverage there

wds a Germa million
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Paragraph 1641 (b), H. R. 2667, provides:
"Lahinated products (whether or not provided for elsewhere in this act) of

which any synthetic resin or resinlike substance provided for in paragraph 28 is
the chief binding agent, in sheets or plates 25 cents per pound and 30 per centua
Ad valorem; in rods, tubes, blocks, or other forms, 80 cents per pound and 40
per centum ad valorem; manufactures wholly or in chief value of any of the fore.
going, 50 cents per pound and 40 per centum ad valorem."

Built-up mica is essentially a laminated product. Certain manufacturers of
built-up mica in the United States use as the binding agent a synthetic resin &
composition of glycerine and phthal anhydride, one of the articles provided Lfo
in paragraph 28. The process of binding together the mica laminations with
this material is patented.

The manufacturers who use synthetic resin in their product are therefore
given greater protection by H. R. 2067 than those who employ the more common
used binder, shellac. The increased protection is urgently needed by the whole
industry and not alone by the manufacturers holding or licensed under the above.
mentioned patent and built-up mica of any type should be subject to the same
uniform duty, whch certainly should not be less than that afforded by paragraph
1841 (6) of H. R. 2667 to other laminated products of a similar nature.

II. IMPORTANCE OF INDUSTRY, DEVELOPMENT, AND FUTURE PROSPECT, NUMBER 0O
EMPLOYEES AFFECTED

It is estimated that there are approximately 3,000 persons engaged directly in
the manufacture of mica plate and the products into which it is manufactured
in the United States. A much larger number of course is indirectly engaged
in the use of these products. The industry has been developed from a han
process, which was quite general 10 or 15 years ago, to a highly developed
machine process. During the same time, the quantity produced has increased
to such an extent that the actual number of persons employed in the industry
has, if anything, increased rather than decreased, in spite of the change from
the hand to the machine process. For the last three or four years there has
not been much growth of the industry in America. The market depends very
largely upon the automobile manufacturers, manufacturers of starting and lightin
equipment, motors, commutators and generators, and electrical heating devices.
There has also been some development of the use of mica plate for decorative
lamp shades. This is probably of a more or less temporary nature, depending
upon fashion.

III. DOMESTIC PRODUCTION COSTS AND WAGES, COMPARABLE S COSTS AND WAGoS
IN FOREIGN COUNTRIES AND PRACTICES AIMED TO IMPAIR DOMESTIC INDUSTRY

On an average the percentage of labor, material, and overhead expended in the
manufacture and production of our product is as follows:

For the manufacture of mica plate, rings, tubes, and segments, etc.
Per cent

Labor.------... -----.....---.... 41
Material ... . ...........--------------------------- 49
Overhead.---..........----------------------------. 16

In obtaining these percentages the following method has been used:
The labor items include all the wages and salaries of both direct labor and

the indirect and supervision labor in the factory, as well as the selling, purchasing,
developing, and administrative departments.

The material item includes the cost of all raw materials delivered at the factory,
and includes coal, gas, electricity, paper, and office supplies.

The overhead item is the balance, and includes, of course, depreciation, interest,
taxes and insurance, and all other items which can not be properly entered as
labor items in the gross cost of manufacture.

The average wage paid in our factories is $29.85 per week. Included ia
making up this average were all salaries and wages, exclusive of salaries paid to
executive officers.

In computing foreign costs, it must first be noticed that the foreign manu-
facturer has no duty to pay on his imported raw material. In England and
Germany the methods of production are to-day practically equivalent to ours in
the machine processes used. The foreign labor is paid only one-third to one-
half the amount paid to the employees in our American factories.
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The average comparative wages per hour paid here and abroad to factory
of workers , exclusive of foremen, are as follows:

40

CitU Cbts
or ja w ....... ................................................................... 28 14

Gam y. .............. ........................................................ 80 16
SJSst.........t:::: .............................................................. 80 3

ith

ore The foreign overhead expense is an item which we have no way of ascertaining.
SOwing to the hig eveloped machine processes used in the manufacture of our
product, only a s lled type of labor is available.

re. In Germany a cartel is in force and effect, by the terms of which prices for the
me material in Germany are maintained at a relatively high level, enabling the
>h German manufacturers to dump the product here in competition with ours at a

very low figure, whereas our prices are purely competitive.

or IV. SOURBC OF IMPORTS, VOLUME AND PRICES AT WHICH OFFERED

Mica plate and manufactures therefrom are made in Germany England,
in Csechoslovakia, Switzerland, Japan, and to some extent in India. The manu-
ed feature of mica plate has not been developed to any great extent in India, although
ed this is a prospective source of competition, as both the binder and mica splitting
d1. ae produced in India, and the labor costs are so low there that the plate could
dA be manufactured without the use of the costly machinery necessary in this country
d so as to compete upon terms unfavorable to us. Mica plate is offered abroad in
7 comparison with typical prices here in accordance with the following schedule:

% Approximate comparative selling prices for mica plate

unitedSEnland Germany Francs t

Ceam Cent Cbn spund
Molding mica, 0.020 Inches thick............................ 60 0 44 1.44

olng mica, 0.030 Inches thick................................ 4 as 1.00
Commttor i, 0.O ches thick........................ 74 68 64 1.27
Commutator mca, 0.030 Inches thick...................... 62 66 48 1.0

SHimbl mice, .010 Inches thick.......................... 0 60 44 .90
basble mca, 0.020 inches thick............................ 48 46 42 .7

It is not possible to obtain comparative prices for tubes, rings and segments,
owing to the fact that customers' specifications vary to such a large extent, but
it would be reasonable to assume that they would be in the approximate ratio as
shown above.

As we have already stated, on an item having an average competitively based
pre here of $8.20 per thousand pieces, a German-made segment has lately
bee offered at $1.95 for the same quality.

V. SUGGESTIONS AS TO CHANGES OF PHRASEOLOGY OR CLASSIFICATION IN Tl
EXISTING LAW

We are asking, first, to have splittings used for the manufacture of mica
plate identified by inserting the thickness limit of 0.0012 inch; mica splittings
of a thickness less than 0.0012 inch are useless for any other purpose than for
the manufacture of mica plate, and as no domestic splittings available for use
in the manufacture of mica plate or bult-up mica are or can be produced in this
country, we are requesting that mica less than 0.0012 inch in thickness be free
of duty.

We also ask for an additional specific duty on the product which we manu-
acture rather than a straight ad valorem cuty,which has been in effect under

68810-29-voLr 2, som 29--16
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the tariff act of 1922. One of the principal reasons for this is that a very larpg
part of the trade demand is for matera built to special order or requirement
and not under any fixed standard or description, so that it is very difficult in
many instances for the customs inspectors to obtain correct valuation at time
of import, there being no similar articles available for comparison or fixed values
that they can use as a basis.

Respectfully submitted.
National Electrical Manufacturers Association (Manufactured

Electrical Mica Section, 420 Lexington Avenue, New York
City, N. Y. Members: Chicago Mica Co., Valparaiso, Ind.
The Macallen Co., Boston, Mass., Mica Insulator Co. New
York City, N. Y.; New England Mica Co., Waltham, Mas.;
Westinghouse Electric & Manufacturing Co. East Pittsbur h

* Pa. The following joins in this brief: Keene Mica Products Co,
Keene, N. H.

THOMAS ALLEN.

Thomas Allen personally appeared before me, a notary public, in and for the
District of Columbia, this 19th day of June, 1929, and made oath that the facts
stated in the foregoing brief are true to the best of his knowledge, information,
and belief.

[SEAL.) CHAS. E. ALDEN, Notary Public.
My commission expires October 13, 1932.

TALC AND SOAPSTONE

[Par. 209]

STATEMENT OF MICHAEL DOYLE, REPRESENTING THE INTER.
NATIONAL PULP CO., NEW YORK CITY, AND OTHERS

(The witness was duly sworn by the chairman of the subcommittee.)
Senator EDGE. Mr. Doyle, did you appear before the House Ways

and Means Committee?
Mr. DOYLE. I did.%
Senator EDGE. Did you file a brief?
Mr. DOYLE. I filed a brief.
Senator EDGE. Do you propose to file a different brief with us?
Mr. DOYLE. Yes, sir; only a small memorandum, just a slight

memorandum in audition to and supplemental to what I may say.
It.will be very short, if any. o

Senator EDGE. All right; go ahead.
Mr. DOYLE. The paragraph is 209, tale and soapstone.
Senator EDGo. Before you start on that, what do you propose?

The House bill as it has reached us makes only, one change in existing
law, and that is in line 19, where it proposes three-eighths of one
cent a pound for talc, ground, washed, powdered, or pulverized,
except toilet preparations. It changes "25 per centum ad valorem"
to "three-eighths of one cent per pound." That is the only change.

Mr. DOYLE. I appear, Mr. Chairman, in behalf and in support of
the change.

Senator KING. Do you want to increase the rate?
Mr. DOYLE. Only the change from an ad valorem basis of 25 per

cent to three-eights of a cent per pound specific.
Senator KING. That is a great increase; is it not?
Mr. DOYLE. Not such a material increase, when I tell you-
Senator EDGE. Let us get the increase. What is the average cost

at the port, so that we can get what the 25 per cent would be?
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Mr. DOYLE. In 1922, when this matter was discussed, I was before
the Cotimittee on Ways and Means. It was then agreed and recom-
mended, and became the law, that a rate of one-quarter cent per
pound should be placed upon the crude material-the crude talc or
soapstone. The Committee on Ways and Means recommended at
that time one-half cent per pound on the manufactured material,
Through a misunderstanding, it being felt that there was a great
variation in the costs of the manufactured product, and also in
values, when it canie up for later hearings, and particularly before
the Senate committee, it was thought that a rate of 25 per centum
ad valorem would bring a greater revenue to the Government, and
at the same time give satisfactory protection to the industry in this
country.

Unfortunately, that did not happen. The rate of 25 per cent did
not bring as much as the duty on the crude material; and when the
matter was presented at the recent hearings we asked, in fact what
was asked originally-that is, one-half of 1 cent per pound, which is
proportionate to the duty on the crude, both as to the cost of it and
the value.

That was very fully considered. Now it has come before your
committee in the form of three-eighths of a cent per pound ad valorem.
That is not exactly what we felt is the correct parity.

Senator EDGE. You asked for 1 cent a pound?
Mr. DOYL. No; we asked for one-half of 1 cent, and now the

committee has made it three-eighths.
Senator EDGE. In other words, they cut an eighth off of it?
Mr. DOYLE. Yes. We are satisfied with that, although I say now

that a proper parity-the corporation I represent produces over one-
third of the talc consumed in America. Out of 192,000 tons made in
America in 1924 we made over one-third. We are the largest pro-
ducers of this mineral in the world. We have no outside interests.
All of our operations, our mills and our deposits, are in America.
We are 100 per cent American; and in so far as production is con-
cerned in this article, we neither import it in any shape nor do we sell
the imported product. We confine our operations entirely to the
domestic American talc.

Senator EDGE. Can you not give us this one bit of information
that I have twice asked for?

Mr. DOYLE. Yes; I can.
Senator EDGE. What does 25 per cent ad valorem represent in a

fraction of a cent on the average price?
Mr. DOYLE. On the average price, it would mean-do you mean

in dollars and cents?
Senator EDGE. Yes; exactly. I want to compare the three-

eighths of 1 cent per pound with what you have been getting.
Mr. DOYLE. About $4 a ton.
Senator BARrJuEY. What is three-eighths of a cent a pound if it were

translated into ad valorem?
Senator EDGE. Well, put it that way.
Mr. DOYLE. About 84 a ton-that is, on the manufactured

product.
Senator BARKLEY. You do not understand what we want. What

is the equivalent in ad valorem duty? You say the duty now is 25
per cent ad valorem.
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Mr. DoYLE. I see what you mean now. It would be almost 6&
per cent.

Senator KING. The tariff expert who is here has just handed me a
statement that it is 60 per cent increase on the Canadian talc.

Senator EDGE. In other words, three-eighths of 1 cent per pound
is equivalent to 60 per cent ad valorem? That is what we are trying
to find out.

Mr. DoYLe. From Canada; but it would be 40 per cent upon the
Italian talc.

Senator KING. Forty per cent on the Italian and 60 per cent on
the Canadian.

Mr. DoYLE. Now, the trouble that we ran into, the Government
as well as ourselves, was this: There was such a'great difference in
the valuations. This imported tale comes from Italy it comes from
France, it comes from Spain, and it also comes from Belgium. The
Belgian talc comes in at a valuation of about $6 a ton-the lowest
of any country.

Now, in recent years, particularly last year, China and Japan have
appeared in the field. We have had, in the past two years, letters
from foreign manufacturers endeavoring to interest us in talc and soap.
stone in the American markets. These letters have come from South
Africa, they have come from Japan, from China, from Norway, from
Finland, and other countries.

The situation resolves itself into this-that when that duty of 26
per cent went into effect, the importations commenced to increase
immediately; and in 1923 the importations of the powdered, pulver-
ized, and washed talc amounted to 38,083,011 pounds. In 1928 that
quantity had increased to 52,799,733 pounds, or an increase of 39
per cent.

Senator EDGE. That is very interesting. We have that; but just
explain, if you can, the reason. You had 15 per cent ad valorem
prior to the act of 1922. The minute you increased it to 25 per cent
the next year the imports increased, and they have continually in-
creased from year to year up to this 52,000,000 pounds you have just
mentioned. In other words, you got a 10 per cent increase in ad
valorem, and the imports continued to increase.

*Mr. DOYLE. There was a natural demand in the increased use in
this country. I might say to you that so far as the production in
America is concerned, for that whole period the business remained
just at a standstill, from 1923 to 1929. As a matter of fact, instead of
going ahead it went behind 24 per cent-a decrease.

Senator REED. Where does most of this go? Into toilet prep-
arations?

Mr. DOYLE. The principal use is in the manufacture of paper.
Also in paints, rubber and such articles. But the leading uses of it
are in paper and paint.

Senator REED. They use more of this article than the toilet people
do?

Mr. I)OYLE. Yes, sir. The toilet industry uses really a very mod-
erate percentage of the goods that are used. Our business is prin-
cipally industrial. That is, we seek the large trade. The amount
consumed for toilet purposes is relatively small.

Senator BARKLEY. I see here in the tariff report that 69 per cent
of the total imports of crude, unground talc is from Italy.

Mr. DOYLE. Yes.

240
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Senator BARKLY.. And that the talc produced in Italy is in the
greatest demand and is of particular use n the manufacture of toilet
powder and toilet preparations.

Mr. DOYLE. I think that is true. But in the last years the mills
inCalifornia are producing a quality equal to that which comes from
Italy. Also in North Carolina and Georgia we have two or three
mills and deposits that are producing just as soft and just as white a
quality as that which comes from abroad.. That is also true of certain
nulls in New England. There are one or two places there making a
very fine quality, suitable for toilet purposes,

Senator KING. I would like to ask you one question. What is the
tire production in the United States, from all sources, if you know?

Mr. DOYLE. In 1927 it was 192,316 tons.
Senator KIN. As against in 1927, 49,000,000 pounds?;
Mr. DOYL; Yes that is in pounds
Senator KIN. What was the entire American production in 1928f
Mr. DOYLE. I haven't got that, but it was just about the same.
Senator KING. What was the American production in 1918? Give

it to me for every year since that.
Mr. DOYLE. I haven't the production of 1918 before me.
Senator KING. It is here on page 469 of the Summary of Tariff

Information.
Senator EDGE. Your business has gone ahead slightly I notice by

the reports of domestic production.
Mr. DOYLE. Yes, sir; slightly.
Senator EDGE. I mean it has not gone behind?
Mr. DOYLE. No; it has not gone behind. The principal thing is

that we have in America here deposits that are sufficiently valuable
and of such good quality that we can compete successfully with the
foreign material. We started this in America something over 50
years ago. It has spread to all over the world. The deposits of this
tale, which is a cheap mineral, are found'almost every place.

Senator KING. Do you mine the talc, or do you take the crude
product and manufacture it for paper use?

Mr. DOYLE. No; we actually go down into the earth, a distance of
abdut a thousand feet.

Senator KING. Where?
Mr. DOYLE. In northern New York. In St. Lawrence County,

near the St. Lawrence River. The Gouverneur territory is the largest
producing section of talc and talc products in the world. We have
been in there about 50 years, and we have seen the business grow
from a few tons per year to its present volume.

Senator KING. Increasing right along?
Mr. DOYLE. Yes. New York State stands first in the quantity

produced, Vermont next, then comes California, then North Carolina,
and then Georgia, and the next Virginia.

Senator BARKLEY. What percentage of the total production do
you produce?

Mr. DoYL. My firm produces a little over one-third of the total
quantity. That would be something over 70,000 tons.

Senator BARKLEY. Are you interested in these other deposits
outside of New York?

Mr. DOYLE. Only in a friendly way. I appeared before the
Committee on Ways and Means representing substantially every
American producer.
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Senator KING. Do you fix the prices about the same?
Mr. DOYLE. No; there is no control, there is no understanding

They cover a large territory, and the prices range from about 6.60 to
$7 a ton up to $20 a ton. It is a matter of quality and skill in man
ufacture. I wish to say this, that we, with improved machinery
are making a better quality every year. Another thing, we are able
to pay better wages. We are paying at the present time from $3.50
to $5 a day to our labor. That is against as in former pre-war days
about $2.50 to $3 a day.

Senator KING. And you have introduced more efficient mechani-
cal appliances?

Mr. DOYLE. We have done that. Now the foreign import is
about-

Senator mING. Wait a moment. I want to continue to ask you
about that. You have introduced more efficient appliances?

Mr. DOYLE. Yes sir; quite true.
Senator KING. How much is your investment now?
Mr. DOYLE. A little over two millions of dollars.
Senator KING. You are adding to it?
Mr. DoYLE. We are increasing it slightly.
Senator KING. By more capital or from your earnings and surplus
Mr. DOYLE. From the earnings.
Senator KING. From the earnings?
Mr. DOYLE. Leaving the earnings in there.
Senator KING. What surplus have you got on hand now?
Mr. DOYLE. Do ou mean----
Senator KING. Undivided profits and surplus.
Mr. DOYLE. Well, it is represented by equipment and machinery

and all of that, about something like $220,000.
Senator KING. How long since you introduced any new capital

into your concern?
Mr. DOYLE. We have not introduced any, and it is the original

capitalization.
Senator KING. What was the original capitalization?
Mr. DOYLE. It was about two millions of dollars.
Senator KING. $2,000,00 ?
*Mr. DOYLE. Yes.
Senator KING. In cash? $2,000,000 in cash put in?
Mr. DOYLE. That was about one and a half million dollars ia cash

and the other in property.
Senator KING. And you have introduced no new capital?
Mr. DOYLE. We have introduced no new capital at all.
Senator KING. But you have added to it right along from year to

year?
Mr. DOYLE. We have simply increased its producing power.
Senator KINa. And you increased the production?
Mr. DOYLE. We have increased the production. I might say this,

that this talc is somewhat refractory.
Senator KING. Pardon me. You produced more in 1928 than in

1927?
Mr. DOYLE. That is true.
Senator KING. More in 1927 than in 1926?
Mr. DOYLE. That is also true.
Senator KING. More in 1926 than in 1925?
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:Mr. DoYLE. I think it was about the same, Senator.
Senator KING. Just about the same?
Mr. DOYLE. Just about the same.
Senator KING. And you have a diminishing cost by reason of

improved conditions?
SMr. DOYLE. No, I would not say that the cost is diminishing. We
are holding our costs about the same. We are selling perhaps a little
bit better and more closely. We are covering more of the country.

Senator KING. Extending your markets?
Mr. DOYLE. Extending our markets, and therefore we get perhaps

a little better profits because of the larger tonnage. Now there is one
thing that I think I should mention here. Talc is quite refrectory.
It is of a fibrous nature. On this river we own some great water-
powers. We have about 35,000 horsepower, of which 15,000 is
developed. Of that 15,000, 10,000 horsepower is used for this busi-
ness. Consequently, by using hydraulic power we are able to reduce
the cost. I believe that we are producing in that section at as low a
cost as in any part of America because of these natural facilities that
we have there m the way of hydraulic power.

Senator BARKLEY. Are there any other concerns in that section
engaged in this industry?

Mr. DOYLE. There are three or four other firms in that section that
are equally as well situated as we are.

Senator KING. And those that are situated there together with
yourself, produce what proportion of the entire production? You,
yourselves produce one-third, as I understood it. Now what do
these concerns that are situated in the same section, together with
yourselves, produce?
SMr. DOYLE. About one-half.

Senator KING. That is, right in that small section?
Mr. DOYLE. Right in that territory there. There is an area of

about, I should say, 50 square miles;
Senator EDGE. Any further questions? Then in summing up you

are satisfied with the increase given in the House of three-eighths of
I cent?

Mr. DOYLE. Yes, we are satisfied with that. As I said, I repre-
sent substantially all of the American producers. And the briefs
were very full and very thorough. The whole matter was threshed
out, and we are satisfied with that. Anything that I might add
would be a slight memorandum to help you.

Senator EDGE. If you care to file a memorandum with the clerk
we will be glad to have it.

Mr. DOYLE. Thank you very much.
(Mr. Doyle submitted the following memorandum:)

STATEMENT OF MICHAEL DOYLE, REPRESENTING THE INTERNATIONAL PULP CO.;
STH UNITED STATES TALC CO.; THE UNION TALC CO. Or GOUVERNEUR, N. Y.,
AND NEW YORK CITY AND THE EASTERN MAGNESIA TALC CO., BURLINGTON,
VT.; THE COHUTTA TALC Co., or DALTON, GA., AND SEVERAL OTHER PRO-
DUCERS OF TALC AND SOAPSTONE IN THE UNITED STATES

Mr. Chairman and gentlemen of the committee-
1. I live in Rochester, N. Y., and am president and general manager of the

International Pulp Co. and the Union Talc Co. of Gouverneur, St. Lawrence
County, N. Y., and New York City. I have been such for 25 years and connected
'actively with the Talc Industry since 1885. We are the largest producers of



.44 TAP1 a ACT OP 149 .9

talc in the United States. All of our operations and properties are in thiscountry. We have no outside interests of any kind. I represent at this hear
also the Eastern Magnesia Tale Co. of Vermont, and the Cohutta Tale Co. oGeorgia, all large and important producers.

S2. This business had Its inception in the United States in a small way in
northern New York in 1876-77. The industry has spread to many forei
countries. Of a total world production of 350,000 tons, the United 8ta
produced in 1927 192,816 tons of a. value of 2,234,000. During the past 8
or 10 years valuable deposits of high rade white talc have been discovered in
the United States, especially in New England, California, and North Carolit
and other Southern States, and we are now able to produce the equal in quality
of any produced abroad. We can produce all that is wanted In the United
States at the present time. Wages run from $4 to $5 a day, about 70 per cent
of cost, against pre-war wages of $2.50 to $3 a day. Foreign wages about 60
per cent of thope in the United States. Invested in industry over $8,000,000
by some so producers.
S. The production in the United States was:

Tons Valiu

........................................................................... 9
..97......................................................................... 131

A decrease in tonnage of 4,376 tons, equal to 2y# per cent, and a decrease in
value of $777,529, or 26 per cent.

4. Importations of pulverized and powdered talc: Pouds
1923 --------- ------------------------- 38,083, 011
1924 .... ----------------------------- .. 34, 804, 93
1925.----- ---------------- 41, 41,397
1926-...------------------------- 46, 852,788
1927-------------------- 49, 286, 228
1928 --....----------------------------- 2, 799, 738

An increase from 1923 of 14,716,722 pounds, equal to 39 per cent. The de-
creased production in the United States during the same period was 2) per
cent.

5. Statements by the importers that the values of imported powdered tale
range from $20 per ton to $60 a ton are not in accord with the official govern
mental reports which show for the imports in 1928 of 27,008 tons the following
values: Per toa
Canada, 9,761 tons.. ---- ----------------------- 12.00
Belgium 430 tons --.. ----------------.......... & 00
France, 7,604 tons.. ---------- --------------------- 1.22
Itily, 8,186 tons----------------------------------------33.00

These values are widely apart from $20 to $60 as given by the importers.
6. The producers in the United States are making finer qualties each year.

California produced in 1927, 15,760 tons, equal to any in the world. Deposits
now being worked in North Carolina and Georgia and Vermont are equally
of fine quality. All they require is a recognition of their value. In New York
State, which produced, n 1927, 94,553 tons, not more than 30 per cent of this
is of a strictly fibrous nature; the remaining 70 per cent s competitive with
any in the market, whether domestic or foreign. There is no monopoly in the
talc industry in the United States.

7. The rate as passed by the House H. R. 2667, on powdered, washed, and
pulverized talc and soapstone of three-eighths of 1 cent per pound will be helpful
and increase the volume of the talc industry in the United States.

MIHAEL Dorts, President.
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STATEMENT OF LBVI COOKE, WASHINOTON, D. 0., REPRESENTING
THE MINERAL PRODUCTS ASSOCIATION OF AMERICA

(The witness was duly sworn by the chairman of the subcom.
mittee.)

Mr. COOKE. If the committee please, tale is a product of the soap.
tone clays, and it is found in America and Europe in a great number

of varieties. Talc is produced in France, Italy, and several States in
the United States, and elsewhere. But there are a large number of
varieties of this particular soapstone mineral.. Probably 30 several
varieties are mined which are used for various purposes. Talc is
largely used in the paint and paper industry, but possibly its largest

se is a textile filler. It is also used in the rubber industry, and it
is used in the cosmetics industry.

Senator KING. Would you object if I asked you about the use
as a textile filler? Just how is it used for that?

Mr. COOKE. It is used for making body in certain textiles. For
instance, in making salt bags it is used to close up the pores in the
eloth in order to hold the salt. It is also used in shirting and other
textiles to give weight and body to the fabric.

Senator KING. So that its price affects many industries then?
Mr. COOKE. Well, it is used in many industries and the price of the

product, of course, affects the raw material cost in these several
industries where it appears.
- Senator KING. So any dislocation of the present tariff, whether up
or down, would necessitate readjustment of rates in many, many
industries?

Mr. CooK. Well, it would cause disturbance in existing price
arrangements in ratio to materials appearing therein.

There is a great spread in price in the talcs of different qualities
kinds, textures, and varieties.' Tihe highest priced talc in the world
comes from the foothills of the Alps and Italy. The French produc-
tion comes from the Pyrenees. Those two talcs are very high.grade
talcs. Possibly the French talc is the nearest thing to the geologist's
ideal of steatite, but it happens to be a little off in color.

The Italian talc is a very high quality in texture, but it happens
to be very white, and that characteristic of colorgives it a great value.

In the United States-New York State, Vermont, California,
slightly in Pennsylvania and Georgia, and in the Carolinas-a number
of varieties of geological products called talc appear, but they are
as different one from the other, and in their peculiar adaptability for
usage as well can be in the line of articles all called by the same name.

The gentleman who has just addressed the committee is an officer
of three companies, or at least represents three companies working as
a unit, with one competitor near Watertown, N. Y., at a place called
Gouverneur, and they produce a peculiar talc that is not produced
any place else in the world. That talc is a fibrous talc. It is so very
fibrous that some of their product is sold under the trade name
Asbestine, and that talc geologically has a monopoly, and it happens
that it is located only in tha t part of New York State. It has practi*
ally no competition in the world, and as talc goes to the paint and
paper industry.
. Over in Vermont, not far away, they produce another talc. But
it does not compete with this talc, because it is not of the fibrous

I
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character. It is more of the soapstone appearance. The penci
that we used to write on a slate with were made of that kind of tal
Its color is bad. It is used in a granulated form for roofing. Some
of the residue is used for other uses to which that particular kind of
talc is applicable.
- Some talcs are gritty and have a particular use for which that
grittiness is not objectionable. But the greasy, oily, fine, amorphous
talcis the thl4g that we usually know as talc from using it in cosmetics.

These foreign talcs come in in various grades and qualities due to
their grade and character. And they are used for various purposes
for which no American talc is fitted. The price range on this foreign
talc runs from $16 to as high as $70 a ton sold in New York. And
the domestic talcs sell from $6 to $20 a ton, according to their uses and
qualities.
SThere is no mystery about tale. It is just one of those geological

lines many articles of which carry the same general name.
This matter was presented before the House Ways and Means

Committee. The gentleman who has addressed this committee now
addressed the committee there and filed a brief. The Association
which I represent filed a brief but did not appear. And the House
Ways and Means Committee recommended 30 per cent ad valorem in
place of the 25 per cent rate. There was a floor amendment in the
House of Representatives which placed this three-eighths of 1 cent
per pound duty upon all talc.

Senator EDGE. Do you agree with the estimate made by the pre-
vious witness that that would mean 40 to 60 per cent ad valorem?

Mr. COOKE. Forty to seventy per cent, I would compute it.
Senator REED. What are these foreign talcs used for?
Mr. COOKE. They are used in various lines. The better qualities

of cosmetics require these very greasy, amorphous nongritty talcs.
Senator REED. But the Tariff Commission tells us that similar

talcs are produced in California.
Mr. COOKE. The California talc is, I understand and am informed,

of the highest quality found in the United States. There is some
Canadian talc that may be somewhat similar to that. But I think
the trade all agree that the Italian talc, on account of its peculiar
whiteness, is better than the French because of its slight off-color,
aid that both of those are the best quality in the world.

Senator EDGE. Your position is that the imported foreign talc does
not in effect compete with the production from Watertown, is that
your position?

Mr. COOKE. No more thar. eggs in China compete with steel in
Pennsylvania. They are not useful for the same purposes. They
are just not useful for the same purposes. One is a large commercial
article sold in great quantity, as stated by the previous witness, com-
manding possibly half the production in the Urited States, and is a
peculiar, special kind of talc which is almost not talc, being so fibrous,
though it is geologically of that order.

Now, it happens that there is no protest from any American
producer of tale except as represented by Mr. Doyle, and, as I under-
stand, he represents his own Gouverneur, N. Y., operation, and
one competitor there, and the Vermont operation, which is in this
very low grade, off-color material which is used for roofing in part.
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So far as I know no California protestant appears, or any other
protestant. .

My clients consist of the members of this association, six in number
and they are merchants in talc and sell both domestic and imported,
and they advise me, and it is a fact, that they have to furnish the
foreign to the people who have to have the foreign, and they are glad
to furnish the domestic to the people who use the domestic." They are
well established and old-time firms, and sell this product as required.

Senator KINO. So that this tariff would be advantageous to Mr.
Doyle and those whom he represents?

Mr. COOKE. On the contrary, I do not think it' would be of any
advantage to him, for there is no competition whatever between the
imported product and his product. I think it is more of a fetish than
a fact. I think he is concerned more with seeing the duty up.

The truth of the matter is that the increase of the duty by the im-
position of this House amendment specific provision will throw out
of complete kelter the'range of duty on all foreign, imported talc.
Some of them come in at a lower price and others at a higher price,
and there can be no uniformity of application of duty to various
foreign products. It also puts on domestic users unnecessary pound-
age duty on the necessitous talc in the United States, and it is a sheer
burden. We urge that the specific duty be abandoned. It is arti-
ficial unscientific and quite inapplicable to this field. We further
say that even the raise of 5 per cent in the ad valorem duty proposed
by the House Ways and Means Committee from 25 per cent to 30
per cent is difficult of justification.

Senator EDGE. You feel that the old 1922 tariff of 25 per cent would
not be onerous?

Mr. COOKE. On the contrary, it would continue the existing condi-
tion against which no one protests, no users protest against, and we
know of no talc industry outside of this peculiar industry in New
York and Vermont that is attempting to'change either the structure
or the amount of the existing rate. Certainly the specific duty at
three-eighths of 1 cent is a greater increase of the rate and an abso-
lutely unscientific treatment of the whole subject.

Senator BARKLEY. At whose instance, if you know was the amend-
ment offered on the floor of the House changing it from 30 per cent
to this three-eighths of 1 cent?

Mr. COOKE. Senator Barkley, I am compelled to confess that I did
not take the trouble to examine the record to ascertain who made the
proposal. Possibly Mr. Doyle can answer the question.

Senator EDGE. Thank you.
(Mr. Cooke submitted the following brief:)

BBIEF&OF THE MINERAL PRODUCTS ASSOCIATION OF AMERICA

Prior to the tariff act of 1922, talc took the rate of 15 per cent ad valorem. In
the 1922 tariff revision the duty was placed on crude talc at one-fourth cent
per pound, while the "ground, washed, powdered or pulverized (except toilet
preparations)" was made dutiable at 25 per cent ad valorem.

The House Ways and Means Committee in preparing the present tariff bill
Wit this paragraph undisturbed, except to increase the duty to 30 per cent on
the ground product.

In the House, however, a floor amendment was adopted which substituted aMate of three-eighths cent per pound for the 25 per cent ad valorem on ground talc.
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This association filed a brief th the House Ways end Means Commdtht i
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ISO-0 tons, 3 th In epion in the neighborhood o,000 tons, the ectfigures for the year 1920 as reported sby Bureau of Mines showing dsmetlvdduation of 181s, W ons, valued at $2,110,994, and total importations of 24not valued at e3,799.r wil be noted that the importation in tonnage is less than 1per cent thedomestic production, but the value of the mport oommedity Is meh ighein ratio and reaches aproximately 25 per cent in terms of value.The trade situation i illustrated by the fact that about 10,00 tons of taletie reported from Canada, and bout 6000 tons of New York and Vermonttale e exported to Canada. The Canian duty is per cent ad vaoreThus Canada imports types of talc from the United States which it can notproduce, and Canadian alte imported into the United States to meet requ.mants here for which it to fitted,.

NATURE OF TALC
Talc is a mineral product of the soapstone class but Varies widely in color,quality-partcularly with reference to texture-utilityfor various applicationand there Is a wide range ofprie based upon various commercial factors nhenn theproduct. Talc produced In the neighborhood of Gouverneur N Y. wherethe largest domestic tonnage originates, is of the fibrous quality and in its bextus of thasbestos character and Is even sold by the largest producer under the tradename dAsbetine, This talc, while it laks the slippery or reas qulit ofother types of tale, is useful and has a practically exclusive ual paint andpaper manufacture. This asbestos type of talc produced in New York enjoysubstantially an exclusive field in the industries where It is employed and Is ex.ported to ifoeign countries for similar use abroad.Production of other qualities and tye of tale occurs in Vermont, GeNorth Carolina, Pennsylvania, and Californi with small and immaterial proeetion In other localities. The principal producing States are New York, Vermont,and California, in the order stated.Foreign production occurs chiefly in France, Italy, and Canada.Tale is used, aside from aint and papermanufacture, as above stated, in rubberoperations, insulation matrials, very largely as a textile filler, and the very highgradee In toilet preparations.

3RLATIONSIp OF FOREIGN AND DOMESTIC TALCS
The consuming trade In the United States has long recognized the distintcharacteristics f the several types of tale available for the various ndustrialuses and applications to which tale may be put. Even during the war, when thefiWar Trade r was wiemhdbargoed the forein tales, in order to save ship space, theirfirst order was withdrawn to make avlable necessitous foreign tales for variousdomestic requirements.
French and Italian tales approximate* the geological ideal of steatite, which istrue talc. Such a talc presents a greasy, sliUppery, and amorphous character andis freer from carbonates and iron, which stinguishes h from the grdelargely produced in America. 

em from the grade
STATE OF TIE TRADE IN TALC PRODUCTS

The members of this association are: Chas. B. Chrystal Co., New York, N. Y.;Stanley Doggett (Inc.), New York N.*Y.; Hammil & Gillespie (Inc.), New York,N. Y. LA Salomon & Bros NewYork, N. Y.' Whittaker, Clark & Daniels ,New Tork, N. Y and Chas. I W ner Co "Ph i-lpha, Pa.Thse houses a deal in foreign and domestic talcs, acting as merchants betweenproducers and consumers. It is essential that they be prepared to furnish, basedupon qualityand utility, the various and several type of talc available. Do.mnesetic consumers realize that for certain requirements the Imported talcs arenecessary, whereas for other uses the domestic production in its several varietiesequally required or useful; and many consumers require both domestic andimported tales in their operations. The consuming trade fixes the consumptionbo th n the foreign and domestic product by virtue of their knowledge of thedifferent qualities and their particular requirements based upon their experience.
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gpay consumers have communicated with Members of the Senate, individually
espaWng their position in this regard.
he prices for the domestic tales range from $6 to $20 per ton. The imported

t es range from $16 to $70 per ton. Those classes of imported talc selling be.
vnd $25 constitute the or ortion of the imported talcs. In other words,

finer qualities of im rted tlc necessary for domestic uses constitute the
ielpal importation. This is particularly true of the French and Italian talcs.

here is thus shown in the talc trade a very broad range of price for different
kids and qualities.

As American merchants dealing in both domestic and imported tales, the
members of the association protest against the application of a specific duty
to imported ground talc, because the imposition of the specific duty per pound
places a serious discrimination upon the lower priced talcs, amounting to an
Increase in duty of over 300 per cent with respect to some grades, while reducing
the ratio of dutiability on the more costly types. This illustrated by showing
that a duty of three-eighths cent per pound equals $7.50 per short ton, and when
thirate is applied to all the grades of imported tale, the inevitable discrimination
of the specific rate becomes apparent. This to say nothing of the additional
burden on American users.

The rate of three-eighths cent per pound on ground talc is an enormous increase
of duty with respect to the lower grades of talc and in view of the wide variety
of talcs to which it is applicable is a haphazard method of assessing duty upon
this line of commodities.

The House Ways and Means Committee after having heard argument by
proponents of a higher tariff and after having received briefs from such pro-
ponents and from this association preserved the ad valorem method of duty
assessment upon talc and only recommended the increase of the ad valorem
rate from 25 per cent to 30 per cent ad valorem. The shift to the specific rate
and an increase of the duty thereby of more than 300 per cent over the existing
ad valorem rate with respect to some grades of talc presents a ease of haphazard
tariff alteration which in this particular instance is unjustifiable from any
standpoint.

The chief proponent of the proposed higher duty as shown by the argument and
brief presented in the House is the farthest removed from danger of foreign
competition, even if under the peculiar conditions existing in the talc industry
the foreign importation could in grades and qualities be said to compete with
domestic production. His companies at Gouverneur, N. Y., International
Pulp Co., Union Talc Co., and the U. S. Talc Co. allied institutions, produce
the asbestos type of talc in which the Gouverneur field has a natural and complete
monopoly. They have but one competitor'within that field, the W. H. Loomis
Talc Corporation. As before stated, this type of asbestos talc is exported to
foreign countries in substantia amounts.

The imposition of an arbitrary specific duty upon all talc of whatever kind
and whether produced in the United States or not, and regardless of price,
results in grievous burdens upon domestic consumers of foreign tales who can
not find their necessary supplies of the types of tale they require from domestic
sources; and the arbitrary and unequal operation of a speco t duty upon all
ground talc is bound to result if enacted into law in a dislocation of the domestic
tale trade generally injurious to American consumers and without benefit to
producers of domestic talc of kinds not imported.

This case presents no situation in which domestic production has been injured,
or in which losses have occurred in recent years to American producers. There
is no showing that any part of the domestic production will be depressed in the
absence of a large increase or any increase in the duty. New domestic producers
are coming into existence and existing establishments are increasing production.
Contrasting the facts last stated with the fact that foreign tale are deemed to
be a necessity in American industry, it is obvious that the existing rate of 25
per cent is adequate for any proper treatment of the foreign and domestic talc
oition. The proposed increase to 30 per cent ad valorem found in the House

Ways and Means Committee report, even though it is but a 5 per cent increase
is difcult of justification and a fortiori the proposed three-eighths cent duty as
found in the House floor amendment is wrong both from the standpoint of
economics in its large elevation of the rate and from the standpoint of proper
tariff construction as addressed to the peculiar facts of the talc industry.

It is respectfully submitted that paragraph 209 should not be structurally
altered; that an ad valorem duty should be the only kind of duty applied to
imported ground tales; and that the existing rate of 25 per cent ad valorem
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being applied as it is only to those kinds of tale necessary to be imported shouldnot be increased unless it is deemed wise by Congress to impose additional burde,
upon American users of such essential imported tales.

This association has approached this subject and dealt with it herein from the
standpoint of domestic merchants dealing both in foreign and in domestic tale,intimately acquainted with the requirements of the country and disposed only
to see domestic operators secure the supplies of talc to which their operationshave been adjusted on the soundest economic basis possible to be secured.

We referred above to the exchange of tales between the United States and
Canada, Canada Imposing 17.5 per cent ad valorem on American tale while wehave imposed 25 per cent ad valorem on the Canadian talc. If the specific duty
of three-eighths cent per pound were enacted in law, our duty against Canadian
tale would reach as high as 70 per cent ad valorem on a substantial part of the
Canadian talc imported according to varying prices for grades.

The last illustration silhouettes the objection against increasing the duty on
tales that domestic users require. It is obvious that domestic tales are needed
in Canada and Canadian talcs are required here. The same may be said as to
European and American exchange of tale. For this country to raise its duty to
a high point in the end can only dislocate trade, without benefit to domestic
producing interests and with certain burden on domestic consuming interests.

Respectfully submitted.
MINERAL PRODUCTs ASSOIATrON or AMERBIA.

Samuel H. Clark, being first duly sworn, deposes and says that he is an officer
of Whitaker, Clark & Daniels (Inc.), a member of the Mineral Products Assocla.
tion of America; that he is president of that association, has read its brief before.
going; t ha t the facts stated are true, and those stated on information and belief

e believes to be true.
SAMUEL H. CLARK.

Subscribed and sworn to before me, a notary public in and for the District of
Columbia, this 20th day of June, 1929.

[SEAL.] MARGARET S. JARVIS,
Notary Public, District of Columbia.

EARTHENWARE AND CHINA
[Pars. 211 and 212]

STATEMENT OF JULIUS ROSENFELD, REPRESENTING THE CHINA
AND EARTHENWARE GROUP, NATIONAL COUNCIL OF AMdR.
ICAN IMPORTERS AND TRADERS (INC.), NEW YORK CITY

(The witness was duly sworn by the chairman of the subcommittee.)
Mr. ROSENFELD. I represent the china and earthenware group of

the National Council.
Senator EDGE. You represent then the National Council of Ameri-

can Importers and Traders? I
Mr. ROSENFELD. Yes, I am representing the German china and

earthenware and the Czechoslovak earthenware group.
Senator EDGE. What is your firm?
Mr. ROSENFELD. Lazarus & Rosenfeld (Inc.).
Senator EDGE. Did you appear before the House Ways and

Means Committee, Mr. Rosenfeld?
Mr ROSENFELD. No, Mr. Straub appeared before the House

Ways and Means Committee representing the same group, but he is
abroad, so I am appearing in his place.

SSenator EDGE. Have you additional information to file with this
committee, or is that the same brief?

Mr ROSENFELD. I want to file the same brief, with the exception
that we make the changes covering the 10 cents a dozen additional.
And two or three remarks that I want to make besides.
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Senator EDGE. Can you not start at the 10 cents a dozen addi-
tonali without filing the same brief, because that is already in the
i0cord?

Mr. ROSENFELD. The brief in the record covers 15 cents on earthen.
ware and 25 cents on chinaware, because that was the request of
the American manufacturers at that time. Se we had to change th6
brief to cover the 10 cents additional.

Senator EDGE. File that brief.

Mr. ROSENFELD. I also wish to present the following letter:
JUNn 18, 1929.

Bon. REED SMOOT,
Chairman Committee on Finance, United States Senate,

Washington, D. C.:
The importers and distributors of German and Caechoslovak china appeared

before the Ways and Means Committee and filed a brief and supplemental brief.
The brief stressed the desirability of the Ways and Means Committee considering

Report, about completed, made by the Tariff Commission on the subject of earth*
enware and chinaware. In the brief field we stated the following:

In the course of the hearings, Mr. Wells, appearing for The Pottery Assocoa-
tion, made certain statements which were answered in the supplemental brief filed
by the china group representing The National Council of American Importers
and Traders. We append a copy of this brief.

The main argument of Mr. Wells was the necessity for higher duty. He
states (p. 892) that the Japanese importations for 10 months in 1928 averaged
6o cents a dozen pieces as against the lowest-priced American cup and saucer
made by Homer Laughlin of $1.35 a dozen. It is clear from this statement
that the Mr. Wells compared the average price of all classes of imported Japanese
china with a definite class of domestic articles, namely, cups and saucers. Mr.
Wells should have stated the character of the articles included in this average.
It is well known that the imports from Japan include large quantities of salts and,
peppers, incense burners, novelty figures, ornaments and very small toy tea sets,
which are not competitive with anything made in the United States. If the
average price of imports arrived at included a large portion of these small articles
of low cost, all classifiable under paragraph 211 and paragraph 2125 the com-
parison with cups and saucers was certainly not fair. In order to show your
committee the relation between imports and United States cost, Mr. Wells
should have selected any particular item and made a direct comparison, so that
your committee could have seen what protection is needed.

Mr. Wells gives the price for the cheapest cup and saucer by Homer Laughlin
as $1.35 a dozen cups and saucers, which is equivalent to 602 cents a dozen
pieces. The domestic manufacturers sell run of kiln and assorted lots of the
various items they make, including in these lots firsts, seconds, and thirds. It
would be interesting to know what quality Homer Laughlin sells at $1.35 per
dozen, whether this excludes seconds and thirds, because in arriving at the import
average it should be borne in mind that all qualities imported are included in,
the total, whether they be firsts, seconds, or even if they be broken and mended
goods.

The tables in the attached brief have been corrected to show the effect of the
proposed rate of duty as now written in the House bill, and tabulation No. 3
covering china tea sets has been eliminated entirely, as the House bill excludes
this character of merchandise in the provisions of paragraph 211 and paragraph
212.

We also attach earthenware brief amended to meet the proposed rates in the
House bills, urging upon your committee the revision of the present rates of duty..

The investigations conducted by the Tariff Commission covered both subjects
of chinaware and earthenware, and while this statement, as far as we know,
has not become a public document, we deem it proper that in the consideration
of rates in the new bill, attention be given to the mass of evidence and costs;
collated by the Tariff Commission.

Respectfully submitted.
J. ROSENFELD,

Acting for Paul A. Straub,
Chairman of the China and Earthenware Group of the

National Council of American Importers and Traders (Inc.).
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Senator EDGE. Do you wish to discuss it orally as well?
Mr. ROSENFELD. I want. to discuss this. The present tariff

45 and 50 per cent on earthenware and 60 and 70 per cent on chi
and then there is the additional specific of 10 cents a dozen pieces.

Senator EDGE. The only change is the additional specific 10 cents
per dozen pieces.

Mr. ROSENFELD. The 10 cents a dozen pieces applies on both
schedules, on both the earthenware and china.

Senator KING. Of course that affects only the cheap articles.
Mr. ROSENFELD. It affects all articles, but it affects the cheap

articles more.
Senator KINo. A little bottle with a little cork in the bottom of it

represents two parts or two pieces?
Mr. ROSENFELD. I want to show you this as an illustration.

Here is what they call a condiment set.
Senator REED. Do people actually buy those?
Mr. ROSENFELD. They buy them in thousands. There is a thing

that cost 15 cents abroad [exhibiting]. It consists of 8 pieces.
That is a bottle and a cork. That counts as two pieces.

Senator KING. Supposing you could unscrew the top?
Mr. ROSENFELD. It would be the same thing. It would be two

pieces. Anything with a cover is two pieces. There is a cork in the
bottom.

Senator KING. And the cork in the bottom makes the second
piece?

Mr. ROSENFELD. Yes.
Senator KINo. Supposing you could unscrew the top, that would

make three pieces?
Mr. ROSENFELD. Yes.
Senator BABKLEY. You would not need the cork if you could

unscrew the top.
Senator KING. That would add to the duty.
Mr. ROSENFELD. There is a mustard bottle, a cover, and a spoon.

There are three pieces there.
Senator REED. It takes time for Democrats to learn those tricks.
Senator KING. This is three pieces?
Mr. ROSENFELD. Yes; that is three pieces.
Senator KING. This little spoon?
Mr. ROSENFELD. That is a piece. So the whole thing, is eight

pieces.
Senator EDGE. What is the significance of it being eight pieces?
Mr. ROSENFELD. Because it says 10 cents a dozen pieces.
Senator REED. And that is invoiced at 15 cents?
Mr. ROSENFELD. That is invoiced at 15 cents.
Senator REED. So that on that article there would be how much?
Mr. ROSENFELD. There would be practically 6% cents additional

duty on that besides the 70 per cent ad valorem.
Senator REED. Six and three-fourtlh cents?
Mr. ROSENFELD. Specific. That is additional rate.
SenatorEDGE. Then I understand that you take two-thirds of 10

cents on that number of pieces, eh?
Mr. ROSENFELD. Tlis happens to be china that comes at 70 per

cent.
Senator REED. The duty is 110 per cent.
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Mr. ROSENFELD. In our brief we have shown the comparison to

show the duties worked up to over 100 per cent on small items,
specially items with covers. And another thing is that it is going
to be wholly unworkable with the appraisers, because there will be
an argument every five minutes as to whether it is one piece or two
pieces. What is a small article with a cover? Is that one or two
pieces? It is going to lead to all kinds of difficulties with the apprais-
ers in assessing the duties.

Senator EDGE. Let us see the other side. What is that in compe-
tition with on our side particularly?

Mr. ROSENFELD. Excuse me.
Senator EDGE. Go ahead.
Mr. ROSENFELD. The only thing else that I wanted to point out

was this. This is just an article that is sold in the 5 and 10 cent
stores (exhibiting another article]. This is made in Czechoslovakia,
and it is the type of article that is not manufactured in this country
at all.
. Senator KING. Is that china?

Mr. ROSENFELD. NO; this is earthenware. There is no object in
increasing the duty on this article at all.

Senator KING. Why? .
Mr. ROSENFELD. Because it is not made here. None of this stuff

is made here. Americans would not bother with it. They maketableware. They make useful goods. They do not make any of the
fancy goods, which are a very great proportion of the imports coming
in. On those imports coming they decreased the value of a dozen
pieces that have been mentioned, I think, in the hearings.

Senator KING. Those are articles that are sold largely, I imagine,
from what you state, in the big department stores like Woolworth's,
and so on?

Mr. ROSENFELD. Yes; as a matter of fact, that is sold by the chain
stores.

Senator KING. Chain stores.
Mr. ROSENFELD. That sold for 40 cents.
Senator REED. What is it invoiced at?
Mr. ROSENFELD. I do not know. We do not purchase this article,

that is this particular article. (Exhibiting). But it costs 15 cents
abroad. This happens to be a Japanese article.

There is one other point I want to bring out, and we stressed before
the Ways and Means Committee that they should get the Report
of the ariff Commission. The Tariff Commission made an investi-
gation either two or three years ago abroad, in Czechoslovakia,

ermany, England and in the United States. And we stress againthe importance ofyour committee getting this report.
Senator KING. Has it not been published?
Mr. ROSENFELD. No; it was never published. You can ask theTariff Commission.
Senator EDGE. You have brought a couple of articles here, using

them for illustration, in which no doubt you are correct in yourstatement that they are not produced in this country. I do not know
why they would be. They look just like so much truck to me. Ido not know why they should be produced in this country. Buton the other hand, there are no doubt covered by this duty of ten
cents per dozen pieces many products that are produced in this
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country, and no doubt this additional specific duty was inserted te
protect them, that you likewise import. Discuss something of that
kind. Cheap plates and things that would be made here, rather than
a lot of junk.

Mr. ROSENFELD. I admit that, Senator, but I say this, that you
cannot make a 10 cents a dozen duty applicable to both articles.

Senator EDGE. All right; is it not possible to have some qualifyingnote that would, perhaps, if we deemed it wise, exclude the 10-cent
specific applying to that kind of-whatever you call it?

Senator BARKLEY. You might have a proviso that this tariff shall
not apply to junk.

Senator EDGE. I would be entirely agreeable to that.
Senator KING. And you would never get an interpretation of the

court as to what junk means.
Senator EDGE. I want to say frankly that exhibits of that kind as

a reason to exclude this specific duty do not appeal to me as a very
good argument. This was not entered for any other reason in the
world, I can not imagine, than to apply to a competitive class of mer-
chandise.

Mr. ROSENFELD. I admit all that, but it applies to a whple lot of
merchandise that is not competitive, and it is going to increase the
cost to the people that can not afford to pay it.

Senator EDGE. Yes; but I just wanted to give you the other
thought as well.

Senator BARKLEY. To what extent are these fancy combinations
such as this, and many others that you see if you walk through an
ordinary chain store, purchased by the people of the United States
and used?

Mr. ROSENFELD. It is impossible to get the figures. The Govern.
ment records will show so many dozen pieces from a country.

Now I am going to say this, that in Mr. Wells's testimony before
the Ways and Means Committee he compared the average cost per
dozen pieces. He mentions Czechoslovakia as $1.35 a dozen and
Germany $1.24. I may be 1 cent wrong in my figures. But the
German rate is cheaper than the Czechoslovakian rate. At the same
time it is common knowledge, everybody knows, that the German
labor price is much higher than the Czechoslovakian. It is simply
because the Germans are exporting a lot of this stuff and the Czecho.
sldvakian only export useful goods.

Senator BARKLEY. I thought'that was made in Czechoslovakia.
Mr. ROSENFELD. But the Germans make a lot of all this kind of

stuff too. Small stuff. Nobody can tell you what the figures are
because the Government records can not give them.

Senator KINO. One other question. What do you say as to this
tariff on earthenware and crockeryware, and so forth carrying a 45
per cent ad "valorem?

Mr. ROSENFELD. Forty-five per cent on the plain and 50 per cent
on the other.

Senator KING. Well, on that which I read.
Mr. ROSENFELD. Do you mean as to the present rate?
Senator KING. Yes.
Mr. ROSENFELD. We are satisfied to let it stay.
Senator KING. And then painted, colored, tinted, stained, and so

forth, 60 per cent, plus the 10 cents per dozen pieces, and so on. Is
there any reason for the differentiation and for the additional tariff?

254



r EARTHS, EARTHENWABE, AND GLASSWARE 255

Mr. ROSENFELD. Do you mean between the white and the deco-
rated?

Senator KINo. Yes.
Mr. ROSENFELD. Well, it does not mean anything. It has always

been done, and there is very little white imported. It is practically
all decorated.

Senator KING. It is practically, then, a 50 per cent tariff?
Mr. ROSENFELD. Yes. The white importations are small.
Senator KING. Then so far as results are concerned we might make

it 50 per cent instead of 45?
Mr. ROSENFELD. Well personally we would not care. We do not

import any white.
Senator KING. Is the 50 per cent an increase over existing?
Mr. ROSENFELD. No, the 50 per cent is the existing tariff. The

new bill includes the same rates as the old.
(Mr. Rosenfeld submitted the following briefs:)

BBIU OF THE EARTHENWARE GROUP OF THE NATIONAL COUNCIL OF AMERICAN
IMPORTERS AND TRADERS (INC.)

The United States Potters' Association has petitioned the committee for anadditional specific rate at 15 cents a dozen pieces on earthenware, both decoratedand plain, under the plea that the American producers can not compete with theforeign product imported from Germany, Czechoslovakia, and Japan.We strongly protest against this proposal: (1) The rate will act as embargo
against the importation of this ware; (2) the imports f table, toilet, and

kitchen earthenware from the countries mentioned are bu. a small percentage ofthe American production of such wares; (3) a large proportion of the total importa-tions is not in competition with wares made n the United States; (4) certainAmerican-made tableware is npw sold in 10-cent stores to the complete exclusion of
similar foreign tableware; (5) imported tableware has been copied from foreignshapes and decorations and sold at prices lower than the imported originals.

Earthenware is the principal manufacture of American potters ranging fromvery cheap pottery to the better grades. There is some little chinaware manu-factured in the United States consisting of hotel china, the well-known "Lenox"ware, and a very little that the Onandagua factory-manufactures.
A description of the method of manufacture of china and earthenware inEurope, Japan, and the United States may be set forth briefly. In Europe andSJpan, the bisquet or body for earthenware is merely fired to the extent of hard-

eoig, but not vitrified. The ware is then dipped in the glaze and fired again,but not at a temperature that vitrifies. Until vitrification occurs, china orporcelain is not produced. The bisquet or body of china or porcelain, differingsomewhat from the body of the earthenware, is dipped in glaze and fired at a very
high temperature, vitrifying the ware.

American earthenware is manufactured in the same manner as European, butthe so-called American "china," while it is hardened to a greater extent than thecheaper earthenware, is not vitrified. It merely takes a little harder ringAmerican hotel china and "Lenox" ware are fired to the extent of vitrification.The brief of the potters' association (R., p. 904), makes the following statement:As indicated before in this brief there are two distinct classes of Americanpotteries making dishes-those producing hotel china and those producing whatKnown in the trade as earthenware. he latter name is somewhat misleadingas it applies to dishes that the public calls china, purj in color and in decorationdifering from true china only in a structural or technical way."
The brief further states (R., p. 899):
"The twocommodities may be readily distinguished by experts, but not soesily by the purchasing public." -
The reason the American public calls certain eartherware dishes "china" isbecause the are sold as china and often marked "china." When the name"ehina" appears on an American earthenware dish, the mark is deceptive and itis believed that the American public would not call this ware "china if properlylabeled in all instances and sold as earthenware. When American earthenwares labeled "china" and sold as such, it is quite apparent why it is not readily
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-distinguished by the purchasing public. Imported earthenware, no matter how
fine, is rarely, if ever, branded as "china."

Some foreign earthenware competes with the American earthenware, but with
a grade usually referred to as "seconds or thirds," with soft body and defects
sometimes covered by a decoration and not true in shape. A great deal of the
cheaper German and Czechoslovakian earthenware is soft and in many instances
the decorations are made with a stencil and brush under glaze. No such decors.tions are being manufactured in this country.

The better class of imported earthenware is not injuring the sale of American
earthenware. As a rule, the prices of the American ware are lower and the fact
that it is usually represented to be china gives it an added preference over the
foreign ware.

The effect of the specific duty of 15 cents a dozen pieces.-This additional specific
rate would prove prohibitory on practically all classes of foreign earthenware.
We present the following illustrations (Tabulations 1 and 2) together with samples
transmitted under separate cover, showing the effect of the proposed rate of 10
cents a dozen, in addition to the present ad valorem rates.

Decorated earthenware (Tabulation No. 1)
(V. From Villeroy & Boch, Mettlach, Germany. E. From various, Geo. Borgfeldt & Co., New York]

Foreign Prood
O Aceore Dug N 1urn d Total Equiv.No. f ty D Num- tonal amount
o* Article u e. pe r of sffl o tcom. lent c aatcle inc cent duty of und valoremOp ng cent i10 cents duly duty

perdozen

Doren Per ral
VB 2 Dinner set, 100 pieces.................. $7.12 $3.6 8 $0.83 $ 39 5

Teacups and saucers, bread and butter
plates, fruit saucers ............... 1.48 .74 4 .40 1.14 7

Oeo. Schmteder, Zell-Harmersbach,
Germany.

E Cake plates.......................... 1.40 .70 1 .10 .80 57
0. Blhl, Ladowits, Czechoslovakia.

E Cereal sets...................... . 1.62 .81 2I .25 1.06 6
Scbmeleor & Gerike, Altbaldens-

leben, Germany.
E 6 Napy sets pieces.................... .23 .115 ,9a .0417 .1567 68

Geo. Schmider, Zell-Harmersbac.
Germany.

E9 Plates, 16 cm ......................... .40 .20 1 .10 .0 75
Soelete Ceramlque, Maastricht,

Holland.
E 10 Cups and saucers, white............... .49 .22 2 .20 .42 88

Decorated and plain earthenware (Tabulation No. 8)

IFF. Smallarticles imported by Geo. Borgfeldt & Co. No samples, white ware from Scbmelter and
Gerike, Althaldensleben, Germany. No samples, small Japanese articles)

Forein rooted TotalNO. victory addl- To i
of vie. Du Num. tonal amount Wentad

ati. Article b at ber of speciflo of com-art[- 1 a. a valorem
cle in per cent peces dut of poun duty

pickln p0 cents dluty
per dozen

,,

FF1
FF2
FF3

Oval frog spill...........................
Decorated bird vase..................
White flower holders............ ......
Whiteware:

-Dinner plate, 8.inch ..............
Bread and butter plate, 6-inch ...
Teacups and saucers............
Fruit saucers 5fl4nch..............
Oval meat, Ilnch..................

Condiment set.........................

10.46
.45
.32

.303

.26
.44
.21

1.01
.0614

(0.23
.225
.144

.163

.112

.20

.095

.45

.031

Dozen
1
1
1

1
1
2
1
1
8

$0.10. 10
.10
.10

.10

.20

.10

.10

.02%

0033
.225
.244

.263

.212

.40

.195

.65

.056

Pernot

72
76

85
90o

55
90

NorT.-Duty on white ware Is 45 per cent.
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It will be noted that the application of this per dozen rate results in equivalent
ad valorems ranging from 53 to 93 per cent. It is customary in the china
and earthernware trade to count all separate pieces, and the rate applied on
actual count consequently brings the duty out of all portion to the value of
the wares. Cups and saucers, covers to sugars, covered jugs and mustard pots,
covered butter dishes, and many other articles are county as two or more pieces,
while they are sold by the dozen or gross in single units. Ten cents a dozen appears
to be a small and innocent-appearing rate, but when assessed in addition to the
present ad valorem rates, brings about duty results far in excess of any needed
protection to the manufacturers of American earthenware.

Attention is drawn to Tabulation No. 2, oval frog spill, bird vase and flower-
bolder. These articles are representative of a large class of various novelty
articles that are not made in the United States. The additional specific rate
would prohibit their importation withour serving any protective needs. The
equivalent rates would be nearly double the present rates of 50 per cent for deco-
rated earthernware and 45 per cent for plain.

We are submitting, among the samples, articles sold in 10-cent stores that
can not be imported and samples of several imported articles together with
domestic copies showing the selling prices of the American articles to be below
the imported originals. The samples are as follows:

Wl. A series of domestic samples, ivory glaze with colored flowers, consisting
of meat and vegetable dishes, salad, gravy boat, sugar and cream and plates.

W2. Samples of the same collection in yellow glaze with flower decoration.
W3. The same, ivory glaze with gold band.
These articles are all sold at retail at 10 cents each and represent values given

the American retail buyer that can not be duplicated in similar imported ware.
Copy In domestloImportew war

VB1 (plates submitted) ---- ---. -------------.. ........ VBIA.
82 piece dinner set-------.... --------------......... Same.
Landed price including-------------- --------------. Wholesale.
Duty at 50 per cent $3.88--------------- ---------.. Price $3.15.
VB3 (trays submitted).---------- -- ---------------. . VB3A.
Landed price ----.......... -------------.... Wholesale.
Including duty $13.20------------------- ------------...... Price $7.50.

When the American manufacturer can copy an imported dinner set and tray
as the above items indicate and sell the copies below the landed prices of the
originals with no additions for the importers overhead and profit, the claim of
increased protection is unwarranted. These illustrations clearly show that the
present rate of 50 per cent is too high.

IMPORT STATISTICS

The Department of Commerce reports for 1928 importations of earthenware as
follows:
Plain table toilet and kitchen ware_------------------------ $339, 374
Decorated table, toilet, and kitchen ware- -----------.... 4,258,899
Common earthenware, stone and Rockingham. ---------------. 148, 771
Other earthenware --------- --- ----... .........--- -....... 1, 838, 971

Total -----...............-------------------- , 6586,015
We have no figures of the American production of earthenware except those

in the statement of the American manufacturers. Page 899 of the record gives
the American production of earthenware at $33,000,000, excluding hotel ware
and possibly the small quantity of "Lenox" ware reported by the Tariff Com-
mission at $1,300.000.

The imports of common earthen, stone and Rockingham ware and other earth-
enware not included in the imports of table, toilet and kitchen ware are not in
competition with any American earthenware. Subtracting the values of these
wares, $1,977,742 from the total imports of $6586,015, leaves only $4,608,273.
This represents a small amount to compare with the American production con-
ssting principally of table, toilet, and kitchen wares.

The brief of the pottery association, beyond the bare proposal of 10 cents a
dozen on earthenware, sets forth no reasons or arguments for this increased rate.
The entire brief is devoted to the cheaper imported china and the only serious
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foreign competition mentioned is from Germany Czechoslovakia, and Japan;countries importing both china and earthenware. England is not included.
Eliminating English imports, the earthenware importations of decorated table,toilet, and kitchen ware from Germany, Czechoslovakia, and Japan are as follows:

Germany--..-----------...---------------------------- $80977
Czechoslovakia ---- ---------------------------- 294,051
Japan. ------ ------------ --------------------- 579 204

Total---------------..-- -------------- ,- 683, 022
Comparing this small total with the large American production of similar

earthenware does not indicate the demoralizing flood of German or Japan ware
referred to in the brief of the pottery association. The small amounts of imports
furnish no sound reasons for a prohibitory rate. In fact, the figures prove
conclusively that no extra rate is needed, and, further, that the present ad valorem
rate should be reduced. The present rate was placed in the act of 1922 on account
of the depreciated currencies of Europe. The currencies have'now been stabi.
lized and the necessity for a high rate on earthenware does not exist.

CONCLUSION

The brief of the pottery association ably paints the demoralization of at least
36 of the American potters, having earned, as the brief states, but an average
of six-tenths of 1 per cent on their investments for the years 1925, 1926, and
1927. But this demoralization is not due to foreign competition. It is due
entirely to the fact that the two largest potters have over 30 per cent of the
American business, with net earnings of 10% per cent, because of the installation
of the modern tunnel kiln, permitting mass production at a much cheaper manu.
facturing cost. Page 905 of the record recites the condition of the 36 potters
referred to, constituting 80 per cent of the pottery industry, including the two
large firms, making 38 in all.

It is quite evident that 10 cents a dozen on earthenware would not remey
this situation. If this rate eliminates earthenware importations, as it surely
will, most of the benefits would be enjoyed by the two well organized, efficiently
managed, and modernly equipped factories.

We earnestly petition the committee to disregard the proposal of the American
Pottery Association for this additional specific rate and suggest that in view of
all the facts presented and further facts available in connection with the Amer.
ican industry and foreign importations in possession of the Tariff Commission,
the present ad valorem rates be reduced.

Respectfully,
PAUL A. STRAUB, Chairman.

BRIEF OF THE CHINA GROUP OF THE NATIONAL COUNCIL OF AMERICAN IMPORT-
ERS AND TRADERS (INC.)

Thiq brief is filed by the china group of the National Council of American
Importers and Traders (Inc.) in regard to table, toilet, and kitchen ware, pro.
vided for under paragraph 212 of the tariff act of 1922, in protest against the
representations of the United States Potters Association, proposing a specific
rate of 25 cents per dozen in addition to the present ad valorem rates of 70 per
cent for decorated and 60 per cent for white china.

Mr. W. E. Wells, appearing for the potters association, contends in his brief
that the American manufacturers of the better grade earthenware can not sue.
cessfully compete with what he terms the low grade china imported principally
from Germany, Czechoslovakia, and Japan, and the brief recited the very meager
profits of 80 per cent of the American factories in proof of their failure to compete
successfully with foreign imports of the cheaper grade of china.

The brief of the potters association states (record, p. 904) that the.profits of
36 poftters averaged 3.28 per cent for the years 1925, 1926, and 1927. The total
sales for these years amounted to $06 448,945. Two of the firms were then
eliminated from the genreal average (record, p. 905), whose total sales for the
same period were $26,870,000, showing net earnings of 10.20 per cent. In
other words, two firms out of 38 did nearly 30 per cent of the business and reaped
profits of $2,750,926 of the net earnings of all, or over 80 per cent of the total
gains of $3,164,078.



EARTHS, EARTHENWARE, AND GLASSWARE 259

It is stated (record, p. 903) that:
"The business of American potters has been demoralized by the food of

mportations from Germany and Japan."
The earnings of two of the factories doing 30 per cent of the business indicate

that foreign competition has not been so demoralizing after all. Net factory
profit of over 10 per cent do not Indicate an inadequate return on investment.

Quite the contrary, as two factories, at least, doing nearly a third of the domestic
business, have had no difficulty in successfully competing with foreign imports
at the present duty rates.

In regard to the other 36, it is difficult to see how an additional specific rate
would alter their situation, for it is quite evident that the serious competition
they face is not from foreign imports but from the competition of the two large
factories in the United States. The increase in the duty requested would result
in prohibiting most of the importations of the cheaper chinaware and in this
event it is local to assume that the manufacturers now able to supply 80 per cent
of the demand would acquire the greaterportion of the business the foreign manu-
facturers are now doing in the United States, and thereby add to their already
fair return of 10 per cent. Certainly only a very small proportion of the foreign
business would be acquired by the other 36 domestic manufacturers who, ap-
parently, can not now compete successfully against the two who are doing a third
of the business.

The reason why two manufacturers are able to conduct their plants at an ade-
quate profit and to secure so large a portion of the American business, is due to
modern equipment, consisting principally of the tunnel kilns with firing ovens
300 feet or more in length. These large kilns permit the ware for baking to be
run in continuously on cars, resulting in a large production at a much cheaper
cost than the antiquated kilns still in use in the other domestic plants and in
Europe. Tunnel kilns are very rare in foreign countries. There are a few in
Germany but none in England, France, Czechoslovakia or Japan. The domestic
potters without modern equipment are certainly at a competitive disadvantage,
but their situation can only be remedied by improved manufacturing methods
and not by increased tariff rates.

As an illustration of what is accomplished in a modern, well equipped and up-
to-date factory operating with tunnel kilne, Mr. Wells of Homer & Laughlin
in an address before the Manufacturers Association of New Jersey, that appeared
on page 53 of the Pottery, Glass, and Brass Salesmen, July 31, 1924, stated:

"An idea of the extent of the business may be conveyed by reference to the one
establishment I represent, if you will pardon something so personal. Our daily
production is 70,000 cups and saucers and about 300,000 other pieces. We
furnish the dishes to serve the meals to more than 10,000 people."

Daily production would then amount to 440 000 pieces or 368666 dozen. Assum.
ing 300 working days, this would equal a production of 10,999,800 dozen per year.

This mass production in 1924 in one factory, a approximately 11,000,000 dozen
exceeded the Imports of 9,542,720 dozen decorated and plain white china from all
countries in 1928, and it is believed that this great American output has been
larger in later years.

It is admitted in the brief of the potters association that very little better class
china is manufactured in the Uuited States. There is some hotel wares falling in
this class and a very limited quantity manufactured in Trenton known as "Lenox"
or "Beleek ware." The Tariff Commission reports the American production
of high-grade chinaware to be valued at about $1,300,000. There is appar-
ently no complaint against the higher priced and better grades of imported china
from any of the exporting countries, including Germany, Czechoslovakia, and
Japan. The efforts of the United States Potters Association are directed against
cheaper imported grades of china, and the application of the proposed specific
rate of 25 cents per dozen will drive a large proportion, if not all, of these wares,
from the American market.

The American potters not only fear Germany, but they are extremely fearful
of Japan. Mr. Wells states (record, p. 892) that the Japanese importations aver-
aged for 10 months in 1928, $0.63 a dozen, as against the lowest-priced American-
made cup and saucer by Homer & Laughlin, sold at $1.35 a dozen. This state-
ment is not only inaccurate but is extremely misleading and does not bear an-
alysis. First, the statement that the lowest priced American-made decorated
cup and saucer is $1.35 per dozen is not a fact. One of the largest chain stores
in this country we understand buys an American-made decorated cup and saucer
in large quantities below this price. Second, Mr. Wells, in his comparison of
10.63 a dozen with the alleged $1.35 for the American-made cup and saucer, has
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taken the entire quantity of Japanese articles and divided the number into the
total dutiable value, irrespective of the size of the articles and without deducting
the large quantity of bettr-grade china. which he admitted is not made in this
country. Further, in including the numerous very small and cheap pieces, he has
failed to state that they are not made in the United States at all. Eliminating
these small non-competitive articles, a very great number the price comparison
would tell an entirely different story. Innumerable small pieces, such as, salts
and peppers, incense burners, novelty figures and ornaments, and very small toy
tea sets, are not made in this country, and Mr. Wells must be aware that their
inclusion in the total quantity brings about a very unfair and entirely misleading
result and price comparison.

There are, unfortunately, no import statistics available separating the small
pieces, not made in the United States, from the table, toilet and kitchen ware,
that may be compared with American articles, at least from a utilitarian stand
point but there is no doubt that if proper separation was made, the average price
would be much higher than $0.63. It is certainly unfair to bulk all imported
pieces of Japanese ware, including thousands of small, cheap pieces not "ade
n this country, with the American ware that includes very few small pieces.

The effect of the proposal specific rate of S5 cents a dozen pieces.-Mr. Wells
(R., p. 897) gave the foreign price of a Japanese cup and saucer with a blue
decoration, at 30 cents and estimated the landed cost in the United States at
62 cents. Mr. Wells's statements are inaccurate in regard to this illustration.
In stating the foreign cost of 30 cents, he failed to add 9 cents for packing, which
is part of the dutiable market value. The true landed cost of these cups and
saucers on the Pacific coast is as follows:

Japanese factory price......------- - -------------------- $ 0.30
Packing.--------------------------------------- .09
Freight.------------.-------------------------- .12
Duty, 70 per cent of 39 cents-----------.-------------------- . 27

Total........-------------------------------------------- . 78

Freight across the continent is $2.20 per 100 pounds, or about 15 cents per
dozen on this cup and saucer, bringing the article into the eastern market at 93
cents. If a 25 cents a dozen specific duty is placed on these cheap foreign cups
and saucers, the result will raise the landed price at the western seacoast to $1.28
(the specific duty on a cup and saucer would be 50 cents), and in the eastern
market to $1.43. The equivalent ad valorem rate to 70 per cent plus 50 cents
per dozen on these cups and saucers would be 200 per cent. Mr. Wells failed
to set forth these comparisons and bring to the attention of the committee the
enormous increase of duty expressed in the innocent looking figure of 25 cents a
dozen.

The result of the additional specific rate developes an equally outrageous ad
valorem equivalent on the lower grade china coming from Germany, Czecho-
slevakia, and Japan. We set forth the following illustrative tabulations, 1, 2,
and 3, with samples transmitted under another cover, showing landed prices
present duty at 70 per cent, new duty at 70 per cent and 25 cents a dozen and
the equivalent ad valorem rates including the new specific rate.

I And not 2snts.
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Decorated china dinner ware (Tabudation No. S)
(. From Porsellantabrlk Victoria, Lazarus & Rosenfeld, Ceehoslovakla. 0. Samples submitted by

Geo. Borgfeldt & Co., Czechoslovakia and Germany)

Present House bill P opoed Total
No additional amount Equlva.
at Article Factory Dat No lent ad

Sending per e pound duty
packing c Pn do duty

Scale 09oO
Dozen Per cnt100-plece dinner set.................... $7.12 $4.98 84 0.83 $8.81 82

VI Tea cups and saucers, I dozen; bread
and butter plates, 1 dozen; fruit
saucers, I doen................... 1.73 3.21 4 .40 1.01 88

Sc&lkO

00-plece dinner set....... ........ 9.73 0.81 8h .83 7.64 79V2 Tea cups and saucers, I dozen; bread
and butter plates, 1 dozen; fruit
saucers I dozen..................... 1.97 1.38 4 .40 1.78 91

Scale A

100.plece dinner set................... 11.27 7.89 8 .83 872 77V 8 Tea cups and saucers, I dozen; bread
and butter plates, I dozen; fruit

ucer I dozen ......... ....... 223 1. 0 4 .40 1.96 8801 Porzellanfabrik Kabla (Germany):
S Decorated mugs old band ......... .72 .81 1 .10 .61 8502 Altrohlauer Porzellanfabrk A. 0.

Altrohlau (Czechoslovakia): Cereal
ta 16 pieces..................... 7 1.17 2 .2 42 8Tt ,a_ L07 1.17 2% .26 3.42 85rtA. . hina manufacturers,

Trptis (Germany): Decorated cups
an saucer .......................... .82 .8 2 .20 .78 9

7 man. Oreiner & Co., ehau er 8 .0many): Decorated cups and saucers. , .66 .39 2 .20 .69 106

Decorated china dinner ware, Bavaria (Tabulation No. I)

miB From Porzellanfabrlk Trscheanrut. R. From P. Rosenhal & Co., Selb. W. From HenrichWlnterlng, Markt Leutben)

Present house bill o

! Foreign tional otal Equlva.
of Article faey D Num. ut of of co

i cacd per ber of 10 cents Pog UD duty

Dce u Prpis dt

Diner set, 100 pees ......... ... . 73 8 .83 94 80
TIR I Ta cups and saucers, bread and but.

ter plates, fruit saucers............ 241 1.691 4 .40 1 0 87
Cruae IB

Dinner set, 100 pleces................ 1.83 9.33 8n .83 1 Is 76M
TIR 3 Teaeu and slueers, bread and but.

ter tes, fruit sauce............ 178 1.93 4 .40 .88 84
Rl Dinner et, 100 piees................ SL1 2L 70 8) .83 22. 73

Oretl evte 18

WI Sugar overed..................... .98 .69 2 .2 .89 91W2 Sirup and plate.......... ............. 7 .17 8 0 147 88W Coveredmustard and poon.......... 80 .6 3 .80 .86 119
W 4 Teast, 23pleos ................... L7 .96 2 .20 3.1 8
We Cup and saucer.......... ... .74 .2 2 .20 .72 102W saIad, 21 cm............. ... ... 1.19 .83 1 .10 .u 78

?.'
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Tabulation No. 8

Small Japanese china articles]

Factory Present tional T ot al  Eu
Article priW in. duty, Number Hspecfc amount EQlea.Artile eluding 70 per of pieces utyof m val

packing cent IOoents poud dutyduty duty
dozen

Condiment set............. ............ 0.695 $0.486 9 $0. 0768 o. 1 80
Sugar and cream set....................... 25 .176 8 .025 .20o
Salt shaker and pepper (dozen) ........... 84 .888 24 .20 .788 9Condiment set........................ .27 .189 6 .05 .239 s
Splce set............................. .45 .315 1 .092 .407 0

The foregoing illustrations forcibly call attention to the effect the 10 cents per
dozen pieces will have upon the imports of low-priced china. The figures show
the equivalent ad valorem rates wl range from 78 to 110 per cent.

Tabulation No. 1. Dinner ware from Bavaria, 73 to 110 per cent.
Tabulation No. 2. Dinner ware from Czechoslovakia and Germany, 77 to 106

per cent.
Tabulation No. 3. Miscellaneous small articles from Japan, 80 to 94 per cent.
These illustrations have been taken at random and for the convenience of the

committee have not been unnecessarily multiplied. They are not exaggerated
instances and are representative of a large class of china imports. Attention is
called to the result of applying the rate of 10 cents per dozen pieces to cups and
saucers, cereal sets, dinner sets, and the many small articles like the sugar bowl,
spice jar, and covered jug sets of two pieces, as the tops would be counted as
extra pieces. The mustard jar of two pieces, a jar and spoon, a spice set of
11 pieces, clearly shows the disastrous effect of this rate.

It is the intention of the potters' association to totally prohibit the importation
of the cheaper grades of china, it has selected a dutiable method that will certainly
accomplish this end.

STATISTICS

The brief of the Potters' Association (R., p. 899) states: "Thus far, in 1928 the
foreign value of dishes imported is running close to $20,000,000 per year."

On page 68 of the Department of Commerce, Monthly Summary of Foreign
Commerce, the complete importations for 1928 of china and earthenware table,
toilet, and kitchen ware, decorated and plain, are given as follows:

Dozen Value

China:
Plain, white orbrown....................................................... 630, 0 $341,071
Decorated, Including hotel ware.......................................... 9,012,180 9137,88

Total....................... ............................................. 9, 720 9478,34

Earthenware:
Plain, white or yellow.............................................. 2 39,874
Decorated.......................................................... ... 3,935,761 4,258%8
Hotel ware........................................................ 43081 90,63

Total.................................................................. 14,534,788 14,767,84

The figure of Mr. Wells of close to $20,000,000 is over $5,000,000 out of the
way. Possibly in his broad term of dishes he included various other china and
earthenware articles that have no relation to table, toilet, and kitchen ware, such
as vases, lamps, figures, placques, ornaments and other fancy articles that are
not in competition with any ware mado in the United States.
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The Monthly Summary of the Department of Commerce sets forth other than
table, toilet, and kitchen ware, as follows:

Bisque and Parean ware .. -----------------------------.... 8828, 131
Other china and porcelain ware...------------------------- 363,3 87
Common earthenware, stone and Rockingham ware ------------- 148, 771
Other earthenware ------ . ------------------------- 1, 838, 971

Total.--.. --------------------- -------.. 3, 179, 261

Adding these amounts to the values of table, toilet, and kitchen ware brings
the total to $17,947,103, the figures given by the Department of Commerce for
all importations of pottery in 1928.

The brief (record, p. 899) in stating that importations in 1928 amounted to
$20,000,000, adds $24,000,000 for duty, freight and incidental expenses, equalling
$44,000,000, and then to this exaggerated estimate adds another $3,000,000,
supplemented by the following statement:
SIt is, therefore, conservative to assume that the cost upon the retailers'

counters is about as follows: American dishes, $43,000,000; imported dishes,
50,000oo,000."
SGoing through the American Potters' computations starting with the true

foreign figures of all pottery of $17,947,103, and adding in the same proportions
for freight, duty, expenses and importers' profits, the cost upon the retailers'
counters would be about $43,000,000, or just the figures stated for the American
ware upon the retailers' counters.

On page 904 of the record, the total sales for three years (1925, 1926, and 1927)
ae given for 38 pottery firms as $96,448,945. These 38 firms, it is stated, rep-
resent more than 80 per cent of the industry, and the total number of firms
would then be approximately 48. On page 899 of the record, it is stated that
there are 66 producers, with annual sales of $43,000,000. These are inaccuracies
of statement that, if even inadvertent, are unnecessary and consequently mean
but little.

CONCLUSION

The present condition of 36 American potters out of 38 representing 80 per
cent of the industry, averaged but 1.6 per cent profits for the years 1925, 1926,
and 1927 (record, p. 905) and the two others averaged over 10 per cent net
earnings, which conclusively shows that the poor showing of the 36 potters was
due to domestic competition and not foreign.

In regard to the two efficiently managed and well organized large potteries,
equipped with modern tunnel kilns and admittedly doing 30 per cent of the
American business, it does not appear that any further protection is needed, and
in regard to the remaining number of potters, it is difficult to comprehend just
how increased rates would assist them in overcoming their great handicap due
to their antiquated manufacturing methods. Applying the specific rate of 10
cents a dozen will certainly curtail foreign importations, but the gain would not
accrue to the poorly organized and badly equipped factories. The two larger
factories would continue to undersell the others and would undoubtedly increase
their present share of the American trade.

One of the largest chain stores in the United States is now buying fully 70 per
cent of their earthenware from the two largest American potters. The add-
tional specific duty would not alter the situation. Their purchases are based
on price and the well-equipped factories would still be in a position to offer them
their price inducements. The application of the suggested specific rate would

.be prohibitory, enabling the larger factories to increase their business to a pro-
portionate extent that would not permit the other factories to gain any appreci-
able percentage of the new business that would be available by shutting off
imports. Many items of china that are now available to consumers of small
means would be eliminated without benefit to anyone.

When the china and earthen ware rates were increased in 1922, such increases
were made on the ground that the depreciated currencies in Europe necessitated
the changes. Bone china was excepted and the rate placed at 55 per cent, for
the reason that any higher rate would have prohibited the importation of this
ware; an accepted principle at least at that time that rates should not be pro-
Mbitory. Senator Frelinghuysen, of New Jersey presented these arguments
when the tariff act of 1922 was before the Senate for passage. To-day the cur-
rency conditions have entirely changed. European currencies are now stabilized
and Germany is on a gold basis.
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There is no actual necessity to-day for a 70 per cent rate on decorated china
or a 60 per cent rate on plain china. Only $341,071 worth of the latter ware
was imported in 1928. An extra specific rate of 10 cents a dozen, as we have
shown in our presentation of actual figures, would be entirely unwarranted
under present conditions, would prohibit the importation of the cheaper grades
of china, and would materially Increase the cost of the better goods, again not to
the advantage of anyone.

Mr. Gilman, in his testimony before the committee, stated that he recre-
sented a large group of the so-called jobbers and wholesalers of china and earthen
ware. He did not state the names of the American jobbing and wholesale firms
he represented, but he certainly did not represent them all. We append a list of
American jobbers and wholesalers who are strongly opposed to any increase in
the rates of china or earthen ware and have authorized us to use their names in
this connection, which we append.

Respectfully,
PAUL A. STRAUB, Chairman.

Appended: Mutual China Co., Indianaplis Ind.; Wild & Koch Co. Mil.
waukee, WIs.; Pitkin & Brooks, Chicago, .; Lews & Neblett Co., Cincnnati,
Ohio; Omaha Crockery Co., Omaha, Nebr. Eeling & Reus (Inc.Philadelpha,
Pa. G. Sommers & Co., St. Paul, Minn.; John McClellan & Co. Houston. Tex.;
H. P. Chandee Sons Co., Baltimore, Md.; Butler Bros., New York, N. Y., St.
Louis, Mo., Chicago, Ill., Dallas Tex.; H. G. Mellon & Co., Los Angeles, Calif.;
Merrill Greer & Chapman, St. Paul, Minn.; St. Louis Glass & Queensware Co.,
St. Louis, Mo.; Arthur Schiller & Co., Chicago, Ill.; Kinney & Levan, Cleveland.
Ohio.

STATEMENT OF W. E. WE S, EWE , . VA., REPRESENTING
THE UNITED STATES POTTERS' ASSOCIATION

(The witness was duly sworn by the chairman of the subcommittee.)
Senator EDGE. Mr. Wells, you zreresent the United States Potters c

Association
Mr. WELS. Yes sir.

Senator EDGE. Did you appear before the House committee bi
Mr. WELL. I did.
Senator EDGm. You filed a brief with the House committee
Mr. WzE S. Yes sir.
Senator EDGE. What is your purpose in appearing before our comr

mittee I To file a supplementary brief
Mr. WEL s. I am filing a supplementary brief with you trying to is

condense the rather lengthy brief that was submitted before the Ways
and Means Committee.

Senator EDGE. We do not want to reprint the same brief.
Mr. WELLS. No, I understand. I just wanted to call your attention

to it, because the subject is more thoroughly analyzed and the statis-
ties are brought out much more in detail in support of our case in
the House brief.

Senator Kixe. You are appearing to discuss which paragraphs?
Mr. WErLs. 211 and 212. w
Senator KINo. You represent Homer-Laughlin China Co. of East a

Liverpool, Ohio and Newell, W. Va?
Mr. WEL4 . Yes. y
.Senator KING. Are you the same Mr. Wells who wrote this article

[exhibiting article in a magazine]
Mr. WkiL . Let me see it. That is a ghost-
Senator KING. Are you the same Mr. Wells who wrote that article?
Mr. WELLs. I am the Mr. Wells whose name is there, but that is

what you call ghost writing. It was written by another man.
's
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Senator KNO. But you sponsored it
Mr. WLLS Practically; yes.
Senator EDGE Mr. Wells, if you will, go on in your own way to

4vise the committee your objection or support, whichever it is, of
Siragra hs 211 and 212.

Mr. WEz. I want to give you first a certified copy of the brief
that is to be submitted to your committee. I heard you say yesterday,
Senator King, that you had not received a brief so far.

There are, or there were until recently, substantially 55 potteries
making earthenware under paragraph 211. Some of those have since
been eliminated, either through financial troubles or through volun-
tary liquidation.

Senator KNGo. Or through mergers.
Mr. WELLS. I am counting all those that are in that merger,
Senator KINO. For instance, the American Chinaware Corporation

that has just been formed merged the Knowles, Taylor & Knowles
Co., Smith Philipps & Co., the Sebring Co., the National China
Co. Pope-osser China Co. and the Carrolton Pottery Co. That
is ie combination, is it not

Mr. WELLS. They have not completed their arrangement yet and
they are not functioning in all.details, but in my estimate here of 55
potteries that were in operation, I am counting each of those eight or
nine as a separate unit.

Und, r paragraph 212 there are, I believe, 11 factories making
what is knlwn as china, mostly hotel china.

Senator BAR rEY. Would it interrupt you there to ask you if you
can explain, in a word, the difference between the process of manu-
facturing earthenware dishes and china?
*Mr. WELLS. The processes, Senator Barkley, are almost identical,

but the combination of raw materials is different. The method of
firing is somewhat different. I do not mean the method exactly, but
the temperature of firing must be higher in hotel china, making a
more dense or vitreous body. The earthenware is not fired to quite
such an extreme heat as china, and the combination of materials is
slightly different. In other words, the manufacture of earthenware
is the cheaper process of the two.

Senator BARKLEz. I do not want to take up any time on that, but it
is just a matter for my own information.

Mr. WEuL. The processes are so intricate that it would be difficult
to describe them in a few words.

Senator BARLEY. I always have noticed that food tastes better
out of real china than it does out of coarse earthenware.

Mr. WEL.S. I have brought some samples of the earthenware we
are making to-day, and I defy any of you to put a piece of earthen-
ware and a piece of china, with the same decoration, and same shape,
side by side and tell them apart.

Senator EDGE. You want to file this supplementary brief, telling
your reasons for proposing an addition to the 10 cents per dozen
pieces. As I understand it, you ask for 25 cents per dozen specific.

Mr. WpLs. Under paragraph 212; and under paragraph 211, 15
cents. That is merely in support of our Ways and Means brief.

The production of American earthenware and china under both
.ragraphs has been running, for the last few years, approximately

*"> ,
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$48,000,000; about $83,000,000 in earthenware and $10,000,u00 in
china. That can be supported by the government statistics.

In our presentation before the Ways and Means Committee we
asked, as I said awhile ago, 25 cents per dozen under paragraph 212
and 15 cents under 211. The Ways and Means C mmittee did not
grant the entire request, but they added 10 cents to each.

Senator KING. Each piece?
Mr. WELs. 10 cents per dozen.
Senator KINo. But indicating each part of a set, for instance, a

cup as a iece, and a saucer as a piece.
Mr. WELLS. Yes.
Senator Kxxo. And a mustard dish with a cover would consist of

two pieces; and if it had a little stirrer in it that would be a third
piece.

Mr. WELLS. I have never seen a piece of that kind.
Senator KINo. We had one here the other day.
Mr. WELLS. I was not near enough to see it.
Senator KINo. While we are about it, there are three pieces in

that set, are there not [indicating]
Mr. WELr . I presume there would be.
Senator KINo. And this one [indicating] would be two pieces, with

the cork in the bottom, would it not?
Senator EDGE. That is what we call a trick set.
Senator KINo. I do not know whatyou call it. I do not know who

is trying to perpetrate the trick. It seems to me some of these
domestic manufacturers are.

Mr. WELLS. Senator, the addition of 10 cents, or 25 cents to articles
of that kind is positively excessive; but there is only 10 cents, or
25 cents a dozen, on a meat dish 18 inches long, and that would prob-
ably sell in this country for--

Senator EDGE. Could you suggest language for paragraphs 211 and
212 that would not be confusing, but would settle the controversy so
far as these specialties are concerned, in the application of this duty
by an appraiser? I do not mean to do it now, but if you can do it, I
think the committee would be glad to consider it, whatever they
would do with it. Of course, I do not think anyone would contend
that a thing of that kind is within the purview of the question
whether this duty is right or wrong.

Mr. WELLs. It is absolutely of no importance. There is no
American factory making anything to compete with that, and if
there were no ad valorem or specific duty on that particular item it
would make no difference at all to any American potter, because it
is not made here.

Senator KINo. Is it not a fact that Woolworth & Co., and Kresge,
and these 5, 10, and 15 cent stores, sell enormous quantities of small
articles at a small price, 5 cents apiece, or less?

Mr. WELLS. There is no doubt about that. That is a matter of
common knowledge.

Senator KINo. As a matter of fact, the Woolworth Co. is one of
your customers, and they purchase from you at a very fair figure to
both of you, enormous quantities of these small articles, do they not?

Mr. WELLS. Not of the specialties of that kind, Senator-cups,
saucers, plates, sauce dishes, and oatmeal dishes, and that sort of
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u'g. They are very important and large customers of my firm,
bt am here to talk about the situation of the United States Potters
Association, and not representing the Homer-Laughlin China Co.
in this discussion.

Senator KIso. They are the beneficiaries of the tariff. You are
appearing for all of them.

Mr. WEu.L. I am appearing for the United States Potters Associa-
tion. I would have a very poor case, indeed, if I stood for the Homer-
Laughlin China Co.

Senator KMIN. Are you appearing for that part of the potters'
organization which was recently convicted of violating the Sher-
man law?

Mr. WELLS. I never heard of it.
Senator KING. You never heard of the potters' case
Mr. WEu.s. That was the sanitary industry. We have no connec-

tion with them whatever. This is nothing but dishes; not specialties
of that kind; not sanitary ware nor terra cotta nor any other branch
of the American industry. I am representing just that branch making
dishes.

The public mind is often confused by the statistics showing pottery
production by confusing these many other branches of the pottery
industry. We make nothing but dishes. The importations of dishes
that are competitive with ours for the last few years have been
ranging from $18,000,000 to $20,000,000 factory-door value abroad.

Senator EDGE. How does that compare with the value of the domes-
tic output of the same or comparable articles?

Mr. WLLS. I am just about to bring that out, Senator Edge.
The competitive value is the laid-down value at our port. The laid-
down value is the foreign factory-door value plus the duty, plus the
freight and expenses.

Speaking of the competitive values, they have been running just
about even. It has been a 50-50 deal.

Senator EDGE. That is what I thought it was. I just wanted to
get it substantiated for the record. It is about 50-50.

Mr. WELS. It is about 50-50. There has never been a time, except-
ing during the war period, when the American potter had more than
50 per cent of the business. Usually the competitive value is larger
on imported goods than it is upon American.

Senator EDGE. Along the same line-I do not want to interrupt you,
but I think these are the facts the committee wanted to get. You
heard our questions of the previous witness, who admitted that the
imports had been gradually and steadily increasing. What is the
situation with respect to your gross business, in total, for the past
few yearsI Have you a table of that for the entire potters' associa-
tion?

Mr. WEuL. Here are the figures for 1924, 1925, and 1926. The
total American production was substantially $46,000,000 in 1924 on
both schedules; m 1925 it was $42,000,000; in 1926 it was $44,000,000;
and in 1927, as nearly as we can get it, it is $44,000,000. In 1918 the
total was something like $54,000,000. It has steadily gone down.

Senator EDGE. The $18,000,000 to $20,000 000 that you speak of as
the value of the foreign production is, of course, without adding
the duty.

267
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Mr. WELLs. That is without adding duty; yes. Duty added and
transportation expenses and so forth--

Senator EDE. Would bring it fairly close to the $40,000,000.
Mr. WELs. Yes; possibly a little more than ours. That is the

way we have always regarded it.
Senator BARKLEY. Let me ask you this. This 10 cents per dozen

pieces is not intended to apply simply to sets that have a dozen pieces
in them, but the effect is to assess a tariff specific of five-sixths of a
cent on each piece of china brought in.

Mr. WELS. That is it.
Senator BARKLEY. It might as well have been stated in terms of

a single piece, as well as a dozen. That is what it amounts to.
Mr. WELLS. Yes.
Senator BARKLEY. Five-sixths of a cent for each piece, regardless

of its character.
Mr. WELS. Yes.
Senator BARKLEY. Your request for 25 cents would be 21 cents

for each piece.
Mr. WELL. Two and one-twelfth, is it not?
Senator BARKLJY. Yes. A little over 2 cents.
Senator KNO. Mr. Wells, were you not in error in stating that

the imports were $40,000,000 or $50,000,000? I find, under the head
of table, toilet, and kitchen ware, not including bone china, $8,000,000
for 1928; earthenware, $5,000,000; and tableware china, $8,000,000.
That would be $13,00,000.

Mr. WELLS. The monthly summary of foreign commerce-
Senator KrNo. I read from pages 477 and 483 of the Tariff Infor.

mation, Schedule No. 2. Table, toilet, and kitchen ware imports for
1928 were $5.035,000, less than the preceding year and less than the
rear before that. On page 483, kitchen ware, and so forth, not in-
cluding bone china, $8,144,000. The preceding year was $9,711,000;
the year before that, $9,454,000; the year before that, $8,681,000;
the year before that, $8,564,000; representing a diminution for the
last two years. The total for 1928 was $18,000,000.

Mr. WinEL . You are speaking of decorated china, under paragraph
212 lone.

Senator EDaE. Yes. That is not the bone.
Senator.KING. No. I am not speaking of bone china.
Mr. WExLs. Nor is he speaking of earthenware.
Senator KINo. The imports of the china tableware, plus the white

ware and the earthenware.
Mr. WrLs. Yes.
Senator KrIo. That comprises what you have been testifying

about, does it'not?
Mr. WELLs. Yes; but here is the monthly summary of foreign

commerce, showing that in the year 1928 the total value at the fac-
tory door of all those elements was $17,947,102.

Senator-EDno. As compared to what the year before?
Mr. WELLs. The year before it was $20,197,790. It happened to

drop that year. The highest year was 1927. From 1917 the imports c
on that basis, factory door, have increased from $5,989,000 to $17,947,-
000, or practically $18,000,000. In 1924 it was $18,000,000; in 1925,
$16,490,000.
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Senator EDGE. I think it is generally admitted by both sides, with-
out putting those figures in the record, that the imports have grad.
ually increased.

Mr. WELLS. Yes.
Senator KINo. It is not admitted so far as I am concerned, because

it is quite the reverse. I have shown that there was a decrease.
Senator EDGE. In one year.
Senator KIso. No; I mentioned three years.
Senator EDGE. I think there is no question that there was an in.

crease.
Senator KINo. I mentioned three years, Senator.
Mr. WELLS. There are certain situations that cause a variation be-

. tween one year and the next year.
Senator KINo. All right. From 1924 down it showed an increase

each year.
Mr. WELLS. These figures I have here are absolutely official. They

represent the assembling of all competitive products, not simply one.
Senator EDGE. That shows what-an increase or a decrease I do

not want the figures.
Mr. WELLS. It has shown a steady increase from 1917, of $6,000,-

000, to 1928, of $18,000,000. In 1921, the year after all the war re-
adjustment was over and the foreign producers had entered the
market again, the total was $13,000000. It went down to $12,000,000
in 1922, and from that it has increased to an average of $18,000,000
or $20,000,000 per year.

Senator KINo. In order that the record may be accurate, here is
the man who makes the compilation for the Tariff Commission. I
will ask him if the figures I have read are correct.

Mr. KocH. Yes, sir. This is tableware.
Senator KINo. Those two would comprise the entire amount?
Mr. KoCH. Yes.
Senator KINo. And 1928 was less than 1927, to the extent of

$2,341,427 in value?
Mr. KoCH. Yes.
Senator KING. Your name is what?
Mr. Koci. Koch.
Senator KINo. You represent the Tariff Commission, helping the

committee?
Mr. KOCH. Yes.
Senator KIxo. Did you help to assemble these figures in the tariff

schedule?
Mr. KOCH. They are copied from the same source.
Senator KING. And they are correct?
Mr. KocH. Yes.
Senator EDGE. Let me add to that, if you are through--
Senator KINo. I am not through.
Senator EDGE. You have taken, as I understand, three or four

years.
Senator KING. I called attention to these figures, Senator [indi.

eating].
Senator EDGE. Table, toilet, or kitchen ware, not including bone

china. That certainly demonstrates, with these same figures, that
63310-20--voL 2, SCiED 2- 18
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there has been an increase from something over $3,000,000 in 1919
to something over $8,000,000 in 1928.

Senator KINo. That is right.
Senator EDGE. Then, you take the next table, bone china; 1928

shows $647,000, as compared with $947,000 in 1928. They are the two
classifications you are discussing, principally.

Mr. VWELs. No. There is a third classification, earthenware,
paragraph 211.

Senator EDGE. I just wanted to put that in the record. Table,
toilet, and kitchen ware increased froni $2,342,000 in 1919, when
there was a 40 per cent ad valorem duty, to $5,000,000 odd in 1928
with a 50 per cent ad valorem duty.

Mr. WELLS. The combination is the competition.
Senator EDGE. I just wanted to get that all in the record.
Mr. WEmLS. It is so perfectly clear that there has been a steady

Increase in importation and a steady decrease in domestic manufac-
ture, and it stands to-day as it has usually, from my experience of 40
years. It is 50-50 or a little to the advantage of the foreigner.

Senator EDGE. Is there anything further?
Senator KING. Yes. I want to ask him a number of questions.

Mr. Wells, in a speech which you delivered, and which is featured
in "Factory and industrial management," of April, 1929, you gave a
very optimistic report and statement, did you not, in regard to the
pottery business?

Mr. WELL. I do not recall having made any speech on that
subject. Where was it?

Senator KIC o. " From an address by W. E. Wells, delivered before
the Manufacturers Association of New Jersey." Part of it is
quoted here in this article.

Mr. WELLs. I made that speech at least four or five years ago.
Senator KINo. It took you a long time to get it to the public,

apparently.
Mr. WELLS. I did not make any effort to get it to the public.
Senator KINo. Here it is in this article "As told to Louis K.

Urqhart, associate editor," of this paper, by you. You told him,
didn't you

Mr. WErS. He wrote the story, and I read it over and handed it
back to him. I never have read it since it was published.

Senator-Kro. He did not write it until you told him, did he?
Mr. WELu. He did, absolutely. He brought it to me after he had

written it.
Senator KIxo (reading):
Foolhardy. That is what they called us. "It can not be done," was the

verdict of the pottery manufacturers when we installed our first tunnel kilns
a scant half dozen years ago. But we thought it could be done, and we are
backing our Judgment-

And so forth. Ie got that from you, didn't he?
Mr. IWEL s. I indorsed that. which is true.

SSenator KINo. Didn't you state that-
I have witnessed in our plants a steady growth from a small pottery with

only four periodic kilus to seven pants employing 2,500 people, having a daily
capacity of 25,000 dozens of pieces, and at the present time sold up months in
advance.
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Mr. WELLs. That was absolutely true at that time.
Senator KINa. That was in April of this year

:Mr. WEmI. "Many months '--of course, that was exaggerated
We were sold up to about the middle of June.

Senator KING. You said "many months."
Senator BAnnBLr. How far are you sold up now?
Mr. WELLS. When I left last Saturady, 10 or 12 days. This is

our dull season, I will admit.
Senator BARKLEY. You have them every year, regardless?
Mr. WzEL. Every year, in June and July, and again in November

They are always dull.
Senator EDno. There has not been any claim made on your part

at all that business has been particularly bad, has there? As I
understand it, your application for duty is to have it continue good.

Mr. WIELs. I tried to make clear in the beginning that I am not
representing the Homer-Laughlin China Co. If I did I would not
have a case. But I am representing the United States Potters
Association, with over 50 potteries.

Senator KINo. The fact is, Mr. Wells, that your corporation has
adopted the tunnel system.

Mr. WELS. Yes.
Senator KINo. As a result of which pottery can be made much

cheaper. That is true, is it not?
Mr. WELL. We think so.
Senator King. Under the old system you had your beehive ovens?
Mr. WZELS. Yes.
Senator KINo. Your coal consumption, or gas, or whatever you

used, was very much greater under the old system than under the
present system. You would heat and cool, and then heat and cool,
and the loss of heat was enormous. In addition, there was not that
uniformity of heat, and that uniformity of product that exists
adopted the tunnel system?

Mr. WELLS. You have a very clear conception.
Senator KINo. Now you have your long tunnels, and you put your

product upon plates and pass it through at a proper rate of speed.
Mr. WELL. We put them on cars.
Senator KINo. You put them on cars, and subject them to the

increasing heat, as desired, according to experiments, so that the
finished product comes out much cheaper than by the other system

Mr. WiuS. The principal saving, and almost the exclusive saving,
is in the amount of gas to be used.

Senator Eno. What is the difference in the wholesale price to-day,
per dozen, or whatever quantity you figure on, as compared to four
or five years ago?

Mr. WELS. There has been a slight decrease in the last four or
five years, and a very material decrease since 1922 in the selling
prices. The important thing, I think, is the price that the consumer,
or the woman pays for a set now compared with what she did.

Senator EDGE. What is the decrease on ordinary ware today, as
compared with 1922, because of these new methods of production

Mr. WEL. It is not for that reason.
Senator EDos. Whatever the reason may be-competition or any-

thing you want to say.
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Mr. WELLs. Competition and especially foreign competition
brought the price down so that one of our sets which was selling to
the woman at $50 or $52 in 1922, is now selling to her at $25 or
$27.50.

Senator EDGE. When you speak of sets, you mean complete dinner
sets of 100 odd pieces?

Mr. WEIus. That is right. Our manufacturing sales prices have
not decreased to that extent, but they have been decreased from 10
to 25 per cent since 1922.

Senator EDOE. I think that is interesting testimony.
Senator BARKLEY. Have you reduced the cost to the public by

reason of these economies you brought about through the change in
methods?

Mr. WELLS. We would not be making one red cent today if we had
not gone into the tunnel kilns. We still operate three factories with
the old-fashioned beehive kilns. We keep the records separately, and
we have not made any money at all in those three factories for two
years. All the money we make is what we save by the operation of
tunnel kilns. That is in my company. I am saying too much about
my company.

Senator kINo. You sell to the Woolworth Co. and to other 5 and
10 cent stores-these chain stores-a large quantity annually of your
products to be sold at the 5 and 10 cent stores, do you not?

Mr. WELs. Yes, sir.
Senator KINs. our sale to the Woolworth Co. amounts to a good

many millions of dollars a year, does it not
Mr. WEILS. Well, I am not going to testify on that subject. I am

not going to expose my business relations with any customer. I
should not be required to, but the sales are millions-not a good
many millions.

Senator KINo. Those sales, or the prices of the products, would be
affected by this high duty you demand of 25 cents per dozen.

Mr. WELS. I have assured all our important customers that, re-
gardless of what Congress may do in the readjustment of tariff rates,
our prices will not be increased to any customer.

Senator Krso. Do you mean to say you would not be benefited by
that 25 cents

Mr. WrLLs. Certainly. We will get more business. It would not
make much difference to the Homer-Laughlin China Co., because
we have been running to capacity anyway, generally.

Senator EDGE. You mean you would benefit from decreased im-
ports?

Mr. WELLS. 'Decreased imports, and an increased demand on these
suffering American potters who have been so hard up for the last
few years.

Senator EDGE. Is it not true that the prices have gone down, not--
withstanding the fact that your ad valorem duty in the last 10
years has gone up ?

Mr. WiEs. Absolutely; very distinctly.
Senator EDoE. That is a matter of record.
Mr. WELLs. It is a matter of record.
Senator EDGE. You have already testified under oath that the

prices have gone down from 20 to 40 per cent.
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Mr. WELs. I realize I am under oath. That statement is entirely
true.

Senator EDGE. I did not mean to call attention particularly to the
fact that you were under oath.

Mr. WELL. In every branch of trade, in every class of goods we
make, the selling prices are materially lower than they were before
the ad valorem was increased under the Fordney-McCumber bill.

Senator KINo. You would expect, would you not, that improved
appliances and mechanical devices, with the research that is going
on, and with the great boast-a justifiable boast-of America be-
cause of its efficiency, that there would be a decrease in prices as
compared with the days following the war

Mr. WELL. It saved our profits.
Senator KING. I say, you would expect that, would you not, with

all this efficiency, improved machinery, and so forth
Mr. WELLS. Naturally.
Senator EDoB. Are there any more questions?
Senator KINo. That is all.
Senator EDoE. You may leave any matter you wish with the re-

porter, to be included in the record.
Mr. WEus. May I finish this? I am going to omit a good bit of

it. This is what I wanted to bring out, particularly.
Senator EDoE. We have had you on for three-quarters of an hour.

We have taken up a lot of your time asking questions, I know. If
you have something else, put it in.

Mr. WELL. Last January I asked for statistics of sales, capital
stock or invested capital and profits, from 38 potteries in the United
States practically all the important potteries. They gave me the
story for three years.

Senator EDGm. Do you want to put that in the record?
Mr. WELLs. I just want to brief it. I am not going to take much

of your time.
Senator KINo. Mr. Witness, I should say here now that if you

claim any property value for that, I shall want those representatives
to come here with their books so that we may examine them.

-Mr. WELLS. I want to tell you the summary, anyway, and if you
want them to do that, of course, they would be willing to do it.

In three years the sales were $96,448,000 and the profits were 384
per cent per year.

Senator KiNo. Of course, the profits depend upon the capital which
you say is invested?

Mr. WELLS. NO. That is on sales; 31/4 per cent on sales. It is
very close to the same thing as invested capital. The turnover in the
potteries is about once per year. The sales are usually equal to the
investments. That has been my experience for many years.

In the year 1927, 22 firms of the 38 lost money; 16 firms of the 88
made a little money. The actual difference was $8,000,000.

Senator EDGE. Why not brief that and give it to the reporter later?
It will be in much better shape. We will be glad to insert it for you,
but it would be much more intelligible if you prepared it and sub-
mitted it later.

Mr. WErL. It is embodied in this brief.
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Senator BARCLEY. Mr. Wells, has there been any recession in the
prosperity we have been hearing so much about in the last two or
three years, judged by the pottery business?

Mr. WELL S. In the pottery business the conditions have been de.
plorable. Eleven firms have either quit business or broken up in the
last two and a half years. The pottery business has been extremely
bad. There are only probably three or four firms that have made a
decent profit in that time.

Senator BAnMKEY. We heard testimony here a day or so ago about
the falling off in the building trades, construction operations, and so
forth, which affected brick and cement goods, due to a recession in
building. I wondered if there had been any recession in the pros.
perous condition of the people that caused them to reduce their pur.
chases of dishes and things of that sort, that might have affected the
situation to which you have referred.

Mr. WELIs. I think, as a whole, that change has not taken place
I think the prosperity of the country is about on a level with what it
was a year ago, and at a pretty high point I get my information
largely from such publications as th Babson reports and others of
that type. They all appear to agree that while there is a recession in
the building trade, and in some others, such as the textile industry,
I believe, the general level is holding along a line comparable with
the experience of the last two or three years.

Senator KMio. I would like to go into some of the causes of the
alleged prosperity, but I shall not.

(Mr.Wells submitted the following brief:)

BRIEF OF THE UNITED STATES PorrTE AssocIATION

The United States Potters Association is an organization that has functioned
for more than 50 years, dealing with all subjects of common interest to Amerl.
can potters, with the exception of selling prices.

There are in the United States approximately 55 potteries manufacturing
earthenware dishes, and 11 potteries manufacturing china dishes.

Earthenware and china are much the same in appearance.
Most households use earthenware.
Most u >tels use china.
The annual production has been running of recent years about as follows:

$33,000,000 in earthenware, $10,000,000 in china; total, $43,000,000.
In tariff act of 1922 earthenware-is dealt with under paragraph 211, and

china, under paragraph 212.
In our presentation before the Ways and Means Committee, we asked for a

specific duty of 15 cents per dozen in paragraph 211, in addition to the ad
valorem rates specified under the present law.

In paragraph 212 we ask for a specific duty of 25 cents per dozen to be
added to the ad valorem rates specified under the present law.

The Ways and Means Committee added a specific duty of 10 cents per dozen
to both paraglraphs, to the present ad valorem duties, and this was adopted
by the House.

We believe that the existing situation warrants the imposition of the full
amount of specific duty asked by us, for reasons that will be presented below.

The importations of dishes for the past few years have been running from
$18,000,000 to $20,000,000 per annum at the factory doors abroad. With the

Sad valorem duties added, with incidental expenses, importer's profits, etc., the
competitive value of goods imported is about teual with the value of American
sales, with possibly a little in favor of imported wares.

Except during the war period and the readjustment years following. Ameri-
can retail sales in dishes have always been as large, or larger, In imported
wares than in domestic wares.
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The labor cost of American dishes has been running almost exactly 50 per
cent of the selling price for a series of years This is an abnormal percentage
of labor cost as compared with manufactured products for the country at
large, on which statistics of the Department of Commerce show that the
average labor cost is not more than one-sixth of the average selling price.

The census of manufactures for the year 1927 shows that there were 17,780
employees in the American potteries making dishes. These employees received
M2003.000 in wages, or the equivalent of $21.68 per week. This average ap-
ilies to all employees, including skilled and unskilled men and women.

Bulletin No. 412, of the United States Department of Labor, shows that in
1925 the wages were as follows in the American potteries: Female wages aver*
aed 88% cents per hour; male wages averaged 70% cents per hour.

The male wages ran from 42 cents to $1.27 per hour In various departments.
It may not be out of order to state that the wages In the Homer-Laughlin

China Co., the largest producer of dishes in America, were 48 cents per hour
for the lowest priced male common labor up to $2 per hour in certain skilled
departments. A careful analysis, based upon the most accurate information
that can be obtained from abroad, indicates conservatively the following:
American pottery wages two and one-fourth times British pottery wages; three
and one-half times German pottery wages; eight times Japanese pottery wages.

Sales in any line inevitably follow the lowest labor cost, and as the Japanese
labor is by a long margin the lowest in any competitive country in pottery
production, the American and, to some extent, the international trade in dishes
is drifting to that country.

Japan is a comparatively new competitor. In 1903 only 5 per cent in dollar
value of importations of dishes came from Japan.

In 1928, 60 per cent in dozens of all the decorated china dishes brought into
this country came from Japan.

"Lust year we imported 9,012,000 dozens of decorated china dishes from all
the countries of the world, including Great Britain, France, Germany, Italy,
Cechoslovakia, and.Japan. Of this great volume 5,409,000 dozens came from
Japan, or more from there than from all of the other countries combined."

The above refers to decorated china alone, but an amazing thing has happened
in importations of decorated earthenware. Up until a few years ago the im-
portations from Japan in earthenware were negligible. But it increased grad.u
ally until in 1927 we imported 500,000 dozens of earthenware from that coun-
try in one year, and in 1928 we imported 1,000,000 dozens, or an increase of 100
per cent in one year. These are round figures, but very close to correct.

In this same period the factory price of decorated earthenware from Japan
dropped from 66 cents per dozen in 1927 to 55 cents per dozen in 1928.

This only parallels the more important fact that the factory price of decorated
china from Japan has decreased from 86 cents per dozen in 1926 to 63 cents
per dozen in 1928.

The duty upon decorated china in paragraph 212 is 70 per cent. Conse-
quently the duty of 80 cents in 1926 and 03 cents in 1928 has dropped from
60 cents to 44 cents per dozen, and when this duty is added to factory price.
It means a total of $1.46 In 1926 and $1.07 per dozen in 1928. This means that
our handicap of competition is 89 cents per dozen greater to-day than it was in
1928. Therefore, our request for an added specific duty of 25 cents per dozen
does not cover the change in the situation that has occurred in the past three
years.

This situation has created a havoc with the American pottery industry. Dur-
nag the last two and one-half years 11 plants, out of a total of about 55 making
earthenware, have closed their doors permanently, either through financial
failure or voluntary liquidation. Three of this number have closed already
this year. In actual number of plants, about 20 per cent of the total have
been forced out of business, and many others are operated on short time and
losing money, resulting in widespread unemployment.

The three most prosperous years for the American Industry were 1918. 1019,
and 1020, during the war readjustment period. During those years the Ameri-
can potteries earned from 121  to 18 per cent per year on sales, and about the
same amount upon capital invested.

Early in January of this year, for the purpose of assembling reliable infor-
mation as to the experience of the potters for the years 1925, 1928. and 1927,
I eaked 38 leading pottery plants of this country to submit to me figures rep-



276. TARIFP ACT OF 1989

resenting capital Invested, sales, and profits or losses. The itemized details
are tabulated in my brief submitted to the Ways and Means Committee on
January 11, but important results shown are that taken as a whole, deducting
the losses of some firms from the profits of others-the total net earnings were
approximately 8% per cent per year on sales and upon capital invested.

Also, that in the year 1927, 16 firms showed a profit, and 21 firms, out of
the total of 88, showed a loss.

It was also shown that after eliminating the earnings of 2 successful firms
out of the 38, the net earnings of the other 86 firms for three years was six.
tenths of 1 per cent per year.

In this situation neither a specific nor an ad valorem duty will solve the
question. It will require a compound duty, the reasons for which are developed
In the brief submitted to the Ways and Means Committee.

The pottery Industry in Britain and France is suffering from Japanese com.
petition in their business with America almost as much as the American potters.

Consequently the British- and French interests are joined with us in our
request respectfully submitted that there shall be a specific duty of 15 cents
per dozen added to both sections of paragraph 211, and a specific duty of 25
cents per dozen added to both sections of paragraph 212.

Respectfully submitted.
W. I. WELLS.

CIT OF WASHMNGTON, W.
District of Columbfa, so:

Personally appeared before me W. E. Wells, who upon oath declares that the
statistics set forth in the foregoing brief were obtained largely from govern.
mental publications and are accurate according to his best knowledge and belle.

W. . Wrase.
Subserlbed and sworn to In my presence this 20th day of June, 1929.
My commission expires April 10, 1984.
[SEAL.] GENEVIEVE C. CALVEBT,

Notar Public.

STATEMENT OF JAMES X. DUFFY, EAST LIVERPOOL, OHIO, RD.
RESENTING THE BROTHERHOOD OF OPERATIVE POTTERS

(The witness was duly sworn by the chairman of the si; .mn-
mittee.)

Senator EDoE. Mr. Duffy, you represent, as I understand it, the
Brotherhood of Operative Potters; is that correct?

Mr. DurFY. Yes. I am national president of the National Brother.
hood of Operative Potters. That is the national union of potters.

*Senator EDE. Did you appear before the House committee?
Mr. DuaeY. I did.
Senator EDGE. Did you file a brief there?
Mr. DuOFF. I did.
Senator EDGE. What do you propose to file with us-an additional

brief?
Mr. DUFFy. I would like to reserve that right. I am not sure

whether I will do that or not.
Senator EDGE. You wish to speak orally to the committee?
Mr. DUFFY. Yes.
Senator EoDE. Proceed.
Senator Kixo. Is that any different from what you stated in your

brief?
Mr. DUFFr. Yes.
In addition to being here in behalf of the working people, working

in the pottery trade, I am here as the representative also of the
American Wage Earners Protective Conference. They, as well as
the National Brotherhood, are affiliated with the Aperican Federa-
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tion of Labor. My one and only object in being here-and I believe
it is an object that I do not need to feel ashamed of-is in the interest
of the bread and butter of the people working in the pottery industry.

Senator EDGE. Are you in favor of the increased duty provided in
the bill, in paragraphs 212 and 211, of 10 cents a dozen specific duty ?

Mr. DOurY. I, personally, do not think it is sufficient. I believe
that our request for 15 cents per dozen pieces on paragraph 211, and
5 cents per dozen pieces on paragraph 212 is fair, in view of the

experience which we have had.
Senator EDnE. What is that experience?
Mr. Du ry. The experience is that our people are not steadily

employed and have not been for the last four or five years. The
latest statistics we gathered showed that they were employed about
60 per cent of their time. I think that should speak for itself.

The United States Department of Labor conducted a survey in
192 of the pottery industry, and the statistics which they gathered
there indicate that the American wage earner, the skilled potter,
averages 86 cents per hour. Comparing that with figures furnished
by the same Department of Labor, it is shown that in England the
average hourly earnings are only 84 cents an hour.

Senator EDoE. What are they in Japan?
Mr. DvrTY. In Germany they are 28 cents an hour, and in Japan

they will run from 8 to 10 cents an hour.
Senator EDGE. I understand a large percentage of these importa-

tions now are from Japan.
Mr. DuOr. According to the latest statistics from the United

States Department of Labor, which the Senator here and Mr. Koch
seem to want to question, about 60 per cent of the imports come from
Japan.

Senator KImo. If you are referring to me, you are entirely mis-
taken. I did not question them at all. I relied upon them. You
are making the same statement you made in your brief, are you nott
I am just asking for information.

Mr. DUFrr. I am not only making that statement, but I wanted
to say other things.

Senator KINo. The figures you gave--
Mr. Dure . I did not bring any statistics--
Senator KING. Please answer my question. The statements you

give are the ones you refer to in your brief.
Mr. DuOY. In part, yes; but not all of them.
Senator EDGE. Proceed.
Mr. DOrr. I did not bring any import statistics with me.
Senator EDGE. We have the import statistics.
Mr. DuOrY. From all the import statistics we have been able to

gather through the United States Department of Labor and other
Government bureaus. there has been shown a gradual increase in
the importations. There have been men who have made a study of
it, and they have so often spoken of that in public that I concluded
that there was no question that there was an increase.

Senator EDoE. We have those figures.
Mr. DOrTY. Let me touch upon some things said here yesterday,

while I was waiting my turn to testify.
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For instance, Mr. Brown, of the Lenox Company, spoke of theirinability to get potters of sufficient skill to enable them to eanu.
facture high grade Belleek china dinnerware.

Realizing fully that I am under oath I want to deny that, be.cause there are three other firms in the United States to-day endeavor.ing to make Belleek china. There is one which no one who haspreceded me has mentioned, and that is the one just recently startedIn East Palestine, Ohio. There is another in Wooster, Ohio, andonein Canton, Ohio. Those shops are being manned entirely by native.born potters. I am personally acquainted with the man who is incharge of the work at one of the factories. Mr. Brown or Mr. Lenosaid we did not have men in this country of sufficient skill to fill thatjob. The man I refer to was born and raised in this country.Senator EDGE. As a matter of fact, did he not say that when theyoriginally started business they did not have them Ybusine. rr. Let us go into that-when they originally started
Senator ED~E. I do not want to interrupt you, but, frankly, whatapplication does that have to the question of duty we are considering?I do not blame you for defending and protecting your men, but thatis not in issue here. I think that is only incidental.
Mr. Dunr. I make the statement for the reason, Senator, that ithas often been said that America can not produce goods of quality,and so forth. We can.
Senator Kzxo. Let me interrupt you there. I understood Mr.Brown, or whoever testified, to say that they produced the finest chinain tie world, and I thought he was complementing the workmen. Igot that idea.
Senator EDoE. Everybody else has that idea of the Lenox china,Mr. Dur. I just wanted to correct the impression that nativeborn potters do not have the necessary skill.
Senator EDOG. We agree with you that they do have the skill.We will not argue about that.
Mr. Dunrr. Let us get down to the case this gentleman presentedyesterday. He made the statement regarding three of his articles--10. cents a dozen on each piece, and so forth. I agree with theChairman that that is a trick set [indicating]. It is rather strangethat they decided to bring in such a trick set, with the object of im.pressing the members of this committee with the fact that we did notneed ths duty which we are asking.
Just to give you an idea as to how we are affected, and also to clearup the thought which he wanted to convey to you, evidently, thatthese articles were not made in this country, and that the articlesthat would be affected by this specific rate of 10 cents a dozen arenot made in this country, in order to show you that that is not true,I refer you to the brief which we presented to the House Committeeon Ways and Means. It is shown there that our secretary, while inLos Angeles and San Diego, in October of .1927, purchased six cupsand six saucers for 49 cents. He purchased six cups and six saucers,or half dozen of each, in San Diego, California, and half a dozen oreach in Los Angeles, for which ie paid, at retail 49 cents in SanDiego, for six cups and six saucers, and 52 cents in Los Angeles.
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We went to one of the largest manufacturers of cups and saucers
in the pottery industry today and we secured from their auditor, who
was just finishing the annual audit at that time, certain figures. He
opened the books and showed us what it was costing them for the
labor alone, to manufacture articles comparable to the samples which

re presented with our brief to the House Ways and Means Com-
mittee. He showed that it would require a cost of 54 cents, as against
49 and 52, the retail price for Japanese made goods. Does not that
speak for itself?

Senator EDE. That is the cost, without any profit?
Mr. DuOr. It does not include office expenses, sales promotion,

sales commission, or anything of that kind. It is just simply the
labor cost, set in the warehouse. That is plain white ware in both
instances.

To further give you an idea of what we are up against, we were
talking a little while ago about being able to distinguish between
china and earthenware. I wonder if the members of the committee
can distinguish the china articles from the earthenware articles.

Senator EDGE. I agree that I can not.
Senator KING. I know nothing about either.
Senator EDOE. I would say that those [indicating] are made in

Japan, if I am to guess at it. I do not think many people can tell
the difference. What do you propose to demonstrate with these
samples?

Mr. Duo F. I will demonstrate the possibilities and show you
what they can do in foreign countries and what they can do in
this country [producing samples].

Can you imagine going into a lare store in one of the larger cities
of the country and buying that [indicating] for 10 cents, or any one
of these articles?

Senator EDGE. I would not consider it worth much more, if you
asked me.

Mr. DuFFY. That is supposed to be hand painted.
Senator EDGE. Well, of course, it is not. It is stained, is it not?
31r. DuFFY. These sets are Japanese made [indicating], and these

indicating] are American made. Those retail in one of the big
stores in one of our cities at 10'cents for the body and the cover;
10 cents complete. They were purchased about 10 days ago.

Senator KIxo. What do you call this, Mr. Duffy?
Mr. DuPFY. That is Chinese-made earthenware.
Senator KINo. And how do you denominate the others?
Mr. DUFrr. These are semiporcelain; American-made semipor-

celain, or earthenware.
Senator EDGE. It is all earthenware.
Mr. DurFY. Yes. This [indicating] is Japanese china.
Senator EDGE. What does this retail for?
Mr. DunF . Ten cents each for the article, the body and the cover.
Senator EDGE. Ten cents for that [indicating] and 10 cents for

this [indicating]
Mr. DuFF. No; 10 cents for the two.
Senator EDGE. In other words, those three pieces comprising that

coffee set, or whatever you call it, sell for 80 cents?
Mr. DUFFY. Yes.
Senator EDGE. Now, take the American earthenware.
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Mr. DunY. Here is the American made, plain [indicating]. It
cost the firm 86% cents to produce this teapot in the plain, not
decorated. It cost them 521/2 cents to decorate that teapot. For
that sugar [indicating] it will cost them 20 cents in the warehouse*
just the bare labor cost, without any office expense, sales promotion,
sales commission, and so forth. And yet this has to compete with
the articles that are retailing at 10 cents. The cream will cost the
firm 121/ cents to set in their warehouse.

Senator EDoE. Now, just a moment.
Mr. DOurr. Pardon me, Senator.
Senator EDGE. I want to get that right.
Mr. Durr. Our firm is able to pay only 86 cents an hour at these

prices.
Senator BABKLEY. How many hours a day do they work
Mr. DuFFY. Nine hours; some eight and some nine. We have been

dealing with the United States Potters Association for 80 years---
Senator EDGE. Under the present duty, without the specific duty,

this comes in at 60 or 70 per cent.
Mr. DUFFY. Seventy per cent.
Senator EDGE. It is selling at 10 cents, you say9
Mr. DuVrY. Yes.
Senator EDoE. What is it worth at the port of New York? Say it

is worth 5 cents; 70 per cent on 5 cents would be 81 cents; 83 cent,
plus 5 would be 82. They would make a profit on it at 10 cents. I
am only guessing at it. It must cost something. It can not cost

Much less than 5 cents.
Mr. DuTFY. Not much less.
Senator BARKLEY. There is no change proposed in the ad valorem

duty. The only change in the 10 cents per dozen, specific?
Mr. Durr. That is the only change.
Senator EDGE. Ad that, apparently, is for cheap ware.
Senator BARKLEY. That would amount to practically 1 cent per

piece, so that if that tariff were added that article would sell for 11
or 12 cents instead of 10.

Mr. DUar. It would not give much relief would it?
Senator KINo. I was wondering, Mr. Duky, if some of these con-

cerns, in order to encourage the sale of more expensive articles, as
they often do, will sell at a loss the cheap articles. For instance, I
have gone into book stores, and they will sell some books at very
much less than cost. That entices you to buy other books as to which
there is a considerable profit. I was wondering if that occurred in
the case of the 5 and 10 cent stores. I was wondering if the 5 and 10
cent stores dp sell some articles at at loss in order to encourage the
buyers to purchase more expensive articles.

Mr. Dunnr. Senator, there is some truth in what you say; but at
the same time, is it not rather significant that out in California they
would select dishes to use as a leader, whereas in Pittsburgh, where
these articles were purchased, way over in the East, they again select
dishes as the leader It seems significant to me. The very fact that
they pick on these articles must be on account of the cheapness with
which they can get these foreign articles.

Senator EDGE. You say they were purchased in Pittsburgh?
Mr. DmUP. Yes.
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Senator EDGE. That would add some transportation cost?
Mr. Durrr. Yes; and they were still selling at 10 cents, complete.
Mr. Hoover spoke, in his inaugural address, about protecting

American workers from cheap foreign labor. Certainly, m view of
this, we need some relief. Does not the very fact that we are working
only 60 per cent of the time, according to the last figures we secured,
indicate that we need some relief? I have seen figures which I have
testified to before the House committee of several of the manufactur-
ing firms, and they are actually in the red, and have been for several
years.

Senator BARKLE. How many men are employed in the pottery
industry?

Mr. Du1or. We have about 7,000 members in our organization at
the present time.

Senator BARLEm. What proportion of them are engaged in the
maing of this cheap stuff, and what proportion in the making of
real high-class pottery?

Mr. DuFrr. We have only one scale of wages, regardless of. what
they make. They get that scale of wages regardless of what they
make. If they have a difficult piece, it takes them longer.

Senator BARKLEY. 1 was not asking so much about the wages,
but what proportion of the 7,000 men you refer to are occupied in
the cheaper manufacture, and what proportion in the higher grade
china?

Mr. DumY. Really, we have not any people in the higher grade
china, to speak of, in this country. The Lenox people broke away
from our organization in 1922. We do not have our people working
at the Lenox plant.

Senator BA ELEY. What proportion of the pottery workers are
Members of your organization

Mr. DuFFY. I would say, in the United States, approximately 85
or 90 per cent of them are members of our organization.

Senator BARKLEY. You say that practically none of them are
engaged in these factories where they make the better grades of
chma.

Mr. Dun'r. They do at Wooster, Canton, and East Palestine,
but not at Lenox, in Trenton.

Senator EDGE. As a matter of fact, would 12 cents be any great
protection to those who are manufacturing this cheap ware? As
a matter of fact, just as Senator Barkley said, it is practically an
increase of only a cent, and would raise the price only from 10
cents to 11 cents. Would that protect your people to any appreciable
extent ?

Mr. DuFY. It would help, of course.
(Mr. Duffy submitted the following brief:)

BRIEF OF THE NATIONAL BROTHERHOOD OP OPERATIVE POTTERS

SNATE FINANCE COMMITTEE,
Washington, D. C.

GOiuwzrc N: On behalf of the members of the National Brotherhood of Op-
erative Potters, the American workers dependent upon the American pottery
industry, I wish to indignantly deny the Inference, if not the statement, that
the Japanese ware, described by Mr. David Walker representing Montimura Co.,
can not be made in America by American pottery workers.

Were Mr. Walker to say that we are unable to place such products on the
American market at prices which will compete with the Japanese-made products
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due entirely to the difference in labor costs In America as compared with wages
paid to workers in Japan, Mr. Walker would have been correct.

The American pottery workers can produce wares as good and better than is
produced in Japan, but in order for the products of our labor to compete in
our American market with the products of Japanese workers the American
workers must be willing to accept wages of from 10 to 15 cents per hour Instead
of the 86 cents per hour which they now receive, or the product of the Ameri.
can workers must be protected by adequate tariff duties.

The statement of Mr. Walker that the Woolworth 5 and 10 cent store was
selling chinaware at retail for only 50 per cent of what they paid Montlmura Co.
is a serious reflection on the business methods of a concern which yearly shows
profits running into the millions.

These Japanese-made wares do compete with the product of our labor as they
displace those products which American workers produce.

Only recently a large American pottery concern was offered a contract for a
large quantity of table ware by one of the chain 5 and 10 cent stores provided
he could deliver these goods at a figure equal to that offered by one of the
Japanese Importing houses.

With our men employed at only 60 per cent of the time our organization was
asked to accept a reduction of 0g per cent in our wages in order that this
contract could be taken. Naturally we refused.

Illustrating the effect which importations of the product of foreign workers
have upon the employment of our workers, it will Interest you to know that
during the past six months three large and long-established pottery companies
have either been forced out of business or have liquidated, throwing more than
1,000 workers out of employment.

The statement that tunnel kilns are commercially successful and applicable
to all pottery production is not wholly true. These tunnel kilns can be op.
rated profitably only when there is a sufficient quantity production to keep
these tunnel kilns operating 24 hours per day 7 days per week.

The present tariff law, which permits the products of foreign labor to supply
at least 50 per cent of the American market, makes the installation of tunnel
kilns a gamble, to say the least.

We ask that you retain the ad valorem rates in paragraphs 211 and 212 as
adopted in the Hawley bill and to insert a specific duty of 15 cents per dozen
in par raph 211 and 25 cents per dozen in paragraph 212.

These, duties will be helpful to American workers engaged in this industry.
In my testimony this morning I was asked the number of workers in America

engaged in the pottery industry. I stated some 7,000, which is the number of
those workers who are members of our organization. I overlooked calling the
attention of the committee to the fact that in addition to the 7,000 skilled
workers who are members of our organization that there are at least 8,000
additional unskilled American workers dependent upon the American pottery
industry for their livelihood.

Trusting that our request will receive favorable consideration from your
committee.

Respectfully submitted.
THE NATIONAL BROTHERHOOD OF OPERATIVE POTTERS,
JAMES F. DUFFY, President.

STATEMENT OF H. B. FOWLER, REPRESENTING S. H. KBESS & CO.,
NEW YORK CITY, AND OTHERS

(The witness was du!y sworn by the chairman of the subcom-
mittee.)

Senator KiNo. What schedule?
Mr. FOiLER. 211 and 212. I have a brief that I wish to file.
Senator KING. What firm do you represent
Mr. FOWLER. S. H. Kress & Co. And on behalf of F. W. Wool-

worth Co. and S. S. Kresge Co., whose representatives are present,
and our own company, I merely wish to file a brief which will, we
trust, please you gentlemen.

• :1. ??(i:
c~i
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Senator EDOE. Thank you very much. We will be glad to go
into the brief.

Mr. FowLER. The brief merely asks that the 10 cents a dozen pieces
be eliminated from the tariff.

Senator EDGE. The brief is confined to opposition to the specific
duty put on in the House

Mr. FowLIR. Yes, and those merchandising organizations giving
you the ideas of our experience.

Senator EDGE. Thank you very much, Mr. Fowler.
(Mr. Fowler submitted the following statement and brief:)

MEMORANDUM

The undersigned, on behalf of three large merchandising organizations, pre-
sent for your valued consideration certain resultant effects on the consuming
public of the provisions In revenue bill H. R. 2667, giving therein specific rea-
sons which prompted certain suggested changes in the wording thereof.

In order that the spirit in which these suggestions are made may not be
aisapprehended, we present the following general Introduction:

The organizations of P. W. Woolworth Co., 8. S. Kresge Co., S. H. Kress &
Co. are merchandising institutions (operating collectively 2,424 stores, with
collective gross yearly sales for the year 1028 of $499,786,379.69, being prinel-
pally made up of sales of 5, 10, and 25 cent articles, operating in practically
every city in the United States of 5,000 population and upward). Our cus-
tomers are made up of the many millions of people of moderate, average, and
mall incomes in the communities which we serve. We are vitally interested
in the prosperity of the Industries in which they are employed and in the
maintenance of their earning power at a high level. Whatever detrimentally
afects these Industries and reduces the earning power of these people, affects
us adversesly.

This interest dictates the course we have followed and are following of buy-
tng and selling as far as possible merchandise produced by the industries of
the United States-of favoring, whenever possible, domestic products. Should
an impression to the contrary prevail, the fact is that the aggregate of all
imported merchandise dealt in by us amounts to less than 6 per cent of our
total purchases. Consequently, the general purpose of the revenue bill and the
principle according to which it is framed, has our unreserved support. Only
a the prosperity of the industries of the country are maintained and the
earning power of the employed, and so of the buying public, is sustained, can
we prosper.

Our suggestions do not run counter to the general purpose of the bill. nor
to the principle according to which it is framed. They are the result of
thorough knowledge of past and existing conditions, gained through many
years of experience in buying and selling to the great mass of the American
public of limited purchasing ability, of the merchandise, both domestic and
imported, to which these items relate. Our organizations fulfill a definite
public need. We meet the requirements of the people for merchandise within
a price range and in a style which is not met by the general department stores.

If the rates suggested in the House bill remain unchanged, we confidently
predict that millions of our people will be deprived of the use of many items
through increased costs, which carry them outside the limits of the possibilities
of the budget of the average family, without any compensating advantage to
anyone.

Respectfully submitted.
H. B. FowLn.

BRIE OF S. H. KBESS & CO., F. W. WOOLWORTH & CO., AND S. S. KRESGE CO.

[Par. 211. Suggested chains]

Strike out the words "Ten cents per dozen pieces " (p. 87, line 25).
Strike out the words "Ten cents per dozen pieces" (p. 88, lines 3 and 4).
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(Par. 212. Suggested changes]

Strike out the words "Ten cents per dozen pieces" (p. 38, lines 16 and 17).
Strike out the words "Ten cents per dozen pieces" (p. 38, line 21).

REASONS

We believe that an investigation of the domestic pottery industry made bythe Tariff Commission has established that the domestic Industry has prosperedunder the existing rates.
Under the present tariff one of the leading potteries in the United States has

been able to equip Its plant with modern " tunnel kilns " and is building another
larger plant which will be equipped with nothing but these tunnel kilns. The
klins, of course, reduce manufacturing costs. Otherwise the capital expenditure
required to install them would not be Justified.

There may be potteries in the United States that are not prospering. If g,
their lack of prosperity may be due to the fact that-they are equipped with old
kilns less efficient than the tunnel kilns. Such lack of prosperity, if it exists,
would not call for increased duties, nor would increased duties in any wise
better the position of these potteries. Nothing short of the introduction of most
modern methods of manufacture would aid them.

The House bill provides for a duty of 10 cents per dozen pieces plus various ad
valorem rates. Many items, such as cups and saucers, teapots with covers, and
salt and pepper shakers with stoppers, while constituting one article or item
In use are made up of two pieces, and therefore each of these articles would be
subject to a duty of 20 cents per dozen, and a single article or item consisting
of three pieces, such as a mustard pot with cover and spoon, would be subject
to a duty of 30 cents a dozen, always pins the ad valorem.

The effect of this provision upon the selling price of cups and saucers may be
made clear by Illustration. Take cups and saucers selling for 10 cents, equal to
$1.20 per dozen, the proposed increased duty of 20 cents equals one-sixth of
the present selling price. Taking cups and saucers selling for $1, equal to 12
per dozen, the increased duty of 20 cents equals only one-sixtieth of the present
selling price.

This effect makes it apparent that the proposed specific duty imposes a
penalty on low-priced merchandise. We submit that we are Justified In terming
it a penalty, since the burden of the imposition falls proportionately lighter
upon the higher priced merchandise. The duty affects a discrimination against
the householders of average means as against the householder of means beyond
the average.

There is no comparison between imported earthenware or chinaware and
American earthenware, as each has its own distinct sphere of usefulness and
attraction. Through our intimate contact with the American purchasing public,
we confidently assert that the one will not take the place of the other. In no
true sense can there be said to be competition between the Imported and domestic
items. This we assert notwithstanding that it may be conceded that the sale
of Imported items may possibly have some slight effect on the sale of domestic
products.

The plea for a specific rate of duty was made on behalf of the American
potters making tableware. The attention of the committee is called to the fact
that there are many items imported under paragraphs 211 and 212 which are
not tableware in any sense of the word. For Instance, sanitary ware, electrical
supplies, statuettes and figures, vases, wall pockets for holding flowers, Incense
burners, bust figures for pin cushions, novelty items for adorning the home, and
many others.

In the presentation before the Ways and Means Committee, the American
potteries submitted a number of illustrations of imported porcelain ware, pur-
chased at low prices abroad. They wholly neglected to inform the committee
as to the necessary charges and expense incurred in the handling, packing,
and shipping of such items. We can show that the original cost of cups and
saucers purchased in Japan Is increased before they leave that country by costs
for handling, packing, and shipping, running up to 40 per cent and more.

We respectfully request that the committee recommend no change in the exist-
ing rates of duty. It is respectfully requested that there be no change in the
phraseology of the paragraphs of the act now in force covering paragraphs 211
and 212. These paragraphs have stabilized the industries, have not been the
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*ct of controversy before the CustomOe court, and have been satisfactory to
ob a iPportes of foreign msercandie and the domestic Industries.

We u est that the rates at present aplicable to paragraphs m and 22 be
lddect to review by the Tariff Cmmson as to the necessity t more or less

erwctn -to the industry. •. B. ewa.

SIATEaENT OF UOYD D. BOWER, COLMBUS OHIO, REREBSBNT
: ING OHIO CrAMBERm OF OMMEBOE

(The witness was duly sworn by the chairman of the subcom-
aittee.) *

Senator EDoa. I se you represent the Ohio Chamber of Com-
jsroe. Is that correct)

Mr. BowEa. Yes. .
. Senator KNwo. What do you appear in behalf off

Mr. BowEn. In behalf of paragraphs 211 and 212.
Senator EDGE. Did you appear before the House committee

.1.Mr .BQW'. I did not, .

. Senator EDo. Have you i brief
Mr. BOWER. I merely wanted to present to the committee a state-

ment, and permit myself to be questioned.
Senator EDOE. How long is the statement?
Mr. BOWER. It is a short statement.
Ohio is the leading producer of the States in the industry affected

by paragraphs 211 and 212, the potteries of the State of Ohio pro-
ducing nearly 60 per cent of the dishes covered by these paragraphs.
Many of these potteries are members of the Ohio Chamber of
Commerce.
'It has come to our attention that the industry during recent years

has been exceedingly depressed by reason of the keenness of compe-
tition and the constantly reducing prices due to foreign competition
especially from Japan. There appears to have been a series of
financial failures and the closing of plants.

One of the outstanding features of this industry, so far as Ohio is
concerned, is the number of towns and cities which are almost en-
tirely dependent upon this industry, and without some steps being
taken by Congress to provide better protection to this industry we
fear for the welfare of these various communities. The present
tendency towards depression in this industry due to foreign com-
petition will seriously affect the welfare of thousands of people other
than those actually engaged in the business.

I confess that I am not competent to discuss details of rates, but
feel that this matter should be given the utmost of consideration by
ibis committee on the presentation of the representatives of the pot.
tery manufacturers. Matters of tariff legislation have been in the
past and we understand are now being handled for these potteries
through the United States Potters Association.

Realizing the importance of this industry in the State of Ohio,
and the situation of the communities wherein this.industry is cen-
tralized, we are appearing before this committee asking their utmost
consideration and urging the importance of adequate protection to
this industry. We feel that such protection is in the interest of the

63310-20-voL 2, 8CHED 2--10
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common welfare of the people of the entire country as well as an
absolute necessity in certain communities in the State o Ohio.

Senator EDQ. As a matter of fact, M'. Bowe , you addttht
you have no professional knowledge of the .industry. You have
heard the representatives of the United States Potters Association
the representatives of labor, and the representatives of the importers

Mr. BowEL Yes.
Senator EDo. Have you any information to give this committee,

in making the study, in addition to that which we have received on
the two sides of the question? ..

Mr. BOWE. Only a general knowledge of the situation in the State
of Ohio. It so happens that within the last two years I have been
called upon to investigate conditions in some of these communities
I find that potteries are the principal industry of these communities.
In one case, the case of a county seat in the State of Ohio the com-
munity's entire welfare is dependent on the prosperity and the con.
tinuation of the pottery industry in that community. It would affect
every line of business in that community. Every person in the com.
mumty is to a great extent dependent upon the prosperity of these
particular potteries.

Senator EDm. Are there any questions?
Senator KINo. Mr. Bower, I read here from the Pottery, Glass,

and Brass Salesman, for April 11, 1919, an item with respect to your
city, East Liverpool, Ohio.

BAsT LvromL, OHIO, April 10.-Plans for the merger of six eastern Ohio
potteries, controlling nine plants, were to be completed at a meeting to be held
in the offee of W. B. Stewart, Cleveland attorney, to-day. Companies In the
merger at the beginning will be the Knowles, Taylor & Knowles Co., controlling
four plants, and the Smith, Phillips China Co., both of East Liverpool; the
Saxon & French China Cos., controlled by the Sebring Manufacturing Corpora.
tion at Sebring; the National China Co., Sallneville; the Pope-Gosser China Co.,
Coshocton; and the Carrollton Pottery Co., at Carrollton. Several other plants,
it is reported, have made application for membership in the merger, but their
applications have not yet been approved. Paul Robinson and Homer Taylor,
heads of the Smith-Phillips and Knowles, Taylor & Knowles pottery companies,
were out of the city to-day and could not be reached for a statement. The pro.
posed merger is headed by Louis Porter, Chicago furniture man, who it is re-
ported will be sales manager for the merged business, which is to be known as
the American Chinaware Corporation. Headquarters for the business, It is
understood, will be maintained either in Cleveland or Chicago.

The fact is that there are mergers going on in the pottery business.
Mr. BOWER. Yes, sir; in many cases it is absolutely necessary to

keep from shutting down the plants, to try to merge and keep the
plants going. That probably is the reason for that.

Senator KIN. The fact is, it is not, that some of the pottery cor-
porations are still adhering to the old method, instead of the tunnel
method of preparing their products?

Mr. BOWER. Yes.
Senator KINo. The same as the Homer-Laughlin.
Mr. BowEm. Yes, sir. Until they make some money they can not

go to the new method.
Senator KINo. They are not putting in new capital, and are ad-

hering to the old method.
Mr. BOWER Yes.
Senator KINo. You mentioned the importations from Japan. I

have a statement here from the Tariff Commission. Did you know
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that the importations from Japan in chinaware fell off more than
$100,000 in 1928 ;

r.Bow . From my general knowledge, the conditions do not in-
dirte that Senator.:
SSenator Kxo. The tariff report shows that
Mr. Bowz. However, there is an increase in importations, under-

stnd, from the record of the Tariff Commission. There is an in-
ease in importations of this type of ware.
Senator KIo. You mentioned Japan. I wanted to call your at-

tention to this.
Mr. BowE. That would be the cheapest, of course.
Senator KINo. I wanted to cal your attention to the fact that the

tariff report here shows that it was $1,000,000 less last year. That is
alL

Senator EDGE. I would just like to get that straight for the record
here. I do not know whether you are referring to the same section,
but in this brief of Mr. Wells' he states:

In 1928, 60 per cent in dozens of all the decorated china dishes brought into
this country came from Japan.

Iest year we imported 9,012,000 dozens, of decorated china dishes from all
the countries of the world, including Great Britian, France, Germany, Italy,
Ouehoslovakla, and Japan. Of this great volume 5,409,000 dozens came from
Japan, or more from there than from all of the other countries combined.

Is that correct?
Mr. KooH. In quantity; yes.
Senator KINo. It was less.
Mr. KocH. Yes.
Senator KINl. Do you know how much less
Mr. KocH. No.
Senator Enow. This goes on to demonstrate that factory prices of

decorated earthenware from Japan dropped from 66 cents a dozen in
1927 to 58 cents a dozen in 1928. Of course, the ware from China or
Japan is known to be the cheapest ware, but if that is correct-and it
is m the record, in Mr. Wells' brief-it demonstrates that more than
half the total importations come from Japan.

STATEMENT OF DAVID WALKER, REPRESENTING MORIMURA
BROS., NEW YORK CITY

(Ouaswan, par. 911)

(The witness was duly sworn by the chairman of the subcom-
mittee.)

Senator EoDGE Whom do you represent, Mr. Walker?
Mr. WaLKE . I represent Morimura Bros., of New York.
Senator EDm. Importerst
Mr. WALKER. Importers of Japanese china, without apology.
Senator EDGE. Do you want that in the record I
Mr. WALKER. I should like to have it in the record; yes, sir.
Senator KINo. You want to talk about paragraph 2111
Mr. WALER. Paragraph 212.
Senator KINo. I did not get your full name.
Mr. WAL R. David Walker. I have been with Morimura Bros.

since 1917.
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Senator EDoE. Did you file a brief in the House
Mr. WALu R. I did not.
Senator EnD.x Have you a brief to file with this committee
Mr. WAKER. I have not; but I should like to ask permission of

the committee to file a brief and to file samples illustrative of what I
intend to Iring out in my testimony to-day.

Senator Enos The committee would be very glad to have you do
it; but the brief, in order to be a part of this record, must be in by
to-morrow.

Mr. WAKER. I shall prepare it and swear to it and produce it
to-morrow.

Senator EDa. You have already been sworn and the brief will be
a part of your testimony. All ri ht; go ahead.

Mr. WLKER. Mr. Wells has just testified that if he were only
thinking of his own company he could not make out a case for the
advanced rate, but when that admission is made, it means that the
great bulk of the pottery interests has no case.

I want to say here that when you speak of quantities coming
from Japan, Mr. Wells knows just as well as anybody else knows
that when you take the gross dozens from Japan and divide them
into the grand total value from Japan, undoubtedly you will get
a low per-unit cost, because of the very fact that the Senator drew
our attention to yesterday.

This small stuff from Japan-small in character, small in pieces-
represents 60 per cent in volume of the importations from Japan.
I speak for Morimura Bros., Senator Edge; and I say to you that 50
per cent in value is that sort of small stuff which we call fancy china.

Senator EDGE. We are not questioning that at all.
Mr. WALKR. But what I am getting at is this: Mr. Wells has

proven conclusively and correctly that the average price per dozen
pieces coming from Japan is 63 cents a dozen. As soon as he estab.
dishes that fact, he immediately turns and starts to talk of dishes.
The average class of dishes as Mr. Wells understands dishes, and as
the American potter that makes earthenware tableware understands
dishes, is not that class of stuff which composes half and more than
half of the importations from Japan. So that you must take out of
the gross total dozens of importations from Japan those dozens of
china as to which Mr. Wells himself admitted, when up here, that
you could not hurt him if they were on the free list, because he can
not make them, and never will make them; and if you divide into the
value the actual tableware coming from Japan you get an entirely
different picture.

Senator KINo. As I understand you-pardon me for interrupting
you-your position is that 50 per cent or 60 per cent of the importa-
tions from Japan are these small articles which have been called
stuff, and which my friend here calls junk, and which are not in
competition with any American manufacturer because they do not
produce-them and do not attempt to produce them, and that the
residue of your products would be of a character similar to some of
the products of the United Statest

Mr. WALKER. Similar in kind; yes, sir.
Senator EDnE. That is a rather interesting question. If there were

no duty, using your own expression, if this junk" or this type of

288
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ifcoee, s eugar, crems and so forth, and ordinary table Oat war
ihbe it is juan or is not junk-i it came in free, certainly it would

urhased, as it no doubt is now, with the tremendous volume of
po stations; and the people purchasing it naturally would not

duplicate it by purchasing American were for the same purpose;
wiild they I
.Mr, WAKEm. No; because they can not find it.
Senator EoDE. In other words, they do not want two or three sets

of tableware
M r. WazzR . I am not talking about tableware, Senator. Be

careful; there is where the confusion has existed all this morning.
Senator EDGz. That is what I am talking about. What are you

ftullkn about?
Mr.WALKE . I am talking about those small things that you term

"junk "-not cups and saucers, not plates, not platters, not gravw
boats, not sugar bowls.

Senator Enon. You are talking about novelties
Mr. WAL~ . I am talking about novelty china, such as those

condiment sets. Here is one, here [indicating]. I illustrate this, not
to show you what 10 cents means-about 140 per cent equivalent
ad valorem-but I am showing that if you take tis, which is counted
under the present Fordney-McCumber bill as tableware, because it
i a condiment set---

Senator Enos. What does that cost in New York, transportation
paid-the wholesale prices

Mr. WAL R. The foreign price of that--
Senator EnoE. Yes; what is the foreign price?
Mr. WALmR. The foreign price is 66 cents gold-I am converting

the yen, now-a dozen of those.
Senator EDGE. Sixty-six cents gold-a dozen of those
Mr. WaLam. A dozen of those. In other words, there are 60

places.
Senator BanaKLr. How many pieces are there in that
Mr. W zaLKE No; I have got the wrong set. This set is $8.08

United States gold-4 yen 15, $2.08. There are 10 pieces in that.
Senator EDGE. The foreign price is $8.08?
Mr. WALzz. Gold.
Senator BanRslr. That is for a dozen of those?
Mr. WALER. For a dozen of those.
Senator BamRYr. That means 120 pieces
Mr. WaLKa. Exactly; 120 pieces.
Senator EDGE. One hundred and twenty pieces for $2.08?
Mr. WALKER. Yes.
Senator Eewa. That is before you consider duty?
Mr. WALKER. Oh, I have not moved it out of Nagoya yet.
Senator BARKLBU . Move it out of Nagoya and let us get it over

here.
Mr. WALER. All right. If you take the specific duty on that,

it is $1,
Senator EoDE. That is the proposed duty?
Mr. WALxn. Yes; the proposed duty. Add to that $1.46 ad

varlrem, and you have $2A6 total duty, an equivalent ad valorem of
118 per cent. But I. am not interested in the importation of that
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thing. What I am interested in is to destroy this testimony, uader
subterfuge, I claim, because everybody who knows the pottry busi,
ness-and nobody knows it better than Mr. Wells, he has forgotten
mo..'e about the pottery business than I will ever know, and Ihave
forgotten more about this business of tariff than he will ever know-
I want to get it before this committee that when Mr. Wells divided
the entire importation from Japan into the total value from Japan
he knew he was getting a fictitious and false value. Now, there is
not any use in talking about it.

Senator EnoB. We can not permit anything to go in the record in
the way of calling each other names.

Mr. WALKER. How does he get 63 cents That is how he gets it.
Then he turns around and calls them dishes. You have to take into
consideration, when Mr. Wells tells us that the increase in china
from Japan in 40 years has gone from 8 per cent to 60 per cent---.

Senator EDO. What proportion of it is in competition? You
admit that the importation is more than half of the total from every.
where. You do not question those figures, do you?

Mr. WAiER. I do not question those figures; no, sir.
Senator EDGE. Now, what proportion of that something over 50

per cent is tableware, or that type of ware that does not come under
the head of novelties?

Mr. WALKER. I should say not more than 60 per cent-not more
than 50 per cent in volume.

Senator EDOE. That is what we are talking about.
Mr. WALKER. Now you get a different picture.
Senator EDGE. He gave us the cost there where this 10 cents specific

would apply. I recognize, everybody recognizes, that 10 cents on a
dozen articles is very difficult to apply.

Mr. WALKER. Precisel.
Senator EDo. Take the average dinner set, ordinary ware that

would be sold to the average housewife: What does that cost? What
is the foreign value of such a set of 115 pieces?

Mr. WALKER. They run anywhere from 40, 50, 60 yen up to 70 yen,
landed cost.

Senator EDE. I do not know about yen.
Mr. WALKER. Well, divide it into two-call it a 50-cent piece.
Senator EDGE. Do you mean to say that you import a serviceable

table set of OL hundred-odd pieces that is worth only 50 cents?
Mr. WALKER. Fifty or sixty yen, I said. That is $80.
Senator EDGE. What is the minimum of a serviceable set imported

from Japan of one hundred-odd pieces that we would call a dinner
set in the United States What is the foreign value of that in
American gbld-the minimum, not your high figure; the lowest price
of serviceable sets?

Mr. WALKER. Thirty-five, forty, or fifty yen. We have furnished
the Tariff Commission a schedule of our prices.

Senator EDGE. Does that mean, then, $20?
Mr. WALKER. From $20 up.
Senator EDGE. From $20 up?
Mr. A. WA YE .Ys. We have dinner sets that cost $76 landed.
Senator EDGE. Do you mean to say you have not any that cost less

than $20?
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M g WAL R. If we et into plain blue and white, it might be a
it~e lower than that. 'Ishall e glad to furnish samples and afMi
dvit of the exact costa of this.. There is no us iS n trying to bring
samples into this committee room.

Senator BARKLEY. If I understand you correctly, you are not in-
erested in this novelty stuff. Do you import that
Mr. WALEim. Oh, yes; that is our sample, sir.
Senator BABKEYn . If I understand you, then, you say that 50 or 60

per cent of the amount that Japan brings in does not compete with
any American product

Mr. WALE. Yes, sir.
; Senator BanaKY. So that 80 per cent of the total imports, you
contend, are not in competition with American pottery I s that
correctI

Mr. WALKER. No, sir; they are not in competition.
Senator BARKLEY. YOu mean by that that there is no American

potter that makes the same thing; but does the importation of that
and the use of it in America compete with the use of other things
that they would use if they could not get this Japanese novelty stuff

Mr. WALsm. I think the correct answer to that is "no." I do not
believe that article competes with or crowds out of the American
house any item made by the American potters.

Senator BA nLEY. I thought it might take the place of a saltcellar
or something of the kind.

Senator KING. Well, proceed. As I understand, your objection to
this 10-cent tariff is because it would bring the tariff rate up to sub-
stantially 400 per centf

Mr.WALER. Yes. The tariff on these things is prohibitive.
Senator KINx. What do you say about the 70 per cent?
Mr. WALK, . It is more than is justified by the actual landing cost

or cost of production in Japan of chinaware.
The anomaly of.this situation is this, Senator: The domestic people

are coming into this hearing and asking you to protect, under para-
graph 212, merchandise classified under paragraph 211.
. Senator Enoz. Have you any suggestion to make, as one of the
witnesses did who preceded you in the importing business, with refer-
ence to transferring this kind of ware under some description from
pmgraph. 212

r. WALmE. I do not know how I would write it Senator. I
have followed tariff laws for a great many years and I confess my
inability to write it.

Senator KIN. What clse have you to say?
Mr. WALxm. I have this to say: Mr. Wells, in his testimony-and

I believe it was an inadvertence-testified in answer to Mr. Garner, a
statement that needs correction. I read from page 1278 of the House
hearings:

Mr. GArrE. Converted into ad valorem, the whole specific and ad valorem
duty that you advocate will run from about 60 per cent to about 90 per cent.

Mr. Waru.. Twenty-five cents added to 63 cents a dozen would be 25 per cent,
would it not?

I do not think Mr. Wells understood the question.
,t'(~rGAaBNu No. .That would be nearly 40 per cent. That is, added to your0 per cent ad valorem.
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SMr. Wams.. Yee. It Is added there. But there are other countres-yr*Ma
fr Instance, with an average of 288. Twenty-five cents would add aboutio
per cent to the present ad valorem.

Mr. GauOAsn it would run all the way from 0 the lowest, to more than a~
per cent Take for instance-

Listen to this:
Take, for Instance, your Illustration of the cup and saucer here. You propoes

15 cents a dosen on that in addition to the ad valorem rate.
Mr. WwA. Yes.
Mr. GAnwm. Fifteen cents a dozen on that would be 80 per cent ad valorem

tf they sell for 80 cents
Mr. Wmzs. Yes.
Fifteen cents a dozen on cups and saucers is 80 cents, not 15; and

80 cents on 80 cents is 100. Mr. Garner was right.
Senator EDGE. According to the records of the Tariff Commission

your $20 minimum is cut down considerably. This is china.
Mr. WALKER. I am perfectly willing to submit my statement.
Senator EDGE. They claim that in the case of dinner sets of 106

pieces the value at the factory is only $11, and the value in New York
without duty is $18.95.

Mr. WALER. I am customs manager, and I was thinking in terms
of landed cost.

Senator EDnGE According to the records of the Tariff Commission,
the value at New York City exclusive of duty is as low as $15.

Mr. WALKER. Yes.
Senator EDGE. Well, that is 25 per cent under $20.
Mr. WALER. Yes. I am not a salesman in the line, and I did not

come prepared to handle the prices of 100-piece sets of dinner ware,
Senator EDGE. I mean to say, when we consider the imposition of

duty on this question of low prices we have to know the facts.
Senator KINO. Do you know the price of corresponding ware in

the United States-ware corresponding to this, the lande price of
which would be $15 or $90 for a 100-piece sett

Mr. WALEm. I have some samples of it here.
Senator KINo. No, no; I do not care for that. Take one of those

sets the landed price of which, say is $20; what would be the price
of. the corresponding domestic set?

Mr. WAia. Nobody can answer that question, Senator King, be.
cause there is not anything made in the United States of America
that is comparable to the imported ware. There is a sample of
Homer Laughlin earthenware dinnerware.

Senator EDoG. Why do you say there is not anything made com-
parable to that?

Mr. WALKER. Because that is earthenware, and the importation is
china. That is paragraph 211, and china is paragraph 212.

Senator EDG. We understand that.
Mr. WALxz. Mr. Wells is asking you to raise the duty on

chinaware.
Senator EDo. Well, it applies to both.
Senator KINo. I confess. Mr. Walker, that your testimony has not

been very clear to me. I have tried to understand it.
Mr. WAKER. I will make it clear.
Senator KIwo. You have not done so, thus far. Your position,

as I understand-
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Mr. WaLKnR You tafke- '. -. ...
Senator KIo. Let me finish, my question.

SMr. WALKs. I shall be glad to.
Senator KINo. Your contention is* if I understand you, that this

wre which you have now exhibited, produced by Laughlin & Co.,
i earthenware?

Mr. WaLm . Yes, sir.
SSenator Kmro. As to that, Japan does not come' in competition?

That is what you mean t
Mr. WAL E . No* it does not come in competition.

SSenator Kgro. That which you produce, and which you are the
reresentative of,is chinware?

r. WALKER. Yes, sir.
Senator Kxo. Of a particular grade?
Mr. WALER. Yes, sir.
Senator KINo. And as to that grade or that character or that qual-

ity, whatever term you employ, there is no competition in the United
States?
SMr. WALKER 'No, sir.
Senator KrNO. That is your position

' Mr. WALXZ. That is my position. There is nothing made in the
United States of America after you leave domestic earthenware until
you get clear up to Lenox, of which we have already heard.

Senator EDGE. You mean to say that there is nothing made in
America, perhaps, of the same general component parts, but there is
stuff made in America for the same practical use?

Mr. WALER. This is, right here.
: Senator EoDE. All right. Then it comes in competition, does it
not, whether it is earthenware, china, or what it is?
. Mr. WALxa. Not in price. I want to tell you this with reference
to that very thing: I bought that at Macy's in open sale.
| Senator KmIN. What did you pay for it?

SMr. WALxs. I paid $8.96 for the set.
. Senator KING. How many pieces?
| Mr. WALxm. Forty-ope pieces.

Senator Kgmo. $8.96?
, Mr. WAiER Yes, sir. That is an average rate per dozen pieces
of $1.01.

Senator KINa. That is made by the Laughlin firm?
SMr. WaLxa. Yes, sir; $1.01.
SSenator EDGE. And what would your ware-chinaware, I am talk-
ing about now, not earthenware; the same number of pieces, the
ame style of article-how much would that be worth in New York

without duty?
Mr, WALKE. We have only one 42-piece set in our house. It is

Japanese earthenware. It lands for $6 and sells for $8.
'Senator EDm. Then that sells for twice the price of this?
Mr. WALKE. Yes, sir. I want to refer to those samples.
Senator EDGE Where is this cheap stuff from Japan
Mr. WALmKE. I want to tell you this is cheap stuff from Japan.

senator Eon. It is too deep for me. You have made an argument
lf that the large part of these imports that everybody is talk-r about is cheap stuff.

Mr. W ALKER. Yes,
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Senator EDGE. Then I ask you for the cheapest that you have, and
it is twice as expensive as earthenware .

Senator BABKLE . He is talking about dinner sets, and this other
is just novelty stuff. That is not a dinner set.
. Senatoi. Eool . I am trying to get it clear. Then you do not
produce a dinner set of 42 pieces that would sell for less than s6; is
that correct?

Mr. WALwER. We could not possibly do it, sir, in na. We can
not sell a 28-piece tea set under four, five, and six dollars.

Senator EDmn. How can you sell those things for 10 cents apiece?
Mr. WaKE . I am glad you asked me that. This gentleman did

not tell you that that was a special sale at Woolworth's fiftieth anni.
versary. The merchandise that they sold for $1.20 a dozen, 10 cents
apiece, cost them $2.80 landed, without any profit-an anniversary
sale. I have that sample that Macy sold here for $2.74 at a special
sale. That was equal to 86 cents a dozen pieces. You can not land
Japanese china purchased at 63 cents in New York for any such
price, conceding that Mr. Wells's figures are correct.

Senator KINo. At what price would you furnish a get of china com.
parable to the quality that Mr. Duffy presented to us here?

Mr. WALER. That set would sell in New York-it is hard for me
to tell-around four or five dollars; a tea set, now, 23 pieces, whole.
sale.
SSenator KIno. That is wholesale?

Mr. WALER. I am not a china expert. I am simply taking my
line as I can find it. A ceramic expert can tell you more about that
than I can; but the point I want to make is this--

Senator EDo. Make your point as quickly as possible. We want
to adjourn. It is 10 minutes after 12.

Mr. WaxKE. All right. The trouble with the pottery business to.
day is the fact that 90 per cent of the product that the chain stores
in America to-day sell is domestically produced. That is the trouble
with pottery to-day. I know Trenton just as well as you do, Senator
Edge; and the trouble with Trenton is not the importation of china.
The trouble with our domestic potters to-day is not imported china-
ware. The trouble with our potters to-day, outside of Homer Laugh-
lin, is the fact that they can not compete with him. When you can
put a 42-piece set in the market at $2.50 wholesale, there is no pose
sibility of their living; and that is the trouble to-day, sir.

Mr. Wells, in a public speech in 1924, under the theme of The Romance of
Pottery, published in the Crockery Journal, stated his own plant produced daily
70,000 caps and saucers and 300,000 miscellaneous pieces. That, on a 300.day
year, Is more dozens than is imported from all countries of the earth into the
United States In another article by Mr. Wells, published in Factory and
Industrial Management, April, 1929, page O69, he boasts that the fires lighted
in his tunnel kilns in 1927 have never gone out. Yet, before the Ways and
Means Committee, he testified that the potteries were only working 00 or 6
per cent of the time. But that only applies to the operators of the obsolete
type of kiln and not the tunnel-kiln operators.

The competition that is hurting some of the pottery business in the United
SStates today is purely domestic competition and not imports.

Senator KINo. Can you compete with Mr. Laughlin
Mr. WAxduE. On that? I certainly can not. That is the answer.
Senator KIo. What could you produce a set like that fort What

would you sell a set like that for 9
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Mr. WALKE I is hard for me to say.
Senator Kmo. Well, you are a man of experience in this line.
Senator EoDE. Do you mean of china?
Senator KNo. Of china.
Mr. WAx E. A 42-piece sett
Senator KINO. Yes. Well, this is earthenware; this is not china.
Mr. WALER. It is hard to say, Senator King, ecause that is the

cheapest kind of declaeomania decoration we have. There is nothing
orign al about domestic tableware, and I can not say-I would be
glrs to answer that uestion in affidavit form.

Senator KIN. What could you produce a set like this in china
for-not earthenware, but china-because the contention is, as I un-
derstand, that it is the Japanese china that comes in competition.
Now, take this set; reproduce it in china-that is, in size, and the
same number, what could you sell it for

Mr. WALER. I could not answer that question.
Senator EDoE. You have 28-piece sets, have you not, of Japanese

chinal
Mr. WALER. Small tea sets; yes, sir.
Senator EDGE. Tea services
Mr. WALKER. Yes; tea services.
Senator EDoE. What is the invoice figure on those?
Mr. WALKER. I have not got that information before me, but I

know the Tariff Commission has been furnished with all those

Senator KmIN. Is that earthenware or chinal
Mr. WALKE. It is china.
Senator KmN. Do you sell any earthenware
Mr. WALER. Very little.
Senator KmN. Then yours is just this china?
Mr. WALME. I am addressing my remarks to china.
Senator KING. China and novelties?
Mr. WaLER. That is all.
Senator EDos. I want to get that question answered. I have

understood that you invoice Japanese china in these 28-piece tea sets
for a very small price, around a dollar or so. Is that correct or
incorrect?

Mr. WALER. I can not say as to that.
Senator EDGE. You can not say
Mr. WALKER. No; I can not say.
Senator EDGE. Well, you are the importer.
Mr. WALER. I am the import manager of the house. I am here

to show-
Senator EDE. Well, you have given us the impression that your

cheapest dinner set was something like $20. Now I have asked you
the question as to what is your 23-piece tea set, and you say you can
not say.

Mr. WALt R.- We have lines that run from $3.50 to $4.50.
Senator EDGE. I understand that they are as low as a dollar. Is

that true or untrue?
Mr. WLKER. I never saw one.
Senator KmIN. You have never seen a 23-piece Japanese tea set

invoiced as low as a dollar?
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Mr. WALKER. No, sir; I never did.
Senator Kio. File your brief, and please put it so that itwill be

illuminating and informing to the committee.

STATEMENT OF HARRY A. BROWN, REPRESENTING IBIOX
(IWO.). TRENTON, N. J.

(sBO enhU, pa. 11s]

(The witness was duly sworn by the chairman of the subcommitt)
Senator EDGE. You are president of the Lenox Pottery Co?
Mr. BROWN. Yes.
Senator EDGE. Go on, Mr. Brown. Did you appear before the

Ways and Means Committee?
Mr. BROwN. We filed a brief with the House committee. And

they have given us all we asked for. I am perfectly satisfied with the
bill as it stands now. But I would like to amplify some of the
statements in that brief, with your permission.

Senator EDGE. Go right ahead.
Senator BARKLEY. This is under paragraph 212?
Mr. BRowN. 212.
Senator REED. How about paragraph 211? Are you not interested

in that?
Mr. BROWN. No' 212 is the one I am interested in.
Senator REED. They have given you a specific in addition to the

ad valorem.
Mr. BROWN. Well, we are not particularly interested in the specific.

It was the ad valorem that we were interested in.
Senator KING. It is 10 cents per dozen pieces. Are you interested

in that?
Mr. BROWN. We are not interested in that.
I would like to state for the information of the committee that

prior to 1922 bone china took a classification with the china, stone-
ware, and so forth. In 1922, when the tariff act was being prepared,
or rather during the war and immediately following the war, the
labor conditions. on the other side were rather badly disorganized, and
by reason of that condition there we received an influx of orders
exceeding our capacity. We were as far back as two years with
deliveries.

When the tariff act of 1922 was being considered the importers of
bone china, with whom we compete, and we were the only competitors
of the bone china manufacturers at that time, full well knew of our
condition there at the factory, and it was suggested to me that under
those conditions there was no necessity in increasing the tariff on
bone china.. And we quite readily agreed that it was not. We had
ample business. We were getting along very satisfactorily. So we
consented, and when that bill was prepared we entered no protest.
But conditions have changed since then. We had good business up
to 1924. And they began to get better organized, their delivered
were better, they began to reduce their prices, and in order to meet
that competition we had to reduce ours so that our business began
to go down.

Senator EDGE. You are speaking now of the production of bone
china?
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:r;. Baowi . I, am speaking now of the production of bone china,
,.A ittor Kam Prdon .methat would mean the alobinedibome,

t ated, coloir, tinted 9taid sand iorthT r7 *. :
.Mr.:Baow. Yesa; Pnoty. The ad vralosar on. tha was-not

iged in i1922. . . .' : . " : ' .", : ,

i Senator BEos. Other product in that division, were inreaed?
SMr. Baowi. Yes; they were increased. They went up to 60 and 70.
Senator KING. What is the present duty on that?
Mr. BRowN. The present ad valorem duty is 60 and 70 per cent
Schbina. But there is an exception made in bone china.
Senator EDen That is what he is discussing.
Mr. BRowN. That is what I am discussing.
Senator KINo. And that carries no duty now?
Mr. BRowN. That carries 50 to 55 per cent.
Senator EDGE. Oh, yes; it carries a duty.
Senator KINo. Under the present law?
Mr. BROWN. Under the present law; yes.
Senator BARKLEY. The new bill carries 60 and 70 per cent.
Mr. BROwN. Yes; the new bill carries 60 and 70 per cent.
Senator EDGE. All china carries 60 and 70 per cent. You say in

the last two or three years, Mr. Brown, with the competition par-
ticularly in this product, bone china, which was not advanced with
the other types of china, that your business has deteriorated?

Mr. BROWN. Our business is going down.
Senator EnoE. And I think that you come in that class in which

the President has suggested that economic conditions have changed
ia the last two or three years.

Mr. BROWN. In 1924 we employed 418 hands. Today we employ
357.

Senator REED. And your production is bigger?
Mr. BROWN. No, our production is going down.
Senator EDGE. He said they are going down.
Mr. BROWN. The figures are in the tariff hearing. They are

printed there, showing our business, how it has gone down, and how
the English business has gone up.

Senator BARKELY. The production for the whole country, though,
has increased?

Mr. BROWN. We are the only competitors of the English bonei
china manufacturers. That is practically the only competition they
have in this country.

Senator REED. You will find it on page 484 of the summary of
tariff information.

Senator KING. Senator, is it not at page 482, porcelain, delft, and
Belleek ware?

Senator REED. No; you will find it separately listed on page 484.
Senator BARKLEY. That is the imports, but it does not give the

production for America.
Mr. BRowN. I would like to say that originally this business was

started with a china they called Belleek china, which was started by a
man named Lenox, who was very ambitious to produce something
in this country that was not produced at that particular time. He
was greatly handicapped by the fact that the labor required for the
class of material or ware that he wanted to produce was not to be
had in this country. So the growth of. the business was extremely
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slow. In addition to that he was great handicapped by the fact
that he became-totally blind, absolutely helpless, and was carried
to the factory on the shoulders of a.hauer or a period of 15
years. -His whole intere was in developing a china that would be
the equal of any that was produced in the world. And that he finally
succeeded in doing. The artisans and artists that were required
for the development of this industry were not to be had in this country.
We had to go abroad. In some instances we made contracts and
brought them out.

Senator EDGE. Mr. Brown, I think what the committee needs
mostly is this. You have made a general statement that your business
has been reduced in the last two years.

Mr. BROWN. Yes.
Senator EDGn. Give the figures in a general way.
Mr. BROWN. I have the figures here. We call it Lenox, not

Belleek.
Senator BARKLEY. Is this decorated or undecorated china?
Mr. BROWN. Decorated.
Senator KING. I do not want to bother you too much, but I want

to understand it as you go along.
Mr. BROWN. Yes.
Senator KING. I find at page 482 of the Summary of Tariff Infor.

mation, "Belleek ware." It is under that heading?
Mr. BROWN. Yes.
Senator KINo. In 1926 your production was $1,291,880. I presume

that is dollars.
Mr. BRowN. Well, I want to explain--
Senator KING. And the year before it was only $966,939. You

are talking about this same Belleek ware, are you?
Mr. BRowN. Yes; it is the same Belleek ware that you have

indicated there. But we do not call it Belleek.
Senator KING. I do not care what you call it; but is that the same

thing?
Mr. BRowN. That is the same thing.
Senator KING. There is no question about the identity of it?
Mr. BROWN. No.
Senator KING. Then you produced more in 1926 than you did

in 1925?
Mr. BRowN. Let me tell you. In 1922 we were the sole com-

petitors--
Senator KING. That is, you had a monopoly?
Mr. BROWN. No, we were trying to develop. They had the

monopoly prior to that.
Senator KING. At any rate, you had $1,291,000?
Mr. BROWN. No; others had started in the business here. There

are two other concerns in this country who are manufacturing a type
of ware that is called Belleek/ware. In 1926 our production was
$974,544 with an investment of $1,040,326.

In 1927 it was $979,285.
In 1928 it iwas $912, 724.
Now our net profits--
Senator KING. Pardon me. Then there was just that slight dimi-

nution?
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!, dr:l BROWN. Yes. We have gone from 1924 when it was $1,114,856
t$912,72 4 in 1928.

Senator Kmo. Has there been a diminution in other china business?
., Mr. BnowN. That I do not know.

Senator KmI. Styles change.
Mr. BROWN. Yes, styles change. But on the other hand, their

business has gone up.
Senator EDGE. You started to refer to your net profits. What are

your net profits?
BRO. o . 1928, 4% per cent. And the year before, 5.4 per cent.

And the year before that, 6.8 per cent.
Senator BARKLEY. Have you declared any stock dividends?
Mr. BRowN. No.

'Senator NKG. In other words, Mr. Brown, your position is this,
as I understand it, that you started a certain ware known as the bone
china, Lenox china?

Mr. BROWN. Lenox china. There is not any bone in that, I would
say; simply a different form.

Senator EDGE. And at the time when the 1922 act was passed it
was put in at a scale of 15 per cent ad valorem below the comparable
chinaware?

Mr. BRowN. Yes; there was no change made.
Senator EDGE. Because you did not feel that you had sufficient

competition?
SMr. BRowN. Yes.
Senator EDGE. Now that your business has gone down you, how-

ever, ask to have it put with the other china?
Mr. BRowN. Yes.
Senator EDGE. Is that your whole case?
Mr. BROWN. That is the whole situation.
Senator KINo. But you are getting 50 per cent now?
Mr. BRowN. We are getting 55 per cent.
Senator KING. Fifty-five per cent duty?
Mr. BROWN. Yes.
Senator BARKLEY. What is the technical meaning of "bone" china?
Mr. BROWN. Why, that was simply inserted in there to differentiate

from the regular chinaware. The difference between the Lenox
;ina and the bone china is that we use kaolin and feldspar, and they
se the same material and in addition they put in the bone.
Senator BARKLEY. Do you mean combined?
Mr. BROWN. Calcined bone. It is put in there for the purpose of

giving it whiteness.
Senator BARKLEY. Ground?
Mr. BROWN. Ground bone, calcined yes.
Senator EDGE. You say the House has given you more than you
sant?
Mr. BROWN. Well, they have given us a specific duty. We did
it ask for that.
Senator REED. What is the good of that? _
Mr. BROWN. The specific duty of 10 cents?
Senator REED. Yes.
Mr. BROWN. It does not mean anything on plates, because it is
cents a dozen. t

.|
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Senator REz. It occurs to me that it is insigificant and trivial
on expensive articles and luxuries.

Mr. Baow. Yes;
Senator REED. But it does put a substantial tax on cheap ware.
Mr. BnowN. Yes...
Senator REED. In addition to the ad valorem.
Mr. BROWN. Yes.
Senator EDGE. There is a cheap bone china product?
Mr. BROWN. Not a cheap bone china; no.
Senator REED. This applies to everything made out of china and

porcelain?
Senator EDGE. I see.
Mr. BRowN. That applies to everything.
Senator KING. Mr. Witness, you make the finest china that is

made in the United States?
Mr. BROWN. Yes, sir; we do.
Senator KINo. And it is comparable if not superior-deemed by

some superior to the product made in Great Britain?
Mr. BROWN. Yes, sir. <
Senator KING. And you have now a differential of 55 per cent?
Mr. BROWN. Yes, sir.
Senator EDGE. Not on that china, though.
Senator KING. Yes.
Mr. BROWN. Yes; 55 per cent.
Senator EDGE. Are you speaking of bone china or the Lenox

china? u
Mr. BROWN. Bone china. o
Senator KINo. The same. 55 per cent. You have no competitor

in the United States?
Mr. BROWN. None. There are two others that have started to

develop. Numbers have started but they have all fallen by the
wayside. At the present time there are two new concerns that have
started. What they are doing I do not know. be

Senator BARKLEY. How long have you been in business?
Mr. BROWN. Since 1889, we started, and in 1905 we began to make

dinner ware. Prior to that we were making none.
Senator KINo. Do you not think that there has been a considerable

change that there is less demand for this expensive chinaware?
Mr. BROWN. There does not seem to be if you study the figures

of the importations and what we produce. Their business, the
imports, have gone up from 1924, $971,000, with an added duty, to wi
$1,613,000 in 1927. or

Senator BARKLEY. It fell off though, in 1928 to $950,000.
Mr. BROWN. I have not the figures of 1928. This is compiled from

the Department of Commerce report, which I have here. thl
Senator BARKLEY. $950,000.
Mr. BROWN. That is without the duties.
Senator BARKLEY. Foeig value? 0co
Mr. BROWN. Well, add the duty to that.
Senator BARKLEY. The duty collected was $522,000.
Mr. BROWN. Yes.
Senator BARKLEY. $568,000 duty the year before, 1927.
Mr. BROWN. The same relative cost exists in the manufacture of

fine products as existed in cheaper products.
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i,;Senator EDnG. As a matter of fact your business has gone back-

:wirdin the lasthfveyears? . .:: , ,.
Mr. BowN. Yes. YesYe, it has gone backward..
Senator KINo. Not five years, Senator.
Mr. BRowN. Since 1924.
Senator REDn. I think we have his point.
Senator EnDG. Yes, I think we have his point. As I understand it,

it is 10 cents per dozen. I caXn not understand the House putting
tiatin.

Senator KING. I want to ask you this in view of your statement
about your earnings. How much money have you actually put into
your business.

Mr. BROWN. It is all turned over in the business. When he started
he went home many and many a night without a nickel in his pocket
for car fare. Whatever money he made he put in the business.

Senator KING. How much have you put in since 1920 and 1921,
actual cash, not surplus?

Mr. BROwN. In 1919 our invested capital was $219,000. It is
now $1,070,460.

Senator Kmso. These were earnings?
Mr. BROWN. Earnings.
Senator KING. Exactly. And surplus?
Mr. BROWN. Yes.
Senator KING. And you call that new capital?
Mr. BROWN. New capital. Well, we had new capital. We put

up a building there that cost half a million dollars. That took care
of the surplus.

Senator KING. But you got the money to put up your new building
out of your earnings and surplus?

Mr. BROWN. We borrowed it.
Senator KING. Have you paid it back?
Mr. BRowN. No; we have not paid it back. We still owe the

banks.
Senator KING. How much do you owe them?
Mr. BROWN. We owe them in the neighborhood of $250,000.
Senator KING. The stockholders did not put in any new capital?
Mr. BROWN. No. The money was borrowed money.
Senator KING. I understand. You have answered my question.
Senator EDGE. What is the highest dividend you have paid?
Senator KmIN. If you will let me get through with this, Senator, I

will be very happy to get through as soon as I can. What was your
original investment?

Mr. BnowN. $7,000 in 1889.
Senator KmIN. No; come up to 1920. I do not care to go back of

that. Since 1920 you have developed your business considerably?
Mr. BROWN. Yes, sir.
Senator KmI. The development has come out of earnings of the

company?
-Mr. OWN. Yes.
Senator KING. You have put in no new money except that which

you borrowed at the bank?
Mr. BRowN. Except what we borrowed; yes.
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Senator KIwo. So that you have had earnings and surplus and
dividends, and.your business has grown from a $7,000 investment
until to-day it is $1,000,00 plus?

Mr. BRown. Yes; that is so, .
Senator KINo. That is so. That is all.
Senator EDGo. Now you are asking, as I get your point, for the

same duty that is being granted on al other?
Mr. BaowN. We want the same classification for bone china.
Senator EDGE. You want the same classification for bone china as

the other types of china have?
Mr. BROWN. Yes; ,exactly. And in that statement before the

House Ways and Means Committee I have set forth the figures
showing the net profit that we had in dollars and cents. In 1923 we
showed a loss of $11,460.

Senator KING. Net profit on what capital?
Mr. BROWN. On the invested capital.
Senator KINO. What was it?
Mr. BROWN. Well, the invested capital of--
Sen- tor KINo. Of $7,000?
Mr. BRowN. No no; $974,383. We had a loss of $11,460.
Senator KINo. Yes; but your invested capital is your earnings and

your surplus?
Mr. BROWN. Yes.
Senator KINo. And you are paying dividends upon that. Now

supposing you just paid dividends on your original capital stock, you
would be paying two or three hundred per cent dividend per annum,
would you not?

Mr. BRowN. I can not see it that way.
Senator BAnBKEY. Has all this increase in capital been taken out

of earnings as you increased your business?
Mr. BROWN. Yes.
Senator BARKLEY. There has been no new money put in from the

outside since you began with the $7,000?
Mr. BRowN. No, excepting the moneys that we borrowed from the

bank. £

Senator BAnaKLE. And you expect to pay that back?
Mr. BROWN. Oh, yes; absolutely.
Senator KIN. You have a current account at the bank, borrowing

and paying?
Mr. BROWN. Yes.
Senator EDGE. That is all.

STATEMENT OF W. 8. PITCAIRN, NEW YORK CITY, REPRESENTING
IMPORTERS OF ENGLISH CHINA AND EARTHENWABE

IBone hina, pa. Ss)

(The witness was duly sworn by the chairman of the subcommittee.)
Senator EDGE. Whom do you represent, Mr. Pitcairn
Mr. PITrr N. The importers of English china and earthenware,

sir.
Senator EDGE. Did you appear before the House Ways and Means

Committee?
Mr. PrTAmBN. I did.
Senator EDGE. Did you file a brief there? ir
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PMr. PIVAIR. Yes, sir.
, Senator EDo. Wh-at do you propose to file before this committee
We do not want the same brief - .

Mr. PI aOIm. No, nir. Ifiled a brief with the Ways and Means
Committee in which we supported the measures advocated by the
United States Potteries Association, namely, the maintenance of the
existing ad valorem duties plus a specific duty. At that hearing no
discussion was raised about bone cha.

Senator EDGE You are discussing now paragraph 2101
Mr. PrrCAN. Paragraph 212 only. The last clause in paragraph

91I in the Fordney bil, which has been deleted from the present bil.
Senator EDGE. The change made by the House is simply the

addition of 10 cents per dozen pieces specific duty and the elimination
of the 50 per cent ad valorem and 55 per cent ad valorem; is that
correct?

Mr. PTrcAIN. Yes, sir. The Lenox Co. presented a brief after
the hearings in which they asked that the special rate of duty on
English bone china, or bone china at least, which is 50 and 55 per
cent, should be eliminated, and that bone china should be brought
up to 60 and 70 per cent.

Senator EDGE. Sixty and 70 per cent as provided in paragraph 2121
Mr. PrrITAIN. Precisely.
Senator EDGE. The witness representing the Lenox Co. appeared

before this committee yesterday. You probably heard him?
Mr. PrrCAIRN. Yes.
Senator EDO. You are appearing in opposition to including bone

china in this paragraph; is that correct?
Mr. PITcAIRN. Yes.
Senator EDoE. Proceed
Mr. PrrCAmN. It is solely on that one point that I wish to speak.
Senator BARKgnY. Are you speaking for or against that change
Mr. PITCAIxN. I am speaking against that change in the existing

tariff, sir, the last clause of paragraph 212. There is no bone china
produced in the United States, and the entire imports, to the best
of our knowledge and belief, are purely English.

Senator KING. There is just one firm in the United States that
manufactures it?

Mr. PrCAIRN. No, there is none, sir.
Senator EDGO. He said there was none produced in the United

States.
Mr. PITOAIBN. Yes.
Senator KINO. The witness who appeared yesterday makes Lenox

ware?
Mr. PnICAIN. That is a fine china, but that is not a bone china.
Senator EDGn Do I understand then that none of the products of

the Lenox Co., represented by the witness who appeared here yester-
day, are bone chinal

Mr. PITrAIN. None of their products are bone china.
Senator EDGE Was not the statement made absolutely yesterday

that they were?
Mr. PITAIN. I do not think so.
Senator EDGE Well, I may have misunderstood.
Mr. PITCAmN. I think perhaps you are in error. In 1922, in the

framing of the Fordney-McCumber bill, a very great effort was made
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to adjust the rates to the dislocated postwar condition , A duty upon
thina;w as denintely claJied by itself, mparate from all other
kinds of china. It was a discriminatioa that was thoroughly
justifed.by- the;conditions. And is still more warranted by the
eistig conditions of today.

Senator Eo. What i the difference between Belleek ware and
bone china?

Mr. PITOAI N. Belleek is a term that is applied primarily, of
course, to the old Irish china. The Irishmen came over here and
they started to manufacture it in Trenton, and it was developed by
Mr. Walter Lenox, who used here the same term, Belleek, Lenox
Belleek. It has a Parian body as against a bone body.

Senator EDno. If Belleek china was imported and it was made in
England, would the appraiser put that under the designation of bone
china?

Mr. PrrIAIN. No, sir. In the testimony of our good friend Mr.
Brown yesterday he stated correctly that when the bill was framed in
1922 they indorsed this separate classification for bone china. They
indorsed the situation with the rate of 55 per cent. And he further
stated that he had changed his attitude in the meantime because of
changed conditions of competition.

Senator EDos. Because of his business decreasing, as I recall his
testimony.

Mr. Pioar. Yes, sir. Now there is no change in the condition
of the bone-china situation that warrants any change in duty. Mr.
Brown intimated in a general wr.y that the bone china was on a lower
scale of price. I am compelled to believe, Mr. Chairman, that he was
sincerely and honestly mistaken and misinformed. The opposite is
the fact. The prices of bone china to-day in 1929 are in a general
way higher than they were in 1922, with one single exception. There
has been only one reduction-that is the class of merchandise treated
with acid gold, which is very slightly imported. But in all other
lines the trend of prices for the seven years of the Fordney bill has
been upward.

If we had known these conditions I should have been prepared
to produce evidence in support of the fact that prices of bone china
are higher to-day than ever before in the history of the world, higher
than in 1922 when he was satisfied with that 55 per cent rate. That
is the fact. The Staffordshire manufacturers are naturally disturbed
and distressed by a higher duty against their export product. They
have had a bad time. -The taxation is high. Their rates of labor are
higher than they ever have been.

Senator BARKLR. Where is that?
Mr. PrrcoAmN. Staffordshire. As far as Lenox is concerned, we are

higher in price now and always have been. As far as other china is
concerned, such as German or French or any other imported products.
our prices average from 50 to 100 per cent higher than any other of
that class.

Senator KINo. Would it interrupt you if I asked one question so
as to get it clear in my mind My recollection of the facts inrespec
to this product is this, that the Lenox produced substantially a
million dollars' worth a year, and the imports are substantially a
million dollars a year.
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Mr. Prro . Entered value, sir. 
lenmator KIro. I beg your pardon i :

Mr. PrTcInN. Entered value only.
:Senator KINr. Yes; entered value only. So that the imports and

dojesic production are substantially the same?
Mr. PrrAIRN. No sir; that would not be quite correct..
Senator KINo. What is the fact V

SMr. PrrIOAr. Because the Lenox produced a million dollars of
their own.

Senator KINO. Yes.
Mr. PITCAmN. The English imports represented eight great his-

toric factories, such as Wedewood, Minton, and others; all these
greatt factories combined bring in about a million dollars. That
s the" highest we have had any year. But when the duty is paid
and the freights on china are paid the commercial value of that
million dollars is increased to $1,750,000.

Senator KINO. So that the domestic has the advantage then of
$750,000 by reason of the tariff?

Mr. PrIAIRN. Well, they have a considerable advantage in the
tariff. Of course they have got 55 per cent duty and the freight.

Senator KINo. At present?
Mr. PrrcAmzN. Yes.
Senator KINo. And the insurance?
Mr. PrroAIN. Yes.
Senator KINO. And the agents' charges?
Mr. PrrcAIRN. Yes. And, as a matter of fact we sell our goods

higher, and always have, than the Lenox production.
Senator KINo. So that you are not in competition with them?
Mr. PITrrAIN. Not in direct competition. Of course they are sold

side by side.
Senator KINo. The fact is that your goods and the Lenox goods

are bought principally by men and women of wealth in the United
States who are not satisfied with the ordinary china and some of
us are delighted to eat from
SMr. PIrrTcAN. Correct, sir. May I say to you, Mr. Senator, that

the American woman is the best informed purchaser of china in
the world.

Senator KINO. Well, what I mean is that yours is purchased by
the rich?

Mr. PrrAoN. Well, not necessarily the rich.
Senator EDGE. As a matter of fact your imports have constantly

and regularly increased, have they not?
Mr. PrTCARN. No; I can not say that, Senator.

SSenator EDoE. All records show that.
Mr. PITaIrN. In the last few years they have. They were for.

merely much higher.
Senator EDoo. They have gone up by leaps and bounds
Mr. PIrrOAN. Yes.
Senator EDom. With a 55 to 70 per cent duty?
Mr. PrrcaxRN. Fifty-five per cent duty.
Senator Euna. Well, I mean the range of duty, 55 to 70 per cent

duty, with that your'imports have constantly increased; now that is
the fact, is it not

I I
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Mr. PrrAMN. Well, they reached their peak in 1927; about a mil.
lion dollars. They fell down a little bit last year and still further
this year. We had one year--

Senator EDoa. Let us get this correct in the record. A 70 per
cent duty, or even a 55 per cent ad valorem duty, sounds rather high,

t, according to the actual figures, from 1919 on the importations
have risen in value from $8,0000 to over $8,000,000, if this table
is correct, have they not? They are discussing the ordinary china in
this table, not including bone china. Bone china has gone from
$647,000 m 1923 to $950,000 last year, a little less than the year
before, when it was over a million dollars.

Mr. PITOIB. Yes; that is the high.
Senator EDEo So the importation is not suffering from this duty?

The American producer is not in any way eliminating the importa.
tion of millions of dollars worth of English china

Mr. PITCAIN. No; that is quite true, sir. Of course, that increase
is increase in value and not in volume.

Senator EDE. Every one of these tables in the record shows prac-
tically constantly increasing imports in volume and value.

Mr. PrrcA~. Yes; the Nation is prosperous, and therefore buy-
ing good stuff.

Senator EDoE. The duty, in other words, is not in any way pro-
hibitive?

Mr. PITCAIN. No.
Senator EDGE. Or an embargo?
Mr. PToArr N. No. Of course, the higher you put the price the

more you restrict the sale.
Senator KINo. And the higher the domestic manufacturer raises

his price?
Mr. PICAMRN. Well, he is governed more or less by his domestic

competition.
Senator EnoL That may be the theory of protection.
Senator KINo. Is there only one manufacturer in the United

States
Mr. Prrc.aIx. No, sir. For a great many years Mr. Lenox had

the virtual monopoly of the so-called Belleek china.
Senator KINo. Is there any other?
Mr. PIrrAIN. He gained a very great reputation and a great

success.
Senator KxIo. I am not asking for that. Answer the question, C

please.
Mr. PITCAIRN. Yes, sir. And he inevitably produced competition,

and that competition arose from the establishment of two other fac.
tories, namely, the Morgan Belleek and the Coxon Belleek, who are
to-day reproducing with too much fidelity the same type of decora-
tion that Mr. Lenox has led in, and they have undoubtedly secured T
a certain share of the business that formerly Mr. Lenox had only.

Senator EDOL. In the matter of china throughout the world, you
are all proud of the wonderfully artistic results of Walter Lenox's
work? y

Mr. PrrvcmN. Absolutely. We do not hesitate to strongly admire o
and praise that product. But when Mr. Lenox intimates that his
business is retarded by the importation of bone china we are com-
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pulled to take issue on that, Mr. Chairman. One of the obvious rea-
sons for the restriction'of Mr. Lenox's product has been his estab-
lished policy of a restricted distribution. That is, he places his
merchandise to a very limited list of merchants and confines the
roducts to a very few, and in some of the large cities to only one.
.ow, restricted distribution does not mean great expansion, and we

cdim it is very unfair to blame English imports if that result has
proved unsatisfactory. And joined to that is the development of the
two other competitors who have undoubtedly taken away a certain
portion of his business.

Now, Mr. Lenox did in the last seven years of the McCumber tariff,
Mr. Chairman, a business every year of $900,000. He shows in his
own statement a profit of $514,000 in those years. It is not a vast
fortune, but it certainly does show that he has not seriously suffered
by the competition of the importation of English bone china. That
is what we contend-that we have never injured, we have never been
any detriment to any domestic industry in the pottery trade.

Senator EDoE. And conversely, the duty has not interfered with
the importation of English china

Mr. PITCAIRN. All right, sir; we concede that, too.
Senator KmNo. However, the duty has made the price to the con-

sumer higher
Mr. PITCAIRN. Undoubtedly. Undoubtedly.
Senator KINO. So that the poor public have suffered in order to

help the English and help Mr. Lenox.
Mr. PITCAIRN. Now, the last point I want to make, Senator, is

this: The importations of English china were at the highest-
$1,000,00, or, with freights and duties added, about $1,750,000, with
a retail value of about $8,500000. It is now proposed to increase
the duty $160,000 a year which means $320,000 a year additional
burden on the consumer, besides being a hardship.on the importer.

We do not feel that that increase is justified. We are not inuring
Mr. Lenox; we are not injuring any other manufacturer. We do
not think it is the time to-day to place any additional burdens on the
consumers.

Senator BARKLEY. With the surplus of $100,000,000 in the Treasury
it is not needed as revenue

Mr. PrrTAmI. That I will leave to you. We are perfectly content
to leave the matter to your good judgment, but we do urge, Mr.
Chairman, that the existing rates in the last clause of paragraph 212,
which gives bone china a rate of 55 per cent on white and 60 per
cent on decorated, should be reinstated in this bill.

(Mr. Pitcairn submitted the following brief:)
BBIE' OF IMPORTED OF BRITISH CHINA AND EABTHENWAAB

The CouurTra on FINANCE
United States Senate, Washingtont, D. C.

GENTLEMEN: I represent the importers of British china and earthenware,
and at the hearings of the Ways and Means Committee we verbally and in a
brief stated our case Indorsing the measures advocated by the United States
Potters Association, namely, the continuance of the existing ad valorem rates
of the Fordney tariff, but with the addition of a specific duty per dozen.

At these hearings no statement was offered by any American factory on the
object of bone china which is covered by the last clause in paragraph 212 of
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the Fordney bill. Subsequently, a brief was presented by the Lenox factor, ofTrenton, requesting an advance on this: Item to 70 per cent Instead of the
prevailing rate of 55 per cent.

It Is solely on this clause that we desire to address you. There is no bone
china produced in the United States and the entire imports are of British
origin. A great effort was made in 1922 to adjust the rates to the dislocated
postwar condition=, and in the Fordney-McCumber tarff Congress for the
first time classified bone china as a definitely separate product-a discrimina.
tion which was thoroughly Justified then and is still more warranted at the
present time.

Bone china is expensive, its ingredients are costly, its process is difficult,
and with the heavy burden of British taxation and the higher wages of labor
the selling price of English china to-day Is the highest ever in its history.
It averages substantially higher than Lenox, and 50 to 100 per cent higher
than German, French, or any other imported product, and tlere is no sound
reason why bone china should be classified on a parity of duty with any other
merchandise.

We further claim that its sale injures no domestic factory and carries no
menace or dannge to the home industry. British importers entertain the
highest respect ior the splendid excellence of the Lenox wares, but when in
their brief to the Ways and Means Committee they state their progress is •
retarded by the imports of bone china we respectfully beg to take issue with
them in the accuracy of their conclusion. Frankly, the most obvious reason
for the failure of Lenox to expand is their established policy of restricted
distribution-the confining of their product to a very limited list of merchants-
chiefly, one only, even in the biggest centers of trade. They have a perfect right
to establish such a policy, which is sound for exclusive merchandise, but
restricted distribution does not mean usually expanded sales, and It is mani-
festly unfair to blame English china If the result has proved unsatisfactory.

A still more potent factor in the Lenox situation is the development of com.
petition in their own home field. For many years Lenox had a practical monop
oly In the manufacture of so-called Belleek china in this county, but having
gained for it a deserved success and reputation, it was inevitable that compe-
tition would result, so today we have Morgan Belleek and Coxon Belleek both
producing effects similar in style and the general characteristics of Lenox-
anad both securing a substantial business which formerly was possessed ex-
elusively by the Trenton factory. All of this is a normal development of the
domestic china industry, and is not affected by the imports of bone china
which range chiefly.in much higher values and widely different styles of deco-
ration.

Lexon, accordhag to their own brief, distributed during the seven years of
the Fordney tariff approximately $900,000 per annum, with an average annual
profit of $64,000. English china imports averaged about $1,000,000 per annum, 0entered value-or with freights and duties added, about $1,750,000, with a pretail value of about $3,600,000. It is now proposed to Increase the duty
$100,000 a year, which means an added cost to the American consumer of
$320,000 per year-in our opinion an unnecessary burden on the consumer and p
a severe penalty to English china importers not justified by existing condl. itons.

We are compelled in this discussion to allude to the Lenox factory as this A
firm solely made the appeal for an advance on bone china, whereas, the
United States Potters Association, representing the bulk of all china and
earthenware produced in the United States, have consistently conceded the fair-
ness and noninjury of British competition' and advocated no change whatever
in the existing ad-valorem rates.

We therefore respectfully urge that the last clause in paragraph 212 of the
Fordney tariff, which gives bone china a rate of 55 per cent on white and 60
per cent on decorated, be reinstated in the pending bill now under considera-
tion. We

For the importers of English china and earthenware, . of
W. L. PITAirB , Chairman.
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CHEMICAL, ELECTRICAL, INDUSTRIAL, AND
SANITARY PORCELAIN

S[ar. 212]

IfATEMENT OF 8IGMUND BAOKe, BEPBESENTING THE S, BAeSC
IMPORT COPORATION, NEW YO0K CITY

pumprho ser-*Il al

(The witness was duly sworn by the chairman of the subcom.
mittee.)

Senator EDo. You represent the S. Basch Importing Co., of New
York City I

Mr. BAsoN. Yes, sir.
Senator EDG You want to file a brief under oath?
Mr. BasoN. Yes, sir. At the same time, M'. Krueger will take that

matter up, because we are both interested in the same matter.
Senator EDOE. That is all you care to testify tot
Mr. BAson. Yes.
Senator EDGE. Does the committee want to question him?

No response.)
Mr. Basch filed a brief, which is as follows:)

BBa r 0O THE S. BAsoB IMvPOB CORPOmRTION, New You Crrr

According to the tariff bill of 1029, as passed by the House of Representatives,
it Is intended to levy a specific duty of 10 cents per dozen pieces on articles
enumerated in paragraph 212, Schedule 2, in addition to the now existing rates
of D0 and 79 per cent ad valorem on plain white and decorated china or por.
emain, respectively.

We are Importing a china fuse plug from Germany, as per enclosed sample,
consisting of two pieces, neither of which can be used without the other. For
your information we tabulate the cost of this fuse, plus expenses, f. o. b. New
York, packed 10,000 pieces bodies to a case, 10,000 pieces bases to a case, 10,000
pair to two cases:

Per 10,000 pair
C0 st to. b. factory ........------------------------ $29.50
Plus 5 per cent packing...............------------------ 1. 47%

30.97%
Present duty 60 per cent ad valorem-----..-. .----------.--- 1& 58%
Inland freight from factory to Antwerp 75 cents per 100 pounds, 2

cases weigh 175 kilograms, 887 pounds..-------- ------- ------ 2.90
Ocean freight from Antwerp to New York $4.10 per cubic meter, each

case measures 84 by 68 by 48 centimeters, approximately..----.-- - 1. 80
Insurance % per cent --------... --------------------. . .15
Cartage, each case 75 cents-----...... .- ----------------.... 1.50

Actual landed cost------------.. - ------------------ 5..91
This equals a cost of $5.9 per 1,000 pair. In the above figures no custom-

house entry, consular invoice, cash discount, and other overhead expenses have
been considered. These figures can be verified by entry No. 940578 in the port
of New York.

If the 10 cents per dozen pieces, additional duty, on each piece is levied, this
would mean 20 cents per dozen pair on our fuse plug composed of two pieces,
or an additional duty of $166.70 per 10,000 pair, equal to 538% per cent duty
on the cost, meaning an increase of 997 per cent in duty.

These porcelains are essential parts of a fuse manufactured in this country,
consequently the manufacturer would be compelled to pass this increr e of duty
on to the consumers
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From sta"tsties psubm tted by, doinestie manufacturers, it i shown t that the
production of electrical porcelain this country is as follows:
1925------- ----------. - .. $21, 826971
1920. ---------------------------- 24, 87,688
1927 ----------------------------- 2286078
1 From statistics obtained from the Department of Commerce it is shown that
the importaion of electrical porcelain is as follows:

1925- - -- -- ------------------------------- $12,07
1928------------------------------------------------------------- 44,779
1927------ ----------------------- 53
.19-- . .---- . --------------------- 34, 017

This Importation of electrical porcelain is equal to about one-twentieth of
1 per cept to one-fifth of 1 per cent of the domestic production.

Undoubtedly it was not the Intention of Congress to increase the existing
duty by 997 per cent on this electrical porcelain.

There is absolutely nothing contained in the evidence submitted by domestic
manufacturers, showing that protection is sought on electrical porcelain, or
on chemical, technical, sanitary or industrial porcelain. The above figures
readily prove that the present duty of 60 and 70 per cent, respectively, on plain
white and decorated porcelain, is excessive, further proof being that domestic W
manufacturers did not request additional protection on electrical porcelain.

We are attaching herewith photostat copies of nine letters, which were
received by us from various electrical manufacturers, using electrical porcelain
as an essential part of their product. These are replies to prices we quoted,
including a gross profit of about 20 per cent on the cost, without considering
purchasing costs overhead and various sundry expenses. Practically all
other customers voiced the same opinion, verbally or in writing. Of all the
electrical porcelain upon which we quoted, there was only one article on which
we were able to obtain business, namely, our fuse plug mentioned above. This
business was obtained owing to the quality of the merchandise, and because
of the fact that the price was about equal to the prices of domestic S.
manufacturers.

In view of the above we respectfully request a reduction of the now existing
duties of 60 and 70 per cent ad valorem, respectively, on plain white and
decorated electrical porcelain. an

Furthermore we respectfully request a specific classification for electrical so
porcelain, as well as for chemical, technical, sanitary and industrial porelain, do
and take the liberty of suggesting that paragraph 212, Schedule II, be revised I p
to read as follows:

"China, porcelain, and other vitrified wares, not including electrical, cheml. the
cal, technical, Industrial and sanitary porcelain, composed of a vitrified non. yo
absorbent body, which when broken shows a vitrified or vitreous, or semi.
.vitrified or semlvitreous fracture, including all bisque and parian wares, in.
eluding clock cases, with and without movements, plaques, pill tiles, ornaments,
charms, vases, statues, statuettes, mugs, cups, steins, lamps, and all other
articles composed wholly or in chief value of such ware, plain white, not
painted, colored, tinted, stained, enameled, gilded, printed, or ornamented or
decorated in any manner, and manufactures in chief value of such ware, not
specially provided for, 10 cents per dozen pieces and 60 percentum ad valorem;
painted, colored, tinted, stained, enameled, gilded, printed or ornamented or
decorated in any manner, and manufactures in chief value of such ware, not 8.
specially provided for, 10 cents per dozen pieces and 70 percentum ad valorem.

"Chemical, technical, sanitary and Industrial, but not including electrical
china, porcelain, composed of a vitrified nonabsorbent body which when broken jus
shows a vitrified or vitreous or semivitrified or semivitreous fracture, plain
white, not painted, colored, tinted, stained, enameled, gilded, printed or orna.
mented or decorated in any manner, 60 percentum ad valorem; painted, colored,
tinted, stained, enameled, gilded, printed or ornamented or decorated in any
manner, 70 per centum ad valorem. Electrical china, porcelain, composed of a
vitrified nonabsorbent body which when broken shows a vitrified or vitreous, a
or semivitrified or semivltreous fracture, plain white, not painted, colored,
tinted, stained, enameled, gilded, printed or ornamented or decorated in any
manner, - per centum ad valorem; painted, colored, tinted, stained, enameled,
gilded, printed or ornamented or decorated in any manner, - per centum ad
valorem." e
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* There is no doul that any 'and every appraiseriupon lispection'of porcelain
w easily deterfialne It same Is chemical, technical, industrial, anitary, eleo
tdeal or any other porcelain.

With this distinction being made between articles' covered by paragraph 212
te domestic manufactures of table and household chinaware, will obtain the
rotecton they sought, and no additional taxation will fall upon the general

public for electrical, technical, industrial, chemical or sanitary porcelain. The
domestic manufacturers did not request additional protection for these items,
which proves that they do not require additional protection, also proven by the
statistics shown above.

Respectfully submitted.
S. BAson IMPOBT CBPLOBATION,.
8. BASeo, President.

THe AMERICAN ELwCRIC SWITCH Co.,
Minerva, Ohio, July 80, 1927.

& BAscH IMPORT CORPORATION,
New York, N. Y.

GENTLEMEN: We have your quotation of the 28, but are wondering
whether this is a typographical error as you mention our No. 404, your No.
410, at $24 per hundred pieces which we are under the impression should
read 1,000 pieces. Therefore, please advise by return mail and oblige.

Yours very truly,
THE AMEBICAN ELECTRIC SWITCH CO.,
ABTHUB KocH,

Purchasing Department.

SEYLEB MANUFACTURING CO.,
Pittsburgh, Pa., Nov. 8, 1927.

S BACH IMPOBT CORPORATION,
New York Cit/.

(At:ention Mr. S. Basch, president.)
GENTLEMEN: We wish to thank you for your quotation of October 29,

and ask that you review your quotation, as the prices you have named us are
so much more than we have to pay in this country, and we feel that un.
doubtedly you have failed to quote us the discount applying or possibly the
price should read per thousand pieces instead of per hundred pieces.

At any rate, the prices which you have quoted us are ridiculously high, and
there is something wrong somewhere. We would be pleased to hear from
you further.

Also, may we expect to receive samples as per our talk?
Yours very truly,

SEYLER MANUFACTURING CO.,
CABLE P. SEYLER, '

President.

AJAX ELECTRIC SPECIALTY CO.,
St. Louis, May 9, 1927.

8. BAsoH IMPOBT CORPORATION,
New York City, N. Y.

GENTLEMEN: Replying to yours of May 7 will advise your quotation is
Just double what these porcelains cost us from American manufacturers.

Yours very truly,
J. S. CUMMINO, President.

HUBBaRD & Co.,
Pittsburgh, Pa., October 81, 1927.

. BASoH IMPORT CORPORATION,
New York City, N. Y.

(Attention of Mr. S. Basch, president.)
GOanTrmx : Will you please refer to your letter of October 29, in which you

quote us prices of $18.85 a hundred, dry-process, and $20.65 a hundred, wet-
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process iasulators. We would ask that you please check over these p iea
again, as th are tour times higher than we have to pay for this material
America.

Your prompt reply will be appreciated.
Very truly yours

HURRARD & Co.,
P. EH OGLaN, Jr.,, Purckafn Aent. e

JoHN I. PAWtING (Io.),
N e Bedford, Ms, May 87, 197.

8. BASoR ImPoIO CoaroakAox,
New York, N. .

GaNTLuMN : We have your letter of May 20, and wish to advise that your
quotation on the porcelain was considerably higher than this material Is now
being purchased for. In some cases it was all of 50 per cent higher. There.
fore, there is nothing left for us to do except to continue to buy f-am our
present source of supply.

We want to thank you at this time for submitting your quotation.
Yours truly,

Joun I PAvuNoe (Inc.),
Wu. A. Ross.

CoNDIT EZLrcrrIAL MANUFACTUaINo CoaPOATION.,
Boston, Mass., October 13, 197.

S. BASOH IMPOWo COBPOBATION,
New York, N. Y.

GENTLraaN: Referring to your letters of September 14 and 28, kindly note Bi
that the prices quoted are way in excess of what we are now paying for the
bushings in question made by American manufacturers.

We are, therefore, sorry we can not give the matter any further consid.
eration.

Very truly yours,
CONDIT ELECTRICAL MANUFACTURING COBPOBATION,

By G. E. JANSsoN, Engineering Department. mi

INDUTsaraL CoNTROLUtJ Co.,
Mwaukee, Wis., October 18, 1927.

8. BAecH ILePoR CORPORATION, ha
New York, N. r.

(Attention: Mr. S. Basch.)
Ganlwnmn: We have your quotation of October 11 on our drawing No.

601-C8 and wish to advise that your price Is entirely too high for porcelain.
We'have placed this order for cold molded material at $5.75 per hundred.

You will, therefore, see that your price of $9.20 per hundred for porcelain is
entrely too high.

Yours very truly,
INDUSTRIAL CONTROLLER Co.,

By H.W. Wiss, Purchasing Agent.
___- one

MONITOR CONTROLLER Co.,
Baltimnore, Md., October 95, 1927.

8. BASoE IProar Co roarON, jgst
New York City.

GamNnam : Replying to your quotation of the 22d Instant, would advise
the price you name is entirely too high to be of interest to us.

We are now paying considerably less for these porcelains, which are per.
feetly satisfactory. adc

We thank you for your quotation, and it at any time in the future we
develop some new sizes we will be glad to have you quote on same. of

Yours very truly, M e
Moni. RL COnWTBOLL Cob, .
U. B. HaLMAWN, Peurchasing Aget.
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1I
EMaE-A EMUrto Co., ::l

OAla o, Pebrersv., 1. .19. ,
.BXA wH IMcor CorosTow, . .

Nao York, N. Y.
.gEQaxsxm : We have your quotation coverlna our requirements fo porcelan
Sand we are very sorry to say that'they are higher than we can -et

where.
We have asked for quotations several times from manufacturers' agents

bloted in Germany, but we have found in every case they are very much.
Mher than the prices in the United States

We wish to thank you, however, for the Interest you have taken.
Yours very truly,

W. F. Mooarovs6 Purothing Agent.

STATEMENT OF E. KRUEGER, REPRESENTING CARL HITTER
(INO.), NEW YORK CITY, AND OTHERS

(The witness was duly sworn by the chairman of the subcommittee.)
Senator EDGE. Whom do you represents
Mr. KRUEoER. Carl Hutter (Inc.), New York.
Senator EDGE. What is their business
Mr. KRnUEER. Importers of porcelain specialties.
Senator EDGe. Did you appear before the House committeeI
Mr. KRUEGER. I did not.
Senator EDGE. You have a brief there. Is that the same brief Mr.

Basch submitted
Mr. KREGEoR. No. I submitted a brief to the House committee.
Senator EnoE. But it has been printed.
Mr. KRUEGER. It has been printed and is in the record.
Senator EDGE. Is this the same brief
Mr. KRUEGER. No. I submitted a brief to the House, and I sub-

mitted a supplementary brief to the Finance Committee of the
Senate.

Senator EDGE. You are now. submitting it?
Mr. KRuEomR. As a matter of fact, I have sent it in already. I

have it here.
Senator EDGE. You sent it in. It is in the files of the committee, no

doubt. Is this the same brief
Mr. KRUEGER. Yes. It is a supplementary brief.
Senator KINo. You sent a copy to the Finance Committee some time

ago?
Mr. KRUEGER. Exactly. Upon that, I received pe .,:ison to ap-

pear.
Senator KmIN . The brief you are going to present now is the same

onet
Mr. KRUEGER. Yes.
Senator KING. Hand that to the reporter, because it may become

lost.
Senator EDnE. You do not want to read that to the committee?
Mr. KRUEGER. No. I might want to refer to it.
Senator EDGE. Have you any oral testimony you want to give in

addition to the brief
Mr. KRUEERo. Yes. I am speaking as I stated before, in the name

of the S. Basch Importing Co., and also the China Importing Co. in
leveland, and my firm, Carl Hutter (Inc.). All three of us import
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similar articles, and that is the reason, Mr. Chairman, why we com.
bined our testimony. . I am not going to speak at any length.

Senator EDGE. Just for the record, what is your opinion of the
proposed specific duty that appears in the House bill

Mr. KaEGE.. In the name of those three firms I protest against
that 10 cents a dozen duty.

I wish to mention that our house, Carl Hutter (Inc.) has been in
existence since 1871. I have been with the firm since 1889. We
have been importers of German porcelain parts under paragraph 212
for the last 88 years.

Senator EDGE. Is the business prosperous?
Mr. KRUEGER. It has been fairly so-you mean all those years

More or less; yes.
Senator EDGE. You are still in business
Mr. KRUEGER. Yes; we are still in business exactly. We are not

complaining, but we are complaining about what might happen.
We have imported these goods under the Wilson bill, under the

Dingley bill, and under the last bill, the Fordney-McCumber bill.
I will not read the figures.

Senator EDGE. As a matter of fact, Mr. Krueger, generally speak-
ing, without repeating it for the record too frequently, the import.
tions have increased. There may have been some lapses, but, going
back 10 years, they have constantly increased, generally, have they
not?

Mr. KRUEGER. They have increased since the war, naturally, be.
cause during the war we could not import at all.

Senator EDGE That is what I am talking about.
Mr. KRUEGER. They have increased slightly. As a matter of fact,

they have not increased so much with us. That is due to com-
petition.

Senator EDGE. The duty during that time has been increased, since
1928.

Mr. KRUEGER. Since 1922; but we never protested against that, I
wish to mention, because we realized that the domestic manufacturer
should have a certain protection. We never protested paying 60 or
70 per cent duty. But when it comes down to this 10 cents a dozen
duty, I wish you would look into this very carefully, because it does
meai that on a great many of my articles the specific duty will bring
about a duty of 100, 150, 300, and on up to 450 per cent.

Senator EDGE. On the cheaper class of merchandise?
Mr. KRUEGER. On the cheaper class of merchandise, of course,

which we have been importing all these many, many years.
Senator EDGE. Do you import this kind of ware [indicating

sample] ?
Mr. KRUEGoR. No, sir; we do not. What we are importing is o

shown in my brief by illustrations, if you are interested in looking B t

at them. That is what I am interested in principally.
Senator EDGE. Principally bathroom fixtures?
Mr. KRUEGER. Yes.

SSenator KINo. How could those small figures bring about an in- cau
crease of 200 or 300 or 400 per cent? W

Mr. KRUEGER. On account of the 10 cents per dozen. It works doi
out to a tremendous figure. The articles are very cheap, in quantity. Me
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Senator BARKLE In order for a 10-cent tax to' increase the price
of anything 400 per cent, it would have to sell at 2% cents to start
with"

Mr. KRuzoER. It could not sell at all. It would eliminate it.
Nobody would pay the price. Take this article, of porcelain stop-

rs [indicating an illustration in his brief].
Senator EDGE. What does that cost, delivered I
Mr. KRUEOER. The mill price is $2.88 a thousand pieces, plus 60

per cent. The proposed additional specific duty of 10 cents per
dozen would bring it up to $8.40. The total amount of duty would
be $9.80, or 861 per cent.

Senator BARRLE . $2.33 a thousand is less than a mill apiece.
Mr. KRUEGER. Less than a quarter of a cent apiece.
Senator KINo. This bill would add a specific duty of $8.33 per

thousand to the ad valorem of $1.40, or a total of $9.73, as against
2.33, or a tariff of 417 per cent on that.
Mr. KRUGER. I have it as 420.
Senator EDGE. On a thing that started at 2 cents.
Mr. KRUEGER. Yes. Say, for instance, an article like this, with

which everybody is familiar-these little buttons "hot" and " cold "
which are used m all bathrooms. That brings a duty of 800 per cent.
That is prohibitive. If any of you gentlemen would like to see the
originals of any of these articles, I have them here.

Senator KING. I would like to put into the record here the finding
of the Tariff Commission on these articles.

Senator EDoE. That may appear in the record, at the request of
Senator King.

(The matter referred to is as follows:)

Porcelain bathroom features, eto.

(Dotable at 60 or 70 per cent ad valorem (ar. 212), act of 1922. Dutiable at 10 cents
per dozen pieces and 60 or 70 per cenf ad valorem (par. 212), proposed bill)

Duty Equlva.
• " lent ad

Article Forelln Proposed bill valoremArtce rateVAlu Act of under

pecflo valom Total b

bathroom fixtures: Per I,000 Percent
fnb hot and cold buttons .......... $3.61 $2.3 $8.33 $2.53 $10.86 300
Inch hot and cold handles ........ 11.02 7.71 8.3 7.71 16.04 14
nch hot and cold handles (white)... 11.38 6.83 8.83 6.83 15.16 133

Mushroom "waste" knobs............. 19.26 13.48 8.33 13.48 21.81 113Botte p(white)...................... 2.33 1.40 8.33 1.40 9.73 417
SoaM1rts (white).................. 4.12 2.47 8.33 2.47 10.80 262dishes (white) ............. :...... 92.70 55.62 8.33 55.62 63.95 69Gstove handles (white)................ 4.48 2.69 8.33 2.69 11.02 24Boltcaps (white)........................ 5.67 3.40 8.33 - 3.40 11.73 206

Senator EDnE. Is there anything else, Mr. Krueger?
Mr. KRUEGER. Yes; one more word. I wish to mention this be-

cause it is the most important matter, although it is in my brief.
When I received information as to the suggestion of 25 cents per
dozen, made by Mr. Wells, as I say, I protested to the Ways and
Means Committee. Now, the House has passed the present bill
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with 10 cents. My suggestion at the present time, in justice and
fairness to the people who have been in the importing business,
importing these goods for years and years, and who also have emn
ployees to consider, is that that paragraph be subdivided.

Senator EDG. Your proposal is to subdivide the paragraph?
Mr. KRUEGEo. Yes.
Senator EDGE. Go ahead and give your proposal.
Mr. KnUOER. The proposal is right in my brief.
Senator EDa. In other words, so that this very cheap class of

material might not come under the specific rate?
Mr. KRUEGER. The specific duty of 10 cents per dozen; exactly.
Senator EDGE. Your ware is covered entirely in paragraph 2121
Mr. KRUEoER. 212 only.
Senator EDos. China alone?
Mr. KRUERo. China alone. Would you be interested in keeping

these illustrations?
Senator EDGE. Yes. We will keep that for the record.
Mr. KREGER. In my estimation that is the only fair way to pro.

tect the industry.
Senator EDGE. You have a proposal in your brief whereby we

could differentiate in the case of this ware costing $2 or $3 per
thousand?

Mr. KRUEOER. Yes, sir.
(Mr. Krueger submitted the following brief:)

BBIEF OF KARL HUrrsT (INC.), NEW YORK CITY

Referring to the new tariff bill (H. B. 2667), we note that an additional
specific duty of 10 cents per dozen pieces Is added to paragraph 212.

We wish to call your attention to our brief us published on pages 1316,
1317, 1318, and 1319, Tariff Readjustment, 1920, Volume II, Schedule 2, Earths.
Earthenware, and Glassware.

In this brief we contended that the additional duty of 25 cents per dozen
pieces or any part thereof as proposed by Mr. Wells if app~led on the line of
goods which we are importing from Germany, would constitute a prohibitive
tariff and not a protective tariff, and we therefore submit herewith a tabulation
of the articles submitted with our former brief with the additional specific duty
of 10 cents per dozen pieces added. We contend that additional duties as

'shown on the tabulation sheet are excessive, unfair, and not in keeping with
our national policies. Furthermore, such excessive duties would enhance the
cost of the manufactured domestic goods on which our porcelain parts are
used, which would in turn place an added burden upon the consumer or
entirely eliminate the importation of many articles which we are importing,
thereby curtailing the revenue now enjoyed by our Government.

In our former brief we pointed out that paragraph 212 should be sub.
divided in order to arrive at a fair protective tariff on all different classes
covered by this paragraph.

On high-priced imported articles covered by this paragraph 10 cents per
dozen pieces .additional duty will not materially increase the percentage,
while on the small low-priced articles such as we import the percentage
of the additional duty is excessive, as shown by attached tabulation sheet.

As a further example we submit the following illustrations:
Plain white article imported, say, for $10 per dozen, on which present rate

of duty is 60 per cent, tariff would be $6 per dozen and the additional levy of
10 cents per dozen would be only 10 cents per dozen, or an excess percentage
of only 1 per cent, whereas on our bottle caps, plain white, foreign cost as
charged, including packing, $2.33 per thousand, or about $0.0279 per dozen;
duty at 60 per cent, $1.40 per thousand, or about $0.0167 per dozen; additional
levy of 10 cents per dozen would be 10 cents per dozen, or an excess percentage
of 358 per cent.
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b ~i the statement of Mr. W. R Well, page 127 and subsequent pages, he
refers only to dinnerware, talleware, cups, and saucers. This line of mer-
chandise appears to be the bone of contention for protective tariff and any
chane based upon the submitted evidence can therefore. justly and honestly
be levied only against this class of merchandise.

To apply a specific duty to an entire line of merchandise which varies so
widely in character of articles produced and values thereof would draw a line
of demarcation for articles to be prohibited and such as may be imported. The
dividing line would be about at articles valued 30 or 40 cents per dozen, which
would then be assessed about 80 to 100 per cent, which is all chinaware could

,stand, for any class manufactured.
Our contention providing separately for dinnerware and tableware on which

protection is sought by the American potteries appears to be the only way to
met such conditions, with specific provisions at various necessary 'rates.

Dinnerware or tableware-dishes, cups, saucers, etc.
Ornaments-vases, statues, china arts, etc.
Electrical chinaware-insulators, fuse plugs, etc.
Technical and industrial chinaware-bottle stoppers, squirts, tops, etc.
Sanitary chinaware, including bathroom fittings, buttons, handles, escutcheons,

etc.
Toy articles, etc.
We contend that the present duty of 60 and 70 per cent is sufficient to protect

the domestic manufacturers of sanitary, technical, industrial, electrical china-
ware, etc., and to substantiate our contention we desire to point out the fact
that porcelain bathtubs, basins, pedestals, bowls, etc., are fully protected with
the 60 per cent duty, under which rate foreign articles of this kind have been
excluded from Importation and the American potteries have enjoyed a monopoly
on this particular cass of chinaware.

We respectfully urge that existing tariff rate under the Fordney-McCumber
tariff, paragraph 212, be continued without change, as applying to the above.
mentioned classes of merchandise.

Respectfully submitted.
KAnt HuirEB (INC.).

Factory PdozAx. pri ce, um tional E quas 'otal BuiV.

S Io moun
02 70per ce t 771  84 8.40 7 16.11 14nt

bIb Artile aInclud. Duty bar of38 60.83.. 84 8.40 74 1o.m3

D  S&- ,ked~ 30 39 70 pr cent , 2 .27. 8 8.40 2 29.67 97

anpiecs pound "loreg 70 r nt 13 8  8 0 43 2ents1.88 113ppeking Pe n duty dty
dozen

PFF white.. 0 per Doze Per e84 Per entS manch size buttons.i 3.61 70Opercent, $2.2... 84 .40 232% 10.8 02marked "Hot" and
"Cold."

B *ilnch size handles 11.02 70percenk $7.71.. 84 &.40 76 1&.11 146
marked "iot" andpercet... 84 40 6" Cold."

O 2-ilt ze handles, plan 11.38 60 percent, .83.. 84 8.40 74 1.23 1342white.. 2.70 60
D 2-inch size, 4-prong 30. 39 70 per cent, $21.27. 84 8 40 27% 29.67 97%

-andls marked "Hot"I and "Cold."
9 Mushroom knobs, 19.26 70percent $13.48. 84 8.40 43% 21.88 113%

market "W aste."

lat flhange, plain white.. 248 60 per cent, $1.0. 84 8.40 31% 24.47 91
SGas-tove handles, plain 4.48 Gopercent,$2... 84 40 187 11.0 247white.H Smallsquirts,plain white. 4.12 6O per ent, $2.47.. 84 & 40 203% 10.87 201

1 Bottlecmps, plain white.. 2.33 Opercent, $1.40.. 84 8.40 381 9.80 4211 Bolt ce. , plain white.... &67 percent, $3.40.. 84 .40 148 11.80 208Soap dshes, plain white.. 92.70 60 percent, 15.62. 84 &4 8.0 64.02 69M
L scutcheons, plainwhlte. 424 60percent, S27.14. 84 &40 1 35

6 3310-29-voL 2, som 2--21
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STATEMENT OF ROBERT SIMONS, BEPBESENTING THE CHINA
IMPORTING CO., CLEVELAND, OHIO

(The witness was duly sworn by the chairman of the subcom-
mittee.)

Senator EDGE. You are representing the China Importing Co., of
Cleveland, Ohio I

Mr. SImONs. Yes, sir.
Senator EDGE. And you will file a brief under your oath?
Mr. SImoNs. Yes, sir.
Senator EDGE. Very well.
(Mr. Simons submitted the following brief:)

BuBIE OF TE CHINA IMPnORTIN CO. C CLEVELAND, OHIO

We are importers of china parts, such as indexed buttons, indexed bandies,
cross handles, flanges, etc., which are used by the American brass manufacturers
to be assembled to valves, fixtures, etc.

The foreign cost of these items as charged to us averages between about
$3 to $30 per thousand pieces.

If the proposed extra 'evy of 10 cents per dozen on chinaware, in addition
to the present rate as per Schedule 2, paragraph 212, tariff act of 1922, should
become a law, it would make the importation of most of our products pro.
hibitive.

To illustrate our statement, we wish to submit the following figures on
some of the articles we import:
%-Inch buttons, marked "Hot" and "Cold": Per M

Foreign cost as charged------------- ------------------ $3.10
Duty at 70 per cent----------------- ----------------- 2.1

5.27
Additional levy as proposed, 10 cents per dozen, equals $8.33% per M, or 268

per cent in excess to the present duty.
Gas-ceck handles, plain white: Per M

Foreign cost as charged------------- ------------------- $4.00
Duty at 60 per cent------... - ------------------------ 2.40

6.40
Additional levy as proposed, 10 cents per dozen, equals $8.33% per M, or

200 per cent in excess to the present duty.
Bolt caps, white: Per M

Foreign cost as charged.--------- ------------ - - . $5.00
Duty at 60 per cent .------------ -------------- 3.00

8.00
Additional levy as proposed, 10 cents per dozen, equals $8.33%/ per M, or

167 per cent in excess to the present duty.
1%-inch handles, marked "Hot " and "Cold ": Per M

Foreign cost as charged------------------.--------------- $w8.00
Duty at 70 per cent-------- ----------------------- 5.60

13. 00
Additional levy as proposed, 10 cents per dozen, equals $8.3 3 % per M, or

105 per cent in excess to the present duty.
Bell flanges, white: Per M

Foreign cost as charged.....-----------------------. $11.50
Duty at 60 per cent---... ------------------------------- ..00

18.40
Additional levy as proposed, 10 cents per dozen, equals $8.33%j per M, or

72 per cent in excess to the present duty.
Iron pipe flanges, white: Per M

Foreign cost as charged.---. --..... --.---- ------------ $14.50
Duty at 60 per cent...........--- --------------------- 8.70

23.20
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Additional levy as proposed,- 10 cents per dozen, equals $8.338 per IM, ora per cent in excess to the present duty.
While this proposed extra levy may be justifiable on table and household

china, we believe it would be unfair to include our products, which are mainly
ared on bathroom fixtures, and therefore could only be classified as sanitary
hina.
The following figures, which have been compiled by the Tariff Commission,

prove that there is virtually no foreign competition in this field:

Domestic production, from Census of Manufactures

Vitreous china plumbing fixtures:
192---------------- ---------------------- $25, 035, 7151900----- ---- -------------------------------- 22,875,000
1927-- -------------- ------------------- 23,27, 591928---------------------------.------- - ()Semivitreous or porcelain plumbing fixtures:
10925----------------------------------------- -- None1926----------- ----------------------------- 5,597, 7011927------ ------------------------------ ,45,960
1028 ---- -------- (--)----------------

In short, the annual domestic production of vitreous china and semiritreous
ir porcelain sanitary ware amounts to about $30,000,000, whereas the import.tions are about three-quarters of 1 per cent of the domestic production.

In view of all this, we believe the American manufacturers of this class of,Merchandise are not in need of additional protection, and we respectfully urge
that the prevailing rates of 60 and 70 per cent, respectively, shall remain asthey are, though we do suggest that paragraph 212, Schedule 2, be revised tolead as follows:

"China, porcelain, and other vitrified wares, not including electrical, chelmicil,
technical, industrial , and sanitary porcelain, composed of a vitrified nonab.korbent body, whIch when broken shows a vitrified or vitreous, or seimivirlfedor seinvitreous fracture, including all siibque and Parian wares, including clockcases, with and without movements, plaques, pill tiles, ornaments. charms,
vases, statues, statuettes, mugs, cups. steins, lamps, and all other articlescomposed wholly or in chief value of such ware, plain white, not painted,
colored, tinted, stained, enameled, gilded, printed, or ornamented or decoratedin any manner, and manufactures in chief value of such ware, not speciallyprovided for, 10 cents per dozen pieces and 00 per centum ad valorem; painted.colored, tinted, stained, enameled, gilded, printed or ornamented or decoratedin any manner, and manufactures in chief value of such ware, not speciallyprovided for, 10 cents per dozen pieces and 70 per centum ad valorem."Chenical, technical, sanitary, and industrial, but not including electricalhint. porcelain, composed of a vitrified nonabsorbent body which when brokenshows a vitrified or vitreous or semiivitrified or semivitreous fracture, plain
white, not painted, colored, tinted, stained, enameled, gilded, printed, or runa-mented or decorated in any manner, 60 per cent u m ad valorem; painted, colored,tinted, stained, enameled, gilded, printed, or ornamented or decorated in anymanner, 70 per centum ad valorem.

"Electrical china, porcelain, composed of a vitrified nonabsorbent body whichwhen broken shows a vitrified or vitreous or semivitrifled or semlivitreous frac-tore, plain white, not painted, colored, tinted, stained, enameled, glded, printedor oranmented or decorated in any manner, (?) per centum ad valorem: painted,colored, tinted, stained, enameled, gilded, printed or ornamented or decoratedin any manner, (?) per centum ad valorem."
We believe that a rewriting of paragraph 212 in the above sense will givethe American manufacturers the added protection sought and will eliminateany confusion as to the correct interpretation of this paragraph.Respectfully submitted.

THE CHINA IMPORTING CO.,
ROBERT SINADAY, President.

*Statistics for the year 1928 not available.
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GRAPHITE

[Par. 218]

STATEMENT OF HON. LAFAYETTE P. PATTERSON, A REPRESENT.
TIVE IN CONGRESS FROM THE STATE OF ALABAMA

(The witness was duly sworn by Senator Edge.)
Senator EDoG. Congressman, you are from Alabama, are you nott
Representative ParrEnsoN. Yes, sir.
Senator EDGE. What do you want to tell us about graphite?
Representative PATERSON. I want to speak as a Congressman. I

have no financial connection with it, either directly or indirectly. I
just want to speak in the interest of the industry.

Senator KINo. You testified before the House committee, did you
not?

Representative PArEsoON. I did not. I submitted a brief. I was
not able to be there at that time. I also spoke before the House.

Senator KINO. I remember reading your brief and your speech in
the House.

Representative PATrrESON. Yes..
Senator EDoE. The bill, as you sent it over to us, provides for an

increase of 5 per cent, from 20 per cent to 25 per cent ad valorem on
graphite or flumbago, crude or refined, and the specific rate is de-
creased from 11/, cents to 114 cents.

Representative PATTERSON. They decreased it on crystalline and
flake and raised it on lump, chip, and dust.

Senator KINo. But that decrease was simply for the purpose of
equalizing the, rate between France and Great Britain because there
had been a discrimination against France.

Representative PATTERSON. I heard some discussion of that point
but as the matter is now, Senator, the graphite industry of our
country has been almost driven out of business in the past few years.
We had between 50 and 100 mines in operation at the close of the war
and now we have less than 10 in operation in the United States, and
the industry is scattered over 20 or more States. I believe there are
some experts here who can be more definite about that, but I think
there are at least 20 States.

Senator EDGE. Explain to me the difference between crystalline,
flake, and the plain graphite.

Representative PATTERSON. I believe most of the flake is imported
from Madagascar. A great deal of it is in flakes but they are graded
in some way in manufacturing and then it gets down to dust or chip
which is graphite but yet is not flake graphite. I do not understand
the scientific part of it, Senator. I do not propose to speak for it
from the scientific standpoint. Probably there will be some others 1o
who can explain that.

Senator KINx. The difference is simply this. The crystalline is
almost pure graphite and it is in a rather solidified form and then
you have the amorphous, which is scattered throughout the rock,
and then you have the different grades, not as pure as the crystalline,
but, chemically, in whatever form it appears, it is the same. B

Representative PATTERSON. I am unable to say about that. It is is
graphite and it is a form of carbon.
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Senator KiNo. It is pure carbon, and in oredr to use it you have
got to reduce it to the dust form, so whether it comes in the crystalline
form or the amorphous form or otherwise, it has to be reduced to
the residual form of dust before it can be utilized for crucibles or
for other purposes.

Representative PATrTESON. Probably, but I understand there is a
difference, Senator, but as I say, I could not speak scientifically to
that point of view.

Senator EDGE. For what are you appearing? Are you favorable
to this increase?

Representative PATTERSON. I am favorable to a higher increase,
Senator. We are asking for a 5-cent specific duty on both crystalline
and flake and also on lump, chip and dust.

Senator EDGE. You are asking for a 5-cent specific duty on both
of these items?

Representative PATTERSON. Yes. One of the greatest problems the
industry has to-day is the classifying of this graphite, Lunderstand,
at the ports because of bringing some of it in under different names
qome of it coining under probably an assumed name when it should
come in under some other heading.

Senator EDGE. We are getting some protectionists now in the great
State of Alabama?

Representative PATTERSON. Oh, yes.
Senator EDGE. When they want 5-cent specific duties.
Representative PATTERSON. Yes.
Senator KING. Five cents a pound?
Representative PATTmESON. Yes.
Senator KING. Is that on amorphous
Representative PATTRSON. The amorphous does not compete with

us so much. Montana and New York and various other States have
rich deposits of graphite besides my own State. My own State had
rich deposits.

This is a war material that is absolutely essential in time of war,
as you gentlemen know. Probably you know more about that than I
do. We can not get along without graphite in times of war or na-
tional crises. During the last war when our supply from Ceylon and
Madagascar was cut off, the prices went to as high as 30 cents a pound,
and then we had to develop a local industry, and we had to do it
hurriedly, and the people who went into it then and developed this
industry did it with the understanding-at least the understand-
ing-I could not say they had any assurance, but I am informed they
had at least an understanding they would have protection after the
war closed to keep this industry going, knowing they could not com-
pete. When the war closed they could bring in worlds of this graphite
from these other countries where it had accumulated, and it got as
low as 2 cents a pound, Senator.

Senator KiNo. Mr. Patterson, I was in the Senate at the time and
I took quite an active part in trying to get tungsten and graphite andsome of these rather scarce elements developed.

Representative PATTERSON. Yes.
Senator KING. But, so far as I know, neither by the War Minerals

Board nor by any authority of the Government was there any prom-
ise whatever as to the future.
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Representative PATTERSON. I did not say there was a promise, but
an understanding.

Senator KING (continuing). Any more than there was to the
farmer. The farmer was urged to go out and raise wheat, and in
North Dakota and South Dakota and Montana they were urged to
increase their acreage for the production of wheat to feed the Amer-
ican people as well as the armies abroad, but there was no promise
made.

Representative PATTERSON. You misunderstood me. I did not say
there was a promise, but it was felt by the producers that they would
be protected.

Senator EDGE. I have been looking over the report on this product
while you and the Senator have been discussing this matter and from
the available information from the Tariff Commission it seems that
crystalline graphite was on the free list back in 1919 to 1922.

Representative PATTEJISO.. Yes.
Senator EDGE. It was on the free list then and, of course, there

was a very large quantity imported, as high as 20,000 tons in a year,
and in 1926 it went down to 4,000 tons and then to 6,000 tons, and
so on. So when this 20 per cent duty was put on, that did not change
it much.

Represenative PATTERSON. It was too small to do much good.
Senator EDGE. I am just trying to get in my own mind the effect

of the duty.
Representative PATTERSON. Yes; I appreciate your looking into

that, Mr. Chairman.
Senator EDGE. The Alabama product comes under the heading of

crystalline, does it not ?
"Representative PATERSON. Yes. Of course, we have chip, lump,

and dust, because as I understand that is a part of the product that
is produced.

Senator EDGE. What about amorphous?
Representative PATTERSON. We do not have any amorphous to

amount to anything. As I said, we want to be fair about that. The
amorphous does not compete much with our product here. Of
course, we hope there will be some duty on amorphous, and the big.
gest trouble we find there, I think, is that sometimes they bring
some other grades in under the name of amorphous when it really
should come in under the name of lump, chip, and dust, or the
crystalline variety.

'Senator EDGE. What is the duty on amorphous?
Representative PATTERSON. Ten per cent ad valorem.
It was Senator Black's purpose to appear here, but he is in the

hospital, as you probably know, and I am partially representing him.
He is acquainted with the industry and has made some study of it is
himself.

Senator EDGE. Since we have given you a duty, I do not see any
great difference in the amount of production.

Representative PATrERsON. That is just the point, and I am glad
you brought that out, Senator. You have not given us enough to m
protect us. 9

Senator EDGE. On the other hand, the imports of that particular 6
type, crystalline-- cr
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Representative PATtERSON. If you will pardon me, I think if there
ever was an example where protection for an industry is needed,
it is here, because to-day we have more than 80 per cent of imports,
and I feel that with an adequate protection or even if we were fairly
well protected we would have just the reverse of that.
SSenator EDGE. Eighty per cent of the consumption in this country

is imported ?
Representative PATTERSON. Yes, sir; 80 per cent of the consump-

tion in this country is imported, as I understand it, or as near as
we could get at the figures.

Senator EDGE. I think that is-about correct from these figures.
Representative PATTEsoN. And we would like to see a tariff put

on so that 80 per cent of the consumption would be the home product.
Senator EDGE. To your knowledge, has any question arisen about

the quality of it here?
Representative PATTERSON. Yes; that has been brought out and has

been stressed by some of the crucible people, Senatr, but I have a
bulletin here, serial No. 2542, November, 1923, report of the in-
vestigation of the Department of the Interior, Bureau of Mines,
where they have made some tests and found that the American
product averages rs high in the number of heats and the average
number of heats per minute as any graphite in the world.

Senator EDGE. Why do not the American users of graphite use the
domestic product if they can get it and get as satisfactory results
from it?

Representative PATTERsON. I think I can answer that in this way.
They can buy the other product mined by cheap labor in Madagascar
and Ceylon so much cheaper than we can produce the home product
on account of the wages in Madagascar and Ceylon. I believe the
wages there are from 20 to 38 cents. In Ceylon 20 cents is the wage
I have and in Madagasca. the wages are from 12 cents to :18 cents.
and we ask for a tariff to make up for the difference in the scale of
wages, and also to protect American labor. We present our case on
its merits, and it is for the protection of American labor against
foreign competition and the low wages in those countries.

Senator EDGE. Of course, we all understand that argumett and we
are here to try to protect it, but there is another side to this. and
according to the reports here it would seem to me there is some justi-
fication for it, and that is on the question of quality, and it seems
that for some production, at least, they have not been able to find,
so my information goes, a satisfactory domestic product.

Representative PATTERSON. For what purpose, Senator?
Senator ED.E. I am not sure I know the purpose.
Representative PATTERsox. A large importer informs me that it

is used for lead pencils and things of that kind. What else is it used
for?

Senator KINo. It is used for crucibles.
Representative PATTERSON. I was just giving, while you were

called out of the room, Senator, a statement about a number of tests
made by the Bureau of Mines where they had found this American
graphite did measure up with any graphite in the world in the num-
ber of heats and in the temperature that it might be raised to, but the
crucible people, I think, with all due respect to them, are overdoing
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that argument because we all know to-day that only a very small
percentage of the graphite used in this country is used for crucibles.

Senator KINo. Are you sure about that?
Representative PATTERON. Yes, sir; I have reports to that effect.

I am not sure except from the reports I have.
Senator KINo. You know that the Niagara Co. is making graphite?
Representative PATTRSOs. Artificial graphite.
Senator KxNo. And, of course, they can produce carbon.
Representative PATEESON. Yes.
Senator KINo. You get nitrogen out of the air.
Representative PATrERSON. Yes; I admit they are making artificial

graphite.
Senator KINo. If you put the price too high, do you not see that

you are going to kill the goose that lays the golden egg and force
the production of artificial graphite?

Representative PATTERSO. We do not ask for a monopoly, Senator,
on the graphite.

Senator KINO. It seems to me this demand you are making now is
too high. I will be frank with you.

Representative PATEBRSON. Of course, that is for you people to
consider, but we feel in order to make up for the difference m the ti
cost of the foreign production as compared with domestic produc- i
tion and in order to open up our mines again, we will need this much
protection.

Senator KINo. There was a witness who testified before the House i
committee, Mr. Burrage, and he has properties in your State and in
Texas, and his company manufactures nearly 70 per cent or 90 per a
cent, I do not know which, of the graphite that is produced in the i
United States, exclusive of the artificial, as you have called it, and
my recollection is that he does not favor this increased tariff. He is
satisfied with the tariff as it is. c

Representative PATERSON. I recall something about that. I read sn
his testimony myself and was interested at the time, but he does not ti
tell you that their company is a very wealthy company and he does e
not tell you that he is making money in manufacturing American m
graphite at the price he is now getting. I do not think he claims co
that-at all. th

Senator KINo. Let me get your reaction just to see if we can have
a common denominator. In my State we can produce copper, taking th
ore that yields only 1 to 2 per cent copper, and we can produce it d
at 11 cents to 12 cents a pound. Before the war we could make it ve
for 7 or 8 cents a pound at a profit. Other mines in the United an
States can not make it for 25 cents a pound. This is because we are an
favorably situated and because this is a uniform deposit. Do you to
think we ought to have a tariff upon copper and penalize the Ameri-
can people in order to bring those who are less fortunately situated
up to the standard of those who are more fortunately situated? gr

Representative PATTERSoN. I certainly would not say that but,
Senator, I think you will admit there is something radically wrong w
with an industry which has declined as the graphite industry has, ta
and when the figures show that most of that which is being used is
brought in from places like Ceylon. an

Senator EDoE. The only question that arises in my mind-and I
have asked you the question and you have given a genera) denial- qu

I
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is as to the quality, whether it is of a quality that these crucible
concerns can use with safety.

Representative PATTERSON. I do not think there is any question
about that. The did use it during the war.

Senator EDGE. Many of them say they can not.
Representative PATTERSON. They did use it when they could not

get the other kind.
Senator EDGE. We do a lot of things under stress that would not be

the best kind of business. I am not saying this is one of them.
Senator BARKLEY. I notice here that the amount of artificial

graphite produced in this country is practically as much as the
amount of crystalline graphite imported. What effect would you say
that has on the mining industry

Representative P'TTIERSON. Well, I would think that would be to
a certain extent in competition with the mining industry at least.

Senator BARKLEY. What would you say about the tendency of the
artificiaI graphite to increase, if we raise the price of the imported
article to such an extent that it will lessen the amount of the imports.
Would that react in favor of the natural deposits of graphite or not?

Representative PATTERSN. That would be kind of hard for me
to say. I do not think it would because the artificial graphite is
in a separate field and has a field of its own.

Senator BARKLEY. It is used for the same purposes, is it not?
Representative PATTERSON. I think most of the artificial graphite

is used in foundry facings.
Senator EDGE. Are you familiar with the report that was prepared,

after exhaustive investigations by the Department of Commerce and
issued, I think, most of it, by Mr. Paul M. Tyler?

Representative PATIERSON. I think I have that report, Senator.
Senator EDGE. I'have some extracts from it here. The general

criticism here seems to be of the smallness of the flakes and the
small amount of apparently commercially used graphite in propor-
tion to the amount of mining that has to be carried out, and that
even when some of the local big crucible people attempted to develop
mines themselves in our own country they gave it up because they
could not get a satisfactory product. Now, what is the answer to
that?

Representative PATTERSox. Senator, I have got this to say about
that. I am informed that one of the large crucible companies
during the time they could not get foreign graphite advanced a
very large sum of money on graphite mines down in my own State
and very nearly my own county-one of the counties of my district-
and demanded every pound of the graphite those mines produced
to be delivered to them for use.

Senator EDGE. During the war?
Representative PATERSON. Yes; when they could not get the

graphite from foreign countries. They were using it then.
Senator EDGE. As I say, war time is hardly a comparable time

when we are discussing commercializing anything. We want to
take it in ordinary times.

Representative PATrEnSON. If it would make crucibles then and
answer the purpose, it seems to me it will now.

Senator EDGE. Did it answer the purposes well? That is the
question I am trying to find out about, or do you think they simply
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used it because they were compelled to or do you think they used
them because they gave entire satisfaction?

Representative PA rTTSON. My judgment is-and I am just speak-
ing on my own judgment from the investigation I have made
I think it answered the purpose every bit as well, and I think the
reason they are not using it now is because they are buying it
cheaper.

Senator EDEB. Do you think if we gave you a 5-cent specific duty
they would take all they could get from you

Representative PATrFRSON. I think the mines in Montana, Texas,
Alabama, Pennsylvania, and New York would open up and they
would begin to work them. I do, yes, sir. And they would employ
American labor in doing that.

Senator EDGE. If it simply had the effect of increasing the price
to them and they still had to use the foreign product, that would
not do you any good.

Representative PATERSON. No; we want them to use the home
product.

Senator EDGE. Exactly; and I am trying to find out whether they
can use it or not.

Representative PATERSON. I think the only way to know that
would be to give us a trial at it by giving us protection, which we
have not had under the Fordney-McCumber bill.

Senator EDGE. There seems to be a small output of crystalline,
from 2,400 to 2,600 tons, and that seems to be the total output of the
country.

Representative PATTERSON. I know it is small because where we
had 50 and 100 mines operating right after the war, we have to-day
less than one dozen.

Senator KI.o. Mr. Burrage states, if I read- his testimony cor- 8
rectly, " In the meantime the imports in spite of the tariff have
fallen off 12 per cent."

Representative PATrERSON. They fall off periodically, I think,
because there are conditions in Ceylon and places like that that af-
fect this, Senator. I think you will find sometimes they have these
occasional floods and so on in Ceylon, and the exports from Ceylon
are affected by these periodical happenings there.

Senator BARKLEY. Are you speaking of crystalline or amorphous
Representative PATERSON. Crystalline. _
Senator BARKLEY. You are not interested in the amorphous?
Representative PATTERSON. We are interested only secondarily in B

amorphous graphite. an
Senator BARKLEY. The imports of crystalline fell off from 20,972 hi

short tons in 1919 to 4,085 tons in 1921 and 6,600 tons in 1922, and b
the amorphous fell off from 11,252 tons in 1923 to 7,600 tons in 1928. a

Representative PATTERSON. Yes; those have varied. g
Senator BARKLEY. And during the same period the production in- ar

creased from 925 short tons in 1922 to 2,612 tons in 1927, so there
has been an increase in the home production; during the same period thl
there has been a considerable decrease in the imports.

Representative PATrERSON. There has been a slight increase in
home production because right after the war the whole thing went
bankrupt, and a few started up with the hope of getting on their
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feet again and bringing their case to Congress and getting some
heDp.
hSenator EDGE. As a matter of fact, the report here indicates that
it would naturally decrease because of changed methods. In other
words, the consumption of crystalline graphite to manufacture
crucibles is decreasing in the United States because of the decrease
in the production of crucible steel and brass which has been replaced
by steel and brass made in the electric furnace, and your industry
is bound to have to meet those conditions.

Representative PAT'TRSON. Yes; and I think the crucible people
are exaggerating that very fact because they have to compete with
the electric furnace, and they are trying to show that part of their
problem is in the graphite field.

Senator EDGE. Your mines in Alabama do not produce any of what
is known as artificial graphite or amorphous graphite

Representative PATrERSON. Practically none.
Senator EDGE. That is, apparently, not imported at all, to speak of.
Representative PATERON. No.
Senator EDGE. It is not imported to this country. The users of

that type of graphite from this report use the domestic market.
Representative PATrERSON. We are interested in crystalline, flake

and dust, chip and lump.
Senator EDGE. Yes; but other sections of the country are interested

in that and they do sell their graphite to the American user and
there is not any of that type, to speak of, imported.

Representative PATTERSON. Why type?
Senator EDGE. Artificial graphite.
Representative PATrrESON. There is practically no artificial

graphite imported. I would say we produce all the artificial graphite
we use. Right here, Senator, some of the crucible people who are
opposing this raise have duties and I want to show you what duties
they have. I have asked 5 cents on graphite and Senator King
thinks that is too high.

Senator KxNo. Five cents a pound, in addition to your ad valorem
of 20 or 25 per cent.

Representative PATrRSON. We do not get any ad valorem on that.
We are asking you to put it all on a specific duty, the lump, chip
and dust, and the flake.

Take lead pencils, for instance, the graphitic content of lead pen-
cils is such that 1 pound, according to a communication from the
Bureau of Standards, will produce more than 3 gross or 543 pencils,
and the people who produce these pencils have a protection of as
high as 60 cents specific duty, and not only that but in addition they
have a 35 per cent ad valorem. The protection we are asking for
graphite will not be one-twentieth of the duty they get on that one
article.

Senator KINo. Do you not appreciate the fact that if we increase
the tariff on the product which these people utilize in manufacturing
the finished product we are going to the compensatory duty and
increase their rate; that is the way we draw tariff bills, apparently.

Representative PATTERSON. I understand.
Senator KINo. So we will increase their rates and pass them on

to the public.
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Representative PATERSON. Senator, do you not think----
Senator KINo. I am not justifying that, I condemn it. I am

merely telling you what I think the policy is.
Representative PAT'rRSON. I believe you Senators believe in the

protection of the raw product and we only ask for the same pro.
tection for our raw product that is granted the finished product,
whatever that is.

Senator EDGE. Of course, I do not wish to make any decisions. We
are just trying to bring out all the information you have to give us.
The question m my mind, and a very serious question, based on the
reports of the Department of Commerce, is whether you produce
the article which is necessary for their use. I think that is the
groundwork. I believe in protection absolutely. That is funda.
mental with me.

Senator KINo. I would like to ask one question. You know why
there has been an ad valorem of 20 per cent upon crystalline, lump
and amorphous.

Representative PrTrEnsox. I beg your pardon, Senator, it is not
on amorphous.

Senator KsNo. Twenty per cent on crystalline and hunp and 10
per cent on amorphous, and on crystalline flake there is no ad valorem
or no duty at all. Why was there this distinction?

Representative PATrrESON. I beg your pardon, Senator, there is a
specific duty of 1 cents on crystalline under the Fordney-McCum.
ber bill, and they have reduced it to 11 cents.

Senator KIxo. Then you have greater protection with that specific
duty than those who produce the crystalline and the amorphous
with their 10 per cent and 20 per cent ad valorem, respectively.

Representative PATTERSON. Yes. We would rather have a specific
duty on all of it.

Senator KING. I have no doubt of it. I did not know that. I
supposed that heretofore you had no duty at all, and I find you had
a duty of 11/ cents a pound.

Representative PATTERSON. That is right, which is far from ade-
quate, Senator.

Senator EDGE. Are there any other questions? Have you anything I
more, Mr. Patterson?

Representative PA.TTrERSO. I want to give you a short summary I
have here which will not take me more than a minute or two.

Now, if you gentlemen please, our case is this:
We have one of the most important minerals of the country and

one which is absolutely essential in time of war and national crises;
a mineral whose development was sponsored and demanded during
the late war,.and it was at least the understanding that this industry
would receive protection to keep it on its feet. We have here an
industry which employed, formerly, a large number of men, but
which has almost been destroyed because it is impossible for the
industry to compete with the wages of 20 cents in Ceylon and from
12 to 38 cents in Madagascar.

It is my belief that we have here an industry producing the raw
material which, with the protection afforded tie manufacturers of T

the finished product, can absorb the added cost which will be im- A
posed by the added tariff which we ask, of 5 cents per pound on (a

- I
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crystalline, flake and lump, chip and dust graphite. I feel that an
examination of all financial statistics treating on the incomes of
those companies which have heretofore opposed this increase and
also the wide variation between the price of the raw product and
the finished product will substantiate this position.

Finally, our case is founded on the principle of protection for
infant industries, for the development of an industry which we can
not afford to be without, to give added employment to a large number
of laborers who are now idle and in distress, to make up for the
wide diversity in wages here and abroad, and that we have large
deposits of graphite in 20 or more different States in the Union,
north, south, east, and west, and as good as the world affords for
all purposes, and that our position is in harmony with the American
protective principle.

Senator KING. Let me ask one further question. You state that a
large number of employees have been thrown out of employment. I
find in 1914 the crystalline production was only 2,610 tons; in 192,
2,612 tons; whereas in 1921 it was only 595 tons; in 1922, 925 tons;
1923, 1,982 tons; 1924, 900 tons; 1925, only 1,129 tons; 1926, 2,495
tops; and in 1927, 2,612 tons, so that there has been an increase in
production.

Representative PATrERSON. There has been an increase since 1921,
sure, after everything went to pieces.

Senator KING. In 1925 there were only 2,000 tons produced.
Representative PATTERSOX. The graphite industry had not de-

veloped in the United States at that time to amount to anything
Senator KINo. What I am trying to get at is this. If you had

such a large number of men employed and now they are not em-
ployed, what is the reason, when you produced last year and the year
before more than you produced in 1925, 1924, 1923, 1922, or 1912.
What is the reason for that?

Representative PATrERSON. But we are not producing like we were
during the time we had protection from foreign competition.

Senator KIN,. When was that?
Representative PATTERSON. During the time we could not get the

graphite.
Senator KINo. Oh, during the war. Why, my dear friend, during

the war we sold in my State and in the West lots of scrub horsesworth about $50 apiece for three or four or five hundred dollars
apiece.

Representative PAFrERSON. I now ask permission of the committeeto file a brief of Mrs. Edith Wing Peacock, of the State of Texas.
Senator EDGE. Do you include that in your affidavit?
Representative PATrERSON. No; this is her brief.
I thank you, gentlemen.
(The brief referred to by Representative Patterson is as follows:)

BRIEF OF MRs. EDITH WINo PEAcoCK

The Alabnnn-Quenelda Graphite Co., located at LinevIlle. Ala., of which Iam a stockholder, Is interested primarily in producing crystalline flake graphite.The present tariff on this is 1% cents per pound. The proposed tariff act of1929 as it comes from the House lowers the tariff act to 1% cents per pound.Crystalline lump is imported from Ceylon and crystalline flake from Mada-gascar. The committee's attention is Invited to the low wage scale in both of
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these countries. In Madagascar, according to the Ming Congress, the average
daily wage is 32 cents; in Ceylon, 38 cents; and in the United States, $3. It Is
utterly Impossible for the graphite industry in America to survive against this
low-wage competition unless ample tariff protection Is provided.

The Importers are opposing a sufficient tariff to protect this essential Amerl.
can Industry. The producers ask for a straight specific duty of 1 cent per
pound on amorphous, 5 cents per pound on crystalline lump, and 5 cents per
pound on crystalline flake. These same importers are asking for an increased
rate on their manufactured product. The Dixon Crucible Co., an importing and
manufacturing concern, has not missed a cash dividend of from 6 to 110
per cent in 30 years, and, in addition, declared a 150 per cent stock dividend in
1920. Never has an American operator been able to declare regularly any
dividend, and only 5 of the 57 war-time operations have been able to continue
in business. The position of the importer and manufacturer seems to be
"Feed us and starve out the American operator, and we will supply all the
graphite needed in Amer:ca from the production of the cheap labor of Korea,
China, Ceylon, and Madagascar. and from Mexico and Canada." Canada, a
British possession, has a protection tariff effective against the cheap labor of
Asia, including Ceylon, another British possession.

"At the outset of the World's War, the United States, having declared itself
a neutral, was obliged to give certain guarantees to England and France
before graphite could be obtained." (Manufacturers Record, issued August 2,
1928.)

COMPARISON OF AMERICAN AND FOREIGN GRAPHITE

See Bulletin No. 2542, November, 1923, United States Bureau of Mines.
Tests made by the United States Government as to the desirability of

American graphite in the manufacture of crucibles prove conclusively that the
American graphite is better for crucibles than foreign graphite.

Respectfully submitted.
EDITH Wxo PEACOCK.

STATEMENT OF DR. T. P. MAYNARD, GEOLOGIST, ATLANTA,
BIRMINGHAM & COAST RAILROAD, ATLANTA, GA.

(The witness was duly sworn by Senator Edge.)
Senator EDGE. Doctor, did you appear before the House Ways and c

Means Committee?
Doctor MAYNARD. NO, sir.
Senator EDOE. What is your position ?
Doctor MAYNArD. Industrial geologist, Atlanta, _rmingham &

Coast Railroad, Atlanta.
Mr. Chairman, I have a brief summary here which I would like

to give you without interruption, if that is agreeable to you, because
I have it in definite form, and then I will be glad to answer any
questions. I think this will bring out most of them. c

The Atlanta, Birmingham & Coast Railroad which runs from g
Atlanta to Birmingham on the west, and to Brunswick, Ga., on the
east coast, traverses this graphite territory in Alabama. g

It is of first importance for you to know that these deposits are in
very large tonnage. The deposits or the outcrop on the surface is
from 40 to 50 miles in length and from 50 to 200 feet in width and
they extend to an indefinite depth.

Don't let anybody fool you that you can not tell what is under the
ground. -The financial confidence in our steel industry and in our 5
great chemical industries in this country is based on what is under I
the ground and we can see under the ground by means of the diamond
drill and by means of an investigation of the deposits.

These deposits are ample for use for an indefinite period. I

4 !1
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These deposits are flake graphite deposits. Flake graphite, as
indicated, means flakes of various sizes which are entombed there in
quartzite rock carrying from 2 per cent to 4 per cent of graphitic
carbon content.

This has to be mined and after it is mined it has to be crushed and
milled and separated by various processes to recover this flake. In
recovering this flake they obtain several sizes of flake and the dust.

Senator KINo. The flake would simply be larger
Doctor MAYNARD. It would vary in size.
Senator KrIN. You run it through fcreenst
Doctor MAYFARD. It can be screened to the different sizes.
Many of the importers and some of the graphite users would have

you believe that in all this country where we have every conceivable
type of geology we have not a single deposit that carries graphite
suitable or a single manufactured article. They tell you they can
not use the graphite from their own mines in New York or in
Alabama or elsewhere, but any graphite that comes in, whether it
comes from Canada, Madagascar, or Ceylon, jus, so it is a foreign
ore, is just wonderful for everything.

Senator KINo. Are you a manufacturer
Doctor MAYNARD. No, sir. I have never heard as many "can'ts"

since I was in the kindergarten.
Senator KINo. Who is " they "?
Doctor MAYNARD. Many of the users, manufacturers, or the crucible

Senator KIN. Where is the testimony in which they said that?
Doctor MAYNARD. I would not refer you to that. have heard it

very often.
Then our European brethren found that Madagascar flake was so

good they discontinued largely the oCylon. The Ceylon is the
crystalline lump graphite. f a~*1 good, why have a
tariff on crucibles that migla 6 not be worth
anything? l

As a matter of fac -f.la 4is pointed
out by the Bureauo, in the U State ceivable
type of graphite entical wAthOeylon orr that
it would take ai i .O p t tl'the di out a
blindfold. 4 Ai

Let us get dwcl..f thi e'tai,% *e i The
crucible has bitih sinke ftbas" ri the the
graphite producer. The crucible t llargeest r of
Amer:can graphite, re the They tteii 50 pwto f the
graph.te of thi ,. 1  ' ."

The use of pt toat tder-
gone radical changed In 1924 only 18 per ent went
into crucibles. ] i 4 art4aIin used 1o91310 of our
graphite, and in 1 thi used 52 perei# of our

As a matter of fablA&Maited StatWai 1927. auction of
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Doctor MAYNARD. The number of pounds used since 19189
Senator KINo. Since when?
Doctor MAYTNAR. Since 1918.
Senator KHNa. What was the number of pounds----
Doctor MAYNARD. The number of pounds used in this last year?
Senator KIRo. You do not contradict the figures here, do you,

2,612 tons of crystalline and 2,595 tons of amorphous?
Doctor MATNARD.. I do not question that. I have that in pounds

from the Bureau of Mines.
Senator KINo. And 6,129 tons of artificial exclusive of electrode

material.
Doctor MAYNARD. We have here a statement by Mr. Tyler, which

has been brought out here, of the types of graphite suitable for use
in these various products.

Senator EDGE. Do you take exception to Mr. Tyler's report
Doctor MAYNARD. No, sir.
Senator EDGE. I read from it a few moments ago and I thought

there was some question about it. Has he not questioned the practi.
ability of the ue of the graphite here for some purposes as compared
with the imported graphite

Doctor MAYNARD. If you will look under " Crucibles" you will find
he quotes Mr. Bleininger as saying that if Ceylon crucibles could
not be obtained the production of metal would not be diminished in
any way as we could get along very well with flake and amorphous
graphite.

Senator EDGE. He has also said that Ceylon plumbago has been
universally recognized as the variety best suitable for crucible use.

Doctor MAYNARD. Yes, sir.
Senator KINo. I would like to ask you why, if you have such a

large quantity and it is entirely suitable, a company would go to
the expense of producing it artificially ?

Doctor MAYNARD. Artificial graphite only comes in competition
in a measure with these various graphites. A No. 1 flake is not
necessarily suitable for certain purposes as the No. 2. Crystalline
graphite may be used in the manufacture of pencils, but has to be
ground much finer than when used in crucibles, and it is very largely
a separate field.

Senator KING. Some of this artificial is used in.crucibles, is it nott
Doctor MAYNARD. No, sir.
Senator KINo. Some part of it
Doctor MAYNARD. No, sii.
Senator KINo. What is it used for?
Doctor MAYNARD. I will give you that use here in this report.
Senator KINo. At any rate, the artificial takes the place of the

crystalline
Doctor MAYNARD. No, sir; it does not take the place of crystalline

graphite.
Senator KINo. Suppose you had no artificial, .what would they

use? -
Doctor MAYNARD. They would use dust and amorphous graphite.
Senator KrIo. They would use graphite that came from the

ground, would they not
Doctor MAYNARD. Yes, sir; that is what they used before they had

the artificial.
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.Senator KMxo. So that the manufacture of artificial takes tho
place of graphite in some form

Doctor MAYNARD. In some form; yes.
Senator KxIN. In other words, it takes the place of graphite in

some form, either amorphous, flake, or crystalline
,Doctor MAYNARD. In some form; yes.
Senator KING. What other form is there, except those three?
Doctor MAYNARD. That is all. This statement shows, Senator,

that the graphite produced in this country, either as artificial or as
dust or as flake graphite, is suitable for all the main uses which have
been brought out here.
SSenator EDGE. The Tariff Commission, right on that subject, states,
unqualifiedly, that artificial graphite competes directly with mined,
amorphous graphite in all its uses, except for stove polish and dry
batteries. That answers your question.

Senator KING. By the way, Senator, I notice that the data whicl
the gentleman has just handed me is the same that the Tariff Com-
mission prepared some years ago. It is not anything new.

Senator EDGE. Have you any further statement?
Doctor MAYNARD. We just desire to concur in the tariff requests

that are made for the simple reason that the cost of producing
graphite in this country is between 7 cents and 10 cents a pound,
and we simply ask that they be given sufficient tariff to exist and
to live.

The fact that graphite has been increasing in tonnage largely has
been due to its use in dry batteries, and the largest producer asserted
that he was producing it for that trade but was not making any
money. The other members are interested in making money as well.
SSenator EDGE. You say it costs to produce in this country from 7

tents to 10 cents a pounds
Doctor MAYNARD. Yes.
Senator EDGE. Accor alpine graphite

costs about 8 cents, ." ing the war,
but since then it ha

Doctor MAYNA roducti
-Senator EDVE., t 1P
Doctor MAYN rod
Senator Eo
Doctor MA E A cents

and 10 cents
,:Senatbr E d t

Doctor MA at is s l
Senator KI it A
Doctor MA not

selling any at a
Senator K 1us, in

1915 5 cents plu dur eeatg from 8
to 10 and 11 cents sho triotism,
I suppose-then in
' Doctor MAYNARD. war, too.

Senator KING. In 192 s, 1922 4 cents,
1923 8 cents, 1924 2 cents- reactions.

Doctor MrYNARD. Is thiscryst graphite
3310--29--voL 2, SOHED 2--22
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Senator KINo. Crystalline; 8 cents in 1925 and in 1927 8 cents plus.
I will come to the amorphous later.
Senator EDOE. You say it costs from 7 cents to 10 cents and we

are getting 3 cents for it
Doctor MATNARD. I do not know what they have been getting,

but may I look at those figures? I notice here that that is given
for lump graphite 714 cents a pound.

Senator EDGo. The Senator read crystalline.
Doctor MAYNARD. Crystalline is given here at 6 cents a pound in

1927, according to this report.
Senator KINo. What report is that?
Doctor MAYNARD. The manufacturers or the producers can tell you

about that better than I can, Senator.
Senator KINo. I. want to ask you one further question, if I may.

You stated a moment ago that this was on the surface and extended
for 50 miles and was several hundred feet in width.

Doctor MAYNARD. From 50 feet to several hundred feet in width,
yes.

Senator KINO. Then how do you mine it
Doctor MAYNARD. It is mined by drilling with air drills and then

blasting and picked up with steam.shovels and then is taken to the
cars.

Senator KINO. It is in quartzite?
Doctor MAYNARD. Yes, sir.
Senator KINO. You do not remove the overburden ?
Doctor MAYNARb. In some cases there is some overburden.
Senator KINo. What is the cost of loading that on the car
Doctor MAYNARD. The cost of loading it-I have not made any

definite investigations lately on that, and I would prefer that they
should give you the exact figures. I know the producers can give
you the figures exactly. It is probably 75 cents a ton for blasting.
I imagine that would be around 75 cents a ton.

Senator KINo. From the description of the physical condition, that
could be mined, with any sort of reasonable efficiency, and put on the
cars for 50 cents a ton.

Doctor MATNARD. There is only 2.5 per cent or 8 per cent graphite
in that ton.

Senator KINo. I understand that.
Doctor MATNARD. Yes.
Senator KINo. Now, we have got the cost of blasting. Of course,

I am not testifying, but after it goes on the car you take it to the
mill?

Doctor MAYNARD. Yes.
Senator KiNo. That can be ground in the mill and run through the

screen for 10 to 15 cents a ton.
Doctor MAYNARD. It is a very different process from that, Senator.
Senator KINo. What is the other process?
Doctor MANARD. It is ground-- would not agree or disagree

with you on that because I have not followed up these costs at any
time lately, but I have had these costs submitted to me by a number of
producers.

Senator KINo. In my State I know we mine hard iron ore, the
hardest you can find, take it out of the pit, grind it and load it on the
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ar, and that can be done for 50 cents a ton, ground to any mesh you
please.

Doctor MAYNARD. No, sir. I do not mean to say you do not do it
out there, but not here.

Senator KINO. What is the next process? I want to find out how
this costs 7 cents a pound.

Doctor MAYNARD. The next process after the material is ground,
the oversize goes on back maybe, and the other finer materials are
separated out by oil filtration in some mills, depending on the type
of ore---

Senator KINo. And do you not know that by oil filtration you may
take your " fines," as they call it, as it comes out of the mill and put
that through the oil-filtration process for 10 to 15 cents a ton

Doctor MAYNARD. You have to get at this base on the graphitic
content. You are basing this on a ton of raw material and it is only
2 per cent.

Senator KINo. Exactly.
Doctor MAYNARD. I would rather you would get these figures from

somebody who knows about them.

STATEMENT OP W. L SHUMATE, REPRESENTING THE ALABAMA-
QUENELDA GRAPHITE CO., BIRMINGHAM, ALA.

(The witness was duly sworn by Senator Edge.)
senator EDGE. Did you testify before the House committee?

-Mr. SHUMATE. No, sir.
Senator EDGo. Are you going to file a brief with us?
Mr. SHUMATE. Yes; I have a brief to file, Senator, and I would

like to bring out some questions here in regard to the cost. I notice
the Senator here has brought that out.

Senator EDGE. All right. Before you do that, whom do you rep-
resent?

Mr. SHUMATE. I am president of the Alabama-Quenelda Graphite
Co.

Senator EDE. .You are the president of the company whose mines
have been discussed by the two previous witnesses

Mr. SHUMATE. One of the mines down there* yes, sir. Our prop-
erties are located in Alabama and we are producing the crystalline
flake graphite.

Senator EDGE. And your residence?
Mr. SHUMATE. Birmingham, Ala.
Senator EDGE. All right, proceed.
Mr. SHUMATE. We are producing crystalline flake graphite, which

is the kind of graphite that comes from Ceylon, belonging to Eng-
land, and from Madagascar, belonging to France.

Senator EDGE. What is the difference between that and lump?
I would like to get that in my own mind.

Mr. SHUMATE. Crystalline graphite comes in two forms, Senator-
one in the form of lumps, chip, chip and dust. That is found in
Ceylon and is found in this country in Montana and in Alaska. The
other form of crystalline graphite is flake. This is found in Ala-
bama, in New York State, in New Jersey, Pennsylvania, Texas, and
California.

33
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Senator EDOE. When the Tariff Commission refers to lump, they
are practically referring to your product?

Mr. SHUMATE. When they refer to lump they are referring to us,
and when they refer to flake it refers to us, although the graphite in
our property is flake graphite, but as to the uses to which the flake
and the lump are put, they are identical.

Senator EDoE. think I understand it now.
Mr. SHUMATE. Senator, you brought up a few minutes ago the

question of the quality of the graphite. I believe that beyond any
question of doubt and beyond any argument whatsoever there is
graphite in the United States-it is not a belief, it is a fact-there
is graphite in the United States to meet any requirements of the
American market.

Mr. SHUMATE..We claim that the flake graphite makes the better
crucible. That fact is borne out by the fact that the crucible manu-
facturers abroad use the flake. It is also borne out by the fact that
during the war--

Senator KINo. You are not a manufacturer?
Mr. SHUMATE. Not a manufacturer; I am a producer.
Senator EDGE. He is president of the mine.
Mr. SHUMATE. I am president of the Alabama Quenelda Graph.

ite Co.
Senator KINr. I say, you are not a manufacturer of crucibles.
Mr. SHUMATE. No, sir. We mine graphite.
The graphite that was used during the war was the American

flake, because when the war came on we were cut off from our usual
supply of graphite from Ceylon and Madagascar. Ceylon graphite
has been known as the most popular in crucible use, due to the fact
that it had been the Ceylon graphite that had always been used. The
American graphite had not been used because the American graphite
producer could not live and produce graphite at the price that the
Ceylon graphite was delivered for in this country.

Senator EDGE. Right on that question of price-I can not argue
the quality-I have just read from the reports. We want to get your
testimony, disputing it or otherwise. According to the Tariff Com-
mission's report on lump graphite, the price f. o. b. New York,
without considering duty, is 7 and a fraction cents per pound. That
was in 1927.

Mr. SHUMATE. Senator, those are hoped-for prices. Those are
the prices we get sometimes. That is taken from an engineering and
mining journal, and those figures are given, but the price that gov-
erns the graphite we are talking about is the price they. pay for
graphite that is imported. You will find that averages around 3 or 4
cents a pound.

Senator EDGE. That is what you are apparently getting, 3.77.
Mr. SHUMATEM We are not getting that price. Occasionally we

get the other price. The graphite producers livw, more or less, on
the unfortunate breaks of the foreign operator.

Senator EoGE. This report is not taken from any trade journal.
Mr. SHUMATE. That does not give the price, though, Senator-
Senator EDGE. 3.77 per pound for 1927.
Mr. SUMaTE. I was talking about the 7 cents you read a few

minutes ago.

336
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Senator EDGE. That is the f. o. b. price New York of the imported
article.

Mr. SHUMATE. That is from a trade journal.
Senator EDGE. Yes; that is. But the first one--
Mr. SHUMATE. That is 3 cents. The price of graphite we are

complaining about, on which we can not operate and live, is graphite
which comes in here at 3 cents a pound and 4 cents a pound.

Senator EDGE. Do I understand that you consider this incorrect,
that our manufacturers and crucible men have ever had to pay, or do
pay. 7 cents a pound? *

Mr. SHUMATE. Once in a while they do. If they should have a
tidal wave in Ceylon, or possibly some labor trouble over there, or
perhaps a boat gets in late, they will buy our graphite and use it,
and pay usperhaps 4, 5, 6, or perhaps 7 cents a pound.

Senator EDOE. The point I am trying to make is to get the evidence
to fit this case. If your graphite is satisfactory for their use, I can
not see any reason for them to pay 7 cents, when they can buy it for 8.

Mr. SHUMATE. They do not pay 7 cents when they can buy it for 8.
Senator EDGE. Would you say these figures are correct or incorrect
Mr. SHUMATE. Those figures are correct, those other figures.
Senator EDGE. With regard to the trade journal figures--
Mr. SHUMATE. The trade journal figures are a little off. We sell

graphite sometimes at that price. When we sell it in smaller quan-
tiies or smaller lots we sometimes sell it at that price. A man
wanted to buy some graphite not long ago, for instance, and we sold
some at 8 cents a pound, but he bought a small lot of it. He was
not in touch with the importer, possibly.

A great deal has been brought out here in regard to the quality of
the American graphite. For those people who like the flake, we can
supply flake graphite in a number of States here that has made satis-
factory crucibles in actual practice.

Then, from the standpoint of superiority, the Bureau of Mines,
after exhaustive tests- do not mean laboratory tests but tests on
the foundry floor-has proven the superiority of the American
graphite. Those men who still use the Ceylon graphite as an argu-
ment, due to the fact that it comes in a different shape than the flake,
can use the Montana lump or the Alaska lump. Less than a month
ago I was in New York, in one of the big importer's offices, trying
to sell them some graphite. He brought out a piece of graphite and
said, "How do you like that? " He showed it to me and asked me
what I thought it was. I told him it was Ceylon lump. " No," he
said, "it is Montana lump." I said, " Do you get that?" He said,
"Once in a while we fall back on it." As a matter of fact, he said,
"Candidly, you fellows better stick to Ceylon as a competitor rather
than to wake up Montana."
SThe Montana people, like ourselves, are Americans, in another

part of the country. They will have to pay the American wage scale,
just as we do.

We are up against two things, principally-the cheap labor scale
in Ceylon and Madagascar and the scale over here. In addition to
that they have even got a cheaper freight rate from Ceylon to New
York than they have from Alabama. In addition to that their
deposits are richer.
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The American graphite industry, gentlemen, unless it is given ade.
quate protection, is not going to survive.

This is not something new that we are asking for. There was not
any graphite industry before the war. During the World War, when
it was necessary for this country to have graphite, this industry was
developed here, due to the fact that they were unable to get it abroad.
At the close of the war, Senator, there were fifty-odd graphite com-
panies, and graphite at that time was on the free list. It was poured
into this country, resulting in all these plants being closed down and
some of them going into bankruptcy. At that time the Hardina
administration was just coming in and the Fordney-McCumber bil
was being considered. We went before that committee--

Senator EDGE. They gave you 20 per cent.
Mr. SHUMATE. We asked them for 6 cents a pound, Senator. We

told them we needed that much to protect us. We came out with
1%2 cents a pound on flake, and 20 per cent ad valorem on lump, chip,
and dust. We told them at the time that it was inadequate, and the
lapso of time since has proven that to be inadequate.

Senator EDGE. Your lump, starting out in 1922 with that 20 per
cent ad valorem, went up from 1,766 short tons to 7,143, a constant
increase for the seven years.

Mr. SHUMATE. You mean imported?
Senator EDGE. Yes; I think that is true.
Mr. SHUMATE. There was not any graphite production following

the close of the war here. In 1925 or 1926 they had some trouble
over there in Ceylon-a tidal wave or something-and the price of
graphite went up a little. That gave us a chance to get our work in,
so we started up again. We sold a little graphite, but since that time
it has gone down again. The graphite producer, Senator, is very
much like an undertaker. When some unfortunate thing happens to
those fellows we get some business. If it does not, we do not.

Senator BARKLEY. How many men are employed in the graphite
industry?

Mr. SHUMATE. Normally around 5,000 men, Senator.
Senator BARKLEY. That is, taking in the whole country?
Mr. SHUMATE. That is taking in the entire United States; yes, sir.
Senator KINo. How many do you employ?
Mr. SHUMATE. We a&e employing right now about 65 men. Our

capacity is 200 men.
Senator KxIN. You are employing 60 men
Mr. SHUMATE. Sixty-five men.
Senator EDGE. What is artificial graphite made from?
Mr. SHUMATE. That is a synthetic proposition. It is made from

petroleum coke and anthracite coal.
Senator EDGE. That is more or less in competition? 
Mr. SHUMATE. In the lower grades. It comes in competition more to

or less with the amorphous graphite. It answers the purpose for
some things but for other things it does not. ea

Senator "EDoE. It says here that it answers the purpose for every-
thing except stove polish and dry batteries. a

r. SHUMTE. It is just the opposite. It answers the purposes
for dry batteries and stove polish, but practically nothing else.
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Senator EDGE. Except for stove polishes and dry batteries, it

Mr. SHUMATE. Sir?
Senator EDGE (reading):

Artifcial graphite competes directly with mined amorphous graphite In all
te uses, except for stQve polish and dry batteries.

Mr. SHUMATE. I am talking about crystalline As a matter of
fact, they use it in the dry batteries, because oe qf the largest dry
battery houses is using a great deal of it.

Senator EDGE. Do you consider that 5 cents specific-
Mr. SHUMATE. I think 5 cents a pound-
Senator EDGE. That would practically compel a price of 8 or 9

cents in New York.
Mr. SHUMATE. That is right. It will enable us to get by. It

will give employment to a lot of men, and protect an industry vital
to this country. At the same time, it will not hurt the crucible
makers.

Senator EDGE. You say they do not pay 7 cents?
Mr. SHUMATE. They will pay it if we get this duty. That is the

proposition.
Senator EDGE. How do you figure that that will help them?
Mr. SHUMATE. Any concern that is paying 40 per cent cash divi-

dends a year can afford to let the producer live.
Senator KINo. You are demanding an increase of 5 cents a pound

on crude, which is the equivalent of nearly 100 per cent. Do you
imagine that if we increased this rate, or grant your request, there
would not be a demand that we increase the compensatory duties
upon all of the graphite-

Mr. SHUMATE. They have already gotten that, Senator.
' Senator KINi. Wait a minute--on all the graphite products?

Mr. SHUMATE. They have already gotten that.
Senator KINo. Where did they get it
Mr. SHUMATE. In 1921 and 1922, when we asked for this 6 cents a

pound.
Senator KING. Did they get it on this 5 cents?
Mr. SHUMATE. They got it in 1921 and 1922, when we asked for

this 6 cents.
Senator KING. But you did not get it.
Mr. SHUMATE. They got it. They got the increase up to 45 per

cent.
Senator KING. They did not get it on the basis of 6 cents, did

they?
Mr. SHUMATE. That was part of the argument that was used.
Senator KINo. Certainly the committee, when the raw product did

not get the 6 per cent, would not have given that high compensa-
tory duty.

r. SHMATE. But they did do it. Gentlemen, the evidence of
earnings---

Senator KINq. I am not talking about earnings. I am talking
about whether there is a compensatory duty. What was the duty on
graphitic products in the United States in 19211

Mr. SHUxATE. Twenty per cent.
Senator KINO. In 1922
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Mr. SHUMATE. Twenty per cent.
Senator KzIN. What is the duty now
Mr. SHUMATE. Forty-five per cent.
Senator KNGo. When was that increased to 45?
Mr. SHUMATE. In the Fordney-McCumber bill.
Senator KING. In 1922?
Mr. SHUATE. yes, sir.
Senator Kio. Was it a flat rate on all graphitic products?
Mr. SHUMATE. 'It varies on some things, but it winds up by a

blanket rate of 45 per cent on everything that is not included; 45
per cent ad valorem.

Senator KING. What are the particular articles that cover the
specific, if there is a specific
SMr. SHUMATE. I do not remember the paragraph just exactly,

Senator, but it covers crucibles.
Senator KINo. What is the duty on that which is used for cruci-

bles? What is the duty on crucibles
Mr. SHUMATE. What is the duty now on crucibles?
Senator KING. No. What was it in 1921
Mr. SHUMATE. There is a specific duty on some, and an ad va.

lorem, as I understand it, on others. I know there was a general
increase of over 100 per cent.

Senator BARKLEY. Flake, lump, and dust are all produced from
the same mine, are they not

Mr. SHUMATE. Yes sir. They are just different sizes.
Senator BARKLEY. It is all the same thing?
Mr. SHUMrATE. Yes, sir. It comes out in the shape of lump. The A

smaller pieces are called chip, and that which is still finer is called h
dust. t

Senator BAnRKLEY. Like the different sizes of coal. Some of it is
called egg, some nut, and others.

Mr. SIiUMATE. Yes.
Senator Kixo. And some slack.
Senator BARKLEY. What proportion of the mined product, the run

of mine, would be flake
Mr. SHUMATE. About two-thirds of it.
Senator BARKLEY. Two-thirds of the whole product taken outt? b
Mr. SHUMATE. No; not.of the ore. I thought you meant our prod. th

net. From our ore we will get from 2 to 3 per cent. In other words.
if we mine a ton of ore-- b

Senator BARKLEY. Out of 100 pounds of ore you will get 3 pounds ite
of graphite. H

Mr. SHUMATE. Yes. Out of a hundred pounds of ore we would o
get 2 or 3 pounds of graphite. ha

Senator BARKLEY. What percentage of that 2 or 3 pounds is flake?
Mr. SITUMATE. About two-thirds of that 2 per cent. .f
Senator BARKLEY. That is the higher-priced quality, is it? Is the t

flake the higher-priced quality? -
Mr. SHUMATE. The flake is what comes in competition with what

we are talking about now; the flake and also crystalline lump. f
Senator BARKELEY. What is the difference between the crystalline

lump and the flake h
Mr. SHUMATE. It is just a difference in the way it occurs in the phground. The quality is the same.
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Senator BaRKLer. The contents are the same?
Mr. SHUAnTE. They are the same.
Senator BARKLEY. The flake you produce, you say, comes in com-

petition with the crystalline from Ceylon?
SMr. SHUATE. And the flake from Madagascar. They produce
lake in Madagascar.

Senator BARKLEY. Has there been any analysis made by the Bureau
of Standards as to the comparative quality of the flake you produce
and the crystalline and flake from the other countries?

Mr. SHUMATE. Yes. The Bureau of Mines has gone into that, and
also the Bureau of Standards, very thoroughly.

Senator EDGE. Have you that in your briefI You have discussed
that so many times that I would like to see it.

Mr. SHiArTE. I may have a report of it here. It is all in the
hearings. Here is part of it. Here is a copy of it right here.

Senator EDGE. Are you speaking of the Tyler statement?
Mr SHUMATE. No; I am talking about the statement where a com-

parison was made, in Table No. 5. A comparison was made between
the Ceylon and the Alabama graphite. You see, a crucible mixture is
composed of graphite, clay, and sand. In this mixture, this A No. 1,
they put in 55 per cent Ceylon graphite. The balance of it was clay
and sand. In other words, the A No. 1 mixture was 100 per cent Cey-
lon graphite. No. 2 was 42 per cent Ceylon and 12 per cent Alabama,
and the balance clay and sand. No. 8 was 30 per cent Ceylon and 25
per cent Alabama. No. 4 was 17 per cent Ceylon and 37 per cent Ala-
bama. No. 5 was no Ceylon and all Alabama. The No. 5 was an
Alabama mixture, and the No. 1 was the Ceylon mixture. Here are
heats. The Alabama stood 13.5 heats in comparison as to the use-
the number of heats. The Ceylon mixture on brass, No. 3, stood 7
heats. The Alabama stood 13.5 heats in comparison as to the use-
fulness of the two crucibles. On the average of all these different
ones, the graphite made of 100 per cent Ceylon stood 7.75 heats, as
against 21 heats for the Alabama.

So far as all practical purposes are concerned, gentlemen, crucibles
can be made satisfactorily out of Ceylon, out ot Madagascar, or out
of American flake, and you can mix them together and make cruci-
bles. When it comes to the fine points of superiority, the Alabama,
the American, is entitled to the blue ribbon.

But it is just like one of our opponents testified in the hearings
before the Ways and Means Committee. Even using Ceylon graph-
ite, he testified to the different difficulties he has in making a crucible.
He will make up a batch of it and some of it will go wrong, and so
forth. At the time the American graphite was put to the test and
had to supply this country with its crucibles there were some com-
plaints made, naturally. There was a rush on. They were changing
from a foreign graphite to an American graphite and, at the same
time, the particular clay that had been known for years to be the
best clay to be used in a crucible also had to be discarded and a
substitute found. That necessitated finding American clays. So,
frequently they would get the wrong kind of clay.

Another thing, the crucibles had to be used green. They did not
have time to season, on account of the rush, and there were some com-
plaints and things of that kind. But, taken as a whole, I think the

,I



342 TARIFF ACT OF 19289

American graphite rendered a marvelous service, and no one else
doubts it, either.

The yardstick that the crucible makers are using in the determine
tion of the superiority of the graphite is the price.

Senator EDGE. I do not want to cut you off but we have seven or
eight other witnesses. I want to give you a chance to put in all the
information you want, but we will have to get along or we will be
here all summer.

Mr. SHUMATE. Let me mention one more point and then I will
leave, Senator.

Our friends, the Dixon Crucible Co., are making the strongest fight
against us. They stated in the hearings that they have a mine in
New York State, and on account of the high cost of labor they had
to close down. They also stated that they had a property in Ala-
bama. In those same hearings they went into great length as to
being experts in the graphite business, on account of the number of
years they have been in it. They stated that the reason they were
not operating the property in Alabama was because they could not
get good graphite there, and that if they had good graphite they
would naturally be operating their own property.

I happen to know, gentlemen, the details in regard to the acquire-
ment of that property, because the people who let them have that
property and the people who got the money I was associated with.
They knew the quality of graphite in that property, because they
had used carload after carload of graphite out of it before they ever
put up any money and after they put up the money. The only
reason they are not operating that property to-day is the same reason
that about 40 others there closed down. They can buy graphite
cheaper than they can make it here.

I am not protesting against any profits they may be making-.
and they are making plenty-but here is the thing about it. It seems
to me they could afford, if they had to pay a few cents more for
their graphite, to let an industry of this kind live, especially when
they sell their products to the American people.

(Mr. Shumate submitted the following brief:)

BRIEF OF THE ALABAMA-QUENELDA GaAPnITE Co.

COMMITTEE ON FINANCE,
United States Senate.

MR. CHAIBMAN AND GENTLEMEN: The Alabama-Quenelda Graphite Co., pro
ducers of crystalline graphite, respectfully petitions your committee to increase
the present tariff rates on graphite to a point that will give adequate protection
to the American graphite Industry.

In order to enable us to compete with the low wage scale pa!d In, foreign
graphite mines we need the present tariff rates Increased to read as follows:
Crystalline flake, 5 cents per pound; Ceylon lump, chip, and dust, 5 cents per b
pound; amorphous, 1 cent per pound.

Our graphite properties are located in Alabama, the ore deposits being very g,
extensive and covering an area of over 2,000 acres. We own four graphite
mills and a large refinery. Engineers have pronounced our Peerless plant and
our refinery to be the largest and most modern in the United States. Our cash
.Investment up to date amounts to approximately $3,000,000. We have tried sIn every conceivable way to operate under present rates, but have found It quite
impossible to show a profit; In fact, we have suffered a considerable loss. tWe believe the following reasons Justify the increase in tariff as set forth babove:

(1) There are ample deposite of graphite in the United States to meet the
needs of this country.
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Crystalline flake graphite is found in the following States: New York, New
Jersey, Pennsylvania, Massachusetts, Texas, Montana, California, Wyoming, and
Alabama.
rtystalline lump similar to Ceylon lump is found In Montana and Alaska.
(2) Eighty-five per cent of the crystalline graphite consumption of the United

States is imported principally from Ceylon and Madagascar.
Wages in Ceylon amount to 88 cents per day.
Wages in Madagascar amount to 32 cents per day.
American wages range from $3 to $6 per day; the wages paid by our com.

pany average $3.50 per day.
(3) The quality of the American crystalline graphite has no superior for any

purpose. Its superiority for crucible use has been demonstrated beyond argu-
ment by the United States Bureau of Mines and by the fact that it was most
sucessfully used during the World War by the American crucible manufacturers.

As a lubricant it has been conceded by the American manufacturers to have
no equal.

Those crucible manufacturers who prefer Ceylon lump to American flake can
use Montana or Alaska lump which are similar and equal in every respect to
Ceylon.

(4) The United States should be independent of all foreign countries with
respect to all war minerals. Graphite, like oil, nitrates, coal, etc., are just as
essential as an Army or Navy.

(5) It will give employment to thousands of men who are now idle. The
industry will not employ less than 5,000 men if adequate tariff is not granted
to enable it to compete with foreign labor.

(6) We believe that the American producer of graphite is entitled to equal
tariff consideration with the American manufacturer of graphite products. The
Investment required to produce graphite is greater than that required in the
manufacturing of graphite products.

(7) Graphite inadequately protected as is now the case, means practically a
Government subsidy to a few graphite importers and manufacturers. The
graphite importer and crucible manufacturer is already protected with a tariff
of 45 per cent which is more than lie needs, according to his own admission.
This excess tariff protection will enable him to absorb easily the increase in
rates asked by the producer.

We are not protesting against adequate protection for the manufacturer.% We
merely ask the same consideration for the producer.

(8) The granting of the increase we are asking will not raise the price to
the consumer; as a matter of fact the consumer will be able to buy a better
article for less money than he is now paying.

(9) Cheap graphite from Ceylon and Madagascar does not benefit the general
public at all. It only adds to the already large profits of the importer and
manufacturer at the expense of an'industry which proved itself so vital to this
Nation during the World War.

(10) Mr. Floyd Weed, a graphite expert with the United States Steel Cor-
poration, testified before the Senate Finance Committee in 1921, as follows (see
hearings, p. 1531):

"If any benefit were to accrue to the American public through having unre-
stricted access to this abundance of cheap foreign material commensurate with
the losses that would be sustained by the domestic industry, a possible argu.
meant might be advanced for admitting it, but it is certain that no material re-
duction in prices of graphite products will reach the public, as its cost is a
minor factor in the total cost, and of the graphite products that reach the public
as such, the cost of the raw graphite is negligible.

"A box of graphite selling for 75 cents contains 5 cents worth of graphite. A
box ft amorphous graphite selling for 40 cents contains 2 cents worth. A gallon
of graphite paint selling for $2.50 contains 0 cents worth. A box of graphite
grease selling for 15 cents contains one-half cent worth. The cost of smelting in
a graphite crucible is one-fortieth of a cent a pound."

(11) The rich Dixon Crucible Co. asks that graphite be put on the free list,
which virtually means that they are asking that much extra protection for them-
selves, and they do not suggest cutting down their own rates proportionately.
Exhibit A attached hereto shows how the Dixon company has prospered under
tariff protection, and also shows their utter selfishness In asking that graphite
be placed on the free list. Their enormous profits show that they can easily
afford to buy American graphite even if it should cost them a few cents more.
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(12) Adequate tarlff on graphite will benefit several thousand people in dit.
ferent parts of the United States. We believe a policy that will benefit the many
Is better than one which only makes a rch company richer.

(18) The stockholders of the Alabama-Quenelda Graphite Co. live in o2
different States, only about a tenth of its stock being held in Alabama; there.
fore, the benefits would not be confined to Alabama, but would be spread over
nearly half of this Nation. This applies also to other graphite companies in
Alabama.

(14) Ceylon belonging to Great Britain, and Madagascar belonging to France,
now supply about 85 per cent of this country's consumption of graphite. Is the
United States occupying a desirable position in case of war?

The Government spends millions of dollars annually to maintain an Army
and Navy for national defense; the graphite industry, which is also essential, can
be maintained with no cost to the Government or to the public. The tariff
already granted to the graphite products manufacturer is ample to absorb the
increase we are asking, and the enormous profits reflected by the large dividends
enjoyed by the crucible makers will more than justify their paying this slight
increase in the price of American graphite.

Canada, a British possession, has a protective tariff on graphite, including
Ceylon, which is itself a British possession. (See Exhibit B, attached hereto.)

(15) We have a plant capacity of 55,000 pounds per day, employing 200 men.
We are now running only part time, employing 65 men and producing 12,000
pounds per day. Our equipment and methods are modern and sc:entl8c, yet
it Is costing us nearly 10 cents per pound to produce graphite. Operating our
plants at full capacity, this cost can be reduced to 7 cents per pound.

The cost of producing graphite in Ceylon and Madagascar, according to my
information, is about 2/ cents per pound.

The freight rate from Alabama to New York is $16 per ton, the freight rate
from Ceylon to New York is $7.12, and from Madagascar to New York it is
$21.

(16) The price which the American producer is able to obtain for his
graphite is dictated by the importer and graphite products itaurfncturer.

In case of labor troubles in Madagascar, or a tidal wave in Ceylon, the
American producer gets a fair price-about 7 or 8 cents; but unless there is
some m:shap of this kind the price is about 5 cents for the better grade and
2 or 3 cents for the dust. About two-thirds of our output is of the better
grade and will bring the higher price.

The United States Tariff Commission shows the price of crystalline graphite
imported Into this country during 1028 averaged 3.45 cents per pound.

(17) The production of graphite in the United States is no longer a theory
nor an experiment, as both the quantity and the quality has been and is now
being produced that will meet all the requirements of the American market.

The difficulty confronting the American producer is not his inability to pro- E
duce graphite either as to quantity or quality; but the difficulty is to sell
the graphite in competition with graphite produced by oriental labor. Ce

Approximately $10,000,000 has been invested in the construction of plants and AC
installation of modern equipment by graphite producers in this country.

(18) In his message to the Congress the President stated that one of his
principal reasons for calling this special session was to so revise the tariff
rates that any industry that had not been able to prosper under the rates in
the present law should be given an increase sufficient to enable it to live and ca
develop. Of the Industries in the United States which, since 1922, have not b
been able to prosper, the graphite industry stands out as a striking and 8s
conspicuous example of the need of adequate tariff protection. In 1921 there
were 53 graphite companies in the United States; today there are 4. w

Respectfully 'submitted. 0 -
ALABAMA-QUENELDA GRAPHITE CO.,
W. L. SHUMATE, Jr., President.

ExaHrT A

In the recent hearings before the Ways and Means Committee the Dixon pl

Crucible Co. stated that If an increase in tariff on graphite were granted the
producer it would necessitate the crucible manufacturer's raising the price to
the consumer.
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We claim that the crucible manufacturer is already protected with a high
trif so that he can easily absorb the small increase the producer is asking.

We further claim that the margin of profit which the crucible manufacturer
now enjoys will permit him to stand the slight increase in the tariff on
rapbhte, which is the principal article going into the manufacture of his
oduts.
The Dixon Crucible Co. in the hearings stated that they had $10,000,000 in.

vested in the graphite products business. We wish to call attention to the fact
that this $10,000,000 represents profits they have made out of the business and
is entirely "velvet." The $10,000,000 they now have Invested in the graphite
products business is the amount of money left in the business after having
drawn out the original investment many times over.

We call attention to the statement of the Dixon Crucible Co. as it appeared
in the issue of April 20, 1922, Magazine of Wall Street, photostatic copy of
the page attached hereto. In analyzing this statement we find the Dixon
Crucible Co. in 1900 had a capital of $1,000,000, and that up to 1922 they had
drawn out of their business in cash dividends $7,045,000; and the financial
statement of the company at the close of 1921 showed assets of $8,691,000, with
a surplus of $3,264,000. By referring to Poor's Manual, 1928, on page 2259,
you will find the figures as shown by the Magazine of Wall Street verified,
and in addition thereto you will note that the Dixon Company has paid regu-
larly since 1922 a dividend of 2 per cent quarterly od $5,000,000, which is equiv-
alent to 10 per cent quarterly on $1,000,000. In other words, since 1922 they
have paid regularly a cash dividend of 40 per cent, and in addition to these
dividends an extra cash dividend in 1927 of 7 per cent on $5,000,000, or 85 per
cent on $1,000,000, making the cash dividends for the year 1927, 75 per cent.

JOSEPH DIXON OBUCIBL Co.

This department hinted, some weeks ago, that the position of the Joseph
Dixon Crucible Co., and its past record, reserved consideration of investors.
It Is now possible to pr sent statistical data showing the company's scope,
which is done In the table below.

Joseph Dxon crucible

[Last three figures omitted)

1917 1918 1919 1920 1921

ASSETS

Net estate and buildings........................ $2,011 $1,925 $1,307 $1,02 $1,697Equipment a ..... " ..................... ... $41 33 423 480nSecortles and investments............... ... 862 1,763 1433 958 916inventory ...................... ... 4,414 8,181 3,227 3,150 8,00Cash.............. .... s... .......... 8 05 198 452 268Accountsand bills receivable.................. 1,77 1,279 1,741 2,298 1,776Fomlg agency ..................................... 20...................... ......
Total............................................ 9, 763 8,773 8268 3 8,691

Capital stockJ......... .. 00 .

current debt.................................... 1 233 298 401 3w ................................. 771 1, &.......... ..........Surplus.......... .. 4977 4156 4970 472 48364
Total............................ 8773 20 8,9 0,01

Workgcaptal.......::::::::::::.......................:::::: 2 0,01 4 23

After depreciation.

Besides being a leader in its field at the present time, Joseph Dixon Crucible
has a history dating back nearly 100 years, the business to which it succeeded
having been established in 1827. The present company was incorporated in
New Jersey in 1868, and in 1873 it absorbed the American Graphite Co., whose
plant was located at Ticonderoga, N. Y.

The company manufacturers black lead crucibles, lubricating graphite, lead
pencils, graphite paint, stove polish, graphite axle grease, and other graphite
products. All of these products, it is noted, are of practical and universal
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utility, and they have a market which ia not likely to contract under .an
conditions.

Its plant is located at Jersey City, N. J., and it owns graphite mines at
Ticonderoga as well as a cedar plant at Crystal River, Fla.

As will be seen from the table, the company's $5,000,000 of capital stock, par
value $100, constitutes the entire capitalization, there being no funded debt,
Current debt-accounts and notes payable-has been confined to a very small
sum through Joseph Dixon's career, amounting to only $372,000 as of December
81, 1921.

The company's working capital, as the figures show, amounts to, substantially
more than $100 per share of stock outstanding. The surplus as of December 81
last, amourits to over $60 per share.

Even though the company does not publish an income account, the foregoing
facts seem enough to establish its financial position sound to a degree not
usually attained by industrial companies.

Joseph Dixon has a dividend record which is quite as impressive as its
present financial position. The following Is the record: 1900-1902, 6 per cent;
1903-1907, 12 per cent; 1908-1910, 6 per cent; 1911, 9 per cent; 1912.18 per cent;
1918, 20 per cent; 1914, 12% plus 100 per cent stock; 1915, 7 per cent plus 7A
per cent extra; 1916, 5 per cent plus 45 per cent extra; 1917, 5 per cent plus
95 per cent extra; 1918, 10 per cent plus 40 per cent extra; 1919, 20 per cent;
1920, 15 per cent on $2.000,000 stock, 150 per cent stock dividend, 2 per cent on
$5,000,000 stock; 1921, 8 per cent.

Joseph Dixon Crucible stock, at this writing, is available in the over-the.
counter market at 138. At that price, it offers an income yield of over 6 per
cent, which, in the light of the company's remarkable financial position, makes
it appear one of the most attractive issues on the list. Bought outright, through
reliable brokers, it merits the attention of those who occasionally buy high-class
investments with the idea of salting them away.

.. '~ '1

ExHIBIT B

LExtract from hearings before Senate Finance Committee, 1921 (pp. 1497-1498)]

Until the United States entered the war; in 1917, the use of Ceylon and
Madagascar graphites by American manufacturers was unrestricted as long
as guaranties could be furnished to the British and French Governments that
the products into which these graphites entered would not fall into the hands
of the enemy.

FORM OF WAB-TIME CANADIAN PLUMBAGO GUARANTY

The MuirNmIT or CUsTors,
Ottawa, Oanada:

In consideration of your consenting to the delivery to us of the plumbago
which we have purchased or shall hereafter purchase from - , we hereby
give you the following undertaking, which shall remain in force so long an
Great Britain is at war with any European power:

(1) We will use the s4ad plumbago solely for our own manufacturing
purposes.

(2) All orders received by us for plumbago crucibles or plumbago in a form
suitable (whether after refining or otherwise) for the manufacture of, or for
use as, crucibles, foundry facings, or lubricants to be sent to countries other
than the United Kingdom, France, or British possessions shall be executed from
stocks maintained by us in the United Kingdom or France or be executed by
shipments to the United Kingdom or France and reshipment from there, under
license to be obtained for export therefrom.

(8) We will not execute any orders for plumbago crucibles or plumbago
in a form suitable (whether after refining or otherwise) for the manufacture
of, or for use as, crucibles, foundry facings, or lubricants to be sent, either
directly or indirectly, to any country or State at war with Great Britain.

(4) We will not sell to any person in the United States any plumbago
crucibles or plumbago in a form suitable (whether after refining or other-
wise) for the manufacture of, or for use as, crucibles, foundry facings, or
lubricants without satisfying ourselves that there is no Intention on his part

'*' 1'.'
'?
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JA'port, or resell the same for exportation, otherwise than by shipping, to
t.e United Kingdom or France and reshipping from there, under license

bI obtained for export therefrom.
'i(5) We will present to you on demand the original 'contracts or other docu-
eto evidencing the sale by us of any plumbago crucibles or plumbago in a

tof suitable (whether after refining or otherwise) for the manufacture of, or
for use as, crucibles, foundry facings, or lubricants.

pated at -, 191-.

MADAGASCAB OBAPHITE FOR THE UNITED STATES

For some time prior to the beginning of the war the graphite situation of
Madagascar for various reasons had become somewhat demoralized. It was
therefore desired by the colonial government that an attempt be made to
Interest American importers in Madagascar graphite as a probable means of
iellef. A beginning was made and several direct shipments went forward prior
to the war and a few shipments after the war. In October, 1914, however, a
decree was issued by the Madagascar authorities prohibiting the exportation
of graphite from the colony except for France, England, Russia, and Belgium.
This decree was issued notwithstanding the fact that there did not appear
at that time to be any serious demand from Europe for the large stock of from

,000 to 10,000 tons of graphite estimated to be on hand in the island. This
remained the situation until February, 1916, when the French ministry of
colonies decreed that all graphite shipped from Madagascar should be billed
to Marseille and that only after the needs of FranCe had been supplied would
authorization be given for shipment of this mineral from Marseille to any
foreign country.

B portation to the Unfted States.-In October of the same year there was
published In the official journal of Madagascar a notice stating that according
to new instructions from the ministry of colonies, issued in agreement with
thi chief staff of munitions, the regulations governing the exportation of
graphite from the colony were changed so as to permit the surplus of the
local producton to be exported to the United States via Marseille. At the
mnse time it was stated that graphite for England might be shipped direct
under certain conditions. In view of the present tonnage situation, the State
Department was requested to endeavor to obtain the consent of the French
authorities to the direct exportation of graphite from Madagascar to the
United States, and has now been advised that the French ministry of arma-
ments is disposed to grant a favorable hearing to applications for psch
ailments.

STATEMENT OF 7. H. SCHERMERHORN, REPRESENTING THE
JOSEPH DIXON CRUCIBLE CO., JERSEY CITY, N. ,.

(The witness was duly sworn by the chairman of the subcom-
mittee.)

Mr. SCHERMERHORN. Mr. Chairman and gentlemen, I am vice
president of the Joseph Dixon Crucible Co., of Jersey City, N. J.

I dislike to take much of your time. I am going to take as little
as I possibly can.
•Senator EDGE. Do you desire to file a brief
Mr. SCHERMERHORN. Yes.
It was my good fortune to appear before the subcommittee of the

Senate Finance Committee some seven or eight years ago, when the
proposed tariff on graphite was being discussed before the Senate
Finance Committee. At that time I made the statement in sub-
stance that the crucible makers would be compelled to use foreign
graphites to make satisfactory crucibles, even though the tariff was
ireased, and until such time when bankruptcy might face theJ
^ '' '" ' , .. . , . .
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crucible industry. The importations of foreign graphites for crucible
making since 1921 and 192 indicate that my conclusions were correct.

For several years past the plumbago crucible industry has suffered
greatly from the competition of electric furnaces, also because the
crucible makers themselves are producing a crucible which gives very
much greater service than crucibles made 10 years or more ago.

Let me interrupt right there, just as a matter of information. Our
crucibles to-day are giving at least 50 heats service. The report of
the results obtained by the Bureau of Mines would not be a satis.
factory result from any of our crucibles, when he mentioned some.
thing like seven heats.

Senator KINo. The last witness mentioned something about the
test made, and the deduction which he drew from that test was tL .t
the graphite produced in the United States gave just as good heat
service-that is, it could withstand the heat just as well as any
other-and that the crucibles made from it were just as good as
crucibles made from other graphite.

Mr. ScHERMERHORN. Senator, he spoke in such generalities that it
would be very hard for a crucible manufacturer to understand what
graphites he was talking about. You asked him earlier in the hear'
mg about a description of flake. A flake is a good deal like a shingle,
Senator. A flake that is made by some mines, putting graphite
through a roller and flattening it out, is not a flake that has any
strength. It is not a natural flake that would be suitable for making
a crucible.

Some of the ores produce a very small quantity of decent-sizi
flake. I do not mean a flake as big as your finger nail, but a flake a
little larger than the head of an ordinary pin. One of the greatest
troubles m producing graphite is to get enough of the commercial
article or enough of te flake of the size that has the toughness
necessary to build up a crucible that is strong and tough and will
stand the expansion due to the heat, the contraction, and so forth.

When one of the previous speakers was discussing the question of
the Ceylon graphite, I feared that he was not too we l informed. For
example, only recently I bought some lump. Bear in mind, gentle.
men, that there are all kinds of Ceylon lump. There is Ceylon lump
that is called crystalline. When broken down it becomes a very
fine powder, to such an extent that in ordinary, common, commercial
language we would pretty nearly call it an amorphous graphite.
The word amorphous," in. itself, means without form.

Senator KINo. Would that le suitable for cruciblest
Mr. SCHEua ERHORN. No, sir. And yet one of my predecessors in-

dicated to you, gentlemen, that it would. So, it is quite evident to
me that he was working under a misunderstanding and does not know
how to make crucibles. I do not mind telling you that I just bought
some crucible lump the other day, and I paid somewhere between P
8 and 8Y cents a pound, laid down in New York. The duty is in
that price. When I broke down that crucible lump--

Senator EDGE. You would not pay 8 cents a pound for it if you o
could get it for 8 cents from Alabama, would you, if it were suitable
for your purpose? .

Mr. SC ERMERHRN. No, sir. It would not be human. I just in
terpolated that at this point because there are so many features about

I P- I
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crystal'ine lump. We broke down this crucible lump, as .we
ll it, which is a flake lump; and when you ask me, Senator: Edge,

would pay 8% cents when I could get it for 8 my ansWer-is no.
.*Senator Emoi . What is the average you pay# ThF say ;it is ex
optional to have such a price, and I imagine it is. What would be

te average you would pay for the lump or crystalline graphite for
ae in crucillest
jr. SCHERMERHORN. Crucible lump, I should say at 6/ cents a

pound would be cheap. Under 10 cent would be a ifir pnce...:
Senator Emto. Is:that.what it is costing youth
Mr. SCHERMERHORN. Yes, sir. I want to demonstrate this pointy
agtlemen. We are not buying crucible lump because we want to.

. ry pound of this crucible lump that we buy we have to break
down grind, and size. We have a lot of fines. The fines we takes
out of it are worth 1 cent, or a cent and a half a pound for.stove
poSU or anything else we can sell it for. We have to charge the
aiference against that 8-cent price.
:There seems to be a mistaken idea on the part of some of the

peple who testified before the Ways and Means Committee as to
th great and important: nedessty of graphite as a war measure
because most of the electrodes used in large electric furnaces are
iide of artificial graphite or graphitized carbon which is made

firn coal and coke, in which this country is richly endowed. As
to plumbago crucibles the electric furnace ig fast crowding out the
plimbgo crucibles, the electTlc furnace taking their place, so, as
a war leasur, the plumbago 'crucible" 6uld be unimportant .It
iinot a question of whether crucible melting is cheaper than elec.
te melting, or noncrucible furnace melting. You do not need
the crticible as a War measure. You may have to pay; four ok five
tge as much to answer the purpose. I believe I cun truthfully
Sy that during the war at io tine were we out of foreign graphite
for making crucibles. At times we were sweating blood when a
shi went down.' We put $200,000, if I remember the figure, into
AMbama, to get the next beat thing we could if we got into a jam.
We took a mortgage n the property. We were offered the prop.
ertthat the previous Opeake had, only ecntly. By th way, one
ao the finest mekn whi ever amhe yom yar Sta J ck M ulough,
s~tin my office one day' and I said to him, u C1oel, how did you
ever oime to go intito businesl S He L giid, '"Cblonel
Seliieierhorn, I rekoni 'it was because you told me to stay out."
I said to Jack McCullough "How much did you 16sef," He ,id,
"I don't kno . I lst. eiythitig I had, and tey tell'me I owe

16W besdes."
Many people wiho have invested their money in domestic graphite
il _ ida go without the ioidld.e o, the limited market for the

product of that mii ahd also gith little or no knowledge that the
l4tage of tHe a i able proEet of ohe mine 'is very small

0fa0r to the total oitji tof the mine, hence the entire cost of
in hs: to ed diidlid on the product tiat .iU a anarketeven

~fa lited one.
.Qnlylast, week there 1wai offered to my otpanm b a damehtic

'toi oCif ita it itA jeei aid' down lower than the
i gn phiie Wdi'6 stid do n in this ma -ket.:: his graphite

38310-29-voL 2, so8HE 2--23
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is higher in graphitic carbon content than the foren rahi
but this domestic graphite ran so high in harsh grit and small
that we had to decline to accept the offer, which was tende
us, which might sound attractive to prospective customers who ha
less knowledge than our graphite experts of the physical require.ments of the graphite users.

Senator KING. Do you have to contend with sulphur content, or
zinc "

Mr. SOHERMBHOBN. .Graphite with sulphur content is not usable.Senator KING. I know, but I was wondering if any of the Ameri.
can graphite had a small percentage of sulphur.

Mr. SOCHRMERHORN. No. The objectionable feature of the do.mestic flake graphite is principally mica. That is the objectionable
feature.

So as not to burden you with the details of this subject, I be torefer you to the testimony of the crucible industry before the Ways
and Means Committee. 7

The crucible industry is in very urgent need of relief. The tariff
is a heavy burden on us, and we are requesting the elimination of a
tariff on graphite as a protection to us which iscontrary to the usual
conditions of industries who require an increased tariff.

There are about 10 crucible manufacturers in the United States,
3 of them being New Jersey corporations 4 Pennsylvania, corpora-
tions, 1 in Chicago, Ill., and 2 in New England.

SThe proposed tariff bill as referred to your committee bringsabout
a slight reduction on one type of graphite used in crucibes, whereas
it increases the duty on another type of graphite used in the crucible
industry, and both of these types are of great importance in crucible
manufacturing. I have asked for the elimination of a1l duty on these
types of graphite, that is, the crystalline flake as imported from
Madagascar and other countries, and the crystalline lump, chip, and
duit a: imported from Ceylon.
, Oo thit I may make my position clearer as to the necessity for hav-

ing foreign graphites, I would refepryou to the specifeations the
Department of Commerce,:in WashingtXo.-the .specificatios for
foundryi.facingsiissued, bytheir office for guidance to ,the anfac
turers of foundry facings who supply the rovernpiet foundries'
call for grade "A eylon, which the imported graphite and is
the otiy suitable article for producing firt-class cstings such as the
Government require, hence, these f4cmgs must be made out of Cey-
lon lump or Ceylon dust. . ,.
* SenatorrKNo.. That is requirement of the Government? .

Mr. SOnERMEmHORN. Yes, sir, that is the United States Goveient
specification.. .. . ' . .

Senator IO. Supposeyou used t product ote gentleman who
was on the stand last. Would they reject your casting
'Mr SOHEMEmn HORNo . f we wazite4 to,4he' the margin of profit

in these facings is so small, and if'we wateo cheat, and the as
ings)were not satisfactory, we would be pt oii the black lis, aid
we would never get a chance again. But we are too big to chest, or
too honest, whichever way you want to put it.

The .new bill; as proposed, does not give us. any real relief for
while it grants a reduction of about 16 per cent on crysl line fak,



EABTHe, EABTHENWARE, AND oLAssWARE 351

Syet on the other hand it brings about an increase of about 25 per cent
Son the crystalline lump, chip, or dust all of which grades are indis-
Spensable to the crucible industry. The concerns which I represent
Sill welcome any assistance which you can give us, looking forward
to either a material reduction in the proposed duty or the complete
elimination of this tariff.

I represent 95 per cent of the manufacturers of plumbago crucibles
or crucible products in the United States. Attached hereto are ex-
tracts from the information circulars issued by the Department of
Commerce, Bureau of Mines, regarding graphite. These are very
important.
SSenator EDnw. I would not bother to read them now. We have

been referring to them. I have a copy of it, and am referring to it
from time to time.

Mr. SoHERMERmoaN. I am not going to read those.
Senator EDon. Read it if the Senator wants it. They are official

reports from the Bureau of Mines and the Department of Commerce.
Mr. SCHERMERHORN. This is from the Department of Commerce.

I can read it very quickly.
Senator KINo. If it is in the brief, I will read it.
Mr. SCHERMIERORN. Do not misunderstand me. I am not trying

to tell the people who appeared before me how to run their business.
I know one thing. In my 22 years connection with the Joseph Dixon
Crucible Co. I have known when to stop running two graphite
mines.

Senator KINo. Let us see if we can understand each other, Mr.
Witness. Your contention is that the American product, whether
it comes from Alabama, or any other place, is not as suitable for
crucible purposes as that which you import.

Mr. SCHERMERHORN. Absolutely.
Senator KINo. And you woul pay a differential in favor of the

imported material.
Mr. SOHERMEIHORN. Yes, sir.
Senator KINm. As against the domestic product.

i Mr. SOHXRMEBHORN. Yes, sir. We have been doing it.
Senator KINo. Because of its superior qualities
Mr. SOHEMERHOmR N. Yes, sir.
Senator KINo. Wherein lies its superiority? Is it freedom from

mica?
Mr. SHvERMERHORN. Not necessarily. That is one reason why I

put in these different extracts.
Senator KINo. Then answer that. Wherein is the difference?

!,Mr. ScHEBMERHORN. In the strength of the flake; in the im-
purities--

SSenator KINO. What is the impurity, aside from mica? Is it grit?
Mr. SCnEERHORN. Grit, possibly. Of course, the graphites that

are produced in Alabama, which have been principally discussed here
have a very harsh grit and I have never seen any-and I have had
recent samples from Mr. Shumate's office-that have been free from
grit.
, Senator KINo. I do not quite understand. If you subject the

ines, or the .dust, after it goes through the mill, to the oilflotation
process, or'any other process for the purpose of extracting the carbon,
I do not understand how the grit could cut any figure in it.
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Mr. SCHoEMEBnORN. The grit is between the flakes, Senator.
Senator Kio. But, is not that lost in the flotation process
Mr. SCHEzMERI ORN. No. They have to keep grinding that flake

and breaking it down. To begin with, Texas has no big flake at all.
We went all over those properties before the present owners had
them. The properties were offered us. We took the ore, and broke
down the ore to determine the size of the flake, the impurities, and
things of that kind, as well as the percentage of large flake. When
I say "large flake I do not mean a flake as big as your finger nail.
I mean a flake as big as the head of a ood sized pin, down to the
point where it will go through a screen with 40,000 holes to the square
inch. All we demand in the size of the flake is a flake that will stand
on a screen about 2,500 holes to the square inch; so you can see how
small even that is. But the impurities are quite frequently between
the flakes, and the flakes have to be broken down.

Senator KINo. Are the chemists and manufacturers of crucibles
unanimous in their opinion that the foreign product is superior to
the domestic product for crucible purposes ¥

Mr. SCHERMEaHORN. The chemists would not know anything about
it.

Senator KriN. Are the manufacturers unanimous, then?
Mr. SCHERMMRHOR.. The real answer is to try them out and use

them. The opinion of every crucible manufacturer in America is
unanimous. Every plumbago crucible manufacturer in America
signs that statement [producing paper]. There is one signature
missing.

Senator KINo. What proportion of the graphite consumed in the
United States is consumed for crucible purposes#

Mr. SCHIERMERIORN. Oh, I do not know.
Senator KINo. Is there any use being made now of the artificial

graphite
Mr. SCHERaMEnoan. In crucibles?
Senator KINo. In crucibles.
Mr. SCHERMERHzOR. No, sir. Nor has there ever been any, to my

knowledge; nor has there ever been any amorphous graphite used
in the manufacture of crucibles

Senator KINo. Then the production of artificial graphite does not
threstn the graphite business?

Mr. SCHEBMERHORN. NO.
Senator EDno. There is kio importation of artificial, is there?
Senator KINo. No; but I mean locally.
Mr. SCHe mman oio. I think that the artificial graphite in certain

lines is falling in new fields, new markets that were never developed
by natural graphite.

Senator KIso. Aside from crucibles, what does your company and
those you represent produce I

Mr. SCHEERBOtwN. We make paints, greases, foundry facings,
lead pencils lumber crayons---

Senator KINo. Would an increase in the tariff on graphite increase
the price of the pencils and the products you refer to

Mr. SCHERMERORN. We are not basing our appeal on that point
at all, Senator. We are simply basing our appeal to give us the
graphite we need to make an American product as good as, if not
Letter than, the foreign product.
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Senator KINo. Is it a fact that you carried into the McCumber
tariff act an anticipated rise in the price of the domestic product?
That is to say, because the domestic product asked for a 6-cent tariff
as I understood the last witness, there was carried into the finished
product a tariff which would be denominated compensatory, for the
supposed increase in the price of the domestic product.

Mr. SCiHRMERHORN. I do not think there is anything to that, for
this reason. The tariff on crucibles, if you speak only of crucibles, as
the finished product, is very largely a question of labor, such as you
beard discussed this morning by the pottery makers. Making cru-
cibles is a good deal like making pottery. They are hand turned.

hey have machines where they turn these things around by hand
work.

Senator EDGE. What is the duty on crucibles?
Mr. ScHERMEDa ORN. I do not know.
Senator KARKLEY. What is included in the word "crucible "?
Mr. ScHERMERHORN. In the sense of a plumbago crucible, if you

have never seen one, it is a pot, quite a good deal like the shape of a
lower pot. The beauty of graphite is that it is a good conductor of
heat. It has a high refractory value, and the only reason we use
the clay is as a binder to hold the graphite together. We have to
have something. We do not want an eggshell with a soft egg in it,
so we have to have a binder in there so that we can bind this graph-
ite together, so that it will stand temperatures as high, sometimes, as
2,400 up to 8,000 degrees.

Senator KINo. They are used for metallurgical purposes?
Mr. SCHERzEHORN. For everything. The Treasury Department

uses them to melt gold. They are used to melt silver, copper, brass,
and steel.

Senator KINo. What proportion of the crucible output of the
United States is made from domestic graphite

Mr. SCHERMERHORN. That is a very hard question to answer,
Senator, for this reason-

Senator KINo. I do not want the reason.
Mr. SCERMERHORN. I have to give you the reason to give you the

answer. We may buy a thousand tons of graphite for the purpose
of making crucibles. When we wet through we may have only 700
tons of that graphite into crucibles, or 500 tons, and the other stuff
we have to use some way, so we use it in foundry facings, or any way
by which we can get something out of it. I hope you will pardon
my trying to explain it.

Senator KINo. Do you use any domestic product in the Dixon Co.'s
factories for the production of crucibles?

Mr. SCHERMERHORN. NO, sir.
Senator KiNO. Do any of the manufacturers of crucibles use the

domestic product?
Mr. SOHERMERHORN. I met with them less than a week ago, and

they tell me not for making crucibles.
Senator KINO. I am speaking of crucibles.
Mr. SCHERMERHOxN. I met with them less than a week ago, and

they told me not for making crucibles.
Senator KINo. For what products will the American graphite

serve. or be as valuable as foreign graphite
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Mr. SCEmMEHuORN. It would absolutely be necessary for us to
know that we were going to get uniformity of size, uniformity of
purity, and a uniform supply, to justify our going into any further
tests to determine that.

Senator BanRnnr. He did not understand your question.
Senator KINO. Never mind.
(Mr. Schermerhorn submitted the following memorandum:)

JOSEPH DIXON CBucIBLE Co.,
Jersey COty, N. J.. June 17, 1989.

The following information is taken from the information circulars issued by
the Department of Commerce, Bureau of Mines, and edited by Mr. Paul M.
Tyler, and while on this subject I wish to take this opportunity of saying that I
believe these recent graphite circulars, edited by Mr. Paul M. Tyler, are more
accurate and reliable than any graphite information heretofore published.

Circular 6118 of April, 1929, page 7:
" In addition to determining the size of the graphite ore body the operator or

investor should pay attention to the nature of the material. It should be remem.
bered that it Is not so much the percentage of total graphite that is Imporant
as it is the percentage that can be recovered in the form of a salable product.
Among other things, therefore, a study must be made of the physical nature
(e. g., size and toughness) of the graphite particles and of the amount of mica,
pyrite, and other undesirable impurities present."

Circular 6118 of April, 1929, page 26:
SSome of the amorphous graphite mined in the United States has been noth.

Ing more than shale or slate containing only enough carbonaceous matter to
make it black. Other qualities grade into anthracite. Usually it is the physical
character of the product that Is of utmost importance, and the value of crystal.
line graphite depends upon its structure und upln the size of the particle quite
as much as upon its carbon content. Flake finer than 90 or 100 mesh, for ex.
ample, is not acceptable to crucible makers, and much larger flake (up to about
12 mesh) is desired."

In connection with the above paragraph, our experience has been to produce
the longest-life crucible or crucible which will give the greatest service we re.
quire a.large-size flake; that is, of a size which will stand on a 60-mesh or even
larger mesh. Up to the 90 or 100 mesh mentioned in Mr. Paul M. Tyler's paper
would be of little use or value to crucible makers or graphite grinders generally
at the present cost of the larger-size flake.

When the Joseph Dixon Crucible Co. was financially interested in the oper.
ation of graphite mines in Alabama, their experience was that the flake large
enough to meet the requirements of size for making crucibles was such a small
percentage of the total output of the mines, or, in other words, the principal
marketable product of the mines, that the cost of recovery was so great to
get this small percentage of usable graphite that the cost of the finished graphite
was prohibitive and the mine could not make money.

Referring to Circular 6123 of May, 1929, issued by the Department of Com-
merce and edited by Mr. Paul M. Tyler, page 7, where it speaks of all kinds
of graphite used:

"Ceylon plumbago has been universally recognized as the variety best suited
for crucible use * * * but there is a wide divergence of opinion as to
whether as good crucibles can be made commercially from 100 per cent flake
graphite as from the usual mixtures containing a large proportion of Ceylon
plumbago. Fldke graphite was substituted to a large extent for Ceylon grades
during the war, but even France, where Madagascar fake exclusively was used
in crucibles during the later years of the war, has slowly reverted to the use
of at least a small percentage of Ceylon plumbago. Ceylon graphite has much
greater bulk with respect to its surface area. It is also said to be more nearly
free from undesirable impurities such as mica and pyrite."

Circular 6122 of May, 1929, part 11, page 2:
"American graphite deposits, though numerous and often large, are charac-

teristically low grade. They constitute an abundant source of potential supply,
but in normal times they have proved relatively costly to work, and even at
the same price the various products (domestic) have never been able wholly
to displace certain imported qualities, notably crucible grades from Ceylon and
pencil graphite from Mexico."

;
"'"'i.



-- EARTHS, EARTHENWA E, AND GLASSWARE 3

f1j 8, regarding lAabaa graphite: " : ' * ,: ,; ." "

The rock Is largely quarts with some mica and apatite, and withirarely
.m than 8 or 4 per cent of graphite. More efficient milling has made possible

cent recovery from dock containing only S per cent of grapbite the
ei'ton being about 25 pounds of graphite." '" ", , -;~I . , ,

he writer might state that if all this 25 pounds had a commerciall value it
*itoy would not pay mining costs, because there is too small a percentage
olairgeor medium size flake and too large a percentage of small flake. '.: .

Pge 5, with reference to California, Mr. Tyler makes the statement "* The
galness of the flake makes it of little value for crucibles or refractories."
%j witer's experience of 22 yearA t Ingraphite ,umning, anr.the man ufaet
of graphite products, satisfies him that the smqll size of the flake f iiomestic
anes is one of the principal reasons why the mining of flake graphite in this
country is not profitable. . , . . ,.

Circular 0124 of May, 1929, page 1, Mr. Paul i. Tyler states tha;i
"According to one authority fully 600 graphite mines have failed- in the

United States, and the record shows that of all these properties .scarcely a
score have ever succeeded in operating for as much as a year or two. Through.
ot the country, in fact, there are scarcely a dozen States in which' efforts
bave not been made at some time to exploit graphite 'deposits. Failures in-
evitably occur in all kinds of mining, but the disheartening ftatute of the
ecord of graphite mining in this country is that so few ventures have even

pid back the money put into them and that none has been a conspicuous

2:
"Many persons seem to have a mistaken. Idea'as to the actual size of the

graphite industry. accordingg to the testimony in the recent tariff hearings, 8T
pr cent. of the domestic production 'of flake graphite is furnished by one
company. This company, certainly the most successful now operating, has
expended more than $2,000,000 in developing its mines and in the construction
at mining equipment, and the gross value of its annual sales as Indicated by
the tota.value of domestic productton in recent years has been substantially
lss than $200,000. Even were the margin between costs and. Aellng pr*es
very much greater than it actually is, the potential returns, Of new graphite

inidg ventures would not appear commensurate with the capital investment
required. ' . .
: "More significant even than the facts concerning the present small tonnage
requirements of specified grades is the question which Confronts a prospect
new producer as to whether his product can be sold at all. .For, certain uses
and in certain localities it may be possible to market a 'small quantity of almost
Wy graphite material provided' it is cheap enough 'and' provided, of.course,
It contains a fairly high percentage of carbon. But If the price demanded, even
for powdered material, is more, than 2 cents a pound,:.the problem of satisftr
a buyers as to quality becomes of paramount importance."
'age 8:
"In the manufacture, of crucibles, for example, various mixtures of clay and

graphite are employed' and each mixture has to be handled differently.' Ex-
perience has shown that one kind of clay can not be substituted for another
without changing other factors in the process, and that the. same' is true of
different kinds of graphite. Since it takes at least a year to work- out the
manufacturing technique to test the merits of a'new mixture in actual melting
service, it is not surprising that manufacturers are reluctantto 'depart from

established practices."
Bight here the writer asks permission to say that the plumbago crucibles

which the Joseph Dixon Crucible Co. makes and which give the best all-around
service and best average service are largely if not entirely made of clay, Ceylon
crucible lump, Ceylon chip, and in some cases a small percentage of Madagas-
car flake graphite, whereas other other crucible manufacturers accomplish their
highest quality crucibles either entirely by the use of Madagasear flake or part
Madagascar and part Ceylon graphite the average quality of crucibles pro.
dbued by both groups is about the same.

Page 8: '
"The graphite Industry, it should be remembered, is in many respects a com-

d.one. Attempts to state its problems as broad generalties tend t ob.
the facts that there are three or four wholly different types of gaphte

several grades of each type. Moreover graphites of nominally the saie
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grade may not be Interchangeable because of .dterences In purity and nh phy
conditob" 1
* Page 4•". .4 '.,

f* Both Alabama and Pennaylvals graphite duat (and fd4e) were s4
of inferior refractory quality because of their large lslica and mita coafet
which fusee under heat."

The writer wishes to state in this connection that this silica and ~ a ta.
purity spoils the quality of a crucible Just the same as It spoils the qaty
of a foundry facing.

STATEMENT OF H. .M. MIDDLE, J., ASBURY, N. J., BEP.UBHTT
GRAPHITE GRINDERS

Senator EDoE. Whom do you represent?
Mr..RIDDL. I represent the graphite grinders and refiners.
Senator EDGE. Explain to the committee what "graphite grinders'

means.
Mr. RIDDLE. Graphite grinders and refiners means the people in

this country, or the industry, which handles the greater part of the
foreign graphite, or any tye of graphite that goes to the various
industries where it is used. For instance, the Joseph Dixon Crucible
Co. could also be classified as graphite grinders and refiners. They
refine their own product for crucibles, for stove polish, for paint, for
lead pencils and everything down the line.

Senator EDOE. Where do you sell your product after you grind it,
or refine it

Mr. RmDD4. We sell it to people in competition with the Joseph
Dixon Co. and other grinders using graphite for these purposes
which I have just mentioned.

Senator KrNo. You take the raw product, grind it and purify itt
Mr. RIDDLE. Purify it, grind it, and mix it, using several types and

formations from several different parts of the world, such as Ceylon
and Madagascar. We mix the different types from each country.

Senator EDGE. Do you use any domestic?
Mr. RDzDLa. We have experimented with every type of domestic

graphite we could get hold of, trying to use it in various forms and
for every purpose, but we have never been successful.

Senator EDGE. It is being used to the extent of 2,600 tons by
somebody.

Mr. RoIDDL. It is being used principally in the dry-battery trade
for battery carbons.

Senator KINo. What is that?
Mr. RIDDL. That is the making of B batteries for radios, batteries

to give light in flashlights, and things of that sort.
Senator KINo. It is not being used for cruciblest
Mr. RmtDDE. It is not being used for crucibles.
Senator KINo. Lead pencils and paints
Mr. RmDL. No. It is used in a small way for paints.
Senator KINo; Is that because of its inferior quality
Mr. RIDr' That is because of its inferior quality.
Senator KrNo. Even though it is cheaper you do not use it?
Mr. RIDDLE. Even though it is considerably cheaper we do not

use it..
SSenator KrNo. Supposig you should buy some of the product of

some ,f the previous witness, those who produce in Texas and sell
it. Could you sell it for lead pencils, paints, and crucibles?
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Mr. R Im-u. We could sel it for paints. We couldrobably find
ae trade that is not particular, where we could putt ii in' other

wy. But, a a general rule, we would have a hard time to get
riof it.;
SSenator EvoB. There is no reason for you to have any prejudice

against it, if you had a market for it, is there?
Mr. SmDwa Absolutely not.
Senator EDO. It is a domestic product.
Mr. Riniu We certainly would not go half way around the world

to Madagascar and Ceylon, and carry 6 to 12 months' supply of
graphite on hand, and be forced to take the chance of fluctuating
markets if we could get the product here at home. And, on top
of that, we have to pay considerably higher prices.

Senator EDmi. Do you wish to submit a brief I
Mr. RDDm. I have a brief statement here. It will take me only

about two minutes to present it. .
In behalf of the grinders, refiners, and users of foreign crystalline

lump, chip dust, and flake graphite, I make a very earnest appeal to
you not to add to our burdens by placing an additional duty on this
material. Let me urge you instead to abolish the duty.

While no definite figures are available as to the actual capital in-
volved in this industry, it is a very necessary one, and it is estimated
that 90 per cent of the crystalline and flake graphite, other than
that used in the manufacture of dry batteries, passes through the
refiners of graphite, which interests I represent .

We call your special attention to the plumbago or graphite used
for foundry facing. For this use we must have a plumbago that
is pliable, unctuous, and yet not claggy. These qualities are found
to a high degree in the foreign product, but do not appear in the
domestic, which contains objectionable impurities, is harsh, and has
no body; and is, therefore, unsuited for foundry use. 'In this con-
nection, the United States Government in issuing specifictions for
green sand foundry facing stipulates Ceylon plumbago

Do you know, gentlemen, that nature has* paced deposits of plum-
bgo in Ceylon that are superior to any in the world, and which we
absolutely can not do without We get plumbago from this island,
89-9 per cent pure in the crude, and in many different formations,
each of which has a distinct advantage over the other for the:many
different products.

Senator KIN. What is the American per cent?
Mr. RIDDr. The per cent of graphitic carbon?
Senator KxIe. The witness stated 8 or 4 per cent.
Mr. ROBIe. That is what they get out of the rock; but, so far as

graphitic content is concerned, they refine it up to 92 or 95 in some
cases.

Messrs. J. L. Prescott & Co., of Passaic, N. J., who produce ap
proximately 80 per cent of the stove polish inanuf&ctured in the
United States, and are one of the largest users of graphite in this
country, wrote us as follows:

Regardless of the duty placed on imported graphite, we will have to continue
to use It, because we find it makes a much better stove polish than any domestic
paphite.

It is not necessary to dwell on the fact that American graphite
not suited for motor brushes. Some of your members have already
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Teceived protests fromi'this industry. Why penalize rthe ihlb.'imusryby, adding a duty on the materilthey use whn the Acan product will:not answet.their purpose? . riWe have tried for years to use American graphite it hout sos.Surey you can understand that we would not g half.W a:arondthe world to Ceylon and Madagascar, pay higher prices, b fro dto carry from 6 to 12 months' sup ly o crude material in ourhouses, and take the chances, of oss from a fluctuating mark ifwe could get a supply in the United States on a few d i loti at
Ah price considerably under that which we would have to p ay forthe foreign product.

It hasbeen shown that even with the duty now in effect, tonngin American graphite has constantly dwindled, and regardless oftheamount of duty imposed, the American industries wil be forcedcontinue, to use the foreign product. Therefore, the proposed in.crease in the House bill woud be a.hardship on all industries that
use :plumbago or plumbago products.ne
Senator EDOE. Thank you. Are there any questions from the com.mittee?

Senator Krno. Have you experimented with the domestic productIMr. RIDDLE. Yes we have. Considerably. In fact, we have *nninto every part of the country to get it. We went into Georgia abouttwo years ago, weherete s a deposit that has not had very muchdone with t, and financed the takmg out of a car of that material,even at a higher price than we would have'to.pay for Ceylon, tosee if we could do something with it.
We have experimented with Annandale graphite. We purchaseda couple of carloads from them and went to quite an expense to trto see if the crucible people could not use it., We furnished themwith graphite for a test, We still have' most of that at our plant.Senator. KING Have you obtained any from Montana?
Mr.. RwIDo . We never have obtained any from Montana,Senator KiNo. Any from Texast ,

. Mr. .RIDDmB, Yqs; indirectly. At one time we had, I would ssix or seven tons that we took from a cruicible manufacturer.,did not know what to do with it.;r ,

.Senator KzNo. To what extent have you experimented for the pur-pose of proving, the availability of the domestic productMr. RIDDLE. We have taken the domestic product and refined itto percentages of from 10 to I 0,. and we mixed it in percentages offrom 2 to 100, with grades tha, .we are furnishing to various indus.
tries, in commodities such as stove polish, motr brushes, and otheruses of graphite. We have taken it to them and asked them to usethat mateal. - They. have experimented with it and turned it down.Senator KINo. Why is the domestic product unsuitable?

Mr. RIm. In Ceylon you get three different types of formation,each suited for; its special purpose. In Madagascar you get two dif-ferent distinct types, one a more or less thin flake-it is not a thiflake, but it runs thinner than the other. The other we call a needleflake. Each one of those has its particular use. One will not go inwhere the other does. For that reason the American flake does notrun as the other types, and is not as good.
Senator KINo. Ican.not understand yet, I confess, why a piece ofcarbon taken from a mine in Alabama, a piece as large asthe end of
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jr finger, is not as good, if it is carbon, as a pieceof the same ize
taken from Ceylon.

Mr. RIDDLE. Take foundry facing, for example.. The graphite we
et from Alabama is light and thin. When it is prepared for foun-

dry facing it is something like carbon black. You probably know
something about carbon black.

Senator KINo. Yes.
Mr. RIDDLE. It will not stick on a mold. Bear in mind this, that

for some purposes they could get along without using any facing, if
they do not use hot iron, if they are not pouring it so hot, or if they
are not particular. In that case it would work, because they could
get along without anything. But in cases where they are pouring
iron hot, and where they have coarse sand, that material will not
stick and cover the sand mold, as will the heavier types we get from
Ceylon, that are unctuous and pliable. You can put them on there
and have a full coating.

Senator EDGB. Are you familiar with this new deposit that has
been discovered near Annandale, N. J.I

Mr. RIDDLE. I am familiar with it.
Senator EDGE. Is it supposed to be better?
Mr. RIDDLE. I would estimate that we have probably taken from

20 to 30 per cent of all they produced in the last three years. I am
not positive of that, but I know of only one concern that has bought
any. We took that to experiment with to see if we could use it. We
still have most of what we bought at our plant. That is very close to
us and we certainly would like to use it if possible.
SSena? r KNo. Did you pay less for it than for the foreign
Mr. LIDDLE. We paid much less for it than for the foreign.

SSenator KINO. And you can not use it
Mr. RIDDLE. We can not use it. I have an invoice here that shows

that for the No. 1 flake, which is a very heavy type of graphite, made
by rolls to make it heavy-this, I might add, was a sale, from their
standpoint, and it did not show what the material cost them.

Senator KINO. A sale by whom?
SMr. RmDLz. By the Annandale Graphite Co. It did not show

what the material cost them, but the amount that they have in the
nine would not justify them in selling any graphite on that basis.

The price on No. 1 flake, 85 to 87 carbon, was $100 a ton, or 5
cents a pound. Their price on a grade running 46 per cent graphitic
carbon, more or less, a mixture of flake and dust--

Senator EDGE. Have you any import invoices there
Mr. RIDDLE. I have copies of some invoices here.
Senator KINo. What are they
Mr. RIDDLE. Here is a copy of an invoice showing 20 bags of 80

per cent dust, sold a couple of 5 ears ago at four and three-quarters.
Senator KING. Was that imported
Mr. RIDDLE. That is imported. That is a high-grade dust, and, by

the way, it is lower to-day than it should be. Ninety per cent lump
graphite to-day is worth about 5 cents a pound.

Senator KINo. Was that the price before the duty
Mr. RIDDLE. That is the price after the duty is included.
Senator KINo. You stated a few moments ago that you were pay-

ing mote for foreign than for some of the domestic.

Sf.'
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Mr. Em1~ a. As I mentioned, on a lot that would not justify thi
costs.

Senator K ANo. FromiAnandalet
Mr. Rw a. Yes. It would not justify their cost. It was a lot

that was sold us so that we could experiment with it.
Senator EDm. Have you any receipts there for any you bought for.

less than 5 cents a pound, of the domestic?
Mr. RmiD . No; I have not. This is much less than what we re

pa ing for Ceylon or selling Ceylon at..
Senator KIa. What are you buying Ceylon for laid down at your

mill? What does it cost you?
Mr. RIDDLE. It all depends on the type. Dust running 55 per cent

carbon, which there is nothing to compete with, probably, in the
southern section, would be worth to-day about 2% cents a pound.
It varies. Seventy per cent dust to-day--

Senator EDE. What is this stuff that costs 7 and 8 cents?
Mr. RIDDLm That is all crucible flake and the crucible lump and

chip.
Senator EDE. You have not any invoices covering the purchase

of that, have you?
Mr. RmnuaL No; but I can tell you that we just sold a lot of cru-

cible lump recently at a price of 8% cents a pound.
Senator KNO. Is that the average price
Mr. RIDoE. That is the average price.
Senator KINo. What is the average cost to you
Mr. RnIDL. That price, I think, is about three.quarters of a cent

lower than what it was two years ago; that is, the material in the
crude.

Senator Enow. What do you pay for the material that you sell for
8 cents a pound

Mr. Rwnm . We do not grind the crucible lump.
Senator Enu. I do not mean to ask you your businea, of course.

I want to get a little idea of what it costs f. o. b, New York.
Mr. RmDLE. Our commission on that would be about $5. a ton.
Senator KINo. Is the use of graphite in the United States as great

now as it was a few years ago
Mr. RwumD . I do not think it is. It, hs gone:down in a good

many ways. - For instance, foupdry facing has gone up, according
to te tistics; but I think that increase is due to the fact that
products like stove polish and rucibles are not using as much graph.
ite as they did.

Senator EDGE. The electric process i taking its place
Mr. RIDDE. The electric process i taking its pce; yes.
Senator KIxo. Then graphite is being threatened; by th electric

process?
Mr. RipDL. The crucible industry is being threatened by the elec

tric furnaces.
Senator Kio. And if the price of graphite were increased, that

would possibly increase the use of electric furnaces?
Mr. RIDDIS. It would decream the consumption of graphite in

crucibles-the sales of crucibles.
Senator EDE. Is that all? All right; thank you very much.
Mr. RwIML Thank you.
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i OFr 080o A, SHARPE, BEPRESEi NT THE ANNANDAL
S., QBA IT CO., ANANTDAL, N. J.

i, Caa Aan. w a* n G sMD aMa or Tj. Co" . a am secretary of the
dwale Graphite Co. of Annandale, N. J. I have been connected with the
tidustr for the pat 12 yea being formerly president of the Alabama
ite Co. of Ashlano, Ala., which property we operated very esessfully

tln he World ar, when a graphite produced in Ceylon and Madagascar
Sthe forg labr) was obtainable only with difficulty. However, when

twar c d hs foreign graphite was again easily obtainables it was per
itted to come into this country free of duty. Asa result we, like other graphite

producers in the United States, were forced to discontinue operations, being
nable to compete with the cheap Imported product.
In 1921-22 when the Fordney-MoCumber tarif bill was being prepared the

A .loan graphite producers sought relief from this foreign ompe ttion bpe
totiong for a tariff of 6 ents per pound. They were granted a tarff of 1 cents
pr pound, which was inadequate, and which has been proven so by the lapse of

e since 1921. Most of the graphite producers have gone Into bankruptcy.
sad those remaining are barely hanging on hoping that some way may be found
to enable them to continue to live and develop. Unless an adequate taf isi en immediately, there will be no such thing as graphite mining in the United

The Dixon Crucible Co., which almost have a monopoly of the graphite busl-
i* In the United States, ae large importers and are asking Congress to take
away the small tariff protection we now have. This same company - at present
protected by a high tariff on the products they manufacture of graphite. We
contend that the producer of graphite is entitled to ample proteofon and equal
eonfideration as is now being enjoyed by those who use his graphite in the manu-
facture of their products.
SGraphite is a war essential and in ase ofwar wemay not be allied with Eng.

Ined and France. About 8h per cent of the rystaune. graphite used in the
United States comes from Ceylon belonging to England 'and Madagascar be-
ling to France. We contend that It is most important that the United
State be in an independent position regarding this essential war mineral; and
re further contend that it is the obligation of the Government to prevent the
destruction of the graphite industry in this country as a matter of safety and
preparedness. n.this connection attention is calleA to the absurd and selfish
plan recently proposed by Mr. Schermerhorn of the Dixon Crucible Co. (see
p. 1851 of the hearing before the Ways and Means Committee):"In regardto war-te precautions * * *. It is felt that there is constantly
maintained a sufficient stock of finished crucibles and graphite to take care of
th1 needs for uenh a length of time as would be required to open new graphite
producing operations in this country, were there none at all operating when the

he aburdity of this suggestion is readily apparent. To construct and operate
plt capable of producing graphite requires considerable time i. e., toting

d developin ore deposits, asseinbng machinery and equipment contructing
u and other buildings, and perfecting a working organisation. U the in

utry were permitted to die, men familiarwith the mining and milling of graphite
wl not be av anda great deal of time would be required and considerable
diiculty experienced. In trying experienced men. Al the information andm enea acquired up to this time would be lost.

Tselhness of this suggestion is readily apparent. It is in keeping with thesOMitude maifested al along by our prosprous opponents. They would recom-
that the large present nvemen the Amerlean producers be destroyed

uf.tht the men now employed in the indust be thrown out of employment.
n the recent heaa before the Ways and ns Committee, Mr. Siermer-

i, V ie pr ident of the Dixon Crucible Co., stated that they had invested
,i 000Ot raphite pruprty in Alabama and bd operating this
rtife ap e wer suitable.. In the same hearing Mr. ihermerorn

SI the committee that they're exps t phltb buisne
vIng beenn n the business many years. We ask the ommittef it' does no

i strange that an expert in the graphite business, as he l to be should
St..sPo mueh money in grphit property before ace ing whether the

Ste would be suitable fr hs needs. It happens that I m familiar with the

V.
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the gentlemen who mae te u, wtht he .DIonmPyoo . " . . o O-
The Dixon company knewthe qait of grphitehat wa in this proper

because they used carload after carload out of It beore, they acqu red it, t
reason for putting this $200,000 into the propertJ 1ws ,to be asured df a u
of raphite which at that time was difficultto obtain from'Ceylon and Madaga .

Th real reasotiw :the D.un companyy i nsot beraif th p >e rtyt
is not because thW grhite is unsuitable or Infeript;but, rtarA its usetho
can purchase grapite from Ceylof arid Madagascar cheaper than they can o.
duee it here. For this sane reason 40 other properties in Alabama and in ohe
States are not.operating. Op page 1850 of the hearings before the Ways rid
Means Committee, Mr. Schermerhorn states that they .bd to close d6wn thW
mine in New York State on account of high wages. He also stated that they hd
to haul their coal 14 miles, making their power cost them 5 cents per puincd. :  ;

Mr. Schermerhorn; of the Dixon Crucible Co., in opposing tariff pr6teetfio fo
the graphite producer, claims that the competition that his company is hav*C
with the electric furnace justice their asking for additional protection by ha
graphite placed on the free list. We claim that the prosperous dividend reco
of the Dixon company refutes Mr. Schermerhorn's statement that they ai
suffering from any kind of competition. The records show that they are pafi
4 40 per cent annual cash dividend on $1,000,000, which was the amount of t
Ihiestment in 1900; since then their capital stock has been increased to 5,000,000
but this was done out of profits and not with new capital.

Now as to the electric furnace: They made this same argument against- tl
graphite producers in 1921, and judging from the way they talked about it the&
t seemed that within six months or a year at most, the electric furnace wold

have completely displaced the graphite crucible. Now, eight years have passed
and they come forward with the same old argument.

We submit that if the graphite crucible is displaced by the electric furnace, it
will be for either one of two reasons:

First, if the electric furnace Is actually superior to the crucible for melting
metals, the tariff will have nothing to do with it, whether it is increased or dei
creased; second, if the electric furnace displaces the graphite crucible, it will
likely be due to the fact that the crucible maker is exacting too much profit oi
his products.

For example, Mr. Charles Pettinos, a large graphite Importer and crucible
manufacturer, testifying before the Senate Finance Committee in 1921 (see p.
1516 of the hearings) states: "The price of the crucible averages about 10 cents
per number. The number is really the sise of the crucible."

Mr. Pettinos also states that In a No. 70 crucible there are 17 pounds of
graphite. Mr. Schermerhorn in his testimony before the Ways and Means Com".
mittee recently (p. 1854) says: "The largest item in materials for crucibleq is
graphite. Graphite, composes almost 50 per cent by weight of the material hi a
cruible and around 75 per cent by value?

Therefore, It would appear that a No. 70 crucible selling for 10 cents a number
would bring $7. This same crucible containing 17 pounds of graphite at 5 camt
Der pound will amount to 85 cents, which, according to Mr. Schermerhornm'
testimony, is 75 per cent of the co0t.

In the recent hearings the Dixon Crucible Co. again offers the argument which
is the same as they tide n 1921, and that is that the American graphite is an
Inferior product and that it is absolutely necessary for them to use the foreign
graphite. We believe that this contention of the crucible makers has bean
worked overtime and i absolutely threadbare, and submit the following reasons:

First, the fact that American graphite was not only accepted but most welcome
during the World War at a time when cheap graphite was not available. Amert
lean graphite was used by all the American cru-cble makers, and in spite of the
unusual nd unfair conditions a most satisfactory service was obtained. 'Bythe
phrase unusuall ,nd unfair conditions/', we refer to the fact that the eas
demand a.d rush of'.the'wrt did niot pemirt ~rper seaSoning, a great many C
ciblesielig used while green, and instead of the recoghnied clays It was necessary
to use Amerian delays, and more or less difolty was experienced in ending
suitable-clay. We contend that it the American graphite could be used to '-ak
satisfactory crucibles under circumstances like this, It certaly will ,nake
satisfactory crucible now, as suitable delays are now obtainable and prope tui
for seasoning c be allowed .a. . ::

It is pot surprising that some complaints and trouble was had with these
cruelbles. all of whifh have beeh greatly Uagnfled and emphasized by the ctr' , .. . . .' :, . .. : , • " . - " .: . " * , ' . '' .,
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1 mk.^*eui the ight against the Ame:ican graphite poduqwC'Befoe;  i h t of opposing the American producers in their efft o ta d tte
entee the rind, the JonthanBartleyi Creible Co t~g .

* i in .the, trade journals an all-Amercan' crucibe made of 100 percIs
rapit and clay, and the.o laimed this oruieble to be upetfr b

Snd sold them under thsl repreentaton. i ' :
'Grthuie, head of the crucible department of the Crucible Steel Co: Of

madthe. statement before th Coinmittee on Mines and MininD
tote etate (H, L 1159), page 284, that A perfeootly good chblble cod
S de from 100 per cent Alabasm'aphite. -'esthtedhls :coman hiad

treated theaoct and If they could'dbpend on gettlg a regular and adqufe6
o Alabama graphite, they would change their formula anduse nothing
manufacture. but Alab-ama slake. - : :. ,: i : . .: :.',. , - , -

, theexhaustive tests made by the Bureau of Mines:: These tests we
a in a laboratory, but-were made under praotial odaditInsr on th

the faot that practically all of the large foreign crucible hakers ate now
ike in preference* to Ceylona lump. . .
bthLse crucible makers who 'are sincere in their contentions that tbhe

td plon lmpin preference to flake can fid'a supply for their requlretentQ
il ina and As .a. - .... '"

Sfthcruolbles. are not the only products made from graphite: In fact only
i pr ct of the. graphite consumed is used in crucible manufacturing;. Foun-

n1p, lubricant, paints, stove polish; carbon brushes, lead pencil, dry
1 ies another uses constitute'the other 87 per cent., No claims havd

bn made nor. can they be sustained that American graphite is not equalto any
oei graphite for the above-mentioned uses.

Sto the manufacture of crucibles, the Ceylon, Madagascar, or American
hits whether alone or mixed together will all make satisfactory cruelbles.

o to superiority, the American graphite leads the others, and If the
iorian graphite was as cheap as foreign graphite in price, the American ru-

makers would admit its superiority.
esetfully submitted, . S . "

.. ,.., . .. EO A SAsnP; '
Subscribed and sworn to before me this 8th day of July, 1929.' ' .
[as.) . R. 8, HABINa , _.to ,S" Notary Puic. ,

-My commission expIres November 24, 1930. ' '.s " ..

. BRIEF OF BANK MORi8aEY, NEWARK, . 1.

.C.oTT .ON FINAN, ,
;: United Sta teW . .a : I

Mr. CHAImamn A ND GBNTLBMN of.. T' COuMITTMM .Priot to' the World
War the United States was entirely dependent upon foreign sores for its supply
odfaraphite. This was not a desirable condition, but so it1 tas. It w*e not'
because our American graphite is in any way In&ror tothe'foregn product,
bt si ply because we could not produce itin this country at a prfit in mpet
ion with the slave wage scales obtaining in' the foreign mines. And' t fa .
the only reason the American graphite industry needs the tariff protetontted
bl the Amerisan graphite producers. ' . - ' . ,

The manufacturers who oppose protection' fo the-podcers sem to wish
t leave the' Iipression that lwhiM they 'did use hlafe eiatiftf I of Aierltaw

raphitta during the war they merely used it as a nakeh iaAnd, tctd they'
eild not'get anything else atthl tme. This is rlot true be4aeus fr -am y

yearbefore the war there was aiertin small production of the'dbieto *podot
S dithese manufacturers thought it all at thir own price, adnd' It ecs

fully., They-would buy it now at :their'ow prce'a d use it eueadsflly btt~
the prod cepp .nIjApot,,4n forever producing at a loss. The producers must

uve l adequate protection or the industry must die, and the United States be
reduced to a permanent dependency so far as this minerals aosioernedon And

ne ', trian'in the supremacy she *ould bpl4d ju$ srPa' qnqi
and hol4d J 1tpItwi respect to steel rails'and tin plate, and she can do ttrte
. i~tt '.f, through the medium q adequat.,trf ,prqtlpn, ,Uw s

r '
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no other wm , ad the proven quality and quantity of gpaphite available in

.w.only mkfrom our Government equal consideration In the pedingl .bill, with the manufacturers. of graphite products, and we ask no mo*r"e1921 the manufacturers wer roteted an ad valorem of 20 per ~ent on th
graphte products. They. tol the Committees then that they did not need ay
protection at all, and were willing that their 20 per cent be taken off Ift ontheroduerm. were left on the free it, where they were at that time. When the0Fordn -MoCumber bill was finally passed it was found that the manufacture
had no only not loot their 20 per cent, which they said they did qot need, bitad o.t increased to 45 per cent. The producers were given 14 cent e

n specified on crystalline flake, 20 per cent ad valorem on lump, Mchin' adust, and 10 per dent ad valorem on amorphous. These rates however o not
protect, and the lapse of time sine 1022 provides the proof of that statement.
At the end of the World War there were 68 graphite mines operatlug i the
United States, and if adequate rates had been granted to the producers a fsir
percentage at least of these mines would now be operating. But what is the
faot? Only four of them are making any attempt to operate, and all of the
four are losing money. The suggestion of Preslden Hoover, in his message to
Congrees, tha industries that had not been able to prosper under the rates of
the Fordney-MoCumber bill should receive adequate consideration in the pend.
ng bill, is sound and to the point. Graphite surely comes under that category.

The producers need the flowing rates to put them in a position to name a
price for their product, which they have never yet been in a position to do, and
to gradually make possible better graphite products and lower prices to the
consumer, vis., cents per pound on crystalline flake, 8 cents per pound on lump,
chip, and dust, and 1 cent per pound on amorphous.

Under these rates the same results can, and will, be worked out as in the ease
of steel rails and tin plate. But naturally the manufacturers do not cat6 to
see their present comfortable position and enormous profits disturbed. A glance
at some of the latter however would seem to indicate sufficient room for some
slight disturbance, and will show clearly that the manufacturers are already in
possession of ample compensatory protection in their present 45% rate. The
disturbance if the profits of the manufacturer would be slight, but the general
benefits that would accrue would be large and wholesome If the producer receives
the protection he asks.

Graphite Is hot a local proposition, but is found in the States of California,Nevada, Wyoming, Montana Colorado, Texas, Alabama, Georgia North Caro-
ina, Virglini, Pennsylvania, New York, New Jersey, Rhode Island, and Masse

chusetts and the investors In graphie re even more widely battered.
The United States can be efetly independent of every foreign country in

the world with respect to graphite, and can be a leader in this industry, as she is
in so many others, or she can continue to occupy the unenviable dependent po8i-
tion she is now in and has always been in, except during the period f the World
War when Americans put in their money their brains and their brawn and res-
cued thisqoverni t from the serious difioulty it found itself in because of its
dependenoq on foreign mines. In the performance of this duty nearly all of these
producers were finanlally ruined, while at the same time the manufacturers of
graphite products, who now s always oppose any protection for the produce
and who are themselves amply protected on their graphite product, were pillg
up mullon in, pronts..

The tarif rates which will be granted to the producers i the pending bill
will determine the question. If the producers are given the same consideration
in this hl as the manufacturers are and have been ejoyig, then both producers
and mianufapturers ,w proper, aind the United tas will find herself in a

piston perfect ind with regard to gaphieand ite.products. Last
nt iT the ,Amenen oosumer can and will enjoy better raphite products

at a2e le e than he Is now a The mauutau er will dute this, but
e. disputes the scentf c nfiudl ~ the Government ltelt, and heis wrong.

o ... -yams- o S. . .. - ' "

: Oti iuth da o u 1929, s: aly poLeu__ are before me, a notary public
Sand ftr the D oirlt Of olmbia fank M r y, the ubsciber tlo

brief who iade dath thatte Ifts stted therein are tfue to te beitb
o ,Juknowledge, information, and bqllef. ,
St i. e... l * I . , ,8. ' N, . .BV,.. My0 v epe oer 18,8. * .ot. ... PIbiM " "



EARTHS, BATHENWARBE, AWD GLAS8WABE 3S5

LETTBBR FBOM A. BO WLBSa, LOS ANGsE, OALIF.

JUrY 8, 1929.
n. &aMUL M. SHORTRIDO12

31 ,jendt !afbi o ift ,:Wt{)bI ..
Mr DPUA S8NATOR: I am very much interested in getting an adequate tariff

:o graphite in the tarff bill now being prepared by your committee. I under
tead that a duty of 5 cents a pound on crystalline and 1 cent per pound on

aoarphous graphite has been asked of the committee, and while I think this
ount is hard suffiient, it wiI unquestionably enable the graphite deposits

d this State to developed.
At you know, we have extensive deposits of very fine crystalline graphite in

the Sate of California with whitol we have never been able to do very much
bause of the fact that we can not produce graphite in this country at a profit
is competition with the low wage scales of Madagascar and Ceylon.

Thebulk of the crystalline graphite used In this country s brought in from
(eylon and Madagascar and there is absolutely no need of doing this as there are
ample deposits in Californi, both as to quantity and ualiy, to meet every
requirement of the American market, The graphite ndustry should be per-
nitted to develop in this country as it is a daFy necessity and in time of war it

i most essential and most desirable that we have our own graphite deposits to
depend on. It does not seem rght that our Immense resources of thbs mineral

jopuld remain dormant and the United States continue to occupy a dependent
Oitin in this respect because certain foreign labor can be employed for a few

ts per day. The only people benefited by the importation of this cheap
white are a few importers.

There s no question as to the fact that our California graphite is equal in every
rpct to a _foi graphite. Th has..been proven time add again through

ientifo fini , ouh the graphite Importer and graphite product manu-
fcturer claim that the AmerIcan gph is Infriofor thefr own self Interest.
When the foreign graphite was' difficult to obtain and the price f the foreign
gaphite was advanced, then they found the American graphite very suitable;
now that the foreg graphite is obtainable by them at prices cheaper than we

n produce graphite in this country,they claim that the foreign graphite i
better and that the American graphite should not be protected.

But carbon is carbon, and facts are facts,
I was for many years manager of the Pacifio coast branch of the Joseph Dixon

CGolble Co. (in San Francisco), the largest of the graphite product manufac-
urers and importers, and to my own knowledge they havealways used American

aphite suessully in fact, they operated a mine in New York State which
ey finally' osed own on account of high wages. They also have a property
Alabaa which they do not operate now because they can buy graphite cheaper
Ceylon and Madagascar than they odn produce it here because of the great

4fferenoe 'n wages in the United States and in'the Orient.
nh vieW of my personal knowledge in this regard I do not understand how that

company' can appear before the Senate Finance Committee and attempt to
depfeoiate the quality of Amerlea graphite. Their position on that question
does not at all match up with fact that are well known to them.,

If it is posble I shall be glad.if you will kindly fle this letter withe Senate
committee handling the graphite schedule and add any remarks that yu think

*aght be helpful to a fair consideration of this matter. If the producer are
DIted the rates they ask it will mean the rapid development o( the graphite
iumtry in this State and the employment of a large number of men.
'Thunking you in advance for your kindness, I am,

S espectfully yours, A

4 a' . . 4 . - ,.

""'^'
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. FUSED QUARTZ AND FUSEDfSW CArr
.Par. 9141

BUIEF OF THE THERMAL SYNDICATE (LTD.), BROOKLYN, N.
FINAKNO COMMm,.. "

UIfted sfate Senate, taseMngf , D. .
Daai BaSS: The Thermal Syndicate, (Ltd.), on whose behalf this bist.t '

presented, have for Qver 21 years been engaged exclusively in the production ot.
fused quartz and fused silica at Wallsend-on-Tyne, England. Your petitio/e
has been a member of their American staff for 18 years and for 11'years their
manager and legal representative in this'country. -.

Our company asks that the duty. on fused quarts and fused silica be 'pvo
emitted to remain at 80 per cent ad valorem, as now payable under paragraph
214 of the tariff act of 1922. We are not asking for a reduction to the Ipreent
rate, although at the time this was increased from 20 per cent ad valorem paid.
under the tariff act of 1918 the privilege of duty-free Importation, applyian
to our product when sold to universities and other educational Institutions, as
also removed. .

SThe report from the Committee on Ways and Means of the House of Repre-
sentatlves proposes an Increase in rates to 50 per cent in uteisll form, or 40
per cent in tubing form, placing these products under paragraph 218, sections
(a) and (b), respectively. We agree that It Is in the'lIterest of clarity t.
have these commodities specifically mentioned as suggested, but feel that tb"
proposed Increases in duty are unnecessary and unwise.

Your petitioner has attended the hearings on Schedule 2, before both your
honorable body and the Ways and Means Committee, and as far as he Iknao
no one has appeared before or filed briefs with either committee, asking for
any change In the duties on fused quarts or fused silica .

If our Information is correct, these changes were proposed by the Ways ani
Means Committee in executive session, no doubt In connection with thel,
deliberations on scientific glassware. Various witnesses had appeared before
their body asking further protection to the domestic industry in the latte
field, with which fused quartz and fused.sllca are grouped in the proposed
paragraph 218, but the condition of the two industries is not at all'similar.

No domestic manufacturer or consumer, as far as we are aware, is requesting.
further tariff protection on fused quarts or fused sica, and we ae sincere i
our belief that the domestic industry is in no wise depressed or struggle ig
against foreign competition and that no change In tariff rates is necessary,

There are, two Important domestic manufacturers in this fleld, one located
in Newark, N. J., and the other with head offices at Schenectady, N. Y., and
fused quarts working plants at Lynn, Mass., and Hoboken; N. J. Both ce-
Males have been marketing their products over a considerable period of years.
A third company, whose fnanelal - acklng has changed from time to time, but
whose technical direction has, we understand, remained essentially constant, t
located !n the city of New York. : - .

The two former companies enoy a large turnover of fused-quarts products
and we believe find market prices and profits on these satisfactory. The third
company and its predecessors have, according to our information, sold their
products for years at prices materially lower than those charged for the lmo
ported wares, so It appears that none of the domestic manufacturers falds
foreign competition at all serious.. ..

Generally speaking, our company's sales in the United. States consist chiefly
of articles for which the consumer considers our higher prices justified, or else
of articles not produced commercially p-tW.tsq p~ptsyf. ,2 Q spmeA .tes the
domestic ware, and on others the foreign product, enjoy a natural preference
owing to better facilities or technique at the command of the respective
manufacturers.

There are no statistics available to us as to the relative magnitude and
growth of the domestic and the foreign fused-quarts industry, but from our d
knowledge of the general situation we may say confidently that those domestic
factories which are working along modern and efficient lines are on a profitable
hnsis and in a healthy condition.

To the best of our belief the principal change in conditions in the fused-
quarts field, since the enactment of the tariff act of 192, has been the very
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is able advance in the .production of fused quarts through mechanical
Sby one of the largest domeste producers. We quote below. from

SJijud i articles descriling improvementb to ueqarts panufacture by >the
Iaet of tbh General electric o.: . :..

;_E i cl:treatIw U tAA quantity bai be.~ ea I fo somueh cheaper than
old way that it Is now possible to use-uart-.wherever.quality Is the
.cPlderation :and price only a secondary one.

51Mapes of Med quartz have been worth several times their weight in gold.
joay It is possible for the manufacturer to give away cigarette holders as
Moir to a fairly large company, of. guests. (Scientific American, July,

.iMat) ' . ..
"More recently machines have been developed so that we are able to produce

tblng, such as I have referred to, of almost absolutely uniform tore, cer.
ainly as uniform as. any gla- tubing which you can purchase, and quite free

from bubbles. This is a product of such a machine and perhaps the most
ifetreting part of this whole development is that we have rem6ved the work

from the class of hapd labor and are producing svch material without ifianiptU
jtd aindl by means of ordinary labor.

"The power. needed to melt quarts is remarkably small, it. requiring only
from 1 :to 5 kilowatt-hours per'pound." (Illuminating Engineering. Society
Tauactions, July, 1926.)

According to the General Electric Refiew for April, 19M5, the company dis-
tinglshed the following employees with its Charles A. Cofin Foundation

.ard, fr signal contributions to fused quarts production on the commercial
ejkl-P. . Devers, . Nederg , d B. Miller. ...

SFsed quartz, a transparent ware made from rock crystal, and fused silica, a
ntmransparent or translucent ware made from pure glass sand, are electric

afrnace products requiring a high degree of technical skill for their manu-
facture and finding their applications almost exclusively in technical fields, such
as chemical manufacture, high temperature electrical insulation, and scientific
resercb. They do not touch the life of the consuming public except in the
most indirect way.

The industry is not a large employer of labor or extensive consumer of raw
materials. Sand, electric current, and labor costs in the United States com.
're favorably, I believe, with those in England. Rock crystal, the raw

glatetal for fused quartz, has to be imported into either country.
-liPed quarts and fused silica aie relatively new products which are gradu-

ally endingg greater recognition in the industries, but only owing to the large
ds, spent by the more important companies, including our own, in bales

reaikeh, development, and service. The "spread " between gross and net profits
t consequently much .greater than. n 'standardized products, such as glass,
owing to much bighet sales' overhead expense.

It ! em-s to us quite concluslye that the domestic Industry does not .rqalre
father protection and that aby increase n the'.rates on these commodities
would either penalize the domestic consumer or the manufacturer abroad with.
0at benefit to the manufacturers in the United States.
:The Bureau of Standards is a relatively large user of fused quarts and fused
si'ca scientific and laboratory apparatus and is, no doubt, in a position to
liinrm your honorable body as to quotations received from this company and
ftim ts domestic competitors and the reasons for the business placed with

'1n .e' absence of any data to the contrary, we trust that Congres.s ill heed
iw plea for a continuation of the present 80 per cent ad valorem rate on fused
.rt uid fused salica. ,

lhonid there, however, be any confidential data accessible to your committees
with wh.bh we are not familiar which in view of this brief still convinces you

an increase in these rates ot duty ,l desirable, ,we strongly urge the pro
0 6 lowerr rate of .duty thbn those proposed In the easIof tsed quarts

'ilica chemical equipment, and the Includslon of rod or cane with
bther than with utensils and similar artclees, as it, s comparable both

.boas of production and In uses with the former.
ial manufacturing equipment should take a. lower rate of duty than

iito utensils, tubin and similar small artlels, for the reason that its
Iii r Igher packing cost automatically operate to increase the duty

S tIn accordance with the provisions of section 402.(b) of the tariff act of

, 4. ,
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We suggest the following wording of the paragraphs relating to fused qPan
or fused silica ware, in the event that you are unable to grant our request for a
continuation of the present fate 'duty' --

(o) Utensils, articles, cylinders pipes, te; of- all kids, whether oea or
dosed, wholly or n -chief value ef fused quarts or fused si s, capacity not tes
than 2 liters, 85 per cent ad valorem.

(b) Tubes, tubing, rods, or cane of whatever croase-ctional alape with oas
finished or unfinshed, wholly or In chlef value of fdsed quarts or fused Mflia,
40 per cent ad valorem.

(o) All other articles and utensils for whatever purpose, wholly or in clef
value of fused quartz or fused sllca, 50 per cent ad valorem.

Respectfully submitted.
Tain Tm AL StYDICAI2 (Lnty)
WM. W. WNMHnP, JeonWgr.

I hereby declare that the foregoing statements are true, to the best of my
knowledge and belief. W

Wi. W. Warose.
Subacrbed and sworn to before me this 24th day of June, 1920.
([sAL . G3awmNam O. Cvanm'

Notary PuNEW.
My commission expires April 10, 194.

ELECTRIC LIGHTING AND THERAPEUTIC CARBONS
AND ELECTRODES

Par. Ste)

BRIEF OF THE NATIONAL CARBON CO., JERSEY CITY, N. .

CoxMrrMI ON FIwNANC
United Statee Senate:

By the passage of the tariff act of 1922 a duty. of 45 per cent ad valorem was
placed upon carbons and electrodes for producing are light. At that time it
was felt that this rate was adequate to meet the needs of American industry.

Within the past two years the Amherlean manufacturers of are-light carbons
have been requested by the United States War Department to develop carbons
suitable for superhigh intensity searchlights These searchlights are to be
used in the coast defense, antiaircraft defenses, and other places In the national
defenses where searchlights are generally necessary. Such superhigh intensity
searchlights and carbons have already been developed in Germany and are in
use there. The American carbon manufacturers are working and will con.
tinue to work upon this development.
* As a result of intensive research to meet a growing need in light therapy in
medicines, carbon electrodes have been produced which will generate light that
almost exactly duplicate natural sunlight. It is a well-known fact, substanti-
ated by the records of the Bureau of the Census, that most of the northern
part of the United Stated is dedlcent in the amount of available natural sun.
light. This has a pofound adverse effect upon the health of the Nation and
the data of the Bureau of the Census shows that the mortality rate. of the
country varies invetsely with the amount of available sunlight .Ther is a
lag of about two months between the time of maximum sunlight and minimum
mortality or between minimum sunlight and maximum mortality, showing that
it take aboot two months for the eftEea of aunlight t.be abareat.

Other earbons have been developed; some of which are ot special us :to . th
medical profeotat In producing ultra-vtolet, tnfra-red, and other foftns of
light. 8ttil other carbons recently developed ate used In poultry an anlmal
husbandry , the production of more eggs and better stock. In ortkilt~
and agriculture. the are used to control maatufty of flowers, frutt, and
vegetables.

Thesedevelopments Bave reseltel th a gro ig demand, for carbqop electde
of diameters less than one-alf lith. Recent changes Ith e rte tb.dtrie re
during carbon are light hate bshlteW the bulk of production ftom the lrr to
the smaller diameter eleetrdes. The proportionor t labor iit the codt ofO
finished product Is higher In the smaller diameter electrodes. In these sma
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. awns labor represents more than three times the material ost Amerlan
tn this Industry are more than three times those of European wages ln

same Industry. In addition large scrap losses occur in the manufacture of
arbons of these smaller diameters on the extruding, baking, and finslhng

ataions. Foreign competition has fixed much lower pricesfor the smaller
meter carbons than the cost of production in tie United States.

aporto of carbons for are lighting are equal to one-third of the total
iadstlc production. The United States Government has been n litigation with
ate importers of foreign carbons, which has Just resulted nl the Issuance of ft
Mopping order. As a consequence governmental statistics could not be

aocorately recorded until the litigation was finally closed.
enable the American manufacturer to remain In this business we there-

*eo request that section 2, paragraph 216, be changed. It will be noted that
the only change In rate requested is for the smaller diameter carbons.

. 1& Carbons and electrodes of whatever material composed (of one-half
Aii or greater diameter or equgl oroes#-sonl area) and wholly or partly
gnufactured for producing electric are light; electrodes, composed wholly or
a part of carbon or graphite, and wholly or partly manufactured, for electric*
fgnace or electrolytic purposes; brushes, of whatever material composed, and
wholly or partly manufactured, for electric motors, generators, or other elec-
tial machines or appliances; plates, rods, and other forms, of whatever mate-

cl composed, and wholly or partly manufactured, for manufacturing Into the
foeaid brushes; and articles and wares, composed wholly or In part of
prton or graphite, wholly or partly manufactured, not specially provided for,
Sper cent ad valorem. (Al other carbons or electrodes, of whatever maote
el composed, of tes than one-Alf ftim diameter or equal crom-*eoonal area,

w4 wholly or partly manufacture , for producing eleotro are UIght, 6 per cet
.o valorem.)

Bespectfully submitted.
NAIoNArL CnaoN Co.,

By JOHN F. KEswar, Vice PreOdet.

Dmutr or COLUMOBI, e:
John F. Kerlln, being duly sworn according to law, deposes and says that he

is a vice president of the National Carbon Co. aforesaid, and that the facts set
north In the above brief or statement are true to the best of his knowledge,

information, and belief.
JOHN F. KwEnN.

Sworn to and subscribed before me this 20th day of June, 1929.
[(AL.] MABOUEBTm H CoLmEBn,

[ Notary Publfi
My commission expires October 8, 1982.

SUPPLUMKENTAL BBatn O NATIONAL OARBON Co.

COMMITTEr ON FINANCE
United States Senate:

The National Carbon Co., an American manufacturer of carbon products, has
plants located at Jersey City, N. J.; San Francisco, Calif.; Cleveland, Ohio; and
larkeburg, W. Va.
We filed a brief before the Committee on Ways and means of the House of
representative, in which we stated- that we were satisfied with the present

rate of duty set forth in paragraph 218, with the exception of one item con.
tied therein, to wit, electric lighting carbons of less than one-half inch In
diameter.
'In our brief we requested the Ways and Means Committee to advance the
~t on this particular item from 45 to 65 per cent ad valorem. We have

reduced to affidavit form the brief heretofore mentioned, and are filing it
anew with your committee. In addition thereto, we are filing this supple-
mental brief, setting forth facts which we believe are of interest in the de-
trmlnation of our case, and which are especially important because of the

otl to our request for this advance in duty which has been raised by
Oermai manufacturers of small carbons and their representatives in the

SStates.
.o 

*



SThe brie filed by the representatives o the German carbon manufaiatat
the Arco lectrie Co. and Hugo Rleiinger, sWpu!posely Intended to mitelt
the Government experts and the legislative committee. - .

s t I U ' aamano CTI UNirtED STATISJ COMMIiLON OF CUSTOMs .

If the expert advisers of your committee will examine, as it has the tight9o
to do, the Treasury Department's files on the dumping case against the muamj
facturers of German carbons, in the fall of 1928, It will ind as follows:. r
* The Teasury agent in the United' States found, and so reported, that the
United States consumption of electric lighting carbons is approximately
20.000,000 pieces per year. The American manufacturers testified that they
sold approximately 12,000,000 pieces in 1927. This leaves 8,000,000 carbons pe
year sold in the United States from foreign imports.

The Importers' conjecture as to quantities Is, therefore, without any foeaida
tion whatever-and is simply-a wild, u tadthbdtleated statement.

Your committee will farther find' that the dumping order Issued by the
Secretary of the Treasury is still in effect. There are only two elements Which
constitute dumping: (a) Injury to a domestic Industfy. This was found by
the Secretary of the Treasury and Is not reviewable in any court, and Is not
now before the United States Customs Court.. (b) Sale in the United Stat
at less than sale price in Germany. This fact was found by the special Treasury
agent abroad and by the special Treasury agent in the United States, and was
not controverted or denied by the importer before the Commissioner of CustouD
at the hearings. The Importers did deny "injury." When the ease of under.
valuation was before the Customs Court before the dumping charge was lodged
by the appraiser, the attorneys for the importer agreed that the carbons shoala
Ie reappraised at prices which exceeded the prices shown on their eoasulat
invoices, at from 52 to 72 per cent, and the appraiser advanced the value in that
amount.

The statement of the importers on page 1362 of the hearings before the Ways
and Means Committee, Volume II, that a "decision of the Customs Court will
be favorable when a fair consideration is given to all of the facts," is absolutely
unfounded, because the Customs Court can not review the question of injury,
and the importer has previously admitted, undervaluation before the Csto i
Court. What the Customs Court can do now Is to fix the dumping penalty and
assess the monetary damages against the Importer.

IuOPToa ' BamZ X TO CAIRON iLBCTBODWB

This, te entirely misleading. In the brief of the American manufacturers,
electric-lighting carbons are properly called " carb6n electrodes." The importer
is endeavoring to imply that the words "carbon electrodes," as used by the
American manufacturer, refer to electrie-furnace electrodes, which range from
6 Inches to 3 feet in diameter. Inasmuch as domestic manufacturers are only
asking for an advance in duty on carbons of less than one-half inch in diameter,
the importers' argument is intended to mislead.

THUEAPEUTZO CABBONS

-The Importers' statement that the number sold is so small as to be negligible
and they can not be imported and sold In competition " is also misleading. The
importers themselves within the last few months are Importing these carbons
from Germany and are selling them at a less price than the American manufac
turers. These facts are laid before your committee.

The Importers, who are direct representatives of two German concerns, do not
come Into court with clean hands. They !ire still subject to the dumping order,
and their brief filed here should be dealt with in the same manner as the Treas-
ury Department dealt with their alleged defense to the dumping proceeding
and with their open and confessed undervaluation.

As stated above, the domestic consumption of electric-lighting carbons is
20,000,000 pieces annually, The Tarif Commission in its survey on Schedule
finds that the importers of same in 1926 were 4,781,888 pieces; in 1927 t 41a
increased to 6,10,009 places. .In 1928, while the dumping order was pending
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tn the fall of 1928, only q few months ago, the United States Treasury Deiar'-it agents visited the at of the AAercn manufactures t Ightnear-
boi and went over thelr books of sales. 'hey ale visited the -offices f th.

presentatl es of the foreign manufacturers as well as many of the customers
Both, checking over and verifying hundreds of sales of both American and
reigp ccarbons. In every case, and there was not oe' exception, they found

. reportedd that the sales price of the imported lower than the sales
o e f the domestic carbon' Sinee 1928 no a d rnnt inestigtion o

Ices been conducted, but we are reliably Informed and so believe. that
th present sales price of the imported is still Iower than that of the American-
it.de carbon. ..

. It"Wa testited before the Comminssl6ner of Customs, hnd was subject to
erflcaton by the experts of the United States Treasury Department, that the

., . . .

*N the United ate! Treasury. Department, the impo* tell off; to448Mi9
In 19, howerwer, the imports have increased toua alamlxgt atai. pr

sfrattouar months f 1929, statltics of'theUnitedr Statesr Departmt, OfRpL
ibe shtow that the mporte of thee arbons from abeadtwere 8,181i .r
1tf tbo month t April, 3020; the imports fron Germany :alone .were 1.440X>

Sbthis rate of Increase is followed for the whole year, the tImports will costitte
per cent of the total domestle consumption. ,- - ,..:

.'"t l* . . , '. 
:  ,!. O 008T. ;O r -i'- , .. )-'1, ,*,.".,; . ' i ,

At i " . . IO OCW'OPISALL CAB ,',OI :, . ,

olgpres submitted to ..yo committee show' that American wage costs ae
hom four to five times those paid in Germany. It also shows that, the labor
SeMts constitute a much larger percentage of the -cost of finished, products, In
tbe sall than in the large carbons. It costs practically as much to make a
i~aon one-fourth inch hn diameter as it does to make one five-elghths Inch

it diameter, though competition .reduces the actual selling price, It is more
BtlAtclt to put cores in the center of these small carbons and although they must
be 6od at a lower price, many of them cost more than the: larger sie carbons.

the scrap loss is much greater in small carbons than in the.large ones; in
6e extruding operation, due to cracking, beading, and splitting; iu the baking

operation, due to warpage and cracking; in the finishing operations, due to
-leakage in the grinding and polishtng.; and on the final inspection, due to nee-
Sdsary tolerances for straightness, which is very difficult to accomplish in the
rasller diameters. The therapeutle lamps which use these carbons are oper-
'ated by machinery, and any ariation t asise, or any warpage, will stop the
operation of the lamp. The rejects or scrap loss here to very high. In the
s8-mllimeter by 12Mnch therapeutic carbon, the scrap loss is 41.2 per cent; In
th small'moving-pleture carbon, 9 millimeter by 20 inch, the scrap loss due to
the nicety of requirements by the moving-picture machines 1i 25.4 per eknt.
In the therapeutic carbon above named the labor cost Is 41.2 per cent, the
pmaterial cost 6.7471' In the small projector carbon the labor cost s 25.4,

a tellal cost 19.469. ComnPie this with the fg res Oln he' larger slze
carbons, the fve-eighth 'Inch by 12 projector, where the scra lo i thber is
2., the material cost 8.51 and labor 18.0. See folloWing table which hasbeen
submitted to the experts of your committee for verlfication.'"' "

Iewotsin-aO(En arboem (each) *,:.
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piroit of the principal Amelscan anaaMtrer on ithe ale of tmhel hdiacatbons for the year 197 was $1,000 a: otlay of and expndliOre fo.Sm
and equlpment of over 41,000000. Tbis hows why uaaj other Amterl
miautaetuers -of eatbone have been unable to eater. Ito copeltlon with be
hfoelka manufacturers of catboas. This Is due solely and simply tsi o tmE f
that the present tadriff ate en these amll c arbos, L e., 45 pe ceot, st gumr
Inadequate, and that an increase 4n rate of 4 per cent i. nees liry leg
manufacture of these carbons is to remain an American industry.

We therefore again repeat, as we have l: our previous brief, our request that
your committee recommend a change In rate for the small diameter carbon
under one-half Inch In diameter, and that paragraph 218 be amended so as to
read as follows: ;

"Pa 210. Carbons and electrodes of whatever material composed (of o
half ifta or greater diamdeer or eqal oreF-aotonal area) and wholly or par
manufactured for producing electric are light; electrodes, composed wholly a o
part of carbon or graphite, and wholly or partly manfactured, for elect
furnace or electrolytic purposes; brushes, of whatever material compose, a
wholly or partly manufactured, for electric motors, generators, or other electrical
machines or appliances; plates, rods and other forms, of whatever material
composed, and wholly or partly manufactured, for manufacturing into the ato .
said brushes; and articles or wares composed wholly or in part of carbon or
graphite, wholly or pertly manufactured, not specially provided for, 45 per cent
ad valorem. (All other carbon or eletrode, of whaoteer material oompose,
of lee thae one-half i4w diameter or equal oro.awtfona arga and wholy or
partly manufactured for poducg eteetrfo ane Ight, 65 pr Oet ed.valorem"

espectftlly submitted. . ,
NATroAq- C Aox. Co, ,

By JOHN F. KaXUL, Vie Premdent.
JUVN 19, 1929.

DrTrICT Or COLwmBIa, 8S:
John F. Kerlin, being duly sworn according to law, depose and says that

Is a vice president of the National Carbon Co. aforesaid, and that the facts let
forth in the above brlef or statement are true to the best of his knowlsed4l
Information, and belet...f

JoH P3 .JEst.
Sworn to and subscribed before me this 20th day-of June, 1929.
[SBAL.] MABonEBIT H. CoLMB.

Notary Publto

LETTER PROM THE STACOPOLE CARBON 0C., ST. KMARS, PA.

Bon. DAVED A. RID,
* United Boatee Benate, Watshigto, D. 7.
Mr DIAB SNATro REs: The Sfackpole Carbon Co. of St. Marys, Pa., was

organized in the year 1907. Since that time we have been in the manufac"
ture of carbon brushes, plates, rods electrodes and other carbon products.
From a small beginning our business apd .plant has increased untll we are
now the largest industrial concern in St. Marys and one of the largest In ink
County.

This we realize could not have been done without a protective tarli, whic
bas made it possible for us to compete with carbon products of foreign man
factue. We are still anxious to grow and feel that oe of the best avenues
of expansion is that of the therapeutic arc light carbon. We have spent a
considerable amount of money in the development of this carbon with th
idea in mind that the dlty would be raise to such an extent that the *Amer.
can manufacturer would be protected. We are anxious to go Into the mabu*
facture of this carbon at the earliest possible moment on account of the poten.
trial market for it, now in existence, in thi country.

We would, therefore, ask you to do whatever you can to add to paragraph
216 of the tariff bill, the words:

"All other carbons and electrodes of whatever material composed, of less
than one-half Inch diameter or equal cross-sectonal area and wholly or partly
manufactured for producing eeqctrt are lg4, 64 per cetum ad valorem."

- - .~ 4.. 1 r



,^ ZEARTHS, nEAf&TEWAR, AND OLASSWAB 878

tWemsure o thative would tAt ake the aboverequest unless it we've
i : ual o tbe advoaceenaet bt the caebos industry In this coetry. .

S e pe t lly .. . . . ., ....-: i " :, ". * " .... . 'L 3' : O ,,tao U C mowN 0 .
^ -' , .. . . . . . o . **. .C. . n ..18 G. HALt, General Masoger.

6F P.N,YLVANIA

. i Legin duyly swor according to law, epoe and says that the Ictp
.c tl in thi aoFdavit .pre true to the .best of his kowledge, iifrmkt on

ne l1 , . f.

" a. J . VIsoL DIqSMOs .,
• • * Noarp Pubo.

S.y conpmisaslon expires December 81. 1982.

BIEF ~~~ THE AECO ELECTRIC 00. (INC.) AND H0OO BEXSRINEB
(INC.), NEW YORK CITY

OfurnMIs oN ]PNA a
United fe Be tee, WeIMagfont D. 0.:

T is statement is fled by Aroo Electrie Co, (Inc.) and Hugo Rellinger
(Ife.), Importers of projection and other carbons, n rebuttal of the arguments
and reasons set forth by the National Carbon Co. (Inc.), in a. brie filed with
the Ways and Means Committee of the House of Representatives and printed

:.M pages 955-956 of the printed record, and a similar brief which we under.
tnd has been fled with your committee, and in opposition to the increased

Ht6 of dity reqested. -
"he statement Is made by the National Carbon Co0 In its briet that "the enFy

(Italics ours) change in rate requested Is for the smaller-diameter carbons."
The word "only" Is divested of the meaning that would ordinarily attach
Stherto, and which the National Carbon Co. apparently Intended should so
Attach when we Inform your committee that more than 70 per cent of the
carbons In use to-day, and practically all of those imported, are gender one-half
Inch in diameter.

I-:Tme effect of this apparently modest request on the part of the National
Carbon Co. would result in the elimination of the only competition that corn

y has, and thereby make it secure in its monopoly of the carbon business
I thls country .

The National Carbon Co. has admitted that its sales In the United States
e projection carbons in 1907 were approximately 12,800,000 pieces and the

sales of other carbons at least 5,000000 ploea From our knowledge of thelValrements of the thousands of moving-p ctue theaters in the United States,*tWellee that the number of projection carbons sold by the National Carbo
o. In 1927, were nearer 18,000,000 than 12,800,000.

'-However, taking the figures conceded by them, it wil be seen that this comn.
iny did 1. per cent of the business li that year In project carbons. It has

p.ctically the entire business in searchlight carbons, carbons need In moving*
.rtgr studios, and by hboto-engravrs, and also in light therapy. It controls
the entire business of carbon electrodes for smelting furnaces.

The reasons advanced by the National Carbon Co. in its brief in support ofIts ireeet for Increased rates of duty famish, no basis upon whleh such In-Omresaes would be properly asked for.
'hey reter to the requtements of the United States War Department fori1t os for seatchlights. No searchlight carbons are imported, as sales are

tpossbe under the existing rates ot duty.
They also speak of the growing need in light therapy for carbons. A few,n a very few carbons, are sold by Importers for this purpose. The number

Is osall : to be negligible. They can not be Imported and sold in compe-
titfoni with the Natiodal Carbon Co.
.They also refer to the growing demand for carbon electrodes, and in thiso..: ectlon they refer to the differences in the scale of wages paid to the•'
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for the reason that no carbon electrodes have been pla t tqr umn lawSand this because forepg carbon electrodes can not be sold this country
competition wth the. Anterampduct. The demand for carbon electrode
very large but the business is controlled 100 per cent by the. a .
manufacturer s

During the period of the World War there were.no, pn Bpoited.a
onseqePtly, the National Carbon o, ha a mon opol T . rpe

oed prices, and In 1919 they tnrased their i es SB eepto
coverger costs of mlateial and labor. The prices whic'ther fU.Ld tai l
with the 2 per cent Increase remain the same to-day with oeaslti
variations. These prices were adopted by the Importers afte mrt ~ at,
were resumed.. The National Carbon Co. did not fs Its list prices to meet
prices of the Importers, but on the contrary the importers' prices were eI
accord with those of the National Cqrbon Co.

In the meantime prices have increased in Germaniy add the Importers '
now paying 80 per cent more for their carbons than they ere a year ago.

Furter, the Importers are compelled to sell to a comparatively few Inde.
bendent dealers who are not m'iberf ' *at is known as the NatuaU
Theater Supply Co. ThI ctpiav:ago" ) Mrgnlxe 1925, and prior to that
time there were a large number of independent dealers, many of whom wee
customers of the importers presenting this brief.

This proposal of the National Carbon Co., therefore, tlab only a 'haugela
rate be made for the smaller sie &arblis, will have but>one resultift.adopted
by your committee, and that is to place an embargo on the Imlportation of the
mall percentage of carbons now coming ito bhe United States, and to seboe

the National Carbon Co. In a monopoly of thisse.. ne s.: .
Reference Is made in the brief to ' dumping" litigation. In order that vyo

committee may not have any conception of this reference, we wish to state
that the Imported carbons,were not , damped" i' this maret, that s, were not
sold at prices lower than the prices fixed by the National Carbon, I to ei
own price list, but were sold In faltr'cometition. This question of "duampni
Is not finally closed, as stated by the National Carbon Co. n. Its brief, bt as
a matter of fact s now. pending In the United States Customs Court, and tas
Importers believe that the decision of that ourt will be favorable when *aj
consideration is given to all of the facts, as that court will undoubtedly do wh e

Sthecase is tried before it.; , ; , . .. i.,.
We, therefore, submit to your committee that- .. * , -
1. The National Carbon Co. now.supplies from 70 to 80 per cent of the demand

in the United, States for projection carbons, and we believe 80 per cent to be the
rightflgUr. g -

2 Ninety per cent of the carbons Imported are less than one-half Inqb l
diameter, and would therefore be affected by the proposed change in rate.
* 8. Carbon electrodes have not been Imported for many years as foreign eeaboq
electrodes can not compete with the American product.
, 4. There are no imported. carbons sold for use in searhlights, and.this to
the reason that such carbons can not be sold in this country in competition
with the American product. -
S5 There aere practically no Imported carbons sold for use in motion*pcture

studios, and by photoengravers as this business is almost entirely optrolled
by the National arbon Co. -
: & The quantity of Imported carbons sold for therapeutic purposesis neglggib

and this business is almost wholly controlled by the National Carbon Co.
: -We therefore resOietfully submit to your committee that If any changes are
to be made tn the rate of duty noaf assessed I .paragraph 216 on carbon
and electrodes, the present rates should be reduced .and not increase d.

We believe that it is the purpoe of this Governmept. as: rejected n -many
enactments, to discourage and not to create monopolles. We believe, as we hsve
stated, that the-increases asked for.wguld be to create a complete monopoly .a
carbons.

Respectflly, ... ..
Axow arrneu Co. (Ixa.).
HuGo Hmarnoe (IC.). i:

. . .** : . . , . . ', .,

I
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'?RCKTE ISPEBOfAlINRlSO.dE XWlaRfla J
A. Ra

aiU ted Sties Sinate, Wafsfnet.,D .A('' ; l  .. i "

i DI SZNAro Ra M: The sp~e i .Sp eC 0antti u co'-m.-
in u cMarboi products In th t1dtqd State4s. W:e have bee0in h'Rlisl

I I n the manufacture of carbon' btuhes, plates, rods, and other
cot.f the highest ,q.a1ty. andOuat factory I St Mary is ea.,ed

the rindal'iidistries ift this part of P ylvana ' '
l Europe enjoiyed the'mnooly in tho miect u Ger o 'earbons to

ieth pmarpoes.t a n were sold h ere a t les tn during other Woar we
de poa nt for the manufacture of moelng pietur carbo s searehligti
t o other onmilar products pendint lge suths bof aone aod proanu-
JI he vet y highest qality.n t f , wo ws

S oiate, in thae tar if actof 1922rg were only given a duty 046 tpe
loren , which was not enough t6 protect ar s. German carbons s pe-

ided tinse market and were sol d here at less than onu cost of aid staic
e~te tes duty. Consequently, we a w a well as other e bcan companies

ojetor carbons, were forced to' discontitue this branch of ou manu.
*s left only one American mantfactarer In the field, who was only

continue because he was also a large manufacturer of other poducts.
0 discontinued manufacture, foreign carbons have come Into this count.
increased quantities, so that now they are taking over the 'domestle

We e were advised last year thht a dumping order had b ien issued
• German carbons because they were actually sold here cheaper than
d and this order is still in effect. Notwithstanding this dumplun order,

trts have been increasing and during the first quarter of this year 'the
: j of the United States Bureau of .Commerce show that over 3,0006000

r units of carbon for electric lighting and therapeutic purposes have
utiee ported. Total this up for the year and It would mean 12,000,000 pieces1Wi per cent of the total domestic consumption.

. 0 and other carbon manufacturers in America; of which there are nine,
both moving-picture carbons and therapeutic carbons of the bighest

t.- lty' We can not do this, however, unless the tariff on these carbons is
.aaed. .There Is Increasing use in Amerla of, arbons for therapeutic ptir.

' .for use in lamps as a substitute for natural sun ght, This use w6uld
an opening for more capital and employment of more labor In all ot

Sthereore ask that pargrph 21 be amended so that we may get at
t#crsea duty on carbons of one-half inch and less In diameter from 45 per

ig t the present rate, to O6 per cent, which we believe is absolutely necessary
S o.as to again give consideration to their manufacture. The scrap loss .i
E small carbons is very great and the smaller the carbon the greater pro

tI the Increase In labor cost. Statistics show that we pay fromthree
times a# much in America for our labor as they pay in Contineal

o., therefore, with the other carbon manufacturers and ask tht yob
paragraph 216 the following words: .

,,<4!f other carbons and electrodes of whatever material compose, of les
ne-haf nch diameter or equal cro ectonal area and Wbolly or partly

f o for producing electric are light, 60 per centum ad valorem."
. .lpe-tflly submitted. ,

ON CAMeoN Co.,
1. BEXMO1T Mosse,

•- ' Bao les Moasaer.
- 8.-We ask no change in the rest of the paragraph, whlch covers thep of the carbon industry, but on this specific size of carbon. we must have
Change suggested If we are to again commence their manufacture.
f^ o pr. PlENSYLVANIA,

Oouwfty of Bl, es:
.Belmont Mosser, being duly sworn according to law, deposes and says that

t ct. set. forth in the aforesaid are true to the best of his knowledge, infor-
and belleLi

J. BuLMONi MossBi.
n and subseribed to before me this 18th day of Jun, A, D. 1629.

JACOB ZELT,
JustkC e of the Peace.

f commission expires first Monday in January, 1980.

BEST AVAILABLE COPY
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Hon. TaUosomt . BvwerM ,
. Ut... suted 4 .l0.Besator, WFingt . C.

M iTA Bua s, BosOmw : As an Ohio onaufacturer, I am asun u f
wauld be good enough to lay thi. letter before the Ron. Walter B .Ii f
man of the subcommittee of the senate Ir- O Committee In ' ir
Schedule 2, and to ask hm, as well as the othL .Jer of the Flnacon
mittee, to give this matter their earnest conalderato..

Under paragraph 216 of the present tart act carbons for electric Uthlte n
are assessed at a duty of 45 per.ceut ad valorem. The National Carbon Co,
with plants in New j ey, Obio, and California appeared before the a
and Means Committee of the House of Representatives during the
tarif revision, filed a brie and asked that the duty on carbons under oiie n
inch diameter be advanced from 45 per cent to 65 per cent. We ae in fior
of this increase and on our own behalf earnestly urge this to your consideatid
for the following reasons:

Before the war Germany was practically the only manufacturer of caron
which are used for projecting moving pictures upon a screen. When the wa
shut of imports, the National Carbon Co. and other American manufacture
began to experiment, spent large sums of money, and as a result were able to
produce carbons of a very good grade, which were used by American exhlbltor
of moving pictures. The new tariff act was soon after framed and a duty of
45 per cent ad valorem was granted on these carbons. Unfortunately, th
duty was too low and only one concern In the United States was able to stay
in business, the National Carbon Co.

We ourselves have spent many thousands of dollars on a plant and equipment
for experiment and research and have produced and sold these high-grade
carbons. The imports of the foreign carbons were so great and so many and
they were selling so cheap that we were forced to discontinue regular produce
tlon and all selling efforts. Several other American carbon companies who
were and still are in business were also forced to discontinue all production sad
sale of moving-picture carbons. This left the National Carbon Co. as the onl
competitor of the German carbons. I happen to know-because I sat n at
several hearings before the Treasury Department where It was so brought out
by the Treasury Investigators-that the National Carbon Co. had made very
little money on the sale of these carbons and that they were only able to pro
duce them because they could absorb the loss In their other manufaetued
products, such as batteries, ashlights, and brushes. The other carbon com.
panes, which did not have the capital or varied Items of manufacture of the
National Carbon Co., could not do this and have not been able to stay In the
projector-carbon business.

Our concern Is one of the smaller companies, but there are a number of others
who will appear before your committee. The foreign competitors have don
everything to wreck the American manufacture of these products. They bahe
sold them cheaper here than they sold.them abroad, and this led to a dumping
order being Imposed by the Secretary of the Treasury. Daring this damp.ing
hearing the Treasury Investigator reported that thb annual domestic consp
tloe of these earbons per year was ^,000,000. The National Carbon Co. teetd
fed that it sold 1,000,000 of these. That means that 40 per cent of the moving.
plcttre carbons used In the United States are Imported. (We would like very
much to have this business and can get it If properly protected.) There is
no reason for this eoept that the tariff Is not high enough to protect us.
There are between 12 and 15 plants In the United States making carbon prod.
nets, and any of these could make these moving-picture carbons. InstW.d,
Imports are constantly Increasing.

From Germany alone in 1929 the Imports were 4,f4,770 plces; In 192
0,090,550. During the first four months of the present year foreg Imports ao
these carbons were 8,181,548 pieces, which would mean a total importatli
during this present year of 12,000,000 carbons, or 60 per cent of the domestic
consumption.

During the last two years a new use has sprung up for carbons for therapentl
purposes as a substitute for sunlight. We or any factory that make m~otll
picture carbons can make these therapeutic carbons, and there Is a tremendous
and Increasing field for them in America.
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( -xaPll carbons of less than one-halt Ineb in diameter, labor is by far the
Cost factor. Our labor In America reeeies four times as auca as

j# 0in Germany and France. .
:.e anutacture of these small carbons the scrap lon is much higher than

Dt large carbons, rnu~tie in -many eases, up to 86 per sent of the total

M*rtbme reasons we believe that an Inerease In tariff duty of from 45 to
*t et on carbons of les. than one-halt Inch in diameter is justliied and

jBuey rge you to ak the committee to grant it, o ,that we and..other
an American manufacturers can again commenae makhngi: moslgfletua ad
eWrpenutic carbons; We ask table advance in rates only on ta smaller lsizes
eIaoons leaving the great bnlk of carbon products covered by paragraph 216

~o present law unchanged. ..
.ieA. Ily we ask that the following words be added to Paragraph 219:

& ether carbons and electrode, of whatever material composed, of less
avn;one-alf inch diameter, or equal cross-sectional area, and wholly or partly

gjateured for producing electric are light, 06 per cent ad valoema...
eipecttfll submitted.

.- **Ta CAMMOI PNODvee Co.

4444. ~4

4.i.

H. B, Hu .wO, Prweidea.

Thu Quma'o EpoevOos 0,
'4iGis fer, 0u<4 JUle 3P, 1151.

ga pse O... ,
S0Conty of FOefreld, ss:

1, H. B. Hileman, being duly sworn according to law, deposes and says that
wcoets set forth In the aforesaid are true to the best of his knowledge, intornaa

tisad bellef.
H. B. nU A w.

'ubierlbed and sworn to before me this 20th day of June, 920,
[iaL) B. 8. JIg«R , Notwry Psne.

I CARBOYS

'(ar. 17ST

-,W OF TPB GATXB OASSP WOBB, SAMK, N. .

Senator EDo. I have here a brief submitted by Mr. John M.
rq. The reporter will please make a note that the Gayner

a sworn to.IThe brief above referred to is as follows:)
% y' ior m * QAYWR=O olss W s, SA&3, N. S.

ts It aa ma FWANOM COMnMwr
w an 1We-, oon, D. C.

G-OarumN: It is of vital Importance that we secure, In the tariff revisten
iw"OUg. , the listig of glass bottles or centalaers that are commercially

carboys" and soethes referred to as "d a ohns." These are
e glass containers over 6 gallons nl capalt7 and are used princlpaly

Wi. chemical sad pharmaceutical trade as containers for acds and similar
HEi&. They are usually boxed or covered in aoshe mamer to facilitate

i; fore, theftir Hi should Inetle the naked bot e as wel as the
ered or boxed ' . . , . ...

Ithas never been any schedules provided for glm. containers . this
* ter, exepting as applied to paragraph 217, which Vplodes auty of

w it found for bottles orer* 1 pnt cap duty ay a orded
it.. octieotton upt the present time or bottle by, nc e b4 I

Inadequate for bottles over 5 gallons in caletpaiiaiuc' as Aqne
ese an e made, by imaebines because of their as s and have to be made

. and-lown process, employing highly skilled and highly paid glass

r . )
.~~Ir
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To illustrate the entire Iadequacy of the protection afforded at I.
poud, we give the followinS data:

the standard container in general use by the chemical indutry i.6
is gallons. capacity, and weighs an average of 21 pounds each. The avrr g

sal price for OD to 10 per cent of such container produced In this c
is $?. each while the remaining 80 to 40 per cent wll be sold or taea
each t'o # t each.. These prim are deUvered pris and Iclude fd fi t
factory to detlnaWo,. i an average t. ob. factory price of Le.|
...om a the available data on costs of labor, material, manager

overhead exenm in ermany, our chiet souwr of ompelition, these ~a
s8 Fallonr , c trainers man bo man cture d at from e5 to Cts entd y Wa.

urmany, w , with an o<en tras.cotaUerO wMchare of age popnm a l
ents ec ma ks a total cost c. I New York of a8 th o 6 counters eon a e o

this it is clearly indicated that the dleretO between the Amercn cot "s
foreign costs o the and 18 gallon con1l d made. f ew Yor that ab e
nce between $1A5R and 86 or 10 cents eact The present duty of r. , -,

pound under paragrph 21T9 on thCe..otai %OtS which average a poMu&i ss
woud be 21 cenls, which is entirely too low. s,
we petitioned the Ways and Means 0ommlttee of the House ot Repreent.

ives to ad a cau e to para uh 2 to clude these container o a s
8 cents per pound, which wo provide a duty of cents per container, a

the facts presented above present to you clearly the necessity of proint
for this class of hand.mde ware;

When we state that theme nontainer are hand made we mean that iea
the labor involved in producing them is done by highly skilled workmea &
that no machinery whatever i used n any way In their'manacte s

work s of a hWhly -sklle d natue requiring years. of training bforo, _.
itecy Is attaied. Thee m are not available JIn m general tra4e but uv

be traine I our own plant, and un interruption In our P down w lior price
dtomsatro ti a the corps of highly skilled workmen would be sattered to

other vocations and the art lost.. Thise would not only affect us, the a tse

turers, but alSO approximately 80 skilled workmen as ell.
We feel ourselves under thereatest threat of competition at the epa mt

moment, because some m time ago when renewing our contract with Gne
Chemical Co., New York City, aho o lge users o these container,% we fae

competition from ew rmany. NatrIly-Oa r customer was reluctant to geve U
full details; they simply used this information to force us down with our prie

to meet this German competition. our customer frankly told us that they wm

renewing contract with s simply because of the element oi time Involved, mIt
that the new soQ , ouJt t I positoe _ op : g dfiUver s S(hh",~-p, 599

enough; butthat Wt oi' nedaat-iy nedt6 -eo othe Gerimi"t

as a competitor for this business in the future which natually resoles I te
Into thecewity of. gettitgadequte tariff protection without delayi .: .-

I lo eeemys.qedlPB to stress the Importance ot our Industryo, artedar. .t

its rotation ati particular class of containers,as glass Is the only

container used for the transportton of numerous chemicals Otionlt.in)
plant. s the only one at this tiie prodauint this type of conne but we
adequate facilities to Mot only ta c of the reqWurement of the country -

thes item but fciietlo to eand with any crying demand. This w

clerly evidenced by our expanding about 00 pP cent during theWe ,
when these containers were so badly needed by the chemical companies in- th-

arfae. pro."am. : .

: '

. onanter of,. t "cha4t K. Important Artilesmme TsWr
times of peace 'but become of the utmost: prtane In times of war.

Ireco 4.ed. by our government durng, the World Wa. when they a.C4
smanuf acturers. prou lng.thea containers on thesto.ent preerePti list Inh
lll42 wjih the. m utRftorer of inutlo ..
. y.J yowsly ststed. , we are t*only company left In he Un' d ta ,3~b.

nianulact fre these cotiners, and wecan not surie u3s acorded 4
t#.fprotee !oni. T'his proteton should be provide .to preserve an ind

so vital to t no .i atlonal4deba . Po -re .

Inonclusion wem e tly requ st, that paragraph 21 be so w -ttei .A
d4t rlu:4o f er for any gls cont j i tlou th,. rO

] ej ctf s .:ubr~ited .. ... e o

..- . .' :.- " • : JoIN M. GAr!M', 2 .m+od ,I-



k the best of big knowledge, Information, ad belle. .-.;nator .ho. O ne rason wh I wssome of tee big imau&

ers here is to have them test'y. as to their-earninb, her st*%k.whether it is watered, or otherwisean, ad their pro.

OF T, 1 GLASS OBTAINN'" ASSOCIATION OF A .

,, M ". c "i O t .13 . _ .. . - , .

S aTr :r O. GnerO las:.W sw N ., who A e'e m af

"i rwho isard o tatthe fiaet tatedi the itsel are

Stb best of hi nowedge, Informtien, and beief. on M - Pt

ether i is tnerAed orti Amnerl tae ler ithyour

Senator EDE. A. lot othem wlbhe di, Modth Pitt -
rh Plate Glass. Co. and that clas of people. 'You will gt them

aTh Monda. .onTaner all soon ret anted heaoq lt w this concern.
It is a somal coereu, e aind peout 0yur pavople, in the southern

- .P Aoijy.Stte y. . ..

M 91OF THE G .LASS CONTAINsa AssocuATI Tm Ar CoM .
ST ANTrAn R. L Aso CoY Chaim.

. 1H. O. BAWwtnI, MemCbe. - , ,
te GasJ Container Asoition of ri, ave e

addin toaara 21, 267 tope dun hn

APOLIS lDi OA fiS e W gllonr a; T8 er, D. per

'e Glass q Container A association are fly aoqufinted ith the facts presented
i n fil acord with the equst nd peUtpu favobl aonemovedsW 4, submitted . , .

- r ..- , owe her,6,jp:o c a .. ples]. , :I':

W B Tsnirra, CCoxunnah-

. or ImT aim l .r .
a ...... .It Mne g *.Act Ii. " ' o : P" " " * " i ' 

i 
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POI MEDICAL GLASS WOfl, INDIANAPOOuS, . :

tat 4 to._ £, btha

ma moment befo joz $art Let M find iut
greenn or colored, mofdor. Rreseed, and flint

ptorKHr As f syrinpe?
. Soaou Ii am j o{ mpoulq.r, .

Javaa iisnsrt Y'O. nomp ule

!IP~f~ihd o~Fo ol
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Mr. SCHioNO. That is it, Senator.
Senator EDGE. What duty did you pay. in you previous clamJ

ficatont . : , . . . .,. , ..... ,
Mr. SCinonB. Fifty cents per gross, regardless of whether thejwere 1 c. c. 0c. or 100. e .
Senator EDG. You paid 50 cents per gross
Mr. SoaNoas. Per gross.
Senator EDoE. Now you go under paragraph 917, as it now

pears, and you would be paying what
Mr. SOHmon. Fifty cents per gros .
Senator EDno The same thing
Senator KINo. No increase '
Mr. SOiNom. No increase. .
Senator KINo. You want it reduced, do you nott
Mr. ScOHNao. I have a little memorandum that I got
Senator EDGE. All right; read it. ..
Senator KxNx. Let me see if I understand you. It is only aiipoulesthat you are interested in? ..
SMr. ScNxoU. Ampoules are the only thing I am inte rt

just now.
Senator EDGE. Before you start to read that, *hat is the objeof transferring you from ode paragraph to another when the

is the same
Mr. SOaNOmn The idea of it is that there is the same duty on one.

half c. c. or I. c. as there is on 100 o. . .
Senator EoDG That is what you are going to deal with in your

brief?
Mr. ScH ona. That is what I am going to deal with in my brief.
Senator BanBgLE. What do you mean by " c. c."o
Mr. SCHNOBU. Cubic centimeters-German scale.
Senator BanRKEr. If I ut "c c." on a letter, I would mean

"careful consideration." [Laughter. .
Senator KING. You are speaking of th contents?
Mr. ScHNoan. The contents, as cebio centimeters.
Senator KING. What would that be [indicating one of the samples

produced by the witees] .
Mr. SoaioR. That is a 0 c.;his i a 100 .
I am a manufacturer who is vitally interested in that pa of

paragraph 217 coveig ampinle, which under the present at e
the eae rate of duty as o ar mould-blown bottles.

Under Treasiy d .son 4e; glt ap fs, fohe.ttime are given definite classification under tat tart of paa p91 e~vering bottles, viald, yars, demijohns and carboys, *ae
ampoules are ntade of i nd are used as container Th
protection on size B to6vet'C c . is far ifr6m*aequate "

I her reques t at the type of container town a ampoe
to be hermetically sealed, fabricated from gltbina F or otlhr
wise, capacity Ip: tob 5 e. e., maintain its piisere s. 'du of50 cents per gross; over 5 c. 5., 60 cents p rose s~ 4, a in
addition thereto 50 per' Tehtuni ad .lo ' i r'he ue, o..-

r ier a use ies s r ,ontaists of medical anid

eop haria tr you my aIctul costs iy i d'es, and i
copy of a letter kindly lent me by bol of my tdfhis, oii
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tltivej priehes;;. Tbis it eriqiual letke o we auin,t the Swan-yers Co., IndIan

*61~ ~ ~ ~ 14,'19Z&!

.0wa your o le e. M- Clapn 8 we OW N nelvol pUr 1#or
j th 24th ulUno and with our heartiest thanks for your amlqeetioLMr a reat our. office, we havq to state tht mus onder r rsbirte coVe it recei dr counter.

ft'i an poules dade o a lalt la9 ens 1I-oi gi UN with -,o iltd4na
tripe warranting absolute uniformity auG. netoality 5qi:. w yih y#"
in kindly examine. We are oiwlp ese. _anpoiVles s fo!w":-
Mold No.5: 3

-cabeI centimeter-. $ 1L,2 cubic centimeters ---------
50 ic t .----------------
5 cubic centimeters..---------------~ 46

_;J;4 cubic' 1etmts - .7026 cabl centimeters---------------------
.!ier 1000. cash* aet after receipt; and control of goods, delidred e6 i. L.Kew York-Messrs. Hensel, -ruckmanu & -Lorbacher, New Xivk wbo qftali,

,pporyo re-freigbit New Tork-*i4anqappALs The dipty )maunts to *5o
The , quantity mentioned In your above-ctd' faior wil bi' adferd withi

St. weeks after order'fs ar alnd the fact that -we aro idular. suppliers
,*ft. imany Yers of MesrB i.. Lilly 0., . UGauolu, 09ke , Indian
(b, Detroit, etc. will certify that we are well accustomed In*ac=macy ano
rqliablityPi the hope to be favored- *ith iour kind ordei ow prompt and caetl
el~etution, we are, dear sirs,

-very truly yours
Senator ED. Who is that letter fromI

Mr. ScworMe. -It is -from 0. . Gniner & Son, addressed. to theSwanMyors Co., of Indianapolis. C. G. Greiner & Son are a firmSmGerinany.. , Iam leaving, 4 copy with the Senate -cqnmuite6 of this
Senator KwNo. I do not see the relevancF of it yet.Xr. Scmeoa Now, here I have the s I am giving you actual

Senaor,'.o. You:.giving the German costI
c. 8b6ziWot.No; Iam uny boetsi1ow.Senator KNG. You are doing tat inorder to shtw the contrast,

twUt yo n tt a larger tari 9
9rCN t. That is what I am doing now, Senator.

seiiator Enon. In *ther words, you are quting from a proposal
aed by this firm'to an American firm, giving the prices at which
they would sell their goods, whereI

Mr. Sonon. C.i. f. New York.
Senator Eo. C i. L. New York-all right.
XC. Som' ot The cost; o*i c" c. atnpoule is't7 cents per gross.
Sntor Kka. That is our' cost V

r. Somiomi. That is my cost, with the duty.
it x4BAPzUY. How much is that?

smk . Sevgnty.seven, cens.
6Wj81G -2:voL 2, scimuD 2z---2



*t 8e~nata~ 'EDGi~ OBWL.~l:o'OnOWcsuuh- thie ~emiUkbsca ti
We can cotpre them .'i H ' T

ur cpsC is 77 centa Our sealing price s 80 to
5C04U~ '~ qai~tis.

On 2 C. c.cs our cost is 88 cents;seing rice, 85to.5oe, Qaet k
On5o. o's, our cost is $1.44; inp ric 160 to. $L70.

-We;d &not wantany increase fit up to 5. c c Wunt

Wheit1 omes to a.109'. c. our ot rs
wow.Thatf a 10 cubic'centuneter ampole, isqoted tp.

-New Yerkinthis .lettra&t $1.60:a grosi-
Senator-Eibdi And what is your ostt
Mr. Sowom,. My cost of manufacturing is $2.14.
'On-our 20o, c. ampoule the cost-is, $8.55 for manufacturing;teir

pOrice laid down in New York, $2.06.
Our cost of a 50 c. c. amoule is $10.10 per gros, agaiogt the t

of; $4.77 laid. down in New York.
This is where we would like to have an increase- of 50 pft, ftn.

on these items above S c. c.
The (ermn ampoule, 5 q: c., is laid down in New Yrk a$L

PhI duty and e aite not asking any increw9e on, tha- v /
* Last y et 4 gross of -ampoulei , Whichf'l

,about b. -~ciio
e.,8180f serum v ,teet

and 1dme6pah ! vials; -but ampohe represent about 6 aperen~

Senator BAuSizLr0 What is tlw production of these Ampouje,*i
the United StatesI

Mr. ScuNou. I figure that there were at leas 150,000 gross im_
ported last year. i an '

taln 4 about, production, .not mpoa.
tt:iOlm S oa, ' W e F 1SSv OM . Tbie -pwo4uc0ioj?1 Ouriproduction was. 40.Q M0g

st year, which is one-half of the production of the United Stptes.
I am~alking for the: 1 Q0ss Co of Conshohocken; the Kimhell
Glass Co., .f l inl, J;.d of VizeJmd,
N. J; and I wish' a'lso to talk for the Moser Glass'Co., of Cough.
hocken- the Amepiqan dopplh' ophis; the :A. IL Beck
Co., of PHiladelpbI t1 0* .,i ,o City; and the Steele

*Ga1ss,,Co., of P dpj
Senator Ero. What is the. "Amricrn Reserec Is that gdag

manufacturer?,. I.
Mr. Scuoimu That is8a law manufacturer,
S"iator..BAa'Lu .-I-see non, 9in the.-Tariff Commission's .eIp.

this statement of competitive conditipp, *Readig1.4:]
Foreign competition in domestic markitf tIi thecomparativeWv hed~' cOlion

glass bottles and other glala -c Ct0fineks 1 ot. Importailt.. Glass -contalaes
made of rela y thlg ae sceh as ampoIg) pa sri
candy ando a0e fmptd, the qowzijr !";
small.

Is that correctly I dl
Mr. ScnxoR. Well, I il y 4r is about O t

gross of these ampoules imported each ear Wht we are, UP
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1xkOW is tis!arseor anBaaafcturiwgsit 9 .
as isi D2nlllbe 'Bgagt > : i, ; : i iJ> b .r fj] ,Y-,

r t A -I11me tfrom yua agaIust yo1 ar1,
for different from iis paragraph as it comes from the House.

4tr. SCHom . I am asking or; an additional 50 per eni ad
-Ibove *. - , * * .S cfr b <., ,

Sector KNWo. Fifty per cent ad valorem .
Mr. ScOaoan. That ei plus the 50-entauty- ad ition t, te
abeatespecifil duty *
Senator BaEitr. What is the value of these You say ,000
S150000 gross are imported. What is their value laid doing In

fwi1orkI
SIt. Sisona. We manufactured in the ne hborhood of $90,000

oith of ampoules last year. That represente40,000 rss.
S"nator BmarLrE. I am speaking of the value of these that are
ported, not those you manufacture.
(jr. SCHNOB. Well, according to their price, 100,000 gross at 21

nts a gross; the small ones, would not amount to much.
Senator KINO. Were these small or large It

'Mr. Si~Nou. All sizes. They are going after these large sizes
.iw, on account of having this duty of 50 cents a gross on them.
They can import these, laid down m New York, at 5.7 a gross
where they cost us $10.10 a gross .t manufacturer. , ., ,.
,3eoator Eno.L You say you are not asking fr this. 5 per cent
dloremnexcepting onthe larger sizes.

'Mr. Sc8 o va. Over 5c., . . , '
Senator Km . What proposition of your outpt consists of the 5
e.nd oer? .. .
Mr. SoHou. What proportions .

IrSeator Kwo. Yes; what proportion of your 40,000 gross pro-
ducition

Mr. Somoan. I will say that 65 per cent of our production is 8
,j ni unmdor. ' ..
.uS Beator EoF . Why would not that apply .i the same sense to
say container, whether it be an ampoule or a bottle, when we are
agratining sizes? * *

Mr. SOiN . Well, it may come to sizes; but I just thoughtI
would bring up ampoules, because that was going to hit me. Tam
on the verge of losmg, say, about $40,000 worth, of business in the
tt year if we do not have some protection on these larger

oules. . . j,. -.
Senator Bat r. Who uses these ampqules, mostly.

Mr. SoaHNO. Pharmaceutical laboratories. Now, remember, if
hat 50 per cent is put on, that is going to mean about $2.50 a

pwich will mean less,than 2 cents on an ampoule.
ear EDOB' The price. in qNew, York, per gross vergess how

- CBNoB . With the 50-cent duty on this, it.Is $.27

Mr. SOHNoaR. NowV With the increase of 50 pe cent ad valorem
mean $7.644, or about $.45 less than it costs me to produce.

or Zio, ,Did you et at forth in the brief,
Sor,Siop. I have uit m, n here. . .:
qr.o. Airyugowt oturnthatint U .
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Mr. Sdo. I am going to turn it n: anthe i. .c woullo
8.59 with the added duty, and it costs m el$I.t6i produce ..
Senator En. I want those figures ii the records o eta

Mr. S nwoi. I am going to put them in .
Senator EDo. Then your request or proposal.is.also, ontaiei

wjat you.haye presented I-- : ' , .,
Mr Sbiam. It is containedd right in thi

S(The table of figures above referred to by Mr. Schnorr is as l-
lows:)

Ovr sNew, dty N
ento EoaYoLrk * owno*

ent K o. Y . M .. ye . m o,, .r pil

Mr. SonOa. t46,000.

......................... 7 5

rne yu srre your 40gures are rigt

........... 1 0 1 1

10. Sc...o......... I ... a... thee i y or 10 000 g s imp rt
$LO .......... 1...4........ ......... ,.... 1.010 4 7 , ,

O ver ae' pr ..i .e. ' . . . ....

Senator Eo. Are there any questions ..
Senator KN. . Ye. M. hnorr, iaet year we imported from-all

over the world only $24 000worth of glass bottlesev-unfied bottle
which would include these the duty upon which was $97,000...:

Mr. SCHNoaRon. f46,00l i
Senator KIN. $246,000. That was the value of all of the import

Are you sure your figures are right! .
Mr. SCENOa . I am; there is away over 100,000 gross imp

each year.
SSenator KIN. How do oukno that .
Mr. SoNaR. I know there is one concern in the United State

that imports in the neighborhood of seventy or seventy-five thou.
sand gross a year. '.

Senator Knir. Of what kind t
Mr. SoNOBR.u Of all sizes. C
Senator Kuio. Of ampoules? m a
Mr. SONiom. Of ampoules.
Senator KIo. Alone
Mr. ScmNoB. Alone.
Senator KzIo. What firm is that f .
Mr. ScnoR. Parke, Davis & Co., of Detroit.
Senator KIro. Have you sold them any?
Mr. SoawHNn. No; I never sold. Parke-Davis any, but I am on the

verge of losing at least one-half of my business if we do not get this
increase.

Senator KIno. If 150,000 gross are imported, that leaves, then a
very small amount of imports from all over the world, because the
entire amount, as stated, was only $246,000 worth.

Mr. Saoroam . Well, if we figure that ampoules on an average
would cost $2 a gross, 100,000 gross would mean $200,000 in ampoules

Senator KImo. But that means all unfilled bottles. This covertiall
unfilled bottles; and certainly the ampoules are only it small piroor.

\t .'
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if the unflled b6ttlee imported from all over the oqy1ldq . ot
i e t ^ ';' ' :  : * ** * ; . . ,-.. , ... ..

.~~lr. Scaan. That is true.
SSrenatoi Knmo. I thiik.there nuat be,eomething w9g w pur

iSo iroi Well, this is the first time I have been before a n-
iecommittee, and I came down here to protect thp bu~ineAs rtq ~

senator mKINo But you came down;to tell the truth, o course? '
itMr. SCHNO. To the best of my ability; yes, sir. I hdthe Igures

bee that I wanted to lay before the enate committee and see if I
o0ld not protect this bu.ines s.. ,
Senator ro. Well, now, let us come to this other matter. . want

tOknow where you get your knowledge that there were 150,000 grss
of ampoules imported last year. ,

Mr. So oNL. Parke, :Davis & Co. Import in the neighborhood of
MX) gross. * t

senator KI. How do you know that .
Mr. SoaCNOa. By the quantity that they use.
Senator KImo. Did they not buy some domestic production
Mr. Somioan. Not here lately, that I know of.
Senator KINw. No; but you 'say: that they are cosuming 70,00

poe Do you know that that is all imported ..
.Mr. SoNwomo . I do not know of'any of the other manufacturers
hat supply them. I practically know all of them, and none of them
ie masin ampoules for Parke. Davis A Co.-not one of the manu.
facturers that Iknow of.

Senator KmO. There are others that you .do not know. Do you
ill the committee now that Parke, Davis & Co. import all of their
rmpoules? ' . .
t - ScpMOna. Practically all. :

Senator KINo. You'know that, then, from your inquiries;
Mr. SCNOnB. I know that Eli Lilly & Co., of Indianapolis, import

80 per cent of their ampoules. .
Senator KINo. You produce 40 per cent of the ampoules that are

made in the United Statest ,
Mr. SCHNORB. I produced 40,000 gross of ampoules.last;year

SSenator KImo. What proportion of those consumed in the United
States do you produce? .

Mr. SoaHNOn. I will say one-half. I manufacture one-half the
mpoules that are made in the United States. -
,s&nator EDn The Senator asked you how that compares with the

MAcal consumption. ... .,
Senator KmNO. Yes* what is the number of ampoules used in the

United States, big and little?
,Senator EDoE Importedand domestic.
h.natorto.-Yes.. , ! . ..-

Mr. Scamxon. I think I manufacture about 20 per cent of the
ampules used in the United.States.

entor KINm. How long have you been in business?
iMnr, SefNoa. Since 1912.

puator Kme. Alone? .
Mr. SoCNoan. Alone. . . ,

.. . . . *- .. ..



ASeoator Kwio. What capital have youput4n i i: '
Mr. ScHxoan. I had between two and three thousand dola~ism

I started. r :
Sniatof KINo. Between two and three thousand dollars? *.,
Mr. SoHNoBa. Yes, sir. '
Snator KrNo. And you have made profits, and they have i:

back into the business
Mr. SdaCNw6.- Yes, si;- I did a business of $184,000 last yea,

mde $9,000 profit.
Senator EDoE. And you tre proud of it. , ,
Senator KINo. But you started in with $2,00091 .
'Mi. ScrNioao. Yessir. ' .
Senator KEIo. And you have put in no new capital?. /,
Mr. SCHNOa . No; my earnings. "" .

SSenator Itme. It is simply the surplus that you. derived? - .
Mr. SCHNOR. Yes. .
Senator KINO. You have lived out of your business? *,,
Mr. SOHNORR. I have...
Senator K Ei. You have expanded it? '
Mr. SOHNOaR. Yes; I have. * . - *
Senator KIro. You have a larger factory 9 .. ,:
Mr. SoNoan. Yes. . .,,
Senator Knto. You expanded last year? :
Mr. Sooata. Well, not to amount to a whole lot. .:
Senator KNo. Was there any expansion? ...
Mr. ScHNxoa. Well, can I answer you that questions
Senator KImo. Yes; to be sure. That is what I am asking it for.
Mr. SO NORa. I am a glashworker by trade. I started this

business-- 'T.t
Senator KwNo. Oh, no; I beg your pardon: Did you expand last

year I will get through in a hurry f you will answer me. .
Mr. SonNOma; About 8 per cent.
Senator Krno. Did you expand the year before ,
Mr. Som ona. About 5 or 6 per cent.
Senator KINo. And the year before, .
Mr. ScaMn'. Yes; a little.
Senator Knro. So you have been expanding right along every

year; and in 1928, with.all of this situation that you have described;
you expanded 8 per cent?

Mr. Sonm O Yes; I did-,
Senator ~EB. Would you get that order from this man named

Lilly in Indianapolis, and the other large firm you mentioned, if
this dut should be granted by Congress-

Mr. Scro . I wll get more business from different hoie
throughout the country, and I would not lose this order here f
Swan & Myers. Swan & Myers last year bought $24,000 wortkhof
am pules from me.

Senator EDoG. And they told you that they could not pay you
price because they-- . . .

Mr. SCHNoaB. They told me that there would have to be soale-
thing done, or they would have to import the ampoules to oompste
with the other concerns.

Senator BanmKrr. How many men do you employ? i

*1
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Lpt mA Oaethe se flgre 1yo hCIO WOt rea49,AeI

tin&-he actual cost in New TYof.440aril~ buiW4ssa quiay you arejigt lose, iq40. ~*g, yo OM ppoue and
bprioethat W 40harg, if thitisznot, giving. iw-y. bUSPaMPvacrets& I do not want it if it is.' Wilyuptw i -thereod11r. ScnNxn. WilllIput it intheecord I

SOXRL I- Cpta4in w wE I lput anytbiiqj 14:' t~ L'Mr.riKG., Have you examined mny of theinvoice o ippoottst
l~~'~m Wouu No;,Ihv 1.n11O1t., .*7

SntrKtNio. This last year? I...
kji)r. ScJNWn. I.have iuqk-.

S~8u tor. 0ur Mtthpripe,40 aknoWI nothin Oxcept this '147;ter which you have offered I
t~8cvoa~ hat i~thk Ql itha t X, know,. &tr.BoSnator Kzwo, W ho are SAme of th porters of.mpo~sol

of the. New York ,imp-OoresVMr. *Scmiomt. I could not name the-. New. Yor iinpqr' s u,
qP_ zaiO! A, few -of the concept that us.4a them.;

rSimto .IG ' a Qdigitewere any imleorts thereinIew York, if the German glass people had rqpreaentive%.
_"Wi.CMoua Greiner has a representative,; Wis new- is in-the
'I Bustw Krxg. Thw$_e uuoueO are Used, mallpamcu'c~ n

meicnal foctoriest
v MW, Soawea. Yes, sir - they are.

. entr w,4 An ,o ousa increase. in the rice,'.wbetlier,H .it, or biWOUIC-bO.CArr."ed..ox,to'!thgse who, bY. teiei
(' * 4 ~~~~ 9 1 = 1 s d9

pasowould mnaut& Pow~a botof 10cc.ampoie&.
Seiar Epu Yo sai, awbilk ago about .9 cents containere.Mr. SomwiL .Yes. Tht iU $3o2 oi -f a't hu_.d
8enator EDGE. If that duty were imposed asl you have asked, itmuld - pply to everythisgel"in pagraah 217, 'ml. it should -beaweo to aply special toadoies. -- u: se: you awe inma classh"r With btlsials, jars, Idej *ohns, and carboys; :apdif weakmy. vhangeit:wouldapply- everything, anad- not merjy. to

7Uampoules
Mu.8o~~wa~3 Uyou could::specify aanPOUlee-you see, we. MAWu-icuea great dal of other glassware and I have reduced prices on.INPW es m 15a to00per cent in the lost fve-year.

aao*ED=E Why I
Air1 nq omm. On, account Of foreign competitions. I. raised -thewsof some of tho men last year and -the. ea fr-they all

w~ken hepieoeWork .system....p -as high as 25 per cent. on certainbap.ofampoduleg. I hre cut down-on most..of.my overhead to see;Leould. Aot: inst.- thi cmpetitioh; btit has gotten-so.
t b going to in is d drag ifwe.can not gt this,



'rhufm.No it it is -in 'hidd
u vkr~ vig Oftlie A tlian roW 'o

It is tie hh stpy;A~d you can not cut dwthe 'agesnloej

T~, m 1 ~ &y olr -quistions?

]WnaorK*dq 64 6-A.' Bd ine ~ttion tubing-Lvhich -is 4he rs
mtdal for the ampoiu; is "kt not I
Mr. SomNxtn. Yes. -I

Senator Kw~o. The rate or' tubing ip1 65 pei et ShwnIm f
graph '2164 eTh rti jwi MO .a apu i. e en.)w
Production of amipoules, and Wtog, th ;*W ion i.fo'e

tubing rather than the ampoules.
Mfr.. SarimouL We are not going to import any ftuin& As lon

asve an, -get tubing in this country we are gongto handle Amegn.
can tubing

Senato Kmo, "Bui the filnpoili* teuld'come ovr In the tormi'of
tubing rahr -then -in the- forih of 'AmpwOes -if you increased ths Ante
on ampoules, so that you would lose by hadnfg heaper tubing-heise
ihich would take thie jplaqof the amipoules.,

Mr. Sczomm.x I can 'aswery yo Otha.'- A few yess b, ElF
Li01y'& 0-o. Imported. some tufing imdl think tho prc with the duty
was 90 oat*& poundd,

Senator KxfG. -~ Ihave, not made this cltri -I will -*k Mr. Al~er.
son, of the Tariff inmmission, to ox plain it.
* Mr.!Mvaor ;Th in 'is this c: The rifte on tubingaItnwli

the House bill 965 per cent; under the present ad 55 per cent.$ ICU
rate on 50 c. c amulesis onl ,cetU. if yr priels I 1;0
4*eits a '~w -wodldbe6 per cent..Ta wou d -eneoutge thb a
portationi of tubing -ill the-fotm -of imo~e t 65 por cet, rather than
pay the 85 per cent rate.

Mr.48~oa"a.I will answert you that. -t takes' 90 -PoUqCd of tub.
ing to makeigross of 50'i a A ampuleaNwhidh- would be, isollgrmv
grossdety~a would- it 4ottis , not tUhVt/xactly 6,4 exntvapound?

Wr2A XvAMo. Five P40. cWatt rt;

these ampotee.ri 'Rembe, thereisfabout 406to-50 pe6cn13s

Sqfiitoi Emoki iWhat ikitievpointi.Mr.- T riff Expert, tiat you a#'
trying to make'theret I

Mw-v 4', am inot~ tryizig, to -mike auy. I aw. ifterrti

Senator KiO.M1 incihri one vf~h reasr xe
I will ask him to make a-statement in regard &6 "ht.

"MitMamzzcu~Th-rate poU8-pir'ceuto h D Ae apae
*bul4 4ncouwrge the iixjlb , ioof thvnishd- pOroduct; because thE
duity, on the raw, mtoaia iI 46S pemi ent, jut aa' y r say; adi'
allow 'the* -Imr -ont rate .mathe)' aWa mtera iera~fhoulde,soM6l

tiosM 6n't~i m bed'~smpo et.' Theratwow the 1 and N
C.C tl v O101rot aiip ri



bit is only~rc~ n ~~,~ ~~r
"B&DntoIEDOL -I see: your ponto .Iwish you Woid'- 4or , IPut

-idtrrsd to b*fhkn'itb1tbO Waelti tQ4WD.Y:),f1.') f 2wi ~A.

~TA ~!''' :~''-' 2 2'

'2'
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SCIENTIFIC GLASSWARE

r - AN1M.AU P&RI 0UOV1 10fL 'rBtiT

.~( I~ ftnsswas..uy wrnb the -,,hairma of. the subeom-

's enatov; Eiio.- Mr; B arber, you, represent tthe A.er mamnu-
'&*uit~s f cilinstrumentI hdeutstande / '2

" &f.. ?n. os, -,.r; biological instruments, covered in- ibawk-

rn 2 .Are you a manufacturerI !I- i. I e

~Mr. m. NO sir. -i am a jOroduction -sikerh Und _t

Senator fnu what? I
Xr. BAmd&z, 1Idovt ot'own' a -manufacturn ai' am rdfnu.
Atok Uthe impait. of 'lerbatendent of the, Vineland -Flint

Senator Enon. You are herm -to ,discuss -paragraph, BIB' (a), where
iid P4oosd, to raise the duty, from .65, per- cent id valor"k 16 85
per cent. 2(I*

frfr# Anuku. Yes. 2

O eitcjKNG o testified, and I find- your testim"'Y in the
1k 46ehkrinags on p ge 1461. *.;.

Mr. B~AMi. Yes.2
Senator Kuio. Are you going -to add anything to thi&t:

?QVt. B~ut. I am going to add to that, but not repeat anythn
t was offered at that hearing., '

WI would like td Ptesent thiata ktement,A'f: I nal.. .
Irepresent. the'American manufacturers. of diemical, biological,
'Td uetlurgical g lassware' covered by aarph218 pagee 40,

I I*. .billH.R. ..67V*1 1/

H.X A

j. . . 1.



Following your ItM on,;: woul!liketocallr ten
to the following pertinent factI develped'csinee'our appeaSrino
fore the Ways, and Means Committee in January: , ;
"It1 a mnitter of record that this relatively new industry i.,

m~gter key t. This has been' cofmined by .suh bodieses theTfriffOot iDoWar Deprtmenit.'m tical su ly M depart
American Chem Society, and by the BritishEmr by
passing of the Safeguarding Act in 1921. -

Senator KINo. Are you speaking of glassware general y
Mr. BARBER. Glassware generally; particularly chemical and lab.oat glassware. I am not speaking of the entire list. Paus

graph 21s a very large paragraph in the glass industry.
Senator EDGE.You are not se of plate glass.
Mr. BammB . I am n6t s plate glass, window glss

decorated glassware. I am speaking of chemical, biological, an
metallurgical glassware only.

Qovernient u show that the volume of imports have'in-
creased consistent from $62,000 in 1919 to well over one-half mil
lion dollars in both 1927 and 1928. The total volume of the businessdone by domestic manufacturers in 118 was estimated at $8,000,000.
This has naturally decreased in ro rtion to the increased imn rts.
Figures available show the imports for the first three months o this
year to be,avr $125,000. These figures, if converted into tequivalent value i America, rpreent one-quarter million d- _ .... . 1 , .. d4 m i io _ .or practically one-third the volume 6f a very small but imp t
industry.

In 1918 our industry employed approximately ,000 skilled and
unskilled workmen, due somewhat to American rodtve methods,
but largely to the flood of foreign-made ware. To-day througih4t
this country the re idle plants and .the. number of employee as
reduced over 50 per cent. Men and management have:cooperate.d o
the fullest extent in reducing costs and to-y yo will find wages for
both skilled and unskilled labor the lowest of any department in the
entire glass industry.

Senator Ebooa Did I uiderstan4 you to: say that the employment
had decreased 50 per cent ,

Mr. BAIBEk. The employees have decreased 0 per cet,
Senato ED6u. In view of the statement made by the previous

witness, that this business has increased in.volume, and tha 80 per
cent was handled by domestic producers--

Mr. BBA.ma. That is syringes alone. This is another part of the
glass industry. Paragraph 218 is very confusi n

Senator EDoE. Paragraph 218 contains everything under the sun.
Mr. BARBR. It covers practicallint departments in

the glass industry, that are just as far apart as two idustries ould
be, and yet they are all glass. . '

Senator EaE. They are subdivided.
Mr. BAnauE. They are subdivided in some cases, and in other case

they are mixed up.
The American workmen's, wages for the year 1928 were as fol.

lows: Skilled, $85 per week; unkilled, $15 per week.
. gain, this as manufacturers we .must compete with an aver4p

wage of $12 per week for skilled labor and $5 per week foru,,i-

I



AR EATHNS, EA tiNIAEAD -OLAWARE

M I.cht ; thwe C f.w, q Iot-d ay ,,in th.ls ibor
entrl. urope for ,t e clase of work.

. work logr bo s,, a produce Amre.p er Uayiti

Senator Krw. That. ppea Y bax pr ..io..
Mr. B B That appear ther are are

senator, to t he at there.hasbeen a in, A he
sin this ine o .work, even at the red wages at qur

men have accepted since 1018. . . ., ..
In January the manuaturers subm to 4hq Ways and Means

nttee samples and an failed fur ofthe comp rtiv costs
Foreign f. o. b. New YOrk iy duty- d prcs Tee

a presentative or bread and butter items, of outl ' m-
tan arae of these e t that

Srepre teless than 10 per cent of the, total co i skied
r represented over 85 per cent and uinslled 5 per emt The

ufacturers average cost of their articles ws 80 per
cent over the foreign cost laid down, including the present duty. It

, therefore, quite evident that this industry, depending largely on
filled labor, most certainly deserves further protection o cope with

f gn-made gods which nave.an advantage f over approximately
200 per cent in labor costs alone. ox i
.Pio to 1915 practically all this ware was manufactured and im-

ported to this country from central Europe. The reason or this.
y" that under the previous tariff act, the major portion of chemical
ware was imported free of duty by educational institutions.

I sat here yesterday and listned to Mr. Johhson on this item. I
jpuld not help thiing that if that same condition existed to-day
R would have a new industry to build up to-day. The only thing
tha s kept this industry together is the protection being given by
e government to-day.
Senator Eou. In other words, if you had not had the 65 per cent

y, yopr plant would be closed.
Mr. DBaBE. Yes; 50 per cent of them are now closed.
At the beiing of the war the Government called the manufac-

tuers to Washington, forming what was known as the apparatus
section of the Council of National Defense. When war came to
Englnd, the English manufacturers extracted the promise of pro-
tion for their mdustry which they would have to develop.

ThAmerican manufacturers did not ask for promises. They
went ahead and have developed this industry.

It will be rather interesting to know the effect of American prices
,uder the protection afforded by the act of 1922. This has been
brougt out in an editorial in the April issue of Industrial and

ee rin Chemistry, which is the official organ of the American
U ical Society, who are large users of our product.

.following is an extract from this editorial and applies particularly
- the class of goods, in which, as manufacturers, we have a very

incere interest:
SComparing prices of 1920 with those of 1929, t is found that with a quality

sad accuracy higher than at the earlier date, the average price of chemicalmware, such as resistance glass, fasks, beakers, burettes, cylinders pipette,
, .- tory runnels, and chemical efunels s1 24 per cent lower.
- ' '..,- 

." .
..

,



As manufacturers we are le'p ad t sentt this inf6rnh)atij
your committee a d feel confident that the informatiotci"OtaiA
hereinwill be a' benefit to you ii yoeit consideration. - t r

Senator Ko. What did you produce jn 19289 . ?'i,
Mr.'BamR. What did we prodc6 in volume? :
SSinator .- Yes. . . :
Mr. BAmii. Those figures I have not with me at the present t"ie

but they are in the briefsubmitted by the manufacturers of glasswar
Senator ELoE. In round fi gures do you remembetl .
Mr. BaaBn. About $~,000,0 should say. .u

:Senator E . H many people do you employ in your Vine ha
factory, whep you are working at capacity?9'

Mr. BAmBE. Working at capacity, we probably have, in th6 ViAe.
land factory, iii the Kimball factory, and all of them ibu chl
together, probably 2,00 employees.

ator K o. t me ask you a question. I am asking n
about the entire product under the schedule to which y6ii are rfe
ing, chemical and other scientific glassware.
Mr. BAina. About $8,000,000.
Senator Kito. Isn't it more than thatt
Mr. BAmBER. It may be more than that. I have not the ffiu~

available.
Senator KINo. In 1926 it was only $2,250,000. So, you have !in.

Screamed it.
Mr. BARBE. That included what? The entire glass industry 6f

Vineland produced a great deal more than that.
Senator KING. Chemical and other scientific glassware. That is

the heading that I was calling attention to. The estimate of the
Tariff Commission is that in 1926 two and one-quarter million're .
resented the entire production in the United States. Now youts
it is over $3,00000.

Mr. B BER. I do not know, but I say roughly, about $8,000,000.
I have not the figures available, so I amonly giving you an answer
from my personal knowledge.

'Senator EDn. You produce other things besides scientific glass-
w are? . , . . .. ,

Mr. BnBE. Oh, yes. We produce lots of things. The entire
paagraphpraticall is covered at our plant.

Senator EDOW. I notice that the importshere of scientific glassware,
so itemized, have constantly increased from 1919, at $62,000, to
$545,000 in 1928.

Mr. BmaBER. Correct.
Senator EDGE. The imports have constantly been increasing year

by year. "
Mr. BARER. The first three months of this year the imports e

$12,000, foreign value.
Senator KINO. The Senator might mention that your exports for

1928 were $285,647 in value.
Mr. BABER. They were to Mexico, Canada, and Cuba.
Senator Es . Of this side of the Atlantic
.Mr. BANE. Ye. .
Senator KmIG. You export to Chinal , . ..
Mr. BAMBER. We do export to China.
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parag ap r d so forth. i t

t aly urpdoe not abor e

where it re allyper ent belongThe volnm (). e of business thes"ct lly o , P0,s,000 or $800000; busiess that should be classified intW.r iopey I .,. .. 18(), Let Le s utt

i ..paragraphSe . .Thi wil probably.lesr it up; .. ....
We would retf vte your attention to p aph 218 (a) . ologt

, meta ica, pharma is ceutical, and surgical atces and ifie ofs. Including all scientfic article, utensila, and t..os, whe th ie4 fo

where purposes n hospital, laboratories schoolume or uine .thethwse; all the forego ngfn hed or un ed, wholly or In cf
t' glans, 85 per centum ad valorem, and (b). tubes and tubing with ends
alhd or Unfinished for whatever purpose used, wholly or In chief value ofas, per e tuih ad va lorem. , o . . . .. ..

Senator EDo. What s m it inparag rph 2t81 bcu .. . "
eMr. Bmetal. It is40 per cent. w e want that put in oparagp

.Where t it rightfully ebellonges.d ,
Senator Eenu. What particular commodities? auhti.. ": end
Mr. BBaE. Glass 0 roh. : t .SSenatorE . I can not see anrey glause, who in it. et l
.s Mr pB , Oh .tead down further.Senator E You want that taken out because it only gets 40

per cent and want it put somewhere where it gets 851 9 •

Mr. BAE. Wae not asking that that go to 85 per cent Weper not asking the advance. The Treasury Department has already
SB It i not propeon . , aified.

(Mr. Barber submitted the following brief:)

B' ta or AMUOAN MANUFAOTUBza or BIOLOGICAL INsTroUe NTe

JInerst CovurXi, .
United States Senteang, Wasington, D. 0.

'GrNTLUEN: We would respectfully Invite your attention to paragraph 218
(),L biological chemWlcal, metallurgical, pharmaceutical, aud surgical articles
and tells of -all kinds including all scientific articles,. tells, and rods
whether used for experimental purposes in hospitals, laboratories, schools or

Miverp tles, colleges, or otherwise, all the foregoing, finished or unfinished.
hli 'or in chief value of glass, 85 per cent ad valorem, and (b) tubes and

tubing with ends finished or unfinished, for whatever purpose used, wholly or
lIt dlf value of glass, 65 per cent ad valooem..

It will be seen by comparing the wording In H. B. 2067 with the present law
that the House of Representatives paw fittingly and properly that tubing was
a(.rated from biological, chemical, metallurgical, pharmaceutical, and sur-

sI aticlees, and distinctly classified this Item in suparagraph (b) at a lower
rate of duty; that s, 65 per cent The House, however, it appears, overlooked
Ila rod and left it In subparagraph (a) at 85 per cent.

hulb emb oprn te-odo n8 67 Rt h rertl^
tha *h os i apee~ ie gPftlgyadpoel htthn a



A tea anettiwa0f: tUing al a iiii Aorod tIu

t/. I s b U
rbd, prrd0;40-W 60t td rO V 0

atKr ii40E srCtid alortfia. '' .. >c 1  i"- 1
aIt l prea tbat the inclsai .of da-r.todf o rOd la paragragra

covering tiles and tiling Is an error. Tte, process thbe ma1uf Cture
rod is almost identical with the.mapufaire of glaps tbe and tubing.
fct that it Is opal or colored increases 'inmt DU.actrer cos fro t s
material and labor standpoint, thus placing a theater burden on manfii
meetlgIthi- typ eot competition. ;

.The tWgos r r ed, to has several ajo es, ruhl divided q4 t
ca1se; tht Is, the ianfacr of button ad imitaton jewelry, dt
glm bar fo bathroom a eori esuch ah towel bars, cloth rckse
Through the peculiar classfltio of this class of ware the supply oft
Msade, g Ps ro for these purposes has been seriously affected.
.It Is a .mt er of record the hearing before the Coammitte onWaysl

;epns of te Jo4ie of representatives In the Seventieth Congress, aecod
sln, page 120 par aph 31, glass rods, that Mr. Thomas C. Tbo
manufatrer of glass and vitreous enamels and colored and special.
rods. Wlmette, Il.,:Itatei s that his glass-rod business has not been opera
for .our years n'this accop*t. Figures are not available as to the value I
imports.' " "" . .. '"

The manufacturers submitting this brief are producing this Itemin l mited
quantities, falling only special and small orders -It is, however, conservatlj*ly
estimated that.the volume of this business would approach $100,000 pert anan
the great majority of which is now foreign ware.

American skilled labor on this class of ware averages $8 . per wieek; unaiklt
labor averages $10 per week. Comparative central European labor costs are as
follows: Skilled labor, $10.75; unskilled labor, $4.25 per week.

That this very apparent.injustice may be rectified, we urge your committee
to make the following changes in H. R. 2687:

1. Paragraph 218 (a), page 40, line 18: Insert " and " after the comma folioy.
Ing the word ' articles" and strike out the words and rods" and the comma
following. ..

2. Paragraph 218 (b), page 40, line 19: Insert the words "and rods" after
the comma following the word "tubing" and Insert comma after the word
"rods."

8. Paragraph 281, page 48, line 2: Insert the word "and" after the com a
following the word "'tiles" and strike out the. words "and rods" and the
comma following the word "rods."

(Presented by Ralph Barber for the manufacturers opal and colored g1
rod.) .• ' " dCo'

DaMrrU GLASS Co., /.
Broonklyn, N. Y,

Via r AN FUCr GLASS Co.,

Brookln, N. Y.
RAwLP A. BAss .

STA-EMENT '1 THEODORE M. JOHN80N, EW YORK CITY, REDP
RESENTING THE EDUCATIONAL BUERS' ASSOCIATION.

Imtalshi gUas iCar..at., pr. K (a)e arn1 l il aua, per. 8nO Swtoimo sad W Isa
sppestu. ea. lb"

(The witness was duly sworn by the chairman of the subbot'
mittee.)

Mr. JOHNSON. I am the president of the Educational Buyers' Asso.
ciation of America, and also purchasing agent of New York Uni-
versity.

• ~ ', . i t

I
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j-1 am h r 71'

* im htee tent on. an entirely dn ere 4pr e,p .rps,
y ~o a accustom tp btewng tot orlte Jast fhn

S am here in the interest of 188 universities alge,, M
ot this country, repreeating the Eduatioi.nal e, aon
of which rutgers, the University of Micigan, apcl e ivety, o
Virginia are all members I should .1Se to read poof l 4 ts
i the general brief thatI have, here. :., . : , *..
:Senator EDmm. We want you to:read itW bit e should .ike, .(nd
tat before yot start your brief, the purpose , oyur Apea1~Ra ,
SMr. JoHNeom. I am here on paragraph 218 (a) and, .agapi 8
jO bourse' w6Are also interested in paragraphs 859 An t ey

ate o farin advancee that they will. doubtless htaf up;at..anr.
ether hearing .- i , . , , a

Senator EDE. All right; go a head*
OMr JOuNeoN. I should ike )to have permission, gentlemen, to

4abmit both the general brief and an individual brief of Harvard
University, which will characterize the number ofindividual briefs
tdit members of the Senate Finance Committee hv received.:,

Senator KINo. Have you the Harvard brief here ! . ,?
Mr. JoaNsoN. Yes, sir; I have. :. / . -,,. .
The Educational Bu s location f America, md up f186

hiding universities and colleges, appreciates th .ois .o .Wty to
, ppear before your honorable committee with ftactsa wich i feels

confident will be of considerable interest to you, in; that they bear
direct, relationship to the, question of duty on educational .equip*
OInt, educational supplies, and scientific apparatus, which question
is now having your consideration. We particular; refer. tg para-
graph 218, in which it is proposed tora~lse the duty . .per cent
to 85 per cent ad valorem; paragraph.228 A, in,w ict i proposed
to increase the duty from 45 per cent to 60 per cent; and paragraph
509, in.which it is proposed to increase the tariff from 85 per cent to

TO per cent..
At this hearing the university and college members should like to

present a proposal protesting against the present excesie ,tari -as
well as the recommended duty increase on; scientic equipment and
supplies. These are purchased for the purpose of encouraging re-
search and advancing .education, imported in goQd faith by any
educational institution in the United States, This protest is made
with a full realization of the economic soundness of imposing duties
6a imports for the purpose of protecting our American commercial
industries. We, as the purchasers of .our institutions' materials of
equipment and supply, wish to be placed on record as.being in favor
of doing business with American manufacturers in preference to
foreign manufacturers in every instance where such adherence to the
principle of protection does not interfere with the advancement of
oience. Evidence of this fact may be readily seen when we report
that out of the total amount expended for scientific apparatus and
soplies, approximately $16,800,000, ,only $1,531000 was spent; in
foign markets, or approximately 9 per cent of the total purchases.

Senator Ecom. Let me get this a little clearer. I; do not know
whether my colleague understands it or not. Do I understand that
you are here representing these colleges?. , .,: - ,,
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.<. JongieoN. ? y el. i I, 6raidl h aski totNew Ydrk
University, ~ ahd detAt of Ith6 Edcatiwon l Byers' Amo iom.dt

Senator E Do you mean to say that all these 186 colleges h
one. jutha i agent? .. & g. I

Mi*. al r h t is; not a service agency., c b

Senator EoW. What do you mmean by purchasen agant"
Mr. JoHNsol. I b the-haterial fo my ownniversity.
Senator EDo. Which is your ow univeaityi : .: .,,
Mr. JoNN. New YoI University. . , ' ... ,.
Senator EDo. You- are simply purchasing agent for. New York.

University, thti '. : . : - ..
SMr. JoiNSON. Yesi, sir. They have'an association. We formed af*

asMsocation nime years ago of the various purchasing agents of the
universities throughout our country, and I am president of the aso..
ciation. - . .

Senator Eoo. And you are appearing for thim in opposition

Mr. Jo sONi. To the increased tariff. '. .
Senator ED~m. In opposition to any increases at all in thee

paragraphs? "
Mr. JOHNsoN, Yes, sir.
Senator Emdn. You are opposed to all of them . - :
Mr. JoiRsaON. Well, my proposition is, we would like to consider

the educational institutions-that is, colleges and universities-as a
separate proposition. ,.

Senator EDoG Do you mean to say that all these 186 purchasing
agents have delegated you to appear in opposition to everything i
the nature ota raise? .I .

Mr. Jo~ rKSo. Almost all of the 186 have. '
Senator EDou. Almost all f- them? '
Mr. Jo4soN. Yes, sir.
Senator EmE. That is rather remarkable it strikes me-that 186

colleges should send a man here to make a blanket protest on a tariff
bill. I want to find out something about it.

Senator Kia. I think it is very sensible. ' *
Senator EmD. I'Want to get i in the record.
Mr. JonwsOt. We feel that the universities the sientiste, are being

handicapped by a tariff arrangement which I will point out.
Senator EmDG. Thse paragraphs refer specifically to "articles and

utensils of all kinds * * * used for experimental purposes in
hospitals, laboratories, schools or universities, colleges, or otherwise.

Mr. J6onso: Yes, sir. Paragraph 228 refers to spectrograhs,
spectrometers, .spectroscopes, refrictmeters, saccharimeters, colorim
eters, prism, binoculart, athetometers, interferometers haemacyto*
meters, polarimeters, polariscopes, photometers, ophthamoscopes,
slit lamps, corneal isicroscopes, optical measuring or optical testir
instruments, testing or recording instruments for ophtalmologic
purposes, and:so forth. '

SSenator EDot. Before you read that brief, why should:the position
lie any difflrnt of inanufacturelsof glassware of that particular
kind andmanufacturers of drinking glasses,for example

,Mr. JoMeoHNH It is very important to get the instruments of proper
precision, and it is very technial. It is more technical, in fact than.
I could explain to you.
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QDBie nu . Bua t you have usriti sm eL the type o pArodict
'' 5 produO B -ai '-youV '' -..- '"'f : ;'., ;' ! *:'l ; i!, ;- * :;, '

JoaNom80W ie product of ithe American manufaturer i.:
Senator EDoE. Yes. .,

,al. JoBaoNx. Not i . 91 percent of the amount of our puchsaes*
biinthe other 9pe ,cent wp do, and that is the 9 percent that
iajtalking about. ; C.;.. r A Mi js

J.uor. distance, the total purchasesof all the college by t way,
"lUoleges combined have over $200,00000 appropriations for ex,

plditures. .Of that amount, $16^800,000 are expended for scientific
ppr a usanplies .. . i

tSeor tor E Yes but the point about which I am trying toget
your view is this: WhileI recognize that everybody likes to get his
goods purchased as cheaplyas posible, if the theory is;correct of

Aing. one type of glas production, why should it not apply..to
every delicate instruments you 'speak about that are .for, experti

notalnd.laborory: purposes, that.are purchased for. schools and
naversities Schoolis ;niersitiee s .get their endowments, of

course, and all that kind of thing; but why should the manufacturer
of the particular product they use be placed in a different poition
from any other .am trying to find out what the difference is. .

Mr. JOHNmON. I am only appaling from the standpoint of colleges
and. universities; not the industrial research institutions,-bt the
schools of education. . . .
,Snator ED&o. I know w but we are here to decide .ue. way or the
other. My colleague and I may:have different viewpoint as to the
principle of protection; but I t ant you to explain, if you .will why
tbb producer of a piece of glass of a very delicate type that is bought
by a college should not be protected juAstthe same as the .ma who
manufactures any other kind of:glassware. .
• Mr.. JONsON. I have stated here, Senator Edge, that I believe in
(tat principle entirely.
.Senator EDO. .But you say you want no duty on it. .
Mr. JOHNson. We buy $16,800,000 worth of merchandise, .of

which we only buy $,581,,000 worth abroad which is only 9 per
cent of the total volume of purchases.for scientific apparatus and
upplies. '.,

nator EDGE. You buy 9 per cent abroad
Mr. JoameoN. We buy 9 per cent abroad.
senatorr Emoz. Good. Now, what will be the result if you have

your way with the pending tariff bill? What would be the percen-
M, JosOw, If the universities could receive a special ce

sij if your honorable committee could decide to give the universi-
is and colleges special concession of duty-before 1922, you

know, the universities and colleges had their material imported duty
free. , ,

Senator EDGE. Carillons-4hese b0ll and chimes for churches-
u44 to be on the fr list you know but the theory was that in the
aise of a given article, whetherit is for a university or a church

S 8u1O---VOL 2, GNm 2-- .
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or a home, either the iciieffprotectimis (rp6rr itI
correct so that part article was taken od free ih
-rMau -oa o prn eiWs t plaib 6d yq ho. s dei

Capped on account the tariff that we are now payni-,..:,; 7
KenatorEDM. Youhave a right -to your; oiio ~l . Gd Wal

with it.. -"' i .
-Mr. JoNoxO. To point ot that the 4merican ianufctturer

a good many of these lines are amply proteted.tpdayi I think thl .
fact shows it-that we spent so much money in America, and um
a small amount abroad.: As further proof that the American ;malu.
facturer is amply protected, we have learned, that an inst reaf
covered by paragraph 28, and used extensively in every Amer.ic.r
university and college, is sold to Canadian eductionalinstituezqo
by the American manufacturers for leps than $65 each ; . 'i-

Senator Kxo. Do you mean that they 'sell, the same instrument
for $65 below what they sell it for to the ,American universities#t,u-

Mr.. JoHNoxN. No, Senator .King they sell it for. $65 in CanUada
while they sell the same item to us for 108, which is an increaseso
66 per cent. That is evidence. that th American manufacture
should sell: at a lower price to -he American universities. This
marked difference is a result of the existing high taiff rates. .
.:SenatorKoa It shows thathe is either charging you too much

or disriminmatinggainst American universities., : . ,.. .
Mr.'JoHNSoN.Te, sir. , . . ..
,It should be:pointed out, however, that there are many instanos

where we are compelled to purchase in foreign markets. This' is o
because of the present superior position some foreign manufactuitrs
hold, owing to their having had a considerably longer time thai
their American competitors to experiment with new scientific inven
tions -In fact, in' some case America has yet to enter some of; thi
more highly specialized fields. This statement is frequently cor
roborted by public statements of our leading scholars.
- Senator KLo. Let me ask you a question there, if you will pardon

the interruption. Could you indicate specifically the various kinds
of articles for educational work which are produced abroad and
which are not produced in the United States '

Mr. JowNsoN, And which can not be produced here
Senator KINo. Yes; that are not produced here.
Senator EDom That would be very interesting. I should like to

hear that, too.
Mr. JoHNsoN. My experience in purchasing for New York Uni.

versity is just this: For instance, here is a motor generator which
any one would feel that the American manufacturers could -make.
I appealed to the American manufacturers-the General ElectriW
Co. and some of the larger ones that we do business with constantly-
to make this motor generator. It was of slow velocity, and very
special in specifications. I finally had to give the order to a firm in
Germany, ust because 1 could not get it'here.

Senator KINo. And had to pay the duty
Mr. JoassoN. And had to pay the dutty.
Senator Enoa. You appeal for a reduction of the duty on this par

ticular type of glassware, rather inferrig, as I follow you, that
because it is being used in colleges a special concession should be
made.



ABaSTBB, i&*VUMr#WAf,'AV4MI WAau 3

r Eu. Lqt11me finish the question first. Whby mlld noti
k o3'4k~ydt4hould a 1* a~ rodnc-I L 1 L 'L IA ft ld -1

~nin duty on anything is ii tobulorurih IAkE
illforhg 0.t#i that( I . build or'ftleemo iei

ini ihole qitionthe ht or wrbngi andI
do no understand wh7 you are, just after this gs ishedulo so parlo

Larrs itc. e~t it- the case, of 'w ph
senator EDZ. You do not answer

It 1Kk6io .e; it has ben "ooda d
Mya;that lz, ~d y ?t oerthi

Aof -fine charster, ud h9 soienih lii" tios,that arel
;epro tdo: 1;n the United -Statesi, a'Anyof them;

kt not--ppoddeed iW the United Stites So fa8s- 'am: toera ed
ap willfiw tht, those strindfthth that arS tot produceit'he'ited ,Stake, avid are ablutelj'tettal inour- eduiational:

* i~yikti shalc m ien free Ithihk theqyoughtte .1
&Seimtor .Enca -have abeolutelV no dsa meat with you- on thit

utin' but;th geitleifan *'iU not coxiibig h-se for thI& ' i"L h
Senator I;& Oh, Tes, he is. 1<

Sator;EM. He is comin here to get tli. dutyd rdted on thinks
t)Iatre made in the United ftfts.

.S&awtor: Knwo W-el': let u ;wa lat:and heai. his' statement, 4jfyo
haveanticipated him.-

senator Enou. wIant to know why he is ooniiig itt gs i
Mr. Jonrsox. Gentlemen, the point'is this: I &a efl9, with
at you two Senators are talking 'about* but, I tink th scientist

is the man who shoulddeide whether m mAteialc
med or foreign material can be used, because it is the scientist that

al, with -in our universities. It:'f itthi'sciendst that all the pur..
haing agents deal -with;,
SSenator Knio. Let us come right down- to the-rtrx 'of this matter.'

AsI understand yoan dou ha* not made yourself clear; pardon
meforso sayin g-yu -pomtion ia~this That tte ttre certain ihstru-
ants needed in your scientific work in the, uhiersitis..-nd I use

the word "instruments "I, ithe.re as: covering various, -kinds of -me
chnical and chemical and astronomical and other deviceb-that there
,ft many of those instruments, that are not pfodubed in the 'United
Rauz, which you would like to take out from under this high tariff;

Mr. JoboNWW. That is true.-
Senator Knio. There are some instruments that are made in the

United 'States that Are not comparabe in 'quality with -thoge that
ea be-imported? .*

Mr. JOHNSON. Yes, sir. -

senator Kwo. And Your position is- that thee scientists here In
tke.'ited States ouhtnot t be compd to/take the* inferior
uticlo produced in thes Unitd States under -htp pent10 of paying
t1kkiheavy tariff?

Mr. JOHNSON. Yes sir
*-Anator Ewa, Di I Not ndetand yu-to'y that 91. per et

dotar purchases areimide in ther United Sats?

&L
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Mr. Joas.ON. Because .they. a mopt ble then, .,at
S -r I t .{U _ i. .r : it "f ri( i.:r o ' .,'

- asAtor Kineir a imot al gboteBeri B a

Benator ECooa.I amtalkinq tbohe %p er coat. ,,.. ,:
Senator KINeo. Isam speaking for the 9 per cent. You see, we

at ross purposes. . . .. . .. . . -. .,
Senator Eo. You probably would not get the 91 per cent ify yP

did not have the duty. Ica ot see a, bit of difference between hu
and nyhing else bt t i story .

ou, " Ca you get this article for me". Iw te them, 0a Ir
I can get this article for you. Which one do you :want'; .T '

would say, " Wellwe investigated the Americ product " -take
petrograph; Ink,. the s n on other company that maes it in

Aeica-- and, we find that weo have got to have the oe,404o.
abroad." .That cost about $5,000 and when I told that man he, w*qld
have to pay $8,00. more to ike: that purchase, he said, "Well, I
will haverto wait another year ,,,By waiting another year we have
delayed the advancement o science for the theory that that ientst
had m mind. .

Now, what we would like to have isia special concession to univer.
sities of a reduced tariff. We are willing to pay a certain amount of
duty on.that merchandise,. batwe: do not like to pay 60 per cent
duty. Twenty-five per cent would be reasonable. .
.Senator KImN. You. are paying the regular duty now upon all

those tbigs .. , ?
Mr. JoHNxiao. We.are paying 45 per cent duty now, Senator Kig.
.Senator K~ W Forty-ive per. ent., It is 70, per cent on some

.M.,Jowaf8so. I am taking .aricularly ,about graph 22
ust now. It is 45 per cent, and is recommended to be 60 per cent

I should like to have. the 45 per cent reduced. For instance, the
president and fellows of Harvard College have asked the purchasing
agent to .protest against making any minrea.e of duty on scientific
and laboratory apparatus. ,
*Senator :1F .Wjat is.the increase poposed in the bill, without.

looking it up ,... . . . ,
Mr. JoNso. It is s per cent in paragraph 228-from 45 to 60.

percent. . . , ,
Senator Enow. Is there no difference in paragraph 2181
SMr. JaoNN.. In.paragraph -18 it is from 65 to 85 per cent.
Senate r KINO Paragraph 22 covers spectrograph spectrometer

spectroscopes,. refractometers, and these other optical and scientific.
instruments-very delicate instruments.

Mr. JoWaSN. Very technical. ., .
Senator nro. Very.delicate and tecnipal instruments. They

have put op them in this bill a tariff of,00 per cent ad valorem. Now,
on those articles you want either a lower rate of duty or no duty,
at all

Mr. JomBsor. I have not asked that!they be put on the free list.
I have asked for a reduction to notnore than 25 per cent, at the
discretion of the committee.

U ,. '"'*^
,r
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pSeiator KNd. What pe60*entgof thtee things that youbp 6wo
:%naomade in the i t ate . io
f W -Jonagot OfWt o6emillionI - * . *
- Senator KINO. Of the sixteen million.
Mr. JOHNSON. $158'K0. 8ome of those are a sfac edhere;

there is competition on them, but the scientists will not accept the
competitiOon that $1,581,000.

Senator Kmo. You mean they will not accept the ,mcomption
bemuse theyareinferior ..... .
iMr. JOHSON.. They are inferior in l. .qua
iSenator KNO. What proportion of the 1,81000 is not made in

ati d united Statest ' , - .: :
Mr. JonaSOxN This would be a rough gdess onmy part Seator
ing, but I should sa that- close to $900,000 of o ampwi is it

acceptable to scientists and is not made in the United St tat
Senator KImo. And'you at paying a duty now of 45 per cent on

those instruments? " " • .. .. . ' ' ..
M. Mr. JOHNsonB , Yes, sir. . ...
Senator KINo. So that there is practical $460,000 added to the

cost of those instruments which are not in competition with any
.made in the United, StatOs V.

Mr. JoHNsox. That is true. ,
Senator ED. But your first proposition ;.a I undertood, was

that instumentsof inferior qulitywere mde here.
Senator KIN. These are 6nt m de here at, all.

SSenator EoDGE.if thy e not made ii the .Unite $ta4te- thak
you have asked him to do this-if you can rni the:committee
with a list of those instruments that are not made'in the United
States, we shall be vey gld tp give it further oisidematio :.
. Senator KINo. I ih we will be verysympathetc .with the

thought of putting it on the.free list.
J M I 3OHNON. r appreate that, Senator King.

senator EDGE. Bdt can no see any di ere.c between glass and
Anything else as a matter of principle. . . I.

Mr. JOHNsoN. Here are the figures on optical glass that I got from
the Tariff Commission: . . ' ..

iSenator E np. Do you iant to reqd thit hy.do yo not just
Mr. JoHNSON. It is about three items. In 1925 the value of the

production of optical glass was $53,654,000. The imports for that
same,period were $1 ,4000; so you see there was not .pr, much
optical glass imported at that time,.

Senator KING. I deduce from your last statement that you are
making a'plea there for a reduction in the tariff on optical glass
because there is piratically no competition there?
. , r. JOHN sO. On those instruments, particular. .

Senator Km . I shall be glad if you .will supplement your state-
ment here, as indicated by Chairman Edge,by pointing out the
articles that ae not manufactired in the United states, and then the
art icles- '. '

Mr. JHNsoN. That the scientists will not accept
SSenator Ki o. Yes'* those' that are manufactured in the United
.lte, but which are so 'inferior that the scientists will not accept
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themj going into detail ad, if %Wsry) Now d.wmi bre in
before the committee. I thmk you hd er ope o~,J; take
a day or two, or a week, if neoeasary. iord4r obe here w
matter is considered. . , ... n . .. ,, ..
.,(M6lohnson submitted the!folowing.briels) . ,

BmW or T E EDUCATIONAL .BuYE s ,As o OTzg or MI

*hbi =hAM risse Co' it

United States Senate, Waingtoi; D.'O;:'
The Educational Buyere Asselation of Amerieca -mde up of 188 leading o l.

verstles and .olik'ges apprecdatetithl. opportupty .to appear before your
honorable committee with facts which it feels confident will.be of cnle

I terest to yo, th bear A, direct relationAhip to their question of
on educatoal euMen, eductinal supplies, had sclentifc apparatus, *l
qiestlot 9b now a ivl'ag-ouvr consideration. We particularly refer to pa
218, in which: it is lrpod ato raise the duty from 65 per cent to 85 per cent
ad valorem; parapgaph SA, in .whlh it Is proposed to Increase the dp from
45 per cent to 60 per cent; and paragraph 85$, In which It is propse, to incre
the tariff from 85 per cent to 70 per cent.

At this bearing the university and college members should like to piesont
a proposal protesting agalnat the present exceeolve.tarif as well as the recom.
mended duty increase on: scientific equipment and supplies. These are pur'
chased for the purpose of encouraging research and advancing education, Im.
ported in good faith by any educational Institution in the.United States. This'
protest is made with a full retaliation of the economic soundness of imposing
ditied on Imports for the purpose'of protecting our American commercial in-
dustries. We, as the purchasers .of ou institutions' .materials of equipment
and supply, wish to be placed on record as being in favor of doing business with
American manufacturers, In preference to foreign manufacturers In every in.
stance where such adherence to the principle of protection does not Interfere
with the advancement of science.

Evidence of this fact may be readily seen when we report that out of the
total amount expended for scientific apparatus and. supplies, approximately
$10,00000, only $1,531,000 was spent in foreign markets, or approximately
9 per cent of the total purchases. As frthr proof that the American manu.
facturer is amply protected, we have learned that an instrument covered Iy
paragraph 228, and used extensively in every Amerian university and college,
Is sold to Canadian educational Institutions by the American manufacturers
for less than $65 each, while the Identical article is sold in American institu-
tions for $106 each, or an increase exceeding 06 per cent. This marked ditf
ference is a result of the existing high tarlff rates.

It should be pointed out, however, that there are many instances where we
are compelled to purchase in foreign markets. This is so because of the present
superior position some foreign manufacturers hold owing to their having had
a considerably longer time than their American competitors to experiment with
new sclentifie inventions. In fact, in some cases, America has yet to enter
some of the more highly specialized flelda This statement is frequently cor-
.roborated by public statements of our leading scholars

Let us look at the situation from the viewpoint of these scholars. We fad
them telling us that the utility of equipment for scientific work should be taken
Into consideration. The American scientist should be on a par with the Euro-
pean scientist when it comes to his tools and should not be required to use
inferior tools, or tools not adapted to his work, because of the fact that
Americans are not yet producing with his particular requirements in mind.

The Educational Buyers' Association will be glad to submit evidences of any
number of Instances where they have paid duty on purchases which they were
compelled to make from foreign manufacturers.

Educational institutions, whether they are privately endowed or supported
by the State, are not operating on even a self-supporting, let alone a profit, bass,
and it is generally known that the amount of tuition collected does not begin
to pay for the cost of the education given in return.

Then, too, there is another consideration; a pecuniary reason why an import
duty has often hampered the making of an. important experiment. The sd-
entist is often restricted to a specific sum In his budget, and he has to wait I

,B "II:
s;
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il be can accumulate enough funds to'pay the dut, along W!th te bim t of
merchandise. We feel quite certain that an i increased; duty will init tea

SireB~d a Importations and bolster American sales, but will nrease the pie
tb in this -country nd abroad. The college professor can only accompl h

,. Jworkwith the Instruments and suOples he chooses after careful' selection
rd will postpone his work until -; canrale funds necessary to make this
rase or discontinue his research and investigation entirely. In research,
Factor of quality predominates. ",. ; .. * .,

Sthere are many State universities and agricultural colleges ,ho are directly
IAported by State treasury funds. Part of.these funds are used for the ,pu-
*e of scientific equipment and supplies upon which they must pay the import
duty. A condition such as this is not only economically unsound, but its legal.
1I is doubtful. At a recent conferehee a comptroller of a Western State unlver-

t made the assertion that he had a request to purchase a spectrograph, valued
t 6000 complete,, but it would hlve to waitanother year because he could hot
t;the $250 extra he would hate to pay for duty. * This spectrograph is an

ictde that is hot manufactured in the United States, and o competitive issue
is involved. 

.

,Cod(leg laboratories are assisting some of the Government departments in a
very large way by cooperating with them In making studies of certain condi
(oe . About a year ago, one of the Government departments clreularlsed all

he universities in this country asking for volunteers to make tests for com.
ieclal industrials who frequently ask the governmental testing laboratories
fr assistance. The university laboratories are now making many of these tests
ad investigations for industrials without charge, for they believe that research
JI the basis, not only of progres in the sciences, but also of uunumberdble
aisnufactorles. - . I
. With the foregoing remarks, ItiIs not exaggerating in the least to state .tat

elucation is being taxed, a condition which Is universally accepted as being a
deterrent to education advancement. We ask, therefore, that your committee
*i1 consider recommending the following .

! That selentific apparatus and supplies covered by paragraphs 218, 28, 35.
and 860 be imported at a substantial reduction of the tariff rates as presented
ft the tariff act of 192. This reduction should be determined by your honor-
dbeo committee, wbj will undoubted recall that prior to the tariff act of 1922,
alversitles and colleges were allowed duty free importation. Such import.
tions shall prevail, of course, when the Amerlean manufacturers are not in a
*lWstlon to make or compete with foreign manufacturers and that the equip-

ment shall be specifically used for research and educational purposes in all
Adiuatlonal Institutions in the United States. It Is understood that said selen.
tMe apparatus and supplies thus purchased must not be sold after Importation.
Violation of this ruling should be subjected to a heavy penalty.

Respectfully submitted.

S' ornell UntI ertty.
TiSo. M. JTomaoN,

Newo York Untierety Committee.

SBBtai or HAnvAm U9maVSTr,. AMBaDO , MASS.

JtuN 14, 1929.
The OCAIBMAN FINANCe CoxuirrY

United tBates Senate, Washngton, D. O.
DrAz Sm: The president and fellows of Harvard College have asked me to

Afe with you a protest against making any increase of duty on scientific and
Isboratory apparatus and' glassware, and other articles as listed and taxed
inder the following paragraphs of the tariff act of 1922:
SPAaAonAP 218. Biological, chemical, metallurgical, surgical articles, and
utensils of all kinds, whether for experimental purposes in hospitals, labora-
tories, schools and universities, colleges, or otherwise, composed wholly or in
Atle value of glass, which It has been proposed to raise from 66 per cent ad

"'iMloe to 86 per cent
'PAaouoip 228 (o). Spectographe, spectrometers, colorimeters, prism bino-
lars, haemacytometers, polarimeters, ophthalmoscopes, optical measuring and

teting instruments, etc., which it has been proposed to raise from 45 per cent
i valore to 60 per cent.

., ; +. : -- . +.
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SPuAre a L ..Surgical Instruments, which t has been proposed Itoa e"
from 45 per cent ad:valorem to 70 per ceOn . .
** Dental instruments Including hypodermic needles and syringus, which ah
been proposed to raise from 85 per cent ad valorem to 00 per cent, .
, It is their bWllef that not only shoald:the tariff not be raised on these poa.
graphs, but that exemption should be made ,in favor of educational instituaoN,
xeleving them from paying any duty on artldes covered by these paag
and also on articles covered by-

PARNAOAP 860. Philosophbcal, scientific, and laboratory instrument, appa.
rats etc., composed wholly or in chief value of metal the duty on w hicht
has not been proposed to raise but which remains at 40 per cent ad valora
is in the act of 1922. . , ,

Before the tariff act of 1922 all of the abe Items were on the free list for
educational Institutions.

Harvard University, during the last fiscal year which will end on.July 1imported articles covered by these paragraphs of a foreign value amount- to
$4,784.1 upon which a duty was paid of. $,08281. During the same perjd
Harvard has bought from American manufacturers and dealers articles of the
same kind estimated to be of a value amounting to $92,000 sbowing.ttereb
that the American manufacturer already has ample protection'. .: ....

Of the $4,700 that was spent for foreign goods without exception these. eto
bought because it.was believed that satisfactory results .could not be obtained
with goods of American make. These were nearly all apparatus of a highly
technical and special nature designed solely for the advancement of sdlenaae
knowledge and for experimentation. .

,In addition to the sums expended by Harvard large sums have been expeded
by Harvard students, many of whom are earning their support in. whole or la
part by outside work, for surgical, dental, and technical Instruments and equip.
ment. In our dental school and medical school alone this sum would .aqat
-to over.$2,000 per year. :

We do not feel that there is the need to-day that there was in 1922 for'requir-
.ng the payment of this duty by our educational Institutions. Commercial
organiatons are rapidly Installing chemical .and. research laborerlesa : thot
own In nsuffcient numbers to greatly increase the market for t(.h kind of mate.
rial and if. protection to American Industries is required the. burden should be
borne by these commercial organizations who make a money profit from he
results of their research.and not .by institutions who get no money return from
their results but who, on the,contrary, give the new knowledge thus acquire
freely to the world for the good of humanity. , .
. May we cite as an example the. new cure for pernicious, anmla discovered
recently by. Doctor Minot, of Harvard. As soon, as this discovery was made
It was given freely out to the whole medical -profession and to the public, and
when it was impossible to procure the liver extract necessary to effect this <re
Harvard equipped, at considerable expense, a special laboratory to make this
extract, and supplied it to suffering patients In hospitals all over the country,
untfl it was possible for them to procure it commercially.

There is L'ttle doubt that the. proposed increase in the tariff on these articles
will result not in a decreased use of articles of foreign manufacture and an
increased use of the domestic at ourTlitttions, but only in an increase In the
price that we must-pay for the American goods as well as for: the foreign ones.
We have already had the price of an Interferometer which we ordered from
Carl Zeiss at Jena, Germany, increased from $428 to $473.60 and we believe
solely because this firm thinks that the present threatened Increase in, duty
will prevent our refusing to accept it at the advanced price. This they' have
done after havJng quoted us and accepted our order at the lower price.

SIt is vital for our research laboratories that they keep. abreast of foreign
.discoveries and the work of foreign scientists and exemption from duty 9p
apparatus of the nature described in the above paragraphs of the tariffact will
materially aid them in doing so. ; , .

We.believe that Americap manufacturers will benefitmore from our exenfl
tlon from these duties than they. would gain from the protection of a tariff. .

-t.:.Again we take the liberty of calling to your attention the'work of our Ortu
Laboratory In the radio field, of our chemical laboratory, aind qt opr englneeriag
school and physics;laboratory, aoll whom are .close and constant touch with
iAmerca industry. .. , ,
t:i.. Yours very.truly, .

P ro .~r aOW . ,.
Purchasing Agent, Harvard Univerafty, Qambridge, Mass.

I '
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#ATOMEir 01 FLAK HAIEor1Jfl EEKDINBMCAIONAMMC. A
v,., IN8ON CO., BUNHEBJOBD, N. . .!' : i,.
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The wi tess was duly swqrb the cia man o. the subiom.

nator.E . You' ar reprsenting the firm that s heretofore
referred to as Becton Dickinsont ' .

Mr. HaDEN. Becton & Dickinson Co., Rutherford, N J., sir.
Senator EDGE. It has been urged by a previous witness, as you

have probably heard that you control. 65 per, cent, I'think he .sid
f te 'domestic'business. , ' ...

Mr. H D. Eighty per cent of the domestic business, h said.
SSenator KINo. Of syringes only? ..

. ATDEN. I can. sure voU th4 if we did, my job as sale$ di
rctor would be much easier than it is.

I would like topresent brief statement.
senator KIo. - think, to be accurate, he said the omesic manu-
fcurers produced 80 per cent instead of Becton & Dickinson alone.
"eator EDGE. We always like to t get Age ich the nwif
ss appears. ,
Senator KJN. You want an increase.
Senator EDoa. You are favorable to the 85 per cent, I presume "

..Mr. HAYDEN. We are opposed to the 85 pe, cent.
Senator KING. Good. .
Mr. HaYTEN. That is, we want more. We want what we put into

the House Ways and Means schedule.
Our industry, and the parts to which I want to refer. here, g las

syringes, and, incidentally clinical thermometers, is essential the
equipment of every branch of the medical profession, human and

ternary. It is especially necessary to public health and important
ini time of national emergency, whether. epidemic oi martial. We'
are apart of the surgical instrument industry, concerning which the
T. Commission has made a considerable ,act-finding inquTry.

Before the World War 'two plants wer producing 5 per cent'
of the American iieeds. During the war eansion there were' it
plants, producing .95 per cent of the American neds.. After the
#a., withthe resumption . nteniiational trade relations,' there as
bet't organization on the part of foreign makers greatly lekssned
Prices on imported, goods, and'the Americatimarket was invade
o that at the present time there are but three plats, producin

saout 50 per. cent of American needs of hypoderimi'syringes.'
'Seathr EDGE. Did you submit this same brief in the House'

r c o r d ? ' ' " " " " " • " " -.' ' " " ' " " " ' " '

' 'Mr. HAirxDz. A part 'of this. This will riot be filed as an addi;
ti6nal brief. I am simply emphasizing this so that "'ou tiay get'a'
picture of the situation in connection with the surgical industry,,.'
'The present chdule is declassified with other biological glassware

m.paragraph 218, with a tariff of 65 per cent ad valorem. We -'

jted of the House Ways and Means Committee an 85 per cent ad'
Moiemn tariff ain a liding scale specific tariff according to the sik

of the syringe, and 85 per ent ad valorem and 12 ceint 'specifi tariff
on each thermometer. The need for this increase arises because of the
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diferene in the laboi* cots here and abroad. I may say-that 9 , .
cent of the costs of hypodermic O.syrges and 87 per cent of thect
of thermometers is labor.

The schedule as filed with the Ways and Means Committee shows
a ratio of about $4 American wage to $1 German wage for the same
operations on organized business and an even greater spread on u
organized business. By that I mean little lots of stuff that are made
in the homes and brought into the factory as against factory opera.
tion.

The effect of this is shown in response to requests for bids by he
Federal Government.

A bid calling for 2,400 syringes of various sizes, opened May 29
1929, brought quotations on the 2 c. c. size from 2S.4 to 62.5 cet
The 89-cent bid was' made under conditions as outlined by the
manufacturer on page 10449 of the tariff readjustmeit hearings of
the House of Representatives, wherein he testified that he made an
arrangement with his workmen to accept a much less wage on 'ah
order of that size in order to keep his organization together.

I am also referring to clinical thermometers, because they come
under the same category. A bid for clinical thermometers, openedon
May 1,1929, for 12,000 instruments, was responded to by 18 bidders.
The prices of the importers of foreign-made goods ranged front
$8,000 to $4,000; on American-made goods from $5,160 to $8,040.
It is also reflected in'prices in general merchandising in this country,
and I have copies of invoices showing the syringe of. 2 c. capacity
sold as low at $.40 a dozen in the New York market,

Senator EDGE. You say you have copies of those invoices?
Mr. HAYDN. Yes, sir.
Senator EDoO. Are you filing them
Mr. HAYDxN. I will file those.
These show the results of the tremendous spread between the for-

eign and the domestic scale of wages. The House bill provided 85
per cent ad valorem but did not grant the specific duty. In view of
the foregoing, and considering the importance of the industry in the
interest of public health, both preventative and remedial and the
vital importance in time of national crises, the necessity of the con-
tinuance of this industry to operate in this country is obvious.

I wonder if you realize, gentlemen, that within six months we have
gone through two very bad epidemics, which, if the industry had not
been established or had not been on the basis it is now, probably
would have been very serious If you had had to wait for foreign
interspinal needles when meningitis was raging through the country,
the population would have been depleted before the goods could have
gotten in here. Instead of that we were able to throw our American
organization into the work, taking them from one part and throwing
them on another, and we were able to do in two weeks what ordinarily
we would have wanted four months to do.

The same situation obtained with respect to thermometers. Whein
you had the flu epidemic last fall, if you had not had reserve stock
in this country, when we were called upon to. supply three or four,
times the customary amount of those goods to the profession .of the
countrythe situation would have been very serious.

,.-' ^
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SSB atbr EDGE. With respect tothese pidly risin impdts to
which I have referred before, approximately $5400 in the, pst

Sand rapidly going up ever sce 1919,'whn there $68,000,
ht a class of goods at you actually manufacture, or do dome

f those imports represent gos that you do not manufacture
. Mr. lHTDEN. We sell nothing but what we manufacture. .
. Senator EDm. I understand that, but do you produce everything
that the foreign manufacturer producest .

Mr. HAYDB N. No, not everything. We do in syringes and ther-
gnometers. '"- "
SSenator Ens. Does this $545 000 represent direct competition, or

does it represent in part, some thing that you do not produce
:Mr. HADEN. Possibly part of it represents some things that we

do not produce. We are credited with a much greater business on
rin ges, Senator than we are entitled to' credit for.
Senator EDGE. It it is not a trade Secret, what is your gross ouputt

-Mr. HAYDEN. Our total business of all our departments is between
,,000,000 and $8,000,000, but our business on this particular line of

stuff probably would not run more than $800,000; and on the glass
syringe situation not that much. But it has been decreasing in the
lst two or three years instead of increasing, as the former witness
testified.
, Senator EmD . It has been decreasing
Mr. HAYDEN. It has been decreasing, and our business has been

diverted to foreign goods in so many instances and in so many direc-
tions that we have shown, month after month, in. the glass syringe
business, less business than we did in the same month the year before.

Senator EDEo. Syringes are being used by the profession to a
greater extent.

Mr. HA&DEN. They are using syringes, but they are using foreign
syringes. They are using syringes produced on a basis of $1, against
ours, produced on a basis of $4.

Senator EDm. You heard the previous witness say that he was
entirely satisfied to have 65 per cent duty.
* Mr. H&AYDN. The previous witness is an importer, sir.
, Senator EIoW. I understand. But 65 per cent is sometimes con-

sidered a fair duty. He is entirely satisfied. Do you assume that
that is because he can still undersell you

Mr. HmDEN. Absolutely; he can. The best thing I know, of and
the highest price I have heard quoted on foreign stuff, is $4.80 a
dozen, as against our $7.50.

Senator EDE. It is so unusual to have an importer want any duty
at all that I would like to get your view on it.

Mr. HAYDEN. I do not know what his viewpoint was. Do not
ask me that.

Senator Emwa. That is probably not a fair question.
Mr. HAYDEN. I am asking you to consider this in connection with

what is going on the surgical instruments when the metal schedule
is up.
i,To accomplish this, and to keep the skilled labor now engaged

in the making of these goods, and to encourage other labor to enter
its rank, we urge the option of the schedule filed with the Ways



406 - TAMP AOT O1 1989 . : :

and Means Committeea of the House. Otherwise the industry is
bound to be diverted to other countries. .

With reference to the hospital situation, ,we feel this way. hTe
are large users.of :goods.. Their income, whether through contribu;
tions or through earnmgs, is very largely fr om American industry,
American industrial plants making large contributions, and the peo.
pie treated themselves being very largely from American industry.
The income is from American industry. My plea is for the mainte
nance of an industry so tremendously important.

Senator EDGE. What is your answer to the witness last evening,
if you heard him, representing the purchasing departments of various
colleges? .His view apparently was that because of the nature of
the activity of a college, there should be more consideration given
as to price.

Mr. HATDEN. I do not feel that there should be. If there are
articles that absolutely can not be produced in this country advan.
tageously and economically, then I have no objection to their coming
in free of duty. If they can be produced, or if, by the appearance
of a duty, there is a possibility of building up the American industry,
then I think the duty should be there.

Senator EDGE. In other words, if you want to endow a college
you want to endow it as an individual and not as a business.

Mr. HA DEN. Absolutely.' Not onl that, but my experience of
many years with some of the scientific people is such that I feel
that sometimes they can use what they say they can not.

Senator Eno. If the witness who was here last night, Mr. John-
son, can furnish a list-and you rather indicate that there are some
commodities not produced in this country-there is no reason why
there should be any duty on those, is there ?

Mr. HAYDEN. No; not if they are not produced and can not be
produced.

Senator EDGE. Are there goods that come under those two cate.
goriest

Mr. HATDE. The point is that if the present duty on those goods
is not sufficient to warrant Americans making them, then the duty
is' not high enough, if there is enough demands for Americans to
make them.

Senator KI N. I notice that the exports for 1928, as against the
imports of $54,000, were $25,000.

Mr. -HAYDN. Very little of that comes under the scope of our
goods. Our exports are very small, because there we are in open
competition with these same foreign manufacturers.

Senator KINo. I say, there are exports here of $285,000, and they
are increasing somewhat.-,i :

Mr. HAYDEN. Our own export business is not.
Senator KI o. There is some export of the articles you have been

describing, and for which you are asking this tariff.
Mr. HATDEN. Yes; some slight export.
Senator'KNGo. To China, to Mexico, tb Canada, and to Cuba.
:Mr. HAAn. Our own is principally in Latin America; Cuba and

Latin America.
Seiiator KINo. Are you increasing your exports?
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' . HATDOn . 1p.'. "Odr' port business is not increaang ;because
a' ae up saint' the'open markets on this same wage eele a .
Senator KLO. How long have yu been connected, with this

Mr. HAnrDN. Eighteen years.
Senator KINo. When was it formed

:Mr. Haokin. Thirt ythee years ago.
Senator KMNo. What did they manufacture 88 years ago
Mr. HAYDNM, Practically the nucleus of this same line of goods,

lus lines of metal surgical instruments, which have been discon-
inued for the very reason that they can not be produced at a profit.

Senator KINo. It is not a new business, then
Mr. HaYTi. Oh, no, It is not a new business

SSenator Kg~ o. What was your output, say, in 19181
Mr. HAYDEN. I could not tell you. ,
Senator KINo. You have expanded since 19181
Mr. HATDE . Oh, yes. Our general business has expanded, but

remember, this is just one--
Senator Kro. You have answered the question. Have you ex-

panded since 19211
Mr. HAYDEN. In general business, yes.
Senator KIN0 Since 19229
Mr. HAYDEN. Yes.
Senator KINo. Your output has increased.
Mr. HAYDEN. Yes.
Senator KzIN. You have enlarged your factories, have you not?
Mr, HAYDEN. Yes.
Senator KINO. Materially9
Mr. HAYEN.. NOt materially.
.: Senator KNGo. You have a new plant that is worth three or four
times the value of the plant you had in 1912.
: Mr. HAYDEN. Yes; because the first additions to our plant, I think,
were made in 1912.

Senator KINo. Well, your plant 1s very much larger than it was
in 1918. Your assets are more than treble what they were in 19189

Mr. HAYDEN. That I can not tell you. I am not in the iccount-
ing department, and I do not know anything about the balance
sheet. I am in the sales and publicity end of it.

Senator KINo. Your sales are greater than they were in 1918.
Mr. HAYDEN. Yes.
Senator KINo. Or 1917.
Mr. HATDEN. Yes. sir.
Senator KINo. Or 1918, 1919, 1920, 1921, or 1922.
Mr. HAYDEN. May I answer that in general
Senator KINO. Are they greater
Mr. HAYDEN. They are. Every year. with the exception of three

years, our sales of our lines of goods have bene greater.
Senator KINo. Greater in 1928 than they were in 19279
Mr. HAYDEN. Yes.
Senator KINo. And they are greater for the first four months of

this year than they were the first four months of last year.
SMr. HAYDEN. Yes, sir.
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.ISenator KxKo. There bave .been derived,%fom .4e activities 4
business annually with one or two y0ars'exception, surp us, p
which have gone into the business , :

Mr. HAYDEN. That I can not tell you.
Senator KINo. You can not say . ,.
Mr. HaYDvN. No, sir.
Senator KINo. You do not kow how much has been added ,iom

surplus and from earnings- .?
SMr. HamDEN. I have no knowledge of it whatever, Senator.
Senator EGE. You are the.sales manager. ,

.~ Mr. HYDNi, Sole director, in charge of sales and publicity. i
have nothing to do ith, the accounting.

Senator KwN . Before this hearing is ended I would like ate.
ments, under oath, of the activities of this.company since 191); the
capital stock then; and how much has been added by surplus and
by undivided profits.:: . ,
, Mr. HAYDEN. You make that request of our officials, I presumot

Senator KINO. I make it of you, to have you get it.
: Mr. HarmDN. Do you, want me to convey that message

Senator KINO. 1 want you to convey that message.
Mr. HAYDN. All right.'
Senator KINo. If you do not I shall ask somebody to come oveg

here from the firm with full information in regard to yourbusiess
every year, and your earnings every year, and what has become, of
those earnings. That is all. .

Mr. HATDEN. May I say this, that the glass syringe business, of
course-

Senator EDGE. You may say anything you want.to say. Go ahead.
Mr. HAYDEN. The glass syringe business and the thermometer

business combined, which are the two subjects under this paragraph,
represent a small part of our business-less than a third of'our
business. We have five other departments producing goods, on
which we are asking--

Senator EDGE. How many employees, approximately, do you have
in your New Jersey plant 9

Mr. HAYDEN. Between 600 and 700.
Senator EDGE. You have been prosperous?
Mr. HATDEN. We have worked very hard.
Senator EDoE. Speaking personally, I think that is the bedrock of

American prosperity and success. If we could not be prosperous
we would not be of much use to society.

STATEMENT OF SUNDEL DONIGEB, REPRESENTING 8. DONIGEB &
SCO., NEW YORK CITY, AND OTHERS

f.rpodnmlo qritaea]

(The witness was duly -sworn by the chairman of the subcom.
mittee.)

Senator EDeu. You represent whom
Mr. DoNIoE. S. Domger & Co., of New York* Kni-Scheerer Co.,

of New York; the Clay Adams Co., of New York; and Popper
& Kline.
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S 18nator -En -You Iare hr teto discus paus grpl &8, (a)i arem
Io not? I '1'

-Mr: oNioroaet " IY appear mt connection with al ls.
dernic syr ge ' :' . . ... :.. i .

* Te increase proposed; is 65 to 85 per cent ad valorem ,on pra-
gtih 218. Weoppose that. .
I Senator EDn You are opposed to the increase is that it 0
'MrDolona. Ye&. We wodd like to leave it where it s.

Senator EnDo. Youare satisfiedtb leave it where!it is. ,:i
Mr. Domo . Yes, sir. ,. . .
! Senator EnhB. This- deals primarily with the*s scientific instru-

ments. Have you any samples
Mr. Domina. These [producing samples]. awe h:ypodermio

o' rangess . . . ... , . .. •
'I want to say firit gentlemen, that this is a very small industry

but a very important one. The general public:is not conix .. ed'wit
i at all. .In fact, it is a crime to sell one of the&e syringes except

laijst a doctor's prescription. The only people who are concerned
Wit these are the hospitals the physicians and surgeons, and thbe
purses.
SSenator Eonz. Are you a manufacturer or an importer I

.Mr. Domani. We 'are importers. The bulk of these goods-we
estimate about 60 per cent- is sold to hospitals; about 25 per dent

to physicians and surgeons; and 15 per cent to nurses.
Senator' ED . You -say you want the duty to remain as it is.

Then, as an importer, you do not consider it a hardship,'or unfair, to
have duty of 6 per cent, is that correct f I '

Mr. DomNIE. That is correct. When you have in mind that 65
per cent of these goods are used in hospitals, and hospitals are carry-
mg on under chronic deficits, I think that the demand for increased
protection deserves to be very closely scrutinized. What are the .
facts? The domestic manufacturers control to-day fully 80 per cent
bf the total number of syriiiges sold in the United States.

Senator KINo, Who are they:
Mr. DONot.' One concern alone, Becton & Dickinson Co., 6f

Rththerford, N. J., control approximately 70 per cent of the entire
sales'of syringes in the United States.

Senator EDOm. Are they manufacturers?
Mr. DoNIzo . They are manufacturers. They are not importers.
Senator EMiB. They sell their own product?
Mr. DomNIo. They make it here and they sell it. They sell 70

per cept of all the syringes. They have a representative lere.
Colonel Dickinson, in testifying before the Ways and Means Com.
mittee estimated that the' total sales of hypodermic syringes in the.
united States were $1,200,000. That is approximately correct
That is also our estimate, $1,200,000.

Senator EDo. Let me get this clear again. .You are an importer,
and, of course, you are dealing with those goods of this character
that are manufactured abroad, and yet, i answer to a previous
question, you have no complaint to make of the existing duty of. 65
per cent. What percentage of the domestic trade is represented by
thdi'oods you import- nimean of the entire domestic business?

ness
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Mr.iDostWEz iwas ust comingsto that i about20; pe ct qtAh
entire trade is imported. '
- enatorE E., nd 80 per cent is maisufactured And old herekJ *
Mr..DomoNI . Eighty per cent is manufactured here.:! . ,
Senator, EnD. With respect to that type that is importedlre

comparable articles made here at all of that particular 20: perew,

"Mr. Doo akL Yes, sir. This .[producng ample]. is the ,;yge
of the Becton & Dickinson Co. I have two 6es..

Senator EDP . That is the domestic article ; ,
Mr. Domena. That is the domestic, and this [indicating] i the

imported. ,,
.Senator EDOB Then, you are in competition.
Mr. DONIGER. We are in direct competition. .
SI want to say here that the Becton & Dickinson Co. is a pleni

didly organized company- and enjoys the. profound respect o the
entire trade. They dominate the industry, and their goods are,
in the main specified by hospital bu er, surgeon, and so forth.
We submit that an industry that already controls 80 per cent of the
market does not need any further protection.

What are the costs of production at home and abroad That, I
take it, is what you gentlemen are interested in. Colonel Dickison
testified before the Ways and Means Committee, and I will just
read one sentence-- ,

Senator KINo. He testified before the House committee that it
cost 561 cents to manufacture a 2-cubic centimeter syringe in thi
country.
.. Mr. DMoB. Yes. .But he also said:

. The German manufacturer comes to this country and sells these goods on a
basis of 21 cents each, landed, but the same instruments cost my company,
including all overhead, from the start until the money is in the cash drawer,
%6% cents.
That statement is misleading-undoubtedly unintentionally so-in

two vital respects. First, he compares a cheap importation frOm
Qermany, which he states is landed at 21 cents. That, however, is
not the price at which the bulk of the syringes that are imported into
the United States land. Our syringe, and the syringe f Popper &
Kline, the one with the old plunger, that you hold in your hand,
Senator,.is laid down On New York at 33 cents each, and not 91 cents
each. We submit that it is not fair to compare a cheap syringe of
this character with the syringe that we import. Here is the syrige
that is comparable to this [producing sample].

Senator KINo. I think both of you are charging too mucL. from
the testimony we have had as to the cost of glassware.

Mr. DNIOER. It costs us 88 cents, and we sell it at 50 cents. That
is not very much, Senator.

Senator EmIa. With respect to the other one, which he said cost
him fifty-odd cents, what does that sell for wholesale

Mr. DONIGER. That sells for 62% cents.
. Senator Eoos. Tha is not a great spread either.
' Mr. DONOER. There is not a great spread.
' The other vital respect in which Colonel Dickerson's testimony i

somewhat misleading in his statement that his cost is 561/ cents. Let
us analyze this i,

11 
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e sells it for 62. cents. Obviously that spread of 6. qent is
Io. profit. It certainly could not,include such items as 1 per cent

Uin.g expense, which is the standard amount in this country, ver-
hed expenses, taxes, and everything esle. .. ,
,We believe--and it is based on statistics that we have been able to

gather from other manufacturers in this cuntry--that it does not
cost more than 25 or 80 cents, at the outside, to manufacture a 2 c. c.
syringe in this country. While the total cost may be 561/ cents, we
submit that the comparable cost, tLe true comparison, should be be-
tween the cost of that syringe at their factory door, and our landed
ost. From the time that we land that syringe we also have our
overhead and our advertising expense, and our general operating
expense, so that we have a comparison in costs abroad of 88 cents, as
against a maximum of 80 cents cost to produce that syringe in this
country to-day. We believe that with the Becton & Dickinson Co.'s

very splendidly and efficiently organized factory, with their large
sale and efficient production, it costs them decidedly less that 80 cents
to manufacture that 2 c. c. syringe in this country.

Senator KwNO. By the way, do any of the syringes have any metal?
Mr. DoNIOE. They do not. These are all glass. The ones to

which you refer would come under pagrgraph 59.
Senator KiNO. Paragraph 859 says " including hypodermic needles,

hypodermic syringes, and forceps, composed wholly or in part of
ion, steel, copper, brass, nickel, aluminum, or other metal, finished
or unfinished, 70 per centum ad valorem." You do not come under
that?
'Mr. DomoER. No. We have always come under this paragraph.

It is possible to put a little metal plunger handle on .this syringe,
wlch possibly might make it come under this new paragraph; but
under the resent tariff act-

Senator EDG. Irrespective of the duty, now, for the moment, do
you consider this revision and transfer of the paragraphs in the
interest of clarity? Is it better

Mr. DoNIOE. You mean the wording in 859
Senator EDGE. A transfer has been made, as I follow it, of bio-

logical, chemical, metallurgical, pharmaceutical, and surgical articles
and utensils of all kinds, finished or unfinished, wholly or in chief
value of glass, 85 per centum ad valorem; wholly or in chief value
of fused quartz or fused silica, 50 per cent ad valorem. That has
been transferred from 214, page 46 of this print.

Mr. DomoER. I do not, Senator, regard that as a good change,
and I am going to ask, at the end of my comments. that a separate
paragraph be made for syringes separating them from the rest of
the scientific glassware, because they do stand in a class by them-
selves

Senator EoDG. Why are they not scientific glassware?
Mr. DomIER. They are scientific glassware, but the same reasons

that prevail for no increase in the duty there may not prevail with
respect to the other glass, and if you do feel that the other items in
the scientific glassware are entitled to this increased duty, we submit
that at least syringes are not.

Senator EDGE. I get your point. In other words, if the duty is
raised, you want them out. If it is not raised you do not care.

63310-29-voL 2, SOCHE 2--27
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Mr. DONIGEO. That is it exactly. Just a word to give you a pi.
ture of this industry. Six years ago there were practically i
syringes imported. The Becton & Dkinson Co. enjoyed a virtual
monopoly. The reason for that was that the quality of German
importations was very poor. The syringes would leak at this needle
tip and expensive medicament would be lost. It would back flow 0
this point [indicating].

Senator EvoE. Concentrate your testimony as rapidly as you cin
We can not give half an hour to each witness this morning. We
belong to the union, and we propose to leave at 12 o'clock. Every one
of these witnesses must be through before that time. We want the
facts, and quickly.

Mr. DONIEn. Since that time there has been a slight increase iv
the importation of syringes, but the American manufacturers have
not lost any business. They have gone ahead as well. The reason'
for that is the whole trend---

Senator EDGE. The reason for that. is that business is better.
Mr. DNIoERt. Not only that, but the whole trend of medical science

is toward the greater use of direct medication, and these are the
instruments that do that work.

Senator EDGE. That is a little apart from the tariff.
Mr. DONmOER. Just a word to sum up, now. When you consider.

that 65 per cent of these instruments are used in charity hospital
where either the work.is done free or at a cost way below the per
diem charge, and there is no sound business reason for the increase ,
we submit that there is a very good human reason why there shQd:
not be a further burden or tax placed upon the manufacturers. We
hope you will leave it where it is. I want to file this brief with oi
gentlemen, and if there are any statements made by the rrer
sentatives in question that would call for new facts, I would like to
reserve the right to file a supplementary brief.

Senator Kizo. You had better stay here and listen to them.
Senator EDGE. That must be done right away. We can not keep

that rolling along forever. We had that argument here the other
day with the pottery people. Each one wants to answer the other.

* Mr. DoNIGER. We did not have an opportunity, and did not appear
before the House committee on this.

Senator EDoE. You have stated your case in the brief, now,.have
you not?

Mr. DONIoER. Yes, sir. Thank you.
(Mr. Doniger submitted the following brief:)

BBIr OF IMPOrBT m or HPOomaIo 8TRIome

The undersigned Importers of glass hypodermic syringes and clinical their.
mometers respectfully urge that no Increase In rates of duty be made in H. R.
2667 over those In the Fordney-McCumber bill on the foregoing products

UHToDmIO SMXINO Z Aa. sIs)

SIn the proposed tariff act of 1020 the ad valorem rate has been increased
from 65 to 85 per cent.

This increase In rate or additional protection is wholly unnecessary. Hypo-
dermic syringes, as well as clinical thermometers, classified under paragraph
218, must he distinguished from the ordinary merchandise of commerce. Thes
syringes and thermometers, like surgical instruments, are health merchandise
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AMto and used by those only who are specially qualiied to minister to the
elith of the people at large. These articles are not sold to the public; the

io t"ts, physicians, surgeons, and nurses only purchase this health mer*

Sheaincrease In rate seems to have been prompted In part by the appeal of
ti e domestic manufacturers of hypodermic syringes, and the testimony of
tWr spokesman, CoL. . . Dickinson. (See hearings, Ways and Means Com-
ittee, P. 1426 et seq.) While accurate data are not available, it is the ownlon,

d those who are well Informed in the trade that fully 80 per cent of the
total sales of hypodermic syringes In the United States are made by the three
maestle manufacturers referred to above. In fact, one of these three con-

c as, Becton, Dickinson & Co., of Rutherord, N. J., is generally credited with
joying the control of approximately 70 per cent of the total sale In this
ooitry.
:The Industry Is a comparatively small one. According to Col. F. S. Dickin-

aM. the total value of syringes annually sold In the United States is $1,200,000,
l wich we must assume Is the total selling price at wholesale prices. Of this

amount, the wholesale selling price of the imported syringes does not exceed
150,000. The purchasers of the syringe, as heretofore mentioned, are con-

Seed to hospitals, physicians, surgeons, and nurses. The total amount paid by
those ultimate consumers naturally is substantially in excess of the foregoing
sm of $1,200,000, and probably amounts to $2,000,000.
An industry which can control and hold fully 80 per cent of the total domestic

trade, and has done so from its very inception, can scarcely claim that it is
in need of any additional protection. In his testimony and also in his brief,
Colonel ltcklnson makes several statements which require comment and cor-
rection. After stating that six years ago scarcely any 'yringes were imported
bto this country, he states that now approximately 50 per cent of the total
acosumption is imported. It is a matter of common knowledge in the trade
that the one domestic concern alone controls approximately 70 per cent of the
total sales in this country. The plant of the Becton, Dickinson & Co, at
iatherford, N. J., has had a consistent record of steady and substantial

growth, and is to-day one of the "show places" among manufacturing plants
of the East. It is another illustration ,;f the truth of the theory that the
building of u well-organlied business can be effected into a very large one,

what had before been a comparatively small business into a very large. one,
if the application of the principles of mass production can be inaugurated and
etforced.
. Colonel Dickinson also stated that a 2 cubic centimeter syringe which can be
imported at a landed cost of 21 cents is the same syringe which costs his com-
pW 506% cents. He is mistaken in saying that a syringe of German make,
wbich is the equivalent of the syringe costing his company 566 cents, can be
Imported for 21 cents, duty paid. It may well be that some of the cheap soft-
glass syringes can be imported at the price named by him. As a matter of fact,
however, a German syringe made of a good quality of heat-resisting glass costs
the Importer 83 cents, laid down in New York. The foreign or export value of
this type of syringe is 19 cents, to which must be added 65 per cent duty and
10 per cent freight, commission, and other charges, which bring the cost up to
33 cents.

The several items of expense constituting the total cost of 56%A cents were not
disclosed in the testimony of the witness. Obviously, there must have been in-
daded, in addition to cost of direct labor and materials, such items as selling
expense, advertising, administration charges, and all the overhead, including
tent or its equivalent, power, light, heat, transportation, taxes, depreciation.
breakage, etc. In any event, it is misleading to compare a high-grade
Becton-Dickinson syringe with the lowest-grade imported syringe. The witness
did not state at what price the Importer sells the syringe in this country.
The statement is that the German manufacturer "sells these goods on a bass
ot:21 cents each landed." The witness must have known that the landed cost of
the syringe equal to his 56%-cent type was not 21 cents, and he must have
known at what price that equivalent imported syringe is being sold to the trade.

Colonel Dickinson said, "I am not Informed what it costs some of our manu-
ftuturers to make these goods * * *." These other manufacturers admit
that-the cost of producing in this country a 2-cuble-centimeter syringe Is about

S.tents, and these manufacturers are not equipped to manufacture on as
eonomical ai basis as is the Becton & Dickinson Co. We question whether the
Beton-Dickinson manufacturing cost ever exceeds 30 cents, packed ready for

I
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shipment. The Army and Navy have purchased very good American-mad
syringes for 41 cents. Soon after submitting their brief to the Ways and
Means Committee, one of the manufacturers signing the same offered to supply
the Medical Department of the Army with syringes at 31 cents each. Is it
possible that the domestic manufacturers, in an excess of zealous patriotism,
are selling to the Government at a loss and at the same time asking Con.
gress to raise the duty to 225 or 250 per cent so that the hospitals, doctors.
and nurses may be compelled to pay enormously increased prices?

Colonel Dickinson is not correctly informed as to foreign labor costs. Be
states that the average wage per hour for the male worker is 15 cents. Ae.
cording to information recently received from a syringe manufacturer in
Germany,, the average wage, as fixed by the Ceramic Union, is 19 cents per
hour for male workers, and 8 cents per hour for girls instead of 0% cents, as
stated by the witness. It has been the habit of many witnesses to state that
'the American wages, broadly speaking, are four times those prevailing in
Germany. This may be true in many Instances, but, according to the informal.
tlon which the undersigned have been able to obtain by direct inquiry from
German manufacturers, we believe it to be more correct to state that the aver-
age American wage is not more than two and a quarter to three times the
amount of the average German wage. It is also a fact that the s ale of wages
prevailing in this particular industry in the United States Is very low, scarcely
more than twice the German scale, notwithstanding the table given In the mann.
facturers' brief. The accuracy of that table may be judged from the fact that
no difference .s shown in the wages paid to skilled and unskilled labor in Ger.
many. When the American rates are given as 47 cents for unskilled and 72
cents for skilled, it taxes one's credulity to be told that the skilled laborer and
the unskilled laborer in Germany each receives only 15 cents per hour.

There is another Important factor entering into the cost of the German article
which Colonel Dickinson has entirely forgotten to take into consideration, and
that is the multiplicity and large aggregate amount of taxes with which every
manufacturing plant in Germany is burdened. According to a report recently
received by one of the undersigned importers from a manufacturer of scientific
instruments in Freiburg, Germany, there are 10 different kinds of taxes, assessed
upon every manufacturer, including an income tax ranging from 10 to 20 per
cent, a tax upon the amount of capital invested, a tax upon the individual inter.
est of each owner, real property tax, a separate municipal tax, a chamber of
commerce tax, another tyre of city tax (Kommunale Betriebsvermbgenssteuer),
a federal tax, a city income tax (7.23 per cent), and a church tax. Our Infor.
mation is that the manufacturing concern pays approximately 40 per cent of its
Income, and 9 per cent of its capital Investment in taxes. Therefore, in dis.
cussing the matter of overhead, we must bear in mind that the German mann-
facturer has a greater tax burden than his American competitor.

COMPARISON Or COSTS

The cost to the American manufacturer to produce ublc centimeter syringe
of good quality and the landed cost at New York to i %porter of a comparable
or equally good German syringe, Is, In each case, af ws:

American syringe (cost to produce, lozen)

Labor ---------------------------- ----- - --- $2.75
Materials.------ -------------------------------- .35
Factory overhead -------- --- ------------------------- *.5

Total--...-..---------- ----------------- 8.

German syringe (cost to land, per dosen) I

Labor------- --- --------------------- - ---- $15 C
Materials.......----- - --------------------------------- * re
Overhead, taxes and foreign profit-..4--. ------------------ .*
Duty, 65 per cent.------------ --------------------- L 4 en
Freight, commission, etc..------ --- ------ ---- --- .2

-"""" de
Total------------- ------------------------------- 8.9 Is

t'

I'
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QUALITY OF SeTINOKS

We have heretofore stated that the 21-cent German syringe referred to by
Colonel Dickinson, must have been of the cheap, soft-glass variety. There are
jome importations of that type, but in fairness to the undersigned importers, we
mast emphasize the fact that the syringes imported by them are, for the most
part, of the type made of fine, heat-resistance glass. This type of syringe (2
cable centimeter sie) costs approximately $2.24 in Germany, making a landed
e0st in New York of about $83.9 per dozen. The imported syringe is made of
bard, high-fusion glass, properly annealed, which resists corrosion or other
deleterious effects, due to the action or reaction of chemicals placed within the
syringe, and which, furthermore, withstands sudden and violent changes in
temperature, such as plunging the syringe from a bath of boiling water into
one of cold water, the so-called shock test. In one of the catalogues of a
domestic manufacturer, under the heading "The Care of Luer Syringes," Is
found the following: "Caution: Do not sterilize in distilled water or in a
solution containing sodium bicarbonate, as both will cause disintegration of
the glass."
.The fine quality of glass in the imported syringe was promptly recognized and

appreciated by the hospitals, the surgeons, and the nurses, notwithstanding the
cyical comment of Colonel Dickinson that "the average doctor, the average
nurse, the average hospital can not tell one from the other, except by the mark
on it." The day of the soft-glass syringe has passed and no mere trade-mark
of any kind can prevent its eventual extinction. The American makers are now
following the lead of their foreign competitors In using hard glass, and will
hereafter gradually discontinue the making of soft-glass syringes.

THE PUBLIC HEALTH

The only consumers of hypodermic syringes are the hospitals. physicians,
surgeons, and nurses. We do not know of any statistics showing the relative
percentages of purchase by the three general classes of consumers. Those who
ell the syringes are best qualified for making a rough estimate, and the pre-
aillcg opinion in the trade is that the hospitals purchase approximately 60

per cent, physicians and burgeons 25 per cent, and the nurses 15 per cent of
all syringes used. We do not know whether this estimate will meet with the
approval of Colonel Dickinson who testified that "3 per cent of what the nurse
pays for silk stockings and 5 per cent of what the doctor pays for neckties
will pay all the duty necessary to protect this essential industry." We must
confess to a lack of knowledge of the sums expended by nurses for silk stockings,
but can not help expressing our admiration for the perspicacity which can
measure the effects of an increase in tariff rates in terms of the cost of silken
hosiery of our up-to-date Florence Nightingales.

The important fact is, that the hospitals and all those engaged in the splendid
work of the preservation of the public health, are entitled to obtain the very
best instruments and apparatus, at a minimum cost. It is a fact that the
great bulk of the imported syringes are of a fine quality, and their importation
Into this country is compelling the domestic manufacturers to abandon the
soft-glass syringe which they have been selling for years. It is also a fact
that at the present rate of duty, namely, 05 per cent, the American manufactur-
ers can make the best grade of syringe, and still continue to hold their present
share of the domestic market, with a generous profit to themselves.

Increase in the rate on hypodermic syringes will result in two things:
(a) It will enable the domestic manufacturers, now in the business, to in-

crease their prices and make greater profits.
(b) It will compel the hospitals, physicians, surgeons, and nurses to pay a

greater price for all syringes purchased by them.
The increase which the three domestic manufacturers requested before the

Committee on Ways and Means, namely, a duty of 225 to 250 per cent, would
result in a complete embargo on foreign-made syringes. In fact, it would not
require very much of an increase over the present rate to bring about an
embargo. A complete embargo is usually followed by a cheapening of the
quality of the domestic product, especially in an industry like that of hypo-
dermic syringes, where the competition between the domestic manufacturers
is almost nil.

The domestic industry has prospered and grown large under the existing
rate.of 65 per cent, and the conditions in the industry, particularly in view of
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the fact that the cost of German lnbor and German overhead is increasing, donot justify any increase in rate, the burden of which will fall most heavily
upon our hospitals.

SECTION 402, VALUE

We strongly urge the complete elimination of section 402, subdivision (b)concerning the finality of the appraiser's decision, on the broad ground that theImporter is deprived of the right, which has heretofore never been questionedor abridged, of having his protest or complaint properly tested by judicialproceedings in a duly constituted court of law.
We shall not burden the committee with our arguments In extenso, whichwould doubtless be but a repetition of what has already been presented. We

concur in the statement heretofore presented by the Merchants Association ofNew York.
UNITED STATES VALUE

The assessment of duty on the basis of the United States value in ourline of merchandise would mean an actual duty ranging from one and one-halfto two times the amount of duty when assessed on the foreign or export value.This is particularly true in the foregoing line of merchandise, due to the fact
that the selling expenses are abnormally heavy and to the slow turnover of thestock.

CONCLUSION

While the rates of duty in the act of 1922 are higher than the welfare of thedomestic industry requires, we respectfully urge that, inasmuch as the do-mestic manufacturers, the consumers, and the Importers have all satisfae.torly adjusted themselves to those rates, the Hawley bill be revised and therates and provisions of the act of 1922 be retained with respect to the mattersherein before set forth.
Dated June 19, 1929.
Respectfully submitted.

8. Doniger & Co. (Inc.), by Sundell Doniger, president; Popper &Klein, by M. Klein; Clay-Adams Co. (Inc.), by Lloyd T. Hil.born, president; the Kny-Scheerer Corporation of America, byMonroe W. Rothschild, vice president; Ernest W. Stratman,counsel,

LETTER FROM PETER 1. PECORELLA, BROOKLYN, N. Y., IN BEHALF
OF THE ASSOCIATED THERMOMETER MANUFACTURERS

Clinial thermometer] C

JvNE 24, 1929.Mr. ISAA& M. STWABT, J 24192
Clerk United State Senate, Washington, D. C.

MY DEAR.M. STEWART: I wired you the following message which I trust youreceived in time to be printed, and that you treat same as a brief for the Asso. or
sated Thermometer Manufacturers. The brief message wired you read as usfollows:

"I speak for Associated Thermometer Manufacturers; membership over 50per cent clinical thermometer industry; revised tariff not high enough torotect our business; many engaged in this line had to give up; alreadyindustry In ver9 dangerous position; average cost domestic clinical thermome.ters per gross $72; imported $30 duty paid.' Must have specific duty on finishedand unfinished thermometers 25 cents each besides present duty. Please enterthis as our brief.
Yours very truly,

PErTE J. PECORELLA.
Associated Thermometer Manufacturers.

Cal
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TUBULAR GAUGE GLASSES.
[Par. 218 (b)]

STATEMENT OF WILLIAM A. TUCKER, REPRESENTING JENKINS
BROS., NEW YORK CITY, AND OTHER IMPORTERS

(The witness was duly sworn by the chairman of the subcommittee.)
Senator EDGE. Mr. Tucker, you are representing what firm?
Mr. TUCKER. I represent a group of importers. I notice you have

it down as Jenkins Bros., with whom I am connected.
I have been in this business for 49 years; for 45 years with one

concern and 4 years with Jenkins Bros.
Senator EDGE. You are interested in tubes and tubing, paragraph

218 (b)?
Mr. TUCKER. Yes.
Senator EDGE. Of fused quartz and fused silica.
Mr. TUCKER. Yes, sir. So far as tubes and tubing are concerned,

they have now been put in that paragraph. Heretofore they have
been segregated.

Senator KING. What paragraph were they in before?
Mr. TUCKER. 218.
Senator EDGE. What duty did they carry before?
Mr. TUCKER. Fifty-five per cent; and now they want to raise it

to 65 per cent.
Senator EDGE. They carried 55 per cent in a former designation,

and now, in the separate designation of "(b)," the duty is proposed
to be 65 per cent.

Mr. TUCKER. Yes.
Senator EDGE. That is, for one branch. Are you interested in the

second half?
Mr. TucKER. No. But I am also slightly inter ted in the words

"tubing," on tubes, that is, gauge glasses.
Senator KINo. Under what former category would gauge glasses

come?
Mr. TUCKER. 218.
Senator KINo. And where are they now, in this bill
Mr. TUCKER. 218 (b).
Senator KING. Then they would come under the head of "tubes

or tubing, with ends finished or unfinished, for whatever purpose
used, wholly or in chief value of glass, 65 per centum ad valorem "?Mr. TuCKER. Right.

Senator KINo. That embraces gauge glasses, does it?
Mr. TUCKER. It does.
Senator KING. Now we are getting somewhere. Go ahead.
Mr. TUCKER. In a sense, I have been a spellbinder for the Republi-

can Party---
Senator KINo. Never mind that. Let us come right down to this.Mr. TUCKER. I know all about protection.
Senator Kr o. We are not interested in whether you are a Republi-

can or Democrat. We want the facts about this case.
Mr. TUCKER. So many people are confused, and think that only

Democrats are-
Senator KINo. Let us get right down to brass tacks.
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Mr. TUCKER. As a matter of fact, this duty of 65 per cent, as pro.
posed, is excessive. Still, believing in protection, I believe I ought
to be protected from excessive protection.

Senator KrIo. Go ahead and make your statement. I thought
you had a statement you wanted to present.

Mr. TUCKER. I have.
Senator EDWE. Are you going to read that entire statement I Why

not put that in the record
Mr. TUCKER. There are points in there that I would like to call

attention to.
Senator EDGE. I would like to have the points brought out.
Mr. TUCKE. There is some of it that I will omit.
Senator EDGE. Give us the summary.
Mr. TUCKER. There are tabulations in it that you do not need at

the present time.
Senator EDE. Very well. Proceed.
Mr. TUCKER. This is combustion tubing, and they propose, under

tubing, to change it.
Senator EDGE. All right. Go ahead, Mr. Tucker.
Mr. TucKE. As a matter of fact, there has been no brief submit.

ted to the Ways and Means Committee by any of these importers, but
there has been a brief submitted by an American manufacturer,
which is misleading and misguiding. In my brief, if you will give
me the privilege to present it, I will bring those features out.

Senator EoE. Before you start, apparently we have not any testi-
mony before us representing the proponents of that raise. Who
put in the brief

Mr. TUCKER. There is but one manufacturer, and that is the Libbey
Glass Manufacturing Co., which operates one-

Senator EDGE. The Libbey Glass Co., of where?
Mr. TUCKER. Toledo, Ohio.
Senator EDGE. They submitted the brief?
Mr. TUCKE. Through their Congressman.
Senator EWE. Which represented the request for the 10 per cent?
Mr. TUCKER. Yes, sir. They have one machine, and nine men

working it.
Senator EDGE. On this particular product?
Mr. TUCKER. Yes, sir.
Senator KIno. Working on what
Mr. TUCKER. Making gauge glasses.
Senator EWE. That is one description of tubes and tubing.
Mr. TUCKER. Tubes, as it has been decided-
Senator EGE. By the appraisers?
Mr. TUCKER. By the appraisers. It went all the way up to the

Court of Customs Appeals.
Senator KINo. Are gauge glasses and tubes and tubing the same?
Mr. TUCKER. Gauge glasses are really tubes. Combustion tubing,

or chemical glassware, is the tubing, and I am going to propose that
it be put where it belongs.

Senator KINo. If you will answer our questions we will get along
much faster.

Mr. TUCKER. All right, sir.
Senator KING. I asked you if tubes and tubing were the same as h

gauge glasses?
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SMr. TUCKER. Not entirely. Gauge glasses are tubes.
Senator KINo. Now, you state that this firm has one machine and

nine men producing gauge glasses
Mr. TUCKER. Yes, sir. [ propose to put it where it belongs in

218 (a).. They are proposing to raise 218 (a) to 85 per cent. That
is excessive.

Senator EDGE. Paragraph 218 (a) now has 65 per cent.
Mr. TUCKER. They are trying to change it to 85.
Senator EDE. They are trying to change it to 85. If you put it

in there you might get in on that 85 per cent, and you are asking for
only 65.

Mr. TUCER. It is so small a matter to me that it does not make
much difference-that is, to the group.

Senator EDGE. It is a little dangerous, I think.
Mr. TUCKER. All right. These [producing samples] are gauge

glasses.
Senator EDGE. I would like to know, just to get it at the beginning

of your testimony, what is the total amount of the imports. I see
here $54,000 a year. Is that about correct

Mr. TUCKER. About correct, I should say.
Senator KINo. Of what
Senator EDGE. That is on the tubes, or gauge glasses.
Mr. TUCKER. In one of the publications of the Government it

was less than that. I have it in my brief.
Senator EoGE. It is $51,000 for 1927, and $54,000 for 1928. Now,

you say you are going to discuss the Libbey brief. Have you any
knowledge of the total value of the domestic output of the same
article?

Mr. TUCKIEa. I have not; but-
Senator KINo. Just pardon me, Senator. I am confused, or I

did not understand you. On page 309---
Senator EDGE. This is 516.
Senator KINo. I find gauge glasses, $18,000.
Senator EDGE. This is tube gauge glasses.
Mr. TUCKER. On behalf of this group of importers of tubular

gauge glasses, I desire to present an application to reduce the rate
of duty on tubular gauge glasses, paragraph 218, to 45 per cent ad
valorem, or, in lieu of a decrease, that the present duty of 55 per
cent be maintained.

I am also briefly referring to combustion tubing, which pays 65
per cent ad valorem at present under chemical and scientific glass-
ware, paragraph218.

Senator EDGE. You are satisfied, then, to have the present duty of
55 per cent maintained?

Mr. TUCKER. Yes; but we ought to have it less.
Senator EDGE. You ought to have it less, but you are not appear-

ing particularly against that.
Mr. TUCKER. The proposed increase in tariff rates not only ex-

tremely protects the one American manufacturer making tubular
gauge glasses on a commercial basis, but the new rate will absolutely
prohibit the importations of tubular gauge glasses. I am quite cer-
tain on that point, because they tried to raise it to 65 per cent;. and
we know, after all that expense for four years, what our profits
have been.
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Senator EDGE. All right. Go on with your brief, if you tell your
story in your brief.

Mr. TUCKER. The present tariff readjustment as proposed by. the
House of Representatives provides a separate paragraph, namely,
paragraph 218 (b), which reads and covers "tubes or tubing at 65
per centum ad valorem."

This retains the present rate of duty on combustion tubing; but
on gauge glasses there is an increase of 10 points, from 55 per cent
ad valorem to 65 per cent ad valorem; that is, an increase of over
18 per cent on tubular gauge glasses.

I suggest that subparagraph 218 (b) of the bill H. R. 2667 avoid
the use of the word "tubing," and provide only for tubular gauge
glasses.

Tubular gauge glasses. are an entity by themselves, defined in the
dictionaries and universally known by engineers as a glass tube
which readily indicates the height of a liquid in a receptacle to which
the gauge with its gauge glass is attached.

Senator EDGE. What is the difference? Are these all tubular?
Mr. TucKER. Those are tubular gauge glasses, and that is com-

bustion or chemical glassware.
Senator EDGE. What is the other thing, the tubing you are speak-

ing about?
Mr. TUCKER. That is the tubing [indicating]. That is tubing, and

these are tubes.
Senator KING. Why should there be any difference, except in the

sizes, perhaps, which might cost more
Mr. TUCKER. It is a question of the contents, the make-up, and

greater fire required to produce it.
Senator EDGE. In other words, you think they should be in sepa.

rate paragraphs?
Mr. TUCKER. I should think they ought to revert back to para.

graph 218, and come in under chemical glassware, where they are.
The chemical glassware is made of that stuff. 1

Senator EDGE. As Senator King has indicated, what is the great
difference? One is of smaller diameter than the other one, and goes
inside the other; but why would not an appraiser consider them in
the .same category?

Mr. TUCKER. Well, just as one thought, 97 per cent of all this mate.
rial came in through New York and Boston, and they all know
about it.

Senator KINo. The court has just held, as I am advised, that these
materials of which you are speaking are dutiable under paragraph
(f) at 55 per cent. It is under paragraph 218 (f) now.

Senator EDQE. That is exactly what you are talking about-55 per
cent, and they want 65? to

Mr. TUCKER. That is true. so
Senator EDGE. Go ahead. I
Mr. TUCKER. The Treasury Department in 1924 issued an order to

all of the appraisers to collect a duty of 65 per cent ad valorem, based
on an assumption that the word "tubing" covered the article exten- ha
sively known as a gauge glass. The several importers of tubular on
gauge glasses individually made protests on each and every custom.
house entry over a period of about four years before a negative deci.

422
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sion was rendered by the United States Customs Court, which re-
quired tubular gauge glasses to be entered at 55 per cent ad valorem
customs duty.

This litigation entailed by United States Treasury Department
order was instituted by the Libbey Glass Manufacturing Co. through
Congressman Hon. W. W. Chalmers. (See his statement on "Gauge
glmses, par 218," published in hearings before the Committee on
Wr.ys and Means, vol. 2, p. 1423.)

In the statement referred to, Hon. W. W. Chalmers indicates that
hf. again desires for his constituent (Libbey Glass Manufacturing
Co.) an increase in the tariff rate from 55 per cent ad valorem to
5 per oent ad valorem.
Senator EDGE. How many pages have you of that brief We shall

have the benefit of all this in the record. How many pages are you
going to read there? Can you get through in 10 minutes?

Mr. TUCKER. I represent four men.
Senator EDGE. I can not help that. I mean to say, I do not think

it makes any difference whether you read it to us or put it in the
record. We can study these briefs afterwards, you know.

Mr. TUCKE. That is quite all right.
Senator EDGE. If you want to bring out certain points, bring them

out; but apparently you have 10 pages there.
Mr. TUCKER. Yes; but there are a number of pages that I am going

to eliminate. There are 12 pages, but there are some pages here that
are all tabulations. I am not going to read all that.

Senator EDGE. Go ahead, then, and stress the high spots.
Mr. TUCKER. All right, sir; I am quite agreeable.
Hon. W. W. Chalmers, on page 1424, stated:
These gauge glasses which I am exhibiting to you' can. be transferred from

Colombo to New York City, 10 for 1 cent for freight.
Now, they never can; and he also mentions that the wages in Cey-

lon for a " hotel room boy " are $4.50. What has that to do with the
case? Nothing-nothing at all.

In support of our request for a reduction in the tariff rate on
tubular gauge glasses, we call your attention to the following, which
is taken from Bulletin of United States Bureau of Labor Statistics,
No. 441, dated July, 1927: Productivity of Labor in the Glass
Industry, page 142:

Do you care to see that?
Senator KING. No. What does it state?
Mr. TUCKER (reading):
With the exception of the ladling of the glass from the pot to the drawing

furnace, this process of drawing tubing by machine requires absolutely no skill
nor physical labor of any kind. The actual work of drawing and cutting the
tubes is entirely automatic, the only labor required being in the nature of
supervision-to see that the machine is working properly, and that the drawing
Is resumed when a breakage occurs in the glass.

Senator KINo. This is machinemade?
Mr. TUCKER. That is handmade. All the imported glasses are

handmade, against this one manufacturer, who makes them by this
one machine.

Senator EDGE. There are not any domestic glasses that are hand-
made, then?

Mr. TUCKE. Very, very few.



424 TARIPPFF ACT OF 1 990

Senator KIwo. You mean, of the character you are describing-.
tubing?

Mr. TUCKER. There used to be.
Senator EDGo. Where are they made? Does the Libbey Glass Co.

make any by hand
Mr. TUCKER. I think down in Vineland they still make a few.

Over in Brooklyn the DeMuth Glass Manufacturing Co. still make
a few; and I have been talking with one of the men who did make
tubular glass by the handmade process, and he says that machine is
also driving it out of the market.

Senator KriN. That is, the Libbey machine?
Mr. TuoKm. The Libbey machine.
Senator Kwo. He is making it by machinery?
Hr. TUCER. He is making it by machinery.
Now I am going to give you, tersely, one more thing.
That same bulletin further says:
In 1926 production of glass tubing by hand was a thing of the past, a mere

memory to the surviving tube blowers, who had been compelled either to
abandon their trade or to adjust themselves to the new process.

They were compelled either to abandon their trade or to adjust
themselves to this new process of making the product by machinery.

Senator K]No. The foreigners will have to do the same thing.
Mr. TUCKER. We can not buy that machine.
Senator Kmo. What I mean is this-that if machinemade tubing

is coming into vogue, your clients abroad will have to employ the
machinemade method of producing this products, or else they will
be out of the market absolutely.

Mr. TUCKER. That is what Iam asserting.
.Senator Kixo. All right; go ahead.
Mr. TUCKER. In that same reference there, Table 30, there is a

tabulation which is very interesting indeed. It goes to show that
under an index number, hand production of 100, they make six
times as much. Under the tabulation there where we make them by
hand for 100 index number, they make six times as much.

Take the next item just below that, your honor per hundred
pounds, hand production of index number of 100, and it costs them
$18.55.

Senator KIxo. I think it is obvious that you do not need to take
any time to show that the machine production would be infinitely
cheaper than hand labor. In this pamphlet on The Productivity of
Labor in the Glass Industry, by the Bureau of Labor Statistics, on
page 141, it states:

Man-hour product: Comparison of man-hour product and labor cost in glass
tubing made by hand and by machine, sizes 10 to 21:

Hand production, 9,000 pounds plus: machine, 58.000 plus.
Labor cost per 100 pounds: Hand production, $6.00; machine, $1.28.

Senator EDGE. Can I get you to answer this question right along
that line:-

In the testimony before the House Ways and Means Committee,
Congressman Chalmers stated:

Thv last competitive bids called for by the United States Navy for gauge
glasses were secured by Jenkins Bros.-

That is your firm; is it not?
Mr. TUCKER. Yes, sir.
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Senator EDGE (reading):
Jenkins Bros., of New York, importers, from Perth. Scotland. Their bid was

between one-half and 1 cent per glass less than the actual cost of the manu-
facturer of similar gauge glasses in this country.

What is your answer to that
Mr. TUCKER. That is not totally true.
Senator EDGE. In what detail or particular is it untrue
Mr. TucKER. We did not get every item. I have these all tab-

' dated, and I am going to show you in my answer to that that in three
years they got 13 bids add we got 6. Now, what is the use of camou-
aging it on one
Senator EDGE. You got 6, did you
Mr. TucKER. Yes, thank you; and our glasses have been used by

the United States Navy for 40 years, at least.
Senator EDGE. All right, Mr. Tucker.
Mr. TUCKER. Now, as to the cost: The nearest approach I can get

to the cost of labor between these two is indirectly. You can appre-
ciate that I am representing my own firm of Jenkins Bros., plus three
competitors, and we were reluctant to give each other our costs, etc.;
so we nominated a satisfactory party to gather that, and that was the
Tariff Commission. They have been for a year gathering my costs
and all my sales and everything else, and tried to find out all about it
They have been gathering this for a year, and they got it, and very
recently some new information has been acquired.

Senator EDGE. All right. I think we have your story pretty well.
Is there anything else you desire to tell us that is not in your brief
We do not want to cut you off, but we do want to save time.

Mr. TucKER. All right, sir. If there is anything more about
gauge glasses that this committee wants to know, I am only too glad
to unbosom myself.

If necessary, I ask permission to file an additional brief.
(The brief submitted by Mr. Tucker is as follows:)

Bamr or GROUP OF IMPORTERS OF TUBULAR GAUGE GLAssES
To the Senate Finance Committee:

I represent a group of importers of tubular gauge glasses, which according
to the Treasury rulings come under paragraph 218.

On behalf of this group of importers of tubular gauge glasses I desire to
present an application to reduce the rate of duty on tubular gauge glasses.
paragraph 218, to 45 per cent ad valorem, or in lieu of a decrease that the
present duty of 55 per cent lie maintained.

I am also briefly referring to combustion tubing which pays 05 per cent ad
valorem at present under chemical and scientific glassware, paragraph 218.

The proposed increase In tariff rates nut only extremely protects the one
American manufacturer making tubular gauge g'sse.s, n a commercial basis,
but the new rate will absolutely prohibit the importnt!fns of tubular ghue
glasses.

The present tariff readjustment as proposed by the House of Representatives
provides a separate paragraph, namely paragraph 218 (b) which reads and
covers " tubes or tubing" at 65 per cent ad valorem.

This rernins the present rate of duty on combustion tubing but on gauge
Adciseq there is an increase.of 10 points from 55 per cent ad valorem to 65 per
cent ad val;rem; that is, an Increase of over 18 per cent on tubular gauge

ila-ses.
I suggest that subparagraph 218 (b) of the bill H. R. 2667 avoid the use of

the word " tubing" and provide only for tubular gauge glasses.
Tubular gauge glasses are an entity by themselves, defined In the dictionaries

and universally known by engineers as, a glass tube which readily indicates the
height of a liquid in a receptacle to wflch the gauge with its gauge glass is
attached.
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The Treasury Department in 1924 issued an order to all of the appraiser to
collect a duty of 65 per cent ad valorem based on an assumption that the
word "tubing" covered the article extensively known as a gauge glass. The
several importers of tubular gauge glasses individually made protests on each
and every customhouse entry over a period of about four years before a
negative decision was rendered by the United States Customs Court which
required tubular gauge glasses to be entered at 55 per cent ad valorem custom's
duty.

This litigation entailed by United States Treasury Department order was
instituted by the Libbey Glass Manufacturing Co. through Congressman W. W. .
Chalmers. (See his statement on "Gauge glasses, paragraph 218," published
in hearings before the Committee on Ways and Means, vol. 2, p. 1423.) di

In the statement referred to Hon. W. W. Chalmers indicates that he again In
desires for his constituent (Libbey Glass Manufacturing Co.) an increase in the
tariff rate from 55 per cent ad valorem to 65 per cent ad valorem; and iq re

;support of his contention he. elaborates upon the low wages of "a hotel room w
-boy"' in Ceylon, but the importers I represent secure their tubular gauge a
glasses from England or Scotland and are made by skilled workmen in contrast
to the machine-made product in the United States. Hon. W. W. Chalmers on d
page 1424 made the following statement: pe

"These gauge glasses which I am exhibiting to you can be transferred from
Colombo to New York City, 10 for 1 cent for freight." a

Tubular gauge glasses are not manufactured nor imported from Ceylon, so K
freight rates from Colombo have nothing to do with the case. w

The tubular gauge glasses made in the United States are manufactured tp
almost solely by machine and by one company; but the imported tubular gauge s
glasses are all hand drawn.

In support of our request for a reduction in the tariff rate on tubular gauge St
glass we call your attention to the following, which is taken from Bulletin th
of United States Bureau of Labor Statistics, No. 441, dated July, 1927, Pro
ductivlty of Labor in the Glass Industry, page 142: tb

"With the exception of the ladling of the glass from the pot to the drawing
furnace, this process of drawing tubing by machine requires absolutely no skill
nor physical labor of any kind. The actual work of drawing and cutting the I
tubes is entirely automatic, the only labor required being in the nature of an
supervision-to see that the machine is working properly and that the drawing
is resumed when a breakage occurs in the glass."

The following Is taken from Labor Statistics Bulletin 441, page 143:
" In 1926 production of glass tubing by hand was a thing of the past, a mere

memory to the surviving tube blowers, who had been compelled either to
abandon their trade or to adjust themselves to the new process."

TABLE 30.-Comparison of man-hour output and labor cost In glass tubing made fi
by hand and by machine

MAN-HOUR OUTPUT

8ee 19 to21 8ISes32to34

Process Quantity Idex Quantiy Index
Snumber or numberamount am t mber

..... ,-- ..... ---- ----- ---- @
Poweds PwwdI

Hand production........................................ 97 100 10067 100
Machine production....................................... 68.32 9L 75 .T 169 74&7

LABORCOST (PER 100 POUNDS)

Hand production........................................ 6.905 100.00 1  8301 100 A
Machine production..................................... 1.281 18. 5 1. 0041 .70

Source: Bureau of Labor Statistics, Bulletin No. 441.

It is readily observed whereby hand drawing 1 pound of glass tubes can r
be produced, the machine in the same period can produce about six or more
times as much.

It Is also observable that a quantity drawn by hand which costs in labor
$100 that the same quantity it drawn by machine will cost in labor only
$18.55 for sizes 19 to 21, but only $14.70 for sizes 32 to 34.

That is enough protection, one would think. !^
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,1 am told that the gauge-glass department of this sole Amerlean producer
*.machine requires only 5 men and 4 gfrls when the machine Is working, and
that it works on tubular gauge glasses about 3 periods a year, but think of
t possibilities If the management decided to work full running time before
r after the tariff has been increased from 55 per cent to 65 per cent. There
ouldd be no competition from Imported glasses against one American mannu

facturer whose tubular glasses are made by machines which they control
Commfarative data on wages paid to American or British workmen In the

tubular gauge glass industry Is not available. However, it .s unquestionably
afe to believe that the difference in labor costs between the United States and
Great Britain does not equalize the difference in productivity by the hand'
drawing method in Great Britain as compared to the machine-drawing method
in the United States.
'In the hearings before the Committee on Ways and Means, House of Rep-

resentatives, 1929, tolumd 2, page 1403, the following appears as to glasi
workers: "American skilled workmen, average weekly wage, 1928, $35; Amer-
ta unskilled workmen, average weekly wage, 1928, $15."

A British Government publication on. Labor Statistics of the United King-
dom, 1928, page 115, shows that " the average weekly earnings of male work-
people in the glass industry Is 56s. 5d." ($13.71.)

The previous two paragraphs indicate that the wages in the glass. Industry
of the, United States may be two and one-half times as great as In the United
Kingdom, but attention is called that In arriving at this ratio skilled wages
were used for the United States while skilled and unskilled wages were used
for the United Kingdom. If perfect data was available, it would probably
show a ratio of 2 to 1 at the most.

Mr. Chalmers mentioned about "competitive bids called for by the United
States Navy" secured by an Importer I represent, so I give figures showing
that the Libbey Glass Manufacturing Co. underbid the importers and received
orders; and as previously stated the Libbey Glass Manufacturing Co. makp
their gauge glasses by machine (Danner process).

Oat of 19 bids made to the Navy Department from February 1, 1927, to
March 26, 1929, Libbey Glass Manufacturing Co. received 18 contracts, amount-
Ing to $4,829.12, or 79 per cent; Jenkins Bros., Importers, received 6 contracts,
amounting to $1,150.46, or 21 per cent; total, $5,479.58.

United States Navy bids

Libbey Dfaer-
Opug Destncton ue Cls Brand Jenks a Lovell enea

eDestinton NO. Bros. facturo
date Ing

feb. lt27.. Mare Island ......................... 46 H. P. a6287 48&05 ........ 1382
Charletown .................ad...::...:. ........ 4 H.P. 183.28 167.50 ........ 8.6Hampton Roads-- ..--- ...--j
Brooklyn................---........ 468 8. P. I50 13.87 ........ r104
San Diego.................
Mare Island.................. ........ 4 8. P. 81320 271.20 ........ 141
Puget sound............... i

Ma.0,W.. Philadelphia.................. .. 2680 H.P. 6,30 245M ........ ........I V.9.1 710 H. P. zS&.00 40.0 ...............

. , 192 Philadelphia................ 787 805 H. P. 48L75 451 11 ................
Hampton Roads............ I
Mare Island.......... ............ 80 H.P. 101.25 07.50 ...............

ab. 7, 198.. Phiadelphla............... 8387 699 8. P. 300 2A.80 ..............

PSh a6il Hp.a... : ............. ....... G00 H.P. 102.00 11. s ........ ........

Puget 8 a::::::: .......... .... 0  H. P. 200.0 21 00 ........ ........
AU. 21,1928. Boston ..................

Brookl n .................... 950 74 S. P. 349.76 83465 ................
Philadelphia ........................ 47 H. P. 1855 20 0 ...............
Mare Island--------- . 3 .
PuMet sound ......... J ....... 748 H.P. 8160 S3 50 ...............

Feb. 1 1929. Mare Island............ 401 921 H.P. 17&00 1 8.00 ................
Mar. 2, 12. Brooklyn ...................

Boston.......................... 615 125 8.P. 877.72 623.7 ................
Hampton Roads.............
Mare Island........
PugMaret nd*........ . 162 8.P. 519.53. 72.10 ... ........
Brooklyn.......................... 27 H.P. 151.42 156 ................
IHampton Roads ............... 1628 II. P. 67812 07.32 ..............

. P. means high pressure S. P. means standard pressure.
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Referring to the hearings before the Committee on Ways arc Means House
of Representatives, volume 2, page 1425, we observe the total value of tubulr
gauge-glass imports in the Unitd States for 1927 were $28,000 and for nine months
of 1928, $28,732.

The importers have lost all of the business we had from the various lubricator
manufacturers (an extensive business), as Libbey Glass Manufacturing Co.
sells them at a price the importers can not meet.

The railroad business almost entirely has been taken by Libbey Glass Manu-
facturing Co.; their advertisements verify this.

We really should have a reduction inh tariff on tubular gauge glasses in order
to hold our remaining business. The duty is now 55 per cent but we ask for
consideration for a slight reduction from ties rate.

Lfbbey Glass Manufacturing Co. commenced as a competitor In 1919.
An Increase in the tariff from 55 per cent ad valorem to 65 per cent ad valorem

would result in an embargo on the imported glasses and, we think, any increase
is uncalled for.

Paragraph No. 84 in the customs tariff act of 1913 was wisely incorporated
in that law and never was protested by importers or the Government and it
might be wise to incorporate this in the House Act No. 2667, in place of paragraph
218 as it now appears:

"PABAORAPH 84. Glass bottles, decanters, and all articles of every description
composed wholly or in chief value of glass, ornamented or decorated in any man*
ner or out engraved, painted, decorated, ornamented, colored, stained, sllvered,
gilded, etched, sand-blasted, frosted, or printed in any manner, or ground (ex.
cept such grinding as is necessary for fitting stoppers or for purposes other than
ornamentation), and all articles of every description, including bottles and bottle
glassware, composed wholly or in chief value of glass blown either in a mold or
otherwise* all of the foregoing, not especially provided for in this section, filed
or Unfilled, and whether their contents be dutiable or free, 45 per centum ad
valorem: Provided, That for the purpose of this act bottles with cut-glass stoppers
shall, with the stoppers, be deemed entireties."

Within the last year a representative of the United States Tariff Commis@
slon has visited the importers of tubular gauge glasses and also the Libbey Glass
Manufacturibg Co., the American manufacturer of tubular gauge glasses by
machines, and the commission has data which I understand is available to your
committee.

We rely upon the data secured by the Tariff Commission to show that any
increase in customs duty on tubular gauge glasses would be unwarranted.

Respectfully submitted.
WILLIAM A. TucaKs.

Representing the following importers: Jenkins Bros., 80 White Street, New
York City; A. W. Chesterton Co., 64 India Street, Boston Mass.; Durable
Manufacturing Co., 114 Liberty Street, New York City; F. H. Lovell & Co.,
Arlington. N. J.

ILLUMINATING GLASSWARE

I[ar. 218 (c)]

STATEMENT OF THOMAS W. MoCREARY, MONACA, PA., BEP-
RESENTING THE ILLUMINATING GLASSWARE GUILD

(The witness was duly sworn by the chairman of the subcommittee.)
Senator EDGE. You represent the Tariff Committee of the Illu-

minating Glassware Manufacturers? Is that correct?
Mr. McCREARY. The tariff committee of the Illuminating Glass-

ware Guild.
Senator EDGE. And you are here to discuss paragraph 218 (c)?
Mr. MCCREARY. Paragraph 218.

.Senator EDGE. All right; proceed.
Mr. MCCREAHR. In order to bring this matter more clearly to the

attention of the Finance Committee, I have brought with me a few
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samples that represent the line on which we are endeavoring to get
some relief. Of course these articles are not exclusive, but they rep-
resent in a measure a line running from 6 to 12 and 14 inches in size.
There are representatives of three or four different lines in the group.

The samples which we submit are of American manufacture,
acept one. The one exception is made in Czechoslovakia. Unfor-
tunately, I have broken it, but there is enough of it left to show
just what it is. I have each sample marked, giving the American
cost, American selling price--

Senator EDGE. Before you proceed, as you are the first witness.
let me ask this question: As I recall, you are discussing paragraph
218 (c); are you not?

Mr. McCREARY. Yes, sir.
Senator EDGE. The House proposes to increase the ad valorem

duty from 60 to 65 per cent. Is that correct?
Mr. McCREARY. Yes, Bir.
Senator EDGE. And they are making some change in the p!uraseology

of the paragraph. As I understand, you are favorable to this increase
of 5 per cent?

Mr. McCnEzAY. No; it is not sufficient. That is the reason I
brought the samples to you, Senator.

Senator EDGE. You want the 5 per cent, do you?
Senator REED. How much more do you want, Mr. McCreary?
Mr. MCCREARY. Well, Senator, allow me to read from this.
Senator EDGa. I asked you if you wore favorable to it. Your

answer may be very deceiving, if I may say so. It would be thought
that you were after a decrease. You want that, plus what?

Mr. MCCREARY. We want what we originally proposed to the Ways
and Means Committee.

Senator REED. How much was that?
Mr. MCCREARY. That was, on sizes 6 inches and under, 35 cents

per dozen and 60 per cent ad valorem.
On sizes exceeding 6 inches but not exceeding 8% inches 50 cents

per dozen and 60 per cent ad valorem.
On sizes exceeding 8% inches but not exceeding 12 inches we are

asking for 76 cents per dozen and 60 per cent ad valorem.
On sizes exceeding 12 inches, we are asking for $1.25 per dozen, plus

60 per cent ad valorem.
. Senator REED. All right, sir. Now, tell us why you think you are

entitled to that.
Mr. MCREARY. We think we are entitled to it for the reason that

the very low cost of production in the countries from whose competi-
tion we suffer most keenly is such that we are unable to compete
successfully in our home markets.

Senator REBD. What do you pay for common labor?
Mr. MCCBARUY. We pay from 45 to 55 cents per hour for com-

mon labor.
Senator REED. What do they pay in Czechoslovakia?
Mr. McCBEAEY. In Czechoslovakia, when I was over there, they

paid from 12 to 18 cents a day. Of course their money was depre-
ciated. They ranged from 25 to 30 krones, and the krone at that tune
was worth a cent and a half.

Senator REED. That was some time ago, then?
63310--29--vo 2, scHED 2--28
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.Mr. McCsaaY. That was seven years ago., Covditions have not
changed much since then, because two years ago, when I -as ao t
there, I was reliably informed; by officials of the labor organization
that the conditions in Czechoslovakia have not changed much, i
1920.. In other countries they have changed somewhat, but not to
the same extent as existed before the war. - ,

In Germany, for instance, another country whose competition, w
suffer from, the wages of the glass workers run in round numa,
about $1,400 per year. The wages of the same kind of worker in this
country will average about $49 per week-from $45 to $49 per week.

Czechoslovakia, where the labor conditions are less. favorable, i
the country from which most of our illuminating glassware is o
ported. Sixty-five per cent of the imports of 1927 came from Czecho.
slovakia and 25 percent from Germany.

Senator EDGE. As a matter of fact, the import& have been practi&
cally stationary for eight years.

Mr, McCiasar. That is true.
Senator EDGE. Why is it any more difficult to make a reasonable

profit to-day than it was eight years ago? The imports have been, in
value, practically constantly in the neighborhood of a million dollars
since 1923. .. :,

Mr. McCREARY. Well, Senator, it has been impossible to make
profits even up.to eight years ago.

Senator EDGE. Do you mean to say that you have not made any
profit for. eightyears in the illuminating-glass business?

Mr. McCaeAar. Noy I do not mean to say that, but I say we have
not made a reasonable profit .

Senator EDGE. What is a reasonable profit?
Mr. McCBEABY. A reasonable profit would be at least 6 per cent

on your invested capital. The Supreme Court, from what we cold
understand, has even rendered a decision that 15 per cent was a
reasonable profit. .

Senator EDGE. Do you mean to say ,that you have to have the
specific duty you have asked for here to make a reasonable profit?

Mr. McCREAsY. We do.
Senator EDGE. All right. That is your statement, then?
Mr. McCREARY. Senator, here is a duplicate of an American article

produced in Czechoslovakia. That is laid down in New York and
Cincinnati,. freight and packing paid, at $5 per dozen. The cost of
that article in an American factory, without packing or transporta-
tion charges, is $6.09 per dozen, .

Senator REED. Why should that cost so much?
Mr. McCREArY. It is because of the cutting.
Senator REFD. Let me see it.
(The two samples referring to were handed to Senator Reed.)

SMr. McCREtAR. Senator, that cutting is done in most cases by
home workers in Czechoslovakia. I have seen it done myself. I
have been there and have seen the work done. I have seen men and
women work on that in their homes. The work on this-this is the
American-produced article-is done by skilled workers.

Senator REED. It is very much better done, for one thing.
Mr. MCCREARY. That is true; it is very much better.
Senator REED. I do not think the two are exactly comparable in

quality, either; do you? .
' * . . , ^ , t
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Si afr McCREARY.';Personally I know they are not; but they have
I elx effect on the market and on u SeniatOr.; ' !

SSenator REED. Yes; but this (referring to American sample) ought
. ell for more. : -

SUMr. MOCBEAaT. Well, they do not. They will not bribg ani
re. We think, as sellers, that they should sell for 'more but if

Iou go up against a buyer with that argument the will just laugh
Siyou. The average consumer of- that glass is able to detect the
differe nce.;- . .. . . ... ::  .. . ,'
-The Ways and Means Committee have seen fit to take a: sister
ranch of our organization wherer the competition is keei, and they

have raised the rate of duty in that sister branch toi something
Sommensurate with what they should' et. They are int getting

ndy more than they should have, and I doubt if they are getting
is tmch as would gve them a proper amount of protection.; '
,Senator REED. What branch are you speaking of?
*.i. Mci. M ARY. I am speaking of the chemical branch. They are
pot getting a bit more than they ate entitled to; but the competition
they are suffering from is identical with 'the competition from which

Se are suffering. They are suffering from German competition. We
iae suffering from German competition and C zechoslovakian' ompe-

tition. The competition from Czechoslovakia is more keen because
of labor conditions there; . ... ' ' - ,

Senator REED. The House raised them from 60 to 85 per cent.
- Mr. .MdCREAY. Yes si: which is no imorethan fair. I'know what
they have to contend with, because in. my trip abroad I investigated
the conditions existing there at that time. 'i

Senator EDGE. On these articles known as opal half shades, eye or
desk shades--

Mr. MCCREA Y. That is it [indicating sample].
Senator EDGE. That is itt

•Mr. McCREAnY. Yes i.r.
: Senator EDoE. Now, . Did you furnish

these figures of the h show a cost in
America per doze

Mr. M C . ..

Mr. MfcCR - .
Senator E e et cost
dlrodueti

Slble to de , :
,Senaor • same

r tile, or latpar-
ticular art

across. :,'* ot ut
Senator E he Tariff

Commission get in the
course of their aVes that article.
You are asking, ch per dozen?
.Mr. MdCOnaaY. article, 35 cents
prdozen and 60 per

Senator ED(e. The 6 force; is it not?

BEST AVAILABLE COPY
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Mr. McCREARY. Yes; the 35 cents is additional.. :
Senator EDGE. You are asking a specific duty of 35 cents a dozeny
Mr. McCamARY. Yes, sir.
Senator EDGE. Let us get this straight. According to your figure

that would leave the American article costing 81 cents a dozen me
than the imported article.; Do you follow me?

Senator REEi. No I do not.
Senator EDGE. Well, I want to see if I am right on that. The dut

is already added in the $1.52. If that is correct then you have con.
siderable basis for your proposal?

Mr. McCa~E Y. It is correct, Senator.
Senator EDGE. But it sounded to me, at the outset, rather large.
Mr. McCnaEaY. It does on the surface; to those who ar not

familiar with the industry it does sound absurd and unreasonable
but in 1920 the American Glass Workers' Union and the manufacturer
dealing with them sent a joint committee there toinvestigate some of
the prices that they were competing against and we were astonished
Mr. William B. Clark, the president of the Glass Workers' Association,
and myself were selected; and we were absolutely astonished at tie
conditions we found there, at the wages they were working for, and
the number of women that were employed. On this class of goods
you see above your heads, I saw women cutting those in a nmill wher
a man does it m this country, and those women were being paid as
low as $2.25 to $2.50 a week.

There is another article, Senator, with the prices on it. The Amer-
ican cost of this at the factory, on a 6-inch article, is $2.123.

Senator EDGE. That is the Bell electric shade 6 inches in diameter?
Mr. McCREARY. Yes, sir. The American selling price at the fac-

tory is $2.25.
Senator EDGE. What is the landed cost of the foreign article?
Mr. McCREARY. $1.25, and occasionally $1.835
Senator EDGE. They have it $1 here. These are the figures fur-

nished by the Tariff Commission. That would give a spread of $I.12
a dozen.

Mr. McOCEARY. Yes, sir.
Senator EDGE. Is there anything else you want to tell us?
Mr. McCREARY. Not unless you wish me to go into an explanation

of these for you. .
Senator. EDE. suggest your putting in the record the compara-

tive prices on all those articles, and I will put this statement in the
record at the same point.

Mr. McCREARY. Very well.
In the case of the 7-inch size, the American selling price is $3.75 per

dozen; American cost of production, $2.85 per dozen; foreign selling
price laid down, duty paid, in the United States, $1.85 per dozen.

Eight-inch size: American selling price at factory, $3.50 per dozen;
American cost of production, $3.174 per dozen; foreign selling rice in
the United States, duty paid, $2.25 per dozen . .

Now, here is one-to show that we are honest in the matter-here
is where I am going to show you, on one of the items, that we make
some profit; but we want to give you the entire list.

Item No. 4, inclosing globe, 8,-inch size: American selling price,
$4.25 per dozen; American cost of production, $4.418; foreigners'
selling price in the United States, duty paid, $3.25 per dozen.
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Ten-inch size: American selling price--
I Senator REED. You said you were going to show us that you made

Siome money on them.
i Mr. McCaEARY. Just one, Senator.

Ten-inch size: American selling price, $6.75 per dozen; cost of
production $6.412. We make a little profit on that, but you would
starve to death if you operated a plant on those margme. Foreign
Killing price in the United States, duty paid, 85.65. That is just
1.10 per dozen less than we can sell them for.
:iTwelve-inch size: American selling price at factory, $11.75 per
dozen; American cost of production $9.125; foreign selling price,
duty paid, $8.43.

,Furteen-inch size: American selling price, $16.50 per dozen.
.Here is where we make a little profit, Senator. American cost of
production, $12.75 per dozen; but the foreign selling price is $10.50
per dozen; and if we expect to get any volume of business we have
got to meet that $10.50 price.i

May I say just a few words more before I close, Senator? It is
important that I get this before the committee, for possibly you may
or maY ct read what took place before the Ways and Means
Committee.

A supplementary brief was submitted by an importer after I had
taken the stand before the Ways and Means Committee, and among
the things he quoted were the prices furnished by an American manu-
facturer. That American manufacturer, unfortunately, is afflicted
vith the idea that he can meet foreign prices and still survive. He
has followed the uneconomic practice of meeting those foreign prices;
and the result has been, so I am reliably informed that that company
has failed four times, and at the present time they are in financial
traits, and their men refuse to work because they have failed to pay
their wages for four or five weeks.

Senator EDGE. Is that the American manufacturer who was
quoted by Weiss & Biheller (Inc.)?

Mr. McCREARY. Yes, sir.
Senator REED. What is the name of that manufacturer?
Mr. McCREARY. If I will not render myself liable to any damage

y saying so, it is the Star Glass Co. Is that correct, Joe?
(The gentleman addressed stated that that was correct.)
Mr. MCCREARY. Now, are there any questions you would like to

ask?
Senator EDGE. At this point I want to put :n the record a com-

parison of American costs of production and other costs on com-
parable articles as prepared by a representative of the Tariff Com-
mission.

L



(The statement referred to is as follows:)

Illumintin g glassware-compar- of domestic and foreign costs and prie '
zen, 19*9

' AtneriemPI C~t <iS% %S, Anerc . Pto .Amerian cost K a value 'a f
Arictle cost of York City of * U8poted p ,t - ., .production on or t4.

Opel alf hade eye or dek shade)......,. $3.486 .S2 (a 76 $80 11oll electrc shade:
O inches diameter................... 123 1.00 .50 1s 25 L
7 Inches diameter..................... 85 1.32 .66 275 ,, L
8 Inches diameter..................... 8.174 1.62 .81 8.80 a

Ilndcosin globe:
Sfrnches diameter................... 4. 418 45 1.22 4 A25
6 Inches diameter............. ..... & 412 4.10 - 05 6.a5

12 Inches diameter.......... ...... 9.125 8.10 265 11.75
14 Inches diater............ ....... 1275 9.00 4.80 16.80 Az

I Includes foreign price, foreign buyer's commission, ocean tetght, Inuranoe, and duty.
* Value given by Importer
* Importer's It price les mO per oent. To large dealers a further discount of 10 per cent is given.

Mr. MCCREARY. Shall I leave these samples with you, Senator?
Senator REED. That is not necessary; no.
Mr. McCREARY. Shall I take them with me, then?
Senator REED. Yes.
Mr. MCCREARY. Very well; I will just take them.
Mr. Gilloly, who represents the Glass Workers' Union, has just

informed me that the Star Glass Co. has reorganized under the name
of the Kauffield Illuminating Co.

(Mr. McCreary submittedthe following brief:)

Barai or TBE ILLUMINATING GLASSWAR GUILD

FINANCE COMMITTEE,
United states Senate, Washington, D. C.

GENTLEMEN: Referring to paragraph 218 of the tariff act of 1922 in relation
to glassware for artificial illumination:

Our case and recommendations are included in the brief submitted by the
committee representing the Illuminating Glassware Guild and statement of
Thomas W. McCreary, representing that organization, as printed on pages
1434 to 1438, Volume lI, hearings before the Committee on Ways-and Means,
which were held in January, 1929.

We wish to add now to that statement some supplementary information in
answer to a brief submitted by Weiss & Biheller (Inc.), filed after we had made our
appearance before the House committee.

The importers state that 76 per cent of the imports of illuminating articles
covers crystal fixture parts and crystal prisms of a total importation of $958,446,
and that the remaining 25 per cent of the imports will cover all types of illuminat-
ing glassware the total value of which would not exceed $240,000. This claim
is shattered ty the Summary of Tariff Information, prepared by the United
States Tariff Cbmmission for the present tariff revision. In this report it is
directly stated (p. 810) that:

"Imports of illuminating articles, representing about one-tenth of domestic
consumption, consist principally of blown globes, shades, and ' .np chimneys.
The globes and shades come principally from Czeoholsovakia, w .ereas the lamp
chimneys are imported almost exclusively from Germany. Of the total imports
of illuminating articles other than lamp chimneys, valued in 1927 at $975,828.
Czechoslovakia supplied approximately 65 per cent and Germany 25 per rent."'

The statistics of imports on illuminating glassware show the value for 1928 to
be $1,021,374, which represented an increase over 1927, and this according to
the "Summary of Tariff Information," consisted principally of globes, shades,
and lamp chimneys,

V-
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iSle importers further state that the decline in production of glas was largely
S to a d ecreaasd demand on account of changin styles of fixtres. The bal
S f fixture with a candle effect, which is referred t is a fixture for home lightig

ad is an outgrowth of war conditions.and regulations. During the war the
S government requested the industry to confine its production to actual necessities

ir as possible, and consequently the plants were turned to the production of
Stbesand shades for the llumiation of Goveinment offices, Army Oantonments,
etitton factories, and other utilitarian purposes. It was, therefore, necessary

Abandon temporarily the manufacture of globes and shades for home lighting
here the ball lamp and candle fixture re employed. This emergency ended
s far back as 1920 when glass manufacturers again diligently worked to reclaim
hs market which they were forced to abandon during the war. Since that time

the demand'for this kind of glassware has steadily increased to a point where
most home lighting fixtures are equipped at present with glass shades. Parbh-
ment and silk were only a temporary war substitute.
*The quotations from an American manufacturer attached to the importer's

brief are known to the Illuminating Glassware Guild. But the Finance Comn
ittee of the Senate should know that this price list is primarily an attempt to

Meet the prices of imported lass and particularly those of Weiss & Blheller (Inc.).
The result is that this sme American factory is reported to have failed in business
four times by trying to produce goods to sell at these prices and at present is
reported to be in financial distress and unable to continue operating. The
awor is obvious. The cost figures and other data submitted in our brief
represents the experience of manufacturers producing about 90 per cent of the
illuminating glassware manufactured in this country.

The bill recently passed by the House of Representatives (H. R. 2667) granted
a change on this class of paragraph 218 from 60 to 65 per cent ad valorem. Rut
it did not include in this rate of duty illuminating articles made of glass, commer-
ially known as "plated or cased glass composed of two or more layers of clear,

opaque, colored or semitranslucent glass, or combinations of same," as requested
la our brief. Illuminating articles made of such glass are of. similar type of

naufacture and are subject to the same competition as all others in section (c)
o paragraph 218. They should, therefore, take the same rate of duty. We
therefore request sections (c) and (d) be revised as follows:

"(c) Illuminating articles of every description, including chimneys, globes,
shades, and prsms, for use in connection with artificial illumination, all the fore-
o ing finished or unfinished, composed wholly or in chief value of glass, and all
iumnating glassware made of what is commercially known as plated or cased

glass, composed of two or more layers of clear, opaque, colored or semitranslucent
glass or combinations of the same, not exceeding 6 inches in any dimension, 85
cents per dozen and 60 per centum ad valorem; over 6 inches in any dimension
but not exceeding 8)1 inches in any dimension, 60 cents per dozen and 60 per
centum ad valorem; over 8)t inches in any dimension, but not exceeding 12
inches in any dimension, 75 cents per dozen and 60 per centum ad valorem; over
12 inches in any dimension, $1.25 per dozen and 60 per centum ad valorem.

"(d) All other glassware commercially known as plated or cased glass composed
of two or more layers of clear, opaque, colored or semitranslucent glass or com.
bipations of the same, 60 per centum ad valorem."
.The change represented in the passage of the bill by the House grants us the
meager increase of 5 per cent which gives practically no protection. In the case
of biological, chemical, metallurgical, pharmaceutical, and surgical articles and

tonsils of lass in this same paragraph 218, the bill provides for a duty of 85
per cet. his rate is allowed on account of low manufacturing costs in Germany.
illuminating glassware is also made in Germany by the same factories, and our

ladustry suffers just as much from German competition as biological glass.
of production in Czechoslovakia, and as a consequence a much higher volume of
In addition thereto, we have to contend with much lower wages and lower cost
tlports come from that country than from Germany and they are steadily

Increasing.

The 65 per cent allowed in the tariff bill just passed by the House is wholly
inadequate and we respectfully ask for the compound duty of ad valorem and
specific rates as suggested in the brief we submitted to the Committee on Ways
sad Means.
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To permit the Finance Committee to visualtie the character of the glassware
mentioned in our brief, we submit labeled samples representative of the fo-
olasses as follows: .

Item I-Half shade
Perdos

American selling rie at factory................ ..........................................
American ot production...........................................
Foreiger's selling price, delivered n Unied States, duty paid...........................;. L

Item II-BelU electric shades

Diameter Diamete DiSmet
6 Inche 7 Iacbe 8lties

Pr doeu Pir dwse PAri. ,
Ameran selling price at faotory........$25..... .... ..... 2 7
Amerean ost o production.......................... ......... 128 2185 8,
Foreigner's selling price delivered n United States, duty paid...... L 1.85 a

Item Il-E electric dome shades, diameter 7 inches
Perdosm

American ellfng prie at factory......... ........ ......................................... ...
American cost of production. .... ........ ................. ........................ 0
Foreigner's selling price delivered in United tates, duty paid................................. L7

Item IV- closing globes

Diameter Diameter Diameter Diameter
8H inches 10 inches 2 Inches 14 oob

Per does Per deor Per dose Per do
American selling price at factory........... ... $4.25 $6.75 $11 .7 $16.0
American cot of production................... .... 4.418 &.412 9,125 1.7
Foreigner's selling price delivered In United States,

duty pald....................... .. ................ 8.25 &65 8.48 10
|

Respectfully,
THu ILLUMINATING GLASSWARE GUILD,

By THOMAS W. McCREARY,
By H. L. LISSarLT.

Tariff Committee.

PERFUME AND TOILET WATER BOTTLES
[Par. 218 (e)]

STATEMENT OF W. L. CROUNSE, WASHINGTON, D. C., REPEB.
RENTING THE AMERICAN MANUFACTURERS OF TOILET
ARTICLES

(The witness was duly sworn by the chairman of the subcommittee.)
Senator EDGE. Mr. Crounse, I understand that you represent the

American Manufacturers of Toilet Articles.
Mr. CROUNSE. Yes, sir; and have for some 20 years here in Wash-

tington, as their Washington representative and general trade adviser.
Senator EDGE. You desire to discuss the provisions of paragraph

218(e)? Is that correct?
Mr. CRbUNSE. The duty on so-called perfume bottles
Senator EDGE. That seems to be an entirely new paragraph.
Mr. CROUNSE. Yes; that paragraph has been entirely rewritten

from the act of 1922. There are some subdivisions.
Senator EDGE. All right.

1
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SMr. CCROUNs. You will note,' Senator, that they have segregated
the perfume bottles, and practically put them in a class by themselves.
iSenator EDGE. And provided a 70 per cent ad valorem duty?
.Mr. CROUNSE. Seventy per cent ad valorem duty.
Senator EDGE. What is the present duty under existing law?
SMr. CRnovU z. 'I will explain that. There is a serious complication

with respect to what that duty is, owing to a decision of the courts.
Senator EDGE. And that is the reason for revamping the paragraph

to some extent?
Mr. CROUNBE. To some extent; yes, sir.
Senator EDGE. You may proceed.
Mr. CROUNSE. The American Manufacturers of Toilet Articles

L a very comprehensive trade organization in the sense that I think
it includes practically all the large producers, and the majority of
the smaller ones.

The industry in a sense is concentrated in what might be called
the metropolitan district. There are 5 or 6 of the largest plants in
northern New Jersey, 5 or 6 in Philadelphia, 8 or 10 in New York,
and the re scattered throughout the country.

We wish to protest against the 70 per cent duty which was added
in the House after the Ways and Means Committee had originally
reported a 65 per cent rate.

We are in hearty sympathy with the domestic bottle manufacturers
in their desire for adequate protection; but as we have to sell the
goods they make, any considerable increase in the cost of bottles will
force us up against a prohibitive sales resistance-that is the meat
in this thing from our standpoint-which will injure the bottle
makers even more severely than ourselves, and will ultimately
drive an important branch of this industry out of the United States.
I do not think there can be any doubt about that.

I want to explain the situation that has produced this peculiar
condition to-day.

In 1922 the Ways and Means Committee reported a bill which
provided duties oa bottles under two paragraphs-paragraph 217, a
specific duty of 50 cents per gross, which was on the cheap machine-
made bottle; paragraph 218, a duty of 55 per cent ad valorem on
hand-made bottles. There was a difference, you see, between the
specific and the ad valorem in those two paragraphs.

For a long time that provision of paragraph 218 was supposed to be
law; but upon investigation it has been ascertained that when the
bill reached the Senate a representative of the tableware industry
called attention to the fact that there was a very large class or several
large classes of merchandise included in the same paragraph. As the
Department of Commerce follows the category of the tariff in making
customs returns for imports and exports, he suggested that no one
would be able to get any desirable information from those reports,
and he suggested that bottles be taken care of under another para-
graph, a separate paragraph.
.The committee evidently thought well of the suggestion, for at the

time they struck bottles out of paragraph 218; but, through some
remissness, they forgot to put them in anywhere else, and they never
were put back anywhere else. The Treasury Department, adopting
strong-arm tactics, and with very little knowledge on the part of the
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trade of this situation, began to collect 55 per cent, and they. hWe
done so straight through to the present time.

A year or more ago some one brought a test case; and, as the result
of that, the United States Court of Customs Appeals has declared
that bottles are not included in paragraph 218 at all, and thatthe
only duty on bottles is the 60 cents per gross specific duty provided
by paragraph 217. That spells tragedy for the bottle manufacturer
of course, and we realize that. r

We are the consumers, and substantially the only consumer, of
those bottles. We want to do everything we can for the manueac
tures. We have made every effort to help them. We have held
conference after conference with them. We have adopted resolutions
addressed to Congress calling attention to the fact that theyrneed
relief, and need it seriously. We have been willing to go as farnot
only as to put back the old 55 per cent duty but to raise it and we are
prepared now to accept with a reasonable degree of philosophy the
65 per cent, although that represents a big increase to us in our costs;
but they are not satisfied with that. They went before the House
committee and insisted on 82% per cent. Our own protection on ou
finished package is only 75 per cent, and under the rules of tariff
construction as exemplified in past laws the finished product carries a
higher rate, usually, than the raw materials; and bottles are raw
materials to us.

After the pending bill had been reported to the House, represents.
ties in Congress of the bottle manufacturers, under condition
with which you gentlemen are thoroughly familiar with respect to
other schedules, went before the Ways and Means Committee and
got an amendment raising that rate 70 per cent. I say, gentlemen,
we can not stand 70 per cent. We can stand 65 per cent. We are
willing to make that experiment.

The principal argument of the bottle makers is the statement
that a considerable amount of business, which they estimate at about
a million dollars per annum, has been diverted to foreign bottle
makers under the 55 per cent rate, and that if the duty were made
prohibitive this business would be recovered, and would enable them
to keep the hand glass blowers busy. This statement is erroneous.
The facts do not bear it out.

The imports for the past six years have averaged $711,000 and
they have included numerous items like cut-glass decanters of con.
siderable' value, high unit value. Our goods come in by the gross.
These other things come in in pairs or singly. Probably $600,000 per
annum is an outside figure, as against probably $2,000,000 to $2,500,.
000 of domestic production of this class of bottles.

There has been an apparent increase in the past six years in the
importation *of bottles. It has been due to three causes.

In the first place I think the Tariff Commission is in error
in stating that the quantity of decanters included under this para-
graph is negligible. The importation of decanters, liqueur sets,
toilet bottles, and other things that have ground-glass stoppers has
been increasing rapidly in the past three years. I spent several
months in Europe last summer, n which-I will state, Senator
King, that our objection is simply to the increase of 5 per cent,
making the duty 70 per cent over the 65 per cent which the Ways and
Means Committee originally recommended. We are practically
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*1only consumers of these goods. We are willing to see tha: the
Ssufacturers get a reasonable duty, a higher duty than under the

hIeant law; but---
S tSenator EDGE. Right at, that point, you admitted, of course, as

.e tariff report clearly sets forth, that imports have tremendously
iL eased in the last three years. They ran from 6893,000 in value
o over $1,000,000 in 1927,.and in 1928 to $960,000.
Mr. CRovwes. Yes, sir. I am going to explain that.
| Senator EDGE. You are going to explain that the duty is protecting

the situation where the imports have doubled, are you?
Mr. CaouNs. Yes, sir; very easily, I think.

;Senator KINo. Do you mean to, contend that when there are
increased importations there is no protection? I just want to get
your point.
j: Senator EDGE. I have asked the witness this question .
, Mr. CaoUNSB. In the first place, Mr. Chairman, as I said before
we have to take out of that $1,000,000 a very substantial amount of
decanters, toilet bottles, liqueur sets, etc.--these novelties that have
tome out i the past three or four years, especially under prohibition.
In the old days, when you served a bottle of wine, you served it

Sin the original imported bottle. Now you are probably serving some
domestic material which you put into a decanter because you have
not got a bottle. That is only one factor, but it is a very important
factor.
. I saw in Europe last summer shoals and shoals of all sorts of fancy
decorated bottles that were made for the American market which I
never saw before in my life.
: Second-and this is very important-the units, the quantity, has
not increased appreciably, Senator; but there has been an enormous
increase in the value per umit, and there is where this increase comes in,
very largely. We are paying to-day two and three times what we
paid before for both domestic. and foreign bottles, per unit. I have
eome samples here which I will show you in a moment. That of
itself pretty nearly wipes out this discrepancy; but, in addition to
that, there has been a transfer of the French bottling plants to the
United States since 1924, and they necessarily bring their bottles
with them to a great extent, because they must continue to put up
their preparations in the same bottles as before. I venture to say-
and I support this with the statement of the chairman of our tariff
committee, made to me over the long-distance telephone this morn-
ing-that we to-day are buying no more bottles abroad than we did
four or five years ago.
SSenator EDGE. The present duty is 55 per cent. I understood you

to say 65.
SMr. CROUNSE. No; the present duty is 55. The House raised it to

66.
,,Senator EDGE. Oh, yes.
SMr. CROUNSE. That we concur in; but when they raise it to 70,

then we take exception.
Senator EDGE. Right at this point, I will state that the Tariff

Commission representative advises me that in 1926 and 1927 there
were no decanters included in their estimates. That was obtained

..through a careful analysis of the invoices from which they got their
iAformation.

4^



4 TARIFP ACT OP 1920 

Mr. CROUNSE. Well, you have there the figures for 1928, There is.
I concede, a difference of opinion with respect to that particular
item, because, as you see, Senator, it was a basket clause. Paragaph 1
218 was a basket clause, and the method of drafting invoices and the b
method of inspecting them has been not altogether uniform. I have
made a pretty close study of this and I am perfectly satisfied that i
there is a substantial quantity of these ground-glass stoppered bottles .o
which may be called decanters or toilet- bottles or what not which
are included in that paragraph, and they come in in units at a very
high price.

However, that is not important. I will stand on two proposi. 1
tions-that the unit value of the bottles which we import has gone.
up 200 per cent within the past dozen years, and in addition to that
these foreign houses have brought their bottling plants to the United. p1
States and are bottling their goods here and bringing in their bottles I
for that purpose; and finally, to summarize, we are not importing
any more bottles today than we were six years ago. A

Now, for practical reasons, users of hand-made bottles greatly a
prefer to patronize domestic manufacturers if the financial sacrifice- b
is not too great.

Second, such asmali amounts of business as have been transferred
from domestic to foreign factories have been driven abroad because
of heavy price increases made by the American factories.

Third, much the greater part of the bottles now imported can.
not be manufactured-in the domestic factories, which have repeat-
edly been offered the business, but have been obliged to decline it. b

Fourth-and this is very important, gentlemen-the loss of busi.
ness of the hand-blowing departments of domestic factories, of which 
complaint is made, is largely a mere transfer to the machine depart-
ments of the same factories. I am coming to that in a moment
in a rather significant way. We have simply said to them, "We
can not afford to buy your hand-made bottles for the purposes
for which we need them, and we will ask you to furnish us the machine- I

made bottle"; and where we have been able, as the result of ex-
periments, to get by with it with the public, we have gone to the b

machine-made bottle; but the same factories are still making those
bottles. The business has not been taken way from them. It has
simply been transferred from one department to the other.

Senator REED. Is Coty included in your association?
Mr. CROUNSE. No, sir. P
Senator REED. Or any of those French manufacturers who are

located here?
Mr. CROUNSE. No, sir. I will explain that a little further in

detail.
Senator EDGE. You have only a few minutes to explain it in.
Mr. CRouNsE. I am going to explain it just as fast as I can;

but if you ask me these questions I feel that I must answer them.
It is true that imports have increased from 8$31,241 in 1923 to

$1,093,000 in 1927; but during this same time five important European b
houses-namely, Coty, Houbigant Violet, and Bourjois, all four
French houses, and Yardley, an English house, as well as some smaller
ones-have been transplanted to the United States under the scientific
and beneficent provisions of the tariff act of 1922. In 1924 they
looked the situation over, and decided that it was worth while to come

* * * *' ' S2 ,
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to the United States. They bring their compounds and their potmades
over here, and wash them here, using our alcohol, our labor,: renting

ur factories, and packaging the goode in the United States; but they
have to have their own bottles. A bottle is a trade-mark. Without
that bottle they can not sell the goods. Consequently, they do
import those bottles largely, although they have sought to place a
lot of business here.

Senator EDGE. The competition on this side is more in the perfume
than it is in the bottles themselves, then.

Mr. CRoouNes. The competition, Senator, I am sorry to say, is
largely a matter of the ladies' whims.

Senator EDGE. I do not care how it is derived.
.Mr. CROUNSE. What I mean to say is, there is a certain amount of
prestige that goes with the foreign perfumery, as there is with foreign
millinery or foreign lingerie or anything else that is made in France.

Senator EDGE. I did not mean to ask that lightly. I mean, as a
matter of fact the importation of bottles would seem to be controlled
more by the desire for the French perfumery, which carries with it the
bottle. Is not that true?

Mr. CROUNsE. That is true. For that reason you will see why
these French houses must continue to bring in their own bottles.

Senator REED. No; I do not see thaat all. A bottle of that
type can be made in this country, can it not?

Mr. CROUNSE. No sir. At a recent meeting of our tariff committee,
which was attended by a representative of one of these large French
houses, one of the largest houses in the world, he testified that
he had offered thousands and thousands of dollars' worth of business
to one of these American bottle manufacturers, who was obliged to
decline it simply because he could not make the bottle.
, Senator REED. He could not because of cost, or could not because

of general inability?
Mr. COovNsa. Technique, lack of ability to produce these particular

forms, high grades, and decorations. The development of the manu-
facture of these bottles is a process of evolution. The French have
been at it for many, many years, and they take the most meticulous
care in their work; and here in this country we are a bit slapdash.
We want to hurry on. We do not take the care; at least, m this
particular instance the bottle manufacturers of the United States
have not been able to produce all the types of bottles that we im-
port.

Senator KINa. I assume that they are handmade?
Mr. CROUNsz. Handmade.
Senator KING. In contradistinction to those that are machine

made?
Mr. CROUNSE. Yes, sir you are entirely correct.
Senator EDGE. Oh well, there are millions and millions of bottles

made by hand in the United States to-day.
Mr. CROUNSE. Oh, yes, sir; certainly. A large quantity of the

bottles that we buy are handmade bottles.
The bottle manufacturers have sought to make it appear that the

Tariff Commission, during an investigation which wasbegn at their
instance under the flexible provisions of the tariff act, made a report
which showed that they need a protection of 82% per cent. I have
consulted the Tariff Commission officials with regard to that report,

*~.i-



442 TARIFF ACT OF 1029

and they say that it has not been completed; that they have n . Imade public a syllable of it to a soul, and that there is no ba f
any such statement as that.. ti

In the summary of tariff information which you have before: yo'there are 25 items which show domestic and French rices in parsdcolumns. Now, we have no method of checking these items, dotherefore I can not identify No. 1, No. 2, and No. 3; but those donot
correspond at all to our own costs.

For example, I have here samples of half-ounce bottles. The p(producing sample) is a half-ounce bottle made in the United Statesand here is a half-ounce bottle made in France. Those bottles C
us exactly 13% cents apiece. In the one case it is French, duty paidand in the other case it is the domestic price. In other words, th tis no difference whatsoever on that important item; and thatisa
very important item.

Senator REED. Of course there is not because neither one could
sell unless it kept its prices down to the level of the other.

Mr. CRoUNsE. No; but what I mean, Senator, is this: The tariffinformation table there shows the foreign rice, the French p rice
being only about one-half or less than one-alf of the domestic prce.That does not agree with our own experience.

Senator REED. But that is the price in France. .
Mr. CROUNSE. Yes, I know; but if you add 55 per cent to that,Senator, it does not bring it up to the domestic price. id'Senator REED. Then the importer is making a big profit? .Mr. CROUNSE. No; we are the importers. We bring i our ownbottles; and when we pay the same price in New York City for the kduty-paid bottle that we pay to Swindell or any other American i

house we feel that there is no necessity .for an increase over 55 per tcent in the duty, because it has brought them to a parity. Thereis amin the House bill an increase of 10 per cent, and we concede that; letthem have it; but we can not go beyond that, as I said before. toSenator EDGE. This discussion, then is entirely to save the differ.
ence between 65 and 70 per cent ad valorem?

Mr. CROUNSE. Yes; or a higher rate still which the manufacturersare asking of 82% per cent. Of course this argument all goes to that i
as much as to theother.,

There has been a steady upward trend in prices of domestic hand.made bottles since 1916, with a recent remarkable tendency toward tuniformity in quotations by the principal manufacturers. In Janu
ary, 1916-here is the crux of the whole thing, gentlemen, as a busi. tness proposition-half-ounce bottles were freely sold by domestic fac-
tories at $5.75 per ross. That is 4 cents apiece.

Senator RDED. What year was that?
.Mr. CROUNSE. 1916.
Senator KINo. Who sold them at that?
Mr. CROUNSE. The domestic manufacturer quoted them to :us a

freely at .5.75 a gross, which is 4 cents a bottle.
Senator KINr. Referrin .to. this half-ounce bottle? coMr.CoOUNSe . Well, substantially. The bottle I refer to is nowobsolete. :
Senator KINO. Was it a half-ounce bottle?
Mr. CROUNSE. It was a half-ounce bottle-a bottle of that site.In May, 1917, when the United States entered the World, War,

, * '. , *****^ *
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S 1i es begar to rise rapidly. Of course we realize that all prices in
Slndustrie; rose rapidly. The half-ounce bottle went to g9.50, an
the ounce bottle to $11.50, and the terms of sale were changed from

Says, 2 per cent, freight prepaid, to 80 days, 1 per cent, and no
payment of freight. Successive price increases were made until
itojy the $5.75 half-ounce bottle costs $14.75-I am speaking of the

destic bottle now-and the ounce bottle $16, with no freight
aUowance and but 1.per cent cash discount for payment in 10 days
instead of 30 days.

Senator KING. Then they have increased the price to the consumer
several hundred per cent?

Mr. CROUNSE. Nearly 200 per cent. The price is now nearly
three times what it was.

Senator KINo. What.I mean is, the domestic price is three times
what it was?
;'Mr. CROUNos. The domestic price. "
Senator KING. Then, notwithstanding the foreign competition,

they have increased the price of an article, which you contend is not
as god as the foreign article, 200 per coit, so that it is sold now for
three times what it was sold for before?

Mr. CROUNsE. Yes; the half-ounce bottle that brought, in 1916,
$5.75, is now $14.75-the same bottle.

Senator EDoo. As a matter of fact, the expert who is in the room
Advises me that the workmanship bn these two half-ounce bottles-
one domestically made and the other made abroad-is not compar-
able; that it costs a great deal more to: make the domestic bottle,
known as square-shouldered, or whatever the technical name is, than
it does to mak, this rounded bottle. In other words, the expert
states that it costs considerably iiimore to produce this square finish as
compared to the rounded finish. You can see the difference in the two,
, Mri. CROUNSE. Well, Senator, of course I have not any opportunity
to examine the expert, and so I will have to let that go in therecord.

Senator EoGE. One has a square shoulder, and the other is just
rounded off. 1 do not know what the technical term would be.
,Mr. CRomNsE. They both serve the purpose, and the cost is the

Senator KING. Is this the French-manufactured bottle?
'Mr. COovNsz. No; that is the American-manufactured bottle

that you have there.
Senator KIN. Do you say the greater cost is involved in making

the square-shouldered bottle? This is the one which involves the
greater cost [indicating sample]?

(The expert indicated assent.)
Mr. CROuNBE. We pay the same for the two bottles, and they

both serve the same purpose, and go to the trade at the same profit.
Take the 25-cent package, which was the popular package in 1916

and before the war: Those bottles cost us 4 cents apiece. The
retailer paid $2 a dozen for the completed package, which was 16%
cents apiece. The jobber, say, got a cent and two-thirds; so that we
got 15 cents fto that package, out of which we paid 4 cents for the

settle. That bottle now costs us 10.2 cents, and the result is that we
* ould get 4.8 cents for the contents. It can not be done.
; 'n other words, we have been obliged to abandon the use of the
hadmade bottle for the 25 and 50 cent popular sizes, and we have
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gone to the machinemade bottle, made in the same identical faeti
that formerly made the handmade bottle for us. We have bei
forced to do it by increase in price,

That is the story.in a nutshell.. 
Senator KINO. So that the handmade product is being crowe;

out by the machinemade product? ; ,.
Mr. CROUNSE. Just as it is, Senator, in every industry in the o

You gentlemen know that from your own tariff experience here. 'The
tendency toward quantity production by automatic machinery
driving the hand worker out of every trade. I do not know whether
it is a desirable tendency or not, but it is a tendency that can not be
stopped.

-Now, we have lost a lot of business as the result of these changes.
We were obliged to discontinue for several years the 25 and 50 cent
packages until we devised this method of having them made by
machine instead of by hand. During that time the importers brought
their small packages over here and got a good deal of the trade away
from us, and we lost considerable business.

Now, we have this situation also. We have been obliged to di
miss a great many employees as a result of this transition from the
handmade bottle to the machinemade bottle. The machine produces
bottles with exceedingly great precision. Those bottles can be put
into a bottle filling machine, an automatic machine, and they can be
filled by machinery with very little labor. The handmade bottle is
not made with sufficient accuracy. It has that same artistic differ.
entiation that goes to differentiate handmade goods from machine.
made goods anywhere. You find it in the repetitions of oriental rugs
It is in everything that goes. to represent art. But when it comes
down to the practical operation of filling handmade bottles, we hab
to fill them by hand, and the girls formerly employed to fill thoes
handmade bottles have all been dismissed, and we are filling these
machinemade bottles on the machines.

The House provision imposing 70 per cent on our bottles is clearly
discriminatory. An elaborate handmade decanter pays but 60 per
cent, while the simplest type of bottle made to hold talcum powder,
perfume, and other requisites of the toilet, nursery, and hospital,
pays 70 per cent.

Senator KING. These machinemade bottles come under this pro-
posal increasing it to 70 per cent ad valorem, do they?

Mr. CROU~sB. No, sir. There is no change in the machinemade
bottles.. They are still 50 cents per gross.

Senator KINm. You are addressing your remarks to which paras
graph?

Mr. CRouNSe. Solely to the paragraph which sets aside perfume
bottles and ives them a duty of 70 per cent.

Senator KING. That is what I asked.
Senator REED. If you got a machinemade perfume bottle from

abroad, it would come under this paragraph and carry the 70 per
cent.

Mr. CROUNSE. We have never bought any machinemade bottles
abroad. The machinemade bottles are all made in this country
and made extremely well. We are glad to patronize the industry .
and we do.

. .; ,. i
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|to1 Ras. There :awe aot any impotation of foreigan-mde
8 ? bottl.....'
ao, utopsi. Not that I now of. .

torI. Does his prgraph (f) slate to machinemade
i CMr.Coun. a, r.o si. That relate to handmade bottle eclu

natoW RiB . Where do. you find language in there that excludes
aAPohiiiemnade bottle?

i Mr. CaouwsN. You will find achinemade bottles in paragraph 217.
^ Csiator EDGE. Then, you saaume therefore, that that being Bpe-
iy designated, this would carry t other meaning?

WMr.,nouwsB. Yes.. . .
Senator REED. I do not find an reference to machinemade bottles.
Mr. Clouxem. You do not find the words "machinemade"; but

the description of those goods.'corresponds to the eass of. goods
made by macinoe.
, &Snator RmD. If you get a machine made perfume bottle, it falls

under 218 (e), does it not?
:Mr. CaBOUiB . We do not so consider it; no, sir.

Senator KINO. I would like to know where the handmade and
here the machine made are to be found here.
Mr. COouWse. In the present law, Senator, machine made bottles

the fint-glss bottles carried in paragraph 217. The handmade
btles-**--

Senator KINa. Wait just a minute. In any of the subdiv ions or
the paragraph proper r? 21

oMr• OUNs. Paragraph 2177?
Senator KINO. Paragraph 217. I beg your pardon. Now, as I

understand it, you are taking up a new subject. Are you speaking
*f prgraph 217, or are you speaking of-

Mr. CEOUNs . No. I am not spe in of a new subject.
Senator KIo. Or are you speaking of bottles under subdivision

() of paragraph 218T
Mr. CROUNs$I Subdivision (e) of paragraph 218. I have not dis-

cu~d machinemade bottles at all with respect to the duty. That
i still 60 per cent i the new bill, as in the present law. I have no
objection to it.

Sennator REp, I venture the prophecy that when you import some
of themyou will pay 70 per cent.

Mr. CRonSNa. We would be very much surprised and disappointed
to fnd that out, but we are prepared to find out all kinds of things

,wae we have a new tariff law.
::4We have discussed this matter freely and fully with the bottlemakers, and the only question between us is the rate of duty that is
to apply to the handmade bottles.

Senator RnD. We understand that.
Mr. CROUNSe. Sixty-five per cent is the duty which the Ways

and Means Committee gave.
.Senator EDE. We will have to conclude. You have been on

tani hobu. I know we have interrupted you with questions.
'. I.; aoC v , ..I ai tl ough, Senator. I simply say that if
i uty s insisted upon, there will be a very great increase in theI., " ' gre' *. *

'^ :. l--9-vo OB 2 -9WNW'**' *



ale-resistanoe in our busines,- and it will redie,& 6t m&olw
reduce the volume of bottles we can bu from these bottle
turere. In addition to that, I am viy60 stroglydiped ~
that theer'Fienbh hoeau that comeoverliere will be dic i
this experiment, and will be likely to go back to Ftane: If thei
-that will be a calamity, because the are speeding a great d
money in this country for American labor.

Senator KING. 'I 'would like to ask on6 question. 8ibdivislt (e)
of the bill before us, of parar h 218, which is a new
changes the existing law.t It deals with bottles and jare, who
chief value of'glass, and so forth, 70 per cent. ' What we wat to
know is are those handmade or mathinemade. ' .

Mr. CROUNS. They are handmade.
Senator KING. -Not machinemade?
Mr. CnoUNsn. Oh, no.
Senator KINo. The present duty is what-50 cents-
Mr. CRouNSe. The presenty duty on handmade bittles-'; ,
Senator KING. Those that come under this paragraph. I do not

care what they are. .:
Mr. CROUNSE. Yes; 55 per cent was tle intention of Congress, but

the Court of Customs Appeals says that that duty does not apply,
because the word "bottles" was onitted from paragraph 218. :

Senator KING. What duty is being paid now?
Mr. CRnoUie. The Treasury Department is insisting upon the

payment of the old 55 per cent, and is not accepting the decision of
the court.

Senator KING. Now it is proposed to raise it to 70 per cent.
Mr. CnouNss. May I explain that situation briefly They are

insisting that the duty ought to be 55 per cent. and they intend to
keep on collecting it until Congress changes the law.

Senator KIN. I understand that, but you are objecting to its
being increased to 70 per cent?

Mr. CROUNes. Exactly.
Senator KINO. Then, these machinemade bottles of which you

have been speaking that do not come under subdivision (e).
Mr. CROUNS z. No, sir. They come under 217, at 59 center

There is absolutely no difference of opinion, gentlemen, between
us as consumers and these gentlemen as manufacturers of these
bottles, with respect to this controversy except as to the one point of
an increase above 65 per cent in the handmade bottle.' :

Senator EDGo. You are entirely in sympathy with them? *:'

Mr. CROUNsi. We are otherwise entirely in sympathy with thim.
They need 'a reasonable duty, and we want to see them get it/but
they must not ask for too much.

I would like to have the privilege of filing a brief later.
(Mr. Crounse submitted the following brief:)

BaRIN or TIr AMERIANo MANUFAc~vUasr or TOIt A AwntoLls ':

On behal of the Amecan Manfactuerp of Toilet Artiles, an o
that lioludes practically all the lare unit in the tollet-goods industry4 .e
to file an urgent protest against the increase in the'duty on hapde r d
glass stoppered bottles imposed by the tariff bill as passed by the Houm. Te
members of the association which we represent re tepipC l onsm a s of thiL

; , .
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t> botte nd th@ tbeMe d the l n 4 theti en tltburdEdn i to a industrythieli iw d w lde a1e,4 o mmbh ic
M gof hll our 6et ' ehed ooveule overing pr) utfibn i nddtdbut
us to advance pricesto uch an extent as ously to rst sl.
fII e th".'is tter beop the:ouse .s nd Me Coitfe we

*'t.e tftha0 t we are. Ia herty syihlpathy with the O rinlcple that
a protection should be granted'by the tariff law to a411' ldustries and.pecay to the manufacturers of all 'handmde gSoods such a 'sgound-idsh

piced, btstles, i, whlh the element of labor by hand. s 6 unutsu.al mpor-
Wea . we wish to avoid repetitioh of the argumes we presented to the ouse

: fiinlttee, and therefore wil cohfineour elves as loel as pos6ble to 6 diseu.
Sof the efft of the increased rates of the Hbise bill on our industry' '

.vntl the United States Court of Customs Appeals discovered a'short tiie alo
rJfet ln the tariff act of 192 It was assumed that a duty was levied by parag ph
8$ on handmade glasss-toppered bottles of 58 percent ad valorem, which rat

.. been paid by all such merchandise Impoted during the past seven years.
The court now holds, however, that the word "bottles" hving been omlttedrot
:pagraph 218 of the act of 1922, the only duty Whloh ean belevied upon bottles
f any kind is the wholly inadequate rate of 50 cents per ros intended to beimposed by paragraph 217 on machinemade bottles; FIanky conceding that in

Situation the manufacturers of handmade bottles are seriously In need of
Sitef, this association some months ago adopted resolutions to that effect and not
enly was prepared to favor the restoration in the new tariff law of the rate of 55
per cent ad valorem, Intended to be Imposed by the act of 1922, but accepted with

enable degree of philosophy the relatively high re te of 66 per cent ad valorem
* bitten into the bill by the Ways and Means Commttee when the measure was

rginally reported t the. House. Subsequently, however, representative of
the bottle manufacturers, at a star-chamberhearing before the House Committee,

Succeeeded in having this rate further advanced to 70 per cent, and we are now
Mnformed that the bottle makers are not content with this high rate but proposeto demand of your committee the exorbitant duty of 82K per cent ad valorem.
.Against these high rates we wish to enter an emphatic protest. Our industry
S adjusted to the rate of 55 per cent ad valorem, but any advance greater than
a possible 5 or-10 per cent would deal a serious blow to our entire trade. Our
friends the bottle manufacturers must bear in mind that we can not buy bottles from
them except on terms that will enable us to sell them again filled with our prod-
ucts. If we are obliged to raise our prices, it will result in such an increase in
ies resistance as substantially to reduce the volume of our business. Should
Cogess accede to the bottle manufacturer's request for a duty of 82 per cent
our industry would be placed in the anomalous position of being obliged to pay
ante of duty on our containers 7% per cent higher than the rate fixed by Congress
on our products completely packaged for retail sale.

. ARGUMENTS OF THE BOTTLE MANUFACTURERS

We have examined the arguments of the bottle manufacturers with minute
Swe for the purpose of ascertaining whether there are any solid grounds for the

appeal they are making for duties in excess of those provided by the act of 1922.
We find nothing but glittering generalities.
A..The principal argument that appears to be advanced by the bottle manu-

facturers is predicated upon the statement made by them that a considerable
.mount of business, estimated by them at about $1,000,000 has been divertedto foreign producers under the 55 per cent rate of duty, and that if the duty were
aade practically prohibitive the business thus recovered would provide the
Saeeeary added volume to keep existing equipment employed and produce a
itisfactory return on the investment beside providing employment for all
a 4teable skilled labor.
This statement while superficially persuasive is erroneous. It is a fact that

during the past six years an average of $711,000 worth of so-called handmade
gls boWles have been imported Into the United States and that in 1922 the
::. iueof thee im rts was $1,093,000 and in 198 $966,000, as against $331,241
- 9.23' . While rhese figures show an apparent increase n in importation , they

i'.ust be considered in connection with three mportant facts. In the first place
include very substantial quantities of Put-glms decanters, toilet bottles

^. otherr round-glass stoppered ware of high-unit value. We are aware that
Commission experts. are of the opinion that these goods have. ben' diffe-
i fr on  perfume.bottles by an examination of invoices covering 1927 and

but a comprehensive knowledge of this trade and an extended experience
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linte eInnvoatlicesf nvcles warranto us in asserting that oo ho dpea -b0ve ~b@V~ 5a~e4 z the ode bfore them cea j nt~Iatot~4 with a"y
bottles, eo . " "4 *

In theondple, t awell-knowna tat tht the taut value of leWume las tnareri rent years between 100 p aer oet; a fet whch WoQUaeoount for gra rt oi the ge in ropo ordd even thouhq tit frou t of b o to t countr- showed no incras at •
the l third power ine 1 ve mportnt u opesn perfume fmuue

thiost cords ad em
m tly Fepe have ooAe to the Ufrted States, purbsed or leased Factozhs country, amplo i approximately 2,5 0 men and wme hpay roll of mon Or o000, and with the m o r alcohol and ot

gd pedrumery,* A of these concers ol t e .gr.
a ver larg extent have uttiled the hnlwade container sraodothste country. Two of those ebouses a understood to be flaneolyater ibottle factories s in France and 1 of them have found it necessary to ortstatlal quantltles of bott In order to preserve the appearane of their pRwith wohih the consumers in this country are famiimr. These iontn ras

onstan ly ou bt to Increse the epropoon hof their bo tle n r ufatemntthey obtain tn this country and they have rea offe t he Amerecarnfap.tores large orders whoh te latte hve been unable to il.Thmportedbottrwhich they amr o. ed to bring to tis country, however, fully ount for tncrese into Imports In the paste yen, taken in connection with the wellkUoirea an unit cot above referred to. Obviously these imortations have noway affected the American bottle factories, as the bottles used by these Freufhouswq have never been made in this country, but alayse In France,
The European houes referred to above are included In the following menmbepship of the Pe urery Importeors Association: Bourols (In.); City (Irot
Roger (alet.fred IH Smith o. (Djeiayls); kfardley & Co. (LIt.,

IMPORTANT T TPES OP BOTTLE CAM NOT D MADE IN T o18 COUNTRY

We desire to all attention in this connection to the testimony of Mr. W. R.Leach, chairman of the Tariff Committee of the Glass Containers Amssoeatto,and James Maloney, representing the G.ass Bottle Blowers Assolation, givenbefore your committee on June 24, In which they asserted that the Ameriatfactories could make any bottle that could be made France. These statementreno borne out by facts It s well known that the American ma atuhave been obliged to decline relatively large amounts of business because otheir Inability to make certain needed bottles. In this connection we quote thefoown telegram from D. J. Mulater, secretary of the American Manufacturersof Toile Art cles, received here June 25, the day following the appearance ofMes.. Leach and Maloney before your committee:
W. L. CaopNsarp,

Walafgonf, D. C.:
Referring to Mr. Leach's testimony before Senate Finance Committee yetez.ay you ae authorized to state that at a Joit meeting of the tariff committee ofthis assocation and representatives of the Perfumery Importers' Association, atwhich Mr. Leach was present, Mr. Scanlon of Coty's, in the presence of a dozenwitnesses, reminded Mr. Leach he had offered the American bottle manufacture"

several thousand dollars worth of orders which the manufacturers declined becausethey said they could not make the bottles. Mr. Leach admitted the truth of thb
statement. o doubt Mr. Scanlon would be willing to repeat it in affidavitform but he Is at present in Europe.

S D.J. Mvsvna,ecresary, American Manufaoturers of Toi Article.
Affidavits in support of the above statement could weily be furnehed if ti*msuf icedfor the purpose.
In nddltion to the above we desire to callAttention to the sample bottles #edwith -hs Ways and Means Committee by Qoore CG. Davis, representing the P]P.f ,mportra'Assoclation. These S p sire in wo , those made m't

ut~ Sti being numbered-2 25A, and 76/2, whle those not made intliVait9d Stateswe nfumberd 90, _hQ0, 1,, 839, apo, 44% l~o.ag to those
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Sithe United States, Mr. Davis stated that "the members of the Perfumery
rters Assoation purchase large quantities of bottles of this type fro the

;Aagto manufacturers." It is evident, therefore, that these Ffr~ h house
Sloaeted in this country have become high profitable patrons of the domeste

bottle ndustry while the bottles they buy road w be no loss to the Ametlean
s factories as they were never made n this country,

MUADT RB 1t DOMEOSTIo aUCS

An important consideration having abroad beag upon this entire controversy
Sben the steady upward trend'of the price of toppered bottles of dome.-
masnufacture aince 1916 and the tendency of uniormity n pri schedules of the

efious domestic manufactures whih compels the conclusion that there is at least
gentlemen's agreement among them. These tendencies have operated to reduce

tbs business which the bottle factories have been able to retain for their hand
lown departments, not because perfume manufacturers have gone abroad for

thtr bottles but because they have been obliged to use cheaper bottles made In
tl machine departments of these same factories. The record shows that in
January' 1916, ialf-ounce glas-sibppered bottles with frosted stopper were freely

Sby domestic factories at 85.75 per gross, while the 1-ounce size brought S7.
Btle of the same lassification withrtoppers not frosted cost 25 cents per gross
Ibs In May, 191, pries began to rise The United 8 ates was then entering
lhe World War and Franoe wac in no position to export glasl bottles. The

asrlon producers promptly took advantage of this situation and In a short
tththe 5.75 half.ounce stoppered bottles rose in pris to $9.50 and the 87
bottle to $11,0, while other handmade ware advanced fn like proportion. Fur.
tbh6mote, the terms of sale were changed from 80 days, 2 per cent oash disount
freiht prepaid, to 80 days, 1 per cent cash discount, with prepayment of freight
withdrawn. In November, 1916, another advance took place, followed by a still
further increase in December, 1916, and thus successively in the years following
spring and fall, prices have risen until to-day the $5.75 hf-ounce ga topered
little cots $14.76 and the ounce bottle 816 per gross, with no freight allowance

and with but 1 per cent cash discount for payment within 10 'days.
The effect of these advances has been twofold. The prices for half-ounce and

1 ounce handmade bottles, which were used for packaging the popular-priced 25
Sad 50 cent sizes of perfumery, became prohibitory and for a while caused the
retrement from the market of these goods, thereby reducing the production of
the wares by the domestic bottle makers. In a short time, however, perfume
maufacturs began experimenting with m~ohinemade bottles which were found
to serve the purpose and a large volume of this business has been transferred from
the had blowers to the machines. This movement is the real cause of the greater
put of the loss of business by the hand blowers and the reason is very simple, to
it, inordinate increases in handmade bottle prices.

From the foregoing it s clear, first, that for practical reasons users of hand-
made bottles, including the domestic perfume manufacturers and the French
bousee bottling their goods in this country, prefer to patronise domestic manu-
fetures if possible; second, that much the greater part of the bottles now being
purchased abroad have never been made in domestic factories and can not be
made with existing facilities and technique for which reasons the domestic fao-
todes have repetdly declined business offered them; and, third, that the loss

Sbusiness by the hand-blown departments of domestic factories is not due to
he Important in of foreign bottles but merely to the transferring to the machine

departments of the same factories made necessary by the high prices of hand-
made bottles and made possible by technical improvements in bottle-making
Machinery.

SmTIKING COMPA IBONS OP LABOR SLM n NTS

A brief comparison of the toilet goods Industry of the United States with that
of the hand-blown departments of the four existing glast factories from the stand-
polt of labor and capital involved is highly significant in view of our contention

That an increase in cost of our handmade glass containers will force higher prices
f our products and substantially augment the sales resistance encountered by
hem Based upon the official census figures the total factory value of the Ameri-

toilet goods industry to-day Is approximately 1200,000,00 per annum. The
Stjitty employs a great army of men and women, the exact number being dif-

t to Acertain because of the overlapping of other related Industries, Against
S.. exhibit we have a mere handful o glass blowers whose numbers have been

- eadily declining throughout the past 15 years owing almost entirely to the in-
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stallation of highly efflent bottle-makldg machines.' This tendency toward te#
use of automatic machinery Is oharacterltle of almost all American lndustr .
and It is absolutely futle for. the bottle manufacturer who have installed a t
maebines in their factories to expect that any amount of tariff protection wt
halt the tendency toward machine production. ..

In seeking to impress your committee with the importance of the labor element
in the hand-blown departments of the glass factories, certain witnesses before
you have indulged in exaggerations which obviously are absurd. Mr. Leach has
testified that, running full capacity, the hand-blown departments of his concern
(Carr-Lowrey Glas ) Co.) would:employ 500 to 600 handworkers and that the
three other factories n: the United States would:employ about the same numberW
Mr. Maloney declared that without a duy. of at least 82% per cent some N,000
lass blowers would be forced out of employment.. A brief analysis of the e
fures will convince any fair-minded person that they are. grossly exaggerta

Mri Leach testified that the lowest wage paid glass blowers was 6.70 perd.
and that stopper grinders averaged 842 to 848 per week. On this basa. a
operator in the hand-blown department would earn upwards of $2,000 per annum
Accepting Mr. Leach's minimum estimate of 00 operatives in each of the:fouf
factories, making a total of 2,000 operatives, we have a labor bill of $4000,000
per annum to which should be added at least 50 per cent for material ' super.
vision, and other overhead, selling expenses, etc., or $6,000,000 per .annum
Applyng. the same formula to Mr. Maloney's figures we have a total value of
the output of the hand-blown departments of the American bottle factories e
$15,000 000, yet in the same breath in which Mr. Leach gave the figures above
quoted he stated that the total output of handmade bottles in the United Stats
was approximately $1,50,000. Using Mr. Leach's own formula it is apparent
that the total consumption of domestic handmade bottles in the United States
can be taken care of by 00 men and that only 750 would be required if an em
bargo should be placed on all Importations and the consuming toilet goods trade
strictly limited to domestic bottles.
SThere are many individual plants in the American toilet-goods industry that

employ more operatives than the entire hand-blown glas-bottle industry and
we submit that their interests are entitled to equal consideration.

LO08ES IN TOILUT-GOODS INDUSTRY

The American manufacturers of perfumery have lost a very considerable
volume of business to their European competitors by reason of being compelled
to discontinue the use of ground-gls-stppered bottles for popular-priced per
fumes consumed by the masses. -Being unable to pay the prices demanded for
these bottles by the domestic factories, it became necessary to use the cheaper
machinemade bottles, with the result that'the consumers have preferred to buy
imported goods.

In this manner large numbers of employees engaged in packaging popular.
priced goods have lost their employment and even in those cases where the
popular-priced perfumes are still being put up the bottle is machinemade and
the filling is done by automatic devices.nstead of by hand. Automatic machines
can not be used to fill handmade'bottles owing to lack of uniformity in the shape
of the bottles.

We wish to call your attention to what appears to us to be a surprising incon-
sistency in the framing of the amendment added to the tariff bill on the floor of
the House. It will be noted that the subdivision e of paragraph 218, under
which our containers are assessed with duty, fixes a rate of 70 per cent ad valorem,
while under subdivision f handmade decorated bottles, regardless of the amount
of handwork thereon, pay but 60 per cent. In other words, an elaborately hand-
cut whisky decanter pays but 60 per cent while the simplest type of a hand-
made bottle used to.hold talcum powder, witch-hazel, or other similar adjunct of
the toilet, nursery, or hospital, pays a rate of 70 per cent.

MISREPRESENTATION OP TABRIF COMMISSION DATA

In this connection we would call attention to the fact that the bottle manufae-
turers have undertaken to make it appear that the United States Tariff Commis.
sion, in a proceeding instituted in 1925 under the flexible provisions of the tariff
act of 1922, has reached conclusions which support their demand for a rate o0
82% per cent. In a brief filed with the Ways and Means Committee by the priW.
clpal bottle-manufacturing companies the following statements appear:

ZA .

i

to

4

l.t

«QC

Coi
I-

its

iala ii
i

tw

PW

I

4'

ar

so

it

atl

i

ax

ti

wh]

f>
C1j

Z
* ' o-*
**aM "'.,

al^



.'*i-: BABTSH , _aEW41% -AW4kPLASSWAPX -4ft

S"There is Immedi1atelyy bte oy. ...

W.el oow kth~inw e of rPe

oonittee relative to domti and ts, pr and opet

pos ho we e th clearly tow the ee of dutduties reqtestI

C0ompetione venotte o no ne aney lormto tain w atier iton is r ravo teYurO6amiftte 6.relair eto dom tio andcloe ori 'rs'and? oompetIdve
.5 ditiouds, 1 feel w1ill clearly Whow tha the ianesd duties reqiese4:
by :Us1 are 0t -to -th* Piggrvtin 9f our. Indutry.

Stmuch more value to your committee in ra hten mli cocm anc.lusiaspon oure
Spthan the moe restrictedt~ony taien and other data whichwea might submit

toYou. It es for this reason that we fundamental ret cae upon this report
surge you to call for It for your use in this connectjn.'

A i a matte of 'act' the statements above quotdre misleading. Thie Tariff
Commission has given to no one any information water with regard to the

Siults of the prelim inary invesgaon which it undertook and which we under-
btad has never been completed. . In o event, would such a report be more than
Wittative memorandum until the ue rasby he complainant was joined with

toppling Interests, testimony taken, a decision reached and a final report
ufaured in the form of a recommendation to the resident. Any stateen th

bS. dwith respectto the poesibl e contents of the uncompleted tentativereport
Sthe commission's investigation apparently are put forward forte purpose of

iuncreaseng the minds of the Ways and Means Co mittee and Senate Finance
ed o bottlesforth p ing of a op y ttee. ol

'POHIBITIVE DUTIES WILL KILT TH1B INDUSTRY

SWe are entirely sincere inthe expreson of our belief that the domestic bottle
manufacturers in seeking a duty in excess of 55 per cent are literally killing the

thoa a th e golden egg.. Ifhe exorbitant rate of 82 per cent suggested
ite boet e smokers souldrbe voted by Congress the result weill Inviarly be

t increased e bstituti on of machine-made bottles fr handmade and the im-

portation, regardle of duty of the beautifully deigned and handsomely deco-
nteid foign bottles for the packaging of a cosparitively small, volume of the
more expewsve prfumery. Finally, te European perfumers now bottling their;
oid in the Uited Staes d will probably return home and sbp hir wished
p tSa to ts country In foreign-made bottles as te did prior to 1924 . Such
a outcome wouldbe ossdeeply deplored by us as by the bottle makersn but that

-t would be inevitable can not seriously be denied,
l : here spe ~ally represent Ue Orr TOwrey Glass CoL,

A. M. SPIEsBott, Chairman Leigo i ge Commits..,
WSf L. Cyou r es o, hinere at pesen6 and

TAEMENT OF W. A. OgEsC . BALIMOREk XD., REPRESENTING.
, THE ALAS6S CONTAINER ASSOCIATION OF AMERICA

.d the witpagess duly sworn by the chairman of the subcommittee.)
SenatorEDGE. Yo represent the Glas Containers Association?
Mr. LAca. YMr. Charlan and gentlemen, I am chairman of the

tariff committee of the Glass Container Assodiation, and that asso-
ciation comprises possibly 90 or 95 pek cent of the bottle, manufac
tuarers in.the country* . ' .

I amn here specifically represents the Carr-Lowrey Glass Co.o
Stindell Bros., both of Baltimore, d., T. 0. Wheaton Co., of MillV
vile, N. J., and Chicago Heights Bottle Co., Chicago Heights, I1.,
who are members of this association. .

8enator KING. I find your testimony here at pages 13868 and 1369,
and other pages following in the House. You are the same Mr.:
ieichairryou, who testified there?

J.Mr. LEACH. Ye.,: I would like to file a brief.



S at P Ao : P'. . :~.1,

Senator EnDE. The brief you are fling with ui -- '
Mr. Lucat. It is nt exactly the sae as the one that was i

before the Ways and Means Committee, There is something d
tional..

Senator EG. Briely summarizing, what is your opinion of
graph 218.(e), as passed by the Houset

SMr. LzAH. Mr. Chairman, the rate of 70 per cent ad valoren on
the class of bottles that we ae asking for i not sufficient duty to
allow to compete with the French or German bottle manufacturers
who import into this country.

Senator EDoB. You heard the evidence of the previous witneast
Mr. LaOe. Yes, ir.
Senator EDQE . If you can concentrate on some of those point.,

I would be glad to have you do so.
Mr. LzAcH. That is what I would like to do.
There has been reference made as to prices of bottles in 1016.

The bottle that was used in 1916 is not used to-day--that is, the
same style or character of bottle.. The bottle business has change
just as much as, or perhaps more than,some of the other businesses,
so far as shapes and styles are concerned. The shape and deaia
of the bottle, the degree of cutting and polishing put on the bottle :
make the price to-day higher than m 1916. Aside from that, our
labor is higher to-day than it was in 1916.

They brought in the question of machine-made bottles. That
question does not enter into this case at all, because the contention
between the American perfumers and ourselves is the manufacturing
of a high-grade perfume bottle, with ground-glass stopper. The
Americar perfumers who are using these bottles will not use the
mbchine-made bottle for the same articles that they are putting
into this bottle. They could not do it. The machine-made bottle
is a cheap bottle. There is no fight on that; nott t all. There
is no use bringin it in. The only reason I am bringing it in is
because the question was brought up.

Senator KINo. This statement you made in the House, then,
is correct: ,
* * * but there is no interference, as I understand it, with the foreign
bottles made by machine. As far as I know, none of those are coming in. The
Frenchman or the German make these bottle by the same method be
blown, just s we do. We have possibly adopted method to make these bottles
satisfactory.

Mr. LAOH. We have spent a lot of money ptittig in new procees
for manufacturing this class of merchandise.

Senator Enos. They are all half once bottles, are they not?
Mr. LaCo.H Not all. These [indicating] are two drams. That

[indicating) is'a half ounce bottle.
These bottles are all exact dulicates of the French bottle. These

bottles are made by the Oarr-.Lwrey Glass Co., and by Swindell
Bros. [indicating]. Thesebluestopperedbottles areSwindellBrothers'.
They are- exact duplicates ot the French production, absolutely.
There is no difference whatever.

Senator EDGE. These bottles that you are showing us are domestic
bottles?

Mr. L0A~a . Domestic made, a duplication of the French bottles.
Senator EDGE. You have not the French bottle?

" I
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MrL a I ihive not the French bottle h6 but the if
uimssion. h.

l those 2 articles listed by the Tariff Commission; they bave thi
American bottles and the French bottles, exactly compsrible sain

I ' . . . , .. J . . ° * , o

Senator KING. Did you see the two bottles just exhibited by the
other witness? "

Mr. LEACH. Yes sir. Here is one of them.
Senator KING. The tariff expert says that there is a difference.
Mr. LEAcH. This is one of the bottles that was exhibited [indicating].

I could not see the other one close enough to see, but this is one of
those bottles.

SThere is a bottle [indicating] to which I would like to call your
attention. We made an order of this bottle for one of the American
perfumers who had previously been buying it in France. We dupli-
ated it. Our order was taken at a price exactly competing with the
Inch price. We took it because we needed business, to try to keep
our organization together. We lost money on that bottle. We
have lost money on al these French bottles. Our figures have shown
in the red consistently for the last two years, in the hand blown
department; red figures month after month.

Senator EDGE. What is your explanation of the 200 or 300 per
cent raise in cost that was discussed by the previous witness, goimg
bhk a few years?
:Mr Lzb n. I have not a sample with me to show you the'bottle

that Mr. Crounse was referring to in 1916-nothing but a common
heavy round bottle-or perhaps a square bottle with rounded shoul-
&des a plain ball stopper. There is no perfumer to-day who would

se that kind of stuff. We are not making it.
Senator EDGE. That represented the great spread in cost?
.Mr. LzAou. Absolutely. In 1916 common labor in Baltimore,

for girls and boys working in the bottle faotry, ranged around $3
week. To-day it is $8 a day. In 1916 the low wage was $3 a week,
jadto-dayitis3 aday.
";We are up against the French wage as against ours. That makes'
one difference in the competition, and the main difference in the
poduction. Our wages range from 8$6.0 a day, as the lowest, for
te glass blowers, who blow these bottles, whereas the French wages
ie about $2 a day. Our stopper grinders will average the same, from
42 to $48 a week whereas m France most of this stopper grinding

k done by girls who get about $1.50 a day. We can not compete.We are simply fighting our fighting, our fight to keep this industry going.
There are only four factories left in the United States making thish-b-clas merchandise. ' .

The statement was made that we can not make the bottles which
are made in France. I am here to tell you that all they have to do is
toi8ve us the orders and we will make them.

They have shown a few bottles, perhaps, that we can not make, but
thS few are so mall that there is no use talking about them.
Hre :indicating] is a bottle that is imported in volume. Your

Taiff Commission knows it. Here is another one imported in volume
indicating]. That is our bottle [indicating]. We have made some
0 them, but nothing to compare with the quantities used. We can

o ke these bottles, all the way through.

"'': i~
.r. e~, : ~
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SThis [indicating is.a difcult bottle to make.- It i is~t in ,gt
and has square shoulders. This (indicating] is a difficult bot5e,
Tbis[indicAti^gjisnot such a hard bottle to make. This [idicatin
is hard bottle to make.

Senator EDGE. As an expert, you would say that the squar '
shouldered bottle is difficult to make?

Mr. LaCH. All the square-shouldered bottles are difficult to make.
Senator REED. Do you also make macbhnemade bottles?
Mr. LAH. Yes, air.
Senator RzED. Are you asking for an increase on them?
Mr. LAACH. Absolutely none. We are not bothered about that.
Senator RED. You can take care of yourself on that?
Mr. LEACH. Yes. The machine industry is entirely a different

industry from this. There is no machine going that can make these
bottles indicatingg, and if they could, the perfumer would not use
them. The perfumer, will not use theb machinemade bottle to put
his merchandise in, as represented by the two filled bottles that were
before you today, because the macinemade bottle is heavy; and
the glass is not of the same quality, by any means. The machine
made bottle is for volume..

Senator REED. You can take care of yourselves on that, with yours
machines?

Mr. LEACH. Yes, sir, because the Europeans have the same ma-
chines as we have in this country, besides having some of their own
European machines. But there are no machnemade bottles so far
as I know, that are imported, except a few across the Canadian border,
There may be a few coming in there, but the volume is very'small.
This is the industry that we have to fight for. It is our last fight,
We can not exist at 70 per cent. The rate we asked for, of 82 % per
cent, from the prices listed by the Tariff Commission, will not make'
the rate prohibitive. It will put us closer to a fighting chance to
take orders, but when we have gone out and taken orders from these
American perfumers to duplicate their French bottles exactly, so that;
they can not tell one from the other, except .that.ours are better mi
many instances, at the French prices, it has been only to keep our
workmen together, instead of losing our organization, hoping that the
Tariff Commission, or the United States Senate and Congress would
come along and give us a rate so that we could somewhere nearly
compete.-.

Senator REED. The Tariff Commission can not do much for you.:
Mr. LEAce. Not now.
Senator RED. If the rate is only 50 cents a gross.
Mr. LZaca. The rate is 55; per cent. That was a question of

wording, of course, but the bottles are still coming in at 55 per cent
Senator King. Ad valorem?
Mr. Leach. Ad valorem.
Senator EDGE. I understand, from the representative of the Tariff

Commission-correct me if I am wrong-that in this investigation
which you: are discussing, of the 25 bottles, they have found the.
spread of the cost of French and German production, landed'in New
York, as compared with yours, of from $10 to $150 a gross. Do you
consider that is a fairly accurate estimate? i
* Mr. LEACH. If I can answer you in this way, I will answer yo

directly. Some of those 25 bottles are our make. .I think some: aret
*• , . * -

ll  t"
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j~.Ji'el, and possibly some T. C. Wheaton.' I do not' know., I
Iie found that the French glass manufacturer, in soliciting busineen
| o-this county, would know just how far to Po under our price
i' t an order. For instance, that bottle (indicating is one type--4
senatorr PEDa. Let us take the ad valorem duty of 65 per cent on
i-and see where it brings us in th matter of cost..

Mr. LEACH. You see, Senator, the Tariff Commission, as I under-
tmnd it, have not the French costs. They have the selling prices.
| Senator EDGE. They db not have the costs complete.

Mr. LEACH. I have not got the French prices. You can not tell.
This is one of the bottles that was in that group of 26 bottles. We
hlve taken this order, again, from the perfumer at $26 a gross, and
t1 hows a loss. We had a little profit on that at one time.

Senator EDGE. If the French got $26 a gross, adding 70 per cent---
Mr. LEACH. That was landed. The price we have taken it for
as landed. The price at .which we sold this bottle was $25.80.

That was the French price landed. We lost money on it at $25.80.
lSenator REED. I want to get this duty situation straightened out.
It is correct, is it not, that the lower court, the board of appraisers,

Whatever you call it, has decided that the duty on these bottles is
50 cents a gross, or about 5 per cent ad valorem.

Senator KING. I thought it was 55 per cent.
. Senator REED. No. The Government claims that under the act

of 1922 the rate is 55 per cent ad valorem, but has taken an appeal
to the Court of Customs Appeals, where the case is now pending.
Is that not right?

Mr. CROUNSE. No. The Court of Customs Appeals has decided
kaist the Government on that proposition. The Government is
w making a new test case.
.Senator KINo. As I understand it, you have been paying the

equivalent of 55 per cent ad valorem, is that right?
ISenator REED. Let me state it again. The importers have been

ing 55 per cent ad valorem.
Mr. LEACH. That is right.
Senator REED. They took up a test case?
Mr. LEACH. Yes.
Senator REED. That involved jars, I believe, under paragraph 217?
Mr. LEACH. Yes.
Senator REED. The court of Customs Appeals decided in favor of

tbs importer, and against the Government?
Mr. LEACH. Yes.

iSenator REED. And held that they were dutiable at 50 cents per

Mr. LEACH. Yes.
Senator REED. Which means, on the average, about 5 per cent ad

valorem. Now, the Government is making up a new test case, and
in'the meantime is continuing to charge 55 per cent ad valorem, but
Uo man knows whether they can continue that or not.

Mr. LEACH. That is right. The Government summoned me as
.itness in the test case.

:.i respective of valuation on that paragraph 217, a bottle under
'iot~ces capacity could be brought m at 50 cents a gross, but the
test case was decided by the three judges, not from the fact that they
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thought it was right, but it wAs a question of bottles an tith I

specified. 4 t : . ** ."
Senator EDG. In the meantime a nsew section, 218 (e),;whate r

it carries, will, of course, definitely settle it.
Mr. LVACa, That will definitely put these bottles in that bisoket.
Senator EDGE. It would not mak any difference what the decuio

of the court was then.
Mr. LEACH. No, sir. But still we could not exist on 70 per cent
Senator REBD. How many glass blowers do you employ in your

factory?
Mr. LEAoC. At the present time we are working about 30 to s8

per cent capacity, owing to the foreign competition.
Senator EDGE. Does that apply to all four of these factories?
Mr. LEACH. The other factories are working just about the same;

about 30 to 35 per cent capacity.
Senator REED. When you are working at full capacity how may

individuals are blowing glass?
Mr. LACH. Well there would be close to 500 or 600 in our plant

alone, working at full capacity. That is, it would take in the stopper
grinders the cutters, and the glass blowers. The glass blower starts
the bottle, but the other branches have to finish it.

Senator EDGE. What rate of duty have you asked for?
Mr. LBACH. We asked for 82K per cent, because that was the

rate under the flexible tariff law, basing the original rate at 66 per
cent.

Senator EDGE. Assuming that you received the 60 per cent
increase?

Mr. LBacH. That would give us 82% per cent. Let me say this,
that 82% per cent will not make importation prohibitive, on the
French prices; not the way their prices are going. But it will give
usa better fighting chance. However, we can not exist on 70 per
cent, because our figures are in the red consecutively for the last two
years.
1 Senator EDGE. You have already filed your brief with the Corn-
mittee.
L Senator REED. The Ways and Means Committee gave you 66 per
cent. That was increased on the floor to 70 per cent.

Mr. LEACH. Yes; but we are asking for 82%.
Senator ROED. I think we have that now.
Senator BARELEY. What percentage of imported bottles are ua.

filled?
mJMr. LEACH. The Government. report shows close to $1,000,000
in 1927, and close to $1,000,000 in 1928.

Senator BARKLEY. What percentage is that of the total importa-
tions?

Mr. LAsca. They are unfilled bottles.
Senator BA&nvl . I know, but what percentage of the total

importations, filled and unfilled, make up the unfilled? Do you
know?

Mr. LEAca. I do not just get the question.
Senator BAnKLEY. There is a certain amount of filled and untied

bottles brought in. What percentage of the total is made up of
unfilled bottles, if you know?

Mr. LEACH. I do not know. ie41
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Senator EDOW: This 000,000 Value ibotle i te tariff re prt,
presented all unfilled bottles.. - ... . ../

Lr. LACH. They are unflled bottles; ye .a ir.. ,
SSenator, could I leave thiee bottis bre for you as an thibitti
Senator REED. I do not think we will need them.,
Mr. LAca. Senator, her is A brief statement that I wanted to

le in connection with the Gayner Glass Works. Mt: Gayner gave
you his report, and this is a statement froni the Glass Container
Association.

Senator EDon. Wae Mr. Gayner sworn, and did he testify n a
witness?

Mr. LACm. He made an affidavit td his statement, and this is a
statement that I am filing as chairman of the tariff committee of the

Glass Container Association.
Senate EDZe. Then you will file this under your tesiitnoy?
Mr. LEACH. Yes.
Senator KINwo He was not here as a witness, was he?
Senator Ebrn. That was the statement I brought to your atten-

tion on Saturday. This you are putting in your testimony?
Mr. LiACH. Yes.
Senator KING. What company do you represent?
Mr. LEACH, The Carr-Lowrey Glass Co., of Baltimore, Md.
Senator KING. What is your capital stock?
Mr. LEACH. $50 000.
Senator KING. How long have you been in business?
Mr. LnaCH. 40 years.
Senator KING. What assets have you got?
Senaor REED. Senator, he explained that he is also in the machine-

blowing business.
Senator Kwo. I understand, Senator, .
Mr. LEACH. We have been in business 40 years.
Senator Kmo. What is your output per annum, of everything in
e glassware line?

, Mr. LEACH. I have not thode figures with me, Senator, and I
could not answer.

Senator KING. You have some idea, have you not?
SMr. LeACH. No. I would not want to say.
Senator KING. What is your position in the company?
Mr. LeACH. I am going to answer your question. You asked me

when we started.
Senator KING. You did not answer my question, so I went to

another.
Mr. LzAcH. I am trying to answer. We started 40 years ago

with $50,000 capital, and you asked what our assets are,
Senator KIN. The value of them.
Mr. LEACH. About $750,000 built up in 40 years.
Senator KIN . You put no new capital in? Whatever growth

there has been, has been the result of putting your earnings back?
Mr. Lc. Yes; and we have a machine industry that we started
Iber 15 years ago. If it were not for the machine industry we

would be out of business.
'Senats6r EDE . Did yon have to borrow money to put that int
. Mr. LEACH. Yes. W ad to borrow money from the banks, and
q it back.

.rl .



Senator KijYouhav itpaid it bock out ofeip r :
Mr. LEACH. Yes; out of machine earnings. :.: .
Senator KmIN. Out of the:eaings of yourplant? -,
Mr. ~LA. Not out of the hand industry. The hand industry

has shown continuously a loss. .
SSenator KwO. How many men were you employing in your hand

industry in 1915? : .
Mr. Lcv. I could not answer that question? . : .
Senator KIN. 1916?
Mr. LpAcH. I could not answer that question, but we have had--.
Senator KmIN. 1918? .h:es:n .
Mr. LAicH (continuing). We havrehad less business each year;

less in 1928 than in 1927; less in 1927 than in 1926; and less in 1926
than in 1925. .

Senator KIN. You put in your machine business only 15 year
ago?

Mr. LEACH. About 15 years ago, as nearly as I an remember it,
Senator KINJ . What was the extent of your hand business prior

to putti in the machine?' ' .
Mr. LEACH. The hand business at that time was all right,

because--
Senator KING. I know; but what was the extent of it, in dollars

and cents? .
Mr. LEACH. I can not answer that.
Senator KmI. You are putting out now, in your handmade busi

ness more than you were before you put in your machines, are you
not?

-Mr. LEAH. No.
Senator KINO. In dollars and cents?
Mr. LEACH. No. Our machine end is what is carrying our business

along.
* Senator KmN . I am.not asking about the machine end. I am
asking you about the hand made. Is it not a fact that the produce.
tion of your handmade business to-day is greater than it was before
you put in the machine?

Mr. LzacH. No sir; it is not.
Senator K Go. What was. the amount before you put in your

machines?
Mr. LioaH. We were running, before we put in our machines,

around 80 or 60 shops. A shop constitutes three men. We are now
running about 12 shops.

Senator KmI. What were you manufacturing?
Mr. LACH. Perfume bottles; all kinds of handmade bottles, but

not. in the stylin those days that they are today.
Senator KINO. You were manufacturing other than perfume ia

bottles were you not? . .
M LA . Ys. : .. ; s
Senator KoNG. You have abandoned that?

' Mr. L aoB. No; we have abandoned nothing in the hand industry.
.Senator KINmo Are you manufacturing anything besides perfume

bottles now? '
Mr. LIAoC.,Yes. We :make lettered prescription bottle. with

the:druggist's name on them, and other thing , .. .. .'/

S.LI ̂  i
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Senator KING. What is the value of your hbd iadd PMddteon
th tarno th

SMr. Lan. I can not answer that' For 1918? I he.not those

ator, KIN.: I beg your pardon, 1928 :; '
S eMr. LEAcH. I could not answer) that rbecau se ou fiscal year ends
aae80, andr .: ' * ' *
Senator KINo. 19277

j1Mr4 ,LACt. There :is no use. If you want me, I will giv you
those figures.

S Senator KI .o jWhen you- come 'here for the purpose of saying
,at. you re loa ng your business, it would sem to me that you ought

to know what you are producing.
', r. LEC, We are working12 shops in the hand industry.

Senator KINm. I am asking the value of your output for 1927.
Mr. LBcaH. It ja:just as wel"-. ,
Senator KING. I want to know the value of your product for 1927.
Senator RuBD. Let him answer. :
Mr. LAcH. We are working--.
Senator EnDE. I do not think you are getting is answers at all.

You are both talkin at once.
Mr. LAca. I could not answer.

,,Senator KIN. So, you can not answer that either.
',: Mr. LEacn. .I have not the figures.
"Senator KINo. Can you send some witness here who can answer

hatyour output was for 1927 and 1928, and for a number of years

M r. LEACH. If you want it.
Senator Kwea ,,desire that.
Mr. LEacH. There is no question that we can get it.

senator r KING. -You oughtto know whatyouareproducing. Doyou
pow George . Davis,htestified? :

e Mr. ~~c. No, ir. I don't know Mr. Davis.
Senator KmN. Is it a fact that you have increased the cost of

these articles during the past few years? .
SMr. LEAH. No sir.

Senator KIN. Are theyhigher than'they were in 1916 -
Mr. LEACH. The same bottle, Senator, in 1916, is not' being used

to-day, so you do not have a comparison.
Senator KING. I mean the one most nearly like it. .

Mr. LEAcH. The bottle that the other witness said was sold at
45.7 in ,1.916 is but of- the running to-day. This [indicating] is the
class of merchandise that is sold to-day."
.Senator ,KIG. Is it a fact that the prefumery 1187 manufacturers
included in the group of the Perfumery Importeyr Association alone

playedd ztore than 2,330 men?
Mr LACH. Perfumery? '

'Senator KING. Yes; the perfumery manufacturers,
Mr. LxACH.. You mean the bottle manufacturers?
Senator KING. Yes in the United States.,; '
Mr. LEca. No. They employ that many?

.8. ~ptor . wo. No, I mean the perfumery manufacturers ipiclded
ti the group of perfmeri nporters.. * - :

: Senator noB.,Will'the Seiatorsuffewaan intrrpti
^. '.
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• SenatorF KI . . Ye o .,*- :.... : - .*.. .,-!.L / ...-. .,., *
Senator EDGE. The representative of the Tariff Commieso has

just iD orme. me that the Tariff. Commission, in making. haei
investigation of the costs, have secured, from two of the four pl
that the witness represents,' ompletebalance sheets. . -

Mr. IcAoB. And they have afl our cost sheeterI, .
Senator EDOG. So, I assume that that information would be

available.
Senator KmI . Do you have a separate orgnization for your hand

made product, as compared with your machme made?
Mr. LEACH. It is one company, but they a kept separately
Senator KiNW. You have the same administrative organization

and executive organization, I suppose.
Mr. LM cu Yes; but a separate superintendent for the machine

department. ,
Senator KIG. Are they under the same buildings?
Mr. Luca. No; separate buildings
Senator KINO. In the same town
Mr. LEACH. Yes, sir.
Senator KIm. Do you export?
Mr. LuEAC. No sir.
Senator KING. Do any of these four export?
Mr. LEAoH. Swindell Bros. may do a little. I do not think they do

much. If they do export, they do not export thbs kind of stuff[indicating).
Senator KINo. Is it not a fact that the joint production of the four

companies, of these bottles which you have been describing-not
others but these perfumery bottles, of which there was an import,
tion of substantially $1,000,000-is greater now than ever before?

Mr. Laca. The importation?
Senator KIm. No. I beg your pardon. Is it not a fact that the

joint output of the four companies for which you are speaking here,
the four domestic manufacturing companies, is larger now in quan-
tity ad in price than ever before?

Mr. Lc. No, sir; it is not. ,o
Senator KIN. In price is it? b
Mr. LEACH. No, smr. Our volume has fallen off.
.Seator KING. Well, the importations- -
Mr. LEACH. Have increased.
Senator KNo. Thpy are only $1,000,000.
Mr. LEACH. The importations have increased.
Senator Kmo. What is the consumption in the United States? It

is not very great is it?
Mr. LEACH. Not a great deal, but it is enough to keep four glass a

factories going.- , •
Senator KING. What is the consumption in the United States?
Mr. LEACH. In this class of merchandise? .
Senator KINO. Yes, ,
Mr. LEAOH. I am speaking of this and nothing else.
Senator KmG. That is.what I understand. Iu
Mr. LEACH. About $1,600,000. mi
Senator Kwo. Then, your. production is about 500,000 worth? t
Mr. LEACH. There are four factories making it.
Senator KINm. I am speaking of the four you represent.

..,t-^
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4Mr. LmAcH. There is about 81,500,000 altogether. I can not"lwer for the other factors. I do not know what they produce !
S enator Kmo. And you do not know the value of your outputt. Mr. LACHa. The Tarff Commission, investigating our plant, spent

" .oderable time at our plant---
SSe ator Gmo. I am familiar with that. I . asking you if you

Senator EDGo. Just to clarify that, you mean $1,500,000 including
Simportations, or $1,500,000 produced by domestic manufacturers?Mr.. LAOH. About $1,600,000 produced by American manufao-tuers, and about $1,000,000 imported.

Senator KING. That is all.
(Mr. Leach submitted the following brief:)

BIusr or THa Grass CONTAINRn AssocuaTIoN or AMuEICA.
COUMITrr ON FINANCE *

United Stats ena#.
SM. CHAIRMAN AND GmENTLMEN or wTM COMmImms: My name Is WalterL .Iach; realdence, Baltimore Md. I am chairman of the tariff committee of The.01mm Container Assocation of America. I am here representing the Glass Contsnr Association of America, also the Carr-Lowre Glas Co., windell Bros, both-Baltimore Mdt. T. C. Wheaton Co., of Mmillt, N . ad Chloago HeightsBote Co., hoiago Heights, S Il, who are members of this association.

.The Glae Container Association of America has within its membership more
th ninety per cent of the producers and the production of glass bottles in the

On January 11 1929, we appeared before the Ways and Means Committee
Sthe House of resentatives and filed with that body a statement and brfefotlining in detail act and Information to justify our request for:an Inrease Inrit for handmade bottles, vials, and ars, used or Intended to be used for oon. _er. of perfume . toilet waters taloum powders, lotions, and facial oream&The tri.ff on otles of this kind o intended to be covered n paragraph 218,Sthe tarl ffat of 122, which Imposes a duty of 55 per ont ad valorem. We-appeled to the Wa& and Means Committee to inerese this rate to 8214 perAe ad vaorem. Th bill, as pamed by the House of Representatives, Increasesb. raete to 70 per cent ad valorem,.
In the lght of all the ifats surrounding our particular ase, 70 per oent adi orem will not give our Industry adequate protection and place us on a propermtitive basis with foreign bottle manufacturers producing this kind of
Our competitive disadvant as contrasted with foreign manufacturers, ismndamentally due to the higer labor cost In this country. The averageing of a skilled glass worker in this country on hand-blown bottles is about6.0 a day. ,Wages earned abroad by simi lasr c es of workers average onlySpelr day. Shopper finding In France is done principally by girls who averageonly $1.0 per day. The European factories, where these imported bottles are.amufactured, operate on a nonunion basis. During recent yars the haveapehsed on export and the workers have been old that theyis make

en arifo In order that foreign market t may beobtaned and teular employ.
S.Wefeet hatweh a unlue case, inasmuch as our industry har beep Inves-

tilteb for u comm itte. on and all the data collected by.the .o. on Is
e are not asking for a rate of tarff that will be unreasonable, but for only aste which will ve protection to the American bottle manufacturer and Amer-Sabor. Thi ra te shoul d be not le than 82) per cent ad valorem.we would call your attention particularly to summary of Tariff Information,
Son tarif sct of 1922, pages 17 and 58, n which itb stated that "the com-on has obtained data reading costs of production of glassatopered

perume bottles in the United states, and as evidence of foreign costs the invoioeeof Ior of lar arti es produced in Frane the principal source ofSimorts of such artiols."
S 6 10-2--voL 2, Om. 2-8E
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: The report aso gives a list of 25 bottles giving the'domsto article, illij
prie i the United States, and the French article, selling price in Fraiqjp
follows: '. " " ' . . i . .

Domuito Domst ue
artIe, l Frndmh artl- artel .Fi

Arle No. <% - & i Artie NqIi o.e
United Fae UtteStat. States

--a. .. . . . I. .. - 14 "". . . . • a," .
,.......... ............... s. 7.03 ....................... W.W situ

................... 1..... I l.2 L........................ aI01
................... . 17.10 . ........................ 4

4........................ 147 7. 17........................ .7
....................... 14 ....................... 42.82 1s«
.... ................. 19. 1 ........................ 3444 0

......................... 17.9 1 .17 21 ......................... 2.84 S0 l
5........................ 17.9 13 21..................... s. 1 l

L .............. ... *.... 14.87 1&O aa....... . ............. 3.90 Itau
10........................ l&es 7.66 3........................ 31.71 i&u
11 ........................ 172S 8 2......................... 60.48 a.
12 ........................ 197 7.45 25 ........................ 19.81I lo
18...................-. 16.4 12.0

SWe submitted as an exhibit to the Ways and Means Committee sample of0
perfume bottles made by the Amerlan Manufacturers, whioh were exact dupll
oates in shape and design of those bottles made by the foreign manufacturer.
The American Bottle Manufaturers to-day are manufacturing perfume botls
of a quality that will equal and in many cases surpass bottles made by the foreign
manufacturers.

We have been working patiently to secure relief since 1925. We have made
application to the Tariff Commisseon, as provided by the act Itself, to secure
help through the so-called flexible provisions of the law.. We also made personal
appeals to President Coolidge in April, 1927, and again in March, 1928, who used
his good offices to aoelerate the investigation by the Tariff Commission. Thus
far we have been unable, because of administrative delays, to secure any relief,
.and we now hope, as a result of this appeal to your committee we may receive
duties adequate for the protection of our branch of the glass-bottle.Industry. *

We have made this statement as brief as possible, m view of the fact that the
full data in our ease is contained in our statement and brief filed with the Ways and
Means Committee of the House of Representatives, which is also available for
your committee, and if there are any questions that the committee would like to
ask, I will endeavor to answer them. W .

Wavrrn R. IEAVe,
Chairman Tari Committee

of the OGlss Container Associaion of Americ.
H . O. BRAWXa,

SJAMms MORrIsON,
Member

STATBEENT OF JAMES MALONEY, PHILADELPHIA, PA., EPBS.
SENTING THE GLASS BOTTLE BLOWS' ASSOCIATION

(The witness was duly sworn by the chairman of the subcommittee.)
Senator EDGE. You represent the Glass Bottle Blowers' Associa-

tion?
Mr. MALONEY. Yes, sir. *
Senator EDGE. You appear before the committee to discuss para

graph 218 (e), the paragraph that has been under discussion by the
previous witnesses? .

Mr. MALONEY. Yes, sir.
Senator KINo. Let me ask one question. Did you testify in the

House, before the Ways and Means Committee? ''. ' ". ..-.. -S u-nJ :'.c " . ,, .;, -. *.. ;- •

h



ATNB 1B , 3Anrm wAw AMPaor&sAWABB

r. MAoitir. Yes; it followst Mr.iLesoWrs testionp there,
lSator. ii

S8-enator EDGs: Proceed with your statement, and try to coneen-
.rate as much as possible. . ! . -

Mr. MAoWNB. -I represent the workmen in the industry, Mr.
-irman and Senators. As I said before theoWys and Means Com.

iflttee, we have one of the oldest labor. uons. in the:United States
'nad through the introduction of machinery; in the. bottle industry,
w which, of course, is going on in all industries throughout the country,
theree are very fw botte blowers using the old hand method left.
.They are concentrated in those four plants that the previous speaker,
Mi. Leach, represented; two at Baltimore, Md., one ab'Millvile,
N. J., and one at Chicago Heights, Ill., just about an hour's ride west
of0Chicago.
SThere was formerly another one at Milville, N. J., that went out

-of business in 1926, due to their inability to compete with the foreign
handmade bottle. In fact, they wrote me a letter to that effect, and
it is contained in the brief of the manufactures before the AWays and
Means Committee.
,iIn the first place, I want to support. just. as. earnestly as . can,
Mr. Chairman, the testimony and the statements made by Mr.
.Leach, who preceded me. We recognize, having some little exper-
ence mi life, that unless the manufacturer can make. a profit in his

business he can not employ any workmen. As I said before the
Ways and Means Committee of the House,!we are ready to leave our
case in the hands of this body, and base it upon the evidence and report
made by the Tariff Commission. They are not our figures at all
They are the result of the investigaton.of the Tariff.Commislon.

lI 1925 or thereabouts we appealed to President Coolidge: and the
-Tariff Commission, under the flexible provisions of that act, asking
fora 50 per cent increase. Under the provisions of that act we were
unable to ask for any more. We had two interviews with President
Coolidge. He did what he could, and the Tariff Commission made a
through investigation. They came to us, as workmen, aod they
also investigated each one of the domestic hand plants, and, as I
understand it, also continued their investigations in Europe.
.'So, as I said a while ago, we ae ready to base our request for a
4. per cent increase, over the 55 per. cent ad valorem, upon the

videace produced by the Tariff Commission, *
'I said to a representative of the manufacturers, our employers,

that 50 per cent would not cover the proposition. As the situation
stands today, the foreign manufacturer has an absolute embargo
ppon America, an absolute monopoly of this phase of the hand blown
industry; and gentlemen, that as that hat is left to us. There is

nothing more eft to the glass blower in this country but the making
of .those high. grade fancy cologne bottles; nothing else. If this
business is going to Europe, then we are going out of business.
That is all there is to it.

I made the statement in the other hpuse that if it were not for
machinery we would perhaps hkve about 50,000 or 60,000 glass
Slower earning rood wages, consumers, helping to buy everything
that was produced by other manufacturers and made by other
1torkmen. As it is today, we have only about 5,000 or 6,000 men

0•' * -,,,
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and some of them aie working on the machines. This is' ll tht is
left of the hand blown industry.

As has been testified here before you, gentlemen, this class of
goods is not made by machinery. .

Senator BAz nY.. Can if be made by machinery? ;.
Mr. MALON'Y. Not at this time, apparently. It is a very ;gh

grade article, Senator, and the machine made bottle is a little order
although I must say the machine produces a fine bottle. There is
no question about that. But this s a work of art, as it were. It is
not only blown in the mold by workmen who have taken the best
years of their lives to learn the trade, but it is out and it is polished
and it is handled as an entity, like a painter painting a picture. . Tht
is why it is an expensive proposition.

As I say, that is all that is left to us, gentlemen. We presented a
brief befor the Ways and Means Committee, and we have also
drawn up another small one.

Senator EnoD. This is not a duplicate?
Mr. MALoNBY. Oh, no.
Senator EDGE. This is a summary of the brief you presented there.
Mr. MALONYI. Yes. It is a small one, Senator, and there is some

new evidence.
Now, if I may refer briefly to the reasons why we wanted a change

in section 218, and the reasons for the change in 218 in 1922, they
have been discussed here before, and I do not want to repeat. I
know it is tiresome, but it is a matter of life and death with us, and
I would lke to place my views before you gentlemen.

Senator EDnn. Go ahead.
Mr. MALONZY. Mr. W. B. Dalsell appeared before the Finance

Committee in 1922. He was the president of the American Flint
Glass Manufacturos, another industry entirely. They make this
class of goods up here [indicating]. Mr. McCreary represented
them, and there will be other witnesses later, I presume.

Glass bottles were always included in section 218, or a paragraph
similar to that, since 1819.

Senator KNo. And carried a duty of what?
SMr. MANEY. Fifty-five per cent in the Fordney-McCumber tariff

act.- In the previous bill, the Underwood bill, I believe they carried a
duty of 40 per cent, although I am not exactly sure of that, Senator.
However, Mr. Dalsel insisted before the Finance Committee that glass
bottles had no place in section 218, and that they belonged to another
class of goods.

He insisted also that if the Finance Committee, in their wisdom,
saw fit to take lass bottles out of there, because they were fancy
bottles, cut, polished, and so forth, they would still be covered by
section 218. Upon his argument, and I presume also upon the advice
of the Tariff Commission, the Finance Committee agreed to that.
They removed the words "glass bottles" from section 218.

About a year ago, along comes the importer the Hudnut people.
They appealed to the Customs Court in New York, on a talcum lar.
They insisted that it should be rated under section 217, which it has
been testified here pays but 50 cents a gross on bottles of that type.
The Customs Court decided that section 217 covered bottles and
talcum jars, and it was confirmed by the Court of Appeals in Wh.-
ington.

F
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'?,Shortly after that they appealed another case, oineheo ologn
bottles you have seen on the table-about seven of them-and the
CuQjtms Court in New York also decided that, as the word "bottles
was removed by Congress, they came under section 217., That has

oon appealed, but the decision on talcum jsa is so clear that thp lay
ind can follow it, Senator, and I am convinced there is not ahradow

of doubt that the decision will be confirmed if it goes that far. .So,
that would leave us don't you see, under a rate of 50 cents a gross,
SSenator REED. Tst is about 5 per cent ad valorem.

Mr. MALONsE. Senator, from a half of 1 per cent to about 8 per
Scent. That is what it would mean, exactly, according to the values
found here by the Tariff Commission.

Senator REED. That would mean the extinction of hand-blown
manufacture in this country.

Mr. MALONEY. The 65 per cent will mean the extinction of it,
Senator. The 65 per cent will, mean the extinction of it, in my
judgment. That was the first -eport of the Ways and Means Com-
mittee, but the extra 5 per cent was an amendment by the committee
on the floor. That was a committee amendment.

Senator EDGE. As I understand it, the application before the
Tariff Commission for the 60 per cent increase on the 55 that was then
existing has been suspended because of this tariff bill now pending,
is that correct?

Mr. MALONEY. That is my understanding, although I am not sure.
Senator EDGE. I understand, from the representative of the Tariff

Commission, that there is no further work being done on that
application.

Mr. MALONEY. I have here the report of the Tariff Commission.
This is a summary on those 25 bottles.

Senator REED. That is printed in the summary of tariff information.
Mr. MALONEY. Yes; but I have analyzed it, Senator. That is

why I am viing you a copy of this.
Senator DEo. That is m your brief, is it, Mr. Maloney?
Mr. MALONEY. Not this, Senator. This is a comparison of the

costs under the 70 per cent increase.
SThe first line there is the domestic selling prices in the United

States. The second line is the selling price France. The third
line is the selling price in France, with the 70 per cent added. The
first figure is $11.95.
SSenator EDGE. Is that the selling price in France with the 70 per

Oant added, or the selling price on thi side?
'Mr. MALONEY. In France. That will give the French manufac

turer, in the next column, an advantage of $5.51, even with the 70
pW cent added.

Senator BRae. But e has freight and insurance to pay.
Mr. MAONEY. understand that. That amounts only to about

Iper cent, if it amounts to that much.
TInder the 829 per cent rate he would still have an advantage,

gentlemen, of $4.63. I went down the line there, and there they
are. There are just 6 of those bottles out of the 25 on which the
Am'ican manufacturer would have a small advantage, outside of
No. 26.

Senator EDGE. How do you explain that he would have i in any
.: s I see the figures, but how can they be contradictory in that
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way, if the same principle is involved, if there is cheaper labor, -iid
if the cost of manufacture of the article is lower? I can not nd
stand, from briefly examining this, why it would not carry all th
way down the line.

Mr. MAltorNE. I will tell you, Senator. For instance, here isal
bottle that we will say, in prnciple, costs $5 a gross or theeli
price is $5 a gross in France, and.the selling price of the same bottle
is $10 a gross in this country. Eighty-two per cent of the prie of'
the bottle in France will bring that up to about $9 don't you seet

Senator EDGE. I thoroughly understand that. I will not pusue'the
question.

Mr. MaLONE . Some are higher.
Senator EDGE. I will not pursue the question.
Mr. MALONEY. That is the reason.
Senator EDGE. I do not understand why the same general relative

comparison would not go all the way down the line.
Mr. MALONEY. It does; but on a few of them the 82% per cent

brings it up a little higher. But on the great bulk of them it rins
all the way from $4.63 to $10.64, even with the 82% per cent, Senator,
in favor of the foreign manufacturer. So, you can see thathey have
an embargo on us. We want our people here to have work, Senator.

Senator BARKLEY. Does each of these numbers on the left-hand side
of this sheet, from 1 to 26, indicate a certain type of bottle?

Mr. MALONEY. I presume so. That is the report of the Tariff
Commission, Senator.

Mr. Chairman, Mr. Crounse said before this committee-with
all due respect to the gentleman-that some of those bottles could
not be made here in America. I say to you, Senators, that they can
make any kind of glass bottle in America, or anything else.' An Amer
ican manufacturer or an American workman can make anything
in this world, just as good as, if not a little better than, they make it
anywhere else. That is the way we feel about it.

As has been said here, the imports have increased.
Senator EDGE. Do not go into chat. We all know all about that.
Mr. MALONYa. I am not, Senator.
Senator EDGE. Have you any new information in addition to what

you -have given? Of course, we have gone thoroughly over the im-i
ports.

Mr. MALONEY. I am not going to trespass upon your time any
further.

Senator EDGE.. I want to give you all the time you want to give
us anything new but we do not want to repeat matter that is already
in the record. . re there any questions?

Senator BARLEYn . Are any French perfumes imported in bulk and
bottled after they reach America, or are they all imported in bottles?

Mr. MALONnY. I do not know as to that, Senator. I could not
answer that question. I suppose there are bottles imported here with
perfume in them, and bottles imported empty. Whether there is any
perfume imported in casks or cans I do not know. I am not familiar
with that phase of it.

Senator BAnrKLr. You said that the American manufacturer
can not exist, even with the 70 per cent tariff, which gives the French-
man, according the the different character of bottle, an advantage all
the way from $1.58 to $14.16?
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.. ALONr Yesi . . . . ..
aen tor BAKLnY. That advantage is not eliminated y the 82

er cent, but it is only reduced from an average of 65 per ent advan-
lto.the Frenchman,to.an advantage of: 11.80 in te. hgher grade

. If they have that actual advantage, .ow does increase
Sthe tarit from 70 per centto 82 4 per cent, which merely reduces,

a small fraction, the amount of advantage to the Frenchman,
enable the American manufacturer to exist?

Mr. MALONEY. Every little increase helps us, Senator. I said to
Representative of the manufacturers that 824 per cent was not

gh to cover it, but we had asked the President for 50 per cent.
We could not ask for any more, and in order to be consistent we put
he 50 per cent in here, which makes the dutt 82% per cent.
, Senator BABELaY. On a given quality of bottles, what American

bottler or purchaser would buy a given type of homemade bottle
ad pay $4.63 more for it than he could get the same thing for in
France? What type of home industry is willing to buy that type of
bottle in the United States, in spite of the advantage he could have by
purchasing it from France?

Mr. MALOwNEY It might be, Senator,. that the production of the
American factory mightbe a little better. This is a new business, a
new industry, and we know now that our people are being displaced.
They are pretty nearly gone. We are just like a drowning man,
rsping at anything. That is why we are grasp at this. We

.pow that we can not get any more. The Ways and Means Com-
mittee gave us only 65 per cent and heavens and earth I guess we
ran them ragged. I guess they hated the sight of us. They gave us

.per cent more, Senator.
I have given you my reasons here. I think it is not enough, but

ia a help, Senator.
Senator BARBLBY. Does the well-known traditional preference of

the American woman for French perfumes over any other perfume
made anywhere in the world have anything to do with this situation
that has reduced the hand-blown bottle industry in the United States
to the extremity. which you describe?

Mr. MALONEY. Perhaps that enters into it, but, as Mr. Leach has
stated here the old-time cologne bottle now is all made on machines.
Imight add right here if you will permit me, that this will not increase
te cost of livig. This clas of goods is bought by people who can
ford it, and who have plenty of money. The common type of
perfume, or the garden varieties that we always used before the war,
before everything increased in value to such an extent, are now selling
i the 5 and 10 cent stores. You can buy a bottle of perfume now
il the 5 and 10 cent stores, Senator, for anywhere from 5 cents up
S2 cents.
4Senator BABKLrY. That includes the old-fashioned cologne,

dfan't it?
..Mr MALONEY. Yes. It is a little better now than it was before;
bkt to answer your question further, directly-- ,

Senator EDGE. You have answered his question.
Mr. MALONEY. Let me answer it a little further, Mr. Chairman.

ienember that the people who buy these high-class goods have the
:,jney. The situation is the same as that of a woman who will

Sand buy a fine silk dress in preference to one of rayon or cotton,
'tyou see? If shehas the money she will buy it. The bottle,
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sells the perfume. It is a beautiful package, cut, painted, engra
and so forth.

Senator Epos. Are there any further questions?
Senator KINO. Mr, Witness, the tariff expert siting here tells

that 20 per cent of the bottles imported eoeg more to make in Prano
than in the United States; 20 per cent of this number. Do :o,u
know anything about that? - .' i

Mr. MALONEY. All I know, Senator, is the prices there, The
prices do not say that.

Senator KING. I did not understand it correctly. She state
that 20 per cent of this importation recorded here is not competitive
with bottles made in the Vnited States. You do not make them hes a
at all. Do you know anything about that?

Mr. MALONYr. But we can make them, if they give us a chance to
make them.

Senator KNo. But they are not made here. Do you know any.
thing about that?

Mr. MALONEY. I do not know; but we can make any kind of a
bottle, Senator. .

Senator KI. In this statement you have made here, for instance,
in the first column, I find the heading "Domestic article, selling pie
in U. S. A." Is that the retail price?

Mr. MALONzY. That, I assume, is the wholesale selling price. 
Senator K . Is it? It is your figure. I do not know.
Mr. MALONeY. I took it from the Tariff Commission, Senator,'

I do not know either.
Senator BAnKLBY. That is wholesale. To
Senator EDGE. I agree with you, Mr. Witness, that the American

workman can make anything if given a chance. But I understand
that the bottles you have made are rather small in total, although
they amount to a great deal in price, because they are bottles that
sell for over a dollar apiece. Is that correct?

Mr. MALONEY. Yes.
Senator EDBn. They are more or less the work of French artiste?
Mr. MALONEY. They are fine bottles, Senator, you see. We

can make any sort of bottle. If you will permit me, I would like to
refer to another thing. Senator ing asked Mr. Leach a question-I
don't know whether you will allow me or not.

Senator.-EDG. Hurry it up, and get right down to the point. Do'
not drift about, What is it? i f

Mr. MALONBY. It is about the capitalization of factories.
Senator KmIN. You are not a member of that firm, are you?
Mr. MALONEY. No but we work for them and work for a whole -

lot more, Senator, and we are vitally interested in them. I have seen T
glass factories, Senator, that' were started on a shoestring. That is
he only way you can start them. There was not much money in

those days, years ago. How else could they increase their cajA ali
nation, unless it was by plowing the earnings into the plant? There,
was no other way. There was no other wayto build up this country,
and to.provide, work for people in the community.

Senator EoD. I take it--
Mr. MaLONY. I want to say to you, Senator, that those firmsf

the glass industry-I do not speak for anybody else, because W.
worked for them for 40, 50, and 60 yeare-have always paid !to0
wages. ' .
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.' nator Ba.' I take it you prefer the system of pt in the
ifts back Into the plant and euployng labor, rather t Pan paying
South ii dividends. ' ... . ;p

SMr Matowa. I think that the firm ought to reoeie a good profit
iatorl. A man who has the executive ability and the adventurous
it, and the persistency and determination to engage in business,
t'bin should have more than the workmen, but I think he ought to

may the workmen a good wage.
Senator EDGn. Thank you very much.
"Senator RED. It comes to this, Mr. Maloney, does it not, whether

we are going to put a tax on an article of pure luxury in order to keep
* trade alive in this country?
.Mr. MALonrY. Absolutely, Senator. You put it exactly right.

-Iiink this market belongs to us.
S(Mr. Maloney submitted the following brief:)

Bmr or w~n G.Ass BornLa BrLowBas AssomAoN or wx UNrT Nn hSATBs AN
CANADA

SHearings of the Finance Committee of the United States Senate before the
miboommittee on glasware June 19 1929.

We speak for the highly skilled raftsmen engaged in the manufacture of
perfume and toilet water bottles.
? The 8,000 workmen in the industry make a frantlo appeal to your honor-

dble committee to increase the rate of duty on perfume bottles (paragraph
918, subparagraph E) to 82) per cent. We are making a last desperate effort
o save an ancient and honorable craft from complete annihilation by a com.
atetive condition that Is indefensible. We emphasize that this Is no idle esture.
It isa plain statement of fact indicated by a report rendered by the United States
hriff Commission for the use of the Ways and Means Committee, House of
representatives, as follows:

DomUste Domest1
* srtic1edI. French artiftMO- PRach

Artdae No. - w a Wd A NO. d. , e6 l
U.nlted v
Slates Sat

L....................... $147 7.08 14.......... ........... ... 1. .
SL......................8l. 9U . I......................... so.a...................... 94 40.................... ........................

..................... 1 .9 2 ........................ 4l 5 1.
1.................. 7 7.4 ...................... i... 9 1iS.......................................

centrating on the Amercan market and are In a position to import most

1. 6 2:::::::::::::::::::: ...................... 1

This reveals an average of more than 100 per ent dierence ind cest.on 25 om-
o sad ofompe.itve ariclea . It further demonsratves that the low wages abu
hour enacted by employers abroad afford o maximum of protection to this
bottles n foreign countries.
Te .' fh little or no luxury. market in Europe, consequently foreign perfumers
.incentrating on the American market and are in a position to import most
tdr bottles. To tome extent they are able to lpay one American manufao-
robottal"e'al1n another, which cheapens the idustry and causes the work-

.tosufler. Te Americanu perfumer for competitive reasonse I obliged to buy
bottles n foreign countries. Therefore, ours is not the ordinary competition

most industries have to meet.
.During the summer of 1926 a representative of our assoolation was sent to

the chief competing country. This independent nvestgtion was made
t Obf the graIvty of the situation and the Inability of the Tariff Commission
i osit information in that country.
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We found that the economic tresogth of the workers orgaqipq4dt
practicaly destoPy.b.y comP^D lprDen 't he GAring s
method; andthat a nonunion conii o'n crted.w
the mercy of the employer. The worker was told that his empl6ym tdef~
onithe bility: of his firm to sel In the Aknerican market.' Asa eult wagi ' 1
hours ave. been, xed to enable those companies to uletaelo the A
manufacturer. .The wages paid are about one-third those paid o:th co

8tatics of s~mpk or m beo , gos., bNown, cut, enlraved, eot., decord ornii~
sn any manner ,,

Value Acw
Calendar year Rate of dty Quantity -Value D uty el o

quanMty
_ _ - '

o191...................... . 5 pr cent....... ......... . 1 .......
10m ................................ ..... .......... 21,844 11
iwi.........-................... .do............. .......... 8a i STO ..... :.. .192 .. ........... ... . ...... .. . .. .... ..... .. a 3 3,1 . .
i. P.an. ..... .21)........do................. 28s so ss811 481)pt. 3per).t...........54 NO 149046 27.9 $4 a-

12.. .. .. .o... ... .. . ........... 8758 7172 80 .80 eS...........................do....... ........ .. .. M91 8 3M ........
a7................................do........... ....... 1,068,03 ,179 ...... S...S................................. 9 81 ,812 ........

This report of the Tariff Commisifon also shows that importations during
1927-28 increased about 200 per cent over 1923, the first calendar year of th
present act.
-. This has created a condition of regular employment in our trade so that
our workers do not average more than seven full months' time in a year. Theb
average earnings are about $1,200 per annum, which hardly permits a bare
subsistence according to the following table of minimum budgets for averat
families to live in modest comfort: :
Laborers:

Philadelphia, bureau of municipal research----. ..-----....--... $1 926
Detroit, Visiting Housekeepers' Association..-------..------- . ,083
California ISate civil service commeson..-----------.-- -----. 101

Industrial workers:
New York-City, Bronx-National Industrial Conference Board..... $1, 08
New York City (Brooklyn), National Industrial Conference Boar 1

These figures compiled by official and authoritative agencies compared with
the annual ncome of our members shows how serious the situation is.
. The 70 per t nt granted by the House of Representatives will not ben to

equalize the cost of manufacture as shown by the report of the Tariff Cominsdon.
The proposed tariff act of 1929 states specifically that it s drafted to encourage
the indsties of the United States and to.protect American labor. We ar
Grateful for the objective herein expressed. However with our present syste
6f asesing values we know the rate prescribed will not protect the workers In out
itry. . "

The rate of 82)i per cent will not put us on a competitive bases but it will
give us a fighting chance, and that is al we ask.

We have every'reason to believe that had it not been for this special season
Of Congress the .TariffCOmmssion would have closed up our case and on th
strength of the prima face evidenc we would have been gr ated the 82%
cent ad valorem.duty. Therefore we are the unwilling victims of clromstance
over which we had no control.

We can not again petition the Tarrff Commission until the present bill s ipsa6d
and given several months or a year to demonstrate Its effectiveness, and it wOu
be at least two ears before the commlsson would act on a new case.
SThen again history will no doubt repeat itself and importatons will decrease

during the first six months after the preseiit act is passed. The reason for' thb
Is obvious-the importers will overstock the domestic market in advance idtt'
the present duty. This would mean delay i. getting action from the T q
Commission. '

SIt must be clea to your committee that we would not be consume g tim a
effort ift the rt granted by the Lower. House was sufficent-to save o'l

. . . . .. . . . , .; ,. - 'j .l;) ? ,
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ib n untimely end. W~ t f~ 4 f .t g to Increase profts but to
,ideus with jobs so we can m aia n an Aercan standard of living. We ask

. twe be given a chance to work at pur trade which has required long yeas of
W i training to attain. We are told there b no sentiment in business but you

suiutrset eenthnet 4'total of
I 'Ilh bT have: bbeu n b e , a

Sl ve been' the vi the abof p w -as
- he American Indian whose tribal aw. ei peOrs d'A Dyy ahiir: of
Sliation.
i'T e Ameri .handblow ltt industry, is .now limited almost entirely
, ,i production of around sr pum and other toletpreparaton ware
t making f which the m n owing process is not we apted.
The employer can divert his capital to other channels; he can turn to a chinery

nd manufacture the common lines of bottles. Butthe btle blower can not.turn
lto any other line of work that will guarantee him a elivelhood.

< Amer'ican workman has demonstrated his superior ability t o produce in
.iBty and quantity above the foreign workman and there a no bottle made intpe that can not be made equally well here.

it.some effective tariff arrangement can be made it will not only assure the
potection of the living standards of our members but it will encourage the initla
nto create the beautiful in our national life and to perpetuate this art.

a~rWe a also interested in securing an increase in the tariff on carboys or large
boMes that are made at a minimum weight of 21 pounds and ask that section
lT be amended to read as follows:
If holding more than I gallon cents per pound; if holding more than 1it pand not more than 1 gaon, I cent per pound; if holdin not more than I

Sand not less than one-quarter pint, I5 cents per pound; if holding less than
enuarter pint, 50 cents per gross.
.d'hs change you will notice,.provides for 3 cents per pound on bottles, oar-

, jars, et., iolding more than 1 gallon. We shall hereafter refer to these
llS tinera' and not mention them specflcally. The present schedule only

pt des for 1 cent per pound and this is not adequate to protect our Industry.
, We are desirous of retaining this work for our members employed in this depart.
u.t of our industry. We are informed that unless we can secure the increased
iif rates above referred to this business will go to glass blowers in Germany.

Ayou well know, there is no comparison between the living in European coun-
M and our own. We hope and trust you *ill give us the relef necessary that
il insure the retention of this glahs business, consequently, employment for

orglass blowers who produce this carboy line of goods.
Summary of Tariff Iformaion, 19S, page 618

7a. Domtsoe . '._ w
mudr, " - ... . . oMM
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BLOWN GLASSWARE .

IN Te AMBIrAN ASSOCIATtIO 1P DUT AIr U lIO BUO
NArWAc TUarra S, AND OTHERS.

(The witness was duly sworn by the chairman of the subcommitee.)
senator KIN. Did you testify before the Ways and Means

Committee?
Mr. RoB. No, sir.
I represent the American Association of Flint and Lime Glass

Manufacturers, which is composed of a common membership with
the national association.

Senator Kro. Are you testifying with reference to paragraph
217 or 218?

Mr. Ro. Paragraph 218 (f). Mr. Ba was called home through
death, and that is the reason I am taking is place.

I want to reply to that part of the testimony submitted by Mr.
Paul A. Straub in a brief filed subsequent to the hearing. This
testimony of his appears on pages 1416 to 1419 of the testimony before
the Ways and Means Committee.

One of the principal points that Mr. Straub made was that on
account of thelarge amount of stemware sold through the 5 and 10
cent stores, we not only were not entitled to an increase in duty, but;
rather, a decrease .

The association I represent employs about a thousand people on
hand-blown tableware.

Senator EDGU. Right there, the paragraph provides for a 5 per eant
increase over the existing law; is that correct?

Mr. RoB. Yes, sir; from 65 to 60 per cent.
Senator EDGE. From 55 to 60 per cent ad valorem.
Mr. ROB. Yes,
Senator REED. On blown; and leaves the present 50 per cent

duty on pressd.
Mr. Rom. I am not speaking of pressed at all. I am interested,

but we can take care of ourselves on pressed.
Senator KINa. You can compete all right on pressed?
Mr. Roi. We are able to do that; yes, sir.
Senator EDGE. The entire paragraph, as I understand, refers alone

to blown.
Senator RnD. That is right, but pargraph (g) refers to pressed.
Mr. RoB. Yes, sir. I an referring to (t).
Senator KING. You are speaking now about table and kitchen

articles and utensils-is that what you meant
Mr. RoB. Yes..
Senator KING. Composed of glass?
Mr. Rom. That is it; but I am speaking, in particular, of the blow

ware. That is what I have in mind here.
Senator EDGE. Very well. Proceed.
Mr. RoB. In the testimony that was submitted they stated that

on account of the large sale of this class of goods in the 6 and 10
cent stores, we were not entitled to an increase; in fact, we could
stand a reduction.
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tamtor Eine Pr. deed o- th6t ba sis . .
.Mr. RoB. I went over here to.a 5 and 10 Cent store the other da
aM bought a few samples of stuff that Mr. Woolworth mdls ordi.
nilyv. It is true, gentlemen, that occasionally they':ai buyssome

blown glassware because some of the ftories et into finaial
ts. For instance,aine the hearing before the Ways and Means

committee one factory has discontinued operations and another
bnmed down, and thy stated they would not resume on amount of
ts conditions of the markets. A third went into:the hands of a

Receiver within the last month.
IThis is the clas of ware that I purchased [producinsamples.
t is machine-made blown work. I refer to these items indicating] .
his is a machine-made piece of pressed work, made on a machine

SSenator rznD. Is that the butt of a lamp chimney-that tumbler
ywo have in your hand?
ieMr. Ro.No. o. eir. That is made for a tumbler, on a tumbler

mnohine.
-I would like to make a comparison. I have a few samples here,

and it will take only a few minutes, gentlemen.
; vSeaator KING. Mr. Witness, I notice in the brief that you called

-our attention to on page 1417 t the hearing" before the House Ways
Sand Means Committee that the imports mi 1927 were $2,858,000,

a nd j 1928 only $1,625,000. There was a decrease in 1927 as against
-the imports of 1926 of 13.4 per cent. And a further decrease in 1928.
- Senator EDng. So that we can compare import correctly, under
blown-glass tableware there are many ting: Blown or partly blown;
l peware, cut, engraved, ornamented decorated; and so forth;

SChnstmas-tree ornaments; kitchen articles and utensils.
: enator Reon. If Senator Kin will permit me to ofer a suggestion,
the 1928 figures given by Mr. Straub are only for nine months. The
1927 figures are for 12 months.
SSenator KmN. Yes, I see down at the bottom of the page the

notation that the figures for 1928 are from January 1 to September 30.
, Senator EDGE. According to the general information given in the
T riff Commission's report the imports of glassware, blown or partly
blown, have apparently increased to $1 344,000 for 1928; I would say
there was a eneral increase. It is dicult to get the actual figures.

Senator KNG. I also note, while I call attention to that page, that
the exports for 1927 of table and other glassware, cut or engraved,
tble gassware, plain, and other glassware, are $3,476,207. More

-t tha e imported .
Senator RnD. The exports are given on page 514 of the Summary

4fTariff Information as $1,5000,000.
Senator EoDG. $1,500,000 for 1925, and about the same right along.

In 1923 it was $2,500,000. It was reduced from $2,500,000 to
$1 500,000.

Senator KmI. I was reading, apparently, Senator, from the Govern-
mont statistics of the Department of Commerce. All I know is

rhat I see here.
SlSenator ReID. Well, he has lumped the pressed and the blown

,Mr. Ros. The export are generally pressed war. The imports
ie generally blown ware.
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Senator KING. What would "table and, oth. glassare, ut or

engraved"be?, That is hat you're talking about?
Mr.'Ro. The exports? , .
SentWr KINo.' Ye. '.* . :.
Mr. Ron. That would be dressed ware mostly ., -.. ;,,
Senator KIna! That wouldbe pressed ware?., ,..
SMr. Ro.~ Yes. ..
Senator KINa. What would "table glassware plAin," be?
Mr. RoEi. That would bd pressed.
Senator KIN . And what would "other glassware" be?
Mr. Rom. Well, it might be plain, engraved, or cut. That i' not

a very large item.
Senator KING. Yes, it is $1,893,000. Nearly half of it. Half

of the exports.
Mr. RoB.. I do not understand that, unless it is principally pressed

ware.
Senator REED. The Tariff Commission reports that in 1928 we

exported $1,517,000 worth of table glassware, and they call attention
to the fact that blown and pressed glassware are both included in
that figure.

Mr. Rom. It might be that there is some machine blown included
in that.

Senator EoDG. Go on with your testimony. ,
Senator KINO. The figures that I was referring to are the figure

of the Department of Commerce. That is all I know.
Senator EnDo. It is very confusing, because it includes other ware

than that which you are referring to. Go right along.
Mr. RoB. What I want to bring out, gentlemen, is this: The

stuff that sells in the 6 and 10 cent stores is a machine-made article
like that, you see, with a heavy, thick foot [exhibiting a glass]. The
article we are interested in is a hand-blown article, very light, hand
blown. As I said, there are practically 1,000 union workmen working
on this class of ware, and there are two or three hundred nonunion
workmen working on that same class of ware. In the cost to us of
producing that article the shop labor alone is 57 cents a dozen.
About all that the 6 and 10 cent stores will pay for glassware is from
70 to 80 cents a dozen, and not very often 80 cents. You can well
realize that when we start with 57 centss.hop labor on that, and then
when you- add your materials, your mixng costs, your melting, and
your tempering and your finishing, we could not possibly sell for that.

Senator EDGE. What would that total be?
Mr. RoB. I haven't got it here, Senator. But you can get all that

information from the Tariff Commission.
Senator EnOa. I understand. But I thought you could give it to

us right at that point.
Mr. RoE. No; I can not.
Senator REED. What are you selling this for to-day?
Mr. Ro. I do not make this. This is a Heisey goblet selling at

$2.50 a d6zen.
Senator EDGE. Selling at $2.50 a dozen, and it costs 80 some cents?
Mr. Ro. No, I say 57 cents for shop labor alone the blowing and

finishing and the gathering of that article. And everything els n
has got to be added. I do not know what it costs Mr. Heisey.

,. . " t  
'. .. . , . j

.^ 
1 ?



l : EAR. TH8, A HaiwArVW a"'a Imn GLASSWAE 6

-Senator REED, Of course you mean that is the whidplreD i at
*f ,'tilaant? ' '" .":  <  ":""< : "-*'.' i? * . -" 'i:"' t"d. h. ' -:*, \! " : °' -

Mr. Ro. Yes; f. o. b. cars Newark, Ohio.
Senator EDGE. Your points thatwhen Mr.-8ttaub iuhistesth Wny

Before the House W s arid Means Comiitteesaid that the 5 and 10
eent stores were handling so much of this-that it was notSa type of
are comparable with e wes that you are producing :
Mr. Ros. Absolutely not. Ninety per cent of that's this machine-
us stuff. f *- *
Senator REED. Are you satisfied with what the House gave you?/
ifr. Ros. We aw not, sir. .'
Senator REED. What are y.u asking?
Mr. Ron. Well, we ask quite a bit, and l believe we are entitled

to it. We ask on goods at $2 and less a dozen, $1 a dozen and:5
per cent ad valorem, and from there on up to $6 a dozen. It was
$5 per dozen and 55 per cent ad valorem. Now, gentlemen, I will
'"y and explain to you why' w ask for that. I have four or five
samples here of Aiherican-made goods and of European goods. It
wrll only take me a minute to explain it to you. Here are several

Senator REED. You have enough samples there, Mr. Roe. You
do not need to run through the whole line.

Mr. Ros. Well, I just want to draw your attention to a couple
4f them here and then I will leave my case with you gentlemen as
to whether we ask for too much.
SSenator EDGE. You do not have any figures nor any brief to file?
Mr. Ros. No, sir; I have not.
Senator EDGE. Tell your story aId we will try not to interrupt

you for a while.
Mr. Ron. There is a French goblet bought in New York with

a full cut stem. The retail price of it in New York was $9.94 a
dozen. I was mistaken about that. It is not French. It is Bava-
dan. Here is a comparable item only it has a pressed stem, no cut-
ting on it. The price of that article right here in Washington is,
retail, $16.

Senator REED. Is that American?
Mr. Ron. That is American. It costs $8.
Senator KING. Do you mean it is produced in the United States

and sold, at aprofit to the manufacturer, at $8?
* Mr. Ron. Yes.
* Senator KING.And retailing at $16?

Mr. ROB. Yes, retailing at $16, compared with $9.94 of the other
article. Of course that costs a little more than $9 because they

have to pay the packing and the freight and stand the loss of
breakage.

Senator KING. Well I suppose prices differ in various parts of the
aUnited States and in different seasons of the year, as all other com-
modities differ in price?
S:Mr. ROB. No; our prices are not seasonal, unless we get hard up.

Senator EDGE. Which do you consider the best glass?
SMr. Ros. The French.

18 enato :RuS. You consider the French the best?
SMr. Ron. Yes.
SSenator KING. You called that the Bavarian.
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Mr, Rorn 1,Yes.. ..--
Senator EDGE. And you say that was landed in New York at ,wlti

price? .
Mr. Ron. Sold at $9,94 in New York. :
Senator EDen. In New York it was sold at that? ,
Mr. Box. Yes.
Senator Barkley. Do you mean retail?
Mr. Ro.n Retail.
Senator RnnD. The imported one is a much better piece of wo~k,

very much better.
Mr. Ron. Absolutely. That cut stem is the most expensive thingon it.
Now gentlemen, this is a goblet made in Czechoslovakia, and cost.

t a dozen.
Senator REBD. Costs s$ a dozen where?
Mr. Ros. At the retail store.
Senator EDGa. At the retail store?. You can go in the shop and buy

it at $6 a dozen?
Mr. Ron. Yes. This has a pantograph etching. This other has

a needle etching, which is a much cheaper decoration. That goblet
costs in Washington $7.50.

Senator EDGE. Retail i Washington?
Mr. ROn. Yes.
Senator EDE. The Washington store has to get 87.50 for tL~?
Mr. Ron. Yes.
Senator RuOn. Again there is no comparison between the two.

The imported article is very much better.
Mr. Ron. Yes: there is no comparison.
Senator EDGE. What is the difference in weight between those

two goblets, approximately?
Mr. ROD. I do not think there is much difference.
Senator EDGE. I thought the American was very much heavier.
Senator Basn ,N. Ths imported goblet is a little lighter.
Senator KINO. Who made the American glass?
Mr. RoE. I do not know.
Senator KIGe. You just picked up these two?
Mr. Ros. Just picked up these two in the department store,
Senator Barnu~r . Are these both hand blown?
Mr. Ron. Yes, sir, there are both hand blowo.
Senator KmIN. Do you know whether you could get any consider.

able quantity at that price, or what are the circumstances under
vioih they sold it?

Mr. Ron. No, that was just the stock. I just took it right off the
shelves. I could have got a barrel of them or a hundred barrels of
them.

Senator KINO. Do you know who made that?
Mr. ROB. We did not make that particular article, but we et

around in the neighborhood of 83.75 for it.
Senator KINo. $3.75?
Mr. Ron. Wholesale, per.dozen.
Senator KING. That is at wholesale, per dozen?
Mr. Ron. Yes. Ours would sell, if we made it, at about the same

price. I-
I.-,
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S eenator KMINO Then this glass that they are selling here in Wah-
inton, this domestic glass made in the United States ai sd ld hre
SWasbhington at $8 per dozen-is that the price?
Mr. RoB. That is $7.50 per dozen. .' .' '
Senator KING. $7.60 per do6zn? ' ; ' :

Mr. RoB. Yes.
Senator KINo. You would make that and sell it at the factory

for $3.75 a dozen?
Mr. Ron. $3.76 a dozen; yes, sir. :' ;
Senator KINo. So that the spread from there over here to Wah-

igton is from $3.75 to $8 plus?
Mr. Ro. No, from $3.75 to $7.50.

, Senator KINo. From $3.75 to $7.50; I beg your pardon.
Mr. ROE. And then added to that you have got to pay yoir

freight, stand your breakage, and pay for the packing.
Senator EDGE. Is that about the average between manufacture

and retail shop?
Mr. Rom. Yes, sir.

*Senator KIkG. What would be the cost of that article in France,
at the factory?

Mr. ROB. I do not know. All I know is what it sells for.
Senator KINo. Then what would the cost be in Czechoslovakia?
SMr. RO. I can not tell you that. All I know is I do not suppose

they are selling it at a loss in New York.'
Senator KINO. What you mean then is that you can produce and

ef this article that you have exhibited here for $3.75, and that gives
you a profit-you, the manufacturer?

Mr. RoB. That is providing there are not enough of them coming
from the other side.

Senator KING. But you are selling them at a.profit for $3:75?
. Mr. ROE. When we can sell them, yes; that is true.
Senator KING. Did you ever sell them for more than that?
Mr. ROE. No, ir; Ido not think so.

.Senator KINo. What did you get 10 years ago?
Mr. ROm. Ten years ago?
Senator KING. Yes, for that kind of an article.
Mr. ROE. About 15 per cent more than we are getting to-day.
Senator KING. Fifteen per cent more?

.Mr. ROE. Yes.
Senator KING. Have you improved your methods of production

in the 10 years?
Mr. ROE. Yes, sir.

'Senator KIoN. So you can manufacture now cheaper?
SMr. ROE. Well, we manufacture better.
Senator KING. Better and cheaper?

.Mr. RO. No, I would not say cheaper, but we make a better
article.

Senator KINe. Well, the improved methods would also cheapen
it?

Mr. ROE. Not always; no, sir. Sometimes improved methods
cost you money.
: Senator EDGE. Your wages have gone up somewhat in the last

310 or 15 years?
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Mr. Ron. Well, 15 years they have, but they are jut st adi
about where they were at the end of the war, to-asy., .

Senator KINO. You raised them during the war and you have
maintained the war standard?

Mr. ROB. No; we did not. The workmen did.
Senator KIN. Well, the workmen did?
Mr. RoB. The workmen did; yes.
Senator BARKLEY. Do you know what the comparable article can

be laid down in New York for, including freight, insurance, and all
that?

Mr. Ron. No, sir; I haven't got that. Possibly you can get that
from the Tariff Commission.

Senator BaKnLBY. What did you say this article sells at retail
there for?

Mr. Ron. It is on the bottom of the glass.
Senator KING. $7.60, he said.
Mr. RoB. No, the American was $7.50.
Senator EDGE. $6 a dozen, imported.
Senator KING. And you sell for $3.75 at the factory, per dozen?.
Mr. ROB. Yes, at the factory.
Senator EDGE. Wholesale?
Mr. Ron. Yes.
Senator EDGE. I guess this is the same question the Senator asked

before. You do not have a glass comparable with this that you could
make a better comparison with?

Mr. ROB. No. That is a pantograph etching, and we do not
make any pantograph etchings.

Senator EDGo. There can be no question of the superiority of this
glass over the other sample.

Mr. ROB. Yes; I would pay several dollars a dozen more for that

Hee is another article, gentlemen, which is a good article made in
France. It costs $14.85 in New York.

Senator BARKLEY. Retail?
Mr. ROB. Retail. Here is an American item with practically the

same cutting, made in a nonunion factory in America, that cost the
Washington merchant $14 a dozen wholesale. He sells it for $28.

Senator BARKLEY. He did not make any profit?
Mr. RoE. Well, these department stores make considerable on

everything they sell. They are not in business for their health.
Senator KING. I am interested in knowing what the cost of that

article was that you just exhibited, made in France.
Mr. ROE. I only have Mr. Barry's agent's word for that in New

York, who shipped these goods here. Mr. Barry was called away.
Senator KING. But you do not know of your own knowledge?
Mr. RoE. I do not know of my own knowledge, but in a general

way I would say that was about correct.
Senator KINO. Do you know what the price is in France?
Mr. ROE. NO, sir.
Mr. KING. The purchase price?
Mr. ROE. No, sir.
Senator KING. And the cost of insurance and all the incidental?
Mr. ROE. All I know is what this stuff sells at in New York. But

I did not purchase it there. But your Tariff Commission can give
you that dope.

C:
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Senator Barkley. If a purchaser would :o into a store and see
those two articles on the shelf, rardlss of price, which one would

a average person prefer, by reason.of quality and design
Mr. Rom. That is the best ls, the imported. ud,.th,,the

domestic, is a little more modean dei n, thesquare foot . -
Senator BAauKEY. One is a little higher than the other, and then

the square shape is a little more modern in design?
Mr. RoE. At the difference between $14.80 and $28 a down

retail, so far as I personally am concemd I *guess I would, take
this one and save that $9.

Senator BARKLEY. You would save $14.
Mr. ROB. Yes, that is right; $13 and a fraction.
Senator KING. Is that the usual spread, 100 per cent from the

wholesaler to the retailer in glassware?
Mr. ROE. Yes, sir.
Senator KINo. One hundred per cent?
Mr. Rom. At least. Sometimes 'a little less. Sometimes more.

When I went in to get this I went to a man that I knew and I said,
"What does that cost?"

Senator EDGE. In other words, he did not seem to be ashamed of
the spread from $14 to $28?

Mr. RIf . Why, everybody knows it.- It is common practice
throughout the trade.

Senator EDGE. Who pays the breakage in the glassware, the man-
Jacturer or the merchant?

Mr. ROE. The merchant. Our terms are strictly f. o. b. factory.
I only have one other item, gentlemen, to offer you. Here is a

goblet made in Germany that retails in New York at $2.60 a dozen.
Here is the nearest thing that I could get comparable. That came
right out of Washington here and retails at $5 a dozen. That cost

V.-0. This German article sells for $2.60.
Senator KING. Are you giving the retail price?
Mr. ROE. Yes.
Senator KIN. Do you know the difference between the retail

price in New York and Washington?
Mr. ROE. Do you mean on that item?
Senator KINo. On any?
Mr. Ros. Here is the nearest thing I could get to it, gentlemen,

in Washington. One would cost as much as the other made in this
country.

Senator EDGE. State the costs again. I do not think the Senator
got them.

Mr. ROE. This German article retails in New York at $2.60.
Senator KING. And what does it retail in Washington for?
Mr. ROE. I do not know.
Senator KINo. Then the Washington retail merchant may charge

a great deal more than the New York retail merchant?
Mr. ROE. I have not found that to be the case.
Senator KING. Well, have you found it not to be the case on

glassware?
Mr. ROE. I certainly have.

SSenator KINo. Do you say the retail price for glassware in Wash-
aton is the same as i New York?
.-Mr. ROE. Yes, generally speaking it is, yes sir; or in Chicago or
Cleveland or San Francisco.

W-7 ;-
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Senator KING. Did you buy those tw6 glasses?
Mr. RoE. I bought this one. I did niqt buy that one. That w

sent in.
Senator KINo. The German one?
Mr. Ros. The German one was. set ih: 'But I bought the Amer-

ican one.
Senator KING. Do you know what the German glass is sold for in

New York at retail and at wholesale? ' C
Mr. Roz. No, sir. All I know is that this German article sold at

wholesale at $2.60.
Senator KINo. That ist soniebody told you that?
Mr. Ros. Yes; I have it right here over his signature, and I do not

think he would he. s
Senator EDGE. You are putting it in under your sworn evidence? hi

Do you want to put in any letter referring to it?
Mr. Roz. I am willing to put this in.
Senator EDGE. You are the witness. I am not trying to tell you

what to do. s
Mr. Roz. This is the communication from the New York agent t

of Libby Glass Co. to their sales manager, Mr.-Miltz [reading]:
JUZ 12, 1929. co

Mr. A. A. MuirZ:
I have expressed you three boxes of goblets in accordance with your request. in

These are all marked.
The French goblets retail at $14.89 a dozen; the Bavarian at 9.94; the Czecho.

slovakian at $18 in rook crystal and $6 etched. .
Neither Barth's nor the other jobbers have any sherbets .which I could get N

hold of. f
I trust these samples are what you wanted and arrive in good condition.

Yours very truly,
T. B. WALmEB.

P. 8.-I am also having Pent from Jas. M. Shaw & Co. two eg-haped goblets
made in Belgium which uai in this country at $2.40 a dozen. These should resh
you by Saturday or Monday. la

T. B. W.

Senator EDGE. Are there any other questions? If not, that will b
be all, Mr. Roe. t

STATEMENT OF r. JOSEPH GI.LOOLY, TOLEDO, OHIO, REPBE.
RENTING THE AMERICAN FLINT. GLASS WORKERS UNION to

(The witness was duly sworn by the chairman of the subcommittee.) to
Mr. GILLOOLY. Mr. Chairman and members of the Senate comr p

mittee, I appear here in the interest of the men who are engaged in
the branch of the industry known as the flint glass, and in which I th
gave testimony and filed a brief before the Ways and Means Commit-
tee. ti

Senator BARKLEY. What paragraph is this? of
Mr. GILLooLY. Paragraph 218. du
Senator EDGE. You are testifying on the same paragraph 218 that

the previous witness testified? wo
Mr. GILLOOLY. Yes, sir. I want to bring to the attention of the r

commission which is now sitting in hearing of evidence on this-- on
Senator EDGE. Just a moment, Mr. Gillooly. I see that you testi-

fied at considerable length before the House Committee. an
Mr. GILLOOLY. Yes, sir..
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SSenator EDe . Is there any supplementary testimony in addition
o thathatat you would like to put m now?
Mr. GuILooLY. I would like to ask the privilege of fling a supple.

mentary brief.
Senator EDno. We would be glad to have you do that, but we do

not want you to cover those same four pages that are already on our
record.

Mr. GILLOOLY. No; I just want to bring to the attention of the
Committee that the bill as proposed by the House is inadequate to
give ample protection to the men who are employed in this branch
of the industry.

Senator KINO. Which section?
Mr. GILLoLY. 218 (f). I want to support all that the previous

speaker has said in so far as the commodities and samples which he
has displayed here that are being imported into the country are
concerned. . *:

In my brief presented to the House Ways and Means Committee
I endeavored to point out to them the wages that were paid in Czecho-
slovakia, making a comparison between them and the wages paid in
the United States. I brought to their attention as well and exhibited
samples of wares, showing the foreign vlduatiou of the item, of the
commodity imported.

The proposal of the committee of 60 per cent ad valorem duty,
increasing that rate from 55 to 60 per cent, will not give us any pro-
teotion from the commodities we are seekig protection on. For
instance, Senator, here are designs of four items. If you notice the
No. 17 goblet, the foreign valuation on that 17 goblet per dozen is
$1.59. The American skilled production cost-and I am talking
about skilled labor when I am talking about the cost of these items,
because I do not know about the other-is 83.01 per dozen. Now
apply a 60 per cent ad valorem duty under the bil proposed by the
House on $1.59 and we have $2.53, the total coat of the commodity
landed in and put in competition in America against the American-
made goods. American shop cost is $3.01. A ifference of 48 cents
then, not taking into consideration the other costs that the manufac.
turers are obliged to meet in the way of gas, chemicals, and other thing
gointo the making of this glass.

Senator EDGE. Of coures on the same basis the foreign value has
to meet the transportation costs.

Mr. GILLOOLY. Yes, sir. But I just bring that to your attention
to show you that the proposal of the bill does not give the desired
protection sought for by the American workmen.

In the brief that is filed by our association I strongly supported
the American valuation, as I believe that is the only solution for the
present evils of imports into this country, by placing the commodity
that comes into the country upon a basis of a cost basis equal to that
of the American workmen and the American manufacturer, plus a
duty.
. know that when we preach American valuation that if that police

would be adopted there are some items upon which the present tariff
rate would be reduced. Notwithstanding that I believe that is the
only fair solution for this evil of foreign competition.
. I can recall very distinctly that just a few years ago the Senate
and the House adopted a law limiting immigration into this country
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by a certain per tent; that is, labor timning into America. It-a
done for. the purpose of protecting labor in America. If it was'fs
and good sound logical judgment at that tune to enact such le
tion is it not only reasonable and fair legislation that we set about tj
adopt a measure here that will give the men engaged in the dgla
industry and every other industry in this country that is affected by
imports that same protection that they merit?

It is not very hard to understand why the imports are coming
into the country. If you will take into consideration the wages that
are being paid abroad and make a comparison of those wages with
the wages paid in America you will find the answer. In Czecho
slovakia we find on investigation and from documents produced---

Senator EDGE. Is that not all in your brief, Mr. Gillooly? Is not
your wage schedule in your brief?

Mr. G .LLOOLY. No; it is not. Common labor there is paid from
5 to 7 cents an hour. Other workers there are paid from 10 to 13
cents per hour. Making a comparison of their wages per week as
against those in America you can readily understand why the rate
asproposed in the House bill is not adequate to give us the protection
desired.

It is not my intention, Mr. Chairman, to be lengthy in the state.
ments that I make. I want to be just as brief as possible, because I
realize the amount of work that is coming before the committee.

Senator EDGB. You have your brief telling bs all this; I am just
looking it over. Your brief hs absolutely the same figures that you
are giving.

lr. G LLooLY. All right, let me bring one thing to your attention.
Senator EDGE. I want you to give any new information yOU have.

You have already put in a brief in the House Ways and Means
Committee, from which you have been giving us information. You
are stiiporting the same specific rates of duty that are asked for by
the previous speaker?

Mr. GILLOOLY. I am supporting the rates as proposed by myself
and by our organization on American valuation.

Senator EDGE. What are they?
Mr. GILLOOLY. That we feel that the imports coming into America

ought to be based upon American cost of production, the wholesale
price.

Senator EDGE. Then you are not prepared to give the specific
duty of so much per dozen?

Mr. OILLOOLY. No. I want to bring to the attention of this
committee another matter.

Senator BARKLEY. Do you mean American valuation or United
States valuation?

Mr. GaLLooLY. American valuation. I want to bring to the atten-
tior of this committee an incidentthat has occurred since I appeared
before the House Ways and Means Committee that has a direct
bearing upon this tariff proposition. On April 27 bids were let for
clinical thermometers, and this class of workmen making these
thermometers come under the jurisdiction of our organization. On
April 27 we had approximately 200 members engaged in this line 6f
work. The bids were let for 12,000 clinical thermometers. These
12,000 clincial thermometers, by the bid accepted by the Division
of Supplies- ,

:
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gsmfiator KINm. For the Government?
,Mr.,GIroLotiY. For the Government-go to Germanyy to be man
tOermany and imported into this country while we have mea mi

idleness in this branch of industry walking the streets of New Yorkt
.h at is the reason why we come here to plead for legislation that'

ill gie us the protection that we are sorely,in need of, and we ~ipA
tit this committee in its recommendations, and taking into considera-:
tin the evidence that we have previously presented and the evidenee

e now present before this committee, that they seethe equity and
usti of our position in asking that the increase be granted in tariff..
S(Mr. Gilooly submitted the following brief:)

Bamnr or TE- AmEar cAx FuNT GLAss Wonaxan UImoN
SMATa FINANCE COMITIENS,

Washfnton, D. C.
SGrNTLBMuN: I herewith submit supplementary brief referring further to the

need of proper and adequate tariff protection to those products of American
workers spefied in paragraph 218 of the tariff bill as recently adopted by the
House of epresentatves.

,During the hearings before the Ways and Means Committee a brief was filed
b Paul Straub, representing the importers of German and Czsehoslovaklan

fUs, in which the imports for the year 1927 were shown to be 8,548,825.
SIf the members of your honorable committee will compare te figures, which
Mr. Straub cites, you will find that the imports, amounting to $3,48,825, (based
on foreign value) compare with the total American production of similar ware
«3 ,883,011. . .
:In other words, the products of the foreign workers which compete in the

American market with the products of American workers in 1927 amounted'
o $8,883,011, based on foreign value,, which means that if these goods were
iaolced at the values placed on them by the importers prior to their being

delivered to chain stores and other American distributors the value would be
In excess of $11,000,000 or, more than three times the total American production.

.The importers, as represented by Mr. Straub, seem to be keenly interested
to the prosperity of all American workers, other than glass workers, as shown
by the following colloquy which is taken from the Ways and Means hearings:

"Judge CRISP. I understood you to say that you were an importer and that
you were not interested in having the duty reduced, but were interested in
having it increased.

"Mir STravu. No: decreased, if anything, or remain stable. It is to our
interest to have the American workmen earn a living wage and be able to buy
merchandise."

On Friday last Mr. Theodore Johnson representing the Educational Buyers
Asociation and claiming to speak for 108 colleges addressed your honorable
committee and asked for a reduction in the duties on chemical glassware and
abo that certain scientific glass instruments be placed on the free list.

Mr. Johnson asserted his reason for making this request was that the American*
pde articles are inferior to the foreign made articles and that the college profess*
or teaching in the colleges which he represented demanded the glass produced

by foreign workers.
From a practical standpoint, having spent my entire working life in the business,

sad on behalf of the American glass workers who I have the honor of representing,
rmint me to say to the Mr. Johnson and the college professors he refers to that in

A."ca we have all the facilities and the mechanics who can and will make these
ietifio instruments and any type of chemical glassware provided that Congress

will enact a law with sufficient tariff protection so that the products of American
workers eaneater our own American market on an even basis with the product of

reign workers. The real difference at the present time being that the labor
«ns of producing this type of goods in America are several times what it costs in

-urmany and the colleges, represented by Mr. Johnson, are seeking to secure the
products of the foreign workers simply because they can purchase them a little

) ethe children of American workers deprived of the opportunity of attend-
. these American colleges, which Mr. Johnson represents, there would be
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many hundreds of these college profeWor, who prefer to use the pro4dcc
foreign workers who would e looking in vain for employment, .

The workers in the American lint lass Industry are not higl r pd,
but 835 per week and yet, we have the misfortune of havn the roduts ofb
labor compete In our own American market with the products of foreign worke,
the wages of whom run from. 8 per week to none higher than $12 per wee.

We respectfully ask that our honorable committee carefuly ga theri
and presentation of the unersigned, as shown in the hearings before the Wa.
and Means Committee, in behalf of the American workers engaged in this Ind6sty

Since I testified before the Ways and Means Committee our National Govern
ment has let a contract for 12,000 clinical thermometers to a brokerage hoe
who will deliver to our Government these goods, all of which will be made b
foreign workers. This s surely a tragedy when there are hundreds of er
ended American clinical thermometer workers walking the streets unable to fd
employment.

1n additon to the requests for tarifprotection and duties, based upon America
valuation, which we filed with the Ways and Means Committee and which was
referred to in the testimony which I gave this morning, we ask that the words
"clinical thermometers" be inserted in paragraph 218, subdivision (a).

Representing an organisation of skilled American workers who are keenly alive
to the vital need of proper and adequate tariff protection "to protect Amerian
labor" we deeply resent the action of the House of Representatives in denyi
the appeal of the American workers that tariff duties be levied on the ba o
Amerlcan valuation while in the same bill they pick out one highly prosperous
Industry-coal tar producte-and give to those controlling this Industry tari
protection based on American valuations. .

We feel that the coal tar Industry is not entitled to this spelal privilege as gov
ernment reports show that there are less than 9,000 workers employed in this
Industry, a majority of whom are paid less than a fair living wage.

We are opposed to special prlyllege to any group.
American valuation has proven workable and practicable in the coal tar

industry. If special privilege Is not to be accorded to a privileged few we ask
that it be extended to all imports and thus place all Americans on the same basis.

Trusting that our requests of adequate tariff protection will meet with favor
able consideration and again reminding you that in making these requests the
only benefits which we can possible receive is that our workers will be employed
and their families will have the opportunity of enjoying pleasure rather than
distress.

Respectfully submitted.
M. J. GILLOOLtr,

President American Flint Glass Workers Union.
Affiliated with the American Federation cf Labor,

and America's Wage Barners Protectie Coference.

WINDOW GLASS
(Par. 919].

STATEMENT OF WILLIAM M. BONESTEEL, PITTSBURGE, lP,
REPRESENTING THE WINDOW GLASS MANUFACTURERS' ASSO.
CIATION

(The witness was duly sworn by the chairman of the subcommittee.)
Senator EoGE. Mr. Bonesteel, you represent the Window Glass

Manufacturers' Association, do you?
Mr. BONEBTBEL. Yes, sir.
Senator-EDoG. Proceed. Have you a brief that you propose to

leave with the committee?
Mr. BONESTEEL. Not now. We should like to have the privilege

of filing a brief a little bit later.
Senator EDGE. If it is going in the record, it will have to be filed

by to-morrow.
; i :
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M r. BONxsTr L. That is all right; we will file it by that time.
-Senator EDGE. And under oath.

Mr. BONBST~aL. Yes, air.
Senator EDGE. All *ght. Proceed briefly.
Mr. BONESTEEL. I hall take only a very few minutes.
Mr. Chairman and gentlemen as secretary and treasurer of the
nmerican Window Glass Co., and a member of the special committee

appointed by the Window Glass Manufacturers Association to
represent the association at all hearings on questions of tariff adjust.
meant on window glass, I desire to submit a little supplemental evi
dence in support of the justice of our application for an increase in
rates of duty on window glass.

The basis of our claim is fully outlined in the record of the hearings
before the United States Tariff Commission and the subsequent
hearings before the Ways and Means Committee of the House of
Representatives.

senator EDGE. Mr. Monro appeared there; did he not?
Mr. BONEBTEEL. Yes, sir; he did. We filed briefs in that case.

SSenator KIo. Well, he testified before the House Ways and Means
Committee?

Mr. BONEZTEEL. Yes, sir* he did.
The justice of this claim has, since the hearings of the Ways and

Means Committee, been recognized by both the Tariff Commission
and the President of the United States; and I desire to submit as
additional evidence a copy of the President's proclamation, dated
May 14,1929, increasing the rates of duty on cylinder, crown, and sheet
glass by 50 per cent.

Senator EDGE. You need not read that. Hand it to the reporter.
(The proclamation referred to is as follows:)

INcaamING RATas or D yur ON CyrmnD, CaowN, AND SEEBw GLASs,
UP#POUSHBD

BT TRB PRBBIPBNT OF THB UNITED STATB O AMBRICA-A PROCLAMATION

Whereas in and by section 815 (a) of Title III of the act of Congress approved
September 21, 1922 entitled "An act to provide revenue, to regulate commerce
with foreign countries, to encourage the Industries of the United States, and for
other purpose, it is among other things, provided that whenever the President,
upon investigation of the differences in costs of production of articles wholly or
in part the growth or product of the United States and of like or similar articles
wholly or in part the growth or product of competing foreign countries, shall
ind it thereby shown that the duties fixed in this act do not equalize the said
differences in costs of production in the United States and the principal com-
peting country he shall, by such investigation, ascertain said differences and deter-
mine and proclaim the changes in clasifications or increases or decreases in
rates of duty provided in said act shown by said ascertained differences in such
costs of production necessary to equalize the same;

Whereas in and by section 815 (o) of said act it is further provided that in
ascertaining the differences in costs of production, under the provisions of sub-
diviaons a and (b) of said section, the President, in so far as he finds it practi-
cable, shall take into consideration (1) the differences in conditions in produo.
tion, including waged, costs of material and other items in costs of production
of such or similar articles in the United States and in competing foreign coun-
tries (2) the differences in the wholesale selling prices of dometle and foreign
articles in the principal markets of the United States; (8) advantages granted
to a foreign producer by a foreign government, or by a person, partnership,
cporration, or association in a foreign country; and (4) any other advantages

Sdisadvantages in competition;
Whereas under and by virtue of said section of said act, the United States

Tarff Commission has made an investigation to assist the President in ascer-
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taining the differences in 0oats of production of and of all other facts qM4 n*
ditlons enumerated in said section with respect to. the articles esribed.i
graph 219 of Title I of said tariff act of 1922, namely, cylinder, crown, and s

whatever process made, and for whatever purpose used unpoled
ring whoy or in part the growth or product of the United states, andf, and

with rspet to like or similar articles wholly or in part.the growth or product of
competing foreign couqtres;

Whereas In the course of said investigation a hearing was held, of which rea
sonable public notice was given and at which parties interested were given e
sonable opportunity to be present, to produce evidence; and to be heard; .

SAnd whereas the President upop said investigation of said differences In,oet of
production of the said articles wholly or in part the growth or product of the
United States and of the like or similar articles wholy or in part the growth or
product of competing foreign countries, has thereby found that the principal
competing country is Belgium and that the duties fixed n said title and act df
not equaize the differences In costs of production in the United States and in sid
principal competing country namely, Belgium, and has ascertained and deter.
mined the Increased rates of auty necessary to equalize the same.

SNow therefore I, Herbert Hoover, President of the United States of America
do hereby determine and proclaim that the increases in the rates of duty provided
in said act shown by said ascertained differences in said costs of production neec
essary to equalize the same are as follows: .

Increases in said duties on cylinder, crown, and sheet glass, by whatever process
made, and for whatever purpose used, unpolished (within the limit of total in
creases provided for in said act) not exceeding one hundred and fifty squareinches
from 1r cents per pound to 1l cents per pound; above that, and not exceedinr
three hundred and eighty-four square inches, from 1% cents per pound to 2)'F
cents perpound; above that, and not exceeding seven hundred and twenty square
inches, from 1 cents per pound to 2He cents per pound; above that, and not
exceeding eight hundred and sixty-four square inches, from 1% cents per pound to
2% cents per pound, above that, and not exceeding one thousand two hundred
square Inches, from 2 cents per pound to 8 cents per pound: above that, and not
exceeding two thousand four hundred square inches, from 2 cents per pound to
3% cents per pound; above that, from 2% cents per pound to 3% cents per pound;
Provided, That unpolished cylinder, crown, and sheet glas, imported in.boxes,
shall contain fifty square feet, as nearly as sizes will permit, and the duty shall be
computed thereon according to the actual weight of glass.

In witness whereof, I have hereunto set my hand and caused the seal of the
United States to be affixed.

Done at the city of Washington this 14th day of May in the year of our Lord
1929, and of the independence of the United States of America the one hundred and
fifty-third.

SEAL] Hananv Hoovaa.
y he President:

HENRY L. STIMON,
Secretary of State

Mr. BONESTEEL. I also submit copy of the news releasegiving the
reasons for this action on the part of the President. We request
that that be. incorporated in the proceedings.

Senator EDGE. That may be done.
(The matter referred to is as follows:)
The President under authority conferred upon him by section 315 of the tariff

act of 1922, has issued a proclamation, effective 30 days from date, changing
the rates of duty on cylinder, crown and sheet glass, unpolished, and commer-

fially known as window glass, from 1 cents per pound to 1% cents per pound on
sizes not exceeding 150 square Inches; from 1I cents per pound to 2 cents per
pound on sizes not exceeding 384 square inches; from 1% cents per pound to
23e cents per pound on sizes not exceeding 720 square inches; from 1% cents per
pound to % cents per pound on sizes not exceeding 864 square inches; from r
cents perpound to cents per pound on sizes not exceeding 1,200 square inche
from ii : cets per pound to 83% cents per pound on sizes not exceeding 2,4
square inches; and from 2% cents per pound to 3% cents per pound on sizes abitve
2,400 square inches.

In order to assist the President in ascertaining the differences in costs ofpro
duction of domestic and foreign *lndow glass, the United States Tariff *m-
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Son conducted coat investigations in the United States and in Belglum, the
npal competing country. .

The weighted average cost of production of window glass in 1926was found to
b 4A centsper pound in the United States and 2.04 cents per pound In Belgum.
t In the study o the cost of production of window glass i the United States cost

it were obtained for the year 1926 from 25 companies which produced over 90
p cent of the total domestic production for that year. These cost data apply to
plants operating under v conditions in all sections of the country where
widow glass was produce In 1926.

In th vestigaion i Belgium the commission obtained from cost records and
other sources of information complete detailed cost data for 18 compantes.manu-
facturing glass in Belgium In 1926.

Window glass is glass drawn into sheets or blown into cylinders either by hand
e machine and afterwards flattened Into sheets, annealed, and cut into desired
commercial sizes. It is made in several different qualities and In thickneses

raging from one-twenty fourth of an inch to seven-sixteenths of an inch.
.There are at the present time four different methods of producing window

glass, namely, hand-blown cylinder, machine cylinder Libbey-Owene and Four.
eault. The last two are sheet-drawing methods largely developed since the war.
Window glass is produced in the United States by the machine cylinder, Libbey-
Owens, and Fourcault methods, and in Belgium by the hand-cylinder, IAbbey-
Owens, and Fourcault.

The expansion of the domestic window glass industry since 1921 is directly
attributable to the building boom which has created an unprecedented demand for
building glass of all types. The application of new methods of production.

libbey-Owens (American patent) and the Fourcault (Belgian patent), increased
productive capacities and stimulated a general revolutionary movement toward
mass production. This change in methods of production was conicident with
the building expansion and the larger damand for window glass.

In 1925 more window glass was produced in the United States than in any
previous year, amounting in that year to approximately 567,000 000 square
feet. In 1926, the year covered by the commission's cost investigation, the
production amounted to approximately 530 000,000 square feet. In 1927 it
declined to 480,000,000 square feet, and in 1928 to 467,000,000 square feet.

In 1926 of the total domestic production approximately 2 per cent was produced
by the hand-cylinder process, 69 per cent by the machine-cylinder process, 29
per cent by the Libbey-Owens process and 10 per cent by the Fourcault process.
In 1928 no window glass was produced in the United States by the hand-cylinder
process, and production by the machine-cylinder process had dropped to 38.8
per cent of the output. Production by the sheet-drawing process rose to 61.2
per cent, about equally divided between the Libbey-Owens process and the Four-
cault process.
- West Virginia ranks first in. amount of production of window glass in the
United States, with Pennsylvania second, Indiana third, and Louisiana fourth.

In Europe the hand-blown cylinder process. which until a few years before
the war was the only process used, is rapidly being replaced by the more modern
mechanical methods introduced by Libbey-Owens- and Foureault. The .esti-
mated production of window glass in Europe for 1926 was 1,180,000 000 square
feet of which over one-half was produced by the Libbey-Owens and Fourcault
processes.

The substitution of machine methods for the hand-cylinder methods in Bel.
um has made great strides during recent years. The total Belgian produc-

lion in 1918 was approximately 460,000,000 square feet of which less than
14 000,000 was produced by the .mechanical process (Fourcault). In 1927,
6flhe total production in Belgium of 666,000,000 square feet 84.6 per cent was
produced by the hand-eylinder process, 46.8 per cent by the Fourcault process,
andl9.1 per cent by the Libbey-Owens process. About one-tenth of the Belgian
production of window glass is exported to the Unite, States.
-In recent years, since the beginning of the activity of bilding in the United

States, the average annual reports in quantity have almost doubled those before
the war. The considerable Increase of imports in the years 1921 and 1922,
In particular was due to the d~pestio industry not being prepared in those
years to meet the greatly enlarged demand.

The competitive conditions respecting window glass are complicated by .the
changes in method of production which are 'going on at home and abroad-in
the Ubnited States from the mechanically blown cylinder process to the sheet-
Sdrawing processes, and in Europe from the mouth-blown cylinder process to the

Sseet-drawing processes.



488 TARIP ACT OF 199

In 1927 more window glass was Imported into the United States than in an a
previous year. Imports that year amounted to 83,204,229 pounds, or about 18
per cent of the domestic consumption. In 1928 imports declined to ap rji.
lately 68,000,000 pounds. Since 1924 the imports of window glass from sek.
oslovakia, produced in considerable quantities by mechancal processes, have
Increased markedly. For the years 192, 1926, 1927, and 1928, imports from i
that country have constituted b quantity over 23 per cent of the total import
and by value about 27 per cent. The greater value per unit of imports from
Csechoslovakia, as compared with those from Belium and other countries, i 0
accounted for by the fact that they consist to a large extent of heavy window t
glass sold under the trade name of "Vitres." .

Domestic exports of window glass normally less than 1 per cent of the produo-
tion go prinipally to South America, Canada, and Cuba.

Considering the question of markets for window glass in the United States,
It was found that no distinctive centers of consumption exist other than certain
places where important sash and door factories are located. For the most part
distribution corresponds with density of population, and the principal market
are the larger cities.

Taking the 1926 figures of domestic sales of window glass, approximately 87
per cent of the total analysed shipments (covering over 92 per cent of the total
domestic production for that year) were consigned to markets within a radius of
825 miles of Indianapolis, Ind. Approximately 74 per cent of the analysed
domestic sales were to markets east of the Mississippi River. Of individual
cities Chicago was first with 9 per cent and New York second with 7.6 per cent.
About 86 per cent of the total domestic shipments were received by New York and
cities within 328 miles of New York. f(1

In the matter of distribution, the Pacific Coast group of States received 7%j
per cent of the total domestic shipments, the Atlantic coast and Gulf group
45% per cent, and the remaining States making up the interior of the country,
47 per cent.

A public hearing on window glass was hold by the commission on September
11, 12, 13, and 14, 1928, during which it was brought out that existing markets 0
for Belgian window glass in the United States are far more localized than are
the markets for the domestic product. Eight cities-four on the North Atlantic
coast New York, Boston, Philadelphia, and Baltimore, and four on the Pacifie
Coast, San Francisco, Los Angeles, Portland, Oreg., and Seattle-received 84 tol
per cent of the total imports from Belgium in 1926, amounting to 59,188,876
pounds.

New York received 88.82 per cent of the total imports, or 22,978,638 pounds,
while San Francisco received 17.31 per cent, or 10,245,844 pounds. The other
cities ranged as follows: Los Angels, 9.23 per cent, 5,467,209 pounds Boston, it
6.93 per cent, 4,105,922 pounds; Portland, Org., 3.67 per cent, 2,180,28 pounds;
Seattle, 8.88 per cent, 2,076,823 pounds, Philadelphia 3.07 per cent, 1,825,207
pounds: and Baltimorp, 0.92 per cent, 544,815 pounds.

Mr. BONErTEEL. The Window Glass Manufacturers' Association,
therefore, respectfully requests that the rates of duty as incorporated W
in the House bill now before you, which ar the same as those contained
in the President's proclamation, be maintained in the new Senate w
bill. i

There is just one other little thing I should like to take a couple of D
minutes on, to clear up any possible misunderstanding. of

Reference hap been made to the imports of photo glass, and a e
question has been raised as to the propriety of including that in the
figures pertaining to window glass. t.e

Senator KING. Photo glass does not appear, then, in the same
paragraph? . orMr. BONZSTEEL. It is covered by the same paragraph. r

Senator REED. It is made by the same process, simply in smaller
pieces? 19

Mr. BONESTEEL. It is made by the same process.
Senator EDGE. The reference was to the fact that that got inland as

when the other glass did not. wit

* I'c
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Mr. BoxNEsTE L. Yes, sir; the point apparently being that it is
- ae sort of a different pmroees. As a Matter-of at d-made
absolutely just the same as war id
I'e in the thiokamqs ofai 4he *aee tealdPthe . t aThe

i tht of.photoglflesu s islbou18 oumaes Ier iittfoa wh*
ncmmon wmdow glass, single strength, runs 18% ounces.
I notice on the calendar that two representatives of the dry-plate

concern are to testify, I assume with the idea of claiming t the
rates of duty should not apply on photo glass, as it is not made in this
country. It is true that at the present time there is very little, if
any, photo lass being produced in this country.

Senator KINo. There is a difference between "very little" and
"any." Now, which is it?

SMr. BONssErTL. I would not say positively that there is absolutely
none.

Senator KMG. Do ou make it?
Mr. BONESTEEL. Yes, sir.
Senator KIN. How much?
Mr. BONESTEEL. Very little of it, because we can not--
Senator KIG. How much?
Mr. BONESTREL. We have not made-well, I suppose in the last

four or five years we have not made a thousandboxes of it.
Senator KIN. How many years does that cover?
Mr. BONESTEEL. I say, the last four or five years.
Senator REED. Why have you not?
Mr. BONESTEEl. The competition from the foreign shipments

could not be met.
Senator REED. It is perfectly feasible to make it here; is it not?
Mr. BONESTEEL. Absolutely. I just want to give you a little his-

tory of the production of that kind of glass in the United States.
Senator REED. Tell us about it.
Mr. BONESTEEL. In 1913 the American Window Glass Co.

equipped a plant for the manufacture of photo glass. It requires a
little special equipment, because photo glass, on account of the pur
poses for which it is used-that is, phtograpiio dry-plates and
antern-slides-requires a very much higher quality of product than

glass for ordinary glazing purposes. In other words, little defects
which would pass as a good sheet of glass to put in a window positively
would not pass for a small plate of glass for photographic purposes;
so that required special handling, special flattening, special sorting.
We went to considerable expense, spent from $750,000 to $1,000 000,
in 1913, in getting a plant ih position to produce that product.
During the war we were the only source of supply for that quality
of glass in the United States. We supplied the whole country with
theOr requirements for photographic dryplate glass, and, in addition
to that, supplied the little glass circles used in the gas masks during
the war. We made something like 27,000,000 of those during the war.

We maintained that business after the war for two or three years,
or until Belgium got back on her feet again, and they started to
import it again mto this country at prices away below our cost.
Then we had to close up this plant, and it has been idle since 1924 or
1925.

Senator EDGE. Is that the explanation of the little that you have
sold? They have given the impression that they could not compete
with you for inland consumption.
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: Mr. BONEST .s The demand for that is not inland. It is at;t.
bo-. sauiaMcbeistra INat is here etUgiget nid of that is sol'

r a f itr s.awj t -vyh aiitrWuel3ge, haV
e *B den es«« a teldehIentwealdoIboard. u
Mr. BONESTm L'.VI say, there Is" Veryitle used inland of tat

particular quality otfglass. f g:
-. wanted'to clear up ,that point-that we can make photo glass ,

andiwe are.in a position now to do it. Until just recently the otlyi
process by which that glass would be made was our cylinder process:
I do not know whether any of the Fourcault plants have been able
to make any .of'that under their process or not. We have jist
recently demonstrated, however, in one of the new plants that we are
equippig.with; that process, that we are able to produce that quality
of glass, and will be able to furnish it either by the Fourcault process:
or by our cylinder process. In fact, we have a pretty good-sized
contract now which we have been able to get in view of this antici-
pated raise in duty which gives us a chance to get back into that
business, I admit on a very narrow margin of profit, but it will help
to reduce the overhead; and if this rate of duty is maintained we feel
that we can again get back and make use of this plant on which we
spent so much money, and will be able to furnish the entire require.
ments of the United States in this quality of glass, made either by the
cylinder or the sheet-drawn process, whichever they desire.

Senator EDGE. Are there any questions?
Senator KINo:. The imports of that amount to but 8,000,000

pounds; do they not?
Mr; BONESTEEL. Photoglass?
Senator KING. Yes,.in 1926; so there was not a very great amount

produced: -id, imported. That includes the entire consumption, or
most of the consumption.

Senator EDEosi What does it represent in value?
Senator KINw. Mr. Albertson says slightly higher than the other.
Mr. BONESTEEL. Yes sir.

SSenator.KNG (toMrAlbertson). Which other do you refer to?
Mr. ALBmEBTON. Ordinary window glass
Senator KIN., That is $2.17 net. By the way, for A quality,

doubleI strength, instead of $2.17 as. it was a number of years ago,
and $3.64, as it was in 1924, you are charging now more than $4.37;
are you not, Mr.. Witness?

Mr. BN~aSTEr . Yes, sir. :
Senator KING. What are you charging for common window glass

in that unit?
Mr. BONESTEEL. I do not know that I can give you that right

offhand for that praticular quality. I. can give you, however, the
relative selling prices of sigle-strength glass, which gives the fair
percentage which applies right through to all qualities and strengths.

Senator REED. There has been some gain in price since the Pres.
idential proclamation; has there not?

* Mr. BONESTEEL. Xo, sir.
Senator REi . There has not?
Mr. BONESTEEL. No, sir. The last established price on ours was

October, 1928.
Senator KING. You raised the price in 1927; did you not?

:.fl; 5
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1 oMr. BoNsTEE .. We raised it in 1921)7;"!yes, i . *i *.4 i
. Senator KING. You raised it in 1928? .. ! .0 -r

, Mr. BONESTEEL. We raised it in 1928, an4 rweraisedlitagain in
1929. No not 1929; ,Ibeg your pardon-4the -later:parS of. 1928
. Senator Kz o, In those two years, notwithstanding thisibusitess

has gone to the "demnition.,bow-wows," you raised .your prices
more than 25 per cent; did you not?. ..
.Mr. BMNEsEL. Yes, sir; we did. We had to, in order to make

Any money. . . t* '
f Senator KIo. And you sold your product; did you not?
.,Mr. BON ETEEL. Not all of it. :
i Senator KINo. The output of domestic production is greater nt
sotwithatanding there has been a diminution in building, than it
was in 1927? . ...

Mr. BONESTEEL. No, .sir; absolutely not. . .
Senator KING. What is the difference in production? I am not

speaking of yours; I am speaking of the business-the entire
domestic business:

Mr. BONESTEEL. That is what I have in mind.
,Senator KING. What was the domestiocproduction for 1927?
Mr. BONESTEEL. Well, now, you speak of production-
Senator KING. That is what I am speaking of.
Mr. BONESTEEL. You must remember that the stock of window

glass in the warehouses of the manufacturers: at the present time is
veryclose to a million boxes more than it was a year ago. Production
*does not mean so.much. You have got to sell it..

Senator EDGE. According to the tariff report here, if this is, the
.class of glass that you are discussing, the quantity ran from 368,-
'000,000 square feet m 1919 down to 260,000,000 in 1921, then 610,000,-
000 in 1923, 567,000,000 in 1925, 530,000000 in 1926, .and 481,000,000
in 1927. Is that about your knowledge of it?

Mr. BONESTEEL. Yes; that is the production.
Senator EDoG. The American production of window glass. In

*other words, in the year 1927 the American production of window
glass was somewhat less than in three of the other six years upon
which we have reports. It has not greatly changed.

Mr. BONEBTEEL. Between May 31, 1928, and May 31, 1929, the
:stock of glass on hand in the warehouses of the window-glass manu-
facturers was increased 31.7 per cent, or 783,000 boxes.

Senator EDGE. That is what we might term the exportable surplus?
Mr. BONEBTEEL. Of course we do not export very much.
Senator KING. I suppose you do not attribute that in any way to

:your raising your prices more that 25 per cent?
SMr. BONEBTEEL. NO, sir; we do not. I can show you--
Senator KINo. Then the more--

SSenator REED. Let him finish his answer.
Senator KIN . All right.
Mr. BONESTEEL. Just to show you how the demand for glass is

falling off, let me give you a statement of the orders placed with the
industry. These are compiled by the association representing. all
the manufacturers of window glass in the United States, or 95 per

-cent of the American production.
For the five months of 1928, the orders specified-where they give

the sizes, we know they want the glass-1928, five months, 4,738,911

I-c. -~-
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boxes. For the same period of 1929 2,733,084 boxes, or a decrease of
over 2,000,000 boxes for five months of 1929 compared with 1928
or a reduction of 42.8 per cent.

Senator REED. Was that due to the building slump?
Mr. BONBSTaEL. That is due to the lessened demand for glass.
Senator KINO. Do you not think the higher price, more than 25

per cent higher, would have something to do with it?
Mr. BONEBTEEL. I do not think so. If they need the glass, they

have got to have it; that is all..
Now, in this same period, for the four months--that was all that

was available-for the four months of January, Februar, March,
and April, 1929, compared with 1928, the imports of the glas which
enters into direct competition with our ordinary, common window
glass increased 1.8 per cent.

Senator KING. How many pounds were there?
Mr. BONESBTEL. Two hundred and twenty-eight thousand pounds.
Senator Kmn. As against an annual production of 500,000,000?
Mr. BONEBTEEL. WelU while our business has fallen off 42 per cent,

the imports have had a little gain in that same period.
Senator KINO. What were your profits in 1916? What was your

capital?
Mr. BONESTEEL. Well, in order to eliminate any--
Senator KINo. Answer my question, please.
Mr. BONESTmEL. I shall have to explain.
Senator KING. No; if you will not answer my questions we can not

get through. I asked you what your profits were in 1916. Can you
answer that?

Mr. BONEBTEnE. Yes, sir; I can.
Senator EDGE. Is this the association?
Senator KING. I am speaking of Mr. Monro's company.
Mr. BONESTEEL. We have no records in the association, of course,

of the profits of an individual. They are all combined.
Senator KING. Haven't you figures of Mr. Monro's company?
Mr. BONESTEEL. Yes. I have the figures of our comapny. I am

secretary and treasurer of our company.
Senator KING. You increased your capital stock repeatedly by

stock dividends?
Mr:BONESTEcL. No, sir; we did not.
Senator KING. By cutting your surplus back?
Mr. BONEBTEEL. We put some of our surplus back.
Senator KINO. That is what I mean; and your profits?
Mr. BONESTEEL. We put some of the profits back into the business,

of course.
Senator KING. Have you a report made to your directors each year?
Mr. BONESTEEL. Yes, sir.
Senator KING. For 10 or 12 years?
Mr. BONESTEEL. Since 1910.
Senator KINo. Will you send to the secretary of the committee a

statement of the reports of your company for every year since 1910?
Mr. BoNESTEEL. We will be glad to submit it.
Senator KING. The profits, dividends, and so forth. That is all.
Senator EDGE. Have you anything further?
Mr. BONESTEEL. Nothing more.
Senator EDGE. Thank you very much.
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(Mr. Bonesteel submitted the following brief:)
BmWr or TWu WilDow GLW S MAiVoAoNuAms' ASSoIATO N 'ox

To the FINAn C ComuMrW
Unites states Haste, Waftoft4 1t D. 0.

.*Gwsaim: The Amerlean window-glass- manufacturers-beswith submit
a statement in reply to certain testimony that was offered by the importers at
tb hearing on this subject. This Industry Is organised under the Window
Glass Manufacturers' Association. This organisation comprises in its mem-
bership the persons and plants that manufacture 95 per cent of the window
lass produced in this country. It is this association which makes this state-
ent. It was this association which took up the matter of an increase of

daty before the United States Tariff Commission, presented its case, and
as heard at the hearing before the commission on the subject It is this

association that was represented by Mr. Monro, its president, at the hearing
before the Ways and Means Committee, and the brief filed with that committee
was filed by the association.

Mr. Schottland, In his testimony before the Senate Finance Committee on
uane 24, 1929, stated that the new rates of duty provided for In the House

bill would place a complete embargo on foreign glass.
As late as 1927, Belgian single strength B quality glass was being quoted

for importation at list less 10 per cent f. o. b. Antwerp or 1.16 per 5.foot box,
which prices no doubt gave the foreign manufacturers a profit Even granting
the foreign manufacturer all the increases in cost which he claims, it can be
readily seen that even with the 50 per cent increase in duty, they will be able
to quote prices in the United States which the domestic manufacturers will
be unable to meet at a profit.

Reports from the Pacific coast indicate that foreign manufacturers are at
the present time quoting prices of list less 5 to 7% per cent. On this basis
we do not see that there has been any complete embargo placed on importations
of foreign glass.

Mr. Schottland also made the statement that the rates of duty as provided
for by the President's proclamation and incorporated in the House bill are in
excess of the Increase asked for in the brief of the window glass manufacturers
submitted to the Ways and Means Committee. It is true that the average of
the rates proposed by the window glass manufacturers showed an increase of
461 per cent, but by referring to Exhibit B, page 1478 of the hearings before
the Ways and Means Committee, you will note for the first tariff bracket we
requested OQ pet cent increase, second bracket 45.4 per cent, and third bracket
89 per cent, or an average increase in these three brackets of 58.1 per cent.

The imports of window glass in these three brackets represented In 1928, 77.4
per cent of the total importations and it is on these brackets that the greater
protection is needed.

Mr. Schottland stated that the comparison of costs of the foreign and domestic
manufactures incorporated in the preliminary statement of information pre-
pared by the Tariff Commission, on the basis of which the presidential procla.
mation was issued, did not reflect a true comparison at the present time on ac-
count of changing conditions both as to process of manufacture and cost of
production. It is true that a number of the Belgian hand cylinder process
factories are installing the Fourcault sheet glass process, and it is also true that
factories in the United States formerly operating by the machine cylinder process
are installing the Fourcault sheet process. This condition will, of course, tend
to lower to some extent the cost of manufacture both in Belgium and in the
United States. In this connection, we wish to refer to tables 27 and 15, page
62 and 48 of the preliminary statement of information furnished by experts
who investigated costs both here and abroad for the Tariff Commission. This
statement shows a comparison of costs obtained exclusively from plants operat-
ing by the sheet drawn process, showing a total cost per pound in Belgium
of 1.91 cents against a cost in the United States of 8.91 cents, the domestic cost
being more than twice that of Belgium. There is no doubt but what labor cost
ln Belgium at the present time is higher than in 1926, but the same condition
applies to the labor cost in sheet glass plants in the United States. The rates
of wages paid to the cutters have both in the Fourcault process plants and the.
Libbey-Owens process plants, been considerably increased since 1926, the aver-

63310-29--vo 2, sOHED 2--32



S.'IARIF ACT'Ok 0 •SI. 1!

age rate per box single and double .now belIg 17 per: ent higher thai i1921
which wages in the Fourcault plants represent about 80 per cent of the -,
labor cost-!. ; :'.. . * :

Under the circumstances, a complete Investigation at this time of the cost -
of manufacture both In the United States and abroad would show no material G
change in the relative difference between foreign and domestic costs and the dit.
ference as set forth in the report from the Tarif Commission for twe year 192L IN
SConsiderable importance has been attached by the Importers of window gla

both in the testimony before the Ways and Means Committee and the Senate
Finance Committee on reports of earnings by the Libbey-Owens Sheet Glam n
Co. as reflecting the general prosperity of the window glass industry In the
United States. While I am not entirely familiar with the complete details of
the business of the Libbey-Owens Sheet Glass Co. I am Informed that they have t
a capacity for the producton of from ten to fifteen million square feet of plat
glass on which they no doubt derive considerable profit. This quality of gla
does not come under the provisions of paragraph 219.
. They also have considerable gas property holdings in West Virginia, have

a number of foreign licenses of their process and also are Interested in whole
or in part through stock ownership in other foreign window glass compares
and there Is no question but what a very large percentage of their net earn, p
wings of $2,513,639, reported for their fiscal year ended September 80, 1928, are
from sources other than the manufacture of common window glass on which
an Increase in rates of duty is requested.

The following are a few quotations from the annual report of the Libbey.
Owens Sheet Glass Co., for the year ended September 30,.1928, as made by J. 0.
Blair, president:

"The plate-glass plant operated at full capacity throughout the year showing
a marked improvement in production and in quality over the record of the
previous year. The addition to the plate-glass plait referred to in the last an.
nual report was completed shortly after the close of the fiscal year and the new
unit for the production and manufacture of plate glass by the continuous a
process were placed in operation October 10, 1928. * * *
. Foreign business of the company is showing great improvement, especially m

in Belgium. * * *
" Licensees of the Libbey-Owens Sheet Glass Co. are: Amerlea-Japan Sheet D

Glass Co., Futashlma, Japan; Canadlan-Libbey-Owens Sheet Glass Co., Hamil.
ton, Ontario; Compagnie Internationale pour la Fabrication Mecanique do
Verre. Moll, Belgium; Compagnle des Verrcries de Moutler pour la Fabrication
Mecanique du Verre, Moutier, Switzerland; Compania Espanilo para la Fabrica. pl
tion Mechanica del Vidrlo (Barcelona, Spain; Campagnie Franco-Belga pour ih
Fabrication Mecanique du Verre, St. Etienne, France; Compagnle Franco-Belge a
pour la Fabrication Mecanique due Verre, Lens, France; Socleta Italian Vetri e b
Cristalll, Venice, Italy; Deutsche Libbey-Owens Gesellschaft fur Mascmbelle
Glasherstellung Aktiengesellschaft, Gelsenkirchen, Germany. * * *

" The Owens, Libbey-Owens gas department is continuing its devlopment work
most satisfactorily, and there Is every reason to believe that it will furnish suf. s
flclent gas for your company's needs for. many years to come. * * *

"The Compagnfe Internationale pour la Fabrication Mechanique due Verre,
parent European licensee of your company has completed its most successful
year from the standpoint of both earnings and operations, and reported a profit
of $770,077.02 before depreciation, for the fiscal year ended April 30, 1928. Your
company has a substantial stock interest both in the Belgian company, which p
Is the parent company operating in Europe, and also in several of its principal
subsidiaries which operate in other European countries.

"The German subsidiary closed its first fiscal year with a very substantial
profit. The production and quality produced by the German company were most
satisfactory and the window-glass market in Germany was in a healthy condition
throughout the year. * * *

"The American-Japan Sheet Glass Co. (Ltd.) e'osed its last period with a P
profit, although the window-glass market in Japan has not been in a very good
condition. Its products are very well received on the Japanese market and the
Japanese feel optimistic about the future of their company.

With these diversified sources of income, all of which are included in the net
profits as reported for the year, we do not believe that the financial condition
of the Libbey-Owens Sheet Glass Co. should be used as a basis for determining
the present prosperity of all the domestic window-glass manufacturers. p

+ ' /
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-Conilderable Importance has been attached to the ratio of Imports to domestic
g~ pton,w 'wchi percentage ds, based ,on adomot. oduction figures. . It is

Sthwt secoarlngato 4tpWot dIrthe Departmemnt Commerce, imports of
b aoiWr l5us otte yew Ifl8were 813aa WUra e US tees than in 19S7, a

giollt! <rattIlT per weft. Statisatte ovWaia actual abshipents by all
st:: i mianacturers fol95' are not avallable,'but there s no question

bt what shipments for 1928 were considerably less than for 1927, and the. re
diction in imports for 1928 was not due so much to increased production ot
leet glass in the United States (as claimed by importers) as it was to the

reduction in actual consumption of glass in the United State..
The true ratio of Imports to consumption should be based on shipments

rather than production, as glass carried in the warehouses of the manufate
towers can not be considered as being consumed.

From statistical records of the Window Glass Manufacturers' Association,
the stock of glass in the warehouses of the manufacturers on May 81, 1928, was
2,467,197, 50-foot boxes and on May 81, 1929, 8,249,972, 50-foot boxes, or an
Increase of 782,775, 50-foot boxes, or 81,7 per cent.
SThe reports of the Department of Commerce show imports of glass weighing
ess than 80 pounds per case for the first four months of 1928 as 12,663853

pounds, and for the first four months of 1929, 12,881,858 pounds, or an increase
of 1.8 per cent.

The shipments of domestic glass not including glass weighing more than 80
uonds per case, as per records of the Window Glass Manufacturers' Assocla-

tion, were 2,919,082 boxes for first four months of 1928, and for the same period
of 1929, 2,458,498 boxes, or a decrease of 460,589 boxes, or 15.8 per cent.

The Window Glass Manufacturers' Association records for the first five
months of 1929, covering orders received by dome.-lc manufacturers, show a
decrease of 2,005,827 boxes, or 42.8 per cent, as compared with the same period
for 1928.
" The above figures all show that in spite of the decreased demand for
window glass in the United States the imports are showing a slight increase.

Photoglaae.-Objection to increase in duty on this grade of glass has been
made before hearings before the Ways and Means Committee and also the
Senate Finance Committee on the grounds that this particular product is not
now being produced in this country.

Photoglass is only window glass of less thickness than the ordinary single-
strength glass weighing on an average about 18 ounces per square foot
against 18% ounces per square foot for single strength and is used for the
production of photographic dry plates. Up to about 1912 or 1918 there was
very little, if any, of this grade of glass produced In the United States, but
bout this time the American Window Glass Co. demonstrated that it could

be successfully produced by the mechanical cylinder process and proceeded to
remodel one of its factories at an expense of about $1,000,000 for the production
of this quality of glass.

During the war, when all imports were shut off, that company was the sole
source of supply in the United States for photo glass for the manufacture of
photographic dry plates, lattern-slide glass, etc. This factory also produced the
eyepieces used in the manufacture of lenses for the gas .masks, producing m
the neighborhood of 27,000,000 pieces. This factory, having about 600 em.

:ployees, enjoyed this business throughout the war period and for several years
following, or until the Belgian factories got back on their feet and again im-
ported this quality of glass at prices far below domestic costs, at which time
It became necessary to close this factory down, and the same has not been in
-operation for four or five yearam The new tariff rates provided in the'House bill
will enable this company to resume the manufacture of this kind of glass.
Formerly this product was made only with the mechanical cylinder process, but
it has recently been demonstrated that it can also be successfully produced by
the Fourcault sheet process. With the additional protection afforded by the
President's proclamation incorporated in the new tariff bill, this company will
be able to produce by their cylinder or sheet process all of the photo glass
required by this country, and although the margin of profit will be very small
it will enable the company to spread its overhead accordingly. This company
expects to be in a position to produce this glass by the Fourcault process some
time the latter part of this year.

Statements have been made before the Senate Finance Committee that the
photo glass furnished during the war period by the domestic manufacturers was
not equal in quality to that formerly imported. This may very possibly be
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correct, considering that It was produced in this country during the stres of
war-time conditions, general efficiency of labor, etc., but the American mVaW.
facturerIf again favored with this buslnaes, can ad also would expect to to
furnish tgas equal to or better nquality to any thatcn be Imported,

epresentatves of two photo dry-Plate manu6r tested before thie
dSeate Finance Oommitee that while they did not oppose the lacrsae o

- M percent in'the spclfl rate (Indicating that they could import to their
advantage under this increase), they requested that photo glass be excepted in On
paragraph 219 of the act so that it would not come under the 50 per cent ad
valorem provision of same. This testimony shows that the domestic manufae.
turer would be unable to compete with the foreign manufacturer oq this quality
of glass without the little added protection the 0O per cent ad valorem proven
gives. W

In addition, this glass is received at the port of entry in practically the same
style of package as regular single-strength window glass or other thin gla ss
and as thin glass may be used for many purposes other than photographer dry
plates it would be impossible to determine at the port of entry for Just what
purpose the glass is to be used and thus apply a special rate of duty. We
therefore, believe that photo glass should remain under all the provisions of
paragraph 219.

It seems unnecessary to go further into the claims made' by the importers.
They had a free and fair hearing before the Tariff Commission. All the e.i
dence in their possession was presented at that time. They were represented th

by able counsel, and their case well prepared and presented. The commission f
conducted, through its impartial experts, an investigation of production costs,
both here and abroad. After this Investigation, and after a hearing given to
both sides of the question, the commission recommended to the President that
the rates of duty on window glass be increased, in accordance with the facts
that had been ascertained and proven.

There is no reason for this committee to change the verdict given by the
commission and approved by the President in his proclamation. There has
been no change In conditions which would warrant any change in the decision
thus made. There have been minor changes in wage scales and other matters
,elating to production costs. These changes have been confined to no one
country. The proportional cost of production between the American manufac p
turer and his foreign competitor remains the same as when the Tariff Comms a
slon made Its investigation. There is no basis for any claim that this conm
mittee should push aside the report of the United States Tariff Commsson, T

Sthe proclamation of the President of the United States and the action taken
after due hearing and consideration by the Ways and Means Committee of the
House.

Respectfully, the
WINDow GLASS MANUPAoruBa ' AssoCIATIO. in C

JUNs 25, 1929. my
Sworn before me, a notary public for the District of Columbia, this 25th day _

of June, 1929.
[esA] . MAaVIN A. Trzs, Notary Publk. Ua

STATEMENT OF A. N. SONOTTIAND, REPRESENTING BENJAMIN i te

SCHOTTLAND & CO., EAST ORANGE, N.., AND THE VITRIE 00.
(INC.), NEW YORK CITY

(The witness was duly sworn by the chairman of the subcommittee.) aenC
Senator EDGE You are here to discuss paragraph 2197 
Mr. SCHOTrTAND. Yes, sir.
Senator EDGE. All right; proceed. Have you a brief? th
Mr. SHOTTLAND. They re going to file a brief. t
Senator EoDG. Then you will just speak orally? Is that it?
Mr. SCHOTTLAND. Yes, sir.
I want to tell the committee that the rates incorporated in the ov

tariff bill by the Ways and Means Committee exclude Belgian window
glass from the United States markets entirely. t

. ha
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As you probably know, the Tariff Commission presented a report
to the President recommending a 50 per cent increase in the rates
then in effect in the tariff bill of 1922. The President proclaimed an
increase in the rates, and those increased rates went into effect on
June 13th; and since then we have been excluded from the country

Wleel that if the--
Senator EDGE. Just a moment, before you go beyond that. The

50 per cent increase approved by the President gave us what result?
What are the rates?

Mr. SCOTTLAND. The rates now, according to the report of the
Tariff Commission, are, for window glass not exceeding 150 square
inches-

Senator REED. That is all shown in the bill, Senator.
Senator EDGE. One and seven-eighths cents per pound?
Mr. SCHOTTLAND. That is right.
Senator EDGE. That is what I am trying to find out. The bill

that was finally passed by the House contains the recommendations
of the Prepident?

Mr. SCHOTTLAND. Yes, sir.
Senator REED. In other words, they have made permanent in the

bill the present law established by the proclamation of the President.
Senator EDGE. That is just what I wanted to find out.
Senator BARKLEY. Was that proviso incorporated in his proclama-

tion?
Mr. SCHOTTLAND. No, sir; I do not think it was.
Senator BARKLEY (reading):
Provided, That none of the foregoing shall be subject to a less rate of duty

than 50 per centum ad valorem.

That was not included?
Mr. ScaOTTAND. No, sir.
I want to call the attention of the committee to the fact that before

the increase in the rates of duty went into effect we were selling only
in certain definite cities, seven cities in the entire United States-
seven seacoast towns.

During the hearing before the Tariff Commission the domestic
manufacturers brought a witness from New York who qualified
as an expert to testify that we did not and could not sell into the
interior. At that time and at this time, too, the rates into the
interior are 22 cents per hundred pounds, and that 22-cent rate
kept us entirely out of the interior of the country. Now that the
President has increased the rates, and now that the House has in-
reased them, if the Senate puts its 0. K. on that we will be entirely

excluded from the country, and we will be legislated out of business.
We wish to call the attention of the committee to the fact that

the conditions in the industry to-day, in 1929, are not the same as
they were in 1926, the period for which the Tariff Commission investi-
gated the industry; and we beg to call the attention of the committee
to the fact that a tariff is made for a future date. It is made to
govern conditions which exist now and which will exist; and we
rather think that a tariff ought to anticipate developments rather
than be guided by antiquated statistics.

There are three processes of manufacture in the industry. There
s hand-blown glass, hand cylinder glass; there is machine cylinder

497
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glass; and then there is the sheet, drawing process, a modern proe
which is the most economical and the most improved process of ,i

When the Tariff Commission investigated the window-glass i.
dustry, the hand cylinder plants were still in operation. Since tha
they have discontinued. Nevertheless, those statistics and thos
figures are still in the commission's report, and they form part o
the report. th

Senator-EDGE. Just a moment rightthere: How do you explain 
fact that in 1927, which is a year later than 1926, there was mech .
ically produced 399091,000 square feet, more than 30 per cent beyo at
the production of the year 1926? td

Mr. SCHOTTLAND. I am not talking about machine cylinder; I a by
talking about hand cylinder, the old hand-blowing process. hi

Senator EDGE. Then you are not talking about either mouth
blown or mechanically produced glass? a

Mr. SCHOTTLAND. I am talking about mouth-blown glass. I
Senator EDOE. All right; then let us go over that.
The total production of mouth-blown glassin square feet was ts

practically the same in 1927 and 1926-574,000,000 onq year and
566,000,000 the next year. rep

Mr. SCHOTTLAND. And it is out of existence now, Senator. All Fo
the plants are discontinued, the American manufacturers testify, and
I believe it is in the report of the Tariff Commission.

Senator EDGE. What has taken its place? You say you are not
talking about either of those?

Mr. SCHOTTLAND. I said I was; pardon me.
Senator EDGE. If one of them is out of the picture we will not have ca

to worry about it. I
Mr. SCHOTTLAND. It is out of the picture in reality, but of course dui

it still exists in the report of the Tariff Commission, and the data dul
for that industry are still reflected in the rate, and the data for that it.
industry are reflected in the recommendations made to the Presidt.

Since that time the second process, the machine cylinder proof, wa
is also passing out of existence, despite the fact, of course, thathe
statistics for it are still in the report of the Tariff Commissia.
There is only one company that really manufactures by the machie p
cylinder process, and that is the American Window Glass Co. Tey in
operate under patents which have since expired. The extent to Pr
which they value their process is shown by the fact that they r on

installing m their factories the newer and more economical processes,
namely, the sheet-drawing processes.

I have a record before me from the American Glass Review of ir.
June, 1, 1929. It says:

Plans for the installation of the Fourcault sheet-drawing machines at both
the Hartford City, Ind., and the Jeannette, Pa., plants of the American Window
Glass Co. were announced this week by company officials. The tank at Hartford
City went out of operation May 24, and the No. 2 tank at the Jeannette factory ban
was closed down on the 11th of this month preparatory to the making of necessary nor
changes and alterations for the new installation. .

While work on both projects is to start in the near future, some time s
Expected to be required for completion of the extensive changes in furnace coni .,
struction involved. As to just how soon operations will be resumed under th repi
Fourcault process is, therefore, problematical, it was stated. . "

The new Installations will embody all the improvements as worked out by
the company in its first Fourcault installations at the Belie Vernon factory, as
well as inthe one now under way at the Arnold plant, and will materially enhance
production facilities.
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:Senator REED. Did .the Tariff Commission get any comparative
oets on production by the Fourcault process?

Mr. SCHOTIAND. They did sir.
Senator REED. Was that submitted to the Preident?
Mr. SaOTTLAND. That was in the report.
Senator REED. Do you think that did not justify the action which

he President took? -
Mr. SCHOTTLAND. Well, sir, I do hot know what you mean by that.
Senator REED. The rates n the House bill as it comes to us are

he same as the President's proclamation. If the House bill is right,
then the President was right, and vice versa. If the proclamation
by the President, made two weeks ago, was correct, then the House
bill is correct; is it not?
. Mr. SCOTTLAND. Well, sir, I do not think the recommendations
arrived at by the Tariff Commission are valid and up to date to-day.
Ithink they were perfectly all right for 1926; but I think the develop-
ments in the industry since 1926 have been so far-reaching that those
statistics are not valid now.

Senator REED. But you just told us that the Tariff Commission's
report included comparative costs of making window glass under the
Fourcault process.

Mr. SCHOTTLAND. It did.
Senator REED. Have those conditions changed?
Mr. SCHOTTLAND. They certainly have.
Senator REED. In what respect?
Mr. SCHOTTLAND. Well, more plants are operating under the Four-

ault system than ever before.
Senator REED. That is true; but if the comparative cost of pro-

ducing glass by the Fourcault process justified this increase in the
duty when the President made the order two weeks ago, certainly
it justifies us in leaving it alone now, does it not?

Mr. SCHOTTLAND. I said that I do not think those recommendations
were justified.

Senator REED. In what respect were they wrong?
SMr. SCHOTTLAND. They were wrong, in my opinion, because the

recommendations were based on weighted average costs. Included
in those weighted average costs were the costs for the hand cylinder
process, which has since gone out of existence entirely, and will never
come back.
, Senator REED. I think we can all agree to disregard that.

Mr. SCHOTTLAND. But the Tariff Commission did not disregard it,
ir.
Senator REED. But that process went out in America long before

it went out in Belgium, and the inclusion of that in the weighted
average would tend to raise the Belgian cost; would it not?

Mr. SCHOTTLAND. Well, sir, I think that in all fairness neither the
hand cylinder process nor the machine cylinder process in this country
nor the hand cylinder process in Belgium should be included. The
hand cylinder processes are already out of existence and the chief
exponent of the machine cylinder process is junking his plants very
rapidly-junking the machine cylinder process on which those
commendations were based.
~Senator REED. Admitting all that to be true-and I think it is
.-ie-what do you say to the fact that the Tariff Commission report
A"
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in Table 23 shows that in the United States it costs 3.93 cents to make
a pound of window glass by the sheet-drawing process as against
1.91 cents in Belgium.

Mr. SCHOTTLn' D. May I call your attention to the fact that it
says that for 1926 Senator; not for 1929?

Senator REED. Yes, I know; but that. much more than justifies
the duty carried by the House bill. If that is not now true, I want you
to point out why it is not true.

Mr. SCHOTTLAND. Well, sir, if that was in 1926, that would be
justified; if you all were making a tariff for 1926, that would be
justified; but it is not justified now.

Senator REED. All right.
Mr. SCHOTTLAND. There have been improvements made in all

processes.
Senator REED. Why not?
Senator EDGE. Yes; why not? We have asked that question

several times.
Mr. SCHOTTLAND. One reason is that labor costs in the United

States have remained the same ever since 1926, and they have
advanced in Belgium.

Senator REED. How much?
Mr. SCHOTTLAND. Thirty and six-tenths per cent. That is in the

report of the Tariff Commission, but I do not see it reflected in the
recommendations.

Senator REED. Assuming that the labor costs in Belgium have
advanced 30 per cent over 1926, that would add only 12 cents to the
Belgian cost, leaving that $2.03 per hundred pounds as against 83.93
per hundred pounds in America. That still more than justifies this
increase.

Mr. SCHOTTLAND. Well, the Tariff Commission allocated costs for
general plant and office overhead in the United States in such a way
that you can easily correct any adjustments that might have to be
made in labor for the statistics in the United States; but we do not
know how they derived them. We do not say that they did not
derive them properly, but we simply do not know how; so we cannot
allocate those additional labor costs for the general plant overhead
and the office overhead.

Senator REED. Furthermore, I have been in Belgium myself within
a year and made some inquiry about this, and I did not learn that
there was 30 per cent advance in labor costs there. Certainly there
is not in clerk hire.

Mr. SCHOTTLAND. Well, sir, the report of Consul Burdette from
Brussels shows that there was, and I think Mr. Albertson will tell
you that. It.is in the report.

Senator REED. Does he report that that advance extended over the
whole field of labor, including clerical labor?

Mr. SCHOTTLND. I could not say. My memory. does not recall.
Senator REED. I do not think he does.
Senator'KINo. I notice here, in the same report to which Senator

Reed has called attention that the overhead in the United States
is 0.74 and in Belgium onl 0.19; and general office overhead in the
United States is 0.14 as against 0.4. I notice that in manufacturing
materials and supplies there is a difference of only 0.39 and 0.38;
so that the cost of manufacturing materials and supplies is sub-
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gantially the same in Belgium as in the United States. The general
plant overhead is very much increased here.

Senator REED. The raw material costs less than half as much there.
Senator KING. Repairs and maintenance are nearly double in the

United States; general overhead is more than five times as great, and
the office overhead is three and one-half times as much. In the case of
sower and heat, it is 0.49 as against 0.40. The cost of raw materials, as
Senator Reed states, according to this report, is 0.63 as against 0.30.

Senator REED. You speak of a 30 per cent increase inlabor costs
in Belgium. Was not half of that increase in 1926, and was it not
due entirely to the depreciation of the franc at that time?
SMr. SCaoTTAND. No, sir; it has been recent. Some of it has
been as recent as December, 1928.

Senator REED. I understand that; but was not half of that 30 per
cent increase caused exclusively by the depreciation of the Belgian
fralo in the latter part of 1926?

Mr. SCHOTTLAND. No, sir; I do not believe it was. As a matter
of fact, I believe the franc was stabilized in the latter end of 1926.

Senator REED. The Tariff Commission representative tells us that
about half of that apparent increase is due to the changed value of
the money in which the wages were paid.

Mr. SCHOTTLAND. I do not know how that could be when the
franc was stabilized toward the end of 1926. As a matter of fact,
I do know that the increases were granted after 1926.

Senator KINo. This 30 per cent of which you are speaking?
Mr. SCHOTTLAND. This 30 per cent-a little over 30 per cent.
Senator KINo. Has this witness completed his statement? I did

not hear all of it.
Senator EDGE. His counsel filed a brief. You heard practically

all of his statement.
Senator KING. I want to call attention to a few matters.
Is it a fact that during the last two years the window-glass prices

have gone back to what they were in 1925 and 1926-4.37 and
above?

Mr. SCHOTTLAND. I could not tell you exactly. All I know is
that they started to advance in May, 1928, and they have advanced
three times since.

Senator KING. So in the face of this competition they have in-
creased their prices, I am advised, at least a dollar per unit for the
A quality, double strength. What is your information as to that?

Mr. SCHOTTLAND. I could not tell you exactly how much it is.
I think, in percentage, it is about 27 per cent. I think the report
of the Tariff Commission has something to say about that. I think
it is accurate.

Senator KING (to Mr. Albertson). How much has the increase
in the price been in the last year or two years on quality A, double
strength?

Mr. ALBERTSON. I understand back to the 1926 level. There is a
representative of the domestic industry here to verify that.

Senator KING. And that would be an increase of approximately
how much?

Mr. ALBERTSON. I should want to verify that.
Senator KING (to the witness). I notice from the report I have

here, that the domestic production of window glass for 1927 was
481,021,350 square feet. Is that correct?
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Mr. SCHOTTLAND. I think so. There is material on that in the
report of the Tariff Commission which I think is valid.

Senator KING. And the imports were only 69,300,000?
Mr. SCHOMLAND. For 1927, did you say?
Senator KINO. Yes.
Mrs SCHOrTLAND. I am not sure. Just one moment [examining

papers]. fa
Senator KING. Is that correct?
Mr. SCHoITLAND. I can not find it. I could not tell you about

that.
Senator KING. The House hearings show that, on page 1485, and

that the ratio of imports to domestic consumption is only 12.6 per
cent.

Mr. SCHOWTLAND. That has gone down since then, Senator.
Senator KING. Has there been an increase during the last six A

months, relatively, and during the past year, in the domestic
production?

Mr. SCHOTTLAND. The last available figures for the domestic o
production were for 1927. We have no figures, as far as I know, for
1928, and certainly none for 1929. They are always behind. Mr. tb
Albertson can tell you more about that. as

Senator KING. Has the consumption been affected somewhat'by T
the reduction in building-the decrease in the number of buildings dc
erected? b

Mr. SCHOTTLAND. That would be the only thing to affect it of tu
course. The building industry is the mainstay of the window-glass sh
industry.

Senator KINo. Do you know whether there has been a diminution do
in the number?

Mr. SCHOTTLAND. I could not tell you. That would be only a 01
matter of hearsay. There are really no statistics on that.

Senator KINo. I will not ask you about that, then. Are you an
importer?

Mr. SCHoTTLAN . Yes; we are.
Senator KIN. Doss the foreign product reach any of the inland dr

points?
SMr. SCHOTTLAND. No, sir; it does not. The American manufac-.

turers testified to the fact that it does not, with this exception-that
-St. Louis and Rochester are the two towns in which photo dry plates na
are made. Those two towns take a greit deal of photo glass, which
is not window glass.

Senator KIoN. Does the Libbey-Owens Co. produce much of this
window glass? p

Mr. SCHOTTLAND. Yes, sir; it produces a great deal. I think it i
is the outstanding figure in the industry. D1l

Senator KING. As a matter of fact, they produce about 40 per cent;
do they not? qu

Mr. SCHOTLAND. I believe they do. I think that is the figure, sir.
Senator KING. And the Pittsburg Plate Glass Co. is now directing

its attention to the production of window glass; is it not?
Mr. SCHOTTrAND. I understand that they are building an additional

plant which is going to manufacture about 2,000,000 boxes a year in so
Oklahoma.

Senator KING. Two million boxes? How many feet would that be?
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Mr. SCHOTTLAND. That would mean 100,000,000 square feet.
Senator KINo. That would increase the production, assuming that

there is no increase in the domestic production above the present,
one-fifth, or approximately 20 per cent?

Mr. SCHOTTLAND. Yes, sir.
Senator KiNo. Does the Pittsburg. Plate Glass Co. now manu-

facture any of this window glass?
Mr. SCHOTTLAND. I think they do, but I do not know where.
Senator KINO. If you do not know, I do not ask you to give an

opinion.
Are you acquainted with the Monro Co.-the American Window

Glass Co., of which William L. Monro is one of the important factors?
Mr. SCHOTTLAND. Yes, sir; I am.
Senator KINo. That company has not until recently, if at all,

adopted the more modem methods; has it?
Mr. SCHOTTLAND. It has not; no, sir.
Senator KiNo. If there has been any diminution in the production

of that company, what would be the cause, if you know?
Mr. SCHOTTLAND. I do know the cause. They are converting

three of their plants to the new process, to the sheet-drawing process;
and while that is going on, of course, they are not manufacturing.
This report in the trade review says that the machines are closing
down, and they are starting to make cullet, 3,000 tons of cullet, to
be used in the Foureault process. That is, their facilities are being
turned over to make the raw material which will be used later in the
sheet-drawing process.

Senator KING. What domestic companies are manufacturing win-
dow glass?

Mr. SCHOTTLAND. The outstanding figure, of course, is the Libbey-
Owens Sheet Glass Co., which manufactures by its own patented
process. The Roland Glass Co., uses the sheet-drawing process.
The Adamson Glass Co. uses the sheet-drawing process.

Senator KING. Are those modem?
Mr. SCHOTTLAND. Those are all modem; yes, sir. The sheet-

drawing process is the modem process.
Senator KING. Senator Reed mentioned one the name of which,

because I am ignorant on this subject, I do not recall.
Senator REED. I spoke of the Fourcault process. That is the

name of the inventor-a foreigner.
Mr. SCHOTTLAND. Yes, sir.
Senator KINo. Is that the one that is being used?
Mr. SCHOTTLAND. Yes, sir. It may interest you to know that the

patents on that process in the United States have expired, but not
m Belgium; so that every one in this country is perfectly free to
manufacture glass by that process without paying a cent o royalty.

Senator KINo. And does that enable them to manufacture greater
quantities at the same cost?

Mr. SCHOTTLAND. I understand it enables them to manufacture
greater quantities at a lower cost. I think the report of the Tariff
Commission bears that out.

Senator KING. Has there been any export of the domestic product
so far as you know?
SMr. SCHOTTLAND. There has been some, but since the war the

exports are not of very great importance.
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Senator EDG.E The report says that is insignificant.
Mr. SCHOTTAND). Yes, sir; practically. The point is that in 1926,

when these figures were arrived at----
Senator KIo. Oh, I beg your pardon; I thought you were through.
Mr. SCHOTTLAND. I am sorry I have hardly started.
Senator EDGE. You have had half an hour already. Do you have

to read this report?
Mr. SCHOTTLAND. No, sir; I do not.
Senator EDGE. In view of the fact that your counsel have filed a

complete brief, I do not think it is necessary for you to read the
brief.

Mr. SOHOTTLAN). Well, Senator Edge, in view of the fact that
we are practically out of business and that we did not appear person-
ally before the Ways and MePns Committee--

Senator EDGE. I have al eay said that your counsel have filed
a brief and we are putting . id on through courtesy. We are only
too glad to do it; but you have taken the place of your counsel, who
also have filed a brief. Now you come a second witness. You
did not even apply to be a witness and we are giving you extra time.

Senator KINO. We permitted substitutions here before, however.
Senator EDGE. But this is a substitution with two statements,

one by counsel, and now he is proposing to make a second one.
Senator King. We permitted them to file a brief, so it is just the

same. (To Mr. Schottland:) Did you testify before the House com-
mittee?

Mr. SCHOTTAND. No, sir; we did not. We presented a brief.
Senator KING. I think he ought to be heard.
Senator EDGE. I am perfectly willing; but we have to close these

hearings to-morrow night, and if we are going to give an hour to one
individual of course they will not be closed, and we have already
notified everybody to come Wednesday morning on the next schedule.

Mr. SCHOTTLAND. Shall I go on?
Senator EDGE. You can go on, but briefly.
Mr. SCHOTTLAND. I will t to be as brief as possible.
I want to call your attention to the fact that in 1926, the date at

which these statistics were valid, the machine cylinder process was
manufacturing 59.2 per cent of the glass produced, and the sheet-
drawing processes were manufacturing 38.8 per cent.

In 1928, according to the report of the Tariff Commission, it was
the old machine cylinder process that was manufacturing 38.8 per
cent, and the sheet-drawing processes were manufacturing 61.2 per
cent; and those figures are rapidly going down for the machine cylin-
der process, and rapidly going up for the Fourcault process, the sheet-
drawing process.

We believe that for purposes of comparison only the most modem
plants in the United States should be compared to those in Belgium.

I want to state, in addition to the figures I gave before, that the
cost of transportation has gone up. The cost of transportation
from Belgium to the United States used to be $4.25 per ton. It is
now, in 1929, $5.50. Still the Tariff Commission report says $4.25.

I also want to call your attention to the fact, as Senator Reed
said, that these costs were taken during a period of currency depreci-
ation, when everything was upset, and every time they started
to do anything the costs kept mounting. They had to make sales
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Aiidly, they had to buy things rapidly, in order to get ahead of
the depreciating franc; and I do not believe such a:period as that
could be considered a normal period for statistical purposes.
SSenator EDGE. You testified before the House ,committee to all

these facts from page 1482 to page 1508-three distinct briefs or
statements I do not know what you may call them), filed by your
attorney. Now, if you have something that is not contained in .tse
seventeen pages, of course we are glad to have it.

Mr. SCHOTTLAND. Yes, sir; I have.
Senator EDGE. But it does seem to be perfectly indefensible

to take the time of the committee after all that testimony, already
in our possession.

Mr. SCHOTTLAND. This is new, Senator:
The American manufacturers asked in their brief for an increase

of 46.1 per cent, and they were granted by the House Ways and
Means Committee 50 per cent. They were granted 108 per cent of
their demands-more than they had asked for, more than theydreamed
of getting, more than they hoped to get.

Senator REED. Will you point out any increase that was granted
to them by the House that is in excess of what the President granted
to them on the report of the Tariff Commission?

Mr. SCHOTTLAND. No, sir; there is none; but I think the industry
is in better shape to tell what it wants and what it hopes to get than
the Tariff Commission. With all due deference to the Tariff Commis-
sion, I certainly think that the American Window Glass Co. is in
better shape to say just how much it wants than the Tariff Com-
mission, because they are selling window glass, a ' the Tariff Com-
mission is not.

Senator REED. My recollection is that this matter was pending
before the Tariff Commission for nearly six years, and that the order
of the President was made on a report after that long study. The

. House has adopted that conclusion just as the President did. [After a
pause.] I am told that it was six years on plate glass, and two years
.on window glass. I was wrong in that.

Mr. SCHOTTLAND. I also want to call the attention of the com-
mittee to the character of the'testimony that was given before the
House Ways and Means Committee. I have to go back to 1921 in
.order to analyze it.

Senator KING. You will have to make it very brief.
Mr. SCHOTTLAND. I will try to, sir.
In 1921, Mr. Hilton-
Senator EDGE. I will give you just ten minutes, and at the end of

that time I am going to notify you that your time is up. I think I
am justified in that. You have been on the stand forty minutes
now, and we have 17 pages of testimony already before us.

Senator REED. Part of that is my fault.
Senator KING. Part is mine. I thought he was through when I

was interrogating him.
Mr. SCHOTTLAND. In 1921 Mr. H. R. Hilton came on the stand and

testified for the American Window Glass Manufacturers. He testified
for all of them; but he was manufacturing glass in his plants by the
.old hand cylinder processes, which have since been discarded.

In 1921 he came before the House Ways and Means Committee,
.and said that his cost was $5.75 a box. That was 10 cents a pound.
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.When the Tariff Commission investigated in 1926 they found that
the weighted average cost at that plant was only 41 cents. Mr.
Hilton was testifying in 1921, and his process was an antiquated
process then. The American Window Glass Co. was the kingpin i
the industry at that time; and the figuresshow that they had earned
in 1920, per share of preferred stock, $113.59, and per share of common
stock $32.76. So theAmerican Window Glass Co. did not testify before
the House Ways and Means Committee in 1921, because they had
shown such exorbitant profits the year before.

To-day it is the American Window Glass Co. that is testifying.
It is not the Libbey-Owens Sheet Glass Co.; it is not the Fourcault
plants that are testifying. The only company that has come out
n the open and asked for increases in the rates of duty has been the
American Window Glass Co. Of course they can ask for an increase
now because their process in on the verge of departure. It is not
the Libbey-Owens Sheet Glass Co. that is testifying.

Senator KING. That is the one that had those enormous profits?
Mr. SCHOTrLND. In 1920 the American Window Glass Co. had

them; but since then their process has become antiquated. They
have not got them now. Just as Mr. Hilton went on the stand for
the domestic manufacturers in 1921 because his was the antiquated
process, the one that was going to disappear by virtue of progress,
so the American Window Glass Co., which is now changing its plants
to the new system, comes on the scene,, and it gives data, it testifies,
instead of allowg the Libbey-Owens Sheet Glass Co. to testify.

The reason why the Libbey-Owens Sheet Glass Co. is not going to
testify is because it produces about 40 per cent of the entire production
in this country, and it has superseded the American Window Glass
Co. as the foremost figure in the industry. It was organized in 1916
with $2,000,000 of capital. It has grown into a company that had
a capital valuation of $21,000,000 in 1928. It earned net profits
of $11,470 000 in the last four years. According to the Standard
Statistics orporation, it paid a 25 per cent stock dividend in 1920.
In 1921 it paid none. In 1922 it paid 8 per cent.

Senator KING. Stock?
Mr. SCHOTTLAND. No; 8 per cent in cash. In 1923 it paid 8 per

cent cash and 4 per cent extra. In 1924 it paid 8 per cent and 2 per
cent extra, and 50 per cent stock dividend. In 1925 it paid 8 per
cent regular and 2 per cent extra in cash. In 1926 it paid 8 per cent
regular, 4 per cent in cash and 20 per cent in stock, extra. In 1927 it
paid 8 per cent regular and 4 per cent extra. In 1928 it paid 8 per cent
regular.

Senator KING. On all that stock dividend as well as the other?
Mr. SCHOTLAND. Yes, sir; on every bit. It has increased the

value of its stbck about 1,100 per cent.
Senator KING. And paid a dividend on all of that?
Mr. SCHOTTLAND. And pays dividends on all of it.
Senator KING. Did their representative appear before the House

Ways and-Means Committee?
- Mr. SCHOTLAND. No sir; they were not represented at all. They
were not represented before the Tariff Commission.

Senator EDGE. I assume that the brief filed by counsel has more or
less of that in it.

)506
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|I Mr. ScHO 'TND. No, sir; this is new material that has not been
heard before.

I have two things more to draw to your attention. I will let the
others go by. I want to read this statement:

The American markets are now closed to imported glass. The
newduties are prohibitive and exclusive instead of protective, and the
market will be at the mercy of the American manufacturers.
'.The domestic manufacturers have been given a choice of two

alternatives: They may either raise their prices to the full extent of
the increases, or else they may leave conditions the way they are, so
that window glass from abroad may remain excluded from the market.

If they do not elect to advance their prices, they will manufacture
.ad sell 67,870,133 pounds of glass more, the entire extent of the
importations for 1928, according to Table 5 oni page 26 of the Report
of the Tariff Commission. According to Table 23, on page 56, the
direct labor cost is nine-tenths of a cent per pound. This cessation
of importation will then enable the manufacturers to pay to labor
during the year $610,831.20. Of course the Treasury of the United
States will lose the $1,100,061 that it collected in duty in 1928.
The country will therefore be subsidizing labor at a loss to the Nation
of 489,229.80. It would seem far more profitable to pay the $610,000
directly to labor, and let the imports continue.

Now, the other alternative is--
Senator KING. When you say there will be no importation, you

mean with the rate fixed in the House bill?
Mr. SCHOTTLAND. I mean the rate fixed in the House bill definitely

excludes all window glass from this country.
Senator EDGE. You can print all of that in the record.
Mr. SCHOTTLAND. Well, sir, I want to give you the alternative.
Senator EDGE. You can print that in the record. I am trying

to tell you that your time is up.
(The remainder of the statement above referred to is here printed

in the record, as follows:)
If they do advance their prices by 60 cents per box (the average increase),

the manufacturers will be taxing the consumer. on 10,985,263 boxes (table on
p. 33) consumed in 1927, the last year for which there are complete records.

The consumer will pay them $5,492,631.50, and not one of the men said to be
out of work will receive a dollar for all this additional profit to be made by the
manufacturer.

(Mr. Schottland submitted the following brief:)

BRIEF OF BENJAMIN ICHOTTLAND & CO. AND THE VTrrnA Co.

On the basis of a report by the Taiff Commission, the President has recently
proclaimed a 50 per cent increase in th :Ates of duty on window glass, which
increase has been in force since the 13th of this month (June, 1929). Its immediate
effect has been to raise the price of Belgian window glass to a level greatly above
the price of domestic window glass, and if these ihcreased duties are maintained,

Belan window glass will be practically excluded from the United States.
The commission took data in Belgium covering a period when the decline of

the Belgian franc made for chaotic conditions in all industries in this country.
It has presented a report which is an academic comparison of conditions preval-
ing in 1926.

f this were 1926, the report might stand unchallenged. If the recommenda-
tions applied to 1926, they might be valid, but since 1926 conditions in the industry
have changed remarkably. Since that year the industry has developed so no-
tably, that if Congress follows its avowed intention to "bring the tariff up to

I I



508 TARIhF AOT OF 1929

date," it can not accept recommendations based upon the methodisandict
of that year. It must take into consideration conditions as they now exist..:

There were three processes of manufacturing window glase In the United at
In 1926: The hand cylinder, the machine-cylnder, and the thoroughly
and continually improving sheet-drawing process. Since that time the hind.
operated plants have been entirely discontinued.

In 1926, according to page 24 of the report, the machine-ylinder plants
accounted for 59.2 per cent of domestic production, while the sheet-dawin
processes made only 88.8 per cent. In 1928 it was the newer processes tt
accounted for 61.2 per cent while the machine-cylinder plants made only 88.
per cent. In two years the respective positions of the processes in the industry
have been completely reversed. This change s still ng on with even increa
ing rapidity, and hi a few years at most the macine-oylinder plants will be
entirely superseded exactly as the hand-cylinde- plants have already been
superseded. •

The comparative costs of production, based upon the cost of the antiquated
and almost discarded machine-cylinder process, are, therefore, useless and mis.
leading. Only by consideration of the latest developments in the industry
can your committee make rates of duty that will be fair both to the industry
and to the consuming public.

SSince 1926 the cost of labor in the United States of America, in this Industry,
Shas been stationary. This is amply supported by the report of the Tariff Corn.
mission. But the same report points out that labor costs in Belgium in 1929
are 30.6 per cent (pp. 47 and 48 of the report) above what they were in 1926.
This additional cost of labor in Belgium was not taken into consideration by
the Tariff Commission in its recommendations, but surely must be taken into
consideration by this committee in fixing a proper and effective tariff.

Again, the ocean freight rate from Antwerp to New York has increased from
$4.25 per ton in 1926. to $5.50 per ton in 1928, an increase of over 29 per cent.
This increase is official and can be verified by the United States Shipping Board,
whose vessels carry a large part of this freight.

Moreover, the Belgian costs established in the report of the Tariff Commission
were taken during a period of currency depreciation. Production costs take
under such circumstances are not normal and can not in justice, be considered
as typical of the industry. Not only wages, but every item entering into pro.
duction costs were greatly undervalued because the restatement of value in the
terms of any continuously depreciating currency lags behind the depreciation
itself. The stabilization of the Belgian franc, which followed, caused a consid.
erable increase in the cost of living in Belgium. It also caused a like increase in
the cost of producing window glass in 1927 and 1928, which increase of costs
still continues. The report of the Tariff Commission, therefore, can not be
followed because it is based upon conditions existing in 1926 which are naturally
changed in 1929.

To substantiate our contention that the report of the Tariff Commission does
not reflect present conditions we draw your attention to the curious fact that
the increases there recommended, and proclaimed by the President, are in excess
of those demanded by the most interested domestic manufacturers. In their brief
to the Ways and Means Committee the American manufacturers demanded an in.
crease totaling 46.1 per cent. It seems reasonable to suppose that the American
manufacturers demanded everything that they could think of. They asked for
46.1 per cent increase. They received 60 per cent increase-more than 108 per
cent of their demands. It seems obvious that the conclusions of the Tariff Corn
mission are not valid for 1929, if they have recommended rates in excess of those I
expressly demanded, hoped for, or even dreamed of, by the American manufac-
turers themselves. W

When the American manufacturers pleaded for higher duties on window glss 
in January 1921, they were represented before the Ways and Means Committee t
by Mr. H. R. Hilton whose company was using the since-discarded hand-cylinder
process. At that time the machine-cylinder process made the huge bulk of
production, and the American Window Glass Co. was the most powerful factor
in the industry. Naturally, a representative of that company would not have

.been able to say, as Mr. Hilton said, that "if Belgium is permitted to bring gla
in here, all the hand plants are through now." The American Wndow lass
Co. at that time, had just ended a year when it had earned $113.59 per share on
its preferred stock and $32.76 per share on its common stock, besides paying out
in royalties to the company that owned all of its common stock, the amount of
$2,453,817-equal to over 35 per cent of its net income. From the American
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Window Glass Co., an appeal for greater protection at that time would have

r. Hilton stated that the cost at that time at many factories was in excess
d the selling price of $5.75 per box which means practically 10 cents per pound.
He stated further that costs were then Icreasing.

I is easy to understand why the exponents ofthe process used by Mr. Hilton
ave passed out of the picture. According to the report of the Tari Commissiob

(p. 51),the weighted average cost for all plants n 1926 was 4) cents per pound,
his than ht. of Mr. Hilton's figures in 1921. Yet, at that time, Mr. Hilton

aited a dark picture of his condition without realizing that it was new methods,
iot the tariff, that would put his plant out of business.
In 1929 the American manufacturers were represented at the Ways and Means

Committee hearings by the president of the American Window Glaes Co., prac-
,ealy the only producer left to use the now obsolescent machine cylinder drawing
'roess. "This company now finds itself i the same position that Mr. Hilton ws

1in8 1921. Just as Mr. Hilton was then advocating a tariff that would protect
.Id obsolete process of manufacturing by the hand-eylnder process, so now in 1929
the American Window Glass Co. Is advocating a tariff to protect its almost
obsolete method of manufacture by the machine-cylinder process.

The largest producer of glass by the new sheet-drawing process is the Libbey-
Owens Sheet Glass Co. It i easy to understand why this company is not here
asking for an increase in tariff. It's common stock, par value $25, sold last week
on the New York curb up to $202 per share.

The Libbey-Owens Sheet Glass Co. produces about 40 per cent of the entire
Production of this country and has superseded the American Window Glass Co.
u the largest producer. Organized In 1916 with $2,000,000 capital it grew into
a company of $22,000,000 by 1928. It earned net profits of $11,470,031 in the
lst four years. According to Standard Corporation records, it has paid dividends
as follows:

1920, 25 per cent stock dividend.
1921, none.
192, 8 per cent cash.
1923, 8 per cent cash and 4 per cent cash extra.
1924, 8 per cent cash and 2 per cent cash extra and 50 per cent stock

dividend.
1925, 8 per cent cash regular and 2 per cent extra in cash.
1926 8 per cent cash regular, 4 per cent in cash, and 20 per cent in stock

e;xra.
1927,8 per cent cash regular and 4 per cent extra in cash.
1928, 8 per cent regular in cash.

Notwithstanding all these dividends, the company, according to its financial
statement of September 30, 1928, had an undivided surplus of $8,195,350.

It will thus be seen that this company, without any Increase in the tariff has
been able to pay regular cash dividends and to more than double its issue of stock,
and has increased the market value of its stock eight times its par value, so that
in the past eight years the actual increase in the value of its stock has been over
1000 per cent.

But the American Window Glass Co. Is not so shortsighted as was Mr. Hilton's
company in 1921. This company may be anxious to have a tariff based on 1920
costs, but it is rapidly converting its plants to the modern and more economical
sheet-drawing processes. Trade reports show that the American Window Glass
Co. operates six plants. In 1928, one was already converted to the sheet-draw-
ing process. Since then the company Is converting three more plants (American
G.ass Review of June 1 1929), leaving two plants out of six that are still equipped
with the obsolete machine cylinder process. There can be no doubt that the
two remaining plants will also be changed in the near future. Why should a
tariff be based on the cost of production by a process which is now almost, and in
a short time will be entirely discarded.

In the following comparison of costs in Belgium and in this country by the new
method, we base our figures on those of the Commission's report, but take into
consideration the major changes since 1926, in order to bring this cost comparison
up to date. The cost figures are given in cents per pound.

03310--29-voL 2, SOHm 2--33
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United

Production cost, sheetdrawog process plants (p. 8 of report), including Impted
Interest.... . . Lt

Inewaged w w* .pr ontof direct labor i Belgium) (p....6 oreo ) ...........
re wae per cent of general plant and office overhead in Beum)...............

Transpo on .of report)............................................. 0
Increase In ocean et (p. lhearlngs before the Committeeaon Ways and Means)..........

Average duty collected In 1928 (p. 2 of report) .................. ............ Lot

4.38 4TnT

SIncrease Inae also increases costs of items power and heat, manufacturing measramaintenance (pTof report) but we have no means to allocate them properly, .ndiim"oi vij
Items have therefore been made.

Amount bywhlob Vntted States ostexceeds Belglumost, 0.17 cent per pound or t11 per cent of Iaefi
present rates.

Even this slight difference in cost of less than 2 mills per pound Is probab
more than offset by a proper reduction on certain other items given by the
Commission a going to make up the American cost. The item of general plant
overhead of 0.69 cent per pound in American factories seems out of all proportion
to the same item of 0.19 cent per pound in Belgian factories. But in any event
the 1922 tariff practically equalizes the cost of production in the two countries.

Before concluding we wish to discuss shortly the present state of the American
window glass industry.

The report of the Tariff Commisson states on page 18 that "In 1925 more
window glass was produced in the United States than in any previous year." The
figures on page 12 of the report show that the domestic production in practice y
every year after 1922 was from 75 to 100 per cent higher than in 1921.

Modern methods are distinctly labor-saving. In this connection the report of
the Tariff Commission to the President states on page 19 that "The experience of
the Fourcault (sheet drawing) plants already in operation had shown that it
required about one-third less labor to produce the same quantity of glass by this
mechanical means than by the old-fashioned process." We also wish to refer in
this matter to page 1497 and 1498 of the hearings before the Committee on Ways
and Means.

Page 51 of the report of the Tariff Commission to the President shows that
direct labor represents 89 per cent, of the total production costs of the antiquated
cylinder processes, while this ratio is only 25 per cent for the modem sheet-draw.
ng processes.

ages in the American window glass industry have been stable for the last few
years, as stated before; yet, it is remarkable to note that in spite of lower pro.
duction costs the sheet-drawing process plants are able to pay higher wages than
the machine cylinder plants.

The wage scale in effect for 1928 to 1929 is as follows:
Fdurcault factories (sheet-drawing plants), 48 cents per case, single strength;

52 cents per case, double strength.
Libbey-Owens (sheet-drawing plant), 46 cents per case, single strength; 50

cents per case double strength.
American Window Glass Co. (machine cylinder,) 43 cents per case, single

strength; 47 cents per case, double strength.
(P. 1484, hearing before the Committee on Ways and Means.)
According to testimony of the American manufacturers before the Ways and

Means Committee, there are about 15,000 men occupied on the domestic window
glass industry, of which about 3,000 men are at present unemployed. As a matter
of fact a table on page 15 of the Bulletin of the United States Bureau of Labor
Statistics No. 441 shows that in the year 1925, the year of the greatest production
which the domestic industry ever had, there were only 8,846 men employed in
the entire industry. But even if there should be 3 000 men unemployed it is
evident that the condition is due to changes introduced by the conversion of
.plants from the old cylinder process to the modern sheet-drawing systems.
These, as remarked before, reduce the necessary number of working men by
about one-third. For example, the old glass blowers have been eliminated by
the industry. The flatteners are slowly following. The progress of the industry,
more and more is replacing the skilled and the unskilled men, by machinery.

It has thus been demonstrated that the manufacturers in this country who
use the modem processes, need no greater protection than they had in the tariff
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a t 1922. The 6nly ground upon whioh the prMsent pro~ibitiverates could.b6

Sdeended would be that they may afd the one domestic producer which iha
.so yet converted al ts plants from the antiquated method of production, to
modern methods. . .
.That the diffiulty which the Amerioan Window Glass Co. Is now experiening

b used by domestic, not by foreign competition Is evidenced by the fact that
a 1927 when the price of glass was reduced by the American Window Glass Co.
btenalbily to meet foignompeltions, the greatest reduction was made in ter.
tory where no foreign gas to used. The reduction amounted to, per cent in

board communities where foreign glass competes and to 15 per cent in the
terlor where nothing but domestic gla s sold. .
- An increase in the tariff of 1922 will accomplish tworesults:

1. It will enable the users of almost obsolete methods to contiune the use of
meb methods.

. It will add to the already enormous profits of the users of modem methods.
SIt is submitted that neither one of these results justify increasing the cost of
Window glass to the home builders of this country.

kespeotfully submitted.
C. BAsOox SrMxP,
Jo1n W. Pasto

* .Loeins Titu,
Attorneys Mr Benjamin ShotA n d Co.,

Importers, and the Vitrea Co. (n.).

SUPPLEMENTAL BmIEF or TrB VTrNA Co. (INC.), NEW YORK CrIT
The House Ways and Means Committee incorporated in paragraph 219 covering

the proposed duty on window class, the proposed clause:
"Proded That none of the foregoing shall be subject to a less rate of duty than

s0 per cent ad valorem."
The testimony presented before the Senate committee showed clearly that the

application of this ad valorem clause would, in many instances, cause an additional
increase over the specific duty, and works against the interests of the American
consumer. We understand that a compromise has been suggested to amend this
lause as follows:
tProvided, That none of the foregoing weighing more then 2 pounds per square

foot shall be subject to a less rate of duty than 50 per cent ad valorem.
Such a proviso would eliminate the 80 per cent ad valorem clause for photo*

gss, untra-violet ray glass, and ordinary window glass, as imported from Belgium,
It would limit the operation of this clause to glass which is known in the trade as
heavy drawn sleet glass, crystal sheet glass, or vitrea glass, all of which are Im-
ported almost entirely from Czechoslovakia.

According to pa 4 of the report of the Tariff Commission, this glass repre-
ate a higher grade of sheet glass, possessing a more brilliant surface and a

more uniform thickness. Only a very small amount of this particular glass is
produced in the United States (page 5 of report of Tariff Commission). Practl-
ally none of this glass has been produced in Belgium, More than 90 per cent
f the imports come from Czechoslovakia. (P. 22, Report of Tariff Commission.)
The witness for the domestic manufacturers testified before the Tariff Comn

minion that the imported heavy drawn sheet glass does not represent a danger
to the domestic industry as it has higher production costs than ordinary single
and double strength window glass and sells at a comparatively higher price.
(Pp. 85 and 88, Minutes before the Tariff Commission, Docket No. 68.)

Representatives of the users of so-called photo glass presented to the Senate
committee very strong arguments against this clause providing for a not less than
0 per cent ad valorem duty. These same arguments apply with equal force to

this heavy drawn sheet glass.
The preliminary statement of the Tariff Commission mentions that this heavy

drwn sheet glass represents a higher and more expensive product than regular
window glas, and when used for glazing, goes only into more expensive buildings;
lie hotels, big apartment houses, etc.

The imported heavy drawn sheet glass is now sold c. i. f. American seaport
dluding duty. The 80 per cent ad valorem duty would be levied on the export
alue which to Identical with the value c. i. f. American seaport. The estab.

ilsment of the 80 per cent ad valorem duty would not affect all qualities of the
imported heavy drawn sheet glas s on some of thest qualities the present specific
dy is equal to more than 50 per cent ad valorem. The 80 per cent ad valorem
uej, ,nevertheless, would seriously affect the better qualities of this imported
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heavy drawn sheet as which better q ites are practically not produced
this -oulltry, e n negllgble .uan e " .

In order t how the c hac 0 per cent ad valorem clause would ham
on the sales prices of the better qualities of this heavy sheet drawn lda
statement showing the present selling prices'of this glass, the present el
duty, and the effect which the proposed0 per cent ad valprem duty would han
n further increasing the present rate, is hereto annexed.

The majority of sales of this glass ae made in the e-inch thickness, seeon
and third categories. These categories comprise glass used for automoblk
glazing and the quality in question is mostly used for this purpose.

The application of the 50 per cent ad valorem clause to lass weighing orv
2 pounds per square foot presents a discrimination not only against the par
ticular commodity of sheet assbut also against one country, namely, Ciecho.
alovakia. The proposed dutyi adopted, will Increase the extraordinarily hisduties proposed ithe House , and this Increase would result, notwithstan d
the fact that production costs in Cseohoslovakia ate considerably higher than
those in Belgium.

We therefore respectfully ask that the proposed 50 per cent ad valorem cluse
be entirely eliminated from paragraph 219 as it does not benefit the domestic
manufacturers but places an additional burden on the shoulders of the con.
eumers in this count r. It has not been demanded by the domestic manufa.
turers and a similar clause was rejected in 1922 due to the fact that it was recog.
nized to be of no benefit to domestic interests. We might also add that such a
clause was not included in the proclamation of the President.

Respectfully submitted.
C. BAScoM SLEMP,
Louis TITUs,

Attorneys for Vitrea Co. of New York.
DISTRICT OF COLUMBIA, 88:

Lous Titus, being duly sworn, deposes and says that he is one of the attomeys
for Vitrea Co. of New York on whose behalf the foregoing brief Is filed; that he
has read the foregoing brief and knows the contents thereof and verily believes
the same to be true.

Louts TITUS.
Subscribed and sworn to before me this 5th day of July, 1929.
[SEAL) CABe. W. PBCKaAM,

Notary Public in and for the District of Columia.
My commission expires October 22, 1932.

Present prices for vitrea glass, cut sises, select quality

Price.t.f. Spmeil Ad&i
Thickness Category me dutypro-Th Category , claimed a on vlorem t

of duty 1929 duty duty

C. ent Crnt Cents PawC
fe Inch................ Up to 14 quar laches......... 10 4.88 .00

Do................ U to 2 feet 8 inches over 2l Incbes 16 & .4 8.25 )

Do............Up to 5 feet...................... 17 6.34 &t75 3
Do..............Upto feet................... 18 6.83 9.00 31
Do................ Up to 8 feet 4 nches............ 18 7.80 9.23
Do................ Up to 1 feet 8 Inches.............. 19 878 9.87 1
Do................ Over 16 feet 8 Inches............. 21 9.75 10.50

%s Inch............... Up to 144 square Itches........... 104 &74 .2 ..........
Do.............. U to 2 feet 8 Inches over 20 17 8l34 850 3

Inches long.
Do. ........ Uto feet...................... 18 7.80 9.00 0.
Do............... Ip to6feet.................... 18 8.0 9.25 1
Do................. p to 8 feet 4 nches............. 9.18 9.75 O
Do........... U feet 8 ches........Uto 1ence.. ..... 20 10.33 10.3 ..........
Do................ Over feet 8 Inches............ 22 11.48 11.25 ..........

Wlnach .............. Upto 144 square Inches........ 1 6. 25 ..........
Do............. Upto 2 feet 8 Iocesover 20.iches 19 7.25 9.80 31

ong.
Do............... P to feet....... .............. . 0 80 10w I.
DO................ Uto eet.............. 9.19 10.25 II
Do............ Upto 8 feet 4 nches............. 22 10.8 11.00
Do........... Upto 1 feet 8 Inches........... 23 11.81 .63 .........

Do............ Over 1 feet8 Inches...2............ 2S 13.13 1265 .........

Pries and dotites fig o basb of I square foot. "
Majority of udle ht M Ineb tUcknes, categories 144 squ o'lohn to 2 feet 8 InJhes and 2 feet 8 indc o

. $ , : .. . . . :
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fATIMENT OF PRCY '. JE1NNINGS, -B ESI'R*NTIG T HB VITA-
GLASS CORPORATION, NEW YORK CIT .

(The witness was duly sworn by the chairman of the subcommittee.)
-senator EDGE. You represent the Vitaglass Coiioratiolin?
Mr. JENNINGS. Yes. I am president of the company
Senator EbGB. You a president of the Vitaglase Corporation?

: Mr. JENNINGS. The Vitaqlass Corporation is i orting the glass
tat lets through the ultra-violet health rays of sunlight, the shortest

Senator EDGE. Have you brief?
SMr. JENNINs. Yes, sir.
Senator EDGE. File that with the clerk.

SSenator KING. Under what head does that come?
- Mr. JENNINGS. It comes under sheet glass.

Senator EDGE. You are testifying, in other words, to the s8me
ptraraph, 219. Have you any additional testimony supplementary
to this brief that you want to give the committee?

Mr. JENNINGS. No, sir. I would like to emphasize one or two
points.

We are satisfied with the specific rates of duty. The thing that
bits us is the 50 per cent ad valorem. This glass costs very consider-
ably more than ordinary sheet glass to make.

Senator EDGE. In other words, you would not complain of the duty
wried through the President's proclamation, or the increase, if
that proviso were not in the bill?

Mr. JENNINGs. No, sir; or if it were fixed so that the proviso did
set cover ultra-violet transmitting glass. The suggestion I.would
make would be that that might be put similarly to the way it is in
the plate glass, paragraph 222, 50 per cent, to read:

Provided, That none of the foregoing weighing over two pounds per square
foot shall be subject to a less rate of duty than 0 per centum ad valorem.

Senator KING. I do not see how that would help you.
Mr. JENNINGs. Ours is imported as regular sigle and double

thick window glass. It is in those weights, and those come under
2 pounds to the square foot.

Senator REED. Your Vitaglass in this country sells at wholesale
at about $2 a square foot, does it not?

Mr. JENNINGS. About $1.50. Those particulars are all in the
last paper, back of the brief.

Senator EDGE. I think we have your story pretty well, unless
there is something that the members of the committee want to
interrogate you about. You have made a very helpful suggestion.

Mr. JENNINGS. The main reason for this, Senator, is that as it
stands it constitutes a severe tax on health.

Senator BARKLEY. Does your amendment cover the situation of
these other gentlemen who have been here?

Mr. JENNINOS. I think it does, as a matter of fact.
'Senator EDGE. Partially, I would say.
Senator REED. Your batch is more expensive than the ordinary

window-glass mixture, is it not?
Mr. JENNINos. About five times. I have been told also that

they get about half as much usable glass.
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Senator REED. How long does this glass retain its beneficial
qualities after exposure to the sunlight?

Mr. JENNIN.GS. After a chemical action, which takes place within
the first few weeks, it stabilizes and stays put indefinitely.

Senator EDGE. There is absolutely no glass produced in this
country that you can use?

Mr. JENNINGS. There are glasses, one produced by the American C
Window Glass Co., which is covered in the Bureau of Standards
report. It does not transmit the ultra-violet way down to the end
of the spectrum, and it does not transmit any substantial quantity.

Senator KING. Then it is not satisfactory.
Mr. JENNINGS. I do not like to put that in the record.
Senator KING. If it is satisfactory, why don't you use it? t
Mr. JENNINGS. The Bureau of Standards report shows that it s

transmits one-half of 1 per cent of the rays at 3,000 and 20 Ang-
strom units.

Senator KING. If it were as satisfactory as the other you would
use it, would you not, if you could get it at reasonable prices? n

Mr. JENNINGS. It could be used if it were satisfactory. se
Senator KING. I do not think you ought to be so tender that you ij

can not state the facts. b
Mr. JENNINGS. The Corning Glass Works have been making a u

glass called Corex, which is not made in commercial quantities or su
sizes, available for windows, and which, I have just been told within ra

the last few days, they were not planning to make for anything except t
special uses. It is used for screens for arc lamps. ha

Senator KING. You said something about it being five times as o
costly. I did not quite understand you. You mentioned the cost.
Do you mean to say the cost of the glass which you use is about
five times as much as that of the ordinary sheet glass that we have in
our windows? an

Mr. JENNINGS. Yes. th
Senator KING. And it comes under the same duty as sheet glass, fai

does it? (ir
Mr. JENNINGS. Yes. We have been paying the specific rates of duty. ce
Senator.KING. Wjiat does that amount to, about 50 per cent? ha
Mr. JENNINGS. It amounts to about 5 cents per square foot.
Senator KING. Reduced to ad valorem, it would be what, approxi- w

mately?
Mr. JENNINGS. It depends on how you figure it. Figured on our thi

cost, it would be about 20 per cent. 6S
i Senator KING. You are not paying it so much on a particular te
linear unit as you are on the value. qu

Mr. JENNINGS. No, sir. It is paid at the specific rates of duty. of
For example, we import lights of the larger size, which we do, as a t
rule. We pay 3% cents a pound under the present law. It

Senator EDGE. Under the bill, without the proviso?
Mr. JENNINGS. Yes. pr
Senator EDGE. Under the proviso you would pay how much? B

If it were a dollar a square foot, you would pay 25 cents. is
Mr. JENNINGS. Anywhere from 25 cents to a dollar.
Senator EDGE. YOU would pay the difference between 3%. and

25 cents? ult
Mr. JENNINGS. May I put in some amendment to that brief? pu

..
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Senator EDGE. Of course. Amend it just exactly as you want it
and then give the final copy to the reporter.

(Mr. Jennings submitted the following brief:)

BRIEF OF THE VITAGLASS CORPORATION

COMMITTEE ON FINANCE,
United States Senate, Washington, D. C.

GENTLEMEN: This brief is presented by me on behalf of Vitaglass Corporation,
New York, of which I am president. Vitaglass Corporation, formed in August
1926, is financed by American capital and owned over 99 per cent by United
States citizens. It is the pioneer in the health window glass field in this country.
It has the exclusive American rights on Vita glass, the health window glass, which
transmits the vital ultraviolet health rays in sunlight shut out by ordinary
window glass. There is a small band of the shortest ultraviolet rays in natural
sunlight having wave lengths from 3,200 Angstrom units down to 2,900 or 3,000
Angstrom units generally regarded as the health part of natural sunlight. These
are the rays referred to.

At present we are importing all our Vitz gliss from England, where it was in-
vented five years ago by Prof. F. E. Lamplough, M. A., Cambridge, and is being
manufactured by Pilkmgton Bros. (Ltd.). We are engaged in an extensive
selling and promotion campaign to build up the sales to an extent sufficient to
justify its manufacture in this country by an economical machine unit.

We ask that the 50 per cent ad valorem clause in paragraph 219 of H. R. 2667
be either eliminated or changed so that it will not apply to Vita glass or similar
ultraviolet transmitting glass. The elimination or alteration of this clause as
suggested will leave it so that Vita glass will continue to come in under the specific
rates of duty provided by section 219 and pay duties varying from 1% cents to
3% cents per pound (about 2% cents to 5 cents per square foot) instead of 25 cents
to $1 per square foot (depending on the basis of assessment used) which it would
have to pay under the 50 per cent ad valorem clause. We ask the elimination
of this clause for Vita glass and similar special glasses for the following reasons:

1. The 50 per cent duty would represent a severe tax upon health through
seriously limiting the use of this glass, particularly in hospitals, sanitoria, and
schools.

2. We believe there is no other window glass of equal demonstrated health value
and short ultraviolet ray transmitting qualities made on a commercial scale in
this country. Therefore, there is nothing to protect by a high tariff.

3. This glass is of special value to increase plant, animal, and fowl growth on
farms. Vitaglass Corporation has recently arranged to secure an off-grade
(inferior appearance) Vita glass which, provided it is not taxed with this 50 per
cent duty, can be sold for agricultural uses at considerably lower prices than we
have to charge for Vita glass suitable in appearance for general glazing.

4. This 50 per cent duty if imposed now would seriously impair and impede
a growing business and might indefinitely delay its development to the point
where it can be set up as a home manufactured product.

With reference to the health value of Vita glass, it is perhaps sufficient to state
that it is already used in some 500 hospitals, sanitoria, health institutions, and
schools in various parts of this country and that it is vouched for by a continually
increasing number of doctors and scientific authorities, based upon scientific
tests and actual experiences in use. Attached is a memorandum marked "A",
quoting summaries of some of these statements and tests and containing lists
of some of the hospitals and schools using Vita glass.

With reference to the value of Vita glass for agricultural and horticultural uses,
the inclosed memorandum marked "B" gives a summary o' tests and experiences.
It will be noted that, amoug other things, remarkable results have been obtained
with Vita glass in securing normal healthy growth of chickens and better egg
production in the winter months, and with the quicker and sturdier growth of
garden plants and vegetables. Its effectiveness for larger animals has been demon.
strated by experiences in the various zoos in this country and abroad where it
is used.

With regard to point No. 2, we understand that the principal object of the
present tariff is protection of domestic manufacture. There is only one glass
commercially manufactured in this country which purports to have a vital health
ultraviolet transmission. The measurements of the Bureau of Standards as
published in their Circular Letter No. 235, January 14, 1928, page 3, paragraph 2

I I
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memorandumm C herewith), show this glass to have a transmission of one-half
of 1 per cent of the ultraviolet rays of the wave length 3,020 Angstrom units.
In, any (cls( the glass in question is sold to consumers at a price sufficiently
lower 'tlan Vita glass, so that it does not appear to need protection. There is
another American glass called Corcx, dealt with in the same report which is made
not commercially, only in small lots and small-sized lights for special uses and
not for window glazing. Our information is that there is no real prospect of the
manufacturers putting this glass into commercial production in a form in which t
it will he generally avail:ale for windows. e

With regard to point No. 4, the 50 per cent tariff would have to be added to
our sales prices and would make the cost for Vita glass to users so burdensome as e
greatly to restrict its use and retard the growth of the business. This would
mean a corresponding delay in reaching the point where Vita glass caln he eco-
nomically manufactured in this country. The 50 per cent tariff would probably
also mean anl immediate cutting down of our development and sales expenses
and therefore materially reduce employment of American sales labor, advertis-
ing, etc.
We suggest that a simple way to accomplish the desired change in paragraph a

210, without affectig general window glass interests, would bo to make the 50 bi
peC cent ad valorem provision apply only to glass weighing over 2 pounds per
square feet. (There is a precedent for such a limitation in par. 222 covering
plate glass, where the 50 per cent ad valorem is made to apply only to glass over
one-half inch in thickness.) This change lets Vita glass come in as before under
tle specific rates of duty, as Vita glass is made in weights thle equivalent of single C
thick to dole thick window glass. p

Respectfully submitted. w
VITAOLAss COPOnATION,
P. II. JENNINGS, President, "

IMEMOANDI).M A

REGAR)IN IIEALTHI VALUE OF VITA GLASS

Tests run by tle United States Army Medical Corps, tle Walter Reed Hospital
in Washington, using south light through Vita glass in one test and north light
through Vita glass in another, were highly successful and demonstrated the
efficacy of Vita glass. Animals were used as heing more easily controlled than
human beings, tile rats heing phncd in two similar cages, one glazed with Vita
glass and tile other with ordinary glass. Both groups were then fed diets def-
cient in vitam:inl D), one whichlm was prepared to produce rickets within a short
time. The tests were run successively from December 1927 to July 1928.

We are quoting herewith from the summary of the sunlight test, which is as ar
follows:

S1. Two groups of white rats of tlhe same age were placed on the same deficient
diet, and confined in cages under the same daylight from December 12, 1927 to C
March 25, 192S. One group was confined unller window glass, the other under a
a glass partially iperniable to iltra-violet light , i.., Vita glass. This difference
in tihe light was tile only different in environment between tile two groups. as

"2. Marked rickets was produced in the control rats under window glass. as
Normal bone calcification was produced in tile rats under tile Vita glass. This
is attributed to ultra-violet light passing through the Vita glass in suflicient
amount to render an otherwise deficient diet adequate in vitamin D.
"3. After 100 days uniler these conditions the rats under Vita glass averaged

125 grams in weight, those under window glass 77 grams."
A portion of the sunmary of the same test run with sky shine, north light, as h

follows:
"1. Two groups of white rats of the same age were placed on the same diet N

deficient in vitamin I) and confined in cages under the same light from tihe north to
sky from April 14, 192S to July 23, 1928. One group was confined under window
glass, the other group under a glass partially permeal)le to ultra-violet light, th
. e., Vita glass. This difference in tile light passing through the glass of the e

cages was tile only difference in environment between the two groups. hr
"2. Marked rickets developed in tle control rats under window glass. Normal it

bone calcification was produced in the rats under the Vita glass. This is attri* it
buted to ultra-violet light passing through the Vita glass in sufficient amount It
to compensate for the deficiency of the diet in vitamin D.
"3. After 100 days under these conditions ihe rats under Vita glass averaged

135 grams in weight, those under window glass 117 grains."

-. , .,
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The results of these tests have been that the Walter Reed Hospital has now
specified Vita glass for its new tuberculosis unit.

Doctors Dennett and Caldwell, of the Post-Graduate Hospital, New York
City, have recently concluded a test which has been run on children over the last
two years. The results have been excellent and will be published in the American
Medical Association Journal under date of June 22. 1929.

Council on Physical Therapy, American Medical Association, in Boston,
January and February, 1927, on chickens: The Vita glass chickens gained over
twice as much in weight and were protected from rickets while all the control
chickens had rickets. There was another control group kept under ordinary
glass and given 15 minutes daily exposure to a mercury arc lamp. Results at the
end of the period showed practically identical gains and immunity from rickets
for Vita glass chickens and mercury arc lamp chickens.

From a letter from the head resident, Mrs. Clara D. Neligh, of the Neighborhood
House of Social and Industrial Settlement, Washington: "We are delighted with
the results of our use of Vita glass. In the first place, the attendance record of
45 children enrolled in the settlement kindergarten was increased by one-third
over the rezorc of a similar group the year before." And, again "One of the
wonders of Vita glass to me is that the sun does not need to shine to make it
beneficial, and the cloudy days are no longer inside days."

From a prominent Toledo, Ohio, physician: "The children under Vita glass
tan beautifully and improvement in general condition was marked in 'all cases
during last winter."

From a doctor attending the Manhattan Eye and Ear Hospital, New York
City: "The best proof of its value I feel is the fact that the nurses invariably
put any children who are not doing well in the ward out on the porch (glazed
with Vita glass) and know that benefit comes quickly in most cases."

From the sister superintendent of the St. Joseph's Ilospital, Philadelphia:
"Our little premature infants and malnutrition babes have obtained new life
and strength from the sunlight through those panes of glass. Daily one sees
a difference in these little ones."

Frorii a letter sent out by William Church Oshorn. president of the New York
Society for the Relief of the Ruptured and Crippled, New York City: "This
may appeal to you as a suitable memorial gift plan, and it surely would be most
appropriate to bring the sun's life-giving energy unfiltered into a much needed
Vita glass solarium on the roof and also to build a suitable swimming pool, both
recommended by the entire medical staff to strengthen little weak and crippled
limbs."

From the principal of an Ohio public school: "In comparing our record of
attendance with last year, it gives us a gain this year of 20 days over 1927 for the
frst semester. Fifth grade: Absences, 63, 1927; 43, 1928. This is a greater
gain than mere figures show, for we went through an epidemic of "flu" this year.
Only two cases of "flu" were reported from this room, which was the lowest of
any room in the building. Some rooms were hit as hard as 40 per cent in a single
day."

From a letter describing conditions in the New England Peabody Home for
Crippled Children, Newton Center, Mass.: "These statistics show that a certain
number of sick and ailing children were divided into three groups of about 20
children each. One group was exposed to the direct sunshine outdoors, as much
as weather conditions permitted. A second group was exposed to regular fre-
quent treatments under the mercury arc vapor lamp. A third group was
confined to sun porches glazed with Vita glass, and during the several weeks of
experiment were not permitted outdoors. The Vita glass group showed greater
gain through the period of observation than did either of the other groups."
This institution has placed three consecutive orders, which demonstrates the
fact that in their opinion Vita glass has been of assistance in helping their crippled
children.

The subcommittee of the housing, zoning, and distribution of population in
New York City, made up of New York's most prominent men, reported in regard
to ultra-violet ray glass in their report of 1928 as follows:

"With the astounding discoveries that have been made in recent years as to
the beneficial effects of the so-called ultra-violet rays of the sun, and the knowl-
edge that ordinary window glass shuts out these beneficent rays from people's
homes, the whole subject of light has become revolutionized. As one writer puts
it, a ray of light travels 93,000,000 miles to reach us from the sun. Then, when
it comes here we deliberately throw away and exclude its most valuable qualities.
It seems a rather foolish proceeding.

I I l
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"Were the producers of milk to attempt to skim off the health-giving qualities
of that product and sell the residue to the consumers in this State, the legislature
would rightly enact laws prohibiting such a practice-in fact, they have enacted
such laws and do prohibit this practice. We think the time has come when the
legislature should similarly prohibit the practice of skimming off the beneficial
qualities of the rays of light and stop builders from erecting houses in which
these beneficial rays are excluded from the places in which people live."

Dr. Walter H. Eddy, professor of physiological chemistry at Columbia Univer.
sity, has run a series of tests with Vita glass, January to March, 1928, and again
in February and March, 1929, and the results show that exposure of animals
to the sun's ultra-violet light through Vita glass was sufficient to protect them
completely against rickets, although fed a diet which was prepared to give them
this disease and even though the exposure was reduced to three and four hours
per day. These tests, it should be noted, were made with winter sunlight in a
large, smoky city.

It is here worthy of note that although hospitals and schools are notoriously
poor in funds, we have glazed all or in part well over 500 such institutions with
Vita glass, and this has been done only after careful and thorough investigation.
We are attaching hereto a partial list of these and also a list of schools which
have used Vita glass to advantage.

VITAoLASS CORPOnAfION,
P. H. JENNINGs, President.

MEMORANDUM B

AOGICULTURAL EXPERIENCES WITH VITA GLASS

Several scientifically conducted tests reveal the efficiency of Vita glass, par.
ticularly for poultry. Notably among these is the test conducted under the
auspices of the council oil physical therapy of the Amelican Medical Associa-
tion. This test was made at a laboratory near Boston from January 5 to Feb.
ruary 12, 1927. r

A number of groups of chickens were used, among them one group under Vita
glass and another group confined under ordinary window glass as a control.
Both of these groups were kept on a rickets-inducing diet. The increase in
weight and growth under these conditions is probably one of the greatest deter- W
mining factors. The table below gives the results in terms of weight:

Ordinary Vit gass, a
glass, aver average
ago weight wight

le

Gram Grams
Jan. 5 ........... ................................ ..... ........... 9 82 a
Feb. 12...................................................... .............. 189.2 32L 3 it

From Table 4 of the copy of this test as printed in the Journal of the American
Medical Association, May 14, 1927, it will be noted that 5 out of 7 chickens in h
the ordinary glass group developed rickets and the other 2 showed traces. On th
the other hand, not one of the 14 chickens in the Vita glass group allowed definite th
rickets. Two under X-ray diagnosis revealed a slight trace. in

From other controls used in this test the results appear to justify the contention ac
that Vita glass was as effective as 15 minutes daily radiation with a special ultra-
violet ray lamp. The foregoing test shows that Vita glass will enable chickens to ral
maintain normal growth even whilc on a diet deficient in green foods and other vi
elements containing vitamin D. na

In Poultry Science for February-March, 1929, Raymond J. Miller and R. to
Adams Dutcher, department of agricultural and biological chemistry, and H. th
C. Knandel, department of poultry husbandry, the Pennsylvania State College,
published a paper on Nutritional Leg Weakness in Poultry. In the summary co
of this test they show that sunlight though Vita glass produces results in growth of
response and skeletal development comparable with those obtained with New- far
foundland and Norweigian cod liver oils, thus revealing that sunlight through eff
Vita glass compensates for certain vitamin deficiencies in the diet of poultry. the

of
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Other experiments made under less scientific conditions by laymen follow:
In one case over a period of five months in which chickens were kept indoors

on board floors in a house glazed with Vita glass it was shown that they were never
sick and displayed no sign of leg weakness.

In another case 1,500 chickens were hatched out in a brooder fitted with Vita
glass and there was not a single case of leg weakness in the entire lot.

A test was conducted with 50 Rhode Island reds. They were not permitted to
leave the brooder until 1 month old. In four months they weighed 0 pounds
and at the end of 108 days were all in full lay.

Another test showed that chickens in houses glazed with Vita glass were much
further advanced in growth and weight than those bred in houses glazed with
common glass. These same chickens preferred plain food to medical substitutes.
Thus, they demonstrated an economy in feeding plus even greater gain and quicker
and larger growth.

A. T. Hingston, from the Poultry Farmer, stated: "I hatched out 4,000
chickens and I am convinced that they profited enormously by Vita glass.
They were healthy, strong, more vigorous, very large for their age, and the
mortality was very small."

A special point with reference to the use of Vita glass in the increase of egg
production and profit for the farmer is the added nutrition of vitamin content
for the public consuming these eggs. Prof. James E. Rice, of Cornell Univer-
sity's poultry staff, has referred to eggs as "Sealed sunshine." Miss Cora
Cooke, poultry specialist of the Minnesota College of Agriculture, in commenting
on this quality in eggs states: " If hens are to store up sunshine and the mysterious
vitamin D in their eggs they must live under generally healthful conditions and
spend much of the time in the sun."

HORTICULTURAL RESULTS WITH VITA GLASE

The Massachusetts Agricultural Experimental Station for the Commonwealth
of Massachusetts has tested Vita glass and the following is quoted from their
report, dated January 2, 1929: "Radishes planted March 2 and harvested
April 9 under Vita glass and compared with a similar harvest grown under ordi-
nary glass showed the following results! 42 plants under Vita glass, total weight,
263 grams; 50 plants under ordinary glass, total weight, 206 grams; average
weight per plant under Vita glass, 6.27 grams; average weight per plant under
ordinary glass, 3.71 grams."

The report continues: "On April, 1928, 38 days from seeding, tile lettuce
plants were fully 100 per cent larger than those under ordinary glass. The
average weight of tile three largeC plants under Vita glass, as compared to the
threb largest plants under ordinary glass, is 584 grams, as compared to 332 grams.

In both cases Vita glass gave almost 100 per cent greater growth in the same
length of time.

The Parke, Davis & Co., of Detroit, Mich., under date of October 4, 1928,
advise that "inl a series of tests upon two groups (160 plants) of digitalis purpurca,
it was found that plants exposed to the ultra-violet rays (under Vita glass) during
development of seedlings exceeded the controls (under common glass) in growth
and in potency of tinctures, after later culture under ordinary garden conditions."

In a letter from Fred W. Smith, superintendent of Irenee DuPont Green-
houses, Granogue, Del., states: " In summarizing the results thus far obtained from
the use of Vita glass and experiments made with the same, using as a comparison
the ordinary plate window glass, I find it quickens the germination of seeds,
induces a stronger growth of plants, making large plants with a greater root
action."

It is obvious that truck farmers utilizing greenhouses to produce early lettuce,
radishes, cucumbers, strawberries, etc., for the consuming public also have the
vitamin content contributed by sunlight as a factor in their sale. Where ordi-
nary glass is used this vitamin content would naturally be of doubtful value, due
to the fact that common glass excludes all of the vital or activating rays lower
than 3,200 Angstrmni units.

Vita glass in its application to firm uses is not necessarily confined to hot sash,
cold frame greenhouses and poultry houses, but has a bearing also oni the health
of other stock, such as horses and hogs, and there is no question but what the
farmer who specializes in hog raising, particularly in the latitude of Iowa, could
effect additional profits through the use of Vita glass in housing his hogs during
the winter. A recent test in which a lamp was used shows that through the use
of ultra-violet rays it was determined that the food intake (amount of corn and
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tankage necessary) was reduced by 45 pounds for a gain of a hundred pounds in
hog growth. Tlhe pigs also grew faster, and the less food required more than paid
the additional cost of providing them with the ultraviolet rays. It is a well-
known fact that ihogs are particularly prone to rickets.

Vita glass has been installed in the stables of Mrs. John Hertz, owner of
Rcigh Count, who has won several notable victories.

It is also used in the stables of the Bradley Idle 1 lour stock farm as a precau.
tionary measure for the health of the animals during the winter season. Ward
Acres, a farm in Westchester, N. Y., utilizes Vita glass in the cattle barns and
have reported that since its introduction they have not lost a single calf in the
barns.

Superintendent Veevers, of the London Zoo, stated that prior to the use of
Vita glass in their lion house they lost from 10 to 20 valuable animals yearly.
Since its use they have not lost a single animal and have extended its use to the
monkey and snake houses.

It is now in use in the Bronx Zoo for lions and monkeys. It is also in use in
the Cincinnati Zoo. Supt. Sol Stephen states that the chimpanzee is one of the
most difficult animals to rear in this climate, and that seldom has such an animal
lived longer than eight months behind ordinary window glass. Two years ago
Vita glass was installed and not an animal has been lost since. Commenting on
this, Colonel Stephen said: "If the zoo funds allowed, I would have all the
windows in all the animal houses equipped with this glass."

Vita glass is now in the Zoological Park in Washington in the gorillas' quarters. c
Similarly, Vita glass is used in the Lincoln Park Zoo of Chicago, and a recent
letter from Alfred E. Parker, director of Lincoln Park Zoo, states: "I must say
it has been a wonderful success, keeping the coats of the animals in good condition
and the animals free from colds; they are very active at all times, which is no
doubt due to effects of the Vita glass. I hope to install the glass in the bird
houses in the near future."

Vita glass offers the farmer a proven means of utilizing the powers of natural
light to improve his stock and increase his profits.

VITAGLASS CORPORATION,
P. H. JENNINGS, president.

MEMORANDUM C

THE ULTRAVIOLET TRANSMISSION OF VARIOUS NEW GLASSES AND WINDOW GLASS
SUBSTITUTES AS COMPARED WIT!t THAT OF COMMON WINDOW GLASS

DEPARTMENT OF COMMERCE.
BUREAU OF STANDARDS, C.
'Washiington, January 1.1, 1.923.

This letter circular is issued in response to numerous inquiries for iaforination C
on the transnissive properties of new glasses and organic substitutes for window
glass. for use in solariums, sun parlors, schools, homes, office buildings, animal
houses, and greenhouses.

The visible rays of light are comprised i.etween the approximate wave lengths
of 760 mu iri the red and 400 1mu in the violet. Wave lengths longer than 760 mu
are called infrared and those shorter than 400 mu ultra-violet. Though the
average eye is not sensitive to wave lengths shorter than 400 mu, such raysactually
exist in the light of the sun, extending down to a wave length a little more or a
little less than 300 mu, depending on the time of day, season of year, latitude,
and clearness of atmosphere.

Since ordinary window glass shuts out the ultra-violet rays below about 310 mu,
much attention has been given of late to the production of special glasses, trans-
parent to the shortest wave lengths which the atmosphere permits the siun to 6.
furnish us. This letter circular gives the results of ultra-violet transmissionl
tests which have beenI made at the Bureau of Standards upon a number i ch
special glasses and common window glass. .t

TOTAL TRANSMISSION OF VARIOUS GLASSES FOR THOSE ULTRA-VIOLET SOLAR
TO WHICH COMMON WINDOW GLASS IS OPAQUE

Using a filter method, direct measurements with sunlight as source have 6I), I
made during the noon hours of especially clear days from April to December, 1927.

i I
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These measurements covered the solar spectral region to which common window
glass is opaque (below about 310 mu). Table 1 gives for that region the total
transmission found for the following specimens:

TABLE 1.-Total transmissions of various glasses, when new, for the ultra-violot
solar rays to which common window glass is opaque

Trade name: Per cent
Fused quartz----------------------------------------------- 92
Corex ---------------------------------------------------- 92
Helioglass (Vioray ')-.--------------..------------------------ 50
Vita glass-------------... ----------------------------------.--- 50
Cl-o-Glass 2--------------------------..........................-----------------------.....................-- 2

Qlexlartzit ....................................................Quartz-Lite-------------------------------------------------- 5
Flexoglass 3----- ---------------------------------------------- 1
Common window glass---.....-------------------------------- 0-5

SPECIAL TRANSMISSION OF VARIOUS GLASSES FOR TIE ULTRA-VIOLET RAYS

A second and more reliable method of measuring the relative transparency of a
specimen of glass to ultra-violet light is to determine its spectral transmission
curve, wave length by wave length. Curves of this description are shown in the
accompanying illustrations. These curves were obtained by nicans of an artifi-
cial source of light (quartz mercury arc) giving a line spectrum richer in ultra-
violet than the solar spectrum.

By means of these spectral transmission curves an estimate of the relative
transmissions of the various specimens for rays shut by common window glass,
may be obtained by reading from the curves the values of the transmission at 302
mu-the wave length of an intense mercury line, of convenient value for making
such te.ts. Table 2 gives transmission values for this wave length. These are
our most recent findings for new specimens.

TABLE 2.-Per cent transmission of various glasses at 302 mu when new

Number Average
Trade name o - Averge per centITes thickness transinis.

tte302 inu

sedquartz........................................................... .. .. 1 4.7 92
Cor ................................................................... 4 2.8 69
Belioglass......................................... .... ............... . 15 2.3 56
Vita glass.......--..- ---...................-- .............................--- 15 2.5 44
Cel-.oglass.................... ... ................................. .... 5 . 30
quartz-Lite................. ........... ......................... ...... 1.9 .5
Common window glass................................................ 14 3.3 .0

SAbout.
SOLARIZATION

Ilclioglass, Vita, glass, and Cdl-' -glass have been found to decrease in trans-
mission at 302 mut and neighboring wave lengths (295 to 310 mu) by exposure
to illtr.-vioiept ralintloti from th* sun, quartz mercury are and carhoni are. The
rat,,- (f c.l;:ntt i., much mii,' rapid with the are than with the sun and varies alsis
with the dilfrt glhss. ~.

Vitta gl- la h ,'i on I the market the longest, ihence concerning this glass
we are al.l tz: &iv' the minost information on .solarization. A sample which had
h(:e in : hwp! ,il. wimh In lRhode Island for a year was found to hav, a trans-
Ianiia -o f 25 p. r e-iit at. {02 aim .ior thickne'ss, 2.3 inmm.). Further exposure to
thnla( i;ir / tirr;;'y are recdt-c! t le t transmission but little, showing that sohlariza-
6i,,l ,1o. 

^ a)*,.

Ex.sr.- inr W\ .ashinton of a sample (t -2.35 inm.) of Vita glass dirvetly to the
sun for 123 hiurs (between 9' a. In. and 3 p. in. during June. July, and Aug;tust)
dccrea-ed the Iran iision froim -17 to 35 per cent. Our tests show that the.

V1 *r ty i ?t he f air.n Itra le nuaramI, f ir II,.licil iss.
S'.i- o 'l -ts. . ;i'n i wir, s'r.'een w'Is-, iatr-tir'. are o vero r % itis lll. .lt n(;ec;atv.
fh -i. Io v l y w ven f thrie usi ally tsiv< rodl with parallin.

I
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greatest decrease in transmission occurs during the first few weeks of exposure. to
The average transmission of Vita glass at 302 mu after complete degeneration c
by the mercury arc is about 25 per cent for a thickness of 2.3 mrm.

Ilelioglass has not been on the market for a sufficient length of time to obtain v
a complete solarization test. Two samples edch of Helioglass and Vita glass, s1
exposed simultaneously to the sun in October to December, were fouid to have h
decreased in transmission at about the same rate. The average transmission of ra
Helioglass at 302 mu, after complete degeneration by the mercury are is about o
30 per cent for a thickness of 2.3 mm. or

Corex glass appears to undergo no appreciable change in transmission when C
exposed to solar radiation. For example, a sample of cathedral finish Corex sa
which had been in a greenhouse roof in Ntew York for 14 months was found to
have, as nearly as could be measured on that kind of surface, the same trans.
mission as a new sample. It was then polished plane and found to have a trans.
mission of 89.5 per cent at 302 mu, while the average transmission for new samples
as given in Table 2 is 89.

On the other hand, exposure to a quartz mercury arc causes a very marked
decrease in the transmission.

Cel-o-glass (cellulose acetate) becomes opaque at 302 mu and shorter wave
lengths, after 25 hours exposure to the quartz mercury are. A sample that was
exposed to the sun for 400 hours during the months of April to October decreased
but little in transparency at 302 mu. On the other hand, samples that trans.
mitted 30 per cent at 302 mu, when new, transmitted only 5 to 10 per cent at this
wave length after being exposed on the side of a building continuously day and
night for eight months, April to December, showing that the change in trans-
parency may be owing to the varying conditions of the weather. 2

Quartz-Lite is not appreciably affected by sunlight. Exposure to the quartz
mercury arc decreases its transmission slightly (measured at 313 mu).

Common window glass is also slightly decreased in transmission by exposure
to the quartz mercury are but changes inappreciably in sunlight.

The thinner the glass the greater in general will be its transparency to ura-vio. an
let rays. Considerations of strength, however, set a limit to an indefinite re-
duction in thickness. Commercial samples have been submitted for test with a an
thickness of less than 1mm. (one twenty-fifth inch). In installing such glass,
attention should be given to the proper size of sash to meet safety requirements.

MEMORANDUM D dr

REGARDING VITA GLASS SALES, PRICES, ETC. Cil

Vitaglass Corporation started active business in September, 1926, and its ;-'es
have been as follows, in round figures: 2L

Square feet a
September to December, 1926. ------------------------------ 9,000 th
Year 1927.--. ----------------.---.------. .-----. 181,000 thi
Year 1928...-------- - ------................------------ 320, 000

It is distributed through selected glass jobbers, members of the National Glass ha
Distributors Association, whose efforts are backed up by promotion men of the
Vitaglass Corporation and by our advertising, mail propaganda, etc.

Vitaglass Corporation sells sheet Vita glass to selected jobbers in stock sheets
approximately 40 by j0 inches, at 75 cents to 80 cents per square foot, depending
on quantity purchased. The jobbers recut and sell to their'trade at 81.13 and
$1.20, depending on the size of the lights. The trade sells the consumers at $1.40
and $1.50, respectively, for lights under and over 5 square feet in area. There are Ph
discounts for quantity orders which bring the price down to about S1.10 for the
consumer on large installations.

The price of Vita glass may appear high in comparison with that of ordinary
glass, but the mix, or batch, used in Vita glass is much more expensive than that
for ordinary glass. The process of manufacture is difficult and the yield of good to
usable glass is small. In addition, the cost of educational work necessary to i
introduce the idea and the article is so high that it would be impossible for the he
Vitaglass Corporation tc make lower prices at this time and exist. Due to the tw
fact that the manufacture of glass, in order to be done on an economical basis
of cost, must be carried on in furnace which are continuous in operation and ma
can not be shut down and started up again except at heavy cost, it is necessary aft

I 1
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to have a definite volume of sales and production before it can be produced
economically. Since the volume of business in this country to date has not been
large and since the sale of Vita glass in England is just now developing into some
volume, it has been necessary to pool the sales of two countries in order to secure
sufficient operation in England to accomplish the manufacture of this valuable
health glass economically. Manufacture in this country by Vitaglass Corpo-
ration at this time would not be economical and can not be until sales have devel-
oped to a point to absorb the production of a continuous tank with at least one
or two Fourcault machines. It is, however, the express intention of the Vitaglass
Corporation to manufacture this ,lass in this country as soon as its volume of
sales increases sufficiently to make an economical operation possible.

VITAGLASS CORPORATION.
P. H. JENNINGS, President.

PHOTO GLASS

[Par. 219]

STATEMENT OF G. A. CRAMER, REPRESENTING THE CRAMER
DRY PLATE CO., ST. LOUIS, MO.

Senator EDGE. You are before the committee to discuss paragraph
219?

Mr. CRAMER. Yes, sir.
Senator EDGE. Did you appear before the House committee?
Mr. CRAMER. No, sir. I would like to file a brief now, Senator,

and the testimony is supplemental to the brief.
Senator EDGE. File the brief, and then, if you will confine yourself to

any information that is not contained in the brief, we will appreciate it.
Mr. CRAMER. Yes, sir.
Senator KING. What is the name of your company?
Mr. CRAMER. G. Cramer Dry Plate Co. We make photographic

dry plates.
I am here to testify regarding photoglass, paragraph 219, which is

classified in the tariff as sheet glass. We use this sheet glass for the
purpose of making photographic dry plates in sizes ranging from about
28 square inches to 960 square inches, but the bulk of our business, or
a very large percentage of it-probably 80 per cent-is in sizes less
than 150 square inches. We have been importing practically all
this glass-I may say 97 per cent of it-because we can not get a
satisfactory quality in the United States. In fact, no photoglass
has been made here for 5 or 6 or 7 years, that I know of.

Senator KING. You import how much, do you say?
Mr. CRAMER. You mean the entire industry, Senator?
Senator KING. No; this photoglass.
Mr. CRAMER. We import sheet glass for the purpose of making

photographic dry plates.
Senator KING. What proportion do you import of that?
Mr. CRAMER. About 97 per cent. Iere and there we use a little

American glass, when we have to, in the larger sizes. It is easier
to make in the larger sizes than in the small. As I say, we must use
imported glass because of its quality. There has not been any made
here that I know of for five or six or seven years. During the war
two companies made it. One discontinued shortly and the other
made it throughout the war and for about two or three years there-
after, but the quality was by no means the equal of the imported.
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In fact, our reject was about five times greater than when we use the
imported.

Senator EDGE. You are speaking of the time during the war and
immediately after the war. You heard the previous witness suggest
that they have expended in the neighborhood of $1,000,000 to put
in the necessary machinery to make what was stated to be comparable
to the Belgian product.

Mr. (CRAMIER. YeS.
Senator EDGE. lave you seen it recently, or have you tried it

recently?
M.r. CRtA t. No. lie is referring to the plant they put in?
Senator 'EDGE. Yes.
.\Mr. C("AMt. I am getting right to that.
Senator EDGE:. Rejuven:lling the plant and getting it ready for

further production.
Mr. CRAu :nl. That is the very next point I have noted.
About three months ago this same company announced that they

were ready to resume the manufacture of photoglass, and they sent
us samples, a small lot-I don't recall whether it was 5, i0, or
20 foot boxes; something like that. We examined that glass and
found about 30 or 40 per cent. of that absolutely unfit for photographic
purposes. That is the new glass you are talking about.

Senator EDGE. That is what I was talking about.
Mr. CUAMEaRn. Some days before I left on this trip, their representa-

tive came down to see me and said they would like to make another
trial for the business. In order to encourage, I gave him an order
for a carload of this new glass, which has not as yet come in. But
I reserved the right to return it if it was not satisfactory. In all
good faith, 1 say to you that I have little or no hope that it will be
satisfactory. I base that on previous experience.

Senator EDGE. Why can we not make it in this country? It is very
interesting.

Mr. CRAMER. Senator, would it be agreeable if I finished first,
or shall I answer your question?

Senator EDGE. I will not interrupt.
Mr. CRIAMER. I will gladly answer it at this time if you want me

to,' but I will come to that.
If you will compare the rates in paragraph 219, the specific rates,

with the rates in the bill of 1922, you will find that these specific
rates provide for an increase of 50 per cent. But go further, please,
into the proviso, which says that in every case the duty shall be
at least 50 per cent ad valorein. That means on all glass we buy.
That would increase tle rate 90 olr 101) per cent, or possibly more;
not 50 per cent, ut 90 per cII, Sor 100 per cent, or possibly more.
So far as we are concerned, the spcifI. rates might as well have been
left out of the bill. All the 'Jals v.- buy wol:ld e subject to your
50 per cent ad valorem.

Senator KING. Plus the spccilic?
Mr. CRAMER. No; as a substitute. If the specific does not an1mo11 t

to 50 per cent ad valorenl, then the ad vi'lorc1nt shall apply. 0

Senator EuGE. That, of course, is not in the presidential proc-
lamation.

M'r. ClAMERl. No. That would bh a very serious matter for us, g
because we could pass that advance on to our customers, even if we

l,.
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wanted to, because we are in competition with celluloid films made
chiefly by the Eastman Kodak Co., and I imagine that is why
they are not here to testify. That is my own supposition, because
thay are not interested so much in glass as they are in celluloid.
They are trying to substitute films for plates wherever they can.

Senator IrNG. And that is a real competition, is it?
Mr. CRA.vEr. Oh, yes, indeed; a very serious competition.
Senator Kixo. So that if your prices are increased, you could not

meet the celluloid competition?
Mr. CRAMER. That is it exactly, Senator.
Now, we must have the foreign glass, and we hope you are not

going to make it impossible for us to get it. What we would like to
have you do would he, if it would be possible at all, to separate the
photo glass from the sheet glass. If you leave the photo glass in
with the sheet, and continue with this ad valorem proviso that you
have in mind, you are going to make it just about impossible for
us to conduct our business successfully. At least we question very
much whether we can prosper.

Senator REED. Can you get along under the specifics?
Mr. CRAMER. It would be making the best of a bad bargain, and

really, if the glass is not made here, Senator, I do not see that it is
necessary. But we could do that, Senator, to be fair.

Senator EDGE. It might be a question of the same old fundamental
principle of encouraging an infant industry. Apparently this par-
ticulhr thing they have not succeeded in producing yet.

Mr. CRAMER. Senator, if you were running a business, you would
hate to have to do it on future possibilities, would you not?

Senator EDGE. Yes. would like to get this correct. You think
this paragraph could meet your necessities by segregating the photo
glass, taking it out entirely, and treating it separately, with the
specific duty alone?

Mr. CRAMER. That would be ideal.
Senator EDGE. But without the proviso for the 50 per cent ad

valorem.
Mr. CRAMER. Yes.
Senator KING. What specific?
Senator EDGE. The existing specific.
Mr. CRAMER. Just a specific; and I question whether it ought to

be as high as it is in the House bill.
Senator KING. What is the specific in the House bill on this?
Mr. CRAMER. The specific rates were increased 50 per cent over the

old.
Senator BTARKLEY. Is sheet glass suitable for photographic plates

so distinct in kind that you can separate it in the importations?
Mr. CRAMIER. Senator, that is a question. We had this same

matter up with Senator S;loot when we testified in 1922, and he
seemed to think it could not he done, but I do not see why it should
not be done. If you had a paragraph in there specifying sheet glass
when used for the purpose of manufacturing photographic dry plates,
or something to that effect, it seems to me that would solve it.

Senator EDGE. Will you submit to the reporter--
Senator REED. We live to levy our duties on the character of the

glass at the moment of import. It is not practicable to trace it to
the point of ultimate manufacture.

63310--29--VOL 2, SuciE 2----34
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Mr. CRAMEn. That may be. You see, I am not familiar with that.
Perhaps that is what Senator Smoot had in mind.

Senator BARKLEY. This sheet glass is all more or less alike when it
comes in. A certain part of it may be used for photographic plates
but there is no way to segregate that, is there, in a shipment of glass
into the United States? It might all be used for photographic plates
if the demand were sufficient.

Mr. CRAMER. No, Senator. It would have to be of very high
grade, and selected. We could not use ordinary window glass for
the manufacture of photographic dry plates.

Senator KIN. It is easily distinguished, is it not, from ordinary
window glass?

Mr. CRAMER. Let me say this. If you look over a lot of window
glhss, you may find one or two or three or four lights that might be
all right for photo dry plate purposes, but the percentage would be
very small.

Senator EDGE. It must be different, or you would not testify that
you can not get it from the American producer.

Mr. CRAMER. Let me tell you why, Senator. Our demands are
quite exacting. For one thing, the glass has to have as little curva-
ture as possible, because, if it has not, we can not spread it with a thin
film of emulsion. If it is wedge shaped, or thinner on one edge than on
the other that same thing applies. Then the photographer gets nega.
tives of different density. If it has little mechanical defects, such as
blisters or scratches, that makes retouching necessary after the photo-
grapher makes his negative. If those defects happen to come right
in the eye, that can not be done, and that entire negative is ruined.

Hero is one respect in which the Americans have fallen down. We
must have it cut very accurately in squares, or, as we call it, rectang-
ular, because, if it is not, it will not fit the plate holders used by the
pi. otographers. If a sheet of glass is a little too thick, or too long, or t
to.- wide, it will not go into the plate holder. If it is too short, it
falik out just as the exposure is being made, or tilts forward. y

Senator KI'N. How would you distinguish it, in a bill, from the
ordinary window glass-because what Senator Reed said is quite
true. r

Mr. CRAMER. If what Senator Reed says is true-and I have no
doubt he knows what he is talking about-then I would not know how
to distinguish it.

Senator REED. You could not distinguish it merely b3 thinness,
could you?

Mr. CRAMER. No. g
Senator REED. Take the glass in those bookcases [indicating].

That is window glass.
Mr. CRAMER. Yes.
Senator REED. Some of those lights, as you look at them, from P

here, appear to be very irregular.
Mr. CRAMER. Yes.
Senator REED. One or two others are pretty good, and might be

used for your purposes?
Mr. CI:AMER. Yes.
Senator REED. That is very thin glass.
Mr. CRAMER. Yes.

L . _. _
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Senator REED. YOU could not distinguish that by any type of
description that we could put in a bill, could you?

Mr. CRAMER. No; I do not think so. Of course, the bulk of our
business is in glass running from 15 to 17 ounces per inch. Window
glass is heavier than th t. I do not know whether that would solve
it or not.

Senator EDGE. Following all this, if I understand correctly, you
take the position that the American producers can not produce a
glass sufficiently perfect, that is, void of these waves and other
defects you speak of, for your purposes, is that correct?

Mr. CRAMER. Practically the answer to that is yes. I want to
qualify that, and be fair, by stating that we did use it during the
war, but our reject was very much greater.

Senator EDGE. I am trying to find out whether you can use or
not; or whether it is just a desire to get glass at a cheaper price, which
is not a crime at all.

Mr. CRAME. I understand. If we did use it our cost of production
would go up considerably. There would be five times as many
rejects.

Senator EDGE. I would like to get a yes or no answer from you,
as to whether you could satisfactorily use the American product.

Mr. CRAMER. A certain percentage of it, and the rest we would
have to reject.

Senator BARKLEY. Then it would not be satisfactory, would it?
Mi. CRAMER. No, sir; it would not. We are strictly up against

it. This 50 per cent ad valorem is going to be a very vital matter
with us.

Senator BARKLEY. HOW do you figure that 50 per cent ad valorem
will amount to 90 or 100 per cent?

Mr. CRAMER. Because, Senator, we pay more for photoglass than
the window glass sells for. For instance, we buy in 100-foot boxes,
but if you would prefer the comparison in 50-foot boxes, I will give
you the equivalent. We pay $3.80 or $4, or along in there, for a
100-foot box, f. o. b. Antwerp; 50 per cent of that would make your
duty $1.90, or $2, whereas we have been paying $1 net on a specific
rate in the old bill of 1% cents a pound.

Senator BARKLEY. That would depend on the price, though,
would it not?

Mr. CRAMER. Yes. That is the danger. If the price went up,
our duty would go up with it.

Senator REED. The ad valorem begins to bite on the higher priced
glass.

Mr. CRAMER. Yes.
Senator REED. Your quarrel is not so much with what the

President has done as with what the House committee has done in
putting in this ad valorem proviso?

Mr. CRAMER. Yes.
Senator REED. I think we understand your point.

is I -- w ,
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(Mr. Cramer submitted the following brief:)

BRIEF OF THE G. CRA.MER DRY PLATE Co., ST. Louis, Mo.

SENATE FINANCE COMMITTEE,
Washington, D. C.

GENTLEMEN; Without any exception paragraph 210 of H.R. 2607 is the greatest
menace we have had to contend with in our entire career, and if permitted to
stand as now framed will very seriouly jeopardize the successful conduct of our
business.

We refer in particular to that clause reading: "Provided, That none of the fore-
going shall be subject to a less rate of duty than 50 per centum ad valorem."

If you will compare the specific rates which this same paragraph places upon
cylinder, crown, and sheet glass with those now prevailing, you will find that very
substantial increases in duty were provided thereby, but the 50 per cent ad
valorem proviso nullifies all these and means that very much higher rates than
even the proposed new specific duties will go into effect.

As an example, we now pay a duty of $1 per 100 foot box (net weight 80
pounds) on sheet glass not exceeding 150 square inches, and the proposed new
specific rate of 17 cents per pound would advance this to $1.50, but the proposed
50 per cent ad valorem would nullify the $1.50, and in place thereof would make
the duty $1.90 to $2 or more, depending upon whether "ad valorem" is to be
interpreted as meaning the cost at foreign port or laid down here. This cal.
culation will work out in similar manner on all the other sizes; in fact, the larger
the glass the greater the difference between the ad valorem and the specific duty
will be.

Inasmuch as glass is our chief raw material, and we can not successfully raise
the price of our dry plates because we arc in competition with celluloid films
manufactured principally by the Eastman Kodak Co. of Rochester, we think
you will realize the seriousness of the situation we find ourselves in. Even the
specific duties are increased to a figure greater than we believe necessary, but
the 50 per cent ad valorem affects us most vitally.

In your consideration of this matter, please bear in mind that no glass of a
quality high enough for our purpose is being manufactured in this country, and
that which was manufactured here during the war, was not only exorbitant in
cost, but of inferior quality.

Our glass, while called photo glass, is in reality a very high grade of, and speci-
ally selected' window glass, and it comes under the classification of sheet glass in
the tariff schedule.

We hope you can see your way clear, for the reasons stated herein, to eliminate
the ad valorem clause entirely from paragraph 219.

Very truly yours, G. CRAMER DRY PLATE Co.
G. A. CRAMER, President.
By 0. W. HA V:n R, Vice President.

Before me, Charles E. Alden, a notary public in and for the District of Co-
lumbia, appeared the above subscribers and stated that the above statements
are correct to the best of their knowledge and belief.

[SEAL.] CHAs. E. ALDEN, Notary Public.
My commission expires October 13, 1932.

STATEMENT OF 0. W. HAMMER, REPRESENTING THE HAMMER
* DRY PLATE CO.. ST. LOUIS, MO.

(The witness was duly sworn by the chairman of the subcom.
mittee.)

Mr. HAMMER. I am just going to take a few minutes. There are
just two dry-plate factories that make exclusively photographic dry
plates. They are both located in St. Louis. I do not know why-
whether our ancestors migrated to St. Louis and got the idea of this
business there or not, but we are in keen competition with the East-
man Kodak Co. on the celluloid plate. I had this matter up with
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Senator Smoot in 1922, and I talked to him for two hours. I got to
his office at 7.30 one morning, and we went over the entire matter.
He told me that if we could distinguish between photo dry plate
glass and sheet glass the question could be solved.

I took it up, then, with Senator Spencer, who was from our home
city, and we drew an amendment. We found that would not do.
At that time they had 35 per cent ad valorem in the House, and
the Finance Committee of the Senate put on 50 per cent ad valorem.
On the floor it was taken off, through the efforts of some Senator
who realized and understood the proposition, and who argued it at
some length and showed that it would be absolutely ruinous to our
business were that to remain on as an ad valorem tax.

We do not like to subscribe to this proclamation of the President,
in view of the window glass people, and we are not fighting them.
If we could buy this glass in the United States we would buy it. We
have to buy gelatin across the water, in Switzerland, and we pay a
high duty on that. We are making no objection to that. We merely
want to exist and continue the business started by our fathers.

I was going to say to the committee that in going through the
Smithsonian Institution the other day I happened to see my father's
picture and Mr. Cramer's picture under the title "Evolution of
Photography." If you continue this 50 per cent duty, their pictures
will merely remain there, and our business will be out.

Senator EDGE. Without giving away any trade secrets-don't
answer me if you feel that it would-what is the approximate amount
of this type of photo glass imported bythe two concerns located in
St. Louis? * ' - .

Mr. HAMMER. About 70,9 0 boxes a year. for the two companies
together. r 'to a it '

Senator REED. Those areOo'botba ?-% : .
Mr. HAMMER. Fft oL .' J
Senator REED. You actually bring them in in 100fbot boxes?
Mr. HAMMER ?iy brgtlm i it 100-foot e SAut we are

figuring it on 50fotW6w, etise the imt says that.oa -v*'
Senator EDBEi Tht type of glab! 'th Ytu geote8 b ttaan. average

of what, in New York?
Mr. CRAMER. M y I answer the question? "
Senator EDGnEYs 'S ' ' '- I'
Mr. CRAMEt . A bt import fby' way.,of New York. We

import by way of New Orleans. -
Senator EDGE. What is the cost, then?
Mr. CRAMER. Landed? '1 l..
Senator EDGE. What is the cost of the imported article?
Mr. CRAMER. About $5.60 or $5.70per 100-foot box.
Senator EDGE. Including U transportation charges and duty?
Mr. CRAMER. On ~t lig r L tfeii Oib aiu s tah'size increases,

it costs more. I am g[ n ti ti3:t ti6 tb1 " lss less than 150
square inches.

Senator EDGE. Then, it goes upproportionately.
Senator REED. Am I right in my recollection that the tariff bill of

1922 contained the provision that all this was to be imported in 50-
foot boxes?

Mr. HAMMER. Yes.
Senator REED. Then the Treasury Department found that Congress

did not mean it, although it had said it?
*
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Mr. HAMMER. Something like that. I know we had the matter
up with the Treasury Department at that time, and we drew a lot
of papers.

Mr. CRAMER. It has always been that way, Senator, in all tariff
bills. It never has been enforced.

Senator REED. It was put up squarely to the Treasury Depart.
ment, and they held that although Congress said it, it did not mean
what it said.

Mr. CRAMEn. When the Americans make photographic glass they
pack in 100-foot boxes. p

Senator REED. This was not a reflection on you.
Mr. CRAMER. I understand; surely.
Senator EDGE. You just gave a figure of $5.70. What would the P

so-called photo glass produced by a domestic concern, comparable
to the $5.70 product, in the smaller size, cost? What have they P
been quoting you?

Mr. CRAMER. They have not made any for six or seven years. t
Senator EDGE. I thought you said they had quoted you. in
Mr. CRAMER. This was merely a sample lot, and then some time sn

later they took an order at that price. ar
Senator EDGE. At the same price? on
Mr. CRAMER. Either $5.60 or somewhere in there. fe
Senator EDGE. In other words, it was the same price. sr
Mr. CRAMER. The same as the Belgian cost. w
Mr. HAMMER. We told the agent for the American Window Glass an

Co., "If you can produce the glass, we are willing to buy this glass, ral
plus the duty, tax, and all. We would rather buy it in America if we
could get it." of

Senator EDGE. The only reason you did not, you say, is on account T
of the question of quality, and not the price? in

Mr. HAMMER. It is a question of quality altogether; the same as
in the case of gelatin.

Senator KING. In view of the former statement of the competition
that you are encountering from the celluloid process, if your price goes
too high, would not the celluloid process get the business away from w
you?

Mr. HAMMER. Yes. thi
Senator KING. So, you are interested in the price? pr
Mr. HAMMER. Oh, yes. But I mean if they would make the same

price as the Belgian prices.

POLLED GLASS

[Par. 2211] C
diff

STATEMENT OF C. J. GUNDLACH, NEW YORK CITY, REPRE. gla
SENTING THE MISSISSIPPI GLASS CO. ben

ask
(The witness was duly sworn by the chairman of the subcommittee.) pri

Mr. GUNDLACH. Mr. Chairman and gentlemen, I am president of am
the Mississippi Glass Co. con

Senator EDGE. You are appearing on rolled glass under paragraph C
221? Ic

Mr. GUNDLACH. Yes, sir.
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Senator EDGE. Have you a brief?
Mr. GUNDLACH. I have a very short statement; no brief.
Senator EDGE. You prefer to make an oral statement?.
Mr. GUNDLACH. Yes.
Senator EDGE. We will permit you to go ahead, to the end of

your statement.
Mr. GUNDLACH. I appear on behalf of the eight manufacturers

representing the rolled-glass and wire-glass industry in the United
States: Advance Glass Co., Newark, Ohio; Blue Ridge Glass Cor-
poration, Kingsport, Tenn.; Highland Western Glass Co., Washing-
ton, Pa.; Mississippi Glass Co., New York City; Mississippi Wire
Glass Co., New York City; Pennsylvania Wire Glass Co., Philadel
phia, Pa.; Sergeant Glass Co., Sergeant, Pa.; Southwestern Sheet
Glass Co., Okmulgee, Okla.; and the Paul Wissmach Glass Co. (Inc.),
Paden City, W. Va.

In our brief, and oral statement, we recommended a change from
two brackets to a flat rate, regardless of size. Our product is rolled
in large sheets and then cut down to the required size so that the
smaller dimensions cost as much as the larger sizes. Therefore, we
are not satisfied with the one-fourth cents per square foot advance
on glass not exceeding 384 square inches. This really should be a
flat rate, thereby eliminating an obsolete clause, as we can truthfully
state that this is not ample in comparison with the costs in Europe,
where they can produce this glass at much lower production costs
and take advantage of this clause in the smaller sizes, due to the low
rate of duty on the smaller sizes.

Our industry has much less protection than any of the other styles
of glass and we believe this wouldibe baoC&dap by the United StatesTariff ommission, who have, the d ta as t the verage protection
i the flat-glass industry. :Therefor, :in-view of this,,we trust that
your committee can grant, us a flat rate of 2 cents pe ,square foot
.gardless of size. , - . . -,
Senator KING. You are getting 2 centsare you not?,j il.
Mr. GUNDLACH. This is oin the.smaller glass. Thetuft paragraph

will explain it. . : ::; .. , , , ,. ..' r
Senator KING. You are getting a 26 er cent inereateaonall above

that, from 1% to 2 cents. That is an increase of 25 per cent:over the
present rate.. ,,

Mr. GUNDLACH. That is on larger glass.
Senator KING. Over 385 square inches. .
Mr. GUNDLACH. Yea:: I 8am speaking of the smaller sizes
All of our product is absolutely sold osa squa.-foot basis, cover-

.:g paragraph 221, 'regardless o size, whether it is 12 inches square
(. 3 by 10 feet long. If, however, you still think there should be
differential, we shouldget not less thali 1% cents pOer square foot on
lass not exceeding 384 square inches, which would give us some

benefit. Rolled glass is competitive with other flat glass. All we
ask is to equalize the difference in conditions. of competition in the
principal market in the United States between a domestic article
and like or similar competitive article imported from the principal
competing country.

Senator KING. Let me see if I understand you. Where it says
1 cent per square foot, you want that raised to what?
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Mr. GUNDLACH. One and one-half. We asked for a flat rate,
Senator King, of 2 cents regardless of size, because there is no differ-
ence in our prices between 12 inches square and 36 by 120.

Senator REED. If we made it a flat rate of 1% cents to apply to
all sizes, how would that leave you?

Mr. GUNDLACH. That would give us much better results, of course.
Senator REED. It would give you better protection on the small

sizes.
Mr. GUNDLACH. Yes. On all this glass coming in here, of course,

we have reduced our prices in the last few years to keep out the
import glass. Our glass today sells for 30 per cent less than it did
some years ago.

Senator EDGE. You would prefer to have that flat rate rather than
the quarter of a cent on one, and half a cent increase on the other,
would you not?

Mr. GUNDLACH. Yes.
Senator KING. A flat rate of 1% cents?
Mr. GUNDLACH. One and one-half cents for the small, and 2 over;

or, of course, the 1%-cent flat rate would be of greater benefit to us.
Senator KING. On all?
Mr. GUNDLACH. Yes; because we do suffer on the small glass.
Senator REED. You would leave the duty on the large sizes just

where it was under the act of 1922?
Mr. GUNDLACH. That is your pleasure, gentlemen.
Senator BARKLEY. That is not what he said. He wanted 2 cents,

but he would take 1I% on all.
Mr. GUNrLACH. Two cents on the large sizes, Senator, and 1%

on the small, although we did ask for a flat rate of 2 cents.
Senator EDGE. Your statement does not go into the imports at all?
Mr. GUNbLACH. No. I state here that President Coolidge and

President Hoover have given relief to the plate and window glass in-
dustry under the flexible tariff bill, which is effective at the present
time; therefore, we would very strongly advocate the changes recom-
mended by the manufacturers mentioned above.

Senator EDGE. Have you any record of the approximate amount
of imports under this particular classification?

Mr. GUNDLACH. No, I have not.
Senator EDGE. Have they increased or decreased in the last few

years?
Mr. GUNDLACH. We cut out prices down to meet the conditions,

rather than have the glass come into this country.
Senator KING. Mr. Witness, your production increased from P

13,000,000 plus in 1914 to 25,795,000 square feet in 1927.
Mr. GUNDLACH. Yes. k

Senator KING. What was the increase from 1927 to 1928?
Mr. GUNDLACH. There was not much of an increase; about the a'

same amount; about 60,000,000, 1 think, in 1927.
Senator KING. Twenty-five million.
Mr. GUNDLACH. I mean wire glass and rough rolled glass. There

are two there, Senator. Wire glass comes in under the same schedule.
Senator KING. Rough plate glass was 3,000,000 square feet in

1927; and twenty-five million plus of rough wire glass.
Mr. GUNDLACH. Yes. That was rough.
Senator KING. You think there were 60,000,000 in 1928.
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Mr. GUNDLACH. I want to correct you. That 3,000,000 is heavy
rough glass. We do not make that. That is a half inch in thickness.
The 25,000,000 you have there is wire, and then there is rolled glass
in there.

Senator EDGE. You make the rough wire glass.
Mr. GUNDLACH. We do, Senator.
Senator EDGE. That is about 25,000,000. It has been practically

the same thing for the past three years.
Mr. GUNDLACH. Yes. It is a new industry for fire protection.
Senator REED. Another suggestion, Mr. Gundlach-
Senator KING. Just a moment. The imports, 1 find, for instance,

in 1923 were 1,822,000 square feet.
Mr.G UNDLACH. Yes.
Senator KING. In 1924, 2,359,000 square feet; in 1925, 1,047,000

square feet; in 1926, 1,562,000 square feet; in 1927, 921,000 square
feet; and in 1928, 1,227,000 square feet.

Mr. GUNDLACH. Yes, sir.
Senator KING. So, the imports are insignificant, measured by the

domestic production.
Mr. GUNDLACH. They are, because we have kept the prices down,

Senator, to meet that condition.
Senator KING. Did you keep your prices down in 1923?
Mr. GUNDLACH. We certainly did.
Senator KING. You have made profits and lived, have you not?
Mr. GUNDLACH. Yes; we have.
Senator KING. Have you the balance sheet of the corporations

that you are representing here?
Mr. GUNDLACH. No sir; I have not.
Senator KING. They have expanded, have they not, and increased

their production?
Mr. GUNDLACH. They have increased their production; certainly.
Senator KING. And added to their plants?
Mr. GUNDLACH. Yes.
Senator King. And they have put back their profits into their

business.
Mr. GUNDLACH. Some of them.
Senator KING. In some cases they have paid dividends.
Mr. GUNDLACH. Some have paid dividends, and some have not.
Senator KING. So that the competition has not prevented the

increase in the business, and putting your profits back into your
plants, and increasing your output.

Mr. GUNDLACH. Well, I can not answer for the others, but I
know we have increased our capital, and we have also put some of it
in there. We have had other lines on which we have made money
and put it back into the glass business.

Senator KING. You have increased the capital of your company.
Mr. GUNDLACIH. No.
Senator KING. At no time?
Mr. GUNDLACH. No, sir.
Senator KING. What is your capital?
Mr. GUNDLACH. $3,500,000.
Senator KING. Where is your plant?
Mr. GUNDLACH. Two in Pennsylvania, one in West Virginia, and

one in St. Louis, Mo.
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Senator KING. Was it organized at $3,500,000?
Mr. GUNDLACH. Yes.
Senator KINc. All paid up?
Mr. GUNDLACH. Yes. It was $2,500,000, and we increased it some

years back to $3,500,000.
Senator KING. By issuing bonds, or stock?
Mr. GUNDLCH. We issued stock.
Senator KING. Stock dividends?
Mr. GUNDLACH. No, sir. We never paid a stock dividend.
Senator KING. You have put some of your profits back?
Mr. GUNDLACH. YC.; We ,ave, at times.
Senator KING. What dividend did you pay last year?
Mr. GUNDLACH. Last year we paid 8 per cent.
Senator KING. Any stock dividend?
Mr. GUNDLACH. No, sir.
Senator KING. That was cash?
Mr. GUNDLACH. Yes.
Senator KING. How much do you carry in your surplus and un-

divided profits account, for last year?
Mr. GUNDLACH. It was very small last year.
Senator KING. How much?
Mr. GUNDLACH. I could not answer offhand, because I have not

those papers with me.
Senator KING. What do your books show that your present

undivided profits are, and your surplus account, in the aggregate?
Mr. GUNDLACII. I could not answer that offhand, Senator.
Senator KING. How many millions, or hundreds of thousands?
Mr. GUNDLACII. I do not know exactly, because I do not want

to make that statement unless I know positively.
Senator KING. You are the president of the company.
Mr. GUNDLACH. Yes; I am.
Senator KING. And have been with it for years.
Mr. GUNDLACII. Yes, sir; ever since I was a boy.
Senator KING. What were your dividends in 1927?
Mr. GUNDLACH. In 1927 they were very small. We took it out

of surplus. We made very little money in 1927.
Senator KING. 1926?
Mr. GUNDLACH. 1926 was a little better; 1928 was just fair.
Senator.KING. It was 8 per cent, you say.
Mr. GUNDLACH. We took some of it out of our surplus. We

thought that the stockholders were entitled to dividends on their t
stock.

Senator EDGE. There does not seem to be any very serious com-
petition from imports, as a matter of fact. c

Mr. GUNDIACH. No; there is not, Senator, from the reports there.
Senator EDGE. Business is good.
Mr. GUNDLACH. As I say, we have held our prices down to a place f,

where we tried to shut out the importations. tc
Senator EDGE. Imports are about-
Mr. GUNDLACH. Yes; but our prices used to be higher. Our bi

prices to-day are 30 per cent less than they were 6 or 7 or 8 years ago.
Senator EDGE. Imports are about one half of 1 per cent. is
Mr. GUNDLACH. Yes.

8
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Senator REED. Mr. Gundlach, how thick does your product run
on an average?

Mr. GUNDLACH. From one-eight to three-eights of an inch.
F Senator REED. HOW many ounces to the square foot does that
weigh?

Mr. GUNDLACH. The one-eighth weighs about 2 pounds to the
square foot; the three-sixteenths about 3; and the quarter inch
about 4.

Senator REED. If, then, we put on a specific duty per pound for
this material, regardless of size, that would be fairer than to base the
duty on the mere surface of it, would it not?

Mr. GUNDLACH. Yes. It is covered by that.
Senator EDGE. You mean it is covered in the existing bill?
Senator REED. What do you mean by "it is covered by that"?
Senator EDGE. We have the existing bill before us.
Senator REED. There is a proviso in the existing bill that if it

weighs over 100 pounds per hundred feet-
Mr. GUNDLACH. Yes. I wanted to quote it to you:
Not exceeding three hundred and eighty-four square inches, I cent per square

foot; all above that, 2 cents per square foot; and all the foregoing weighing over
one hundred pounds per one hundred square feet, shall be subject to an additional
duty on the excess at the same rates herein imposed.

That is the old custom, Senator.
Senator EDGE. That does not answer Senator Reed's question.
Mr. GUNDLACH. Absolutely.
Senator REED. It occurred to me that it is more logical to impose

a specific duty per pound, regardless of size or weight.
Mr. GUNDLACH. You are right, Senator. It would simplify it,

Senator.
Senator REED. Rather than to make different brackets, according

to the area.
Senator EDGE. Did the Fordney-McCumber bill follow that

method?
Mr. GUNDLACH. No. They followed the one that is in now.
Senator BARKLEY. Do they make this sheet glass all of a uniform

size and cut it later?
Mr. GUNDLACH. They cut it all to size.
Senator BARKLEY. They cut it to any size they want?
Mr. GUNDLACH. Yes.
Senator BARKLEY. The only additional cost would be in the addi-

tional cutting, which would be infinitesimal, would it not?
Mr. GUNDLACH. The cutting is just the same.
Senator BARKLEY. So that, so far as the manufacturing costs are

concerned, there is not any very substantial difference?
Mr. GUNDLACH. There is no difference between a piece of 384

square inches, and anything over. That is the reason we are asking
for the flat rate. We are asking for something I think we are entitled
to.

Senator EDGE. The flat rate, whatever we finally decide, would
be fair, and would be better than this method?

Mr. GUNDLACH. Exactly. It would simplify it, Senator. That
is what we are trying to get at.

Senator KING. Just a moment. I am not quite sure that I under-
stand you on that. As I understand Senator Reed's suggestion,
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it is that the rate be fixed with reference to the poundage rather than
the area.

Mr. GUNDLACH. It would be the same as it is now, practically.
Senator KING. For my own information, would it not cost less,

relatively, to make a sheet of glass one,sixteenth of an inch thick,
or an eighth of an inch thick, than one two-eighths of an inch thick?

Mr. GUNDLACH. There would not be any difference there.
Senator KING. Would it be fair?-
Mr. GUNDLACH. It is rolled out. We might roll a thinner glass

just a few sheets quicker. There is very little difference in it. The
cost is in the material.

Senator KING. It did not seem to me it would be fair to have double
the duty because it weighed twice as much, for the same area.

Mr. GUNDLACH. Oh, absolutely. Glass costs so much per pound to
manufacture.

Senator KING. It seems to me that part of the cost, relatively,
was in first getting the original "spread," if I may use that expres.
sion-

Senator REED. No. It is in the weight.
Mr. GUNDLACII. It is absolutely in the glass, so much per pound.
Senator KING. Is that recognized by manufacturers of glass?
Mr. GUNDLACII. Yes, sir.
Senator KING. The trouble incident to getting your first unit,

in thickness, is not determinative at all of the cost that ought to
be charged, but the whole factor is the weight?

Mr. GUNDLACH. Yes, sir.
Senator EDGE. And the amount of material used.
Mr. GUNDLACII. Absolutely. That is the cost of the glass. I c

think you gentlemen can recognize that.
Senator EDGE. Thank you.

PLATE GLASS
e

[Par. 222]

STATEMENT OF ABRAHAM SOLOMON, NEW YORK CITY, REPRE.
SENTING THE ASSOCIATION OF IMPORTED PLATE GLASS CON.
SUMERS AND THE FURNITURE MANUFACTURERS ASSOCIA.
TION OF GRAND RAPIDS, MICH. c

(The witness was duly sworn by the chairman of the subcommit-
tee.)

Senator EDGE. Yor represent the Association of Imported Plate t
Glass Consumers; is that correct?

Mr. SOLOMON. Yes.
Senator EDGE. Of New York City?
Mr. SOLOMON. Yes, sir.
Senator EDGE. And you are appearing before the committee to

discuss paragraph 222?
Mr. SOLOMON. YPr, sir.
Senator EDGE. 7fave you a brief?
Mr. SOLOMON. I have a brief that is not quite ready; if I may have

48 hours to file it.
Senator EDGE. You may have 36. It will have to be in by to-

morrow night some time.
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Mr. SOLOMON. I also represent the Furniture Manufacturers
Association of Grand Rapids, Mich.

Senator EDGE. I understand you will file a sworn brief with the
reporter. What do you want to present to the committee, in addition
to what the brief will contain?

Mr. SoLOMON. I have considerable information here. I shall try
to make it as brief as possible.

Senator EDGE. Will you not include all that information in your
brief?

Senator KING. We might say the same of all of them.
Senator EDGE. He says that he has not prepared his brief. Go

ahead. I will give you a limited time, in view of the fact that your
brief has not been prepared. I assumed that what you proposed to
tell the committee would be incorporated in your brief.

Mr. SOLOMON. I will incorporate as much of it as possible in the
brief. Some things can not be incorporated in the brief, I think.

Senator EDGE. Go ahead and tell us orally what you are going to
put in your brief.

Mr. SOLOMON. Gentlemen, we are in a rather peculiar position by
virtue of the fact that the President's proclamation has increased the
rate of duty, on January 17, 1929, from the 1922 tariff rates which
were 12%, 15, and 17% cents per square foot, to 16, 19, and 22.
These increases were made not on a majority finding of the Tariff
Commission but on a split report, three members of the Tariff Com-
mission having decided that we were entitled to a reduction in the
tariff rates on plate glass. The other three decided that there
should be an increase, due to the fact that they have included the
costs of three years, 1923, 1924, and 1925. They admit, however,
tha. if we take the last year's costs available, which was the year
1925, that we were entitled to a reduction in the tariff. In other
words, in that respect, if we take the last year's figures available,
which was 1925, the Tariff Commission is unanimous that we are
entitled to a reduction on polished plate glass.

Now, then, these figures-
Senator KING. Is' polished plate glass the only article you are

speaking of now?
Mr. SOLOMON. Paragraph 222; yes, sir.
Senator EDGE. Before you go on, so that I may get the comparisons

correct, were you here when Mr. Porter testified on Saturday?
Mr. SOLOMON. No, sir. I did not know that he testified.
I am speaking of paragraph 222, Senator.
So that the Tariff Commission were unanimous in their opinion

that if we take the last year's figures available, anti the costs of the
year 1925, there should be a reduction in the duty on plitte glass.

Now, the President has proclaimed an increase, based, not on the
majority or unanimous finding of the commission-

Senator EDGE. What is the increase that lie proclaimed? What
does that amount to, as compared to the existing hill? Is it 12%
cents?

Mr. SOLOMON. The President increased the first rate to 16, from
12.. The house put it back to 12% cents.

Senator EDGE. I see. Then the 19 cents-
Mr. SOLOMON. The 19 and the 22 cent rates were retained.
Senator EDGE. As the President's proclamation called for.
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Mr. SOLOMOn. That is right.
Senator EDGE. But, as to the first classification, the President's co

proclamation amounted to how much? ha
Mr. SOLOMON. Twenty-five per cent. It increased it from 12%

to 16. ne
Senator EDGE. The bill before us returns it to 12%. a
Mr. SOLOMON. Yes. The second bracket was increased from

15 to 19, and the same rate was retained in the House; the third
bracket was increased from 17% to 22, and the House retained the 22. anl

So that we have the peculiar situation where, if we take the last D
year's costs available, 1925, the entire Tariff Commission is unani. an
mous that we are entitled to a reduction in the rates, instead of which T'
we have an increase, and that is based merely on the recommendation
of the three members, who take three years, 1923, 1924, and 1925. ha

Another very interesting point in connection with this matter is po
the fact that these rates, and the conclusions of the Tariff Commission, 51
were based upon the old casting method of making plate glass. The es
reason for that is this: The 1922 tariff act provides for cast polished sqi
plate glass. Now, then, the domestic manufacturers and the experts
of the Tariff Commission all recommend that the terminology of the as
paragraph be changed, because cast polished plate glass does not
represent the present situation in the plate-glass industry, because-

Senator REED. The House has changed the language. It has cut W
out the word "cast."

Mr. SOLOMON. Yes; and that is becaisf----
Senator EDGE. That does not appear here. We have not that

before us. It is out of the bill. Why discuss that? wa
Mr. SOLOMON. For this reason, that there are three new additional thi

methods of making plate glass, which came into effect while the 1922 pe
law was in existence. There is the continuous method, the Bicheroux co
method, and the Libbey Owens method.

All these three methods are considerably cheaper than the old casting
method.

Senator EDGE. Of course, you understand that it is impossible for
the Tariff Commission to get these foreign costs since 1925.

Mr. SOLOMON. I am not talking about foreign costs. I am talking
about domestic costs.

Senator EDGE. We have the domestic costs, have we not?
Mr. SOLOMON. Even if we rely on the 1925 costs of the Tariff was

Commission, which was the last year, the Tariff Commission is
unanimous that there should be a reduction; and that is under the old
method.

Senator EDGE. You said that five times; and then, dealing with three
of them, you said they took the other view based upon something. est

Mr. SOLOMON. No, sir. The Tariff Commission was unanimous, cap
Senator EDGE. I understand; but on the recommendation that car

went to the President, three of them took one view, and three the other. feei
Mr. SOLOMON. Correct.
Senator REED. And the reason they differed was because they could We

not agree on what market in this country shoud be used as the deter sell
mining factor. at

Mr. SOLOMON. No, sir. The reason for that was this: The three 12%
who recommended the increase said that 1925 was not representative S
because in this country the production was high, while in Belgium it to
was low.
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Since that period, it is worthy of note that the increase in this
country has been about 60 per cent, while the production in Belgium
has remained stationary.

The United States Department of Labor explains that one of the
new methods, the continuous method, is 33% per cent cheaper in
all departments of manufacturing.

Mr. Higgins, representing the Pittsburgh Plate Glass Co. before the
Ways and Means Committee, waived that aside, because he thought-
and this is from the record-that this was merely an estimate of the
Department of Labor. I made inquiry of the Department of Labor,
and they said that this information was obtained from manufacturers.
They were not estimates, but accurate figures.

In order to show that the production of plate glass in this country
has not in any way been affected by the old rates, I merely have to
point out that in 1921 the total production in this country was about
51,000,000 or 52,000,000 square feet. This year the production is
estimated to be 180,000,000 square feet. Last year it was 140,000,000
square feet.

Senator REED. Do you regard it as a fair comparison to select 1921
as the basis?

Mr. SOLOMON. For production?
Senator REED. For anything. Your business was not good in 1921,

was it?
Mr. SoLoMON. Yes, sir.
Senator REED. It was?
Mr. SOLOMON. 1921 was good; 1922 was better. In 1923 there

was a shortage of plate glass. There was not enough production in
this country. So that we have an increase here of several hundred
per cent-three or four hundred per cent-in the production of the
country, and that is under the old rates.

Senator KING. What was it in 1927?
Mr. SOLOMON. In 1928 it was 140,000,000 square feet.
Senator KING. You gave 180,000,000 square feet.
Mr. SOLOMON. Estimated for this year.
Senator KING. What was it in 1927, if you have the figures?
Mr. SOLOMON. I have not the figure handy here, Senator.
Senator KING. How have the imports been?
Mr. SOLOMON. The ratio of imports last year to consumption

was about 9 per cent.
Senator KING. Nine per cent only of imports?
Mr. SOLOMON. Yes, sir.
Senator KING. That is of polished plate glass?
Mr. SOLOMON. Polished plate glass, paragraph 222. It was

estimated for 1930, by the largest manufacturer, that the production
capacity of the country, when they get through with their present
current improvements that are going on, will be 225,000,000 square
feet.

Then we have another very peculiar situation, in small glass.
We have a situation where the duty on small glass is higher than the
selling price. You have 8, 10, and 12 cent glass, where the duty is
at the present time 16 cents; and in the new House bill it will be
12K cents; not adding the freight, or handling, or any other expenses.

Senator EDGE. While your figures do not greatly differ, you seem
to be edging along a little. According to the Tariff Commission
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information the figures are 130,000,000 instead of 140,000,000; and
the imports are about 15,000,000, which would be over 11 per cent thel
instead of 9 per cent.

Mr. SOLOMON. No. I want to correct you on that.
Senator EDGE. Don't correct me---- th
Mr. SOLOMON. Because the Tariff Commission- sta
Senator EDGE. Wait a minute. Don't correct me. Correct the

Tariff Commission. ing
Mr. SOLOMON. That does not include the production of the Libbey. sma

Owens Co. size s

Senator EDGE. What is that? fort
Mr. SOLOMON. Not the sheet glass, but plate glass, Senator. The t

Libbey-Owens Sheet Glass Co. manufactures plate glass, and those .
figures do not include their production. sg

Senator REED. Theirs is polished drawn glass. AU
Mr. SOLOMON. Window glass, first drawn, and then polished into cus l

plate glass; yes, sir. Their production should be added to the 20
130,000,000 of the Tariff Commission in order to make the figures Qt
correct. I think the representative of the Tariff Commission will ofth
bear me out in that. T

Senator KING. The representative from the Tariff Commission, T
here present, confirms that statement.

Senator REED. Is there any ground polished window glass coming likely
from Europe?

Mr. SOLOMON. There is one type, known as German crystal plate
glass. It is of that type. It comes in very small quantities, and An
the prices are considerably higher than the prices of plate glass. njun
That is a different paragraph, and has nothing to do with this tre
paragraph at all. popu

Senator REED. That is not included in your import figures here, plate
then? o

Mr. SOLOMON. No, sir. new
Senator EDGE. All right. Have you any further information? tosu

Have you anything else in addition to your brief? plate
Senator KING. I do not want to interrupt you, but I wanted to ask gla

you about the furniture men, and how they are affected. Tou
Mr. SOLOMON. First of all, since the President increased tha rates woule

in January-the law went into effect on February 16. The first Thi
month for which we can make any comparison is March of this year. us
The American production for March, 1928, was 11,951,385 square I0
feet. In March, 1929, it was 13,144,216, an increase of 10 per cent. ash,
For the same period the imports for March, 1928, were 1,535,968, Sc
but in this year, since the increas- of the rate, they were only 198,807, M
a decrease of 87 per cent. not

Senator REED. What was the figure the month before the increase have
went into effect? Se

Mr. SOLOMON. I have not the figure handy. I would be very glad glass
to send it to you, Senator. M

Senator REED. It was very high, was it not? Se
Mr. SOLOMON. I beg your pardon? at an
Senator REED. The imports were very high? M
Mr. SOLOMON. For the month of January? e
Senator REED. The month preceding the increase.

!
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Mr. SOLOMON. I do not know the figures, bit I will be glad to send
them to you, Senator.

Senator REED. I will be glad to have them.
Mr. SOLOMON. The domestic manufacturers, in the hearing before

the Ways and Means Committee, in their brief, made the following
statement, on page 1563:

We have heretofore called attention to the trade conditions affecting the sell.
ing price of the smaller sizes of plate glass. Owing to the unavoidable cutting of
small sizes in excess of active demand and the necessity of selling these smaller
sizes in competition with cheaper glass, the price obtained by the manufacturer
for these sizes will continue to be below the average cost of production and so low
as to largely exclude the foreign product of these sizes from our market.

Mr. SOLOMON. May I just add one item here? This is from a
signed report made by a domestic plate glass manufacturer, the
Allegheny Plate Glass Co., owned by the Ford Motor Co., to a
customs agent, Mr. E. J. Dougherty, on August 6, 1926. On page
2 of the report is the following question:

Question. Is the domestic industry injured or likely to be injured by reason
of the importation of such foreign merchandise?

The answer was "No."
Then the question is (question 3b):
Question. In what manner and to what extent is your industry injured or

likely to be injured?

The answer is as follows:
Answer. We do not believe it is being injured at present or is likely to be

injured in the future on account of the increased demand for automobile sizes,
street and railway car windows, which has increased many fold in the past
five years; and which hai a tendency of a still greater increase by reason of the
popularity for closed-model automobiles. There is at this time a market for
plate glass for all that domestic plate glass manufacturers produce over and
above importations.

On account of the greater production of plate glass in this country, due to the
new continuous process, manufacturing costs have undoubtedly been lowered
to such an extent that lower prices should prevail. If lower prices did prevail,
plate glass would undoubtedly be used for many purposes where common window
glass is now being used.

The medium-priced houses of to-day can not afford to install plate glass on ac-
count of the prohibitive prices. With lower prices on plate glass, this in itself
would be a big field for increased production.

The protective tariff of to-day is certainly high enough to protect the American
industry, considering the small amount of labor required to make plate glass.
If you will look into the question you will find the biggest part of the cost of
manufacturing polished plate glass is for raw materials, such as coal, sand, soda
ash, freight, etc. The labor cost per square foot at tlb i time is normal.

Senator REED. What is the date of that?
Mr. SOLOMON. August 6, 1926. Since then the new processes

not only the continuous but the Bicheroux adu the Libbey-Owens,
have also tended to reduce the cost and increase the production.

Senator REED. And since that time the domestic price of plate
glass, for small sizes, has about been cut in half, has it not?

Mr. SOLo.MON. All the late glass has been cut in half; yes, sir.
Senator Heed. And the prices are lower today than they have been

at any time since before the war?
Mr. SOLOMON. I believe that is correct; yes, sir.
Senator REED. And lower than they were before the war?

03310-20--vor. 2, sciiED 2--35
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Mr. SOLOMON. That I do not know. But that is substantially
correct. And the effect of that is, Senator, that the ad valorem
equivalent has multiplied several times.

Senator REED. Another effect of that is that a number of the plate
glass companies are now in bankruptcy.

Mr. SULLIVAN. No, sir; there is no concern in bankruptcy that I
know of, but on the contrary, whatever reports we can get show a
very optimistic condition. Following is an extract from the New
York Times of March 13, 1929, with regard to the Pittsburgh Plate
Glass Co.

The Pittsburgh Plate Glass Co. shows for 1928 a net profit of $8,468,773 after
depreciation, depletion, Federal taxes, and other charges, equivalent to $3.90
a share earned on 2,166,524 shares of stock. This compares with $6,430,355 or
$2.97, a share, on the same share basis in 1927.

Senator REED. And you regard that as an evidence of the condition
of the plate glass market?

Mr. SOLOMON. That is the condition of the Pittsburgh Plate Glass
Co.

Senator REED. Yes; that is the condition of the Pittsburgh Plate
Glass Co., but the Pittsburgh Plate Glass Co. makes many other
products than plate glass.

Mr. SOLOMON. Yes.
Senator REED. And plate glass is less than half of its business.
Mr. SOLOMON. Yes, sir. But they produce 50 per cent of all the

plate glass made in the United States. Such is the information
found by the Tariff Commission. And that includes all the plate glass.
Now if you eliminate the plate glass made by the automobile interests
for their own purposes, they manufacture probably 75 to 77 per cent
of the plate glass for general consumption.

Senator REED. Did you ever hear of the Standard Plate Glass Co.,
of Butler?

Mr. SOLOMON. Yes, sir.
Senator REED. Do you call them prosperous?
Mr. SOLOMON. No; I do not think they are very prosperous, and

for the reason which I would like to quote right here, a very sig-
nificant reason-

Senator KING. Is that the company which soon after it was organ-
ized gave a certain amount of glass for each share which they sold?

Mr. SOLOMON. That is right. - They offered to sell you a foot of
glass for every dollar you invested there.

Senator KING. Yes.
Mr. SOLOMON. That was the company that came about by .the

consolidation of two old companies. In my opinion it is highly
overcapitalized, and they also have very antiquated machinery. It
has been announced in Glass Industry, in the November, 1928 issue,
that one of their plants was shut down because of the antiquated
machinery. .

Senator EDGE. Any other questions? '
Senator REED. I have one or two. I am told in a letter dated May

14 that the Standard Plate Glass Co. right at the present moment
is on the very verge of bankruptcy. I am told also that another plate k
glass company last year lost over $600,000 uad this year has lost
already over $100,000.
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Senator KING. Have you any objection to giving the names of
those companies, Senator?

Senator REED. I think perhaps I had better not do it without
permission.

Senator KING. I am going to put something into the record about
the Standard and its organization and methods.

Senator REED. I have information that the American Plate
Glass Co., at Durant City, has lost money both last year and this
year. Further, that the Pittsburgh Plate Glass Co. is not so much
affected by this because their plate glass business is only 30 per cent
of their volume.

Mr. SOLOMON. It may be the most profitable, though.
Senator KING. And is 50 per cent of the domestic production in

the United States.
Mr. SOLOMON. Yes, sir; and 75 to 77 per cent if we eliminate the

plate glass made by the automobile manufacturers themselves.
This is from the issue of Glass Industry of November, 1928, page 264:

The Standard Plate Glass Co. discontinued operations in their casting hall,
grinding and polishing departments at Springdale, Pa., on September 25 for an
indefinite period for the reason, it is stated, that the equipment has become
obsolete and can not be operated profitably. Approximately 300 workmen are
said to have been affected, some of whom have been transferred to the company's
plant at Butler, Pa.

Senator REED. I am also told that the Pittsburgh Plate Glass Co.
made more money out of its one plate glass plant in Belgium than
all its plate glass plants in this country.

Mr. SOLOMON. I am in no position to argue that. I have no idea
of their figures. They have not been made public, so far as I know.

There are only two other points I want to call your attention to,
Senators, and those are very vital, I think. In the first place, exports
to Canada and to Australia have increased considerably. Glass is
being sold in Canada for considerably less money than it is being sold
to the American consumer.

Senator KING. By the Pittsburgh Plate Glass Co.?
Mr. SOLOMON. I have not got the names of the exporters.
I also wish to call attention to the fact that strenuous efforts have

been made by domestic manufacturers to low pedal on tihe new pro-
cesses of manufacturing plate glass, but, nevertheless, we find that they
have petitioned the Ways and Means Committee to include all of the
different processes of manufacturing plate glass with the casting
method. Now, then, if they come hero and ask you to.include the
three new processes with the old process, casting method, why isn't it
fair then to include the lower cost of manufacturing in those three new
processes in fixing the rates? I do not think it is fair or justified to get
the present increased rates on the antiquated method when there are
three newer methods, and you are going to make the law for the future
and not for what has gone by.

Then, again, this may be of very little interest, but quite pertinent,
I think, to the facts. We are all interested to help the agricultural
interests in the country, the farmers, and so on, and it seems pertinent
to call your attention to the fact that the Belgians have bought from
the United States in 1927, the last year the figures are available,
wheat to the extent of $25,720,000; raw cotton to the extent of $16,-
885,000; gasoline and kerosene, $5,278,000; copper, crude, $4,510,000;
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barley, $2,442,000; oil cake, $3,310,000; automobiles and parts,
$4,173,000; machinery, $3,764,000. The trade balance between
Belgium and the United States for this year amounted to approxi.
mately $43,982,000 in favor of this country.

Now the total imports of plate glass from Belgium are only $2,000,.
000, and from the entire Europe combined it is only $4,000,000.

Senator BARKLEY. How does that compare with the total do-
mestic production?

Mr. SoLoMON. The total domestic production in dollars?
Senator BARKLEY. Yes.
Mr. SOLOMON. I am very sorry I have not got the figures in dollars,

but in percentage the imports last year were about 9 per cent of the
consumption of the country.

Senator KING. You stated you represented the furniture companies
of Grand Rapids?

Mr. SOLOMON. The Association of Furniture Manufacturers, that
is 50 manufacturers.

Senator KING. Fifty manufacturers?
Mr. SOLOMON. Yes.
Senator KING. What is their attitude on this proposed increase in

the tariff upon polished plate glass?
Mr. SOLOMON. They want a reduction. They want the quality of

the imported glass which they have always received.
Senator KING. How many men are employed in this furniture

business who are interested in this item?
Mr. SOLOMON. Twelve thousand.
Senator KING. Twelve thousand men? t
Mr. SOLOMON. Yes.
Senator KING. And what is the capital invested by those various

corporations?
Mr. SOLOMON. Approximately their volume of business I think c

was $50,000,000, according to the information I received.
Senator KING. To what extent do they use plate glass and to what

extent would they be affected by a reduction or an increase in rates?
Mr. SOLOMON. They would have to naturally add it to the cost he

of their furniture and pass it on to the consumer, and by the time re
it gets to the consumer the cost is considerably increased.

Senator KING. What proportion of the domestic production and a
the import is consumed by the furniture manufacturers in the United di
States?

Mr. SOLOMON. May I get that, Senator, again? m1

Senator KING. What proportion of the domestic production, plus
the importation of polished plate glass is consumed by the furniture
manufacturers of the United States?

Mr. SOLOMeN. There are no statistics on that point, Senator. pr
Senator KING. Have they furnished you any information showing

the consumption in dollars?
Mr. SOLOMON. Of plate glass?
Senator KING. Yes.
Mr. SOLOMON. No, sir; I did not inquire for it. I will try to obtain

it if you like to have it.
Senator KING. I wish you would do that, and send it to Senator ha

Edge, the chairman of this committee.
Mr. SOLOMON. Yes, sir.

L
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Senator BARKLEY. You stated a while ago there were some 12,000
men employed in the furniture business affected. How many men
are employed in the plate-glass industry?

Mr. SoLoMON. These 12,000, Senator, are only the employees of
the members of the association, the Grand Rapids Furniture Manufac-
turers Association. In the industry there are probably many times
that amount.

Senator BARKLEY. Do you know how many men are employed
in the plate-glass industry?

Mr. SOLOMON. There is the information in this Tariff Commission
report.

Senator EDGE. I think that is in the record.
Mr. SOLOMON. I think it is less than 1,000.
Senator EDGE. Anything else?
Senator REED. At this point I would like to put in the following

record from the Tariff Commission showing the unit value of imported
plate glass, 1920 down to date.

In 1920, 88 cents per square foot; 1921, 67.2 cents; 1922, first
eight months, 43.4 cents, last three months, 49.6 cents; 1923, 61.6
cents; 1924, 59.2 cents; 1925, 44.3 cents; 1926, 34.3 cents; 1927, 28
cents; 1928, 21.1 cents.

That is the way the market has gone, is it?
Mr. SOLOMON. That was to meet the American prices, sir. The

prices were always fixed by domestic manufacturers. The foreign
glass was always bought on the basis of quality, and the prices were
to meet those prices. At no time in the history of the industry have
they ever fixed a price which compelled the domestic manufacturer to
lower his price.

Senator REED. The same Belgian manufacturer that was selling
it at 88 cents in 1920 and 21 cents in 1928 was making a profit on 21
cents in 1928, was he?

Mr. SOLOMON. Well, I can not tell you what profits they made.
Senator REED. They seemed anxious to sell, did they?
Mr. SoLoMON. No, sir; from what they tell me they are really

holding on to the market as best they can, hoping that they might get
relief from the new tariff.

Senator KING. If the domestic manufacturer was charging 88 cents
a square foot at the time indicated by the Senator and dropped it
down to 21 cents he must have been making a tremendous profit?

Mr. SOLOMON. It is undoubtedly due to the lower method of
manufacture.

Senator EDGE. Was that due to the lower method of manufacture?
Mr. SoLOMON. The lower cost of manufacturing.
Senator KING. You stated a moment ago that these three new

processes have been developed since the war?
Mr. SOLOMON. Yes.
Senator KING. Quite recently?
Mr. SOLOMON. Yes.
Senator KING. To what extent do they cut the cost of producing?
Mr. SOLOMON. The only information that we have is that which

I was able to get from the Bureau of Labor, and it was that the saving
has been about one-third, 33% per cent in all the departments.

Senator KING. That is just the labor cost?

I
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Mr. SOLOMON. Yes. But the Tariff Commission may have further
figures about the further details. I do not know.

Senator EDGE. As a matter of fact the plate-glass business, accord.
ing to the figures that Senator Reed gave us was very good during
1923 and 1924?

Mr. SOLOMON. Yes.
Senator EDGE. The automobile consumption of plate glass was

great then?
Mr. SOLOMON. In 1923 the production in this country was too

small. And just to give you one example, Henry Ford was making
cars in order to meet the kind of glass he was able to get.

Senator EDGE. And yet the price did not go up very much, as I
recall, in listening to the figures?

Mr. SOLOMON. Why, it went up a number of times. These figures
do not affect the price because the prices that were currer. in the
market are not reflected in these figures at all. The plate glass in
that period was selling anywhere from $1.50 to $3 a square foot.

Senator EDGE. Where are these figures collected?
Mr. SoLoMON. They may be factory list prices. I do not know

what they are.
Senator REED. These are the official figures of the invoice value of

the imported glass, and you say you were getting $3.50 per square
foot for it?

Mr. SOLOMON. I am talking about the general market.
Senator REED. You were selling in the general market, were you

not?
Mr. SoLoMON. Yes.
Senator REED. Then this glass that was invoiced to you at 61 cents

was selling at $3.50?
Mr. SoLOMON. What year are you speaking of, Senator?
Senator REED. 1923, the same year that you are speaking of.
Mr. SOLOMON. No; I think the retail price was anywhere from $1

to $1.50 a square foot. The Pittsburgh Plate Glass Co., throughout
their fifty-eight odd warehouses in this country, were getting these
prices.

Senator REED. And so were you?
Mr. SOLOMON. What is that?
Senator REED. And so were you?
Mr. SoLOMON. Yes, sir.
Senator KING. What part of the market did you reach?
Mr. SOLOMON. Well, as far as Detroit, which is the principal con-

suming market.
Senator KING. By the way, did the price have anything to do with bi

the automobile manufacturers going into the production of plate
glass for their own use? y

Mr. SoLoMON. Not only the price, but also the fact that they
could not get enough glass for their own requirements. in

Senator KING. Are many of the automobile companies manu- r
facturing their own plate glass?

Mr. SOLOMON. Yes, sir. The American Plate Glass Co., to which th
Senator Reed refers, is owned by the Durant interests. They
bought it at the time when there was a scarcity of plate glass, and
they paid a very high price for the plant. The Ford Motor Co.
had to buy the Allegheny Plate Glass Co., which is an old casting



EARTUS, EARTHENWARE, AND GLASSWABP 547

method plant, whereas they have their own continuous casting
plant at Detroit.

Senator KING. Did they discontinue it?
Mr. SOLOMON. No, sir; it is still operating. They have the plant

for sale if anybody wants to buy it.
Senator BARKLEY. Has the slump in the building trades industry

had any serious effect on the plate-glass industry in the last two or
three years?

Mr. SOLOMON. No, sir. As a matter of fact, as you can see by the
figures, the production has multiplied several times. Multiplied
two or three hundred per cent in this period.

Senator BARKLEY. There has been a falling off in building, has there
not?

Mr. SOLOMON. Yes; and yet the demand for plate glass was the
greatest in the history of the United States last year. Capacity
this year is still larger, and next year still larger.

Senator BARKLEY. So it does not go hand in hand with the building
construction.

Mr. SOLOMON. No, sir; because a large percentage of the plate
glass is consumed by the automobile interests and by the mirror
interests.

Senator BARKLEY. That is all.
Senator REED. Mr. Solomon, the duty on the small sizes has been

12g cents a foot since 1922, has it not?
Mr SOLOMON. Yes.
Senator REED. And you have been importing and selling as far

west as Detroit and Grand Rapids, have you?
Mr. SOLOMON. As far as Detroit; yes, sir.
Senator REED. Selling Grand Rapids too?
Mr. SOLOMON. No, sir. Not the 12%. cent glass, by the way.

And the 12/-cent glass quoted sold when the prices were double what
they are now. But to-day the price is less than the amount of the
duty alone. In other words, it is an absolute embargo.

Senator REED. On the larger sizes the duty was 15 cents?
Mr. SOLOMON. Yes.
Senator REED. And you have been importing and paying that

duty and selling as far west as Detroit?
Mr. SOLOMON. We can not do it any more to-day.
Senator REED. I am asking you what you have been doing. Now

listen to me.
Mr. SOLOMON. Yes, sir.
Senator REED. Until the President raised the duty on the middle

brackets to 19 cents-
Mr. SOLOMON. Sixteen cents. Nineteen cents, second bracket;

yes.
Senator REED (continuing). You were importing glass and pay-

ing 15 cents on that second bracket and shipping it as far west as
Detroit.

Mr. SOLOMON. Yes, sir; but the selling price was higher. Since
the selling price came down we could not do it.

Senator REED. When did you quit shipping as far west as Detroit?
Mr. SOLOION. Oh, I imagine about a year and a half or two years
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Senator REED. And you quit that when the price fell further,
did you?

Mr. SOLOMION. Yes, Sit. May I read just one statement here?
Senator EDGE. No; you can not read anything more. Put it in

the record if you want to.
(Mr. Solomon submitted the following brief:)

BRIEF OF ASSOCIATION OF IMPORTED PLATE GLASS CONSUMERS AND FURNITURE
MANUFACTURERS ASSOCIATION OF GRAND RAPIDS, MICi.

Plate glass was provided for in paragraph 222 of the tariff act of 1922, as follows:
Duty (per square foot): Cents

Not exceeding 384 square inches--------------------------------. 12%
Above that and not exceeding 720 square inches-------------------- 15
Above 720 square inches-------------------- --- - --.---------- 171,

By presidential proclamation dated January 17, 1929, these rates were increased
as follows:
Duty (per square foot): Cents

Not exceeding 384 square inches--------------------------------- 16
Above that and not exceeding 720 square inches------------.------. 19
Above 720 square inches------------------------------------... 22

In paragraph 222 of the pending tariff bill (H. R. 2667) the following duties
are provided:
Duty (per square foot): Cents

Not exceeding 284 square inches---------------------------------- 12)
Above that and not exceeding 720 square inches.--------------..... 19
Above 720 square inches-------------------------------------... 22

In other words, the House of Representatives restored the rate of duty provided
by the tariff act of 1922 for plate glass in the lowest tariff bracket but adopted
the rates of duty in the presidential proclamation for plate glass in the other two
tariff brackets.

CHANGES IN DUTY REQUESTED

The following tariff provision for plate glass is respectfully requested:

Duty (per square foot): Cents
Not exceeding 144 square inches.------------------------------.... (I)
Above that and not exceeding 384 square inches-.---------------.. 2%
Above that and not exceeding 720 square inches----------------.... 5
Above 720 square inches...-------.. ---.. ----.-------.--.......-- 71

REASONS IN .OPPOSITION TO INCREASED RATES OF DUTY IN PENDING TARIFF BILL
AND IN SUPPORT OF REDUCTION IN DUTY

1. The increased rates of duty in the presidential proclamation (two of which
were adopted in the pending tariff bill) were based on a report of the United
States Tariff Commission to the President dated August 22, 1928, in which
three of the six members of the commission recommended a reduction of the
rates of duty on plate glass to 10.91 cents, 13.10 cents, and 15.28 cents for the
three tariff brackets, respectively. This recommendation was based on the
costs of production of plate glass in the United States and abroad for the year
1925, which were the latest costs ascertained by the commission.

2. The recommendation of higher duties by the other three members of the
commission was not based on the latest costs of production ascertained by the
commission but on average costs for the years 1923, 1924, and 1925-four to
six years ago. In following this recommendation, the presidential proclamation
departed from the established practice in cases arising under the flexible tariff m
provision of predicating changes of duty on the latest costs of production ascer- p
tained by the United States Tariff Commission. The adoption of the recom- p
mendation of higher duties, for which there was no majority finding of the
commission, was also a departure from previous and present practice in cases of
this kind. To that effect please refer to the recent announcement by President G

Fre.
A Free.
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Hoover that no changes in rates of duty under the flexible tariff provision will be
made in the absence of a majority finding of the United States Tariff Commission.

3. All members of the United States Tariff Commission agreed that a com-
parison of the latest costs of production of plate glass ascertained by the com-
mission indicated a reduction in the rates of duty provided in the tariff act of 1922.
(Sec pp. 29 and 43 of the commission's report to the President dated August 22,
1928.)

4. The provision for plate glass in the tariff act of 1922 was limited to "Cast
polished plate glass" (par. 222); because, when that tariff law was written, plate
glass was made by the old "casting" method only. The pending tariff bill
provides for "plate glass, by whatever process made"; because, since the
passage of the tariff act of 1922, and particularly since 1925 (the last year inves-
tigated by the United States Tariff Commission), three improved methods of
making plate glass have been employed in this country on a vast scale. These
Improved methods, known as the "continuous" process, the "Bicheroux" process,
and the "Libbey-Owens" process, now represent at least one-half of the total
productive capacity of the domestic plate-glass industry. All of them are operated
i conjunction with the improved method of continuous grinding and polishing
and effect large savings in labor and material, as compared with the old "casting"
method, which is operated in conjunction with the old method of discontinuous
grinding and polishing. The costs of production of plate glass ascertained by the
United States Tariff Commission did not take into account any of the improved
methods referred to and the presidential proclamation was accordingly limited to
"cast polished plate glass." The pending tariff bill, however, is not limited to
"cast polished plate glass" but provides for "plate glass, by whatever process
made." It is manifestly inconsistent and erroneous, therefore, for the pending
tariff bill to retain any of the rates in the presidential proclamation which gave no
consideration whatever to the enormous savings in costs of production effected by
each of the improved methods of making plate glass referred to. In other words,
the language of the pending bill is in keeping with present conditions but its rates
are based on obsolete costs.

5. Since 1925 (the last year investigated by the United States Tariff Com-
mission) the productive capacity of the domestic plate-glass industry has in-
creased by fully 60,000,000 square feet, and a further expansion of at least
50,000,000 square feet is now nearing completion. This entire increase is due
solely to the application of the three improved methods of manufacture referred
to. All new plate-glass plants built since 1925 and now being built are designed
and equipped for these improved methods only. At least two old plants, which
were designed and equipped for the old "casting" method, are now being con-
verted for use of one of the improved methods. Since 1925 also no domestic
plate-glass plant has been built for use of the old casting method; and, on the
other hand, one plant, which employed such method, has now ceased operations
due to its inability to compete with the more efficient plants referred to.

6. As a result of its improved methods of production referred to, the domestic
plate-glass industry is now selling plate glass to canada and australia, without
any tariff advantage over foreign producers, at prices which are fully 30 and 20
per cent, respectively, less than its selling prices in this country. The glass thus
sold to Canada and Australia consists of the same assortments. sizes, shapes, and
qualities as are regularly sold in this country and is just as salable in this country
as in Canada and Australia.

7. In the eight years from 1921 to 1928, during the last six of which years the
duties provided by the tariff act of 1922 were applied to plate glass, tile annual
production of plate glass in the United States steadily increased from 53,060,000
square feet to 143,000,000 square feet. For the year 1929 the domestic produc-
tion of plate glass, as estimated by the officers of the largest American plate-
glass company, will be 180,000,000 square feet. (See annual report to stock-
holders of Pittsburgh Plate Glass Co. for year 1928.) What better proof can
be offered that no increase of the rates of duty on plate glass in the tariff act of
1922 was necessary or justified.

8. The production of plate glass in the United States is now almost twice as
much as the combined production of the rest of the world; and the individual
production of some American plate-glass companies is more than the entire
production of Belgium, the largest foreign producer.

9. As evidenced by the financial statements of the largest factors in the domes-
tic plate-glass industry (Pittsburgh Plate Glass Co. and Libbey-Owens Sheet
Glass Co.) the importation of plate glass under the tariff act of 1922 has not
affected the profitable operation of the domestic industry but, on the contrary,
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the profits of the industry as a whole have been enormous. For example, the
capitalization of the two companies referred to at the time of the passage of the
tariff act of 1922 and their net profits for the six full years (1023-1928), during
which the rates of duty provided in that act were effective, were as follows:

Net profits
Company Capital in 1922 1'OS-1928,

o inclusive

Pittsburgh Plate Glass Co.............................. ............. $37,134.900 $78,733,000
Libbey-Owens Sheet Glass Co.................. ......... ...... 6,999,275 22,7900

It is a matter of record also that an investment of $1,000 in each of these comn
panics in 1923, at the end of 1928 would amount to $2,740 and $4,929, respectively.
The inability of the weakest factor in the domestic industry, which is burdened
with fixed charges altogether disproportionate to its size and which still employs
only the old "casting" method of manufacture, to compete successfully with other
American companies may furnish an excuse for talking about "foreign competi.
tion " but can not conceal the exceedingly prosperous condition of the domestic
industry as a whole.

10. Shortly after the passage of the tariff act of 1922 an application for a re-
duction in the rates of duty on plate glass was filed with the United States Tariff
Commission by American furniture manufacturers. Mor. than six years later
the rates of duty were increased in the manner explained above. Thie importa.
tion of plate glass under reasonable competitive conditions, which was very
difficult under the tariff act of 1922 and which is utterly impossible under the
higher rates of the presidential proclamation and the pending tariff bill, is vitally
necessary to large classes of American consumers, e. g., the building industry,
furniture manufacturers, mirror manufacturers, store-fixture manufacturers,
safety-glass manufacturers, and numerous others who cannot obtain the requisite
quality and quantity of domestic plate glass to meet their requirements. The
importation of plate glass should accordingly be encouraged, particularly so, be-
cause the imported glass has never undersold the domestic product in this market
but has always been purchased solely on the basis of quality.

11. In support of our request for free entry of plate glass not exceeding 144
square inches, it should be sufficient to state that in most cases the tduty alone
(12/6 cents per square foot), proposed in the pending tariff bill, and in all cases the
duty plus the cost of transportation from abroad on plate glass of that size is
more than the selling price in this country of domestic plate glass of the amne
size. In other words, if it were possible to obtain such foreign glass free of charge
it could not be imported. The same statement is virtually true of plate glass
above 144 square inches and not exceeding 384 square inches, for which we have
suggested a rate of 2/ cents per square foot. That is why the importation of
plate glass not exceeding 384 square inches has practically ceased and the imported
glass is now confined to the larger sizes.

12." In support of our request for a reduction of duties on all sizes of plate
glass, it should be noted that, when the tariff act of 1922 was passed, the selling
prices of domestic plate glass were more than twice as high as they are now and
the specific duties in that act, calculated on the prices ,f the imported glass
f. o. b. Antwerp, were then equivalent to an average of 27.20 per cent ad valorem.
The same specific duties, calculated in the same manner on the prices at which
the foreign manufacturer must now sell in order to meet the prices of the domestic
plate glass in this market, are now equivalent to an average of 129 per cent
ad valorem; and the specific duties in the l:residential proclamation (two of
which are retained in the pending tariff bill), calculated in the same manner, are
equivalent to an average of more than 200 per cent ad valorem. There is
nothing fanciful about these figures. They have not only caused the cessation
of imports of plate glass in small sizes but have also resulted in a sharp curtail-
ment of the imports of all other sizes. Whatever plate glass has been imported
into this country since the effective date of the presidential proclamation (Feb-
ruary 10, 1929), has been shipped mostly in fulfillment of contracts entered into
previous to the proclamation. The amount of new business in imported plate
glass since then is almost trivial because the foreign producers can no longer
accept orders for our requirements on a competitive-price basis. We are morally
certain that, unless the tariff situation is corrected by a reduction of duties to a
reasonable level, the importation of plate glass will stop altogether.
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13. The drastic reduction in the selling prices of domestic plate glass since
1922 is due primarily to a corresponding or even greater reduction in domestic
costs of production since the introduction of the improved methods of making
plate glass previously mentioned and secondarily to the patent desire and efforts
of the dominant domestic plate-glass interests to maintain complete control of
this market, to discourage production by others, and to shut out all importations.
Unless these tendencies are arrested by a reduction of duties to a reasonable
level, it will be a matter of a very short time when the monopolistic purposes
referred to will be an accomplished fact. Then standards of quality may be
lowered and prices advanced without regard for anyone-least of all the American
coisumier.

14. The adoption of the rates of duty on plate glass in the pending tariff bill
will only serve to extend and strengthen the monopolistic control of this essential
commodity by one domestic plate-glass company at the expense of many other and
larger American industries and of the American public generally. According to
the United States Tariff Commission, the one domestic plate-glass company
referred to produces 50 per cent of the total domestic production; 35 per cent of
the domestic production is produced by the automobile interests, who make the
glass primarily for their own use. In other words, only 65 per cent of the domestic
production is available for general use in this country, of which 50165, or 77 per
cent, is produced by the dominant factor in the domestic industry-the Pittsburgh
Plate Glass Co. (See 1. 535, Summary of-Tariff Information, 1929, complied by
the United States Tariff Commission.)

15. By common consent, the primary purpose of the pending tariff bill is to aid
the American farmer. It is obvious that anything calculated to decrease the
purchasing power of consumers of our agricultural products would conflict with
this purpose.

And it seems pertinent to point out in this connection that the little country of
Belgium, which will be the principal sufferer if the proposed embargo on plate
glass is translated into law-is one of the greatest world markets for American
farm products.

A partial list of exports from the United States to Belgium for the year 1927
follows:

Wheat..----------------------------------- $25, 720, 000
Raw cotton ----------------------------- - 16, 885,000
Barley.---.-------.--------------------------.-- 2,142,000
Oil cake.-----.--------..----------- --- -- 3, 710, 000
Gasoline-kerosene -------------- -------- - ------ 5, 278, 000
Automobiles..---------------- --- ------- 4, 173,000
Machinery.--.---------------- ------------------- 3, 764, 000

CONCLUSION

It is respectfully urged that the duties on plate glass be reduced as herein
requested.

Respectfully, ASSOCIATION OF IMPORTED PLATE GLASS CONSUMERS,
By A. SOLOMON, Chairman.

FURNITURE MANUFACTURERS' ASSOCIATION OF
GRAND RAPIDS, MICH.

By FRANCIS D. CAMPAU, Secretary.
Before me this 25th day of June, 1929, appeared Abraham Solomon, who, upon

being duly sworn, deposes and says that he is the chairman of the Association of
Imported Plate Glass Consumers, that lie has read the foregoing brief, that he
knows the facts therein alleged to be true, and that the matters stated on infor-
mation and belief lie believes to be true.

ABRAHAM SOLOMON.
Signed and sworn to before me this 25th clay of June, A. D. 1929.
(SEAL.] BARBARA BEHRINGER,

Notary Public, Queens County.
Commission expires March 30, 1931.
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STATEMENT OF FRANK W. MONDELL, WASHINGTON, D. C., REPRE. st
SENTING THE STANDARD PLATE GLASS CO. AND OTHERS ap

Mr. MONDELL. Mr. Chairman, at the time I made the request to
be heard I was not sure that Mr. Tucker, president of the Standard
Plate Glass Co., whom I represent, could be here. Mr. Tucker is
here and will say very much better and from the standpoint of one fo
who knows all about the industry, what I might have said. I shall
be content to file a brief with the committee. the

Senator EDGE. Do you wish to file a brief in addition to Mr. tio
Tucker's statement? cer

Mr. MONDELL. Yes; a very short brief. ths
Senator EDGE. Then I will swear you, Mr. Mondell. All briefs

that go into the record must be sworn to. mi
(Mr. Mondell was thereupon sworn by the chairman of the sub 19

committee,)
(Mr. Mondell submitted the following brief.)

BRIEF OF AMERICAN PLATE GLASS Co., KANE, PA.; EDWARD FORD PLATE
GLASS Co., RossFoRD, OHIO; LIBBEY-OWENS SHEET GLASS CO., TOLEDO, mis

OHIo; NATIONAL PLATE GLASS Co., DETROIT, MICH.; STANDARD PLATE ev

GLASS Co., PITTSBURGH, PA. 1nv
192

SENATE COMMITTEE ON FINANCE. of
GENTLEMEN: After a long, thorough, and exhaustive investigation of the forI

plate glass industry at home and abroad the United States Tariff Commission T
found that the duty on plate glass carried in the tariff act of 1922 did not equalize
the differences in cost of production in the United States and the principle ct
competing country; thereupon, the President by proclamation of January 17, stir
1929, increased the duty on polished plate glass as follows: d

Lower bracket: From 12% cents per square foot to 16 cents. of t
Intermediate bracket: From 15 cents per square foot to 19 cents. incl
Upper bracket: From 17% cents per square foot to 22 cents. ma
These changes in tariff rates having been made in accordance with the pro.

visions of the statutes after prolonged and thorough examination by the United with
States Tariff Commission, we would not assume to take up the time of your these
committee in reviewing the action of the Tariff Commission if it were not for e
the fact that Mr. Solomon, who addressed the committee, has made certain
statements with regard to the attitude of the commission for which we find no re
basis in the commission's report. In

The report of the United States Tariff Commission on polished plate glass to to
the President bears the date of August 22, 1928. The 28 pages of that report, rfer
which contains all of the findings of fact developed by the commission, was signed rom
by all of the members of the commission. There is also an appendix of detailed mon
costs and production data approved by the entire commission. W

Tlhe inquiry of the Tariff Commission from the beginning covered the three for t
years 1923, 1924, and 1925. The investigation was undertaken at the request of very
certain importers and users of foreign glass, and the Tariff Commission spent one
five months in the United States and Europe studying the costs of production of for a
plate glass, during which time cost data was obtained from all producers in the norm
United States, but the principal Belgian producers "declined to give any infor- to d
mation of a pertinent nature bearing upon costs of production." direct

In November, 1925, a public hearing was held in Washington. At that time had
the representatives of the Belgian plate-glass manufacturers and importers justify
requested the commission to reopen the investigation, promising that opportunity ence
would be afforded to the representatives of the commission to obtain the foreign taken
costs which had been refused. Thereupon, the matter was again carefully ilves- years
tigated and inquired into. The final public hearing was held by the commission By
in Washington in May, 1927, and after consideration of the testimony then given the m
and of the facts which had been developed tire report of the commission above ence
referred to was made. tion

As above stated, the portion of the commission's report containing all of the comm
facts developed was signed by all of the members of the commission. The facts found
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stated in the preliminary report of the commission, March 25, 1927, were also
approved by the full commission.

Some of the more important facts thus unanimously agreed upon are as follows:

COMPARATIVE WAGES OF LABOR

The commission found, page 51, that "the average daily wage in Belgium was
for most classes of workers in the plate-glass industry approximately one-fourth
the average daily wage paid for like grades of work in the United States."

The commission also found, page 50, that the cost of producing plate glass in
the United States above the Belgium cost for the 3-year period under considera-
tion, including cost at the plants and imputed interest on plant assets, was 22.193
cents. By giving Belgium the benefit of a higher cost for general office overhead
than the United States this increased cost in the United States compared with
Belgium per square foot of glass was placed at 21.853 cents.

On these vital and essential facts there was no difference of opinion in the com-
mission, and it is worth while to note that on the basis of these plant costs the
1922 tariff rate failed to equalize the difference in costs between the United States
and Belgium by from 4)1 to 9 cents.

NO DIFFERENCE OF OPINION AS TO ESSENTIAL FACTS

It will be noted that there was no difference of opinion expressed in the com-
mission's report to the President of these essential facts. A difference of opinion
developed relative to the period in which the comparisons should be made. The
investigation of the commission from the beginning had been for the 3-year period,
1923, 1924, and 1925. Therefore it was entirely logical that the difference in cost
of production should be estimated on the basis of the comparative costs for those
three years, and the reasons for thus basing the cost of production are set forth
forcibly and logically in the commission's report to the President (pp. 29 to 33).

There was also a difference of opinion with regard to transportation costs. A
very fair adjustment of transportation costs would have been on the basis of the
cost of transportation to the port of New York, and had the difference in cost been
estimated on this basis, it would have remained approximatley the same as the
difference in plant costs above referred to. Messrs. Marvin, Brossard, and Lowell,
of the commission, however, fixed their weighted average cost of production by
including a weighted average of the cost of transportation to the 14 important
markets in the United States, including Boston, New York, Philadelphia, and
San Francisco, and on this basis of calculation the excess of American as compared
with Belgium costs was reduced to 20.31 cents per square foot, and as stated by
these members of the commission, "Such difference in weighted average costs
exceeds the weighted average rate of duty collected during the 3-year period
by 4.22 cents per square foot, or 26.2 per cent." On this basis the commission
recommended the changes in rates which were approved by the President.

In the course of his statement before the committee Mr. Solomon, referring
to the recommendations of increases by the commissioners, to whom I have
referred, said "They admitted, however, that if we take 1925 as the basis of
comparison, we are entitled to a reduction." In one form or another, Mr. Solo.
mon reiterated this statement five or six times during the course of his testimony.

We do not find anywhere in the report of the commission the slightest basis
for that statement. The commissioners referred to base their recommendations
very properly on the three years covered by the investigation, rather than on
one year in which Belgium costs were the highest and American costs lowest,
for a variety of reasons which, as the commissioners pointed out, were neither
normal or likely to be continuous. While these commissioners therefore declined
to depart from the program and policy of their investigation, they neither
directly or indirectly stated or admitted that if a single year, instead of three,
had been used as basis of calculation, the result of their calculation would have
justified a decrease of rates. The fact is, taking the year 1925 alone, the differ-
ence in plant costs would have been slightly less, whereas if the year 1924 had been
taken alone, the difference would have been considerably greater. The three
years gave a fair average.

By far the more important difference of opinion in the commission related to
the matter of transportation and by assuming that the weighted average differ-
ence of costs between the United States and Belgium should include transporta-
tion to Cleveland, Ohio, and to ino other point, the minority members of the
commission found a difference in costs thus calculated much lower than those
found by the other members of the commission.
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It does not occur to us that any extended argument is needed to establish
the fact that this basis of calculation is unfair and unsound. It leaves out of
consideration many factors of the cost situation and it admittedly leaves the
American manufacturer at a very great disadvantage from a transportation
standpoint at practically every important importing center in thle I'lited States.

DUTIES STILL TO LOW

The rates of duty carried in the bill now before the committee are in the two
higher brackets the rates fixed by the presidential proclamation. The rate in the
lower bracket was reduced by the House from 16 cents as declared in the president.
tial proclamation to 12!' cents, the old rate. No reason was given for this
reduction but it may perhaps be assumed to have been due to the fact that owing
to an unavoidable production of small sizes in excess of an active demand the
American producers are forced to sell these sizes far below the average cost of
production and, therefore, the importations of these small sizes is limited.

It is true that under present conditions the American manufacturer does not
need a tariff rate on these small sizes sufficient to cover the difference in the cost
of production at home and abroad, but it should be borne in mind that this is not
due to the fact that the difference in cost of production does not exist but is rather
due to the fact that the American manufacturer, unable to avoid in his manufac-
turing process the making of a large quantity of small sizes, must dispose of these
sizes and does dispose of them at heavy loss compared to the average cost of
production.

HIGHER BRACKETS SHOULD BE CORRESPONDINGLY RAISED

In this state of affairs any reduction in the rate on the lower bracket should be
accompanied with an increase in the rates on the higher brackets covering the
larger sizes where competition is keen and active. Only through such increases
can the actual difference in cost of production at home and abroad be reflected in
in the tariff rates, and the rates on these two upper brackets should be increased
front 19 to 21 cents in the intermediate bracket, and from 22 to 231? cents in the
upper bracket.

It is a curious fact that in the discussion of tariff rates no one has called attention
to the highly important fact that the American user of small sizes of plate glass
is, under the protective system, able to buy this product in large quantities at
a price much below, and at times but little more than half, the actual average
cost of plate glass production. Under these circumstances no harm could
certainly come to the American consumer by the retention of the rate fixed by the
President's proclamation and if it was to be reduced as to one class in which there
was limited importations, a fair adjustment would be an increase in the rates
covering those sizes in which the importations are large.

Much has been said relative to the sale of certain agricultural products at a
price below the estimated average cost of production. Nothing has been said
about .the sale of manufactured products, such as these, far below the proven
and demonstrated average cost of production.

CHANGE IN PHRASEOLOGY

Quite apart from the question of reasonable and proper rates of duty, with
regard to which there may be some ground for difference of opinion, is the question
of the phraseology of schedules to clearly fix and determine classifications, upon
which there should be no difference of opinion.

The proviso to, paragraph 222 (a) is as follows: "Provided, That none of the
foregoing measuring one-half inch or over in thickness shall be subject to a less
rate of duty than 50 per centum ad valorem."

This proviso should be amended to read: "Provided, That none of the fore-
going shall be subject to a less rate of duty than 50 per centum ad valorem."
This change in phraseology is necessary because of the fact that large quantities
of plate glass are imported having a thickness of less than one-half inch, frequently
not above three-eighths inch, in thickness, which are used and substituted in the
markets in the United States for one-half inch plate glass. In fact the United
States Bureau of Standards recognizes a limit of tolerance for one-half inch
plate glass of from one-sixteenth inch below to one-sixteenth inch above one-half
inch. The above proviso should therefore be amended as proposed in order to
afford the protection which the paragraph contemplated.
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Subdivision (c) of paragraph 222 is intended to define the term "plate glass"
as used in the act, and the paragraph as written states:

"The term 'plate glass' when used in this act, means glass wholly ground and
polished on both surfaces."

That is, perhaps, an accurate definition, particularly if the word "wholly" is
considered synonymous with "entirely" or "completely," but it is highly im-
portant that in using that definition it shall not be so construed as to authorize
the importation of glass that is intended to and does take the place of plate glass,
as it is defined, at a lower rate of duty.

In order to obviate the danger of such importations defeating the clear purpose
of the plate-glass rates it is highly important that the proviso in paragraph 221
be modified.

MODIFY THE PROVISO OF PARAGRAPH 221

The above paragraph as now written is as follows:
"Provided, That all the above glass, and cylinder, crown, and sheet glass,

when ground wholly or in part, and rolled or slieet glass not less than one-fourth of
one inch in thickness when obscured in any manner, shall be subject to the same
rate of duty as plate glass."

It should be modified to read as follows:
"Provided, That all of the above glass, and cylinder, crown, and sheet glass,

when ground, polished, smoothed, or otherwise obscured, wholly or in part, shall
be subject to the same rate of duty as plate glass."

The proviso in paragraph 221 modified as above suggested will bring the
paragraph entirely in harmony with the logical purpose of the act by applying
the plate-glass rates to certain glass which, while it does not come wholly within
the plate-glass definition in paragraph 222, costs approximately the same to pro-
duce and is intended to and does compete directly with plate glass as thus defined.

Respectfully submitted.
FRANK W. MONDELL.

STATEMENT OF R. B. TUCKER, REPRESENTING THE STANDARD
PLATE GLASS CO., PITTSBURGH, PA., AND OTHERS

(L'he witness was duly sworn by the chairman of the subcommittee.)
Senator EDGE. You represent the Standard Plate Glass Co. and

the National Plate Glass Co. and others?
Mr. TUCKER. The Edward Ford Plate Glass Co., of Rossford,

Ohio; the American Plate Glass Co., of Kane, Pa.; Libbey-Owens
Sheet Glass Co., of Toledo, Ohio.

Mr. Chairman and gentlemen, I have testified before the Ways
and Means Committee, and I only have a very brief supplemental
statement that I should like to make. In order to save your time I
will read it and then be very glad to answer any questions.

Senator EDGE. Do you prefer to finish your statement before we
ask you questions?

Mr. TUCKER. I would if I may, because most of what I have to
say involves the phraseology in these paragraphs.

Senator EDGE. Very well, you may do so and then the members
of the committee will cross-examine you if they desire.

Mr. TUCKER. Thank you, sir.
The rates of duty on plate glass included in paragraph 222, clause

A, as passed by the House of Representatives, are the same as those
established by presidential proclamation, which were based upon
a long and careful investigation by the United States Tariff Com-
mission; with the exception that the House bill reduces the duty
on first-bracket sizes from 16 cents per square foot to 121 cents per
square foot.

This reduction in the first bracket was by committee amendment
after the reporting of the House bill. As no statement as to the

I p
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reason for the change was made, we must assume that it was due to
the fact that competition among American manufacturers of plate
glass has kept the price of these small sizes far below the average
cost of production per foot of plate glass; so low, in fact, that the
!mportations have been very limited. It is true that so long as these
very low prices for samll sizes prevail, there will be no considerable
importation of these sizes and therefore the additional duty is not
for the time being essential. However, inasmuch as the increase in
the three brackets recommended by the Tariff Commission rarely
covers the difference in the average cost of production on all sizes,
any reduction in the duty under the first bracket should have been
accomplished by the addition of the amount of reduction to the
second and third brackets where foreign competition is sharp and
active.

We desire to bring to the attention of the gentlemen of the com.
mittee certain changes in the phraseology of the paragraphs covering
plate glass that we believe will clarify the whole structure and facilitate
the administration of these sections. Clause C of paragraph 222
reads: "The term 'plate glass,' when used in this act, means glass
wholly ground and polished on both surfaces," and is an accurate
and adequate description of plate glass. Now, it will be noted that
no provision is made in paragraph 222 for semifinished plate glass.
We therefore recommend that the words "or in part" be added in
clause C of paragraph 222 after the word "wholly," or, and prefer-
ably, that the proviso of paragraph 221 which now reads, "Provided,
that all the above glass, and cylinder, crown, and sheet glass, when
ground wholly or in part, and rolled or sheet glass not less than one.
fourth of 1 inch in thickness when obscured in any manner, shall be
subject to the same rate of duty as plate glass" be amended to read:
"Provided, That all of the above glass, and cylinder, ground, and
sheet glass, when ground, polished, smoothed, or otherwise obscured,
wholly or in part, shall be subject to the same rate of duty as plate
glass.

We also strongly recommend that the proviso in clause A of
paragraph 222 which reads: "Provided, That none of the foregoing
measuring one-half inch or over in thickness shall be subject to a
less rate of duty than 50 per centum ad valorem" be amended to
read: "Provided, That none of the foregoing shall be subject to a less
rate of duty than 50 per centum ad valorem." This change in
phraseology is necessary for the reason that large quantities of plate
glass are imported in a thickness of three-eighths of 1 inch and seven-
sixteenths of 1 inch and substituted in the markets of the United y
States for plate glass of one-half inch in thickness produced in domestic
plants.

In closing I cill to the attention of the gentlemen of the committee
that although the present duty on plate glass was established by
presidential proclamation on February 15, 1929, there has been no c
increase in the price charged to the consumer. The actual effect of
the rates proclaimed by presidential proclamation has been to give fr
the domestic manufacturers a better and broader opportunity in t
the domestic market and to insure employment to an increased number A
of American workers.

Senator REED. In other words, putting these rates into effect has
not added to the consumer's bill one penny? A

I
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Mr. TUCKER. No. The prices charged are identical with those in
effect prior to the presidential proclamation increasing the rates.

Senator KING. Then there was no necessity of your asking for an
increase in rates, was there?

Mr. TUCKER. Yes, sir. Do you not think that we want to give
employment to all the Americ .1 workmen that is possible?

Senator KING. You did not increase the rates, you said?
Mr. TUCKER. Did not increase the sales price. We were able to

insure to ourselves a greater production in the plants located in the
United States.

Senator KING. Your production depends, does it not, upon your
consumption?

Mr. TUCKER. Yes, sir.
Senator KING. Upon your sales, and your sales depend somewhat

upon your price?
Mr. TUCKER. Yes, sir.
Senator KING. You have not increased your price?
Mr. TUCKER. But we have increased-
Senator KING. Have you increased your price?
Mr. TUCKER. No.
Senator KING. And you have increased your sales?
Mr. TUCKER. Yes, sir.
Senator KING. And you have increased production?
Mr. TUCKER. Yes, sir. And we have employed more workmen in

our plants.
Senator KING. The previous witness stated that the estimate was

that for 1930 the production with the new buildings that are going
up would be more than 230,000,000 square feet per annum, and for
1929 it would be considerably more than 180,000,000 square feet.

Mr. TUCKER. May I call your attention, Senator, to the fact----
Senator KING. Pardon me. It is not fair for me to put double

questions. Would you agree with him that the production would
amount to 180,000,000 square feet this year?

Mr. TUCKER. No, sir.
Senator KING. And that it is an increase over last year?
Mr. TUCKER. There will be an increase this year over last year,

but not nearly as great as that figure would indicate.
Senator KING. And last year was an increase over the preceding

year?
Mr. TUCKER. Very little.
Senator KING. And that was an increase over the preceding

year?
Mr. TUCKER. No, sir, 1926 up until this last year was the greatest

production of plate glass in the history of the industry.
Senator EDGE. Do you think you can cut down this 9 or 11 per

cent importation without increasing the price to the American
consumer by having the present proposed rate carried into effect?

Mr. TUCKER. We think that if the 3% cents that was deducted
from the first bracket was allocated to the second and third brackets
that it will insure even greater employment to the workmen in the
American plants.

Senator EDGE. At no greater price?
Mr. TUCKER. And that no greater price will be charged to the

American consuming public.
63310-29--voL 2, ason 2--36
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Senator KING. Will you tell me why that is a correct theory of ,
those that are asking for the high tariff rates, that they are asking
for them if they do not intend to increase prices?

Mr. TUCKER. Because the nearer 100 per cent we can operate
the lower our cost is.

Senator KING. Then your theory is that it is no advantage to us at
all in increasing the rates to the consumer, and that there is no advan-
tage in our sending to Belgium more than $50,000,000 worth of our
products, $26,000,000 or $27,000,000 of which are farm products,
annually and finding markets for our surplus products?

Mr. TUCKER. I think the first essential is to find employment for the
unemployed in this country.

Senator KING. Do you think the farmers need any consideration?
Mr. TUCKER. Yes; I sympathize with the farmer.
Senator EDGE. As long as the Senator has introduced the balance of

trade subject you might be interested in the statement in the morning
papers from the chamber of commerce that American tourists have
spent over $525,000,000, as I recall it, in the last year, which cut down
that balance quite a bit.

Senator KING. And in view of what my freind has stated it is quite
interesting to note that our exports this year will be $5,600,000,000,
and last year they were $5,365,000,000. That was a benefit to us, was
it not, to find export markets for over five and one-half billion dollars
of our surplus products?

Mr. TUCKER. Yes, indeed.
Senator BARKLEY. Do I understand that you represent the Ameri-

can Plate Glass Co.?
Mr. TUCKER. Yes. I an president of the Standard Plate Glass

Co. But I represent the American Plate Glass Co. and the others
that I have enumerated.

Senator BARKLEY. The American Plate Glass Co. recently issued
a stock dividend of over amillion dollars, did it not?

Mr. TUCKER. That question was asked in the Ways and Means
Committee by Mr. Rainey. And so far as I have been able to as-
certain there was no stock dividend of that size issued.

Senator BARKLEY. What was the size?
Mr. TUCKER. None that I have been able to ascertain.
Senator BARKLEY. Did the Ford-McNutt Co. double its stock? in
Mr. TUCKER. The Ford-McNut't Co. is not a plate-glass manufac- c

turer. They are jobbers in Minneapolis. ar
Senator BARKLEY. Why do you represent them? f
Mr. TUCKER. I do not. I represent the Edward Ford Plate Glass W

Co., of Rossford, Ohio. th
Senator BARKLEY. Do they have any connection with the Ford. fr

McNutt people?
Mr. TUCKER. None whatever.
Senator REED. Mr. Tucker, has your company been prosperous stl

this past year? $
Mr. TUCKER. No, sir.
Senator REED. Have you been bothered by imports? st
Mr. TUCKER. We have. Our company has suffered possibly more

than any other domestic company as the result of importations, be-
cause our plants are located in the eastern section of the United States,
and in our shipments to the Atlantic seaboard we have no freight
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,equalizations to make with other plants. When we ship into the
city of Chicago we have a freight equalization of approximately 35
cents per hundred pounds that we have to make. Shipping into New
York and Philadelphia and the other North Atlantic ports we have
no freight equalizations to make. So consequently we have stopped
our business in the Atlantic seaboard and as the result of that we have
suffered very bitterly. We have practically been shoved out of the
Atlantic seaboard market. And we have to seek our business at other
points where we have had to make very heavy freight equalizations.

Senator REED. How many men do you employ when you are run-
ning full?

Mr. TUCKER. When we are running full we employ 500.
Senator KING. Do you mean to say that the Atlantic seaboard

-markets consume only about 9 to 12 per cent of the plate glass man-
ufactured and imported into the United States?

Mr. TUCKER. No, Senator. But I mean to say that the Atlantic
seaboard markets consume a very large ratio of large glass. And
if you will note the classifications at which the imports came into the
city of New York you will note that the large sizes came in in a very
much greater ratio than those of the first and second brackets.

Senator KING. Has the Pittsburgh Plate Glass Co. and these others
that have been producing in the neighborhood of 140,000,000 to
160,000,000 square feet been selling at a loss?

Mr. TUCKER. I can not answer that of my own knowledge, sir.
Senator KING. Do you not know that the domestic manufacturers

have fixed the prices?
Mr. TUCKER. I know that they have not, sir.
Senator KING. You know that they have not?
Mr. TUCKER. I know that our prices have been determined by the

competition from Belgium.
Senator KING. Do you not know that they have fixed the prices

and that that which has been imported has assumed the same level
as the domestic price?

Mr. TUCKER. Well now, may I explain in this way? When we find
the price at the city of New York consistently 10 per cent under our
price for a product that after it is taken out of the case and the label
m the corner is taken off that you, I, or anybody else can not tell the
imported glass from the domestic glass, and so far as the consumer is
concerned the Belgian glass serves the same as that manufactured by
an American plant-if you can consistently buy that Belgian glass
for 10 per cent less than you can buy the American glass, naturally
we can not see that whole market go away from us. We must meet
that price. And there is where our reductions in price have come
from sir.

Senator BARKLEY. What is your capitalization now?
Mr. TUCKER. Our capitalization is 30,000 shares of prior preference

stock of $100 par value. Fifty thousand shares preferred stock of
$100 par value and 200,000 shares of common stock with no par value.

Senator BARKLEY. Two hundred thousand shares of common
.stock?

Mr. TUCKER. Of no par value.
Senator BARKLEY. Two hundred thousand shares?
Mr. TUCKER. Yes, sir.
Senator BARKLEY. Is it listed on the Stock Exchange?
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Mr. TUCKER. The preferred and the common are listed on the
Stock Exchange.

Senator BARKLEY. What is the common selling at?
Mr. TUCKER. The common is selling at $5 and the preferred is

quoted approximately at $17.
Senator BARKLEY. That would bring the market value to about

$1,000,000 now, the common?
Mr. TUCKER. Yes, just possibly a million dollars.
Senator BARKLEY. What was your capitalization 9 years ago or 10

years ago?
Mr. TUCKER. I am sorry, sir; I can not answer that.
Senator BARKLEY. Prior to 1920 it was less than a million dollars?
Mr. TUCKER. Yes, I think so. I came with the company in 1925

and I am very frank to say that I have no very intimate knowledge
of the financial structure before the consolidation in 1923.

Senator BARKLEY. What consolidation do you speak of?
Mr. TUCKER. The consolidation of the Heidenkamp Plate Glass

Co. and the Standard Plate Glass Co., which is now known as the C
Standard.

Senator BARKLEY. Any other consolidations since 1920?
Mr. TUCKER. In the Standard organization?
Senator BARKLEY. Yes.
Mr. TUCKER. No, sir.
Senator BARKLEY. What was the relative size of the other company

taken in?
Mr. TUCKER. The Standard Co., of Butler, was approximately a

twice as large as the Heidenkamp Co., of Springdale. c
Senator BARKLEY. So that you might say that of the $9,000,000

represented in the capitalization now $6,000,000 of it represents
Standard property and $3,000,000 the other?

Mr. TUCKER. No; that is not quite true, because we have a plate t
factory, and we have-

Senator BARKLEY. I mean of the property that was consolidated?
Mr. TUCKER. At the time of the consolidation that would be the t

ratio, but the amounts involved at that time were not so great. t
Senator BARKLEY. Has there been any new money put into the s

company since 1920? P]
Mr. TUCKER. Yes, sir. The prior preferred issue has been sold m

since 1920.. th
Senator BARKLEY. That is the 30,000 shares? su
Mr. TUCKER. That is the 30,000 shares of prior preferred.
Senator BARKLEY. At par?
Mr. TUCKER. At par; yes, sir.
Senator BARKLEY. Represented by the $3,000,000? as
Mr. TUCKER. Yes, sir. *
Senator BARKLEY. So that by the addition of $3,000,000 of new th

money your capitalization has increased from less than a million
to about nine million dollars if you take those figures as being accurate?

Mr. TUCKER. If those figures are accurate, naturally. I can not
substantiate them one way or the other. th<

Senator BARKLEY. That is all.
Senator KING. How much was the original capital?
Mr. TUCKER. I am sorry that I can not give you that information, th

sir. th<
p1
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Senator REED. You say your preferred stock amounts to 50,000
shares?

Mr. TUCKER. Yes, sir.
Senator REED. And its par value is $100?
Mr. TUCKER. Par value of $100.
Senator REED. And its present market value is about $17?
Mr. TUCKER. Its present market value is about $17 on the New

York Stock Exchange.
Senator REED. How much did your company earn last year?
Mr. TUCKER. We lost $450,000 in round figures.
Senator REED. How much has it earned so far this year, so far

as you have the figures?
Mr. TUCKER. The loss so far this year has been approximately

$175,000.
Senator EDGE. The loss?
Mr. TUCKER. The loss; yes.
Senator BARKLEY. In your testimony before the Ways and Means

Committee you said your loss last year was $350,000. How did it
increase?

Mr. TUCKER. Well, I was simply estimating at that time. We
did not have our figures at that time. The statement had not come
out for the year.

Senator REED. That was in January and February?
Mr. TUCKER. That was in January when we testified.
Senator KING. Did your company assume an obligation to give

a certain quantity of glass with each share of preferred stock pur-
chased?

Mr. TUCKER. Yes.
Senator KING. Did it not impose a liability?
Mr. TUCKER. No. It simply assured us customers. That was

the theory.
Senator KING. You were to sell at a lower price?
Mr. TUCKER. Oh, no, at the regular market price. Those con-

tracts there clearly state this fact, that a subscriber to $50,000 of
the stock of the company should have the right of purchasing 50,000
square feet of plate glass from the company at the then current market
price. That was the only obligation upon the company, sir. That,
nm other words we reserved in our production that much glass, and
that if this subscriber to the stock wanted to take it he could be
sure of the company furnishing it at the current market price.

Senator KING. Have you declared any stock dividends?
Mr. TUCKER. No, sir.
Senator KING. How much money did you put into the company

aside from that that you sold stock for?
Mr. TUCKER. We have a debenture note issue of $3,000,000, if

that answers your question.
Senator BARKLEY. You believe in debentures then.
Senator EDGE. Any further questions?
Mr TUCKER. May I just make one or two statements in regard to

the testimony of the witness that preceded me?
Senator EDGE. Yes.
Mr. TUCKER. I simply want to point out that the investigation by

the United States Tariff Commission was instigated at the request of
the importers and of the furniture manufacturers, and not by the
plate-glass manufacturers of the United States.
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Senator EDGE. Did not the plate-glass manufacturers enter into.
the application?

Mr. TUCKER. No, sir. They simply answered the question.
Senator BARKLEY. The Tariff Commission or the Federal Trade

Commission?
Mr. TUCKER. The investigation by the United States Tariff

Commission of the plate-glass industry was made at the instigation of
the importers and the furniture manufacturers.

Senator BARKLEY. At whose instance was the investigation made
by the Federal Trade Commission?

SMr. TUCKER. That I could not answer, sir.
Another statement I would like to correct in the record in regard

to the testimony of Mr. Solomon is the fact that the Tariff Commission
were unanimous in their report as to the difference of cost of production
at the plants in Belgium as compared with the cost of the plants in
the United States. Their difference was in the point of consumption
at which the comparison should be made when freights were added to
the United States. When weighted freights were added from Belgium
to the United States. Weighted freights from the American factories.
That, I think, if you will notice the report of the Tariff Commission,. g
was the cause of their division rather than the statement made by the c
former witness. 01

Senator REED. That was the question I asked. That the dis- p
agreement in the Tariff Commission was as to the point at which m
comparative costs delivered were to be made. t

Mr. TUCKER. Yes, sir.
Senator REED. A group of commissioners wanted to take Detroit fi

as the point for comparison, which, of course, would give the Belgian
manufacturer the rail freight from Brooklyn to Detroit as part of y
his costs?

Mr. TUCKER. Yes, sir.
Senator KING. Cleveland. t
Mr. TUCKER. That is right.
Senator REED. Cleveland, was it?
Mr. TUCKER. Well, Cleveland was their final point. Although

Detroit was used in their arguments originally. th
Senator REED. What is the biggest consuming point on the

Atlantic seaboard?
Mr. TUCKER. New York.
Senator REED. If New York were taken as the point for the

comparison the disparity between domestic and Belgian costs would
be very much greater, would they not? fag

Mr. TUCKER. Than as compared with either Cleveland or m(
Detroit? ceI

Senator REiD. Yes.
Mr. TUCKER. As a matter of fact, if New York is taken as a point

of comparison there is less than one-fourth of 1 cent difference
in the weighted averages of the domestic glass delivered at New
York and the weighted average of Belgian glass delivered at New Col
York as, compared to the cost of production in Belgium and the cost
of production in the United States. In other words, if New York S
is a point at which competition meets then there is no difference rep
whether you include transportation or whether you exclude trans- par
portation. a
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Senator REED. In other words, they can get their glass to New
York just as cheap as you can?

Mr. TUCKER. Absolutely. A little cheaper.
One other point that I should like to call to your attention and

that is-
Senator REED. Before we leave that point. I do not like to pro-

tract this. The glass that is delivered at Detroit is mostly for auto-
mobile manufacture, is it not?

Mr. TUCKER. Yes.
Senator REED. And very largely is delivered by subsidiary com-

panies of the motor manufacturers?
Mr. TUCKER. Yes, sir.
Senator REED. If we take that point where most glass is actually

sold for money to a stranger, the biggest market in the United States
would be Brooklyn, would it not?

Mr. TUCKER. Brooklyn would be very much the largest market
in the United States. Another point that has changed that situation.
Originally practically all the automobile companies had their body-
building plants in the Detroit district. Since then I think, as you
gentlemen know, the assembly plants have been erected by practi-
cally all of the automobile companies at various strategic points all
over the United States, so that Detroit to-day does not represent the
point of greatest consumption. And I think when we take the ulti-
mate consumption we find that that would vary in accordance with
the population of the country.

Senator KING. There is a great deal of plate glass used by the
furniture manufacturers, and they are not at Detroit?

Mr. TUCKER. No; they are not at Detroit. In fact, High Point,
North Carolina is one of them.

Senator KING. Grand Rapids?
Mr. TUCKER. Well, High Point now consumes more plate glass

than Grand Rapids does.
Senator EDGE. What was the other point?
Mr. TUCKER. The other point I wanted to bring out was that

Mr. Solomon's testimony indicated that the imports as compared to
the production in the United States showed a ratio of approximately
11 per cent, as corrected by Senator Reed.

Senator EDGE. He said 9 per cent.
Mr. TUCKER. He said 9 per cent, but I said "as corrected."
Senator EDGE. He insisted on it being 9.
Mr. TUCKER. As a matter of fact, when we deduct from the manu-

facture in this country the plate glass that is produced by the auto-
mobile manufacturer and used by himself, that figures about 15 per
cent.

Thank you very much.

BRIEF OF THE VITAGLASS CORPORATION, NEW YORK CITY

COMMrrEE ON FINANCE,
WaIeington, D. C.

GENTLEMEN: Following my hearing on June 24 before tariff subcommittee
No. 1, Schedule 2, and the filing of my brief dated June 21, 1 understand that a
representative of the American plate glass industry requested a change in
paragraph 222, the effect of which would be to make all plate glass subject to
a duty of not less than 50 per cent ad valorum.
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This change, if made. will have a similar effect on duties on plate Vita ghlss
to that on sheet Vita glass by the clause as it appears in paragraph 21'.

The Vitaglass Corporation is Imlporting from Pilkington Iros., Elnglahd, aml
selling in this country under it exclusive United States contract, plilto Vita
glass of approximately five thirty-second inch in thickness. Vitaglass 'orpora-
tion has been importing this polished plate Vita glass and paying the specific
rates of duty under paragraph 222 for the resil'ctive sizes. Tlut-t rates are
satisfactory, but the assessment of plate Vita glass under the 51; per cenlt ad
valorem clause would mean an Increase of 75 cents to $1.25 p'r sstu::re foot
depending upon the basis of assessment. This increase over the pre eott rates
would be prohibitive and would, we believe, stop the sale of plate Vita glass
in this country.

The same arguments and the Fame conditions for the ellmin.tilon (if the 50
per cent ad valorem apply for plate Vita glas s s given in our brief of Junte
21, except that plate Vita glass is not likely to be used so extensively Is the
cheaper grade of sheet Vita glass by farmers.

If the clause providing for the 50 per cent ad valorum on plate glass can le
nmde to read as follows, it would allow plate Vita glass to continue to come
In under the specific rates of duty and not be taxed with tile 50 per cent:

"Provided that Inone of the foregoing nieasuring one-fourth inch or over in
thickness shall, be subjected to a less rate of duty than 50 pert cent ad valorent."

We are also importing rolled Vila glass and rolled wire Vita glass. The
rolled Vita glass is imported in % inch, -ik inch, and '/ inch approximate thick.
nres. alud tlie rough wire glass Is imported in approximately t incli thick-
ness. We shall probably a:so .Iuport polished wire Vita glass approximately
/ inch thickness. If the'reoliould he any consideration of a similar ad varnrem
clause in any of the sections or subsections applying to these types of glass, we
request consideration of similar limitations to allow these types of Vita glass
to comet in under the specific rather than the ad valorem rates of duty.

Respectfully submitted.
VIT.ALASS C'ouPORATIOX.
P. II. JENNINGS. Preident.

Sworn to before me this 25th day of June, 1929.
[SEA...] MINNA C. SCHLICITING,

Notary Public.
Comnlission expires March 30, 1930.

COMMUNICATIONS SUBMITTED BY HON. FREDERICK STEIWER,
A SENATOR FROM THE STATE OF OREGON

PORTLAND, OREO., .Ipril 3, 1929.
IHol. FREDERICK STEIWER,

Senate C(hamber, Washington, D, C.:
As 'store-ixture manufacturers using large quantity high-grade mirror plate

glass ii large sizes, we ask your careful consideration on reduction iln new
tariff recently put in effect. American glass manufacturers apparently devoting
production to automobile requirements, neglecting production on grade needed
by us and which can only be supplied by European manufacturers. If present
rate of tariff is continued may cut off our supply.

GRAND hAi'IDS STORE EQUIPMENT CORPORATION.

PORTLAND, OREO., M.Iy ? ., 1)929.
FREDERICK STEIWER.

United States Senate, Washington, D. C.:
Rates as presented In new bil1 on polished plate glass constitute practical

embargo and if maintained mean we will be entirely deprived of buying foreign
glass on which we have to depend. We therefore most seriously appeal to and
urge you to use every effort to maintain duties provided in act of 1922. Kindly
note that Tariff Conmmission reported that for year 11125, the last year investi-
gated by tle Tariff Commission, a reduction of duties provided in tariff act 1922
is justified. Conditions which have developed since 1925 further warrant reduc-
tion in such duties. Therefore duties provided in tariff act 1022 afford more
protection than necessary and we urge they be retained. Imperative in our
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Industry we should be in position to buy raw plate glass from abroad as and
when we deem necessary. Therefore your cooperation along lines explained
heretofore would be greatly appreciated. Conclusive evidence our predicament
is shown by order we placed April 11 this year with domestic plate glass com-
pany through local agent for plate glass on which delivery promised in three
week-, and on which we received letter one month later, May 11, that it is im-
possible for them to give any idea when they can fulill this order, and at this
date it appears impossible to get this material at all and we are cancelling order.
We must depend on foreign glass which we have no difficulty in securing.

GRAND RAPIDS STORE EQUIPMENT CORPORATION.

PORTLAND, ORnO., May 27, 1929.
Senator FREDERICK STEIWER,

Senate Chamber, Wlaslington, D. C.
DIE.R SKNATO: In confirmation of telegram, as per copy inclosed, we desire to

say that the furniture and office equipment Industries, which employ many
men in Oregon. have asked us to assist them in preventing an injury through
a raise of tariff rates on high-grade glass now obtained from Belgium and which
can not be procured in this country, the glass manufacturers of Pittsburgh and
other localities not producing this grade. It is necessary in some cases, as in
the manufacture of high-grade office equipment, mirrored rooms and furniture
of the better quality, to have a glass of the kind referred to, and it would work
a hardship on the industry if the rates in this case are raised as proposed.

We therefore sent you a telegram. hoping that, even in the eleventh hour, you
might be able to assist us, after knowing the circumstances.

Very truly yours,
MANUFACTURERS AND MERCHANTS ASSOCIATIO

or ORano.
W. C. FRANCIs.

lRIEFs

1. If the Belgian manufacturers of plate glass were to meet the American
plate glass manufacturers' average selling price, the average duty now in force
would be equivalent to more than 200 per cent ad valorem. Such a high per-
centage of duty has never been heard of in any country of the world on any
commodity of such kind.

2. Plate glass is a raw product which has to be manufactured into a finished
product in the United States for use in mirrors, furniture, automobiles, etc.

3. Many Anm:rican consumers and manufacturers of nlirrors, furniture, auto-
mobiles, etc., Ineed ilmrted glass because of its superior quality and also
because of the difficulty which they have experienced year in and year out in
securing in America the kind of glass and the amount of glass most needed for
their purpos 's.

4. According to reports of the Tariff Commission, the Pittsburgh Plate Glass
Co. produces about 70 per cent or more of the total amount of glass going into
the open market. This leaves the consumer practically at the mercy of the
Pittsburgh Plate Glass Co.

5. The importations of plate glass have been going down since 1923 when
there was an acute shortage of glass. These importations amounted in the
year 1923 to 25,918,502 square feet compared with 1928 about 15,000,000 square
feet. In 1929 the importation of plate glass will lie further reduced to about
0,000,000 square feet and we know that if it were not for the fact that the
Belgian manufacturers of late glass expect this unwarranted situation to be
corrected by the Senate importations would completely cease. This of course
would result in a disaster for many of the American industries who have had
to depend upon imported plate glass and would leave the consumer at the mercy
of the American manufacturers not only in reference to prices but also would
leave the American plate gtlss manufacturers in a position whereby they could
impose their own standard of quality on the consumer.

6. The Pittsburgh Plate Glass Co. has practical monopoly of glass manufacture
in this country and has displaced many employees through improved machinery,
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therefore protection to infant industry struggling for existence against foreign
competition is a misnomer in this instance.

We are concerned with protecting the manufacturers industry of office equip.
ment, furniture, high quality of building structure where polished plate glass
is used, and desire that employment in these industries be not disturbed for
reasons that must be obvious. Also desire in interest of ultimate consumer to
protest against inordinate tariff raise on glass as inimical to business, already
staggering under heavy load of various inhibitions. We are willing to stand
on specific duty based on rate prior to January 10, 1929. fi

.MIRROR GLASS

IPar. 223]

STATEMENT OF ENOS PORTER, SHELBYVILLE, IND., REPRESENT.
ING THE MIRROR MANUFACTURERS' ASSOCIATION OF CHI.
CAGO, ILL.

(The witness was duly sworn by the chairman of the subcommittee.) t (

Senator EDGE. Mr. Porter, you are representing what? 0
Mr. PORTER. The mirror manufacturers. 1
Senator EDGE. The Mirror Manufacturers' Association of Chicago, 2

Ill.?
Mr. PORTER. Yes, sir. T
Senator EDGE. You desire to speak on the mirror schedule, para. in

graph 223? 3
Mr. PORTER. Yes, sir.
Senator KING. You want to reduce the tariff, of course, Mr. 7

Porter?
Mr. PORTER. Absolutely. [Laughter.] c
In writing the bill on the silvered glass, there was nobody to give

any evidence to the Ways and Means Committee, and they have
neglected to put any protection on for the difference in cost of silvering P
abroad and here.

Senator KING. You have protection on glass, have you not?
Mr. PORTER. Yes.
Senator KING. How much protection have you on the product

that you make? w
Mr. PORTER. They have made a differential of 1 cent a foot here. to
Senator KINo. But what is the-protection? What does it amount

to in ad valorem on what you produce?
Mr. PORTER. With the new rates, the ad valorem duty does not pr

help at all. *ac
Senator KING. Then what is the specific duty?
Mr. PORTER. They have made here, if I understand you cor-

rectly, 1 cent* a foot differential between the silvered and the un- 1
silvered. th

Senator EDGE. Let me see if I understand it correctly. As the tal
paragraph reads, with the changes proposed by the House, it raises w
the rate from 133 cents to 17 cents per square foot on " plate, cylinder,
crown, and sheet glass, by whatever process made, when made into
mirrors, finished or partly finished, exceeding in size 144 square inches
and not exceeding 384 square inches."

That is where you come in?

:aln<
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Mr. POrrEn. Yes; that is it-paragraph 223. Now, in the first
bracket there, up to 384 square inches, they have made, in the sil-
vered product, a difference of 4 cents or 4.--12% to 17. My under-
standing of the reason that occurred was that they were going to give
the piij, -glass manufacturers 16 cents protection on that glass, and at
the last minute they changed it to 12,% and they forgot to change their
figure in the silvered, making only 1 cent difference.

Senator EDGE. Whatt do you propose?
Mr. PORTER. What we want is 10 cents a foot on the price of glass.

If that is not done, Senator, it nullifies all the work that the Tariff
Coimmission has done in figuring out the price on glass.

Senator EDGE. How can that be brought about by the involved
wording of this paragraph? Have you your own language there to
suggest?

Mr. PORTER. No; I have not. I can furnish that to you.
Senator KING. I wish you would, because I have not yet been able

to ascertain, from what you have testified, just what section or portion
of paragraph 223 you come under. One portion proposes a duty of
17 cents per square foot; the next proposes 20 cents; and the next
23 cents.

Mr. PORTER. If you want my wording, I should say to have that
read, "up to 384 square inches, 25 cents a foot; from 384 square
inches to 720 square inches, 30 cents a foot; above 720 square inches,
32 cents a foot."

Senator EDGE. In other words, you are practically asking for a
75 per cent specific raise?

Mrl PORTER. Yes; because it takes up the difference between the
,cost of silvering in this country and the cost of silvering abroad.

Senator EDGE. Have you those cost-data facts to put in the record?
Mr. PORTER. I have not the facts, except from the plate-glass

people. They have those facts, and they will present them next
week, as I understand.

Senator EDGE. As a matter of fact, this entire item, Senator King,
will be gone over in great detail next week.

Mr. PORTER. Yes; it will be gone over, and it is only because I
wanted very badly to get home that you gentlemen were kind enough
,to hear me on this subject to-day.

Senator EDGE. We have not gotten down to it at all yet.
Senator KING. Under paragraph 222, plate glass, by whatever

process made, not exceeding 384 square inches, has a tariff of 12/
-cents per square foot.

Mr. PORTER. Yes, sir.
Senator KING. Above that, and not exceeding 720 square inches,

19 cents per square foot-it is raised to 19 cents now-and all above
that, 22 cents per square foot. Now, you get the benefit of all those
tariff rates and raises. Then you go over to paragraph 223, and you
want to raise the rate from 13 to 25-

Mr. PORTER. Seventeen cents, it is, there.
Senator KING. No; the present rate is 136 cents.
Mr. PORTER. Yes.
Senator KING. You want to raise that to 25 cents per square foot?
MT. PORTER. Yes, sir.
Senator KING. Then, on the next size, the present rate is 16 cents,

and the House bill raises it to 20 cents, and you want to raise it to 30
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cents; and then you want to raise ,he present rate of 21 cents on all
above 720 square inches to 32 cents.

Mr. PORTER. You will understand, Senator, that we are in the
mirrow business. We buy our glass, and whatever the protection is
to the plate-glass manufacturer has nothing whatever to do with us. Sh
All we want is the difference, so that they will not ship the silvered no
glass in here.

Senator EDGE. Now let us get right down to that silvered-glass
proposition. The expert advises me that the cost of silvering the C
glass in Belgium for this smaller size mirror, 144 inches, is about six
and a fraction cents.

(The expert stated to Senator Edge that was the average cost of
silvering in 1925.)

Senator EDGE. The average cost in 1925. It cost 6% cents, or
between 6 and 7 cents, more than in Belgium. That is just the silver.
ing. Now, if you add that 6 or 7 cents to the 12 cents, it would be
19 cents. Why would not 19 cents be a proper difference between the be
two costs?

Mr. PORTER. It is more than we want, Senator, from the silvering fa(
standpoint.

Senator EDGE. No; I am putting the two together now. I am
giving you your seven cents, which is the difference in the cost.

Mr. PORTER. We claim that our .cost is more than that-hat it 0
is between 6 and 7 in Belgium,/and it is between 18 and 20 in this tut
country. b

Senator EDGE. That is just what we want to get sworn testimony sor
about. My information, as I followed the expert, in that the differ-
once between the cost of silvering mirrors of that size in Belgium and fur
in the United States is about 7 cents. Is that correct?

(The expert stated that that was the average of all sizes.)
Senator EDGE. That is the average of all sizes manufactured. It
Mr. PORTER. They may be absolutely correct on that. I have no siz

way of knowing.
Senator EDGE. In that case, going on that theory, at least, I

should say you should have 7 cents added to the other duty, which is san
12, is it )t? That is about 19 cents.

Mr. PORTER. Twelve and 19 and 22-that is what we want. \We
just want the difference added; nothing else. ha

Senator EDGE. That is all you want, then-the difference?
Mr. PORTER. Yes; the difference in the cost. That is all we want. wae

added, but we claim it is about 10 cents.
Senator EDGE. If 7 cents is the difference- wr
Mr. PORTER. If 10 cents is the difference, that is all we want.
Senator EDGE. All right; thank you.
Senator KINb. Are you a manufacturer?
Mr. PORTER. I am a manufacturer of mirrors; yes, sir. gla
Senator KING. Iow long have you been engaged in that business? ene

1Mr. PORTER. Since 1900. tha
Senatro Kio. Where? mis
Mr. PORTER. I have a plant at Shelbyville, Ind. ga
Senator KING. Where else? iff
Mr. PORTER. I have one at Fort Smith, Ark. E
Senator KING. Where else? I
Mr. PORTER. And Los Angeles, Calif. ma
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Senator KING. You have three factories?
Mr. PORTER. Yes, sir.
Senator KING. What is the name of your company?
Mr. PORTER. Our company is the Porter Mirror & Glass Co. at

Shelhyville; and at Fort Smith it is a partnership, and that is the
name of the firm.

Senator KING. Are you the principal stockholder?
Mr. PORTER. Yes, sir; and at Los Angeles it is the Porter Mirror

Co., which is an incorporated concern.
Senator KING. How long have you been engaged in business in

Los Angeles?
Mr. PORTER. I went to Los Angeles five years ago.
Senator KING. You built a plant there?
Mr. PORTER. Yes, sir.
Senator KING. Is your business prosperous?
Mr. PORTER. Well, we lost a little money last year. I hope it will

be better thjs year.
Senator KING. Is your output increasing year by year in the three

factories?
Mr. PORTER. No; it is getting less.
Senator KING. People are using less mirrors?
Mr. PORTER. Less mirrors, and the style of furniture changes.

Our business is catering to the furniture trade; and the style of furni-
ture changing and using less mirrors and smaller mirrors, makes the
business smaller. I am not doing nearly as much business as I was
some years ago.

Senator KING. But you attribute it to the change in the style of
furniture?

Mr. PORTER. I attribute that part of it to that; yes, sir.
Senator EDGE. Mr. Porter, to get these figures for our use later,

I think this is pretty close to what you are asking for: On these three
sizes, the present duty is 12%, 19, and 22 cents; is it not?

Mr. PORTER. Yes, sir.
Senator EDGE. Of course, the average being 7, we must add the

same average to each one of the schedules.
Mr. PORTER. Yes, sir.
Senator EDGE. That would bring it up to 19%, 26, and 29, where you

have suggested 25, 30, and 32.
Mr. PORTER. I have just added 10 cents because my impression

was, Senator, that there was 10 cents difference in the cost.
Senator EDGE. If you can prove that the Tariff Commission is

wrong and you are right, you are entitled to ask that, of course.
Mr. PORTER. I am not in a position to prove it.
Senator EDGE. Or other witnesses.
Mr. PORTER. I have no witnesses for it. It is just what the plate-

glass people have told me at different times, that that was the differ-
ence m cost; and, if not, that is all we care for. If you do not do
that, Senator, you are going to nullify all the work of the Tariff Com-
mission in raising the tariff on glass, because they can ship the silvered
glass in here and reduce that rate 8 cents, if you do not make that
differential.

Senator EDGE. I understand.
Senator KING. Mr. Porter, do you realize that the request you are

making would increase the tariff 50 per cent?

569
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Mr. PORTER. Well, whatever it is.
Senator KING. It is not merely a question of the present tariff, but

it would increase it 50 per cent.
Mr. PORTER. The reason for that, Senator, is that the Tariff Com-

mission has gone into the question of plate glass, and has said that
they were entitled to this addition for the difference in cost. All
we are asking is the difference in the cost of the other from the mir-
ror-manufacturing standpoint.

Senator EDGE. In other words, if the theory under which we are
operating of a protective tariff is correct-

Mr. PORTER. We need this other; and if you do not do it, you are
going to kill your own work in giving the plate-glass people what
you have given them.

Senator EDGE. Thank you very much;
Mr. PORTER. I want to thank you gentlemen for hearing me to-day.

OPTICAL PRODUCTS IN GENERAL

[Pars. 226-228]

BRIEF OF CARL ZEISS (INC.), NEW YORK CITY

SENATE FINANCE COMMITTEE,
Washington, D. C.

GENTLESEN: We respectfully submit to the Senate Finance Committee the
following brief regarding the tariff for optical products in general. We also
respectfully refer to the br.ef we have filed with the Ways and Means Com-
mittee (printed on pp. 1570-1580, Volume II of the hearings reports).

The optical industry of the United States produced according to statistics of
the United States Tariff Commission in 1925 (the latest figures given) $53,-
(654,559, whereas the importation of foreign-made optical products averaged in
the years 1922-1928 $1,462,000 annually. The importation is less than 2.7 per
cent of the total domestic production. The American optical industry is thriv-
ing at present as never before. Never before in normal times of peace have
more people been employed in the domestic optical industry than at present
and the largest optical factory is working at full blast and in some departments
in day and night shifts. We fall to see how in the face of such facts and
figures, the claim for still higher protection could be justified.

Paragraph 225 covers spectacles, eyeglasses, etc. The following statistical
figures of the United States Tariff Commission will best illustrate the situation:

Impbrtation into the United Stu es, $2.000 annually.
Exportation from the United States, $ 59,350 annually.
There does not seem to be any need for further protection in this :ne of

merchandise.
Paragraph 226 covers half-finished optical products. The importation of such

products is absolutely Insignificant, because the present rate of duty of 40 per
cent makes importation unprofitable.

lParagraph 227 covers duty on optical glass which at present is 45 per cent.
There are more than a hundred varieties of optical glass, of which about 90
per cent are seldom used. It is and always will be uneconomical to manufac-
ture the more rarely used varieties. We believe that in those varieties which
are frequently used in optical constructions, domestic manufacturers are able
,to compete under the present tariff protection of 45 per cent.

Paragraph 228 covers the majority of optical instruments.
Thie tariff b'll of 1020 of the House of Representatives subdivides this para-

graph into two sections.
Paragraph 228at f the House 111l increases the duty on a great many optical

instruments to 60 per cent. It will ie necessary tc go into some detail to
prove that such an excessive rate is not justified. In restricting ourselves to
a few samples, it must be understood that we are well able to quote more it
desired.

c
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Spectroyraphs and spectromcters.-These instruments are used in research
lalsratories and their sale is small. The Gai'rtner Scientific Corporation, who
priantrily advocate an increase of duty on spectrometers, advertise their " high-
grade spectrometer " for work in which ' a high degree of accuracy is desired"
at $275 list price. High-grade foreign-made sp etroineters can not be sold in
this country at such prices. A ZiAss spectrometer of high accuracy will cost
$s00 minimum against the domestic one at $275.

Spectrographs have been classified by the customs authorites as photographic
cameras. This, in our opinion, is an erroneous classification and can easily
be corrected by incorporating spectrographs in the list of optical instruments.
But all the no.se made about this classification by domestic manufacturers is
out of proportion to the very small number of spectrograpls imported. It
is probably aimed at an increase in duty on this whole ceass of scientific re-
selrchl instruments.

Prism binoculars is another item of the House bill which is increased from
45 per cent to 60 per cent. Such an Increase would be a striking example of
a misguided protection policy. The domestic manufacturers in their respective
quality class are not hampered by price competition of foreign-made binoculars.
It is a fact that the Bausch & Lomb prism binoculars are sold at lower net
prices to the trade than the imported Zeiss binoculars can be sold at.

An increase in the tariff rate from 45 to 00 per cent would m man a correspond-
ing increase in the retail selling prices for the imported and soon also for the
domestic product, and the high-grade glasses which under the Preseint rate of
45 per cent duty are already very expensive, will be affected most. The cheaper
grade of the imported prism binoculars may not suffer much by an increase
in duty and price. . The high tariff would thus work to the disadvantage of the
quality product. Cheap prism binoculars, on the otlihr. hand, are not reliable
and entirely unfit for military use. It is in the interestt of the national defense
that as many high-grade binoculars as possible are being sold in this connfry
to private users. This will create a larger stock available n times of war than
the Army and Navy Departments can ever hope to accumulate or to manufacture
in an emergency.

An increase in duty on prism binoculars is entirely uncalled for. Unless it
is the intention to grant bounties to one industrial firm, no economical reasons
can Justify an increase, and other weighty reasons are decidedly against it.

Optical measuring and testing instruments are another class of instruments
on which the House bill wants to increase the duty to CC per cent. The ex-
pression "optical testing instruments" is a very indefinite generalization. It
may cover anything optical that is otherwise "not specially provided for" in
paragraph 228 a and b. Among other instruments it may cover magnifiers as
used in every walk of life. The high school and university student, the physi-
cian. the college and university professor, the agriculturist, the industrial
worker, etc., all wou:d have to pay a considerably higher price, if magnifiers,
classified as optical testing instruments, would have to pay 60 per cent duty.
In magnifiers domestic manufacturers have always offered their product at
considerably lower prices than the imported one could be sold at. Another
optical instrument that might come under the classification of testing Instru-
ments are, for instance, stereoscopes. These too are most wildly used. These
few examples refute an increase in duty, and it is similar with other testing
Instruments. It does not seem practical to leave the interpretation of "testing
Instruments" to the individual custom house appraiser.

Among the optical measuring instruments. refractometers are of most im-
portance. Here again the domestic products have been sold throughout all
these years at considerably lower prices than the imported ones, as is shown
by the following comparison."

Bausch & ancr do- arl Ziss
Lomb. mestic (Inc.),

domestic mestc imported

Abbe refractometer............................ ....... $199.80 ($222) $202.50 ($223) $222.00 $222
Dipping refractometer ................................. 13 80 ( 152) ................ 152.00 ( 152)

The prices given are net consumers' pric.'s, whereas the prices added in
parentheses are catalogue prices. Any educational institution and anybody
connected with it enjoys from the domestic manufacturer the low net con-
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sumers' price; but the importer simply can not sell at these prices, as even the
45 per cent rate of duty of the tariff of 1922 is too high to allow him to do so.
We fail to see how with consistently lower prices the domestic product could
have suffered from price competition of the imported one. Yet domestle manu.
facturers advance foreign price competition as a reason for an increase of duty.

In no line of optical instruments are there so mIIny innovations and new
developments as in the line of optical measuring instruments. Som netimles only
a few of such instruments may le constructed for some special scielttific pur-
poses, and no competitive instruments may exist in this country. It seems to
be an entirely unnecessary hardship on scientific research, industrial as well as
educational, to generally increase the rate of duty to the excessive rate of o)
per cent.

Another part of paragraph 228a of the House bill follows closely the sug. a
gestlons made by the Bausch & Lomb Optical Co. Among other items a rate of g
40 per cent is proposed on ophthalmoscopes. slit lamps, corneal microscopes, and
on testing or recording instruments for ophthalmological purposes. Bausch & 0
Lomb Optical Co. are the only firm in the United States manufacturing the fr
Gullstrand ophthalmoscope and slit lamp, the Corneal microscope and certain
other ophthalmological recording and testing instruments. Only the Bausch & sn

Lomb Optical Co. would be the beneficiaries favored by this part of the proposed
new paragraph 228.

Has there been a necessity for higher protection? There has not. Bausch to0
& Lomb Optical Co. have always sold these instruments at lower net prices than m1
the originally foreign instruments have been sold at in this country. No
economic reasons can be given for still higher protection. But tie American
physicians and hospitals would have to pay considerably higher prices for this
line of ophthalmological instruments. For higher duty means higher prices
of the imported as well as of the domestic product. 50

Paragraph 288b of the House tariff bill ieaves the duty of 45 per cent on a
number of items, the most important o- which are microscopes. American to
manufacturers sell their microscopes at much lower prices to medical students, a nt
physicians and laboratories than the importer can sell his product, and they er

have exported them at still considerably lower prices. In our brief to the °"
Ways and Means Committee we have given actual figures. Whether they be b
the simple students' microscopes or the high-grade research microscopes, there ide
would be no justification for increasing the rate of duty on this most im.
portant line of scientific instruments, and the domestic manufacturers. consider.
ing the facts and the price situation, have not asked for an increase.

In telescopes and photographic lenses the same situation prevails, natlely,
that the domestic manufacturers have during all these years sold their products
at lower prices, mostly at considerably lower prices, than the high-grade Im.
ported merchandise could be sold at, due to the present high rate of dnty.

The general opinion of consumers of optical instruments, as for instance
the American Medical Association, the Association of University Purchasing trk
Agents, etc., are decidedly against a further increase of duty. So are large hav
dealers of optical instruments in this country. The general reaction among this mitt
class of dealer s is "Leave the duty where it is. An increase is not needed, and T
its effect will be unfavorable in every respect." s

An increase in duty would indeed prove prohibitive for the importation of in
many optical instruments, which would be contrary to the interests of the users but
of optical instruments in the field of science, industry, and agriculture, the fact
medical profession, and also the general public. We therefore recommend that tber
the present high rate of duty should not be further increased but should rather ata
be reduced, to

We believe that the House 1929 tariff bill is based on very onesided inforna. In
tion submitted by American manufacturers. May we suggest that an unbiased stop
opinion be solicited from the IIureau of Standards. This is an authority that an
undoubtedly has the interest of the American industry at heart and at the fre
same time has a more extensive knowledge of the subject than might possibly pob
be found elsewhltre. error

CARL ZEIss (INC.), In
K. A. ISAUER, President. will

Acknowledged before me this 25th day of June, 1929. r By

[SEAL..] A. L. LOVE, Jr., Votary Public. o08
My commission expires Ma:rch 30, 1931.
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BBIEF OF THE BAUSCH. & LOMB OPTICAL CO., ROCHESTER, N. Y.

gbrAT FINANCE COMMITTEE,
Unitcd States S~oate, WashiUtglon, D. C.

HO.NOBABLE SIRS: In order to bring before the Senate Finance Committee
our suggestions and recommendations in connection with the readjustment of
the tariff act of 1922, this brief communication is respectfully submitted.

I. PARAGRAPH 224;

The rates provided by the tariff act of 1922 were not changed in H. R. 2667,
although we suggested that the ad valorem rate of 40 per cent on " lenses of
glass or pebble, etc.," be increased to 45 per cent.

We also suggested that the portion of paragraph 228 beginning with "strips
of glass, etc.," be combined with "azimuth mirrors, etc.," and the rate increased
from 35 per cent to 45 per cent ad valorem, but no changes were made in H. R.

o67. The strips of glass are used in conjunction with searchlight reflectors
and ought to be grouped together in the same classification.

The basis of our recommendation is the increased wages which are now
greatly in excess of the wages paid for comparable labor by foreign competi-
tors. Since 1018 wages have increased as much and in some instances even
more than the ad valorem rate provided in the tariff act of 1922.

II. PARAGRAPH 227

H. R. 2607 Increased the rate on scientific optical glass from 45 per cent to
g0 per cent ad valorem.

The manufacture of optical glass is a key or basic industry of vast importance
to the national defense, as was amply demonstrated during the World War,
and we are the only manufacturer of this product in this country. The Gov.
ernment departments concerned have unequivocably expressed their views on
this subject. We can only add that even the 00 per cent asked for would
be Insufficient and that the 50 per cent provided in H. R. 2007 is clearly in.
adequate.

We simply can not compete with the foreign competitors.

IIl. PARAGRAPH 228

Our suggestion is substantially embodied in H. R. 2667, which reclassifies
paragraph 228 and segregates a special though limited group of optical testing
and measuring instruments and increases the duty on these instruments from
45 per cent to 60 per cent ad valorem. Our only reason for alluding to the
subject here is that our request has been deliberately misrepresented to the
trade by the agents of foreign competitors. Details of some of their activities
hare already been communicated to the chairman of the Senate Finance Com-
mittee.

The attacks which have been made by agents of foreign competitors on our
suggestions and recommendations deserve scrutiny.

In the Leltz brief much is made of a comparison of prices of colorimeters,
but the instruments given therein are not comparable. However, we do manu-
facture comparable instruments, but the prices of these were not used. Fur-
thermore, Exhibits I and III of the Leitz brief are copied verbatim from our
catalogue. We do not know why this should have been done, excepting possibly
to fill up space.

In the Zeiss brief considerable space is devoted to the comparison of micro-
scope prices. Suffice to state that domestic manufacturers have not asked for
an increase of the duty on microscopes. A comparison of the prices of re-
fractometers is attempted, but our prices are incorrectly stated, on the theory
probably that we give a 10 per cent discount, which is not the case. A similar
erroneous comparison is made of the prices of magnifiers.

In refutation of the statement that "On closer examination, however, one
will find that these glasses are sold at much higher discounts and correspond-
igly at much lower prices than the Zeiss glasses" we offer the Instance of an
order obtained on a competitive bid during April, 1029, from the United States
Coast Guard. Zeiss obtained this order for 200 prism binoculars at $34.40 each,

63310-20-vor 2, SCHED 2---37
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which price is below our costs of production. Leitz obtained an order for 300
prism binoculars frm the United States Coast Guard about three years ago on
a competitive bid at a price of $36 each. The dilemma presented is that either
they sold these prism binoculars below their costs or the duty of 45 per cent
is inadequate to protect the domestic manufacturer.

It should be apparent that the inaccuracies in the two briefs justify a doubt
regarding the reliability of any statements which they contain.

IV

We respectfully urge that our original recommendations be reconsidered,
because the suggested rates of duty represent moderate increases on a limited
group of important optical products and places the tariff in harmony with the
developments in the industry during recent years.

Respectfully submitted.
BAUTSCe & LOMB OPTICAL Co.,
WILLIAM A. E. DRESCIER, Prcsidnt.

SUPPLEMENTAL BRIEF OF THE BAUSCH & LOMB OPTICAL Co., ROCHESTER, N. Y.
0

. FINANCE COMMITTEE, 
At

United States Senate, Washington, D. C.
HONORABLE SIRs: A review of the testimony of Mr. Theodore M. Johnson, Ph

representing the Educational Buyers' Association; Mr. Hyman Weschlcr, repre- o
senting E. Lcitz (Inc.); and Mr. H. N. Ott, representing Spencer Lens Co., before
Subcommittee No. 1, Schedule 2, has prompted us to submit this supplemental
brief in the hope that it may help to clarify the issues involved.

I. PARAGRAPH 226

Since our position with reference to this paragraph has been completely pre- th
sented, further comments would be repetition. ap

II. PARAGRAPH 227 b
Im

We desire to supplement Mr. Ott's testimony on the subject of optical glass ob
which he gave in response to questions by members of the subcommittee by the
following statistical analysis of imports of optical glass, by uses, which appears
on page 552 of the Summary of Tariff Information, 1929, on tariff act of 1922:

Value of imports

Otheropti-
Spectacles calinstru- Total

Inents

192 ................................................. ........ ..... $20,986 $ SO*1 16,
1926 ............................ ................................ 19, 74 3 9,912 ,% O 1~~1020,~~ """"""" ^.-....- ... 45,622 94.217 1396b3 I.
1927 .................................................... 97.O43 l 19,331 26, 377 192.

Total....................................................... 183,414 317,673 501,087

The optical industry, and more particularly the optical glass industry, are In
relatively small, and tleir products are not comparable on the basis of dollar the
values with the large scale industries in th; country. Optical glass, because "0
of its technical character, might properly be considered a laboratory product. (a)
This is indicated by the above figures and the following quotations from the whil
compilation from which those figures were obtained: sent

"Optical glass is clear, pure, homogeneous glass of an exact chemical composi- total
tion that must satisfy the specifications of a glass for use in optical instruments. This

"Optical glass has an important military significance in such instruments as alrea
range finders, gun sights, and periscopes. T

"quantities required for military uses even in time of war are small but essen- has
tial. high

I i I
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Mr. Ott has told you why the Spencer Lens Co. discontinued manufacturing
optical glass. We have been debating the advisability of likewise discontinuing
the manufacture of this product. The tariff act of 1922 and H. R. 2667 do not
give us adequate protection. The increase of 5 per cent over the rate provided
by the tariff act of 1922 provided by H. R. 2667 is inconsequential in view of the
increased costs of production. The closing down of our glass pla'it would mean
the end of this vital industry in this country.

III. PARAGRAPH 228

In so far as we have been able to ascertain there are no available statistics
relating to imports of the individual optical instruments named in paragraph
228 (a) of H. Rt. 2667. The following analysis of the Bureau of Foreign and
Domestic Commerce is the only information which has come to our notice:

Quarterly statement of imports for consumption in the United States for the period
January 1 to March 31, 1929

Value Per cent

Opera anl field tgla&sses.............................................. $157,217 42.7
Atimuth niirrors, sextants, and otants................................................ 1,537 .4
Telescoie....................................................................... 7. 991 2.2
M roscoies...................................................................... 39 10.7
Photographic anid projection lenses............................................... 3, ,28 14.4
Other optical instruments and frames and mountings ....................... ... . 10(9 237 29.

38. 527 100.0

The instruments which are the subject of controversy are included with "Other
optical instruments and frames and mountings," which comprised 29.6 per cent
of importations under paragraph 228 of the tariff act of 1922. It is believed that
the percentages given above have been fairly constant and that a reasonable
approximation of the imports of these instruments during recent years can be
obtained by applying the percentages for the first quarter of 1929 to the totai
imports during the period 1923-1928. The following table presents the results
obtained by this method:

Estimated imports of various groups of optical products

Azimuth Photo- Other

Total (100 fild glasses sextants Telsp i s copes st
per cent) (42.7 per and (2.2 per (10.7 per (1 trumen2 r

cent) octants cent) cent) (14.4 per (2.i per
percentn) ce  cent) cent)

123.............. 1,139,503 45 567 4, 558 25,069 121,027 164, OS9 337.293
1924.............. 1,161,615 49,00 4,640 25,556 124,293 167.273 313,838
195 .............. 1,738538 742,350 6,954' 38, 248 ,24 20, 349 511,607
16............. , 576074 672, 63 6.304 34, 674 165, 60 '22, 9.5 4G6 518
19i.............. , 6506,759 720,240 6,747 37, 101J l0, 483 242, h93 49C, 2b
1928.............. i1,660, 50 709,226 0G644 36,540 177,722 23', 177 491,641

Totcl....... 8,003, 439 3, 827, 37 35, 853 197,196 59, 09 1,290,736 2,63, 178

Imports under paragraph 228 of the tariff act of 1922 totaled $8,963,439 during
the 6-year period 1923-1928. Of this amount 29.6 per cent, or $2,653,178, was
"Other optical instruments," which includes those enumerated in paragraph 228
(a) of H. .R. 2667. Prism binoculars are included with "Opera and field glasses,"
which amount to $3,827,387. At least half, or $1,900,000, of this amount repre-
seats prism binoculars, and should, therefore, be added to the 82,653,178, or a
total of $4,553,178, which would be covered by paragraph 228 (a) of H. R. 2667.
This represents a formidable amount for the optical industry, which, as has
already been indicated, is not comparable with large-scale industries.

The manufacture of optical measuring and testing instruments in thil country
has been largely developed since the World War and an increasing number of
highly technical and costly instruments are being manufactured by us and other
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manufacturers in this country. It is these instruments on which we are seeking
an increase front 45 per cent ad valoremu, provided by the tariff act of 1922, to
60 per cent provided by H. R. 2667. It has been our intention to develop and
manufacture a complete line of optical instruments which will make this country
independent of Europe.

That the increased duty sought on prism binoculars has practical significance
is indicated by the two orders obtained by Leitz and Zeiss from the United States
Coast Guard, referred to in our main brief. To these two instances we desire
to add a third. Bids on 300 prism binoculars were received by the Bureau of
Supplies and Accounts of the Navy Department on June 26, 1929. These bids, as
reported by the Government service bureau of the Aetna Casualty & Surety Co.,
were as follows: Each
Leitz.-----. -----....--------..----------------------------. 840. 33
Zeiss---------.....---------- ------------------------------- 41.60
Bausch & Lomb--------------------------------------------- 45. 50

Our bid of $45.50 was below our costs of production. We repeat that only the
increased duty requested will enable us to compete for the purchases of our own
Government.

Mr. Ott has amply demonstrated that the comparison of colorimeter prices
given by Mr. Weschler in behalf of E. Leitz (Inc.) is erroneous. This is a repe.
tuition of the performance before the Committee on Ways and Means. Further-
more, colorimeters are probably the least among the instruments enumerated in
paragraph 228 (a) of II. R. 2667.

We desire to corroborate Mr. Ott's statement with respect to the prices of
German manufacturers in the Canadian market. Our prices are the same in
Canada and in the United States.

We have reason to believe that Mr. Johnson's request for a lower duty on
optical instruments is not shared by a substantial number of educational institu-
tions in this country. It is highly desirable that research workers in this country
have readily available the services, facilities, and cooperation of American
manufacturers in order that they will not be put to the'inconvenience of going
to Europe with their problems. Needless to state, a reduction of the duty on
optical instruments would be disastrous to American manufacturers because of
the increased costs of production since the passage of the tariff act of 1922.

The reiteration by the representative of Leitz before the subcommittee of a
statement which he made before the Ways and Means Committee, evidently
for the purpose of conveying the impression that the reimbursement of a con-
siderable sum to us by the Government indicates that large profits have been
made and that, therefore, no protection is needed by the industry, deserves atten-
tion. The circumstances surrounding such transactions are undoubtedly known
to the members of the committee. This particular instance represents an adjust- ia
ment for war-time facilities and has nothing to do with commercial profits or
the tariff.

Respectfully submitted.
M~. H. EISENIIART, Vice President.

Sibscribed and sworn to before me this 3d day of July, 1929. m
[SEAL.] ESTHER TOOMEY, Notary Public. 81

Commission expires March 30, 1931. A
th

OPTICAL INSTRUMENTS
[Par. 228]

STATEMENT OF HYMAN WECHSLER, REPRESENTING E. LEITZ I
(INC.), NEW YORK CITY *

(The witness was duly sworn by the chairman of the subcommittee.) M
Senator EDGE. Will you state whom you represent? bi
Mr. WECHSLER. I represent E. Leitz (Inc.). an
Senator EDGE. You appear before the committee to discuss para-

graph 228?
Mr. WECHSLER. Yes, I appear before the committee to discuss do

paragraph 228. Paragraph 228 formerly covered all optical equip- 0
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ment. It has now been divided into 228 (a) and 228 (b). On 228
(a) there has been advance suggested from 45 per cent to 60 per cent,
228 (b) remaining at 45 per cent.

Senator REED. There has been a reduction on surgical and optical
instruments, has there'not?

Mr. WECHSLER. NO.
Senator REED. Mirrors for optical, dental, or surgical purposes

were 50 per cent under paragraph 230 of the old bill, and they are
now reduced to 45 per cent under this paragraph.

Senator EDGE. Yes. We have had all that from a previous witness.
Mr. WECHSLER. I might say we do not import any mirrors for

surgical, optical, or dental work. Our business is largely confined to
paragraph (a).

Senator EDGE. Your old rate was 40 per cent, or 45 per cent?
Mr. WECHSLER. Forty-five per cent.
Senator EDGE. Have you a brief to file? We do not want you to

read the brief.
Mr. WECHSLER. No. I have a brief that I will file. I want to

point out a few matters in this brief which I think are of vital
importance.

Senator EDGE. All right, go ahead.
Mr. WECHSLER. I represent the firm of E. Leitz (Inc.), importers

of scientific instruments, being an American corporation, owned and
operated by American citizens. The larger part of our business con-
stitutes microscopes and microscopical accessories, projecting appa-
ratus, colorimeters, and other scientific equipment.

As indicated a moment ago, the paragraph has been divided into
two, rating one class of equipment at 60 per cent and the other class at
45per cent. We wish to indicate and offer proof of the unreasonable-
ness of paragraph 228 (a), and as an example might I cite one of the
items which you will find in the second line, colorimeters, of which we
are practically the only importer, to our knowledge, and probably the
largest importer of that item. Our domestic competitors offer two
models of this colorimeter, one at a price of $75 and the other at a price
of $65. We offer in competition to the $75 item an item of $120. We
offer in competition to the $65 item an item at $126. The comparison
indicates that in the first instance our prices are 60 per cent higher,
and that these prices have been effective for more than three years.
At the present rate of duty our cost as compared to the selling price of
this colorimeter to the dealer is in excess of the domestic selling price.
At the proposed rate it is quite evident that our cost will be still higher
and that we can not compete.

In the second case, the one where the domestic industry is offered at
$65 and ours at $126, it offers even a greater degree of comparison.
In this case our costs are $20 above the average selling price of the
colorimeter to the consumer. It must be evident that when our cost is
more than $20 above the price at which they sell their colorimeter that
we can not compete at all. Then we contend that to raise that price
by increasing the duty from 45 to 60 per cent is entirely unreasonable
and unwarranted.

Senator REED. How do you sell at all with such a disparity in price?
Mr. WECHSLER. The only time when we can sell is when a faculty

doctor or professor will insist that he must have that, and nine times
out of ten he will be ruled out because colleges, State institutions,
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and Federal departments purchase on bids. When the bid is higher
the dealer has very, very little chance of obtaining that business.
And we very frequently refrain from bidding because we know
beforehand that we can not compete.

Senator EDGE. Are there any cheaper colorimeters manufactured
abroad that come in? You mentioned two very high priced ones.
Are there any cheaper ones that would come in?

Mr. WECHSLER. To our knowledge there are no cheaper color-
imeters that are brought into this country. There is one dealer that
brings in some colorimeters, but those are higher in price than the
domestic colorimeters.

Senator EDGE. What is your total gross business in that particular
instrument? You may answer that or not, just as you feel about it.
I do not want to ask you to divulge a business secret.

Mr. WECHSLER. I would say it probably amounts to 85,000 or
$10,000 at the very maximum.

Senator KING. A year?
Mr; WECHSLER. A year. And it is so unwarranted to do that

that you can understand just how we feel about that one item.
I might say that other manufacturers of other instruments in here
can readily indicate a very similar comparison.

Senator KING. What is the advantage of this tariff? Why was
this done?

Mr. WECHSLER. This is the identical wording, word for word, as
the brief submitted by the Bausch & Lomb Optical Co. of Rochester,
N. Y. It is copied word for word.

Senator EDGE. Are they manufacturers of the instruments described
in paragraph 228?

Mr. WECHSLER. They are manufacturers of quite a number'of
those instruments.

Senator EDGE. Are all the instruments manufactured locally?
Mr. WECHSLER. They are.
Senator KING. DO they manufacture the colorimeter?
Mr. WECHSLER. They manufacture the colorimeter. They manu-

facture the prism-binoculars-line 6-cathetometers, interferometers,
haemacytometers, and in lines 7 and 8 they manufacture most of
that eqiipient, and it is their intention and desire to rule out entirely
imported optical measuring or optical testing instruments which are
used probably 80 to 90 per cent in scientific institutions of learning
in this country. And you heard Mr. Johnson of the educational
Buyers Association last Friday express the views of about 180 colleges,
that is, the most famous colleges of this country, as to how they resent
this matter of a raise in duty on scientific equipment.

Senator EDGE. Was not his testimony directed at another para-
graph? Probably this also?

Mr. WECHSLER. At this mainly.
Senator EDGE. At this mainly?
Mr. Wechsler. Yes.
Senator EDGE. I do not know why we heard a man talking on

paragraph 228 back three days ago.
Senator KING. How is it that you can not manufacture as cheaply

as they do in the United States?
Mr. WECHSLER. We import our equipment from abroad, Senator.
Senator KING. I know.
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Mr. WECHSLER. We charge the international price. The prices
which we pay for our merchandise abroad are known throughout
the entire world. It is the standard, prevailing price, and is that
prevailing in Canada for all exports from Europe. There are two
farge optical firms abroad, Carl Zeiss and E. Leitz. Our prices have
never been below that of domestic manufacturers. As an instance
let me cite--

Senator KING. Are yours superior to the domestic manufactured
articles?

Mr. WECHSLER. There are instances where we claim our equipment
to be superior. There are certain people who will prefer our equip-
ment. There are others, and a very much larger percentage, who
prefer the domestic instruments. Those figures were given to you
by Mr. Johnson a few days ago when he indicated that the American
colleges and institutions of learning preferred to give preference to
the American instruments. The figures given for New York Univer-
sity showed that their percentage of foreign purchases was only 6
per cent as compared to the domestic purchases. The figures for
Harvard University showed 5 per cent of imported equipment as
compared to domestic equipment. The total purchases, as given by
the Educational Buyers Association, showed less than 9 per cent
imported from abroad.

Senator EDGE. Less than 9 per cent of all the instruments in those
paragraphs? "

Mr: WECHSLER. Yes.
Senator EDGE. I find an item in the tariff report showing that

the imports amounted to a value of about one and one-half million
dollars, a little more than that, under the 45 per cent ad valorem rate.
It includes a number of things, field glasses, and other optical instru-
ments; that would include yours as well?

Mr. WECHSLER. It includes ours, and it includes a multitude of
optical equipment that you find in department stores, some of them
as novelties, and in other stores.

Senator EDGE. There is no other subdivision of optical equip-
ment. This seems to be general.

Mr. WECHSLER. Let me state that there are practically no figures
for the optical industry in America. The figures that I have here
show that the total imports of all optical equipment from 1922 to
1928 averaged $1,462,000.

Senator EDGE. That is about correct with this. But that also
includes sextants, octants, photographic lenses, opera and field glasses,
and other optical instruments, so far as I can find it.

Senator KING. They are limited.
Mr. WECHSLER. They are very limited. The total imports rep-

resent 2.7 per cent of the production of this country.
Senator EDGE. I thought you said 9 per cent?
Mr. WECHSLER. The total imports of all optical goods from 1922

to 1928 is 2.7 per cent of the total production of 1925.
Senator EDGE. Where did you get your 9 per cent?
Mr. WECHSLER. That I represented as the purchases shown by

the Educational Buyers Association.
Senator EDGE. Are there any other manufacturers in this country

in addition to the Rochester manufacturers?
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Mr. WECHSLER. There is one, Gertner Co. in Chicago, who make
highly specialized instruments such as photometers and some polar.
meters, but the bulk of this equipment is imported from abroad.
They have made it abroad and there is no intention to make it in this
country because there is very little of it purchased.

Senator REED. Do you import field glasses, prism binoculars?
Mr. WECHSLER. We import prism binoculars. And I might state

there that if the committee will direct themselves to the United States
Bureau of Standards, to the parties there who utilize the equipment,
they will find the remarks made repeatedly that the domestic man-
ufacturers should have left prism binoculars alone and under no
circumstances have endeavored to rule out the foreign field glass.

Senator REED. Why?
Mr. WECHSLER. The Navy Department have drawn up repeatedly

specifications so closely drawn on the foreign glass as to make it
impossible, almost, for the domestic manufacturer to meet those
detailed specifications. Their purpose and intention in drawing it
to that fine degree must be known to them

Senator REED. In other words, you think that the quality is better?
Mr. WECHSLER. In the prism binoculars I believe that it is admitted

that the glass is superior of the imported make, and the Government
departments have preferred those glasses. Furthermore, the optical
trade in the United States sells the imported glass at a higher price
invariably than the prices prevalent for the domestic goods. And
the domestic manufacturer grant excessive discounts to the domestic
trade, whereas the importer has very restrictive discounts.

Senator REED. Where is your factory operated?
Mr. WECHSLER. In Wetzlar, Germany.
Senator REED. Is that near Jena?
Mr. WECHSLER. Not very far from there. I have not been abroad.
Senator REED. Is that superiority in the better quality of the

optical glass that is used?
Mr. WECHSLER. It is probably workmanship combined with

superior optical glass. Those glasses have been made by Carl Zeiss
for many years in the past. Prior to the war patent rights and priv.
ileges were given to the domestic manufacturer to utilize their forms,
calculations and other data. There has always been the very closest
harmony between the foreign manufacturer and the domestic manu-
facturer prior to the war in so far as even the domestic manufacturer
put on his instrument the name of the foreign importer where he
utilized parts of his equipment.

Senator REED. How about the French manufacturers? Do they
compete?

Mr. WECHSLER. The French compete more in the line of theatrical 1
glasses-not of the prismatic type. It seems very peculiar that the
the field glasses and optical glasses have been allowed to remain at
45 per cent. The bulk of that equipment does not emanate from
the same point as the prism binocular glasses. The prism binocular
glasses are largely imported from Germany. T

Senator REED. Do Ziess glasses come in competition with the
binoculars made by Huet in France? T

Mr. WECHSLER. No; the French glass is a much lower selling
glass. And there is no increase in duty on the French glass, and it P
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seems peculiar that there should be an increase in duty on the German
made glasses.

Senator KING. What paragraph is that under?
Mr. WECHSLER The French is under (b), the larger bulk of them

under line 16, opera or field glasses, whereas the German made
glasses are up above under prism binoculars.

Senator EDGE. You are not criticising then, as I understand it,
paragraph (b) carrying 45 per cent?

Mr. WECHSLER. Well, I would prefer, and I will just take a moment
to say that we would highly recommend that that paragraph be
brought down to a 25 per cent duty.

Senator EDGE. But this class of instruments, mirrors, reflectors,
and so forth, hardly occupy the same position from a scientific
standpoint with the sextants, and so forth, that you have been dis-
cussing, do they?

Mr. WECHSLER. They do not.
Senator EDGE. Then there would be more chance for domestic

price competition?
Mr. WECHSLER. Truly. Just a few other words. If you do put

through this increase in paragraph 228(a) we will be ruled out of
this line of business. The proof of that is that we can not absorb
another increase. In 1927, gentlemen, our entire tax payment was
$3,000, in competition to which the domestic manufacturer, as recently
was announced by the Treasury Department, recently received a
tax refund alone of $324,774. That is a tax refund for overpayments.

Senator REED. That is Bausch & Lomb. That is because of their
profits during the war.

Mr. WECHSLER. We have inquired of the Secretary of the Treasury
to give us those figures. He has indicated to us that he can not give
them to us, but we do understand that after January of this year
other tax refunds that will be made to any corporation will be known
to those who inquire.

Senator KING. Have they a big business?
Mr. WECHSLER. Yes.
Senator KING. Have they a monopoly in the United States?
Mr. WEOHSLER. I will get to that in just a moment.
Senator KING. Hurry up.
Mr. WECHSLER. There are but two domestic manufacturers in

this line of business, and they are so closely allied, gentlemen, that
one is nothing but an offspring of the other. As a matter of fact we
recently increased our price on one of our instruments by $10. Within
three days after we had increased that price a similar increase in
price took place on the domestic manufacturer's part. That instru-
ment is sold to over 2,000 medical students every year. Every
September 2,000 students or more buy that instrument, and they
are now compelled to pay practically $10 more for that instrument.

Senator EDGE. You fix the price?
Mr. WECHSLER. We raised our price. We could not offer that

instrument at the price prevalent by the domestic manufacturers.
They inaugurated the particular thing and put a price on it, and we
made a similar one and were compelled to price it $10 more than they.
The result is simply this, that if you increase our prices here by 60
per cent they really have no alternative but to accept similar increases.

Senator KING. Who were those two domestic manufacturers?
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Mr. WECHSLER. Spencer Lens Co., Buffalo, and you have the other
one which I gave you a moment ago, Bausch & Lomb.

Senator KING. Where are they?
Mr. WECHSLER, Rochester, N. Y. Now one of these domestic

manufacturer's microscope business has grown so enormous that I th
understand his plants are now operating day and night, certain
departments. They desire a still further elimination of competition
which has always been fair and ethical. We have never yet underbid ne
or undersold any domestic manufacturer at any time. Our prices an
were never lowered as to have them even suggest that our competition ha
was unethical or unfair.

Senator REED. What do the consumers say? s
Mr. WECHSLER. The consumer has never had reason to find fault is

with us. I believe that your records will indicate that probably a thl
few hundred faculty members, leading educators, and scientists in
this country, have directed themselves to you and to the Ways and
Means Committee suggesting that no such increase be made at the tiopresent time.

Senator REED. I have priced Zeiss field glasses in New York
and Vienna within a month of one another and found that the price
in Vienna was just half of what it was in New York. Are those
prices in New York controlled by instructions from abroad or are ui
they controlled by competition? th

Mr. WECHSLER. I believe-well, in the Zeiss case I believe the i
prices are established. fr

Senator REED. They are fixed by the factory? the
Mr. WECHSLER. I believe so. We act as an independent dis- p

tributor for the material we buy, and we have the privilege of buying pr
any imported material we prefer.

Senator EDGE. That has a 50 per cent duty?
Mr. WECHSLER. Not on Zeiss field glasses. That has gone up

to 60.
Senator EDGE. Under the existing law?
Mr. WECHSLER. Forty-five.
Senator EDGE. Forty-five per cent?
Mr. WECHSLER. Yes. We would highly suggest that that be re-

tained at 45. e
Senator BARKLEY. They have reversed the process of some Ameri- p

can manufacturers who sell abroad cheaper than they do in this I d
country. of

Mr. WECHSLER. I might say that the standard hospital micro- men
scope, one used in 7,000 hospitals and one that is purchased by mea
2,000 students regularly, is held for export at a lower price than The
prevalent here in this country. In other words, I understand that
you can buy the standard $100 instrument in South America in the fa
neighborhood of $65 or $70. That instrument is offered here at tob
$120, or 10 per cent to a college, at $108. at a

Senator REED. That is held down by competition from Europe,
is it not? If they do not sell at that pice they do not sell at all? the

Mr. WECHSLER. They certainly would not sell abroad or in that A
comparative field at a loss, Senator. (ree

Senator REED. That is true. their
ImpMr. WECHSLER. And they offer discounts here in this country as 29

high as 35 percent. The price which they have taken from the regular (
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price brings that price to practically our cost, so that we can not
compete.

Senator EDGE. That is the difference between a free-trade country
and a protection country. You have mentioned two or three articles
that you claim are not in competition with our production.

Mr. WECHSLER. Just in closing I might state that the American
optical industry was never in a better position than it is to-day. It
needs no subsidies. It has extracted its full share of profit. If
anything, the presence of an importer or two whose business ethics
have always been beyond reproach, will tend to serve as a further
stimulus to the development of the American optical industry. If
you remove the importers and remove those few highly specialized
instruments which they bring into this country, why you destroy
the incentive for competition, and it simply means that the consumer
must pay that high a price for his equipment.

Senator KING. Did any representative of either of those organiza-
tions appear before the Committee on Ways and Means?

Mr. WECHSLER. The domestic?
Senator KING. Yes.
Mr. WECHSLER. The Bausch & Lomb Co. filed their brief. And

until this morning I found that the domestic manufacturer had no
intention of appearing, at least he has made no offer. But when
the Educational Buyers Association had their man here protesting
in behalf of the education interests it probably has stimulated a little
further interest, and so in this morning's record I find that one of
the domestic manufacturers, the Spencer Lens Co. will have their
president here.

Senator EDGE. We will have a chance to hear him right away and
get both sides of the story.

Mr. WECHSLER. Thank you very much.
(Mr. Wechsler submitted the following brief:)

BRIEF OP E. LEITZ (INC.), NEW YORK CITY

Mr. Chairman and gentlemen of the committee, I represent the firm of E.
Leitz (Inc.), an American corporation, owned and operated by American citizens
engaged in the importation and sale of scientific instruments. We are one of the
foremost, if not the largest importer of microscopes and microscopical accessories,
projection apparatus, colorimeters, microtomes, photomicrographic cameras, etc.
I desire, with your consent, to dwell briefly on paragraph 228 of the tariff act
of 1922.

Paragraph 228 of the tariff act of 1922 includes practically all scientific instru-
ments such as microscopes, colorimeters, refractometcrs, field glasses, optical
measuring instruments, etc., and provides a duty thereon of 45 per cent ad valorem.
The proposed tariff bill (H. R. 2667) plans to subject many instruments in para-
graph 228 to a duty of 60 per cent ad valorem, in place of 46 per cent now assessed.
This is accomplished by separating former paragraph 228 into paragraphs 228
"a" and "b" in the new House bill, section "a" indicating those instruments
to be subjected to a 60 per cent duty, section "b" those instruments to be retained
at a 45 per cent duty.

We desire to show how unwarranted and how unreasonable is the proposed
60 per cent duty. We furthermore offer facts indicating the necessity of reducing
the already present high rate of 45 per cent.

As definite proof of the unreasonableness of the proposed paragraph 228 "a"
(requiring a duty of 60 per cent), we select as example an important item included
therein, namely, "colorimeters," of which, to our knowledge, we are the largest
Importers. Our brief, submitted to the Ways and Means Committee on January
29, 1929, indicated conclusively that-

(1) Our present prices are higher than those of domestic manufacturers.
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(2) Our sales are limited.
(3) The duty of 45 per cent is already too high.
I present to you and offer freely the following figures and our cost, which show

how unwarranted are the proposed changes.

SLeit'scost
List price at 45 per

cent duty

IB. & L. colorimeter No. 3625,20 mm. (see Exhibit lattached).................. $75.00 ..
I Leltz colorimeter No. 605,. 20 mm. (see Exhibit It attached) ................ 120.00

,B. & L. clorimeter No. 2500, 40 mm. (see Exhibit III attached) ............. 65.00 ....
2 Leltz colorimeter No. 6057, 50 mm. (sec Exhibit II attached)................... 126.00 66.6

The comparison indicates clearly in the first instance that our price is $45, or
60 per cent higher, while in the second instance our price is $61, or 93.8 per cent
higher. These prices have been effective for three years. Here, gentleman, are
two items alike in practically all respects and representing the most important a

colorimeters upon which an effort is being made to eliminate our product entirely. 1
At the present rate of 45 per cent duty our costs nearly equal (within $8.39)

the net selling prices of the competitive colorimeter to the consumer (to whom b
10 per cent discount is invariably granted) while our cost is $6.01 in excess of the
average selling price of the domestic colorimeter to the dealer to whom the domestic
manufacturer grants discounts ranging from 25 to 35 per cent. These dealers
now sell domestic colorimeters exclusively since our prices are entirely too high. m
At the proposed rate of 60 per cent our costs would be increased to an extent as
must eliminate us entirely from the sale of colorimeters which are used in every Y
medical, chemical, industrial, and agricultural laboratory.

The identical situation exists even to a more marked degree in connection with
our larger colorimeter No. 6057 as indicated in the previous schedule. In this a
case, at the present rate of 45 per cent duty, our costs, exceed by 87.50 the net sh
selling prices of the competitive colorimeter to the consumer (to whom 10 per on

cent discount is invariably granted), while our costs are as much as $20.60 above m

the average selling prices of the domestic colorimeter to the dealer. We can not al
offer or sell our products when our costs alone are higher than the selling prices th
of competitive and equivalent models. There is no need whatsoever for a 60 per ca
cent duty since our entire distribution of imported colorimeters is but a small th
fraction of that business enjoyed by the domestic manufacturers on colorimeters

and furthermore, no price competition whatsoever exists. In order that we en
continue to offer our colorimeters at a figure making it possible to consumate any col
sales and to warrant their distribution, it is necessary that the duty be placed at do
25 per cent rather than at the present rate of 45 per cent whereas the proposed ca
rate of 60 per cent is prohibitive. ml

What I have proven for colorimeters is likewise effective to a large degree for
other items in proposed paragraph 228"a". I am convinced that Carl Zeiss(Inc.) i
the only other large importer of foreign optical products indicated in proposed PF
paragraph 228 "a" can show similar striking examples. Our firm is gradually ani
being forced. out of the field to which we have catered since 1849. The excessive Pr
tariff rates of 1922 have eliminated every importer of consequence of microscopes
from this country except two: Carl Zeiss (Inc.) and E. Leits (Inc.), and as far as stl
E. Leitz (Inc.) is concerned, we can not continue as microscope importers much th
longer under the depressing conditions to which we are now subjected. How inc
critical a condition exists is manifested by the fact that we have in every instance me
been the first ones to increase our prices, after which the domestic manufacturers ins
likewise followed with a corresponding increase, and the consumer paid, he had we
no other choice. To now increase our duty to 60 per cent will again repeat the tur
cycle and again the constimer must pay. tar

That we can not absorb another increase is evidenced from the meager tax pay- inc
ment which we made in 1927 of less than $3,000 in contrast to which the domestic Pn
manufacturer who has requested the increase, Bausch & Lomb Optical Co. have he
recently received, as announced by the Treasury Department, a tax refund of wh
$324,774.03 for over payment alone of Federal income tax. This indicates how the
greatly they have benefited under the tariff act of 1922, while our business and b'
profits are dwindling to an extent as will soon eliminate us entirely. selv

Gentlemen, an increase of duty on microscopes and optical instruments as be
involved in paragraph 228 has been opposed by practically all whose field of etea

dac
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endeavor is directly concerned with science and research. An increased duty
represents a further tax on science. Science will be penalized and will bear the
brunt of the burden. As proof thereof the Educational Buyers' Association
representing the purchasing authorities of practically every college and university
in the United States has, with the approval and consent of its faculty and deans,
protested as being definitely opposed to an increase of tariff rates on scientific
apparatus. The board of trustees of the American Medical Association, the
leading medical organization in the United States, has filed protest as being
opposed to any increase on surgical instruments. Leading scientists and educa-
tional authorities of practically every college and university in the United States
engaged in agriculture, biology, chemistry, and medicine have voiced their
disapproval and have placed themselves definitely on record as being highly
opposed to a further tax upon scientific instruments, which are in many instances
vital to education, public health and industrial pursuits.

May I point out the danger of eliminating the remaining and only two recog-
nized importers of microscopes and accessories in the United States. We have
but two domestic manufacturers of microscopes, a situation which tends readily
and practically toward creating a monopoly. Where else can you find an industry
restricted to but two domestic manufacturers without any outside competition?
We wish to emphasize that no American manufacturer of scientific instruments
has on record a single incident to prove that we, as the largest importers, have
at any timn created unfair or unethical competition. To the contrary, on De-
cember 14, 1928, we increased our largest selling microscope from $125 to $135.
We could not sell our product at the lower prices established by the domestic
manufacturers and were compelled to increase our selling prices. This model is
the required standard purchased by approximately 2,000 medical students each
year, who pay for the microscopes out of their own earnings and frequently out
of the savings obtained from employment during the summer periods. It is
furthermore the recognized standard for hospitals and pathological laboratories
approximating 7,000 in number and for hundreds of college laboratories. They
shouldered the burden and the increase, this for the reason that no sooner was
our price increase effective when, within the very next few days, the two domestic
manufacturers increased their prices $10 per instrument. lThe cycle continues
and the public pays. I know of no one occasion when we increased our prices
that the domestic manufacturers did not similarly raise their selling prices. You
can therefore readily conceive with what alarm the scientific profession regards
the request for an increase in duties on paragraph 228.

One of the domestic manufacturers whose microscope business has grown
enormously, whose plants are now operating day and light, desires still further
control through the elimination of ethical and fair competition. The other
domestic manufacturer has increased his business far beyond the producing
capacity of his plant and has now established a large new factory with improved
manufacturing facilities where production is in full blast. Every opportunity
prevailed for the latter firm to file briefs if greater protection were required, or
if our request to the Ways and Means Committee for a lowering of duty would
prove detrimental to their interests. They filed no briefs; they made no appear-
ance; to the contrary they have indicated repeatedly that their business is
prosperous and more than sufficiently protected by the present high tariff rates.

Gentlemen, here is an industry, as facts clearly show, certainly in no need of
still greater protection. Increase the duty on paragraph 228 and you increase
the selling prices. The domestic manufacturer has in every instance followed our
increases and ultimately the public pays. This public is no other than hospitals,medical students, physicians, states, city and privately endowed educational
institutions and agricultural colleges, etc. Gentlemen, if every other industry
were served as well by the present tariff rates as these two domestic manufac-
turers are, there would have been no need or demand for a special session on
tariff. We understand that only limited revision was intended and that those
industries in need of further protection would receive consideration. In the
President's message to Congress when assembled for extra session on April 15,
he said, "It would seem to me that the test of necessity for revision is in the main
whether there has been a substantial slackening of activity in an industry during
the past few years and a consequent decrease of employment due to unsurmount-
able competition in the products of that industry." Many have voiced them-
selves repeatedly to thie effect that "revision to any line of production that lias
been in a depressed condition during the past few years or more traceable to
steady increasing import should receive consideration." There has been no,
slackening of activities, no decrease in employment and no increase in importa-
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tion. To the contrary, every factor indicated has been favorable in the optical
industry in America which is now firmly and soundly established. It is in nodanger whatsoever from foreign competition in microscopes and colorimleterapolariscopes and optical'measuring instruments.

The American optical industry was never in a better position than today.
It needs no further subsidies. It has extracted its full share of profit. If an .
thing, the presence of an importer or two whose business ethics have alhras
been beyond reproach, will tend to serve as a further stimulus to the development
of the American optical industry.

In closing, I desire to state that there is no need for any increase in tariff
rates on paragraph 228. A reduction of duty to 25 per cent on paragraph 228
of the tariff act of 1922 is in our opinion the only hope for the continuance of
importation of microscopes, etc. and it is the only means to prevent a monopoly
in the industry. We contend that any upward revision in paragraph 228 is
unnecessary and unjustified and that such change would encompass tlhe destru,.
tion of importation of scientific equipment and would prove detrimental to the
scientific profession, educational institutions, and industrial establlislnents
We sincerely hope that the Senate Finance Committee will, with its usual cou-
rageous and clear-sighted facing of the facts, find our claims most honorable
and ethical and deserving of consideration.

E. LEITZ, (INC).
H. WECHSLER, Vice Presiiein.

ExHIBIT I

MICROCOLORIMETER NO. 3625

This colorimeter i. suitable for use in microdeterminations, where only a
small amount of the solution is available or wherein it is necessary to concentrate
the color in order to get it into a small quantity of solution

Compound prism.-The prism system has been newly designed and consisted
of a double rhomboid reflecting system and a biprism refracting system. The
sharp edge of the biprism forms the dividing line, which is practically inviib)le
at the match point. The optical system is completely symmetrical. having
neither absorbing cement layers nor selectively reflecting silver surfaces in
either path.

The observing microscope is of two-lens construction, so diaphragined at tihe
eyepoint that the field is evenly illuminated and free from disturbing reflections.
SPlungers.-Two solid plungers, cylindrical in form, of optical glass, matched

for color and having optically plane and parallel ends, are attached to the frame
of the instrument by means of threaded metal adapters. Their position is
fixed with reference to the axis of the instrument, the axis of the plunger payingg
through the center of the cup.

Cups.-The cups are of one-piece, flare-top type, fused-on bottom, optically
inactive. They have a capacity of 1 millimeter (i. e., 1 cubic centimeter) and
provide for a fluid depth of 20 millimeters. The right-hand cup is. in all cases,
adjustable -by rack and pinion. The left-hand cup in Model 3625-D is also do
moved by rack and pinion. In ordering be sure to state which model is desired. shl

Mirror.-The single mirror has upper surface finely ground to give evenly th
diffused light and is embedded in an acid and alkali proof material. at

ey_
Code word Catalogue Specifications Price

on---- -- __----- ----------------- I-- - oD
Kagac...... 3625 Micro colorimeter, with both cup carriers adjustable, one by rack ani Th

pinion, no case. $75.0 pin
Kge...... 3625- SameasNo.3625, butwithbothcupsadjustablebyrackandpinion........ S00 0
Kagif....... 3627 All-glass cup, I ml. (i. . I cc.) capacity, each..................... ...... 4.00

oaguo...... 3629 Solid glass plunger, with threaded adapter, each...... ............ .
ah . 3631 Cup holders, for I ml. cups, per pair..................... ........ 4.00

Kaaxv...... 2501 Carrying ase, extra..................................................... 5.00
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EXHIBIT II--- r
o, Code word Price

Reading prisms, Albrecht-IlIfner comparison prism and Ramsden eye.
piece, mirror or ground glass plate respectively for measurements by day-
light and cylindrical light-screen, including a pair of plungers for strata
of 100 mm.9 mm.diameter, together with a jir of dipping beakers to hold
about 18 cc., with mount on slide, in case fitted with lock and key....... Holta...............

06 Illuminating attachment for measurements with artificial light, as described
in No. 030..... ..................................................... ahutene..........

6057 Simple Duboseq colorimeter for strata of 50 mm. colorimeter, as described
in No. 0055 but for strata of 50 mm. 9 mm. diameter, together with a pair
of dipping beakers to hold about 9 cc., in case fitted with lock and key... Iolvi....... $126

Supplementary parts for micro-colorimetry:
6i58 Pair of plungers for strata of 50 mm. 4 mm. diameter with screw mount

to screw into the holder.................. ........................ alaconi.......
59 Pair of plungers to hold about I cc. with mount on slide..--......... I lafogeno.... ........

060 Supplemrnn.tary parts for micro-colorimetry, complete, Nos. 6058/59....' alecoid.............
606 Illuminating attachment, as described in No. 6030................ lahutene... ........
406 Simple Dubosq colorineter forstrata of 20mm. colorimeter, as describ-

ed In No.6055, but forstrataof 20mm., including pair of plungers for
strata of 20 mm. mm. diameter, together with a pair of dipping beak
ers to hold about 2 cc. in case fitted with lock and key.............. I olvo....... 120

Supplementary parts for mlcro-colorimotry:
06S Pair of plungers for strata of 20 mm. 4 mm. diameter, with screw mount I

to screw into the holder.......... ...... ......................... Ialinode............
6067 Pair of dipping beakers to hold about % cc. with mount on slide....... lialomane... ........
608 Supplementaty pirts for nicro-colorimetry, complete, Nos. 6066/67 .... lialyelge... .......

06 Illuminating attachment, as described in No. C600, but of smaller dimen!
S sons, for attachment by two screws.................. ............. Iamagine...........

Filters: I
t00o Daylight filter in mount to place upon the eyepiece...................... ameaton...r.......
6071 Blue filter in mount for dropping upon tbo bottom plate of the colori-

meter...................................................... ... Iamigne...........
662 Green filter in mount like No. 071.......... ......... .............. lamobund ........

3 Red filter in mount like No. 6071....................................... lamugera.. .......
6074 ' Yellow filter in mount like No. 6071.................................. laseluto........

Renewal parts for colorimetry:
1 A. Universal colorimeter-

1. For the Duboscq system-
0 i Pair of dipping vessels to hold about 9 cc. in mount without
i slide......................................................... lamybark ..........

0! Pair of plungers forstrataof50m.9m. mm.diameter, with screw
mount, without slide.......................................Ilanatese.... ........

EXHIBIT III

40-MILLIMETER BIOLOGICAL COLORIMETERS

The Biological colorimeter, most useful in the medical laboratory, is a simplified
model of the standard Duboscq type. The metal scales are graduated in milli-
meters and the verniers in tenths. The rotary drum on No. 2300 with spaces
magnified 10 ties provides for easier and more accurate readings.

Compound pritm.-The prism system has been newly designed and consists of a
double rhomboid reflecting system and a bi-prism refracting system. The
sharp edge of the bi-prism forms the dividing line, which is practically invisible at
the match point. The optical system is completley symmetrical, having neither
absorbing cement layers nor selectively reflecting silver surfaces in either path.

The observing microscope is of two lens construction, so diaphragmed at the
eyepoint that the field is evenly illuminated and free from distrubing reflections.

The plungers are of optical glass, 6-sided in form.
The cups are 46.5 millimeters deep. Otherwise they are the same as described

on page 5. The right hand cup is, in all cases, adjustable by rack and pinion.
The left hand cup in Models 2500-D, 2400-D, 2300-D is removed by rack and
pinion, while in Models 2500, 2400, 2300 the left hand cup is secured by means
of a thumb screw.
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The mirror has two reflecting surfaces, a plane silvered mirror and a plate of
opal glass which diffuses light evenly. They are embodied in an acid and alkali
proof material.

word loue o Specifications Price

Kaarn...... 2500 Biological colorimeter, 40 mm. with both cup carriers adjustable, one by
rack and pinion; separable cups; solid hexagonal plungers, no case.... $5.00

Kaatr-..... 2500-D Same as 2500 but with both cup carriers adjustable by rack and pinion.. 75.00
Kahef...... 2300 Biological colorimeter, with rotary drum; 40 mm; one cupadjustableby

Srack and pinion; separable cups. solid hexagonal plungers; no ease.... 0.00
Kahig...... 2300-D Same as 2300 but with both cup carriers adjustable by rack and pinion.. 90.0
Kabax......' 2509 40 mm. separable cup, complete, (4.5 rmm. deep) each............... 500
Kabey.... 2511 40 mm.glass cylinder only, each....................... ......... 1.50

Bottom glass optically inactive, each................... ....... .35SRubber washer, each............................................... .5
Kabfz...... 2513 40 mm. solid glass plunger, with threaded adapter, each ........... .... .50
Kald ...... 2400 Biological colorimeter, 40 mm. one cup adjustable by rack and pinion;

hollow plunger, one piece all glass flare top cup holders; no case...... 6.00
Kafof....... 2400-D Same as 2400, but with both cup carriers adjustable by rack and pinion. 75.00
Kacib...... 2521 40 mm. all glass cup, with flare tops and fused bottoms (47.6 mm. deep)

each.................................................................. 4.00
Kacoc...... 2522 40 nun. hollow plunger, with threaded adapter, each ................. 450
Kaud..... 2523 Cup holders, for all glass cups, per pair............................ 4.00
Kaagd...... 2505 Extra mirror, double faced In mounting, each ................... 4.00
Kaaxv...... 2501 Carrying case for biological colorimeter, extra...................... 500

STATEMENT OF H. N. OTT, REPRESENTING THE SPENCER LENS
CO., BUFFALO, N. Y.

(The witness was duly sworn by the chairman of the subcommittee.) e

Senator EDGE. You represent the Spencer Lens Co.?
Mr. OTT. Yes, sir.
Senator EDGE. Of Buffalo, N. Y.? t

Mr. OTT. Yes, sir.
Senator EDGE. You are here to testify on parag.'aph 228, are you?
Mr. OTT. Yes, sir.
Senator EDGE. Paragraph 228 (a) and (b), or both?
Mr. OTT. Both.
Senator EDGE. We had the last witness last evening testifying

on the same paragraph from the standpoint of the importer. Now,
have you a brief prepared? e

Mr. OTT. Yes, sir.
Senator EDGE. Did you appear before the House Committee on to

Ways and Means?
Mr. OTT. Yes, sir.
Senator EDGE. Is this brief any different from the brief you pre-

sented to the House committee?
Mr. OTT. Slightly different; yes, sir.
Senator EDGE. If it is only slightly different, why not use the same

brief?
Mr. OTT. No; it is not the same brief. It contains some informa- r

tion which we received since that time.
Senator EDGE. Then it supplements the brief which was presented

to the House committee?
Mr. OTT. Yes, sir.
Senator EDGE. Then you may file it with the clerk. In addition

to that brief, is there any brief statement you desire to make to the
committee?

Mr. OTT. I think it ought to be understood clearly-and I do not o
know that it has been brought out clearly-why paragraph 228
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was separated. It formerly included microscopes, spectrometers,
spectrographs, refractometers, and that class of instruments.

Senator EDGE. Yes. As a matter of fact, I think that is very
necessary information. We have the general information from
previous witnesses that with respect to most of these instruments
included in 228 (a), which is an entirely new paragraph as compared
to the existing law, instruments such as colorimeters and saccharim-
eters and refractometers, interferometers, and other instruments,
they are a type of instrument in which the imported article, at least,
is not in competition with the domestic articles, and in most cases
the prices are higher than the domestic articles, rather than lower,
and therefore it could not be termed competition. Evidence to that
effect was presented to the committee yesterday.

Mr. OTT. That is not quite the truth in regard to it. These refrac-
tometers, colorimeters, and nearly everything except microscopes, are
manufactured and sold the world over in comparatively small quan-
tities. The American manufacturer has to base his manufacturing
on that fact. The great reason for the American manufacturers
asking for a division in this paragraph was due to the fact that refrac-
tometers, colorimeters, and practically everything excepting the micro-
scopes, are manufactured and used the world over in comparatively
small quantities, whereas the microscopes-

Senator EDGE. That does not answer my question. Take colorim-
eters.

Mr.'OTT. Yes.
Senator EDGE. It was stated yesterday that they were manufac-

tured mostly in Germany-that is, the imported article-and that
they were not in competition with the American article because of
the price being very much higher than o"i the American article. Is
that correct or otherwise?

Mr. OTT. That is not the case. The American manufacturers are
making different grades of instruments, and grade for grade-

Senator EDGE. Are you speaking of colorimeters now?
Mr. OTT. Yes, sir. They are making a cheaper one, and a more

expensive one. Our friends in Rochester are our competitors. We
are making but one grade, but Bausch & Lomb, in Rochester, are
making three or four different grades, each with prices corresponding
to the prices of the foreign instruments. The inference that was made
yesterday--

Senator KING. By "corresponding," do you mean about the same
as the foreign instruments?

Mr. OTT. Yes, sir; corresponding in price and quality, just as there
are different grades of automobiles made by the same manufacturer
to meet different demands.

Senator EDGE. This new paragraphs means, in effect, an advance
from the existing duty of 45 per cent ad valorem, to 60, does it not?

Mr. OTT. Yes, sir.
Senator EDGE. An advance of 15 per cent on these particular

instruments?
Mr. OTT. Yes, sir. That was asked because these instruments

are manufactured in comparatively small quantities, and, as you
know, the American manufacturer bases his cost, and he meets foreign
competition, very largely on quantity production. On the microscopes,.
on the other hand-

63310-29-voL 2, scED 2---38
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Senator KING. You are speaking now of just the two items, or the
two articles, colorimeters and microscopes?

Mr. OTT. I am speaking of microscopes, over against all this large
class of instruments. The bulk of the microscopes we can manufac.
ture in comparatively large quantities and put them out at lower
cost because of the larger quantity manufactured, and for that we
did not ask for an increase in the duty on the microscopes.

Senator EDGE. In other words, microscopes are the only instru.
ments that were not transferred and included in paragraph 228 (a).

Mr. OTT. I think I am correct in that.
Senator EDGE. Where is that now? That is covered in what

paragraph?
Mr. OTT. In 228 (b), I think.
Senator EDGE. That retains the 45 per cent.
Mr. OTT. Yes, sir. For that reason, because of our ability to

manufacture in the American way, in quantity, we did not ask for
an increase in the duty. But on the other instruments, where it is
largely hand work, where we have to pay from 80 cents to a dollar
an hour, and much of it slow work, we felt that it was only fair to
ask for the increase in the duty on that type of instrument.

Senator EDGE. I am going to ask this direct question, and I would
like to get a direct answer. Do you, or does anyone in the United
States, manufacture a colorimeter comparable with the imported
article, which is made in Germany, as I recall it, and which costs in
this country something over $100? Is there one manufactured in
this country to compare with that?

Mr. OTT. Yes; Bausch & Lomb do. We do not. Ours sells at
about $75. We make only one colorimeter.

Senator EDGE. Because, if there was not a colorimeter manufac-
tured in this country comparable to that grade that I have mentioned,
there could be no justification for including that as dutiable.

Mr. OTT. But Bausch & Lomb do make the higher-priced one.
Senator EDGE. Are there any questions, Senator?
Senator KING. I want to ask this gentleman something about some

other matters, for information.
Paragraph 227 of the existing law covers optical glass or glass used

in the. manufacture of lenses or prisms for spectacles, or for optical
instruments or equipment, or for optical parts, scientific or commer-
cial, in any and all forms, 45 per cent ad valorem.

Mr. OTT. Yes, sir.
Senator KING. It has been raised to 50 per cent. Is there any

reason for that?
Mr. OTT. Yes, sir.
Senator KING. Do you manufacture these?
Mr. OTT. W'e did during the war. We have ceased since. For

instance, during the war when this paragraph was written, we bought
our natural gas at 30 cents a thousand. It was raised on us to 60
cents a thousand, and our competitors, Bausch & Lomb, who are
still making optical glass, of course, are subject to that rise in the
price of gas.

Senator KING. Do you know what profits they were making before?
Mr. OTT. They were not making any great profits on optical glass.

We quit making it. We sunk $100,000 in it the last three years we
ran it.
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Senator KING. Do you know whether there was any great com-
petition?

Mr. OTT. In optical glass?
Senator KING. Yes.
Mr. OTT. Why-
Senator EDGE. Answer the question.
Senator KING. Was there any competition?
MIr. OTT. There was European competition, yes. We quit be-

cause of the European competition. We could not compete.
Senator EDGE. Is this correct? The domestic production varies

between 2,000,000 and 5,000,000 pounds annually?
Mr. OTT. Now, you will have to draw a line on optical glass.

Optical glass includes glass which goes into spectacle lenses, where
the large quantity is used-eye glass and spectacle lenses.

Senator KING. Is it not a fact that there were 5,000,000 pounds
produced annually of optical glass, and the imports in 1928 were only
216,000 pounds; in 1927, 196,000 pounds; the preceding year 184,000;
155,000: 200,000; and so forth?

Senator EDGE. The imports apparently were increasing from 1924
to 1928, regularly.

Mr. OTT. I do not know whether that is correct or not. We do
not manufacture any spectacle lenses. Consequently, I am not posted
on that.

Senator KING. I am told by the expert that these imports were
high-grade lenses not produced here

Mr. OTT. The large bulk of it is spectacle glass, not glass that goes
into microscopes, telescopes, photographic lenses, and that sort of
lenses.

Senator KING. I was trying to find out the reason for this increase
from 45 to 50 per cent. We will pass ono o the next.

I did not understand your position. Is there any reason for trans-
ferring paragraph 228 of the existing law, azimuth mirrors, sextants,
octants, photographic and projection lenses, opera or field glasses,
telescropes, microscopes, and other optical instruments and frames,
mountings, and other parts for the same, and all the foregoing,
finished or unfinished, not specially provided for, 45 per cent ad
valorem, to subdivision B of paragraph 228?

Senator EDGE. That is 45 per cent also.
Mr. OTT. That is 45 per cent. The request is for 45 per cent on

microscopes.
Senator EDGE. The only raise, Senator, is in paragraph A, on those

specialties, from 45 to 60 per cent.
Senator KING. Do you manufacture spectrographs?
Mr. OTT. No, we do not.
Senator KING. Or spectrometers?
Mr. OTT. No, sir.
Senator KING. What articles do you manufacture in subdivision A?
Mr. OTT. Spectrometers, colorimeters, refractrometers-I do not

know whether goniometers are mentioned in that paragraph or not.
We make a few of those.

Senator KING. The tariff information furnished us shows that in
1925 the American production was $33,654,459 worth.

Mr. OTT. On what was that?
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Senator KING. That is your domestic manufacture of these arti-
cles that come under optical goods.

Mr. OTT. That is optical goods in general, I think.
Senator KING. Azimuth mirrors, sextants, and so forth, and all

those articles that come under paragraph 228-833,000,000 worth as
against $1,738,000. It shows that for 1928 there was only 81,660,000
worth imported, so that the competition is not very great on all those
articles. The production is $33,000,000 and the importations, cover-
ing all of them, are only $1,660,000 for 1928.

Senator EDGE. What part of that $33,000,000 would be properly
attributed to the articles in 228 (a)?

Mr. OTT. A very small amount.
Senator EDGE. That is my understanding.
Mr. OTT. Most of that is in other lines. I am sure it must be.
Senator EDGE. Not these high-grade scientific instruments of

special grade?
Mr. OTT. I have no knowledge that would either corroborate or

deny those figures. I do not know anything about them.
Senator KING. Do you know what proportion of them belong to

this proposed bill?
Mr. OTT. A very small proportion.
Senator EDGE. Paragraph 228 (a) is the only raise.
Senator KING. Do you know, I say, what the domestic production

of all the articles is, comprised in 228 (a) of the proposed bill?
Mr. OTT. It would be a very small proportion of those figures

which you have mentioned there.
Senator KING. What does your production amount to?
Mr. OTT. On these particular instruments?
Senator KING. On these articles that are embraced in paragraph

228 (a) of the proposed bill.
Mr. OTT. $25,000 would be an outside limit.
Senator KING. $25,000?
Mr. OTT. Yes, sir.
Senator KING. A witness testified yesterday that with respect to

certain articles that they sell for $150, nearly all that he mentioned
were double the price in this country. Do you contradict that
statement?

Mr. OTT. Yes, I do. They sell 8150 instruments, but there are
instruments of corresponding quality made in this country, just as
there are simpler instruments made in this country. Take colori-
meters, for instance. In that classification we make but one, selling
at $75, but I know Bausch & L'mb make them selling from about $60
up Lo about double that amount.

Senator KING. With respect to all the items included in paragraph
228 of the old law, and 228 (a) and 228 (b) of the proposed law, the
Tariff Commission reports, with respect to the imports under this
paragraph, comprising all those articles, that "imports under this
paragraph consist largely of instruments not produced in substantial
quantities in the United States." Is that true?

Mr. OTT. Well, if that includes field glasses and opera glasses,
and that sort of thing, I should say yes. I did not quite catch it.

Senator KING. That includes everything.
Mr. OTT. Yes.

592
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Senator KING. And it states:
An analysis of imports for the years 1924 to 1927, inclusive, indicates that the

most important single items are opera and field glasses-

Mr. OTT. Yes, sir.
Senator KING (continuing):

which were about 30 per cent of the total; photographic and projection lenses
about 12 per cent; microscopes about 10 per cent; azimuth mirrors, sextants, and
octants, a total of less than 1 per cent.

Mr. OTT. With respect to those octants and sextants, that 1 per cent
is, without any question, correct.

Senator KIx.. Do you contradict the other statements made in
the tariff report?

.Mr. OTT. You have not mentioned there these colorimeters, and
so forth.

Senator KIGx. I am jvst reading from the report.
Mr. OTT. They do nuIo mention those, and those are the things in

which we are interested.
Senator EDGE. As I understand your evidence, you have already

admitted there were not a large number manufactured in the United
States, because there is not a large market for them.

Mr. OTT. That is true.
Senator EDGE. Either for the imported product or the domestic

product.
Mr. OTT. That is the case. They are not made in large quantities.
Sehator KING. The report further says:
England supplies the limited demand for high-precision optical measuring

and testing instruments used in advanced research, such as spectrometers.

Is that correct?
Mr. OTT. Yes. Hilger, of England, has the reputation of making

the highest grade of those instruments.
Senator KING. According to the last report by the Tariff Com-

mission, the imports for consumption in 1928 were: On opera field
glasses, 32.32 per cent of the imports, totaling $1,661,181; azimuth
mirrors, sextants and octants, only 0.52 per cent; telescopes only
4.27 per cent; microscopes, 14.03 per cent; photographic and pro-
jection lenses, 16.10 per cent; and other optical instruments, frames
and mountings, 32.76 per cent. So that is the frightful competition
against which you want these increases.

Senator EDGE. As I understand it-
Senator KING. Wait a moment. Let me complete the question.

That is the frightful competition against which you want this in-
creased tariff?

Mr. OTT. That is not the point, Senator. The point is that we
are continually making and increasing our production of our instru-
ments, and some of these higher grade instruments ought to be
made in this country. We ought not to have to go to England or
Germany, or anywhere else for them. We want to put in the neces-
sary experimental expense and development expense to make our-
selves self-sufficient in this country with regard to these higher
grade scientific instruments.

Senator KING. How long has your company been in the business?
Mr. OTT. Our company was established in 1895, but practically

nothing was done for 10 years, and we have been limiting our produc-
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tion, up to the war, practically to microscopes. During the war b
and since, and beginning with the war, we have developed along these s
other lines. c

Senator KING. What was the total output of your company in 1928? g
Mr. OTT. Nearly 81,000,000.
Senator KuN'. That comprises your entire production?
Mr. OTT. Yes, sir.
Senator KING. What is the production of tho Bausch & Lomb Co.?
Mr. OTT. Well, that would hardly be comparable, because their

large business is eyeglass and spectacle lenses, which we do not make
at all. I have no means of knowing what their production is along T
lines comparable to our own.

Senator EDGE. Which is mainly the scientific? t
Mr. OTT. Yes, sir. I would make a rough guess, that it was slightly fo

larger than our own. Thay have been in business much longer than
we. a

Senator KING. Are there any firms in the United States that pro- se
duce all these instruments under paragraph 228? at

Mr. OTT. No, sir. is
Senator EDGE. I notice from this new chart, which has just been

handed us by the Tariff Commission representative, that what they Y
term "philosophical and scientific instruments and apparatus," and
so forth, for 1928, reached the rather interesting figure of $888,00.
That shows there is some competition from abroad. I presume that
is the paragraph we are discussing, 228 (a).

Mr. OTT. No; I do not think so. I think that is a paragraph in
the old tariff. I think it was 360. I have forgotten. ha

Senator EDGE. Is this item I have just read worth anything to ab
us? Does that refer to paragraph 228 (a), or some other paragraph? on

Mr. OTT. Will you read that agian, please, Senator? What was
that called-philosophical instruments?

Senator EDGE. Philosophical and scientific instruments and
apparatus.

Mr. OTT. That is another paragraph. I have forgotten the number
of the paragraph in the old law. That was a sort of omnibus paragraph
that took in everything. a

Senator EDGE. You now have that subdivided, and part of that is
now paragraph 228 (a), but it is difficult to decide how much of that
there is.

Mr. OTT. Yes. thi
Senator KING. Part of it is over in the metal schedule.
Mr. OTT. Yes. Most of them to which Senator Edge just referred

are in the metal schedule.
Just one word in conclusion. Some of the people who have gone B

on before hava accused us of selling microscopes in Canada and in
foreign countries for less than we have sold them in this country- lo'
considerably less. I think one witness even said that we went down
as low as $65. as

Senator KING. Was it you, or the other company?
Mr. OTT. He did not mention which company. I can only speak for

our own company. I can only say that in Canada we, of course,'have
had to compete with the duty-free situation, because German and
English instruments come into Canada free of duty. For several cen
years we tried bidding in Canada on small quantities, to feel where the disl
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bottom was. Last year, and the year before, our German competitors
sold microscopes in Canada for $60, for which we asked $108 in this
country. Last fall they sold the same instrument, we are informed on
good authority, for $56.

Senator EDGE. Where?
Mr. OTT. In Canada, in Toronto, whereas we bid $108. A few

years before that we did bid down. We bid down as low as $84 in a
few instances, to feel out the situation.

Senator EDGE. Did you get the business?
Mr. OTT. No, sir. We lost it. The agent of our competitors in

Toronto, I guess, got hysterics, and he told our German competitors
that the Americans were going to bid way down, and they would have
to bid way down, too. They were somewhat chagrined when they
found that their agent had taken an order at $56, when we bid $108.

Understand, gentlemen, these German competitors paid that
agent a commission on that on top of what they got. If they could
sell the instrument at $56 and pay a commission to a dealer, they
are not suffering very greatly so far as the duty on their instruments
is concerned.

I would advise you to get in touch with the tariff officials in New
York and find out on what rate they are paying the 45 per cent duty.

Senator EDGE. What do you mean, "on what rate"?
Senator REED. The invoice value.
Mr. OTT. On what import value.
Senator EDGE. I see.
Mr. OTT. We can not find out, but I know one of our competitors

has boasted that when the tariff men in New York were doubtful
about a duty, they called on him, an importer, to put a price
on it.

Senator KING. Who was that competitor?
Mr. OTT. The Leitz Co.
Senator KING. Who was the man?
Mr. OTT. A man by the name of Trager.
Senator KING. Where does he live?
Mr. Orr. I do not know where his home address is. His business

address is the Leitz Co.
Senator KING. New York?
Mr. OTT. Yes, sir.
Senator KING. You stated, as I understood you a moment ago,

that you made instruments for $65, of this character.
Mr. OTT. No, sir. I say we bid $84.
Senator KING. Didn't you state that you made-
Mr. OTT. I am talking about microscopes now. I stated that

Bausch & Lomb made a colorimeter at $65.
Senator KING. What do they make microscopes for? What is the

lowest price?
Mr. OTT. That, again, depends on quality. Both of us'make them

as low as $60, depending on the outfit, or the equipment.
Senator KING. Then, you make colorimeters at $65?
Mr. OTT. No. Our lowest priced colorimeter is $72.
Senator KING. Is that wholesale or retail?
Mr. OTT. Well, it is the price to the college. It is $80 list; 10 per

cent off to schools; and to dealers we give up as high as 25 per cent
discount.
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Senator KING. Then, you can make that grade of instrument for
$50?

Mr. OTT. Yes, sir.
Senator KING. Or less?
Mr. OTT. Yes, sir. i
Senator KING. You make a colorimeter, then, for less than $50?
Mr. OTT. The $70 colorimeter, yes, sir. We make it for less than A

$50.
Senator KING. At a profit?
Mr. OTT. Yes, sir.
Senator KING. That is all. s e
Senator EDGE. But there are different types of colorimeters? sc
Mr. OTT. Certainly, there are different types. I am talking

about the cheaper instruments. In another instance--
Senator REED. Let me ask you a question. Is it possible for

you to get as good optical glass in this country as it is in Germany? r
Mr. OTT. It surely is. As a matter of fact, we are now importing

our glass from Germany.
Senator REED. Then you are not getting it from this country?
Mr. OTT. No, sir; not since we closed our own glass plant. We

made optical glass up until about two years ago.
Senator REED. Is there good optical glass made in this country? i
Mr. OTT. Yes, sir.
Senator REED. Is it as good as the Zeiss glass?
Mr. OTT. I think it is. I am speaking of competitors' glass

now. While we were making glass ourselves, we made as good th
as the imported, but we could not stand the price. We had to quit,
and that was the sad part of it, having such a very essential industry
just blotted out, so far as we were concerned, because of price u
competition. oa

Senator REED. You could buy it cheaper than you could make it? b
Mr. OTT. Yes, sir. We tried everything. We tried making

glass novelties, such as ash trays, and all sorts of novelties, to keep sa
the thing going, and to make it self-supporting.

Senator KING. You mean your optical-glass plant?
Mr. OTT. Our optical-lass plant, yes, sir. We had to quit simply I

because we did not feel that we could stand the loss.
Senator REED. Do Bausch & Lomb make their own glass, or do t

thev import it? it
1r. OTT. They make it.
Senator KING. You have found it more profitable to engage in

other activities, other production?
Mr. OTT. Yes, sir-more profitable because the other was a dead n

loss of $35,000 a year. i
Senator EDGE. Is there anything else that you feel that you want

to tell us?' I do not want to cut you off.
Mr. OTT. I do want to call attention to one thing. Mr. Johnson's no

report the. other day mentioned the very small amount of goods
that were bought abroad. You will notice he was very careful to
mention "bought abroad."

Senator EDGE. You refer to the representative of the colleges?
Mr. OTT. Yes, sir. The distinction that you ought to understand

in this thing is that a large proportion of the goods which are importedou
are bought from American firms, such as the Zeiss Co. and the Leitz fact

pric
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Co. They are incorporated in this country, and pose as American
institutions, but the goods are foreign goods. W

Furthermore, a large number of our big importers, who have been
in business for years, such as Eimer and Amand, Arthur H. Thomas,
of Philadelphia, and the Central Scientific Co., of Chicago, are
American people. The goods that Mr. Johnson and his purchasing
agents buy are bought of American institutions, but they are foreign
goods in many instances.

Senator KING. The report of the Tariff Commission down to date
shows that all these articles, including some that are over in the metal
schedule, aggregate only 81,600,000 imports.

Mr. OTT. Yes, sir.
Senator KING. The imports under this paragraph for 1928, includ-

ing everything, were $1,661,181. That includes everything in para-
graph 228 (a) and 228 (b).

Mr. OTT. Yes.
Senator EDGE. Not 228 (b).
Senator KING. Yes.
Senator EDGE. Both of them?
Senator KING. Yes.
Mr. OTT. Senator, that is all the more reason why the American

industry should have protection.
Senator KING. You want a complete embargo?
Mr. OTT. No, sir.
Senator KING. There is an importation of only 81,661,181, in all

those articles.
Mr. OTT. I know, Senator, but these industries ought to be built

up in this country if we are going to be self-sufficient and if we are
going to have this scientific apparatus in an emergency, such as we
had during the war. These industries should be not only protected,
but encouraged.

Senator EDGE. What is the approximate domestic production of the
same articles that are imported, the amount of imports amounting
to $1,661,181?

Mr. OTT. Senator, I am not prepared to answer that question.
In the first place I do not clearly understand just what is included in
this $1,661,181.

Senator KING. All I know is what the Tariff Commission says here.
It includes everything in 228 (a) and 228 (b).

Mr. OTT. With respect to microscopes, I should say that there
were probably 81,000,000 worth of microscopes made in this country
in a year.

Senator KING. You would not know how much of all those other
items, representing some 15 or 20 articles, is produced domestically?

Mr. OTT. No. I am not posted on many of those things. I have
not any figures.

(Mr Ott submitted the following brief:)

BRIEF OF THE SPENCER LENS Co., BUFFALO, N. Y.

SENATE FINANCE COMMITTEE,
United States Senate, Washington, D. C.

HONORED Sns: It has come to our attention that in some discussion before
your honored committee the statement has been made that the American manu-
facturers have been selling microscopes in Canada at prices greatly below the
prices which we have been asking in the United States.
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The truth of the matter is we have been selling no microscopes in Canadaexcepting a scattered few, the reason for which will be explained before the endof this letter is reached.
As a consistent example we beg to submit to you a circumstance which has been

gone by but a few months. In a letter under date of March 26, 1929, we were
invited to bid on 90 microscopes to be supplied to the faculty of medicine of the
University of Toronto. We replied as per the accompanying copy. These are
our microscopes No. 44H, which list at $120 each and which are sold net to
American universities at $108 each. Under date of May 6 we received word
from the University of Toronto that they were unable to accept our quotation
We have found out since that they bought the German Leitz microscopes, andwe have heard on good authority that they paid $56 each net for them. A yearago they paid 860 each for the same Leitz instruments.

Within three weeks we have heard from one of our traveling men visiting theUniversity of Saskatchewan that they bought 20 Leitz microscopes for 875 each
net delivered. The microscope of our make which corresponds to this instrument
is our No. I14MH, which lists at $135. Our quotation on these instruments
would 1)e 10 per cent from $135.

The idea that our German competitors may be selling these microscopes at
these prices without any profit is almost too ridiculous to mention. It demon.
strates very clearly what they would be doing in this country if they had the
opportunity. As we have assured the Ways and Means Committee. it will be
absolutely impossible for us to furnish microscopes at these prices and come out
whole, to say nothing about a profit. We, therefore, feel we have been very
modest in not asking for a raise in the duty on microscopes, for as you well know
the costs of production have increased considerably since the time of the discussing
of the present tariff. As most of these instruments go to colleges, we feel we
should be protected not only by the fact that there should be a 45 per cent dutybut that this duty should apply on all instruments whether they may be imported
for individuals or educational institutions.

We feel sure neither you nor the people at large want to see this very important
industry wiped out, as it surely would be under present labor conditions if we
are not protected by the 45 per cent duty wherever the microscopes may go, for
as you well know a very large proportion of the instruments of this glass go to
educational institutions.

We feel that the 45 per cent duty will be sufficient under present conditions
because there is a sufficient demand, and we are equipped to make microscopes in
something like large quantities. On spectrometers, refractometers, spectroscopes,
spectrographs, reading telescopes, goniometers, and instruments of that class,
which of necessity are not used in such large quantities, and consequently made in
such quantities that quantity production can not be profitably installed, we
believe that a duty of 60 per cent is no more than reasonable.

As members of the Scientific Apparatus Makers of America, we assure you we
believe that the other members of our association who are asking for certain duty
on physical and chemical apparatus, chemical glassware, etc., are as reasonable
in their requests as we are in ours.

Trusting you will give this whole matter your very serious consideration, and
thanking you for the opportunity of bringing these matters to your attention, we
are

Yours very truly, SPENCER LENS Co.,
H. N. OTT, President.

TENDER FOR PURCHASE OF NINETY COMPOUND MICROSCOPES SUBMITTED BY SPEN-
CER LENS CO. BUFFALO, NEW YORK

We hereby agree to furnish on or before November 1, 1929, (90) Spencer No.
44H microscopes, each microscope to be supplied with a substage Abbe condenser
with iris diaphragm, 6X and 10X huyghenian oculars or 5X and 10X huyghenian
oculars, 16mm. and 4mm. dry achromatic objectives, 1.8mm. oil immersion objec-
tive, triple nosepiece, complete in polished hardwood cabinet with lock and key
$120 each, less 10 per cent of $108 each net, $9,720.

We furthermore agree to replace at once any parts found defective on examina-
tion.

We are prepared and guarantee to supply extra microscopes to the number of
(10) or over of the same design and at the same price at any time between No
vember 1, 1929, to February 15, 1930.

We absolutely guarantee delivery November 1, 1929. Invoices are to become
payable November 30, 1929.

SPENCER LENS Co.
APRIL 24, 1929.

.... .- "'
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uPRIL 24, 1929.
Prof. V. J. HARDING,

Department of Pathological Chemistry,
University of Toronto, Toronto, Ontario.

DEAR PROFESSOR HARDING: In compliance with your letter of recent date,
we are inclosing a tender in duplicate offering Spencer No. 44H microscope.

We are also inclosing a circular describing this instrument.
We feel that you know a microscope well enough so that it will not he necessary

for us to forward a sample instrument. If, however, you care to have uxs send a
sample instrument, we will he glad to have our representative bring this instru-
ment to you any time before May 1.

Hoping that we may merit your valued order, we are
Yours very truly,

SPENCER LEs Co.
L. H. Roos.

BRIEF OF THE C. P. GOERZ-AMERICAN OPTICAL CO.
NEW YORK CITY

[Photographle and projection lenses, par. 228 (b)]

SENATE FINANCE COMMITTEE,
Washington, D. C.

GENTLEMEN: The tariff act of 1929, as passed by the House of Representa-
tives, places a duty of 60 per cent ad valorem on a number of specifically named
optical instruments listed under paragraph 228 (a). This new rate represents
an increase of about 50 per cent over the prevailing rate of duty for this class of
instruments.

As an American manufacturer of optical instruments, I am fully in favor of
this increase, which, in my opinion, is absolutely needed for the proper protection
of Anierican scientific instrument makers. However, in paragraph 228 (b)
another list of optical instruments is specifically mentioned and among these
"photographic and projection lenses" for which the present rate of 45 per cent
ad valorem has been retained.

The C. F. Goerz American Optical Co., an American-owned corporation, of
which I am the first vice president and general manager, manufactures in the
main, and as a specialty, photographic lenses. In the making of high-grade
photographic lenses, mostly skillece hpnd labor is employed, as the delicate pro-
cesses of manufacture do not lend tlhmselves to the eliniition of hand labor
in favor of machine production. The wage scale for si;i id optical workers in
the United States ranged in 1914 from 35 to 42 cents per hour, whereas the same
kind of labor in Germany was paid in 1914 from 15 to 20 cents. At that

Time a duty of 45 per cent on photographic lenses may have been a reasonable
protection and compensation for the American manufacturer. To-day the wages
of American optical labor have risen to from 70 to 84 cents-or 100 per cent over
those in 1914-whereas the increase in Germany has been only from 18 to 25
cents or not more than 25 per cent in the same period. In 1922 optical crude
glass up to that time imported free of duty, was assessed with a rate of 45 per cent
ad valorem, which duty has now been raised to 50 per cent ad valorem in the
new bill (Hi. R. 2667), thereby still further increasing the manufacturing cost of
the American manufacturer of photographic lenses without giving him a com-
mensurate increase in the duty on the finished product.

As a result of the 100 per cent increase in wages and the increased cost of glass,
the cost of production of photographic lenses in the United States is to-day, in
my estimation, about three times that in Germany. To my way of thinking,
there can be no valid reason for discrimination against photographic and projec-
tion lenses in favor of the optical instruments specified in paragraph 228 (a) and
protected by a rate of 60 per cent because practically the same class of skilled
labor is employed in the manufacture of both kinds of goods and the wages are
the same. Being confronted by the cheap prices at which imported photographic
lenses (either separately or fitted to cameras) are being offered in the United
States, our company has not been able to increase the selling prices of their photo-
graphic lenses in accordance with the increased cost of production. Owing to
the strong competition from Germany at very low prices, our sales of lenses have
decreased and as a consequence the business is not profitable at this time. Im-
porters of German-made lenses are able to sell and undoubtedly make a legitimate
profit at prices which are almost equal to the prime factory cost, without selling
expenses, of the American producer.
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A tabulation showing the present prirte manufacturing costs of certain types
of our lenses (designated with A, B, C, D, E, and F) and comparative prices at
whih similar types of lenses are at this time being freely offered by an American
agent of a German manufacturer, is herewith submitted.

I also beg to refer to my brief submitted to the Ways and Means Committee
of the House of Representatives, in which I pointed out that the present tariff
provides a duty of 45 per cent on photographic lenses alone and 20 per cent if
the same lenses are imported attached to cameras. The new IHofse bill (H. R.
2667) intends, in a way, to do away with this illogical practice in so far as para.
graph 1553 provides that "if the lens is the component of chief value of the camera

* * such camera, including the photographic lens, shall be dutiable at the
rate applicable to such photographic lens if imported separately." I believe that
this paragraph in its present form would tend to create many uncertainties as to
which is the "component of chief value," the camera or the lens. Cameras are
now being imported fitted with certain high-grade photographic lc es, which
latter are not being sold separately and for which, therefore, no list prices or
separate selling prices have been established in the countries of origin. Conse-
quently, it would be difficult for the appraiser to arrive at a separate v'.niation
for the camera or the lens alone.

Cameras without lenses, for which a duty of 20 per cent is provided, may l;c
considered as unfinished articles because without a lens they are of no use. Those
being imported into the United States are mostly of a type not manufactured in
this country and their importation in an incomplete state would, therefore,
create an additional market for the American manufacturers of photographic
lenses to supply. However, complete cameras of which the lens forms an integral t
and most important part, should properly -be classed with other optical instru-
ments. It may be safely said that in all better grade cameras the lens represents
at least 50 per cent of the total value and the rate of duty should, therefore,
reflect such proportion of value in lens and camera.

If for cameras alone a rate of 20 per cent should be deemed proper and for
photographic lenses a rate of 60 per cent, an average rate of 45 per cent ad
valorem for the better grade of cameras fitted with high-grade lenses, known as
"anastigmats," would seem to be a reasonable one to the writer. It may be
said that there are cameras made which are fitted with very cheap lenses but
that is only true of the so-called box type cameras which are sold at rather low
prices. Such cameras may properly be assessed at a lower rate.

To summarize, I respectfully suggest to your committee as a necessary protec-
tion for the American manufacturer of photographic and similar lenses--

1. That the rate of duty on photographic and projection lenses be fixed at 60 f
per cent ad valorem; and

2. That the rate of duty on cameras, when fitted with anastigmat lenses, be
fixed at 45 per cent ad valorem.

Respectfully yours, C. . GOERZ-AMERICAN OPTICAL Co.,
F. SCHMID,

First Vice President and General Manager.

Aicanianade German-made photo lenses rphoto lenst.

Duty, 45 Primebcost,
Type and size Prime fac- Dealers' Prime percent I e De

etocl t. price in factory hol.ne a York, e x- price ineui nitcd cost, - whole al elusive of United
of selling, tates timated %lc selling States sexpenses ship;ng expnsei I it

expenseses 
it

A................................... $24.00 $30.00 $8.75 $6.35 $15.10 $*20). '
B..... ............... ........ 35.00 52.00 13.00 7.75 20.75 32.00
C................. ................. 37.50 71.00 53.00 14.00 29.90 13.20
D.............................. 20.50 ' 40.00 8.00 6.35 14.35 1 23.75
E.................. ......... 45.00 76.00 16.00 11.30 27.30 43.20
F................................... i.50 110.00 26.5(' 17.00 43.50 00.27

I The estimated German cost is based on the fact that wages in (Germany are only one-third' those paid
in the United States, and that optical glass costs the American manufacturer 50 per cent more than what pi
the German manufacturer pays. l

* The duty Is estimated on the basis of German list price for the enses less the usual wholesale discount,
which is the prevailing practice of valuation for assessing duty.
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INCANDESCENT ELECTRIC-LIGHT BULBS

[Par. 229]

STATEMENT OF HAROLD A. BAUM, CHICAGO, ILL., REPRESENT.
ING THE SAFETY ELECTRIC CO., AND OTHERS

The witness was duly sworn by the chairman of the subcom.
mittee.)

Mr. BAUM. Mr. Chairman and gentlemen, I represent the Safety
Electric Co. I also wish to lile a brief for the North American
Lamp Co., of St. Louis.

Senator EDGE. Did you testify before the House Ways and Means
Committee?

Mr. BAU . No; I did not, but I filed a brief.
Senator EDGE. You filed a brief'
Mr. BAUM. I filed a brief, with no opportunity to testify.
Senator EDGE. You represent the Safety Electric Co.?
Mr. BAUM. Yes, sir. I am also asking permission to file a brief

for the North American Lamp Co., of St. Louis, Mo., on account of
the fact that they are unable to be represented here.

Senator EDGE. You are appearing before the committee to discuss
paragraph 229'?

M r. BAUM. Briefly.
Senator EDGE. Thle bN ief you are ailing is different from the brief

that was filed with the Hout se Wavs and Means Committee?
Mr. JBAUMr. It is not. It is tli same brief we had in the House.
Senator EDGE. We will not nacept that brief, but we will listen to

you orally, for a brief period.
Paragraph 229 in the House bill maintains the present schedule of

20 per cent for incandescent electric light bulbs and lamps without
filaments. That is correct, is it not ?

Mr. BAUM. Yes.
Senator EDGE. That is just the same as it has been?
Mr. BAU. Yes.
Senator EDGE. But it makes a new provision for bulbs with fila-

ments, and raises the ad valorem to 30 per cent?
Mr. BAuM. Yes.
Senator EDGE. In other words, it has divided those commodities,

retaining one at 20 per cent, and adding 10 per cent to the other.
What is the reason for that? Why do incandescent electric-light
bulbs, and lamps with filaments, justify a 10 per cent higher ad
valorem than without?

Mr. BAUM. That is the completed article. The bulb itself is
simply the glass bulb with no filament in it, and no workmanship on
it. That is the raw material.

Senator EDGE. It is for you to demonstrate to us the reason for
this raise. Go ahead in your own way.

Mr. BAUM. All right.
First of all, I thing the committee should differentiate between the

two classes of lamps that are manufactured in this country. There
is the old type carbon lamp, invented by Edison, a purely American
product with the carbon filament, and there is the tungster filament
type, which is now most generally used.
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Our company and the North American Co., of St. Louis, manufac-
ture the old type, the carbon type, only. That article is not protected
in any way with regard to patents, while the tungsten lamps or some
of them, at least, have a protective feature in the way of patents
which have not as yet run out. Some of them have run out last
February. Hence we are subject to the competition of the Orient,
and that is where our competition comes from.

Senator REED. Do you make toy lamps, such as Christmas-tree
lamps?

Mfr. lBAU. The Christmas-tree lamp represents a very small pro-
portion of the business.

Senator KING. Do you make them, lie asked you?
Mr. BAU.. Yes, sir.
Senator REED. What other kinds of carbon-filament lamps do you

make ?
Mr. BA.M. We have a great many different types, Senator.
With respect to the type which the Tariff ommission refers to

as Christmas-tree lamps, 1 believe that they have included under that
head all small miniature and candelabra base types. There is a
question in my mind whether that is just the fair way to put it. It
seems to me that the Christmas-tree lamp, so far as our company is
concerned, represents a small portion; I believe something like 15
per cent. I have stated in the brief just what the percentage is.

Senator REED. lWhat is the advantage in making that lamp out of
carbon instead of a tungsten filament ?

Mr. BAUM. Durability.
Senator REED. That will burn for a greater number of hours than

a tungsten filament?
Mr. BAu.r. Ordinarily speaking it will; it is pretty hard also, as

I understand the tungsten game to manufacture a lamp that small.
It does not permit room enough to put the filament in. Tlie temper-
ature is too high.

The lanip you have in your hand is the lamp which was designed
for the United States Xavy, and which is pretty generally used yet
in the Navy. It is also used commercially.

Senator EDGE. Your duty was reduced from 30 to 20 per cent in
1922, was it not?

Mr.- BAUM. Yes, sir. The House bill puts it back to 30 per cent.
Of course, no one is going to complain if something is handed to
hin, but it is inadequate.

Senator EDGE. The imports since the reduction have remained
comparatively the same, practically.

Senator BAKIL.EY. You are asking for 100 per cent.
MAr. BAUM. Yes. sir.
Senator KINs. One hundred per cent duty?
Mr. BAUM. One hundred per cent ad valorem duty. I know it.
Senator Kic. I know it now. since you have said'it.
MAr. BAIrM. That is not so wild as compared with the GO6 or 700

per cent some fellows are asking.
Senator KINo. So, you think vou are modest in putting it at only

100 per cent instead of 600 or 700 per cent?
Mr. BAUM. Yes.
Senator REED. If those were farm products, you would undoubtedly

get it.
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Senator EDGE. Put that in the record.
Senator KING. Put it in the record that the manufacturers are

going to get more than the farmers.
BMr. BAUM. In lamps?
Senator KINo. Everything.
Senator EDGE. Then, the provision in the House bill does not meet

your requirements?
Mr. BAUM. It does not, Senator.
Senator EDGE. Go ahead and tell us why. We will try to give you

an uninterrupted 10 minutes to tell us why.
Mr. BAUM. The American labor cost on an incandescent lamp of the

type we manufacture, as reflected by the figures of our company, is,
in round numbers, 7 cents. The importer from the Orient-not
necessarily from Europe-brings that lamp into this country around
6 cents, and even less. We can not compete with him.

Our whole claim on this is that we are manufacturing a purely
American product, conceived, invented, and dev loped in this country,
made by American labor, and we do not care to go to the point of
trying to reduce wages. It would be impossible even if we tried.
Even through the application of all modern methods known to this
particular article, we are unable to bring our cost down materially,
in the quality that we make.

Senator EDGE. What proportion of the production do the imports
of the completed lamp represent ? In 1928 it is given in the tariff
report-

Mr. BAUM. Seventy-five per cent.
Senator EDGE. It is given as $1,241,000 in value. You say it is

what per cent
Mr. BAUM. The imports represent 75 per cent of the total.
Senator EDGE. Of the total consumption?
Mr. BAUM. Yes, sir. We are manufacturing 25 per cent. That

has gradually increased from 1914. The imports in 1914 were 1,374,-
000 lamps. The domestic production was 14,000,000. In 1928 the
imports were 32,000,000 and the domestic production was approxi-
mately 5,000,000.

Senator EDGE. You are speaking now of the completed lamp?
Mr. BA1rM. Of the completed lamp.
Senator EDGE. With the filament.
Mr. BAU.r. The completed lamp, with the filament.
Senator EDGE. The bulb, of course, is very much less in proportion.
Mr. BAvr. We are not interested in the bulb situation, so far as

the lamp manufacture is concerned. But I will say that the number
of bulbs that our company used that were imported represented 12
per cent. We buy domestically practically everything we use. The
percentage of imported filaments, which are the heating elements,
was 14 per cent. The rest was of domestic purchase.

Labor represents 45 per cent of our total cost. Our overhead
represents 18 per cent, and that item can be materially reduced if we
can only get the volume of business.

The Tariff Commission, on page 555, in the fifth line, speaking of
carbon filaments, says:

Filaments of carbon were formerly the only kind in use, and are still
employed to a slight extent for such purposes as lamps for Clristnums-tree
lighting.
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I submit, gentlemen, that 32,000,000 imported and 5,000,000
domestic, or a total of 37,000,000 lamps, is more than just a slight
extent.

Senator B.AI.LEY. That would depend altogether on the compari.
son between that and the use of tungsten.

Mr. BAUM. Yes; but you should not confuse tile two, Senator,
because the carbon lamp is put to an entirely different use from the
tungsten. The tungsten lamp is an illuminating lamp. The carbon
lamp is used for many special purposes.

Senator BARKLEY. Before tie invention of the tungsten filament.
the carbon lamp was used altogether for illumination. It was the
only electric light used for illumination.

Mr. BAUM. That is quite true.
Senator B.Al LEY. It is still used to some extent.
Mr. BAUr. Very little. It is mostly for pilot lights, signal lights,

for therapeutic purposes. and things of that kind. The Navy uses
it quite extensively. We are now. and have been for a great many
years, supplying the Navy with special types of lamps.

Senator BAIIKLEY. Largely speaking, the tungsten light has sup-
planted the carbon light for all domestic and illuminating purposes?

Mr. BAUM. Yes, sir, it has, to a very large extent.
Senator BARKLEY. Do you know what the total production of

tungsten lights is?
Mr. BAuM. I can guess fairly close; about 3,00,00000.
Senator EDGE. When you ssay that tile importatiolns of tungten

lamps represent 15 per cent of the total production-
Afr. BAUr. I am not informed on that.
Senator REED. The Tariff Commission says that.
Mr. BAu.r. The Tariff Commission has that more accurately. la
Senator REED. Is tils a correct statement, Mr. Baun, that the

invoice price of carbon lamps from China during the first nine
months of last year was 31/) cents per lamp?

Mr. BAUM. It is so stated by the Government report to which I u
referred.

Senator REED. And, at the same time, your manufacturing cost W
per lamp was 17.7 cents?

Mr. BAUM. Yes.
Senator REED. The Chinese are .invoicing them, then, for one-fifth

of your manufacturing cost?
Mr. BAMr. That is absolutely true. I think there is a slight

explanation due you on that, however, Senator. The Chinese lamps
that were imported, as I understand it, were all of the small type. tur
Our cost includes the manufacture of this lamp (producing samplee,
which is a higl.i type.

Senator REED. Do you make your own bulbs?
Mr. B.Ar . No; we do not make the bulbs. We just make the

lamp.
Senator REED. Where 1do ou get them ?
Mr. BAUv.. The bulbs? Prom the Corning Glass Co.
Senator Kixo. What is it that you make?
Mr. BAUM. We make everything. You mean what do we do?
Senator KNGo. Yes. What do you produce?

I
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Mr. BAUMr. We get this bulb. We insert this filament in there,
and the stem, and the copper-clad wire, create a vacuum, and then
put a base on it solder it, complete it, and pack it. That is the com-
pleted lamp. The other is raw material.

Senator KING. When you answered Senator Reed a moment ago in
regard to the great disparity between the Chinese bulb and the other,
you called attention then to a very large one, which the Senator now
has in his hand, as against this little one.

Mr. BAUM. The reason I did that was because he questioned the
high cost. I thought an explanation was due him, in order that he
might understand why the cost ran so high.

Senator REED. What is the manufacturing cost on a lamp like that
[indicating] I

Mr. BAUM. Without overhead?
Senator REED. Yes.
Mr. BAUM. About 5.8 cents, without overhead.
Senator BARKLEY. What do they sell for at retail?
Mr. BAUM3. The lamp he has in his hands sell for about 13 cents.
Senator KING. You make them for 5.8 cents?
Mr. BAUM. That is without overhead.
Senator REED. He has to add his overhead to that.
Mr. BAUM. That is the manufacturing cost.
Senator BARKLEY. How much will the overhead amount to?
Mr. BAUM. Eighteen per cent.
Senator KINo. That would make it about 6 cents plus
Mr. BAUM. Yes.
Senator KING. And you sell them for what?
Mr. BAUM. About 13 cents, generally speaking, on that particular

lamp.
Senator KING. That is what we are speaking of.
Mr. BAUM. Yes.
Senator EDGE. Is not that about the usual spread between the man-

ufacturerer's costs and the retail price?
Mr. BAUM. I would say, in our line, it is substantially that. I

would say we would have to have about that difference.
Senator KING. Does not the Westinghouse Co. make these lamps?
Mr. BAUM. Not to my knowledge.
Senator KING. And the General Electric Co. and some of its sub-

sidiaries?
Mr. BAUM. The General Electric Co. are still manufacturing car-

bon lamps to a small degree.
Senator KING. And in addition to the carbon lamps, it is manufac-

turing the tungsten lamps.
Mr. BAUM. It is.
Senator KING. So that the General Electric Co. is engaged in the

manufacturing of these articles?
Mr. BAUM. They are.
Senator KING. In connection with yourself?
Mr. BAUM. Yes, sir.
Senator KING. They are not here asking for a tariff.
Mr. BAUM. I do not know that they are.
Senator KING. Do you know what the capital stock and resources

and dividends of the General Electric Co. are?
63310-2)--vor 2. seium 2---39
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Mr. BAUM. I do not.
Senator EDGE. You are in no way connected with the General

Electric Co.?
Mr. BAUM. None whatever. I am a small independent producer.

I operate a small independent factory, just a little plant out in
Chicago.

Senator EDGE. Your output is confined, as I understand it, to car-
bon lamps?

Mr. BAUM. To the carbon lamps. It has been so for the past 25
years. I have spent 25 years with this company alone.

Senator KING. The carbon lamp is going out of use, is it not?
Mr. BAUM. It is not.
Senator KINr. I understood you to say, in answer to Senator

Barkley, that a number of years ago all our lights were carbon
lights.

Mr. BAUM. That is very true, but that does not mean that they
are all going out.

Senator KING. The quantity being used is diminishing?
Mr. BAUM. That is true. The quantity is being diminished.

However, may I point this out, that there is a possibility, very short.
ly, of it becoming very much of a factor in radio.

Senator KiNo. Be that as it may, the imports, as Senator Edge
has stated, were $1,241,000. That represents the value of all these
importations, as against the production in the United States, way
back in 1925, of $73,558,000. Let me ask you this. Has there been
an increase in 1927 and 1928 in incandescent bulbs in the United
States?

Mr. BAUM. In the quantity used? c
Senator KING. Yes.
Mr. BAUr. Very decidedly.
Senator KING. So that the production would be very much more

than indicated here?
Mr. BAUM. I presume so.
Senator EDGE. I do not get that straight. Did you not say, in

answer to my question a while ago, that 75 per cent of the carbon
lamps were imported?

Mr. BAUM. They are imported; yes, sir.
Senator EDGE. Then, how do you reconcile that with the statement

that Senator King just made, that thirty-odd million of them were
made in this country, as compared to 1,000,000---- E

Mr. BAUM. Of carbon lamps?
Senator EDGE. This is as I understood him. la
Mr. BAUM. I did not so understand. He was talking about

dollars.
Senator EJGE. Just so the record is correct. You adhere to the g

statement that 75 per cent of the carbon lamps used in this country
are produced abroad and imported? b

Mr. BAUM. I do, sir; and I am borne out by the Tariff Commis.
sion in stating that.

Senator B.IHKLEY. How long has your factory been established? ce
Mr. BAUM. Twenty-six years. mi
Senator BARKLEY.'Has here been a general increase in your busi ce

ness, or is it falling off? co
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Mr. BAUM . A decrease.
Senator BARKLEY. To what extent has that decrease been due to

the substitution of tungsten lamps for carbon lamps?
MIr. BAIM. In our particular business, in our particular plant?
Senator BARKLEY. Yes.
Mr. BAUM. I think none whatever.
Senator BARKLEY. 'IThen you have never manufactured bulbs for

general illuminating purposes?
Mr. B.UM. Oh, yes.
Senator BAAKLEY. '1hen, to the extent that the tungstenh lumips are

substituted for the carbon lamps, your business decreased, did it
not?

Mr. BAU~v~. Not in that particular way. What we lost in lamps
for illumination purl)(;ses we made up il the specialized lamp busi-
ness that came to us, in our total. Our whole trouble, and our only
trouble, is to meet the cheap imported lamp. That is the only
trouble we have. We still get business on quality, and get a whole
lot more money for our article than the other fellow, but our business
is gradually dropping off. until last year it was less than 1.000,000
lamps. We lost 230.000 lamps last year, and we will be off 250,000
to 260,000 this year.

Senator EDGE. And the imports are increasing?
Mr. BAUM. The impor t s are steadily increasing all the time,

steadily going up. We havn a sick business, and it is an American
business.

Here is the idea: Let us resolve this, Senator, to your dollars and
cents basis. These 32,000,000 lamps that were imported last year,
in round numbers, would amount to over $1,500,000 in wages to
American labor.

Senator KIxa. What part of those were tungsten lamps?
Mr. BAUM. None of them that I speak of were tungsten lamps.

I am speaking only about carbon lamps.
Senator E Iao. 'hat is all the tariff report refers to?
Mr. BAUM. I think it is.
Senator EDGE. It says so.
MAr. BAUM. Yes.
Senator BARKLEY. Whlo uses these lights, chiefly ?
Mr. BAUM. The United States Navy; Pass & Seymour; the Carroll

Electric Co.; shipping companies, garages, and so forth.
Senator BARKI.EY. Why do they use them instead of tungsten

lamps?
Mr. BAUM. For durability.
Senator BAIKLEY. What is the comparative cost on a light of a

given number of watts, between the carbon and the tungsten?
Mr. BAMu. Roughly speaking, the class C specifications on a car-

bon lamp call for 800 hours. I am not informed as to the tungsten.
Senator BARKLEY. I mean as to the price. 'ake any 40-watt bulb.
.Mr. BAUM. A 40-watt tungsten lamp, I believe, runs close to 20

cents list, and our carbon lamp is quoted at 20 cents list. Our maxi-
mum discount is around 50 per cent to the distributor and 45 per
cent to the jobber. I am not familiar with the tungsten-lamp dis-
counts.
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Senator EDGE. I would like to get your proposal straight here.
You are asking, in your brief, for 100 per cent ad valorem. Does that
apply to lamps with filaments now carrying 30 per cent? th

Mr. BAu. Yes. in
Senator EDGE. What about lamps without filaments?
Mr. BAUXM. That is the bulb-the naked bulb. I
Senator EDGE. I understand; but what duty do you ask?
Mr. BAUM. I buy very few, or practicaly none whatever. So far th

as the bulb is concerned of
Senator BARKLEY. You do not make them.
Mr. BAUM. I do not make them. I make some of these little trh

fellows out of tubing.
Senator BARKLEY. You do not want any tariff on them? th
Mr. BAUM. I think that is immaterial. I think a raw material El

should bear a relative proportion to the finished article. Or
Senator EDGE. They are made in the United States, of course? ar
Mr. BAUM. Yes. I think anything made in the United States thi

should have a fair show to do business. thi
Senator BARKLEY. What would be the ad valorem proportion on

the bulbs based on 100 per cent ad valorem on the completed lot? C-
Mr. BAUM. The ratio of 14 per cent and 12 per cent. for
Senator BARKLEY. Fourteen per cent and 12 per cent? lan
Mr. BAUM. Fourteen for the filament and 12 for the bulb.
Senator BARKLEY. So that 100 per cent ad valorem tariff on the E

completed article would justify, according to your theory, a tariff do
of 80 or 90 per cent on the bulbs?

Mr. BAUM. Well, to be consistent; yes. However, I did not think to
of asking for anything like that. lai

Senator KIGo. You buy the bulb, do you not
Mr. BAUM. That would have no bearing on my particular case, car

Senator.
Senator KINo. Well, you buy the bulb, do you not? cie
Mr. BAUM. Yes; I buy bulbs. But I am not here asking for any

lowering or raising on anything except my own finished article. lig
Senator KING. Would you be interested if you had to pay 60 to 9O

per cent more for your bulbs? car
Mr. BAUM. I can not conceive that. S
Senator KING. You can not conceive it? tia
Mr. BAur. No. oe
Senator KING. But you would be interested if you had? co
Mr. BAUM. Probably. ner.
Senator EDGE. Any further questions of Mr. Baum? 
Mr. BAUM. Just one thing and it is very brief. disc
Senator KxIN. By the way, these bulbs do not come from China, do c r

they? They're from Japan and Germany? in I
Mr. BAUM. Oh, yes; some of those come from China. S
Senator KIso. I was told by the tariff men that they do not. other
AMr. BAUAr. They do not?
Senator KIaN. 'hat they come from Japan and Germany, most 8

of them from Japan. I know nothing about it except what this P'
gentleman, the expert from the Tariff Commission, states.

tuD
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Mr. BAUM. I am glad he is here, because there are some things

that they say that it is hard to understand, and I want to get it clear
in my mind.

Senator EDGE. You said you wanted to make one other statement,
Sr. Baum?
Mr. BAUM. Yes. In the Tariff Commission report on page 556,

they talk about the competitive condition of lamps, and they speak
of a large company in the United States operating in various States.

The above company also controls factories in most of lie European coun-
tries and in the Orient.

Now, little factories like myself and those who are engaged in
the lamp industry in the United States, exclusive of the General
Electric Co. and the Westinghouse Co., can not afford to go into the
Orient and set up a plant in order to meet this competition. We
are purely an American or a United States industry. And we need
this protection, and we need it badly. Unless we get the protection I
think we are going to quit business.

Senator BARKLEY. Do you agree with this statement of the Tariff
Commission: " Much of the foreign competition in America is in the
form of carbon filament lamps which, although cheaper than tungsten
lamps, are much less efficient, and are not used for most purposes "?

Mr. BAUM. What part do you want me to agree or disagree with
Senator BARKLEY. I do not want you to agree or disagree. Which

do you?
Mr. BAuMr. They are less efficient, I would agree to that. And up

to last February I would say that practically all of the imported
lamps were carbon lamps.

Senator BARKLEY. I understood you to say awhile ago that the
carbon lamp was more efficient, more durable.

Mr. BAuM. More durable, not more efficient. The ratio of effi-
ciency is 21/ to about 1 /.

Senator BARKLEY. In other words, while the tungsten gives more
light it does not burn as long?

Mr. B.AuM. It does not burn is long, and for the purposes for which
carbon are used the tungsten is not adapted.

Senator EDGE. But your position, as I understand, Mr. Baum, is
that if you are given what you consider proper protection there will
oe enough of a market for carbon lamps to continue you and such
concerns as now are manufacturing in business in a profitable man-
ner. Is that your contention?

Mr. B.tuM. That is my contention. And of the 20 factories that
discontinued making since 1919, some of them will go back into the
carbon-light game again and we will have a prosperous industry
in lamps.

Senator EDGE. In other words, notwithstanding the tungsten lamp
there is to-day and will be a market for carbon lamps?

Mr. BAUM. Yes.
Senator Kxo. I notice there have been exports. In 1927 we ex-

ported more than 2,000,000 of incandescent lamps.
Mr. BAuM. That is tungsten lamps, I think, Senator.
Senator I K( . I just read from the Tariff Commission's report.
Mr. BAUM. Yes; I think they will bear me out in that. They were

tungsten lamps and not carbon.
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Senator EDGE. I did not imagine you would have much of exports
of carbon lamps.

Mr. BAUM. I want to file a brief. c
(Mr. Baum submitted the following briefs:) N.

BBIEf OF THE SAFETY ELECTION CO., CHICACO, ILL. a3

Hon. REED SMOOT, li
Chlairman Committco on Finance,

Untilcd Status senate, 'Wa.hinylon, D. . Sti
DEAn SIm: The Safety Electric Co., of 38 South Dearblorn Street, Chicago, are

manufacturers of Inciandeseilt electric carbon lamps, with a factory at Des
Plaines, 111., presents the following statement in support of their request for an
increase in the present duty on ilncandecenlt lainms Ipar. 229) from 20 per t
cenit to 100 per cent ad valorem.

Under the turilY act of 1013, when protection to Amerian industries was
reduced to a minimum or eliminated entirely, the duty on electric latups was
30 per cent ad valorein. Under the tariff net of 1522 this duty, then too low, le
was unfairly lowered to 20 per cent ad valorem.

The increase in duly requested is necessary to table Amierican inattufac. il
turers of carbon lamps to compete against imports from China and Japau, Fit
which are now flooding the American market.

The consumption of electric carbon inmps in the United States has more
than doubled in the past 15 years. But whereas in 1914 over '0 pIr cent of gi
our consumption was sulqpled by domestic manufacturers, at the present time orless than 25 per cent is supplied from that source. Imports have increased
from 1,375,000 carbon lamps in 1914 to over 37,000,000 in 1928, or 2.700 per th
cent. The domestic consumption of carbon lamps, domestic production, and
imports, as pubished by the Department of Commerce, are shown in the
following table: t

Domestic pr
Consump, prodluc- Imports Ition ion I the

- . - . 10

SNumber Number Numbr
1014.............................................................. .... 15,466 752 14,.J2.035 1,374,697 at
1021.......... ... ............................... ................ 11,529. 43 5, S,497 5, 531,018
1923................................................................ 1940,761 7,40,28 12,030233
1925...................................................... 35, 579, 501 ?. 102, 572 28,476,9
1927.............................................................1 33,507, 469 8,143,060 25,364,40-1,07,469 813,000 25,364409
192............................................................... 37,334,805 5,000,000 32,334,05

I As reported by the U. S. Census Bureau.
I As reported by the U. S. Department of Commerce.
6 Estimated,

Domestic production has declined from 14,000,000 lanmps in 1011 to 8.000.000 Co
in 1927. During intervening years production has dropped to as low a point
as 0,000,000 in 1921.

It is moreover apparent that domestic producers are able to sell their fae
product only by reason of the fact that their closer contact with conunuers ta
has given thlm ill the past a slight advantage in marketing an1d ales arrange- pre
neent. They can not compete witl imports on the basis of price or cost. It
is apparent al.o from the rapid increase in imports that this advantage, which per
has helped the industry in the past, is now being lost as the quality of im-
ports, permits the foreign producer to make more permintnent urrangcmeints to san
handle his sales in the United States. In other words-, although c mpCut:tlon 
has not in the past been entirely controlled by prices and costs, it will be in ad
the future, and protection for the domestic industry will hin absolutely essenltiai
If they are to continue in business. Itn 1918 and 1919 aml prior thereto there hi
were at least 20 manufacturers of carbon laimpslS il tlhe Unitedl Stites. 1iy ad
reasonn of the competition from imports tie following of these manufacturers (

have either gone out of business or bee forced to d(lisconlitilue nnltllulf;alli'tIing
('Jirbint type of lamp: Re-new Lamp Co., .Mlalden, Mas.;.: K-ntucky Xlettric the
LAumpti C.. Own.slihoro, Ky.; Security Incandescent Lamp Co., Chicago, Ill.; in
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Consolidated Electric Lamp Co., Danvers, Mass.; Triumph Incandescent Lamp
Co., Union Hill, N. J.; Sunlight Electric Manufacturing Co., Warrein. Ohio;
Capitol Electric Co., Denver, Colo.; Vosburgh Miniature Lamp Co., East Orange,
N. J.; Toledo Glass Specialty Co., Toledo, Ohio; P. J. Rooney Lamp Co.,
Hoboken, N. J.; A. C. Mannweller Co., Fort Wayne, Ind.; Franklin Electric
Manufacturing Co., Hartford, Conn.; Acme Lamp Co., Newark, N. J.; Novelty
Incandescent Lamp Co., now Nilco Lamp Works (Inc.), Emporium, Pa.; Herzog
Miniature Lamp Co., Long Island City, N. Y.

At the present time only three firms manufacture carbon limps in the United
States and one of these manufactures but a very small amount. These firms
are: North American E:ectrlc Lamp Co., St. Louis. Mo.; Safety Electric Co., Chi-
cago, I1.; General Electric Co. (have practically discontinued the carbon types).

Our cost records for lhe year 1928 show that tlh4 average manufacturing
cost per lamp was $0.177. The total labor cost was $0.0795, or 45 per cent of
the total cost. As compared with these costs the Department of Commerce
reports the average import price of carbon lamps during the first nine months
of 1928 as $0.060 for imports for Japan and $0.035 for China; in other words,
the lotal cost of lamps Imported from China and Japan was substantially
less thnn the labor cost of making these lamps in the United States.

The disparity between American and foreign costs of production may be
illustrated by comparison of wages. A report of the Japanese Department of
Finance in 1926 states that the average wage paid glass blowers In 1925 was
95 cents per day. Glass blowing required skilled labor, so the wage level of
glass blowers is undoubtedly greatly in excess of the average wage level
prevailing in plants where they are employed. The great disparity between
foreign and domestic wages is therefore shown by comparing the above
figure with the average wage of $3.77 which was paid in our plants during
that year.

We employ in our plant an average of about 50 workmen, and with the
proper.tariff protection there is little doubt that we could enlarge our business
to a considerable extent. Under conditions as they now prevail, however,
with the market being flooded with imports we are faced with the serious
prospect of being able to continue in business at all. We are confident that the
available data comparing domestic production with foreign competition
thoroughly juslifles our request for an increase in duty from 20 per cent to
100 per cent ad valorem.

We will be glad to supply the committee with any specific information to
aid it in its consideration of this problem.

Respectfully yours,
SAFETY ELECTRIC Co.,

By HAROLD A. BAUM,
Secretary-Treasurer and General Manager.

BRIEF OF TIHE NORTH AMKRICAN ELECTRIC LAMP Co., ST. Louis, Mo.

COMMITTEE ON FINANCE,
United States Senate, Wlashington, D. C.

GENTLEMEN: The North American Electric Lamp Co., St. Louis, Mo.. manu-
facturers of carbon filament incandescent electric lamps, presents the following
statements in support of their request for a change in paragraph 229 of the
present tariff regulations. This paragraph is as shown below:

"Incandescent electric light bulbs and lamps, with or without filaments, 20
per cent ad valorem duty."

In order to give us protection somewhat near what we really feel we deserve,
same should be as follows:

"Incandescent electric light bulbs and lamps, without filaments, 20 per cent
ad valorem duty; with filaments, 100 per cent ad valorem duty."

We understand that a higher basis of valuation is to be considered. If such
higher basis prevails, we believe that we will be able to get along with an
ad valorem duty at a rate of 50 per cent.

Our reasons are briefly indicated below:
1. Figures compiled by the Bureau of Foreign and Domestic Commerce of

the Department of Commerce of the United States Government located in Wash-
ington, D. C., as covered by their monthly reports, show that the average import
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price per carbon lamp during the years 1920, 1927, and the first nine months of
1928, from individual countries, were as indicated as follows:

Minimum import price i Maximum import price

Year
S Country Price per PoicenPer

ii - amp l-p

1926 . .....................------ - ....... Canada........... ---- $0.013 France............ 0.126
1927.........................- -.... ... ..----.. . do- - .016 ........... .12
1928 (first 9 months)....................... Belgium.......... .008 Brazil........... .240

-L ~ ~ ~~ *---- -__-

Average import price
of largest importer, Average
Japan import

Year price, all
Countries,

Quantity Price per per lampQuantity lamp

1926.............. ............................... 1 59,018 $0.039 $0.04
1927 ----.....-----..---.--.----------------........... 17,664.975 .036 .o.0
1928 (frst9 months) ........................................ 8,279,097 .066 .06

The foreign selling price of the next largest importer, China, during the
first nine months of 1928 was $0.035.

We are attaching hereto a condensed form showing imports of carbon lamps
from all countries during the periods named above.

We are also attaching hereto a letter we received from a trading company
for cost, insurance, and freight at Kobe, Japan, an examination of which will
reveal the fact that the lamps are offered, St. Louis, at prices ranging from
$0.0203 each to $0.0571 each, the cost of the complete lamp in most instances
being considerably less than what we have to pay American bulb maiufac-
turers for the bulb with which to manufacture the lamp. Incidentally, the
bulb generally does not represent more than one-quarter of our actual manu-
facturing cost.

Our cost records during the period extending from December 31. 1920, to
June 30, 1928, show an average cost of approximately 81h cents per lamp,
which is practically double the import selling price. For this reason we feel
that we are entitled to a protection that will bring the selling price of the
import lamps nearer to our cost.

2. At the present time our company employs approximately 75 to 90 people.
Our production is confined to approximately 2,000,000 lamps. Import figures
show that lamps imported average well over 20,000,000 per year. If we are
properly protected, we will be able to secure a large portion of this business
and in that manner give employment to a great number of people.

The remarks above apply particularly to our company and should be multi.
plied several times if they are to apply to all the manufacturers of carbon
filament incandescent lamps, and hundreds of times if they are to apply to
the manufacturers of tungsten filament lamps.

3. Although we have no first-hand information concerning the wages paid in
foreign countries, we are quite sure, from general information we have ob-
tained, that same is far below the standard set by American manufacturers.
We believe that this should be maintained and that the American worker
should be entitled to a living wage.

4. From the prices indicated above we feel quite certain that a number of
lamps are imported into this country on a consignment basis and that when
these lamps are not immediately sold at a profitable figure that they are dumped
into the open market at whatever price they can be sold at rather than be held
in warehouses with heavy storage expenses being involved. This dumping
process is, indeed, harmful to our industry and will be eliminated in the event
the tariff duties are raised.

Summing up the above points it appears to us that when the existing tariff law
was enacted there was no situation such as exists to-day nor was same pre-

11 o
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meditated. Incandescent lamps were costly and practically none were imported.
We are now, however, confronted with a situation whereby the duty we pay on
one of our raw materials, namely, the carbon filament, is 45 per cent, as covered
by paragraph 210, whereas the ad valorem duty on the complete lamp itself is
20 per cent. Furthermore, inferior lamps are being brought into this country
and sold in competition v ith lamps of high quality. A tremendous increase in
a number of Americans employed in the carbon filament incandescent-lamp
industry will be affected in the event we are given a fair protection in this
matter.

The demand for the products we manufacture is continuously increasing, and
American labor and American prosperity will certainly be favorably affected if
we are granted protection.

We stand ready to amplify or explain any point mentioned herein, and will
thank you to give same your kind consideration.

Respectfully yours,
onORT AMERICAN ELECTRIC LAMP Co.,

PIIIL MAYER,

President, Oeneral Manager.

Carbon lamp imports

Name of country

Austria...........
Belgium...........
Czechoslovakia....
France.............
Germany .........
Hungary..........
Portugal.........
Netherlands.......
United Kingdom..
Rumania..........
Canada...........
Hong Kong........
Japan.............
China............
Italy...............
Brazi............

1926 1927 January to September,192 192 1928, inclusive

Aver- Aver. Aver.
Value Quantity ago Value Quantity age Value Quantity age

price price price

$183,971.00 2,722,325 $0.068 $70, 388.00 742,114 $0.095 $18, SCO.00 276, 7 0.067
47,682.00 631, 459  .076 ....... 396.00 50,511 .008
30,405.00 456,620 .067 11,083.00 117 .09 3,652.00 45,703 .079

697.00 5,515 .126 1,786.00; 10,385 .172 8 40 .0 0  9,3 .089
465,012.00 7,449,432 .062 330,229.00 4,491,07 .074, 0,481.00 1,54, .060

1,972.00 27,000 .073 1,530.00 19,500 .078'....... .......... ................. .......... ...... ......... ..................... .00 60 .10
12.101.00 192,274 .063 3,418. 00 41,220 .083 ................

........... .......... ...... ........... ................ 158.00 1, .102
350.00 4,000 .088.. .......... ........ .... ...... ......
457.00: 35,01 .013 1,754.00 111,544 .016: 470.00 4,135 .114

3, 06.00 78,00 00 .04 5.00 24 .208 ..........................
512,815.0016,599,018 .039 629,864.0017,664,975 .036551,967.00 8,279,0971 .066

....................... .... 3,926.00 99,000 .01 3,486.00 98,600 .035
............. ...... ........ 5.00 31 .161 ........................

............ 8.00, 30 .27 12. 00 50 .240

1,299,068.00 23,200,653 i .0141,052,996.00 23,298,2931 .015673,028.0010, 270, 470. .066
i I * I i I I

NoRTH AMERICA ELECTRIC LAMP CO.,
St. Louis, Mo.

KOBE, JAPAN, March 26, 1929.

DEAn SIRs: With the view of establishing a business connection with your
esteemed firm, we have sent you the samples for above goods this day, and
enclosed herewith the price lists for them.

The colors of candelabra lamps.-The colors for these lamps are heat and
water proof and are protected under Japanese patents.

The candelabra paralleled cords.-These are our special design, made in order
to eradicate the defects of series cords.

The terms of paUments.-For minimum trial order we will accept at 30 days'
sight D/P/.

Discounts.-For substantial orders, accompanied with letter of credit, less 2
per cent from the list prices at 60 days' sight.

Awaiting your command, we remain, dear sirs, yours faithfully,
THE TOIN TRADING CO.,
S. FUJITTUS, Mlanagcr.

-- --- I-
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Price list for Christmas-tree decoration lamps, c. i. f. St. Louis, per 100 bulbs, in
gold dollars

No. 13. 14-15V pear-shape tungsten lamps (red, blue, green, orange, yel.
low, and white, assorted) ----------------------------- --- - $2.12

Packing: 25 pieces In a carton and 5,000 pieces to a cnse.
About 11 CFT.; gross weight, 175 pounds.

No. 14. 14-15V pear-shape carbon lamps, natural colors (red, green, blue,
orange, yellow, white, assorted ---------------------------- -- 2.03

Packing: 25 pieces in a carton and 5,000 pieces to a case.
About 11 CFT.; gross weight, 175 pounds.

No. 15. 14-15V burning flame tungsten lamps (red, green, blue, orange,
yellow, white, assorted) ----------------------------------- 3.84

Packing: 25 pieces in a carton and 1,500 pieces to a case.
About 10 CFT.; gross weight, 160 pounds.

No. 10. 14-15V twisted tungsten lamps (red, green, blue, orange, yellow,
white, assorted)-------- ------------------------------- 2.87

Packing: 25 pieces in a carton and 5.000 pieces to a case.
About 13 CFT.; gross weight, 230 pounds.

No.28. 14-15V pointed tungsten lamps (red, green, blue, orange, yellow,
white, assorted) ---------------------- ---------------- 2.39

Packing: 25 pieces In a carton and 5,000 pieces to a case.
About 11 CFT.; gross weight, 210 pounds.

No.44. 14-15V 1l1-inch round-shape tungsten lamps (red, green, blue,
orange, yellow, white, assorted)------------------------------ 4.28

Packing: 25 pieces in a carton and 1,000 pieces to it case.
About 11 CFT.; gross weight, 130 pounds.

No.46. 14-15V assorted flags tungsten lamnps---------------------- 3.88
Packing: 25 pieces in a carton and 5,000 pieces to a case.

About 13 CFT.; gross weight, 230 pounds.
No. 51. 14-15V "Gifu" lantern-shape tungsten lamps ----------- --- 4.9

Packing: 12 pieces in a carton and 1,200 pieces to a case.
About 11 CFT.; gross weight, 180 pounds. W

No. 56. 14-15V fancy shape tungsten lamps (fruits, figures, flowers, anI-
mals, toys assorted) ------------- ----------------------- 3.51

Packing: 25 pieces in a carton and 2,500 pieces to u case.
About 12 CFT.; gross weight, 180 pounds.

No. 59. 14-15V pine cone shaped tungsten lamps (red, green, blue, orange, it
yellow, white assorted) ------------------------------------------ 2.60

Packing: 25 pieces in a carton and 5,000 pieces to a case.
About 13 CFT.; gross weight. 230 pounds.

CANDELABRA ELECTRIC LIGHT LAMPS OF 115 VOLTS

No. 902. 115V 2 cp. pear-shaped carbon lanps of candelabra base (red, ti
green, blue, orange, yellow, white assorted)------ --------------- 3.94 fi

Packing: 25 pieces in a carton and 5,000 pieces to a ce;se.
About 13 CFT.; gross weight 230 pounds.

No. 904. 115V 2 cp. twisted carbon lamps of candelabra base (red, green, ce
blue, orange, yellow, white assorted) ------------------------- 4.78

Packing: 25 pieces in a carton and 1,500 pieces to a case.
About 10 CFT.; gross weight, 100 pounds.

No. 015. 115V 2 cp. burning flame carbon lamps of candelabra base (red,
green, blue, orange, yellow, white assorted) ---------- ------- 4.78

Packing; 25 pieces in a carton and 1,500 pieces to a case.
About 10 CFT.; gross weight. 160 pounds.

No. 920. 115V 2cp. 2-inch round shape carbon lumps of candelabra base
(red, green, blue, orange, yellow, white assorted) ----------------- 5.71

Packing: 10 pieces in a carton and 1,000 pieces to a case.
About 11 CFT.; gross weight, 140 pounds. I

8-LIOnT PARALLELED CORD FOR CANDELABRA LAMPS

No. 18. 8-light paralleled candelabra lamp cord. without lamps, per piece- .35
Packing: 2 dozen in a carton and 36 dozen to a case. About

7 CFT.; gross weight, 210 pounds.
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STATEMENT OF GUY S. FELT, REPP.SENTING THE NILCO LAMP
WORKS (INC.), EMPORIUM, PA., AND OTHERS

(The witness was duly sworn by the chairman of the subcom-
mittee.)

Senator.EDGE. You represent, I understand it, the Nilco Lamp
Works (Inc.), and other concerns of similar character?

Mr. FELT. Yes, sir; there are four other concerns besides ours.
Senator EDGE. Will you give them to the reporter?
Mr. FELT. The other four are the Hygrade Lamp Co., of Salem,

Mass.; the Consolidated Electric Lamp Co., of Danvers, Mass.; the
Kentucky Electric Lamp Co., of Owensboro, Ky.; and the Economic
Lamp Co., of Malden, Mass. We are located at Emporium, Pa.

Senator EDGE. Did you appear before the House Ways and Means
Committee?

Mr. FELT. No, sir.
Senator EDGE. Did anyone appear for these concerns before the

House Committee ?
Mr. FELT. No. We filed a brief, that is all.
Senator EDGE. You filed a brief?
Mr. FELT. Yes, sir; we filed a brief.
Senator EDOE. Do you propose to file a brief before this committee?
Mr. FELT. I just have a short statement to make of a little later

information.
Senator EDGE. You just have a short statement to make and you

will pelrit the other brief to suffice?
Mr. FELT. Yes, sir.
Senator KlNx.. Where is that brief found in the hearings?
Mr. FELT. I do not know. I have not seen the he.irings. I know

it is filed. I can show you a copy of it if you want me to.
Senator KIxo. Never mind.
Senator EDGE. Before your oral statement, you are appearing to

discuss paragraph 22). I take it?
Mr. FEL:Ti. IThat is correct.
Senator EuiE:. In what way do you differ with the provisions in

the plaragraph now providing for 20 per cent ad valorem without
filaments and 30 per cent with filaments?

Mr. FEI.T. Well, we asked in the brief for a specific duty of 11'
cents a lamnp or $1.50 a hundred, plus 30 per cent ad valorem.

Senator EDGE. A specific duty of 11/ cents, is that it, per lamp ?
Mr. Fi:r:r. Yes:, per lamp.
Senator Eam. And the per cent that is already provided?
Mr. FErlT. That is correct.
Senator REE. You Illke tungston filament laimps, do you?
Mr. FETur. Yes, sir.
Senator KIso. Not the carbon?
Mr. FELT. No, sir. We make a few carbon lamps, but very few.

We are not interested in tile carbon lamps.
Senator Eri.. This item, however, " with filament. 30 per centum

ad valorem," if it also contains a specific duty of 1 cents, or if. as
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the previous witness asked, without a specific duty, but 100 per cent,
would apply to either light, carbon or tungsten?

Mr. FL'r. The hulan we make is with filaments.
Senator EDIO :. I mean with filament; that would apply to cither

lamp complete?
Mr. FI:LTr. Yes, .sir. T lIve a very short statement, if vou will

permit me to make. The Americani manufacturers that are af-
felted, which I am representing here, these American manufacturer
of electric incandescent lanmps with tungsten filament wish to sub-
mit a brief statement giving some information in addition to what
was presented in our brief to the Ways and Means Committee. We
have. and will leave within he committee. a copy of a recent invoice
of Japanese lamps of this character, and this will tell tlie story of
the proposition that we face and the reasons why we ask for an
increased rat of duty.

(The invoice presented by Mr. Felt is as follows:)

[Involck, l:ated February 2.8. n12!, covriLng iinca;ind(l'sce;nt c ltric l:maps Inmported from.Jup1111

Order No. 3500

First cost in'llding'
3500. No. S34, 1 case: ct n. ld pai:ckagei (yen)

250 pieces pear-slhape bulbs, clear.
115-volt, 40-watt---..--..-...----

250 pieces pear-shalIp bulbs. c r. t p
115-volt, 50-watt .........-----------..

No. 8835/79. 45 c/:s at 500: 22.500 pieces, pear shape.
clear, 115-volt, 50-watt, 100 picel-------------- 9. 00 2, 025.00
clear, 115-volt, 60-watt, 100 pieces ------------ 9.00 90. 00
clear, 115-volt, 00-watt, 109 pieces --------------- 9.00 90. 00

Order No. 3502

3502. No. S902/915, 14 c/s at 500: 7.000 pieces bulb-slihape,
No. A10 frosted, 115-volt, 25-watt, 100 pieces--... 9. 25 047.50

Order No. 3501

3501. No. 8910/032, 17 c/s at 500: 8.500 pieces torch lumps,
white, 115-volt, 25-watt, 100 pieces---------_-- 12.00 1.020.00

Yen ------.----------- -------------------- -_ 4.727.50
49.5110 lam.ps ------.. -- __$------------------- -2,139.19
Each (cents) -------------------------------------------- 4.32

Charges:
Shipping and carta e, 1.372 feet 10 inches. at $0. 07..-- 96.10
(lGdown reint :lll fire Iisurnlce, 1 per cent ------------ 47. 2.S
Consular fee ...-......... .-- _ ------ -- 5.00
Coimnisslon 7,i per cent -------- ;---.--_------_ 35. 56

Total ---------- --- __------------------------- 503. 54
Yen -- -----..-- -------------------------------__ 5. 231.04

Mr. FI:LTr. This document shows that the invoice .value of the Jap-
anese hlmp is 4.32 cents. This, of course. includes both its cost of
production abroad and the manufacturer's profit. In order to have
these figures perfectly fair, we add 5 per cent for the cost of trans-
portation of this lamp to the United States, which would include all
such charges as freight, brokerage, and insurance.
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The value of this lamp, therefore, on its arrival in the United
States. including the cist of getting it here, is 4.53. In order to
put this lamp on the market in this country, there is a selling expense
of 71/ per cent. wlhi(h would add 0.32 cent. The rate of duty in
the existing law is 20 per cent ad valorem. or a duty of 0.9 cent
on the invoice value, plus cost of transportation. Adding this duty
and adding the commission charge, that lamp, under the law of 1922,
can conMe into t he I'nited States. ready for sale here, at 5.73 cents.

In the bill as passed by the House of lRelresentatives and now be-
fore you for consideration, the duty is 30 per cent ad valorem. This
increaIs (Ile duty from 0.9 to 1.36 cents. It makes the total cost
duttI paid on this article 6.2 cents.

We are asking for a specific duty of $1.50 per hundred in addition
to the ;0 per cent ad valorem. If this is granted by this collmittee,
it will add. in (duty, 1.5 cents to each lamp and make the total cost
here. duty paid, 7.7 cents.

The American manufacturing cost of such lamps, as explained in
detail in our brier before tlie Ways and Means Committee, is 8.56
cent. It will, therefore, be seen that the duty which we ask is well
within the difference between our production cost and the price at
which Japanese lamps could be sold in the United States,

Senator KxN(;. It make', however, an increase in the aggregate
tariff (i ovr the. present law of about G1) per cent, does it nlot?

3Mi. FEz:iT. That is correct.
Senator Kio(. A little more than that.
Mr. Flur:. Yes. Some of this difference is made upl by the fact

that tile American Ilanufactulrer can give better service because of
his ability in the way of continuous supply. There is also the ele-
nment that niany people have a proper preference for American-made
goods. The duty that we ask is not a prohibitive duty in any way
and is certainly the very least that can be given to tis industry and
permit its continuance and well-being.

We wish to call to the attention of this committee that this duty
a-lkcd by us is not at all out of proportion to the glass duties in this
schedule, but is entirely in harmony with them. We are asking for a
311 iper 'cent ad valolr'(' and a d(lly of li11 cents per lamp. This
splecili duty adds 33 per cent to the other ad valorem and makes a
total of 63 per 'cent on the ad valorem basis. In the glass paragraphs
in the bill before you for consideration, illuminating glassware re-
ceives a duty of 05 per cent: case(d glass, 60 per cent: table glassware,
Go per cent ; chemical glassware. 85 per cent: bottles, 75 per cent;
tubes or tubing, 65 per cent; and window glass, not less than 50)
per cent.

We see no reason why our product should le discriminated aI.ainst
in any way. It must he borne in mind that, in our production co.t.
while lite direct labor cost is only 25 per cent of the total production
cost, yet there is a ver" large element of labor in the materials which
we ise. This labor cost. is taken care of by proper rates of duty. In
considering our case, our direct labor cost and our indirect cost in
our materials must be put together in order to ascertain what is the
total payment tlat we have to make for labor. That nmans that our
total labor cost would be about the same as what it costs for labor in
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the making of other products in the glass schedule which receives the
rates of duty to which we have referred.

The companies for which I speak filed a brief before the Ways and
Means Conunittee, giving our case in detail. We ask that the coin-
mittee give to this brief its earnest consideration as well as to the sup.
plenmentary information I have just presented.

Senator EDGE. Just a question or two that I wanted to ask you in
detail here. Do you feel that it is a businesslike proposal to endeavor
to include both the carbon lamp with filament-that is, the complete
lamp-and the tungsten lamp, the patented article, in this :une
paragrapih 229, carrying whatever the committee or Congress finally
decides. but carrying the same rate of duty?

Mr. FEiL. We make so few carbon lamps that we are not interested
in the carbon lamp or in any change tliat applies to carbon lamp;..

Senator E)DGE. That is not what I asked you. I realize that. You
heard the Iprevious witness witli an imlportation of 75 per cent. In
your case the importation is less than 5 )per cent, as I followed it.

Mr. FE:r. Yes; it is just now very little.
Senator EiDCE. Then I repeat the question: Can this pararaph

properly and consistently protect both types of American manufac-
ture?

Mr. FELT. Well, I heard the witness but I can not answer for the
carbon lamps.

Senator BARKLEY. You are asking for the equivalent of about 65
or 662/3 per cent ad valorem on the importation of these incandescent
lamps? Thirty per cent ad valorem, and then the specific, you say,
of 331/3 more?

Mr. FELT. On the basis of the invoice that I left with your secre-
tary here.

Senator BARKLEY. That amounts to about 63 per cent?
Mr. FELT. Sixty-three per cent.
Senator BARKLEY. I wil) ask you the question: How many tung-

sten lamps were produced in this country in 1928?
Mr. FL'r. I can not give you the total that were produced in lamps.

but the value is somewheres around $55,000,000 to $57,000.000.
Senator BARKLEY. That is the wholesale price?
Mr. FELT. That would be at the manufactured sales price.
Senator BARKLEY. What do -they sell for on the average at the

factory?
Mi'.'FELT. The only lamp that we are concerned in is the 10 to 60

watt.
Senator BARKLEY. What is the average price?
Mr. FELT. Do you mean our selling price?
Senator BARKLEY. The wholesale price.
Mr. FELT. Our wholesale price would be from 10 cents to 10.4

cents or 10.5 cents.
Senator BARKLEY. Ten cents to 10% cents.
Mr. FELT. That is correct. I would say about 10.4 cents.
Senator BARKLEY. The previous witness stated that last year there

were some 300,000.000 tungsten lamps made in the United States?
Senator KIso. More tlian that.
Senator BARKLEY. Do you know whether that is correct or not ?

- - I
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Mr. FELT. I think that the statement made by the Senator here is

nearer right. There would be much over 300,000,000, but I do not
have the exact figures. I know what we make ourselves.

Senator BARKLEY. The Tariff Commission information is that only
4,000,000 were imported in 1927.

Mr. IFELT. I think that is about right.
Senator BARKLEY. And you think that the importation of 4,000,000

tungsten lamps as against probably half a billion made in the United
States requires a tariff of 63 per cent?

IMr. FELT. It has not until just recently been so that the Japanese
lamp could come in.

Senator BAIRLEY. The Japanese lamp is not a tungsten, is it?
Mr. FELT. The Japanese lamp that I referred to is a tungsten lamp.

I have left a copy of an invoice with the secretary.
Senator BAmIKLEY. When did they begin to come in here?
AMr. FELT. Oil, I suppose there have been small quatatities coming

in for the last few years, but only small quantities, but in February,
this year, was when we learned of the competition that we would face.

Senator BARKLEY. How many came in this year?
Mr. FETr. I could not tell you thie quantity that came in, because I

do not think that those figures are available.
Senator BARKLEY. None of these lamps came in prior to 1922, did

they?
Mi. FELT. I do not think so.
Senator BAURLEY. With the 30 per cent tariff prior to 1922 there

were no imports at all?
Mr. FELT. I do not think so, not tungsten lamps.
Senator BAKLEY. So that now you are asking for this 63 per cent

ad valorem or the equivalent of that, although prior to the present
law, under the 30 per cent none came in?

Mr. FELT. It was not until just in February that these lamps came
in.

Senator BARlLEY. That is all.
Senator KING. You say that they just began coming in in

February?
Mr. FELT. Yes.
Senator KIxG. You do not know that there were imported more

than 11,000,000 incandescent lamps in 1922?
AMr. FELT. Is that tungsten filament?
Senator BARKLEY. Carbon.
Senator KING. I was looking at the carbon; 4,000,000 is the

amount. How many were imported four years ago?
Mr. FELT. I do not think very many.
Senator KING. Are you sure there has been any increase?
Mr. FELT. It would only be slight, I think.
Senator Krwo. Do you not know that the majority that do come,

come from Germany instead of Japan ? That all of ihe standard so-
called type, and that is the important type, come from Germany
instead of Japan?

Mr. FELr. I think you will find that most of those from Germany
are small lamps. The lamps that these manufacturers I represent are
concerned about are what are called large lamps.

Senator KINOc. What (do you call standard lamps?
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JMr. FEIT. W'e haven't any name to apply.
Senator KIso. These are the standard lamps [indicating lamp in

the chandelier] ?
AMr. FEL:r. That is the kind of lamp that we refer to, that is correct.
Senator KING. Is it not a fact that a limited number of lamps

come from Germany?
Mr. FEIL'. Those from Germany I think are of the Christmas tree

and flashlight type. Something that we are not interested in.
Senator KIxo. We exported in 1928 more than 14,500,000?
Mr. FELT. I think that is probably correct.
Senator KIG. So that our exports were more than three times as

many as our imports. Then in addition to that we manufactured
nearly 500,000,000?

MrI. FELT. That is correct.
Senator KING. And substantially all that were manufactured were

manufactured by the General Electric Co.. one of the richest and
most powerful corporations in the United States, and by the West-
inghouse Co., one of the very powerful manufacturing corporations
in the United States. Is that not true?

Mr. FELT. I can not answer for the General Electric Co. I am
not representing them.

Senator KINo. I did not suppose you were. It is a fact that they
are manufacturing it?

Mr. FEIrr. Yes; that is true.
Senator KING. And the iWestinghouse?
Mr. FELT. Yes, sir.
Senator KIxs:. And they are establishing factories in various parts

of the United States and increasing their output?
Mr. FELT. They are increasing it in number of lamps but not in

dollars.
Senator KING. Well, I am speaking in lamps.
Mr. FEP:L. In lamps; yes.
Senator Kixc.. So your competition comes from your domestic

concerns, does it not, from the General Electric and" the Westing-
house Cos.' competition?

Mr. FELr. Sure; there is competition.
Senator KxIs. Well, it comes from those large corporations?
Mr. FE:r. Yes; but we do not have to face Japanese competition-

it is only witl the General Electric and the Westinghouse-at least
to-day we do not. That is all we are concerned with.

Senator Kix:. What proportion do you manufacture?
Mr. FELT. You mlean the manufacturers I represent now?
Senator KlGc.. Yes; of those 500.000,000 lamps that are made in

the United States.
Mr. FEl:r. Well, in dollars I can give it to you better. We manu-

fact llred about $6,500,000 worth, as compared to $56,000,000 or
$57.0OO.000.

Senator KNwo. Are you not mistaken in the quantity? The report
shows that back in 1925 the value was $73.558,000.

IMr. FELT. Can I differentiate there in thlat
Senator KING. It says the production of incandescent electric

lamps in the United States in 1914 was 88,5260,00; then it increased



EARTIIS, EARTIHENWARE, AND GLASSWARE

right along until 1925 it was 388.865,000; the value in 1914 being
$13.283,000 and the value in 1925 being $73,558,000.

,Mr.. FLYou are getting lamps in there that we are not refer-
ring to. There are automobile lamps and Christmas-tree lamps,
real small miniature lamps.

Senator KING. They are incandescent lamps?
Mr. FELT. They are incandescent lamps, but we are only referring

in our brief to 10 to 60 watt type.
Senator KING. Do you know what proportion (of the product of

the United States would be within the category that you are de-
scribing?

Mr. FELT. In volume of sales, net sales would be around, I would
say, about $56,000.000 to $57,000,000.

'Senator KNxo. Increasing right along every year?
Mr. FEmLT. In dollars.
Senator Krxo. Well, in quantity, then?
Mr. FELT. In quantity very decidedly they are.
Senator KING. And what proportion in quantity are the factories

that you represent producing?
Mr. FELT. Of the same kind of lamps that we produce, that is all

that I can tell you, we run about $6.500.000 as against a total for tie
country of $50,000,000 to $57,000,000.

Senator KING. But that is in dollars.
Mr. FELT. Yes; that is in dollars.
Senator KING. You can not give the number?
Mr. FELT. I haven't the figures to give you.
Senator KING. And the Westinghouse Co. and the General Elec-

tric Co., as you said, are increasing their output in quantity?
Mr. FEfL. In quantity of lamps, correct.
Senator EDGE. Any further questions?
Senator KING. No.

STAINED AND PAINTED GLASS WINDOWS
[Par. 230 (a)]

STATEMENT OF MANTON M. WYVELL, REPRESENTING FRANZ
MAYER OF MUNICH (INC.), NEW YORK CITY

(Tlie witness was duly sworn by the chairman of the subcom-
mittee.)

Senator EDGE. Mr. Wyvell, you arc an illlprter?
1Mr. WYVELL. No; I anl an attorney.
Senator EDGE. Tell whom you represent.
Mr. WYVELL. I represent Franz Mayer, of Munich, a New York

corporation.
Senator EDGE. Which parragrah?
Mr. WYVELL. Paragraph 230 (a), stained and painted glass win-

(lows. We have decided to save the t ime of the committee by merely
filing a brief. This brief has been sworn to.

Senator Emne. Did you lile a brief before the I(House lWays and
Means Comlllitte ?

Mr. Wrv:LLr. Wt dlid.
Senator Emur. Does tilis brief set forth additional information?

(33{:1(-2 -- vol. 2. sclil) 2---10
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Mr. WYVELL. This brief gives you additional information, yes.
The brief before the House Ways and Means Committee will be
found on pages 1619 and 9701.

Senator EDGE. The bill passed by the House provided a 60 per
cent ad valorem. What was the previous ad valorem?

Air. WYVELL. The previous ad valorem duty was 50 per cent.
Senator EDGE. Increasing it 10 per cent?

IMr. WYVELL. We ask a reduction to 25 per cent.
Senator EDGE. And your justification for that is covered in your

brief?
Mr. WYVuIL. We base our justification for that on the condition

of the imports and the condition of the manufacturers in this
country. I have two copies of the brief with me here.

Semntor KixS. Why do you not furnish more?
Mr. WY'r L. I would be glad to furnish more.
Senator E. You iay 'ou 1e are skin for this decrease on the

basis of imports. The Tariff Commission summary before me states
on windows, .stained or painted, that the imports have gone up from
9,000 square feet in 1922-without reading the intervening years-to
75.000 square feet in 1928.

Senator REE. That is three months of 1922.
Senator EDGE. Yes; I am wrong. Thiee months of 1922; 1923 is

the first full year, 22,148 square feet. Then it goes to 64,410 square
feet in 1924, 111.806 square feet in 1925, then back to 78,913 square
feet in 1926, and then up to 97,840 square feet in 1927, and then
the last year, 1928, 75,000 square feet. Showing an average sub-
stantial increase in imports on the 50 per cent basis. You now ask
to have it reduced to 25 per cent. What do you base that on?

MIr. WYviEf.L. I am not technically an expert. The facts are stated
in the brief. References are made to the tariff hearings in the brief.

Senator EInE. But it would seem from the imports shown here
that the importations are quite a menace to the domestic production,
would it not

Mr. W'YVE:L. The years prior to 1925 of course could hardly be
taken as a comparison, because Germany was not in a position to be
normal before approximately 1925. I have given the imports on
page 2 of the brief, beginning with the year 1925, under para.
graph 230.

Senator EDmGa. I understand Mr. Wyvell is the attorney repre-
senting them and does not know the business, but he has filed a brief.
Are there any questions the committee wish to ask him?

Mr. WYVEL., Tlis is AMr. Mayer's brief, so he also will waive
hearing.

Senator EGE.. This takes the place of Mr. Mayer?
Mr. WYVELL. Yes.
Senator BARKLEY. Do you know to what extent this particular

kind of stained glass is manufactured in this country?
Mr. WYVELL. On the brief at page 2 you will see that in the year

1920 the value was $500,000.
Senator B.muKuLY. That is the domestic consumption?
Mr. WYVELL. That is the domestic consumption. In the year

1927 it was $3,000,000. Those figures are taken from the witnesses
before the House hearings. The tariff report which you have before
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you shows the current production of $7,500,000 as against imports ofS183,000.
Senator REED. Imports about 2 per cent in value of the domestic

production?
Mr. WYVELL. Under paragraph 230; yes, sir.
Senator REED. Are windows valued at over $15 a foot intended for

use in churches admitted free now?
Mr. WYVELL. They are admitted free under the paragraph re-

lating to works of art.
Senator REED. I have just been reading that paragraph and I

find some difficulty in understanding it.
Senator EDGE. I have it right here, Senator Reed. There are some

free imports, of course, under the law, which totaled in 1928 $125,000
so that the actual imports which would all be in competition would
be :308.000. Which makes considerably more than 2 per cent.

Senator REED. That would he about 4 per cent.
Mfr. WYVELL. I distinctly said the imports were under paragraph

230. Senator Edge.
(Mr. Wyvell submitted the following brief:)

BIIEW Or FRANZ MAYER or MUNICH (INc.), NEW YORK CITY

FINANCE COMIMTTEE,
United States Snattc, IWa.hington, D. C.

DEAR Slts: We are interested in paragraph 230 (a) of the tariff bill as
passed by the IHouse of representatives, and we respectfully petition your
honorable body to change the rate of duty from 60 per cent imposed on stained
and painted glass windows by the IHouse in that paragraph to 25 per cent ad
valorem, for the following reasons:

The present duty (50 per cent) more than protects the domestic manufac-
turers of stained and painted glass windows, as is clearly shown by the figures
of domestic production as compared with imports for the period of the existing
tariff act. The increase of domestic production has been so tremendous that,
coupled with a corresponding substantial reduction in imports running down
to the current year, a substantial reduction iu the duty to the 25 per cent basis
requested is a necessity to prevent the tendency to extingish all foreign com-
petition and the consequent increased cost to the American consumer.

Assuming that the proper test of a necessity for upward revision is in the
main "whether there has been a substantial slackening of activity in an in-
dustry during the last few years and a constequent decrease of employment due
to insurmountable competition in the products of that industry," we .submit
that the answer is clearly in the negative.

The domestic production of stained and pointed glass windows wais, :iccord-
ing to the spokesmen of the domestic concerns, as follows:

1920 (hearings before Finance Committee on tariff act of 1921, p.
1597. witness, Hleinigke) ----------------------- ---- 500, 000

1927 (hearings before Committee on Ways and Means tariff readjust-
ment, 1929. p. 1005, witness, George L. L'ayne) ----------------- :1, 000, 000

Current yearly production (estimate of IUited States Tariff Com-
mission. Summary of Tariff Informnation, 1929. p. 5S)--------- 7,500,000

Against this the import figures on stained and painted glass windows, l:i-
ported under paragraph 230. as shown by the summary of Tariff Information
of the United State.s T:rtff Commission, page 558, for the years 1925 down to
the present. are as follows:

1925, . ---- ------------ -------------------------- 02,3,2
1927 -------- ------------------------- ------------ 223. 09
19278-- -- -------------------- --------------------- 182.554
1928-------------- -------------------------------------- S 9
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Thus, while tile domestic business has increased by leaps and bounds, the
importations have considerably decreased, w;lh a marked decrease in the last
year, in spite of the generally conceded general national prosperity.

The years immediately following the war do not allow any comparative
figures oin account of tie unstabilized conditions in Europe.

Adverting to the suggestion made by the proponents of a higher tariff rate.
that there have been large importations of stained glass windows in knocked-
down (unleaded) form, which were assembled in tilhs country, we Ieg to
submit tlat said proponents have not submitted one scintilla of evidence
in support of this proposition. whicl must remain, therefore, as a more specu
lation worthy of little consideration. Furthermore, we beg to state that our
corporation, which is the tlrgest Importer of this product, 1has nlver ilnlorted
any stained or painted glass windows in knocked-down (unleaded) condition,

a1nd on inquiring of other leading importers, \e have been advised that they too
do Lnt import iany windows i ll Iiea(ded condition. Moreover, on iiluq.rlig
of the collector of customs and the appraiser of merchandise at the port of
New York, we learned that no windows have been imported at tle port of
New York in knockel-down condition, and, furthermore, that if there should
be windows imported in that condition for the purpose of securing a lower
classification, tliat they would not be passed at any lower rate of duty than
that covering windows as provided for ill paragraph 230, i. e.. at a duty rate of
50 per evhi. It therefore seems certain that all stained or painted glass
windows are imported under section 230, except such as come in under para-
graph 1707.

The suggestion before the IHouse committee, that d.miestic firlms have opliened
branch studios in Europe is true in two cases only. T.ese twi firms enimiloy
alt present less than SO lmen in their foreign studios, while at the same time
they maintain their domestic studios, and, in fact, one of them has even opened
a new studio in New York City within the last few years. It is believed that
one of these domestic firms may import windows in unleaded condition, but the
other stated in response to my inquiry, that they discontinued this practice
some years ago. Therefore, it is perfectly apparent that if there is any importa-
tion of the knocked-down product, it is insignificant.

It is imnlu)ssible for stained and( painted glass windows of the kind imported
by your petitioner to be standardized factory products. The same applies to
importation by other firms. This term may le applied only to the cheapest
grade of or "inental windows, and even these are no factory product in the
strict sense. as they are entirely handmade. The windows to which we refer
are essentially works of art of high character, representative of the Christian
and religious aspirations express sed by each studio in its own special style.
Each artist is colltinually striving to improve his work, being lbuned with
the traditions of his craft, and thus increases his ability which has often been
hereditary in his family for many generations. There is a continual change
in thought and expression. As stated in the findings of the Tariff Commission,
page 55S. there are no regular market prices, and we emphasize that tills
Is essentially a business and line of manitfacture where neither mass production
nor standardized prices are possible: that it is rather a line of production de-
Ilnding on the individuality, hereditary craft, and the artistic ability of the
particular designers. Iight here in Washington you may find specimens of
stained atnd painted glass windows made by many different artists and studios,
whicll vary greatly in technique, color, alnd composition, and. of course, inl
price. Specimens furnished by our firm may be found in St. Patricks Church
and St. Mark's Eliscopal Church in Washington. which were designed by the
father of this deponent. The cartoons (full-size drawings) for these willndos
were drawn by Professor Feuerstein, of the Munich Academy of Arts, and other
prominent artists.

While there is concededly a difference in the cost of production between
Europealn Inanufacture and domestic manufacture of stained-glass windows, by
tle handicap of tile distance to the European studios and the fact that. as
mlentionedl by the Tariff Co mmission report. time of delivery is an important
conlpetitive consideration, tis element of difference is substa ntially neutralized,
regard being had to the fact lhat every window has to be made according to
special instructions and the varying measurements.

We siubmnit that Exhibit No. 11 placed in the record of tile tariff readjustment
hearing before tile Ways and Means Committee, 1929 (see vol. 2. of such hear-
ings. p. 1614), to wit. all invoice from Ferd. Mueller, of Quedlingburg, Germany,

gII
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is not a fitir representation of the cost to purchaser or consumer of a stained-
glass window made abroad. After this invoice was placed in tile record, we
inquired of Ferd. Mueller with reference to the circumstances of this par-
ticular invoice. In reply, Ferd. Mueller stated:

"The copy of the consular invoice ais all right. I quoted these prices on oc-
casion of imy visit to SI. Louis dt!"ng the period of the inflation of the mark,
enry in 192.1, taking into account the money condition of ('ernumy at that
lime. The l 1rm of .iJcoby sent me this ord(,r as their first, and I executed the
windows at the prices agreed upiln. Of cours,', 1 did not make any profit on
thiasorder, con g it as a specimen order. The price was, in fact. .$2,000,
but the glass of the border was to be omitted subsequently. Hence the
reduction in price to $1,700."

lIy way of furhicr explanation, we slate that the windows in question were
sold by Mueller direct to a dealer in America; presumably the dealer sold it to
a church, as practically all imported windows are sold to churches. Therefore,
the American selling expenses, overhead in America, costs of erection, and
profit of lhe dealer have to he a:ddld, and which above-mentond costs were
Jnit included in the said invoice. It should be further tak'n into accolut that
the cost of selling an imported window and the cost of selling an Anmerican-
iiiade window in the American market is the same. Thils is admitted by the
representatives of the domestic firms.

The leading domestic firms, such as Connick, of Boston, Itre doing a thriving
business. If all firms are not enjoying a similar prosperity it is no doubt
largely on account of an overexpansion, which is indicated by the great Iln-
crease of the domestic stained-glass window business within recent yea.s, as
indicated by the figures above. With such a rapid rate of expansion. it is
not strange that some firms, lacking presumably the guidance of competent
artists, along with necessary experience and capital, should fall by the way-
side.- Such failures are an incident to all lines of business. However, the
outgoing of studios Is more than equalized by new artists entering this field.

May we also refer to the statement it- the brief lled before the House com-
mittee on behalf of the domestic manufacturers (see p. 1016, vol. 2, tariff read-
justinent hearing, Ways and Means Committee), wh,'rein it is stated that im-
ports of stained and painted glass windows adversely affect the men composing
the labor-union members engaged in manufacturing leaded glass. The facts are
that the prices for leaded glass in this country are so low that no importer can
possibly compete with them. The following, taken from an article in the Bulle-
tin of the Stained Glass Associttion of America fur May, 1927, is pertinent:

"Leaded glass in the old English manner, with medallions or heraldic crests
suitable in feeling and cost to the small home, is now available in rectangles or
diamonds for as little as $2 a square foot in.either domestic clear or colored
glass. Medallions or centerpieces range from $5 upward. Installation costs
vary according to location* Here it news that will be really interesting to own-
ers of small homes." A

Afflatnr refers herewith to briefs submitted to the Ways and Means Committee
of the House (see p. 1619 and 9701 of the printed hearing before said commit tee)
and states un(kr oath that the statements made therein are true.

Practically all other works of art ate allowed in free of duty. Even mosaics,
which befrere were subject to duty, have now been put on the free list by the
Hiuse (par. 1809). Why should stained-glass windows, practically all of which
are imported for churches, which oftentimes are poor, have to pay a high rate
cf duty?

Respect fully submitted.
FIhANS MAYER OP MUNICH (IxC.),

By ADALBERT MAYER, President.
DiSTIICT or COLUMBIA, 8s:

Adalbert Mayer, behig duly sworn, deposes and says that he is president of
Franz Mayer of Munich (Inc.), a New York corporation, which herewith files
the above brief; that he has read the brief and knows the contents thereof, and
that the same is true to the best of his knowledge and belief.

[St.AL.] MARY G. KITE,
Notary Publo, District of Columbia.

Counsel:
MANTON M. WYVELL.
CLYDE L. ROGERS.

I *I



026 TARIFF ACT OF 1929

REPLY BRIEF OF FRANZ MAYER OF MUNICH (INC.)

FINANCE COMMITTEE,
United States Senate, Washington, D. C.

DEAR SIRS: This reply brief relates to paragraph 230 (a) of the tariff act, and
is submitted for the purpose of replying to certain statements made by Mr.
George L. Payne and Richard Blank, each of whom appeared before subcom-
mittee No. 1 of the Senate Finance Committee asking for a higher duty.

RAW MATERIALS

Mr. Payne mentioned the increased tariff on raw materials used in the manu-
facture of stained and painted glass windows. Such raw materials consist
primarily of various kinds of antique glass and lead. The cost of such raw materials
is so small as to appear trifling, usually less than 10 per cent of the selling price.
If the committee will refer to page 1610 and those following of the printed hearings
before the Ways and Means Committee of the House, 1929, it will be noted that
according to the invoices the cost of antique glass is about 80 cents per square foot
and for lead and solder about 22 cents per square foot. Moreover, as clearly
appears from the testimony taken before your committee much domestic antique
glass is being used. Any possible increase in the duty on antique glass, therefore,
would only in a little and trifling way affect the cost of a finished window,
especially considering the fact that much domestic antique glass is being used.

STAINED AND PAINTED GLASS WINDOWS

We may mention that stained and painted glass windows are sold under various
names on both, domestic firms and importers. Sush names are: "Art" windows

jewel" windows, "mosaic" windows, "medallion" windows, "pictorial
windows, "picture" windows, "old style" windows, "ornamental" windows, etc.
The names express the meaning, for instance: Jewel window, a window with
jewel effect; mosaic window, a window with mosaic effect (very small pieces of
glass); pictorial window, resembling a painting with perspective; old style
window, executed in the style of medieval windows, etc.

All the above mentioned windows, of which the raw material consists primarily
of antique glass, fall, if imported, under the heading of stained glass and painted
glass windows, i. e., paragraphs 230 and 1770 (par. 1805 in the House bill).

DOMESTIC PRODUCTION

The figures of the representatives of the domestic firms show grate discrepancies.
On one side, the number of the studios and men employed are made look very
high; on the other side, the domestic production is stated to be very insignificant.
(See House hearings pp. 1605 and 1622.) A production of only $700,000 would
allow employment for only from 100 to 120 artists and men. The current
yearly production, meaning of course, the 1928 production according to the esti-
mate of the United States Tariff Commission is $7,500,000, and we respectfully
request the members of the subcommittee to verify this figure, which will be
found in the summary of Tariff Information, 1929, page 558. We believe that
the figures given by said Tariff Commission are conservative and certainly are
not too high.

IMPORTS OF WINDOWS IN UNLEADED (KNOCKED DOWN) CONDITION

In our brief filed with your committee we stated that no stained or painted
glass windows are imported in unleaded condition, with the possible exception of
one firm. On inquiry, we just received a telegram of the firm we had in mind,
stating that it does not import any windows in unleaded condition, and we here-
with copy the telegram we received. The original of this telegram is hereto
attached and marked "Exhibit 1":

ST. Louis, Mo., June 27, 1929.
ADALBERT MAYER,

President, Franz Mayer of Munich (Inc.), 288 Broadway.
We do not, and have never, imported windows in knocked down or unleaded

condition and know of no such method being employed by others.
EMIL FREI (INC.).
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WAGES

Mr. Payne quoted the minimum wages paid by German firms. On inquiry
from the studio from which we import we learn that some of the artists and
designers -eceive $1 per hour and more, and a few of the leading artists in Munich
even charge a good deal more for their work.

UNDERBIDDING

The prices of the various studios vary considerably. The prices of stained and
painted glass windows further differ a good deal. It is difficult, if not impossible,
to show real comparative figures, but we wish to state that we are underbid con-
tinually by domestic firms as will be seen from the letters herewith quoted below,
and the originals of which are herewith attached, marked "Exhibits Nos. 2, 3,
and 4."

ST. THERESE'S RECTORY,
Shavertown, Pa., June 21, 1929.

Mr. ADELBERT MAYER,
New York City.

DEAR MR. MAYER: In the past few days I have been able to give a little more
attention to the matter of stained glass for St. Therese's Church. I have had
bids from other studios, viz: The Munich Studio-(our note, a domestic con-
cern)-Chicago, H. F. Smith & Sons, of Philadelphia, and the Daprato Co., of
New York. I find a great disparity in the prices of the windows and note that
your bid is by far the highest. Your total price is $6,700, while the lowest price

got is $4,250. I expect there would be a difference in material and workman-
ship, though can hardly believe that it would be so great as to merit such a
difference in cost-all for antique glass. Each of the concerns bidding for the
work promise first-class workmanship and best of material.

Let.me know in what way you can meet or attempt to meet these bids.
Trusting to hear from you soon, I am,

JOHN J. O'LEARY.

2111 LINN STREET,
Williamsporl, Pa., November 19, 1928.

Messrs. MAYER & Co.,
New York City.

GENTLEMEN: I have your letter of November 17, and would like very much
to give you the order for the winow b u here ia .py position which I eel you
will appreciate. .

I have had bids on the windows from Deprio,f'6 Not York; Smith of Phila-
delphia; Russo, of Scranton. , . ':: .

Their bids vary only $70 .b teen the highest a?4 th Jowe4 while your bid
Is $940 higher than theghest of these three, or $1,1h9 hhe tha the lowest of
these three.

With this knowledge, wbuld you eonalder it Wor4th while to go further into
this matter? If so, ehall be pleased to have you meet me in WVlsmsport on
Wednesday morning, November 21, or in Scranton at Mr. Hwile y' office some
time on Wednesday, November 21.. Kindly wire e your actln'Z I wish to
close this matter this week. '

Sincerely, : . .
B*y. J. F. GI.^JQIGLY,

TE MNIoCH SUrDIO,'
Chicago, April -, 1899.

Rev. Father V. A. CVAX0OUPKA, .
Clevland, Ohio. . ;'

REVEREND DEAR FAf;tm; We will make the two 'rge transept windows in
your chucrh with group.cenes as you mxy select for $766 each and file 10 Nave
windows will cost $42 each. Il give you as fne, windows as you can
secure anywhere. Thby will be nade entirely of the anthqiue glada nd delivered
and installed in the church for this sum per window. i i /.:i

We are informed that you will soon, consider purhaBYip 0 windows, and if
we may be favored with change to compete, we will gladly omen to submit samples
and discuss the details with you.

Faithfully yours, T, .: E M
THE MUNICH STUDIO,
D. S. SHANAHAN Manager.

i1
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Our prices for the corresponding windows are: Transept windows, $800 each;
Nave windows, $700 each.

Please note that the Munich Studio of Chicago is a strictly domestic firm
which manufactures all windows in the United States.

If an importer, as stated by Mr. Payne before your committee imported win.
dows at the lowest possible prices he must not be disappointed if the workman.
ship was poor so that he was unable to sell the windows to the church for which
they were ordered. We may repeat that not even a plain ornamental window
can be manufactured in Europe at $2 per square foot f. o. b. studio under present
conditions.

Respectfully submitted.
FRANZ MAYER OF MUNICH (INC.),

By MANTON M. WYVELL, Attorney.
DISTRICT OF COLUMDIA, 88:

Manton M. Wyvell, being duly sworn, deposes and says that he is attorney for
Franz Mayer of Munich (Inc.), a New York corporation; that lie has read the
foregoing brief and knows the contents thereof; that the same is true to the best
ofehis knowledge, information and belief; that the reason that this verification
was made by deponent and not by Adalbert Mayer is that Mr. Mayer is not within
the jurisdiction of the District of Columbia, and that it was necessary to file this
brief to-day in order to have it printed. That the sources of deponents knowledge
and clah..s for his belief are statements in writing made to deponent by Adalbert
Mayer, president of the foregoing corporation, and original data furnished to
deponent.

MANTON M. WYVELL.

Subscribed and sworn to before me this 28th day of June, 1929.
(SEAL.] PAUL J. ROBERTSON,

Notary Public, District of Columbia,

STATEMENT OF GEORGE L. PAYNE, PATERSON, N. J., REPRESENT.
ING THE STAINED GLASS ASSOCIATION OF AMERICA

lIncluding par. 219]

(The witness was duly sworn by the chairman of the subcom-
mittee.)

Senator EDGE. Mr. Payne, you are an American manufacturer of
these stained-glass windows?

Mr. PAYNE. Yes, sir.
Senator EDGE. And your concern is what?
Mr. PAYNE. The Payne Studios, of Paterson, N. J. I appear

before you representing the Stained Glass Association of America
and I am here because of what happened to us in the Ways and
Means Committee.

Senator REED. What happened to you there?
Mr. PAYNE. I will give it to you.
Senator EDC. Before you start on that, have you a brief to file

with the committee?
Mr. PAYNE. .Only a very short one supplementing the facts.
Senator KixG. You got0GO per cent ad valorem, did you not?
Mr. PAYNE. Yes, sir.
Senator EDGE. Did you file a brief with the House committee?
Mr. PAYNE. Yes; I filed a brief with the House committee.
Senator EDGE. And your purpose before this committee is to sup-

plement it simply with an oral statement?
Mr. PAYNE. My purpose is to simply supplement it with an oral

statement; yes.
Senator KINO. Any new fact?
Mr. PAYNE. New facts; yes.
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Senator EDGE. Proceed.
Mr. PAYNE. We find that the new tariff bill has placed an addi-

tional duty on raw materials coming from Europe into this country.
I will not give you the figures in cents-it is rather complicated-
the increases show 250, 300, and 500 per cent on raw materials that
our American manufacturers are obliged to use in a certain quantity
in American windows. Now I must give you total figures of impor-
tations under paragraphs 230 and 1707 to show you what is hap-
pening in this industry.

Senator KING. If you will pardon me one moment, Mr. Payne.
You say that the present bill as it came from the House gives an
increase of 200 to 500 per cent?

Mr. PAYNE. On raw material; that is, glass.
Senator KING. Used in the manufacture of stained glass?
Mr. PAYNE. Used in the manufacture of church windows.
Senator KING. What were those raw materials?
Mr. PAYNE. The raw materials are antique glasses, different colors.

One instance, ruby glass that bore a 7/ 2-cent duty will now be 35
cents.

Senator KING. Do you call that a raw material?
Mr. PAYNE. Yes, sir; that is a raw material. That is a material

from which windows are made.
Senator KING. They bring the glass here and then you cut it?
Mr. PAYNE. They bring the glasses here and then we assemble

them and make them into a picture window.
Senator KING. So they increased the duty there how much?
Mr. PAYNE. It varies from 250 per cent to 500 per cent on a

percentage basis. And on certain colors from 81/2 cents to 42 cents
duty.

Senator EDGE. That is specific.
Mr. PAYNE. Per square foot value. That is the cents figure.
Senator KINo. What paragraph do you find those increases in

from 200 per cent to 500 per cent?
Mr. PAYNE. I am not familiar with the number of the paragraph.
Senator EDGE. 219.
Senator BARKLEY. In paragraph 219 the increase there on all the

glass would apply to the glass out of which you manufactured this
stained glass, if it is colored?

Mr. PAYNE. If it is colored; yes. There are various qualities
and kinds of it.

Senator BARKSLY. Yes; so that in addition to the increase up to
60 per cent ad valorem of stained-glass windows, you find that the
materials out of which you make these stained glass windows, out of
which they are assembled, are covered in that increase there?

Mr. PAYNE. Yes.
Senator BARKLEY. Both specific and ad valorem?
Mr. PAYNE. Yes.
Senator EDGE. If that proviso relating to 50 per cent ad valorem

is stricken out of the paragraphs you referred to, this difficulty would
not arise, would it

Mr. PAYNE. We would still be affected by our wage cost.
Senator REED. This bill does not raise the wage cost. That is only

in the raw material.
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IMr. PAY E. I want to point out how that has been affected, and
it has not been a commensurate duty on the ad valorem price of
the finished product. For instance, there has been given a 10 lpir cent
increase ad valorem on the stained glass windows as a finished
product. That means that per square foot of stained or painted
glass imported from Germany, the foreign value of which may be
$3 or $5, they will pay 26 to 30 cents more than heretofore, and the
antique glass that we import will bear as high as 821/, cents increase.
Now right there, the figures of the Tariff Commission show $308.800
worth of finished stained-glass windows coming in under the two
paragraphs.

Senator Evla. All right, explain that. That is less than 5 per cent
of the total.

Mr. PAYN. The Anmerican production of that type of window is
$700,000. But the American production of the combin(edl stained,
painted, and leaded glass industry is approximately $3,000,000.

Senator EDGEI. Then your point is that the comparable production
in this country with which there is the actual competition of this
three hundred and odd thousand dollars, is just about twice as
much ?

Mr. P.A1 NE. Yes.
Senator EnO:l. In other words, instead of it being 4 per cent

import of the glass that you are seeking an increase in duty on, it is
331/ per cent?

Mr. PAYNV. It possibly is; yes. Now, the importations the first
three months of 1929 are on the increase. So if this same proportion
is continued, there will be $327,000 worth of windows admitted into
this country, or a 0 per cent increase over 1928. The month of April,
the last figures available, and beginning the second quarter of the
year, if that rate were continuous throughout the year, there will be
$544,000 worth of imported windows coming into this country,
against $700,000 American value of business.

The principal reason for our applying for this additional protec-
tion that we must have is because of the European wage scale. I
have here a photograph of a letter of March 29, 1929, this year,
showing that the German wages are $14 a week in the equivalent to
the American dollar. We pay from $45 to $65 in various sections of
the country for our mechanics that make up this production of ours.

There hlas been a claim made that only finished windows come
into this country. We have information and we have made claims
that there are decidedly more European stained-glass windows com-
ing into this country than were shown in the tariff report figures.

Senator ED(,,. Just a moment. I wanted to get this import. You
say you have separated the importation of this high type stained-
glass window, and explained that the tremendous volume of the
domestic consumption is made up of just the ordinary leaded-glass
windows. Are there any imports of the ordinary lead-glass windows?

Mr. PAYNE. Little or none. None to my knowledge. None what-
ever. Yet there will be a reference possibly made to that, but it does g
not concern the picture window that goes in churches.

I have here, to supplement my statement just mode now that
windows are coming in under different paragraphs, a letter received
from Germany on March the 13th, 1929, in which they state that their
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windows can be shipped to this country, knocked down, so to speak-
that means unleaded, and in a parenthesis paragraph they say the
duty is per pound and amounts to nearly nothing. They go on fur-
ther to state that everything is done to produce these windows on the
cheapest plane that can be done. And we claim, of course, that the
entire production coming from Germany is highly systematized and
commercial. And the American window excels it in every particular.

Senator Emi:. Is that a letter that you want to put into the record,
the letter from Germany?

Mr. PAYNE. Yes.
Senator EDoo. Is it in German?
AMr. PAYNE. Yes. %
Senator EDOE. Do you want to put it in the record? If so, you will

have to translate it.
Mr. PAYE. I would like to put it in the record. It bears out our

statement that there are windows coming in in an unfinished condi-
tion, It means that it is leaded in this country and put into the
Crcurlches.

Senator REE,). Is tlere a translation with it?
Mr. PAYNE. NO, sir. I wanted to give it to you just as it is.
Senator lEEID. That is all right, but it ought to be accompanied

by a translation.
Senator EEl,;. If you will have a translation made, it may be

placed in the record.
Mr. PAYNE. Now, to show the work being done to further capture

the American market--
Senator KINo. Before you proceed to that. Do you suggest any

change in those paragraphs which give the large increase of 200
per cent to 500 per cent on what you denominate the raw material?

Mr. PAYNE. No; we are willing to pay that duty because it further
protects another American industry that makes the raw material.
Our complaint is not on that source. But we must have a coim-
pensatory duty to offset it.

Senator Kxxo. You have no objection to how much tariff is put
on the articles that you buy if you have a compensatory duty on
the other?

Mr. PAYNE. Yes; if we have a compensatory duty on the other.
Senator EI,;E,. In other words, the articles that you buy are also

in competition with the American producer?
Mr. PAYNE. Yes, sir; they are. Mr. Mayer, of Munich, has stated

to Architect Perry, of Pittsburgh, that thle (German Governlent has
lifted or will lift the import duty into Germany on :ertain types of
English glass in order that they may more closely compete in this
Americnn market. I state that 'because it is very important.

Senator KIN . Do you mean to say that Germany can not proIduce
glass as cheaply as Great Britain?

Mr. IPAYx . . There are certain types of glass that have a color
valve that only are produced in England, and it is known as slab
glass, it cones in small slabs. In that particular glass Germany is
willing to further lift the duty to help her manufacturers, and only
because of the American market.

We filed with our statement comparative costs based on consular
invoices from Germany, and American manufacturers' costs.
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Since then the Deprato Statuary Co., who are members of this
association, a short time ago quoted a price of $472 on a sanctuary
window, and $180 each on two smaller windows. A total price of
$792. This order was given to Schmidt, of Milwaukee, an importer.
lie agreed to supply these windows made in Germany entirely in
antique glass for the sum of $450. This simply shows you how keen
competition is and how it is possible for the manufacturers of
Europe with their low-priced labor and inferior productions to
undersell the American manufacturer in his home market.

The same company, becoming disheartened at the low price of
German windows, decided to fill some of their orders for German.
type windows by importing. They caused a window to be made in
Germany at a price far lower than they could produce a window in
their American studio. The window when it arrived was of such
)oor workmanship that they could not sell it under the name of
Deprato Statuary Co., so it remains in storage.

I want to state that this industry at the present time in America,
gentlemen, is in a state of chaos, nothing else. I speak with author.
ity, because my own company this year went out of business. We
have reestablished again in an effort to carry on.

I have just come from the stained glass convention in Philadel-
phia. They are in session right now. We have a number of resigna-
tions. because men are going out of business and they can not afford
to keep up even their dues in the association.

Senator EDno. Let me ask you a question right there. Does Mr.
Francis J. Smith represent your concern and various others?

Mr. PAYNE. Yes, sir.
Senator EDGE. He states in a letter addressed to me as chairman of

this subcommittee that the industry is not insistent upon a duty on
high-grade windows which cost $40 to $50 or $60 a square foot. Is
that correct?

Mr. PAYNE. That is correct.
Senator EDGE. There is nothing to that effect in the paragraph.
Senator REED. Yes; there is, if used in churches. It is in the very

last of that 1707.
Senator EloE. That is when it is costing $40 a foot or more?
Senator REED. $15 or more.
Mr. PAYNE. It is interesting to note-
Senator KING. Just before you proceed. See if I understand you.

The imports brought right down to date, handed me by the Tariff
Commission representative, show in 1925, 111,130 square feet; 1926 ,
78,913 square feet; 1927, 97,840 square feet; 1928, 75,101 square feet.
Do you accept that as accurate?

Mr. PAYNE. No; it is inadequate because-- t
Senator KING. No; I am speaking of the imports.
Mr. PAYNE. Yes; the imports.
Senator KIro. Do you question that?
Mr. PAYNE. Decidedly more has come in under various other

headings.
Senator KING. I am not sl'.aking of the free. I am speaking of

the dutiable.
Mr. PAYNE. The dutiable?
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Senator KINa. Seventy-five thousand square feet in 1928. Less
than in the preceding years to which I referred.

Mr. PAYNE. Yes; that is right.
Senator KINO. So there has been a diminution in the imports in-

stead of an increase?
Mr. PAYNE. Under this particular paragraph. But a decided in-

crease under other paragraphs. Where they are I do not know. I
can supplement that by saying that to the knowledge of certain of-
ficials in New York City connected with our craft there were in two
years in New York alone and its vicinity over $200,000 worth of im-
ported windows.

Senator KINo. Do you think that they were smuggled?
Mr. PAYNE. There is a paragraph that permits this work to come

in unleaded, which means that it is hand painted, even the faces
that occur in windows, and it comes in at so much a pound with other
small particles of glass wherever they may be. We have not been
able to find exactly where it is. Here is a reference to it in this letter
from Germany.

Senator KING. It came in as colored glass
Mr. PAYNE. It came in as small pieces of glass. I do not know

just what name, but it is there.
Senator KINa. Go ahead.
Mr. PAYNE. The situation in our business I referred to is national.

It is not affected in the East or the West. It is over the entire United
States. There is a decided depletion in business, and.this large vol-
ume coming from Europe, if distributed more through our plants,
would give us a chance to keep going. I do not believe there is one
American manufacturer who is making any money out of the stained-
glass business.

Senator BARKLEY. IS there a decrease in the use of stained glass in
the country at large?

Mr. PAYNE. No; there is not. It remains about stationary, and is
dependent on the erection of churches mostly.

Senator BARKLEY. Have not churches changed in their design so as
not to use as much stained glass as some of the old churches used
to use?

Mr. PAYNE. No; the churches have changed in their design but use
a different type of glass. Ten years ago we used what is known as
an American opalescent window principally. And the styles have
changed just the same as the styles change in everything else, to the
painted style of window of the type that originated in Europe, and
we had to switch to that style of production, and that has been done
completely by our studios in the last 10 years.

Senator BAnRLEY. The old-fashioned, rather decorated, picturesque
stained windows have somewhat gone out fashion?

Mr. PAYNE. No, sir; they have not.
Senator BARKLEY. Still in fashion?
Mr. PAYNE. A more correct type of that same window is used more

extensively to-day.
Senator EDGE. Did I understand you to say that you had closed

your studios about a year ago?
Mr. PAYNE. We went out of business on March 27 of this year.

-- - -,. I
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Senator EDGE. You went out of business in March. Are you not in
business now

Mr. PAYNE. And we reestablished again a new company and started
in business all over again.

Senator Kix,. What capital did you put into your business?
Mr. PAYNE. We had in the former company $100,000.
Senator KIo. Where was your factory, if you had one?
Mr. PAYNE. In Paterson, .J. W. e were the largest producers in

America.
Senator REED. What type do you make now?
Mr. PAYNE. We make the painted European style of window.
Senator REED. Not the stained glass, but painted glass?
Mr. PAYNE. Well, stained and painted have virtually the same

meaning. The words "stained" and "painted" are virtually the
same.

Senator REID. They are all soldered in a lead frame, are they
not?

Mr. PAYNE. Soldered in a lead pattern; yes.
Senator EDGE. Have you proposed in your brief the changes that

you want in 230 (a) or are they contained in these proposed amend-
ments sent to the committee?

Mr. PAYNE. The economic reasons affecting our position ar--
Senator EDGE. Answer my question before you go to something

else.
Mr. PAYNE.*WVell, we say we should have 100 per cent. But we

are not asking for that. One hundred per cent is what we should
have to give us a chance, and with American standards and American
enthusiasm that we put into it we still feel that we can compete, and
the price will be low.

Senator EDGE. The suggested amendment I have here provides for
100 per cent?

Mr. PAYNE. Yes
Senator BARKLEY. Is this stain or painting or whatever it is ap-

plied on the surface of the glass, or is it a part of the manufactur-
ing process?

Mr. PAYNE. It is applied on the surface of glass and burned in
with several fires. Then it is fabricated with lead into a design.
It is all handwork.

Senator KIN. Is there more of this stained glass in various forms
manufactured in the United States to-day than there was last year
or the year before?

Mr. PAYNE. No; the production has fallen off and the imports
have increased.

Senator KING. How do you know they have fallen off?
Mr. PAYNE. We know it. I have the figures--
Senator EDGE. He just attended a convention and had the report

there, you see.
Mr. PAYNE. It is terrible. Shops in Chicago that formerly em-

ployed 20 men have 1 or 2 men working. We ourselves have cut
down 50 per cent.

Senator Edge. How many manufacturing plants engaged in this
particular work are there in the United States?

Mr. PAYNE. There are probably 300 plants in the United States.
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Senator REED. The Tariff Commission report says there are 900.
Mr. PAYNE. That includes the very small studios also.
Senator KING. What do you call a studio?
Mr. PAYNE. A studio or a shop is the same thing. It is an artistic

business and is all done in a studio. You miglit call it a shop.
Senator BARKLEY. It is more artistic when you call it a studio.
Mr. PAYNE. Yes.
Senator KING. Where two or three men are working?
Mr. PAYNE. Yes.
Senator KING. And painting?
Mr. PAYNE. Hand painting. All drawn work, hand painted.
Senator KING. You call that a shop?
Mr. PAYNE. Yes.
Senator BARKLEY. A " shop " is more vulgar.
Senator REED. They are entitled to use the word if the moving

pictures do, I think.
Senator KING. I think so. I can not understand your views when

there is a diminution in the imports.
Mr. PAYNE. There is not a diminution in the imports.
Senator KING. I am basing it on the tariff figures.
Mr. PAYNE. The imports for the first quarter of the year show a

decided increase.
Senator KING. But for 1928 it was less than it was in 1927. And

for a number of years it had decreased.
Mr. PAYNE. It fluctuates up and down, I presume.
Senator EoGE. Here are the figures, if you want the actual figures.

In 1924, $114,000; 1925, $202,000. This is value.
Senator KING. I gave the feet.
Senator EDGE. Square feet: 1923, 22,000; 1924, 54,000; 1925, 111,-

000. Steadily increased to that point. Then it decreased in 1926
to 78,000. And in 1927 it went up to 97,000. And in 1928 it went
down to 75.000.

Senator KIxG. Seventy-five thousand square feet in 1928.
Senator EDGE. Yes.
Senator REED. Mr. Chairman, the trouble with those figures is that

they do not include the imports of colored glass under paragraph 224.
Senator EDGE. Exactly.
Mr. PAYNE. Yes.
Senator EDGE. Is that the paragraph for the free entry?
Senator REED. No paragraph 1707 is the free entry.
Mr. PAYNE. That is the free entry, and it does not include that.
Senator EDGE. It does not include that; that type of window that

comes in free.
Mr. PAYNE. But that seriously affects us as to the total production.

And the fact that glass over $15 a square foot is admitted free, we
feel, causes the German window to be overvalued in order to equal
that, as the figures here would indicate.

Senator KING. This last is used principally in churches, is it not?
Mr. PAYNE. Yes.
Senator REED. In other words, you get a case of overvaluation in

order to get on the free list?
Mr. PAYNE. Overvaluation in order to get on the free list; yes, sir.
Senator EDGE. The tariff expert points out that that which came

free of duty increased in 1928 to $125,110-7,215 square feet.
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Senator KNGo. Seven thousand square feet; yes.
Mr. PAYNE. The valuation is based on the German valuation,

which is decidedly lower, of course, than the American.
Senator KNGo. Would 7,000 square feet on the free list be a very

great amount in competition
Mr. PAYNE. Yes; on the free list supposedly valued at $15 a foot

or more. It would be a hundred thousand and some odd dollars'
business.

Senator REED. I want to ask you about your raw materials. Are
we capable of producing in this country glass, stained or painted,
of as good quality as that which comes from Germany and Eng.
land?

Mr. PAYNE. We positively are, with one or two exceptions.
Senator REED. What are those exceptions?
Mr. PAYNE. An occasional shade of ruby red or of some other

highly specialized color. Ruby on gold in one piece of glass. And
we are willing to pay the duty on such material.

Senator REED. Why can we not make it
Mr. P4YNE. We will make it in time. The industry has developed

rapidly in the last 8 or 10 years. Probably five years more we will
find we can produce the exact colors as made in Europe.

Senator REED. Are people here working on that
Mr. PAYNE. People here are working on that and they are making

progress every year.
Senator REED. And the production of stained glass of various

colors is growing in this country?
Mr. PAYNE. It is growing in this country.
Senator KING. What domestic producers do you buy your glass

from in this country?
Mr. PAYNE. There are only a few domestic producers situated prin.

cipally where the natural gas regions are, in West Virginia, Illinois,
and one factory in Brooklyn, N. Y.

Senator Ko. That is where the domestic is made?
Mr. PAYNE. That is where the domestic is made; yes.
Senator KING. Are they increasing the output?
Mr. PAYNE. They are increasing the output. It is used in lamp

shades and other materials as well.
Senator REED. Does Tiffany make this type of window that you

do P
Mr. PAYNE. Tiffany makes their own type of window with their

own glass made by themselves, an American invention, and has never
been made in Europe before. They are really in a class by them- th
selves.

Senator REED. Called Tiffany glass?
Mr. PAYNE. Called Tiffany glass, and it is a matter of interest

to know that they operate at a loss every year.
Senator BAUKLEY. You stated a while ago that with one or two

exceptions that raw materials can be made in this country. I would F
like to supplement that by this question: To what extent is it being T
made or to what extent is the demand being supplied?

Mr. PAYNE. The demand is being supplied in about, I should say, Pe
60 to 75 per cent in this country and rapidly on the increase. ar

of
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SSenator BARKLEY. You import other qualities of raw material be-
sides these designs that you just spoke about

Mr. PAYNE. There are imported into this country other quali-
ties.

Senator BARKLEY. But you import them yourselves, do you?
Mr. PAYNE. No, we buy through an importer in New York City.
Senator BARKLEY. I know, but you use a certain quantity of im-

ported material in your factory?
Mr. PAYNE. Yes, sir; principally to get variation in tones, six or

seven tones of one color. You will have to buy an occasional shade
from an importer to get that variation to make a good window.

Senator EDGE. Are there any other questions?
Senator REED. Are any of these stained glass windows of the high-

est grade imported from England now
Mr. PAYNE. The imports of those windows are on the decrease.
Senator REED. Of course, they are mostly on the free list, I know,

and go into churches.
Mr. PAYNE. They are mostly on the free list.
Senator REED. But that is on the decrease?
Mr. PAYNE. That is slightly on the decrease.
Senator REED. Why?
Mr. PAYNE. Because the American producer is producing a very

fine grade of window. It is the medium type of work that is put in
the average church which is bought in greater volume that we are not
getting, that we need to keep our factories busy.

Senator KING. And they can be produced in competition with
Great Britain, and Great Britain sends them in free

Mr. PAYNE. There is practically no English window competing
with the German window because there is no comparison as to
quality. You notice our quarrel is principally with the German
manufacturer.

Senator KINo. I do not quite understand you. Senator Reed
asked you about these fine-grade windows imported from Great
Britain. You said that they were declining because America was
producing as good a window.

Mr. PAYNE. Yes.
Senator KING. And those came in free, so that without any

protection the American producer is satisfying the American needs?
Mr. PAYNE. And he can compete with that high-grade window

that comes from England; yes. He can not compete with the
medium grade on which we depend for a volume to keep us busy all
the year around.

Senator EDGE. Are there any other questions? If not, we thank
you very much, Mr. Payne.
. (Mr. Payne submitted the following letter translated from the

German:)
FEBRUARY 26, 1929.

From: Jahn & Gaisser, Munich, Germany.
To: Daprato Statuary Co., Chicago, Ill.

GENTLEMEN: A number of the best artists have united and formed an inde-
pendent corporation.

The purpose of such an agreement is to establish a direct connection between
artist and purchaser, without having such an expensive administration as that
of a church-window factory.

63310-29-voL 2, sonD 2--41
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Our principle is, "No advertising; elimination of any unproductive work;
therefore, quality at the most attractive prices."

By the present we wish to offer you our services for the execution of all opera.
tions of glass painting in all styles of old and modern periods, c

Above all, we are prepared to fill orders on the basis of sketches or cartoons
submitted at the lowest possible quotations, and guarantee a very artistic execu.
tion, which applies even to the smallest orders, under the superv'iion of artists t
graduated from the Academy. th

In addition, we guarantee that only the very best, genuine materIal will be used.
Upon request, we will make also designs and cartoons according to the inl

structions of the purchasers, and this free of charge if a subsequent order is given a

whereas we shall have to ask an adequate payment otherwise. ex
We wish to state also that we have had a good experience with the delivery of or

different parts of a window; that is to say, the delivery of glass which is not
painted and is properly cut on the basis of designs or cartoons that are sub. o
mitted or our property, also of painted, nonleaded, but burnt windows (smaller c

duty on weight), and also of the flesh parts alone.
In order to show you the quality of our work, we are enclosing herewith some

photographs of details, and would ask you to favor us with a trial order. We w
are confident to secure your satisfaction in every respect. th

It is not necessary to make promises, because it is in our own interest to deliver gl
only high-grade work at attractive prices. do

In order to work out an estimate which will correspond to the actual value, we dil
would ask you to kindly describe the object in detail when inquiring. in

Yours very truly, le
LEONHARD LOCH

(Translator's note: The above terms are rendered literally from German.) t

co
MARCH 29, 1929. on

From: Max Zeitler, Offenburg, Germany.
To: Mr. Wydler. 

shl

MY DEAR MR. WYDLER: I am very familar with the line, and have been
employed by leading concerns as cutter.

l am gladly willing to furnish you with details:
Question 1. Almost in all parts of Germany the working week is 48 hours.
Question 2. A fully experienced glazier-craftsman earns reichsmarks 1.20 per

hour; a skilled construction glazier earns the same amount.
Question 3. As to apprentices matters are very different. For instance, here ST

we have four apprentices in the artistic glasswork department, and in another
establishment there may be only one.

MAX ZEITLER. 8a.

REPLY BRIEF OF STAINED GLASS ASSOCIATION OF AMERICA be

FINANCE COMMITTEE,
Senate of the United States:

Replying to the brief of Franz Mayer of Munich (Inc.), the Stained Glass
Association of America asks leave to call the committee's attention to the fact
that the testimony of Mr. Payne shows that the amount of windows at this time
made in America, competitive with the German type of window-that is, the
picture-window type-is about $750,000.

The testimony of Mr. Heinigke, as referred to in the brief of the importer,
shows that in the year 1920 the amount of this type of window was approximately
$500,000. Your attention is also called to the fact that the $7,500,000 production
referred to in the brief of the importer includes leaded glass, whether used in
windows or lamp shades, and also includes windows that are not stained; in
other words, those which are not figure windows, but opalescent and other kinds, mi
and not the kind of windows which are competitive with the German product.

The German quotation or offer to send the windows in "knocked down" so
that they will be subject to duty by weight is sufficient answer to the statement
of the importer that this practice is not carried out. We also know of such ci
quotations for unglazed windows having been made by a Swiss firm.

As to the domestic firm which has a studio in Munich, having opened a branch d
in New York, I would say that this is merely a shop for erection of windows; we
have no knowledge of windows having been made in the New York Studio.
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It has been inferred by the importer that there is a difference in cost in produc-
tion between the American and European manufacture of stained-glass windows.
He fails, however, to give you the benefit of his knowledge as to European wage
costs,.his own foreign price, or even his own selling price, and he neglects to give
you any figures as to the cost of transportation, though attempts to claim that
freight charges equalize the costs. He does not show you what he allows for
overhead and selling expense in America. He gives no information. I might say
that the American firms figure 10 per cent for selling overhead and from 10 to
20 per cent profit. Surely his overhead is no more.

There is no comparison between the work done by the German firms, mechanical
factory, and the high-grade window, the kind we referred to in the testimony and
exhibited by the witness, Mr. Blanck. There was no competition with America
on the high-grade window, and we did not ask for, nor need, protection. Mr.
Connick is well able to compete with the importer and is doing business on account
of the quality of his work, and the fact that he has a patron in one of the greatest
church architects.

The reference to the advertirement for leaded glass, showing how cheaply
windows arc made, is an answer in itself. You were informed by Mr. Payne that
there is no leaded glass imported; the Americans control this market. Leaded
glass is not stained or painted work. Mr. Mayer should have known this, and no
doubt did know it, but he quoted this with the hope that you would not know the
difference between leaded glass and painted work. If you will notice, however,
in his quotations, that medalions or centerpieces, which are finer than ordinary
leaded glass, are costing $5, while leaded glass cost but $2.

There is no one demanding free importation of windows for churches except
the foreign manufacturer, who desires to put his products on the American market
to the exclusion of the American producer; who has a selfish motive to serve. The
consumer has not raised his voice. There is no request on his part; it is merely
on the part of the men who, if they can get rid of the American manufacturer, will
be able to sell the windows for whatever price they see fit. There is nothing to
show that the stained window has ever sold for less. There is no statement on the
part of the importer that the buyer pays more than heretofore. His complaint
is that protection will drive him out of the market. In other words, the business
will go where it should go, to the American.

Respectfully submitted.
FRANCIS J. SMITH,

Attorney for the Stained Glass Association of America.
STATE OF NEW JERSEY,

County of Camden, ss:
Francis J. Smith, being duly sworn according to law, upon his oath deposes and

says that he is the attorney for the Stained Glass Association of America; that the
facts hereinabove set forth, which are made from his own knowledge, are true;
and that those which are made upon information and belief, he believes them to
be true.

FRANCIS J. SMITH.
Sworn to and subscribed to before me this 1st day of July, A. D. 1929.

CHARLES H. SMITH,
Attorney at Law, New Jersey.

STATEMENT OF RICHARD BLANK, NEW YORK CITY, REPRESENT-
ING THE DECORATIVE GLASSWORKERS

Including glass mosaics, par. 18071

(The witness was duly sworn by the chairman of the subcom.
mittee.)

Senator EDGE. Whom do you represent?
Mr. BLANK. The decorative glassworkers of New York and vi-

cinity, affiliated with the Painters and Paperhangers of America.
Senator EDGE. And you are appearing before the committee to

discuss paragraph 230 (a)? Is that correct?
Mr. BLANK. Or paragraph 230, in reality-stained glass.
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Senator EDGE. Paragraph 230, both (a) and (b)
Mr. BLANK. Yes, sir; and I have brought along with me samples

of the different kinds of glass that are used in the industry.
Senator EDGE. Just a minute, before you get into samples. Para.

graph 230 (a) provides for raising the duty to 60 per cent ad
valorem on stained or painted glass windows--you just heard the
previous witness on that subject-and paragraph 230 (b) provides
for a duty of 50 per cent, the same as existing law, on glass mirrors.
There is no change, as I understand. Is that correct?

Mr. BLANK. We would like an increase on that.
Senator EDGE. But the House bill provides for the same rate as

existing law-50 per cent.
Senator KING. On what?
Senator EDGE. Glass mirrors. All right, Mr. Blank; go ahead.

What do you ask for in paragraph (a)?
Mr. BLANK. On paragraph (a) we feel that if you would add $1

a foot to the 60 per cent duty on the low-priced windows that you
have listed now, it would more nearly compensate for our amount
of pay. The difference in pay is so great now that we can not com-
pete. "

Senator EDGE. Do you mean to say that you would prefer 60 per
cent ad valorem and $1 specific duty.

Mr. BLANK. One dollar specific duty; yes, sir.
Senator EDGE. Rather than the 100 per cent that has been sug-

gested?
Mr. BLANK. We would like the 100 per cent, but we feel that if

we get the dollar there is no use of asking for that. When you fig.
ure that there is a difference of 75 per cent in the pay, it is very dif-
ficult to figure this work. You know when you get this class of
work, it all depends on the amount oi work that is on the artistic
end of it; and if you try to make a duty that covers it all, you help
one and vou hurt another.

Senator EDGE. What about paragraph (b), providing 50 per cent,
the same as existing law? What is that duty on?

Mr. BLANK. That is on mirrors. The same thing applies on that,
owing to the difference in cost of labor over here for polishing and
different things.

Senator EDGE. How could you put a duty of a dollar a foot on
mirrors? Is that the same thing?

Mr. BLANK. The same thing. I am not as conversant with the
subject of mirrors, gentlemen, I will admit, as I am on my own
product of stained or leaded glass.

Senator BARKLEY. What would $1 a square foot be in ad valorem
duty?

Mr. BLANK. The cost of the material coming over here on a gen-
eral average has been $2.20 a foot in the case of leaded glass of the
type that has been going into churches, that we have the greatest
amount of competition with at the present time; and if you add 60
per cent to that, which is $1.32, you have $3.53.

Senator BAKLEY. That is the tariff?
Mr. BLANK. If you put a dollar on to that, you have $4.50.
Senator BARKLEY. $4.50 per square foot of tariff?
Senator REED. NO; that is tariff plus invoice price.
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Mr. BLANK. The whole business.
Senator BARKLEY. What does that $1 per square foot mean in

terms of percentage, ad valorem duty
Mr. BLANK. It means, just as I say, one-third added on to it,

bringing it up to--
Senator BARKLEY. What is the average selling price of this glass

per square foot?
Mr. BLANK. The average selling price runs from $5 to $10.
Senator EDGE. So, if it was $5, a duty of 50 per cent would be

$2.50.
Mr. BLANK. Yes; but the cost brought in here is $2.20 a foot, on

an average, of this work; and we figure that 60 per cent added to
that would give you $1.32 duty, which would mean that that work
would be brought in here at the rate of $3.53. We figure over here
that it costs us $3 a foot for workmanship alone; the cutting and
glazing runs $3 a foot on that class of work.

Senator KINo. Let me see if I understand you. For instance,
take 1928: There were 75,101 square feet imported at a cost of
$183,000. If you add another dollar a foot to that, that would make
the cost over $238,000, and it would increase the duties of approxi-
mately $125,000 or $150,000.

Senator REED. It would make the total duty collected on the 1928
imports $166,000 on an invoice value of $183,000.

Senator KING. Yes.
Senator REED. It would be about a 90 per cent duty on stained-

glass windows; and you say that is necessary?
Mr. BLANK. That is absolutely necessary.
Senator REED. In order to compensate for the difference in the

labor cost?
Mr. BLANK. That is it-the difference in the labor cost. This is

purely and simply nothing but a labor-cost proposition. There is
no machine work in it.

Senator REED. You made what I think was a slip of the tongue in
saying that a dollar per square foot specific duty also ought to go
on mirrors-small mirrors.

Mr. BLANK. I say I am not conversant with mirrors. I will say
that right now. I can not say positively.

Senator REED. If you will look at the figures, you will find that
the average foreign invoice value per square foot of the mirrors im-
ported in 1927, the latest year, was about 5 cents per square foot.
You could not add a dollar a square foot to that.

Mr. BLANK. No; you could not. I am wrong in that. I am not
at all conversant with mirrors. I do not want to talk on that.

Senator EDGE. You want to confine your testimony to paragraph
230(a) ?

Mr. BLANK. Leaded glass and mosaics. I should like to include
mosaics in that, as they are made out of glass just the same.

Senator REED. I want to ask you two or three questions about this
before you show your samples.

Are the workmen in America capable of doing as good work as
those abroad?

Mr. BLANK. Yes, sir.
Senator REED. Do they do as good work?
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Mr. BLANK. They do better work-as good and better.
Senator REED. It is not a question of opinion, then; it is a question *

of past performance?
Mr. BLANK. Past performance; yes, sir.
Senator KIN. And do you do more work per capita, per man?
Mr. BLANK. We do more work per capita, per man; that is correct;

yes, sir.
Senator RED. Do you know of any American manufacturers who

have given up manufacture here and established plants in Germany?
Mr. BLANK. Yes, sir; two.
Senator REED. Who were they?
Mr. BLANK. Frei, of St. Louis, and von Gerichten, of olumbus.
Senator REED. When did they move
Mr. BLANK. To my knowledge, about six years ago for Mr. von

Gerichten, and about three years ago for Mr. Frei. They started
at that time to build plants in Munich. They both still maintain
shops here in the United States to do odds and ends of leaded.
glass work, and they use the men in the shops to install the imported
works when they come in around their own districts, and then they
employ men in other districts, where the traveling expenses are
greater, to set that work in the frames.

Senator REED. But the actual manufacture occurs in Germany?
Mr. BLANK. Yes, sir. Mr. Frei had a 3-story building constructed

at Munich, absolutely up to date, with every idea that we have had
over here for shortening the work in any way. He has incorporated
all those features in that factory. Every American idea has been
incorporated in it to cheapen the work as much as possible, for the
purpose of underselling the American producer.

Senator KINo. Where do you say that plant is located?
Mr. BLANK. In Munich.
Senator KINo. Do you work for him?
Mr. BLANK. No, sir. I have worked for the Ravenna Mosaic Co.

I put up a stained-glass shop in New York City for the Ravenna
Mosaic Co.; and Mr. Frei came over and inspected the shop, and
I had one or two ideas a little further advanced than his, and that
is how I knew about it. Hie told me I was one step ahead of him in
it, and said it was the most complete shop of its kind in the world;
and then lie incorporated those ideas in his own plant in Munich so
as to compete over here and do the work as cheaply as possible.

Senator KING. Does he ship his wares to this country
Mr. BLANK. Yes, sir; he ships his wares right to this country.
Senator KING. What is it that he ships?
Mr. BLANk. He ships stained and painted glass for churches.
Senator REED. Let us have a look at your samples.
(The witness produced several samples.)
Mr. BLANK. These are samples of different types of antique glass

which are imported, and also one made in America.
Senator EDGE. German and English?
Mr. BLANK. This is American, showing that they can be made here.
Senator KNGo. You show two here-one English and one Amer-

ican
Mr. BLANK. Yes, sir.
Senator KINo. Is that English sample better?
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Mr. BLANK. No, sir; it is not.
Senator EDGE. Who makes the American sample?
Mr. BLANK. I really do not know the name of the firm that

makes it.
Senator EDGE. Where is it located?
Mr. BLANK. Down in West Virginia.
Senator KIIN. Is the value determined by the thickness?
Mr. BLANK. No, sir; by the quality of the glass-the color, the

clear color of it.
Senator KINo. The English sample is much thicker than the Amer-

ican sample.
Mr. BLANK. The difference between the English and the German

and, so far, the American, is that the English make a smaller sheet,
and it runs from thin to thick, giving a gradation of color, so that in
the highest class of work you can have a shading from the shoulder
down, giving you a shadow..

Senator EDGE. What are these little holes in the German sample?
Is that air?

Mr. BLANK. That is done purposely. You see, in some cases in
selecting this glass you need the bubbles to bring out a certain quality
of the work.

Senator EDGE. Is that considered a better glass with the little
globules, whatever you term them?

Mr: BLANK. Yes, sir; in some cases it is better, and in some cases
it is not, depending on the class of work they are doing. The
Americans have only started in now; with this duty they will start
in a great deal stronger, because they will be able to compete with the
European markets in this country. There is not anything in the
way of glass that they can not make over here, but they can not com-
pete with the European price.

We are perfectly satisfied to have a duty on the raw material as
long as you bring the duty on the finished article up to a compensa-
tory figure. If you do not bring the duty on the finished article up
so that we can compete here we can not purchase the raw material;
so that it would not be of any use to attempt to manufacture glass
here-we could not purchase the raw material, as we would not have
any orders here.

Ifere is a type of glass that is made only in America. This is
the Tiffany glass you were talking about. Here are samples of it,
right here.

Senator EDGE. Is that all Tiffany glass?
Mr. BLANK. That is all Tiffany glass.
Senator REED. Do you use that at all in your stained-glass work?
Mr. BLANK. Yes, sir.
Senator REED. DO other people than Tiffany buy this?
Mr. BLANK. You can not buy just this glass from Tiffany, but

you can buy a similar glass from other factories, like Wismark and
Danenhoffer. It is not exactly that type, however; each factory
has its own type.

Senator REED. What is the present duty on mosaics?
Mr. BLANK. Fifty-five per cent; and it has been put on the free

list. I brought a piece of mosaic along to show you. That [indi-
eating sample] is part of a mosaic going into a church now in New
York City.
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Senator BARKLEY. Do you mean that the House bill puts it on the
free list?

Mr. BLANK. That has been put on the free list. That is made by
Heinigke & Smith. It is going in the Temple Emanuel-el and
Beth-el in New York City. That is a piece cut right off. They will
make another piece for it, of course. That is the way it is brought
in from the other side, showing that all they have to do is to put
it up in the wet cement, and wash the paper off, and it is done, taking
all the work away from the American workmen here.

Senator REED. We make mosaics here; do we not?
Mr. BLANK. We do, certainly; but the brief filed here by Mr.

Wagner said we did not do it; that we made no mosaics here. I
have a list of firms here that do it.

Senator EDGE. No one has testified before this committee that we
did not make mosaics; has anyone

Mr. BLANK. Yes, sir; I read a brief in which it was stated that
it is not done here-a brief before the Ways and Means Committee.
Here is a statement showing the work that has been done in this
country by different firms, and the amount of work.

Senator KINo. It is not put on the free list unless it is a work
of art.

Mr. BLANK. Well, they put it all down as a work of art when they
do that. That has been the game that has been worked for a long
while-this " work of art" stuff. That was one of the reasons why
we fought to take stained glass from art glass. They had it listed
as art glass. They want everything to come in as a work of art.
They have artists over here who make up the designs in this country
and ship them over to Europe, and they do the work there and ship s
it back here again; and all you have to do is to go into a factory
here and do the same thing, only it would cost more money. It is
only a matter of price. It is not a matter of doing the work any
better abroad.

Senator KINo. Do you call this sample you have given us here a p
work of art?

Mr. BLANK. That is a part of the design. That is a work of art
according to the understanding of the term " work of art." A real
artist made that design. That work commands $50 a foot set in c
place, showing that that sample is only a very small part of the
finished mosaic.

Senator KINo. What do you call these little squares that are usedsq
in bathrooms?

Mr. BLANK. That is tile. That is a different thing altogether.
Senator REED. This is made of stained glass, is it?
Mr. BLANK. No; this is made of colored glass, known as opalescent

glass. I show you these sample from Tiffany's to prove that we e
can make anything in mosaics just as well out of our material as they
can. I have different samples of Italian mosaic here, showing it the
as well.

Senator REED.. Mr. Blank, would this sample qualify as Venetian
glass mosaic, which is a work of art set

Mr. BLANK. There is Venetian glass stuck right in there now.
Senator REED. Actually made in Venice? tha

art
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Mr. BLANK. Actually made in Venice. Here they are; and the
rest of the glass was made in America.

Senator REED. So this product, if made abroad, would come in
under that paragraph of the free list?

Mr. BLANK. Under that paragraph of the free list.
Senator REED. What is the number of the paragraph?
Mr. BLANK. 1807. That is made of little bits of scraps. It is

made in sheets and then cut up into squares of 1 inch, and then
broken up into smaller pieces with a hammer.

Senator REED. Would a product in that condition come in under
that paragraph of the free list [addressing one of the experts] ?

Mr. Koci. If it is a work of art.
Senator EDGE. What was the decision of the Customs Court on

that?
Mr. KoCH. The decision was on the finished article, that Venetian

glass and mosaics are, in fact, works of art, but not works of art
under the language of the tariff, and therefore are dutiable a. 55 per
cent ad valorem as manufactures of glass. Now, the committee put
this class of ware on the free list-not the cubes out of which they
are made.

Senator EDGE. The finished product?
Mr. KocH. The finished article.
Senator EDGE. The finished article comes in free of duty?
Mr. BLANK. This is the material for this picture.
Senator EDGE. I understand.
Senator KING. Coming in in this form exhibited by the witness-
Mr. KOCHon. It might possibly carry a duty of 50 per cent ad valorem

as glass.
Senator KINO. That would come in at 50 per cent?
Mr. KocH. As far as I know, as glass.
Senator REED (to Mr. Carter). Do you agree with that? Do you

agree that this would not be the finished article which is found in
paragraph 1807?

Mr. CARTER. If it is a work of art--
Senator REED. We are trying to find out whether it is or not.
Mr. Koc. The picture itself is the one subject to the court de-

cision. This is the material for that.
Senator KINo. So that the record will show it, this material that

I am holding in my hand now, which shows various little colored
squares attached by mucilage or something to a piece of paper-you
call these little pieces of glass colored glass, and they would come in
under the 50 per cent rate I

Mr. KocH. Fifty-five per cent, paragraph 218.
Senator BARKLEY. But if they are all worked into a completed

design, as represented by that picture, they are on the free list?
Mr. KOCH. They are now, under the House bill; yes. Formerly

they carried a rate of 55 per cent.
Senator REED. That is not what you told me. You told me they

were only under the paragraph on the free list if they were actually
set in cement.

Mr. KoCH. No, sir; they bring in the assembled picture just in
that form, just as it is there, ready to set into cement-the finished
article ready to set into cement.
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Senator REED. The sample that Mr. Blank has shown us is assem-
bled into the final design.

Mr. Koci. That is not assembled into the design.
Senator EDGE. That is not the final design; this is. in
Mr. BLANK. That would be part of the same design as that su

[indicating]. it
Senator BARKLEY. But it would have to be rearranged?
Mr. BLANK. This would be the same as a part of that design set

up on paper, and then cut off just before you would come to the
figure work. All mosaic is made on large sheets of paper, and the
paper is then cut up on prearranged lines so that it makes small
sections which are easy to handle; and then these sections such as me
you have before you are pressed into the cement at the place where
the design is to be erected, the paper removed, and then you have 23
the design that you originally laid out.

Senator EDGE. Will you not prepare a memorandum covering
this-it seems to be more or less confused-as to the existing law,
as to the paragraph in the House bill now before us, and the court
decision, so that we can try to straighten it out

Mr. KocH. Will the witness state that these are assembled in
those designs and brought in?

Mr. BLANK. This part would be in the bottom part of that, down
here-assembled right down here.

Senator EDGE. And that would be free of duty
Mr. BLANK. That would be free of duty. It was not a part of Th

that design [indicating]. Nobody imports mosaic just like this, yel
plain. It is all imported just like that, and that is just as much a
part of the design as the figure is. y1

Senator BARKLEY. Would you consider that part a work of art?
Mr. BLANK. No; not that part alone.
Senator BARKLEY. Then it would not come in free of duty.
Senator REED. You are just sticking in the bark; you are not get- on

ting anywhere 'on this. If the design that Mr. Blank has referred
to is a part of a large picture, it is just as much a work of art as G
the face of the figure is. An

Mr; BLANK. YOu would find that Barry Faulkner would be just tar
as particular about that part of the design as he would about the on
figure work r

Senator KING. Let me ask you a question. Suppose I had an of
artist draw a picture of some historic or religious character, say con
Moses on Mount Sinai. Suppose I had an artist make a drawing o
of that, and I wanted to have it reproduced in mosaic, and I went Ame
over to Germany or to England and said, "I want you to take this plan
picture, this drawing, and prepare a mosaic duplicating this in
design and the various colors" I had the colors etched in. If
.that were done, certainly that is to be distinguished from these oft
loose pieces that you have attached to this paper. mec

Mr. BLANK. Well, the theory would be--
Senator KINo. You would distinguish them; would you not?
Mr. BLANK. I would distinguish them, naturally. plus
Senator KING. That would be a work of art; would it not? Re
Mr. BLANK. That would be a work of art, yes; that we can produce

over here. Re

Pain
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Senator KINO. It would be a work of art; would it not
Mr. BLANK. Yes.
Senator KING. Now, suppose instead of having them put together

in cement or paste, whatever it is, over there, I had them put in a
suitable casket and brought'over here and put into shape here; would
it still be a work of art ?

Senator REED. That would be colored glass.
Mr. BLANK. That would be the plain glass.
Senator KINI. And it would have to pay the duty; would it not?
Mr. BLANK. It would have to pay the duty.
(The witness then exhibited and explained the samples to the

members of the subcommittee, after which the following occurred:)
Senator EDGE. This is the product that comes under paragraph

230 (a) ?
Mr. BLANK. Under 230 (a) and free of duty, both.
Senator EoDE. Or free of duty if it was over $15?
Mr. BLANK. This is considered a work of art, and it would come

in free of duty.
Senator KINo. Is this burned in?
Mr. BLANK. It is burned in; yes, sir.
Senator KING. Is the glass colored?
Mr. BLANK. The glass was colored originally.
Senator KING. In the making of it?
Mr. BLANK. In the making of it. The only color is the stain.

The yellow stain is put on with soda and fired in, and it gives a
yellow color.

Senator EDGE. Are there any further questions? If not, thank
you.

(Mr. Blank submitted the following brief:)

BRIEF OF THE DECORATIVE GLASS WORKERS OF AMERICA

Hon. REED SMOOT,
Chairman Senate Finance Committee, Washington, D. C.

GENTLEMEN: The Decorative Glass Workers of America. affiliated with the
American Federation of Labor, appeal to your honorable committee to enact
tariff legislation with dutiess on stained-glass windows and parts thereof, and
on glass mosaics and parts thereof. which will at least equal the difference
in labor costs between the product of German labor and American workers.

During recent years, several American studios Ihve been forced to go out
of business, due to their inability of producing these ' products for American
consumption, at prices which would permit of our work being sold in competi-
tion with the product of German labor.

Only a few years tgo two American concerns virtually closed down their
American studios and are now producing all of their windows in Germany in
plants owned by themselves.

We have been greatly injured by the false idea that stained or painted glass
windows nre works of art. The only work of art is the design, paiining, or
sketch which workmen use in the making of these windows. The actual making
of the windows or the carrying out of the designs in glass mosaics is done by
mechanics in America or in Europe.

We ask that paragraph 230 be amended by adding thereto a specific duty of
$1 ptr square foot.

We ask that glass mosaics be dutiable at not less than 60 per cent ad valorem,
plus $1 per pound.

Respectfully submitted.
RICHARD L. lBAvNCK.

Representing the Decorative Glass Workers Union of the Brotherhood of
Painters, Paper Hangers, and Decorators of America, and America's wage
earners protective conference.
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HALF-TONE SCREENS (RULED OR ETCHED GLASS)
[Par. 230 (c)]

STATEMENT OF JOHN STORCK, JR., REPRESENTING HAROLD M.
PITMAN CO., CHICAGO, ILL.

(The witness was duly sworn by the chairman of the subcom-
mittee.)

Senator EDGE. Whom do you represent?
Mr. STORCK. The Harold M. Pitman Co., of Chicago, Ill., and

New York.
Senator EDGE. And you are before the committee to discuss para-

graph 230 (c)
Mr. STORCK. Paragraph 230 (c).
Senator EDGE. Etched glass?
Mr. STORCK. Etched or ruled glass. tc
Senator EDGE. Did you file a memorandum or brief in the House?
Mr. STORCK. I did not-we did not; no.
Senator EDGE. In what way do you object, if you do object, to

paragraph 230 (c) as it appears in the House bill, providing a duty
of 55 per cent ad valorem? o

Mr. STORCK. Only to the duty-only to the increase in the duty.
Senator EDGE. You are opposed to the increase? M
Mr. STOHCK. Yes, sir.
Senator EDGE. What was the duty before? I
Mr. STORCK. The duty under which these screens came in was 20

per cent.
Senator REED. The House has raised it from 20 to 55 per cent? 0
Mr. STORCK. Fifty-five.
Senator REED. All right. Now, why ought not that to have been

done?
Mr. STORCK. I should like to read this brief statement of facts.
Senator EDGE. You say it is a brief statement? so
Mr. STORCK. Yes, sir. It is not a brief. I do not want to file it

as a brief, but it is just a statement of the facts.
For the past three years we have been the sole importers of the

Efha half-tone screen made by the Efha Rasterwerks, of Munich,
Germany.

We undertook to supply the American market in the face of a
firmly established monopoly of close to 40 years. nel

Senator KINo. You say you imported against a monopoly that a (

was here? 
th

Mr. STORCK: Yes, sir. ma
Senator KINo. Go ahead. I do not want to interrupt you. h
Mr. STORCK. Halftone screens have been manufactured close to 40

years by only one manufacturer in this country. This manufac- easi
turer has never in the entire history of the industry been ever able est

to furnish screens from stock. o

Senator KINo. What do you call "screen "? the
Mr. STORCK. Ruled or etched glass for photographic use. lith
Senator KING. Go ahead.
Senator REED. Have you one of them here? on

Mr. STORCK. Yes, sir; I should like to submit it. of
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Senator REED. Let us see one.
(The witness produced a sample.)
Senator REED. This is for halftone reproduction; is it not ?
Mr. STOncK. Yes, sir. These [producing samples] are facsimiles

of the square and of the circular screens-the circular screens used
in the color or lithographic process. You can look at these through
a glass I have a class here, also.

Senator KING. What do you use those for?
Mr. SToRCK. The square screens and the circular screens are used

for all reproduction as it affects the various phases of printing.
Senator REED. This is made of plate glass, is it?
Mr. STOnCK. Plate glass, ruled, etched, and cemented together. It

is a cross-line screen.
Senator KINz. Where is the cement?
Mr. STORCK. It is a balsam between the glass, to hold the two pieces

together. There can be no air space between the two pieces of glass.
Senator EDGE. Did anyone appear for this item in the House? I

do not mean against it, but for this increase in duty?
Mr. SToncK. Yes, sir.
Senator EDGE. We have no one here, and I should like to get the

other side of it. Did I understand you to say a moment ago that this
particular glass, ruled or etched for photographic purposes, is not
manufactured except by one person?

Mr. STORCK. One manufacturer in the United States and one man-
ufacturer on this hemisphere.

Senator EDGE. Where does the evidence for the increase appear?
Mr. STORCK. In the hearings before the House Ways and Means

Committee, page 1451, a brief submitted by Max Levy & Co., of
Wayne Junction, Philadelphia.

Senator EDGE. Are they the sole manufacturers?
Mr. STORCK. The sole manufacturers.
Senator EDGE. They are the sole manufacturers, and you are the

sole importers Is that itt
Mr. STORCK. There are two other importers, but I should like to

explain their position later.
Senator EDGE. Go ahead.
Senator KING. Go ahead just as fast as you can.
Mr. STORCK. The photo-engraving and lithographic industries have

consequently been under a great handicap, due to the fact that it was
never possible to get screens when they were wanted without great
and annoying delay. Never having been able to promptly supply
the normal demand, without even taking into consideration the nor-
mal expansion in the graphic-arts industry, the American consumer
has suffered due to having only one source of supply.

The manufacture of these screens is a scientific proposition, not
easily attempted, and requiring the most exacting work and the high-
est grade of glass obtainable. We understand the glass used by the
only manufacturer in this country has to be imported. Nothing but
the very finest can be used for the purpose of making these screens.

The demand for screens is constantly increasing, especially in the
lithographic field, where, due to the progress made with offset, and
on account of no longer directly printing from stone the requirement
of half-tone screens is one of absolute necessity, and the demand for
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larger sizes is growing daily. May it please the committee to con-
sider the following facts:

That we have carried in stock from thirty to forty thousand dol-
lars' worth of these screens, and that we have thereby been able to
be of distinct service to the industries mentioned, and that the only
manufacturer in this country has had the monopoly for so many years,
and in all those years has never kept up with the demand, and that
at the very present day the only manufacturer in this country is
not able to supply without many months' delay even the most ordi-
nary specification. We feel that it would, therefore, be conferring a
hardship on the engraving and lithographic industries to increase
the duty, and would also be a handicap for the further development
of business in this direction. We would therefore request that the
duty remain at 20 per cent as before, and that the proposed duty of
55 per cent on the glass screens for photographic purposes be with-
drawn form the tariff bill, this duty being prohibitive.

In the year 1928 we imported $30,467.31 of these screens, on which
we paid a duty of $6,240.

Senator KINo. Thirty thousand what?
Mr. STORCK. $30,467.31.
Senator KING. Was that square feet?
Mr. STORCK. No; dollars.
Senator REED. This was in 1928.
Senator KINo. What was that-$30,000?
Mr. SToncK. $30,000. c
Senator KING. Invoice value?
Mr. STORCK. Yes, sir.
Senator REED. That was for 1928?
Mr. STOnCK. Yes, sir-on which we paid a duty of $6,240. If the

new duty should go into effect, besides injury to the engraving, lith.
graphic, printing, and advertising industries, the Government would
lose this item of income.

Senator KING. Is that substantially all that was imported into the t
United States?

Mr. STORCK. There are some minor imports from two other houses.
Senator KINo. Would it be a third as much .3 yours?
Mr. STORCK. Possibly; possibly less.
Senator EDGE. There are only three producers in the world, as I

understand-two in Germany, and one in England-in addition to
the one in the United States.

Mr. STORCK. I believe there are three, but the two of them in
Germany are under one head; that is, they are under the same control;
and there is another producer in England. I will come to that.

The committee can also see that if the only manufacturer in this
country is now so far behind, in spite of the fact that we are in the
field supplying, as we firmly believe, only an excess demand, the g
situation certainly would be worse if we are prevented from import-
ing these screens on account of the proposed high tariff, and our
graphic-arts industry would certainly suffer.

For some years we have equipped complete photo-engraving plants, a]
also the complete gallery equipment of lithographic plants. Screens s
are of vital importance. Without screens these plants are worthless.
If we are unable to supply such an important item as glass screens, in
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it will be impossible for us to equip these plants, due to being, unable
to secure these screens from the manufacturer in this country, as the
home manufacturer would and has refused to furnish us. This is
an important point to consider.

Senator KINO. Then the more of this glass that is used, the more
other business is developed.

Senator EDGE. Is that the end of your statement?
Mr. STORCK. No, sir. I should just like to submit one of our lists

to show other items that we furnish. There are three different stand-
ard types of cameras-three manufacturers that furnish cameras
to the industries that I have mentioned.

I believe that through the long-established advantage of the screen
manufacturer here, the manufacturer in this country will always
enjoy the larger proportion of the business, as long as screens are
sold. Many will buy the screen manufactured here.

These etched-glass screens are not manufactured for any other
purpose but to be used in a camera, as a part of the apparatus for
photographic reproduction for all phases of printing. It has abso-
lutely no value for any other purpose than for that which it is made;.
and if duo consideration is given to this, it can be seen that it is not
to be classified under" Etched glass," as a vase or some other item of
luxury.

The Efha screen, which we are importing, is the equal and in some
respects has advantages which would benefit the industry in this
country. It is bound with a leak-proof binding, which in a large
measure prevents the expense of repair, due to he separation which
takes place on other screens.

It may be claimed that we have conferred no advantage to the
industry by not reducing the price.

Senator KINo. Then you have rather hlped the American manu-
facturer in his monopoly, have you not?

Mr. STORCK. The reason for this is this: We do not want to do
that; but with our conditions to-day, with our expense of having to
sell these screens, having to advertise them, and incidentally keeping
a stock of them, all those factors taken into consideration make the
profit the same as if we sold the Levy screen, which we used to sell.

Senator KING. Then the prices are the same? The domestic prices
are the same as those of the importers

Mr. STORCK. Exactly. To undersell them, we feel that we would
be interfering with the Government's provision against dumping,
which, of course, we have not absolutely any right to do.

Senator KINo. Go ahead.
Mr. STORCK. We are able to sell at the same price as the American

manufacturer only on account of being in a position to deliver from
stock, and supply concerns that can not tolerate long delays. This
gives us only a small share of the normal business, as we now supply
only the excess demand.

Senator KING. What is the normal business?
Mr. STORCK. I have not any direct information as to the entire

amount of screens that are sold in this country, but I am prepared to
say that it would run to $200,000 or $250,000.

Senator IKIN. That is, this Mr. Levy's sales and the sales of the
importers amount to $200,000 or $250,000?
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Mr. STORcK. No; I believe that the normal sales of the Americani
manufacturer would amount to that. We are taking care of what we E
feel is an increase in the graphic-arts industry.

Senator KINo. Let me see if we understand each other. Mr.
Levy's production and sales amount to about $200,000 or $250,000
a year ? ta

Mfr. STORCO. I can not say exactly. in(
Senator KINa. I do not mean exactly, but approximately. Would

it be half a million? e
Mr. STOCK. No.
Senator KING. I want to get some idea about the imports. What

are the imports?
Mr. STORCK. Our imports have been in addition to those that we

had in stock.
Senator KINo. What are your annual imports? H
Mr. STORCK. Our imports were $30,000 in 1928.
Senator KINo. A year? r
Mr. STORCK. I think they were about $5,000 less in 1927, and about

*the same amount in 1926. Of course, we still have considerable Is
stock. This is to take care of stock and special items. ro l

Senator EDGE. About 10 per cent of the domestic production? ns
Mr. STORCK. Just another moment, please.
Senator EDGE. Go ahead and finish your statement.
Mr. STORCK. We also ask the committee to consider the important

fact that we are in position to supply larger sizes than the manu-
facturer in this country; and, due to the fact that larger sizes are
coming into greater demand, this is a distinct advantage which
American industry should not be made to pay extra for. We also HA
have screens which can not be made in this country, a peculiar type c

of which has been of great advantage in developing the color roto- O
gravure, without which the plants employing this type of reproduc- ee
tion would have found it impossible to reach the position they ncw it
hold. c

We are firmly convinced that the engraving and lithographic tha
industry are satisfied that it is to their advantage to have an addi- me
tional source of supply; and if time could be had to secure an over- as
whelming evidence to this effect, we could substantiate this claim. ser
However, due to time limitation, this is impossible. However, we
would like to submit partial evidence to this effect by a few letters
from well-established and respected concerns bearing some expres-
sion on this subject.

(Mr. Storck submitted the following letters for the record:)
KALAMAZOO, MICH., June 13, 1929. Mr.

HAROLD M. PITFMAN CO.,
Fifty.first Avenue and TIrty-tthird Street, hicfago, Ill.

(Attention Mr. Harold Pittman.) kind
GENTLEMEN: We certainly appreciate the service rendered on the rotary timl

screen for process work which we ordered from you just a few weeks ago. It
We regret we did not place the order with you in the first place, as we waited ba (

over five months for a Levy screen and then had to cancel order. your
Your prompt delivery has made it possible for us to now start production on

orders that have been held up for many weeks.
Yours very truly,

CRESCENT ENGRAVING CO.,
JAB. A. WasoN,

Treasurer and General Manager.
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CHICAoo, June 14, 1929.
AEOwl M. PITTMAN CO.,

Fifty-first Avenue and 2'hirty-third Street, Chicago, III.
GENTLEMEN: We are well pleased with the Efha screen which we ordered

from you on April 22, 1929, and received on April 23.
We wish to compliment you upon your service and feel that by thus main-

taining a stock of screens you are contributing to the welfare of the engraving
industry.

We have not previously been able to obtain this prompt service from other
manufacturers and in many instances have had to wait several months for
delivery.

Yours very truly,
SCHOENWALD-DEMERS CO.,

By D. ScHoEn WAar, President.

CHICAGO, June 14, 1929.
HAROLD M. PITMAN Co.,

Fifty-first Avenue and Thirty-third Street, Chicago, Ill.
GENTLEMEN: We now have in use seven of your Efha screens, and they are

giving perfect satisfaction.
It is of considerable satisfaction to us to know that a stock of these screens

is maintained here so that we can get immediate delivery on all sizes and
rulings.

We have not had such service from other manufacturers of screens, in most
instances being compelled to wait weeks and frequently months for delivery.

Yours very truly,
THE NATIONAL ENGRAVING Co.,.
JOHN W. DOERFLER, Secretary..

CHICAGo, ILL., June 14, 1929.
HAROLD M. PITMAN Co., Chicago, Ill.

GENTLEMEN: We wish to thank you for the service which you gave us in
opening our new shop.

Our photographers are very much pleased with the Efha screens, and we
feel that the fact that you carry a complete line of these screens in stock made
it possible for us to open our plant on schedule time with a full equipment of
screens.

We are sure that it is a benefit to the photo-engraving business to have more
than one source of supply. Prior to your entering the field, we were at the
mercy of one manufacturer, with the result that we had to wait in some cases
as long as six or seven months for screens. Now we are able to get 24-hour
service.

We hope nothing will ever happen to make it necessary for you to discontinue
importing Efha screens.

Yours very truly,
R. M. STzELE, President.

NEW YORK, June 18, 1929.
Mr. JOHN STOCK,

Harold Pitman Co., 881 College Avenue, New York City.
DEAR MR. STORCK: Just a few words to express our appreciation for your

kindness in furnishing us with an 85-line screen within 24 hours from the
time of placement of our order.

It was most imperative for us to get this screen immediately in order to
handle some special work that we had to turn out, and if it had not been for
your promptness in the matter we do not know what we would have done.

Very truly yours,
JOKN F. MAJERI,

President Reliance Reproduction Co.
63310-29-veL 2, SOHED 2----42
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NEW YORK, June 17, 1929.
HAROLD M. PITMAN Co.,

881 College Avenue, Bronw, N. Y.
GENTLEMEN: Among our screen equipment we find that we have three of

your Efha half-tone screens, which we have never regretted purchasing, as we
find them more satisfactory for our use.

These screens were in each case ordered at a time when they were Immedi-
ately needed for use and your delivery of them the same day they were ordered
conferred a great favor on us. Up until the time you entered the field with the
Efha screens, it was impossible to secure screens without a delay of several
months. If we had to wait this length of time when the abov referred screens
were ordered, it would have meant a serious loss of business to us.

We therefore feel grateful to you for being in position to deliver screens
from stock, which is a great comfort, should we at any time In the future be
called upon to replace a screen due to accidental breakage or through the
demand for a special ruling, which we may not have among our equipment.

Sincerely yours,
PIoNEER EoNRAVING Co. (INC.),
J. ROSENBEIG.

NEw YORK, Jtune 18, 1929.
To whom it may concern:

During the latter part of 1927 and early part of 1928 we were urgently in
need of some screens for our half-tone cameras. Max Levy & Co. told us we
would have to wait at least six months before they could give us a delivery
of the screens we needed. We got in touch with Mr. John Storck, of the Harold
M. Pitman Co., who gave us immediate delivery of Efha screens. Our photog.
raphers tell us they are every bit as good as Levy screens, and they have given
us entire satisfaction.

If the Harold M. Pitman Co. did not have this connection for German screens
our business might have suffered an irreparable injury. We must have half-
tone screens, and since Max Levy & Co. are the only ones manufacturing these
screens in the United States, they have had virtually a monopoly on this
business.

Very truly yours,
Wr LnAR ProTO ENGRAVING Co. (INc.),
Louis A. WILDMAN, Pre8sdent.

NEW YORK, June 18, 1929.
H. M. PITMAN Co.,

381 College Avenue, New York City,
(Attention of Mr. John Storck.)

Gentlemen: One of the most serious problems that confronted us at the time
of starting our corporation was the question of whether we could obtain screens
quickly enough to enable us to start on time. We knew that it took several
months to obtain one screen, and where we needed so many it looked like a
delay of six months or more until you suggested the Efha screens.

We not only received our screens on time but ahead of time, and when we
needed more, received them within 12 hours.

This of course was phenomenal service and pleased us very much and could
only have been performed because you carry a complete stock of Efha screens.

It is quite gratifying to know that our needs can be satisfied at a moment's
notice.

Very truly yours,
KELLoo ENORAVINO CORPORATION,
WALTER POWELL, Treasurer.

NEW YORK, September 11, 1928.
HAROLD M. PITMAN CO.,

81 College Avenue, New York City, N. Y.
(Attention of Mr. John Storek, jr.)

GENTLEMEN: Some time ago we ordered a Levy No. 85 H 29-inch screen and
were informed that it would be a matter of at least six to eight months before
delivery could be made, if then.
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Being unable to wait for such a length of time without very great incon.
venience, we luckily got in touch with you and you were able to furnish us with
an Efha screen.

Thanks to you, old sport; you certainly pulled us out of a hole at a very
critical time and saved us untold worry and annoyance.

We hate to think of what a predicament we would have been in but for
your timely aid and e, nsequently wish to express to you our very great ap.
preciation.

Most cordially yours,
KNAPP ENGRAVING CO. (INC.),
HABay A. WESHEIMEB,

Treasurer.

Senator KINr. Mr. Levy, under the 20 per cent duty, has been
going along for years?

Mr. STORCK. Yes, sir.
Senator KINo. Has his output increased?
Mr. SToacK. His output has always been behind-as far behind as

six and seven months on ordinary screens some five or six years ago,
and on unusual sizes it was over a year.

Senator RkED. How about the present time?
Mr. SToRCK. At the present time, in the case of such screens as a

newspaper engraving plant would use, with ordinary ruling-55 or
60 lines, which is very commonly used-or a commercial plant, using
120 and 183 lines, it would take from two months to three months to
secure it.

Senator EDGE. In answer to what you have said about Mr. Levy's
business having increased each year, here is his own language in his
testimony before the House committee:

Your petitioner has suffered a loss of business commencing in 1926, following
the decision above mentioned-

That is the customs decision, to which I will refer later-
which has now shown a decrease of 33% per cent in volume for the year 1928.

Is is not true that this particular article, etched'glass, enjoyed a
duty of 55 per cent, exactly the duty they are asking for at this time,
until, by a ruling of the Customs Court placing them under some
other interpretation, it was reduced to 20 per cent

Senator REED. In May, 1926.
Senator EDGE. In May, 1926. Is that true or untrue?
Mr. STORCK. That is true.
Senator EDGE. Then their duty was reduced from 55 per cent to

20 per cent in 19260
Mr. STORCK. Yes, sir.
Senator EDGE. And Mr. Levy, under oath-I assume it is under

oath; I do not know whether it is or not, but it is in his statement-
has made the statement I have just read as to the immediate falling
off of business following that decision. Do you question that state-
ment?

Mr. STORCK. I question it for the simple reason that they are still
behind in all normal demands made upon them; and, incidentally,
they have always been behind. Now, the screens have been imported.
There was another importer that brought them in for the past seven
years, and they lost the agency of the screen which they brought in.

Senator EDGE. Is it not true that the duty on this same glass in
England is 50 per cent?
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Mr. STOROK. Yes, sir.
Senator EDOE. And is there not a duty of 20 per cent in Germany?
Mr. STORCK. I should just like to add that the duty on ruled glass

into Germany is 20 per cent.
Senator EDGE. Yes; and England?
Mr. STORCK. Into England it is 50 per cent.
Senator EDGE. Thirty or 50?
Mr. SToRCK. Fifty; but it has been brought to our attention that

the American manufacturer controls the only English manufacturer.
Senator EDGE. What percentage of the production of this glass is

properly credited to labor? Ninety per cent; is it not?
Mr. STORCK. I am not in position to say.
Senator EDGE. Is it not nearly 90 per cent labor?
Mr. STORCK. I would not be prepared to say that.
Senator EDGE. Is it less than 90 per cent
Mr. STORCK. I do not know anything about the manufacturing

costs.
Senator EDGE. That is a very important item in considering a duty,

and you are appearing here opposing a duty. We are considering
American wages.

Mr. S1ORCK. I have felt that the Tariff Sommission would know
the American manufacturing costs. I had no information at all on
that.

Senator EDGE. My information is that 90 per cent of the produc-
tion-cost of this particular glass is labor. Are you prepared to
challenge that?

Mr. STORCK. I would not want to say that is so, for the simple
reason that there is a considerable loss in ruling. You see when
these machines rule these lines they cannot be disturbed. The ma-
chine has to keep on. If, because of any vibration, or any reason at
all. there is a shattering of the line, it is impossible to use that.

Senator KINGx Is this product made by machinery?
Mr. STORCK. The ruling is done by machine; yes. The machines

are all designed by the factory in which these screens arc made; and
the same thing is true over in Europe. In this factory in Munich
they had to design their own machines for doing this.

Senator REED. Mr. Storck, when you replied to Senator King that
over all these years this company had been going on, working to
capacity, under a 20 per cent duty, did you consider that that was a
candid answer?

Mr. STORCK. Well, I wanted to develop that answer at the end of
this statement. The fact is that these screens had come in previous to
1926. Whether there was a refund by the Government of the excess
duty due to the customs decision I do not know, because we did not
bring them in; but, incidentally, the screens had never been brought
in from abroad to any considerable extent for the very reason that
this duty had been at 55 per cent.

Senator REED. How long have you been importing screens into this
country

Mr. STORCK. Since 1926.
Senator REED. You began importations then
Mr. STORCK. Yes, sir.
Senator REED. Only after this decision
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Mr. STORCK. No; before this; but we knew or we felt confident
that under the classification the decision would have to be in favor of
the lower duty. You see, it is made expressly for one purpose.

Senator REED. I understand; you have explained that. When did
you first import these photographic screens?

Mr. STORCK. In May, 1926* just three years ago.
Senator KINo. Did anybody import them before that time
Mr. STORCK. Yes, sir.
Senator REED. Who imported them?
Mr. STOncK. The American Steel & Copper Plate Co.
Senator REED. How long had they been doing it?
Mr. STORCK. I should judge about seven years; probably night

years.
Senator REED. Prior to 1926?
Mr. STORCK. Yes, sir.
Senator REED. Paying the 55 per cent duty?
Mr. STORCK. That I do not know. I do not know what duty they

paid. If they paid the duty under the classification, that was the
reason for their protest.

Senator EDGE. While the imports are negligible, as you have stated,
in total amount, because of the comparatively small amount of prod-
uct used, nevertheless the imports went up 600 per cent from 1926 to
1928. In other words, they went up from $5,000 to $30,000 after the

Sduty'was changed.
Mr. STORcK. That can be attributed to a greater demand for

screens also.
Senator EDGE. You would not assign any of it to the fact that the

duty was reduced from 55 to 20 per cent, then?
Mr. STORCK. Oh, yes.
Senator KIN . Is the demand for them increasing
Mr. STORCK. Absolutely.
Senator KINo. With the growth of the photogravure?
Mr. SmTncK. The lithographic plants are going into photographic

reproduction, due to the fact that they are no longer printing from
stone. They are printing from zinc and aluminum.

Senator KING. ou stated that you had information that this same
American manufacturer had the factory in Great Britain.

Mr. STOncK. We have simply been informed to that effect, and I
figure that the high duty is. of course, in a measure-

Senator KINo. I do not think you ought to state that, Mr. Witness,
about his having a factory in Great Britain, unless your information
was authentic.

Mr. STORCK. This information came from abroad. We have abso-
lutely no direct means of knowledge.

Senator KxIN. I think before the case rests here you ought to
make further inquiry, and write to Senator Edge here, or the
secretary of the committee, giving whatever information you have

!on that matter.
Mr. STORCK. I shall be glad to do that.
Senator EDGE. Are there any further questions
Senator KING. No.
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LETTER FROM LEVI COOKE, WASHINGTON, D. C., REPRESENTING
MAX LEVY & CO., PHILADELPHIA, PA. c

JUNE 21, 1929.
FINANCE COMMITTEE,

United States Senate, Washington, D. C.
SIR: Paragraph 203 (c) reads as follows:
" Glass, and manufactures of glass, ruled or etched in any manner for photo-

graphic reproductions or engraving processes, and glass cut to size and ruled
for measuring purposes, 55 per centum ad valorem."

This matter was dealt with in a brief filed by Max Levy & Co., of Philadel.
phia, Pa., addressed to paragraph 218 of the act of 1922.

I was counsel for Max Levy & Co. before the House Ways and Means Com-
mittee and it was there shown, as per the brief, that under a court decision c
holding that halftone screens for photographic reproduction were to be treated
as camera parts dutiable at 20 per cent ad valorem instead of as etched glass I
of the most careful and scientific manufacture dutiable under 218 of the act
of 1922 at 55 per cent ad valorem.

It was also shown that the business of the American manufacture had fallen
off more than 331/. per cent due to competition from abroad as the result of this
lowering of the duty through the court decision.

On behalf of Max Levy & Co., I now state to the Finance Committee that they
rest the case on the brief as shown in the Ways and Means Committee hearings,
volume 2, earths, earthenware, and glassware, at page 1451.

I further note, however, that Mr. John Storck, Jr., is to be a witness before
your committee, representing Harold M. Pitman Co., of Chicago, Ill., on this
item.

As I am compelled to leave the city on a law-case engagement and may not
return in time to appear before the committee in support of the provision
restoring the 65 per cent on this etched glass in place of the court decision
reduction, I beg to request:

First. That the brief of Max Levy & Co. before the House be carefully examined
to show the merits of the position of Max Levy & Co. and that later oppor-
tunity be given, if necessary, to place that statement under oath if the com-
mittee so desires. Or, secondly, that opportunity be furnished to file a supple.
mental brief under oath in response to any criticism of the ftem by Mr. John
Storck, jr., on behalf of the Harold M. Pitman Co., which may be advised after
Mr. Storck has been heard. col

My particular request herein is that the absence of Max Levy & Co. or their
representative at the hearings be not taken in any way as a default on their De
part in support of the action of the House in the restoration of this duty.

Respectfully,
LEVI COOKE. re

POWDERED OR PULVERIZED GLASS m

[Par. 230 (d)]

BRIEF OF THE CHARLES B. CHRYSTAL CO. (INC.), NEW YORK CITY be
SENATE CoMMITrrE ON FINANCE,

Washington, D. C. sO
It is requested that a separate paragraph on glass, powdered or pulverized, ,

be included in the tariff act next to be enacted for the following reasons:
SThere being no distinct classification in the present act for pulverized glass, sla

it has to be entered as glass not specifically provided for at 50 per cent duty cn
in common with manufactures of which glass is the chief value. Q

This raw or crude product should be placed in a distinct and separate classi-
filation and that the fair and reasonable duty suggested above be determined in
the new tariff for the reason that the present duty of 50 per cent prohibits the ish
importation of this material excepting to a very small extent, as manufacturers Tr
in this country who would use it in their products are unable to owing to its an
prohibitive cost.

In the meaning of paragraph 230, this is not a manufacture of glass, but
glass waste itself, pulverized or powdered, and is derived from broken, scrap, or
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refuse glass of practically no value, being produced by the simple process of
crushing or grinding.

To classify a material of this nature with articles of high value manufac-
tured of glass on which a duty of 50 per cent or more is assessed is sufficient
cause for a separate classification. Tie low value of pulverized waste glass,
$12 per ton at point of production, may be compared with the scientifically and
skillfully manufactured optical glass which under paragraph 227 is assessed at
a duty of 45 per cent, or a lower duty than pulverized glass is assessed at.

Another point to which we would call your attention is that there is con-
siderable confusion in the classification of this material, owing to its being
omitted entirely by name from the tariff act of 1922. We refer to T. D. 43133
of November 30, 1928, United States Court of Customs Appeals, relating to
waste or scrap glass which is the same material as our powdered glass in its
crude form, but before being powdered or pulverized, value at shipping point $14
per ton.

Uses: Powdered glass is used by potteries, enamelware manufacturers as a
flux, and match manufacturers in match heads and also in grinding compounds
and glass paper as an abrasive.

Source of production: Germany and England.
The necessity for a separate classification will be seen by the facts herein

cited and will correct an obviously excessive duty on a commercial product
through the oversight of its omission from classification in the present tariff.

Respectfully submitted.
CHARLES B. CHBYSTAL Co. (INo.),
CHARLES B. CHRYSTAL, President.

MARBLE

[Par. 239]

STATEMENT OF JOHN STEPHEN SEWELL, BIRMINGHAM, ALA.,
REPRESENTING THE NATIONAL ASSOCIATION OF MARBLE
DEALERS

(The witness was duly sworn by the chairman of the sub-
committee.)

Senator EDGE. You represent the National Association of Marble
Dealers.

Mr. SEWELL. I represent them directly, but by authority I
represent the entire marble trade of the United States except those
concerns whose principal business is the importation of finished
marble.

Senator EDGE. Did you file a brief before the House committee?
Mr. SEWELL. Yes, sir.
Senator EDGE. IS it your purpose to file a supplementary brief

before our committee, or just to discuss the paragraph orally?
Mr. SEWELL. I have a brief prepared, which, because it contains

some information which I think will be useful, I will leave. But
the bulk of our briefs have been prepared under one misapprehension.

The entire marble trade has supposed until to-day that polished
slabs were dutiable under paragraph 233, as finished marble at 50 per
cent ad valorem.

Senator EDGE. We intended to take that point up.
Mr. SEWELL. We have just been informed that the words "or pol-

ished " were put into the law merely to put into the law the effect of a
Treasury decision we know nothing about, whereby polished slabs
and rubbed slabs were dutiable on the same basis.
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Senator EDGE. In other words, by the insertion of the words "or
polished " in paragraph 232, it would bring the polished type of slabs
of marble in that section under the same rate of duty-

- Mr. SEWEL. As rubbed slabs.
The fiat cost of polishing, after the slab is rubbed, is not less than

15 cents per square foot. After the slab is rubbed, before it can be
polished there are two or three additional operations, and the flat
cost of those operations in this country is not less than 15 cents per
square foot.

Senator EDGE. What is the difference between the duty in para.
graph 232, where that material has been inserted by the House, which
says "13 cents per superficial foot; if rubbed or polished in whole
or in part, 3 cents per superficial foot in addition " ?

Mr. SEWELL. It says 11 cents.
Senator EDGE. That is the way the bill reads, the way we have it

before us. What is the difference between that and the paragraph
under which it would otherwise have come?

Mr. SEWELL. I am using the figures which apply to slabs less than
1 inch thick, because that represents the great majority of all the (
slabs imported.

As the House bill reads now, there will be 8 cents a square foot on t
those slabs if they are sawed, and then 3 cents additional if rubbed
or polished.

Senator KINo. Pardon me. I do not know where you get your 8 r
cents.

Senator REED. Line 7.
Mr. SEWELL. The great majority of the slabs, Senator, are less

than 1 inch thick. t
Senator EDGE. In other words, 8 cents plus 8 cents, or 11 cents. di
Mr. SEWELL. Yes, sir.
Senator EDGE. What would the polished slabs have carried, in h

duty, if retained in the former paragraph What is the number of e
the paragraph?

Mr. SEWELL. No. 233. We thought they were classified under that.
Senator EDGE. Under 233 what would they carry ? p
Mr. SEWELL. Seventeen or eighteen cents.
Senator EDGE. In other words, 50 per cent ad valorem.
Mr. SEWELL. Yes.
Senator EDGE. That would amount to 17 or 18 cents, as against 11 ti

cents under this transfer?
Mr. SEWELL. Yes; 50 per cent ad valorem will run from 17 to 18

cents a square foot.
Senator EDGE. As against 11 sp
Mr. SEWELL. As against 11; yes, sir. f
Senator KINo. Let us see if I understand this. You supposed it

was under D, carrying 50 per cent? thl
Mr. SEWELL. Yes, sir. ca
Senator KING. That is the present rate.
Mr. SEWELL. No, sir. The present rate amounts to 11 cents on sio

these slabs less than 1 inch thick. no
Senator KxIN. How much is that in ad valorem?
Mr. SEWEur. That would be about 30 per cent ad valorem. als
Senator KING. Then it has been increased here.
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Mr. SEWELL. No, sir. It has not been changed, Senator.
Senator KiNo. It is 50 per cent-
Mr. SEWELL. We were under the impression that it did carry 50

per cent, but under a Treasury ruling it has not been carrying the
50 per cent. It has been paying 11 cents a square foot, on slabs less
than 1 inch thick.

Senator KING. Where do you get the 11 cents?
SMr. SEWELL. Eight cents on a sawed slab and 3 cents extra if

rubbed or polished. The polishing involves an extra flat cost of at
least 15 cents per square foot, after the slab is rubbed.

Senator REED. You mean to say the present Treasury ruling allows
polished slabs to come in at 11 cents?

Mr. SEWELL. So I am informed; yes, sir.
Senator REED. The House bill would do so.
Mr. SEWELL. Yes, sir.
Senator REED. Because of the insertion of the words "or pol-

ished "?
Mr. SEWELL. And I am informed that those words were put in

there merely to accord with the Treasury ruling.
Senator EDGE. Right there, I would like to get the testimony of

the expert about that, for the record. Will you please state why it
was put in?

Mr. KocH. I simply put it in to draw attention to the fact that
rubbed and polished slabs were, under the Treasury decision, pay-
ing the same rate of duty. It seems that the industry has no knowl-
edge of that fact. It put it in there purposely to draw their atten-
tion to it, because it does not constitute a change in practice. It is
the same practice. I put it in there purposely so that they could
discuss it.

Senator EDGE. Then the Treasury ruling even if the House bill
had not been changed, inserting the words "'or polished" would, in
effect, have amounted to the same thing, or a duty of about 11 cents.

Mr. SEWELL. Yes, sir.
Senator KINo. In the past they have been getting 11 cents, or 50

per cent ad valorem? Which is it?
Mr. Kocir. Eleven cents.
Senator KINo. What would that amount to?
Senator EDGE. No. You do not understand the Senator's ques-

tion. Before the Treasury ruling, what duty was this carrying?
Mr. KoH. They were carrying 11 cents, so far as I know.
Senator EDGE. What does this 232 meant
Mr. KOCH. Manufactured marble, other than slabs. There is a

special provision for slabs and tile, which do not go into the manu-
factured classification.

Senator EDGE. Didn't I understand the witness to say that before
this Treasury ruling, this polished marble slab came under 233,
carrying 17 or 18 cents?

r. SEWELL. No, sir. I said that we have been under the impres-
sion that it was dutiable at 50 per cent ad valorem, because we knew
nothing about the Treasury ruling.

Senator EDGE. Then, I say, previous to the Treasury ruling, you
also had been under that impression?

Mr. SEWELL. I do not know how old the ruling is.
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Mr. KOCH. It is not a published decision, and it is about two or
three years old.

Senator KING. What rate did it bear in 1923, 1924, and 1925?
Mr. KOCH. So far as I know it has always been 11 cents.
Senator KINo. They have been getting 11 cents, then, for the

polished, as well as the rubbed.
Mr. SEWELL. I would like to say to the committee that the wording

of this tariff law has been practically the same, except for a variation
in rates with different administrations, ever since I can remember.
I have been in the marble business something over 20 years. In the
last 80 years the interior business and the exterior business have
become much more important than any other parts of the marble
business, except possibly the monumental. This wording applies,
-apparently, to monumental work, that is, cemetery work, and to
'benches and vases garden furniture, and that sort of thing.

Senator KING. Yu mean the words "or polished "?
Mr. SEWELL. The wording of paragraphs 232 and 233. Except to

the extent of applying some tariff on sawed slabs, the wording does
not really cover marble finished for use in the exterior or interior
of buildings at all-that is, not in any specific way. It would have
to be by way of interpretation.

Senator EDOE. As a matter of fact, the House bill does not in any
way change the existing rates of duty in the 1922 act.

Mr. SEWELL. No, sir.
Senator EDGE. No change has been made by the House.
Mr. SEwELL. No, sir.
Senator EDGE. Except to put in the words "or polished "?
Mr. SEWELL. Yes, sir.
Senator EDGE. And add a paragraph (d) here, whatever that means.
Mr. SEWELL. We feel that we made a pretty good case for some

increased protection, and, of course, we did not get it. But I think
it is much more important, if possible, to get the wording changed
so as to specifically cover marble that is wholly or partly finished or
use in the exterior and interior of buildings. That is where our
trouble lies at the present time.

Senator ELoE. Have you submitted wording that would bring
that* about

Mr. SEWELL. Yes, sir. In the brief we submitted to the House I
suggested that paragraph 233 read as follows:

Marble. breccia, and onyx, sawed more than once, and marble, breccia, onyx,
alabaster, and jet, wholly or partly manufactured for use in the interior and
exterior of buildings of all kinds, or into monuments, benches, vases, table tops
lamp stands, and other articles, and articles of which these substances or any
of them are a component material of chief value, 50 per cent ad valorem,

Then we suggested that the duty be based upon the cost value in
the United States of identical similar articles. But if this commit-
tee does not agree about the basis of the ad valorem, that paragraph
could be cut off after the words "ad valorem."

Senator EDGE. Why do you say 50 per cent ad valorem? You are
talking now about paragraph 232, are you not?

Mr. SEWELL. In paragraph 232 we suggested different specific
rates.

Senator EDGE. This is 233 you are talking about?
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Mr. SEWELL. We think that specific rates are easier to apply than
ad valorem rates, and we worked out, in paragraph 232, by a mathe-
matical formula, specific rates on -slabs of different thicknesses,
which would give us the protection which we thought was necessary.

Senator EDGE. How does that differ from the protection you have?
Mr. SEWELL. It will add about 50 per cent to the tariff on the slabs

less than one inch thick I
Senator EDGE. In other words, from 8 to 12, is that it?
Mr. SEWELL. We suggested 15 cents.
Senator KING. From 8 to 15?
Mr. SEWELL. Yes, sir. Our brief is printed beginning at page

1629 of the tariff hearings before the House.
Senator KINo. You want a 100 per cent increase, do you not?
Mr. SEWELL. Not quite; 80 per cent.
Senator KiNo. An 80 per cent increase on this marble?
Mr. SEWELL. Yes, sir.
When it comes to the finished marble, we would have to have, in

order to put us on a basis of equality in this market with the finish-
ers abroad, 100 per cent ad valorem, based on the foreign values.
That will leave them still a considerable margin in their favor, the
only thing in our favor being our geographic location.

There is a very real danger that our industry will be practically
destroyed unless we get some additional protection.

Senator KINa. You are reading from your brief now, are you not?
Mr. SEWELL. NO, sir; I am talking.
The only reasons they have not done us a great deal more damage

already is that there are certain very rigid requirements in this
market for finished marble for use in buildings, especially in the
interior of buildings. The Italian finishers have simply not learned
to accommodate themselves to those conditions. If they build up the
right kind of an organization, they can undersell us in this market
by anywhere from 25 to 40 per cent, and that margin is much greater
than is needed to build up the necessary organization.

Senator EDGE. As a matter of production, your production has
gradually increased in dressed marble, has it not?

Mr. SEWELL. Yes, sir.
Senator EDGE. It has increased from $1,474,490 in 1919, to $8,711,992

in 1927. Is that correct? Those are the Tariff Commission's fig-
ures. Those figures are on dressed marble.

Mr. SEWELL. That would include marble finished for all purposes.
Senator EDGE. Yes; I assume it would. On rough marble the

domestic production has increased from $1,400,000 in 1919 to $2,000,-
000 in 1927. It has not gone up as rapidly.

Mr. SEWELL. I would like to make one or two explanatory state-
ments, and then refer, for facts and figures, to the brief that we sub-
mitted to the House.

Senator Kiso. In addition to the increase there in the rough and
dressed marble, you come to the-

Mr. SEWELL. We do not ask for any increase on marble in the
rough block.

Senator KINo. Marble for other uses has increased from 1,800,000
cubic feet in 1919 to 3,132,000 cubic feet in 1927, or from $8,000,000
in value to $15,000,000. You have nearly doubled your product.
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Mr. SEWELL. The entire marble business is growing, especially in
the use for the interior finish of buildings. I think, if the data aro
analyzed by a marble man, it would appear that the increase in the
use of imported marble in the last few years has been greater than
the increase in domestic marble for interior purposes.

Senator EDGE. That is just what I want to get at.
Senator REED. The imports seem to be negligible for all purposes.
Mr. SEWELL. The comparison is worked out in our brief submitted

to the Ways and Means Committee. Unless the committee wants
me to, I do not think it is worth while for me to repeat that.

But I want to say that we do not want to exclude foreign marble
from this market at all. In the last few years the producers of
American marble, who also manufacture and finish it, have told the
architects, "We will furnish you any kind of marble you want,
whether imported or domestic, and we have stopped fighting the use
of imported marbles, because we want all the different kinds of
marble in the world to be available in the market."

Senator EDGE. The imports, roughly, comparing them with the
domestic production, seem to have increased, in the rough squared
blocks, from 211,000 cubic feet in 1919 to 590.000 in 1928.

Senator REED. That is the item on which they are not asking any
change in the tariff.

Senator EDGE. They are not asking any change in the tariff on that.
Then we come to the sawed or dressed. The imports are negligible

there. You have not any imports to amount to anything.
Mr. SEWELL. Very little.
Senator EDGE. With respect to slabs or paving tiles, containing not

less than four superficial inches, they have gone up from 81,519
superficial feet in 1919 to 796,000 in 1928.

Senator KING. But it was more in 1927. It was 864,000.
Mr. SEWELL. There has been a recession in building in 1928 also,

Senator.
Senator EDGE. Then the rubbed runs from 19,583 in 1919 to 49,777

in 1928, with various changes in between.
Mr. SEWELL. Mr. Chairman, there is the analysis I made of marble

for interior work [producing paper].
Senator REED. Is this in your brief?
Mr. SEWELL. It is in our brief; yes.
Senator KIoN. The polished marble would come under the head

of rubbed, would it not?
Mr. SEWELL. Apparently it would.
Senator KING. The amount of that is not very great. It was

49,000 cubic feqt in 1928 and 59,000 in 1927.
Mr. SEWELL. Forty-nine thousand cubic feet is 490,000 square feet.
Senator EDGE. I understand you are not asking for any change

.whatever in paragraph 233, now carrying 50 per cent ad valorem.
Mr. SEWELL. Yes. sir. We think that the existing tariff on sawed

marble affords inadequate protection to the American sawyer. His
flat cost is at least a dollar a cubic foot, and after you allow for the
tariff on the rough blocks, the tariff on sawed slabs gives him only
about 15 or 20 cents protection on an operation that costs him at
least a dollar, without any overhead added.

We asked for increased rates in our brief submitted to the Ways-
and Means Committee.
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Senator EDGE. What have you asked for?
Senator KING. That is on paragraph 233, where you are now get-

ting 50 per cent. You want it increased to 100 per cent ?
Mr. SEWELL. Yes, sir.
Senator EDGE. Is that what you asked for? Did you ask for 100

per cent ?
Mr. SEWELL. On 90 per cent of the marble that is finished for use

in the interior of a building; we have not been getting any protec-
tion on the finishing at all.

Senator KINO. Your business has increased?
Mr. SEWELL. It is diminishing now.
Senator REED. Let me see if I have the figures right here. The

domestic production of all varieties of marble, other than rough
building stone, on which you do not ask protection, amounted in
1927 to $13,500,000, roughly. That is the domestic production.

Senator KINo. Where do you find that, Senator?'
Senator REED. I find that in the tables on pages 505 and 560.
Mr. SEWELL. What is the unit, Senator
Senator REED. In cubic feet, the total appears to be 6,200,000 cubic

feet for the domestic production.
Mr. SEWELL. Of marble for all purposes.
Senator REED. Marble other than rough or squared blocks.
Mr. SEWELL. Six million cubic feet.
Senator REED. Six million two hundred thousand cubic feet.
Mr. SEWJLL. I obtained sonie of my information from the reports

issued by the G.-ological Survey. I do not think we produced that
much. At any rate, what we are especially interested in is the
marble used for interior work.

Senator REED. Yes.
Mr. SEWELL. In 1927 we used for that purpose a little less than

2,000,000 cubic feet of domestic marbles, and a little over 1,000,000
cubic feet of imported marbles.

Senator REED. Exactly. The domestic production in 1927, for
other uses-that means the interior of buildings-totaled 8,132,000
cubic feet. Is that about right?

Mr. SEWELL. 1,973,000 cubic feet used for interior work in 1927.
Senator SMooT. Does that fall under "marble for other uses '"
Mr. SEWELL. I have not seen that information you have, Senator,

and I have not had a chance to analyze it.
Senator REED. That is evidently dressed building stone, which

appears in the last line on page 565-1,964,000 cubic feet.
Mr. SEWELL. Yes, sir.
Senator REEtD. Valued at $8,711,000. The table of imports for

1927 indicates that the total imports of that material are less than
$350,000 worth.

Mr. SEWELL. Your information is certainly incorrect, Senator.
Senator REh.. Is that wrong?
Mr. SEWELL. Probably it is because you have to assemble the fig-

ures from several different places. In 1927 we imported, in blocks,
958,429 cubic feet.

Senator REED. You do not ask any tariff on that. That is why
I have been excluding that item.

Mr. SEWELL. We do not ask any increase in the tariff. There is
a tariff of 65 cents.
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Senator REED. Per cubic foot?
Mr. SEWELL. Per cubic foot; which probably will average from

20 to 25 per cent ad valorem.
Senator REED. I am disregarding that because you do not want

any change. Having disregarded that, in cubic feet, or superficial
feet of slabs, 864,000 superficial feet were imported?

Mr. SEWELL. Yes, sir.
Senator REED. And of rubbed slabs, 59,000. Is that right?
Mr. SEWELL. I have not the same information you have. I do

not have it in my possession. I have an analysis-
Senator SMooT. This is less than 4 superficial inches. It is classi.

fled that way. Perhaps you have here other sawed and dressed
marble over 2 inches thick.

Mr. SEWELL. Less than 4 superficial inches would have been classi-
fled as Mosaic cubes, I believe.

Senator REED. That is right. We have the figures for mosaic c
cubes. I am taking the sawed or dressed slabs. If you count in
the sizes from 2 inches up, the total imports, unrubbed and rubbed, r
amount to less than 950,000 superficial feet.

Senator EDGE. As against the production for the same year of
859,000 rough, plus 1,954,000 dressed, or, in round figures, 2 800,000.
In other words 2,800,000 feet of this material is produced domesti-
cally, and less than 1,000,000 imported. Is that right?

Senator REED. Exactly.
Senator EDGE. In other words, the importations are about 20 or

25 per cent.
Senator REED. Oh, no, Senator, because the domestic production it

is in cubic feet and the imports are in superficial feet.
Senator EDGE. That is true. In other words, you have to take it

by value. m
Senator KINo. So that the superficial feet would be less than the

cubic feet.
Senator REED. If you take it by value, the total importations in a

that year were less than $325,000, as against $8,700,000 in the United C
States. The imports were about 3 per cent. Is that about right? t

Mr. SEWELL. I am not sure because I have not checked those fig-
ures, sir.

Senator REED. On your figures how much were the imports?
Mr. SEWELL. The point is that these importations of slabs and m

finished marble have been increasing quite rapidly in the last few
years, and we give you- th

Senator KINo. Have they?
Mr. SEWELJI. Yes, sir.
Senator REED. Yes; that is right.
Senator KINo. I find that in 1928 the importations were less, by

75,000 superficial feet, than they were before. "
Mr. SEWELL. Yes, sir. There was a recession in building in 1928.
Senator KINO. 1926 was substantially the same, or $775,000. That

is about 3 per cent. Yours has increased how much each year in the f
past five or six years in value. ar

Senator REED. It is about eight times what it was. fa
Mr. SEWELL. Oh, no, sir. t
Senator REED. Eight times in cubic feet.

H



EARTHS, EARTHENWARE, AND GLASSWARE

Mr. SEWELL. In 1924--
Senator KING. Wait until the Senator completes his sentence.
Senator REED. Between 1919 and 1927 the increase is approxi-

mately eight times in cubic feet, and approximately seven times in
value. From 1924 to the present time the increase is about 30 per
cent in value and about 20 per cent in quantity.

Mr. SEWELL. You mean in the use of domestic marble, sir
Senator REED. I mean in the output of domestic dressed building

stone.
Mr. SEWELL. I think there must be some error there, but that must

include everything, and not simply interior marble, because the--
Senator KINa. That is what we are talking about, your production.
Mr. SEWELL. We are asking for a tariff on finished marble.
Senator KING. We are trying to find out what you are producing.

These figures show that your production increased, or you have in-
creased your output, since 1919, nine times.

Mr. SEWELL. Senator, I am quite certain those figures are incor-
rect. The marble production of this country has certainly not in.
creased that much.

Senator EDGE. I can not just understand why this " or polished"
makes the difference that you indicate it does.

Mr. SEWELL. Evidently it--
Senator EDGE. Wait a moment-because, as I followed the expert's

testimony, they have only been paying this duty of 11 cents anyhow.
Mr. SEWELL. Yes, sir.
Senator EDGE. That is what they will continue to pay. Why take

it out?
Mr. SEWELL. If the thing is to be left as it is, it might as well stay

in, but it leaves us with totally inadequate protection on this interior
marble.

Senator EDGE. Now, I think I am getting the facts, at least.
Whether it is right for it to stay in or not is something for the com-
mittee later to decide. But the fact is that the 11 cents that you
complain about is exactly what they have been paying for the last
three or four years. There is some question about the interpretation
when it is in that paragraph.

Mr. SEWELL. That is true, but we did not know it.
Senator EDGE. If you did not know it, what difference would that

make?
Mr. SEWELL. As Mr. Koch says, it is not a published decision of

the Treasury Department, and they did not find it out.
Senator EDGE. Did it interfere with your business?
Mr. SEWELL. Yes, sir.
Senator KINo. You have been increasing it every year.
Senator EDGE. You said you did not know it. I should think you

would know it.
Mr. SEWELL. It certainly made it possible to import marble more

freely than it otherwise would have been imported. The point is, as
we set forth in our brief submitted to the House, that the importers
are beginning to wake up to the situation-that is, the Italian manu-
facturers. They have actually come into this country in the last
two or three years and taken a number of large contracts. The de-
tails of those contracts are set forth in our brief submitted to the
House.
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Senator KINo. Why do you say that, when the record shows that
the importations were less in 1928 than they were in 19279 In 1926
they were slightly less than 20,000 cubic feet less than in 1928. Way
back in 1926 they were 775,000, substantially the same as in 1928.
So, there has been no increase to speak of, you might say, during
those years.

Mr. SEWELL. Senator, I think you are mistaken.
Senator KINo. This is the summary of tariff information, on slabs

or paving tiles, and so forth, unrubbed. The rubbed was inconse.
quential. There the figure is only 49,000 in 1928 and 59,000 in 1927.

Mr. SEWELL. In order to get all the importations it is necessary to
go to several sources. The unrubbed slabs increased from 84,519
square feet in 1919 to 796,175 in 1928.

Senator ExLE. Yies. We have repeated that in the record several
times. That is true.

Mr. SEWELL. In addition to that----
Senator EDGE. Superficial feet. What is the difference between

superficial feet and cubic feet?
Mr. SEWELL. It depends on the thickness of the slab. A 7/-inch

slab would give you 10 out of a foot. If it is a 2-inch slab, you
would get 5 out of a foot.

Senator EDGE. Then, you can not tell anything about it from these
figures.

Mr. SEWELL. Except that 90 per cent of it was less than seven-
eighths, so if you divide that number by 10 you will get approxi.
mately the number of cubic feet.

Senator BARKLEY. How thick would a slab be that contained 1
superficial foot, which is a square foot Would it be 1 inch

Mr. SEWELL. Ordinarily, in this country, the standard thickness
for 90 per cent of the slabs used is seven-eighths of an inch when it
comes out of the saw, and when we finish it we remove a little less
than one-sixteenth of an inch in subsequent finishing processes.

Senator BARKLEY. Roughly speaking, a cubic toot would be
twelve times as much as a superficial foot.

Mr. SRWELL. No, sir; because there is a quarter of an inch wasted
in every saw cut, so that you would get only about 10 slabs out of a
block a foot thick.

Senator BARKLEY. Then, we will say ten times.
Mr. SEWELL. Yes, sir.
Senator EDGE. Let us talk values instead of feet, so long as that is

confusing. The value of that 796,000 feet is $284,000.
Mr. SEWELL. Yes.
Senator EDGE. Then, add to it the rubbed, $26,000. That would

make practically $300,000. What else can we add to it that would
be comparable to the figure of $8,711,000?

Mr. SEWELL. I know of one contract where the marble would not
come under any of those classifications, in which case the price paid
for the marble was about $160,000. It was a lot of fluted columns
for the Union Trust Co., in Cleveland. The details are set forth
in our brief to the House committee. I do not know where that is
classified, but I have no personal knowledge of that.

Senator EDGE. Apparently, that is not classified anywhere here.
Mr. SEWELL. It must be somewhere.
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Senator KINo. In paragraph 233.
Senator EDGE. We will turn to 233. That would give a value

gradually ascending from $283,000 in 1923 up to $480,000 in 1928.
Mr. SEWELL. Yes, sir.
Senator EDOE. There is $480,000 more to add to the $300 000. We

are still under $1,000,000, as compared with $8,000,000. The point
is that the importations are quite small, are they not ?

Senator REED. If you are going to include all those articles, you
have to take those in the table on page 566.

Senator EDGE. We will take the production, of course, in com-
parison. There is $900,000 worth of free imports that come in, prac-
tically, under your schedules, I assume.

Mr. SEWELL. Yes, sir.
Senator EDGE. That would help somewhat to make up the dif-

ference. Very well. Go ahead and tell us whatever you want to
tell us. Let us get along.

Mr. SEWELL. The point is that, in the first place, the wording of
the law as it stands does not cover marble that is finally finished for
use in the interior or exterior of buildings, except by implication.
We think that the wording ought to be changed along the lines sug.
gested-

Senator EDGE. In your brief filed with the House, which you have
left here?

Mr.. SEWELL. Yes, sir. In the second place, we need more pro-
tection on sawed and finished marble than we have at the present
time. The figures, with illustrated cases, are in this brief.

Senator EDGE. That refers primarily to paragraph 232?
Mr. SEWELL. Paragraph 232, and what used to be 233, and which

is now 232 (d), I think.
Senator EDGE. Very well.
(Mr. Sewell submitted the following brief:)

BRIEF OF NATIONAL ASSOCIATION OF MARBLE DEALERS

COMMITTEE ON FINANCE,
United States Senate, Washington, D. C.

GENTLEMEN: As a result of the hearing accorded me before the subcommittee
on Schedule 2, June 25, 1929, I beg permission on behalf of the marble industry
of the United States, to supplement my testimony by this written statement.

(1) Of a certain Treasury decision, making slabs of polished marble dutiable
on the same basis as rubbed slabs, we were totally ignorant until the morning of
June 25; as this decision is not published in any public document, so far as we
can discover, we are probably not chargeable with ignorance due to negligence.

(2) We have, in an endeavor to make our statements brief, omitted some
important facts dealt with in detail in hearings of past years, and for that reason,
apparently failed to make the justice and necessity of the increased protection
we ask for apparent.

(3) The Summary of Tariff Information, 1929, so far as it deals with the pro-
duction of marble in this country, has the figures thrown together in such a way
that, by themselves, they apparently justify very erroneous conclusions. For
example: Upon going to the sources of these figures (reports of Bureau of Mines
upon production of stone) it appears that" Marble for other uses" consists entirely
of by-products of marble, upon which no protection is asked; there is a certain
amount of this material used as terrazzo, and we believe there is a small duty
on it under some paragraph of the present tariff bill; in any case, a tariff for reve-
nue only on this form of crushed marble (it is merely marble crushed and screened
to certain sizes) will afford all the protection needed. All of this "marble for
other uses" consists of crushed or pulverized stone made from the worthless
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blocks necessarily produced along with merchantable blocks, or else from quar-
ries which produce no marble blocks at all. There are probably at all times
from 1,000,000 to 2,000,000 tons of "scrap" blocks lying on the dumps of the
marble quarries of the country; it is not possible to get rid of all this material,
oven at the bare cost of handling it. It is not, therefore, a factor in the marble
market, properly so called. To convert it into cubic feet and add it to the rro-
duction of marble, is to add a purely fictitious amount equal to more than 75
per cent of the amount produced and used as marble, properly so called.

The total annual production and use of domestic marble for all purposes-
not by-products-is about 4,000,000 cubic feet. Of this, about 2,000,000 cubic
feet are used for the interior of buildings; the remainder is used for tlhe exterior
of buildings and for monumental work.

The use of foreign marbles, imported as blocks or slabs, is about 1.000,000
cubic feet-practically all for the interiors of buildings. In comparing impor.
tations with domestic production, the comparison should be with that portion
of the domestic production that is used for interior work, for that is where the
competition occurs. In 1924 the amount of foreign marble used was about 39
per cent of the amount of domestic marble used for interior work; in 1927 this
percentage had risen to about 55, without counting any of that imported in e
finished form. This latter item, including that imported free of duty, had a
declared valuation of around $1,500,000; the number of cubic feet involved is
not known but it was probably well over 100,000. h

The reasons for a tariff on blocks are as follows:
(1) The physical nature of American marble deposits makes it necessary to

adopt quarrying methods inherently more expensive than those generally used
in Italy. i

(2) The labor cost of producing American marble blocks is a very large per-
centage-not less than 70 to 80 per cent-of the total cost; and wages abroad are
not more than 25 per cent of American wages for corresponding work, in all
branches of the industry. S

(3) Nearly all American quarries produce marbles which, while perfectlyy good N
for uses where they are not to be polished, can not be used generally for interior les
work, because they do not polish well; the tariff on blocks enables the American a
producer, by getting a little higher price for his interior marbles, to sell the others cei
at a lower price, and that is just what he does, because it gives him a market 15
for these other marbles. While marble blocks are much more expensive to pro- I17
duce than blocks of granite and other stones, tile subsequent processes of finish. th
ing for such purposes as monuments and exterior work are less expensive than th
in the case of granite, so that marble is really the poor man's tombstone material. or
If the tariff on marble blocks were removed or materially reduced, it would mo
increase the cost of gravestones of the more modest kinds. The present tariff $
on blocks amounts to about 25 per cent ad valorem, on the average, and adds da
about 231 to 4 per cent to the cost of foreign marble set in place in the interior
of a building. bre

(4) The present tariff on marble blocks, in view of the above facts, seems a very bui
desirable and legitimate source of revenue, as well as a needed and justifiable art
protection for a large industry. As manufacturers, we are willing to pay it, to ma
protect tho.American producers. It is very doubtful whether it diminishes im-
portations to any material degree, if at all. aS

The increased protection we asked for in our brief to the Ways and Means to
Committee was solely for the benefit of the manufacturers of interior marble in hi
this country, for that is the branch of the industry which is primarily threatened op
by existing conditions. Even for them we ask not prohibitive rates but rates re
only sufficient to enable them to compete on equal terms in our own market a
with foreign manufacturers. What we sased for on finished marble, would, to
judge by the actual cases set forth in our brief, still leave the foreign manu-
facturer an apparent advantage of about 10 per cent. Possibly our manufac-
turers could hold their own if the specific rates we suggested on sawed slabs were ist
scaled down to a basis of $1.20 per cubic foot on marble sawed once; and if the anc
ad valorem rate of 50 per cent on finished marble were increased to 75 per cent, red
based on foreign valuation, instead of making the 50 per cent rate apply to
American costs of production. is

Certainly if conditions are to remain as they are the foreign manufacturers add
have only to create the organizations in this country to enable them to take
and execute contracts directly, and they can secure every large interior contract
at prices which would ruin us but afford them greater profits than the industry
in this country has ever made. (It is doubtful whether the average net profits
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of even the most successful concerns in this country have exceeded 7% per centoftheir investments.) Already, since the 1929 tariff hearings on marle havebeen going on, the writer has been approached by an importing concern with aproposition to make of his own company's organization a contracting agency forforeign manufacturers in case Congress declines to afford the American industryfurther protection. That would probably increase the profits of the writer'scompany, but it would disastrously affect the living conditions of a sizable com-munity now dependent in whole or in part upon the company's pay roll; andbesides, we do not care to become an incorporated "hired man' for the for-eigner, if there is any other way to save ourselves.
There is a condition of depression in our industry at the present tine, withmuch unemployment. At least some of it is due to increasing importations offoreign marble in either sawed or finished form.
We desire to say that we are in accord with Major Colonna, one of the wit-nesses at yesterday's hearing, on the subject of Travertine; and we see no objec-tion to imposing an ad valorem rate of 50 per cent on marble sawed once, exceptthat in the case of certain very expensive marble, a small percentage of thewhole, this might increase the cost of these marbles to the ultimate consumer.because the 50 per cent would apply to the high value of the material itself inaddition to the value added by sawing. This, however, would probably notwork out in practice, because in that case these marbles would be imported inthe block only.
Finally, we desire to point out that the wording of the tariff acts has neverspecifically covered marble partly or wholly finished for use in buildings; it musthave been adopted at a time when the principal uses of marble were for monu-ments, garden furniture, bric-a-brac, etc.
We now suggest the following wording and rates:"PAR. 232. (a) Marble, breccia, and onyx, in block, rough, scabbled orsauared only, 65 cents per cubic foot; marble, breccia, and onyx, sawed once intoslabs thl full size of the block and more than 2 inches thick, $1.20 per cubic

foot; marble, breccia, and onyx, sawed into slabs the full size of the block andless than 2 inches thick, if not more than three-fourths inch thick, 10 cents persquare foot; more than three-fourths inch and not more than 1 inch thick, 121cents pers quare foot; more than 1 inch and not more than 14 inches thick,16 cents per square foot; more than 1. inches and not more than 1 inches thick17 cents per square foot* more than I inches and not more than 1% inchesthick, 20 cents per square loot; more than 1/ inches and not more than 2 inchesthick, 22% cents per square foot. Sawed marble of any size, if rubbed in wholeor in part, 3 cents additional per square foot of total surface rubbed. Slabs notmore than 2 inches thick coped to size, 3 cents additional per square foot. Floorslabs and floor or paving tiles to be dutiable under the foregoing provisions asslabs, sawed, coped to size, and rubbed.
"PAR. 232. (b) Marble, brecia, and onyx, sawed more than once, and marble,breccia, and onyx, polished, or wholly or partly manufactured for installation inbuildings, or into monuments, benches, vases, table tops, lamp stands, and otherarticles, and art icles of which these substances or any of them are a componentmaterial of chief value, 75 per centuni ad valorem."
The rates suggested in paragraph 232 (a) will give sufficient protection toawmills with a minimum cost of operation, but they will be a disappointmentto those mills in large centers where conditions make operating costs muchhigher. The rates suggested to the Ways aind Means Committee were based uponoperating conditions in the large cities. The rates suggested are not only veryreasonable, but they are also all on one basis; the rates in the existing law givea protection of only 15 cents per cubic foot for sawing the thinner slabs but35 cents for slabs over 2 inches thick.
The rates above suggested will not eqlualize costs; they will leave the foreigneran advantage of fully 20 per cent on the price of marble finished and ready toinstall. But he would have to use a part of this to build up adequate sellingand setting agencies in this country, and the temptation to do so would bereduced as compared with present conditions.
As matters stand, the danger to the interior marble industry in this countryisreal and not exaggerated. We earnestly urge the serious consideration of theadditional protection asked for upon your honorable committee.

Very respectfully,
NATIONAL ASSOCIATION OF MARBLE DEALERS,

By JOHN STEPHEN SEWELL,
Chairman, Committee on Tariff.
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RItUMt

Essence of the situation in the marble industry under present tariff conditions:
(1) Wages in Italy in all branches not more than 25 per cent of corresponding

wages in United States-in some cases less than 20 per cent.
(2) Present tariff on blocks minimum necessary to enable many American

producers to compete. Does not reduce importations and is important source
of revenue.

(3) Depending on character of marble, flat costs-i. e., without allowance for
overhead-of various finishing operations in this country are as follows:

(a) Sawing, $1 to $2 per cubic foot (one-quarter inch wasted with every saw
cut).

(b) Coping (cutting) to size, 6 cents to 12 cents per square foot of finished
size (waste, 20 per cent to 60 per cent of full size slab; greater wastes than
20 per cent due to matching color patterns).

(c) Rubbing, 6 cents to 10 cents per square foot of surface rubbed. Rubbing
to exact thickness adds from 1 cent to 6 cents to cost for second face of slab.

(d) Gritting and polishing, 12 cents to 50 cents per square foot. The higher
costs due to filling, waxing, and patching highly decorative marbles which usually
contain cracks, "sand holes," and other defects.

(4) Under present tariff and Treasury decisions there is no protection on the
cost of finishing slabs subsequent to rubbing operation. It is not known whether
the 3 cents extra for rubbing is as applied to one or both faces of slabs rubbed bl
two sides.

(5) Italian manufacturers have, in recent years, demonstrated their ability
to deliver interior marble finished and ready to set f. o. b. cars, at port of entry
with ocean freight and duty paid, at prices from 25 per cent to 40 per cent less than C
the American manufacturer's total cost of production of the same material. I
(See illustrative examples printed on pp. 1181-1182 of Hearings before Ways b
and Means Committee, 1929.)

(6) Rates requested in brief to Ways and Means Committee (pp. 1174 to 1182
of hearings) do not quite equalize labor costs (possibly it is not really necessary m
to completely equalize them); lower rates suggested herewith, however are be- m
lieved to be the minimum that will enable the American marble manufacturers
to compete in their own country with similar concerns abroad. These rates may
not be sufficient, but if granted, will soon prove their adequacy, or otherwise;
76 per cent ad valorem will not protect us at all on table tops, benches, vases,
urns, etc., but only possibly on interior work in buildings. ti

Many facts and details will be found in the supplemental statement herewith
and in briefs submitted to Ways and Means Committee in this and previous
years.

We desire to emphasize importance of changing wording to cover building work, I
as suggested in supplemental statement.

Respectfully submitted. I
JOHN STEPHEN SEWELL,

Chairman Committee on Tariff, National Association of Marble Dealers.

STATEMENT OF B. A. COLONNA, NEW YORK CITY, REPRESENTING L
THE MARBLE INDUSTRY EMPLOYERS ASSOCIATION

(The witness was duly sworn by the chairman of the subcom- ti
mittee.) do

Senator EDGE. You represent the Marble Industry Employers As.
sociation? Se

Mr. COLONNA. Yes, sir; and also represent the Wholesale Marble Of
Dealers Credit Association. m

Senator SMoor. What is your name? im
Mr. COLONNA. B. A. Colonna. ha
Senator EDGE. Did you appear before the House Ways and Means o

Committee?
Mr. COLONNA. Yes, sir.
Senator EDE. Did you file a brief there? IAt
Mr. COLONNA. Yes, sir. On
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Senator EDGE. Do you propose to file a brief here?
Mr. COLONNA. No, sir; just a short statement.
Senator EDGE. If you want to discuss it orally, try to confine your-

self to 10 minutes. Be as brief as possible. If you have not any-
thing new, the brief, of course, is in our. record.

Mr. COLONNA. I will confine myself to the proposed changes in the
bill submitted by the House.

With respect to paragraph 232 (b), on slabs and paving tiles, in
spite of the request made by both the wholesalers and the manufac-
turers, there was no increase in the duty on this item. Not only that,
but the words " or polished " were added.

My firm is an importing firm, C. D. Jackson & Co., of New York
City. The importers and the Wholesale Marble Dealers Credit As-
sociation, whom I represent, import about 80 per cent of the marble
that is brought into this country.

Under the present tariff act we can either bring in marble in blocks,
or in slabs, and we would have a tremendous advantage if we were to
bring it in in slabs.

I admit that I never knew, before speaking to Mr. Koch yester-
day, that the Treasury Department had ever had a decision that you
could bring in polished slabs for no more than slabs that are rubbed.
If I had Known that, very likely we would have weakened, and
brought in slabs to a great extent long before. The reason I say
"weakened " is this. The importers whom I represent cater to the
manufacturers of this country. We supply them with foreign
marble, which we bring in in blocks. It has always been our busi-
ness principle that the marble that we bring in is to be manufactured
here. All of the processes of manufacturing we want done here.

By sticking to that principle we have gotten the big manufac-
turers here, many of whom are also producers of American marble,
away from their old prejudice against the imported marbles, to a
large extent. Some of them are our best customers to-day, our
largest customers.

Senator EDGE. You think the words " or polished" should be
under 233, do you

Mr. COLONNA. Not only that, but all the slabs ought to be under
233.. Let is read "marble, manufactured, in whole or in part."
Let that be on an ad valorem basis. Why make a decision ?

The first process in the manufacture of marble is to saw the block
into slabs. Why refuse to protect the sawmill owner, but protect
the man who polishes the marble ? That is what the present tariff
does.

I have heard you gentlemen take up the statistics with Colonel
Sewell, asking him where is this great increase in the importation
of slabs, and why he is so exercised over it. The reason that the
slabs are not coming in in greater volume is largely because the
importers whom I represent have not brought them in yet. They
have not gone into that thing seriously. But we are going to be
forced to do it pretty quickly, because he customers here, the small
manufacturers who have no sawmills, find that people are bringing
in these slabs and setting up little shops and competing with them
at prices that they can not meet. They come to us, who bring in
only blocks, and they say " You must help us meet this competition."
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We have to do that sooner or later. They are coming to us more
and more all the time. If we do not do it, somebody else will do it.

Senator KING. You mean the domestic manufacturers?
Mr. COwLNNA. Yes, sir. These are the little manufacturers who do

not run a sawmill. Some plants are too small to run a sawmill.
Senator KINx. They buy the domestic product?
Mr. COLONNA. They buy the slabs sawn by one of the domestic

manufacturers who has a big mill, or who does custom sawing, or
from some of the wholesalers who run a mill for their convenience
and saw it for them. -Now, they can not do it any more. They have
to bring it in in slabs.

Senator K1xo. It is a double business. The producers of the mar-
ble simply cut it up into slabs and then the smaller manufacturers
dress the slabs, polish them, and get them ready for sale.

Mr. COLONNA. Yes, sir. The biggest plants will do everything.
They will saw and polish it and do a complete process. A lot of the
smaller manufacturers have no sawmills.

If you gentlemen will look at the value of the slabs that have been
brought in, you will see that it has steadily increased. You said
there was a decrease in the number of superficial feet from 1927 to
1928. That is true; 1928 was a bad year for our business. But look
at the value of those slabs. You will see that there was more in
value brought in in 1928, and probably the reason for that is that they
are beginning to bring in more of the heavy stock, sawed an inch
and a quarter thick. So, your superficial foot basis takes no account
of how thick the slab was.

Senator EDGE. We estimated it.
Mr. COLONNA. But my point is that there is a steady increase. It

is coming in to a greater and greater extent all the time.
Not only that, but our importations of blocks in 1919 started off at

$602,000, approximately, and in 1928 they were $1,673,000.
The slabs increased from $20,000 in 1919 to $284,000 in 1928. In

1919 the value of the slabs brought in was about 3 per cent in com-
parison with the value of the blocks. In 1928 it was about 5 per cent.

Senator KIxo. Mr. Witness, what interest are you talking for?
Whom do you represent ?

Mr. COLONNA. I am talking for the manufacturers of this country,
and I am talking in an attempt to be allowed to still do business with
them in blocks, and not have to go into the importing of slabs and
finished work, thus cutting the throats of the men who have been our
customers in past years.

Senator KINo. Do you want to import at all?
Mr. COLONNA. Yes, sir.
Senator KINo. What do you want to import?
Mr. COLONNA. As an importer, I will say I do not care. But as a

man who has been doing business with the manufacturers of this
country ever since he went into business, I would say that I would
like to import it in blocks, as we always have, and let our customers
manufacture it, as they always have done. But if I see that I am
losing? my trade, and somebody else takes advantage of this tariff
provision, I am going to do it, too. I am going to have to do it.

Senator KINo. How does this tariff now affect your importation in
blocks, as you have been doing in the past?

r
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Mr. COLONNA. People can import slabs cheaper than we can import
blocks.

Senator KI(xo. No; but confining yourself to blocks, now, does it
affect you in blocks?

Mr. COLONNA. Yes, sir.
Senator REED. There would be no demand for his blocks.
Mr. COLOxNA. If the material did not come in in slabs we would

bring it in in blocks and sell it.
Senator BARKLEY. You would bring it in here in blocks and saw it

in silals.
Mr. COLONNA. We bring it in in blocks. We give it to an American

shop, or an American sawyer, who saws it up in slabs. The other
people who are taking advantage of the tariff-

Senator EDGE. You want the duty raised on blocks, as I under-
stnnd it.

Mr. Cor.oxNA. No, sir.
Senator EDoE. You do not want it changed?
Senator REE). Let me put this suggestion to you. What you would

like best would be to have us cut out clause (b) and clause (c) of
pagrgraph 232, and include slabs, paving tiles and cubes in clause
(d), and make it "all manufactures of marble," subject to the 50 per
cent.

Mr. COLONNA. Yes, sir.
Senator REED. And leave the rough blocks just where they are

now?
Mr. COLOXNA. Yes, sir.
Senator SmooT. Or would you prefer to have marble and onyx,

wholly or in part manufactured, left now in 233, as it was in the
former lawI

Senator REED. That does not make any difference. It just moves
it from one paragraph to the other.

Mr. CorONNA. They have just changed the designation of the
paragraph.

Senator S~rooT. Why is it that in 1928 the slabs imported were
864,491 superficial feet, as referred to by yourself, and in 1928 they
were 796,175, which was a decrease, and yet the value in 1927 was
$276.000 and the value of a lesser amount in 1928 was $284,0001
Has there been an advance of that much in the.slabs?

Mr. COLONxNA. No, sir. There has been a slight advance, but not
that much. That is explained by the fact that, in the first place, the
superficial feet are less. Nineteen hundred and twenty-eight was
a bad year for our trade. Look at the block importations and you
will see a substantial decrease in those two years.

Senator SMoor. That is, in 1928?
Mr. CoL.oNNA. There was a decrease from 1927 to 1928 in the

blocks; about a proportional decrease.
Senator SMooT. Your slabs were decreased too?
Mr. COLONNA. Slabs decreased in superficial feet, but not in

value.
Senator SMOOT. But increased in value.
Mr. COLONNA. I explained that by explaining to you that they

have had so much success in bringing the 7/ inch slabs, the standard
slabs, that they began bringing in 11/, 11/2, and 2 inch thicknesses. In
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other words, no longer are they confined to using it for wainscoating
or tile. They use them for tops too.

Senator EDGE. Do they get them in for 8 cents
Mr. COLONNA. No, sir. As soon as they get to be an inch thick, the

tariff goes up to 11 cents.
Senator EDGE. Not more than an inch, 8 cents?
Mr. COLONNA. Yes.
Senator S3ooT. The value increases according to the thickness of

the slab?
Mr. COLONNA. Yes.
Another reason for the increase in dollars was that at first they only

brought in the white Italian slabs, but now they have been doing so
well that they have started bringing in the colored slabs, the black
and gold, and so forth, which are more valuable per cubic foot than
the other.

With respect to paragraph 235 (b), 235 was always the paragraph
under which we paid a duty on stone. Now they have taken traver-
tine, segregated it, and raised the duty 10 cents a cubic foot. They
have raised from 15 cents, which was always paid, to 25 cents a cubic
foot. So far as we can find out, the only people who asked for that
were the Florida Travertine Corporation, which, as I understand, is
owned by the Johns-Manville Co. They filed a brief before the
House Committee on Ways and Means, which we have read carefully
in order to try to find out why they raised the duty.

There are no figures cited in that brief. The brief, in substance,
simply is an advertisement for the Florida travertine stone, saying
how good it is and how much better than the imported stone it is. I
should not think they would need any duty on it at all, if it is so
much better.

Senator EEGE. How much did you say it carried before It is now
25 cents.

Mr. COLONNA. Fifteen cents, the same as any other stone. Traver.
tine has always been the same as any other stone. There are a lot of
varieties of stone that you can import.

Senator BARKLEY. What is travertine?
Mr. COLONNA. Travertine is a stone that is formed by the deposit

of running water.
Senator KINE. Limestone?
Mr. COLONNA. It is a variety of limestone, yes, sir; one of many

varieties. This Florida Travertine Corporation have made some mis.
leading statements in this brief. They have insinuated that the Ro-
man travertine-and most of the travertine imported here in Roman
travertine-is brought into this country as ballast, without paying
any freight,'and they intimate that it is brought in without paying
duty. If that were done, we would certainly know it. It would
have to be manufactured by some of our customers, and we would
find it out. Gentlemen, absolutely, to my knowledge, so far as ex-
perience in the trade goes, and so far as I can find out in the trade,
nobody ever heard of any travertine coming over that way. As for
a steamship company taking travertine, or anything else, over as
ballast, to say such a thing shows that you have no conception of
conditions.

Si I
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Senator EDGE. You think that should be 15 cents, the same as any
other stone, as it was before?

Mr. COLONNA. Yes, sir.
Another point is that that is the only stone that is used in any

quantity by manufacturers of marble, the only stone we can bring in
that they can use in any quantity at all. Why should they raise that
article 10 cents a cubic foot ? It is more than I can see.

Here is going to be the result. Here is a piece of genuine travertine
[producing sample]. I have raked up all the samples of Florida
travertine I can. There are two of the samples I found, neither of
which looks at all like the Roman travertine [producing sample].
But I can match these two samples with another kind of imported
limestone, pretty nearly exactly. But it does not look like the trav-
ertine.

Here is a sample [indicating] of the Florida travertine that they
claim is like it. That is the closest thing they have ever got to it.
So far as I know, nobody in the trade ever got a block of it. I can
match that almost exactly with a French limestone, called St. Quen-
tin, from France, on which no increase has been made in the duty.

Here is what is going to happen. That [indicating] is the fellow
who is going to get the business if you hike up the duty on the
Roman travertine.

Senator KING. Who is that fellow?
Mr, COLONNA. That is the man who makes the imitation-and a

good one. That is the Travertex Co., of Newark. But he does
not need any protection. He has got us licked on that.

Senator IING. He can beat you, can he?
Mr. CoLO-A.. He can beat us on the prices.
Senator EDGE. You think he will get the business anyhow?
Senator REED. The Pennsylvania Station in New York is lined

with this.
Mr. COLONNA. Yes, sir.
Senator REED. Where did that come from-Rome?
Mr. COLONNA. Yes, sir. The lower tiers are made of that. The

upper tiers are imitation. The upper tiers 'are all cracked, but the
lower tiers are all right.

Senator EDGE. Let me direct your attention to paragraph 235 (a).
That also calls for 25 cents per cubic foot, and has the words
"or polished."

Senator REED. That is granite.
Senator EOGE. Granite for monumental purposes, unmanufactured,

and so forth. You are not interested in that?
Mr. COLONNA. No, sir.
Senator REED. You say the domestic manufacturers had a prejudice

against foreign marbles. I suppose you mean Carrara marble par-
ticularly, do you not?

Mr. COLONNA. Not particularly.
Senator REED. What was the prejudice based on?
Mr. COLONNA. The domestic producers formerly were not manufac-

turers on the scale they are now. They used to come here every time
you would revise the tariff, and they would want to increase the duty
on the foreign marble in blocks. They were interested only in
selling their %locks to manufacturers. 'he trade has developed so
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that those people are now both producing and manufacturing, and
their idea is to broaden out. They are satisfied. They do not ask for
an increase on the blocks at this time, although they are still com.
peting with their material.

Senator REED. Why should we put a duty of 65 cents a cubic foot
on marble and only 25 cents on granite in the rough?

Mr. COLONNA. I do not know, sir. I am not in the granite busi.
ness. Granite does not compete with marble in any way.

Senator REED. I know it does not; but do we need a duty of 65
cents on marble in blocks?

Senator BAUKLEY. Perhaps we do not.
Mr. COLONNA. As an importer, as foreign marble has always been

my business, I would say it goes against my grain to say anything
but "you do not need it," but I know, as a matter of fact, that the
wages abroad are way below the wages here, and, although you have
heavy steamship freights, and so forth, to pay, I admit there should
be a duty on the imported material, so that the domestic producers
can compete. But 65 cents is all right. Everybody seems to be
satisfied with that on the rough block.

Senator REED. You can keep' on importing with the duty at 65
cents?

Mr. COLONNA. Yes, sir.
Senator EDGE. It has not been changed.
Mr. COLONNA. But the injustice is that a rough block of marble is

a product of the earth-
Senator REED. We have heard all that before.
Mr. COLONNA. And the labor on that is very little. As soon as you

put on a manufacturing operation, then the value of the article is
mostly labor.

Senator REED. Paragraph 232 (a) says "marble, breccia, and
onyx, sawed or dressed, over 2 inches in thickness, $1 per cubic foot."
Is that in addition to the 65 cents?

Mr. COLONNA. Well, sir, that refers to real thick slabs.
Senator REED. But is it in addition to the 65 cents?
Mr. COLONNA. No, sir. That is $1 a cubic foot instead of 65

cents.
"Senator EDGE. It is a different type.
Senator KING. You make a distinction, do you, between a square

foot and a superficial foot?
Mr. COLONNA. No, sir.
Senator KrGo. They are the same thing, are they?
Mr. CoLONNA. The same thing.
Senator KING. In your argument you have used the expressions

"square foot" and " superficial foot as equivalent?
Mr. COLOxNA. As equivalent; yes, sir.
Senator EDGE. All right, Mr. Colonna. Thank you.
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STATEMENT OF WILLIAM McCARTHY, REPRESENTING THE INTER.
NATIONAL UNION OF MARBLE POLISHERS, SLATE AND STONE
RUBBERS AND SAWYERS

[Intluding travertine stone, par. 285 (b)]

(The witness was duly sworn by the chairman of the subcom-
mittee.)

Mr. MCCARTY. I am appearing for Mr. Price, who is sick.
Senator EDGE. Whom do you represent?
Mr. MCCARTIY. The International Union of Marble Polishers,

Slate and Stone Rubbers and Sawyers. Mr. Price is sick, and I am
appearing as authorized representative.

Senator EDGE. You desire to discuss the provisions of what par-
agraph?

IIr. MCCARTHY. Just to read a short statement, Mr. Chairman. If
there are any facts and figures I will refer you to Mr. Colonna, of
the wholesale dealers. I just want to read a short statement to you,
with your permission.

Senator ED(E. Yes; but it is directed at what paragraph of the
bill?

Mr. MCCARTHY. Paragraph 232 (b).
Senator EDGE. All right; go ahead.
Mr. MCCARTHY. We protest against the failure to increase the

duty on marble slabs, which are being imported in increasing quan-
tities. thus taking away the work of sawing and rubbing from our
members.

We also protest against the in.-luhion of the words " and polished."
as this would take away from us also the work of polishing. We
ask that all marble otherwise than in rough blocks be classified as
manufactured marble under paragraph 232 (d).

We indorse the duty rates on manufactured marble proposed by
Colonel Sewell, representing the American Marble Manufacturers.

Referring to paragraph 235 (b), we protest against the proposed
increase in duty on travertine stone, and ask that it be kept the same
as all other stones, namely, 15 cents per cubic foot. We see no reason
why the only stone used by us to any extent should be increased in
price. Already much of the work that should be done in travertine
has gone into imitation travertine.

Senator EDGE. You also protest against the use of the words "or
polished" in paragraph 235?

Mr. MCCARTHY. Yes, sir. Are there any questions
Senator EDGE. No.

LETTER FROM THE F. E. GATES MARBLE & TILE CO.,
INDIANAPOLIS, IND.

JUNE, 18, 1929.
Hon. ARTHUR R. ROBINsoN,

United States Senate, Washington, D. C.
DEAR SIR: The F. E. Gates Marble & Tile Co. conducts a business of con-

siderable volume in interior marble in which we handle both domestic and
imported marbles. We are the only marble finishing plant of any consequence
in the State of Indiana and are naturally very much interested in the tariff on
marble. The National Association of Marble Dealers, speaking for the entire
marble industry of the United States, including the importers, presented a brief
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to the Ways and Means Committee on this subject, copy of which you un.
doubtedly have in your possession.

If you will consult the Summary of Tariff Information, 1929, you will noteon page 570 that the average amount of marble imported in finished form for
the last three years has been nearly double the amount for the three precedin
years. If you will read the arguments presented in the brief by the National
Association of Marble Dealers you will see a number of specific instances showing
that marble can be finished abroad and sold there for export in this country
with the tariff paid, at anywhere from 25 pjer cent to 40 per cent below the cost
of production in this country. The question may be raised why, if that is true
as it is, and as it has been ever since tihe war, the foreigners have not completely
driven us out of business. The explanation is simply this: Owing to difference
in methods in this country and abroad, the foreigners leave more of the final
fitting of the work together to be done at the building. As their labor is much
cheaper than ours, this is not materially more expensive than doing the work at
the shop. In this country, both because of the high wages of marble setters
and helpers, as well as because of the great rapidity with which buildings are
erected, we try to finish the marble in the shop so that no fitting will be required
at the building. The foreign marble producers have in the last few years taken
some large contracts and the cost of fitting at the building has been charged
back against them. This has probably discouraged them from doing this work
on a larger scale. However, it is merely a question of time when they will learn
the rules of the game, so to speak, and then they are absolutely in a position to
put us out of business just as indicated in the brief above referred to. Naturally
we would like to see the doors closed to this before a lot of us are driven out of
business as we would prefer to hold our ground rather than to have to regain it.

If you will similarly look at the statistics on page 567 of the publication above
referred to you will note that for the last four years, or five, the square feet of
sawed marble has risen until it is more than twice as great as the average of
preceding years running from 040,800 to over 800,000 square feet. This is
equivalent to fully 100,000 cubic feet of marble in the block. In other words,
it amounts to about 20 per cent of the total amount of marble imported in the
form that is not completely finished. This importation of slabs is increasing
and is just as real a danger to the American industry as the importation of
finished marble. The reasons for this and the rates that would afford us reason.
able protection are all adequately set forth in the brief of the National Association
of Marble Dealers and other statements submitted to the Ways and Means
Committee of the House of Representatives.

We earnestly request that you use your influence to secure at least approxi.
mately the degree of protection which we asked for in our brief. The present
situation is extremely threatening to the American industry and we can not P
imag .ie why we did not get practically what we asked for before the Ways and
Means Committee unless it was argued that we had not yet been seriously
injured. If we could be sure that the importations of sawed and finished marble W
would not go on increasing both relatively and absolutely, there might be some
justice in this view, but we assure you that the dangers to our industry set forth i
in our brief are very real. We only asked to be put in a position where we can
compet .on equal terms in our own market with our foreign competitors. Unless
we get practically the amount of protection we asked for it is only a question, P
as stated above, of when the foreigners will wake up to the situation and learn c
what they must do to adapt themselves to conditions in this country and they
will be able to put us completely out of business on all large contracts. In
fact, if they go ahead and organize regular sales agencies in this country they
will be in a position to practically destroy the marble industry in the United States.

We urgently request that you appear before the Senate Finance Committee pand urge them to reconsider our case.
Yours very truly, F. E. GATES MARBLE & TILE Co.,

Per RoBT. B. RHOADS, President.
STATE OF INDIANA,

Marion County: to
Subscribed and sworn to before me this 28th day of June, 1929.
[SEAL.l

F. J. LENOTHAN,
Notary Public. co

My commission expires June 16, 1931. fi

I I
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GRANITE

[Par. 285 (a)]

STATEMENT OF WARREN R. AUSTIN, BURLINGTON, VT., REPRE-
SENTING THE NATIONAL GRANITE COMMISSION

(The witness was duly sworn by the chairman of the subcommittee.)
Senator EDGE. Mr. Austin, you represent the National Granite

Commission
Mr. AUSTIN. Yes, Mr. Chairman.
Senator EDGE. You live in Burlington, Vt.?
Mr. AUSTIN. I do.
Senator EDGE. Did you file a brief with the Ways and Means

Committee?
Mr. AUSTIN. I did; and that brief, the first brief filed, is published

in the report at page 1653. volume 2, schedule 2 of hearings before
the Ways and Means Committee.

Afterwards a final brief was filed, which is not printed, and which,
with your permission, I would like to leave with you.

Senator EDGE. You wish it to go in our record?
Mr. AusTIN. Yes; if you please.
Senator EDGE. All right. It may go in the record.
Leaving that brief in the record, what do you desire to present to

the committee?
Mr. AUSTIN. My objective is to save the phraseology of this bill

and to increase the rate on unmanufactured importations.
Senator ICNO. You want to cut out-
Senator REED. You want more than 60 per cent?
Mr. AUSTIN. No. It is a footage rate, and I want it to equalize

the 60 per cent ad valorem on manufactured products, which would
require a rate of approximately 90 cents per cubic foot. If you will
permit me to get onto the record this much-

Senator EDGE. Take your time and get on record whatever you
want to tell the committee, within reason.

Mr. AusTIN. Although I am not arguing for the full amount of
increase which we claim we ought to have in order to equalize the
cost of production abroad and at home, I am not waiving that claim,
end the only reason that we concentrate upon the saving of this
change in phraseology at this time, and upon this small increase, is
because we regard it inexpedient to press for all that granite deserves
at this time.

Senator EDGE. Just direct yourself, please, first to the changes in
phraseology and ad valorem or specific, for which you are asking.

Mr. AUSTIN. Yes, I will.
Senator EDGE. That is paragraph 235 (a).
Mr. AusTIN. 235 (a). I call your attention to a book of photo-

graphs which show the condition in which foreign granite has here-
tofore Icen imported to this country.

Senator KImc . That is the black 'ranite?
Mr. AUSTIN. No. Senator. it is not all black granite. It is a mis-

conception to suppose for a moment that we had this New York
firm in mind, any more than we had other firms in mind. because
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that black-granite business is just a specialty, and it is only a small
part of the entire business of this country.

We are concerned in the interest of the greatest number, and it
happens to fall heavily upon a small producer, and only a small
proportion of the industry; that is a misfortune. If there is anyway in which a special arrangement can be made for them, that is
another question, but our figures and claims are based upon the entire
industry. That is a great industry in this country, having at least
$100,000,000 of capital invested in it, and 40,000 employees.

Senator REED. Will you pardon an interruption at tins point?
Mr. AUSTIx. Yes, sir.
Senator REED. First with respect to the amount of the production,

and tbh imports, in the calendar year 1927 the production in the
United States appears to have been 3,197,00 cubic feet. That is
worth about three dollars a cubic foot, is it not?

Mr. AUSTIN. Perhaps it would bear that average; yes, sir.
Senator REED. Or about $10,000,000 worth. The imports in that

same year, 1927, were $213,000 worth.
Mr. AUSTIN. Yes, sir.
Senator REED. Two per cent of the domestic production.
Mr. AUSTIN. Well, 1 do not figure the percentage in exactly the

same manner, but it is apparently a small percentage in figures. As
I have computed it, the foreign rough is 5 per cent of the total
quantity produced, and 31/2 per cent of the value. The foreign
dressed is 3 per cent of the total in value.

Senator REED. Now, sir-
Senator EDGE. I do not want to interrupt you, but that is only

one type, the unmanufactured.
Senator REED. I am talking about unmanufactured because he is

talking about the duty of 25 cents a foot on that same qualit-.
The statement made to us by the Tariff Commission is -!at the

greater part of the United States imports of unmanufacturec ,nonu-
mental granite comes from Sweden; in value, about 60 per cent of
the total. Finland is the second most important country of origin.
The imports from Sweden are mostly the so-called black granite,
and those from Finland mostly red. A comparatively small amount
of red and gray monumental granite is imported in the rough from
Sweden. So, the problem is particularly that of the red and black
types, is it not ?

Mr. AUSTIN. It formerly was, but we claim that it is rapidly
involving the gray. Czechoslovakia is importing gray granite here,
and they have increased in a few years something like 300 per cent
in their importations.

Senator REED. From what port do they ship?
Mr. AUSTIN. I am not certain from what port.
Senator REED. Do they have a rail haul over there before they get

to the port?
Mr. ASTIN. I am unable to state. I have only the Department of

Commerce figures.
Senator REED. They must have, because they have no port.
Mr. AUSTIN. They should have. y
Senator REED. That is a very heavy handicap for them, is it not i-
Mr. AUSTIN. Yes; but they are able to offer that very cheaply in

this country, and you will find published in the record of the hearings

i "qq-
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the prices that they offer those goods at in our country, after the
payment of a 15-cent tariff.

Senator REED. The competition is entirely centered in Boston and
New York, is it not?

Mr. AusTrI. Not entirely. Philadelphia is a port of importation
also, but you have named the principal points of importation.

Senator REED. It is like cement and brick. They can not get very
far inland because of the freight rates.

Mr. AUSTIN. It is a curious fact, however, that they do, and that
the competition with foreign granite extends into Indiana and Ohio,
on account of their ability to get it into our country for so much
less than we can possibly produce it right at the quarries.

Senator BARKLEY. Is that manufactured or unmanufactured?
Mr. AUSTnx. Unmanufactured, and manufactured also.
Senator BARKLEY. Do you claim that there is any unmanufactured

granite coming in from Czechoslovakia?
Mr. AUSTIN. Any unmanufactured coming in?
Senator BARKLEY. Yes.
Mr. AUSTIN. Yes.
Senator KINo. The Tariff Commission man says no.
Senator BARKLEY. When did it begin to come in?
Mr. AUSTIN. Just a moment. He is right. There is no unmanu-

factured Czechoslovakian granite imported to this country.
Senator EDGE. I did not get your answer to Senator Reed's ques-

tion. You do not question the amount of imports in 1928 of un-
manufactured granite being about 143,000 square feet?

Mr. AUSTIN. I do not.
Senator EDGE. As against the production in this country of

3,197,000?
M. AUSTIN. No. I want to call your attention to a peculiar situa-

tion here with respect to granite, which renders this apparently small
ratio of importations not so significant as you usually find it in
competition from foreign countries. That is this-

Senator KINo. Let me ask you a question, if you will. I want to
call your attention to the fact that you said just recently that in
1923 it was 126,000 cubic feet; in 1924, 146,000; in 1925, 156,000; in
1926, 184,000; in 1927, 132,000; in 1928, only 142,000. So that the
last two years, 1927 and 1928, it was less than it was in 1926, in
1925, or in 1924. There has been a decrease in the last two or three
years, as compared to what it was the three preceding years.

Senator EDGE. Let the witness explain why, in view of that fact
which is pointed out to him, he feels that the duty should be in-
creased.

Mr. AusTIN. As a matter of fact, these figures indicate a general
trend upward, an increase. Those slight recession in the last two
years are merely an incident of the history of the business. It will
increase and diminish from year to year.

Senator EDGE. That is trifling.
Mr. AUSTIN. Yes.
Senator EDGE. The relation is not trifling. It is overwhelming.

You have 142,000, as compared with 3,000,000. We are just wonder-
ing why the American business is in any way menaced.
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Mr. AUSTIN. I want to explain that.
Senator EDGE. Just give us that explanation.
Mr. AUSTIN. When a man buys a memorial and places it on his

family lot, he has ended the purchase of memorials.
One monument, in other words, ends the competition. It is not

like other commodities, where a man may go into the market and
buy, from time to time, better ones, or different ones, and is con-
stantly a possible market for the business. 'This business is peculiar
in that regard, and it is well recognized by the Tariff Commission.
You will see, on page 575:

In the peculiar complettiive circumstances of this commodity the competitive
effect of the imports. hoth with respect to the interests of tb" quarriers
and the interests of the manufacturers of monumental granite, may be much
more important than is indicated by the amount of imports.

And that is true. The test of the thing is, what is the effect on
the industry?

If you will turn to this saw information, which you have before
you, from the Tariff Commission. you will observe that the trend of
the granite industry in the United States is downward. On page
573, for example, the figures are given as follows: For 1919, 3,658,.
422; for 1920, 3,379,330; for 1921; 1,956,720; for 1922, 2,085,740; for
1923, 3,947,600; for 1924, 3,520,530; for 1925, 3,195,250; for 1926,
3,240,550; and for 1927, 3,197,910.

Senator EDGE. I would say that for five years it was practically
the same.

Mr. AusTI. All right. If you were to average it at three and a
half million you would have a peculiar fact here, that this industry
for years has not attained a position where it may gain mass pro-
duction, fine service, the highest type of the art, and the cheapest
price to the public as a consequence.

Senator SnoT. If you added all the importations to the amount
you produce now. it would not be significant.

Mr. AUSTIN. I am inclined to think it would improve very
rapidly. Those importations are much more important than they
appear from the figures there.

In passing, let me call your attention to the average value per
cubic foot of this imported material.

You will see, on page 574, in the sixth column, the value per unit
of quantity, and that is the cubic foot, computed there by the Tariff
Commission. The very highest one that I see at first glance is $1.68
and a fraction cents per cubic foot.

Now, if this special article which has been spoken for here is an
expensive granite, we submit that there must be a great dispropor-
tion in the quantity of cheap granite that is imported here against
this high-priced granite, and therefore that it ought to be con-
sidered by you on the question of whether there should be a change
made which injures the entire industry of this country for the sole
benefit of one importer, who could, if lie saw fit, import rough un-
manufactured products that do not fall within that classification.

Senator REED. As to that, our information shows that the granite
coming from Finland was 21,000 tons last year, and it was valued
at just under $1 per cubic foot. That from 'Norway, 6,000 tons, was
valued at $13,843, over $2 a foot. That from Sweden was 70,416

i
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tons, valued at $160,000, or over $2.25 a cubic foot. Then what is
left is 44,510 cubic feet, which I am told is mostly from Canada, and
was valued at about $1 a cubic foot-a cheaper grade.

Mr. AUSTIN. Yes. Take the highest priced now.
Senator REED. Which is it that pinches you I
Mr. AUSTIN. Every item of that pinches us. There is not an item

mentioned there at that value which is not landed on our shores for
less money than we can put Barre granite or even Quincy granite or
Pennsylvania granite or Wesley granite into the same port at.

Senator EDGE. It pinches to the extent of 142,970 cubic feet, the
sales that they took?

Mr. AUSTIN. Yes, sir.
Senator EDGE. Now. I should like to know just what you want

the specific duty to be in the unmanufactured schedule, now 25 cents
per cubic foot; that is. it has been raised to 25 cents per cubic foot
by the House. Of course, as you know, it was 15 cents per cubic foot.

Mr. AUSTIN. Yes; I do.
Senator EDGE. You have gotten a 10-cent raise in the House. Now

what are you asking?
Mr. AUSTIN. Ninety cents.
Senator KINO. You are asking for a raise from 15 to 90?
Mr. AUSTIN. Yes.
Senator EDGE. Now. you have given us the information on that.

What is your position in regard to the first part of the paragraph-
granite suitable for use as monumental, paving, or building stone,
not specially provided for, hewn, dressed, pointed, pitched, lined, or
polished, or otherwise manufactured, carrying by this bill a duty of
60 per cent ad valorem? What is your position as to that?

Mr. AUSTIN. Would the Senator permit me just to say one word
before passing about that 90-cent matter?

Senator EDGE. Yes; certainly, if you are not through, excepting
that we must move along.

Mr. AusTIN. Our justification for it, if any we have. is that that
is comparable to the 60 per cent ad valorem rate, and they ought to
be comparable.

Senator EDGE. Listen to this, Senators: The witness is defending
the 90 cents per cubic foot.

Mir. AUSTIN. We claim that the 90 cents per cubic foot is com-
parable to the 60 per cent ad valorem for the manufactured product.

Senator EDGE. Then by that we are to understand that the 60 per
cent ad valorem rate carried for the manufactured type is equivalent
to 90 cents per cubic foot?

Mr. AUSTIN. Yes; and the labor involved in getting this rock out
of the ground is just as deserving of this protection as the labor of
the gentleman who works under a glass covering under the most
favorable conditions.

Senator REED. How much does it cost you to bore a cubic foot of
granite. in labor?

Mr. AUSTIN. I do not know. and I do not suppose it is possible to
know exactly.

Senator REED. You know what your pay roll is and you know
what your annual output is.

i6310--2--voL 2. scumr 2-----44
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Mr. AusxN. Yes. You are referring to direct labor. I assunle.
You see, it is not a mere matter of a man going down into a hole in
the ground and blasting out rock. This involves the maintenance of
your railway yards, the operation of steam engines, the operation of
compressors, the making of tools--

The CHAIrnAN. They have the same thing in a foreign country,
have they not? They have to maintain those same things?

Mr. AUSTIN. Yes; I should suppose they did, but their rate is
entirely different.

Thie CHAInr AN. I thought you knew about that.
Mr. AUSTIN. Oh, we have that. I did not know you were asking

that.
The CHAIRMAN. It is all in the brief.
Senator REED. Is it in your brief
Mr. AusTvI. It is in the preliminary brief and it is also shown in

a composite form in the Tariff Commission's report here-a very
fine statement.

Senator REED. How many cubic feet did your company produce
last year?

Mr. AUSTIN. I do not know just to what you refer. I am repre-
senting the national granite commission, which is a combination
of three great national associations.

Senator KING. Are you the attorney for them?
Mr. AUSTIN. I am the attorney for them, and I am a director of

the Rock of Ages Corporation and of the Woodbury Granite Co.
(Inc.), for Vermont. I am not a quarryman.

Senator EDGE. For the record, what did the old tariff bill carry
for the first part of section 235, now carrying 60 per cent?

Mr. AUSTIN. Fifty per cent.
Senator EDGE. That is a raise of 10 per cent ?
Mr. AUSTIN. Yes, sir.
Senator BAHKLEY. In other words, on a raise of 20 per cent on

the manufactured product you ask for a raise of 60 per cent on the
unmanufactured products?

Mr. AUSTN. Well, that is the way it appears in dollars and
cents; but as it works-

Senator BARKLEY. It appears that way in percentages.
Mr. AUSTIN. In granite, it works out entirely different.
Senator KING. One question: My recollection is that 30,000 cubic

feet of this granite, or 15,000-the Tariff Commission man told me
30,000-came from Canada; and that was not lower priced by far
than the Swedish or the Finnish; and none came from Czechoslo-
vakia, as you first asserted. In Canada it costs just as much, does
it not, for labor as it does in the United States?

Mr. AusTIN. Oh, no.
Senator KIxo. And prices in Canada are just as much as they are

in the United States; are they not
Mr. AusTI. They are not.
Senator KINO. Do you know how much it costs to blast out this

rock per cubic foot ?
Mr. AUSTIN. I do not.
Senator KINo. Do you know that perhaps the heaviest sort of

iron ore in the world, carrying 65 to 67 per cent of iron, very solid,
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very heavy, is mined, put on the cars, passed through the crushers,
and loaded on the cars for something like 50 cents a ton?

Mr. AUSTIN. No, sir. I should imagine that there is a great dif-
ference between the bulk of that iron ore and granite, though; and
I would suggest this to your Honor: The block of granite that is
shipped from our quarry represents only about 15 per cent of the
granite that has been handled to get it out. All you have to do
is to look at that picture, which is a picture of the Rock of Ages
quarry, and witness the amount of grout and waste that has to be
moved and disposed of, to know that it costs an enormous sum of
money to get a cubic foot of granite out of the ground.

Senator KIxo. You know that in the mines, where they mine the
iron ore, of v'hich I am speaking, they have got to take the over-
burden into consideration.

Mr. AUSTIN. I do not know about iron.
Senator REED. Do you know the labor cost per cubic foot at the

Rock of Ages quarry
Mr. AusTN. Yes.
Senator REED. How much is it ?
Mr. AUSTIn. Approximately $4 a cubic foot for Rock of Ages

granite.
Senator REED. $4 labor cost?
Mr. AUSTIN. Oh, no; that is the overhead and all.
Senator REED. What part of that is labor?
Mr. AusTIN. I can not answer that.
Senator REED. Do you know it for any company?
Mr. AusTN. I do not; but I know that we pay at the rate of

$1.12 an hour for some of our labor. Some of it is less than that,
about $G a day; but that is only a small part of the cost of getting
that rock.

Senator REED. You can see how difficult it is for this committee
to try to equalize the labor costs here and abroad when we are not
told what the labor cost is.

Mr. AUSTIN. Yes; I know it; but no expert I have ever talked
with yet has been able to tell us what granite costs to get in this
country,, because of the great variety of the means of getting it.

Senator REED. Take the Rock of Ages Co., if that is the one you
know best: How many cubic feet did you put on board cars last year?

Mr. AUSTIN. I could not answer that. I do not know. That is a
part of the industry with which I am entirely unacquainted.

Senator REED. Well, theft, this company of which you are a
director

Mr. AUSTIN. I am a director of Rock of Ages and of Woodbury;
but I am an attorney, practicing law.

Senator REED. Do you know it about Woodbury?
Mr. AUSTIN. I do not; no.
Senator BARKLEY. DO the companies know?
Mr. AUSTIN. They do, of course, know how many-
Senator REED. Does the Tariff Commission know?
Mr. KocI. Yes, sir; but that report has not been published yet.
Senator REED. Can you give it to use privately?
Mr. KOCH. Yes, sir.
Mr. AUSTIN. Now shall I go on with this phraseology?
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Senator EDGE. Yes, if you have not finished. I thought you had
when I asked you the different questions. Just leave with thie com.
mittee the phraseology you would suggest for paragraph 235 (a).

M3r. AusTIN. Now I call attention to the condition of imanufac-
ture of these blocks as they come in. These are not black granite
here. These are red granite.

Senator EDGE. You have told us that. I think the committee is
more interested now in costs, amount of imports, and the actual
menace to American trade and labor. Those are the things we have
to study, and those photographs do not give us that.

Mr. AusT . No; but these photographs will meet the claim that
there is not any such thing as rough block. All you have got to do
is to look at these photographs to see.

Senator EDGE. How does that enter into the question of duty?
Mr. AUSTIN. They are attempting to strike out of this phraseology

the words " pointed and lined.
Senator EDGE. I am trying to find out just why you are showing

us that photograph.
Mr. AUSTIN. That is not pointed and not lined; and in order to

make that pointed and lined it would cost us 40 cents a cubic foot,
I am informed, to put it into that condition.

Senator EDGE. The witness is now trying to explain why the
taking out of "pointed and lined " is impracticable.

Mr. AUSTIN. I say that is what we call a rough saw block.
Others here are shown on the cars going to the manufactory. Those
are actual shipments that were made. They were not prepared for
a hearing; and they show you that the faces are not parallel, and
there are no right angles and no lines, and that no stage of manu-
facture has been done on those things, and that it would cost us 40
cents a cubic foot to put that granite into the condition in which
the foreign granite is imported into this country.

Senator KING. What would you call the piece that the former
witness exhibited, and which I hold in my hand-this black granite?
Is that pitched and lined

Mr. AUSTIN. What I see of it is not pitched and not lined and not
pointed, and is rough, unmanufactured granite.

Senator KING. And would that come under paragraph 235 (a) ?
Mr. AUSTIN. Yes; it would carry a duty of 25 cents per cubic

foot under that paragraph as redrawn.
Senator EDGE. That block would?
Mr. AUSTIN. That block would.
Senator EDGE. Well, what is the objection ? You can not have it

any higher than the paragraph calls for.
MIr. AUSTN. .No, indeed; but that is not pitched, pointed, or lined.
Senator EDGE. I thought you just said it would come under the

paragraph. What is it
SMr. AUSTIN. That parag. .h contains both the manufactured and

the unmanufactured.
Senator EDGE. I understand. Well, now, supposing that this is

unmanufactured-
Mr. AUSTIN. This is the unmanufactured.
Senator EDGE. If we change the phraseology of the paragraph,

and take out the words "pitched and lined," what would be the
appraisement of that piece of granite at the port of New York?
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Mr. AUSTIN. Twenty-five cents a cubic foot, just the same as

before.
Senator EDGE. I can not see what difference it makes, then, whether

we have the words in or out.
Mr. AusTIN. Because you have not in your hands, and I do not see

here anywhere, a piece of granite that is in the condition in which
they import it. These things are not representative. Look at these
pictures, and you will see the difference. Here these lines are
pitched so that they are parallel, and the angles are right angles.

Senator EDGE. Do you mean to say that any of those could come
in free of duty?

MIr. AUSTIN. Those came in at 15 cents a cubic foot.
Senator BARIKLEY. And they will come in now at 25 cents a cubic

foot?
Mr. AusTiN. They will come in now at 25 cents a cubic foot, and

they are partly manufactured. They are manufactured so much
that it takes us 40 cents a cubic foot to equal the degree of manufac-
ture; so that, in effect, they are in here without duty in competition
with a comparable piece of stone.

Senator KING. Are you not trying to get a duty here so as to make
it impossible to import any granite because, in order to put it in
the cars or on the boat and put them in juxtaposition, they knock
off a little corner, and then you call that partly manufactured or
pitched ?

Mr. AusTN. Not at all, sir. I will give you our definition of
"pitched " and "pointed " and " lined."

Senator EDGE. Your point is that when they are even hewn this
much, or whatever you call it, they should come in under the head
of manufactured granite and carry a duty of 6 per cent? Is that it?

Mr. AusTIN. No, your honor; I say that is not representative of
pointed, pitched, or lined. You have been misled by the introduc-
tion of that piece of granite. That is not pointed, pitched, or lined.

Senator KIxo. What is it, then?
Mr. AUsnN. That is a piece of rough granite, usunanufactured in

any regard.
Senator EDGE. Then it should not carry more than the 25 cents a

cubic foot.
Mr. AUSTIN. I do not want it to. I do not ask to have it.
Senator EDGE. What do you want? What do you ask?
Mr. AuSTIN. I ask that when they undertake to ship that kind of

granite in here that I am showing you by this picture, Photograph B,
which is pointed, pitched, and lined, that should come in as
manufactured.

Senator EDGE. Under the 60 per cent rate? Well, I think that is
a little clearer.

Mr. Ausnx. Now, the definitions:
Pitch: A preliminary cutting operation which means the break-

ing down of edges and corners of a stone, using either a tool called
a " bull set" or a "hand set." The effect of this operation is to
align the edges of the various faces of the rough stone, bringing it to
approximately rectangular outlines.

Point: A cutting operation by which the rough, uneven surface
of a stone is roughed off to an approximately level surface. The

I
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tool used is a steel " point," which is repeatedly struck with the
cutter's hand hammer, the effect being to break off moderate amount.
of stone at each blow.

Line: To "line" a stone is to pitch, point, and otherwise work or
hew the edges of the surfaces which are to be dressed flat. This oper-
ation is a cutting operation preparatory to getting the surfaces into
approximate shape, especially along the edges, for final finishing
either by surfacing machine or polishing machine.

Senator EDGE. Now, Mr. Witness, I want to give you the benefit of
every possible doubt. Does that represent the illustration that you
are trying to give us? There is Norwegian granite; there is our
own. Do you see enough difference between those two to go into a
building operation on this side and have one cost 60 per cent and the
other 25 per cent I

Mr. AUSTIN. Oh, yes. There is 40 cents a cubic foot of labor on
that Norwegian granite that is not on this American granite, this
Quincy granite. You can see the drill holes here; you can see the
wind in the surface on those domestic stones.

Senator REED. Can you not see the drill holes there?
Mr. AusTIN. Yes; but that is an even surface. You can reduce that

in 10 minutes to an eight-cut surface. These can not be any such
thing, because they are not level surfaces. They are not rectangular
corners.

Senator EDGE. I think it is a better product. I agree with that
part of it.

Mr. AUSTIN. That is a finished product for some purposes.
Senator EDGE. Is it so near a finished product that it should have

that tremendous difference in duty
Mr. AUSTIN. There is such a tremendous difference between the

two that it is practically ruining the business at Quincy.
Senator KINo. I think the domestic granite has a. better and

squarer face than the other in n:any parts of it. Look at this, and
look at your points.

Senator EDGE. After all is said and done. is it not a matter for the
appraisers to make a decision as to that? From my understanding
and judgment of their policy I think they are not going to permit
something to escape a higher duty on a technicality. I think we are
pretty safe in that.

Mr. AusTIN. Well, it has been under administration so many years
with this type of labor coming in on the stone as a rough product that
we have no hope at all of getting an administrative construction of
it that would hell) us.

Senator REED. Mr. Witness, before you go it is only fair for us to
tell you that we are advised by the Tariff Commission that the average
labor cost per cubic foot, taking the average of Vermont, Massachu-
setts, and Pennsylvania, comes to 98 cents per cubic foot of labor costs
required to put a cubic foot of granite on the cars at the quarry.

Mr. AUSTsN. That is direct labor, I assume.
Senator REED. I assume it is all labor below superintendence.
Mr. AusTI. Well, I am glad to get that information, but it does

not change the fact.
Senator REED. If we put on a duty of 90 cents to equalize the labor

costs, it must necessarily be on the theory that the cost is only 8 cents
per cubic foot in Sweden.

690
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Mr. AUSTIN. Well, the trouble with those figures is that they do not
take into account the indirect labor that is involved in the transaction.

Senator REED. Such as what?
Mr. AusTIN. Such as maintenance of railway, operation of steam

engines, operation of compressors, etc.
Senator KIC o. Do you not suppose that the others have the same

indirect labor costs that you have
Mr. AusTIN. Yes; but they have it at a much less price.
Senator REED. The total cost at the quarry, including labor, super-

intendence, power, repairs, hauling, taxes, depreciation, depletion and
miscellaneous, all comes to $2.07. If we put a 90-cent tariff on that,
it must be on the theory that the total cost abroad was only $1.17;
but we find that it is very much in excess of that.

Senator EDGE. Do you consider that those two blocks come under
the same schedule?

Mr. AUSTIN. They do not. This [indicating] is manufactured.
Senator EDGE. That is admittedly manufactured?
Mr. AUSTIN. Yes, sir.
Senator EDGE. There is no use of putting in the record the imports

and domestic production of the manufactured article. They are in
practically the same general proportion as unmanufactured.

(Mr. Austin submitted the following brief:)

BRIEF OF THE NATIONAL GRANITE COMMISSION

1. REASONS FOR RECOMMENDATION OF 100 PER CENT AD VALOREM ON ORANIT
SUITABLE FOR USE AS MONUMENTAL OR BUILDING STONE, FINISHED OR SEMIFIN-
ISHED, AND ON PAVING BLOCKS

We supplement the material stated in our preliminary brief at pages 3 to
15, with the following additional information:

" MONUMLENTAL MANUFACTURED GRANITE

"Domestic labor has suffered materially from the Importation of granite
on which the cost of cutters in 1925 was only $0.19 per hour, whereas th cost
of the same Iabor on our domestic granite was $1 per hour. This percentage
of advantage, namely, 402.51 per cent, in favor of foreign labor can not be met
here without a high protective tariff."

The wages of polishers expressed in this kind of competition were, in 1925,
$0.172 per hour. as against our own of $1 per hour or a percentage of advantage
ntie unting to 481.40 per cent for the foreign laborer.

(Domrstie wages for cutters and polishers have been raised 12%1 per cent
since 1925.)

Some evidence of the effect of this competition is found in the following
facts:

1. Granite quarries diminishing in number during the period from 1917 to
1920. 31.05 per cent. The Bureau of Mines Bulletin 288, page 80. shows quarry
workers in 1917, 15,391 against quarry workers in 1926 of 10.612.

2. In the manufacturing part of the industry Mr. Samuel Squlbb, Interna-
tional President of Granite Cutters' International Association, who resides at
Quincy. Mass.. informs us that of cutters, polishers, and sharpeners there
were employed at Quincy in 1914, 1,500, and in 1929, 700.

3. At Quincy quarrying decreased: From 1919-1926, 28 per cent; from 1926-
1927, 15 per cent; from 1927-1928, 25 per cent.

In tle period from 1919 to 1928 quarrying at Quincy decreased a total of
53 per cent. Using 1919 as 100 per cent, quarrying at Quincy was cut more
than in half, in nine years.

4. At Quincy 7 concerns out of 95 closed down business and dismantled their
plants during the last year and a half.
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5. Speaking of tie granite industry generally, it Is not running over 75
per cent of its capacity.

At the bottom of page 9 of our preliminary brief there should be added the
following data which are taken from Table 15a, page 31, of preliminary state.
ment of tile Tariff Commission.

TABLE 13%.-Monumntal manufactured

Customs districts and country

Value

1923 1024 1925 1926
1 (5 months)

Massachusetts-Germany.................................. $892 $413 $1.986 $s91
New York-Germany....................................... 4,729 3,514 6,290 None.
Philadelphia-Germany............................... ... 14S 144 106. 288. 141.145 71,124
Chicago-Germany.................... .................. 5,389 6,024 2,668 2,627

Total ................. .............................. 159,154 116,239 152,089 74,642

The significance of the amount of these importations from Germany is em-
phasized by the fact reported in preliminary statement, page 23, that the
German manufacturers employ a large force of operatives and have installed
modern machinery and are equipped to fabricate granite in any quantity for
all markets.

A similar tabulation of data, with respect to imports from Czechoslovakia
for consumption, for the years 1023, 1924, and 1025, from Table 15a. page 31 of
preliminary statement, and for 1926, 1927, and 11 months of 1928, from the
Department of Commerce follows:

TA.LE 14.-Imports of manufactured granite from C'cchoslorakia

Customs districts and country Year Value

Philadelphia ...... 9.............................................................. 1923 ,s659
Do................................................................... ..... 192 11,859
Do .................. ...... ................................................... ..... 1925 25.156

All ports .......................................................................... 1926 50,971
Do ............................................................................ 1927 34,152
Do........................................................................ 1928 35,514

11 months.

Tils increase in six years, from $8,659 in 1923 to $38,730 in 1028 (estimating
the twelfth month on tie basis of the preceding 11 months) amounts to an
increase of 350 per cent.

But the quantity imported may Increase more rapidly in the future because
the kind and variety of granite which Czechoslovakia now introduces includes the
gray granites, of which samples were filed with the committee at tile hearing on
January 12.

In order to refresh the memory of the committee in this connection, we call
attention to the price list, Exhibit No. 15, sent with these samples, showing a
very much cheaper price for the Czechoslovakin gray granite than any other,
either imported or domestic, namely:

Referring to the price list beginning at page 1217 of the committee print un-
revised, No. 6, 'January 12, 1029, notice that the first line of prices shows the
Siles!an granites, which include the gray granites, at prices approximately 33%/
per cent less than the prices for the other granites imported. Tis nrtio of
cheapness in price is substantially the same throughout the whole table printed
on pages 1217, 1218, 1219, and 1220.

We are submitting herewith other Czechoslovakian price lists in which the
same general cheapness of price appears. One of these price lists, No. 10, dated
December 21, 1928, Is used as the basis of Table A which compares these foreign
prices with domestic prices prevailing in five leading granite centers in the
United States. Table A is found under " IV. Prices at which offered," infra,
pages 56 and 57.

This is a more aggressive competition than ever experienced before. These
price lists and the nor; samples accompanying them, came into this country in
December. 1928.
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Referring to our preliminary brief, page 13, relating to the amount of duty
suggested, we desire to have the committee use the information herein con-
tained at pages 56 and 57 on the difference between the selling prices of the
finished dies, foreign and domestic, thus:

TABLE 15.-Simple average-All sizes

Per cent
Domestic Foreign domestic
average average based on

foreign

Flat......... . ......................................... $139.20 $75.29 ............
Oval .. ................. .. ................ 152.20 77.81 ............
Serpentine..................................................... 16.35 77.81 ............
Composite.......................................................... 12.08 76.97 197.58

An additional reason not stated in the preliminary brief why the duty should
be 100 per cent instead of exactly 97.58 per cent is:

The duty will be based upon the value at the port of exportation, whereas the
prices used are "packed and delivered f. o. b. American (ocean) port of entry,
duty unpaid, in United States of America dollars," as stated in the price lists.
(See committee print, unrevised, No. 0, January 12, 1029, p. 1220.) This in-
cludes the ocean freight, whereas domestic prices include no freight. At New
York, where the bulk of the black granite, the most expensive imported granite,
is sold, this advantage of the imported granite is insuperable. The nearest
domestic competitor selling black granite is French Creek, Pa., having a rail-
road freight rate of $0.5093 per cubic foot to add.

Mr. W. F. Noble, representing French Creek Granite Co. (Inc.), of St. Peters,
Pa., which produces black granite, testified at the hearing, on which was based
the Tariff Commission's preliminary statement so often referred to in this
hearing, at pages 16 and 17 of the transcript, as follows:

" Mr. NOBLE. We have been affected very much both in the finished product
and what I might term the semifinished product. What I mean by semi-
finished product is polished slabs, polished on one side; we had quite an exten-
sive trade over in New York and Brooklyn for polished slabs up until probably
1Q22 and 1923. After that one of our best customers has been importing the
black Swedish granite quite extensively, and they seem to be able to put that
in the New York market considerably cheaper than we can do at a profit.
And that is where our business has been affected more seriously than in any
other way, although we have come into contact with a number of our cus-
roiners who claim they can buy finished imported, more particularly buy
polished dies in some cases, for as much as 50 per cent less than what we
could furnish them for. I have no direct figures."

Additional evidence why the duty on rough stock should be $1.35 per cubic
foot is:

The practice', effective competition of Balmoral Red from Finland, with dark
Barre, red St. Cloud, pink Westerly, ruby red Wausau, and black French Creek
is proved by comparison of the prices at which offered, figured out at any place
delivered in the United States.

We show here the items of actual cost, omitting duty, at Barre, Vt., of a real
shipment of Banlmoral Red received there front Finland from the writer to the
addressee :f the letter published at page 1221 of committee prlnt, unrevisd,
No. 0, January 12, 1029:

Invoice Per cubic Per cubic
foot foot

217 cublefeet of Balmoral Red:
85 cubic feet of $1.10 stock............................................ $93.50 $1.10 .........
132 cubic feet of $1.25 stock........................................... 165.00 .......... $1.25
Freight, llango to Hamburg............. .......................... 89.90 .4147 .4147
Freight, hamburg to Boston....................... ................. 18. 10 .49S2 .4982
Railroad I freight, Boston tu Barre (12,1 cents per hundredweight 1

261.2 pounds=1 cubic foot; .3265)................................... 70.70 .325 .3258
Insurance............................................................ 1.85 . .008
Consular fee........................................................ 2.50 0 .0115 .0115

Total....................................................... ......... 2.3587 2.5087
Add duty at proposed rate ...... 1............................... ...... .35 1.35
Prices at Barre, carrying $1.35 tariff .................................. .. 3. 7087 3.8687

i I ;
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This was a comparatively small shipment and runs at a high figure for all
the elements of the computation.

The prices at Barre, Vt., for Barre Dark, to which these prices must be
compared, are as follows:
Dark Barre random saw block per cubic foot-------------.. . $4.30 -$4.80
Add loading to make the value of domestic granite purchased

comparable with the condition and amount of imported
granite:

For labor for semifnishing on foreign stock, not on
domestic stock........----------------------------- .40 - .40

For overmeasure at 2 inches gratis for every dimension,
0.314 per cent on $1.10 stock from Finland------------ .3314 ....

For overmcasure at 2 inches gratis for every dimension,
0.314 per cent on $1.25 stock from Finland----------- ---- .3925

Total------------- - ----------------- 5.0454- 5.0925
That is, the comparable prices at Barre are (assuming duty at proposed

rate of $1.35) :
For Finland granite ' --------------- -- -------- $----- 3.71-3.87
For Barre Dark-------- ------------- ------------------ 5.04- 5.09

At other keenly competitive points (because of density of population) the
imported granite has the advantage of domestic granite, loading all prices
with railroad freight rates: (See Preliminary Statement., p. 68, Table 34, and
this brief, p. 39, Table 34.)

Comparable prices at Boston are:
For Finland granite----.--------- --------------------- 3.38-$3. 5
For Barre granite-------------------------------- ---- 5.35- 5.42

Comparable prices at New York are:
For Finland '------------------- ---------------------- 38-$3. -51
Barre ---- --------------------------------------------- 5.7- 5.81
French Creek--.......------ --.... - --------------. 5.25- 5.80
St. Cloud - -- ------------------------------------ 6.15- 6.20
Wausau.-------.. .----------------------------- 7. 2- 7.31
Quincy -------------------- - -------------------------- 5. 48- 5.53

Comparable prices at Cincinnati are:
For Finland- .-------- ----------- -------------- . $4.11-$4.27
Barre -------------------------------------- 5.77- 5.82
French Creek .----- -- --------.. ----------------------- 5.34- 5.38
St. Cloud --------- -------------------------------- 5.42- 5.47
Wausau ---- ----.... ... --------------------------- .72- .7
Quincy 'l .------------------------ 5. 68- 5.72

Comparable prices at Indianapolis are:
For Finland ----- --- ------------------------------ $ 4.15-84.31
Barre ------------ ----------.------------------- 5.81- 5.88
French Creek-------------------- ----- ------------ 5.30- 5.41
St. Cloud-------------------------- --- . ---------- 5.39- 5.43
Wausau--- ------- ------- - ---------------------------- 6. 65- 6. 9
Quincy' ------- --------------.--------------------- 5.72- 5.76

'For relative importance of red and grey granite, see Table D, infra, p. 51.
SAssuming New York the port of entry.
SWe have no freight rates for Westerly, t. I and so have not made the same com.

arison for Westerly granite, but it is obvious that Westerly will suffer with all other
American granite in like manner as the above because the average price of pink Westerly,
which is comparable to the Balmoral Red is $5.30 per cubic foot at the quarry.

There is added to each local price the above loading for the finishing and gratis, page 37.

1
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T.1I.E 34.-Freight rates in the United States on tNmalrufacttred granite

To-

Quincy Cincirnati ' Indianapolls Denver
From- - - - ---------.-...- --. I- D.

Cents Cents Cents' Cents ' Cents Cents i Cents Cent
per per r per per per I er per

Shundred- cubic hundred- cubic hundred, cubic hundred. cubic
weight foot weight foot weight foot weight foot

Boston............. 0.09o 0.2481 0.28 07313 029 0.7705 0.68 1.778
Barre................ . 12%, .3265 .2 .7313 29 .7705 68 1.776
Wauu........................... . ............ .37 .9 .3 .9011 .3 1.0056
st. Cloud ............ .............. .35% .9272 .36 9403 38 1.0056
French Creek......... .28I .7444 .22 , .5877 236 .613 6 1.6063
Qincy................. .......... ..... .2W .7313 .29) .7705 1.7761

.214 1.606

From-
New York

Cents per Cents per
hundired- Cc ts p r

weight cu foot

Boston............................. ............
Barre........................ 027 1 0.7183
Wau-u .......... .......... .. . .58 1.5149
St. CJoud................... ...... . 63 1.586
French Creek................ .19%, .5093
quilney...................... .20): .5354

I

To-

Pittsburgh Cleveland

Cntser i f Cents r Cents per
Cents per Cents per huCents perd- Cehundred- hundrbd o

weight weight

0.25 0.6530 0.31 0.8227
.25 .6530 .314 .8227
.42 1.0970 .14% .3787
.43% 1.1362 .16 .4179
.16 .4632 .25% .6660
.25 .630 .31% .8227

I Cents per 100 pounds, from Table 34, page 68 of preliminary statement, converted into cents per cubic
foot on basis of 261.2 pounds- 1 cubic foot, which was ascertained by dividing total weight of the Finland
Importation (supra, p. 36), 56.6SO pounds by the total footage of 217 feet.

Foreign gmnilte entering the IM)rt of New York, which port consumes a great
amount of monumental and building granite, has a freight rate advantage of
0.5093 cents per cubic foot over French Cr 'ek granite, which has tle lowest
freight rate of all the domestic granites into New York.

For relative importance of ports as centers of competition, see Table E,
infra, page 53.

'The1 foregoing calculations represent computation with the duty raised to
$1.:i5 per cubic foot. The advantage of the foreign granite over the domestic
granite is cmphaslzed by the above tables and comparisons. The above figures
for trIns.portation, insurance, and consular fees are greater than those found
generally in the trade, as shown by Preliminary Statement, page 78:

* Ocean freight from Gothenburg to a United States Atlantic port is based on
$5 per long ton, 7 cubic feet per ton. The estimated cost of ocean transporta-
tion la::d charges, amounting to $0.721 per cubic foot. Is composed of $0.7143,
freight: 80.0050, insurance; and $0.0015. consular fees. Insurance is at the
rate of one-fourth of 1 per cent, taking the average selling price of $2.25 per
cubic fo:t as a basi of calculation."

The effective competition of Beers Red front Sweden, offered in letter on
page 1221 of committee print, unrevised, No. 0, is shown by the following tabh.:

Bccrs Red-Sweden

Blocks up to 10 cubic feet,
Blocks 10 to 15 cubic feet,
Blocks 16 to 25 cubic feet,

Freight
to

United
States, Price
Insur- at
dance, Duty United
and at States
fees $1.35 pc;:

$1.45+ $0.721+$1.35=$3.52.
1.65+ .72 + 1.35= 3.72.
2.15+ .72 + 1.35= 4.22
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Using the highest price of the three Swedish prices, $4.22, and the local price
loaded for the finishing, and freight, we have the following comparisons:

Comparable prices at New York-
For Sweden--------------- ------------------------------ $4.22
Barre ----- --------------------------------------- 5.41
French Creek ---- ------------------------------------- 4.90
St. Cloud ----------- --------------------------------- 5.80
Wilusaun----------------------------------------- ----------- 0.91
Quincy------ - ------------------------------------ 5.36
Westerly (without freight) -----------...------------------ - 4.90

(Forty-cent loading for overmeasure was not used against Swedish.)
The effect of freight to other thickly populated points is shown by the above

tables respecting granite from Finland, and applies in the same manner to
granite from Sweden. It is apparent that after payment of the duty at the
suggested rare of $1.35 per cubic foot, Swedish granite has the advantage over
domestic granite, in selling price, by a large margin.

Black granite. (For relative importance, see Table D, infra, pp. 51 and 52.)
According to the Tariff Commission's preliminary statement, page 20, "the

bulk of the black stock is manufactured in New York City."
Using landed cost of Swedish black without duty, as $2.357, $2.492, and $2.969,

and adding a duty of $1.85 to each, and using for domest!e black, prica at quarry
$4 loading for finishing $0.40, freight $0.5093, we have:
Comparable prices at New York-

For Swedish b'ack.-------....-----.---.------- 3. 707-3. 842-1.319
For French Creek black-.-------------------- ------ 4.91-4. 91-4.91

The bln.ak granites of Wisconsin, Minnesota, Maine, Colorado, and Virginia
suffer mo-e severely by the freight rate.

We claim that with a duty of $1.35 per cubic foot, the foreign rough stock
will be available in American markets for less money than the domestic rough
stock.

(All statistics relating to foreign monumental and structural granite should
be compared to statistics for domestic monumental rough stock because all
foreign rough stock is suitable for monumental uses.)

At page 1229 of Committee Print Unrevised, No. 6. Congressman Timberlake
asked:

" Would it be possible for you to submit in your brief some language that
will more nearly describe what we ought to say with reference to the rough
stone coming in?"
We respectfully suggest that the use of the words semifinishedd" and "on

which no finishing has been commenced" might differentiate more clearly the
granite to which an ad valorem rate is applied from the granite to which a
flat rate is applied:

"Granite suitable as monumental or building stone, or paving block, hewn,
dressed, polished or otherwise manufactured, or semifinishedd), 100 per cent
ad valorem; unmanufactured or not dressed, hewn, or piolfshll (on which no
finihing has been commenced), $1.35 per cubic foot."

We recommend, however, that the duty on rough stock be lpaced at $1.35 per
cubic foot because it appears from the preliminary statement of the T'riff
Commission, at page 32, that the unit valu;. per cubic foot of imported rough
stock is approximately $1.30 per cubic foot. For the year 1922 it was $1.45;
for 1924, $1.30; for 1923, 1925. and 1920 it was less than that. Please see also
page 14 of our prelminary brief.

By inadverteifct we carried away all of the photographs from the hearing
and we now submit them with tile following index:

Photograph B-Foreign granite.
Photograph C-Foreign granite.
Photograph E-Foreign granite.
Photograph F-Foreign granite.
Photograph G-Foreign granite.
Photograph H-Domestic saw block.
Photograph I--Domestic saw block.
Photograph J-Domestic saw block.
Photograph K-Domestic saw block.
Photograph L-Domestic saw block.
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Photograph M-Domestic saw block.
Photograph N-Domestic saw block.
Photograph 0-Domestic waste piles.
Photograph P-Domestlc waste piles.
Photograph Q-Domestic waste piles.
Photograph R-Domestic waste piles.
photograph S-First stages of domestic saw block.
Photograph T-Waste on car.
As additional information to the samples submitted at the time of the hear.

ing, we offer herewith a magazine, Architectural Granite, No. 21, with many
cuts in color, showing the great variety of granites produced in this country
and supporting the claim that we make, that foreign producers have nothing
to offer which domestic producers can not supply. (Preliminary brief, pp.
10-12.)

II. IMPORTANCE OF INDUSTRY

(See p. 1225, committee print, unrevised, No. 0.)
At page 1210, committee print, unrevised, No. 0, it appears that Congressman

Ramseyer asked:
* * * What part of the granite used in this country is used for monu-

mental purposes and what part is used for structural purposes? "
The most recent statistics that we have been able to find in answer to this

question, are Bulletin 11:21, Department of Commerce, Bureau of Mines,
Stone-1020, published December, 1027, page 218 of Part II, giving the following
table which shows, for the years 1925 and 1926, that the granite used for monu-
mental purposes is one-third, approximately, in quantity, of the amount of
granite used for structural purposes, thus:

Granite sold or used by producers in the United States, 1925 and 1926, by uses

1925 1926
Use

Quantity Value Quantity Value

Building stone (rough and dressed), cubic feet......... 7,515,400 $6,814,577 8,181,910 $,o83613
Approximate equivalent in short tons.............. 624 ........... 677370............

Monumental stone, cubic feet......................... 3,195,290 10,805,432 3,240550 10,533072
i. Approximate equivalent in Shot tons............. 263 ......... 266,40 ............
Paving, number of blocks............................. 37,674,930 3,485,714 37148,000 3,223327

Approximate equivalent in short tons.............. 357,960 ........... 340,320 ........
Curbing, linear feet................................. 2,779,570 1,839,830 3,503,370 % 402,284

Approximate equivalent in short tons.............. 144,330 ............ 182,430..........
Rubble, short tons................................... 27 410 328,379 121,910 182,306
Riprap. short tons..................... ........... 567,060 625,203 1, 195,090 1,194,092
Crushed stone, short tons............... .......... 5,825,550 6.510, 00 6,469,100 7,459,139
Other uses, short tons............. ........ ......... 21,70 121,312 77,230 166, 90

Total (quantities approximate, in short tons)..... 8,074.200 30,531,347 9,330,390 32,014, 53

.lL DOMESTIC PRODUCTION COSTS AND WAGES AND COMPARABLE COSTS AND WAQES IN
FOREIGN COUNTRIES

At page 3 of our preliminary brief we covered the comparable wages, foreign
and domestic.

The preliminary brief, pages 18, 19, and 20, contains all of the costs that I
am able to submit.

The support for these tables consists of two pamphlets submitted herewith,
marked "13" and "14."

I should have stated, and I now state, that a comparison of the selling prices
of domestic and foreign dies will show that the domestic average (the com-
posite die) is $152.08 against the foreign average $76.97, showing a percentage
of difference of 197.58 per cent. This is shown In detail in Table A, infra,
pages 56 and 57, which is based on the prices of five leading granite centers in
the United States: Barre, Vt.; Wausau, Wis.; St. Cloud, Minn.; Quincy, Mass.;
and Westerly, R. I.; as against the prices stated in the December price lists
from Czechoslovakia.
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The difference in cost remains as stated inI my preliminary brief at page 22.
for composite die.

Dcmiest cost--------------------------------------------$129.14
F, reign cost------------------------------------------ 75.01
Percent age.--------- ----------------------------- 1--------- 85.50

On tlls cost a proper allowance should Ihe made for profits, and we think that
14.50 per ceni ad valorem addtid to the difference in c"t of 85.50 per ctnl. thus
equalling 100 per cent ad valorem duty, would provide approximately a profit on
the domestic production of 8 per cent. We submit that this is not unreasonable.

IV. SOURCE OF IMPORTS, VOLUME, PRICE AT WHICI OFFERED

Preliminary brief, pages 23-25, relate to source and volume. There should be
considered with them the tables appearing in preliminary brief at pages 0, 7,
8. and 9.

We also submit herewith information respecting source and volume, as well
as relative Importance of ports of entry, to support the argument (supra, pp.
37, 39) that tt the most important ports of entry for foreign granite which are
also important centers of competition, the advainlage of the foreign granite,
with duty at the rates proposed, is considerable, because the hInded price is
lower than the domestic price at the quarries and at the manufactures, and
the foreign stock is free from railroad freight, whereas the domestic stock has
a rallo.d freight to pay.

The Tariff Commission, at page 29 of preliminary statement, said:

RED AND BLACK TIE MOST IMPORTANT IMIPORTATIONS

"Imports during recent years of rough mnonumnntal stone have come largely
from Sweden. although small quantities have come from Norway and Finland.
The great bulk of them consist of the red and black granites. The red is similar
to the red granite. of Minnesota and Wisconsin, and the black somewhat like the
black graniles of Pennsylvania, Virgni:i. Colorado. aind Wisconsin.

"Of a total importation of 119.253 cuble fe.,t of rough building and monu-
mental granite entered at the port of New York in 1924, 05,250 cubic feet, or 55
per cent, came from Sweden and was largely of the black variety. The average
landed cost was approximately $2.65 per cubic foot.

"** * * A considerable quantity of the imported red stock is fabricated into
monuments in the Quincy district while the bulk of the black stock is lnnufac-
tured in New York City.

"Finished (manufactured) granite imported consists largely of Swedish and
Finnish stones fabricated in Germany and Scotland. These are handled by
forwarding agents along the eastern seaboard who ship them, to interior points
of consumption. Relatively small quantities of the imported fllished monu
melnt are sold in the New York or New England marketss"

Later information from reliable sources shows that imports from Italy,
through New York, reported as granite (see p. 30, table 15, of preliminary
statement), 'and amounting in 1924 to 47,834 cubic feet, were not, in fact,
granite. The 1924 imports of unmanufactured granite at New York were,
therefore, overstated in the preliminary statement by the amount reported
as coming from Italy. The correct figure of imports at New York for that year
is 74,117 cubic feet, of which 05,250 cubic feet, or 91.4 per cent, were imported
from Sweden. Seventy per cent or more of the rough unmanufactured granite
imported from S.weden consists of several varieties of black granite, the balance
of the imports from that country being largely red and gray granite. On this
basis the imports of black granite at New York alone for the year 1924 would
be considerably in excess of the combined imports of red granite from Fin-
land and Sweden, which are practically the only countries importing unmanu-
factured monumental red granite to the United States.

We show by the following tables, B, C, D, and E, that the source and volume
change from year to year, and that on the same basis above used for 1924.
the red granites from Finland and Sweden, imported into the United States,
at all ports, exceed the imports of black granite. This assumes that the
bulk of black granite is imported at New York, and that all the imports to
New York are black.
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The comparatively large quantities of granite imported from Canada con.
sist almost wholly of gray stone of relatively low unit value, used largely for
l .'e stock, and possibly to some extent for building purposes and curbing.
If the amount of Canadian gray granite, differing for the most jairt in general
character and use from other imported nmonumenetal granite, is not considered,
inpirltutions of manufactured monuntu'tal granite consist principally of
hb:ack and red granite.

Tables B. C, D, and E are bastd upon Bureau of Commerce Records of Im-
Ipi;ts for 'o-.slimption.

T.uII.E B.-Jilanufacturcd-imported

[Values by ports, 1927 and 1902S

Boston e Phladel- Others Total

1927

Finland........ ....-.............................. $91,3S6 ......... $12,177 $3,019 $106, 06
France........................................ 1, 235 .................... 405 1, 643
Germ:liy............. ......................... 535 $2,910 51.764 18, 82 74,127
Norway 3... .............................. ... ................... 377 95 9,942
Italy........................... ....... ..... I 145 3, W2 S08 91 5 806
Sweden............................. ........ 1,977 4,760 10,640 1,479 19,056
United Kingdoni.................................... 15,788 1,777 1,227 3,121 21,913
Canada ......................................... ................................ 222 222
Czechoslovakia ..................................... j 2,595 1,072 2, 9147 C,538 34,152
Japan ........................................... 57 92 149
China .......--- ........-.... ................ . ....... ..... ....... 0 50

Tot:l..................................... 113,66 14.517 101. 1 41,294 1 273,66
Minus Italy ......................................... .......... .......... .......... .......... , 5806

......... .................................. . ... ....... 2880
.Wlnu.s ew York.............. ..................... ......... ......... 14,517

_ . . . 254343

iak................. ......................... ........... 14,517
Others .............................................. ............... ......... 254,343

1928 a

Finland......................................... 23,276 .......... 35,07 3,058 61,401
France......................... .................. . Iu i ... .... .......... 196
Oeriany.......................................... l.52 4,3 , 751 11, 74 71,650
Itly.................................................. .......... 275 547 34 1,176
Sweden........................................... 5, 19 .J 5,41 7 59 1,032, 19,360
United Kingdom................................ 10,538 1 123 1,5 97 4, 56 16,838
Canad............. ........................................................... 10
CzeIholovakia..................................o.... t 6 t 

.......... 2, 7 2 7,439 37, 879
Japan.................................................... 2 .......... 130 154
Belgium........................................... 22 0 ......... 0 562
Netherlands...................................................... ......... ',493 .......... 1,493
Denar .................................. ..... .. .............. 2 1 .......... 2,021

Total......................................... 41,9311 10,46o 131. 8ti 2S,4S7 212,740
'Minus Italy......................................... .......... .......... .......... .......... 1,176

211,564
.Minus New York ................................... ........ ......... ....... ... 10,466

I------------------- ------------

-- 1- - ---------
Black ............................................... .......... ............... ......... 10, 466
Others ............................................. I.......... ....... :::::::::: ::::.:...:......... 201,9os
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TABLE C.-Unmanufaoturcd-mported

[Values by ports, 1927 and 1928]

Boston

$14,138

..........

19, 912

35 171
..........

..........

1927
Finland........................................
France.................. .........................
Germany................... ..................
Norway........................................... .
Italy................................................
Sweden............................. ..............
Switzerland .....................................
United Kingdom.............. ... ...............
Canada............................................

Total.....................................
Minus Italy.......................................

Minus New York......................................

Black ..................... ........ ..................
Others................................................

1928 (11 MONTHs)
Finland........................................
France...............................................
Germany............................ ...........
Norway....................... ...............
Italy.................. .....................
Sweden.................... ..... ...................
United Kingdom.................. ..... ..........
Canada............................................
Belgium .............................................
Mexico.................... .........................

Total..................................
Minus Italy........................................

Minus New York..................................

Black........ ..................................
Others..............................................

13,932
... 27.................

32
27,842

446
..........

New I Phila- I
York i delplia Others Total

$4.385 $53 $1,739 $206315
3,453 321 336 4,110
4,018 ................ 4,01

177 .......... 52 824
1 01 .......... 31.0-4 44083

11833 582 4,1127 139,254
4,360 ......... .........-. 4.360

.......... 3238 83 4,077
........ .......... 31,39 31,399

147305 4, 194 70, 800 2.7.470
.......... .......... .......... 44,083

.......... .......... .......... 213,387

... ... .. ............ 147,39

.......... .......... .......... 0
.... 147,305eI- ,, mF ,,5

,303 1  61 1001
9,062 .......... 6,7275 , 135 ....... ..........

13.713 ' 80..
7,916 .......... 22 M1

12,9,685 .......... 3.012'
56; 1,254 33

.... :............... 22,28
.......... .......... 52

.......... .......... 54

42752 171,920 1.395 55,703 271.775
.......... ..................... .......... ' 31,329

.......... ........ . ......... ...... 240444

.......... ......... ................... 1719.20
......... 11

.... "............... .......... .......... a1,526

................... .......... I....... 171, a

.......... ......... ................... 63.26

TABLE D

RELATIVE IMPORTANCE OF BLACK

Black Percent-Blacki ageto
Black Others Total percent- totalage tot Italy

total included

1927-Manufactured........... ........ ....... $14,517 1$254,343
Unmanufactured...................... ..... . 147,305 * %085

I^1,822 320,428 $482 250 33.55 30.46

1928-Manufactured................................ 10,466 201,008
Unmanufactured........................... 171,920 68,326

18 2386 269,334 451,720 40.42 37.64

I Italy omitted.

700

2%396
15,789
5135

13,843
31,329
16569

1,789
22,289

582
54

-~-I I I =r

-!
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TABLE D-Continued
RELATIVE IMPORTANCE OF CANADIAN (OREY)

Canadian
Canadian Others Total Percent.

age to
total

i-Manuftured....................................... $222 $27,444Umauature ........................... "..".. . 31,399 220.071

31,621 499,515 $53),138 595
Unmanufactured................ ................... 22,2 29 249.486

22,299 462,21 484,615 4.61

RELATIVE IMPORTANCE OF ALL OTHERS (RED AND GRAY)

Re d Black Red andRe d  d and Ca Total grayer
gray nadian centage

to total

1927-
Manufactured................................... $2580927 $14,739
Unmanuactured.............. ......................... 78766 178,704

1928- 337,693 193,433 $531,136 63.57
Manufactured.............. ...... ... 2....... 2,4 10,478Unmanufactured............... ....................... 77, 66

270,830 204,685 484,651 57.75

Italy percentage to total: 1927, 8.29 per cent; 1928, 0.70 per cent.

RELATIVE VALUES OF DIFFERENT COLORED GRANITES (IMPORTED)

Shown by percent.
olor ages to total imports

1027 1928

ed and gray......................................... 57.75 63.57Black 3....... "---.....*--*..--*-*.-..-........... 37.64 30.45c...................................::::::::::::::::::::::::::::::::::::::::::::::::::::::::: .6 5.954.61 5.95
Total............. ..................... .................... 00... 99.

TABLE E.-Relative importance of ports value of imports for consumption

Rough Finished Total

1927
w Yorkt................... .. ............................ $147305 $14,517 $161,822Philadelphia ........................----------............. 35,171 113,664 148,835Ph lph........................................................... 4,194 101 11 105,385Oth port...............................................70,800 4424 114094

Tta............... ..... .. ......................... 257,470 273, 666 531,136
1928

New York ................... ............................................. 171920 10,46 182,38
Philadelphia ........ ............--- ......-. . ............... 1,392 131, 46 1833,25

stn .......... .......... ................................ 708 5 481 84,195,
................................ .... ............ 271,775 21, 740 484, 515

6 33 10-29---voL 2, scnED 2---45
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We wish to add to the information submitted on "Prces at which offered":
In addition to the tables printed on pages 1217-1221 of committee print unre.
vised, No. 0, and letters on pages 1221 and 1222, we are submitting herewith
Czechoslovakian price lists of December, 1928: Nos. 15, 16, and 17; a photograph
with prices on the back thereof, of W. C. Townsend & Co, Zanesville, Ohio,
marked "No. 18"; letter of Alex Mundle & Sons Co., dated May 29, 1928marked "No. 19"; and Ashmore Bros.' letter showing the comparative prices
for domestic red granite, marked "No. 20."

Taking, for example, the first stone mentioned in No. 20, Beers red, serpentine
top, $132; this competes with ruby red, quarried and manufactured by Anderson
Bros. & Johnson, of Wausau, Wis., $181, a difference of $49. The last onc
mentioned is Beers red, $325; rubby red, $485, a difference of $160.

Now, it should be borne in rind that Alex Mundie & Sons Co., who imported
the Beers red, paid all duties and other charges to their manufacturing plant;
and in stating, as they do, " We figure rough stock in Balmoral red at $4 per
cubic foot and Beers red at $4.25," should be making a Ipofit on the stock itself,
and should be able, using the Quincy list for cutting and polishing, to undersell
the American dealer by sums of nimoly. varying in amount, but large enough to
make the competition impossible to meet on prices. If $135 per cubic foot, in.
stead of $0.15 per cubic foot, were the duty on the rough stock, the lowest priced
die would have to carry an additional charge of $9, still leaving the Importer the
advantage of $40 under the domestic price:

If a duty at the rate of $1.35 per cubic foot had been paid on the last die
quoted instead of $0.15 per cubic foot, that die would have to carry for this pur-
pose $25.20 additional, leaving the importer the advantage of $134.80 less than
the domestic producer must ask.

We call your attention again to the letter of Aspholmens Stenhuggerier, dated
August 28, 1928 (committee print unrevised, No. 6, p. 1222). to Henry C.
Smalley Granite Co., Quincy, Mass., identifying red aspholm granite as (Beers
red), also the letter following that on the same page identifying Beers red
with aspholm red; also offer by the same firm, on page 1221, of red aspholm
granite at $1.45 per cubic foot up to 10, $1.65 per cubic foot up to 15, $2.15 per
cubic foot up to 25.

We also submit herewith a picture postal card from the same firm to the
same addressee, displaying Beers red in the quarry. This is No. 22.

We also call attention to the letter from Hango, Finland, on page 121, offering
Balmoral red at $1.10 per cubic foot up to 18 and $1.25 per cubic foot over 18.
That letter was addressed to Cook, Watkins & Patch (Inc.), Boston, Mass. We
submit herewith letter of the addressee to Mr. Harrie H. Sherman, secretary
of the National Building Granite Quarries Association, stating that these
Finland prices work out delivered at Barre, Vt. (where Cook, Watkins & Patch
(Inc.), have their manufacturing plant), about $2.45 per cubic foot for the
$1.10 stock and 2.60 per cubic foot for the $1.25 stock.

We now submit Table A. This table is based on the prevailing prices at five
leading granite centers in the United States: Barre, Vt.; Wausau, Wis.; St.
Cloud, Minn.; Quincy, Mass.; and Westerly, R. I., for the domestic prices.
It is based on the Czechoslovakian price lists, Exhibit No. 16, for the foreign 0
prices because those price lists are the most recent and represent the largest s

variety of colors, quality of fineness and hardness and variety of dies. They C
are also used because of the aggressiveness of the exporters in circularizing
the trade in the United States, the large number of dealers mailed to and the
efforts expressed in the letters themselves to establish agencies in the United
States. Another reason for using these figures is that the statistics quoted
herein from the Department of Commerce show a remarkable growth of
Czechoslovakian Imports into this country, namely 350 per cent from 1923 to
1928.

The dies selected are taken from the price list No. 16 and they are indicated
therein by a red check mark on the drafting, as well as against the tables of of
dimensions and prices. These dies are chosen because they are the nearest to
the dimensions and styles of the dies chosen by the Tariff Commission for their
investigation and preliminary statement, as being the most typical of the
imports. The price list No. 16 should be used with this Table A in order to
see the designs and know what the dimensions are. g

In

la
In

,..^^'o
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Tdat A.-Comparison of foreign (Czeohoslovak) and domestic selling prices
[Foreign prices per Franke Bros. letter of December 21, 1928, No. 16, domestic prices prevailing at 5 leadinggranite centers in the United States)

Tops

(Size: 2 by I by 2-6)
Flat....-...* ..o*-.- -......
Oral...........................
Serpentine......................

Average .................

(Size: 2-8 by 1 by 2-10)
Flat...........................
Oal...........................
Serpentine......................

Average.................

(Size: 2-10 by I by 3)

Flat..............-........
Oral.......................
erpentine..................

Average.................... 151.30

(Sire: 3-6 by I by 3)
Flat............................
Oval..........................
Serpentine................

Average...............

161.00
182.00
201.00

181.30

Domestic selling price f. o. b. plant I

Barre Wausau
(grey) (red)

St.
Cloud

(red and
grey)

$89.00 $114.00 $85.00
100.00 124.00 1 93.00
111.00 129.00 101.00

100.00 i 122.30 93.00

120.00 157.00 117.00
137.00 174.00 128.00
152.00 181.00 135.00

Quincy Westerly Domestic
(black) (grey) average

I I

Foreign
average
selling
prices
.o. b.

port of
entry,
duty

unpaid

$89.00 $121.00 $99.60 $50.38
100.00 129.00 109.20 52.58
111.00 141.00 118.0 52.58

1oo.00t 130.30 109.12 51.85

120.00 150.00 13280 72.00
137.00 161.001 147.40 74.31
152.00 174.00 158. 0 74.31

130.30 170.70 1XiW 136.30 101.70; 146.32 73.51

135.00 177.00 132.00 135.00 156.00 147.00 80.08
151.00 192.00 141.00 151.00 164.00 159.80 82.71
168.00 199.00 149.00 168.00 176.00 172.00 82.71

,,

189.30 140.60 151.30

212.00 160.00 161.00
230.00 171.00 182.00
238.00 180.00 201.00

226.70 170.30 181.30

165. 3O 159.60

193.00 177.40
20700 194.40
2200 1 208.00

206.70 193.261

81.33

98.70
101.63
101.63

100.65

SThese domestic selling prices should be loaded, according to Table 34, supra, p. 39, for freight.

SIMPLE AVERAGE-ALL SIZES

Percent
Domestic Foreign domestic
average average based on

foreign

Flat............................................................ $139.20 $75.29 ........Oal...................................................................... 152.20 77.81 ........pentine ......................................................... 164.35 77.81 ..........
Composite die...................................................... 152.08 76.97 197.58

The "composite die" by averaging all of the averages represents an average
of all sizes without regard to styles and of all styles without regard to sizes.

This is a significant table. We think that it fully sustains our claim that a
duty of 100 per cent ad valorem should be placed upon finished granite. See
page 85 ante for discussion of a reason why the duty should be 100 per cent
Instead of 97.58 per cent. The same reasoning applied to the difference in cost
of production (ante p. 45) applies here.

V. SUGGESTIONS AS TO CHANGES OF PRRASEOLOOG OR CLASSIFICATION OF THE
EXISTING LAW

We have discussed this subject in connection with a question asked by Con-
gressman Timberlake, found in committee print unrevised, No. 6, page 1220, and
In this brief at page 42.

Canadian imports shown in Table D, pages 51 and 52, are only $222 in 1927
and $10 in 1928 of granite imported as manufactured, whereas they are $31,399
In 1927 and $22,776 In 1928 of granite imported as unmanufactured. The quan-
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tity of unmanufactured in 1927 was 37,478 cubic feet, and in 1928, 22,938 cable
feet. The value per cubic foot of the whole unmanufactured was in 1027, $1.19;
in 1928, $1.

If the granite were all rough we could not compete with these values, as seen
from the remainder of this brief. If it consists of curbing or other semifinished
granite our disadvantage is still greater.

We believe that the wording suggested at page 42, supra, ought to be used
to classify some of this so-called unmanufactured granite from Canada.

Vt. SUGGESTIONS AS TO ADMINISTRATIVE FEATURES OF THE EXISTING LAW WITH A
VIEW TO THEIR BETTEMENT

We have no recommendations.
Respectfully submitted as a final brief.

NATIONAL GRANITE COMMISSION,
By WARREN R. AUSTIN, Its Attorney.

BRIEF OF THE ITALIAN CHAMBER OF COMMERCE IN NEW YORK

Paragraph 235 of House tariff bill 2667 provides:
"(a) Granite suitable for use as monumental or building stone, not specially

provided for, hewn, dressed, or polished or otherwise manufactured, 60 per
centum ad valorem; unmanufactured, or not dressed, hewn, or polished, 25 cents
per cubic foot; (b) travertine stone, unmanufactured, or not dressed, hewn, or
polished, 25 cents per cubic foot; (c) freestone, sandstone, limestone, lava, and
all other stone suitable for use as monumental or building stone, except marble,
breccia, and onyx, not specially provided for, hewn, dressed, or polished, or
otherwise manufactured, 50 per centum ad valorem; unmanufactured, or not
dressed, hewn, or polished, 15 cents per cubic foot"

This paragraph manifestly discriminates in the case of granite, travertine, and
other monumental or other building stone, all of which are far cheaper mate.
rials than marble, by not providing, as in the case of the latter, a more reason.
able duty than 60 per cent for simply hewn stone in slabs, which can not be
considered a form of finished material, but, notwithstanding its hewn condition
in rough slabs, is practically still a form of raw unmanufactured material and
should not be assessed by reasons of equality, as much as a finished, polished
manufacture.

The same reasons that have advised the classification of hewn marble,
breclca, and onyx, covered by paragraph 232, into a special category, should
avail even with greater reason in the case of a much cheaper article as
granite, travertine, and other building stone. Subparagraph (b) of para.
graph 232 reads, in fact, as follows:

" Slabs and paving tiles of marble, breccia and onyx: Containing not less
than four superficial inches, if not more than one inch in thickness, 8 cents per
superficial foot; if more than one inch and not more than one and one-half
ineles in thickness, 10 cents per superficial foot; if more than one and
one-half inches and not more than two inches in thickness, 13 cents per
superficial foot; if rubbed or polished in whole or in part, 3 cents per super-
ficial foot in addition."

There is no reason why the same system of assessment should not apply,
proportionately to its lower value, to granite, trav.'tine and other building
stone by levies respectively of say 3 cents per sup-rdcial foot for slabs con-
taining not less than 4 superficial Inches if not more than 1 inch In thickness;
of 4 cents per superficial foot, if more than 1 Inch and not more than 1/
inches in thickness; of 5 cents per superficial foot if more than 1%1 inches and
not more than 2 inches in thickness; and if rubbed or polished in whole or v
in part, 1% cents per superficial foot in addition.

This chamber, in fairness to a line of imports that is already working under c
disadvantages in comparison to similar domestic products, on account of the
double freights (maritime and railroad to shipping port) that have to be
paid on Imported hewn raw material of this kind, does hereby respectfully c
petition and strongly recommend that on slabs and tiles of granite, travertine
and other monumental or building stone, a specific duty be assessed in the
manner provided by paragraph 232, but, of course, at such lower figure as to
be proportionate to the specific duty on blocks of the same material.

Respectfully submitted.
ITALIAN CHAMBER OF COMMEBCH IN NEW YORK,
ALBETO C. BONASCHI, Secretary.

I
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STATEMENT OF LOUIS HORWITZ, REPRESENTING S. HASKEL &
SONS, BROOKLYN, N. Y.

(The witness was duly sworn by the chairman of the subcom-
mittee.)

Senator EDGE. You represent S. Haskel & Sons, of Brooklyn,
N. Y.

Mr. HORWITZ. Yes, sir.
Senator EDGE. You are here to discuss the granite schedule,

235 (a)?
Mr. HORWITZ. Yes, sir.
Senator EDGE. Did you appear before the House committee?
Mr. HORWITZ. We did not, but we found out about it at the last

moment and we submitted briefs.
Senator EDGE. Then you did submit a brief to the House com-

mittee, which appeared in the House record?
Mr. HORwrrZ. That is right.
Senator EDGE. What do you propose to present to this committee

different from that?
Mr. HORwITZ. We have a supplemental brief, based upon what

occurred after the House committee heard the other side, and read
our briefs.

Senator EDGE. You mean to say you now want to appear in protest
to 235 (a), is that it?

Mr. HORwITZ. Yes i most assuredly.
Senator EDGE. Which is a new paragraph?
Mr. HORWITZ. A brand new section, apparently aimed especially

at S. Haskel & Sons.
Gentlemen, if you will look at the original provision 235 of the

old tariff act of 1922, granite was included with freestone, sandstone
and other articles and manufactured products, with 50 per cent ad
valorem; and unmanufactured, or not dressed, hewn, or polished, 15
cents per cubic foot.

Senator EDGE. This is raised to 25 cents.
Mr. HORWITZ. Yes sir. Here is what happened. Before the House

committee an amendment was proposed by an association that is
anxious to have an increase, and the wording of it read as follows:

Granite suitable for use as monumental or building stone, not specially pro-
vided for, hewn, dressed, or polished, or otherwise manufactured-

Senator KING. Was that "polished or pointed "?
Mr. HonWITz. I am reading it as it was suggested originally to

the committee; not the way it is here at all.
Granite suitable for use as monumental or building stone, not specially pro-

vided for, hewn, dressed, or polished. or otherwise manufactured, 00 per centum
ad valorem; unmanufactured or not dressed, hewn, or polished, 25 cents per
cubic foot.

We appeared by way of brief and simply opposed the 25 cents per
cubic foot increase, because we import rough granite. We are im-
porters and manufacturers. We import nothing but rough granite,
and we manufacture it all in the city of New York.

We objected to the increase to 25 cents per cubic foot, which was
really a 66/3 per cent increase. The committee passed it in that
form originally in the bill.
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At the last moment an amendment to that bill was offered on the
floor of the House, of which we had no knowledge until it was too
late.

Senator EDOr. They put it in as it is now.
Mr. HonRWITS. They put it in as it is now, with the words

"pointed, pitched, lined," in the same classification with manufac-
tured products. That made the latter part ",unmanufactured, or
not dressed, pointed, pitched, lined, hewn, or polished, 25 cents per
cubic foot."

Under that language, there is no such thing as unmanufactured
or rough granite, because the words " pointed, pitched, lined" would
exclude every rough granite that there is.

Senator REED. Why? Is yours pointed, pitched, or lined?
Mr. HORwITZ. No; it is not. I have several samples here that I

will show you.
Senator EDGE. They also inserted the word "paving." Did that

make any difference?
Mr. HORWITZ. We are not interested in paving, and I am not

discussing that. This [indicating] is a miniature of a piece of
granite as we import it. Of course, the pieces come anywhere from
3 to 20 cubic feet, some almost as large as this table. This is as we
import it. Here, gentlemen, I will show you what we think is meant
by the words "pointed, pitched, lined." As a matter of fact, I do
not think anybody can truthfully and properly define the word
" pitched." We tried to get a definition from the Tariff Commission
and we could not. Nowhere in any act, in the importation of any
stone, is there any similar description of any stone of any sort. It
is new.

Senator KINo. It comply means that you will knock this corner
off [indicating] in order to get it in the car, and get it into juxta-
position with another piece. You would have that " pitched " and
have the additional 30 to 40 per cent to pay.

Mr. HORwITz. Yes. This is what we think is meant by "pitched."
Senator REED. What is pitching?
Mr. HORWITz. When a piece of granite comes from the quarry it

is.entirely irregular. It has to be shipped in a boat. You can not
ship an irregular piece, so someone with a hammer breaks enough
off to make it regular, so that you can pack it into the ship.

Senator REED. Roughly squared?
Mr. HORWITZ. Yes, sir. If, instead of that, the words " roughly

squared " had been put in, where the unmanufactured part is, and
the three words I have referred to were stricken out, we would have
a comparatively fair provision, and the importer could then bring
it in.

Senator REED. I hate to interrupt you so often, but won't you take
the words you object to and tell us what they mean? They are
"pointed, pitched, lined." That is what you object to, is it?

Mr. HoRWITZ. Yes, sir. Here is something that is pointed [in-
dicating sample]. Somebody with a tool breaks it off even.

Senator REED. So as (t, square it?
Mr. HORWITZ. I am not seriously objecting to the word "pointed,"

because some labor has been put on it. In order to show that we are
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fair we will not seriously object to that, although that, in itself,
would still make it a matter of inquiry as to what "pointed" means.

This [indicating] is rough or pitched. This [indicating] is our
product when it is finished.

Senator REED. What does "lined " mean?
Mr. HoRowITz. Nobody could really say. You could say this [indi.

eating] was lined, because it is even to some extent. We would scy
this [indicating] is lined. If the word "pitched" were stricken out,
and if the word " lined" were stricken out-because there is no real
definition for it and nobody can give it--it would be fairly satisfac-
tory. We have several definitions for "lined" in our briefs from
dictionaries, and I am sure that when everybody is through no one is
any the wiser.

Senator EDGE. In your judgment, the real, proper meaning of the
paragraph would be less open to misunderstanding if, in the un-
manufactured section, it read this way:

Unmanufactured, or not dressed, pointed, or roughly squared, or polished-

Striking out " pitched, lined, hewn."
Mr. HORwITZ. Yes, sir; if the words "or roughly squared" were

put into the other part and added after "or not dressed."
Senator EDGE. After "pointed"?
Mr. HORWITZ. "Pointed."
Senator SMooT. You do not want the word "hewn" out, do you?
Mr. HORwITZ. Oh, no.
Senator REED. Are not both these pieces hewn?
Mr. HORWITZ. Yes; " hewn " is all right. The word " hewn " is in

both the old statute and the new.
Senator REED. Wait a minute. If the piece is hewn, it is subject to

a duty of 60 per cent.
Mr. HowrITz. No; "pitched." This [indicating] is a pitched

stone.
Senator REED. A moment ago you said both those pieces were

hewn.
Mr. HORwITz. No, sir. I am sorry, sir. You must have misunder-

stood me.
Senator REED. I must have.
Senator EDGE. The only words you want out are "pitched, lined";

is that right?
Mr. HORWITZ. Yes.
Senator REED. "Pointed "-
Mr. HORWITZ. I have no objection to " pointed," because it shows

some labor. I want to say this, gentlemen-
Senator KING. Let me ask you one question: As I understand the

facts, some person or persons went before the committee of the House
and tried to get an increased tariff upon this black granite, and they
were refused, and in order to get the effect of what they desired they
put these words in, the effect of which would be that you could not
unport any.

Mr. HORWITZ. Exactly; we could not import any.
Senator KINo. Under the definition as they interpret it.
Mr. HoRwrrz. That is it exactly. May I say this about this

granite We are importing the most expensive granite in the world.
This does not compete with a single American granite.
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Senator KINo. It all comes from Sweden.
Mr. HORWITZ. It all comes from Sweden and Norway. May I

show you some samples of the finished product, as we make it right
in Brooklyn [producing samples]. This is the black Swedish gran-
ite. This is cut very thin, in order to make a sample only. These
two [indicating] come from Norway.

Senator KaIN. You bring this over in rough blocks and do the
work on it in the United States, furnishing work to hundreds of
employees?

Mr. HORITZ. Yes. I want to call particular attention to a com-
munication that has been sent in by the union, of which our em-
ployees are members. By the way, we employ the highest grade
union labor there is in America. Our minimum wage is $12 per
day, whereas we pay some people as high as $14. Elsewhere granite
workers get $7, $8, and $9 per day as the maximum. This stone is
used only for beautiful and artistic work. You gentlemen may
readily appreciate how pretty this stone really is when I showyou
photographs of the graves of Mr. and Mrs. Harding. The ledge
are o this granite. They searched the world over for a beauty
stone. The rest of it is American granite, but the two ledges are
of this.

Senator EDGE. Just a moment. Let me see if I can get your testi-
mony correctly. If we strike out of this paragraph 235 (a) the
word "pitched" and the word "lined" and insert, in lieu thereof,
after the word "pointed" the words "roughly squared," you are
entirely satisfied?

Mr. Honwrrz. Yes; if they are stricken out in both places, under
both the 60 per cent ad valorem and the 25 cents per cubic foot.

Senator EDGE. Where is the 60 per cent ad vAlcrem?
Mr. HORWITZ. They stuck in the words--
Senator EDGE. I understand.
Mr. HoRwITz. Strike them out in both places, and in the second

part put in instead, " roughly squared."
Senator KING. Are you asking 1or a 60 per cent duty on this?
Mr. HORWI r. No. We do not care how much the duty is on the

finished products. We are American manufacturers.
Senator KING. But on this--
Mr. HonwITZ. No. We would like to see it stay at the 15 cents

per cubic foot.
Senator REED. Twenty-five cents will not hurt you?
Mr. HORWITZ. We will not feel happy about it, but we will not

protest as seriously as we will protest if the words "pointed, pitched,
lined " remain in the statute.

Senator EbGE. I am going to read it from the beginning:
PAR. 235. (a) Granite suitable for use as monumental, paving, or building

stone, not specially provided for, hewn, dressed, pointed, roughly squared, or
polished-

Mr. HOnwITZ. No. "Roughly squared " should not be there, but
in the other.

Senator EDGE (continuing)-
or otherwise manufactured, 00 per centum ad valorem.

Senator KING. He objects to the 60 per cent ad valorem.

708
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Mr. HORWITZ. No. We do not object to that particularly. It has
been 50.

Senator REED. Mr. Witness, wait a minute. You are not listening
much, and you are talking a lot.

Would you be satisfied, and would it cover your case if we struck
out the words " pitched" and "lined" in both places where those
words occur in that paragraph?

Mr. HORWITz. Yes. That is all we want.
Senator REED. That would allow your stone to come in as "un-

manufactured, or not dressed, pointed, hewn, or polished," at 25 cents
per cubic foot.

Senator EDGE. Then you do not want the words "roughly squared
in the second part? "

Mr. HoRwrTz. No.
Senator REED. You are confident that that black you bring in is

not dressed, pointed, hewn, or polished
Mr. HoRwITZ. Positively.
Senator REED. You will get by under that.
Mr. HORWITz. Positively.
Senator KINo. Will they not call that [indicating] hewn?
Mr. HORWITZ. No. That is not hewn. We have been bringing

this in for years.
Senator EDGE. You have already had customhouse decisions?
Mr. HORWITZ. We are satisfied.
Senator KING. What do you call it if it is not hewn
Mr. HoRwITZ. I do not know.
Senator EDGE. Are there any further questions?
S Mr. HORWITZ. If you gentlemen want to hear-
Senator KING. I do not understand this 25 cents.
Senator BARKLEY. He prefers to leave it at 15.
Mr. HORwITZ. We would like to have it at 15 cents. It is really a

big increase-a two-thirds increase.
Senator SMOOT. Let me ask you a question. What is the difference

between "granite suitable for use as monumental, paving, or build-
ing stone, not specially provided for, hewn, dressed, pointed, or
polished, or otherwise manufactured " and "unmanufactured, or not
dressed, pointed, hewn, or polished " You use the word "hewn " in
both places, do you not?

Mr. HoRwITz. Yes. I would imagine that the word "hewn" would
mean that it is evened up; somewhat similar to the "pointed" part.

Senator KING. Let me ask you a question for my own information.
My colleague is asking a very pertinent question.

Senator S[ooT. I do not see any difference.
Senator KING. You use the word " hewn " in connection with the

60 per cent ad valorem, and you use the word " hewn " in connection
with the 25 cents per cubic foot. That is applicable to both products.

Senator REED. The word "not" is in front of it.
Mr. HORWITZ. "Not hewn."
Senator REED. "Not dressed, pointed hewn, or polished."
Senator KING. Is this manufactured or unmanufactured, [indi-

cating sample] ?
Mr. HoRwrrz. Absolutely unmanufactured.
Senator KINO. I am pointing to this rough piece you have ex-

hibited.
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Mr. HORwITz. Unmanufactured.
Senator KING. That would come in the lower part of this section.
Mr. HORWITz. At 25 cents per cubic foot, provided you strike out

the words " pitched, lined."
Senator KING. What would come under the head of " Suitable for

monumental or building stone, hewn, dressed, or otherwise manu-
factured"?

Mr. HoRwlTz. Stone like this [indicating], or like this [indicat-
ing]; or perhaps like this [indicating].

Senator KNGo. That [indicating] is in a more advanced stage of
manufacture, is it not?

Mr. HORwITz. Yes.
Senator REED. There are various stages of the manufacture?
Mr. HORWITZ. There are various stages of the manufacture.
Senator REED. Will you leave these with the comllnittee?
Mr. HORWITZ. Yes, sir.
Senator EDGE. Thank you very much.
Mr. HORWITZ. I have several other things I want to add. May I

be permitted to add them?
Senator EDGE. You can add them in your brief. You have finished

so far as the actual phraseology and duty are concerned?
Mr. HORWITZ. Yes, sir. May I just submit the letters from the

union, showing that this is an unmanufactured product?
Senator EDGE. They may go in the record. Have anything you

wish to submit for the record in here by to-morrow.
(Mr. Horwitz submitted the following brief and letter:)

BaIF OF S. HASKEL & SONS (INC.), BROOKLYN. N. Y.

COMMITTEE ON FINANCE,
United States Senate.

GENTLEMEN: The undersigned, S. Haskel & Sons (Inc.), of Brooklyn. N. Y.,
earnestly recommends that paragraph 235(a) of Schedule 2 of H. R. 2667 be
amended by striking out the words and figures in black brackets below and in.
sorting the figures in italics:

"PAR. 235(a) Granite for use as monumental, paving, or building stone, not
specially provided for, hewn, dressed, pointed, [pitched, lined.] or polished,
or otherwise manufactured, 60 per centum ad valorem: unmanufactured, or
not dressed, pointed, [pitched, lined,] hewn, or polished, [25] 15 cents per
cublc foot."

The paragraph as it appeared in the tariff act of 1922, in H. R. 2007, as re-
ported to the.House, and in H. R. 2607, as passed by the House is shown in Ap.
pendix A.

S. IIlskel & Sons (Inc.) is a New York corporation manufacturing monui
mental and building stone from domestic ind( also Scandinavian granite. It
imports 80 per cent of the rough black granite imported from Norway and
Sweden none of which is niuinufactured in any respect as will be pointed out
below. This imported stone costs from $3.95 to $8.50 per cubic foot, landed
in New York without duty, depending on the size of the block.

The price of Swedish black and pearl granite in the rough f. o. 1. steamer
Sweden as provided in a contract between the undersigned and Scandinavian
granite producers, effective July 1, 1929, are as follows:

Per cubic foot
Stones up to 10.0 cubic feet---.....-------......---------....... . $3.25
Stones from 10.1 to 20 cubic feet-..----- --... ---.---..--.---- .. 3.40
Stones from 20.1 to 25 cuble feet. .------------------------------- 3.50
Stones from 25.1 to 35 cubic feet--........--.----------.---.---3.75
Stones from 35.1 to 50 cubic feet.-------------------------------- 4.00

Prices effective during the last 12 months have been approximately 35 cents
per cubic foot less than the prices listed above. Stones larger than 50 cubic

i .'
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feet are not covered by contract but are subject to special price arrangement.
The cost of these stones is between $5 and $6 per cubic foot f. o. b. Sweden.
To the prices given above there should be added for freight, insurance, lighter-
age, etc., $1.30 per cubic foot for the smaller sizes up to $2.50 for the larger
sizes.

Similar sizes of American granite cost from $1.25 to $3 per cubic foot. No
granite is produced in the United States similar in quality to the black and
pearl Scandinavian granite. As a building stone it is used in highly polished
slabs solely for ornamental work; and as monumental it is ustd similarly pol-
ished. In both uses it costs twice as much as any American stone and is uti-
lized to produce effects which American granite can not give. For further de-
scription of Scandinavian granite, its uses, prices, etc., see Appendix B.

The use of the word "pitched " to describe a manufactured granite was pro-
posed in order to increase the duty on rough granite 1,500 per cent.

The National Granite Commission, a granite trade association, asked the
House committee for an increase in the duty on rough granite from 15 cents
per cubic foot to $1.35. (Hearings, p. 1654.) This was denied and the duty
was increased to 25 cents per cubic foot. See section 235(a) as reported, Ex-
hibit 1. hereto.

The granite commission then proposed an amendment to the committee bill
which added to the class of manufactured granite, dutiable at 60 per cent, stone
described as "pointed, pitched, lined." In a letter to members dated May 24,
1929, the secretary-treasurer describes the purpose of the amendment as
follows:

"The words 'pointed, pitched, and lined' were proposed to describe the
partly finished state in which practically ill the so-called foreign rough granite
has been coming in under the present law. This description was considered
as removing this so-called rough granite from the unmanufactured class at a
cubic-foot rate to the ad valorem class In which it was generally conceded
it rightfully belongs."

In the note on page 01 of the comiitte print of comparative print of H. R.
2667, as passed by the House and tarLif act of 1922, it is said:

"NoTE.-Granite, pointed, pitched, or lined, has been transferred from the
provision for unmanufatcured granite in the same paragraph-old rate 15
cents per cubic foot."

This is an increase of from 1,280 per cent to 1,000 per cent in the duty upon
rough black granite, or an increase from 15 cents per cubic foot to $1.92 per
cubic foot upon the smaller sizes and to $2.40 upon the larger sizes.

In other words, although a rate of 25 cents is provided for unmanufactured
granite it Is wholly meaningless because all "this so-called rough granite"
(in the words of the granite commission) has been removed from the unmanu-
factured class to the manufactured class.

The word "pitched" is the word which is relied upon to produce this result.
Stone which is "pointed" has had one or more of the sides smoothed to

some extent with a hammer and a pointed instrument. The side " pointed"
presents a speckled appearance and is easy to identify. Such a stone is by
no means manufactured and should not be classified with wholly manufactured
stone. But, at least, the importer knows that he is importing pointed stone
and the consequences of his act. The same is true of " lined " stone, which
unmistakably shows the line axed either by hand or pneumatic instrument.

however, the word "pitched " has no clearly defined meaning in the trade.
It is significant that the building material section of the Bureau of Mines

was unable to give the undersigned a definition of the word "pitched."
Fay's Glossary of Mining and Mineral Industry quotes Webster's New Inter-

national Dictionary as follows:
"Pitched faced (stone cutting) : Quarry faced but having the arris defined

by a line beyond which the rock is cut away so as to give nearly true edges."
And it also defines:
" Pitch-off: A quuarryman's term for trimming the edge of a block of stone

with hammer and sett."
And Webster defines:
"Pitching chisel: The cutting face is rectangular with sharp angles, used

for trimming stone to a line."
No granite treated in this way is imported. The only labor performed upon

any rough granite, foreign or domestic, before It leaves the quarry is to knock
the pieces with a sledge hammer into rough rectangles so that they can be
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shipped. Obviously, it would be impossible to ship the irregular pieces created
by blasting. Accordingly, the irregularities are knocked off. None of this is
done with a point or a pitching chisel, nor are the blocks lined. It is extremely
rough work which adds nothing to the value of the block, but simply puts it into
a condition in which it is possible to transport it. There is no difference in this
respect between foreign and domestic granite.

Marble is subject to substantially the same conditions, andl in paragraph
232 (a) the tariff act of 1922 and also II. R. 2667 provide for "Marble, breccia,
and onyx, in block, rough or squared only, 05 cents per cubic foot.

The granite which has been coming in as unimanufactured granite is similarly
rough or squared only and is equally rough stock. It has had no value added
to it by labor but has merely been shaped so that transportation by water or
rail is possible. There is no reason why rough granite should he treated
differently from rough marble or differently from the treatment accorded it
under prior acts.

The National Granite Commission proposed the word " pitched " to reach this
rough granite to which nothing i.s done beyond the rough squaring necessary
for shipment and to subject that rough granite to the duty provided for mannu-
factured granite. It was represented to the House committee that this rough
granite was one-third manufactured when imported. Such a statement is ab-
solutely unsupported by the facts. We submit as exhibits photographs of rough
granite, both imported and domestic. These photographs were taken for a
wholly different purpose, as they themselves indicate, but they show beyond
question that the condition of both foreign and domestic rough granite is the
same and that nothing has been done to the stone except to square it roughly
so that transportation is possible.

TIE WORD " PITCHED" WILL MAKE A LAWSUIT OUT OF EVERY IMPORTATION

If the word " pitched" should remain in the paragraph, one of two results
must follow. Either the courts must hold with the National Granile Commis-
sion that there is no longer any such article as unmanufactured granite and
that the duty upon what is known in the trade, and in fact is, rough granite Y
has been raised 1.500 per cent; or else each importation must produce a law- ke
suit. Both results are obviously wrong and were not intended by the House pr
committee. That committee was misled by erroneous information anll induced th
to use a word which has no accepted trade or technical meaning, bin which 1,
can be used to nullify the plain purpose of the act to impose a 25-cent per cubic N
foot duty upon unmanufactured granite. gr

The word " pitched " should be stricken from the paragraph. gr
An

THERE IS NO NECESSITY WHATEVER FOR AN INCREASE IN THE DUTY ON ROUGH do
GRANITE W1

The duties imposed upon manufactured granite by all the tariff acts since
and "including the act of March 3, 1883, are as follows: t

ro

1883...................................................... Schedule N $1.00 per ton

1894 ........................................... ......... ...... 105 .............. $0.07 per cubic foot.
1897 ........................... .............................. 117 ............. $0.12 per cubic foot. I

S
,1897-----------------.......-------------------------117-.. .12 per cubic toot. Is,

1909.......... ...................................... 114.............. $0.10 per cubic foot. for
1913 .........-......... ............................ 99............... $0.03 per cubic foot. lc
1922..................... .......................... 235............ $0.15 per cubic foot. of

He

H. R. 2667 in paragraph 235 (a) raises the duty upon unmanufactured
granite to 25 cents per cubic foot-an increase of 66% per cent over the act of but
1922 and an increase of 150 per cent over the Payne-Aldrich tariff. But in me
reality the increase the duty imposed is from 1,280 per cent to 1,660 per cent, or
depending on the type and size of the granite. This results from the prac* 
tical transfer of all unmanufactured granite to the manufactured class duti- g
able at 60 per cent ad valorem by the use of the word "pitched." pa
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This increase is in the face of the fact that foreign imports of monumental
and building granite amount to but 11 per cent of domestic consumption. The
following figures are taken from Tariff Information, 1929, pages 573, 574, 576:

American production of rough monumental and building granite since 1922

Year Monumental Building Total
-'-ear granite granite ot

Cubic fet Cubc fed Cubc fede
1923 ....-...-................- ................... 3,947,60 4,0 4,677,600 8,25,200
IM .............. ......................................... 3, 0,30 6,058,256 9,578,786
125........................................................ 3,195,250 6 G46 9,893,714
1f .... ............................ ......... ..... 3,240,550 7,421.,678 10,662,228
1927..........-- -- ---------.........--- ..... ....---- ....---- 3,197,910 5,405,474 8,3,84

Average........................................................... 9,472,662

Total imports of unmanufactured monumental and building granite since 1922

Year: Cubic feet
1923--.------------- ---- ------------ 126,784
1924 --------------------------------------------------- 146,728
1925 -------- -------------------------------- 150,767

* 1926--------- ---- ----------------------------- 184,457
1927------------------------------- -------- 132,722
1928 -------- ------------- ----- -- ---------- 142, 97

Average -------. --..--- ----- - ---- ----------- 148,394

Imports thus continue 1/ per cent of domestic consumption.
If it is argued that the imported rough granite is landed in the ports of New

York and Boston and competes with the cough granite available in those mar-
kets, the answer is equally overwhelming. The only figures available for local
production in the United States as reported by the Tariff Commission are for
the year 1920. In that year the State of Vermont and Massachusetts produced
1,623,750 cubic feet of rough monumental granite. These States, together with
New Hampshire, produced approximately 4,000,000 cubic feet of rough building
granite. In the year 1926 the total imports of both monumental and building
granite amounted to 184,457 cubic feet or approximately 3 per cent of the
American granite available in the markets of New York and Boston. This
does not include any granite from Pennsylvania, Maryland, and North Carolina
which the Tariff Commission states is available for the markets in the eastern
section of the country.

Thus it is apparent that whether the country is taken as a whole or whether
the New York and Boston markets are taken alone the foreign importations of
rough granite are an infinitesimal fraction of local consumption. Further-
more, on account of the pecularities of its use the competition between imported
granite and American granite is negligible and the total prohibition of imports
of foreign granite would be of little or no benefit to American granite pro-
ducers. Approximately 50 per cent of the granite imported is Swedish black
granite. (Tariff Information 1929, p. 573.) Approximately three-fourths of
the black granite is used for monumental purposes. The cost of black granite
is, as pointed out above, greatly in excess of any American granite. It is used
for monumental purposes by people of Jewish origin and faith. This is on
account of certain Hebrew customs and traditions and also because, on account
of its grain, it is possible to carve inscriptions of considerable length in both
Hebrew and English upon black granite which it is not possible to do upon
any American granite. If the importation of black granite were entirely stopped
it would not only be a great hardship upon people of Jewish origin and faith,
but it would be of no value to American granite producers because Jewish
memorials would then be constructed of other materials, such as dark marble
or bronze tablets.

So far as imported granite is used for building purposes it is used at a cost
greatly in excess of American granite and can not compete with American
granite upon a cost basis. It is not used for structural parts of buildings but
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simply for the ornamental stonework because it takes and retains under all
weather conditions a high polish. This granite is used for purposes which
could not be accomplished with American granite. To prevent its importation
by prohibitive duties would accomplish no useful economic result to American
granite producers but would simply put an obstacle in the progress of American
commercial architecture and the beautification of American business buildings.

CONCLUSION

We, therefore, respectfully submit that the words "pitched, lined" should be
stricken from paragraph 235 (a) of H. R. 2607 and that there is no occasion
or necessity for increasing the duty of 15 cents per cubic foot imposed upon
unmanufactured granite by the tariff act of 1922. To prevent the importation
of black granite by prohibitive duties will be a grave offense to tlie religious
sensibilities of the Jewish people, an impediment in the development of modern
commercial architecture, and will be of no benefit whatever to any American
industry.

S. IIASKEL & SONS (INC.),
Brooklyn, N. Y.

TARIE ACT OP' 1922

PAR. 235 (c) Freestone, granite, sandstone, limestone, lava, and all other
stone suitable for use as monumental or building stone, except marble, breccia,
and onyx, not specially provided for, hewn, dressed, or polished, or otherwise
manufactured. 50 per centum ad valorem; unmanufactured, or not dressed,
hewn, or polished. 15 cents per cubic foot.

APPENDIX A

II. R. 2-;67 AS REPORTED TO HOUSE

P.R. 235 (a) Granite suitable for use as monumental or building stone, not
specially provided for, hewn, dressed, or polished, or otherwise manufactured,
60 per centum ad valorem; unmanufactured, or not dressed, hewn, or polished
25 cents per cubic foot.

II. R. 2U67 AS PASSED BY HOUSE

PAR. 235 (a) Granite suitable for use as monumental, paving, or building
stone, not specially provided for, hewn, dressed, pointed, pitched, lined, or pol-
isled, or otherwise manufactured, 60 per centum ad valorem; unmanufactured,
or not dressed, pointed, pitched, lined, hewn, or polished, 25 cents per cubic foot.

APPENDIX B

S.'Haskel & Sons (Inc.), at its place of business, No. 97-107 Harrison Place,
Brooklyn, N. Y., employs between 110 to 120 persons, practically all highly
skilled American labor. All the stone cutters and polishers are highly skilled
American mechanics, members of the union known as the International Granite
Cutters Association of American Federation of Labor. The employees receive
a minimum wage of $12 per day for 8 hours. The average weekly pay roll is
between $6,500 and $7,000 per week.

Ilaskel & Sons imports rough-black granite from the Scandinavian countries,
particularly rough granite known as Black Swede, Blue Pearl, and Emrerald
Pearl. This granite is imported in rough blocks as taken from the quarry,
shaped only sufficiently to permit of transportation. It is then split, cut, sawed, e
pointed, lined, polished, and engraved as the nature of the orders require, all of
the work being done in the plant of the petitioner by American union labor.

These granites are of unusual quality and can not be duplicated by any
American quarry. They are extensively used for monumental purlwses for
persons of the Jewish faith and for attractive and artistic construction work,
amld Itre not used in general building construction because of their greater cost. t

Only 25 per cent of tlie granite imported is used for building. Because of e
their unusual merit for artistic purposes, particularly in combination with t
bronze, they are selected for ornamental construction upon tlr: finest buillin4g,.
(See Exhibit 2.) g

Among the architects and building contractors wlo have designated this
granite for decorative purposes are the following:

_ ^ ^ ^ ^ ^ _ ^ ^ _ __ _ _ __ _ .. *,,,:i- 1 .
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Architects: McKnm, Mead & White; Walker & Gillette; Robert T. Lyons;
George and Edward Blum; A. F. Gilbert; Schmidt, Garden & Erickson; S. M.
Green Co. und A. II. Luvalie; Henry Hornbostel; IIolabird & Root; Ralph B.
Baker; C. II. Johnson, State architect, Albany, N. Y.

Building contractors: Thompson-Starret Co., New York City; Hegelman-
Harris Co., Chicago, Iii.; George A. Fuller Co., New York City; Cauldwell &
Wingate, New York, City; Joseph Gilbert Co., New York City; .Lundoff, Bicknell
Co., Chicago, Ill.; Charles Skooglund, St. Paul, Minn.; William Dougherty Co.,
Philadelphia, Pa.; Dahl Stedman Co., Chicago, Ill.; Starret Bros., New York
City; C. T. Wills, New York City; Herbert E. Mittler Co., New York City.

This stone has been used for ornamental purposes in many well-known build-
ings, among them the following: Grant Building, Pittsburgh, Pa.; American
Radiator Building, New York City; 1776 Broadway Building, New York City;
Sherry Restaurant, New York City; Fuller Tower, New York City; Equitable
Trust Building, New York City; Stop and Shop Building, Chicago, Ill.; Womlen's
Athletic Club, Chicago, Ill.; Judah Building, Chicago, 1ll.; Baskin Building,
Chicago, Ill.; Rochester Savings Bank, Rochester, N. Y.; Wilkes-Barre Bank
Building, Wilkes-Barre, Pa.; Integrity Trust Building, Philadelphia, Pa.; Union
Bank Building, Philadelphia, Pa.; 2214 Walnut Street Building, Philadelphia,
Pa.; Eastman Kodak Building, St. Paul, Minn.

The two ledges of the memorial to the late President Warren G. Harding and
Mrs. Harding were constructed of this granite. (Exhibit 1.)

Price is not a factor in the selection of this granite for practically every
other granite manufacturing company could underbid the petitioner by any-
where from 25 to 40 per cent. The reason for the selection of this granite by
these architects and building contractors is the unusual beauty and quality
When cost is a factor, this granite is eliminated from construction work or
monumental work.

Seventy-five per cent of this granite imported is used by persons, chiefly of
Hebraic origin, for monumental purposes in cemeteries. These persons prefer a
black memorial to any other type of memorial for sentimental reasons. In
addition thereto, their memorials are carved in both English and Hebrew and
the black granite lends itself best to that purpose, for the letters are clearer
when carved in the black granite and more letters can be put on in a given
space than in any other type of granite. (See Exhibits 3 to 9, inclusive.)

Samples of these granites are submitted with this brief, showing the appear-
unce of the granite after being completely manufactured and polished.

Summary of Tariff Information, 1929, Schedule 2, earth, earthenware, and
glassware, issued by the Unih.d States Tariff Commission, at page 572, refer-
ring to this granite, makes the following statement:

" Unmnufactured monumental granite, description and uscs.-Monumental
granite is the best quality of rough granite produced, of various distinctive
colors and textures, and is used in the manufacture of what are commercially
known as'dies'--the main stone of a monument usually set upon a base. It is
highly selected as it comes from the quarry to secure as great freedom as possible
from blemishes. Considerable loss is incurred in the manufacturing of dies if
blemishes, not visible upon the surface of the rough stone, develop during the
process of manufacture. The finished dies, often polished, must themselves be
wholly free from blemn:shes. The base stone of a monument, if of granite, is
of a quality intermediate between monumental granite as above described, and
building granite."

The same summary, at page 575, makes tie following statement:
"None of the imported unmanufactured m -numental granite is transported

in an unmanufactured form into the interior of the United States. Tile im-
ports of rough black granite, mostly received at New York, ire manufactured
entirely in New York to meet a special local demand in New York."

ALL THE LABOR ON TlHE PETITIONER'S GRANITE IS PERFORMED IN NEW YORK CITY

The petitioner employs strictly union labor, as heretofore pointed out. The
minimum union scale now is $12 per day, nfd many m en receive more than
that. The rough granite is imported without any work being done thereon
except to nimke the blocks in shape' so that Ilhey my be packed for translorta-
tion. Exhibits 11, 12. 13, 14, and 15 show this rough granite in the shape and
appearance as imported. Exhibits 28. 29, 30, and 31 show American rough
granite as it leaves the quarry. It is immediately apparent that both imported
and domestic rough granite leaves tie quarry only roughly squared, so that it.
can be transported. olth are in the same condition.
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After this rough granite comes to the petitioner's plant the following labo
must be done thereon before same can be used as a finished product:

1. It must be split to sizes.
2. It must be sawed.
3. It must be cut, lined, and pointed to the proper form and size.
4. It must be polished according to specifications.
5. It must be carved or engraved according to specifications.
It will thus be seen that no labor is performed on this rough granite in

Europe at the point of the quarry other than to take out the rough granite and
to place same in shape for transportation.

The union labor employed by the petitioner is the highest paid union labor
in the United States. Other sections of the country where granite is produced
either employ nonunion labor or the union wage scale is from $3 to $4 less
per d..y than in New York City. It will thus be seen that if a tariff rate higher
than tie present rate is imposed, it will seriously affect not only the petitioner
but will throw out of employment skilled union American labor. In addition
thereto, the customers of the petitioner also employ skilled union labor, mem.
hers of the same union, and the number of union men so employed is about
300. They are all employed in New York City and receive the highest wage
scale.

If the tariff is increased and the act amended so that rough granite can
not be imported, these men will also find themselves out of employment.

IMPORTED ROUGH GRANITE DOES NOT COMPETE IN PRICE WITH AMERICAN GRANITE

This imported rough granite, purchased rough by the petitioner and manu-
factured in the United States, chiefly in New York City, costs the petitioner
abroad from $2.05 to over $6 per cubic foot, depending upon quality and size.
Freight, duty, brokerage, and literage add $1.30 per cubic foot to the cost of
small sizes and add up to $2.50 per cubic foot on larger sizes. The cost of the
rough granite, therefore, is now from between $3.95 per cubic foot to $8.50 per
cubic foot at New York City, rough. Annexed hereto are bills showing the
cost of this granite, rough, exclusive of the additional cost of duty, freight,
literage, and brokerage. See Exhibits 10, 17, 18, 19, and 20.

Practically all American granite reaching Nt(w York City, in competition
with the petitioner, costs considerably less than this foreign granite. Exhibit
21 shows American Quincy rough granite selling at from $1.25 to $1.50 per cubic
foot. Exhibit 22 shows American Quincy rough granite selling at $1.25 per m

cubic foot. Exhibits 23 and 24 show American rough granite selling at $2.00
per cubic foot. Exhibit 25 shows Barre, Vt., granite, one of the most expensive
American granites, selling at $3 per cubic foot. Exhibit 20 shows Georgia
rough granite selling at $1.70 per cubic foot. Exhibit 27 shows Georgia
granite selling at $2 per cubic foot, less 20 per cent discount.

It is obvious that without any tariff increase, this rough Scandanavian black
granite is already more expensive than American granite. To add further cost
by way of a tariff would make the importation of these granites prohibitive. F

On such occasions when these granites were offered la competition with
American granite for ornamental construction, they were selected by the archi-
tects because of their unusual beauty and attractiveness and never because to
the petitioner was the lowest bidder. On the other hand, the petitioner was p
always the highest bidder because it is impossible for the petitioner to com-
pete with any American producer of granite and be the lowest bidder. ta

On a number of occasions where cost was an inducement to the builder, the
petitioner was unable to get the contract because American producers greatly
underbid the petitioner. The only times that the petitioner was able to furnish se
orlnmental granite was where the architect or builder was impressed with the by
beauty and artistry of the petitioner's granite, and not by the cost. 19

Some of the jobs where the petitioner furnished estimates for ornamental go,
granite construction but did not receive the work are as follows: Copper
Building, Pittsburgh, Pa.; Carbone & Carbide Building, Chicago, Ill.; Detroit
Times Building, Detroit, Mich.; Pennsylvania Railroad Building, Philadelphia, fo
Pa.; Palmolive Office Building, Chicago, Ill.; Chicago Board of Trade Build-
ing, Chicago, Ill.; Chanin Bros. Building, New York City; State Bank Build- gi
ing, Chicago, Ill.; Houston National Iank Building, Fort Worth, Tex.; Astor
Apartment Building, Chicago, Ill.; County Court lHouse, Pittsburgh, Pa.; Irving
Trust Co. Building, New York City; National City Bank Building, Brooklyn,
N. Y.: Dollar Sivings Bank Building, Pittsburgh, Pa.

ow .
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In each case, the successful bidder furnished American granite at from
20 per cent to almost 100 per cent less than the petitioner bid.

That the committee and the House did not understand the effect of this
amendment is apparent from the colloquy between Mr. Watson who proposed the
amendment and Mr. LaGuardia.

The following is from the Congressional Record of May 27, 1929, volume 71,
page No. 35, at page 2061-2062:

"Mr. WATSON. Mr. Chairman, I offer the following committee amendments,
which I send to the desk.

"The Clerk read as follows: Committee amendments offered by Mr. Watson:
Page 49, line 13, after the last comma insert ' pointed, pitched, lined'; page 49,
line 15, after the word ' dressed,' insert 'pointed, cied, lind.'

" Mr. LAGUAlDIA. Mr. Chairman, I call attention to the fact t"t that will make
prohibitory the importation of black granite from Norway and Sweden. We
do not produce any black granite of the same quality and used for the same
purpose in this country. I am informed that this black granite is imported from
Norway and Sweden in large blocks, simply squared so as to be able to be
stored in ships. There is no oher work upon it at all, and we have no substitute
for the black granite for the people who want this particular kind of stone.
What you are doing here is making the importation of that particular stone,
which they do not produce in this country, prohibitory.

"Mr. WATSON. Mr. Chairman, most of the granite which comes in is pre-
pared and a great. deal of it can go into buildings without any operation what-
ever. It is to protect the workmen of our country that these amendments are
offered. That is the purpose of putting in those three words.

"Mr. LAGUARDIA. And this is not intended for block that are to be used for
monumental purposes?

"Mr. WATSON. No; they are on the free list.
"Mr. LAGuArm i& Then black granite that is squared and brought in for

monumental purposes is not included in this amendment.
"Mr. WATSON. No; that is on the free list on page 234.
"Mr. LAGUARDIA. The item I refer to wis the paragraph 1775, on tile free list.
"Mr. HAWLEY. Mr. Chairman, let us have a vote.
"The CHAIRMAN. The question is on agreeing to the committee amendment
"The committee amendment was agreed to."
Mr. Watson's statement on the floor of the House that granite used for

monumental purposes are on the free list is an obvious error since paragraph
1770 refers to granite not suitable as monumental, building or paying stone.

BRIEF OF THE GRANITE CUTTERS' INTERNATIONAL ASSOCIATION
OF AMERICA

FINANCE COMMITTEE, MASPhTri, N. Y., June 22, 1!929.
United Statcs Senate, Washington, D. 0.

GENTLEMEN: Information regarding the wording of amendments referring
to rough granite defeats what we believe was primarily the object of the pro-
posed tariff law, especially two words "pitched" or " lined ", that would be as
we understand it classfying rough stock as finished stock, such a prohibitory
tariff would result in placing completely finished foreign granite on the market,
eliminating to a large degree the American granite cutter.

We wish to respectfully call attention to your honorable body that misrepre-
sentations were madetosecure an amendment to the tariff bill as recommended
by the Ways and Means Committee to the House of Representatives on May 27,
1929; we do not know of any specific instance in which rough granite blocks
going into buildings eliminating the American granite cutter. A statement by
Mr. Watson that rough square granite blocks to be used for monumental pur-
poses was on the free list, we believe it impossible to distinguish blocks meant
for either monumental or building purposes.

We wish to thank your honorable body for their kind and sincere attention
given this matter on our behalf, we are,

Respectively yours,
The committee amendment was agreed to. JouN LEsLIE President.

JAMES JOHNSTON, Sccrctary.
63310-2---VOL. 2, scuHED 2---46

y1 *- *.
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LETTER FROM 0. B. JOHNSON, PORTLAND, OREG.

MAY 13, 1929.
Senator FREDERICK STEIWER, AY 13,

'cnate Office Building, Washington, D. C.
DEAR SIR: Am in formIed liat the proposed Inew tIriff on granite is CO per

cent for both rough or manufactured. This is absolutely absurd and would
be a detriment instead of a protection to American firms manufacturing foreign
granites; in fact, it would put them out of busitc',::.

With present duty of 15 cents per cubic foot on rough granite and 50 per
cent :on finished, it is very hard to complete against I'lriicmanlls. but to make the
duties sallle on rough or manufacturetd would Ih siiit)iy hi'lpilng the foreigner
at our expense.

The protection we want to keep ,,ur pants running is a high duty on manu-
factured work, but a low one on raw material. In Portland, out of 10 granite
firms there are 7 -that buy granite in rough and manufacture themselves, but
if the proposed duty of 60 per cent il rouih or finished w<'nt Into effect there
Is not one that could afford to continue mnaminfaulurint. this graniite. because
they could buy tlh' finished product much cheaper from Elurlope.

Trusting you will strenuously oppose such a foolish lad unreasonable duty,
I beg to remain,

Resclt fully yours,
G. I. JouN.soN.

SLATE

[Par. 237]

STATEMENT OF W. H. SMITH, REPRESENTING THE NATIONAL
SLATE ASSOCIATION

(The witness was duly sworn by the chairman of the subcom-
mittee.)

Senator EDGE. Mr. Smith, you represent the National Slate Asso-
ciation, do you I

Mr. SMITrr. The National Slate Association; yes.
Senator EDGE. I assume from that that you represent all of these

interests, wherever the quarries are located
Mr. SMtrII . Generally; yes.
Senator EDE. You can speak, can you not, pretty generally for all

of them? You represent them all?
Mr. SITIr. I can speak pretty generally for all of them, but I

can speak more particularly for Pennsylvania.
Senator EDGE. Did you file a brief ini the House?
Mr. SMrru. We did; yes, sir.
Senator EDoE. And do you propose to file some supplemental in-

formation before us?
Mr. S.Mrr: Yes; we ex pect to.
Senator EnDE. Or just to speak to tihe committee orally?
Mr. SMrrI. We expect to speak orally, hut we also expect to file

some supplemental information.
Senator Eni. That should lie in during the next 24 or 48 hours.
Mr. SMlTrr. It will le in to-morrow.
Senator EDi,:. We are closing tlie hearing on this schedule to-nig.lht.

Proceed with anything you want to tell the subcommittee. You
heard what the previous witness said, and you have heiardI th' q(Ies-
tions we have asked. I think we have fairly well established the sil-

r I



EARTHS, EARTHENWARE, AND GLASSWARE

uation as far as gross production and imports and exports are con-
cerned. If there is anything you can give the subcommittee that
will help it in reaching a decision, we shall be glad to hear it.

Senator REED. Mr. Smith, let me say this. It may help you.
I am a devout protectionist. I believe thoroughly in protection.
Mr. SMIIHr. 1 have been listening to the hearings, and I gained

thalt impression.
Srinator REE. But I am worried about this item, simply because,

as I read these figures, the imports are about one-third of 1 per cent
of the domestic production, and the prices you are getting to-day are
as higIh as at the peak of the war-time boom. Is that a case that
calls for the imposition of a higher duty? That is what I want you
to tell me.

Mr. SIrrr. I think I can meet the situation. I think I can explain
it satisfactorily.

We have come back to your committee because we made an appli-
cation to the House committee and got nothing. We had a duty of
15 per cent which was imposed in 1922; and I want to amend what
Mr. Morrow said with respect to a duty previous to that time. I
think there was a 10 per cent duty.

Senator REED. It was 10 per cent under the Underwood bill. That
was raised to 15 per cent in 1922.

Mr. SMITh. That is correct.
Senator EDGE. Then the information here is incorrect that it was

taken from the free list.
Senator REKE. No: tlat refers to crude slate, not in shape for

roofing slate. They have been taken care of as far as these imports
into Seattle were concerned. They were just rough blocks of the
mineral. Now that has all been put into this paragraph, and in the
future it wil all be subject to 15 per cent.

Senator KINx. So there is a great raise in taking it from the free
list and putting it here.

Senator REED. The brought stuff was taken out of the free list; yes.
Mr. SMrru. I want to comment on that point. In the 1922 tariff

we supposed that we had 15 per cent, and we did not discover that
we did not have it. until a few davs ago. We could not account for
the apparent drop in the imports in 1928 as compared with 1927, be-
cause we knew that our competition was keener in 1928 than it was
in 1927, and we were losing more business in 1928 than we were in
1927; and when these figures came out showing that the imports were
only $44.000 as compared with $78.000 in 1927 we could not account
for it, and in my own mind I could not account for it until the day
before yesterday y. It. was only the day before yesterday that we heard
:altdot ilis decision. May I get the books? I have them right back
here. That decision is Abstract 48,202, which holds that rectangular
pieces of slate in sul;stantially the condition in which they came from
the quarry. and used for electric-switch bases after having been cut to
necessary size, ar e free from duty under paragraph 1619.

Anvhow. we knew we had a business on the Pacific coast alone of
sulbstant illv $25.000 a ,ear for that kind of material. We lost that
business col pletely. 'e knew the kind of slate they were using, but
we did not know that it was coming in i free of duty, nor did we know
it was coming in unlisted in the Government figures.

_ _I ~ __ _J ~ ___I _ r _ I __
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Senator KINo. Where did it come from?
Mr. SMITH. Mostly from Portugal.
Senator KINo. Away around the globe?
Mr. SMITH. Through the Panama canal.
We had a very excellent business in Seattle. We lost that com-

pletely, and I find that it is coming in there from the same source in
monthly shipments in the neighborhood of $3,000 per month, and
apparently it has been coming in without duty and without being
covered by the Government figures.

We know, also, that we had lost practically the entire blackboard
business of the city of Los Angeles, which amounted to an average of
pretty close to 100,000 feet a year, some years running up to a valua-
tion of $35,000 to $40,000 for blackboards in that city alone, as well
as business in the surrounding territory; and we lost that, too.

Senator BAKLEY. You mean, blackboards for schoolhouses?
Mr. SMITH. Yes.
Senator BARKLEY. Do you mean to say that the blackboard bill for

Los Angeles was $35,000 a year?
Mr. SMITH. For a number of years.
Senator KINo. Slate blackboards?
Mr. SaITH. Yes.
Senator BARKLEY. They must break a lot of blackboards out there.
Mr. SMITH. No; but Los Angeles has been growing so fast that

their consumption amounts to approximately $100,000 a year. Just
recently the city of Los Angeles placed an order for 50,000 feet of
blackboards for current consumption.

We knew that we had lost most of the business in the neighbor.
hood of Kansas City. In the natural course of things we did not
expect to lose business in the interior, because the freight rate would
offer almost as good protection as a tariff, but we found out that
they are bringing it around through the Gulf and sending it up the
river and beating us out in the interior of the country.

Senator REED. It all comes in in rough form?
Mr. SMITH. Not all of it; no. The blackboards that come into the

interior of the country are finished.
The latest development is with regard to one of our own manu-

facturers in Pennsylvania, who has brought in four carloads of
blackboards in the rough which he has finished there. He finds he
can buy them in Italy and pay the ocean freight and the land freight
and finish them here.

Senator EDGE. They come in without duty, I presume?
Mr. SMITH. I presume so; they are in the rough.
Senator REED. The House has taken care of that.
Mr. SMITH..I was about to comment on that. The House put in

one thing that was not in the bill before. They put in the generic
word "slate "; and because the word " slate " was not in the bill and
the words "slates and manufactures of slates," these importations
e,'ped the tariff.

Senator EDGc. The importers of slate are paying at least 15 per
cent ad valorem.

Mr. SMITH. But, Senator, that will not help us. The 15 per cent
does not amount to anything as a matter of protection to the Ameri-
can slate industry.

I I' r - llE
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Speaking of roofing slate, the price of roofing slate in Vermont for
the kind of slate that is being imported from France is $19 a square.
With punching of the nail holes it is $20 a square. With freight,
we will say, to Philadelphia, it is $21.65, the freight being $1.65.

Senator REED. Does Vermont slate go as far south as Philadel-
phia?

Mr. SMITH. Oh, yes. The freight to Long Island is practically
the same. I myself bought French slate equal in quality to Vermont
slate at $14 landed at Brooklyn, as compared with $21.05 that the
Vermont slate would cost me.

Senator REED. What was the price of Vermont slate at the top of
the boom in 1920?

Mr. SMITH. There was no boom in slate in 1920, Senator.
Senator REED. Well, at the time of the general business boom.
Mr. SMITn. The highest price for slate is the $19 price which is

still in existence, but I do not think it came into effect until perhaps
1925.

Senator REED. That is the highest price that has ever been known
for slate in this country, is it not?

Mr. SMITH. Yes.
Senator EDGE. You are getting that now?
Mr. SMITir. We are trying to get it. In 1920 the slate business had

not recovered from the war period. Slate was made a nonessential
during the war period, and that accounts for one of the questions
that arose in connection with the other witnesses who appeared, that
1919 was not representative of the American slate business. The
American slate business back in 1914 was more than double what it
was in 1919, and it ha, never recovered. In the town of Bangor,
where I come from, 55 per cent of the entire producing capacity is
closed down, and most of it has been closed down since 1919.

Senator REED. Is that because of competition with other forms of
roofing?

Mr. SMITH. Principally; yes.
Senator REED. Asbestos, and that sort of thing?
Mr. S.ITH. Yes; asbestos and asphalt shingles.
We have been struggling along, holding about 400,000 to 450,000

squares as the business for the entire country since that time, and
we have been able to hold that much on the merit of the material as
against asbestos and asphalt shingles. But if foreign slate comes in
which is equal in quality to our own, at a price so much below what
we can produce it for, I do not see where we are going to come out.
We know that our material is holding its own on the basis of about
450,000 squares as against the other competition, but in Lariviere, in
the Anjou District in France, the quarries are a great many years
old, and they probably can produce what they say they can produce,
80,000,000 pieces or 400,000 squares a year. If they go after this
American market in earnest at a price of $7 a square under what
Vermont can produce slate for, I do not see how a single company
in Vermont can stay in production.

Senator EDGE. Why have the French not done that previously?
The French or any other country have been looking for business
wherever they could get it.

wu~z -. . L .. - ___
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Mr. SMITI. My answer would be this, that they have a market in
France, or have had, and after the war they probably had a greater
market on account of the destruction there than they ever had before.

Senator REED. Practically every house in the restored district is
roofed with tile.

Mr. SIITH. I do not know about that. They do have a market or
have had a market for their slate, not only in France, but they export
into England. The same complaint is being made by the Welsh com-
panies in England about French exportation, and presumably they
have a market in other parts of Europe. That is the big slate-pro.
during district of the continent.

Senator EDGE. You would have thought, would you not, that right
after the war, in 1919 and 1920, when France was without credit and
looking for business anywhere they could possibly get it, that France
would have had more importations than is actually the case? There
have been hardly any imports at all with this market open to them.

Mr. SMITI. I do not think they knew about it, Senator. b
Senator EDGE. And with only a 10 per cent duty.
Mr. SrrTH. The actual importation of slates from abroad was a

thing unheard of until about 1922. In 1922 it began in a small Q
way. Experimental importations of Italian blackboards came in. t
As I understand it, they do not use any slate blackboards in Europe o
at all. The slate blackboard is a new business started to take ad-
vantage of the market that existed here: and I believe this is the h
only market for that material that exists in the world. I think this I
is the only country that uses any slate blackboards to any extent. se

Senator EDGE. We have three additional witnesses to hear, and it t'
is half past 4 now.

Mr. SMiTH. Mr. Kitto has yielded his portion of the program to m
m-.

Senator EDGE. We have still three more witnesses.
Mr. SMITH. With regard to the Italian blackboards, I will present I

that portion of the picture right away. On pages 1706 and 1707 of i
the House hearings you will find technical invoices for American a
blackboards showing the American price averaged about 39 cents it
per square foot f. o. b. quarry. You will find also a letter from
Webber & Co. at San Francisco reporting the price at which the
Italian blackboards were quoted.f. o. b. Genoa. Italy; the price being
14 cents f. o. b. Genoa. The freight rate is 50 shillinis, which figures
3 cents per foot at San Francisco. Three cents added to 14 cents is mi
17 cents a foot as compared with the American price of 391/2 cents
f. o. b. the quarry to which we have to add the freight rate to San
Francisco.

Senator EDGE. Your entire argument and presentation is un-
doubtedly based upon your fears of the future. Certainly nothing w
has happened in the past to justify any raise in duty. 

Mr. Sm'rl. It is the future that we are looking forward to.
Senator Eixm. It is your fear of the future?
Mr. SMIT. It is not our fear. exactly; it is because we know these thl

things must happen in the future unless it is remedied, because how
can we hold the American market at 391. cents f. o. 1). quarry when
the foreign goods are coming in at 17 cents delivered to San Fran-
cisco? We simply can not. an<

J__ _ IIL _ ILI + _ I _ -[ . . .
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That is one angle. The roofing-slate angle I have mentioned more
or less already. I myself bought two carloads of these French
slates at $14 delivered at Brooklyn as compared with the Vermont
price of $21.65 delivered there. Ilow can Vermont hold the market
with that difference in cost?

Senator EDGE. How have they held it? The only answer to that
has been because the French did not know anything about this
market.

Mr. SMITH. They have not beent after it until now. Now they
are after it.

Senator BARKLEY. What was the cause of their sleepiness on that
subject?

Mr. SMITH. I do not know how to account for that.
Senator BARKLEY. They are usually pretty alert about foreign

markets, are they not?
Senator EDGE. Of course I do not want to argue with the witness,

but as a matter of fact you must know that only two years ago there
was a state of impasse between our Government and France because
of the so-called embargo of many articles that they could not ship
on this side. Is it reasonable to assume that their commercial agent,
their representatives at the embassy, and so forth, would totally
overlook the possibility of shipping to us?

Mr. SMITH. It is possible, because this industry has been one that
has been unaggressive and has not developed much, and has simply,
I think, held back and thought that the merit of the goods ought to
sell them, and they have not been in the limelight, and it is possible
that we have escaped observation for that reason.

Senator REED. Do you not think that the high price of all building
materials in this country has attracted attention all over the world?

Mr. SMITH. Probably it has.
I might state further-and this was not in the hearing before the

House committee-that I was approached only last week by a build-
ing-supplies company in Brooklyn to join with them in taking an
agency for this French slate on Long Island, and it will pay me to do
it rather than to buy it from Vermont.

Senator REED. Is there much slate imported from Portugal
Mr. SMITH. Quite a lot; yes.
Senator REED. There is quite an industry around Lisbon.
Mr. SMITH. I do not know just where it is, but it has affected our

mill stock.
Senator REED. Some of it has come in here?
Mr. SMITI. It has gone to the Pacific coast.
Senator KINo. Do you know how much?
Mr. S.rITH. I have some idea. In the month of March, $4,457

worth was shipped into the State of Washington; $793 worth into
fassachusetts; a total of $5,250 from Portugal.
Senator KINo. How did you learn tLat that came from Portugal?
Mr. SITIH. This information was from L. J. Mahoney, chief of

the customs statistics.
Senator BAIKLEY. Where is your plant?
Mr. SMITH. Bangor, Pa.
Senator B.ARKLEY. In this trade that you enjoyed at Los Angeles

and Seattle, how did you ship your product?

~--y ii
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Mr. SMrrH. Through the canal.
Senator KINo. Down the Ohio River and down the Mississippi

River?
Mr. SMIrH. No; from Philadelphia.
Senator EDGE. Is there any additional information that you really

feel that it is necessary for you to put into the record? We do nt
want to cut you off, but we think that we have probably received
about all the information on this subject that is necessary.

Mr. SrMTH. Yes; I know you have, Senator.
Senator EDGE. Anything that you have that will throw light on

this question, of course, we would like to have. You know where the
light has to be thrown. b1

.Mr. SMITH. I wanted to make this remark, that if slate had been 01
properly classified in 1922 it should at least have been given the pro.
tection that other building stones were given. Other building stones
were given 50 per cent at that time. do not know why slate was
kept out of the building-stone section.

Senator EDGE. Is not that almost an argument against the state-
ment that you have been advancing? There was one building mate-
rial that was left without protection, and yet no advantage was taken b
of it by foreign importers. ca

Mr. SIrr. You might construe it that way.
Senator EDGE. I do not want to construe it any way but what the e

facts would justify.
Mr. SMnI. I do not think that was the reason. I simply think co

they lost sight of it or never did see it.
There is another observation that I want to make, and that is this: b

These figures on imports look small, and relatively they are, but we 't
have to look at them from the standpoint of the amount of American a
slate displaced by them rather than the amount of dollars for which
they .were bought. These figures, as I take it, are the foreign pur-
chase figures

Senator EDGE. The tariff reports.
Mr. SMrrI. Yes; the foreign purchase figures. ti
On electrical slate the foreign purchase price is 20 cents as com- an

pared with the American price of 80. tn
As to roofing I have given the comparison already, and as to black. an

boards I have given it. It will average about 3 to 1. So that A
$75,000 or $78,000 really represents $225,000 or $280,000 displacement ma
of American material. be

Another observation that I wanted to make was that imports this
year are more than double what they were last year. {

Senator EDQE. We have every one of those figures. We have the
figures for the first three months put into the record a few moments
ago.
aMr. SMIH. I have the figures for April here.
Senator EDGE Put them in.
Mr. SuMTH. $10,627. In other words, they are running at the rate 0

of over $10 000 a month now. to
Senator ING. It was $28,000 for four months.
Mr. SMrrm. January and February were quite low. They did not per

start any volume until March. ra
Senator EDG. Thank you very much Mr. Smith. an
(Mr. Smith submitted the following brief:) C
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Bamu or NATIONAL' SLATE ASSOOCATTON

ourMMWn oN FNANMs,
United States Senate, WasMeapto, D. 0.:

The National Slate Association comprises practically all the slate quarries
in the United States. These numbered in 1920, 157; in 1928, 118; in 1929, 95.

This industry has never before asked for a protective tariff on its products,
although some of them have been covered by a purely nominal duty of 15 per
cent ad valorem, probably put on for revenue purposes only.

The industry respectfully urges for the reason set forth hereafter the addi-
tion of the following paragraph in lieu of paragraph 237, H. R. 2667:

" Slates, slate shingles, and all other slate-roof covering, 1A cents per pound;
state blackboards and all slate in form and quality suitable for use as black-
boards, 4 cents a pound; all other slate material n, including articles wholly
or partly manufactured, 8 cents per pound; all other articles in chief value
of slate, wholly or partly manufactured, whether elsewhere provided for or not,
8 cents per pound and 40 per centum ad valorem."

ECONOMIC CHANGES IN THE INDUSTRY

(a) Pre-war wages, 16 to 20 cents per hour; present wages, 60 to 75 cents
per hour.

(b) In 1920 there were 157 operating quarries. This had dwindled in 1928
by reason of complete shutdowns, bankruptcies, and other form of business
casualties to 118. From January, 1929, to date, 23 additional quarries have
shut down completely, and over 1,200 slate workers have been thrown out of
employment.

This leaves 95 operating quarries in the United States, a large number of 3
which are inning on part time with the imminent prospect of shutting down
completely.

(c) Importations of slate prior to the passage of the act of 1922 were negli.
gible and did not interfere with the Industry. At about that time, however,
the Italian quarries began to manufacture blackboard slate, and the effect of
this competition was immediately apparent. France and Norway at about the
same time began to export roofing slate to the United States in constantly in-
creasing quantities, and this part of the slate industry has suffered severely
from such importations.

INoCEASED TARBT WILL NOT RAISE DOMESTIO OONSUMEB'B PBIOCE

Where a domestic industry is a monopoly either by reason of patent protec-
tion or by such close association in the industry as to result in price control,
and the volume of imports is substantially as large as the domestic production,
then possibly an increase in tariff could be converted by the industry into
an Increase of the price of the domestic product to the consumer. This, how-
ever, is far from being the case in the slate industry. The curtailment of the
American market by reason of an introduction of substitutes for slate in so
many of its uses causes competition between the different quarries, which has
been and will remain exceedingly keen. Further, the price level of the im-
ported slate is so low that even with the additional duty now requested the
importer will still be able to sell his product in the market at a price slightly
below the present domestic price level. As long as that condition exists there
is no possibility of an increased price to the American consumer.

FOBEION COMPETITION

The comparatively small percentage of actual Imports to the total domestic
production was probably the reason for the failure of the Ways and Means
Committee to grant the request of this industry. In 1927 the imports amounted
to $78,000 foreign value against the domestic production of $8,000,000, the lat-ter figure being arrived at by deducting from the total slate production oneor two Items, including granules, which are not and never have been Im-
ported. This figure of $78,000 dropped to $44,000 in 1928 by reason of the gen-
eral uncertainty in the building business which existed at the end of 1927
and the beginning of 1928. Imports for 1928, therefore, represent real pur-
chases only for the latter half of the year. That this condition was abnormal
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is demonstrated by the Imports of 1929 which for the first four months have
been on a basis of $87,000 for the year 1929, double the total imports of 1928
and a considerable advance over 1927. This figure of $87,000 means the dis.
placement of American slate of a value of $281,000 at least.

Nora-In this connection we feel it necessary to call attention to the tact
that these figures of Imports can not possibly represent all of the slate, which
came into the United States during the years covered. We feel that the dit.
ferent classifications under which slate and slate products may have been
imported have resulted in the concealment of statistics of imports because of
their inclusion in "unenumerated manufactured articles" and that of "earthy
or mineral substances" either crude or manufactured. The industry has met
in competition in the United States quantities far in excess of $80,000 per an.
num, and we feel there must have been some loophole in the collection of
statistical data. This point of view is considerably amplified when reference
is made to the language of the 1922 act, which covers "slates, slate, chimney
pieces, mantels, slabs for tables, roofing slates, and all manufactures of slate
not specially provided for," which leaves slate productions unprovided for
unless they have advanced to the condition of separate articles having a new
name, character, and use, and thus becoming manufactures. Proof of this can
be found in the decision of the Board of General Appraisers (now Customs
Court) dated November 16, 1925, abstract 5550, holding certain slate Islat.
ing material free of duty under paragraph 1619 of the act of 1922.

Foreign competition obviously can consist of two separate and distinct
phases. The annual Imports form only a small disturbing factor when they
are considered in comparison with the bona fide offers to sell coupled with the
present ability to deliver. It is obvious that the actual importation affects
only a certain locality and competes only with the exact domestic article which
would have filled the domestic requirement which the importation filled. On
the other hand, where foreign manufacturers broadcast their offerings to the
American buyers, they become a disturbing influence into every community
where such an offer goes, provided, that with the offer Ts transmitted the evi-
dence that the foreign manufacturer is ready, able, and willing to deliver at
the prices quoted.

For some time the domestic Industry has been protecting itself against this
sort of competition by patriotitc propaganda and by stating to contractors and
others that they doubted the ability of the foreign manufacturer to deliver
at any such prices as have been quoted.

This doubt, however, can no longer be used as a factor in favor of the do.
mestic industry. During the year 1929 the largest operating French quarry
has offered to sell roofing slates to one of the American distributors at prices
delivered in the United States approximately 40 per cent below the best
American prices and have offered to supply up to 400,000 squares per year,
which figure is approximately equal to the 1928 American production and
would replace American slate of a present value of $7,200,000. This is one of the
oldest and largest operating slate quarries in the world and is fully capable
of delivering such a production.

As an example of how these imports affect the market, about 80,000 square
feet of imported slate blackboards, which is two-thirds of the total annual
consumption in Philadelphia, was sold in 1927 there. On the basis of a landed

import price of about 16 cents a square foot, this amounted to about $12,800
of import value. Value of the domestic product would have been approxi-
mately $82,000. The effect of this situation in the city of Philadelphia is, of
course, to make it practically impossible for an American producer to sell in

that territory. *He, of course, can not meet this price, as It is less than half
of his actual cost of production.

In the present year, 1Wi2, the Importations into southern California on
blackboard slate have been 50 per cent of the total 1928 consumption in that

territory and have been sold to contractors at prices 25 per cent below the best

price possible for the domestic industry to quote, which means that the importer

by staying just that much under the domestic price has been able to make

a profit which we estimate is 100 per cent on his purchase price. With a

spread of this amount it is obvious that the importer can consistently under-

sell the best American price to a point where It is impossible for the domestic

quarry to continue to produce. That point has been reached in several locali-

ties now.
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S Widita, Kans., is the central distributing point for Oklahoma, Kansas, and
Stern Missouri. Fifty per cent of the present consumption of blackboard

iate in this territory is filled with imported Italian slate sold at approxl-
Nately 25 per cent below domestic producers' prices. Here again the importer
hia a profit of approximately 100 per cent and still undersells the American
producer by a very substantial margin. It should be understood in this con-
aection that the average profit of the American producer of blackboard slate
daring the past five years at prices practically double the imported prices has
not exceeded 10 per cent.

Similar conditions prevail to a somewhat lesser degree in Tacoma, San
Francisco, and 1,ew York.

Every locality in which this condition has existed means a loss of confidence
on the part of contractors with the domestic producers. The spread in price
ib so great that no contractor who knows that he can get actual deliveries of
the foreign slate will place orders with domestic producers, and the only reason
why the importers have not already taken the bulk of the American market is
because of the doubt which the American producers have been able to instill
into contractors as to the ability of the importers td deliver.

It is manifestly unjust to discriminate against this industry to the extent
Congress has in the past discriminated when duties of 60 per cent are given
on granite, 25 cents per cubic foot on travertine, and all stones suitable for
monumental or building stone, 50 per cent ad valorem, and slate, which Is the
oldest building stone, and the one subject to the most competition from syn-
thetic products, is left with a duty of 15 per cent ad valorem, which amounts
to not more than one-seventh of the actual difference between foreign and
domestic costs of production and which duty was manifestly laid solely for
revenue purposes under the act of 1922, in view of the fact that this industry
has never before asked for tariff protection.

Norn-The figures of building stone, other than granite, show approximately
I per cent of imports to domestic production. This is exactly the condition
that exists on the reported (?) slate importations and domestic production.
The competitive condition in the classes of stone are not so far apart that 60
per cent protection be given to granite and 15 per cent be given to slate.

LOWER SALES PRICES OF IMPORTEBS

In our brief before the Ways "nd Means Committee we showed import
prices were on the basis of from one-half to one-fifth of the competing domestic
prices. The spread is so great that when quotations are made in any com-
munity they make the American producers' price look ridiculous. Something
must be done to compel the foreign manufacturers to meet these American
producers in the United States markets on something near an equal basis orthis one of the oldest American industries certainly can not continue to exist
These present foreign prices take no account of the Japanese production whichhas just begun to be offered in this market, produced by labor which we areinformed is paid 8 cents per hour.

The Norwegian, Japanese, Portuguese, French, and Italian slate can be usedfor all the purposes for which the American slate is used.
Only three days ago one of the leading American producers was approachedby distributors of roofing slate who wanted him to join with them in importingFrench roofing slate and go after the entire American market. The Frenchproduction is now equal to the combined production of all the American quarries

and the price differential would certainly enable such a scheme to be almost
Immediately successful.

With France having a present capacity of supplying the American market inrooing slate, with Italy and Portugal capable of supplying the American mar-ket in blackboard and electrical slate, with added threat and present importa-
tons from Norway, Japan, and England, surely If an industry ever needed thehelp of Congress the slate industry needs it now.

In order to show how the requested rates will apply to the various classes ofdate we append the following illustrations:
Blackboard slate: American price, 89% cents per square foot; foreign price,14 cents per square foot; difference, 25 cents; 4 cents a pound requested dutytimes 5 (the number of pounds in a square foot of commercial three-eighths

Inch thick), equivalent to 20 cents protection.
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Roofing slate: American price, $18 per square, or 7.2 cents per square foot
(250 superficial square feet to square); foreign price, $9 per square or 8.6 cents
per square foot; difference, 8.6 cents; 700 pounds to square, three-slxteenth
Inch thick, equals 2.8 pounds per square foot; 2.8X1% cents duty=8.5 cents
protection.

NoTr.--Thicker slate has greater weight, and hence the specific duty gives
adequate protection.

Structural and electrical slate: American price, 60-80 cents per square foot;
foreign price, 18% cents per square foot; average difference, 5 61/ cents; j1
pounds to square foot 1 inch thick, 8 cents a pound, equals 45 cents protection.

For the above reasons, we earnestly urge the adoption of the requested rates
which would enable this industry to meet this foreign competition on something
like an equal basis.

Respectfully submitted.
National Slate Association, by W. S. Hays, secretary; Rising &

Nelson Slate Co., by A. H. Marrow, representing New York,
Vermont, and Maine producers, West Paulet, Vt.; North Bangor
Slate Co., by Wm. H. Smith, representing Pennsylvania pro.
ducers and president National Slate Association; Natural Slate
Blackboard Co., by Win. A. Kitto, representing Pennsylvania
producers, Pen Argyl, Pa.; Penrhyn Slate Co., by Richard
Griffith, representing Vermont producers, Fair Haven, Vt.; Le
Sueur Richmond Slate Corporation, by W. A. Le Sueur, repre.
senting Virginia producers, Ore Bank, Va.; Bangor Slate Asso.
elation, by H. M. Van Cleave, secretary; Pennsylvania Slate
Institute, by H. Stoddard, president; H. G. Williams Slate Co,
by H. . Williams, president, representing Georgia producers.

STATEMENT OF HUGH G. WILLIAMS, REPRESENTING GEORGIA
SLATE INTERESTS

(The witness was duly sworn by Senator Edge.)
Senator EDGE. You represent the George slate industry
Mr. Wn.xAs. A new industry in Georgia; yes, sir.
Senator EDoi. Tell us anything that will be helpful and that has

not already been told us.
Mr. W ULLAMS. There was no slate produced in Georgia heretofore.

It has been undeveloped. I am operating in New York and Vermont
and am now operating in Georgia. The Georgia people are more
than delighted to think that I have gone down there to give employ-
met to farmers when they are not busy with their crops.

We have spent $25,000 in the last six months; and what I sincerely
ask is protection so that we can keep on. From my membership in
the National Association I learned that this slate is coming in now
from Europe, gradually, and not to any great extent; but I think that
the proper time to shut the door is before the horse runs out and not
when it is too late.

Senator KINO. We have in my State, Utah, some very fine slate,
but transportation is against us. Do you think that we ought to put
a rate so high as to develop that industry in my State to give employ-
ment to our people who need it

Mr. WIL~IAMS. For local consumption; yes, sir.
Senator KING. We do not use very much. We do not use it for

roofing.
Mr. WxLAMS. It may pay you to use it, sir.
Senator BAb1KIy. When did you start your business in Georgiat
Mr. WA~LIAMS. Fairmount.
Senator BARKLEY. I say, when
Mr. WLmAMs. A year ago.
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Senator BARKLBT. You were willing to go there and invest your
money under conditions that existed at that time, involving a 15 per
cent tariff

Mr. WILLIAMs. Yes, sir.
Senator KINo. And no tariff on blocks.
Senator BaEnwr. What is the condition that has become so dis-

tressing now that after a year of operation in Georgia you ask for
this increased tariff on slate?

Mr. WILLIAMS. The information that I get from solicitors around
trying to make connections with foreign slate all the time. That is
the information that I get. I know it is a fact.

Senator BARILT. Due to an importation of $10,000 a month
Mr. WILIAMs. That would just about take care of my production.
Senator BARKI. They are bringing in just about as much as you

are producing?
Mr. WILIAMS. Yes, sir.
Senator BARKLEY. Compared with the domestic production of

around $5,000,0001
Mr. WILIAMS. It may be interesting to you to know that we have

many quarries in Vermont shut down which is due to lack of
business.

Senator BAKLET. It is not due to lack of business on account of
imports?

Mr. WILnMs. To a certain extent, sir.
Senator BARKLEY. How can that be? How can the importation

of any commodity that only amounts to around $44,000 a year
seriously affect $5,000,000 worth of domestic products?

Mr. WnILLIAM. Because they are holding back their orders think-
ing that they are going to get slate $5 or $7 cheaper than ours.

Senator EDmo. They have been getting it at that for eight years.
Mr. WILLIAMS. The buyers are waiting to see what you folks will

do with this tariff, so that they can buy slate.
Senator B anRK .: Have they been waiting eight years?
Mr. WMLIAMs. No; I do not think so.
Senator BAn ETr. They have been getting it $5 cheaper all that

time.
Mr. W uILAMS. But now the French people have got to the point

where they are making slate as the American people want it.
Senator BARKLET. Where is the French slate quarried I
Mr. WILLIAMS. In north' France I can not tell you exactly where.
Senator KINo. How much is coning in from France out of this

$28000?
Mr. WILLIA~ . I have not the figures.
Senator KaNO. Has any come in from France out of that $28,000?
M"at WrLL AS. Yes..
Senator KINo. How much?
Mr. WLLIAM. It is landed at Philadelphia.
Senator KINo. Has it not come from Portugal?

'Mr.Wn.uaAMS. Portugal and France. We call it European slate.
Senator KIN.. That is all.
:Senator EDGE. Thank you, Mr. Williams.

729
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STATEMENT OF BICHABD GRIFFITH, HYDEVILE, VT., BEBE
RENTING THE SLATE INTERESTS OF VERMONT

(The witness was duly sworn by Senator Edge.)
Senator EDE. You represent the slate interests of Vermont?
Mr. GmarrII . Yes, sir.
Senator EDE. And you live in Hydeville, Vt.f
Mr. GRIFITH. Yes.
Senator EDGE. Have you a brief that you desire to present to the

committee?
Mr. GRIFITH. No; I have not. I have just a few notes.
Senator KIo. Did you testify before?
Mr. GRIrrmIT. No, sir.
Senator KING. Did you file a brief in the House hearings?
Mr. GRIFFITH. I did not. The National Slate Association did in

which we joined.
Senator xKIN. You signed with them, did you not?
Mr. GRIFFITH. Yes.
Senator KINO. Have you anything in addition to what you

presented at that time?
Mr. GRIFFIT. Yes.
Senator KINo. I find here in the hearings a Richard Griffith, and

you presented a brief of several pages
Mr. GRIFFrIT. That is right.
Senator EDG. Any additional information that you care to give

the committee we will be glad to have. Bear in mind what has gone
before. There is no use in duplicating it.

Mr. GRwrmT. I concur wholly in what has been said by those who
have preceded me.

I wish to say that the relief asked and which is actually needed
will not increase the cost to the consumer, as competitive materials
and synthetic products cause such keen competition in the market
as to make it impossible for the slate industry to advance its price
of slate. The slate business is naturally distributed according to the
geological formation in different parts of the United States, and
towns are built entirely upon this industry. If the conditions as they
appear at the present time are continued there is no question but
what we have got to go out of business.

The price of blackboard slate, American is 3912, as compared
with a foreign price of 14 cents-25 cents difference.

Senator EDOE. Have you any information not given us by the pre-
vious witnesses as to why this competition has suddenly appalled
you, why it has not been taken advantage of in the past eight years
when conditions have been exactly the same?

Mr. GonIPrmI . Apparently in 1925 and 1926 there was a change
in the tariff language that permitted slate to come in free, and it is
in the last two or three years that we have felt keenly the slate
coming in here.

Senator KIwo. But slate came in for several years, less in 1928 than &
in 1927.

Mr. GIrrmi. Yes; on account of this change in the language m
The generic name of slate was left out of the customs report, and
from that time on to the present time importations of slate have
increased.
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Senator EDoz. But that is corrected in the House bill, now.
SMr. GamrrH. Yes; that is corrected in the House bill.
The electrical slate business in Vermont, in Maine, and in Pennsyl-

vania represents a very heavy investment, and we are not runnng
full time. Our men have been laid off and we have been shut down
and we do not see any future for the business of electrical and
structural slate unless we get this tariff relief.

Senator EDGE. We want to protect it-some of us do, at least-and
the only question that we are trying to get light upon is whether
importations are interfering with you, or whether your lack of
business Ia purely a lack of market at the moment.

Mr. GaitaH. No; the importations have got to this point-it is
just the same proposition as if a man about your size or bigger comes
along and says, "You have got to do so and so"; and you got to
do it.

Senator EDGE I do not know about that; but I accept the com-
pliment.

Mr. GarIFF H. Or I would, anyway. This business has been built
up by the American industry and we have been confronted with the
proposition of having outsiders come in here and run into our
markets

Senator EDGE. You are worried more about the future than you
have been in the past

Mr. Gaurrn. Yes, sir. What we are after is a physician; we
need a doctor, and we do not want to wait until we have to get an
undertaker.

Senator BA1rIEY. Are you sure that Congress is the doctor that
you are looking for

Mr. Gn rzr. Apparently it is.
Senator KINO. Why do you not have them quit making so many

tiles and using asbestos and other things for roofing which slate
heretofore was employed largely for?

Mr. GwRIT. I am not in a position to stop anything.
Senator KINo. Neither is Congress.
Senator EDGE. Thank you very much.

STATEMENT OF ARTHUR H. MORROW, WEST PAWLET, VT., REP.
RESENTING R00 ING-SLATE INTERESTS

laooasB tase)

(The witness was duly sworn by the chairman of the subcom.
mittee.)

Senator EDGE You represent roofing-slate interests.
Mr. MoRRow. Yes, sir.
Senator EDoz. And you are before the committee to discuss the

slate paragraph, 2879
Mr. fMoiow. Yes, sir. I represent our own company, the Rising

& Nelson Slate Co. and the National Slate Association.
Senator EDG. You have already filed a brief with the House com-

mittee, I understand?
Mr. Moanow. I was not here. There was a brief filed.
Senator EDGE. And have you a supplementary brief to filet
Mr. MoRow. I understand there will be one filed.

781
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Senator EDGE. What is your desire before the committee?
Mr. MonRow. I just want to make a short general statement.'
Senator EDOB. All right; go ahead.
Senator KiNo. I should like to state, if I may, that I have a memo.

randum here that the domestic production in 1927 was $11,80,786,
and the imports were only $78,000 and the exports were $80,000. i
that correct

Mr. MORRow. I could not verify those figures offhand.
Senator KINo. It is substantially correct, is it not?
Mr. Monnow. I think those figures are probably substantially cor.

rect. I had an approximate production of $8,000t000.
Senator KINO. So that the domestic production is one hundred and

forty-four times as great as the imports
Mr. Monaow. I think that is approximately correct.
Senator KINo. All right, if you can justify that.
Senator EDG. Make your statement.
Mr. "Moaow. I am representing the Rising & Nelson Slate Co.,

as I stated, and also the National Slate Association, which comprises
nearly all the slate quarries in the United States. These numbered
157 in 1920 and 18 in 1928.

The industry normally employs about 6,000 men, operation en.
tirely in rural communities; but since the hearing before the Ways
and Means Committee 23 more quarries have closed down, throwing
something over 1,200 men out of work, and most of the others are
working on short time.

Please note that this is the first time in the history of the slate
industry that any appeal has been made to Congress for tariff relief.
There has been a nominal duty of 15 per cent ad valorem, which was
probably put on for revenue purposes only. The foreign quarries
have been slow in getting started here, partly on account of the
active work of American producers; but several of them now have
representatives in America, and they are after the business in dead
earnest.

Senator EDGE. The House transferred you from the free list and
gave you 15 per cent ad valorem duty? 9

Mr. MonRow. That has been on since 1922.
Senator Em&. Oh, yes; I am mistaken; I seo that. You did have

15 per cent ad valorem. You were taken of the free list in 1922
Mr. MoRRow. No; I think there was a small duty before that.
Senator EDGE. My information is that slate was transferred from

the free list, in the. act of 1922.
Mr. MORROW. I would not say for sure, but I understood there was

a small duty before that.
Senator EDOE. What duty are you asking for now

SMr. MoRRaow. We are asking on roofing slate a cent and a quarter
per pound.

Senator KINo. That would be $80 a ton, or $25 a ton.
Senator BanR xr. What is that, ad valorem9.
Senator KINo. Yes; what is that, ad valorem
Mr. MoRRow. It would be around 85 per centr-something like

that.
Senator KIN. What do you sell your slate for per pound .
Mr. MoRRow. We do not sell it by the pound.
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Senator KImo. What is your unit
Mr. MoRRow. The square--100 square feet.
Senator KrNO. And you want a duty y the pound
Mr. Moanow. That is what we are asking for, yes; for this reason:

Foreign slate is coming in here at the same price in different thick.
nesses--three-sixteenths, quarter, eighth, and s6 forth-all coming
in at the same price.

Senator EDOE. Proceed with your statement.
Mr. MORRow. One of the largest foreign companies is now trying

to negotiate with us for the ale of its product. They tell us their
quarry is 900 years old and has a minimum production of over
400,00 squares per annum, which is about the total production of
American slate. They have furnished us with samples, which show
it to be slate of excellent quality, fully equal to American slate.
We are trying to stall them off to see if we are going to get tariff
protection, for if no more protection is afforded we will have to go
to importing or go out of business. This would mean that our own
quarries, now employing nearly 400 men, would have to close down.
We are now at the fork of the roads, and if we have to compete with
foreign labor we will not be able to continue to operate our quarries.
We have offices and yards in a number of the large cities; and for
years, aside from our own, we have sold productions from other
quarries; but we can not produce or purchase American slate to
compete with the foreign quarries.

If we have to scrap our quarries, we will have to make the best of
our sales organization; but it does not seem to us that such action
should have to be taken in this country.

While imports have not been large, it should not be considered
that no protection is necessary, as it will not be possible to pay
American wages and compete with foreign wages.

The situation since the hearing before the Ways and Means Com-
mittee has become much more acute; and not only is slate coming
into this country in much larger quantities, but the low prices are
being broadcasted, and the dealers and roofing contractors are hold-
ing up their orders with a view of purchasing slate at much lower
prices.

The relief we ask is needed now not after the rest of the quarries
are closed down. We are asking for a duty of 11/ cents per pound.

Senator KINo. I find that in 1919 your production was 45,438,700
square feet. That is for roofing slate.

In 1920 your production was 89,023,000 square feet. I am speaking
now of roofing slate, first.

In 1921 it was 84,808,500 square feet.
In 1922 it was 47,924,800 square feet.
In 1923 it was 50,758,700 square feet.
In 1924 it was 46,989,800 square feet.
In 1925 it was 49,453,000 square feet.
In 1926 it was 46,590,000 square feet.
In 1927 it was 46,856,000 square feet.
Mr. Monow. Is that roofing slate
Senator KINo. That is roofing slate; and your mill stock has gone

up from 7,000,000 square feet m 1919 to 9,287,680 square feet in
197; and your slate for other uses has gone up from $1,161,898 in

63310--29--voL 2, soHM 2----47
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1919 to $2,911,410 in 1927; and I find that the total value in 1927 is
$11,380,786. ,

I find that the imports of slate roofing, chimney pies, mal
slabs, and other slate manufactures for 1928 are only $44,77 worth
about half of what they were in 1926, and very much less than in
1927, when they were $78,909.

Mr. MonRow. Well, Senator, pardon me. We have good reason to
believe that a good deal of slate has been coming into this country
on which no duty has been collected.

Senator EDWE. How could that happen
Mr. MoiRow. Because of certain rulings. There was a ruling mad

out in Seattle by which rectangular pieces of slate in substantially
the condition in which they come from the quarry, used for electical
switch bases after having been cut to necessary sizes, were held tree
from duty. Now, that is very similar, practically the same thing as
roofing slate.

Senator BARKLEY. How much would that amount to?
Mr. MoRRow. Which do you mean
Senator BARx"B. That which you say you have a suspicion ib

coming in without paying duty. How much would that amount tot
Mr. MoRnow. I do not Imow. We have no idea.
Senator REDw. You can form some idea by looking at the value

of all minerals that came in under that section of the free list.
Mr. MoRRow. We do not know what came in under the free list.
Senator REED. The total value of all that came in under paragraph

1619, other than the minerals that are named there-Cornwall stone,
feldspar, garnet, and gravel-all other crude minerals not specially
provided for total $80,000 in value; so it could not have been a very
great amount.

Senator EDGE. I am curious to know why your quarries are closing,
with this situation, the information that we have before us. The
facts remain, as the Senator from Utah has pointed out, that the
imports are negligible. The gross business here has been constantl h
increasing. There was some little difference between last year and
this year. Otherwise, it is increasing; and you export two and a half
times as much as is imported. In other words, you overcome the
imports by your exports.

Mr. MoRiow. There is a little that goes into Canada.
Senator EDGE. But it is all business.
Mr. MORRow. I understand.
Senator EDGE. In other words, it takes care of all your imports,

and a considerable balance over. What I should like to know is, why k
the slate business is bad in the face of that.

Senator REED. Let me add another element-that if the Tariff
Commission's figures are correct, the price of roofing slate has risen t
something like 60 per cent since 1919. It is now 60 per cent higher
than it was then.

Senator EDGE. You see, this committee are looking for the facts,
and they can not base their judgment on anything but facts. t

Mr. MoRROW. I could not agree with that on roofing slate. of
Senator.REED. Here are the figures: th
For 1919, the production was 45,4388,700 square feet. For 1927 it t

was 46,856,000 square feet-practically the same, a very slight in-
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crease-but the value has increased from $8,085,957 for 1919 to
,949,9 40 for 1927. The price is 60 per cent more, and the quan.

ty is very slightly increased. Why should your quarries close
down?

Mr. Moiuow. I do not know where you could get those figures.
I know the price of roofing slate has not gone up like that.

Senator REED. We get them from the Tariff Commission.
Mr. MoRRow. It may be; but I have been selling slate long enough

to know that.
Senator REED. What is the price per hundred square feet I What

is the price of ordinary black roofing slate at the quarry to-day ?
Mr. MoRRow. Black roofing slate varies according to where it

comes from-Virginia, Pennsylvania or Maine-but most of the
slate that is coming in competes with Vermont slate.

Senator REED. What is the price in VirginiaI
Mr. MoRRow. The Virginia price is about $12.50 a square.
Senator REED. That is 100 square feet ?
Mr. Monow. One hundred square feet.
Senator REED. What was it in the peak of the boom, after the war
Mr. MonRow. As I recall, it was about the same price.
Senator REED. In 1920? -
Mr. Moanow. About the same, as I recall.
Senator EDGE. In partial answer to the Senator's question, the

Tariff Information Summary states that in 1926 Pennsylvania and
Vermont each produced over $2,000,000 worth of roofing slate out of
a total production of slightly more than $5,000,000 in this country.

Mr. MoRRow. Of course, the volume of price has gone up, because
it is costing so much more to produce it.

Senator KING. I thought you said it was the same.
Mr. Monow. No; it costs more to produce it.
Senator EDGE. The wage scale is higher?
Mr. MoRRow. Where the pre-war wages were 16 to 20 cents per

hour, now they are from 65 to 70 cents per hour.
Senator REED. What did you pay at the height of the boom in

wages
Mr. MRROW. Sixty-five to seventy cents.
Senator REED. Just the same as now
Mr. Moiiow. Just the same as now.
Senator BARKLEY. The labor cost is about the same, and the price

is about the same I
Mr. MRRow. The price has gone up pretty well along with the

labor cost.
SenatorEDGE. You have tried to equalize the price with the labor

cost so that you could make a fair profit. No one complains about
that.

Senator BARKLEY. Both the labor cost and the price now are about
what they were during the so-called boom period after the wart

Mr. MoRRow. Probably about the same; but the situation is this-
that now the slate are coming in here. You look up the first quarter
of this year and you will find that the imports are very much higher
than they were a year ago.

Senator BARKLEY. How much higher
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Mr. Momaow. The first quarter of this year the imports wer
$17,557 against $9,575 the first quarter of 1928.

Senator BAiLEr. Four times $17,000 will be about $75,000 for the
whole year, at that rate.

Mr. MoRRow. If it stays there; but here is the situation: These
people are coming ovet here now. They are flooding this country
with their slate, and they are able to produce it--

Senator EDGe. You had higher imports in 1927 and 1926 than that.
Mr. MoRRow. I understand; but the building went off there for a

time.
Senator EDOm. Yes; I know it did.
Mr. MORnow. And everything under heaven was done to keep this

slate from coming over here; but the time has come when you can
not keep them from coming any longer. It is just a question of clos-
ing down our quarries or getting some relief. We can not compete
with the French quarry people in getting out their slate. The ocean
rate from over there to New York is about the same as from our
quarries in Vermont to New York.

Senator EDoa. Tei-e is no doubt that that is true.
Mr. MoRRow. And the slate are being brought in here to-day and

being sold for just about what we can make them for.
Senator EDro. The only question that arises in my mind is why

they have not taken advantage of it before.
Mr. MoRRow. They have been pretty slow in doing it, and we have

done everything we could to keep them from doing it.
Senator EDOE. Have you kept your prices down so as to keep them

froni doing it?
Mr. MoRRow. Partly; but we have entertained them over here.

They had a man and his wife come over here last winter, and they
spent some time with us.

Senator KING. From where?
Mr. MoRRow. From France-from Belgium.
Senator KINo. You are asking now for an increase of a cent and c

a quarter a pound 9
Mr. Momaow. A cent and a quarter a pound.
.Senator KINo. That would amount to more than 50 per cent ad

valorem, would it not?
Mr. MonRow. Yes, sir.
Senator BARKL= Y. Eighty-five per cent ad valorem.
Senator KING. Yes; 85 per cent ad valorem.
Mr. MoRRow. To get the prices anything approximately like our

American prices.
Senator EDGE. Is there anything more you want to put in the

record
Mr. MORROW. No, sir. Thank you very much.

is
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fATEMENT OF PHIB P M. M. PHELPS, REPRESENTING CONSOLI-
DATED SLATE CORPORATION OF VERMONT, SLATE MAKER'
UNION NO. 17587 (LOCAL), W. H. PELKEY; CLARK & FLANAGAN
(IO.), AND HINOHEY CONSOLIDATED SLATE CORPORATION,
#Ir HAVEN, VT.

(Oond "Oft)

(The witness was duly sworn by Senator Edge.)
Senator EDOE. You represent the Slate Makers' Union and the

Consolidated Slate Corporation? Is that correct?
Mr. PHELPS. I represent the Consolidated Slate Corporation of

Vermont; Slate Makers' Union No. 17587 (local); W. H. Pelkey;
Clark & Flanagan (Inc.); and Hinchey Consolidated Slate Cor-
poration.

Senator EDOE. Do you propose to file a brief with the committee?
Mr. PHELPS. I have got a brief, Mr. Chairman, but I want to make

one or two changes, if I may have the privilege of doing that before
I leave Washington.

Senator EDOE. Certainly.
Mr. PHELP. There are one or two things that I want to call to

your attention.
Senator KINo. Did you file a brief before the House committee?
Mr. PHELs. No; I have not testified at any time.
Slate very often is considered as a basic product and it is pre-

sumed that slate is slate. That is not exactly true. For instance,
here is the territory that I represent [exhibiting a map], where my
interests all come from. It is a comparatively small territory. That
scale is 9 miles, an inch to the mile. It is 9 miles long and approxi-
mately 4 miles wide. Within that small territory are three towns,
Castleton, Fairhaven, and Hydeville, all in Rutland County, produc-
ig practically all of the unfading colored slate of the United States.

When I use the word "unfading" I do not use it in a happy
careless manner or in a sense of local pride, but it is an established
fact that it is unfading.

Senator EDGE. What do you mean by that
Mr. PHELPS. I mean that a purple roof slate coming from one of

these quarries, if it is on your house for 50 years and you may have
a break in that roof and have to insert a new slate, that can be in-
serted and it will be impossible to distinguish the new slate from
the old. In other words, it absolutely does not fade.

There are two places where unfading slate can be obtained. One
of them is in this section [indicating on map] and one of them is
imported.

This smaller one [producing samples] is the imported slate. That
is a purple slate. The larger one is our slate, coming from the
unfading section of Vermont.

Senator EDGE. I can not see any great difference.
Mr. PHwLP. None whatever.
This one, the smaller one [producing samples], is the imported

late, and the larger one is the unfading slate.
The point that I am getting at is that practically all of the slate

that has been imported into this country is absolutely in competi-
tion with the slate that comes from this small area in Vermont that
is indicated on the map.



738 TARBIP ACT OF 1929

Senator ED.GE In other words, the gentlemen who spp&red. fo
Pennsylvania and the gentleman who appeared for G(eorgia,. nd
the owners of many other slate deposits throughout the United
States are not interfered with by the importations; they only inter.
fere with this section of Vermont?

Mr. PHELP. We do not make any blackboards. We have no black
slate whatsoever.

Senator EDGE. Just answer my question. Is my statement correct,
that the importations practically are confined to the type of slate pro.
duced alone in your section 9

Mr. PHEzL. Roofing slate.
Senator EDGE. And the importations are in no way in competition

with Pennsylvania, Georgia, and other slates
Mr. PmELPS. Not roofing slates, as I understand it; but there is

blackboard slate and structural and electrical slate that is a slate of
entirely different character being imported.

In that territory during the year 1928 there were 857 men em.
ployed. There were 36 quarries active. The number of squares of
roofing slate produced in this area was 48,018 squares. The normal
capacity of that territory is 88,800 squares. The mill feet finished in
1928 were 786,875. The normal capacity is 1,898,000 feet, a little
less than half the valuation. This last year our quarries up there
did not pay interest on their personal property, their machinery, to
say nothing about--

Senator EDGE. Was not that because of the stagnation in the domes.
tic market

Mr. PHELPs. Not at all. I believe it was entirely attributable to
the foreign roofing slate which is in free competition with our slate.
There is no question about that. We hear it on all sides.

Senator EDGE. You heard these report figures repeated to other
witnesses-I am not going to repeat them--showing how negligible
the importations are as compared with millions of dollars of produc-
tion of the domestic slate?

Mr. PHELPs. I did, but the slate that comes from this section is
relatively small compared with the total slate production of the
United States. So is the imported slate that comes in relatively
small, but it affects us. We are the sufferers. Never before-and I
was born and brought up in Fairhaven, Vt., and my father before
me-never before in the history of the slate business have we had to
close down our quarries one by one in the spring of the year.

Senator EDGE. Do you know from your own personal knowledge
that they were closed down because of the loss of orders that had been
taken from.you by foreign importations

Mr. PHEni. Indirectly.
Senator EDm. Do you know of your own knowledge?
Mr. PHELPS. Not of my own knowledge, but as the employers tell

me of the circumstances of their coming in contact with the importers
For instance, I have an affidavit right here from Mr. Wiliam H.

Pelkey, who has for years furnishe the Empire Slate Co. The
showed him foreign slate and they said, "We can't buy yours. We
can get foreign slate that will meet our demands, and it is just as
good and farbetter than yours."

Senator EDGE. They had formerly been a customer of his?
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-M1r. PHELP. Yes.
Senator EmDG. Put that into the record.
(The affidavit referred to is as follows:)

I, William H. Pelkey, of Fair Haven, in the county of Rutland, and State of
Vermont, being first duly sworn, do depose, testify and say: That I am a resi-
dent of the town of said Fair Haven and was born there and am now 69 years
of age; that I am now the owner in fee, of 144 acres more or less, of Ilate
property, and am an active operator, producing millstock, commonly designated
as electrical and structural; that a considerable portion of my production con*
sists of electrical and structural slate; that around the middle of January, 1929,
I called upon the Empire Switchboard Co. of Brooklyn, N. Y., with the end In
iew of obtaining orders for electrical slate, which is produced in my quarries;

that I had a conversation with the buyer of the Empire Slate Co., and he
showed me slate which was Imported, which appeared to me to be a dark purple,
and which the said buyer Informed me was offered to them at a price less than
one-half of the price for which I could deliver them; that he further Informed
me that he was unable to get a sufficient quantity of this imported slate, but so
goon as they might be able to standardize the sizes in electrical slate, they
would ultimately use for their purposes all of the slate which they could obtain,
and provided the foreign countries would furnish them with their required
seeds.

Further I say not.
Dated in the city of Washington, the District of Columbia, United States of

America, this 24th day of June, 1929.
W. H. PLEM.

Umm STATE oF AmaIMA,
District of Columbia, as:

At Washington, in said District of Columbia, and said United States of Amer.
cea, on this 24th day of June, 1929, personally appeared before me, William H.
Pelkey, and laid proof to the foregoing affidavit by him signed.

CHAs. EOKExT,
- Notary Publi, Distfrot of ColumWba.

Senator BanBKur. What sort of slate was that)
Mr. PHEnus. Electrical slate, purple and green slate, a colored slate.
Senator BARLEY. What part of this $44,000 worth that came ip

last year of all slates was made up of this purple electrical slate.
Mr. ELP s. That I could not answer, Senator.

_Senator BAReY. Do you know what portion of the domestic
production of $5,000,000 a year is electrical slate I

Mr. PHELP. I understand 55 per cent comes from Italy.
Senator BARKLEY. That is not what I mean. What part or our

home production was made up of this slate for electrical purposes?
Mr. PHE9PS. I do not know. Pennsylvania makes electrical slate;

Maine makes electrical slate. We are not the only ones that make
electrical slate.

Senator EDGo. You are talking about the colored roofing slated
SMr. PHELPr. Yes. The Bureau of Mines mention the very fact

that I tried to emphasize-
Senator EDGE. What do they mention
Mr. PHxnrs. They say that the New York-Vermont slate district

is so continuous that it is sometimes difficult to determine from the
reports of the producers to which State the product should be
credited.

The New York State line follows the.river. There is no red slat
Alitsoever, but you can stand in Vermont and 'take a stone an4

two (itt over into the red quarry, which is. 1 ,miles over froni
Castleton where there is the largest marble quarry im th world, that
of the Vermont Marble Co.

of t .
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South of there comes the sea-green roofing slate which is ana.
tirely different product from ours, an entirely different one. They
have no mills; they do no millwork, such as electrical or structural
work, and we have to depend upon that entirely. The importations
that are coming in are in direct conflict with our industry.

Senator BABLET. In 1925 we produced in the United States
1,655,810 square feet of electrical slate valued at $1,876,000. In 192
we produced 1,857,000 square feet valued at $1,587,000. All of the
slate that came in, of all kinds, including electrical and every other
kind, amounted to only, last year-well, we will take 1925 and 1926..
$86,000 worth. Therefore the electrical slate included in tL :t iMi
portation must have been almost infinitesimal; but even if every
pound of it had been electrical slate it would have been only $8600
worth as against $1,857,000 worth. How can you contend thatthat
small portion of the imported electrical slate, if it were all electrical
slate, could drive $1,857,000 worth of the American slate out of
business--

Mr. PHELPS. They do not produce that much.
Senator BanBEmr. The Taiff Commission says so.
Mr. PsH Ps. You do not understand me.
Senator BAnIKLE. I am speaking of the whole country.
Mr. PHELeS. That is my point. That material was entirely fwer.

ent.
Senator BAR Er. Do you know what part of this $1,857,000 worth

is produced here
Mr. PHELPS. Last year we produced, of millstock, which included

both structural and electrical, 786,875 feet. That would probably
average perhaps 70 to 80 cents a foot.

Senator BARnLEr. And the total production was how much
Mr. PHEaPs. Seven hundred and thirty-six thousand three hundred

and seventy-five feet.
Senator BABmLE. That would be $500,000 worth, say
Mr. PHELP. Yes.
Senator BAR L . So that $500,000 worth produced suffers from

competition with a total for last year of $44,000 of all kinds, so
that you say you are being driven out of business and contracts are
being taken away I

Mi. PHrn s. They are; there is no question about it.
Senator BAlKs r. I can not reconcile those figures with that situap

tion.
Mr. PELPws. There is a letter from an importer of foreign slate

who has his yard in Philadelphia and who is now desirous of estab.
lishing another yard in New York City to supply the same kind of
slate that w6 produce in Vermont.

Senator BaKLmr. Surely this little $44,000 worth can not be
driving the roofing slate out of business at the same time it is driv-
ing electrical slate out of business. The roofing slate representatives
said that it was driving them out of business.

Mr., PHEri S It is driving us. There are 15 units closed in our
three little towns. I presume probably there were 500 men em-
ployed.

enator Ba&nExr. To what extent does asbestos and other formal
compete with your slate?
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Mr. PrmwPe. I do not believe it will, because substantially all the
slate comng from the unfading section is used on expensive buildings
uc as cathedrals and school buildings and hospits.
Senator Bang LTr. That is all I want to ask you.
Senator EDe. If there is anything further that you can give us

that will be of help to us we will be glad to have it.
Mr. Prmw. How long may I have in which to file my brief
Senator EDOB. Forty-eight hours.
Mr. PHEaLP. Thank you.

BRIEF OF THE SLATE WORKERS UNIONS OF GRANVILLE, POULT-
NEY, AND FAIR HAVEN, VT.

(aoans .les*]
FMIANc COMuMIE,

Unite States Benate, Wahington, D. .
HONo1ABLa GNTrEMEwN : On behalf of the members of slate workers unions,

chartered about 18 years ago respectively at the towns of Fair Haven and
poultney, of the State of Vermont, and Granville, N. Y., I hereby, as per instruc-
tions received by same, convey to you the fact that the present depression in
the slate industry has imposed upon us a form of economic hardship such as
never existed in our communities during periods of normal national prosperity.

At present our industry, due to the abnormal stock of roofing slates on hand,
Is operating only at about 50 per cent of its normal capacity, the result of which
has already disrupted the industry's working organization by virtue of the
great number of skilled workers who have left in search of employment else-
where. Conclous of the fact that our industry is in dire need of relief, such
as would at least enable it to survive and yield legitimate returns on capital
invested, as well as a fair remuneration for labor performed, the foregoing
mentioned locals concurred unanimously in the following resolution which I
herewith submit for your consideration:

Whereas the present depressing condition of our industry tends to undermine
our economic security and general welfare; and

Whereas the inability of our respective employers to dispose of our product
is due in a great measure to the demoralizing effects of the noncompetitive
prices at which foreign slates are freely offered at our Atlantic ports; and

Whereas foreign slates in virtue of their specific colors and quality are in
direct competition with the exclusive product of Vermont and New York States:
thereof, be it

Besolved, First, that an urgent appeal in behalf of the organized workers of
this section, be forwarded in a written form to the members of the United States
Senate Finance Committee, requesting their most serious consideration of our
problems to the end that an adequate tariff duty be imposed upon foreign
slates such as would bring about the much needed relief.

Resolved, Secondly, that the Finance Committee be informed that no remedy
is humanly available by means of intensifying the process of production Inso-
much as our efficiency has attained its highest peak with wages for highly
skilled workers averaging throughout our section only between 65 and 70
cents per hour and the number of working days per annum due to extreme
climatic conditions only 260 at the most dependable quarries.

Thanking you in advance for your consideration, I am, in behalf of the
organized workers of New York and Vermont,

OwBN W. JONEs, Business Agent.

BBIEF OP THE EMPIRE SWITCHBOARD CO., NEW YORK CITY
meotriad satel

The Empire Switchboard Co. Is a large user of electrical slate, and therefore,
this brief in opposition to an increased tariff on slate will be devoted largely
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to the discussion of electrical and mill slate., In view of the fact, however, that
the brief submitted by the National Slate Assoclation to the Commlttee on
Ways and Means of the House of Representatives discusses an 'increaAed tat
on slate generally, It will be necessary In this memorandum to touch upon the
other varieties of slate:

Mill slate Inclqdes electrical slate, structural and sanitary slate, blliard.
table slate, blackboard and other kindred slates that have been put through
manufacturing process n .a mill.

The arguments In opposition to the proposed increase of the tariff on slate,
which will be herelnatfer developed, may be summarized as follows:

(1) That the foreign competition Is insignificant and has never equaled 1
per cent of the total value of American-produced slate sold here.

(2) That foreign Importations have since 1926 fallen fronr $86,681 to $%44,,
a decline of almost 50 per cent
(8) That foreign competition has not been unfair, and prices of foreign slates

are not far below the price of the American-produced slate.
(4) That in view of the fact that a practical monopoly exists on the slate

produced in the United States, it would be extremely dangerous to destroy
every pos-blllty of competition and thus leave the American consumer at the
mercy of the monopolists.

DOMESTIC COMPETITION

All of the various slates mentioned in the brief submitted by the National
Slate Association are produced at practically every one of the quarries. In
other words, the same quarry generally produces roofing slate, blackboard slate,
electrical slate, etc. Electrical slate sl merely selected mill stock from the
general run of the quarry, and as such is sold at premium In excess of its true
value. Roofing slate and the other cheaper slates are the ordinary product of
the quarry.

In order for the manufacturer to run his plant profitably It Is necessary for
him to dispose of all the products of his quarry in volumes, equal to the
amounts of each kind normally produced. The statistics contained in the pub.
location of the Department of Commerce, Bureau of Mines, entitled "Data
from. Mineral Resources of the United States, 1925, 1927," show that the
quarries have of late years been unable to do this. This IS shown by the date
given with reference to roofing slate. In 1908 there were sold by domestic pro.
ducers 1333,171 squares of roofing slate. In the years 1924-1927, in spite of as
unprecedented increase in building operations throughout the United States
this production fell off two-thirds, so that in 1927 there were sold merely
468,560 squares.

This decrease in the sale of roofing slate has been caused by the use of differ,
ent products for roofing, such as asbestos, various tar compositions, tile, wood,
shingles, and paper compositions.
. This Inability to dispose of one of the important products of their quarries Is

one of the most salient reasons for the unprosperous condition of the American
manufacturers.

The same condition holds true with reference to electrical slate, where domes-
tic producers of bakelite, asbestos compositions, and various forms of molded
Insulations are competing successfully with the slate producers.

It Is natural that the slate industry in the United States should be In a de-
pressed condition, where it is unable to dispose of many of its important prod.
ucts due to domestic competition.

It is obvious that.an increase in the tariff rate on imported slate will not
serve in any wise to alleviate these conditions. That foreign competition is not
at all responsible for the falling off in the consumption of domestic roofing slate
is obvious from the fact that, in spite of a decrease of over 66% per cent in the
consumption of domestic roofing.slate between 1908 and 1927 the value of the
slate consumer has shown a reduction from only $5,186,167 to 4,949,940.1 From
this, it is clear that the domestic manufacturers have been able to triple their
prices. If there had been unfair foreign competition in this product during this
period; this great increase in prices would have been impossible.

I Unless its source is otherwise stated, all data contained in this memorandum wa
secured from a publication of the Department of Commerce, Bureau of Mine, relating to
the mineral resources of the United States, 1927, pt. 1, pp. A180 and A181; 1925, pt. ,
pp. 65-70.
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INEMFICIENT MANAomxNTa OF QUARBIs

Poor business methods have also been instrumental in causing the depres-
idon in the slate industry. It is notorious that practically none of the manu.

tacturers customarily make any allowance for depreciation or depletion of
the natural deposits and that very few have instituted proper systems of
accounting. Furthermore, investigation has shown that antiquated quarry-
lig and manufacturing methods are being generally employed.

Such por financial and manufacturing methods have, of course, had their
natural result in the depressed condition of the industry, and the American
consumer should not be required to pay to the manufacturers the losses caused
by their own efficiency.

*osmON COMPETITION

The cry that the present depressed condition of the slate manufacturers is
due to foreign competition is shown to be absurd by merely a cursory examina-
tlon of the figures showing the extent of this competition. The value of the
slate imported for cosumption into the United States in 1927 was $78,909. In
view of the fact that the value of all of the slate produced in the United States
in the year 1927 amounted to over $11,000,000, it is clear that the imports have
amounted to less than 1 per cent of the total value of domestic slate sold
here. Surely, competition to that extent can not have been a cause for bringing
about the condition of the American manufacturer.

Furthermore, the advocates of the higher tariff have pointed to an alleged
increase in importations during the past decade or so of about 2,500 per cent.
No mention was made of the fact that there has been a sharp decline in the
value of these importations since 1920, when they reached their peak of
$86,681. In 1928, according to the figures contained In a bulletin compiled by
the Department of Commerce, the value of the total slate imports was $44,778,
a decrease of approximately 50 per cent.

Any attempt to show that the importations in the sum of $79,000 represented
a displacement under competitive market conditions of $825,000 Is based upon a
failure to appreciate the true facts. We will show that the price of foreign
products sold in the United States, as compared to the price for American
slate, is relatively much greater than that stated in the brief of the National
Slate Association.

Equally absurd is the contention that the elimination of $78,909 worth of
imports would result in the employment of 8,000 additional men.

Furthermore, the very fact that, in spite of domestic competition and in
spite of this alleged foreign competition, the American producers have been
able not only to maintain their prices, but to increase same greatly, conclusively
shows that unfair foreign competition is, in fact, nonexistent. The average
price per square foot of mill stock, competition in the sale of which is the
main cause of complaint, has increased between the years 1916 and 1927
from 14.4 cents per square foot to 37.9 cents. In 1926, the year in which the
value of imported slate was greatest, to wit, $86,681, the average price for
mill stock was 40.7 cents. In the face of this great increase in prices, it seems
Impossible to contend that there has been unfair foreign competition.

The prices obtained by manufacturers for electrical, structural, and sanitary
slate and the other mill slates have been generally maintained during the period
from 1924 to 1927 and in some cases increased. We annex hereto a schedule
of figures (Schedule 1) covering that period, showing' the range in the quantity
and value of the various slates produced in the United States, which indicates
the level of prices during said period.

It is true that there has been a slight decrease in the price of electrical slate
fom 84.2 cents in 1924 to 75.1 cents in 1927. However, this decrease in prices
is easily explained by the development of the domestic competition previously
referred to.

NATUBB OP FOREIGN COMPWrTION

One of the most important facts to be borne in mind with reference to the
nature of foreign competition s, first, that the price of the foreign slate is notmarkedly lower than the price of the domestic article, as claimed by the Na-
tdal Slate Assocation, and, second, that It 1s generally recognized that thewiorn slate which iser lower in price than the domestic article is not suitables
* the needs of American business.
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This latter fact is illustrated by the case of the Metropolitan Electric Co,
of Astoria, Long Island. In 1926 that company contracted with a foreg
producer for almost its entire requirements of electrical slate. This late
proved utterly unsatisfactory and, we are Informed, occasioned a loss to the
Metropolitan Electric Co., which is to-day buying its electrical slate from pro,
ducers in Vermont.

Another proof of the poor quality of Imported mill slate is shown by the fact
that blackboard slate must be Imported in rough slabs and fabricated hee.
This, of course, adds considerably to the price of the finished products, an
thus quotations on imported blackboard slate are no Indicia of the ultimate
cost of this slate.

The offers mentioned in the brief submitted by the National Slate Associatoen
of prices submitted by a single Importer to American consumers are of no value.
As previously stated, it is generally recognized that the foreign article is much
below the standard required In this country. This is proved by the very fact
that, in spite of these alleged offers much below the American range of prices,
the Importations of the foreign slate during the year 1927 amounted to only
$78,90--all of these alleged offers, it should be noted, were made by one
importer.

We will now discuss some of the alleged offers specifically set forth in the
brief submitted by the National Slate Association. The brief mentions an offer
to C. F. Weber & Co., of San Francisco, of electrical slate at the average price
of 33 cents per square foot f. o. b. Genoa. It must be borne in mind that this
price does not include charges for insurance, ocean transport, present tariff,
and allowance for breakage, all of which would materially increase the price
to the American port of entry.

We append hereto a price list for foreign electrical slate of the Tompklns
Kiel Marble Co. (Schedule 2.) This price list shows that, after deducting
the 50 per cent trade discount, this electrical slate, 1 inch thick, is being of.
fered at from 85 to 65 cents, depending upon the area of the slabs. The smaller
slabs mentioned in the price list are not generally used. It will be noticed
that the prices for the thicker slate are relatively much higher.

According to the statistics contained in the bulletin issued by the Depart.
ment of Commerce, Bureau of Mines, the price for domestic electrical slate of
all thicknesses was 75.1 cents.

A study of this price list in comparison with the average price for domestic
electrical slate shows that there is no wide discrepancy between the prices
for the domestic and imported article.

We also annex two copies of bills (Schedules 3 and 4) for electrical slate
sold by the Tompklns-Klel Marble Co. to the Empire Switchboard Co. in 1928,
one for electrical slate of 1 inch thickness and the other for electrical slate ot
1% inch thickness.

The domestic price for structural slate in the year 1927 was 39 cents per
square foot, instead of 60 cents, as stated in the brief submitted by the National
Slate Association. The said memorandum of the National Slate Associatioe
refers to an alleged offer of structural slate at the rate of 15 cents per square
foot f. o. b. Genoa. When you add to this price the cost of freight, Insurance,
and duty amounting to about 7 cents per square foot and a 2 cents per square
foot allowance for breakage, plus a reasonable profit for the American dealer,
it is clear that there is not the wide discrepancy between the price for the
foreign and domestic slate claimed by the National Slate Association.

The reference in the brief of the National Slate Association to the loss by
the American producers of the business of the Mission Marble Co., of San
Francisco, is. unfair. It is generally recognized that domestic slate is very
expensive on the Pacific coast, due to the fact that the cost of shipping slate
from the producing centers to the western coast is approximately 80 cents
per square foot. The slate purchased by the Mission Marble Co. from the
foreign producers probably was shipped in rough slabs by ocean freight and
the importers were, therefore, able, in this particular instance, to undersell
the American producer. However, this is not an example of unfair competi-
tion by the Importer. The price of the American produce was made prohibitive
by circumstances not subject to control; that is, the excessive cost of crose p
country rail shipment

It must also be borne in mind that the foreign producer is at another dis-
advantage in entering into the American market. Besides the aforesaid dit-
fculty of securing foreign slates of a standard suitable to the needs of Amel-
can industry, the Importer can not accept orders except for delivery two ew
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three months later. This is necessitated by the fact that after receiving the
orders from the American consumer he must then secure the article in the
foreign market.

The figures given above with reference to the cost of the foreign late show
that the National Slate Association is most unjust in stating that the imports
in the year 1927 In the sum of $78,900 represent a displacement of American
date to the extent of $825,000. A more Just figure would be that it represents
a displacement of about $100,000, which is still less than 1 per cent of the
total value of the domestic slate sold during that period.

The representations of the National Slate Association have utterly failed to
make mention of the exports of American slate, in spite of the fact that these
exports are far in excess of importations of foreign slate.

Te previously referred to bulletins of the Department of Commerce, Bureau
of Mines, shows that in 1924 the value of slate, other than roofing slate, exported
from the United States was $300,430, and the value of the exports of roofing
date was $53,117. In 1927 the value of the roofing slate exported from the
United States amounted to $80,171. Thus, the total value of the slate exports
from the Un'ted States in the year 1026 was in excess of four times the vala
of the imports. (The full figures for the year 1927 are unavailable.) We annex
hereto, marked "Schedule 5," a list showing the value of slate exports from
the United States in the years 1924 to 1926 and of roofing slate fbr the year 1927.

WUOf o INCvBAsBD TAJFV

A study of the figures above cited conclusively shows that an increased tariff
would not alleviate the difficulty of the American slate producers. Their dl*
colty is due to the competition of other American produced products and to
their own disastrous methods of doing business.

If, on the one hand, an increased tariff would not aid the American manu-
facturers, it might have a disastrous eMect on the American consumers. For.
eign competition, or at least a threat of foreign competition, would serve to
prevent the great increases of prices that have occurred in the American slate
industry during the past decade.

As an example of this increase, we have previously referred to the price
of roofing slate, where the price per square has practically tripled since 1908.
The price of mill stock has increased from 14.4 cents per square foot in 1916 to
87.9 cents in 1927. The price of blackboard slate has increased during the past
12 years from about 10 to 12 cents per square foot to the present price of 40%
cents per square foot.

This increase in price, it is believed, is due largely to a practical monopoly
procured by the Natural Slate Blackboard Co. of Pen Argyl, Pa., and the Struc.
tural Slate Co.,, on blackboard, structural, electrical, and other mill slates.
These two last-mentioned companies were formed by an association of produc-
ers and act as the sole selling agents for the member quarries. The blackboard
company controls in excess of 80 per cent of the blackboard slate produced in
the United States and the Structural Slate Co. controls about 60 per cent of the
structural, electrical, and other mill slates produced here. The above figures
are merely approximations, due to the fact that under their method of organiza-
tion reports are made by the individual quarries and no exact figures are avail.
able as to the combines. Both of these companies are controlled by the same
group of quarries, for which they act. as selling agents. As previously stated
the unnatural increase in the price of slate sold in the past decade can be
traced to the organization of these companies, which took place at or about
the same time as the increase began.

We are further informed that these two organizations are now enlarging
their field to Include roofing as well as mill slates, and that they have made
attempts, unsuccessful as yet, to control the output of the Vermont quarries.
If the two companies are ultimately successful in their aims, they will have a
practical monopoly on American slate production.

If, in the face of these practical monopolies exercised by two firms over the
American production of blackboard and structural slate, Congress increased
the tariff rates on slate to such an rxtent as to utterly foreclose foreign com-
petition, American consumers would be left at the mercy of the American slate
manufacturers.
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CONCLUBSON

We think that a consideration by the committee of the facts set forth in
this memorandum will show that no good could come of an increase in duty on
imported slate and that much harm might result

Foreign competition, amounting to less than 1 per cent of the total value of
the American products, can not materially affect the American industry,
especially when the exports from this country are over three times as great in
value as the Imports. The exports of electrical and structural slate in the
year 1926 amounted to $56,042, over two-thirds of the value of the total import
of slate of all kinds into the United States.

It is significant that, In spite of the fact that the National Slate Association,
in its memorandum submitted to the Committee on Ways and Means of the
House of Representatives, refers to numerous alleged offers on Imported
electrical slate, there is no reference to actual sales of same. The conclusion
from the figures submitted is that foreign competition is negligible and ha
not been unfair, that it has not caused and can not cause any decrease In the
price of the American slate, which already has risen greatly, and that a greatly
enhanced duty on slate might work untold hardship on the American consumer.

We respectfully request that this committee, in view of these figures and in
view of the fact that American industry would be harmed and not helped by an
increase in the tariff, permit paragraph 287 to remain as it now exists with
reference to the duty on slate.

Respectfully submitted.
KATs & SOMunICH,

Attorneys for Empire Switohboard Co.,
By WAarN F. MarnTN.

DIsraTc or oCOLmmB A,
City of Washington, as:

On this 21st day of June, 1929, personally appeared before me, Charles V.
Alden, a notary public in and for the District of Columbia, Warren F. Martin,
the subscriber to the foregoing brief, who made oath that the facts stated
therein are true to the best of his knowledge, information, and belief.

[SEAL.] CHAS. 1. ALDEN, Notary Publio
My commission expires October 18, 1932.

SomPnOL 1.-Slate sold by producer in the United State8

[Mineral Resources of the United States, Bureau of Mines, Department of Commerce]

Averm
Year Mil stock Value 9p e p4 "r loot

(computed)

re fe0e
191........................................................ ,2 000 1, 823.00 01
1017........................................................ 10 663,000 1,799,017.00 .1M
1918 ...................................................... 20000 1 03.00 .W
1919...................................... .............. 00 .00 .
120.......................................... ...... 910000 147,281.00 .116
19 ............................................. . 9 000 ,719723.00
9S....... .. ...... ................................. , 00 9,195.00 .113

19 ..................................................... 11,109480 4,1,644.00 .
19 .......................................... ..... 10,00910 3,9223866.00 .0
19 ........................ ............................ ,077860 2 477.00 .
1 ....................................................... 10 7 180 4,191,18.00 .
1W .................................... ............... 9287n680 36186.00 .8~M o~s7,ao slos...o

' ( i
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SCHUnDU l .- Slate sold by producers in the United Stte--Contlnued

Average
Year Quantity Value p I Se pi

(computed)

sacaZiCAL S re feet

4......... 40.

I0 ............... ............ 1,801,40 1,618, .00 0.
.m ............................... .. 1,M810 31,W9.o .401

IS ....................... * . ............ ...... 1,867,940 1,7,a o.00 .81

.TB1V5BAL AND A ITABT281.00 .

I.on 86..160 142,167.00 .251

S........................... ......... ............ 52850 9512sO.00 .24

10. ............. ... .. ............................. 0 0.00 .27

................................................. 40 1406847.00 .26510MB................ ....... ........................ 410.0 1882.00 .278
1057.................................................... 8), 740 140;87.00 .

lag .......................... ................ ..... 341,440 140,49800 .411
10................................................. 867,20 I 467.00 .
1 .......................................... ........ 40 00 4176.00 .86

BLACKBOARD8

S........... .......................................... 406,670 1,11,767.00 .28

TOTAL-ALL 8LATi PRODUCTS

12 ................................... .................. .. ...... .. 11,770,0100 ..............
I M........................................................ ............... 12 818 .2 ..............
1 ..................................................... .. ... ......... I 787.0 ..............
19W........ 0..... ............. .................. ........... . 11, 80,. ... ........

Ro00oNG
........................................ ...... . 1,3171 5,18,167.00 ..............

i2 ............................................ 1469,393 4.626,614.00 ..............
l ....... ............................................... 14 30 8945,00 ..............
1e............ .......................................... 0 7. ...........
1 ......................... ........................... 800 940.00 ..........

Squares (100 square feet).

SoHDnUL 2.-Premfer black eleotr*fo slate, for panels, s itchboards, efo.

Pre per square foot
Area In square feet

I lnch 19lnocbe I)Inoob ltInohes 2on hes

1to 8 feInlusve..................... .. ..... 0.70 0.90 I 1.10 $1.40' Si. 0stol0 t, nclusive..................... ;........ .80 1.00 1.20 1.50 1.80
0 to16 ee, nusve......... . ............... .90 1.10 1.80 1.60 1.90
sto 2fee Inclusive. ............................... 1.00. 1.20 1. 70 .0.0

1.10 1.30 0 .8 .10
28to3feet, Inclusive ............................... 1.80 1.80 1.70 1 .00 .0..-' o * f,, *1 .,0 1:6 1 2.0 ,.80
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Please note--
1. All prices crated f. o. b. New York alongside steamer.
2. Discounts subject to change without notice.
8. Terms 2 per cent cash 10 days. Net 30 days.
4. Prices based on slabs cut at right angles, rubbed one face and edges.
5. Home finish, 16 cents per square foot. Minimum charge 50 cents.
6. Beveling, measured across face of bevel:

% inch----..............------------cents per linear foot.. 12
% Inch--..-------------------------------do -- 1
% ncb-.-------------- ----. -------- do-.... 20

7. Premier black electrical slate, like all other slates when freshly quarried
contains a certain amount of moisture in crystalline form, which disappears
through a natural drying-out process or which can be removed by baking. I
used on high voltages, especially direct current, It is recommended that the
slate be artificially dried and lacquered to prevent reabsorption of moisture.

Premier black electrical Is sold only by Tompkins-Kiel Marble Co., 505 Ffth
Avenue, New York-Chicago, San Francisco.

SCHEDULE 3

TOMPKINs-KELN MABBL Co.,
New York, N. Y., December 1S, 198,

Terms: 2 per cent 10 days or 30 days net
Sold to Empire Switchboard Co. (Inc.), Fourth Avenue and Twenty-eghth

Street, Brooklyn, N. Y:
Premier clear black electrical slate:

5 pieces, 20 inches by 72 Inches by 114 inches........------- 60.0
16 pieces, 20 inches by 48 Inches by 124 inches--.. .-------. . 106.8
8 pieces, 20 inches by 42 Inches by 14 inches..---. .------. . 46.8
8 pieces, 24 Inches by 48 inches by 1% inches.......------- 64.0
6 pieces, 24 inches by 42 Inches by 12 inches-.. - ------- 42.0
6 pieces, 24 Inches by 88 inches by 1% inches...---..---- . 36.0
9 pieces, 30 inches by 48 inches by 14 inches-.-------- 90.0
6 pieces, 80 inches by 42 Inches by 1% Inches........------ 52.6
6 pieces, 80 Inches by 36 Inches by 1% Inches.........------ 45.0

523.10
At $0.50 per square foot, f. o. b. dock----...... .----------. . $266.42

8 pieces 20 Inches by 86 inches by 12A inches........------ 40.0
At $0.45 per square foot . o. b. dock............. 18.00

5 pieces 24 inches by 72 Inches by 124 inches......-------. 60.0
S5 pieces 24 inches by 66 inches by 124 inches............... 55.0
6 pieces 80 inches by 66 inches by 14 inches......------- . 82.6

197.6
At $0.55 per square foot . o. b. dock---..-......--. 108. 6

Total------------------------------- ------------ . 05
Your order 8 8688.

S8 10267, S. . Aden Mars

This is to certify that the above is a true and exact copy of our original
invoice.

ToMmPxNS-Ka MA0amr Co.,
. J. Moasrew, Secretary.

Marble shipped at buyer's risk.
Breakage in transit and cartage not allowed.



EARTHS, EARTHENWARE, AND GLA88WARE 749

SoCHDULn 4

TOMPKNS-Kmzr MAnzL Co.,
New York, N. Y., December 18, 1928

Terms: 2 per cent 10 days, or 80 days net.
Sold to Empire Switchboard Co, (Inc.), Fourth Avenue and Twenty-eighth

Street, Brooklyn, N. Y.:

Premier clear black electrical slate:
18 pieces 86 inches by 86 inches by 1 inch.------------ 162.0

At $0.40 per square foot f. o. b. dock............. .------- 6480
= p2ces 80 inches by 42 inches by 1 inch---.......------- 252.0

15 pieces 86 inches by 48 inches by 1 inch......---- -----. 180.0
10 pieces 86 inches by 00 inches by 1 inch---.......------- 150.0

582.0
At $0.50 per square foot f. o. b. dock------... .-------- 261.90

10 pieces 36 inches by 72 inches by 1 inch.. :------ 180.0
At $0.50 per square foot f. o. b. dock ----- ---... ------- 90.00

10 pieces 42 inches by 72 inches by 1 inch--.. .-------. 140.0
10 pieces 42 Inches by 42 inches by 1 inch.....---------.. 122.6
10 pieces 60 inches by 42 inches by 1 inch---......------ 175.0

437.6
At $0.45 per square foot f. o. b. dock.......... --------.-- 196.88

Total -..----------------------------- ------------ 613.58
Your order 8 8682.

8 10207, 88.8. Ade Mar

We certify the above to be a true and exact copy of our original invoice.
ToMPxMxI-KmrE MARIBa Co.,
J. J. MoaresY, SBeretary.

Marble shipped at buyer's risk.
Breakage in transit and cartage not allowed.

SCHEDUzL 5

Blote other than roofng elate exported from United States, 1984-1926

ledfadnd Blackboards
Yea 

structure

Quantity Value Quantity Value

Im.................... ................................... 874 1SO $38

Total value of slate, other than roofing exported
........................................ ..... ...... ..... ................ .... ......19Z..................................... .... ... ............................. ........ . enI... .................... ..

M, .. r.oo ... .............................................................. e,1

Roofing slate exported from United States 1918-1987

18....... ................ ... $,224 I ....................... .... 7
i ..................... ................ 6 4 I 4..................................

. .......... ......... 12U.105 12.................................4
1................................. 61010680 Io6...08....................... 171m.............................. . ,81 7....................................... 8a

831-20--VOL 2, scm 2---48





SUPPLEMENT

751





TILES
(Par. 202(a)]

BRIEF OF THE ROSSKAN CORPORATION, BEAVER FALLS, PA.
Ion. DAVID A. RED, Washington, D 0.

DEAR SEnATOR: In support of our recen conversation, I am submitting here.
ith for your Information my recommendations regarding the tariff on tile.
In the tariff bill of 1929, H. R. No. 2667, the tile paragraph 202 reads as

follows:
"PAR. 202. (a) Tiles, unglazed, glazed, ornamented, hand painted, enameled,

vitrified, semivitrifed, decorated, encaustic, ceramic mosaic, flint spar, embossed,
gold decorated, grooved or corrugated, and all other earthen tiles and tiling by
whatever name known (except pill iles, but including tiles wholly or in part of
cement), all the foregoing valued at not more than 40 cents per square foot
10 cents per square foot, but not less than 60 nor more than 70 per centum ad
valorem; valued at more than 40 cents per square foot, 60 per centum ad
valorem.

0(b) Mantels, friezes, and articles of every description or parts thereof com-
osed wholly or in chief value of earthen tiles or tiling, except pill tiles, 50 per

centum ad valorem."
RECOMMENDATION

I recommend changes in paragraph 202, H. R. No. 2667 to read as follows:
"PAR. 202. (a) Tiles unglazed, glazed ornamented, hand painted, enameled,

vitified, semivitrified, decorated, encaustic ceramic mosaic, flint, spar, embossed,
gold decorated, grooved or corrugan.d all other earthen tiles and tiling, b
whatever name known (except pll tiles, but including tiles wholly or in part of
cement) 10 cents per square foot but not less than 60 nor more than 70 per
centum ad valorem trimmers and strips four-tenths cents per square inch.(b) antel, riezes, and articles of every description or parts thereof, com
posed wholly or in chef value of earthen tiles or tling, except pill tiles, 60 per
centum ad valorem."

REABONS FOR MY RECOMMENDATION

The tile paragraph 202 in H. R. No. 2667 is unsatisfactory in that it does not
afford us a sufficient degree of protection in two particulars, namely:

In the minimum ad valorem rate, and
SIn the rate as it applies to trimmers and strips.

Mimum Ud valorem rate.-Instead of a minimum duty of 50 per centum, I
recommend 60 per centum as the lowest rate, because without this change the
addition of the duty to the foreign values would not reduce the differential
between domestic and foreign tiles suffieiently to enable the American producer
to compete. This is thoroughly substantiated by the comparative tabulations
attached hereto.

Trimmer and strip.-In these articles, which are mado almost entirely by
hand, the American producer meets foreign products manufactured under lowwage scales and against which he can offer only those of well-paid American labor.
These articles are small accessory units used n "trimming" and embellishing of
tied surfaces and In a large measure account for the increase in importations since
the 1922 Tariff Act became operative. The general rates applicable to all kinds
of titles as provided in the House bill do not cover this difference in relative cost,
and leave the door wide open for cheap foreign competition. A separate provision
s therefore necessary if we are to be afforded reasonable protection, and I recom-

mend a spelfio duty of four-tenths cent per square inch be added to the firstaction of the paragraph. Tabulations of prices of the comparable foreign and
domeste articles with the "unprotected differentials" are submitted to you
In support of this contention.

758
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Eliminate differentiation in value.-By making the change in the minimad valorem rate, the division of tiles into two groups, namel , those valueless than 40 cents per square foot, and those at more than 40 cents per squa

foot, becomes unnecessary and can be eliminated. This will both simple and
clarify the tariff act. mpluy an

UNPROTECTED PIFFERENTIAL

In presenting my reasons for the acceptance of the above recommendtion,I wish to refer you to the appended tabulations which are based on shao
the difference in prices between the domestic and foreign articles as theyeein a common market, namely, New York City. This difference I have chosen
to call the "unprotected differential." Tables Nos. 1 and 2 give in detail coen
parative German and domestic price lists now in effect. Table No. a giveo
comparative prices f. o. b. New York City prior to duty, and sets forth eleathe difference in price which must be absorbed by duty or marketing o eequitable competition is to be afforded the domestic producer. Table No. 4 isbased upon duty payments in accordance with the act of 1922, H. R. No. 2687
and as per recommendations herein contained, plus an assumed allowance of20per cent to c. I. f. New York City prices for seeing expense and profit.

From these latter tables It is to be noted that even after the recommended
changes are incorporated in the tariff act, the application of the new duty rates
leaves the foreign producer and importer with substantial advantage in cost and
selling price. This is more clearly set forth in the following table summarizng
tnhe "unprotected differentials" listed in more detail in Tables Nos. 4 (a) to 4(h),

Summary of unprotected differentials
FOR PLAIN FLAT TILES, PER SQUARE FOOT SUBSTANTIATING DETAILS IN TABLESNOS. 4 (A) (B) (C) (D)

Unorot
Bill of dOur dr

Act 1929 Domes11ze Kind of (H. . reom. D e
1922 No. mend tice2a7) tion price Dol.

lars
Per.
cet.
me

6b ,y6by3,and iby4 ........... White...... 3028 M.8228 0.3228 0.4173 00945 3!6by6,6by, and4 by4 ........... Colored..... 4821 .4958 .5232 .5773 .0541 1&bye,6by3,nd4 by4 ........... Black.....445 .4458 .484 .4836 .6773 .0 7 14by6 by . and by4 ......... Industrial... .2667 .2818 .2818 .413 .1355

Average unprotected differential................... ....... . ........ 095 s

FOR TRIMMERS AND STRIPS, PER 100 PIECES, SUBSTANTIATING DETAILS IN TABLESNOS. 4 E) (F) (0) (H)

Unprotected
Bill of ,,dierlta i

Size Kind ofc re .
f (H . , n a tic
1 67) tlon price Dol.in cunt-

Various....... ............... White.... $7.07 7.34 $11.18 $14.04 2.88 25
Various ...................... : Colored.. 11.8 1.84 144 14. .3 1.6Various...... ................ Black...... 9.71 10.1 13.01 14.69 1.68 1,0.a s ............................... Industral... 91 413 10.84 14.69 4L35 U0

Average unprotected differential. .......................... ... ... 2. u

SThe "unprotected dileential" remains after changes a recommended are made.

It therefore remains for the domestic producer, after the acceptance by Congressof the proposed change in paragraph 202, to overcome an average diferential of0.094 per square foot, or 26.8 per cent for plain tile; and $2.28 per 100 ples,or 18.6 per cent for trimmers and strips.

I
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WAOB SCALES AND PLANT CONDITIONS

Inasmuch as detailed foreign production costs are not obtainable, a comparison
of wage scales is given in Table No. 5, for which I personally obtained the facts
during an extended investigation in Germany during 1927.

Germany is the source of about 70 per cent of all tile importations, and the
working and factory conditions, as well as labor costs, are therefore typical of
the competition which the American manufacturers have to meet; they apply
equally to other continental European countries engaged in exporting tiles to
the United States.

Many of the German factories have been rebuilt, remodelled and reequipped
soie the war and on the whole are modern and in excellent condition. I ob-
served that German manufacturers liquidated their indebtedness during the
period of currency inflation, and have an advantage of operating with low
capitalization.

German plants are now equipped with the same type of machinery con-
tinuous kilns, and labor-saving devices as the American factories. Power
presses for making plain tile are in common use and.are producing as much and
in many cases more tile per production day (longer hours) as are those in the
United States, but at a labor cost of one-fifth to one-fourth that of the American
producer. In some of the German plants, these presses are operated by women
ata daily wage of 40 cents, which is comparable with men's wages in this country
of $6 per day. Three girls are therefore employed at each press in different
capacities at a composite wage of $1, while in America the same places are filled
by one man and two girls at a composite wage of $12.0 per day.

Raw-material costs range from one-fourth to one-third as much as similar
material in this country.

It is generally to be concluded that basis production costs are approximately
25 per cent of that of the domestic producer.

INCREASE IN IMPORTATION

Since 1922 when the existing tariff was enacted, importations of tiles have
increased at a rate about seven times greater than that for the domestic industry.
Average monthly importations in 1929 were 885.6 per cent greater than in
1922, while shipments of the domestic industry during the same period advanced
about 81 per cent. In Table No. 6, I am submitting figures for value and
quantity of imports compiled from Government statistics.

Sixty-four per cent of all tile imports are concentrated in the metropolitan area
of New York, where about 30 per cent of the domestic business is done. Twenty-
si per cent of the total imports compete with 11 per cent of the domestic business
in California. This concentration of imports in the two principal markets has a
depressing influence upon the entire domestic industry.

LETTERS OP QUOTATION

Appended hereto are letters of quotation, to which it is well that I call your
attention. Exhibit A relate to correspondence between German manufacturers
at the time the German price list No. 7 (Al), January 1, 1928, was under con-
sideration and the underlying reasons for its acceptance. It is evidence of the
fact that prices other than those later agreed upon were being made and accept-
able to the membership of the Wandplatten Verband. Exhibit B relates to the
confirmation of the action of the Wandplatten Verband in reference to the quota-
tions of January 1, 1928, and to. continuance of prior practices. Exhibit C is a
current quotation naming prices substantially under those of January 1, 1928.

It is clearly evidenced from these letters that the protection requested is more
thn ustified, as the recommendation is based upon the German published prices
and not those prices actually being named. These prices are alone responsible
for the rapid increase in tile importations (see Table No. 6), thus displacing do-
mestic production, which is and has been for some time substantially under
capacity.

I additional information should be necessary to clarify or substantiate myrecommendation or if any of the tabulations should require further explanation,
I shall be pleased to furnish whatever facts may help in supplying you with an
accurate cross section of the tariff situation as it applies to our industry.

Yours very truly,
RosSMAN COaPORATION,
F. W. WALKER, Chairman.
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TABLE No. 1.-Special price list No. A-1, of glased waU tile for United &Staof America

(Vald from Jan. , 1928)

(The prices are to be understood in United States of America dollars f or t q. a
neot e. b. European port of abipmet. including maritime packing (a or te
t. o . A artless not mentioned In tbis Ist wll be charged be pl ofs2.S
No. quality will be effeoted with a reduction of 25 per cent off the . o. b. prices o

Artiole

I, I

Square....................
..... do.....................
..... do.. ..................
..... do.....................

.alln e cap, in and out

.- do....... .......
osorlo toB rm).

..... do....................
Capping with all accessor

les,
..... do..............
..... do....................
External and Internal an*

gles with all accessories:
20 mm. radius ........

.........do.............
......... do.................
Combination, in and out

side glaed with all ao-
cessories.

..... do.....................
.....do....................

accessories.
..... do..................
.....do.....................
.....do... ..........
..... do .................

No. of the tes (in
front of each num.
her "U. 8. A." Is re.
quired)

1......... .....
2.....................
4......................
Se to 125, Ia to 19.....

8b to 1lb, 13b to 19b....
o to 12o, 13o to 10o ....

24 to 27.................
20to 23...............
28 to 81................
84 to 37a, 425 to 4L5..

34b to 87b, 42b to 45b...
34o to 37o, 4 to 450....
34d to , 42d to 44d...

2, 33, 8a to 41a......

2b, 33b, 38b to 41b.....
S2O, 330,380 to 41o......
88dto 4ld..............
38e to 41..............

size, em.

15 1 to 15 L 5.... ..... .........................
15 ............. ..... ......................
15 2........... .... ................................ .....
1538. ...................................................
1&8.................. ................................
10 1 to 10 ., 108 1 to 108 L .......................
10 and 108 2.................... ................
10 2S.and 10.8 2.I .... ..................... ........
10 &8 and 10.8 &88 ......................... .....
10 S and 1M8 ........................................

Earth.
enware,

WRhIP

83.85
205
190
2.05
3.05

2.35
.850

4.33

3.35
.60

2.15
2.18
2.15
8.50

4.85
&05
& 25
7.70

3.90
4.6
&95
6.45

Earth.
eand

MOd
col0.

$6.45
L 25

.80

.25
566
7.45

L870
&20

4.30
4.80
4.30

6.50
7.5
8.40

13.15

0.65
7.76

10.05
1085

Strips, plain

1.col.
ored

$1.10
1.44
1.66
2.13
2.56
1.10
1.44
1.68
2 13
2. 6

Stenciled

1.ool. Multi
ored col.ore d  ed

$1.70 $2.12
1.93 2.35
2114 265
2.68 3.00
3.03 344
1.70 2.12
1.93 2.35
2.14 2. 55
2.88 8.00
3.03 3.44

EtMh.SwtAb

blickbt^

aO0

&800
$.00

4.15
7.45

&70

110

4.304.80
430

010
& s1
7.15
7.50
10.00

&0S

.807Ato
UlD0

k,

LW

116
LS
LW

LT

La.19

lu
.U@

&N
&60tal
4O.

ored

BUlti.

palatW

8OL80 €03
2.80 24
2.81 3 .

L20 2&
2901 &M
.813 818L an

756

81ze,
cm.

15 18
15 7
10 10
10 8 10.8
18 6

10 5
10.8 5
13 5

10 5
10.8

15
10
10.8
18 18

10 •10
10.8 10.8
16 10
15 15

10 10
108 10.8
15 10
15 10.8

NItem
No.

Item
No.

---- --

1 I

fa

-- i

'_ i~Y. .1 t
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TA uD No. 1-a.-Speial price list No. 7 At of glased wll miles for United 8rate
of America

[Based upon domestic practice plus eight f. o be port ot entry]

mfyrE are to be undestood In United States of Ameres dollar for Al export quality per unt-plan
s, dollars per square foot: trim tiles, dollars per 100 eces: strip tile, dollars per o es-ne .b.

Sport of hpment, Including maritime packing (ases or crates), plus Insuranc eight, te.
f prt ofty United States of Amerncaj

1ise

by .............
ob 8.............
4 by............
4 by4..........

by s ...........4 b .............

44 by 2..........

6 inches long......
4 Inches long......
44 Inches long....
6 by. ..........
Sby4............
414by 4.. ...by ............

O ............
4by 4...........
414 b4 .......
6by .4............
6 by 4H ............

Article

Plain...................... ... square foot..
.. d..do ............................ do....
..... do .............................. do....
..... do...0 ..... ..... ................. do....
Angles and runner ............ .... eoe..

..... do................... ......... do....

..... do ..................... ...... do....
8trether.................................do....

... do....... .................... do....
.... do........... ............. do....

nch radius quarter round.........do....
..... do ............................. do....
.....do...............................do....
BSa ................................. do....Combination and angles............do....

.....do .............................. do....

..... do ........................... do....
Sanitary baen........................do....
..... do..... ........... .. o..
.....do............................ do...
..... do..............................do....
.....do...............................do....

White
tile

.18

.Iw. 191

.189
8.2
ISO
286
456

.49
8.75
& 75125
222
222
7.12
4.63
&38
&87
&82
421
4 88
& 87
6.87

Colored
tile

0. 283
.285
.8176
.329

7.01
6.40
&880
7.66
& 85

4.87
4,37

11.02
&78
7.86
8.82

13.77
&968.08
&06

10 47
11.27

Black
tile

10. 961

.30S

.805
€.00

7.66
.85

&85
4.40

837
4.37
9.72
&43
7.46
7.92

10.62
8.86
&21
& 12
& 72

Color.

.158

leate

.lm

.10

2160

8.10

285

& 76
200
& 10
1.80
1.27
L77
8.82
8.78
4.88
4.a
&7
8.41
8.91
& 128U

Strips plain Relief strips

lm 8s1e Stenciled Multi.
1. 1. colored,

colored 1. Multi. colored hand
colored colored painted

8 by ito by i..................................... $.6 1 1. 6 $118 $
S ................................................ 1. L 01 1438 2 14 83by .......................... 1.76 165 140 I 17
6 :........... :........................... 17 &21 3. 65 8. 4 4.21
44 by to 4by................... 4 1.74 16 1.84 12

4byto44 b1 .7.... .......... OR..........1 1 . 11 .4 114by t4 y .................................. 1.580 L99 141 112 2.
Sby1 to4 byl .......... ..... ..:: .........::8 S 121 92 17 1 614 to 1 ................................... 2S8 2168 8.10 291 MB
4 b2 to4by.. ............................... 171 8.18 8.49 8.48 4.0

TABLE No. 2.-Domestic price list . o. b. New York City

Tin 81ze Article White Colored Black
tile tie Article

I by ............. Plain.................... .... quare foot.. $444 94 8 4442 Oby 8 ......... ..... do............................... do.... 889 . . .33 4 b4 ........... ...............do........ . . 19....... ........ ........ .......4 by 4%4......... .. d ........ ....................... do.... .419 .0. " . 49
Sb............. An andrunners.................pece.. 10.90 11.80 11.80 11.80Sby2 .......................do........... .............do ........ ................S by ....... ..... do...............................do.... 100 11.80 11.80 11.0

SY ......... streter ......................... do .... 2160 18.30 1.30 18.044 b ............. .....do..........................do.... .......... ..... ........
10 2........ ......... ............. do.... 10 18.30 18.0 1.30
11 4 nohes long ... do........... .......... .... o.. ........... ........ ... .134 Inclhes lon. eo .................... do.... 8.80 6.10 610 6 10o
14 b......... a. i......... . .............. do. 17.70 18.70 18.70 I04 by4 ........ Combination and angles........o...d ........ ........ ........ .......
1 4 y4........." do........................do.... 1200 1I8. 0 .a 18.a017 .......... d..................do...::::::::::::. 14. ::: 1 10 10 1 s 10s18. by .......... .. Saniltarybase......................do.... 24.00 2.90 25.90 2560

4 .......... .... do ................... do.... 1.10 1.80 180 1M300 4lby 4%..........:do........... .......... ::do ..... ........ . ....
SbO ....... ... do..................... .... do.... 2.10 10 810 8.* :Q4......... ...:::::.. .............................. do ......... .......... .......I I P-L

It

1

4

a
7
8

10
11
12
13

18
19

is
21
is
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TABLE No. 2.-Domestic price li stf. . b. New York Ciy--Continued

Strips plain Relif smt

Item site Stenciled

colored 1. Multt. olored
colored colored 1l

6by 9 to 6by 96......................................
6 by 4................................................
6 by .............................................
6 by 1......................... ...........
6 by2........ ............................ ........
4 by to4 by 96....... ........................
4 by 9 to 4 by .....................................

4 by to 4 by . ..... .................
4 by 2 to 4 by 14........... ...... ......
4 by 2 to 4H4 by 2............... ......................

$3.06
4.07
4.08
3.56
4.74
3.05
3.05
4.06
4.07
3.56
4.74

$4.06
5.07
5.08

4.054.06

5.07

$406

5.08
.07

4.05
5.06
5.07

Ned,
adlid

4.4,

4.06
4.07 .<r"'""'"'

TABLE No. 3.-Table of comparative price lists . o. b. New York City prior to duty
(a) WHITE WALL TILE-PLAIN AND TRIM

Oer- Amerl*
Item Sice Article man can Cost dim

prices prices enU

1 6by 6............. Plain........................square foot.. 0.179 $0.444 $0.26 14i
2 6by3.............. do.............................. do... .189 .389 .20 10to
3 4by4..................do.............................do.... 19 ........ ............
4 4 by4................do............................ ..... do.... .189 .4 .23 127i M

Average cost differential .......... ........... ........ .2 IL8

S by2, trim....... Angles and runners............. .. plieces.. 3.26 10.90 7.64 2314
6 4 b 2, trim........... do.........................do.... 2.0 ........................
7 44by2, trim......... . ..do ......................... do.... 65 1090 8&25 31i
8 6 by trim....... 8tretcher....................... do.... 4.56 12.60 804 17I
9 4 by2,trim...........do...............................do.... 3.49 ....................

10 4 by2trim..........do......................... ..... do.... 3.75 12.60 885 2~* 0
11 inches long, trim. 9-inch radius, quarter round........do.... 2.25 &80 355 157.8
12 4 inches long, trim.....do............... ... ... do......... do... 2.22 ...........
13 44 inches long, ..... do...............................do.... 2.22 &.80 I. . i

trim.
14 6by 6,trim....... Base............................... do.... 7.12 17.70 10. 8 l&S
18 4 by 4, trim....... Combination and angles.............do.... 4.03 ........................

.16 44 by4, trim... ..... do........................... do.... &36 12.60 7.24 1S1
17 by4,trim ....... ..... do ............................... do.... 567 14.30 83 t1.
18 6by%,trim....... Sanitary base...................do.... 832 24.50 16l1 I1IS
19 4 by 4, trim............do...........................do.... 4.21 21.10 1&89 40L2
20 44 by 4f, trim........do......... ............ .... do.... 4.86 ...................
21 0 by trim...... do...do .............................. do.... a 37 21.10 14.73 231.2
S2 6 by4, trim......... do ................................do.... 87 .......................

Average cost differential............. .............. 9.52 206.8

Strips:
23 . ............ 4 by to6 by .................... 1.16 3.06 1.90 13.8

.......... 6......... byJ................................ 1.52 4.07 2.55 1.8
.................... ................................. .76 4.08 2.32 131.8
.................... by ......................... ..... .29 3.56 1.27 5L1
.................... ................... ....... ... 2.77 4.74 1.97 1.1

24 ................. 4 by to 4 by , also............... 1.14 3.05 1.91 16.
....... 4 ....... 4 to4 b ..... ........ .14 3.05 1.91 1.5
................ to4 by ................. .50 4.06 2.56 17t7
.................... 4 to4 by....................... 1.73 4.07 2.34 IS&
................ tol4 by 14i.................. 2.23 3.56 1.33

.................... 4 by2to4 y.......... ......... .. 71 4.74 2.0 74

Average cost differential..........................I- 2.01 110

758
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TABz No. 3.-Table of comparative ice i.t/ o. b. New York City prior to duty-
Continued

(B) COLORED WALL TILE-PLAIN AND TRIM

Get- Ameri.
Item Size Article e .Cost differ

prices prices entlal

6by6.............
6by3 .............
4by 4.............

Sby 4%........

6b 2 trim........
4 by 2 trim........Sby 2 trim.....
6by2trim........
4 by2 trim.......
4 by 2 trim......
6 Inches long trim.
4 Inches long trim.
4 Incheslong trim
Sby6 trim........

4 by4 trim........
4 y 48 trim ....
4 b trim........
4 by trim....
4X by 4 trim ....
6 byi 4 trim........
6 by 49 trim......

................. 0..

....................

................ ...

Plain......... ...... ........ quare oot.. (0.283
.... do........................... do... 286
..... do........................ ... ... do . .3175
..... do.................... .......... do.... .29

Average cost differential.....................

Angles and runners.............. peces... 7.01
..... do.... ... .................. do.... 6.40
..... do................ ............. do... 6.80
8tretcher............................do.... 7.66

..... do............................do.... .85

..... do............................... do.... 6.35
%-lnch radiator, quarter round......do.... 4.40
..... do.......... .......... ........ do.... 4.37
..... do.............. ............... do.... 4.87
Base .......................... ...... do.... 1.62
Combination and ngles............do ... 6.78

d...do..............................do.... 7.86
..... do......................... do.... 8.82
Sanitary ban .............. ....... do.... 13.77

..... do...............................do.... 6.96

..... do................. .............. do.... 8.06

..... do...............................do.. 10.47
..... do............ .......... ...... do.... 11.27

Average cost differential............. .....

Strips:
t by: to by %..................... 1.16

6 by ........... .............. 52
6 by ................................. 1.76

Sby ..............................6 by ....... ...................... 144 ,*t.4 b , ate..."::::':'"':" 114

4 by-to4 y H ............... 1.144 tby 4 b ... ................... I.
4 .by tO 4 by ............ .... 1.73
4 byv 13 t I(by i................ 223
4by 2 to 4 by 2....................... 71

Average cost differential.............

$0.594

.669".8569".809

$0.311
.284

.240

Prcetet
109.0
99.6

729

........ .278 g9.1
11.60 4.49 04.1

........ .. 0...... ........

11.50 6.70 98.8
18.80 .4 73.6

13.30 6.95 10.4
& .10 1.70 38.6

........ ........ o....

&.10 1.73 89.6
18.70 7.08 60.9

a.'30 6.44 69.2
15.10 6.28 71.2
25.90 12.18 88.1
22.30 15.84 220.4
........ ........ ........
22.30 11.83 11&0
-........ ........ -......0

........ 7.03 88.7

3.06 1.90
4.07 2.1
4.08 182
8.66 1.27
4.74 L97
3.05 1.91
305 1.91
4.0 2.5
4.07 1234
3.6 1.33
4.74 203

........ 2.01

163.8
187.8
131.8

71.1
167.5
167.6
170.7
135.3
89.6
74.9

1107

(C) BLACK WALL TILE-PLAIN AND TRIM

1 by.............
2 6by 3..........
8 4b 4........
4 y .......:::::::

5 6by2trim.......
6 4by trm........
7 41 by 2 trim......
8 by2trim........
S4by 2.............

10 4by 2...........
11 6nhlong......
12 4 inches long.....
13 4 Inches long...
IS 4 by trim....1i 4 by4 trim....
16 4by4I trim...
17 by4 trim.......
18 bytrim.......
19 4bytrim....
S4by 4trim.2 6by 4.........s2 6 by 4 trim......

Plain.........................square foot..
..... do..............................do....
..... do................................... do....
..... do........................... do....

Average cost differential.............

Angles and runners... .......... pieces..
..... do.. ..................... do....
.. d...do .... o............. ... do...
Stretcher........................do....

..... do.............................do...

..... do................. .......... ....
nch radius, quarter round........do....

Inch radius, quarter round........do....
-lnch radius, quarter round........do....

B.e................ .............. do..:;
Combination and angles.............do...

..... do............................. do....
.-.. ".do .............................. do ....
.Sani base... .............. ... do....:::::::

.....do.................... ........ do....
A. er d ern.................. ........ .................................... do...

Average cost differential.............

0.261 $8094
.265 .869
.295 ........
.305 .869

-....... ........

4.00
4. 0 11.0
7.66 13.30

.40 6.10
4.37 .
4.37 '&i6
9.72 18.70
S6.43 ........
7.46 1i 30
7.92 15 10

10.62 25.90
6.36 22.30
& 1 ......
& 1 2230
8.7 ......

...... ........

$4333
.304

.300

127.6
127.6
114.7

.... 4-i" 86.

10& 4
I I

6.29

&.64

&95"
1.70

1.783
898

7.18
1& 28
16.94

8.16

id I8

&l id

"'"iw'i

"""i38.6

39.6
92.4

90.7
143.9
31.0

- I =
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2
3
4

6
6
7
8
9

10
11
12
11
14
5

16
17
18
19
20
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22
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TABLE No. 3.-Table of comparaive ice li . o. b. New York City prior to dut4.-
Continued

(0) BLACK WALL TILE-PLAIN AND TRIM-Continued

Get Amerl.
Item Sie Article man can Cot difA.

prices prices eti

Strips: Pr
23 .................... to by ....................... .1 306 .0

............... by ................................ .62 4.07 2.5 167.
6 .................... ............................... 1.78 408 232 l
6 ............ by I% ................... ........ . .29 3.6 1.27 &6.

.................. b ........... ..................... 77 4.74 1. 97 7l
24 ................. to 4 by, also........... .... .14 3.05 1.91 1a.

44 .by. to 4% by ................... .1 305 1.91 167
.............. 4by N, 41 by4 ............ ....... .60 4.08 2.6 1j7

.................... 4 4by .......... ....... 1.73 4.0 2.34 1.
.................... 4 by I,4by ......... ....... ..... 2.23 8.6 1.83

............... 4 by by2............................ 2.71 4.74 2.0o ?9

Average cost dlfferential.............. ......... 201

(D) INDUSTRIAL (COLORLESS) WALL TILE-PLAIN AND TRIM

1 6 by..... ..... Plain....................suarefoot.. Am11 0o444 f3t IO
S6by 8................do........... .................. 1. .39 .23 IM0
8 4by4........ ... do......... .......... ............
4 b 4by4 ......... . ... do ............................. do.... .100 .410 .280 1.

Average cost diferental .............. ........ 2.... .lie

Sbytm........ Angle and ruer..............pLeces.. 266 ILS0 8.84 I A
64 b trim....... o....o ...... .......... do.... 05 .........
7 bytm. .... ... do .................... do.... 22 11.80 "9.0 " "
8 bytrim ...... t 8trtcher.........................do.... 3.76 13.30 9.54 a.ro 4 by trim.............do...............................do.... 290 .......................

10 4 by 2 trm.. ..... do......................... d...o.... 3. 0 18.30 10.20 0
1 Olncbee long trm. 4.Inchradlusaquarter round.........do.... 1.80 .10 4.80 23L9

18 4 norlontrm.. .... Cdom ..........on d ........... do.... 1.77 ........... ........
18 4 6 ires ....l ..do............................do... 4.88 8.80 4.3 .a

trim.
14 6 by4tr...... B.. ....d................. do.... 82 18.P0 1488 2a
18 b t rim....Co.. blnaton end ages.... ........ do.... 3. 78 .. ... ........
10 4y4 "trm ... ..... do..............................do.... 4.8 130 89 6M.
17 6by 4iti ..... .... do ................ .do..do.. 4.62 110 10.48 2.
18 aby etrm ..... Sanltarybase................. do.... .77 2L00 19.13 2.8
1 4lby 4tlm..:..a... do................. ... do.... ... 22.30 189 554.0
go by4 4 trim.... .... do.........................do.... .... ..................

21 6b 4 trim ..........do................... do.... .12 22.80 17.18 U35L.
S 4 trm...... ... do.............................do.... 6 ....... ....... ........

Average cost differential.............................. 11.17 -t

S........... ... t toobyM................... ... 1.16 3.06 1.90 1S
.by . ...... .... 1.52 4.07 5 2.5 1.-
Sby........................... .... 1.76 4.08 2132 1L6.
by .. .................... 1.27 5.
by.... .................. 4.74 1.97 7.1
b ................. aO.............. 1.14 305 1.0 1 .54 Lb ... by. 6..................... 1.14 8.05 1.91 167.5

4 by ................... 1.80 4.06 2.86 117
4bylto4 yl................... 1.78 4.07 2.34 136
4byH to44 by .................. .. 3.8 3.56 1.33 S.6
4bytO4 byL .................... 271 4.74 . 7it0

Average ost differential.......................... 01 11r

: - - 9 se
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TAB No. 4.-Tabe of comparaotit price liss f. o. b. New York City, duty paid
(A) WHITE WALL TILE-PLAIN

[Per square foot)

0. I. ., Unwo.
Now t1cu di.
York ferential
City,

Coet Oen o.. t. i t. d, Do.

sz6"bI.1  NOW York piouS mu.Si., Dut . o .i .s l81re  
aoo Nw Duty Yk% o n 0 o

m, .t ate NM dment e City d New fng Do.
ciy t ag

Tarff act of 1922-Par.
202:

S 6by ............... $154 $0.02a $a1 8a 80179 a 2A9 2 0444 1492 80.aa 6by 3.......... .... 10 .05 .189 .08 .209 .8068 .389 .0622 28
4 4 by4 ........... .64 .08 .189 .08 .26 .808 .419 .112 6.6

Average unprotected
differential .......... ..... ....... ....................... .1145 87.8

Tariff bill of 1929-Par.
202-U. R. 2667:

1 by6.................. .154 .025 .179 .10 .279 .3148 .444 .1292 4L0
2 6by3.................. . .05 .189 .10 .289 .8268 889 .022 19.0
4 4 by44 ............ .14 .025 .189 .10 .289 .3268 .419 .092 2&S

Average unprotected-
dierental ........................................................... 29.8

Recommended par. 202:
1 6by ............ .154 .052 .179 .10 .279 .3148 .444 .192 41.02 6by 3.................. .14 .05 .189 .10 .289 .3268 .89 .0622 19.0
4 4by414 .............. .164 .025 .189 .10 .289 .268 .419 .0022 29.2

Average unprotected-
differential........... ........................ ............. ................... .0945 29.3

(B) COLORED WALL TILE-PLAIN

[Per square foot)

Tariff act of 1922-Par.
202:

1 by................ 0.258 $0025 $0283 $A1181 803991 $04557 0&594 1883 80.8
2 by ................... .260 .025 .285 .1170 .4020 .40 .69 .11 2404 4 by4 0 ............... 80 . .0 5 . 9 .13 .8 .W .831 .869 .0874 7.0

Average unpotected
differential .... ........ ........ ........ ..... ................... 0952 19.8

Tariff bill of 1929-Par.
202-H. R. 2667:

1 by6 .................. 258 .025 .283 .129 .412 .4686 .894 .1254 26.8S 6b 8........... ... .200 .005 .285 .13 .415 .4720 .860 .097 2064 4 by4............... .304 .025 .829 .182 .481 .5468 .560 .0222 4.1
Average unprotected

differenta.8la11......6... .iffere t......... ........ ........ ........ ............. .... . ........... .08 16 4
Recommended Par. 208:

I by8 .................. .258 .08 .28M .1548 .4378 .4944 .594 .0096 2&18 tb ........... ... .200 . .285 .10 .410 .4980 .69 .071 1.

AdIfferetlat............ ....... .............................. . .01 3

, •.A,



TARIFF ACT OF' 19

TABLs No. 4.-Table of comparative price lit f. o. b. New York City, duty pg«ou
Continued

(C) BLACK WALL TILE-PLAIN

(Per square foot)

o. i.f., ltd
New tctedii.
York feranUa]

Cost Ooean o. . dutypald, Do.
f. o.b ffb, .. If. NeW plus 2 mu.
port Duty York Poent tio
ieip. an . York City of . . . sel.

Msn se, City u ow In PN-York prie I" et.
City for

. log

Tariff act of 1922-par.
202:

6 by .................
6 by3.................
4% by 4)4..............

Average unprotected
differential..........

Tariff bill of 1929-par.
202-H. R. 267:

Sby6...................
6 by3..................
44 by 4)...............

Average unprotecteddifferential..........

Recommended-par. 202.
6 by.................
6 by.................
4 by4.............

Averae unprotected
differential ..................

S02368 $025 0a261 $(1062 0.3W72 $z4194 $0.594 4174 4L.24 .025 .265 .1080 .3730 .4200 .569 .143 at
.28 .025 .305 .1260 .4310 .4920 .569 .077 aS

.............. .... ..... .......................... .1315 2ts

.236 .025 .261 .1180 .879 .4312 .694 .1628 37.8

.24 .025 .265 .1200 .85 .438 .80 6 .131 299

.28 .025 .305 .1400 .445 .6060 .569 .00 li

............. ..... .. ...................... ...... 1189 29

.236 025 .261 .1416 .4026 .4548 .594 .1392 I.24 .025 .265 .144 .4090 .4820 .569 .107 L

.28 .025 .305 .168 .4730 .5340 .569 .035 It.---------- -------- -------- - , ..

.0937

(D) INDUSTRIAL (COLORLESS) WALL TILE-PLAIN

[Per square foot]

$(0126
.128
.144

800756
.0768
.08

Tariff act of 1922-Par.
202:

6by6 ...................
by3 ............ ..

4 by 44..............

Average unpro*
tete4 dferential.

Tariff bill of 1929-Par.
202-H. R. 2667:

6 by ..................
6by ..................
44 by 44 ...........

Average unpro.
tested differential.

Recommended par. 202:
6by6 ...................

4 by 4.................

Average unpro.
tected differential.

104444 01872 79
.389 .1286 414
.419 .1362 4&

........ ........ ........ ........ ........ .......... ....... .1507

.126 .025 . 151 .0 .2392 .294 .444 .1746 8

.128 .025 .153 .0896 .2426 .2732 .389 .158 414

.144 .025 .109 .10 .209 .3028 .419 .1162 34

.. ....--.. 131.. . . ... 1 1........ ........ ........ ........ ........ .......... ....... .1355 491

.126 .025 .151 .0882 .2892 .2694 .444 .1746 88

.128 .025 .153 .0896 .2426 .2732 .889 .1158 414

.144 .025 .1809 .10 .29 .3028 .419 .1162 34I = I - - -

....... 1 .1355

762

?

~f~ririL
-: .L

r r?,

4&1

a

.025
( 2206

.2298

.2490
.153
.16

.2601

.2828
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TImst No. 4.-Table of comparative price liet j . . New York Cifit duty paid-
Continued.

(E) WHITE WALL TILE-TRIM
[Per 100 pleoel

NW Unpro.
York tcteddif.
Cty, ferential

Cost Oean c. I. f duty pa Do
.o.b., re t,. . t. New pIus 20 mu

Site port 'of nr- Nw Duty Yrk percentl Iu York City, of e.I.. sell.
met etc. ty dut New Iqg Dol Pr

pa York price cent.City for

selling
expenseand profit

Tarif act of 1922-Par.
202:

3 6by2.................. 05 0.21 $3.26 $1.37 $463 $5.28 $10.0 $&56 106.4
S by.................. 4.35 .21 4.66 2.17 678 7.64 12.60 4.96 64.9

s 6by ................ 7.70 .62 832 3.46 . 11.78 1&44 24.60 11.06 82.8
S1 6by 4............... & 9 .41 6.36 2.68 0.04 10.31 21.10 10.79 104.7
S Plin.................... 1.10 .06 1.16 .56 1.71 1.94 &06 1.12 67.7
S Relief................ 2.20 .06 2.20 1.10 3.3 3.81 12.06 826 21.5

Average unprotected - & -&
differental ......... ............................... .................... 6.97 9

Tariff bill of 1929-Par.
0I-H. R. 2667:

S 6by..................... 3.05 .21 3.26 1.5 4.78 5.43 1090 .&47 100.7
Sby ................. 4.3 .21 4.6 2.61 7.17 8.08 12.60 462 86.9

s 6by6................. 7.70 .62 & 32 3.8 12.17 1383 24.60 1067 77.2
1a b4................ 98 .41 6.36 2.96 9.82 10.69 21.10 10. 1 99.2
S P ................ 1.10 .06 1.16 .60 1.82 2.0 3.06 1.01 49.
S Relief .............. . 2.20 .06 2.2 1.3 3.88 4.03 12.0 &03 199.8

Average protected "" -. " .
differential.............. ..................................................... 6.70 91.4

Recommended par. 202: =
S 6by2................... .0 .21 .26 4.80 & 06 8.71 1090 2.19 2&1
S 6by2................... 4.3 .21 4.6 4 80 9.36 10.27 12.60 2.33 22.7

1 6by ............... . 7.70 .62 8&32 1440 22.72 24.38 24. 0 .12 .8
21 6b 4................... .95 .41 6.36 9.60 1.96 17.23 21.10 3.87 22.6

S Relief................. 2 20 .06 2.26 1.20 .46 3.91 12.068 .1 208.4
Average unprotected - -

differental....... .................................................... 2.86 25.8

(F) COLORED WALL TILE-TRIM
[Per 100 pieces]

Tarlf act of 1922-Par.
302:

Se6by2 .................. $80 $$0.21 $7.01 $3.40 $10.41 $11.81 $11.80 -031 -2.6
8 Sby.................. 7.4. .21 7.66 8.72 11.38 12.91 I30 .89 3.0
S6by .................. 13.1 .62 13.77 6.7 20.4 23.09 2.90 2.81 12.2

I 6by 4................... 100 .41 10.46 02 1.48 17.67 22.30 4.73 2.9
X Pl..a............... 1.10 .06 1.16 .68 1.71 1.94 3.0 1.12 67.7

S Relie........... ........ 2.20 .06 2.26 1.10 8.36 81 12.06 &825 21.8
Average unprotected - ....

differentia.......................... ... ........... .......... .......... .... .83 23.9
Tariff bill of 1929-Par.

202-8. R. 2667:
S 6by2 ................... 6.80 .21 7.01 4.08 11.00 12.49 11.80 -. 99 -7.9
8 6by2................ 7. 486 .21 7.66 4.47 12.13 13.6 1330 -. 36 -2.6

I 6by ................... 13.1 .62 13.77 7.89 21.66 24.41 28.90 1.49 6.1
l 6 .by4.................. 1.00 .41 10.46 0.03 16.49 18.7 22.30 3.73 20.1
S P ................... 1.10 .06 1.16 .66 1.82 2.05 3.06 1.01 498
S elief.............. ..... 2.20 .06 2.26 1.32 3.88 4.03 12.06 &03 199.3

Average unprotected --- - -- - --"---
dierential.......... ........ ........ ........ ........ ........ .......... ....... 211 17.2

Recommended par. 202: === ==
S by2 ................ .80 .21 7.01 4.80 11.81 13.21 11.0 -1.71 -12.9
S6by2 ................. 7.46 .21 7.66 4.80 12.46 13.99 1330 -. 60 -4.

8 eby ................. 13.16 .62 13.77 14.40 2.07 30.92 28.90 -&.0 -1. 2
t b 4 ................. 1I.05 .41 1046 9.60 2006 22.18 2.30 .1I .7
SU ................... 1.10 .06 1.16 1.20 1 29 .0 .47 1&1
IL Rllef................. 220 .06 2.26 1.20 3.46 8.91 1.06 &18 206.4

I mental .. ... ................................ ........... 23 1.



TAMP AOT OF 1929

TAsBL No. 4-ToMao of comparaivu pnics li f. o. b. Now York City, duty pu-.
Continued

(0) BLACK WALL TILE-TRIM
(Par 100 pDecs)

81s

Tariff act of 1922-Par.
202:

6by .......... .....
6by .....................
6by6..............

by4...................
Plain...................
ReUof.................

Tariff bill of 109-Par.
202-H. R 2667:

6by 2...................
6 by 2..... .......
6by 6................
Sby4.................

a .................
Rle.................

Av g )roteoted

Recommended par. 202:
6by 2.................
6by 2.................
6by 6.................
6by 4...................
Plain.................
Relief......... .......

Average unprotected
differential..........

$&500
7.45

10.00
7.70
L 10
220

$148
8.65
0.15
4.70
1.10
220

$0.21

.62

.41

.06

.06

0.21
.21

.62
.41
.06
.06

$5.21

10.62
&.11
1.16
226

$166
8.74

.77
8.11
1.16
126

$2150
&372
4.60
8.88
.865

1.10

$1.10
1.77
276
11
.65

1.10

$7.71
11.38
15.12
11.96
L.71

.86

$.75
1291
17.24
13.88

1.94
3.81

$429
. 28

10.88
3.24
1.94
3.81

11. 50
13.30
25.90
22130
3.06
1206

860

L 12
3.5

8L<

K3

6T.7
21%5

............................... . 51

&500 .21 5.21 8.00 8.21 9.5 IL 80 2~5 KS
7.45 .21 7.6 4.47 1218 13.66 13.30 -. 86 -1

1 00 .62 10462 .00 15.62 17.74 25.00 8.16 46
7.70 .41 8.11 . 62 12.73 14.35 2230 7.05 &4
L 10 .06 L16 .66 1.82 205 3.00 L01 49.
220 .06 128 1.32 3.88 4.03 106 .0e m IS

- . - - - -

........ ........ ........ ...... .................. ........ .. 1 48
= = En-- -v

7.45 .21 7.66 4.80 1146 13.99 13. 30 -.69 -t4
1000 .62 1062 140 250240 202 27.14 25.90 -S1. -
7.70 .41 .11 9.60 17.71 19.33 2230 297 14
L 10 .06 L16 1.20 36 260 3.06 .47 181
220 .06 226 1.20 3.46 3.91 12.06 3 i 104

............................. ...................... 68 1UO

Tariff act of 1922-Par.
202:

6 by...................
6 by 2...................
6 by ...................
Sby4...................

........................ .
Relief ...................

Average unprotected
different .......

Tariff bill of 1929-Par.
202-H. R. 2667:

6by2 ..................* by 2 ...............
8 by..................
6b8 4...................6l a................
RLt .................

AvReu protect e d

Recommended par. 202:
0 by 2.................
6 by...................
6 by ..................
b4 4..................

psl ...................
Relief..................

Avera unprotected
diffeentl .........

........ ................ ................ ...... 48.78 &
• " - = - = i= Jl -

2.45 .21 266 1.22 3.88 4.41 11.80 7.09 1088
8. 5 .21 8.76 213 5.89 &064 18.80 60 1001
&s. .62 .77 3.07 9.84 31.19 25.90 I .1 IUL
4.70 .41 &.11 285 7.40 &48 22.80 13.83 160
S1.10 .06 1.16 .66 2.82 205 3.06 1.01 41
220 .06 226 1.82 &388 4.03 1206 a.6 19 3

.... .... ..... ...... ....... ......... ....... us m s
• = = a==- = Z== =

145 .21 2.66 4.80 7.46 7.99 11.80 &81 3
8.65 .91 8.76 4.80 8.66 9.81 13.80 3.00 41
6.18 .62 & 7 14.40 21.17 2262 2 590 3.88 130
4.70 .41 &11 0. 0 14.71 1& 73 2280 057 4L s
1.10 .06 L,16 1.0 88 210 8.06 .47 18.1

220 .06 .28 1.90 8.46 8.91 12.06 315 r .4
i •I-- ti 410

ISLI
118
IlLS

837.7
21l

764

(I) INDUSTRIAL (COLORLESS) WALL TILE-TRIM
(Per 100 pieces]

41o€.86

$3.76

9.63
7.22
1.71
&8.6

$7.21
7.02

1&02

L12
&0a

1.5018.80

2& 90
2230

12.06
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TABLE No 5.-Schedule of wages paid in Germany and the United Stales

Kind of work

Places.................................
SUPproom....................................P< gr.................. .................
General.......... ................

IAMra............................

PReerl ......... ................ 00.....
Oeeral............................

Germany, per hour

Pfennfgs Dollars

United
States

per hour,
dollars

Wage differential

Dollars cetage
i centge

82 0197 0960 0.763
75 .180 .460 .480
76 .182 .770 .688
54 .130 .510 .380

67 .160! .600 .440

62 .12 ..................
47 .112 ..................
20 .048 .800 .252

41.6 .100 . .325 .25

s Havy work; done by men In the United States.

TABLE No. 6.-Tile importations, 19S0-1989

Percentage Percentage
of increase of rease

Year Value or decrease ordecre Value
over pe- over pre. Pru

vioas year ious year

......................................... 64 ............ 1 819 ............
11..................... ........ ....................... . 173,387 833660 63.2 .20

S................................ 24881 43.4 1,404885 6.8 .177
IgS................................... 487, 32 96.1 2,.4809 76.9 .190
l ......................................... 38 t784 -21.9 022,014 -18.7 .188
1M........... .... ........ .... 82378 36.6 3,64,178 A59 .1.
I=.................................. 1,069,76 105.6 209230 85.1 .172
i .............................. 1,077424 .7 8 .24871 -1.3 .205
M ...................................... 1,341,93 24.5 6,13 924 16.7 .218
IW to 128........................... .... ............ 49. ........ . 8 6 .........
FIr 4 months:

IN9........... ................ 337, ........... 43,00 ............ 2
................................... 88,082 68.2 2,,735 63.9 .239

MONTHLY AVERAGE, 1922 AND 1929

Percent- Percent-
Year Value age of e ge Value

Increase Increase perunit

i ............................................. $20715 .......... 117,074 .......... 0.177
m1................. ................... 142,021 86 0 95 434 4o.6 .239

EXHIBIT A

QUOTATIONS

From correspondence between German manufacturers, secured during 1927
at the time the making of definite exports prices to the United States was under
consideration as in special price list No. 7 Al of January 1, 1928:

"At the present time we have a representative overseas who reports what a
'Tonhuwabohu' exists on the American wall tile market regarding prices. He
also told us that the time was not far away when the United States Government
customs authority would take energetic steps against the dumping of the German
wall tile factories. You will have to agree with us that something has to be
done before such steps are taken by the United States Government.

63810-29-VOL 2, SCHED 2--49

887.8
366.7
323.1
292.3

27&.0

625.0

225.0

I , I1 1

. Vr.'



766 TARIFF ACT OF 192

"Be it only in the beginning to set factory (invoices) prices, uniform for the
products which go overseas, the greatest danger will have been averted for

he present. This is the most important thing to be done.
"We say expressly that our proposal does not mean to again set definite prices

for the United States but our proposal wants only a uniform setting of invoices.
The granting of a commission in any amount or other confidential agreements is
up to the individual factory.

SWe ask you to please advise us if you accept our proposal in all its parts.
We have no particular interests for ourselves in it we are moved to this step
by no other reasons but the danger that an early high protective import duty
may spoil the business with the United States for all of us.

"In consideration of your reasons we declare ourselves willing to agree for
the future on the following prices; however, without binding obligation: * Square
white 6 by 6, 1 quality, per 100 pieces, $3.50; square white 6 by 3, 1 quality, per
100 pieces, $1.75."

NoTE.-In the third paragraph the factory is privileged to grant commissions
or make confidential agreements which will make lower prices than shown in
special price list No. 7 Al of January 1, 1928.

Refer to Exhibit B.
EXHIBIT B

WALTER VOLLMANN,
Sebnitz, Sachsen, January 4, 1928.

ROsSMAN COnPORATION,
160 East Fifty-sixth Street, New York City.

GENTLEMEN: I beg to confirm receipt of your favor of December 23 which
had my full attention. As I had not heard anything from you I asked Mr.
Golden to pay you a visit. In the meanwhile I received your above-confirmed
letter and your explanations.

I want to thank you for your good intentions toward me and I certainly hope
that the building business will soon open up so to enable you to confirm addi-
tional orders. My manufacturers are now on the go and I would like very
much to keep their good will as I am getting from them quotations and discounts
which are below anything else in the market. The Wandplatten Verband is
already aware of it and they are after me to compel me to quote and bill you
the official prices of their list. They give as the reason for their demand the
fact that when all the exporters stick to the official price list the United States
custom authorities will drop the 10 per cent advance in duties which went re-
cently into effect. I therefore would like to know from you whether it is not
advisable that I adhere to their demand in my consular invoice, iN making it
out according to their list and that I draw on you, as the drafts are traveling
separately, only for the real prices less the discount, both have to be kept secret
anyway. You always would see from a special statement how the drafts are
arrived at. This system would be absolutely correct in regard to the United
States custom authorities and the Wandplatten Verband. can not stir any
trouble and furthermore the additional 10 per cent duty will be probably
eliminated.

I am working now on the new samples line which will leave within a very
short time. Kindly forward me from your side some pattern in which you are
interested to give me an idea in what direction I should work. As I have also
a purchasing office in Milano, Italy, and in Niedereinsiedel, Czechoslovakia, and
as I am going frequently to France and Belgium, speaking all the necessary
languages, I certainly could take care for you in these countries of whatever
commission yort should intrust me with. Please call on me whenever you have
anything to be attended to and it will always be my utmost endeavor to serve
right.

Sincerely yours,
WALTER VOLLM aNN.

* Prices here named 9.1 per cent and 14.7 per cent less than that agreed upon in special price list No. 7 Al.
Sea Table No. 1.
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EXHIBIT C

HANDELSONDERNEMING MADENI,
Maastricht, Holland, May 7, 19.9,

Messrs. RosuMAN CORPORATION,
160 Bt Fifty-cixth street, New York, N. Y.

DEAR SIRS: We are in receipt of your favor of the 23d ultimo, contents of
which engaged our most careful attention, and are very pleased to learn that
you are largely Interested in tiles.

As you will have seen from our pamphlets, we are in a position to quote for all
kinds of tiles, which are in good demand in your market, and we may say that
we are already since several years supplying al kinds of tiles to the most important
English and German exporters for export to all parts of the world, of which trade
we make a specialty; doubtless we will also be in a position to submit your es-
teemed firm prices which will be very attractive, and in order to enable us to
submit you our most suitable offers we should be greatly obliged if you could let
us have specified inquiries for the different kinds of tiles which you are regularly
importing from the Continent, when we shall be only too pleased to submit you
our fully detailed proforma-invoice with utmost prices.

The white glazed wall tiles of which we are suppng annually several millions
for export to nearly all markets are our white glaze "Mmmholland" tiles which
we can offer at present at the following prices, viz.:

First Second
quality quality

White glazed tiles by 6 byI inches-..--------...........13/6 sh. 12/1 sb.
Price per square feet in dollars .----------------------... 0. 129 0. 1136

These prices are to be understood for delivery f. o. b. Rotterdam, inclusive
packing and cost of crates each containing 250 pieces (Dim. 60x58x43 c/m. gr. w.
114 kos.) for payment net in pound sterling against documents at this side .e.,
by opening an irrevocable credit in our favor with our London bankers, the Equit-
able Trust Co. of New York, 10, Moorgate, London, E. C. 2. For this way of
payment we allow a discount of 2 per cent.

Above prices are only valid for quantities of at least 15,000 tiles, shipped on
one B/L; for larger quantities special lower prices are quoted.

We should be pleased to learn that our offer is indeed sufficiently attractive
for your good selves, when we will immediately send you samples.

As, however, will be known to you it is nearly impossible to get an exact
idea of the outturn of a lot when seeing one or even 10 samples, but you must
see the tiles in bulk; we can assure you that we are supplying our tiles in steadily
increasing quantities for export to all parts of the world, and our clients are
always very pleased with quality; the fact that our tiles are supplied in very
large quantities for the English home trade speaks in our opinion sufficiently
so for quality as for prices of our tiles.

In our opinion the best thing to do would be to take a trial with a lot of, say,
15,000 tiles; we feel sure that such a trial consignment will give you satisfaction
in every respect, and that a trial shipment will be the key to a regular largq
business between us in this line.

For your guidance please note that we can accept orders lor execution in the
following proposition, viz: 65 per cent in first quality, along with 35 per cent
in second quality.

Moreover we are from time to time in a position to supply second quality
only; i. e., without ordering for first quality at the same time.

We trust to receive some favorable news from your good selves by turn of
mail and in the meantime, we are, dear sirs,

Yours faithfully,
HANDELSONDERNEMING MADENI.,
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QUARRIES

(Par. 2SO(a)]

LETTER FROM THE UNITED STATES QUARRY TILE CO., EAST
SPARTA, OHIO

JULY 23, 1929.
Hon. SIMEON D. FESs,

Senate Office Building, Washington, D. C.
MY DEAR SENATOR: Because of your consistent interest in theindustries of

Ohio, I take the liberty of soliciting your support in a matter relating to the
wording of paragraph 202 covering tiles of schedule 2, subject: Earths, Earthen.
ware, and Glassware.

Senator Walter E. Edge, of New Jersey, is the chairman of the subcommittee
having under its consideration this schedule and subject. I would be grateful
if you could bring this letter to his attention.

Ohio is one of the leading States of the Union in the manufacture of tile,
including so-called "Quarry tiles." The House eliminated a separate reference
and rates on "so-called quarries or quarry tiles, red or brown, and measuring
seven-eighths of an inch or over in thickness." This has been an important
gain for our industry because imported quarry tile come in direct competition
with all other kinds of tile, and there should be no such distinction.

At the hearing of the Senate subcommittee a quarry importer appeared and
submitted testimony which might very easily confuse the issue, because it is
made to appear that the imported quarries are sold at a higher price than the
comparable domestic article. We are naturally greatly concerned that this
might lead to a reinstatement of a separate clause covering quarry tiles, and
thus put us in the same disadvantageous position which we now hold.

The basis upon which our request for elimination of this separate quarry pro.
vision was granted is stated in the brief submitted by the domestic industry to
the Ways and Means Committee, our contention briefly being that quarry tiles
compete directly with every other kind of tiles, irrespective of designation, not
merely with domestic quarries, but with every type of unglazed tiles. The term
"quarry" is merely a trade name, the same as "encaustic" or "flint." Quarries
are as much tiles as any other kind, they are produced from the same materials
by the same processes and are used for identically the same purposes.

Quarries are made by the "plastic" process. They come into competition
with all other tiles made by this process whether or not the domestic article
happens to be designated by the term "quarries." A number of domestic
quarry products are marketed as "tiles." There is no property or characteristic
which sets quarries apart from other plastic-made tiles. Ingredients, color,
pugging, wire cutting, and repressing are characteristics of process which appl
equally to plastic-made tiles sold under other names. Imported or Welsh
quarries therefore come into competition with such domestic types of tiles as
"touraine" quarries, "ironstone," unglazed falence, and similar plastic products
which sell at 50 cents and more per square foot, f. o. b. factory, as much as with
many products which are sold under special names at 35 and 40 cents per square
foot.

The importers' contention that they are heavy slabs of burned clay resembling
face brick is far-fetched.

Quarry tiles are marketed through the same channels and bought by the same
people that buy and sell other kinds of tiles, there is no difference whatsoever
and we see no reason why this particular type should be sought out for a dis-
criminatory stipulation.

Importers, testimony is misleading with regard to comparable prices, the
contention being that a 6 by 6 imported quarry tile would cost 25 cents f. o. b.
New York City, while in reality this article is landed in New York, inclusive of
packing and transportation at 11.5 cents per foot, exclusive of duty. The
directly comparable domestic article f. o. b. New York City is 26 cents per square
foot and not 17, 15, and 10 as contended by importers. In making this price
comparison in their testimony before the Senate subcommittee the importers
included every conceivable item of expense in arriving at the prices of the
imported article, and compared this with the bare factory price of the domestic
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article. This expedient is bound to mislead the committee and ought to be
brought to its attention. The following is a statement of facts:
Foreign price, net at works (Ruabon, Wales)......shillings per 1,000.. 70/-

Packing................................----------------------do.... 23/
Delivery to Liverpool--- ------- do ....

Net packed..------- ----------------- do.... 98/6

In United States currency and units of quantity:
Factory price at Ruabon--....------------ per square foot.. -0.0679
Packing ..--- ------ -----------------. do.... . 0228

Foreign value -------------- ------------------ - .0907
Freight to Liverpool --.------ ---------------- - 0048
Ocean freight and insurance to New York.......----------- . 0225

F. o. b. New York, exclusive of duty.----- ------ ---- .1180

Domestic price, f. o. b. New York City..----------.------- . 26
Foreign price, f. o. b. New York City --- ---------------- . 118

Net difference-------------------------------- ---- . 142
(Or 120 per cent on foreign price.)

Foreign price, including duty:
(a) Act of 1922 $0.03.... .--------------- .148

(Leaves 40.112 or 95 per cent unprotected.)
(b) House bill H. R. 2667, 70 per cent ad valorem, $0.063.......-. 171

(Leaves $0.089 or 75 per cent unprotected.)
May we have your assurance that these facts will be presented to Senator

Edge and put in the record?
Should you require any further information I should appreciate it if you

would advise me.
Yours very truly, UNITED STATES QUARRY TILE Co.,

By D. A. CABLE, President.

CRUSHED LIMESTONE
(Par. 208]

BRIEF OF THE NATIONAL CRUSHED STONE ASSOCIATION

Hon. REED SMOOT,
Chairman Senate Committee on Finance,

Senate Office Building, Washington, D. C.
SIn: This brief is filed by the National Crushed Stone Association, the main

office of which is located in the Merchandise Building, Fourteenth and S Streets
Washington, D. C., and suggests the retention of the duty of 5 cents per 100
pounds now imposed upon crushed limestone in paragraph 203 of the pending
House bill. This paragraph is identical with paragraph 203 of the tariff act of
1922.

The National Crushed Stone Association also recommends that the same rate
of duty, to wit, 5 cents per 100 pounds, be imposed on crushed trap rock, crushed
granite and on sand and gravel, which are competitive products and therefore
should be accorded the same tariff protection.

The National Crushed Stone Association represents a basic industry having
an annual production of approximately 94,000,000 short tons of stone quarried
and manufactured, utilizing an approximate investment of $250,000,000. The
annual payroll is between $10,000,000 and $12,000,000. The association has
been in active operation for 11 years and it includes within its membership 178
operating companies.

The present officers of the association are as follows:
President: W. F. Wise, 404 Santa Fe Building, Dallas, Tex.
Treasurer: F. T. Gucker, 815 Swede Street, Norristown, Pa.
Secretary: J. R. Boyd, Merchandise Building, Washington, D. C.

* ,.
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Regional vice presidents: A. S. Lane, John S. Lane & Son. (Inc.), Meriden,
Conn.; Allen Patterson, National Lime & Stone Co., Findlay, Ohio; T. I. Weston,
Weston & Brooker Co.. Columbia, S. C.; Harry Landa, Landa Rock Products Co.,
New Braunfels, Tex.; W. R. Sanborn, Lehigh Stone Co., Kankakee, IUl.; A. R.
Wilson Granite Rock Co., Watsonville Calif.; C. M. Doolittle, Canada rushed
Stone Corporation. Hamilton, (Ontario), Canada.

STATISTICS OF THE CRUSHED TONE PRODUCTION

The production of crushed stone in this country in 1927, according to the United
States Bureau of Mines, Department of Commerce, amounted to 94,948,770 short
tons, valued at $97.474 267, which was an increase of 15 per cent in quantity as
compared with the production for 1926. Crushed stone for concrete and road
work (78,544,210 tons, valued at 884,177,237) increased 17 per cent in quantity
and crushed stone reported as used for railroad ballast (16,404,560 tons, valued
at $13,297 030) increased 5 per cent.

One-half of total production is in Great Lakes Basin.
The statistics of the United States Bureau of Mines show that practically 50

per cent of the annual production of crushed stone centers in the states bordering
on the Great Lakes Basin. The production of these states for the year 1927 is as
follows:

State Short tons Value State Short tons Value

New York............... 8,945410 $11,470.94 Wsconsn............... 2,47510 $2469,65
Pennsylvania............ 72, 925132 Mchigan............... 18700 1,2
Ohio................ 1132640 9,907,284 Minnesota............... 790 719452
Indiana............. 4,195 280 4,438,0 ,70 ,4
Illinois............. 7, 64 700 66w 44, 267, 8 45,499,1

Nors.-The above data is from the U. S. Bureau of Mines.

An examination of this table shows that the Canadian producers have prac.
tically unrestricted access to the States which have the greatest production
and therefore the greatest consulting power.

It will be -. ted that Ohio in 1927 produced and consumed 11,323,640 short
tons of crushed stone, valued at $9 907,284. This State is the largest producer
and consumer of crushed stone in the United States, New York ranking second
with 8,946,410 short tons, valued at $11,470,964.

The Canadian producer enters the most valuable portion of the American
market on a low water transportation rate. Under normal conditions these
water rates are considerably lower than the rail rates used by the American
producer, and the economic disparity is further accentuated by the practice of
certain Lake carriers in using crushed stone as a ballasting cargo. There is a
heavy movement of crushed stone from Lake Superior to Ohio ports which is
used as a return cargo by vessels carrying coal to Duluth and upper Lake ports.
As a necessary result, the rates on crushed stone are extremely low and fluctuate
violently. They are not subject to the control of the Interstate Commerce
Commission, as are the rail transportation rates under which the American
producer must haul his products.

USES OF CRUSHED STONE

The principal bses of crushed stone are as follows:
1. Highway construction.
2. Rairoad ballast.
3. Building construction.
There are two kinds of highway construction:
1. Concrete.
2. Bituminous and nonbituminous types. r

PRESENT DUTY ON CRUSHED LIMESTONE l

Paragraph 203, of Schedule 2, of the tariff act of 1922, is as follows: us
"PAR. 203. Limestone (not suitable for use as monumental or building stone) o

crude, or crushed but not pulverized, 6 cents per one hundred pounds; lime, not
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specially provided for, 10 cents per one hundred pounds, including the weight
of the container; hydrated lime, 12 cents per one hundred pounds, including
the weight of the container."

The paragraph above is incorporated without change in the pending House bill.
In recommending the retention of the duty on crushed limestone in accord-

ance with the above provision, the National Crushed Stone Association wishes
to emphasize the present need for protection by the American producers of crushed
limestone operating in the Great Lakes Basin. There is danger of destructive
competition from Canadian producers who enjoy the advantages of cheaper land
values, cheaper and yet efficient labor, and lower transportation costs based on
a water haul. Crushed stone is also used as ballast in Great Lakes vessels
operating between the lower lake ports and Lake Superior, which permits the
dumping of Canadian crushed stone nto te t United States at considerably less
than the domestic cost of production.

CRUSHED STONE IS A MANUFACTURED COMMODITY

Under the present practice of the crushed stone industry, these materials, as
far as the tariff aspect is concerned, are manufactured products. They are not
used as they are found in nature, but must be advanced in value and condition
from the crude state before they can be utilized as commercial products.

Stone must be quarried from the earth, by stripping, drilling, and blasting or
mining. It is next crushed, sometimes washed, screened, and recombined in
certain proportions to meet exact specifications established by the consumers.
These processes, which require a large investment in plant and equipment, as
well as a large expenditure for labor and overhead, justify the imposition of a
rate of duty necessary to equalize the cost of production here and in Canada.
The association has no objection to the importation of crude material in its
natural state under the free list. However, crushed stone, in the present ad-
vanced state of the industry, requires several additional processes which make
it a manufactured article. In the case of limestone, the tariff act of 1922 pro-
vides a crushers' differential of 5 cents per 100 pounds, and the same rate should
be applied to these competitive products.

AMERICAN MARKETS AFFECTED BY CANADIAN COMPETITION

The American markets largely affected by Canadian competition are Chicago,
Milwaukee, Port Huron, Duluth, Detroit, Toledo, Cleveland, Erie, and Buffalo.

There are two classes of limestone operations in the United States which are
dependent upon these markets. One is the strictly commercial operation in
which the bulk of the output is sold for commercial use. The other is primarily
lime or chemical stone, and odd sizes not accepted for chemical use. .Operations
at Alpena, Rockport, and Calcite, Mich., and Marblehead and Kelley Island,
Ohio, supply practically all of the crushed stone use for chemical purposes, such
as cement and blast and open-hearth flux used at all of the Lake ports. There
is an annual production of about 5,000,000 short tons at these plants, for which a
market must be found for by-product tonnage in an approximate amount of
1,000,000 short tons annually, used in highway construction, building construc-
tion, for railway ballast and agricultural limestone. Without the permanent
maintenance of these markets, the price of chemical base material must neces-
sarily be higher, which would no doubt be reflected in the cost of pig iron.

Commercial limestone operations dependent upon the Great Lakes markets
produce annually approximately 9500,000 short tone, which is sold for use in
road, highway and street construction, for railway ballast, and for building con-
struction and all other uses except as a raw material base for chemical production.

COMPETITIVE COMMODITIES SHOULD RECEIVE THE SAME DUTY

The same rate of 5 cents per 100 pounds should be imposed on crushed trap
rock and crushed granite and on sand and gravel. They are products which are
competitive with crushed limestone and should be accorded the same tariff
protection.

Quartzite, however should not be placed on the dutiable list. It is chiefly
used for electro-chemical purposes nmd it does not enter into competition with
crushed limestone, crushed granite, cru d trap rock or sand and gravel.
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CONCLUSION

For the foregoing reasons, the National Crushed Stone Association submits the
following specific recommendations:

1. That the present duty of 5 cents per 100 pounds on crushed limestone now
provided in paragraph 203 of the tariff act of 1922, be retained.

2. That the same rate of duty-to wit, 5 cents per 100 pounds-be imposed
on crushed trap rock, crushed granite and on sand and gravel which are onthe
free list.

3. That quartzite be retained on the free list.
Respectfully submitted.

THE NATIONAL CRUSHED STONE AssoCIATIoN,
By: A. R. BOYD, Secretary.

CEMENT
[Par. 806 (b)]

BRIEF OF E. R. HOLLANDER, REPRESENTING THE FERROORETE
IMPORT CO. (INC.), NEW YORK CITY

Owing to the short time available for my testimony in Washington the com-
mittee invited me to submit in writing any additional information which I
believed would serve to inform them more fully and furnish additional facts
which the importers desired to present.

Imports since 19S (year of adoption of last tariff bill).-Imports have not
exceeded 2,250,000 barrels per year, less than 1 per cent of the consumption,
except in 1925 and 1926, when the boom in Florida existed and embargoes
were placed upon rail freight, with the result that dealers and contractors
bought considerable quantities of imported cement to meet the crisis and
American producers, unable to make rail deliveries themselves, purchased in
Canada and shipped many cargoes of cement to Florida, thereby increasing
the imports.

In answer to a question by Senator Edge, during the taking of testimony, it
is not a fact that imported cement enjoys the same freight rates on American
railroads as do the product of American mills. This is due to the fact that
"commodity rates" are granted from any rail point where cement is produced,
and this rate is little more than one-third and never one-half of the regular
rate for the merchandise. For example, it would cost $1.80 per barrel in carload
lots to ship cement from New York to Chicago, whereas the rate from the
eastern Pqnnsylvania district to the same destination would be about 70 cents.

In 1927 about 56,650,600 barrels were shipped from the eastern district, comr
rising Maryland, eastern Pennsylvania, New Jersey, and New York States.
imported into ports of this district: New York, 39,423 barrels; Boston, 481,541

batrels; Philadelphia, 305,920 barrels; a total of 826,884 barrels for 1927. As
compared with the domestic mill shipments in the same section, 56,550,600
barrels, the imports equal 1.4 per cent. Domestic shipments into New York
State in 1928 were about 14,000,000 barrels, imports into New York in 1928
about 135,000 barrels, making a percentage of 1% per cent.

Information of a much more pertinent nature could be furnished your com-
mittee by the heads of any of the successful and well-managed companies such as
Lehigh Portland Cement Co. Atlas Portland Cement Co., International Portland
Cement Co. and the Alpha Portland Cement Co., rather than from the head of
one of the leads prosperous merged companies. These four produce annually C
about 33 per cent of the total American production and the financial statements
of these companies have been submitted to you in our brief and demonstrate
conclusively the splendid profits made by them all.

We contend that overcapitalized and merged companies, such as Pennsylvania- r
Dixie Portland Cement Corporation and the North American Cement Corpora-
tion owe the poor showings they have made mainly to the issuance of enormous p
blocks of watered stocks, upon which the original mill units, formerly highly n
prosperous, have been expected to continue the payment of former dividend f
rates, which, of course, could not be accomplished except through the continu-
ance of rising prices for the commodity. It is mainly because of the presence of a a
small percentage (1M per cent) of imported cement that the American producers
are unable to continue ndefinitely their policies of continuously advancing prices, 01
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which has been their practice since just prior to the war when the domestic mills
delivered cement in New York at about $1.28 per barrel f. o. b. ears, as compared
with the prices in New York to-day under the same conditions, $2.43 per barrel
f. o. b. cars, or nearly 100 per cent advance in selling price.

Contrary to the statement of Mr. Kelley, president of the North American
Cement Corporation, in his testimony, the prices of cement in New York were not
"reduced totcurb the imports," as the annual imports at the time of the last
reduction January, 1927, were less than 80,000 barrels, and the consumption in
New York was in excess of 12,000,000 barrels.

For many years the Whitehall Cement Co. (American) has sold in the New
York market at about 17 cents below the price of all other American mills, and
their financial statement printed in our brief exposes the large profits they have
made. Its sale, I am informed, is about 400,000 barrels in New York, whereas
the imports in New York for the year preceding the reduction of January 18, 1927,
viz, 1926, was only about 74,402 barrels.

I am attaching hereto extracts (Exhibit 4) showing the status of stock issues of
the Pennsylvania-Dixie Cement Corporation and the North American Cement
Corporation, taken from their own printed statements, made to the New York
Stock Exchange at the tii.ie they applied to have' their stocks listed. Also a
leaflet issued by the National City Co. at the time the:. offered for sale the new
securities of the Pennsylvania-Dixie Cement Corporation.

In addition to the above I am inclosing for reference by your committee the
above-mentioned authorities. (Exhibit 2 filed with the committee.)

The domestic cement companies are continuously issuing propaganda and false
statements, intended to create widespread antagonism to Imported cement of the
highest grades and standing. In 1928 the International Cement Co. ascribed the
partial shutting down of their mill in Nazareth, Pa., to the competition of foreign
cement and issued thousands of reproductions of an inspired news item, a copy of
which is herewith attached. The truth is that the mill in question materially
reduced its production at that time to permit of the installation of new and mod-
ern equipment and it seemed a good time to take advantage of the situation by
turning it into a new weapon against the import of cement.

Another very good reason why the unit of the North American Cement Cor-
poration, which is best situated geographically to serve the New York market, is
unable to ship greater quantities of its cement into this market is because of the
dark color of the cement produced in its Hudson River mill.

Similar statements made regarding the Lawrence mill in Maine I have answered
in my testimony before your committee and submitted a letter from that com-
pany's sales department, broadcasting its prosperity, and absolutely contradict-
ing any evidence that their mill although a new one, is handicapped by cement
imports. The propaganda of the domestic mills is neither sincere, honest nor
issued in good faith.

Your committee asked for information regarding the fixing of prices by the
American industry, and on this subject I can say that it is a fact that the prices
of cement from 17 or 18 mills serving the New York market are absolutely and
concurrently the same. When a new quotation is made for one mill the same price
applies to all, and I am submitting herewith, attached as evidence, letters from the
leading cement producers giving their quotations for New York prior to January
18, 1927, marked "Exhibit A' which are uniformly $2.55 per barrel, and those
submitted as applying after January 18, 1927, marked "Exhibit B,' which are
uniformly $2.43 per barrel the price still prevailing. These prices are subject to
10 cents cash discount and 10 cents dealer's discount and less 40 cents per barrel
for cloth sacks returned. (Exhibits A and B filed with committee.)

The same uniformity of price that applies in the greater New York territory
applies also to other cities, such as Philadelphia, Baltimore, New Orleans,
Chicago, etc.

As evidence that the domestic mills, although fixing uniform prices, pay vary-
ing charges for transportation from their mills to a given market, such as New
York, whether by rail or water, I am attaching herewith freight transportation
rates from four railroad companies and two lighterage companies.

Briefly, the industry is far from needing Government aid in the form of a
protective tariff on cement, as clearly shown by the statements we have sub-
mitted of the more important companies in the country; and it will be uniformly
found that such companies as are not paying dividends would still have the
disadvantage of competing against the well-managed, soundly organized, and
aggressive companies in their own neighborhood.

The only sincere reason the domestic industry can have in demanding a duty
on cement is to create an embargo on its import and a monopoly for themselves
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that will permit unbridled increases in prices at the expense of the consumer.
The tariff proposed by the House would mean an additional burden on the
consumer of about $56,000,000 annually. Such countries as are required under
present law to pay countervailing duties on cement varying from 6 cents per
barrel to 26 cents have been entirely excluded.

FERROCRETB IMPORT Co. (INC.),
E. R. HOLLANDER.

EXHIBIT 1

NORTH AMERICAN CEMENT CORPORATION

[Incorporated Aug. 1.% 192& under the laws of Delaware. As of Sept. 1, 1925, acquired business and
properties of Security Lime & Cement Co. and the Helderberg Cement Co.)

Reported productive capacity:
Security Lime & Cement Co.------------------ barrels.. 2, 100, 000
Helderberg Cement Co.---..-------..--------- do---- 600,000

Total- .----. ------------------------- do.... 2,700, 000

Comparative property valuations in dollars per barrel capacity:
North American Cement Corporation...--------------.... $. 41
Helderberg Cement Co. and Security Lime & Cement Co.. - 1.25

Increase under consolidation (per barrel) --------------- 2.16

North American Cement Corporation, land, buildings, equip-
ment.-------- ------------------------------ 9, 213, 771.00

Security & Helderberg Companies, land, buildings, equip-
ment ------------------------------------------ 3, 378, 969. 80

Increase under consolidation----... ------------ 5,834,801. 20

Published statements showing increased property valuations and capitalization

North American
Cement Corporation

Assets: sept. I, it9
Total current assets--------------- $2, 400, 121. 22
Miscellaneous ----------------------- 6, .000
Properties, includes lands, buildings,

machinery, etc------------------- 9,213, 771. 00
Additions.------------ ---------- 18, 049. 41
Prepaid expenses and deferred charges.. 787, 544. 29

Total assets. ------------------- 12, 425, 985. 92

Liabilities and capital:
Total current liabilities---.......,--- . 335, 93& 42
Reserves -------------------------- 51, 147. 15

Bonded indebtedness: Sinking fund deben-
tures, 6% per cent ------------------ 6, 000, 000. 00

Capital and surplus:
Preferred stbck..--------------- 3,500,000. 00
Common stock---.... ------------ 1 000,000.00
Surplus (initial).-------------- ---- 1, 538 900. 35

Total liabilities and capital--.-----. . 12,425, 985. 92

Security Co.
lelderberg Co.
Aug. 31, 1925

$2, 338, 535.67
36, 626. 00

3, 378, 969. 80
-------------

5,654, 131. 47

337, 888 42
51, 147. 15

1 234,000.00

950, 000. 00
2,241, 000. 00
1940,095. 90

5,564, 131. 47

S5 per cent.
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PENNSYLVANIA-DIXIB CEMENT CORPORATION

Incorporated Sept. 18, 192, under the laws of Delaware. Acquired the plants other assets, and assumed.
the abilities of Deter Portland Cement Co., Clinchfleld Portland Cement do., Dixie Portland Ceonnt
Co., Pennsylvania Cement Co. Reported productive capacity of all these plants, 10000,000 barrels]

Comparative property valuation, in dollars, per barrel capacity:
Pennsylvania-Dixie Cement Corporation..---------------- 2. 60
Predecessor companies (noted above)-------------------- 1.31

Increase under consolidation (per barrel) --------------- 1. 29

Pennsylvania-Dixie Cement Corporation land, buildings,
equipment------------------------------- 26,053,44. 00

Predecessor companies (noted above) land, buildings,
equipment.. ----------. ---------------- 1 1,0,207. 39

Increase under consolidation--... .12, 903, 238 61

Published statements showing increased property' valuations and capitalization

Assets:
Total current assets (includes miscel-

laneous)-------------------------
Properties, includes land, buildings,

and equipment.-....-------.....

Total assets....-----------.....

Liabilities and capital, total current liabili-
ties (includes reserves) --------

Bonded indebtedness, first mortgage bonds-.
Capital and surplus:

Preferred stock.-..-----........--
Common stock---------...........
Surplus--....- ---------------

Total liabilities and capital..-.....

Pennsylvania.
Dixie Cement

Corporation, July
81, 192

$7, 79, 357. 00

26,053, 446. 00

33, 852, 803. 00

1,605, 101. 00
13,000, 000. 00

13, 000,000. 00
4,00, 000. 00
2,247, 702. 00

33, 82, 803. 00

Predecessor com.
pansies (noted

above) July 31,

$7, 179, 33. 53

13, 150, 207. 39

20, 329, 740. 92

1, 997, 82. 87
2,200, 000 00

1,951, 0 00.00
,431 23. 46

6, 749, 383. 59

20, 329, 740. 92

PORCELAIN BOTTLE STOPPERS
[Par. 219]

BRIEF OF THE GEM STOPPER CO., PHILADELPHIA, PA.

FINANCE COMMITTEE OP THE UNITED STATES SENATE,
Washington, D. C.

DEAR SIRS: We are importers of porcelain bottle stoppers from Germany and
are interested in the proposed increase in duty on these stoppers.

For many years we have been importing porcelain bottle stoppers only, from
Germany (no rubber washers or wires, we make these) and we use these for
making bottle stoppers complete for use on citrate of magnesia and other medi-
cinal bottles.

Exhibit No. 1 shows sample of the No. 2 porcelain bottle stopper only, in
question. We pay $2.50 per thousand for these. Free on board steamship at
Bremen, Germany.

Exhibit No. 2 is composed of an invoice for these porcelain bottle stoppers
received from the manufacturer, Porzellanfabrik zu Kloster Veilsdorf, Veilsdorf
(Werra), Thuringen Germany, dated May 2, 1929, and a copy of a letter to
Porzellanfabrik zu Kloster advising that we have paid for these porcelain bottle
stoppers. Also, an original bill of lading showing that these bottle stoppers
arrived here on the "Yankee Line" steamship Seattle Spirit.

Exhibit No. 3 being an invoice dated May 31, 192, from Win. J. Jones &
Co., Ledger Building, Philadelphia, Pa., our broker, showing duty and other
details of expense in connection with importing these porcelain bottle stoppers
from Germany.
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We understand, under the proposed new tariff bill that these porcelain bottle
stoppers shall be dutiable at the rate of 10 cents per dozen plus 60 per cent ad
valorem.

The invoice inclosed, Exhibit No. 2, shows that we are purchasing these por.
celain stoppers in Germany for $2.50 per thousand and pay a duty of 60 per
cent ad valorem, amounting to $1.50, making a total cost of porcelains and duty
84 per thousand plus steamship freight from Germany here, insurance and
brokerage charges.

A further detail cost of these porcelain bottle stoppers at the present time
would be 57 cents per gross, equaling 144 pieces, or 0.047 per dozen, or 0.004
each.

If the new rate of 10 cents per dozen goes into effect, it will increase our duty
$8.40 per thousand pieces, since there are 84 dozen to each 1,000 pieces, thus
making a total cost to import these porcelains of $12.40 per thousand pieces, or
a total duty of 396 per cent in place of 60 per cent or an increase duty of 336
per cent.

For your information will state that we have endeavored to have these porce.
lain stoppers made by different porcelain manufacturers in the United States of
the following addresses: Union Electrical Porcelain Works (Inc.) and Globe
Porcelain Co., of Trenton, N. J.; Woodbridge Pottery Co., Woodbridge, N. J.;
Wheeling Tile Co. Wheeling, W. Va.; R. H. Thomas & Sons Co., East Liverpool,
Ohio; also Saito Bros. Nagoya, Japan, and in each case we as well as our custo-
mers found that we could not use the porcelains made by these different companies,
on account of the low grade of material used and poor workmanship, even though
we paid more money for these than we are now paying for the imported German
porcelains at the present time.

If this proposed duty of 10 cents per dozen goes into effect, it will absolutely
place an embargo against the importing of any of these porcelain stoppers by us.
Therefore, trust that this specific rrte of 10 cents per dozen be eliminated.

The writer offers to appear before you and give in detail any futher information
that you may require regarding these porcelain bottle stoppers.

Respectfully yours, GEM STOPPER CO. (INC.),
E. P. LINCH, President.

GRAPHITE
[Par. 218]

BRIEF OF THE SOUTHWESTERN CONSOLIDATED GRAPHITE CO.,
BOSTON, MASS.

COMMITTEE ON FINANCE
Senate Ofice Building, Washington, D. C.

GENTLEMEN: We have previously submitted to your committee an argument on
this subject, with a copy of the brief which we had presented to the Ways and
Means Committee of the House. We were unable to be present personally at
your hearing, and have not yet received a copy of the proceedings, but have read
brief summaries in the press. We are convinced that it is necessary that further
facts be brought to your attention, and we have the authority of your chairman
to submit a further brief or protest, in rebuttal.

Our qualifications to testify: We have been miners and producers of graphite
for 12 years; we own and operate two plants in Texas and one in Alabama; based
on Bureau of Mines figures, we have for the past 3 years produced over three
times as much crystalline graphite as all the other domestic producers combined.
We have Invested over $2,000,000 in cash in these properties; we are not importers
and we mine our entire product in the United States.

The testimony already given-has been on behalf of producers, naturally
favoring a higher tariff, and on behalf of consumers, naturally favoring a free list;
but this testimony has been far from representative. You have heard from an
Alabama representative speaking for the graphite industry in general, one new
and small Alabama producer, and a railroad geologist. Since the views of these
three coincided one of them was requested, by your committee, to represent the
producers' side, and the argument presented, in substance, was that the domestic
producers, need and request a rate of 5 cents a pound on all grades of graphite.
This is far from being the case; we are by far the leading domestic producer, and
we do not consider such a rate necessary; next to us, the largest producers are the
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Superior Flake Graphite Co. and the Bama Graphite Mines, who were repre.
sented at your hearing by Dr. Walter B. Jones, State geologist of Alabama, who
was not granted the privilege of being heard. Their request was for a rate of
but 2 cents per pound on all grades of graphite. The witnesses may have felt
it necessary to ask for a lot and compromise on a little, but we and the other
principal producers, representing over 90 per cent of the active industry, want
you to know that all we ask is a modest tariff, sufficient to keep the industry alive.

Appearing before you and asking for elimination of the tariff were a repre-
sentative of the crucible industry and a representative of a firm of importers
and grinders; are they qualified to represent the domestic users of graphite?
According to the last figures of the Bureau of Mines, the crucible industry uses
only about 13 per cent of the total consumption. They claim that the present
tariff is ruining their industry, it is true that the crucible industry is declining,
but the real reason for the decline is explained as follows by the Bureau of Mines,
in Information Circular No. 6118, of April, 1919:

"The relative importance of the various outlets for graphite has undergone
great changes within the last few years. Before the World War graphite crucibles
accounted for more than 50 per cent of the quantity and probably 75 per cent or
more of the value of all graphite consumed in the United States; but by 1923 the
proportion used in crucibles had dropped to about 15 per cent and subsequently
it has declined even further. This decline is due to the fact that changes in the
methods of melting both high-grade steels and brass have reduced the demand
for crucibles. With respect to steel the extent of this reduction is indicated by
the figures for production of crucible steel, which averaged 107,000 tons yearly
during the 4-year period immediately preceding the outbreak of the World War
and only 25,000 tons annually during the period 1928 to 1926. Since similar
changes have taken place in the brass industry the consumption of high-grade
graphite for crucible manufacture is scarcely one-third as great now as It was
n 1913. At present almost all firms that melt steel or brass in large quantities

are using electric furnaces or gas-fired hearth furnaces. It is possible now to get
a small electric furnace for as little as $35,000, and if one of these furnaces can
be kept busy it is usually more economical than to continue the use of crucibles.
Crucible melting is now confined to small or intermittent operations. Since it
appears that all firms that can use electric furnaces economically are now using
them, further inroads upon the demand for crucibles from this source can not
continue at the former rate. Nevertheless, a further decline in the demand for
crucible graphite is expected because there is a tendency to centralize manu-
facture in large plants and because crucibles that are being made to-day last
longer and hence need not be replaced as frequently as those formerly employed.
The trend toward the use of larger crucibles likewise tends to decrease the ratio
of graphite required to metal melted."

The crucible makers also claim that Ceylon graphite must be used in crucibles,
regardless of the measure of the tariff. Again we refer you to the recent publi.
cation of the Bureau of Mines as follows: "The statement has frequently been
made that no satisfactory substitute for crystalline graphite, in the manufacture
of crucibles, has been found. It has even been asserted more specifically that
Ceylon plumbago is essential to the effective operation of munition factories,
even during a war emergency, when price is not the major consideration. The
experience of Germany in the Great War bears on this. "This article (Bureau
of Mines Iiformation Circular No. 6123, May, 1929) goes on to state that Ger-
many found that this was not so, and states, incidentally, that when the imported
graphite was not available one method of rendering the smaller domestic flake
more refractory and thus better suited to crucible use, was to press it into larger
aggregates, like briquettes." "

The Bureau of Mines further states that "American flake has been used with
good success (in making crucibles), but there is a wide divergence of opinion as
to whether as good crucibles can be made from 100 per cent flake graphites as
from the usual mixtures. Flake graphite was substituted to a large extent for
Ceylon grades during the war."

A Canadian authority states: "If Ceylon graphite could not be obtained, the
production of metal would not be diminished in any way as we could get along
very well with flake and amorphous graphite, carbon, and coke."

Gentlemen, we do not claim that our domestic graphite can be substituted
100 per cent overnight for imported graphite in crucible use, but it certainly can
be used, and we are selling the entire output of large flake from our Alabama
mines, to two of the largest crucible manufacturers in this country.

Please note the following facts: The crucible makers plead hard times and the
need of relief, and blame the tariff; yet the Joseph Dixon Co., who testified
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before you, admit that for the past 10 or 15 years they have been able to pay
8 per cent stock dividends; we are the largest graphite producers, but neither
We nor any other domestic producer has ever been able to pay any dividend.

The crucible makers would have you believe that the tariff on graphite has
been a serious blow to them, and largely responsible for their decline. We call
your attention to the following figures from the Federal Census:

"Value of products of crucible manufacturers, 1919, $4,293,688; cost of
materials $2,233,072, or 42.2 per cent.

"Value of products, 1925, $2,091,518; cost of materials $754,817,t or 36.1
per cent."

Therefore it is evident that the cost of materials in which graphite is a principal
tem, is a less serious factor since the tariff than it was before.

We also invite your attention to the following quotation from Bureau of
Mines Information Circular No. 6118, of April, 1929: "In a general way, the
best Ceylon lump graphite may be taken as a barometer of the graphite market.
Before the war, this grade sold generally at 8 to 10 cents per pound, de-
livered in New York City. After rising to 32 cents during the war, it dropped
below 6 cents in 1921, where-despite the new tariff-it remained until 1924,
when it rose to 7 cents." Therefore, despite the wail of the crucible makers over
the present tariff, they are now getting their imported graphite cheaper than
they could get it before the tariff went into effect.

The Bureau of Mines statistics also show that since the tariff act in 1922, the
imports of crystalline flake have increased in value from about $38,000 in 1923 to
about $241,000 in 1928, while the imports of lump chip, and dust in 1928 were
valued at $452,00, the highest figure since 1922. In the 10 years before the war
and the tariff, the domestic production was 27 per cent of the domestic con.
sumption, while in the last 6 years, it was but 23 per cent of the consumption.
Certainly there is no indication here that the tariff has hurt the importers.

The crucible makers, and others, tell you that the present tariff should be re.
moved, as it is of no benefit to domestic producers. This is partly true and
partly incorrect; the present tariff has not been able to revive the domestic
graphite industry, because the tariffs imposed have been insufficient. But they
have been helpful, and we, as the largest domestic producers, know of many
Instances, where the competition has been on price alone, and where a removal
of the tariff would certainly lose us a great deal of business. We likewise know
of many instances, where the margin is very narrow, and where a small increase
in the tariff would enable us to compete.

It must be remembered that the foreign deposits enjoy several advantages:
(1) They are much richer, and carry much more graphite per ton of rock, thus
vastly reducing the expense of concentration; (2) they are mined by native labor
women and children, at wages which are a fraction of those which our standard
of living requires; and (3) they enjoy much lower transportation costs. We offer
the following list of comparative freight rates, per gross ton.

From To New York City
Ceylon...---.. --. ---------------- ------------- $. 10
Madagascar-.----------...--------------- --------------- 17. 90
Mexico (rail) ...--.......------- ---------. ------------------ 10.00
Texas (rail)------ ---------- -------- ------------ 1& 00
Alabama (rail).------- ----------------------------- 17. 90
And, from the Bureau of Mines again, we quote: "Vein graphite can not now be
produced in Montana and delivered in eastern consuming centers at the prices
of comparable Ceylon grades. It costs more to haul the Montana product by
rail than to ship the imported product half way around the world by water.
Difference in wages further handicap the American producers, who must meet the
western mining camp scale of wages.

Most particularly, gentlemen, we call your attention to a most flagrantly
unfair existing condition; the crucible makers, and all other manufacturers who
use graphite, have, under both the existing and proposed tariff laws, a protection
of 45 per cent ad valorem of their products. That this is effective is very clearly
shown by the following statistics from the Department of Commerce:

Value of domestic crubicle production, 1925.--... $2,091, 18. 00
Value of imported crucibles, 19256 ------------ 548 00

That is, the imports amounted to about two one-hundredths of 1 per cent of
the domestic production. In the same year, 1925, the imports of graphite were
valued at about nine times the domestic production. The crucible makers have
an absolute embargo protecting them, yet they are asking you to remove what
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little protection the graphite producers have, so that they can get their raw
material on the free list.

You have had further testimony, from a firm of importers, who have told you
that the tariff which we ask would not benefit us, as they would be forced to con-
tinue to use the foreign products anyway. Gentlemen, this is very far from being
true; in 1928 we sold several million pounds of our graphite to the following indus-
tries: Dry battery, crucible, foundry facing, stove polish, and carbon manufac-
turers, and miscellaneous users.

In every one of these industries we have encountered severe competition from
imported graphite, and in every one of them we could sell much more if it were
not for foreign competition. The battery manufacturers use considerable graph-
ite from Mexico and Ceylon, the crucible makers a lot from Ceylon and Mada-
gascar, the facing people a great deal from Mexico, Ceylon and Madagascar the
polish manufacturers from Mexico and Korea, etc. In every case where we have
gained a foothold and made sales, it has been due to the superiority of our product,

helped out by the fact that in the Middle West we have a slight advantage in
freight costs which enables us to compete on a price basis. We are selling very
large amounts to facing manufacturers in Chicago and Cincinnati, but although
the manufacturers in the East make the same prodiuts and compete in the same
markets, we are unable to sell them our graphite, although they tell us frankly
that they like it and want us to advise them whenever we can compete with the
price of imported goods. In every other industry the story is almost precisely
the same our graphite is approved for quality, and at times when the foreign
supply is held up, or rises in price, our graphite Is used with complete satisfaction.
At all other times it is a matter of price competition alone. In the East we
must compete with Korea, Ceylon, and Madagascar, who enjoy lower freight
rates and cheaper labor, in the Middle West and Lake Region we must compete
with Canada, which enjoys the advantage, under a peculiar ruling, of bringing
in crystalline graphite under the low duty applicable to amorphous graphite.
We quote from Bureau of Mines Circular No. 6118, of April, 1919.

It is a rule of customs procedure that commercial classification holds as against
technical or scientific nomenclature. Most Canadian deposits, for example,
have been described by geologists and engineers as composed of crystalline flake,
but the dust therefrom has been entered into the United States as amorphous
graphite under a ruling of the Customs Court. The abstract of the evidence
reads in part as follows: "The importer produced six witnesses who all qualified
as experts and who all testified that the merchandise in question was amorphous
graphite and that amorphous graphite had a well-known and uniform commercial
designation at and prior to September 21, 1922. They all testified that the
merchandise was not crystalline, although traces of crystalline were found
therein."

In the Middle West and in the South we must compete with Mexico and
Korea, which also enjoy cheap labor and low freight rates. Mexican graphite
pays a freight rate of $12 per ton from interior Mexico through the Southwest
into Detroit, while we have to pay $11.65 per ton from Texas to Detroit. The
explanation is that the Mexican product, mined with native labor and requiring
little or no concentration cost, is valued at a very low price, which reduces the
freight rate.

Mexican graphite is largely amorphous, and the importers of it testified before
the House that the present very low tariff on amorphous, 10 per cent, be removed,
as there is no amorphous graphite in the United States to compare with it.
They also stated that they were not hurting any concern in this country by
importing it, implying that they were not competing and that the tariff is of
no benefit. It is true that there is not much good amorphous graphite being
produced in the United States, but they did not tell you that amorphus is in
almost every industry, lubricants, brushes, batteries, foundry facings, etc., a
competitor with crystalline graphite, and that in the absence of amorphous
graphite nearly etery need for it can be filled equally as well by our crystalline
graphite. Because of their cheap labor, low duty, and low freight rates, they
are getting much business that domestic producers would otherwise have.
Definite examples of this are in the battery and foundry facing industries.

And now to be specific; the consumers are asking for complete elimination of
all tariffs on all grades of graphite, although they ask that you continue their
own 45 per cent tariff, in effect an embargo. Other witnesses, speaking for the
graphite producers, have asked for a rate of 5 cents per pound on all grades.
There are at present three classifications, for tariff purposes: (1) Crystalline
flake, present rate 1% cents (1 cents proposed by House); (2) crystalline lump,
chip or dust, present rate 20 per cent ad valorem (25 per cent proposed by
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House); (3) amorphous, present rate 10 per cent ad valorem, no change proposed
by House.

On the crystalline flake, we ask that you continue the present rate of 1% cents
per pound, and our only reason for not asking an increase is that the bulk of our
production is in the other grades, so that with proper protection in those grades
we can just about break even on our flake operations and at the same time not
strike a blow at the crucible industry; this industry, although admittedly more
prosperous than our own, is in a decline, and we do not wish to destroy the prin.
cipal market for our large flake. We admit, on behalf of the other domestic pro.
ducers, that a tariff of 1% cents on the flake grade will not be sufficient protection
to permit of even reasonable operation, but a rate of 5 cents per pound is un.
necessarily high. Any reduction from the present rate, even the proposed re.
duction to 14 cents, will be a very serious blow to every one of us. It must be
remembered that no domestic producer can survive unless he can sell his highest
grade, the flake, at a reasonable price.

On all other grades, the present rates, are not sufficient to allow any producer
to operate at even a small profit, or the average producer to break even. The
best possible evidence of this is that we, who produce over 80 per cent of the
country's total, who have been in the industry for over 12 years, who have mod.
ern and efficient plants with the most efficient extraction and lowest costs in the
country, have never been able to pay a dividend and have to date been unable to
recover our investment.

We do not begrudge our customers their 45 per cent embargo on their products,
nor do subscribe to the demands of some of the producers. We ask only that
you give us sufficient protection to offset the low cost of native labor in other
countries and to partially offset the natural advantages, given them by nature
in the richness of their graphite deposits, which contain 30 to 50 per cent graphite
as against our 2 to 5 per cent. We ask that on all grades other than the crystal.
line flake, you impose a rate of 2 cents per pound, and that you remedy the
weakness of existing regulations which now permit the Importation of crystalline
fines under the name and low rate of amorphous.

Ours is a key industry, vital to the nation in time of emergency; our tariff
protection has been meager, and it is admitted that our industry can not survive
without more protection. All of the industries which use our graphite have
enjoyed a 45 per cent embargo, and have admittedly made profits; only a very
small percentage of them have even taken pains to appear before you, yet the
net result so far has been that the House bill gives them further protection by
reducing the tariff on flake to I cents per pound, makes no change in the rate
on amorphous and grants only a 5 per cent increase in the other grade.

As the leading American producer, we respectfully ask that you give us at
least a reasonable share of the protection which is given the users of our product.

Respectfully submitted, SSOUTHWSTIRN CONSOLIDATED GRAPITE Co
R. H. BUnaon, Assistant Treasurer.

COLORED GLASS
[Pars. 919 and 924]

BRIEF OF LEO POPPER & SONS, THE MORRIS GLASS CO. (INC.),
8. A. BENDREIM 0O. (INC.), OF NEW YORK CITY, AND SCHRBNK
& CO., HOBOKEN, N. J.

To the COMMITTn ON FINANCE, UNITED STATES SENATE,
Washington, D. C.

Colored glass, commonly known as pot metal, flashed, and antique glass, con-
stitutes a subdivision of plate, cylinder, crown, and sheet glass covered by para-
graph 224, "subject to a duty of 5 per cent ad valorem in addition to the rates
otherwise chargeable thereon." The rates otherwise chargeable on this par-
ticular glass are the rates provided for on window glass in paragraph 219.

CLASSIFICATION AND USES

Antique glass.-It is manufactured for the special purpose of reproducing the
antique effect of stained glass windows made centuries ago. This glass is mar-
keted in hundreds of different colors or shades, which are subdivided generally
in six classes-white, light colors, dark colors, rubies, flashed, and gold rubies.
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The distinguishing feature of the glass is the fact that it is shaded in the sheet
and is seeded irregularly. Antique glass is manufactured domestically in abso-
lutely insignificant quantities and a much limited number of colors.

Colored sheet gks..-It is characterized by its description in that it is colored
and sold in stock sheets. This glass is manufactured by two different methods:
One is called pot metal, meaning the colors are mixed with the raw material in
their fluid state in the pot, and the other is called "flashed," meaning that the
desired shade of color is flashed into sheet glass. Flashed glass, used chiefly for
etching purposes, is not made at all in the United States. Colored glass con.
stitutes the chief raw material used by the American stained-glass window
manufacturers, either in their natural state or for the purpose of staining, etching,
painting, ornamenting, or otherwise decorating same in the process of producing
stained-glass windows.

IMPORTS

Annual imports of colored glass, commonly known as pot metal, flashed, and
antique glass, represent only a small percentage of the total United States im-
ports of all kinds of cylinder, crown, and sheet glass. No separate figures as to
the imports under paragraph 224 are available for the reason that all the imports
under this paragraph are given in the customs statistics as totals and are sub.
divided merely pursuant to the provisions of paragraph 219 for the purposes of
assessing the specific rates of duty provided therein and in addition thereto the
5 per cent ad valorem provided for in paragraph 224.

AMERICAN STAINED GLASS WINDOW MANUFACTURERS DEPENDING UPON IMPORTED
COLORED GLASS

Until a few years ago all antique colored and flashed glass used in this country
was imported from abroad, mainly from England, France, Belgium and Ger-
many. This fact was alluded to in the testimony of Mr. George H. Payne, the
spokesman for the Stained Glass Association of America. (H. T. R. 1929,
p. 1606.) He refers to the fact that there is developing in America, favored by
tariff protection, "an industry that is manufacturing various kinds of glass used
in a stained or painted window." Similar evidence was given before your
honorable committee by the same gentleman, as well as in the briefs submitted
on behalf of the said association. While it is readily admitted by us that there
is one factory which has in recent years attempted to manufacture in the United
States colored glass of the potmetal variety, known by the trade name of antique
glass in white, light, and dark colors, yet the quantities actually produced are
insignificant and wholly insufficient to satisfy the domestic demand. Besides,
it is of such an inferior quality when compared with the foreign product that it is
actually sold at a price from 45 to 50 per cent below the imported article. For
instance, certain shades of light colors of antique glass domestically made may
be purchased in the open market at 35 cents a square foot, whereas the like shades
of foreign manufacture of much superior quality are sold from 50 cents to $2.25
a square foot.

Therefore, while white, light, and dark colored glass is produced here on a
small scale, these American-made products are in no way affected by imports,
for the simple reason that the foreign glass is of much finer quality and of an
entirely different character and is to much higher priced that it is not sold in
competition with the domestic products. As regards the other three divisions
of colored glass, known in the trade as rubies, flashed, and gold rubies, they are
not made at all in the United States. The production of flashed glass in par-
ticular is a very difficult process and has taken the foreign manufacturers literally
hundreds of years to perfect and maintain. The foreign factories are enterprises
which have been in the same families in several instances for more than 200 years.
The manufacture of these glasses is so difficult that it can not be readily trans-
planted from one country to another. Facilities alone are not sufficient. What
is essentially necessary is experience extended over many years and a tradition
developed in the making of these art glasses.

While the spokesmen for the domestic stained-glass window manufacturers
have declared themselves ready and willing, in their testimouy before the House
committee as well as your honorable committee, to pay increased duties on these
imported raw materials, because it would tend to protect another American
industry, yet it is respectfully submitted, and it is borne out by the testimony,
that any increase in the rates of duty on raw material could only be consented to
if a compensatory duty would be granted on imported stained-glass windows,
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under paragraph 230. However, an increased rate of duty of 10 per cent ad
valorem, granted to the domestic manufacturers on stained-glass windows under
said paragraph 230, can certainly not be called compensatory in view of increases
in the rates of duty on colored glass under paragraph 219 running from 100 to
700 per cent.

It is respectfully submitted that when the domestic stained-glass window manu..
facturers expressed their willingness of paying such higher rates of duty under
paragraph 219, they were not clear themselves of the consequences, as is now
readily admitted by them, of the actual working out of such new rates of duty.
They were unaware of the fact that, due to the high foreign costs of imported
colored glass, the application of the minimum rate of duty of 50 per cent ad
valorem would result in the enormous increase of duties up to 700 per cent.
It is further submitted that it could not be the intention of Congress to increase
the rates of duty up to 700 per cent on an essential raw material for a domestic
industry which admittedly is not in prosperous condition, and that the effect of
paragraph 219 upon colored glass is not the intentional but only the incidental
result of its general application.

By presidential proclamation of May 14, 1929, the rates of duty under para.
graph 219 were already increased on an average of 50 per cent for all brackets.
The report of the United States Tariff Commission to the President of the United
States, rendered on March 19, 1929, deals exclusively with the differences in costs
of production of window glass in the United States and in Belgium, the principal
competing country. The findings of fact and recommendations of the Tariff
Commission apply solely to ordinary window glass. It must be assumed that
such findings of fact and recommendations made by the Tariff Commission were
approved by the House committee, as the rates as proclaimed by the President
are embodied in paragraph 219 of the House bill. In addition thereto it is in
paragraph 219 "Provided, That none of the foregoing shall be subject to a less
rate of duty than 50 per centum ad valorem:" However justified such rate or
rates of duty may be on window glass, it or they can certainly not find any justi-
fication on colored glass referred to herein, for the reasons that, firstly, imports
of this glass are not competitive with any domestic manufactures; and secondly,
the effect of such unwarranted high rate can only be much higher cost prices to
the domestic manufacturers for needed raw products not made in the United
States, seriously curtailing their business and ultimately driving out this industry
from this country into thehands of European stained-glass window manufacturers.

Antique glass made in England, Germany, France, and Belgium differ widely
from one another in general character and quality and therefore also in prices
at which they are sold.

English antique glass comes closest to a reproduction of the famous medieval
colored glass. It is entirely different in character and type from colored glass
made in any other country. However, in spite of its high prices it is used more
extensively than any other antique glass manufactured at the present time.

Next in quality is German antique glass, selling about 30 per cent below the
English glass. French and Belgian antique glasses, although cheaper than the
Gernan manufacture, are being imported only in small quantities. The fact
that the highest-priced antique glass is enjoying the greatest sale proves con-
elusively as regards this commodity that it is entirely a question of quality. A
good stained window can not be produced from poor quality colored glass. The
window manufacturer requires colored glass of substantial quality in a great
variety of shades for which he is entirely depending upon imports.

English antique glass is imported in comparatively small sheets; its specific
duty is assessed under the second bracket of paragraph 219, whereas English
colored sheet glass is generally dutiable under the fifth bracket and German
colored glass under the third bracket of said paragraph. If we take for illustra-
tion purposes glass coming under the latter bracket running in size from 384 to
720 square inches, duties would be applied as follows:

Under the tariff act of 1922, 1% cents a pound. Under the rate proclaimed
by the President and as embodied in the House bill, 23e cents a pound, so that
the latter means already an increase in the specific duty of 50 per cent. Gener-
ally 1 square foot will weigh 2 pounds, so that the minimum specific rate would
be 4% cents a square foot plus 5 per cent ad valorem under paragraph 224.
Applying these rates to the lowest-priced imported antique glass in white colors,
selling abroad at about 18 cents per square foot, the total duty under the com-
pound rates of the act of 1922 would be 4.15 per cent and under the proposed
rates already in force pursuant to presidential proclamation 5.78 cents. How-
ever, at a foreign cost price of 18 cents the said specific rate would not be appli-



EARTHS, EARTHENWARE, AND GLASSWARE 783

Colors

Average foreign cost........
Specific duty under par.

219 (sizes, 1,200-2,400
square nch:

(a) 21 cents per pound
(b) 3 cents per pound

rate in House bill
and as fixed by presl-
dentlal proclamation
May 14, 1929.........

Duty of 5 per cent ad
valorem under r. 224....

Total duty under act of
1922 (amounts of column
3a plus column 4) .........

Total duty under president,
trial proclamation
(amounts column 3b plus
column 4) ............ I

Total duty under House
bill (par. 219, 50 per cent
ad va'orem, plus par. 224,
5 p i cent ad valorem;
tr.' l 55 per cent ad va.
orem).................

Percentage of increase over
compound rate of act of
1922......................

Percentage of increase over
compound rates under
presidential proclama.
tion......................

Flashed
opal

Sin.
gle

$a 18

2.48

Dou-
ble

$0.22

3.0

3.72 &40

.90 1.10

.3.38

4.62

9.90
Per
cent

193

114

4.70

6.50

12.10
Per

17

86

Flashed
yeUow and Pot p1

blue and blue
SI I I I

Sin.81*gle

$0.a

Dou-
ble

$0.25

81 Sin-
gle

$0.23

3.72 5.40 3.72

1.00 1.25 1.15

3.48 4.85 3 .

4.72 6.65 4.87

1

11.00 13.75 12.65
Per Per Per
cent cent cent

211 189 249

135 107 160

Dou-
ble

$0 29

5.40

1.45

5.05

.85

15.95
Per
cent

216

130

Pot green

1 -

Pot signal
green

Sin IDou.
gle ble

$0.34 $ .50

2.48 3.60

Sin-
gle

$0.28

2.48

8.72

1.40

3.88

5.12

15.40
Per
cent

300

200

Dou.
ble

$0.35

3.60

&540

1.75

5.35

7.15

19.25
Per
cent

260

170

3.72

1.70

4.18

5.42

18.70
Per
cent

348

245

5.40

2.50

6.10

7.90

27.50
Per
cent

350

249
I
I

Flashed
ruby

Sin- Dou.
gle ble

$0.13 I$018

2.48 3.60

3.72 &540

.65 .90

3.13 4.50

4.37 6.30

7.15 9.90j
Per Per
cent cent'

129 100

64 57!

cable, but instead the minimum ad valorem duty of 50 per cent as provided for
in paragraph 219, which, together with 5 per cent ad valorem duty under para-
graph 24, would amount to 9.90 cents per square foot. Thus we should have
on the lowest-priced imported antique glass an increase of 70 per cent over the
compound rates under presidential proclamation and an increase of 140 per cent
over the compound rates of the act of 1922. Applying the same duties to differ-
ent colored glasses, pot metal, flashed and antique, running in foreign cost from
16 cents to $1.50 per square foot, it is found that the increase in duties would
run up to 66 and 700 per cent, respectively, as may be seen from the following
comparative tables for English antique and colored sheet glass, as well as German
antique glass.

English antique glass
SPer square foot -average weight of 2 pounds]

Whites Rubles Rubies
Colors and Colors on on 001

tinted white colon ri b lee

Average foreign cost....................................... $1.,29 $1.36 $1.62 $1.75 $L 0Specific duty under par. 219 size (150-384 square inches):
(a) 1N cents per pound................................... 2.75 275 275 275 27
(b) 2A cents per pound rate In House bill and as fixed by

presldental prolamation May 14,1929............... 4. 13 13 4.13 4 13 4.13
Duty of per cent ad valorem under par. 224.................. 1.45 1.80 3.10 .75 7.50
Total duty under act of 1922 amounts of column 3a plus column
4......................................................... 4.20 4.55 5.85 . 50 10. 25

Total duty under presidential proclamation amounts, column*
3b plus column 4 .......................................... 5.58 .93 7.23 7.88 11.63

Total duty under House bill ................................. 15.95 19.80 34.10 4L25 8250
Per cent Per cent Per cent Pecent fPer tet

Percentage of increase over compound rates of act of 1922..... 280 335 83 5 00
Percentage of increase over compound rates under presidential

proclamation............................................. 186 234 372 424 c60

I Par. 219,50 per cent ad valorem plus, par. 224, 5 per cent ad valorem; total, 5 per cent ad valorem.

English colored sheet glass
[Single, 16 ounces, average 110 pounds per 100 square feet; double thickness, 21 ounces, average 160 pounds

per 100 square feet]

<
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German Antique Glass

[Per square foot-average weight of 2 pounds)

Colors White lt r Rubles Flashed rub

Average foreign cost............................. 0.18 0t22 $0.30 03 $3042 0.00
Specifle duty under per. 219 size (384-720 square

Inches):
(a) 1 cents per pound ......................... .25 3.25 -. 25 3.25 8325 3.2
() cents per pound rate in House bill and as

fixed by presidential proclamation May 14,1929.. 4.88 4.88 -4.88 4.88 4.88 4.8
Dutyof percentadvaloremunderper.24............ .90 1.0 1.0-1.0 1.80 2.10 4.50
Total duty under act of 1922amounts ofcolumn 3a plus

column 4......................... ........ .... 4.15 4.35 -4.75 &05 5.35 7.73
Total duty under presidential proclamation amounts,

column3b pluscolumn 4................... .... . 578 5.9-8 -638 0.68 &98 9.8
Total duty under House bill: par. 219, 50 per cer' ad

valorem plus par. 224, per cent ad valorem; total,
55 per cent...................................... 9.90 12.10 15.50 19.80 23.10 49.50

Per cest Per cent Per cent Per cent Per cent Per tet
Percentage of increase over compound rates of act of

1922...................................... percent.. 140 180 250 292 333 540
Percentage of increase over compound rates under

presidential proclamation..................per cent.. 70 103 160 200 230 430

As it was the evident purpose of the House to apply the minimum rate of duty
of 50 per cent ad valorem as provided in paragraph 219, to window glass, and as
the application of such minimum rate of duty to colored glass will bring about
results as revealed in said comparative tables, which can not be the intention of
Congress, as it is contrary to the best interests of a domestic industry affected
thereby, and further as it is not a question of an equalization of the differences
in the domestic and foreign costs of production, we respectfully submit that
paragraph 219 be amended to the effect that the minimum rate of duty of 50 per
cent ad valorem shall not apply to colored glass, commonly known as pot metal,
flashed and antique glass.

We are confident that such change will have the frdl approval of the domestic
window glass manufacturers as they do not make colored glass, commonly known
as pot metal, flashed and antique glass, and.therefore can not be interested in
imports which do not affect their own manufactures.

Therefore we respectfully ask your honorable committee that paragraph 219
be amended by inserting on page 43, line 24, paragraph 219, after the word
foregoing, "except colored glass, commonly known as pot metal, flashed and
antique glass."

In conclusion we respectfully submit that the continued importations of foreign-
made colored glass will not endanger the prosperity of any American industry,
that due consideration of the testimony furnished by the importers will con-
clusively prove that the proposed minimum rate of duty of 80 per cent ad valorem
under paragraph 219 is unwarranted and can not be justified in its application
to imports of colored glass, commonly known as pot metal, flashed and antique
glass, which forms an essential raw material for an important domestic Industry
and that our request for relief as embodied in a rephrased paragraph 219, as
hereinbefore submitted, should be granted.

Respectfully submitted:
LERoY O. YOuNG,
LEO POPPER & SONS, t

New York City.
E. STANLEY PECK, President,
THE MORRIS GLASS Co. (INC.),

New York City.
ROBERT SCHRENK, President, e
SCHRENC & Co., Hoboken, N. J.
S. A. BENDHEIM, President,
S. A. BENDBEIM CO. (INC.) 0

Netw York City.
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SLATE
[Par. 287]

BRIEF OF THE CONSOLIDATED SLATE CORPORATION OF VER-
MONT, SLATE WORKERS' UNION, LOCAL NO. 17587, W. H.
PELKEY, CLARK-FLANAGAN (INC.), AND HINCHEY CONSOLI-
DATED SLATE CO.

CHANGES IN DUTIES RECOMMENDED

Slates, slate shingles and all other slate roof covering, 1M cents per pound;
slate blackboards and all slate in form and quality suitable for use as blackboards,
4 cents a pound; all other slate material not including articles wholly or partly
manufactured, 3 cents per pound; all other articles in chief value of slate, wholly
or partly manufactured, whether elsewhere provided for or not, 3 cents per pound
and 40 per cent ad valorem.

The reasons advanced for amending the House bill above mentioned pertaining
to slate by asking for the specific duties above mentioned instead of the 16 per
cent ad valorem contained in the bill as now before the Senate for consideration
are as follows:

(a) Domestic labor should be protected against foreign labor where the work
is practically identical.

The following table will represent the wages paid to quarrymen and stonecutters
in both France and Italy as compared with the wages paid to quarrymen, rubbish
men and slatemakers of the United States. The authority for the wages paid to
quarrymen and stonecutters in France is shown by a letter from the Unted States
Department of Labor, dated May 21, 1929, from Ethelbert Stewart, Commission-
er of Labor Statistics, and marked "Exhibit A." The information as to wages
paid to quarrymen and laborers in Italy is obtained from a table compiled from
Bollettino del Laboro e della Previdenza Sociale (Rome) January, 1928, pages
45-65.

This table of the Italian wages gives both the minimum and maximum daily
wages for the quarries in Italy and in each instance we have given the maximum
daily wage for Italian labor. For domestic labor we have used the average wage
figure and not the maximum, thereby giving the foreign labor the very must
favorable figures.

S Maximum AverageAverage, al. daily wage
Nature of employment France daly waVg VergmIal y  

untading

Rubbishmen laborers.............................. .............. . 934 $4.5
urrymen............................. .. .................... $1.1 1.32 76
ttersorslatemakers................................ ..... I.25 117 & 7

S9-bour day.

The daily wage of domestic labor is all figured on a 9-hour basis. The rockmen,
quarriers and slate makers each receive 75 cents per hour, and rubbish men, or
laborers, receive 50 to 60 cents per hour, making an average of 55 cents per hour.

Due to the fact that all the quarries in the Vermont section are operated under
the "open pit" method, there Is a large amount of lost time due to climatic con-
ditions. There are many days during a Vermont winter when the temperature
will continue throughout the day at more than 25° below zero, making it utterly
impossible for the men to handle the rock in the quarries and remain out of doors
to perform their regular duties. Likewise it often occurs that on account of bliz.
zards and snow storms in this particular section laborers are very often unable to
even reach the quarries.

Since practically all of the work in the operation of the quarries must be carried
on out of doors there is a loss of time on rainy days. The average number of
possible working days for a Vermont quarryman or slate making during the year
in our locality is 263. The following two tables will show the number of working
days for the years 1926, 1927, and 1928, in two of our largest quarries, which have
always endeavored to give their men employment whenever possible; for the
Consolidated Slate Corporation of Vermont during the year 1926 there were 252
full working days; during 1927, 230 working days; and 1928, 228 working days,
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making an average of 236 days. For the Mahar Bros. Slate Co. (Inc.), No. I
quarry for the years of 1926, 1927, and 1928 the average number of working days
for tke 3-year period was 263 as shown below:

Hours Days Hours Days Hours Days

January............................... 21 23.6 205 225 209 2
February...................................... 174 19 200 22 L9 17.5
March... ........ ................................. 217 24 209 23 210 23
April.... ................ . ..... ....... 218 24 214 23.5 r177 1.
Jnay...... ........ ..................... .... 205 25 1 20 203 2
June.................................................. 218 2# 200 22 M. 2, 5
July............................................... 214 23.6 205 2 2 2
August............................................1 21.5 2 221.5 2s0 2a
September. ....... ..... ........ ...... ........... 209 23 177 1%5 12 20
October.......................................... 190 21.5 184 20 5 217 24
November............................ ......... ... . 209 23 177 19.5 1 18
December....................................... 222 24. 19 21.5 196 2L1

Total..................................... . 2,4901 174 37 2 1 1 2.315 255

This last quarry was undoubtedly a high average taking the district as a whole.
Assuming that all the quarries in Vermont unfading district should work on an
average of 263 days in each year, and provided each individual workman did
not lose time on account of sickness, or otherwise, the maximum wage of slate.
makers, quarriers, or rockmen as they are called, would be $1,775.2;: for the
rubbishmen, or laborers the average yearly wage would be $1,301.85.

The rockmen and slatemakers must by the very nature of their calling serve
an apprenticeship to gain the training necessary to fit them for their work which
is classed as skilled labor, and under present living conditions the wages paid
to those workers can not possibly be considered as more than a living wage.
Also the risks which are assumed by the quarrymen should place them in the
same class with labor of a similar nature throughout the United States.

Nearly all of our labor is comprised of sturdy Welsh and Irish stock, who have
lived in the community for several generations and constitute our best citizens.
In many cases the son has followed in the footsteps of the father and of the
grandfather. Most of them are owners of their own homes solely by virtue of
their thrifty habits and frugal manner of living and not by reason of the wages
which they have received. The unemployment which has resulted from the
direct cause of the closing of numerous quarries and mills in our locality is work-
ing a most severe hardship on the entire population of the three towns included
in this district. There are no other industries in our community which can give
employment to such of the men as are now idle. The majority, being settled in
our community, owning their homes, and in many cases being in advanced
years, the prospect of moving to other sections of the country to seek employ-
ment is almost virtually impossible. They are trained as quarrymen, slate-
makers, and millmen and to engage in other occupations and remove their fami-
lies'to strange surroundings would work untold hardship.

Foreign slate comes in as a finished product with no domestic labor entering
into its make-up.

(6) An industry producing a quality of slate not produced in any other section
of the United States and therefore having no other competition whatsoever,
except that of foreign slate now being imported, sho',ld at least receive such
protection as would permit the local industry to exist.

The foreign value of roofing slate is shown by the letter of Frederick L. Koch,
chief, ceramics division of the United States Tariff Commission, under date of
May 28, 1929,'and is marked "Exhibit B."

To furnish the committee with the cost of production of quarries located in
this section would be an absolute impossibility, due to the varying conditions of
the rock and the many other elements which enter into the production of both
roofing and mill-stock slate. It is most conservative to say that the net profit,
operating under normal conditions, will not exceed 5 per cent. With the specific
duty of lj cents per pound asked for as a duty on roofing slate, it will not quite
give to the producers in our section adequate or proper protection.

The freight charges and ocean charges are substantially the same to the three
principal points, namely, New York, Boston, and Philadelphia. The price of
No. ie unfading green and purple slate is $20 per square which weighs approx-
imately 700 pounds. A duty of $8.75 added to the $9 foreign value of the French
slate would still leave the foreign producer at an advantage over the producers
in the unfading section.
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It must be understood that all of the producers in the unfading section are
manufacturers and quarriers rather than wholesalers or jobbers, and they are
allowed nothing under the recommendation made for selling expenditure to
which they are justly entitled.

While it may appear relatively small to the committee, the imports directly
effect the Vermont unfading district. If the importations continue to increase
in the same proportion as they have increased during the first quarter of 1929,
it will mean a closing down of several other of the leading quarries in our section.

Mr. Coyle, the representative from Pennsylvania, in a speech in the House of
Representatives on May 22 last, on page 1763 of the Congressional Record made
the following remarks:

"Just as they (the slate operators) are beginning to make considerable advance
cooperatively within the industry, and regain for themselves their natural mar-
kets, they find at their doors a new and hitherto unknown danger. Norway,
Italy, and France, through their salesmen, finding that the product of their slate
quarries gets lower tariff duties than any other quarried product from their
countries, have begun to solicit our American markets and have sold in those
markets an amount of blackboard, roofing, and structural slate sufficient to be
entirely alarming, and at prices not more than one-third of the American cost of
production and transportation. These importations, thus far, have not been
larg in their aggregate value, but unless all signs fail the industry without further
tariff protection is facing very serious times in the years that are just ahead.
An increase by this House to 30 per cent ad valorem instead of 15 per cent as
carried in the committee's report, will go at least half way toward enabling this
industry to meet the importers' quotations; the industry itself would go the other
half way, and perhaps also the American buyer would aid in the interest of the
American worker."

His remarks should be supplemented by saying that the Vermont operators
under a 30 per cent ad valorem tax will not be able to go the other "half way"
which he suggests. A 30 per cent ad valorem duty would still permit the importa-
tions of slate into this country at a figure which would be far less than that at
which the Vermont producers could sell. With reference to finished slate, or
mill stock, commonly designated as electrical and structural, the variance between
the foreign price and the price received in Vermont is still more pronounced, as
will be noted in our Exhibit B. The foreign electrical and structural slate is
delivered in New York City, duty paid at 80.1968 per square foot. The average
selling price in 1927 for domestic electrical and structural slate, as reported by
the Bureau of Mines, Department of Commerce, is 80 cents per square foot for
electrical, and 39 cents per square foot for structural and sanitary slate. The
above figures from the Bureau of Mines do not give the average value of the struc-
tural slate produced in the Vermont section as is shown by the following two
invoices. This Italian slate at $0.1968 per foot is delivered in New York at a
total cost which is less than one-third of the price of Vermont structural slate and
less than one-fourth of the value of our electrical slate. The invoices referred to
are as follows:

FAIR HAVEN, VT., June 19, 1929.
H. WALES LINES Co.,

Meridan, Conn.:
Bought of Mahar Bros. Slate Co. (Inc.), 400 square feet 12 by 12 by 1

inch green floor slate, at 62 cents .----...------------------ $248 00

W. H. Pelkey, Fair Haven, Vt., sold to Empire Switchboard Co.:
2 panels, 6 by 42 by 1% inches, at $3.15---....----------------- 30
2 panels, 6 by 48 by1% inches, at $3.60 ..---------..-------. 7. 20
3 panels, 20 by 42 inches, at $11.50 --.--. --- ------------- 34. 50
1 panel, 20 by 60 by 1% inches, at $21.10------..---- ------. 21. 10
1 panel, 24 by 42 by 1% inches, at $15.75-------------------- 15. 78
1 panel, 24 by 54 by 1% inches, at $22.80-..---.----------- 22. 80
2 panels, 24 by 66 by 1% inches, at $27.90. --- ------------- 55. 80
3 panels, 24 by 72 by 1% inches, at $31.60..--------------- - 94. 80
1 panel, 36 by 60 by 1% inches, at $40.95-.------------------ 40. 95
% bevel, 196.4, at $0.10.. .-- --------------------------- 1 63

318. 83
Discount, 50--1010...--------... --..----------.--.-----. 189. 69

129. 14

* *>>.
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IMPORTANCE OF THB INDUSTRY

(a) Under "Slate in 1927," published by the Bureau of Mines, Mineral
Resources of the United States, 1927, Part II, page 84, it states:

"The New York-Vermont slate district is so continuous that it is sometimes
difficult to determine from the reports of the producers to which State the product
should be credited. These two States produce all of the colored slates used for
roofing. Red slate is the chief product of the New York quarries, but they also
produce, with those of Vermont, the various green, purple, variegated, mottled,
and "freak" slates in demand for roofs."

The Bureau of Mines should have gone still further and divided the Vermont
district into two distinct and well-defined sections as shown by the Exhibit C.

This map was produced during the war when the unfading quality of slate was
specified in certain Government contracts and the names of the firms at the
bottom have been somewhat changed. The unfading section, however, has not
changed in any respect.

Extending to thr south of the section known as the "unfading green and
purple" section of Vermont, in Rutland County, is the section known as the
"sea green" section. Red slate is not produced in Vermont. On page 104 of

the report of the State geologist, George H. Perkins, on the Mineral Industries
and Geology of Vermont for the Years 1927 and 1928, sixteenth series, we find
this comment:

"Just over the State line in New York, quarries of red slate are worked; but
although the western border of Vermont is within a short stone's throw of the
deposits of red state, hot a bit is quarried in this State."

The western part of Rutland County, which is the largest county in the
State of Vermont, is almost entirely dependent upon the slate business from
an industrial standpoint. During the year 1928, as shown by the general
analysis of all the slate concerns in the unfading section which is annexed to
the brief herein, there were approximately 867 men employed in the various
concerns doing business that year. The roofing quarries were run on about a
two-thirds capacity. The production of mill stock was not quite one-half its
capacity.

Sine January 1, 1929, different units of the individual concerns have grad-
ually, one by one been obliged to close on account of the lack of demand for
their product. Were we given the specific duties requested, which the industry
demands, there is no doubt that the normal capacity would be reached in a
comparatively short time. This would give employment under normal con-
ditions to over 1,200 workmen in the unfading district. Not one-half of that
number are now employed.

A comparison of the slate business in the unfading section of Vermont with
that of other industries and other mining properties shows it to be relatively
small, but to the communities which are dependent upon the slate industry its
future life is of vital importance.

Were adequate protection granted the slate industry by way of a sufficient
duty, the prospects for future development are very large, but capital for the
last two years has been loath to make any investment in the slate business
owing to the small return on the investment necessary. If a fair profit on the
investment in the business could be assured both local and foreign capital would
develop the industry to a much larger proportion than that which prevails at
the present time.

The veins of slate in the unfading section are not of great depth. The maximum
depth which has been reached in this section will not exceed 150 feet. There is
no means of ascertaining or determining whether a certain vein will prove to be
a profitable one or not either by core drilling or by any test which can be made
except by actual, gradual working and developing of the quarry. This in itself
results in an extremely large invested capital as compared with the total amount
of money received in the event the rock proves merchantable. At the present
time there are 36 quarries in the unfading section. The value of the build-
ings and machinery have been verified by W. H. Pelkey and Robert P. Mahar.
Their valuation has been based on a fair, reasonable replacement cost. The
quarries themselves have not been given any valuation whatsoever in determin-
ing a fair profit, and we believe that this is most unusual. Undoubtedly it would
run into several millions of dollars. Many of our quarries have been opened by
various parties a number of different times. They have been operated inter-
mittently. Many fortunes have been lost in endeavoring to open and place some
of the quarries on a paying basis. To arrive at the amount of money actually
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invested in the quarry properties distinct from the other assets would be alto.
gether too speculative and too uncertain for any scientific or reasonable basis of
arriving at a definite or even a fairly definite conclusion.

I, Robert P. Mahar, being of lawful age, Jo depose, testify, and say:
That I was born in the town of Poultney county of Rutland and State of

Vermont, and now reside in Fair Haven, in said county and State.
That I am assistant general manager of Mahar Bros. Slate Co. (Inc.), which

is comprised of one slate finishing mill and three quarries. The finishing mill is
located in the town of Castleton, in said county, and the quarries are located in
the town of Poultney, in said county.

That I am familiar with and have had a lifelong experience in the slate business
in the unfading section of Vermont.

That, together with W. H. Pelkey, I have made an estimate of the replacement
or reproductive cost of the quarry machinery, buildings, and quarry equipment
in said unfading section.

That we have based our opinion either from information furnished from the
principals of the individual concerns mentioned in the schedule annexed or from
personal knowledge of the facts therein set forth..

That I believe such information as is furnished and set forth in the schedule or
.general analysis hereunto annexed to be a true statement.

Dated at Fair Haven, Vt., this 17th day of June, 1929.
ROBERT P. MAHAR.

Subscribed and sworn to before me this 17th day of June, 1929.
[SEAL.J THERESA I. KALLAHAN,

Notary Public.

I W. H. Pelkey, of Fair Haven, Vt., being of lawful age, do depose, testify,
and say:

That I was born in the town of Fair Haven, Vt., and have always resided in
that town.

That I am 69 years of age.
That my entire life has been spent in either the operation of slate quarries or

mills or in the manufacture of plate machinery and equipment and in conducting
a foundry in said Fair Haven.

That in company with R. P. Mahar we either made a personal examination or
have direct and personal knowledge pertaining to the general analysis of the
slate business in the unfading slate section of Vermont and annexed hereto, and
that the same is true to the best of my knowledge and belief.

Dated at Fair Haven, Vt., this 18th day of June, 1920.
W. H. PELKEY.

Subscribed and sworn to before me this 18th day of June, 1929.
[SEAL.) THuKRE.A I. KALLAHAN,

Notary Public.
SOURCE OP IMPORTS

While it appears from the summary of tariff information in 1929, Schedule 2
paragraph 237, compiled by the United States Tariff Commission, pages 584,
585, and 586, that the importations from 1926 have apparently fallen off, on the
contrary, we have every reason to believe they have increased. Why is the
quantity in pounds omitted for the years 1926, 1927, and 1928? Why is the valua-
tio from the unit of quantity omitted for the same years? Simply because they
did not have a full report of the importations. Under the Treasurer's Decision
volume 48, page 770, case No. 50550, under an opinion rendered by McClelland,
general appraiser, the following decision was rendered:

"The testimony showed that the slate is substantially in the condition as it
came from the quarry with the exception that the edges have been rough sawed
in order to do away with danger while in transit. It is used for electric-switch
bases after having been cut to the necessary sizes. It was found that it falls
within the provisions of paragraph 1619 and was held free of duty as claimed."

It is very reasonable to assume that a substantial amount of roofing slate is
being imported into this country under that decision, since we understand it is
no crime under the laws of the United States to make a wrong classification, but
it is a crime to render a false valuation.

The roofing producers during the years 1928 and 1929, have continually met with
the arguments of the sales forces in New York, Boston, and Philadelphia, that
unfading green and purple could be readily obtained in the open market at a very
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much lower figure than that at which the Vermont operators could produce it for.
Substantiating our contention that foreign slate can be readily supplied is a tele.
gram directed to Frank Limback, of Pittsburgh, Pa., one of the larger importers
of unfading colored slate, together with his reply under date of April 23, 1929.

POULTNET, VT., April 22, 1929.
FRANK LIMBACa,

Pittsburgh, Pa.:
Kindly quote us price and delivery standard thickness French slate fifty per

cent purple fifty per cent green f. o. b. dock New York City ninety seven squares
twelve inch eighty three squares fourteen inch seventy six squares sixteen inch
seventy one squares eighteen inch sixty three squares twenty inch and fifty three
squares twenty two inch. All random widths. Kindly send to us here at Poult.
ney, Vt., samples of each color any sizes will do.

CONSOLIDATED SLATE CORP. OF VERMONT.

PrTTSBUROH, PA., April 38, 1929.
CONSOLIDATED SLATE CORPORATION OF VERMONT,

Poultney, VtI.
GENTLEMEN: Your wire of April 22 has just come to my attention and on

account of my absence yesterday could not be answered. I am therefore taking
the liberty of writing you by mail to-day.

I am aware of the fact that your company are slate operators and to my
knowledge not engaged in the distribution of any line of slate other than that
which you yourself product. While I do not want to question your motives, I
do feel that I should have more information with respect to whether you intend
to or could job our slate in the metropolitan New York market. If you feel
that this can be done I can arrange to have our Philadelphia representative meet
you in New York and go over the proposition with you.

As a matter of fact, we would be interested primarily in a distribution proposi.
tion which probably could be made attractive for anyone desiring to work in
the New York market, and which could be done in conjunction with certain lines
of Vermont slate.

As for our slate chiefly an unfading green running in two shades, one a deep
green and one Lt gray green, and a clear purple, and our colors and texture of
our slate are practically identical with these same grades which you have in
Vermont.

If we can be of any service to you in working out a mutual proposition we shall
be only too glad to get together with you.

Very truly yours, OLD WORLD MATERIALS CO.,
EMIL FIMBACH.

Besides supplying a substantial -part of the Philadelphia and Pittsburgh
region, with unfading colors, this dealer is in position to sell and is desirous of
distributing foreign slate in the metropolitan New York market. With such
evidence at hand it is difficult to believe that only $44,778 worth of foreign slate
of all kinds was imported into the United States during the year 1928.

It now appears that the imports for the first quarter of 1929 total over $28,000
against $7,76 reported for the corresponding period of 1928.

If the present 15 per cent ad valorem duty should remain in the traiff bill the
foreign producers would marshal their forces to such an extent that the Vermont
interests would be virtually obliged to close all of their plants. Congressman
Brigham of Vermont, filed a brief before the subcommittee of the House, Ways
and Means, and in his brief was incorporated a paragraph from a letter from
Rising & Nelson Slate Co., of West Pawlet, Vt., one of the largest jobbers
of slate in the United States, and maintaining offices in New York, Boston,
Philadelphia, Detroit, and Chicago, in which the following paragraph appears:

"If Congress fails to give us adequate tariff protection it may be to our personal
interest to take the agency for the French slate rather than to let it go to some
of the large prepared roofing concerns, but if we should do this and push the sale
of French slate it would mean the closing down of Vermont quarries."
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CONCLUSION

In years past it has sometimes been found necessary to close operations during
the winter months or in the late fall for a short period, but never before in the
history of the slate industry have quarries closed down during the spring and
early summer.

The 39,000 squares of slate which are now remaining on our banks unsold
and unmoved at this time of the year simply corroborate our contention that the
roofers and architects who specify the use of unfading green and unfading
mottled purple are having their wants fully met in the use of foreign slate of a
like kind and quality.

The report of F. W. Dodge Corporation, which obtains accurate information
pertaining to the building trade, shows that the building contracts for the first
four months in 1925 awarded in the 37 Eastern States amounted to only $1,678,-
931,000, which was one of the best years in the slate business, whereas the
contracts awarded for the first four months of 1929 exceed the total contracts
awarded for the year 1925 by over $200,000,000 and 1929 has been the poorest
year the slate industry has ever known.

The chief markets for the product produced in the unfading slate section
always have been New York, Boston, and Philadelphia, and here are the cen-
ters which are now directly served by the foreign product.

The specific duties asked for will not increase to the slightest extent the build-
ing cost of the great mass of American buildings. It has been stated that slate,
as a roofing material, covers less than 2 per cent of the buildings in the United
States, and since the normal production in the unfading section is less than
90,000 squares per annum, the percentage of buildings roofed with Vermont
unfading slate is less than one-half of 1 per cent. The class of buildings which
use Vermont unfading slate are largely buildings of a public nature, such as
libraries, public schools, hospitals college buildings, and churches. The unfad-
ing colors have recently been used with other of the more somber colors largely
for decorative purposes and to give such an effect on the roof as the individual
architect desires. Now, that these colors are being supplied by the use of foreign
Slate the only domestic producers directly affected are those in the Vermont
unfading section.

Practically all of our quarries have been operated during the past year at aloss. Their reasons for continuing operations are due to the fact that to close
down meant the filling of the pits with water and a possible loss of skilled labor.
They have kept going with the hope of relief. Of course there is a limit beyond
which they can not continue. Some of them have already reached that limit
and with others the end is imminent. If the quarries are once closed and the
organizations broken up by the loss of skilled labor, the cost of assembling and
training new labor at a subsequent time would be so great as to be practically
prohibitive.

The laborers and the employers are not the only ones affected in our locality
by the closing down of the slate quarries. The entire community is directly or
indirectly dependent upon the success of the slate business. Unless the labor-
ing men can receive a living wage and the employer a fair profit the merchants
and all others living in our section must necessarily suffer a severe loss. We
find ourselves in a critical situation and unless we can receive the protection
from the importation of foreign slate which we feel we are entitled to the ultimate
outcome in the Vermont district is beyond conception.

Respectfully submitted.
CONSOLIDATED SLATE CORPORATION OF VERMONT,
SLATE WORKER' UNION, LOCAL No. 17687,
W. II. PELKEY,
CLARK-FLANAGAN, INC.,
HINCHp.Y CONSOLIDATED SLATE CO.,

By PHILIP M. M. PHELPS, Their Attorney.
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EXHIBIT A

UNITED STATES DEPARTMENT or LABOR,
May 91, 1929.

PHIIP M. M. PHELPS,
Fair Haven, Vt.

MY DEAR MR. PHELPS: In reply to your letter of May 16 in which you request
the wages of workers in slate quarries in France, I would say that we have no
information relating to wages of workers in different classes of quarries but the
latest official French wage study made in October, 1928, gives the general average
for quarrymen and stonecutters for the country as a whole.

According to this study, the average hourly wages of quarrymen in the fall of
1928 were 3.40 francs (13.3 cents) and the average daily wages 28.35 francs
($1.11), and the average hourly wages of stonecutters were 3.84 francs (15.1
cents) and the average daily wages 31.88 francs ($1.25).

Very truly yours, ETHEE SW
ETELBERT STEWART.

Commissioner of Labor Stattstics.

EXHIBIT B

UNITED STATES TARnIF COMMISSION,
SWashington, May 18, 1909.

PHELPS & PrATTs,
Fair Hlame, V.

DEAR SIRS: In reply to your letter of May 16 we give you the following informa-
tion with respect to the foreign values of slate.
Roofing slate: Per square

From France...---.-- .-------------- ----. 9, 9.75, 10
From Norway.------------------------------9.29, 9.60

Electrical or structural slate; from Italy: Per square foot
Value, f. o. b. Genoa.--.------------------------------- $0.1350
Ocean freight......----------- --------------------- .0236
Other charges.---.---------.......---------------- .0179

Total, e. I. f. New York City.------------------------- .1765
Duty, 16 per cent of $0.135 -------------------------------- .0203

Total value, duty paid, New York City .......---------- .1968
Slate slabs (structural or electrical) from Itay:

Value, e. i. f. New York City (duty not included)--... $0.20, $0.23, $0.28
The above price data were obtained from invoices submitted by the customs

officials at the port of Philadelphia.
Very truly yours,

FREDERICK L. KooCH
Chief, Ceramics Division.

WATCH CRYSTALS

[Par. 238]

BRIEF OF THE CRYSTAL CUTTERS' ASSOCIATION OF PROVI-
DENCE, R. I.

The Crystal Cutters Association of Rhode Island, respectfully submits to the
United States Committee on Finance the following brief in support of their con-
tention that paragraph 238 of the House bill should be amended to read in sub-
stance as follows:

S"Paragraph 238:
"Finished watch crystals or watch glasses, 60 per cent ad valorem. Unfinished

watch crystals or watch glasses, intended for further grinding, cutting, beveling
or polishing, shall be admitted duty free."
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Of late years there has been a tendency toward the sale of watches set with
glass watch crystals of various forms. They are square, rectangular, hexagonal
and oval in shape instead of the conventional circular crystals.

In the past three of four years a new industry has been developed in the United
States for the cutting, edging, beveling, polishing, sizing and fitting of these
fancy shaped crystals. This infant industry at present employs upward of 1,000
people and has an invested capital of over a million dollars.

The American manufacturers are extensively dependent upon the raw glass
blank, which was dutiable under the 1922 tariff at 50 per cent, being held to be:

"Pieces of cylinder glass known as "blanks for bracelet watches" to be made
into watch crystals by cutting, fitting, grinding and polishing, while not suffi.
ciently advanced to be watch crystals under paragraph 238 were too far advanced
to be cylinder glass under paragraph 219 since they were fit for one use only.
They are held dutiable under paragraph 230 as manufactures of glass. (13 Ct.
Cust. Appls. 350 362.)" Summary of Tariff Information, p. 560.

The value of the imported glass blanks is about 15 per cent of the value of
the finished product, 85 per cent representing American labor and investment.

Considerable encouragement would be given this new industry in the United
States if the present duty on unfinished raw blanks, intended for further grind-
ing, cutting, beveling and polishing, were to be eliminated and this raw material
admitted duty free or at a nominal duty of 5 per cent ad valorem.

The product manufactured in the United States from the raw imported glass
blank enjoys a good reputation and we are satisfied with the present rate of 60
per cent on finished watch crystals, but we respectfully request that the present
bill be changed by adding a provision in substance as follows:

*Paragraph 238.-Finished watch crystals or watch glasses, 60 per cent ad
valorem. Unfinished watch crystals or watch glasses, intended for further grind.
ing, cutting, beveling or polishing, shall be admitted duty free.

Respectfully submitted.
M. GUILDEN,
CRYSTAL CUTTERS' ASSOCIATION.

Subscribed and sworn to before me this 19th day of July, 1929.
[sEAL.] NAOMI KELLER,

Notary Public, Kings County, A. Y.
Commission expires March 30, 1931.

r *
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